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“The Hillshire Brands
Company’s Ball Park brand
announced it has teamed up
with pro football legends Deion
Sanders, Jason Taylor and Tony
Siragusa to launch its ‘Burgers
Across America’ Facebook
contest. The contest calls on
consumers to share how they
top Ball Park Flame Grilled
Patties using regionally inspired
ingredients by entering the
contest on the Ball Park Brand
Facebook page,” read the Oct.
15, 2012, “Beef Bits” WLJ
article.
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Judge weighs injunction blocking USDA reorganization

— Stay extended through
Oct. 13

A federal judge is considering
whether to block the USDA from

moving forward with a sweeping
reorganization that unions and
other plaintiffs argue violates con-
gressional spending restrictions.

Judge Vince Chhabria in the

U.S. District Court for the North-
ern District of California told at-
torneys during a Sept. 29 hearing
that he had not determined
whether to grant a preliminary

Report: Imports have
not lowered beef prices

— Allocation not met

Arecent American Farm Bureau
Federation (AFBF) report indi-
cates that increased beef imports
have not actually lowered prices
for consumers.

Inlate August, President Donald
Trump signed a proclamation
temporarily expanding the in-
quota quantity for lean beef trim-
mings by 300,000 metric tons (mt)
in an effort to “ensure affordable
beef for American consumers.
The proclamation also encour-
aged retailers to sell the beef at a
25% discount.

According to U.S. Customs and
Border Protection (CBP) com-
modity status reports, monthly
imports under the additional tar-
iff-free beef quota have so far re-
mained below the allocated quan-
tities. Trump’s import plan allows
an additional 100,000 metric tons

of tariff-rate quota beef each
month from September through
November, amounting to a total of
300,000 mt, or about 661 million
pounds.

CBP reports the additional im-
ports under the “affordable beef”
quota description in its weekly
commodity status reports.

September was the first month
under the three-month tranche
plan. As of Sept. 28, CBP reported
37,486 mt of “affordable beet” had
been imported through the
month, approximately 37.5% of
the monthly allocation.

Initslatest Oct. 5 weekly report,
CBP reported about 2,180 mt of
imported “affordable beef” since
October began, or 2.18% of the
month’s allocated total.

AFBF report
In a Sept. 23 Intel report, AFBF

See IMPORT REPORT on page 8

Lance Cheung/USDA
A federal judge has yet to decide whether to block the USDA from carrying out its reorganization plan. Pictured here, the
Jamie L. Whitten Federal Building in Washington, D.C, the main USDA administrative building.

injunction.

“I'm not firmly decided as to
whether I'm going to grant the
preliminary injunction motion or
not,” Chhabria said, according to
Government Executive.

Chhabria extended an admin-
istrative stay through Oct. 13, tem-
porarily keeping USDA from en-
forcing deadlines tied to manage-
ment-directed reassignment let-
ters.

Apreliminary injunction could
halt relocation plans affecting
roughly 2,600 USDA employees
while the case moves forward.
Chhabria also indicated thatifhe
grants the injunction, he would
not stay his own order while the
administration pursues an ap-
peal, Government Executive re-
ported.

Congressional authority

A coalition of federal employee
unions, nonprofit organizations
and local governments brought
the lawsuit, challenging USDA's
reorganization. At the center of
the dispute is language Congress
included in fiscal year 2026
appropriations laws

See LAWSUIT on page 13

Newsom signs California
farm labor reform bills

— Ag groups oppose
measures

California Gov. Gavin Newsom
(D) has signed two agricultural la-
bor bills that will set a $19.75 mini-
mum wage for certain workers and
double farm labor contractor bond
requirements, drawing concerns
from farm groups aboutrising costs
and regulatory burdens.

Newsom signed Assembly Bill
(AB) 2227 on Sept. 18, increasing
bonding requirements and ex-
panding penalties for farm labor
contractors, followed by AB 2646 on
Sept. 30, which establishes a higher
minimum wage for certain agricul-
tural workers.

AB2646

AB 2646, authored by Assembly-
member Maggy Krell (D-Sacra-

mento), establishes a $19.75 hour-
ly minimum wage beginning Jan.
1, 2027, for what the law defines as
“approved agricultural employees”
and “corresponding employees.”
The wage will be adjusted annually
based on the Social Security cost-
of-living adjustment.

Although the law does not spe-
cifically mention H-2A workers in
its definition, employmentlaw firm
Fisher & Phillips LLP said workers
broughtinto California through the
H-2A program will realistically fall
under the “approved agricultural
employee” category.

The law also applies the higher
wage to California residents who
perform the same or substantially
similar agricultural work during the
same period for the same employ-
er and in the same county as a
covered temporary worker.

Supporters, including the United

Farm Workers, argued the higher
rate is needed to protect farmwork-
ers from downward wage pressure
as food, housing and other living
expenses rise.

Ag opposition

Agricultural organizations
strongly opposed the measure, ar-
guing the higher wage willincrease
production costs for farms already
facing tight margins.

California Farm Bureau (CFB)
opposed both measures, raising
concerns about the additional costs
and regulatory requirements they
place on agricultural employers
and farm labor contractors.

Steven Fenaroli, director of po-
litical advocacy for CFB, told WLJ
the new laws come as producers

See LABORBILLS on page 6

ous weeks’ disruptions.

week's market””

$345.

“There's still a chance that trade could be delayed until
Friday as feedlot managers may hold out to see if packer
demand improves as time passes,” wrote ShayLe Stewart,
DTN livestock analyst, in her Thursday midday comments. | s«
“It's unlikely packers will get too much more aggressive this |
week as they were able to secure just over 88,000 head in last

The national weekly direct beeftype price distribution for

Cattle futures traded sideways week over week. Cash trade volume
remained light, while slaughter volumes have recovered from the previ-

Live cattle futures closed modestly higher over the week. The October
contract gained a little over $2 to close at $221.87, and the December
contract gained 38 cents to close at $223.55.

Cash trade through Thursday totaled about 4,000 head. Live steers sold
for $218, and dressed steers sold for $345.

Slaughter recovery supports market

the week of Sept. 28 to Oct. 5 was the following on a live basis:

« Negotiated purchases: $221.41.

e Formula net purchases: $227.63.
« Forward contract net purchases: $230.11.
« Negotiated grid net purchases: $232.95.

On a dressed basis
 Negotiated purchases: $346.27.

e Formula net purchas-

N
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Cash trade for the week ending Oct. 4 totaled 88,019 head. | = b~~~
Live steers averaged $219.01, and dressed steers averaged R

WEEKLY CHOICE CUTOUT

5 AREA WEEKLY WTD
AVERAGE STEER PRICE

es: $358.73.
o Forward contract net
purchases: $376.63.

See MARKETS on page 11
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WHY THE SHRINKING CASH MARKET
MATTERS TO EVERY PRODUCER

What ‘roadless’ means

n Aug. 20, the USDA

published a proposed

rule to rescind what is
commonly known as the “Road-
less Rule;” which has largely con-
strained certain activities in desig-
nated roadless areas since 2001.
For National Forest System grazing
permittees, rescission of the Road-
less Rule is less about gaining new
grazing rights or necessarily
changing existing rights, and more about what may change
around existing allotments. Changes may include increased
opportunities for road access and improved allotment con-
ditions through expanded timber harvest and vegetation
management.

The Roadless Rule’s enactment did not generally prohibit
livestock grazing or terminate grazing permits, so rescission
does not suddenly “open” allotments or new acres to live-
stock. Rather, the rule established prohibitions on road con-
struction, road reconstruction and timber harvesting within
“roadless areas” on National Forest System lands. Currently,
the Roadless Rule applies to more than 44 million acres
across the U.S.

Practically, if rescission is finalized, this does not mean
that roads can suddenly be built or timber harvested with-
out restriction. Decisions regarding these activities would
rest with individual forest managers and be guided by their
land management plans. These plans, required under the
National Forest Management Act of 1976, are extensive
roadmaps that guide vegetation management, grazing con-
siderations, species management, timber harvesting and
other “multiple uses.’

Specific to timber harvest, the Roadless Rule prohibits the
cutting, sale or removal of timber unless limited exceptions
are met. Yet, those exceptions are “expected to be infre-
quent”” Upon successful rescission, individual forests would
have greater flexibility to authorize timber harvest in other-
wise prohibited areas, as long as land management plans
and other regulations are followed. This will expand the op-
portunities for fuels reduction and wildfire mitigation.
Meaning national forest timber production may see some of
the most significant effects of rescission.

For grazing permittees, these management decisions and
otherwise prohibited acts under the Roadless Rule can have
practical consequences on the ground. Vehicle and road ac-
cess is necessary to maintain fences, maintain stock tanks or
water developments, move livestock, haul materials, and al-
low ranchers to more easily respond to changing conditions
across an allotment. Rescission of the Roadless Rule does
not give permittees an unrestricted right to construct roads
or operate vehicles wherever they choose. Rather, local
managers would have greater flexibility to determine when
and where such access is appropriate.

Vegetation and timber management is equally important
as a potential increase in access. Timber harvest and fuels
reduction measures can affect range health and forage avail-
ability. Removing dense timber can change forage condi-
tions and improve livestock distribution. Those changes
may also improve access to portions of an allotment that are
difficult to effectively utilize. Perhaps the most important
consideration for the West is greater flexibility for reducing
wildfire risk. Rescission does not guarantee that a particular
timber sale or harvest will occu, but it opens the door for
those activities to be considered, where previously prohibit-
ed.

So, what does this rescission mean for public lands ranch-
ers? The significance of rescinding the Roadless Rule is un-
likely to be found in the grazing permit itself. Instead, it will
be found in the management decisions made around that
permit, where roads can be constructed or reconstructed,
where vegetation can be treated, how forests address wild-
fire risk, and how individual forests balance those activities.
This may be a win-win for industry and agriculture. None of
those outcomes are guaranteed by rescission alone. But al-
lowing those decisions to be made based on the local on-
the-ground realities of individual forests creates opportuni-
ties that a nationwide prohibition cannot.

Howevey, it is critical to note that since the Roadless Rule
was enacted in 2001, it has been subject to extensive debate,
rescissions, reregulation and litigation. Will this proposal be
the end of the Roadless Rule forever? I am not so sure. But it
is a step in the right direction to remove broad regulatory red
tape and allow more effective management.

For National Forest System permittees located in Colora-
do and Idaho, state-specific roadless regulations will remain
unchanged if the proposal is finalized. It is also important to
note that the USDA's proposed Aug. 20 action is just that, a
proposal. The public comment period required under the
Administrative Procedure Act closed on Oct. 6. The USDA
must now consider public comments prior to issuing any fi-
nal rule, which may include edits or changes to the August
proposal. Following a final rescission of the Roadless Rule,
the effects may be gradual, but the change offers hope for
more effective forest management, improved access, and re-
duced wildfire risk in the years ahead. — ELISE BALIN
HILL

BALIN HILL

(Elise Balin Hill is an attorney for Nicholas Law in
Cheyenne, WY, where she covers civil litigation, agricul-
ture, natural resources, water, environmental and energy
law.)

America’s entire cattle industry depends on a market that
is disappearing before our eyes: the negotiated cash cattle
market. Restoring that market must be a priority as USDA
and the Justice Department carry out the president’s execu-
tive order calling for stronger enforcement of the Packers
and Stockyards Act.

Thenegotiated cash marketis where cattle producers and
packers bargain directly over price. Those transactions es-
tablish benchmarks used to price cattle sold through other
arrangements. They also influence what feedlots can pay
for feeder cattle, what stocker operators can pay for calves
and, ultimately, what cow-calf producers receive.

Whether you sell finished cattle, yearlings or calves, this
market affects your livelihood.

Yet the national negotiated cash share of cattle purchases
fell from 52.1% in 2005 to just 17.8% in 2025. Thatis a decline
of nearly two-thirds and the lowest annual share in the
21-year USDA series. These figures exclude negotiated-grid
purchases, which are reported separately.

USDA has also documented regional cash transactions
approaching zero in some weeks, notably in Texas and
Kansas.

The damage to public price information is already visible.
For the week ending Sept. 13, confidentiality restrictions
prevented publication of negotiated cash prices in Texas-
Oklahoma-New Mexico and Kansas. Colorado’s negotiated-
purchase reportremained withheld. Three of the five tradi-
tional reporting regions lacked these public cash prices.

Producers need competing bids and reliable information
to evaluate them. A thin market puts both at risk.

When producers have fewer practical buyers, they can
face delayed sales, additional feed and financing costs, and
pressure to accept marketing arrangements they would
otherwise reject. Packers can benefitwhen weakened com-
petition lowers acquisition costs, including payments on
cattle priced using cash-market benchmarks.

That is why the agencies must investigate how procure-
ment practices weaken independent bidding, restrict pro-
ducers'’ selling opportunities and suppress prices below the
level that competitive conditions would produce. They
should also measure how that harm travels upstream to
feeder-cattle, stocker and cow-calf operations.

Record cattle prices do not answer this question. The
question is whether producers would receive more in a
competitive market.

The Packers and Stockyards Act prohibits conduct under-
taken for the purpose or with the effect of manipulating or
controlling prices. USDA should use that authority to inves-
tigate specific practices and pursue enforcement supported
by the evidence.

Investigators should examine whether packers agree to
delay bidding, refrain from bidding during particular peri-

ods, divide suppliers or territories, or avoid competing
against designated buyers. They should obtain bidding re-
cords, procurement instructions, communications and
delivery schedules to establish whathappened and who was
harmed.

They should also investigate whether packers strategi-
callybackup market-ready cattle, redirect purchases outside
the region that sets their contract prices, or use imported
supplies to weaken domestic cash competition. Coordina-
tion with the Commodity Futures Trading Commission
should examine suspected links between futures trading
and manipulation of cash cattle prices.

Ranchers-Cattlemen Action Legal Fund, USA (R-CALF
USA) recommends three rulemaking proposals to strength-
en these enforcement efforts.

First, prevent business justifications from excusing pro-
curement practices demonstrated to reduce competition
and thereby manipulate or control cattle prices. Once that
harm is established, calling the practice a business strategy
should not provide a shield.

Second, remove the separate competitive-injury prereq-
uisite under Section 202(a). Producers should be able to
challenge unfair, unjustly discriminatory or deceptive prac-
tices without also proving harm to competition across the
broader market.

Third, require minimum weekly negotiated cash pur-
chases at each covered cattle slaughtering plant, regardless
of common ownership. Each plant must meet its own obli-
gation. Companies should not satisfy that requirement by
pooling purchases across plants or counting negotiated-grid
transactions that merely use a reported cash benchmark.

USDA should establish regional standards that support
genuine independent bidding, timely market access and
representative price discovery. Reporting reforms must ac-
company those standards so producers regain useful re-
gional price information.

Where statutory barriers prevent effective action, USDA
and the Justice Department should seek targeted legislation
from Congress. Congress can expressly establish these pro-
tections and provide the authority needed to enforce them.

Success must be measured where it matters: Can produc-
ers obtain competingbids, sell cattle promptly and evaluate
offers using reliable prices?

These are steps toward restoring producers’ bargaining
power and preserving opportunities for the next generation
of ranchers.

Restoring the negotiated cash market protects the entire
cattle production chain. The president has called for stron-
ger enforcement. USDA, the Justice Department and Con-
gress must now deliver meaningful competition for Amer-
ica’s independent cattle producers. — Bill Bullard, CEO,
R-CALF USA

OBIAY

Richard Merrill Ostrum;
1940-2026

Richard Merrill Ostrum was
born March 5, 1940, in Colum-
bus, MT. He was the oldest son
of Richardand Cora Ostrum. He
joined his older sister, Coral
Jean, andyears|ater his young-
er brother, Robert, was born.
The family made their home on
the banks of Butcher Creekrais-
ing cattle, sheep and hay.

He attended Absarokee Ele-
mentary School and graduated
from Absarokee High Schoolin
1958.0nDec.4,1953, atage 13,
he lost his mother to cancer,
whichhad aprofoundimpacton
his life.

OnAug. 18,1958, he married
Kathleen Pelton, and they hada
love story that would last 68
years. With a broken heart, he
made it 17 days from her pass-
ing.

After marriage, they made
their home on a small lease on
Fishtail Creek. From there, they
settled onthe banks of the West
Rosebud River behind the town
of Fishtail. Their daughter, Ve-
nessa, wasborn, along with their
son, Terrill, ayearandahalf later.

Merrill had a true passion for
merchandising livestock utilizing
the auctionmethod. Inthe mid-
70stothe mid-80s helaunched
a ranch production sale under
thename of RM. OstrumRanch
Co. With hismom at his side, he

wasaforceintheindustry. They
soldregistered and commercial
Angus cattle, registered and
commercial sheep, ranch geld-
ings, work horse teams and
stock dogs!He truly loved host-
ing those events and entertain-
ing people across the country.

To stay engaged, he later
partnered with Joe Goggins on
many cow and bred heifer proj-
ects, marketingtheminthe J&L
sale. There is one more to go
that he will be watching from
above.

Merrill served on the board of
the Northen International Live-
stock Exposition (NILE) and was
president. NILE was a true pas-
sion of his for the people he met
andthe opportunity thatit gave
to young people in agriculture.

Merrill led a great life filled
with faith, family and friends. He
enjoyed swinging Kathleen
around the dance floorandtrips
with friends. But he enjoyed,
most of all, his family, and was

so proud of them.

Merrill is survived by his
daughter, Venessa (Ken) Mon-
son; son, Terrill Ostrum; grand-
children, Brande (Clayton)
Young, Dustin (Nikki) Ostrum
and Jenessa (Adam) Sawyer;
great-grandchildren, Caitlin (Ty-
ler) Fowler, Keara Young, Tysen
Young, Preston and Stetson
Ostrum, Augustus and Truett
Sawyer; great great-grandchil-
dren, Delaney Fowler and Baby
Fowler; brother, Robert Ostrum;
and many nieces, nephews, ex-
tended family members and
friends. Heis precededindeath
by his parents, Richard and
Cora Ostrum; wife, Kathleen;
and sister, Coral Jean Delger.

Memorials may be made to
the Absarokee Fire Department
(P.O. Box 743, Absarokee, MT
59001), Absarokee Senior Cen-
ter (P.O. Box 92, Absarokee, MT
59001) or Museum of the
Beartooths (P.O. Box 1, Colum-
bus, MT 59019)
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BRED FOR BALANC
BULL & FEMALE SALE

FRIDAY, NOVEMBER 13, 2026 | 1 P.M. | BIGFORK, MONTANA

100 strong-Aged Angus Herd Sire Prospects | 60 Commercial Angus Bred Heifers
12 Select Registered Angus Females

NATIONAL 5018 NIGHTLINE 5040 NORTHERN LIGHTS 5278
Badlands x Forever Lady 7038 (Foundation) Grant x Forever Lady 7038 (Foundation) Kingdom x Donna 1232 (Benchmark)
BW +1.0 / WW 471/ YW +115 / $M +98 BW -04 / WW +79 / YW +129 / $M +105 BW +2.5 / WW +97 / YW +161/ $M +83

NATIONWIDE 5141 NEWSLINE 5037 NARRATIVE 5092

Prolific x Forever Lady 7038 (Foundation) Armstrong x Donna 4356 (Charlo) Clarion x Rita 9093 (Resource)
BW +11/ WW +81/ YW +131 / $M +112 BW +0.6 / WW +80 / YW +134 / $M +107 BW +2.9 / WW +77 / YW +128 / $M +93

NETWORK 5036 NEW LOOK 5210 NORDIC 5009

Grant x Donna 4356 (Charlo) Chosen x Blackcap May 3334 (Jet) Judgement x Donna 206 (Rito 707)
BW +1.7 / WW +90 / YW +159 / $M +122 BW +0.2 / WW +75 / YW +126 / $M +102 BW +1.5 / WW +59 / YW +96 / $M +119

From the program Wﬁ el to increasing RANCH-LEVEL PROFITABILITY for
COW-CALF PRODUCERS by ﬁcagtiﬁ o7v optimum and sustainable levels of
GROWTH, FERTILITY, LONGEVITY and MATERNAL EFFICIENCY.

+ FIRST BREEDING SEASON WARRANTY
+/ FREE DELIVERY IN THE CONTINENTAL U.S.
+" DEVELOPED SENSIBLY FOR LONGEVITY

SEMEN TESTED AND READY FOR SERVICE ot
y Go to: MontanaRanchAngus.com for additional info and request a catalog

v/ SIGHT UNSEEN PURCHASE GUARANTEE X
/' GENOMIC TESTED AND PARENT VERIFIED RAVIEABIRISEANA BEQWH - 480 210 8893
| | 8 Sale broadcast live on: DVAuction




Irrigated mountain hay-
fields can act as large filtra-
tion systems that reduce
sediment, phosphorus and
other contaminants from
runoff, sometimes improv-
ing the quality of water
flowing back into the envi-
ronment, Colorado State
University (CSU) research
has found.

The findings result from
a producer-driven, three-
year study by CSU’s Agricul-
tural Water Quality Program
in the Yampa, Gunnison
and Colorado River basins.

The examination of agri-
cultural impacts on water
quality found consistently
lownutrient concentrations
in runoff from Colorado
hayfields—lower than lev-
elswarranting concern and
sometimes lower than
when the water was applied
to fields.

“These irrigated ag lands
in the mountains are es-
sentially large grass filter
strips,” said Erik Wardle,
director of the Agricultural
Water Quality Program,

OCTOBER 12,2026

who conducted the re-
search. “Their impacts are
very low, and in some cases,
they even have the potential
to clean the water, depend-
ing on management and
localized conditions.”

Excess nutrients, such as
nitrogen and phosphorus,
can cause algal blooms,
which are unhealthy for
people and animals, espe-
cially aquatic life. These
nutrients are found in fertil-
izer, but they're also found
in nature, wastewater and
urban stormwater.

Planting perennial grass
strips along the edges of
fields where row crops such
as corn and soybeans are
grown is a best practice to
prevent fertilizer and sedi-
ment from running off into
water supplies. The study
found that Colorado’s
mountain meadows, which
are large perennial grass
fields, serve this purpose
when nutrients required for
plant growth are managed
judiciously.

Data from the study ben-
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Mountain hayfields can filter nutrients and support clean water

efits producers and state
agencies by providing base-
line measurements and
showing that voluntary
adoption of best manage-
ment practices can effec-
tively mitigate the impacts
of agricultural nutrient use
in mountain meadow hay
systems.

CSU'’s Agricultural Water
Quality Program monitored
irrigation water quality be-
fore and after it was applied
to mountain hayfields, find-
ing that hayfield irrigation
has low impact on surface
water and sometimes filters
nutrients and sediment
from water.

Colorado’s nutrient con-
trol Regulation 85 restricts
nutrients to protect water
quality. The Water Quality
Control Division monitors
wastewater treatment
plants and some industrial
sources but currently does
not regulate most agricul-
tural systems. However, ag-
riculture is continually
evaluated, and the division
has the authority to recom-

mendregulationsifdeemed
necessary. For now, agricul-
tural producers are tasked
with using best manage-
ment practices and demon-
strating sufficient progress
in water quality protection.

The Colorado Ag Water
Alliance, a group of produc-
ers and partner organiza-
tions dedicated to preserv-
ing water resources, re-
quested the study to under-
stand whether hay produc-
tion and grazing were con-
tributing nutrients to
mountain surface water.
The study was funded by
the Colorado Department
of Public Health and Envi-
ronment and the Environ-
mental Protection Agency.
Several producers, one in
each basin, volunteered
their property for water
quality monitoring. CSU’s
Agricultural Water Quality
Program tested irrigation
water before and after it
was applied to fields.

Greg Peterson, executive
director of Colorado Ag
Water Alliance, said this

OVER 50 YEARS OF RAISING HIGH QUALITY ANGUS BULLS

CHES
Pud CAnnwal Beull Sale

THURSDAY | NOV 5 | NOON PST

SELLING 150 BLACK & RED BULLS

OFFERING BOTH FALL YEARLINGS & COMING 2-YEAR-OLDS

NON-PAMPERED % CALVING EASE W PAP TESTED % LONGEVITY
EXCELLENT MATERNAL % GROWN ON ROUGHAGE ¥ HIGH ELEVATION

Out putebred cowd ate tun like yowt commetcial cowd!

SCAN TO SEE THE
SALE CATALOG!
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was the first study of its
kind to examine mountain
meadow hay operations
and water quality.

“Alotofusin the agricul-
tural community were a bit
worried about experiment-
ing with these kinds of
practices, because what if
we see something wrong?
Are we goingto getin trou-
ble?” Peterson said. “But it
really gave participating
producers the freedom to
experiment and identify
things that were a benefit
to them and water quality.”

Mountain meadow hay
has a short growing sea-
son, and producers in
these systems typically
don’t use much fertilizer,
which is expensive. Par-
ticipating in the project
allowed them to test differ-
entmanagement practices
to optimize fertilizer use
and water quality.

“One of the sites was just
open space, and there
wasn’t much difference
from the local ranch and
that open space site,” Pe-
terson added.

Colorado Farm Bureau
President Carlyle Currier,
who is also a board mem-
ber of the Colorado Ag Wa-
ter Alliance, said he was
pleased with the results of
the study. Currier chose to
evaluate the area of his
ranch he was concerned
had the most potential for
contamination. Results

validated that the water
leaving his field was gener-
ally better quality than the
water used to irrigate it.

“Farmers and ranchers
are the original environ-
mentalists,” Currier said.
“We use natural resources
to produce our crops and
livestock, and they're very
dependent on having a
good clean environment.
We’d destroy our liveli-
hood if we destroy the en-
vironment. My family’s
been in operation on the
same land for well over 100
years. To know that we are
protecting the environ-
ment and doing things
right is very good for us”

Hay production and for-
age pastures feed livestock,
Colorado’s top agricultural
commodity. Wardle said
ranches are important to
mountain communities
and the economy.

“Many of these ranches
have been there 100 years
or more, so they're very
much a part of the ecosys-
tem in the mountains,” he
said.

The mountain meadow
hay study has led to a new
Colorado Water Plan proj-
ectin the Yampa River Ba-
sin. The new project will
demonstrate and evaluate
best management prac-
tices in mountain meadow
hay systems, building on
this producer-driven re-
search. — CSU Extension

ND man pleads guilty
in cattle Ponzi scheme

A North Dakota cattle
broker has pleaded guilty to
acharge stemming from an
investigation that found a
beef marketing company
operated asaPonzischeme.

Taylor Bang of Killdeer,
ND, pleaded guilty Sept. 9
to one count of conspiracy
to commitwire fraudin U.S.
District Court in Texas, ac-
cording to court records.

Sentencing has been set
for Jan. 7. The maximum
sentence could include up
tofiveyearsin prison, a fine
and restitution payments.

The North Dakota De-
partment of Agriculture
Oct. 5 ordered Taylor Bang
Cattle Sales to cease any
livestock-related sales.
Bang’s guilty plea triggered
the cease and desist order
and the revocation of
Bang’s livestock dealer li-
cense.

Bang was among five
people charged earlier this
year in the Agridime inves-
tigation. The charges were
filed in Texas, where Agri-
dime was based.

A judge in August 2024
determined that Agridime
had operated as a Ponzi
scheme, paying off early
investors with money
raised from new investors,
instead of paying investors
with profits from the com-
pany.

The company bought
cattle and sold frozen beef
from its website to consum-
ers. But payments to inves-
tors and cattle producers
dried up, with the company
owing investors $220 mil-
lion, court records alleged.

Many of those owed
money were in western
North Dakota, where Bang
bought cattle for Agridime.
The North Dakota Securi-
ties Commission has said
North Dakota investors
were owed about $40 mil-
lion when federal authori-
ties took over the business
late in 2023.

The North Dakota Secu-
rities Department has said
Bang earned $6 million in
commissions from Agri-
dime. Bang told the North
Dakota Monitor in Decem-
ber 2023 that the figure was
“way high.

Avoicemail message and
text message sent to Bang
was not returned. His at-
torney in Texas, Dan Cog-
dell, was not available for
comment, according to of-
fice staff.

Bang in February was
charged with eight counts
of wire fraud, one count of
conspiracy to commit wire
fraud, and one count of
money laundering.

A court filing by Bang’s
attorney in March contend-
ed Bang did not engage in
fraud or knowingly take
partin a Ponzi scheme.

The indictment said
someone sent $240,000 to
an account controlled by
Bang rather than to an ac-
count controlled by Agri-
dime in order to conceal
the transaction. The indict-
ment also said Bang falsi-
fied dates on records and
gave investors false infor-
mation aboutidentification
tags for cattle. — Jeff Beach,
North Dakota Monitor



LEGAL LEDGER

CO measure would establish right to hunt, fish

A measure on Colorado's upcoming Nov. 3 ballot seeks to
amend the state constitution to establish a right to hunt and
fish, and take fish and wildlife through traditional methods.
Amendment 83 would add a section to Article XVIII of the
Colorado Constitution, which covers "miscellaneous provi-
sions," and affirm that there is an established right of the
people of Colorado to hunt and fish, including by using tra-
ditional methods. Hunting and fishingwould be the primary
and preferred way to manage fish and wildlife populations.
"The right applies to all species of fish and wildlife managed
by the state except nongame species, endangered species, or
any species that is illegal to hunt under federal law," the sec-
tionwould read. The measure would not authorize trespass-
ingon privatelands. Amendment 83 would also notlimit the
authority of the state to regulate wildlife managementso long
asit'snecessaryfor sound scientific wildlife conservation and
management, public safety or to preserve the future of hunt-
ing and fishing opportunities for all species statewide. The
Theodore Roosevelt Conservation Alliance is leading the
campaign in support of the amendment.

CME proposes amendments to cattle futures

The CME Group is proposing changes to the daily price
limits for live and feeder cattle futures. First, the group is re-
questing approval to implement a bi-annual reset of daily
price limits for both live and feeder cattle contracts rather
than an annual reset. Price limits are currently updated on
the first trading day in June each year. The CME Group pro-
poses adding a second price limit update on the first trading
day in December each year. "This mechanism will provide
additional relevance and accuracy to the price limits of the
Contracts,"” the group said. In addition, the CME Group is
requesting to decrease the percentage utilized to establish
initial price limits for the live cattle futures contract bi-annu-
ally from 3.5% to 3%. The CME Group said that a price limit
set at 3% for live cattle futures will "likely capture daily price
moves with approximately 99 percent confidence on aver-
age." The changes are pending approval by the Commodity
Futures Trading Commission.

Bill would allow ranchers to process own meat

The recently introduced Red Meat Inspection Exemption
Actwould allowsmall ranchers to slaughter and process their
own livestock for direct-to-consumer sale. The bill, intro-
duced by Reps. Thomas Massie (R-KY-04) and Rep. Chellie
Pingree (D-ME-01), would create a federal meat-inspection
exemption for small livestock producers. "The Red Meat
Inspection Exemption Actwill reduce the regulatory burden
placed on small meat producers and enhance their ability to
selldirectly tolocal consumers," Massie said. Ranchers would
be able to slaughter no more than 25 cattle, 60 swine, 250
sheep or 250 goats annually. Meat products would remain
subject to federal adulteration and misbranding standards
and would be required to comply with any USDA food
safety or special handling requirements. The bill also pre-
serves statelaws that provide broader exemptions for on-farm
slaughter, processing or sale of meat.

Lawmakers support sheep producers in letter

Dozens of lawmakers have signed a letter in support of an
investigation into imports of lamb meat under sections 201
and 202 of the Trade Act of 1974. A coalition of 68 bicameral
members of Congress penned aletter Oct. 6 to the U.S. Inter-
national Trade Commission, supporting an affirmative de-
termination in its global safeguard investigation. The letter
comes following a Julyletter from the U.S. Trade Representa-
tive directing the commission to initiate an investigation into
howlamb imports are affecting domestic producers. "During
this investigation, we urge the Commission to carefully con-
sider the data and testimony before itregarding the significant
challenges faced by American sheep producers," the lawmal-
ers' letter read. "And should the Commission make an affir-
mative determination in accordance with the statute, we urge
the Commission to recommend a remedy that provides
prompt and meaningful relief to the domestic industry”’

Trump lifts taxes on dyed diesel

On Oct. 5, President Donald Trump issued an executive
order to ease limits on the use of tax-exempt dyed diesel fuel.
The order will apply through the end of the year. "Allowing
dyed diesel fuel to be used over-the-road will bring welcome
relieffor farmers because every cent per gallon matterswhen
you're running a fleet of grain trucks or hauling cattle hun-
dreds of miles," said American Farm Bureau Federation
President Zippy Duvall. "The federal highway diesel tax is
currently more than 24-cents per gallon, so it's a big deal to
farmers to be able to use tax exempt diesel more broadly to
get their harvest to market."

BLM seeks resource advisory councilmembers

The Bureau of Land Management (BLM) is seeking
nominations for its resource advisory councils. There are
current and upcoming vacancies on 20 statewide and re-
gional councils and two statutory councils. "If you've been
seeking an opportunity to have a voice in how America’s
public lands are managed, this is your chance," said BLM
Director Steve Pearce. BLM is seeking nominations from a
wide range of backgrounds, including ranchers and holders
of federal grazing permits. The deadline for nominations is
Oct. 26. Formoreinformation and to apply, visit tinyurl.com/
mturzatu.
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already face rising expenses,
labor shortages and com-
petitive pressures.

“California farmers and
ranchers already operate un-
der some of the most strin-
gent labor regulations in the
nation, while facing escalat-
ing costs, workforce short-
agesand intense competitive
pressures,” Fenaroli said.
“Unfortunately, these bills
(now laws) move farming in
the state the wrong direction
by adding new regulatory
requirements, administra-
tive burdens and higher costs
at a time when many family
farms are struggling to stay in
business.

Western Growers Presi-
dent and CEO Dave Puglia
said farmers cannot simply
absorb the additional labor
expense. Puglia also pointed
to the continued decline in
the number of California
farms as evidence of the eco-
nomic pressure facing pro-
ducers.

“Next time you hear peo-
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ple in Sacramento talk about
their love of California’s
farms and the wonderful
food we grow here, remem-
ber that we have lost nearly
30 percent of our family
farms in the last 25 years,’
Puglia said. “That is because
ofthe economic injuries that
have been caused by foolish
public policies. Californians
are proud of our state’s farm-
ers. They deserve better from
Sacramento.

AB2227

AB 2227, authored by As-
semblymember Damon
Connolly (D-San Rafael),
makes separate changes to
California’s regulation of
farm labor contractors.

The law doubles required
surety bonds for licensed
contractors. Contractors
with annual payrolls of up to
$500,000 will need a $50,000
bond, up from $25,000.
Thosewith payrolls between
$500,000 and $2 million will
need a $100,000 bond, while
contractors with payrolls ex-
ceeding $2 million will need

ALL GROUPS START CALVING MARCH 1ST
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Ag says bills move farming in wrong direction

a$150,000 bond.

The measure also expands
existing civil penalty provi-
sions to cover violations in-
volving licensed and unli-
censed farm labor contrac-
tors. It requires bond infor-
mation to beincluded in the
state’s public contractor li-
cense database.

CFB joined other agricul-
tural organizations in oppos-
ing AB 2227 unless it was
amended. Fenaroli said the
organization was particu-
larly concerned that the
changes to farm labor con-
tractor licensing and bond-

ing requirements would in-
crease costs and administra-
tive complexity without
clearly showing how they
would improve protections
for workers. The coalition
also raised concerns about
the bill's new public disclo-
sure requirements.

Fenaroli said CFBwill con-
tinuereviewinghow the new
laws are implemented and
plans to engage in the pro-
cess to make sure agricul-
tural employers’ concerns
are considered. — Charles
Wallace, WL]J contributing
editor

(In an effort to serve the next
generation of livestock producers,
WLJ’s Youth Opportunities calendar
lists internship and scholarship
information for agricultural- and
livestock-focused students, listed
by application deadline. If you have
an internship or scholarship to
announce, please email it to
editorial@wlj.net.)

Oct. 15 — The New Mexico Cattle

@YOUTH OPPORTUNITIES

Growers’ Associationhasopened
applications for three
opportunities designed to
support students and young
agricultural professionals: the
2026 Fall Scholarship Program,
Class lll of the Linda Davis Young
Cattlemen’sLeadership Academy
and the 2026 Allied Industry
Mentorship Program. Details:
nmagriculture.org.
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STORY SHORTS

USDA: Meat distributor used invalid mark

A North Carolina meat distributor that recalled 167,639
pounds of raw pork, beef and goat had started, but never
completed, the process to obtain federal inspection, USDA
told news outlet Meatingplace. Star Meat Delivery Inc. pro-
duced the recalled products without federal inspection for
four years. USDA told Meatingplace that Food Safety and
Inspection Service investigators discovered the products
duringroutine surveillance at a South Carolina store. Officials
became suspicious after finding an invalid establishment
number on the USDA inspection mark. USDA said the num-
ber had been reserved for Star Meat when it applied for
federal inspection, but the company never completed the
process. No illnesses or injuries have been confirmed. FSIS
continues to review the circumstances surrounding the inci-
dent.

FDA closes Cyclospora investigation

The Food and Drug Administration (FDA) announced on
Oct. 2 that it concluded its investigation into a Cyclospora
outbreak linked to recalled iceberg lettuce Taylor Farms de
Mexico sourced from central Mexico. The agency traced the
lettuce to several farms and a processing facility in Mexico
and conducted inspections with Mexican officials. Two en-
vironmental samples tested positive for Cyclospora. One
came from a wastewater tank at the processing facility and
another from a drainage ditch at a lettuce farm. FDA said
there is not enough evidence to determine exactly how con-
tamination occurred, but the findings support the outbreak’s
linkto the recalled lettuce. The agency said all affected lettuce
is believed to be off the market.

Pillen recognizes Sandhills fire fund

The Nebraska Sandhills Ranchers Fire Fund was recog-
nized by Nebraska Gov. Jim Pillen (R) as the honored non-
profit during an Oct. 3 Husker football tailgate at the Gover-
nor’s Mansion. The event highlights a Nebraska nonprofit
during each home game. The recognition comes as the fund
continues helpingranchersrecover from wildfires that swept
through the Sandhills. The fund received $1.8 million in cash
donations and distributed $1.2 million directly to ranchers
this summer. It has also helped deliver an estimated 1,500 to
2,000 semi-loads of hay and feed. Additional distributions
are continuingas ranchers face ongoingrecovery needs. The
fund plans to provide assistance through the end of the year
and beyond. For more information, contact 308-778-6262.

CCIA seeks input on traceability systems

The Canadian Cattle Identification Agency (CCIA) is asking
cattle producers and livestock industry stakeholders to help
shape the next generation of livestock traceability systems.
The survey covers reducing duplicate data entry, integrating
livestock management systems, mobile and automated re-
porting, and data privacy and security. It also asks what tools
could provide greater value to producers and where future
investments should be made. CCIA is seeking input from
regular and occasional users of livestock information and
record-keeping systems. The surveyis open through Nov. 25.
Formore information and to complete the survey, visit tinyurl.
com/3j4y2zsv.

USDA settles $25M livestock case

USDA hasreached a settlementwith ADD Enterprises Inc.
and Salvatore Anthony DiMaria of Pico Rivera, CA, over al-
leged violations of the Packers and Stockyards Act. A USDA
investigation found that the company and DiMaria failed to
pay $25.27 million for livestock purchased between August
2022 and August 2025. When USDA filed its complaint in
January, nearly $24.6 million remained unpaid to livestock
sellers. USDA also assessed a $24.59 million civil penalty. The
penalty can be reduced dollar for dollar by payments made
tolivestock sellers oramounts otherwise satisfied with sellers’
approval.

NE feedlot begins renewable fuel project

Ameresco has started construction on arenewable natural
gas facility at the Adams Land & Cattle feedlotin Broken Bow,
NE, through its Neogenyx Fuels subsidiary. Construction
began following an Aug. 26 groundbreaking. The facility will
capture manure from the feedlot and process it through eight
anaerobic digesters that could generate more than 4,400
standard cubic feet per minute of biogas. The biogas will be
upgraded to pipeline-quality renewable natural gas for trans-
portation and other energy uses. The process byproducts will
be reused at the feedlot as livestock bedding and fertilizer.
The project is expected to reduce greenhouse gas emissions
by about 63,700 metric tons annually.

Two TX feedlot employees found dead

Two 18-year-old feedyard employees were found dead in
arunoffpond in Parmer County, TX. Accordingto local news
outlet KDFA, Parmer County deputies and Texas game war-
densresponded and used specialized boats and sonar during
the search. The two employees were found on Sept. 27, and
theinitial investigation indicated both died the previous day.
The Parmer County Sheriff’s Office said the runoff pond is
normally dry but had filled following recent rainfall. The
deaths remain under investigation, and officials said no ad-
ditional information would be released at this time.




Every dollar spent on for-
est fuel treatments saves
about $3.75 in wildfire dam-
ages, according to a new
study led by researchers at
the University of California
(UC), Davis, of nearly 300
firesin the western U.S. The
study estimated that the
treatments, such as forest
thinning and prescribed
burns, prevented $2.8 bil-
lioninlosses, reduced wild-
fire spread and fire severity.

Theresearchers analyzed
the nearly 300 wildfires that
intersected U.S. Forest Ser-
vice (USES) fuel reduction
treatments in 11 states be-
tween 2017 and 2023. The
study is the first to evaluate
the economic value of USFS
fuel treatments across the
West at a large-scale using
data from wildfires that en-
countered fuel treatments
rather than relying on wild-
fire simulation models. It
was published in the jour-
nal Science.

“Fuel treatments and for-
est management are criti-
cally underfunded public
goods,” said lead author

Frederik Strabo, a postdoc-
toral scholar with the UC
Davis Department of Agri-
cultural and Resource Eco-
nomics. “Our results sug-
gest that when fewer re-
sources are available to
agencies like the Forest
Service, more of the eco-
nomic burden of wildfires
falls on the public”

The researchers mea-
sured wildfire damages in-
cluding structure losses,
carbon emissions and the
health impacts of exposure
to fine particulate matter. As
climate change has intensi-
fied wildfires in recent de-
cades, those damages are
estimated to total $185 bil-
lion to $540 billion a year.

Preventing wildfire
spread

Researchers compared
how fires behaved when
they spread into treated ar-
easversus untreated forests,
accounting for predictable
patterns of fire spread using
fire-simulation modeling,
while controlling for weath-

Knowing a cow’s
contribution margin

One of the most useful
numbers to know on a cow-
calf operation is a cow’s
contribution margin (CM).
It is a number that most
producers have a feel for,
but may not always formal-
ly calculate. While attend-
ing the King Ranch Institute
for Ranch Management’s
Managing the Cow-Calf
Business program in March,
this concept was discussed
illustrating how it can help
make practical decisions on
the ranch. Decisions such
as: how much can I invest
to keep a cow through
drought? Or, whatis the im-
pactofincreasing my num-
bers by a certain number of
head?

The calculationis simple,
but an understanding of
different cost types is neces-
sary. Calculating CM fo-
cuses only on direct vari-
able costs; costs that would
immediately stop if a cow
was removed (culled, sold,
died). Specifically, we
would think about feed, hay
and vet expenses. Also,
things that may be slightly
more difficult to quantify
like the depreciation of the
cow, etc.

There is alonglist of oth-
er costs associated with
running the ranch like ma-
chinery, equipment, fuel
and land, but those items
won’t change much, ifatall,
in the production year
based on the addition or
subtraction of a cow in the
operation. A revenue his-
tory or projection com-
pletes the other side of the
equation.

The following numbers
won'’t reflect your specific
operation. Yet for discus-
sion’s sake, let’s assume that
we typically have an 89%
weaning rate, 500-pound
weaning weight, and expect
our average calf price to be
$3.49/1b. next year. The
ranch records show that we
have had direct variable

costs of $500 per cow.

¢ Expected revenue: 500
Ibs. *$3.49/1b.*0.9 = $1,553
per cow.

e Variable costs: Feed +
hay +vet+ cow depreciation
+ others = $500 per cow.

¢ CM:$1,553-500=$1,053
per cow.

What will a single cow
contribute to the fixed costs
of the operation? $1,053.

What extra could we pay
to keep a cow in times such
as drought? $1,053.

What does adding a cow
to the herd contribute?
$1,053.

This number may seem
alarming right now. The
cause of alarm is likely be-
cause of historic calf prices.
Refiguring this calculation
with a calf price average of
$1.85 changes the CM to
$323 per cow. In times of
droughtwhere hay supplies
tighten and the market
price of hay increases, $323
does not go very far. Sus-
tained high calf prices
can—and have—altered
what the math says about
our decision making. High
calf prices usually encour-
age expansion, but it also
provides incentive to keep
the existing herd intact.

Forage conditions in
Oklahoma have suffered
and could lead to tough de-
cisions. From a 10,000-foot
view on a spring-calving
herd, we need to have the
working capital (or access
to it) to support the invest-
mentuntil the next calf crop
isready to be sold. We might
want to consider a form of
price protection as well, like
Livestock Risk Protection.

Go towork on your num-
bers and figure out what
your contribution margin is
onyour operation and eval-
uate the ranch’s capacity to
fund this through 2027. —
Scott Clawson, Oklahoma
State University northeast
area ag economics spe-
cialist
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Forest fuel treatments reduce wildfire spread, prevent $2.8B in damage

er conditions and suppres-
sion efforts.

Fires were more than 13
percentage points less like-
ly to continue spreading
after reaching a treatment
area. Treatments were es-
pecially effective at reduc-
ing high-severity fire—
those that kill more than
75% of the tree canopy—
lowering burned area by
20% to 35%.

Prescribed burning was
significantly more effective
than mechanical thinning
alone at limiting wildfire
spread. Treatment size also
mattered: landscape-scale
treatments larger than 2,400

acres were the most effec-
tive at reducing wildfire
spread.

Investments pay off

Across the fires studied,
fuel treatments reduced to-
tal burned area by 36%, or
about 152,000 acres, rela-
tive to a scenario without
treatments. They also pre-
vented the loss of more
than 4,000 buildings, avoid-
ed therelease of 2.7 million
tons of CO2, reduced 25,757
tons of fine particle pollu-
tion and prevented an esti-
mated 59 premature deaths.

Together, these avoided
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damages totaled about $2.8
billion, including:

e $895 million from
avoided structure loss.

¢ $503 million from re-
duced CO2 emissions.

e $1.39 billion from
avoided health impacts and
productivity losses linked
to smoke pollution.

Strabo said the findings
underscore the importance
of investing more in pre-
ventive forest manage-
ment.

“Wildfire policy has his-
torically focused on sup-
pression, but our results
suggest greater investment
in prevention could sub-

FARMS
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stantially reduce wildfire
damages,” said Strabo.
“That will become even
more important as the cli-
mate continues to change
and forests face more large
wildfires and other distur-
bances.”

The research was sup-
ported by the Giannini
Foundation for Agricul-
tural Economics and the
USFS. Other authors in-
clude Matthew N. Reimer
with UC Davis and Calvin
Bryan with the Depart-
ment of Economics at
Washington and Lee Uni-
versity. — UC Agriculture
and Natural Resources
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A PROGRAM ¢to SADDLE UP WITH

We invite you to consider being part of Prime Pursuits, a paradigm-changing program

with Walmart. Designed to bring together top producers with industry-leading genetics

to deliver the best Angus beef to America’s table.

To learn more, visit PrimePursuits.com or contact Warren White at 806.344.2923.




The National Western an-
nounced the inaugural class of
Ranches of the West, a new
heritage award recognizing
rancheswhoseleadership and
contributions have shaped the
American beef industry and
Western way of life.

The 10 honorees will be for-
mally inducted as part of an
expanded National Western
Stock Show Cattlemen’s Week,
Jan. 13-18. An exhibit featuring
the honoreeswill be on display
at National Western's premier
event venue, The Legacy. The
exhibitwill be on displayinside
the Wold Heritage Center at
The Legacy through the fall.

Ranches of the West was
created to celebrate ranches
selected not simply for their
size, age or fame, but for their
lasting contributions to the
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beefindustry. Those contribu-
tions span genetics and seed-
stock development, beef qual-
ity and carcass improvement,
innovative production sys-
tems, conservation and land
stewardship, and leadership
that has helped move the in-
dustry forward.

“The connection between
the National Western Stock
Show and Western ranching
runs more than 120 years
deep,” said Wes Allison, presi-
dent and CEO of the National
Western. “Since our founding,
ranchers and cattlemen have
traveled to Denver each Janu-
ary to exhibit livestock, build
relationships, market genetics
and conduct the business of
the beef industry. Ranches of
the West was created to recog-
nize that history and share it

LIVESTOCK MARKET
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National Western launches Ranches of the West Heritage Award

with a new generation. This
inaugural class represents the
diverse people, places and op-
erations that have built the
Western cattle industry”’

The award’s launch coin-
cideswith an expanded six-day
Cattlemen’s Week, designed to
strengthen National Western's
focus on commercial cattle
producers and the business of
the beefindustry. By honoring
ranches for their contributions
to commercial cattle produc-
tion—not simply their histo-
ry—Ranches of the West rein-
forces the National Western
StockShow’slongstandingrole
as a gathering place for work-
ingranchers and cattle produc-
ers from across the West.

Honorees and their families
will be celebrated at an induc-
tion ceremony and reception
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‘WORLD OF BULLS’ SALE

WATCH THE WEEKLY AND SPECIAL SALES &

BID LIVE ON CCI.LIVE!

JLIVESTOCK JOURS

UPCOMING WESTERN VIDEO MARKET SALES
0CT. 18 - WVM HEADQUARTERS, COTTONWOOD, CA

APRIL 25 -MAY 1

Jan. 14 at4 p.m. at The Legacy,
followed by the Professional
Rodeo Cowboys Association
rodeo. The inaugural class will
join thousands of producers,
exhibitors and visitors who
travel to Denver, CO, each
January for the National West-
ern Stock Show.

2027 Ranches of the
Westinaugural class

e Colorado: Bledsoe
Ranch, Silver Spur Ranch
and Spann Ranches.

e Arizona: K4 Ranch.

e New Mexico: CS
Ranch.

e Montana: Vermilion
Ranch.

e Nebraska: Timmer-
man Ranch.

e North Dakota/South
Dakota: Thomas Ranch.

¢ Utah: Ensign Ranches.

e Wyoming: Padlock
Ranch. — NWSS

Farm Bureau calls on Trump
torollback import plan

IMPORT REPORT

(frompage1)

released itsfindings from track-
ing beef prices over the first
month of the lower tariff rate.
The organization tracked daily
prices 0of80% lean ground beef
at41 grocery stores in 22 states
beginning Sept. 2, the dayafter
the proclamation went into
effect.

“We selected a variety of
chain grocery stores and inde-
pendent grocers across Amer-
ica, in major cities to rural ar-
eas, to see how ground beef
prices reacted to the addition-
al supply of beef,” AFBF said.

Across their sample, the av-
erage price of ground beef
moved minimally, from $7.29/
Ib. on Sept. 2 to $7.13/1b. on
Sept. 23, a 2% difference. The
group charted thelowest, high-
estand average price across all
stores each day, and the aver-
age line stayed nearly flat for
three weeks, neverrisingabove
$7.38 or falling below $7.13.

Pricesranged from $4.99/1b.
to $10.49/1b. across the 41
stores. More than half of the
stores charged above $7/1b.,
and no store sold 80% lean
ground beefforlessthan $4.99/
Ib.

“Whether shoppers are in a
major city or a rural commu-
nity, theyare still paying elevat-
ed prices for ground beef,’ the
report read.

At30ofthe 41 stores, ground
beef at the end of the month
costexactlywhatitdid on Sept.

¢02/
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2. Atotal of seven stores ended
the periodlower, but only three
stores reached the 25% dis-
count the proclamation en-
couraged.

“Removal or expansion of
the TRQ (tariff-rate quota) on
ground beef does lower the
tariff-related (26.4%) price of
bringing that additional im-
ported beef into the United
States,” the group reported.
“This, however, has not trans-
lated into lower grocery store
prices”

Rather, retail prices are
based on supply chain costs,
including cattle prices, butalso
processing, transportation, la-
bor and retail margins, AFBF
said.

Policies to increase imports
under the assumption that
priceswilllower for consumers
have yet to deliver meaningful
savings, AFBF said, while creat-
ing uncertainty for U.S. ranch-
ers. The group pointed to the
latest USDA Cattle on Feed
report, which demonstrates
that the industry’s challenge is
not insufficient imports but
rather a shrinking supply of
cattle.

September’s Cattle on Feed
reportshowed thatinventories
remain relatively high but
placements have fallen sharp-
lyasfewer calves move through

the beef production pipeline,
the reportread.

“Ground beef prices have
remained historically high de-
spite record imports, while
cattle and feeder cattle futures
have moved sharply lower
since the proclamation,” AFBF
said. “Cash cattle prices in
many regions have also fallen,
with some farmers and ranch-
ers reporting prices $300 to
$400 per head below levels
seen just two months earlier”

Ultimately, the mostsustain-
able path toward greater beef
availability and improved pric-
es is not more imports but ex-
pansion of the domestic herd
and growth in beefproduction,
the report concluded.

AFBF President Zippy Du-
vall called on Trump to roll
back his import plan.

“While we appreciate Mr.
Trump's goal of reducing gro-
cery costs for America’s fami-
lies, increasing beef imports
has not brought prices down,”
Duvallsaid. “Weurge the pres-
ident to stop importing addi-
tional beef and focus on long-
term solutions that support
rebuilding the U.S. herd, which
benefits both farmersand con-
sumers who want home-
grown beef” — Anna Miller
Fortozo, WL] managing edi-
tor

August beef exports
above year-ago levels

Fueled by anear-record per-
formance in Taiwan and a re-
bound in South Korea, August
exports of U.S. beef increased
year-over-year, according to
data released by USDA and
compiled by the U.S. Meat Ex-
port Federation (USMEF).

Beefexports reached 86,362
metric tons (mt) in August, up
4% from a year ago, while ex-
port value climbed 13% to
$785.9 million. In addition to
year-over-year growth in Tai-
wan and Korea, Augustexports
also trended higher to the
Middle East, the ASEAN re-
gion, Colombia and Cote
d’'Ivoire, while volumes were
steady to Mexico and Central
America.

Export value increased to
Japan and the Caribbean in
August, despitelowervolumes.
Beef exports to China were
abovelastyear’s minimal total,
butstill reflected ongoing tech-
nical trade barriers.

“USMEEF expected to see
stronger beef exports to Korea
in the second half of the year,
asreflected in the Augustdata,’
said USMEF President and
CEO Dan Halstrom. “And I
cannot say enough about the
outstanding demand in Tai-
wan, which has truly been a
star performer for U.S. beef in
2026.

“As for China, the August
increase is just a fraction of
whatwould be possible in that

market, especially since Aus-
tralian beef has faced a 55%
safeguard tariff since June 20,
Halstrom said. “But China still
needs to relist suspended fa-
cilities and the U.S. industry
needs further clarity on techni-
cal requirements before beef
exports to China will signifi-
cantly rebound”

ForJanuary through August,
beef exports were down 7%
year-over-year in volume
(721,150 mt) and were just 1%
lower in value ($6.32 billion).
This decline is largely attribut-
able to lower exports to China
compared to the early months
of 2025, before market access
obstacles began to heavily im-
pact U.S. exports. When ex-
cluding China from the Janu-
ary-Augustresults, beefexports
were 1% below last year in
volume but 6% higherinvalue.

Despite larger shipments to
Mexico and the Netherlands
Antilles, August exports of U.S.
lamb muscle cuts totaled 129
mt, down 41% from a year ago
and the lowest of 2026, as vol-
umes slowed to other top mar-
kets including the Bahamas
and Leeward-Windward Is-
lands. August export value fell
29% to just over $900,000.

For January through August,
lamb muscle cut exports to-
taled 1,827 mt, down 11% from
a year ago, but remained 1%
higher in value at just under
$11 million. — USMEF



California diesel prices sky-
rocketed in September, add-
ing another layer of stress for
farmers and truck fleet own-
ers who depend on the fuel
for daily work.

According to AAA, Califor-
nia’s average diesel price on
Oct. 1 was more than $8 a
gallon, up sharply from $5.16
a year ago. California’s aver-
age pricerepresents the high-
est in the nation, about $2
more than the current na-
tional average of about $6.

Experts attribute the price
spike in part to continued
disruptions to shipping
through the Strait of Hormuz
amid the U.S.-Israeli war with
Iran. Ships transiting through
the Middle Eastern waterway
normally carry about one-
fifth of the world’s petroleum,
making disruptions there a
significant risk to global en-
ergy supplies.

Diesel and gas prices have
dramatically increased since
the war began in February.
Other global stressors, includ-
ing Ukraine’s attacks on Rus-
sian refineries, also play a
part.

Ryan Cummings, an econ-
omist with the Stanford Insti-
tute for Economic Policy Re-
search, said California’s taxes
and fees are among the fac-
tors driving the state’s higher
price. He also pointed to
broader global market pres-
sures thatare pushing up die-
sel costs nationwide.

California has historically
supplied most of its own gas
and diesel, but refinery clo-
sures in recent years have led
the state toimport more from
other countries. Even so,
Cummings said gas and die-
sel prices arelargely setby the
global market, making the
impact of in-state refinery
closures on current diesel
prices negligible.

“There’s some transporta-
tion costs, but those are pret-
ty small,” he said. “Whether a
refinery opens here or arefin-
erycloseshere, aslongasyou
have free trade, it’s the global
market that’s going to dictate
the price rather than thelocal
production.”

Cummings said this dy-
namic is why the Trump ad-
ministration is considering a
diesel export ban, even as
some warn the policy could
eventually push up prices at
the pump.

“That cuts off the competi-
tion for those barrels from the
rest of the world,” he said.

For farmers, the use of die-
selis often unavoidable.

Yolo County farmer Bill
Cruickshank, who serves as
chairman of the California
Wheat Commission, said he
and other wheat growers al-
ready felt the sting of rising
diesel prices when they har-
vested their crop earlier this
year.

With therecent price surge,
he said wheat farmers are
seeing their fuel costs in-
crease by about 6% overall.

Jeromy Geiger, a Glenn
County farmer and co-owner
of an agricultural trucking
business, said diesel powers
allhisfarm equipment—from
tractors to pump engines. His
trucking business is entirely
dependent on diesel to keep
its fleet running.

He said he raised the sea-
sonal rate this year on his
trucking customers to ac-
count for higher diesel costs

butis trying to avoid changing
them again in the middle of
the season.

“We'd like to hope that we
don’tadjustimmediately and
thatwe've factored enough to
where we can weather the
storm and not hammer our
customers, who are all farm-
ers, he said. “Our trucking
business is built entirely on
agriculture, so we feel the
pain of the farmer as well”

Geiger said he considered
addingelectric vehicles to his
fleettoreduce his reliance on
diesel. He contacted Pacific
Gas & Electric Co. three or
fouryears ago aboutinstalling
achargingstation in his truck
yard. Buthe said the company
told him it wasn’t feasible
because the necessary energy
infrastructure wasn'’t avail-
able in the rural area where
heworks andlives. Asaresult,
he has continued to rely on
diesel.

“For some people, itmakes
total sense, and it’s totally do-
able,” Geigersaid. “Butitcan’t
work for everybody.”

Colusa County farmer
Chris Torres, who also owns
an agricultural trucking busi-
ness, said he faces similar
challenges as diesel prices
soar. He said fuel is a major
expense across his 400 acres
of rice, from powering har-
vesters and tractors to man-
aging rice straw after harvest.
Overall, he estimated his fuel
costs have gone up by atleast
50%.

“It’s all expensive,” Torres
said.

With his trucking business,
he said he has already had to
increase the fuel surcharge for
customers. In the past, he
adjusted the surcharge sea-
sonally, but rising prices may
force him to update itweekly.
He said he hopes to avoid
daily adjustments but ac-
knowledged the cost of fuel
has increased considerably.

Cummings, the Stanford
economist, said an end to the
war in Iran and aresumption
of regular oil shipments
would likely bring prices
down. But without knowing
when those conditions will
return, he saidit’shard to pre-
dict when diesel prices will
fall.

He said global inventories
of crude oil and refined prod-
ucts were well-stocked before
the war but have steadily de-
clined since it began. The
longer the conflict continues,
the greater the risk that fuel
prices could reach levels that
make the current increase
seem mild in comparison, he
added.

Even if the war ended to-
morrow, Cummings said, it
would take time for fuel pric-
esto ease, as refineries would
need time to process crude oil
and replenish depleted in-
ventories.

If all of the inventories are
gone, then there’s an acute
physical scarcity, which is go-
ingto take weeks to get sorted
out,” he said.

For growers, Cruickshank
said the price of wheat has
climbed due to reduced ex-
portsfrom Russiaand Ukraine
amid their ongoing conflict.
But he said farmers have few
options for cutting costs in
response to the higher diesel
prices because many already
operate on tight margins.

He said he hopes disrup-
tions to oil shipments end
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Diesel price spike increases financial stress for farmers

soon, particularly because he
doesn’t expect assistance
from state officials.

Torres said he hopes profits

from last year’s crop will be
enough to cover the loans
needed to plant this year’s
crop. Beyond that, he said it’s
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hard to plan for what comes
next.

“Volatility is extremely
challenging,’ he said. “There’s

not much we can do.” —
Manola Secaira, Ag Alert
staffwriter, California Farm
Bureau

r
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Bull Sale
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(The 3rd Friday in November)
11:00 MST
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Gabriel Connealy: 308-660-6543
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MARKET NEWS

MARKET SITUATION'REPORT
Widicompilesiitsimarket ODY andistatisticsifromUSDAlandlindependentimasketing|organizations:

MARKET AT A/GLANCE This\Week:10/8/2026F " Week Year BEEEIREPORT:\Weekly/CompositelBoxed
. WEEK COMPREHENSIVE PRIME BRANDED CHOICE SELECT UNGRADED
hoice F N/A 218. 230.64 h ; ) - . :
Choice Fed Steers / A 8.65 30.6 ENDING Loads/Price Loads/Price Loads/Price Loads/Price Loads/Price Loads/Price
October2 6995 38001 306 41422 1361 38342 2013 37600 505 35545 2710 33067
Boxed Beef Average 374.85 v 376.79 365.22 September25 6,290 37871 296 41333 1245 38170 1913 37499 507 35303 2,329 32867
September18 6837 37913 299 41689 1323 38322 2131 37619 536 35417 2548 32741
Live Slauahter Weiah 1451 A 1450 N/A September1l 5948 37726 215 41636 1033 38371 1941 37560 529 35470 2230 33484
ive Slaughter Weight*
I 9 ’ ’ Cutouts FED/BOXEDIBEEF
DATE CHOICE SELECT COW BEEF CUTOUT 50% LEAN 90% LEAN
Weekly Beef Production 487.0 A 43041 N/A October 8 37485 35173 31812 10246 N/A
October 7 37562 354.21 31755 8748 40174
Corn Price 5.04 v 5.05 4.23 October 6 37893 356.34 31781 9186 N/A
October 5 378.26 358,57 317.92 N/A 403.25
*Average weight for previous week. **Total slaughter for previous week. **Estimated year-to-date figure in million pounds for previous week. October2 37419 35449 315.95 95.96 N/A
CATHLEFUTURES:ICMElLivelCattle SelectedlAuctions Feetleqpricesiforfsteersit heifersiieflectimediumiand|largeliicattles
10/2 10/5 10/6  10/7  10/8 High® Low’ Week{Ending|0ctober 8} 2026; unlessjotherwiselnoted;indicatesimediumland|largelt-2;
Oct. 21885 21905 22153 22170 22208 25873 16853 T S — 7
Dec. 22148 22220 22463 22418 22428 25598 16668 200-3001b. | 300-4001b. | 400-5001b. | 500-600Ib. | 600-7001b. | 700-800Ib. | 800Ib
- X - . - . - . - X - . .-U
Feb.'27 22315 22405 22760 22723 22695 25120 17005 | [MARKET _ P_| SLAUGHTERBULLS | REPLACEMENTS
Apr.'27 22456 22525 22908 22883 22870 25093 18068 | |Nerehortavailable
CATTLEIEUTURES:CME{FeederiCattle October! 544 163502 387440 38 798 15168
10/2  10/5 10/6 10/7  10/8 High® Low" | |Burley,ID 395-427 368-394 340-344 322 169-182
Oct. 33463 33550 34095 34068 33898 38103 21920 gorep;rtl[a)vailable
Nov. 115 24 0 2 7 2 222 mmett, =
Jan. 27 3323 455 3258(3) 22272 gggog %%1?35 ggogg ” 423 October3 502 390-440° 350-465" 320-390° 240-325' 225-300° 220-253° 135-155 2,900-3850 |
Sar 57 Eugene,OR 280-400" 285-400" 270-350" 260-315" 220-255" 180-198 7502650 |3
oLl 32083 3219532843 32810 32718 37860 _2A4TI8 | Ioctobers o 370-3% 450525 416-435 380-405 340-375 145-165 =
Igh and low Tigures are Tor the fiTe of the contract. Madras, OR 415-485 370-425 335-378 320-340 275-310 160-180 S
— - September30 521582 470-520 409-464 350-403 320-352 308-332 141155
CATTLESTRADEN SHead AVg: Vale,OR 1389 465-560 405-485 345-30 325-304 305-337 295-311 160-187
October6 420-470 345-52750 | 345-51250 | 185-442.50 | 312.50-400 225340 | 137.50-327.50 1M1-252.50
WEEKLY WEIGHTED AVERAGES Davenport, WA 52 445 350-410 | 225-442.50 | 200-302.50 |  245-359 250-315 170-291 135-242.50 1600-3,000
Live FOB Steer N/A N/A N/A October1 1150 480° 445° 367.50-390° 139-160
Live FOB Heifer 76 1425 218.00 Toppenish, WA g 372.50° 360-375" 341" 172-190 ||
Dressed Del Steer N/A N/A N/A
Dressed Del Heifer 337 882 350.20 October1 1268 350-530 350-455 300-436 300-378 275-338 125-150
SAME PERIOD LAST WEEK 3rland, CA 330-500 330-435 280-388 280-ww320 120-175
- oreportavailable
L!ve FOB Steler 1,708 1,606 218.65 Escalon, CA
Live FOB Heifer 260 1,400 218.84 Noreportavailable
Dressed Del Steer 3473 1,018 348.01 Famoso, CA
Dressed Del Heifer 994 3888 350.21 October7 282 400-525 380-455 370-410 320-355 275-340 100-160
SAME PERIOD LAST YEAR Galt,CA ’ 400-480 360-431 330-370 290-335 285-315 135-180 2,700-3,800
: October6 450-525 420-500 385-430 344-378 325-342 118153
Live FOB Steer 417 1459 23064 Turlock, CA 2075 400-530 395-470 370-475 370-393 330-358 300-326 149-189
Live FOB Heifer 36 1325 22800 | [September29 o] 45625 410595 380-525 | 350-46750 315410 270380 | 24750325 130180
Dressed Del Steer N/A N/A N/A Salina, UT ’ 310-550 260-530 240-452.50 225-397 227.50-335 225-317.50 210-282.50 140-238
Dressed Del Heifer N/A N/A N/A
— = October4 505-570 434-550 389-477 356-412 32337925 | 314-343.75 116-232.50
NATIONALWEEKLY FEDIBEEFSUAUGHTERIVOLUME:OCTOBER 472026 lowa 4563 565 465-540 | 402.50-45750 | 354-402.50 347-384 308-340.50 295-314 100-222
Domestic Imported October6 2517 566695 552.50-600 461539 420.50-491 | 399.50-427.50 108-164
Forward Contract 24.004 2844 Miles Gity, MT g 490-540 411-505 375-432.50 375 330.50 282-320 143-185.50
Formula 235724 3094 October7 1015 555-557.50 475 412.50-450 400-436 347
Negotiated Cash 74116 145 Bassett, NE ’ 455 385-419 283-327
Negotiated Grid 35.021 476 October3 2310 567.50 462.50-495 430-475 385-396 331-344.50
Packer Owned 9830 N/A Ericson,NE ’ 450-465 377.50-425 365 291-333 3,600-4,000
Noreportavailable
Total 378,695 6,559 imporial NE
SIAUGHTERIEORWARDICONTRACTS IFORWARD/BEEE{SALES; EO report ;I‘E’a“able
_ - earney, £33
Delivery Month Neg. Sales 0-21days 1906 | [october2 103 501-511 502511 450-453 =
Oct. 26 117,568 Neg. Sales 21+ days 909 Lexington, NE ' 457-461 444 270-444 S
Nov. '26 110,733 Formula sales 4,043 October1 2307 596-665 490-570 444-478 392.50-438 358-372.50 347
Dec. 26 93599 Forward contract sales 137 Ogallala,NE g 535-565 443-501 410-426 372.50 327.50-348 | 286-337.50
Jan. '27 53,634 Domestic sales 6,337 October1 1900 552.50 475-535 425-487 412-423 390
Feb. '27 58.320 NAFTA Exports 92 Valentine, NE ’ 465 432.50-452 382-436 382
== October2 2238 339.75 327-361
CANADIANILIVESTOCK(PRICESIRIFEDERALINSPECTED/S'AUGHTERIEIGURESTY RIS ITte K)) ’ 361.50 296-361.50
- — - Weekly | |October7 2501 599-672 485-551 409-551 395-432 364-380.50 320-364
Alberta Direct Sales (4% shrink) Price  Ghange | |Torrington, Wy ' 495-528 435-449 384-471 361-372 331-340 280-336
Slaughter Steers, mostly Choice & Select 1-3,1300-1500lbs [ 21126 | +150 S = PTREE pTEwE T T T
; : K X ctober , - - - - -
gaught.er Hefers, mostly Choice & Select 1-3,1200-1400bs [ 20936 | +163 | \yueoa N/A 447-466 400-420 362-375 | 30350-320 155-195 3,600
ntario Auctions i October5 2180 545-565 421520 345-418 330-375 318-355 27050315 110-189 2,660-4,100
Slaughter Steers, mostly Choice & Select 1-3, 13001500 Ibs 21419 | -050 Colorado ' 425-480 376-435 326-417.50 300-316 316-331 | 227.50-312.50 128-186.50 1,250-3,450
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 Ibs 212.61 +0.35 September30 608 380-470 342.50-400 | 342.50-352.50 | 312.50-322.50 141154
Slaughter Cows, Cutter and Utility 1-3, 1100-1400 Ibs 13217 -0.59 LaJunta, CO 335-405 322.50-371 285-354 277.50-285 267.50-272.50 160-178
*Price comparison from one week ago. Noreportavailable
Loma, CO
Averagelfeedericattle/prices|(CND) foriweekiending|Tuesday;|0ctober’6;20261)  ewrarwery 2963 507515 431490 381433 387-410 342385 | 313.50-353.85 90-154 2,975-3,550
Steers: Alberta Saskatchewan Ontario Dodge Gity, KS : 420 388.50-426 | 34750-392 | 313-38010 | 323.25-354 | 302.25-320 145-251 1,350-4,385
501-600 |bS 45111 44955 442.04 October1 1380 510 402.50-525 418-457.50 358-399.75 330-362.50 321-350 141-293 2,850-3,600
601700 Ibs 399.45 400,54 39938 Pratt,KS : 380-405 351-386 327-360.50 315-322 277.50-313 157.50-217.50 1,800-2,650
701-800 Ibs 36202 36087 35509 October1 1637 392.50-445 421429 348-393 33750-367 | 303.50-345
801-9001bs 34887 34424 33906 Salina,KS ! 400-440 365-383 304.50-345 | 314-324.50 | 273.50-324.50
Heifers: : : - October7 1aor| 6%0-63 500-605 400-520 382-462 310-407 314-321 256-308.50
201500 b Clovis, NM ; 505 427-518 370-452 317-412 282-332 279.50-285 272 =
01600 Tos 458.80 454.91 44544 October7 1598 450-540 390-480 | 365-43750 | 33250-400 |  315-362 275-350 =
-0 10 397.00 37816 398.26 EIReno, 0K : 400-480 345-425 305360 | 320-34750 | 300-334.50 | 257.50-314 S
601-700Ibs 360.66 348.99 34571 October6 920 405-575 390-493 320-400 321382 295-347 225-200 134761 3400
701-800Ibs 33114 32864 314.96 McAlester, 0K 401-452 363-419 330-380 301-341 261-300 220-269 170191 1,700-3,450
USDAIMEXICO)TOIU'SSWEEKLY/LIVESTOCKIMPORTS October6 4242 485-550 397.50-485 354-410 340-375 327-358 260-347.50
, OklahomaCity,0K ™ 560 407.50-525 363-420 325-369 306-360 312-333.50 260-301
Feeder cattle imports weekly and yearly volume. ' October2 539 | 51560 420518 370-445 337386 327-351 304-326 127158 4450
Species Current Previous Current Previous Cuero, TX 435-500 395-450 354-610 314-450 312-525 288-312 180-190 2,500-3,050
Week Week Year-to-date Year-to-date October1 907 560 500 343 343,50 131-141
9/28/2026  9/21/2026 Dalhart, TX 475 485 344.50 158-176
Feeders 5963 6.984 24186 230638 October1 692 550 405 388-395 362 316-326 292-298 125-160 3,350
- - - : SanAngelo, TX 460-470 435-455 352-400 324-355 300-312 280-289 267 157190 2,650-2,750
USDA\WEEKLY/IMPORTED|FEEDERICATTLE October1 158 455-490 505 378-435 339-385 312-336 310 125-127 2,500
Tulia, TX 450-460 337-380 315-334
October 7,2026
Mexico to United States Feeder Cattle Import Summary October2 10.609 495-570 440-535 390-485 345-430 315-372.50 300-334 310 121-164 2,000-4,900
; \ . . Alabama : 435-560 400-475 345-420 310-380 290-350 270-348 260-270 160-198 1,300-4,000
Receipts EST: 5,650 Week AgoEST: 3,550 Year AgoAct: N/A October5 o7 | 05645 | 49750540 | 39162250 | 360-437° 342379° 300365 | 302-326.50° 126166 3,400-4,200
Doudlas. AZ Lexington, KY 480-625" 415-480° | 352.58-430° |  321-385° 297-333* 275-310° 281° 156-205 1,700-3,550
Santa Teresa, NM - ouglas, AZ- October5 500 420-470 400425 360-402 333370 304-344
Compared to Monday, steer calves and yearlings Compared to Tuesday, steer calves and yearlings Joplin, MO 6,701 470 387-420 350-382 332350 311-309 79-317
sold steady. Heifers not tested. Trade active, sold steady. Heffersnot tested. Tradeactive, | [ gcqopers 460-630 410-525 360-465 305-420 305-387.50 280-355 270-332.75 121167 1,850-4,850
demend goocl. Supply consisted o teers weigfing | demand good Suppl coneted of seesweighing | | 7ennessee 0439 40053 | 340495 | sp0-45 | 260380 | 265-344 | 240-3%4 215-300 140-202 §75-3,700
' October5 2457 395-490 355-460 310-430 315-382.50 275-353 182.50-305
Virginia ; 100-375 335-422.50 200-381 250-355 285-331 250-40250 | 212.50-305
Feeder heifers: Medium and large 1&2 | Feeder heifers: Medium and large 1&2 o
ANADA
500-600 lbs N/A 500-600 lbs N/A October7 7 508-543 426-522 200-226
600-700 Ibs N/A 600-700 Ibs N/A Lethbridge, Alberta 445-463 375-465 255-279
700-800 Ibs N/A 700-800 Ibs N/A
i il ik et | Find out how YOUR AUCTION MARKET can become a PREFERRED WLJ partner!
500-600 lbs 375-385 500-600 lbs 375-385
600-700 lbs 345-355 600-700 lbs 340-350
700-800 Ibs 315-325 700-800 Ibs 310-320

(slide 10 cents on steers and heifers basis 300 Ibs. All sales fob port of entry.)




Recent highly publicized
plans to allow up to an addi-
tional 300,000 metric tons (661
million pounds) of beef im-
ports tariff-free have received
much attention and have been
the subject of considerable
misinformation and disinfor-
mation. Reasonable and useful
discussion about beef trade
policy is appropriate when itis
based on valid information
rather than mistaken informa-
tion and wild social media
speculation.

The U.S. has imported beef
for many years to supplement
certain products in the total

U.S. beef supply (Figure 1).
Through much of the period,
the major sources were Austra-
lia, Canada and New Zealand.
More recently, Mexico has be-
come a bigger source of beef
imports.
Beefimportshaveincreased
sharply since 2024 in response
to declining total beef produc-
tion. Brazil has increased rap-
idly and is currently the No. 2
source of beefimports, slightly
behind Australia. For the first
seven months 0f2026, Canada,
Mexico and New Zealand
ranked three, four and five, in
that order, followed by Uru-
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Understanding the beef import market

guay, Argentina, Nicaragua
and Paraguay. Beefimportsare
up 12.9%year over year thus far
in 2026.

Most beef imports are used
in food service with very little
showing up in retail grocery
stores. An estimated 68% of
beef imports are lean trim-
mings and lean beef used pri-
marily as ingredients for the
U.S. ground beefindustry (Fig-
ure 2). The U.S. does not di-
rectly import ground beef.

Imported beef is most fre-

quently used as an ingredient
inground beefformulations for
quick service restaurants. Var-
ious fast-food restaurants may
use imported beef in ground
beef in very specific propor-
tions with stringent specifica-
tions.

Imported beef currently
makes up an estimated 39% of
the total beef used for ground
beef (Figure 3). This is a sig-
nificantly higher percentage
than average over the past
twentyyears dueto the current

= Trim

Cuts

= Primals/Subprimals

= Offals

® Cooked

Figure 2. Beef Imports by Product Type, 2025
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reductionin domesticcowand
bull beef supplies.

Brazil will likely be the big-
gestbeneficiary of the removal
of over-quota tariffs this fall.
Beef imports that would have
been subject to the tariff will
now enter the U.S. tariff-free.
However, itis unlikely that beef
imports will increase an addi-
tional 300,000 metric tons. Im-
ported beef is used in specific
markets and in specific ways
that were being met even with
tariffs. Reducing the tariffs may
change the sources of beefim-

ports with Australia and New
Zealand likely losing market
share to South America.

Total beefimportswill prob-
ably increase some beyond
what would have happened
anywaybutnotthefullamount.
Imported beefhaslittleimpact
onground beefinretail grocery
stores and ground beef prices
at retail are not expected to be
much impacted by this policy
change. — Derrell S. Peel,
Oklahoma State University
Extension livestock market-
ing specialist

Total Estimated Trim Use,
U.5, 2025:

9.7 Billion Ibs. 39%

Figure 3. Ground Beef Production

® Fed Trim
= Cow Trim
= Bull Trim

Imports

Boxed beef closes lower

MARKETS
(frompage 1)

« Negotiated grid net pur-
chases: $352.50.

Slaughter through Thursday
totaled 424,000 head, com-
pared to 410,000 head a week
earlier. Total slaughter for a
week earlier is estimated at
548,000 head. Actual slaughter
for the week ending Sept. 26
was 486,910 head. The average
steer dressed weight was 980
Ibs., up 3 Ibs. from the prior
week.

“This week recovered
slaughtervolumesto anormal-
ized 548,000 head—64,000
over the previous week and on
one of the largest volumes this
year, the Cattle Report wrote
on Thursday. “It fell 20,000 un-
der last year. The threat of im-
migration arrests caused beef
plant workers to stay at home
last week but reassurances of
safety from harassment
brought them back to work”

Boxed beef prices traded
lower over the week. The
Choice cutout lost about $2 to
close at $374.85, and the Select
cutout lost about a dollar to
close at $351.73.

The lean beef trim futures
contracts continue to trade
lower week over week. The
October 50% lean trim contract
closed at $88 (-$1.30), and the
October90% lean trim contract
closed at $418 (-$4.50).

Feeder cattle

Feeder cattle futures traded
mostly sideways. The October
contract lost 86 cents to close
at $338.02, and the November
contractlostalittle over adollar
to close at $334.87.

“Until either the live cattle
contracts or the fed cash cattle
market trade higher, it's likely
that this slightly weaker tone
will remain the theme for the
feeder cattle market,” Stewart
said.

The CME Feeder Cattle In-
dex lost 16 cents to close at
$337.87.

“The movement of cattle,
both large and small, from
Mexico to the U.S.isbecoming
more normalized as the sec-
ond crossing of St. Teresa near
El Paso opens,” the Cattle Re-
port said. “Recent rains have

hampered smooth, steady and
consistent crossing volumes.
Inspection onboth sides of the
border have been subjected to
extra scrutiny as government
peopleworktodo theirjoband
prevent new closings. All Mex-
ican cattle are now required to
have a RFID tag”

Corn futures traded side-
ways. The December contract
lost 2 cents to close at $5, and
the March contractlost4 cents
to close at $5.12.

Colorado: Winter Livestock
in La Junta sold 1,720 head on
Tuesday. Compared to the last
auction, feeder steers under
4501bs. sold sharplylower and
over4501bs. sold mostly sharp-
ly higher. Feeder heifers under
550 Ibs. sold unevenly steady,
and over 550 lbs. sold sharply
higher. Benchmark steers aver-
aging 783 Ibs. sold for $335.

Missouri: Joplin Regional
Stockyards in Carthage sold
7,000 head on Monday. Com-
pared to a week earlier, feeder
steers and heifers sold steady
to $5 lower at the mid-session.
A group of benchmark steers
averaging 763 1bs. sold for $338.

Oklahoma: Oklahoma Na-
tional Stockyardsin Oklahoma
City sold 4,700 head on Mon-
day. Compared to the previous
sale, feeder steers over 800 Ibs.
sold steady to $2 lower and
under 800 Ibs. sold $3-8 lower.
Feeder heifers sold mostly
steady, and 600-700-1b. heifers
sold $5 higher. Benchmark
steers averaging 785 Ibs. sold
from $337-353.50, averaging
$340.47.

South Dakota: Sioux Falls
Regional in Worthing sold
1,568 head on Monday. Year-
ling feeder steers sold with
higherundertones, and heifers
were not well compared. A
group of benchmark steers av-
eraging 773 Ibs. sold for $348.

Wyoming: Winter Livestock
in Riverton sold 4,364 head on
Tuesday. Compared to the last
auction, this was the first major
calf and yearling special offer-
ing of the fall run, with steers
and heifers selling at higher
overtones on strong buyer par-
ticipation and demand.
Benchmark steers averaging
7381bs. sold from $351-385.25,
averaging $381.17. — Anna
Miller Fortozo, WLJ manag-
ing editor
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Selling choice of these 2 Prolific bred heifers out of 0550.
They are both Al bred and due 1/13/27 with heifers.
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February to Real Deal.

This Covert daughter is out of the Justice
daughter who was Champion PGS at Reno

and twice at the Nebraska State Show.

. MOUNTAIN ANBDS

, Brian, Tiffany, Reagan & Mckinley Stoller
35789 Highway 6 - Palisade, Nebraska 69040
(308) 285-3313 « (308) 737-6213 Cell
bearmtnangus@msn.com
‘www.bearmountainangus.com

This Justice bred heifar is due 1/13/27 to
Real Deal with a heifer calf.

This Statesman bred helfer is due m
February to Real Deal with a heifer. Her

granddam is a full sister to Turning Point.

MATT C. SiM5 AUCTION
- INCORPORATED

405-641-6081
matt@mecsauctions.com
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Now is a good time for
cattle producers to evaluate
forage supplies and develop
afeeding plan for winter, ac-
cording to North Dakota
State University (NDSU) Ex-
tension specialists.

OCTOBER 12,2026

“Understanding how
much forage is available,
what it costs and how much
may be lost during feeding
can help producers manage
one of the largest expensesin
cattle operations,” said Vini-

COMING EVENTS

(Send calendar of events
information to editorial@wlj.net.)

Dec. 2-4 - Registration is now
open for the California
Cattlemen’s Association and
California CattleWomen

Convention and California Cattle
Industry Tradeshow in Reno NV.
Visit calcattlemen.org/
convention2026 to register and
make your hotel room
reservations.

HOOVES & HORNS

BY A.W. ERWIN

you mIGHT
BE A COWBOY

1d-herns-cowtoons.com/

.....If that fancy water feature in your yard is actually
jus'another busted pipe at your water trough.”
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Take stock of forage supply before winter feeding begins

cius de Souza Izquierdo,
NDSU Extension beef cattle
specialist.

The first step is to conduct
an inventory of hay, silage
and other feeds available for
winter. For harvested hay,

by submitting a sample to a
commercial laboratory. Ifdry
matter is unknown, an esti-
mate of 85-90% can be used
for an initial hay inventory;
however, laboratory analysis
is recommended for ration

“If bales are rolled out on the
ground, waste could reach
45%, particularly when cattle

¥ are provided multiple days of
hay at one time.”
—James Rogers
bales should be grouped by  balancing.

lot, defined as similar species
harvested from the same
field within a 48-hour period.

James Rogers, NDSU Ex-
tension forage crops produc-
tion specialist, recommends
using a commercial scale to
estimate bale weight by
weighing several loads or
multiple individual bales.
Once the weight is known,
determine the dry matter
content because moisture
affects weight but does not
provide nutrients to the ani-
mal.

Dry matter can be deter-
mined using a Koster mois-
ture tester, the microwave
moisture testingmethod, any
other electronic method or

MPASS

AG SOLUTIONS

PROTECT YOUR EQUITY

SCAN TO LEARN MORE
ABOUT PROTECTING

YOUR EQUITY

PROTECT YOUR LEGACY

compassagsolutions.com
070-372-0482

The second step is to esti-
mate feed needs, according
to Karl Hoppe, NDSU Exten-
sion livestock systems spe-
cialist. Intake varies depend-
ing on forage quality, animal
size, production stage,
weather and supplementa-
tion.

“For initial planning, an
estimate of 2.5% of body
weight can be used to deter-
mine forage dry matter in-
take per animal per day,’
Hoppe said.

Fora comprehensive price
breakdown that lets produc-
ers input their operations’
values into an equation, visit
ndsu.ag/forage-supply-26.

Having enough hay on pa-

per does notmean all of itwill
be consumed. If forage is
stored outside, dry matter
losses could be as high as
20%, while losses may de-
crease to about 7% when
stored inside.

Feedinglosses also vary by
feed quality and feeding sys-
tem.

When hay is fed in bunks,
waste mayrange from 3-14%,
according to Rogers.

“If bales are rolled out on
the ground, waste could
reach 45%, particularlywhen
cattle are provided multiple
days ofhay at one time,” Rog-
ers said.

With free-choice access to
large quantities of forage,
intake also may increase be-
yond what is needed to meet
requirements.

If conditions allow, daily
feeding can help reduce
waste. For example, if hay
costs $100 per ton, reducing
waste by 25% could save ap-
proximately $25 per ton.
These savings may help off-
setthe cost of investments in
equipment such as feed
bunks, bale processors or
feed wagons.

Producers also should in-
clude an allowance for po-
tential storage and feeding
losses.

When purchasing hay, the
price per ton or bale does not
necessarily indicate the best
value. Producers should con-
sider bale weight, moisture
content, nutrient concentra-
tion and transportation costs.

DETAILED,
INSIGHTFUL

SALE
REPORTS

It’s all at

WLJ.NET

THE JOURNAL YOU TRUST,
JUST A CLICK AWAY.

I oot AdS

Sale Reports

A less expensive bale is not
necessarily a less expensive
source of nutrients.

These calculations can
help identify a potential for-
age shortage, butactual feed-
ing decisions should con-
sider forage quality and cattle
nutrient requirements, ac-
cording to Miranda Meehan,
NDSU Extension livestock
environmental stewardship
specialist.

“Laboratory forage analy-
sisand a balanced ration are
recommended when devel-
opingthe winter feeding pro-
gram,” Meehan said.

Farmers and ranchers
looking to buy or sell hay,
cornand other feedstuffs can
use NDSU'’s FeedList to con-
nect with other producers.
The free service alsoincludes
pasture available for rentand
information about available
feeds.

In addition to NDSU'’s
FeedList (ndsu.ag/
FeedList-26), the North Da-
kota Department of Agricul-
ture’s Hay Hotline and inter-
active map can help produc-
ers locate hay and feed for
sale, pasture or hay land for
rent, and hay transportation
services across the state. The
map is available at nd.gov/
NDDA.

Forage prices are likely to
increase as the winter feed-
ing period approaches. For
assistance in completing a
forage inventory, contact
your local NDSU Extension
agent. — NDSU Extension
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Kansas farmers may have
more time than they think to
decide which federal farm pro-
gram will provide their best fit
forthe 2026 crop, and a Kansas
State (K-State) University agri-
cultural economist is encour-
aging producers to use that
extra time.

The USDA’s Farm Service
Agency (FSA) announced
Sept. 15 that election and en-
rollment for the 2026 crop year
will run from Sept. 16 through
Dec. 11. The election and en-
rollment period for the 2027
crop year will run from Nov. 2
through March 15, 2027.

K-State Extension farm
economist Robin Reid said the
Agriculture Risk Coverage
(ARC)and Price Loss Coverage
(PLC) programs provide in-
come protectionbased onrev-
enue or commodity prices.
Producers can choose ARC-
County or PLC on a crop-by-
crop basis, and make different
decisions on different FSA
farm numbers.

According to Reid, the de-
layed 2026 decision deadline
gives farmers an unusual op-
portunity to have more infor-
mation about their crop before
making their election.

“There is a real advantage
this year by harvesting this
crop before we are required to
make the ARC/PLC decision,’
Reid said.

The timing of the decision
could make this year's harvest
particularly useful in evaluat-
ing ARC and PLC. If relatively
high grain prices persist
through the marketing year,
Reid said, the choice could
depend largely on county
yields.

“Ifthere were dry conditions
duringthe growing season and
loweryields across the county,
ARC might be the way to go
because it will pay even at
higher prices since itis a reve-

nue-based program,” Reid
said.

Conversely, if county yields
are above average, ARCwould
require a lower price to gener-
ate a payment, potentially
making PLC more relevant,
Reid said. Farmers should use
their own individual farm in-
formation when comparing
the programs, however.

“Farmers need to run the
numbers for their individual
farm,” Reid said. “As each farm
has its’ own established pro-
gram yield with FSA, that will
determine howlarge PLC pay-
ments would be in relation to
potential ARC payments”

K-State has developed an
online spreadsheet to help
producers evaluate potential
ARC and PLC payments. The
tool compares payment levels
under different marketing-
year average prices and is de-
signed to help farmers exam-
ine the tradeoffs between the
programs. A tutorial video and
highlights from the video also
are available through
agmanager.info, a website
maintained by the K-State De-
partment of Agricultural Eco-
NOMICS.

Reid said farmers should
begin considering their op-
tions but do not need to im-
mediately visit their local FSA
office.

“Asmany have started orwill
soon be starting harvest, I
would encourage farmers to
be thinking about the decision
but there is no need to rush
into the local FSA office at this
time,” she said. “Get through
harvest and evaluate how
yields turned out, and then do
the election and enrollment.”

Reid also encouraged pro-
ducers not to wait until the
deadline because FSA offices
could face heavy workloads
and staffing constraints.

The USDA announcement
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Farmers urged to start thinking about ARC, PLC decisions

also included an update on
new base acres, which farmers
could qualify for if they were
planting more acres than they
had in base. More than 30 mil-
lion acres were eligible for new
base-acre allocations, exceed-

ingthe national cap. Asaresult,
FSA applied a 3.69% reduction
to newly allocated base acres.
Existing base acres are not af-
fected, according to Reid.
Meanwhile, ARC and PLC
payments for the 2025 crop are
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scheduled to begin in October
2026. As aresult of the One Big
Beautiful Bill Act, farmers will
receive the higher of the calcu-
lated ARC or PLC payment for
thatcropyear, regardless of the
program they elected.

Reid said corn, soybeans,
wheat and grain sorghum will
receive PLC payments for
2025, although ARC payments
are higher in some cases for
cornand soybeans. — K-State
Research and Extension

USDA relocations lemporarily paused

LAWSUIT

(frompage 1)
thatrestrictcertain reorganiza-
tions, relocations and office
closureswithoutapproval from
the House and Senate appro-
priations committees. The
unionsargue Congress intend-
ed thoserestrictions to prevent
USDA from undertaking reor-
ganizations without lawmak-
ers' approval.

In a supplemental brief, the
plaintiffs pointed to the 2018
relocation of Economic Re-
search Service (ERS) and Na-
tional Institute of Food and
Agriculture (NIFA) employees
toKansas City. Theynoted that
Congresslaterwithheld money
to complete those relocations.
They also cited a proposed
2024 Rural Business-Coopera-
tive Service reorganization that
USDA abandoned after con-
gressional committees did not
approve it.

“Over the years, Congress
has consistently resisted reor-
ganization attempts by USDA
that it does not approve in a
myriad of ways—just as it has
done here,” the brief stated.

USDA sees that history dif-
ferently. In its supplemental
brief, the agency said it has
historically notified Congress
about actions covered by the
appropriations language but
has not waited for committee
approval. USDA cited the ERS

Escalate Your Prosperity

Red Angus boosts profitability with docile temperaments, environmental
resilience, premium carcass quality and exceptional maternal traits.
Registrations have surged by 24% over the past decade, underscoring
Red Angus’ significance across all segments of the beef industry.

Scan the OR code for real
rancher stories about the
rising power of Red Angus.

and NIFArelocation, sayingthe
department provided notice
but did not seek congressional
committee approval before
proceeding.

The earlier moves also show
what can happen when agen-
cies relocate large numbers of
employees. The Government
Accountability Office found
that ERS and NIFA saw tempo-
rary drops in staffing and pro-
ductivity following the move.
ERS produced fewer key re-
ports, while NIFA took longer
to process grants. Both agen-
cies had largely recovered by
the end offiscal 2021, although
their workforces were less ex-
perienced than before the re-
location.

USDA also argues that re-
quiring congressional commit-
tee approval is unconstitution-
aland that the spending provi-
sion onlyrestricts certain ways
of moving money, not the de-
partment’s broader authority
toreorganize offices orrelocate
employees.

Government Executive re-
ported that Chhabria wrestled
with thatissue during the hear-
ing. Although he described the
committee-approval mecha-
nism as "obviously unconstitu-
tional," he also focused on

Congress' decision to strength-
en the language from a notice-
and-wait requirement to one
requiring approval.

The two sides are also fight-
ing over how broadly the
court’stemporarystay, and any
eventual injunction, should
apply.

InanOct. 1filing, the unions
said the parties agreed that the
stay would not prevent USDA
from closing physical offices
that were already empty or
processing relocation pay-
ments for employees who had
already moved. But they dis-
agreed over several other pro-
posed exceptions.

USDA sought to exclude
some voluntary relocations,
employees already in the relo-
cation process and certain per-
sonnel actions involving job
announcements, expressions
of interest or position match-
ing. The plaintiffs argued those
exceptions could create loop-
holes thatallow portions of the
reorganization to continue
before the court decides
whether a preliminary injunc-
tion is warranted.

In an Oct. 2 brief, USDA ar-
gued that the spendingrestric-
tions cited by the plaintiffs do
notprovide grounds for broad-

LIVESTOCK AUCTION YARD
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ly stopping the reorganization.
The departmentsaid it has not
used the reprogramming or
transfer authorities covered by
the appropriations provision
and does not expect to do so
while the current continuing
resolution remains in effect.

USDA also maintained that
even if the court finds the
spending provision applies, its
restrictions are narrower than
the plaintiffs contend and do
not prohibit employee reloca-
tions or office closures that can
be carried out without using
those specific funding mecha-
nisms.

Chhabria acknowledged
that whichever side loses the
preliminary injunction fight is
likely to appeal. According to
Government Executive, he told
the parties that if he grants the
injunction, he does notintend
to stay his own ruling while an
appeal is pursued.

For now, USDA'’s relocation
deadlines remain paused as
the court considers how far
Congress’ spending restric-
tions reach and whether they
provide grounds to stop the
department’s reorganization
while the lawsuit continues.
— Charles Wallace, WLJ con-
tributing editor

FEEDER SPECIALS EVERY THURSDAY 9:00 A.M.

Jake Parnell, owner

FIELD REPS:

916-662-1298 Chris McKoen

Wade Lacque, manager Klamath Falls
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Kyler Radelfinger, assistant manager OL 3 kevil:ev:r

A - 707-834-2486 541-417-0132

S { & ' }l o Coleson Rice

; 5 s SWO
R“"TE"J ANGUS
A'NtH TESTED%ANEH‘ER“H%U‘S%ED , Orland, CA Weston Cockrell
‘ Wt Amk Western Nevada, NE California
- 530-865-4411
530-640-5050




14 OCTOBER 12, 2026 WESTERN LIVESTOCK JOURNAL

CLASSIFIED CORRAL

WWWMWLJNET 720-370-7977 1-303-722-0155 B ciassiFED@WLINET
Cattle Real Estate Tractors &
s 20A 34
For Sale Pacific Implements
ADVERTISING RATES . . .
BY THE WORD: 90 cents per word for each insertion. KN l P E LAN D WANTED: Yielder 2020 No-Till Drill
MINIMUM WORD RATE: 17 words or fewer, $15.30 one time. ' . - Ideal for Pasture Renovation
. . . To a pasture near you s b (208) 345-3163 Summer & Winter - Seed into sod in paired rows
MAD RATES: (Bold headline) $2 more per insertion for your knipeland.com Pasture - Retired at only 25K acres
phone number, email and/or website, plus first 2 or 3 words in 2 Bar An i us - =
bold print. (Applies to word ads only) PURDOM HILLS RANCH Location: Central to Guy St\)/vans(%n (509) 9?5-1t879
BOXED AND BOLD: (Boxed with bold text) $5 more per P — PRICE REDUCED northern California. evbguy@comeast.ne
insertion. (Applies to word ads only) by e Custom 4 bed/4.5 bath Capacity: 60 to 500 cow
BLIND BOX AD: We will assign your confidential number and Female Sale home with views on 39.5+ calf pairs.
forwalrd replie:s to you. Cost is $12 per 3 issues for mail and OCTOBER 3, 2026 acres. Large shop \A_fith full Terms: Flexible, seasonal
handling service. bath, 4-stall barn with hay
. . . A the Horeford Vet e leases per acre, per head,
BOXED DISPLAY ADS: $30 per column inch for each insertion. iy storage, cattle facilities, and or flat rate. Custom
MINIMAL ARTWORK: No additional charge. Hereford TX pivot irrigation. $2,449,000 agreement tailored to RATES AS LOW AS 5.5%!
BLACK AND WHITE PHOTO: $10, LIMIT OF ONE. . BURLEY ID RANCH protect your property. Busines & Financl Consuling
. Sprlng Bu“ sale SALE PENDING . Designed for the Farmer/Rancher
COLOR PHOTO: $35 EACH. e ' (Not merannkg_zl
DISCOUNTS: 5% for running your ad 3 to 5 times; 10% for 6 MARCH 18, 2026 94:x acres, pivot imigated with . Call or text: 30;'773 3545
times or more; up to 35% for 52 times. 3“Wednesday hc.)me, §hop, & horse setup T'ﬁ"’?”y (408) 891-8361 You Call St;ve, I’ll-Come to You.
SUGGESTION FOR CORRECT WORD COUNT: Be sure to with roping arena. $1,995,000 Jennifer (408) 891-8463 i
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Oct. 1, Hudson Oaks, TX
Feeders and calves sold steady
across the board with the last
offering at Superior Livestock
Auction’s Oct. 1 video auction,
where producers marketed
19,213 head.

Cattle producers sold a total of

143 lots consigned from 23
states, with 54 successful buy-
ers. Cattle sold on contract to
deliver immediately through
March 2027.

Bidding stayedactive fromopen
toclose. Midwest feeder steers
weighing 825 pounds brought
approximately $2,895 perhead.

Premiums were shown for
weaned calves with weaned
calves out of the southern
statesbringing up to $300 more
perheadthanunweaned calves.
Beef-dairy cross cattle traded
steady to $20 higher, led by
Kansas offerings, with 680-Ib.
steers bringing approximately

Hunting rights and land leases

Amid ongoing marketvola-
tility, some producers maybe
exploring additional income
opportunities, includingleas-
inghunting access. This often
raises an important question:
Who holds the hunting rights
when land is leased?

For written cropland or
pasture leases, hunting rights
can be specifically addressed
in the lease agreement. If the
lease does not reserve those
rights to the landowner, they
generally belongto the tenant
for the duration of the lease.

The same is typically true
for verbal cropland leases.

Unless the parties agree oth-
erwise, hunting rights usually
default to the tenant because
the tenant has the right to
possess and use the property
duringthe lease term, includ-
ingtherightto exclude others,
even the landowner.

Verbal grazing and pasture
leases are somewhat differ-
ent. Because many of these
leases end before hunting
season begins, hunting rights
oftenreturn to thelandowner
once the lease expires. How-
ever, if a verbal grazing lease
remains active during hunt-
ing season, hunting rights

generally belongto the tenant
for the duration of the lease
unless the partieshave agreed
otherwise. Landowners do
not automatically retain
hunting rights simply be-
cause they own the property.

Written leases are the best
option to avoid misunder-
standings, landowners and
tenants should clearly ad-
dress hunting rights when
negotiating lease terms and
review applicable Nebraska
lawregarding verbal cropland
and pasture leases. — Shan-
non Sand, Nebraska Exten-
sion

@& SALE CALENDAR

Sale Calendar is a service

to our advertisers. There

is a minimum advertising
requirement to be eligible to
be listed in the Sale Calendar.
Contact your fieldman for
more information or to have
your date added to the Sale
Calendar. We will only run
auction sale dates or private
treaty start dates.

ALL BREEDS

Oct. 17 - Western
Stockman’s Market,
Macfarland, CA

ANGUS

Oct. 13 — 9 Peaks Angus
Ranch, Bull Sale, Fort Rock,
OR

Oct. 13 - Coleman Angus,
Female Sale, Charlo, MT
Oct. 14 - Montana Ranch,
Female Sale, Big Fork, MT
Oct. 15 - Thomas Angus
Ranch, Bull Sale, Baker City,
OR

Oct. 16 — NILE Angus Female
Sale, Billings, MT

Oct. 17 — Basin Angus
Ranch, Female Sale, Billings,
MT

Oct. 17 — Lambert Ranch,
Bull Sale, Oroville, CA

Oct. 17 — Leachman Cattle,
Bull Sale, Dinuba, CA

Oct. 24 - 44 Farms, Bull
Sale, Cameron, TX

Oct. 26 - Dal Porto
Livestock, Female Sale,
Anselmo, NE

Oct. 28 - Riverbend Ranch,
Bull Sale, Idaho Falls, ID
Oct. 30 - Birch Creek Angus,
Bull Sale, Ruby Valley, NV
Oct. 31 - Bear Mountain
Angus, Bull Sale, Palisade, NE
Oct. 31 - Evergreen
Exclusive, Female Sale,
Ellensburg, WA

Nov. 4 - Hornung Livestock,
Female Sale, Stratton, CO
Nov. 9 - Green Mountain
Angus & Rooney Angus, Bull
Sale, Billings, MT

Nov. 10 - Beartooth Angus,
Bull and Female Sale, Billings,
MT

Nov. 11 - Riverbend Ranch,
Bull Sale, Idaho Falls, ID
Nov. 12 - Hoffman Ranch,
Bull Sale, Thedford, NE

Nov. 12 - JRRanch &
Sackmann Cattle, Production
Sale, Othello, WA

Nov. 13 - Artnzen Angus,
Bred Cow Sale, Hilger, MT
Nov. 14 — Montana Ranch,
Bull Sale, Big Fork, MT

Nov. 16 — Montana Angus

Female Sale, Billings, MT
Nov. 20 - Rollin’ Rock Angus,
Bred Female Sale, Pilot Rock,
OR

Nov. 21 - Baldridge/
Tiedeman & Frank Cattle Co.,
Female Sale, Lodgepole, NE
Nov. 21 - Redland Angus,
Bull Sale, Buffalo, WY

Nov. 21 - Spring Cove
Ranch, Female Sale, Bliss, ID
Nov. 21-TLC Angus, Bull
Sale, Jerome, ID

Nov. 21 - Queen Ann Cattle
Co., Bull & Female Sale,
Loma, CO

Nov. 24 - Paint Rock Angus,
Bull Sale, Hyattville, WY
Nov. 27 - Vermilion Angus,
Bred Cow Sale, Billings, MT
Nov. 28 — Vermilion Angus,
Bull and Female Sale, Billings,
MT

Nov. 30 - Stevenson’s
Diamond Dot, Production
Sale, Hobson, MT

Dec. 1- Stevenson Angus,
Bull Sale, Hobson, MT

Dec. 1-ZumBrunnen Angus,
Bull Sale, Lusk, WY

Dec. 2 - McDonnell Angus,
Bull Sale, Columbus, MT
Dec. 3 - Sitz Angus,
Production Sale, Harrison,
MT

Dec. 4 - KG Ranch, Bull Sale,
Three Forks, MT

Dec. 5 — Reverse Rocking

R Ranch, Bull Sale, Maxwell,
NM

Dec. 7 — Hollow Top Angus,
Bull Sale, Pony, MT

Dec. 7 - Jacobsen Ranch,
Bull Sale, Great Falls, MT
Dec. 9 — Shipwheel Cattle
Co., Bull Sale, Chinkook, MT
Dec. 12 - Gaugler Angus,
Bull Sale, Judith Gap, MT
Dec. 14 - TK Angus, Bull
Sale, Valentine, NE

Dec. 17 - Bobcat Angus, Bull
Sale, Great Falls, MT

BRANGUS

Nov. 20 - Cavender
Ranches, Production Sale,
Jacksonville, TX

HEREFORD

Oct. 17 — Lambert Ranch,
Bull Sale, Oroville, CA

Nov. 12 — Hoffman Ranch,
Bull Sale, Thedford, NE
Nov. 19 - Largent & Sons,
Bull Sale, Kaycee, WY
Nov. 23 — Berry Herefords,
Bull Sale, Cheyenne, WY

OPTIMIZER

Dec. 7 — Jacobsen Ranch,
Bull Sale, Great Falls, MT

RED ANGUS

Oct. 16 — NILE Red Angus
Bull Sale, Billings, MT

Nov. 5 - Memory Ranches,
Bull Sale, Wells, NV

Nov. 21 - Baldridge/
Tiedeman & Frank Cattle Co.,
Female Sale, Lodgepole, NE
Dec. 3 - Green Mountain
Red Angus, Female Sale,
Three Forks, MT

SALERS

Dec. 7 — Jacobsen Ranch,
Bull Sale, Great Falls, MT

SIMANGUS

Oct. 17 - Lambert Ranch,
Bull Sale, Oroville, CA

Nov. 4 - Hornung Livestock,
Female Sale, Stratton, CO
Nov. 12 - JRRanch &
Sackmann Cattle, Bull Sale,
Othello, WA

Dec. 5 - Montana
Simmental Association,
Female Sale, Billings, MT

SIMMENTAL

Dec. 1-Reflected R Ranch,
Female Dispersal Sale,
Ordway, CO

Dec. 5 - Montana
Simmental Association,
Female Sale, Billings, MT

STABILIZER

Oct. 17 — Leachman Cattle,
Bull Sale, Dinuba, CA

Nov. 20 — Leachman Cattle,
Bull Sale, Meriden, WY
Dec. 5 - Leachman Cattle,
Bull Sale, Loma, CO

COMMERCIAL

Oct. 16 — Western

Video Market Auction,
Cottonwood, CA

Nov. 5 — Weaver Ranch,
Female Sale, Lewistown, MT
Nov. 6 — Western Video
Market Auction, Amarillo, TX
Nov. 7 — World of Bulls &
CLM, Bull & Female Sale,
Galt, CA

Nov. 13 - Artnzen Angus,
Bred Cow Sale, Hilger, MT
Nov. 16 — J&L Livestock,
Female Sale, Billings, MT
Nov. 20 - Rollin’ Rock Angus,
Bred Female Sale, Pilot Rock,
OR

Nov. 21 - Queen Ann Cattle
Co., Bull & Female Sale,
Loma, CO

Nov. 27 - Vermilion Angus,
Bred Cow Sale, Billings, MT
Dec. 2 - Western Video
Market Auction, Reno, NV

$2,686 per head, reversing the
softness that class showed two
weeks earlier.

The fundamentals under the
market have not changed.
Feeder supplies remain histori-
cally tight, with USDA putting
the 2026 calf crop at 32.5 mil-
lionhead, down1.5%fromayear
ago, and feedlot placements
running at record lows, leaving
fewer cattle available to either

Heifer retention is improving,
though it has not reached the
levels that marked herd expan-
sionin past cycles.

Winter wheat pasture draws
lightweight calves out of the fall
run, and that grazing base is
going in on about its normal
schedule. Winterwheat planting
across the major producing
statesreached 34%by Sept. 27,
slightly ahead of the 32% five-

year’s pace, with 11% emerged
against a 12%average.

Drought conditions improved
almost everywhere across the
High Plains as tropical moisture
delivered 5 to 10 inches to the
Southwest and into Colorado,
Kansas and Nebraska. The
southern Plains stayed hot and
dry through most of the week
before heavy rain crossed Okla-
homa and north Texas on the

retain or place through 2027.  year average and double last  eve of the auction.
NS
™. ) SALER
&) SALE REPORTS
ELWOOD RANCH BULL Elwood North Star 5025, Kyle Colyer
SALE 7/15/2025 by Bear Mtn North TOPS—Bred heifer: C

Oct. 2, Red Bluff, CA
74 Angushbulls . . . . $17,270
4 Herefordbulls . ..13,500

Auctioneer: Rick
Machado
Sale Manager: M3
Marketing

TOPS: Elwood North Star
5048, 7/21/2025 by Bear Mtn
North Star; toHoffranRanch,
Thedford, CA, $45,000. El-
wood North Star 5036,
7/18/2025 by Bear Mtn North
Star; to Y Cross Herefords &
Angus, Klamath Falls, OR,
$45,000. Elwood Bedrock
5455, 7/26/2025 by Boyd
Bedrock; to Grimmius Cattle
Co., Hanford, CA, $41,000.
Elwood Grant 5205,
6/22/2025 by Spring Cove
Grant 200K; to O & De Cattle
Co., Cedarville, CA, $40,000.
Elwood Grant 52283,
6/28/2025 by Spring Cove
Grant 200K; to Shufelberger
Ranch, Redding, CA, $30,000.

Star; to Ward Ranches, Gard-
nerville, NV, $30,000. Elwood
Bedrock 5421, 7/17/2025 by
Boyd Bedrock; to Shufelberg-
er Ranch, Redding, CA,
$30,000.—JARED PATTER-
SON

COLYER HEREFORD &
ANGUS FEMALE SALE
Oct. 3, Bruneau, ID

25 Hereford open
heifers.......... $26,490
7 Hereford bred

o 00000000000000G 19,179
27 Hereford bred
heifers............. 16,129
10 Angus open
heifers............ 10,700
7 Angus bred
COWS.....couuunnn- 10,000
13 Hereford bred
heifers............. 8,019
127 Hereford
embryos............ 1,108

Auctioneers: Butch
Booker, Dustin Layton,

2015 Blair4279, 8/22/2024 by
CDenaliHD2135ET bredto C
Overtime 5020 ET; to Potter
Hereford Ranch, Winton, CA,
$119,000, 1/2 interest. Donor
cow: C 0321 Tresha 3126,
1/10/2023 by C6474D Endure
0321ET; toLindskov LT Ranch,
Isabel, SD, $70,000, 1/2 inter-
est. Angus openheifer: CCC
Bonnie 6017 ET, 12/28/2025
by Boyd Bedrock; to Basin An-
gus Ranch, Reed Point, MT,
$32,500. Hereford open
heifers: C PRH Mercy Me
6228ET, 1/6/2026 by CC133J
25K Lifetime 15M; to GKB
Cattle Co., Waxahachie, TX,
$150,000. C PRH Bailee 6161
ET, 2/9/2026 by HL Stimulus
2108 ET; to show heifer buyer,
Eagle, ID, $140,000. C 15M
Blair 6101ET, 1/14/2026 by CC
133J 25K Lifetime 15M; to
GKB Cattle Co., Waxahachie,
TX, $72,500. — JARED PAT-
TERSON

TURLOCK LIVESTOCK AUCTION YARD

MARK YOUR CALENDARS FOR THESE UPCOMING EVENTS

FALL ROUND UP

SPECIAL FEEDER SALES

TUESDAY, OCTOBER 20

TUESDAY, NOVEMBER 3 TUESDAY, NOVEMBER 17

Elite Level
Clostridial 2x

Dewormer
Weaned 45 days

Watch live and bid on
LMAAuctions.com

Call today to consign your cattle!

Max Olvera
Steve Faria
JustinRamos
JohnBourdet
Celeste Settrini

5 way viral (modified live) 2x

Mannheimia / Pasteurella 2x

2" vaccinations given 30 days prior to sale date

209-277-2063
209-988-7180
209-844-6372
831-801-2343
831-320-1527

20™ ANNIVERSARY FEEDER SALE &

CUSTOMER APPRECIATION DAY

Tuesday, DECEMBER 15

TLAY STANDARD OF EXCELLENCE VACCINATION PROGRAM

Healthier calves from your ranch to our market

October 16
WVM
HEADQUARTERS
COTTONWOOD, CA
DEADLINE OCT. 8

Tim Sisil

Matt Miller
John Luiz
Bud Cozzi

Premium Level
5 way viral (modified live) 2x

Mannheimia / Pasteurella 2x

2 vaccinations given 30 days prior to sale date

WESTCIN gales

Upcoming 2026 M

JakeBettencourt ...

Travis Johnson ..

Clostridial 2x

Dewormer
Not weaned

ViDEO IMarxeT

December2
ATLANTIS
CASINO
RENO, NV
DEADLINE NOV. 18

...209-262-4019
209-631-6054
...209-996-8645
...209-914-5116
209-480-5101
209-652-4480

209-634-4326 - 209-667-0811 - WWW.TURLOCKLIVESTOCK.COM
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GENETIC EDGE

s FALL BULL SALE
Wednesday - OCTOBER 28, 2026 « 11 A.M.

o ate!

y = N

LOT
1

. 4/24/2025

4*21335695

Sire: Connealy Commerce » Dam: EXAR Elba 9501
MGS: Connealy Confidence Plus

LOT
90

4/13/2026

*21326405
Sire: Cherry Crk Blue Collar G275 « Dam: Baldridge Isabel J132

MGS: Mill Brae Identified 4031

. 4/1/2025
: p *21333292
Sire: BNWZ Bougie 1588 « Dam: Riverbend Lucy H292
MGS: MOGCK Entice

Idaho Falls, ID

LOT

2/11/2025
- +*21281675
Sire: BNWZ Bougie 1588 « Dam: EXAR Elba 9501
MGS: Connealy Confidence Plus

RIVERBEND JAMESON N1350

4/23/2025,
S ~ e ST 3991333340
Sire: Basin Jameson 1076 * Dam: Spruce Mtn Rita 0028
MGS: Hoover No Doubt

RIVERBEND AMBITIOUS N365

.~ 2/5/2025
: +*21280967
Sire: FF Rito Ambitious - Dam: EXAR Elba 9501
MGS: Connealy Confidence Plus

2880 N 55 W « IDAHO FALLS, IDAHO 83402 « 208-528-6635 CCII
Frank and Belinda VanderSloot | Owners _ﬁ
; . Rhett Jacobs | General Manager | 208-681-9841
AVALLIENIBR IV fgmy Dale Meek | Purebred Operations Manager | 208-681-9840 OTTON
a8

> & Andrea Bradley | Director of Marketing | 607-379-1553 Eassociates
CALL 208-528-6635 TO BE PLACED ON OUR MAILING LIST 917.546.6374

www.cotton-associates.com




