
Cattle futures moved higher over the week, while processing plant 
disruptions weighed on slaughter numbers.

Live cattle futures closed higher. The October contract gained about 
$4 to close at $219.07, and the December contract gained about $5 to 
close at $221.10.

Cash trade through Thursday totaled about 10,000 head. Live steers 
sold from $219-223, and dressed steers sold from $348-355.

Cash trade for the week ending Sept. 20 totaled 64,259 head. Live steers 
averaged $222.38, and dressed steers averaged $350.15.

Slaughter through Thursday totaled about 389,000 head, 
compared to 420,000 head a week earlier. Total slaughter for 
a week earlier is estimated at 529,000 head. Actual slaughter 
for the week ending Sept. 12 was 501,375 head. The average 
steer dressed weight was 977 lbs., up 4 lbs. from the prior 
week.  

"It has not been business as usual in the Kansas cattle 
feeding and fed cattle processing business this week," wrote 
Cassie Fish, market analyst, in The Beef on Thursday. "The 
disruption caused by ICE’s presence rippled through the 
region and resulted in heavy absenteeism, reducing through-

put sharply."
Slaughter for Tuesday was reduced to 100,000 head from the origi-

nally estimated 105,000 head. 
"Given packer profitability, slaughter should have been 106k to 108k," 

Fish said. "(Wednesday) was worse; slaughter reported at 94,000 head, 
down 16k head from where it was scheduled."

Fed slaughter for the week will likely be reduced by 30,000 head or 
more. Concerns are also lingering for slaughter numbers for the next 

week too, Fish noted.
"Because there has been 

little media coverage of the 

See MARKETS on page 11

Slaughter disruptions cut cattle throughput 
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MEAT INSPECTION — USDA to 
begin initiative helping states start 
or expand their meat inspection 
programs in partnership with FSIS. 
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ESA LANGUAGE — USFWS 
clarifies interpretation of ESA 
prohibition on “take.”  Page 13

A LOOK BACK IN HISTORY

“Peace and tranquility are two of the 
elements of the prairie most valuable 
to Marvin Kammerer, a rancher in 
western South Dakota. They are 
also two of the elements he fears are 
most in danger of being eliminated 
if a proposal by the U.S. Air Force to 
expand a training complex is put into 
action. The training that will take 
place will involve bombers flying at 
altitudes as low as 500 feet, at 
speeds that will break the sound 
barrier, and using chaff and flares. 
These training components concern 
ranchers, airplane pilots, wind 
energy proponents and others who 
live in the area. Kammerer, whose 
ranch adjoins Ellsworth Air Force 
Base, is concerned about the effects 
of noise on the wildlife, quality of life 
and property values," read the Sept. 
27, 2010, WLJ cover story.
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� e Bureau of Land Management released its � nal Environmental Impact Statement for livestock grazing within the Owyhee Canyonlands. Pictured here, the view of 
the West Little Owyhee River, west of Anderson Crossing, in Louse Canyon.
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— Greens push back
The Bureau of Land Management 

(BLM) is proposing to increase graz-
ing flexibility in the Louse Canyon 
management area within the 
Owyhee River canyons near the 
Oregon-Idaho border.

The agency is proposing to extend 
the grazing season to better support 
long-term grazing health and issued 

three proposed grazing decisions 
that renew permits across half a 
million acres in southeast Oregon.

“Healthy rangelands are crucial 
to the ranching economy,” said Act-
ing BLM Vale District Manager Mike 
Decker. 

“These decisions that will provide 
long-term clarity to our permittees, 
who are crucial employers in this 
rural community,” Decker said.

BLM issued a Record of Decision 
for its restoration management ac-
tions. The agency also issued sepa-
rate livestock grazing management 
records of decision to:

• Renew grazing permits that en-
sure progress toward meeting stan-
dards where they were not met and 
existing livestock grazing manage-
ment was identified as a factor.

• Renew grazing permits that 

maintain or improve current condi-
tions where existing grazing man-
agement was not identified as a 
significant factor for not meeting 
standards.

• Authorize the construction of 
range improvements that further 
aid in livestock management. 

BLM began the public outreach 

BLM increases grazing flexibility in Owyhee Canyonlands

See CANYONLANDS on page 7

— Ruling offers fence 
guidance

A Texas appeals court has af-
firmed a lower court ruling in a fatal 
cattle-vehicle collision, offering 
livestock producers additional 
guidance on when escaped cattle 
on state and U.S. highways can re-
sult in liability under Texas fence 
law.

The 11th Court of Appeals issued 
its opinion in Surrento v. Cactus 
Growers Inc., a case stemming from 
the death of Brianna Surrento after 
her vehicle struck a cow on U.S. 
Highway 180 in Gaines County. Her 
father, Michael Surrento, sued Cac-
tus Growers Inc., the owner of the 
cattle, along with Jeffrey Carlisle, 
Jackie Warren and the James and 
Dorothy Doss Foundation, alleging 
gross negligence and liability. A 
district court granted summary 
judgment for all four defendants, 
and Surrento appealed.

Background
The accident occurred near the 

Doss Ranch, which the Doss Foun-
dation owns and leased to Jackie 
Warren for several years. Warren 
entered into a grazing agreement 
with Jeffrey Carlisle, who managed 
about 250 cattle owned by Cactus 
Growers on the property. The ranch 
was divided into three large pas-
tures, including the West and East 
pastures separated by County Road 
135, with Highway 180 running 
along their southern boundary. 

Carlisle said the Cactus Growers 
cattle were kept in the West Pasture, 
where he had recently installed new 
five-strand barbed-wire fencing 
with steel pipe corners along much 
of the perimeter. He said the fence 
separating the West and East pas-
tures was built in the same manner 
and was tight, in good condition and 
capable of containing cattle.

Earlier on the day of the accident, 

a Gaines County sheriff's sergeant 
found a cow outside the fence and 
contacted Carlisle. After the cow 
was returned inside a gate, Carlisle 
and a ranch hand inspected the 
property and perimeter fences but 
found no cattle outside, open gates 
or fence breaches. Later that eve-
ning, dispatch received another 
report of two black cows on the 
highway. Surrento’s collision oc-
curred shortly afterward.

Ruling and merits
At issue in the case was what must 

be proven under Texas Agriculture 
Code Section 143.102. The law ap-
plies statewide to U.S. and state 
highways and prohibits a person 
who owns or has responsibility for 
livestock from “knowingly” permit-
ting the animals to roam unattend-
ed on a highway right-of-way. 

Texas court clarifies liability 
for loose cattle on highways

See LIABILITY on page 13

— Groups raised over $1B
The Animal Agriculture Alliance 

(Alliance) is tracking growing finan-
cial resources and stronger connec-
tions among animal rights organiza-
tions, along with an increased focus 
on federal policies affecting live-
stock producers.

The Alliance recently updated 
two of its flagship reports examining 
the organizations, funding and in-
dividuals involved in the animal 
rights movement. The group’s Major 
Animal Activist Groups Web maps 
relationships among organizations 
through employees, funding, coali-
tions and campaigns, while its Rad-
ical Vegan Activism report tracks 
incidents involving groups the Alli-
ance characterizes as extremist.

“These connections are impor-
tant to understand,” said Hannah 
Thompson-Weeman, Alliance pres-
ident and CEO. “While animal rights 
activist groups may differ in their 

public-facing messages, tactics, and 
areas of focus, many are connected 
through staff, funding, coalitions, 
and campaigns.”

According to publicly filed finan-
cial records the Alliance reviewed, 
animal rights organizations collec-
tively received more than $1.07 
billion in annual revenue. That is up 
from $865 million reported by the 
Alliance last year, an increase of 
more than $200 million.

Legislative connections 
mapped

New this year, the Alliance devel-
oped a legislative-focused version 
of its activist web to show how ani-
mal rights groups are connected 
through their involvement in policy 
debates. The report maps relation-
ships among organizations working 
on legislative issues. It highlights 
several newer groups, as well as 
organizations that traditionally have 

Alliance tracks growing 
animal activist movement

See ACTIVIST GROUPS on page 12
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Ranching the West

I appreciate the invitation 
from Western Livestock 
Journal to contribute to 

the conversation about public 
lands ranching in the West. In 
the coming months, I look for-
ward to sharing my perspective 
on some of the challenges we 
face, as well as opportunities to 
build on our successes.

My family has been ranching 
on federal lands long before the U.S. Forest Service 
(USFS) was established. The first generation came to Cal-
ifornia in the Gold Rush of 1849 and settled in the foot-
hills of the Sierra Nevada. They didn’t strike it rich, but 
they built a life rooted in cattle and timber while hunting 
for the mother lode. 

Sometime in the 1860s, ranchers began moving cattle 
and sheep from the valley to federal lands in the moun-
tains. The range was vast and steep, mostly big timber 
and browse, but the cattle adapted and did well. By the 
time allotments and permits were issued by the USFS in 
the early 1900s, my family had already been moving cat-
tle to the mountains for about 40 years.

There are over 22,000 permittees operating on federal 
lands in the western states, managing over 240 million 
acres—150 million acres of Bureau of Land Management 
(BLM) land and 93 million acres of USFS land—of exten-
sive landscapes that vary widely; alpine meadows, for-
ests, deserts, sagebrush, grasslands and everything in be-
tween. Each allotment requires an understanding of the 
land, grounded in the generational experience of the 
ranching stewards. 

Many people don’t realize that western states are pre-
dominantly owned by the federal government; over half 
of California, two-thirds of Oregon and 85% of Nevada. 
That pattern of ownership is typical of the West. Federal 
lands are administered by the BLM (Department of Inte-
rior) and the USFS (Department of Agriculture). Navigat-
ing bureaucracies is complicated, challenging and can be 
frustrating. The agencies are mandated to follow com-
plex policies that are not suited to diverse conditions. 
Agency policy manuals are often written with a “one size 
fits all” style, which sometimes limits the permittee and 
the agency from doing what’s best for the land.

Grazing on federal lands has never been simple. By 
law, the land has a multiple-use mandate which includes 
livestock grazing as a primary use, along with timber, 
mining (oil and gas), hunting and other types of recre-
ation. Balancing those sometimes competing interests 
has never been easy. I have minutes from cattlemen’s 
meetings in the 1920s that were held in our area, record-
ing the occasionally heated conflicts with ranchers and 
the USFS. There were arguments about time of use, 
numbers of cattle, fencing, trespass, miners and ranch-
ers, and the list goes on. Sound familiar?

I lived (and in some ways, still do!) through the con-
stant threat of those who didn't want cattle on federal 
lands. “Cattle free by ’93!” dominated the headlines in 
the livestock sector for over a decade. There are extremist 
groups who work every day to remove livestock from fed-
eral lands. Yet, we are still here. That doesn't mean the 
challenges go away, but it is a reminder that it has never 
been simple. The Endangered Species Act, predators, 
water, fire, wild horses, lawsuits … there is no shortage of 
problems. And now there are growing concerns with the 
placement of solar, wind and data centers on federal 
lands. 

But I believe in the resilience of public lands ranchers. 
For over 150 years, ranchers have cared for the land and 
sustainably grazed the public domain. We are essential to 
the health of the ecosystem including fuels reduction, 
developing water sources for wildlife, road and fence 
maintenance, and the economic health of rural commu-
nities. In many cases, we are the only ones caring for and 
improving public lands.

The challenges continue, yet I remain an optimist. 
There is growing recognition of the value of grazing, par-
ticularly in fuel reduction, as well as protecting biodiver-
sity, while at the same time sustaining rural communi-
ties. I am confident in the ability of ranchers to meet the 
moment. We continue to do the right thing for the live-
stock, the land and the people who live in the small 
towns that dot the West.

I just returned from the 58th Annual Meeting of the 
Public Lands Council (PLC) held in Colorado. PLC repre-
sents all public lands grazers. The presentations and en-
gagement from BLM and USFS leadership, as well as 
contributions from permittees, were extremely positive 
as we face so many challenges. I was honored to be se-
lected to join PLC as a member of the officer team for the 
coming year. PLC is our voice in Washington, D.C., tack-
ling some of the most pressing issues that we face as pub-
lic lands ranchers. 

I look forward to learning from the experiences of so 
many of you and sharing that information here. — DR. 
DAVE DALEY
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DALEY

GGUEST UEST OOPINIONPINION RAISING BEEF IS JUST 
THE FIRST STEP

My life has always revolved around cattle. My late father was a 
large animal veterinarian, and he bought Cow Track Ranch in 
California’s Nicasio Valley in 1986. Now, I’m a second-generation 
rancher, raising Angus beef, some of which we sell directly to the 
guests at our on-site Airbnb. We want people who stay with us to 
experience what ranch life is all about, including where their food 
comes from.

Selling direct to consumers has changed the way I think about 
marketing beef. I’ve learned customers are looking for more than 
just a cut of meat. I quickly discovered that a beef sale with a 
handshake goes far, and that selling beef is often less about con-
vincing someone to eat more meat and more about building trust 
through transparency and education.

Becoming a member of the Cattlemen’s Beef Board and serv-
ing on the Beef Checkoff’s Promotion Committee has shown me 
the same basic principle holds true on a much larger scale. Before, 
I naturally thought about beef primarily through the producer 
lens—genetics, animal care, quality, sustainability and everything 
involved in raising cattle.

Now, I’m more aware of everything that happens between the 
ranch and the consumer and about the business decisions res-
taurants and retailers must make. Before they put more beef on 
the menu or new cuts in the meat case, they're weighing price, 
supply, margins, consumer preferences, menu trends and what 
will ultimately drive a purchase.

Those decisions should matter to cattle producers because 
they determine whether beef is even presented as an option. We 
can raise an exceptional product, but if beef isn’t featured on the 
menu or in the meat case, we lose an opportunity to connect with 
consumers.

That’s why the Beef Checkoff funds the Channel Marketing 
program at the National Cattlemen’s Beef Association. The Chan-
nel Marketing team works directly with not only restaurants and 
retailers, but also distributors, manufacturers and even e-com-
merce platforms. We’re talking names like Walmart, Sysco, 
Costco, McDonald’s and others. Together, these businesses help 
determine the beef products consumers ultimately see and have 
the opportunity to choose.

Channel Marketing uses market research, beef expertise and 
marketing resources to help partners better understand, market 
and sell beef, keeping it visible in the marketplace.

Sometimes the Checkoff's work involves solving a business 
problem—beef costs are high, so what other cuts or applications 
could work? Sometimes it's creating new opportunities—what 
new beef menu items could appeal to this restaurant's customers?

Recently, a burger chain wanted to expand its offerings and 
introduce new, high-quality menu items. They weren’t sure what 
to offer and how to make it fit with their current menu. The Chan-
nel Marketing team developed six new menu concepts during 
an on-site culinary ideation session, drawing on emerging trends, 
consumer preferences and relevant cuts that made sense for the 
chain.

These partnerships go beyond simply “promoting beef.” 
They're about understanding a partner's business, customers 

and challenges and finding beef solutions that make sense.
That can mean helping a partner overcome a barrier that could 

otherwise result in fewer beef offerings. When one foodservice 
partner faced higher beef costs, the Channel Marketing team 
helped identify alternative cuts that could work in existing dishes 
while addressing cost concerns.

Right now, that kind of problem solving is especially important. 
When prices are high, beef must earn its place in the meat case 
and on the menu. Businesses are under pressure to maintain 
margins while still giving their customers the products and ex-
periences they want. That's where beef's versatility can be espe-
cially valuable, giving restaurants, retailers and consumers more 
options beyond the most familiar cuts.

Personally, I’ve really come to enjoy marketing unfamiliar cuts 
to our ranch guests, encouraging them to think creatively and 
step outside the norm in their own kitchens. Whether it’s a pro-
ducer like me selling direct to a consumer or the Beef Checkoff 
working with restaurants and retailers nationwide, introducing 
lesser-known cuts and demonstrating beef’s versatility is a great 
way to showcase its value.

I think my fellow cattle producers might be surprised at just 
how much work goes into connecting beef with the decision-
makers at the diner down the street or the grocery store in the 
next town. 

As producers, our job starts with raising great beef. But creating 
demand also requires making sure consumers continue having 
compelling opportunities to choose it. — Melissa Daniels, Nica-
sio, CA

Skylar Houston; 
1967-2026

Skylar Houston, a lifelong Weld 
County, CO, rancher, respected cat-
tleman, agricultural leader, brother, 
uncle and friend, passed away to be 
with his Lord and Savior on Sept. 7.

Skylar was born Dec. 19, 1967, in 
Denver, CO, the youngest of four 
children born to Ben and Nita Houston. 
He was raised on his family’s ranch in 
Weld County, where agriculture, cattle 
and the values of hard work and re-
sponsibility became part of his life 
from an early age.

Growing up, Skylar was active in 
4-H and FFA and showed market 
steers and breeding heifers at the 
Weld County Fair and the National 

Western Stock Show. Those early 
experiences helped shape a lifelong 
commitment to agriculture and the 
cattle industry.

Skylar graduated from Valley High 
School in Gilcrest, CO, and went on to 
attend the University of Northern 
Colorado, where he earned a bache-
lor’s degree in psychology in 1990.

After college, Skylar began his pro-
fessional career in the paralegal field 
in Denver. His work included involve-
ment in matters related to the devel-
opment of environmental regulations 
affecting feedlots and the agricul-
tural industry. Although that experi-
ence gave him a unique understanding 
of the regulatory side of agriculture, 
his strongest connection remained 
with the land, cattle and the family 
operation in Weld County.

Skylar ultimately returned to the 
ranch and devoted his life to agricul-
ture. Over the years, he became a 
highly knowledgeable and respected 
cattleman whose understanding of 
livestock, feeding, agricultural mar-
kets and the broader cattle industry 
was valued by those who knew and 
worked with him.

His involvement in agriculture ex-
tended well beyond the family ranch. 
Skylar was engaged with agricultural 
organizations, producers and industry 
leaders and took an active interest in 

the issues affecting cattlemen and 
rural communities. He also partici-
pated in international agricultural 
tours, visiting agricultural operations 
in other parts of the world, exchanging 
ideas with producers and bringing 
those experiences and perspectives 
back home.

Skylar took great pride in Weld 
County and in the agricultural com-
munity that shaped his life. He valued 
the relationships he developed 
through ranching and the cattle busi-
ness and enjoyed the friendships that 
came with a lifetime spent working 
alongside other farmers, ranchers and 
cattlemen.

He also maintained many friend-
ships that reached back to his school 
years. A number of the friends Skylar 
grew up with and graduated with re-
mained close throughout his life. 
Those lifelong friendships were impor-
tant to him, and many of those same 
friends remained present and sup-
portive through his final days.

Skylar’s family was deeply impor-
tant to him. The loss of his sister, Pam, 
earlier this year profoundly affected 
him. His oldest sister, Diane, remained 
a quiet and steadfast presence in his 
life, always there for him when need-
ed. That devotion continued through 
his final days, when she remained 
closely by his side.

Skylar was preceded in death by his 
parents, Ben and Nita; his sister, Pam; 
his brother, Scott (Kim); and his neph-
ew, Zach. He is survived by his sister, 
Diane (Richard) Hergert; Diane’s chil-
dren, Travis (Amy), Tawnya (John) and 
Josh (Jami); Pam’s children, Megan 
(Brent) and Taylor (Bear); and Scott’s 
children, Brandy (Mike) and Tanner and 
their families.

Skylar will be remembered for his 
humor and loyalty, the relationships he 
maintained over a lifetime, and the 
strong connection he felt to his family, 
his ranch and the Weld County agri-
cultural community.

For those who knew him best, Sky-
lar’s life cannot be separated from the 
land, the cattle, the people and the 
traditions of Weld County agriculture. 
It was the world he grew up in, the 
work he continued and the legacy he 
carried throughout his life.

He will be deeply missed by his 
family, his lifelong friends and the 
many people throughout the agricul-
tural community whose lives he 
touched.

Memorial gifts may be made to 
“UNC Scholarship Fund,” “CSU Schol-
arship Fund” or “National Western 
Stock Show Scholarship Fund” and 
sent in care of Young’s Funeral Service, 
102 E. Charlotte Street, Johnstown, 
CO 80534. 

OBITUARYOBITUARY



WESTERN LIVESTOCK JOURNAL SEPTEMBER 28, 2026 3



WESTERN LIVESTOCK JOURNAL4 SEPTEMBER 28, 2026

In mid-September, Secre-
tary of Agriculture Brooke 
Rollins announced USDA 
will begin an initiative to help 
states start or expand their 
meat inspection programs in 
partnership with the Food 
Safety and Inspection Service 
(FSIS).

The move builds on Presi-
dent Donald Trump’s earlier 
September executive order 
intended to support ranchers 
and promote market compe-
tition.

A total of 31 states cur-
rently operate State Meat and 
Poultry Inspection (MPI) 
programs and 11 participate 
in the Cooperative Interstate 
Shipment (CIS) program. 
Participating states have ex-
pressed that high start-up 
costs can deter states from 
initiating a state meat inspec-
tion program. 

The newly introduced 
Stand-Up Program intends to 
remove high start-up costs so 
more very small- and mid-
size processors can get in-
spected, according to a  
USDA news release. The pro-
gram will provide up to $50 
million in new funding to 
help states start or expand 
their own meat inspection 
programs with FSIS.

“Too many states have 
wanted a food inspection 
program of their own and 
could not get past the start-
up costs,” Rollins said. “Now 
they can. Food safety stan-
dards will not move, and 
more state programs mean 
more local processing, more 

competition for the rancher’s 
cattle, and more American 
meat on American tables.”

State MPI programs must 
operate “at least equal to” 
federal food safety standards. 
Enrolled plants can then sell 
throughout the state. States 
with MPI programs are eli-
gible to join the CIS program 
but must prove their inspec-
tion meets federal standards. 
The CIS program allows 
state-inspected plants to sell 
across state lines.

The National Cattlemen’s 
Beef Association (NCBA) 
said that while additional 
resources are needed and 
welcomed through the 
Stand-Up Program, livestock 
producers “need USDA to 
make progress on the real 
and persistent hurdles state 
meat inspection programs 
face.” 

The group noted that high 
regulatory and compliance 
costs have been barriers for 
state participation. In addi-
tion, labor challenges in the 
processing sector continue to 
create challenges and uncer-
tainty around efforts to diver-
sify processing options,  
NCBA said. 

The following states par-
ticipate in the CIS program: 
Indiana, Iowa, Georgia, 
Maine, Missouri, Montana, 
North Dakota, Ohio, South 
Dakota, Vermont and Wis-
consin.

The following states par-
ticipate in State MPI pro-
grams: Alabama, Arizona, 
Arkansas, Delaware, Georgia, 

Illinois, Indiana, Iowa, Kan-
sas, Louisiana, Maine, Min-
nesota, Mississippi, Missouri, 
Montana, Nevada, New Mex-
ico, North Carolina, North 
Dakota, Ohio, Oklahoma, 
Oregon, South Carolina, 

South Dakota, Texas, Utah, 
Vermont, Virginia, West Vir-
ginia, Wisconsin and Wyo-
ming.

Shortly after the Stand-Up 
Program’s launch, USDA an-
nounced that New Mexico 

was joining 30 other states 
with an approved State MPI 
program.

“New Mexico’s participa-
tion expands local inspection 
capacity, enhances food 
safety oversight, and boosts 

market access for small and 
very small meat and poultry 
processors while maintain-
ing strong national stan-
dards,” USDA said. — Anna 
Miller Fortozo, WLJ manag-
ing editor 

USDA to bring more states into meat inspection programs

The push to identify ultra-
processed foods (UPF) is 
gaining ground in grocery 
aisles and state government, 
even as the industry argues 
there is still no widely ac-
cepted definition of what 
makes a food ultra-pro-
cessed.

The Non-GMO Project an-
nounced more than 300 
products from 23 brands 
have now earned the com-
pany’s Non-UPF Verified la-
bel, a significant increase 
since the certification pro-
gram launched about nine 
months ago.

Verified products now 
span 15 food and beverage 
categories and include prod-
ucts from brands such as 
Simple Mills, Chomps and 
Blue Diamond. Another 41 
brands are seeking verifica-
tion, according to the organi-
zation.

The program is also ex-
panding its efforts to reach 
consumers through an app 

that lets shoppers scan a bar-
code on packaged food to 
determine whether it is Non-
UPF Verified. 

The growth comes as Cali-
fornia moves toward its own 
certification program. State 
lawmakers unanimously 
passed Assembly Bill 2244, 
which would establish a vol-
untary Non-Ultraprocessed 
Certified seal administered 
by the California Department 
of Public Health.

Under the bill, foods meet-
ing the state’s standards 
could carry a “Non-UPF Cer-
tified” seal. Products consid-
ered ultra-processed foods of 
concern or restricted school 
foods would not qualify. Cer-
tification agents would have 
to be state-accredited by June 
1, 2029.

The bill is awaiting a deci-
sion by Gov. Gavin Newsom 
(D) by Sept. 30. 

At the federal level, the U.S. 
Department of Health and 
Human Services (HHS) and 

USDA are also working to 
establish the government’s 
first definition of ultra-pro-
cessed foods. HHS an-
nounced Aug. 10 that it had 
submitted the proposed 
definition for final review af-
ter receiving input from thou-
sands of researchers, con-
sumers, industry representa-
tives and other stakeholders.

HHS said studies have 
linked high consumption of 
ultra-processed foods with 
chronic diseases, including 
type 2 diabetes and heart dis-
ease, but acknowledged that 
the lack of a standardized 
federal definition has made 
research more difficult to 
compare.

That lack of agreement is 
central to concerns raised by 
the Meat Institute.

In a statement, the organi-
zation argued that no single, 
science-based definition of 
ultra-processed food exists 
and that existing approaches 
can place foods with very dif-

ferent nutritional profiles in 
the same category.

The Meat Institute also 
noted that meat and poultry 
products containing more 
than one ingredient already 
fall under USDA require-
ments, including federal 
standards governing how 
certain products are defined 
and labeled.

The organization warned 
that another labeling require-
ment could add compliance, 
packaging and legal costs 
without necessarily giving 
consumers clearer informa-
tion about a food’s nutrition-
al value.

With private certification 
expanding, California devel-
oping its own seal and fed-
eral agencies working on a 
definition, the debate over 
ultra-processed foods is in-
creasingly moving toward 
how those foods are identi-
fied at the grocery store. — 
Charles Wallace, WLJ con-
tributing editor

Non-ultraprocessed food labels 
spread as debate continues
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Ranchers, processors and 
buyers from across the West 
will have an opportunity to 
connect and explore direct-
to-consumer meat market-
ing during the first North 
Fork California Meat Sum-
mit, Oct. 15-16 in Siskiyou 
County, CA.

The University of Califor-
nia (UC) Cooperative Exten-
sion, Siskiyou County and 
the Siskiyou Economic De-
velopment Council are co-
hosting the two-day event, 
designed to bring together 
different parts of the region-
al meat supply chain. Orga-
nizers said the summit will 

focus particularly on ranch-
ers and the challenges and 
opportunities involved in 
producing, processing and 
marketing meat in the re-
gion.

The California event is 
part of a multi-state meat 
summit effort that began in 
North Carolina several years 
ago and is supported by the 
National Meat Summits 
Steering Committee. The 
summits are intended to 
strengthen connections 
among producers, proces-
sors, distributors and buyers 
while helping participants 
better understand the steps 

involved in moving meat 
from the ranch to the con-
sumer.

This will be the first sum-
mit held in California, and 
organizers are encouraging 
participation from through-
out the West, particularly 
Northern California, south-
ern Oregon and western 
Nevada.

The program will include 
a ranch tour at Jenner Fam-
ily Beef in Etna along with 
tours of Marble Mountain 
Meats in Fort Jones and 
StarHarvest processing fa-
cilities in Yreka. Attendees 
will also hear from Mary 

Heffernan of Five Marys 
Ranch.

A direct-to-consumer 
business planning session 
will be led by Dan Macon, 
UC Cooperative Extension 
livestock and natural re-
sources advisor, and Dr. 
Kasey DeAtley, professor of 
animal and range sciences 
at California State Univer-
sity, Chico. A panel will also 
examine the development 
and long-term operation of 
rancher-led cooperatives, 
featuring Cody Hopkins of 
Grass Roots Farmers’ Coop-
erative and Morgan Doran, 
UC Cooperative Extension 

livestock and natural re-
sources advisor.

Other activities include a 
tradeshow featuring local 
direct-to-consumer ranch-
ers and industry resources, 
networking opportunities, a 
meat-cutting demonstra-
tion and an on-ranch dinner 
featuring Siskiyou County 
producers.

Registration is $150 and 
includes tours, transporta-
tion, educational sessions, 
networking activities and 
meals. Twenty sponsored 

registrations are available 
for qualifying ranchers 
through support from the 
Beginning Farmer and 
Rancher Development Pro-
gram and California Cattle 
Council. Dinner-only tick-
ets, which include the trade-
show, networking hour and 
panel discussion, are also 
available.

Registration details are 
available at northforkmeat 
summit.com. — Charles 
Wallace, WLJ contributing 
editor

California Meat Summit will explore direct meat marketing

The price at an auction 
market is the market’s esti-
mate of what a calf is worth 
that day, based on the in-
formation buyers can see 
and trust. There are no real 
visual indications of the 
calf’s genetic potential for 
growth, feed efficiency or 
carcass value. Calves sired 
by proven sires may have 
the potential for high rates 
of gain, improved feed ef-
ficiency and exceptional 
marbling and carcass qual-
ity. 

However, if the calf is sold 
at weaning, there is no way 
for the cow-calf producer to 
capture that potential value 
unless they take steps to 
market their genetics.

A two-year comparison 
makes this point exception-
ally well. 

In this example, calves 
were sired by an Angus bull 
either by artificial insemi-
nation (AI) from top bulls 
in the breed or natural ser-
vice clean-up bulls pur-
chased from reputable An-
gus seedstock producers. 

Calves produced through 
timed AI were 69 pounds 
heavier at weaning than 
natural-service calves, but 
much of that difference 
came from being born ear-
lier. The adjusted 205-day 
weaning weights for AI-
sired calves were only 9 lbs. 
heavier than calves from 
natural service sires. As 
ownership continued, 
however, differences in per-
formance associated with 
genetics became greater. 

AI-sired steers were 109 
lbs. heavier as long year-
lings after grazing wheat 
pasture. During finishing, 
the AI-sired steers gained 
faster (3.74 lbs. versus 3.56 
lbs. per day) and produced 
50-lb. heavier carcasses. 
The analysis estimated 
$150/head greater net re-

turn from the AI-sired 
steers, including $82 less 
feed, using prices and costs 
from that time.

Recent Oklahoma State 
University (OSU) research 
underscores why “true val-
ue” must be defined care-
fully. Steers that were sired 
by bull selected for high 
growth based on yearling 
weight EPDs had the same 
weaning weight as moder-
ate-growth contempo-
raries. By harvest, high-
growth steers were 73 lbs. 
heavier, produced 26 lbs. 
more hot carcass weight 
and reached harvest seven 
days sooner. 

However, they also ate 
more feed and had lower 
feed efficiency. Moderate-
growth steers tended to 
produce more USDA Prime 
quality grade carcasses. Se-
lection for growth added 
productivity, but it did not 
produce universal superi-
ority in feed efficiency or 
carcass quality.

To get our calves’ full 
value, we first must create 
value by early castration 
and dehorning, a sound 
health program and nutri-
tion that allows genetics to 
be expressed. Second, cap-
ture value by marketing 
uniform groups, docu-
menting genetics and man-
agement. Finally, choose 
an marketing outlet where 
buyers value superior ge-
netics or retaining owner-
ship when feed resources, 
health, finances, risk toler-
ance and the market out-
look justify it. 

Retained ownership re-
veals calves’ real value, to 
benefit from it you need to 
know where the value of 
your calves is, prove it and 
sell where buyers recognize 
it. — Paul Beck, OSU De-
partment of Animal and 
Food Sciences

Retaining ownership to 
get paid for selection

(In an effort to serve the next 
generation of livestock producers, 
WLJ’s  Youth Oppor tunit ies 
calendar lists internship and 
scholarship information for 
agricultural- and livestock-focused 
students, listed by application 
deadline. If you have an internship 
or scholarship to announce, please 
email it to editorial@wlj.net.)
Oct. 1 – The 2026 California 
C a t t l e m e n’s  A s s o c i a t i o n 
Scholarships applications are 
now open. For more information 
about and to access the 
scholarship application, visit 
calcattlemen.org/scholarship. 

Oct. 9 – Applications are now 
being accepted for the final year 
of the W.D. Farr Scholarship 
program, which helps graduate 
students pursue careers in meat 
science, animal science and 
related fields. Application 
details: tinyurl.com/5n9ytxsh.
Oct. 9 – Students pursuing 
careers in the beef industry are 
encouraged to apply for the 
2027 CME Group Beef Industry 
S c h o l a rs h i p  t h ro u g h  t h e 
N a t i o n a l  C a t t l e m e n ’s 
F o u n d a t i o n .  D e t a i l s : 
nationalcattlemensfoundation.
org. 

YOUTH OPPORTUNITIES
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As USDA approaches the 
one-month mark since re-
opening the Douglas, AZ, land 
port to Mexican cattle, New 
Mexico officials are preparing 
to reopen their own port, the 
Santa Teresa livestock port of 
entry, according to the state’s 
top ag official.

New Mexico Commissioner 
of Agriculture Jeff Witte told 
DTN at the National Associa-
tion of State Departments of 
Agriculture (NASDA) meeting 
on Sept. 15 that his agency and 
the state’s Livestock Board 
have learned from the Douglas 
site reopening last month and 
are now preparing for their 
own reopening.

At full capacity, Santa Teresa 
can handle between 500,000 
and 700,000 head annually in 
both directions, Witte said.

Witte said he planned to 
tour and inspect the facility 
with Agriculture Secretary 
Brooke Rollins and industry 
representatives on Sept. 17. A 
roundtable was also to be held 
on Sept. 17.

“This is just an initial inspec-
tion,” Witte said. “If everything 
lines up, the target date has 
been announced as the 24th of 
September.”

In a speech at the NASDA 
meeting on Wednesday, Sept. 
16, Rollins confirmed her 
plans to visit the Santa Teresa 
livestock port on Thursday. 
“I’m headed to New Mexico 
later tonight to go as we pre-
pare to open the second port 
... I think what you all (Arizona) 
have proved over the last 
20-plus days in Douglas is that 
this is manageable and do-
able.”

After Rollins visited the port 
on Thursday, she confirmed 
the planned Sept. 24 opening 
date.

Witte said the Santa Teresa 
facility is installing cattle iden-
tification technology and 
working with the Cattlemen’s 
Union of Chihuahua, which 
operates on both sides of the 
border, as well as USDA, to 
prepare.

USDA has said it is taking a 
phased approach to reopening 
southern border ports for live-
stock trade following extended 
closures tied to New World 
screwworm (NWS) concerns. 
The department had planned 
to allow 30 days of implemen-
tation before evaluating bios-
ecurity measures and consid-
ering the next reopening. The 
Douglas, AZ, port of entry re-
opened to Mexican cattle im-
ports on Aug. 24.

The Columbus, NM, live-
stock port of entry also remains 
closed.

In previous news releases, 
USDA noted, “The reopening 
timeline will remain flexible 
and may be adjusted based on 
Mexico’s progress in meeting 
Action Plan milestones and 
addressing critical issues.”

The initial flow of cattle at 
Santa Teresa will be 750 head 
per day, Witte said. “They’re 
going to start slow.”

Santa Teresa was closed to 
cattle since May 11, 2025, 
when USDA shut the crossing 
over concerns about the 
spread of NWS. — Jake Za-
jkowski, DTN ag policy editor

Copyright DTN, LLC. Used 
with permission.

NM prepares for Santa 
Teresa reopening

New Mexico officials ready Santa Teresa cattle 
crossing for Sept. 24 reopening

process in 2016 and submitted 
a Notice of Intent to prepare 
an Environmental Impact 
Statement (EIS) in 2019. The 
agency’s final EIS was released 
in late August.

Plan’s preferred  
alternative

The Louse Canyon Geo-
graphical Management Area 
(LCGMA) comprises Am-
brose Maher, Anderson, 
Campbell, Louse Canyon 
Community and Star Valley 
Community allotments in the 
southeastern corner of Mal-
heur County, OR, and the 
Little Owyhee and Quinn 
River allotments in the north-
eastern corner of Humboldt 
County, NV. The LCGMA oc-
cupies nearly 540,000 acres of 
public land.

BLM’s preferred alternative, 
Alternative A, includes resto-
ration actions, livestock ad-
ministration acts and grazing 
permit renewals. Restoration 
and management actions 
were proposed to address 
standards that were not met 
due to factors other than exist-
ing livestock grazing, as well 
as to facilitate improved eco-
logical conditions after graz-
ing management changes are 
made and meet greater sage-

grouse plan directions.
The preferred alternative 

would allow grazing across 
529,175 acres with up to 
36,483 permitted animal unit 
months (AUMs). This is an 
increase from the no action 
alternative, which would au-
thorize grazing across 526,513 
acres and the average use of 
27,047 AUMs.

“The strategy is supported 
by investments in infrastruc-
ture and is designed to be re-
sponsive to changing eco-
logical conditions, ensuring 
both ecological and opera-
tional goals are met,” the plan 
read. “In summary, Alterna-
tive A represents a robust, 
adaptive management frame-
work that leverages restora-
tion, flexible grazing, and in-
frastructure improvements to 
achieve long-term rangeland 
health and habitat objectives.”

Changes to the agency’s 
preferred alternative included 
increasing the total AUMs by 
about 500 to prevent any net 
AUM loss for permittees, de-
creasing the acres of sage-
brush thinning, and maximiz-
ing future management flex-
ibility by including the full 
suite of water developments 
analyzed in the final EIS.

Rangeland restoration and 
management actions include 
sagebrush habitat restoration, 
riparian/meadow habitat res-
toration, and range improve-

ments that facilitate livestock 
administrative actions such as 
fence construction, water de-
velopments, livestock cross-
ing routes and livestock range 
improvement modifications.

As part of the livestock ad-
ministration actions, BLM will 
relocate livestock water 
troughs from riparian areas to 
upland sites. Fence construc-
tion and water developments 
such as new wells, pipelines, 
storage tanks and troughs will 
also be implemented to min-
imize impacts on sensitive 
resources. Temporary live-
stock crossing permits will be 

issued to allow movement of 
livestock between permitted 
areas, with strict terms to 
minimize impacts on sage 
grouse and other sensitive 
resources.

Alternative A would allow 
the installation of either 26.9 
miles of fence, 334 miles of 
trailing routes and water de-
velopments; or 143 miles of 
pipeline, 70 troughs, 10 water 
wells and nine storage tanks. 
The no action alternative 
would not include any action.

Grazing permits are issued 
with flexibility to adjust the 
season of use and livestock 

numbers in response to pre-
cipitation, restoration prog-
ress and resource objectives. 
Active use AUMs are set based 
on historic averages, utiliza-
tion limits and trend data. 
Additional AUMs may be ac-
tivated after range improve-
ments are completed and re-
source objectives are met. 

A 15-day protest period on 
the FEIS was authorized be-
ginning Aug. 21.

Western Watersheds Proj-
ect formally protested the pro-
posed decision, claiming that 
cattle have overgrazed and 
damaged riparian areas in the 

area since the ’90s.
“Livestock interests have 

been trying to expand high-
impact cattle grazing into in-
tact sagebrush in sensitive 
sage grouse and pygmy rabbit 
habitat in this part of the 
Owyhee for decades,” said 
Adam Bronstein, Oregon di-
rector with Western Water-
sheds Project. “Instead of 
lessening the impacts, BLM 
wants to spread out the prob-
lem and sacrifice the remain-
ing wildlands across this spec-
tacular and biodiverse land-
scape.” — Anna Miller For-
tozo, WLJ managing editor

CANYONLANDS
(from page 1)

Grazing plan would increase grazing acres, AUMs
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BLM invests in fertility control for wild horses
The Bureau of Land Management (BLM) is investing $30 

million from the USDA into expanding fertility control efforts 
for wild horses and burros. “The USDA investment will allow 
the BLM to increase field capacity, train and deploy more 
fertility control applicators, and expand vaccine delivery 
across remote herd areas,” the agency said. The move comes 
following a roundtable with groups of stakeholders including 
horse advocacy groups and government agencies. BLM also 
announced it will continue to conduct horse and burro gath-
ers across the West throughout fiscal year 2027. “These op-
erations are designed to rescue animals from deteriorating 
range conditions, protect remaining horses and burros from 
resource shortages, and restore balance on drought stricken 
landscapes,” the agency said. BLM also recently updated its 
bill of sale terms to “better protect wild horses and burros” 
placed in its wild horse and burros sales program. The new 
language in the bill of sale “clearly requires” buyers to certify 
“they will not knowingly, carelessly, or negligently sell or 
transfer a BLM animal to anyone who may turn the animal 
or its remains into commercial products.” 

USDA launches AgInsights for data visualization
USDA’s National Agricultural Statistics Service recently 

launched a new data dissemination tool called AgInsights as 
part of NASS’ modernization strategy. The AgInsights ap-
plications offers “streamlined information dissemination, 
increased operational efficiency, and a more dynamic, inter-
active experience so producers have easier navigation and 
access to the latest agricultural data.” USDA said the applica-
tion will bridge the digital divide and ensure there is equitable 
access to critical data for all producers. Users may use the tool 
to view tabular data, charts and maps through a single web-
based interface. There are also added functionalities to help 
users interpret and digest data more easily. To access the tool, 
visit aginsights.nass.usda.gov.

BLM gathers horses in northwest Colorado
The Bureau of Land Management (BLM) began an 11-day 

gather operation Sept. 19 in and around the Sand Wash Basin 
Herd Management Area (HMA) in northwest Colorado. The 
HMA is estimated to sustainably support 163-362 horses, but 
BLM estimated the total population at 505 horses. A total of 
300 horses were planned for gather, with about 245 horses to 
be removed from the range and 55 to be returned to the HMA, 
of which 22 were to be treated with fertility control treatment. 
As of Sept. 22, a total of 138 horses had been gathered.

USDA announces companion animal oversight
The USDA recently partnered with federal agencies to 

determine actions to implement new companion animal 
oversight. “Today’s announcement will lay out new standards 
to improve animal welfare, deploy new training and staff to 
continuously monitor facilities under our care, and build 
further public awareness to protect our companion animals,” 
said Secretary of Agriculture Brooke Rollins Sept. 21 following 
a roundtable. The department will put forth a regulatory 
proposal in 2027 to strengthen Animal Welfare Act standards 
for dogs, issue regulatory refreshers to dog breeding facilities, 
deploy the Animal Protection Bureau to identify unlicensed 
or unauthorized operations, increase inspector general staff-
ing and pursue action against those operating against the 
Animal Welfare Act.

CO invests $13M in conservation stewardship
The Colorado Department of Agriculture (CDA) secured 

$13.7 million from the Natural Resources Conservation Ser-
vice to expand markets for Colorado agricultural commodi-
ties grown with conservation practices. The Advancing 
Markets for Producers program (formerly known as the 
Partnership for Climate Smart Commodities) provides fund-
ing in the form of direct-to-producer grants between $20,000 
and $300,000. The funding will be directed through existing 
CDA grant programs, which includes Colorado Proud, Colo-
rado State Conservation Board grants, Climate Resilience 
Grant Program and others. For more information, visit 
ag.colorado.gov.

USFWS to draft new critical habitat plan for fox
A federal judge recently ruled that the U.S. Fish and Wildlife 

Service (USFWS) violated the Endangered Species Act when 
it did not designate critical habitat in California for the Sierra 
Nevada red fox. The agency listed a Sierra Nevada distinct 
population segment as endangered for the species in 2021 
but declined to designate any critical habitat. A judge in the 
U.S. District Court for the Eastern District of California ruled 
in mid-September that the species needs additional pro-
tected areas to recover. USFWS will be required to draft a new 
critical habitat determination for the fox.

USDA invests $26M into value-added projects
USDA invested $26.5 million into value-added agricul-

tural programs through the USDA Value Added Producer 
Grant Program. Entities may use the grant funds to develop 
value-added agricultural products, conduct market research 
and implement business and marketing strategies. USDA 
awarded $26.5 million to 194 agricultural projects across the 
country, including $11.6 million to 80 beef producer projects. 
“This program helps our producers eliminate the middleman, 
create homegrown products from the crops and animals they 
grow, and put more money in their pockets and their local 
communities. It’s a win all around and we’re glad to be a part 
of it,” said Under Secretary for Rural Development Glen Smith. 
For more information, visit rd.usda.gov.

LEGAL LEDGERLEGAL LEDGER

USDA is ending Dairy 
Checkoff funding for envi-
ronmental, social and gov-
ernance (ESG) initiatives 
following a lawsuit from a 
group representing Wis-
consin dairy farmers.

On Sept. 17, USDA Sec-
retary Brooke Rollins an-
nounced the decision, say-
ing it aligns research and 
promotion activities within 
the department’s priorities 
and the mission of checkoff 
programs.

“American dairy produc-
ers, cattle ranchers, and 
farmers pay checkoff as-
sessments so those dollars 
can build demand for their 
products—not bankroll 
radical climate agendas 
that raise costs and con-
strain production,” Rollins 
said in a news release.

The move comes follow-
ing a lawsuit from the Wis-
consin Institute for Law & 
Liberty, representing three 

Wisconsin dairy farmers. 
The group filed suit in June 
against USDA, claiming the 
farmers were “forced to 
subsidize the Dairy Check-
off” that subsidized private 
organizations promoting 
an “ESG-focused ideologi-
cal agenda around the 
world.”

Abby Swan, one of the 
farmers represented in the 
lawsuit, said, “Dairy farm-
ers like me are being forced 
to subsidize private organi-
zations pushing climate 
change research and ESG 
mandates for our farms, 
even though the Dairy 
Checkoff program is just 
supposed to market and 
promote our milk.”

In USDA’s mid-Septem-
ber announcement, the 
department said checkoff 
funds are only authorized 
for promotion, research 
and nutrition education 
that strengthen dairy mar-

kets. The checkoff-estab-
lished Innovation Center 
for U.S. Dairy has “pursued 
extensive ESG initiatives, 
including greenhouse-gas 
and net-zero targets,” 
USDA said.

“USDA’s action ends 
checkoff support for those 
ESG-related projects while 
allowing necessary admin-
istrative functions that do 
not advance such agen-
das,” the department con-
tinued.

The move also directs the 
Agricultural Marketing 
Service to ensure no re-

search and promotion 
funds in other commodity 
checkoffs advance ESG 
mandates.

“American producers 
substantially fund these 
checkoff programs through 
mandatory assessments,” 
USDA said. “Those funds 
must serve their statutory 
purpose of strengthening 
markets for agriculture—
not advance misguided ex-
ternal ESG agendas that can 
raise costs or potentially 
constrain production.” —
Anna Miller Fortozo, WLJ
managing editor

USDA ends Dairy Checkoff  funding 
for dairy environmental initiatives

(Send calendar of events information 
to editorial@wlj.net.)
Dec. 2-4 – Registration is now 
open for the California Cattlemen’s 
Association and California 
CattleWomen Convention and 

California Cattle Industry 
Tradeshow in Reno NV. Visit 
c a l c a t t l e m e n . o r g /
convention2026 to register and 
m a k e  y o u r  h o t e l  r o o m 
reservations.

CCOMING OMING EEVENTSVENTS
(Send calendar of events information 

Oroville • Alturas

FEATURING 75 LONG YEARLING BULLS
35 HEREFORD • 27 ANGUS • 13 SIMANGUS35 HEREFORD • 27 ANGUS • 13 SIMANGUS

FEATURING BULLS FROM 
REPUTABLE BREEDERS: 

WESTWIND ANGUS 
SUNBRIGHT ANGUS 
DIAMOND S ANGUS 
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LAMBERT JAZZ 31N LAMBERT DUKE 79N

HARDESTY KINGDOM 5015

CED BW WW YW MarB rE $CHB

6.7 1.9 58 93 0.34 0.70 155

CED BW WW YW MarB rE aPI

11.3 -0.3 84.4 133.8 0.26 0.66 121.5

CED BW WW YW MarB rE $CHB

5.8 1.9 57 86 0.26 0.44 127

CED BW WW YW MarB rE $C
-3 4.9 74 123 0.79 0.91 277

LAMBERT TRIFECTA 65N

AAA AAA 
2152144321521443

ASA ASA 
45419674541967

AHA AHA 
4467909444679094

AHA AHA 
4467915544679155

WESTWIND MAJORITY DJH 517

CED BW WW YW MarB rE $C
10 1.0 90 159 1.69 0.80 375

AAA AAA 
2128364121283641

LAMBERT REAL ID 6112 49N

CED BW WW YW MarB rE $CHB

62 0.9 58 92 0.24 0.93 155

AHA AHA 
4467912344679123

The Lambert Family
Steve Lambert
(530) 624-5256

slambert5256@gmail.com
lambertranchherefords.com

Bull SaleBull SaleBull SaleBull SaleBull SaleBull SaleBull SaleBull SaleBull SaleBull SaleBull SaleBull SaleBull SaleBull SaleBull SaleBull SaleBull SaleBull Sale
2020THTH ANNIVERSARY ANNIVERSARY

BBIIDD OONNLLIINNEE AATT 
SALESMADEEZ.COM
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a Montana Red Angus Association's 43rd Annual

Prestigious NILE Red Angus Sale
Futurity and Sale Preview – Thursday, Oct. 15, 2026

LOT 18 – C-T BLOCKANA 6061
(# 5284349)

LOT 5 – BCRR ANGIE ROSE 530N
(#5127009)

LOT 21 – DALTON S ESTONIA 603
(#5284243

LOT 7 – C-T VERDI 5005
(#5141027)

LOT 37 – TJB AUBURN 673
(#5267785)

LOT 34 – OWNG DALLEY 2605
(#5284603)

LOT 12 – MLK CRK MS BOEING 596
(#5143513

LOT 8 – FEDDES BLOCKANA 385-528
(#5115757)

Sale broadcasted live on

www.DVAuction.com

Thomas Livestock Services
Jeff Thomas • 406-581-8859
jeffthomas138@gmail.com

For Catalogs & Information:

www.montanaredangus.org
Online Catalog:

Friday,Friday,
October 16, 2026October 16, 2026

Montana Pavilion
Billings, Montana

1 pm MDT

Offering
11 Elite Bred Heifers
25 Fancy Open Heifers

Montana Red AngusMontana Red Angus
Legacy Semen SaleLegacy Semen SaleLegacy Semen Sale

Building Tomorrow’s Herds,
One Junior at a Time.

Thursday, October 15
Broadcast ONLY ON DVAuction.com

AICA launches Power of Yield calculator
The American-International Charolais Association 

(AICA) has launched a new calculator that shows what 
red meat yield means in dollars and cents across the beef 
industry. The Power of Yield Calculator combines carcass 
composition differences with updated USDA boxed beef 
values, allowing users to compare estimated values for 
Angus, Charolais-sired and straightbred Charolais car-
casses at different weights. Users enter a hot carcass 
weight, and the calculator estimates the value of saleable 
red meat based on differences in muscling, fat and bone. 
AICA said the tool builds on earlier research showing that 
cutability can create additional value beyond carcass 
weight alone. As cattle are fed to heavier weights and beef 
values rise, the calculator is intended to help producers 
evaluate not only how many pounds cattle produce, but 
the value of those pounds. For more information, visit 
charolaisusa.com. 

Two cattle hauler incidents disrupt traffic
Two recent cattle hauler incidents in Idaho and Colo-

rado brought first responders together to contain livestock 
and manage traffic. On Aug. 31, an Idaho Transportation 
Department inspector spotted a cattle hauler on fire near 
the East Boise Port. The driver escaped, but cattle re-
mained trapped inside. Fire crews opened the trailer, al-
lowing responders to move the animals into a temporary 
pen away from the interstate. In Colorado, a cattle hauler 
carrying 48 head rolled into the median of Interstate 76 
east of Brush Sept. 15, sending cattle onto the highway. 
Ten cattle were killed, 29 survived and nine were initially 
unaccounted for. Several vehicles struck loose cattle. The 
truck driver and another motorist suffered minor injuries, 
while the crash temporarily closed I-76 in both directions.

Star Meat recalls uninspected meat products
Star Meat Delivery Inc. of Lucama, NC, is recalling about 

167,639 pounds of raw pork, beef and goat products pro-
duced without federal inspection, according to USDA’s 
Food Safety and Inspection Service. The products carry a 
false USDA inspection mark with establishment number 
“EST. 1363,” which does not have a federal grant of inspec-
tion. FSIS said any product carrying that number should 
be considered misbranded and unsafe to eat. The meat 
was produced before Sept. 22 and shipped to A&D Foods 
in Georgia for distribution to retailers and restaurants 
nationwide. Some individual packages may carry labels 
added by retailers rather than the false establishment 
number. No illnesses or injuries have been confirmed.

USDA models track NWS spread risks
USDA Agricultural Research Service (ARS) researchers 

are using predictive modeling to track where New World 
screwworm (NWS) could spread following recent U.S. 
cases and help guide surveillance and control efforts. ARS 
models combine ecological conditions, weather, historical 
outbreaks and artificial intelligence to identify areas where 
screwworm could become established. The information 
can help USDA determine where to position personnel, 
traps, aircraft and sterile flies. The models also support 
the Sterile Insect Technique by helping officials decide 
where and when to release sterile flies to disrupt reproduc-
tion. Kim Lohmeyer, director of ARS’ Knipling-Bushland 
Livestock Insects Research Laboratory, said the models 
provide an early warning tool for surveillance and man-
agement decisions. However, she noted they cannot ac-
count for every scenario, including people moving in-
fested animals. For the latest information and updates 
about New World screwworm, visit screwworm.gov.  

UC Davis vet school reports record giving
The University of California (UC), Davis Weill School of 

Veterinary Medicine received a record $261.4 million in 
donations during fiscal year 2025-26. The school reported 
8,024 contributions from 4,841 individuals, corporations 
and foundations, supporting veterinary research, student 
scholarships, public service and construction projects 
within its veterinary medical complex. The total included 
$120 million from Joan and Sanford I. Weill through the 
Weill Family Foundation and $75 million from Kathy 
Chiao and Ken Hao. Both gifts will help fund construction 
of a new small animal hospital. The Weill donation will 
also support enrollment growth, research and clinical 
facilities, and the school was renamed in recognition of 
the couple. Chiao and Hao’s gift will support scholarships, 
research, veterinary care and access to care, with the new 
hospital carrying their names.

BLM plans Idaho aerial herbicide treatments 
The Bureau of Land Management (BLM) is planning 

aerial herbicide treatments across about 27,135 acres in 
south-central Idaho to reduce wildfire risk and control 
invasive annual grasses. Working with the U.S. Wildland 
Fire Service, BLM will treat lands managed by the Jarbidge 
and Shoshone field offices in five counties. Treatments 
are scheduled from the second week of September 
through October, depending on weather and wildfire 
activity. BLM-approved herbicides will reduce fine fuels, 
maintain fuel breaks and help perennial vegetation re-
cover after fires. Officials said the work is also intended to 
protect rangelands, wildlife habitat and watersheds.

SSTORY TORY SSHORTSHORTS

The Cattlemen’s Beef Board 
(CBB) will invest approximate-
ly $39.5 million into programs 
of beef promotion, research, 
consumer information, indus-
try information, foreign mar-
keting and producer commu-
nications during fiscal 2027, 
subject to USDA approval. 

In action at the end of its 
Sept. 2-3 meeting in Denver, 
CO, the Beef Promotion Oper-
ating Committee (BPOC) ap-
proved Checkoff funding for a 
total of 12 “authorization re-
quests”—or grant proposals—
for the fiscal year beginning 
Oct. 1. The committee, which 
includes 10 producers and 
importers from CBB and 10 
producers from the Federation 
of State Beef Councils, also 
recommended full CBB ap-
proval of a budget amend-
ment to reflect the split of 
funding between budget cat-
egories affected by their deci-
sions.

Nine contractors and four 
subcontractors brought 13 au-
thorization requests worth ap-
proximately $49.6 million to 
the BPOC, approximately 
$10.1 million more than the 
funds available from the CBB 
budget.

“Each year, our contractors 
bring forward strong ideas for 
reaching consumers, strength-
ening demand for beef and 
addressing the issues that mat-
ter to our industry,” said Cher-
yl DeVuyst, chair of the CBB 
and the BPOC. “With limited 

Checkoff dollars available, our 
responsibility is to carefully 
evaluate those opportunities 
and invest in the programs we 
believe can deliver the greatest 
value for beef producers.”

In the end, the BPOC ap-
proved proposals from eight 
national beef organizations for 
funding through the fiscal year 
27 CBB budget, as follows:

• American Farm Bureau 
Foundation for Agriculture: 
$750,000.

• CBB: $2,000,000.
•  Meat  Foundation: 

$750,000.
• Meat Import Council of 

America/Northeast Beef Pro-
motion Initiative: $1,000,000.

• Meat Institute/New York 
Beef Council: $270,000.

• National Cattlemen’s Beef 
Association: $26,050,000.

• United States Cattlemen’s 
Association/Duke University/
University of Florida: $598,000.

• United States Meat Export 
Federation: $8,100,000.

Broken out by budget com-
ponent—as outlined by the 
Beef Promotion and Research 
Act of 1985—the fiscal year 27 
Plan of Work for the Cattle-
men’s Beef Promotion and 
Research Board budget in-
cludes:

• $9,270,000 for promotion 
programs, including beef and 
veal campaigns focusing on 
beef’s nutritional value, eating 
experience, convenience and 
production.

• $9,598,000 for research 

programs focusing on pre- and 
post-harvest beef safety, scien-
tific affairs, nutrition, sustain-
ability, product quality, culi-
nary technical expertise and 
consumer perceptions. 

• $7,850,000 for consumer 
information programs, includ-
ing Northeast influencer out-
reach and public relations 
initiatives, and national con-
sumer public relations, includ-
ing nutrition-influencer rela-
tions and work with primary- 
and secondary-school cur-
riculum directors nationwide 
to get accurate information 
about the beef industry into 
classrooms of today’s youth. 
Additional initiatives include 
outreach and engagement 
with food, culinary, nutrition 
and health thought leaders; 
media and public relations 
efforts; and supply chain en-
gagement.

• $2,700,000 for industry in-
formation programs, includ-
ing dissemination of accurate 
information about the beef 
industry to counter misinfor-
mation from other groups, as 
well as funding for Checkoff 
participation in the annual 
national industrywide sympo-
sium about antibiotic use. Ad-
ditional efforts in this program 
area include beef advocacy 
training and issues/crisis 
management and response. 

• $8,100,000 for foreign mar-
keting and education, focus-
ing on 13 regions, representing 
more than 90 countries 

around the world. 
• $2,000,000 for producer 

communications, which in-
cludes investor outreach using 
national communications and 
direct communications to 
producers and importers 
about Checkoff results. Ele-
ments of this program include 
ongoing producer listening 
and analysis, industry collabo-
ration and outreach, and con-
tinued development of a pub-
lishing strategy and platform 
and a state beef council con-
tent hub.  

The full fiscal year 2027 CBB 
budget is approximately $43.9 
million. Separate from the au-
thorization requests, other 
expenses funded include 
$332,000 for program evalua-
tion, $833,000 program devel-
opment, $214,000 for Checkoff 
education resources, $540,000 
for USDA oversight, $230,000 
for state services, $200,000 for 
supporting services and litiga-
tion, and approximately $2 
million for CBB administra-
tion. The fiscal year 2027 pro-
gram budget represents an 
increase of 3.4%, or $1.5 mil-
lion, from the $42.4 million 
fiscal year 26 budget.

For more information about 
the Beef Checkoff and its pro-
grams, including promotion, 
research, foreign marketing, 
industry information, con-
sumer information and safety, 
contact CBB at 303-220-9890 
or visit DrivingDemandFor 
Beef.com. — CBB

BPOC approves Beef Checkoff 
funding for fiscal year 2027
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MARKET SITUATION REPORTMARKET SITUATION REPORT
WLJ WLJ compiles its market reports, ODJ stories and statistics from USDA and independent marketing organizations.compiles its market reports, ODJ stories and statistics from USDA and independent marketing organizations.

CANADACANADA
September 23 9,300 724-789 694-763 585-724 535-609 486-567 407-492 196-222
Lethbridge, Alberta 640-740 620-727 535-575 517-564 474-531 325-472 224-319

September 18 7,078 540-620 455-550 410-480 366-425 325-374 320-330 300-310 120-171 2,500-4,950
Alabama 435-570 390-482 355-475 324-395 270-340 250-315 160-198 1,370-4,400
September 21 1,118 495-570* 457-555* 410-492.50* 380-442.50* 290-395* 330-345* 323-331* 120-148 2,150
Lexington, KY 475-540* 420-547* 355-445* 322.50-387* 302.50-329* 288-332.50* 280* 166-198
September 21 6,194 540-600 425-515 400-475 375-412 331-364 289-355
Joplin, MO 480-530 390-465 350-425 335-365 315-340 278-308
September 21 6,360 450-500 410-505 360-483 330-422 318-375 310-354 230-340 128-184 2,475-4,500
Tennessee 400-450 350-450 320-430 280-379 277.50-353 275-327.50 222-290 160-210 1,400-3,800
September 21 2,838 430-510 375-467.50 350-430 305-381 305-355 257.50-320
Virginia 385 340-410 310-380 300-365 260-330 251-326.50 218-300

EA
ST

EA
ST

No report available
Willcox, AZ
No report available
Colorado
September 16 538 452.50-540 377.50-465 352.50-392.50 322.50-340 302.50-327.50 140-154
La Junta, CO 402.50-455 352.50-412.50 320-327.50 275-282.50 171-191
No report available
Loma, CO
September 23 2,802 502-532 455-502 426-452.50 371-387 335-347 305-333.50 128-168 3,375-3,600
Dodge City, KS 467.50-506 392.50-445 345-406 352-357.75 313-352 302-318 152-202 1,850-4,700
September 17 1,785 512.50-533 430-465 382.50-442 343-382.50 334-369 306-344.50 140-182 3,050
Pratt, KS 493 395-444 352-383 342-356 307-340 286-325 161-245 1,650-3,075
September 17 2,406 455-457.50 420-450 358-403 346.50-377 293-360
Salina, KS 410-450 356-383 317-354 314.75-340 286.50-325
September 23 1,659 498-602 407-476 354-422 328-355 305-332 253-295
Clovis, NM 425-525 417-502 357-428 317-395 292-405 300
September 23 7,474 440-490 400-510 385-440 342.50-412.50 327-366 264-353
El Reno, OK 435-520 385-465 332.50-385 315-360 300-330 265-310
September 23 1,200 430-660 400-495 363-400 349-380 300-378 310-330 137-160 3,250-3,700
McAlester, OK 425-530 359-403 330-374 311-370 285-330 275-300 166-195 1,800-3,600
September 22 5,649 462-530 410-505 362-428 340-397 336-367 289-354.50
Oklahoma City, OK 360-450 352.50-427.50 347-377 320-356 307-335.50 270-311
September 18 1,789 480-595 422-550 365-450 335-382 321-354 303-342 125-151
Cuero, TX 416-595 412-750 355-630 320-590 313-570 287-310 175-184 2,450-3,550
September 17 2,024 500-510 440-485 375-450 337.50-382.50 315-351 270-335 124-154.50
Dalhart, TX 407.50-450 375-412.50 340-375 358 317-337 240-290 147.50-193 2,200
September 17 653 455-470 397.50-415 361-390 307-349 320 287-300 126-171 2,275-3,000
San Angelo, TX 400-425 345-370 306-334 283-296 172-208 2,250-3,075
September 17 666 415-427 325-407 330-342 300-343.50 125-130
Tulia, TX 390-445 365-382 319-361 305-315
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September 21 9,978 475-610 500-620 432.50-550 362.50-465 339-430 339-375 295-347.25 140-230
Iowa 452.50-585 380-510 330-428 300-370 285-348.25 282-338 174-231
September 22 425 550 107.50-162.50
Miles City, MT 447.50-455 287.50-317 150-185
September 16 N/A 393 373-388.50 341.50-351
Bassett, NE 410 339.50-365 334-345 283-330.50
No report available
Ericson, NE
No report available
Imperial, NE
No report available
Kearney, NE
September 18 2,183 575 476-512.50 445 340.50-349.75 314-367.50
Lexington, NE 417-454 362-433.50 325 284.50-319
September 17 2,752 580 492.50-535 432-458 353-409 377 278-349
Ogallala, NE 530 440-475 385 353-373 325-338 264-336
September 24 2,000 326-352.50
Valentine, NE 392 338-380 330-365 258-329
September 18 2,686 373.25 330.25-373.25
Herreid, SD 323 301-315
September 23 3,137 570-583 470-539 428-507 351 355-380.50 315-364
Torrington, WY 551-580 470-516 398-429 300-394 343-361 299-327
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September 17 2,729 300-475 300-442 300-417 300-386 260-340 150-178
Orland, CA 280-470 280-410 280-390 280-325 255-310 150-200
No report available
Escalon, CA
September 21 212 395-480 350-450 340-430 325-380 290-346 270-328 120-220
Famoso, CA 320-440 340-415 320-405 310-335 260-320 115-181
September 23 1,167 400-530 380-450 370-410 320-355 275-347 100-175 2,500-5,800
Galt, CA 400-485 360-425 330-390 290-335 285-300 175-190
September 22 691 455-567.50 440-528 405-472 347-395 330-349 315-337 140-188
Turlock, CA 430-530 425-533 395-435 335-350 325-341 310-328 155-180
September 15 1,327 505-622.50 400-550 380-485 360-442.50 330-387.50 300-325 237.50-305 125-151
Salina, UT 395-500 370-480 345-425 330-380 275-344 225-290 182.50-290 165.50-235
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No report available
Blackfoot, ID
September 17 260 467-472 462 385-410 266 132-162
Burley, ID 430 390 292-314 173-190
No report available
Emmett, ID
September 19 1,231 300-485* 330-430* 300-405* 230-360* 210-295* 220-278* 130-161 2,050-4,000
Eugene, OR 285-400* 275-425* 250-350* 220-330* 200-282* 220-228* 184-190 1,300-2,700
September 21 2,891 485-515 475-510 430-470 400-430 375-395 330-349 150-170
Madras, OR 450-510 420-475 408-430 350-400 310-345 167-193
No report available
Vale, OR
September 21 452 395-445 200-452.50 155-429 151-377 149-359 181-350 135-209 3,250
Davenport, WA 200-377.50 235-377.50 250-364 155-337.50 250-344.50 154-320 145-240
September 17 1,242 405-455 384 345-377.50 145-158
Toppenish, WA 352.50-375 185-269 165.50-197.50
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Selected AuctionsSelected Auctions
Week Ending September 24, 2026Week Ending September 24, 2026

Feeder prices for steers & heifers reflect medium and large 1 cattle, Feeder prices for steers & heifers reflect medium and large 1 cattle, 
unless otherwise notedunless otherwise noted;; * * Indicates medium and large 1-2 Indicates medium and large 1-2

DATE
200-300 lb. 300-400 lb. 400-500 lb. 500-600 lb. 600-700 lb. 700-800 lb. 800 lb. -up

SLAUGHTER COWS PAIRS
MARKET SLAUGHTER BULLS REPLACEMENTS

SLAUGHTER FORWARD CONTRACTSSLAUGHTER FORWARD CONTRACTS FORWARD BEEF SALESFORWARD BEEF SALES
Delivery Month Neg. Sales 0-21 days 1,798
Sep. '26 86,305 Neg. Sales 21+ days 1,131
Oct. '26 115,396 Formula sales 3,773
Nov. '26 109,825 Forward contract sales 134
Dec. '26 93,253 Domestic sales 5,809
Jan. '27 53,354 NAFTA Exports 75

NATIONAL WEEKLY FED BEEF SLAUGHTER VOLUME: SEPTEMBER 20, 2026NATIONAL WEEKLY FED BEEF SLAUGHTER VOLUME: SEPTEMBER 20, 2026
Domestic Imported

Forward Contract 21,574 1,705
Formula 221,107 4,518
Negotiated Cash 74,025 114
Negotiated Grid 33,263 602
Packer Owned 8,742 N/A
Total 358,711 6,939

FED CATTLE TRADEFED CATTLE TRADE Head CountHead Count  Avg. Weight Avg. Weight Avg. PriceAvg. Price

WEEKLY WEIGHTED AVERAGES  
Live FOB Steer 795 1,639 221.53
Live FOB Heifer 323 1,400 220.00
Dressed Del Steer 3,252 1,004 350.75
Dressed Del Heifer 844 886 350.00
SAME PERIOD LAST WEEK
Live FOB Steer 2,768 1,590 222.17
Live FOB Heifer 480 1,487 223.00
Dressed Del Steer 7,294 1,020 350.50
Dressed Del Heifer 1,906 903 350.83
SAME PERIOD LAST YEAR
Live FOB Steer N/A N/A N/A
Live FOB Heifer N/A N/A N/A
Dressed Del Steer 2,260 987 364.87
Dressed Del Heifer 196 863 365.00

Find out how YOUR AUCTION MARKET can become a PREFERRED Find out how YOUR AUCTION MARKET can become a PREFERRED WLJWLJ partner! partner!
At no cost to you, we’ll send you weekly copies of the Western Livestock Journal that you can share with your 

customers to keep them informed of what’s happening in the beef industry. There is no obligation or downside!
Contact Hannah at 720-370-8275 for more information.

Santa Teresa, NM - 
N/A

Feeder heifers: Medium and large 1&2
500-600 lbs N/A
600-700 lbs N/A
700-800 lbs N/A

Feeder steers: Medium and large 1&2
500-600 lbs N/A
600-700 lbs N/A
700-800 lbs N/A

Douglas, AZ - 
Compared to Tuesday, steer calves and yearlings 

sold 5.00 higher. Heifers not well tested. Trade 
active, demand good. Supply consisted of steers 

weighing 500-800 lbs.

Feeder heifers: Medium and large 1&2
500-600 lbs N/A
600-700 lbs N/A
700-800 lbs N/A

Feeder steers: Medium and large 1&2
500-600 lbs 380-395
600-700 lbs 340-355
700-800 lbs 310-325

USDA WEEKLY IMPORTED FEEDER CATTLEUSDA WEEKLY IMPORTED FEEDER CATTLE
September 23, 2026
Mexico to United States Feeder Cattle Import Summary
Receipts EST: 3,000 Week Ago EST: 2,750 Year Ago Act: N/A

CANADIAN LIVESTOCK PRICES & FEDERAL INSPECTED SLAUGHTER FIGURESCANADIAN LIVESTOCK PRICES & FEDERAL INSPECTED SLAUGHTER FIGURES

Alberta Direct Sales (4% shrink) Price Weekly
Change

Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 lbs 213.94 -0.97
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 lbs 212.69 +0.25
Ontario Auctions
Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 lbs 211.21 -3.04
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 lbs 210.03 -2.86
Slaughter Cows, Cutter and Utility 1-3, 1100-1400 lbs 127.03 -11.15
*Price comparison from one week ago.

(slide 10 cents on steers and heifers basis 300 lbs. All sales fob port of entry.)

Average feeder cattle prices (CND) for week ending Tuesday, September 22, 2026Average feeder cattle prices (CND) for week ending Tuesday, September 22, 2026
Steers: Alberta Saskatchewan Ontario

501-600 lbs 443.79 N/A 418.70
601-700 lbs 402.10 N/A 388.81
701-800 lbs 356.69 N/A 355.19
801-900 lbs 348.45 N/A 330.78

Heifers:
401-500 lbs 453.49 N/A 435.57
501-600 lbs 388.62 N/A 373.23
601-700 lbs 361.05 N/A 333.07
701-800 lbs 330.51 N/A 327.51

USDA MEXICO TO U.S. WEEKLY LIVESTOCK IMPORTSUSDA MEXICO TO U.S. WEEKLY LIVESTOCK IMPORTS
Feeder cattle imports weekly and yearly volume.

 Species Current
Week

Previous
Week

Current
Year-to-date

Previous
Year-to-date

9/14/2026 9/7/2026
Feeders 4,760 3,922 11,239 230,638

CATTLE FUTURES: CME Live CattleCATTLE FUTURES: CME Live Cattle
9/18 9/21 9/22 9/23 9/24 High* Low*

Oct. 21593 22095 22148 22108 22080 25873 16853
Dec. 21663 22200 22268 22255 22298 25598 16668
Feb. '27 21735 22310 22380 22375 22445 25120 17005
Apr. '27 21823 22418 22485 22480 22570 25093 18068

  CATTLE FUTURES: CATTLE FUTURES: CME Feeder CattleCME Feeder Cattle
9/18 9/21 9/22 9/23 9/24 High* Low*

Sep. 33358 33748 33820 33743 33773 38103 21920
Oct. 32350 33025 33160 33348 33458 38280 22268
Nov. 31800 32610 32743 32968 33133 38020 22460
Jan. '27 30893 31815 31900 32185 32400 37860 24118
*High and low figures are for the life of the contract.

CutoutsCutouts FED BOXED BEEFFED BOXED BEEF
DATE CHOICE SELECT COW BEEF CUTOUT 50% LEAN 90% LEAN
September 24 376.12 352.10 317.79 90.80 416.42
September 23 377.31 352.34 323.16 84.08 410.26
September 22 378.89 357.85 328.34 85.60 N/A
September 21 376.35 355.77 329.42 83.41 419.83
September 18 371.94 353.26 286.55 87.63 436.15

BEEF REPORT: Weekly Composite Boxed BeefBEEF REPORT: Weekly Composite Boxed Beef
WEEK
ENDING

COMPREHENSIVE
Loads/Price

PRIME
Loads/Price

BRANDED
Loads/Price

CHOICE
Loads/Price

SELECT
Loads/Price

UNGRADED
Loads/Price

September 18 6,837 379.13 299 416.89 1,323 383.22 2,131 376.19 536 354.17 2,548 327.41
September 11 5,948 377.26 215 416.36 1,033 383.71 1,941 375.60 529 354.70 2,230 334.84
September 4 6,486 377.19 232 412.56 1,110 384.74 1,980 373.99 532 355.04 2,632 340.02
August 28 6,721 384.01 253 415.53 1,193 392.33 2,021 381.74 601 360.07 2,654 340.80

MARKET AT A GLANCEMARKET AT A GLANCE This Week: 9/24/2026This Week: 9/24/2026 Week AgoWeek Ago Year AgoYear Ago
Choice Fed Steers 221.53  222.17 N/A

CME Feeder Index 336.98  342.74 361.31

Boxed Beef Average 376.12  372.15 371.97

Average Dressed Steers 350.75  350.50 364.87

Live Slaughter Weight* 1,448  1,446 1,422

Weekly Slaughter** 529,000  505,000 552,000

Weekly Beef Production*** 469.3  448.0 481.7

Hide/Offal Value 15.11  15.51 11.50

Corn Price 5.31  5.37 4.28

  *Average weight for previous week. **Total slaughter for previous week. ***Estimated year-to-date figure in million pounds for previous week.

MMARKET ARKET NNEWSEWS
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The latest USDA Cattle on 
Feed report shows the Septem-
ber feedlot inventory at 11.163 
million head, up 0.7% from 
one year ago. Monthly on-feed 
totals have been above year-
earlier levels the past five 
months. Placements in August 
were down 9.2% year over year 
and August marketings were 
down 3.3%. Average feedlot 
placements and marketings 
have declined sharply in recent 
months and are now at record-
low levels in available cattle on 
feed data (Figure 1). 

Through the current cattle 
cycle, the calf crop peaked in 
2018 at 36.29 million head and 
has declined for eight con-
secutive years, with the 2026 
calf crop estimated at 32.5 mil-
lion head, down 3.79 million 
head from the cyclical peak. 

The decreases in average 
placements and marketings in 
Figure 1 are generally consis-
tent with the declining calf 
crop.

However, cattle on feed in-
ventories have remained rela-
tively high in recent years (Fig-
ure 2). 

Average feedlot inventories 
peaked in September 2022 and 
declined to a recent low of 11.4 
million head in April 2026, 
down just 4%, or 480,000 head. 
Feedlot inventories have re-
mained elevated due to a slow 
marketings rate. 

The feedlot marketings 
rate—the percentage of inven-
tory marketed each month—
was at 16% in July 2023, having 
averaged 16% since 2018. The 
average marketings rate began 
declining and dropped below 
15% in October 2025. Cur-
rently, the 12-month average 
marketing rate in August 2026 
is a record low 14.1% (Figure 
2). The low marketing rate has 
even allowed on-feed totals to 
be higher year over year for the 
last five months. 

The sharp decrease in place-
ments in July and August likely 

means that feedlot inventories 
will drop below year-earlier 
levels soon and for the foresee-
able future.

Several consequences have 
emerged resulting from the 
ever-lower feedlot marketing 
rate. The low marketing rate is 
accomplished mostly by ex-
tending days on feed. This has 
led to a dramatic increase in 
carcass weight since 2023. For 
example, steer carcass weights 
increased 23 pounds in 2024, 
24 lbs. in 2025 and are up 32 
lbs. thus far in 2026. 

From 1960-2022, the aver-
age annual increase in steer 

carcass weights was 4 lbs. per 
year. Though there have been 
individual years of significant 
increase in carcass weight, 
there have never been multiple 
years of much heavier carcass-
es. The roughly 75-lb. increase 
in steer carcass weights in the 
last three years is equivalent to 
the increase over the previous 
18 years.

 The dramatic increase in 
carcass weights has also re-
sulted in sharply decreased 
average yield grades. Recent 
data shows that the average 
yield grade 4/5 percentage for 

the past 12 months is 29.2%, 
more than double the rate just 
six years ago. The increased 
incidence of bovine congestive 
heart failure has emerged as a 
major feedlot health issue and 
is very likely related to ex-
tremely heavy fed cattle 
weights.

Going forward, it will be in-
creasingly difficult to maintain 
feedlot inventories. Feeder 
supplies are expected to tight-
en into 2027 with a smaller calf 
crop. Resumption of Mexican 
cattle imports may relieve 
some of the pressure, at least 

regionally. Delayed beef cow 
culling the past three years 
means that more replacement 
heifers will be needed just to 
stabilize the cow herd with 
additional heifers needed for 
any potential herd rebuilding. 

The feedlot marketing rate 
may stay low but is unlikely to 
keep dropping as it has in the 
past 18 months. In that case, 
lower placements will push 
feedlot inventories lower in the 
coming months. — Derrell S. 
Peel, Oklahoma State Uni-
versity Extension livestock 
marketing specialist

The feedlot house of cards is collapsing

production loss nor has it been 
heavily posted on social media, 
CME cattle futures response to 
this week’s real world develop-
ments today has been to trade 
both sides of steady except for 
lower October (live cattle)," 
Fish said.

Boxed beef prices closed 
higher. The Choice cutout 
gained about $4 to close at 
$376.12, and the Select cutout 
gained about 20 cents to close 
at $352.10.

"This past week the slaugh-
ter volume fell short of most 
estimates and will help stabi-
lize box prices," the Cattle Re-
port wrote on Wednesday. 
"Profits continue in the nation’s 
processing plants as they have 
been able to hold input costs at 
bay aided by falling futures 
prices."

The lean beef trim contracts 
continue to trade lower. The 
50% lean trim futures closed 
sharply lower, down more than 
$40 on the September contract 
to $95 and down $43 on the 
October contract to $89. The 
90% lean trim contracts were 
modestly lower, down about 50 
cents on the September con-
tract and down about $2 to 
$424.45 on the October con-
tract. 

Feeder cattle
Feeder cattle futures closed 

higher over the week. The Sep-
tember contract gained about 
$3 to close at $337.62, and the 
October contract gained about 
$7 to close at $331.75.

The CME Feeder Cattle In-

dex lost about $6 to close at 
$336.98.

Corn futures traded slightly 
lower over the week. The De-
cember contract lost 3 cents to 
close at $5.27, and the March 
contract also lost 3 cents to 
close at $5.41.

Missouri: Joplin Regional 
Stockyards in Carthage sold 
6,194 head on Monday. Com-
pared to a week earlier, feeder 
steers under 600 lbs. sold $10-
25 higher. Heavier weights sold 
mostly steady. Feeder heifers 
under 550 lbs. sold $5-25 high-
er, with heavier weights selling 
from $10 lower to $8 higher. 
Benchmark steers averaging 
782 lbs. sold from $331-358, 
averaging $339.95.

Oklahoma: Oklahoma Na-
tional Stockyards in Oklahoma 
City sold 5,700 head on Mon-
day. Compared to the previous 
sale, feeder steers over 800 lbs. 
sold steady to $4 higher and 
under 800 lbs. were lightly 
tested and sold steady to $4 
lower. Feeder heifers sold $1-5 
lower. Steer calves over 500 lbs. 
sold steady to $5 higher, and 
under 500 lbs. were lightly 
tested. Heifer calves sold $5-10 
lower.

South Dakota: Sioux Falls 
Regional in Worthing sold 
1,898 head. There were few 
comparable sales of yearling 
feeder steers and heifers, but 
they sold mostly steady. There 
was moderate to good demand 
of backgrounded yearlings and 
good to very good demand for 
weaned fall calves. Benchmark 
steers averaging 772 lbs. sold 
from $355.50-382.50, averaging 
$372.11. — Anna Miller For-
tozo, WLJ managing editor

MARKETS
(from page 1)

Lean beef trim contracts 
trade unsteadily



not been heavily involved in 
agricultural policy but have 
entered the debate since the 
last farm bill was drafted.

The Alliance developed 
the resource to give livestock 
organizations, lawmakers 
and policymakers more 
background on groups seek-
ing to influence policies af-
fecting farmers, ranchers and 
the broader food system.

Emily Ellis, marketing and 
communications director for 
the Alliance, told WLJ that 
the organization has noticed 
a shift in where some of that 
activity is taking place.

“Over the last several years, 
there has been a noted trend 
of animal rights groups fo-
cusing on local legislation 
like city-wide ballot mea-
sures,” Ellis said. “However, 
this year we’ve noticed in-
creased activity at the federal 
level.”

Ellis said much of the re-
cent federal activity has fo-
cused on proposals affecting 

state livestock production 
laws, such as California’s 
Proposition (Prop) 12. The 
Alliance has also tracked or-
ganizations with ties to estab-
lished animal rights groups 
that present themselves as 
representing agricultural in-
terests, with Ellis pointing to 
Farm Action and the Ameri-
can Meat Producers Associa-
tion (AMPA) as examples.

The activist web identifies 
several organizations formed 
since the 2018 Farm Bill, in-
cluding AMPA, Farm Action, 
Animal Wellness Action, Our 
Honor, Pro-Animal Future, 
the Animal Activism Collec-
tive and the Center for Re-
sponsible Food Business. 
The Alliance’s graphic also 
traces current and former 
staff connections, project col-
laborations and funding re-
lationships between newer 
organizations and more es-
tablished groups. 

AMPA is one of two orga-
nizations added to the Alli-
ance’s broader activist web 
this year, along with the In-

ternational Council for Ani-
mal Welfare (ICAW). Accord-
ing to the Alliance, AMPA 
was founded in 2025 with a 
focus on policy and has op-
posed provisions in the 2026 
Farm Bill addressing state 
livestock production laws 
such as Prop 12. The Alliance 
also reports that AMPA lead-
ership has ties to Humane 
World for Animals, formerly 
the Humane Society of the 
United States.

ICAW is another recently 
formed organization, with 
staff who previously worked 
with groups including The 
Humane League and Mercy 
For Animals, according to the 
Alliance. The group has fo-
cused on grassroots activism 
and efforts to organize local 
protests targeting restaurant 
and retail policies involving 
fur, foie gras and cage-free 
eggs.

Activist incidents 
tracked

The Alliance also updated 

its Radical Vegan Activism 
report, which provides an 
overview of incidents and 
tactics it tracked during 
2025.

According to Alliance fig-
ures, the report documented 
41 incidents of vandalism, 36 
cases involving animal theft 
or release and 23 trespassing 
incidents. The Alliance also 
reported that nearly one in 
four attacks it classified as 

animal rights extremist ac-
tivity targeted farmers or 
food workers.

“This year’s findings show 
that the animal rights move-
ment continues to be well-
funded and highly connect-
ed, using a range of tactics 
that can threaten the safety 
and security of the entire 
food supply chain,” said 
Abby Kornegay, the Alli-
ance’s director of issues and 

engagement.
Kornegay said tracking 

organizations, individuals, 
funding sources, and activist 
tactics is part of the Alli-
ance’s effort to keep live-
stock producers and others 
throughout animal agricul-
ture informed about emerg-
ing campaigns and potential 
security concerns. — 
Charles Wallace, WLJ con-
tributing editor
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With an updated risk as-
sessment of glyphosate ex-
pected to be completed early 
next year, the U.S. Environ-
mental Protection Agency 
(EPA) and the Department of 
Health and Human Services 
(HHS) on Sept. 22 an-
nounced a plan to expand 
the volume of information 

available in making that eval-
uation.

Under a memorandum of 
understanding (MOU), the 
agencies expect to exchange 
scientific information, iden-
tify research gaps and ex-
pand research into potential 
human health effects of 
glyphosate, according to a 
news release from the agen-
cies. Glyphosate is the active 
ingredient in Roundup.

EPA said it “retains sole 
authority” for registration de-
cisions under the Federal 
Insecticide, Fungicide and 
Rodenticide Act, or FIFRA, 
and the agencies said in the 
news release the MOU “cre-
ates no new authority” for 
either agency.

The agreement on glypho-
sate comes about one year 
after the first Make America 
Healthy Again (MAHA) 
Commission report said 
glyphosate and other pesti-
cides may have negative 
health effects on children. A 
second MAHA report, how-
ever, recommended no 
change in how pesticides are 
regulated.

“FIFRA requires us to reex-
amine registered pesticides 
on a recurring cycle against 
the best available science 
and that is exactly what we 
are doing with glyphosate,” 
EPA Administrator Lee Zeld-
in said in a statement.

“This agreement with Sec-
retary (Robert) Kennedy and 
HHS gives our scientists ac-
cess to research capacity at 
HHS that addresses potential 
gaps in the record. EPA will 
weigh what that work pro-
duces the way we weigh any 
other scientific evidence. We 
will evaluate the relevant evi-
dence, address important 
scientific questions, and 
show our work, providing 
insight into how the science 
informs our decisions, as we 
always do, to conduct the 
most transparent and thor-
ough review possible.”

In addition, an EPA public 
comment period on glypho-
sate ended on Sept. 24 as the 
agency has been seeking ad-
ditional information for its 
risk assessment.

The agencies will establish 
a joint technical working 
group that brings together 
experts from EPA, according 
to the agreement, including 
the Office of Pesticide Pro-
grams and the National Insti-
tute of Environmental Health 
Sciences, National Toxicolo-
gy Program, National Cancer 
Institute, National Institute 
for Occupational Safety and 
Health, Centers for Disease 
Control and Prevention’s Na-

tional Center for Environ-
mental Health, and the U.S. 
Food and Drug Administra-
tion.

“The working group will 
identify priority scientific 
questions, coordinate re-
search and information-
sharing, and align its work 
with EPA’s registration-re-
view schedule,” the agencies 
said.

“The partnership will focus 
on key areas where addition-
al research and scientific co-
ordination can strengthen 
the evidence base available 
to EPA, including the toxicol-
ogy of glyphosate formula-
tions and surfactants, occu-
pational epidemiology, hu-
man exposure and biomoni-
toring, and dietary exposure.”

As part of its registration 
review, EPA said it will “sys-
tematically evaluate” relevant 
peer-reviewed research pub-
lished since its previous as-
sessment and explain how 
the evidence informs its up-
dated conclusions.

EPA said its human health 
risk assessment will address 
exposure to glyphosate-
based formulations, dietary 
exposure including from pre-
harvest applications and oc-
cupational exposure.

The agency said it also will 
evaluate the available cancer, 
genotoxicity, reproductive 
and developmental evidence 
on glyphosate.

FIFRA and the Food Qual-
ity Protection Act require the 
EPA to determine that there 
is a “reasonable certainty” of 
no harm from dietary expo-
sure for infants and children.

“Americans have a right to 
know what the best science 
tells us about the chemicals 
they encounter in their food, 
workplaces, and environ-
ment,” Kennedy said in the 
news release.

“We are bringing the scien-
tific resources of HHS to the 
table to answer unresolved 
questions, strengthen the 
evidence, and give EPA the 
data it needs to conduct a 
rigorous review. We will ask 
the hard questions, demand 
sound science and follow the 
evidence wherever it leads.”

The agreement between 
the agencies establishes a 
formal framework to ex-
change scientific informa-
tion, identify outstanding 
research questions, coordi-
nate additional research and 
bring HHS expertise and 
data to EPA’s review. — Todd 
Neeley, DTN environmen-
tal editor

Copyright DTN, LLC. Used 
with permission.

EPA, HHS partner on glyphosate study
EPA, HHS reach agreement to expand scientific review of glyphosate 
health risks

ACTIVIST GROUPS
(from page 1)

Animal rights movement continues to be well-funded
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The appeals court noted that 
Section 143.102 provides the 
exclusive liability standard 
when a livestock collision oc-
curs on those highways.

The standard goes beyond 
whether an owner was negli-
gent or “should have known” 
cattle might escape. Citing pre-
vious Texas cases, the court

said liability requires evidence 
that the livestock owner know-
ingly permitted an animal to 
roam at large. The court also 
noted that an escape alone 
does not establish liability and 
that knowledge a cow might 
escape is insufficient to satisfy 
the statute.

Tiffany Lashmet, Texas A&M 
AgriLife Extension agricultural 
law specialist, said the decision 
underscores the higher “know-

ingly permit” standard that 
applies to collisions on state 
and U.S. highways.

That standard requires more 
than evidence that a livestock 
owner should have known an 
animal could get out, she said. 
Evidence must show the own-
er was “reasonably certain” 
livestock would escape. Actual 
knowledge that cattle are out 
provides the strongest evi-
dence, although poor fencing 

combined with a history of 
escapes can also be relevant.

The court described two 
ways a plaintiff could establish 
that knowledge. Direct evi-
dence could show the owner 
knew the particular animal 
involved in the collision had 
escaped but failed to take suf-
ficient action to retrieve it. Cir-
cumstantial evidence could 
combine inadequate fencing 
with a history of livestock es-
capes. Under the circumstan-
tial approach, both inadequate 
fencing and recurring escapes 
are required.

In this case, the court found 
no evidence that the fencing 
used to contain the herd was 
inadequate. It also found no 
established pattern of recur-
ring escapes. Although loose 
cattle were reported on the day 
of the accident, Carlisle and the 

ranch hand inspected the 
property after the first report 
and found no loose cattle, 
open gates or fence breaches. 
The court concluded those 
isolated reports did not estab-
lish the recurring pattern 
needed to create a fact issue 
under the circumstantial the-
ory.

For producers, Lashmet said 
the case reinforces the impor-
tance of responding immedi-
ately whenever they learn live-
stock may be loose.

“Any time a livestock owner 
receives information that they 
have livestock out, they should 
act as quickly as possible to 
contain the animals to avoid 
potential liability,” she said.

The ruling also provides 
guidance for leased grazing 
property. Section 143.102 ap-
plies to the person who owns 

or has responsibility for con-
trolling the livestock, not sim-
ply the person who owns or 
controls the land. The court 
found neither Warren nor the 
Doss Foundation assumed re-
sponsibility for controlling the 
cattle through their agree-
ments. It specifically noted that 
responsibility for fencing does 
not necessarily amount to re-
sponsibility for livestock.

Lashmet said producers and 
landowners should pay close 
attention to lease language 
because an agreement could 
assign livestock-related re-
sponsibilities differently.

Ultimately, the appeals 
court found insufficient evi-
dence to support the statutory 
claims against any defendant 
and affirmed the trial court's 
judgment. — Charles Wallace, 
WLJ contributing editor

LIABILITY
(from page 1)

Grazing arrangements can aff ect livestock liability

The U.S. Fish and Wildlife 
Service (USFWS) issued a new 
directive outlining how staff 
should interpret the Endan-
gered Species Act’s (ESA) pro-
hibition on “take” following the 
rescission of the regulatory 
definition of “harm.”

In a Sept. 14 memo to 
USFWS staff, Director Brian 
Nesvik outlines that the ESA 
prohibition on “take” only ap-
plies to acts intentionally and 
purposefully directed at an 
animal. The memo explains 
that when there is no direct 
intention to harm an animal, 
there is no take, however seri-
ous the resulting injury to the 
animal may be.

“Felling a tree is not a take of 
the bats roosting in it unless the 
tree is felled for the purpose of 
killing or capturing them,” the 
memo read, noting that the 
action is directed at the timber 
and reaches the animal only 

indirectly and accidentally.
The explanation follows an 

earlier rescission of the regula-
tory definitions of “harm” un-
der the ESA, which took effect 
in mid-September.

In his memo, Nesvik wrote 
that the “Harm Rule” rescind-
ed the USFWS’ regulatory 
definition of “harm” and ad-
opted Supreme Court Justice 
Antonin Scalia’s interpretation 
of “take” as set out in the dis-
sent of a Supreme Court case 
from earlier in the summer.

“Under Justice Scalia’s inter-
pretation, ‘take’ reaches only 
an affirmative act that is inten-
tionally and purposefully di-
rected at a particular animal,” 
the memo read. “The action 
thus reaches an animal with-
out an intervening link, al-
though the consequences of 
the act might arrive later (as 
with baiting or poisoning).”

The intentionality element 

describes the action itself, Nes-
vik wrote, and is separate from 
the ESA’s mens rea, referring to 
the mental state required for 
criminal liability.

“The ESA’s mens rea attach-
es to the animal’s biological 
identity,” the memo read.

Nesvik further writes, “In 
sum, Justice Scalia’s interpreta-
tion begins with one funda-
mental point: did the actor 
intend to act on the animal it-
self. This factor guides interpre-
tation and application of the 
ESA’s ‘take’ prohibition.”

Environmental groups im-
mediately condemned the 
memo, calling the action an 
“all-out war against America’s 
wildlife.”

Andrew Bowman, president 
and CEO at Defenders of Wild-
life, said, “The administration’s 
absurdly narrow statutory re-
interpretation hamstrings the 
ESA’s effectiveness and makes 
a mockery of our nation’s half-
century commitment to saving 
and recovering America’s im-
periled wildlife.”

Environmental groups have 
challenged the rescission of the 
harm rule in court, while agri-
cultural groups have largely 
supported the move. — Anna 
Miller Fortozo, WLJ manag-
ing editor

USFWS clarifi es ESA 
‘take’ interpretation

During their 58th Annual 
Meeting, the Public Lands 
Council (PLC) honored two 
individuals who have made 
significant contributions to the 
federal lands ranching com-
munity. 

Association of National 
Grasslands (ANG) President Ty 
Checketts was selected for the 
2026 President’s Award and 
rancher Joe Guild from Nevada 
was selected as the 2026 Friend 
of PLC.

Checketts owns and oper-
ates the historic Fiddleback 
Ranch with his family in north-
eastern Wyoming. Along with 
his duties as ANG president, 
Checketts is a member of the 
Wyoming Stockgrowers, Na-
tional Cattlemen’s Beef Asso-
ciation (NCBA) and serves as a 
PLC board member. He is a 
constant presence on policy 
talks surrounding grazing on 
national grasslands and work-
ing to prevent catastrophic 
wildfires.

“The President’s Award goes 
to someone each year that has 
gone above and beyond the 
call of duty to advocate for graz-
ing permittees,” said PLC Im-
mediate Past President Tim 
Canterbury. “Ty Checketts is 
the strongest voice and advo-
cate for those who ranch on 
national grasslands, but he also 
does so much work to help all 
federal lands ranchers.

“Checketts has testified in 
Congress and led engagement 
with state and local officials for 
years, which is a costly endeav-
or to spend time away from 

your operation, even though 
the impact for ranchers across 
the West is clear. Checketts is 
well deserving of the Presi-
dent’s Award, and I am proud 
to serve with him on the PLC 
Board of Directors.” 

Guild is a rancher and law-
yer that got his start working in 
natural resource and water law, 
before founding his own con-
sulting business supporting 
other ranchers in the industry. 
Joe manages a cow/calf opera-
tion on 25,000 acres on na-
tional forest land and is also 
part of a ranch management 
team with both cows and 
sheep on 1 million acres of 
land. He is a past president of 
the Nevada Cattlemen’s Asso-
ciation, former treasurer of the 
NCBA and a longtime member 
of PLC.

“There is no better friend to 
PLC than Joe Guild; he has 
been in western policy battles 
we have faced for years and is 
always working to do more to 
advocate for and protect the 
American rancher,” said PLC 
President Ron Cerri. “He has 
spent his career standing up for 
livestock producers in court 
and our nation’s capital, while 
managing multiple livestock 
operations. I do not know 
where we would be as an in-
dustry without Joe’s leadership 
because he has really set us up 
for the successes we are seeing 
today, due to his extensive 
body of work. Thank you, Joe 
for everything you have done 
for PLC and the western graz-
ing community.” — PLC

PLC honors awardees 
during Annual Meeting

CCA

- WEEKLY SALE EVERY WEDNESDAY - 

FALL FEEDER SPECIALS

OCTOBER 7 & 21
NOVEMBER 4, 11 & 18

-  W E D N E S D A Y S  - 

OCT. 18 - WVM HEADQUARTERS, COTTONWOOD, CA
CONSIGN BY OCTOBER 8

UPCOMING WESTERN VIDEO MARKET SALES

SAVE THE DATE:
SATURDAY, NOVEMBER 7

CLM ANNUAL BRED COW & REPLACEMENT FEMALE 
SALE & PARNELL’S 58TH ANNUAL CENTRAL CALIFORNIA 

‘WORLD OF BULLS’ SALE

CLM REPRESENTATIVES
Jake Parnell..............................................916-662-1298
Walter Schalla, Manager....................... 719-252-6607
George Gookin..................................... 209-482-1648
Rex Whittle............................................209-996-6994
Mark Fischer .........................................209-768-6522
Kris Gudel ................................................916-208-7258
Steve Bianchi ....................................... 707-484-3903
Jason Dailey ............................................916-439-7761
Brett Friend............................................ 510-685-4870
Tod Radelfinger....................................775-901-3332
Bowdy Griffin........................................ 530-906-5713

AUCTION MARKET
Address...............  12495 Stockton Blvd., Galt, CA
Office............................................................ 209-745-1515
Fax................................................................ 209-745-1582
Website/Market Report.....................clmgalt.com
Web Broadcast .................................................. .cci.live

Wednesday Weekly Schedule
Butcher Cows.....................................................8:30am
Cow-Calf Pairs/Bred Cows........................ 11:30am
Feeder Cattle ........................................................... 12pm

WATCH THE WEEKLY AND SPECIAL SALES & 
BID LIVE ON CCI.LIVE!



CLASSIFIED ADS WORK!
www.wlj.net

CLASSIFIED ADVERTISING 
GENERAL INFORMATION

ADVERTISING RATES
BY THE WORD: 90 cents per word for each insertion.
MINIMUM WORD RATE: 17 words or fewer, $15.30 one time.
MAD RATES: (Bold headline) $2 more per insertion for your 
phone number, email and/or website, plus first 2 or 3 words in 
bold print. (Applies to word ads only)
BOXED AND BOLD: (Boxed with bold text) $5 more per 
insertion. (Applies to word ads only)
BLIND BOX AD: We will assign your confidential number and 
forward replies to you. Cost is $12 per 3 issues for mail and 
handling service.
BOXED DISPLAY ADS: $30 per column inch for each insertion.
MINIMAL ARTWORK: No additional charge.
BLACK AND WHITE PHOTO: $10, LIMIT OF ONE.
COLOR PHOTO: $35 EACH.
DISCOUNTS: 5% for running your ad 3 to 5 times; 10% for 6 
times or more; up to 35% for 52 times.
SUGGESTION FOR CORRECT WORD COUNT: Be sure to 
include your name, address and phone number in the count, as 
well as all initials and abbreviations. Hyphenated words count 
as two.
TEARSHEETS: Available upon request only. Can be faxed or 
mailed.
CONDITIONS
EMPLOYMENT WANTED ADS: Must be paid in advance.
DEADLINE: Tuesday at 4:30 p.m. MT, the week prior to 
publication date. Newspaper is published on Mondays.
LIABILITY: Advertiser is liable for content of advertisement and 
any claims arising therefrom made against the publication.
Publisher is not responsible for errors in phoned-in copy.
Publisher reserves the right to refuse any advertising not 
considered in keeping with the publication standards.
COMMISSIONS: Classified advertising is NOT agency 
commissionable.

1 ..................Employment Wanted
2 .............................. Help Wanted
3 ..................... Situations Wanted
4................... Distributors Wanted
5 ................................ Appraisers
6 ................................... Auctions
7 ............................... Auctioneers
8 ....................................Feedlots
9 ................................ Lost Cattle
10 .......................... Cattle for Sale
11 ...........................Cattle Wanted
12 ................. AI/Semen/Embryos
13 ..................................... Brands
14 ............................Dogs for Sale
15 ...........................Horses/Mules
16 ........................... Bison/Buffalo
17 .................. Sheep/Goats/Hogs
18 .................... Livestock Supplies
19 .........Ranch/Livestock Services
20 ............... Real Estate Opportunities
20A ...........Pacific Real Estate For Sale
20B . Intermountain Real Estate For Sale
20C ...... Mountain Real Estate For Sale
20D .... Southwest Real Estate For Sale
20E .............Plains Real Estate For Sale
20F .........Midwest Real Estate For Sale
20G .....Southeast Real Estate For Sale

20H  ..... Northeast Real Estate For Sale
20I ........... Foreign Real Estate For Sale
21 .................. Real Estate Wanted
22 ...Real Estate Rent/Lease/Trade
23 ...................... Pasture Available
24 ........................Pasture Wanted
25 ...........................Mineral Rights
26 ........................Hay/Feed/Seed
27 .................................. Irrigation
28 ...............Ag/Industrial Supplies
29 ........................Fencing/Corrals
30 ..................Equipment For Sale
31 ...................Equipment Wanted
32 ..................... Building Materials
33 .........................Trucks/Trailers
34 ...............Tractors/Implements
35 .............. Business Opportunity
36 ......................................Loans
37 ................................. Insurance
38 ................ Financial Assistance
39 ............... Tech/Books/Art/Etc. 
40 ......................... Miscellaneous
41 .............................. Lost/Found
42 ...................................Personal
43 ...................................Schools
44..............Auctioneering Schools

CLASSIFIED INDEX

Call & schedule your classified 
ad today!

720-370-7977
classifi ed@wlj.net
303-722-0155 Fax

C L AS S I F I E D  C O R R A L

22FORFOR11 PLACE A CLASSIFIED PLACE A CLASSIFIED 
AD, SEE IT IN PRINT AD, SEE IT IN PRINT 

& ONLINE& ONLINE

CLASSIFIED CORRAL
7355 E. Orchard Road, #300 • Greenwood Village, CO 80111

720-370-7977 • Fax:  303-722-0155
www.wlj.net  •   classified@wlj.net

DO NOT PHONE IN RESPONSES TO BLIND BOX ADS. 
ADVERTISERS' NAMES AND LOCATIONS ARE CONFIDENTIAL. 
INCLUDE THE AD DEPARTMENT NUMBER IN YOUR EMAIL 
RESPONSE OR ON YOUR ENVELOPE AND YOUR REPLY WILL BE 
PROMPTLY FORWARDED.

WWW.WLJ.NETWWW.WLJ.NET 720-370-7977720-370-7977
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CLASSIFIED@WLJ.NETCLASSIFIED@WLJ.NET1-303-722-01551-303-722-0155

POWDER RIVER
LIVESTOCK EQUIP.

Best prices with delivery available.  
Conlin Supply Co., Inc.

Oakdale, CA

Ask for Larry or Albert
209/847-8977

Livestock
Supplies 18

STAY UP 
TO DATE 

WITH WLJ

Real Estate
Pacific 20A Loans 36Cattle

For Sale 10

1-877/2-BAR-ANG
1-806/344-7444

Hereford, Texas
JOHN THAMES           STEVE KNOLL

WWW.2BARANGUS.COM

To a pasture near you

Coming Soon

Bulls - Females - Embryos - Semen

Prime by Design 

Female Sale
OCTOBER 7, 2023

At the
Hereford Vet Clinic  

Sale Facility
Hereford, TX
Spring Bull Sale
March 20, 2024 
 (3rd Wednesday )

1-806-344-7444
Hereford, Texas

STEVE & LAURA KNOLL

www.2BarAngus.com
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At the Hereford  Vet 
Clinic Sale Facility
Hereford, T X

Female Sale

Spring Bull Sale

Prime by Design

OCTOBER 3, 2026

MARCH 18, 2026
3rd Wednesday

Schools 43

NEED EXTRA INCOME?
Advertise a hunting 

or fishing lease!
CALL NOW!CALL NOW!

((800) 850-2769800) 850-2769

Pasture
Wanted 24

Irrigation 27

CALLTODAY: 800-718-7784

Fair Prices .. Good Service .. Rancher Owned
DELIVERY THROUGHOUT THE WEST

HDPE PIPE for Ranch Water Systems

GET THOROUGH PRACTICAL 
TRAINING IN: 

Pregnancy testing—A.I. 
herd health—calf 

delivery and care. Many 
additional subjects.

Our business is to help you 
improve your business.

Learn more by working with 
live animals under expert 

supervision.

GRAHAM SCHOOL, INC. 
641 W. Hwy 31 Garnett, KS 66032 
785/448-3119 
www.grahamschool
forcattlemen.com

Over 100 years of
continuous service

CATTLEMEN

Tractors & 
Implements 34

Yielder 2020 No-Till Drill
- Ideal for Pasture Renovation
- Seed into sod in paired rows

- Retired at only 25K acres
Guy Swanson (509) 995-1879

evbguy@comcast.net

303-773-3545
You Call Steve, I’ll Come to You.

RATES AS LOW AS 5.5%!
Business & Financial Consulting.
Designed for the Farmer/Rancher

(Not the Banker)
www.agrionefinancial.com

WANTED: 

Summer & Winter 
Pasture 

Location: Central to
northern California.

Capacity: 60 to 500 cow 
calf pairs.

Terms: Flexible, seasonal 
leases per acre, per head, 

or flat rate. Custom 
agreement tailored to 
protect your property.

Call or text:
 Tiffany (408) 891-8361
Jennifer (408) 891-8463

WANTED: 
Winter/Fall pasture for cow/

calf pairs & yearlings.
CA/NV area. 

Established CA/NV operation. 
Call/text (530) 304-7575

Pasture
Wanted 24
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GONSALVES RANCH BULL 
SALE

Sept. 16, Modesto, CA
29 SimAngus 
bulls  . . . . . . . . . . . . . . .$10,198
34 Angus bulls. . . . . . . 10,155
1 Hereford bull  . . . . . . . 6,000

Auctioneer: Max Olvera 
Sale Manager: The Judge 

Source 
TOPS—Angus bulls: Gon-

salves Growth Fund 520, 
4/2/2025 by Deer Valley Growth 
Fund; to Mapes Ranch, 
Modesto, CA, $14,000. Gon-
salves Clarity 541, 5/3/2025 by 
Stellpflug Clarity 2421; to John 
Dambacher, Snelling, CA, 
$14,000. SimAngus bull: GRS 
Trail Boss N544, 5/29/2025 by 
CCR Trail Boss 2145F; to Landon 
Ichord, CA, $15,000. — JARED 
PATTERSON

DAL PORTO & RANCHO 
CASINO BULL SALE
Sept. 17, Denair, CA

134 Angus bulls. . . . $14,492
Auctioneers: Rick 

Machado & Max Olvera 
TOPS: Dal Porto LLL Beacon 

D298, 9/16/2025 by Connealy 
Broadcast; to Grimmius Cattle 
Co., Hanford, CA, $45,000. Dal 
Po r t o  Pa t ro n a g e  D 1 1 3, 
4/2/2025 by HAYNES Patron-
age 122; to Ward Angus Ranch, 
Gardnerville, CA, $42,000. Dal 
Porto Groundwork D245, 
8/22/2025 by Boyd Bedrock; to 
Stump Ranch, NE, $26,000. Dal 
P o r t o  J a m e s o n  D 1 0 4, 
3/27/2025 by Dal Porto Jame-
son D104; to Mapes Ranch, 
Modesto, CA, $21,000. Casino 
Bomber Y19, 1/12/2025 by Ca-
sino Bomber N33; to Hewitson 
Cattle, Avenal, CA, $20,000. Dal 
Po r t o  St o n ewa l l  D 270, 
8/30/2025 by Boyd Bedrock; to 
John Ginochio, Walnut Creek, 
CA, $20,000. Casino Patronage 
Y246, 8/11/2025 by HAYNES 
Patronage 122; to Hewitson 
Cattle, Avenal, CA, $20,000. —
JARED PATTERSON

O'CONNELL RANCH & 
DIXIE VALLEY RANCH 

BULL SALE
Sept. 18, Galt, CA

71 Angus bulls  . . . . . $12,095
Auctioneer: Jake Parnell

Sale Manager: M3 
Marketing 

TOPS: Sterling Congress 
5203, 1/14/2025 by Crouch 
Congress; to Grimmius Cattle 
Co., Hanford, CA, $30,000. 
O'Connell Commerce 5022, 
7/3/2025 by Connealy Com-
merce; to Doug & Judy Parker, 
Williams, CA, $20,000. Sterling 
R O I 5184, 8/20/2025 by Ster-
ling R O I; to Grimmius Cattle 
Co., Hanford, CA, $19,000. — 
JARED PATTERSON

THE LEGACY RANCH 
HORSE SALE

Sept. 19, Prescott, AZ
20 Geldings  . . . . . . .$26,838
11 Mares. . . . . . . . . . . . 22,545
3 2-Year-olds  . . . . . . . 13,000
6 Yearling colts  . . . . . . 6,500
3 Brood mares. . . . . . . 7,500
Auctioneer: Rick Machado 

TOPS: Razzle Pop Rocks, 
1/1/2021 by KR Rock Candy; 
$87,500. FSF Onceinablu-
moon, 1/1/2020 by Fast Step-
pin Fiesta; $50,000. CJ Han-
cock Bar Lena, 1/1/2021 by 
Spryo; $40,000. — JARED 
PATTERSON

STEGALL CATTLE 
PRODUCTION SALE
Sept. 19, Colusa, CA

56 Red Angus 
bulls  . . . . . . . . . . . . . . . $9,426
8 Red Angus open 
heifers  . . . . . . . . . . . . . . 5,444
Auctioneer: Randy Baxley

TOPS: SCC Nitro 5018N, 
2/4/2025 by LSF SRR Control 
9191G; to Gary Gove, Red Bluff, 
CA, $31,000. SCC American 
Freedom 5012N, 1/31/2025 by 
NIO American Freedom 1005; 
to White Cattle Co., Atwater, 
CA, $16,000. — JARED PAT-
TERSON

WARD ANGUS RANCH 
BULL SALE

Sept. 19, Gardnerville, NV
44 Angus bulls. . . . . . $8,875

Auctioneer: Eric Duarte 
Sale Manager: M3 

Marketing 
TOP: Ward Cascade Y05, 

4/1/2025 by Dal Porto Cas-
cade Z33; to Jerry Norene, CA, 
$15,000. — JARED PATTER-
SON

WESTSIDE CONNECTION 
BULL SALE

Sept. 23, Dos Palos, CA
51 Angus bulls  . . . . . $10,769
30 SimAngus bulls . . . .8,166
12 Red Angus bulls  . . . .7,708

Auctioneer: Matt Lowery
Sale Manager: The Judge 

Source 
TOP: HCC Doc Ryan 517, 

2/8/2025 by V A R Doc Ryan 
2378; to Cozzi family, Dos 
Palos, CA, $13,500. — JARED 
PATTERSON

MONTANA RAM & EWE 
SALE

Sept. 17, Miles City, MT 
352 Commercial yearling 
ewes. . . . . . . . . . . . . . . . .$594
30 Commercial ewe 
lambs  . . . . . . . . . . . . . . . . . 483
41 Black face yearling 
rams  . . . . . . . . . . . . . . . . .1,398
2 Île-de-France yearling 
rams  . . . . . . . . . . . . . . . . .1,400
3 South African Meat 
Merino yearling rams  . . .517
4 American Cormo yearling 
rams  . . . . . . . . . . . . . . . . . . 975
54 Rambouillet yearling 
rams  . . . . . . . . . . . . . . . . . 1,478
186 Targhee yearling 
rams  . . . . . . . . . . . . . . . . . 1,164

Auctioneer: Collin Gibbs 
TOPS—Black face yearling 

ram: Hamp/Suffolk; to Capra 
Ranches, Boyes, MT, $2,800. 
Rambouillet yearling ram: 
Helle Rambouillett; to Peter Wit-
zfeld, Sentinel Butte, ND, 
$4,000. Targhee yearling ram:
Ortmann Targhee; to Bob Innes, 

Gillette, WY, $9,500. — KEVIN 
MURNIN

WEAVER QUARTER 
HORSES PRODUCTION 

SALE
Sept. 19, Great Falls, MT 

5 Yearling colts  . . . . . $5,650
1 Stud  . . . . . . . . . . . . . . 44,000
3 Brood mares. . . . . . . 9,667
35 Fillies  . . . . . . . . . . . . 9,400

34 Stud colts  . . . . . . . . 5,926
Auctioneers: Lynn 
Weishaar and Seth 

Weishaar 
TOPS—Fillies: Weavers 

CallMe Light, 5/10/2026 by Bet 
Hesa Echo Cat; to Walter Sul-
livan III, Napa, CA, $32,000. 
Weavers Miss Two, 5/22/2026 
by Originally Smooth; to Mi-
cheal Yoder, Montezuma, GA, 

$25,000. Weavers KeepThe-
Girl, 4/10/2026 by Genuinley 
Busy; to Coates Ranch, San 
Angelo, TX, $21,000. Weavers 
Busy Alida, 5/3/2026 by Gen-
uinely Busy; to Micheal Yoder, 
Montezuma, GA, $18,500. 
Stud: 44000, 6/7/2024 by 
One Guna At A Time; to Ronald 
Dimmerling, Saraville, OH, 
$44,000. — KEVIN MURNIN

SALE REPORTSSALE REPORTS
GONSALVES RANCH BULL 

Sale Calendar is a service 
to our advertisers. There 
is a minimum advertising 
requirement to be eligible to 
be listed in the Sale Calendar. 
Contact your fi eldman for 
more information or to have 
your date added to the Sale 
Calendar. We will only run 
auction sale dates or private 
treaty start dates.

ALL BREEDS
Oct. 3 – Turlock Livestock 
Auction Yard, Bull Sale, 
Turlock, CA
Oct. 4 – Cal Poly Bull Sale, 
San Luis Obispo, CA
Oct. 17 – Western 
Stockman’s Market, 
Macfarland, CA

ANGUS
Oct. 2 – Elwood Ranch, Bull 
Sale, Red Blu¦ , CA
Oct. 3 – Colyer Hereford 
& Angus, Female Sale, 
Bruneau, ID
Oct. 8 – Bar KJ Angus, 
Female Sale, Bakersfi eld, CA
Oct. 9 – Kern Cattle, Female 
Sale, Visalia, CA
Oct. 10 – Vintage Angus 
Ranch, Female Sale, 
Modesto, CA
Oct. 11 – Arellano Bravo, 
Female Sale, Walnut Grove, 
CA
Oct. 13 – 9 Peaks Angus 
Ranch, Bull Sale, Fort Rock, 
OR
Oct. 13 – Coleman Angus, 
Female Sale, Charlo, MT
Oct. 14 – Montana Ranch, 
Female Sale, Big Fork, MT
Oct. 15 – Thomas Angus 

Ranch, Bull Sale, Baker City, 
OR
Oct. 16 – NILE Angus Female 
Sale, Billings, MT
Oct. 17 – Basin Angus 
Ranch, Female Sale, Billings, 
MT
Oct. 17 – Lambert Ranch, 
Bull Sale, Oroville, CA
Oct. 17 – Leachman Cattle, 
Bull Sale, Dinuba, CA
Oct. 24 – 44 Farms, Bull 
Sale, Cameron, TX
Oct. 26 – Dal Porto 
Livestock, Female Sale, 
Anselmo, NE
Oct. 28 – Riverbend Ranch, 
Bull Sale, Idaho Falls, ID
Oct. 30 – Birch Creek Angus, 
Bull Sale, Ruby Valley, NV
Oct. 31 – Bear Mountain 
Angus, Bull Sale, Palisade, NE
Oct. 31 – Evergreen 
Exclusive, Female Sale, 
Ellensburg, WA
Nov. 4 – Hornung Livestock, 
Female Sale, Stratton, CO
Nov. 9 – Green Mountain 
Angus & Rooney Angus, Bull 
Sale, Billings, MT
Nov. 10 – Beartooth Angus, 
Bull and Female Sale, Billings, 
MT
Nov. 11 – Riverbend Ranch, 
Bull Sale, Idaho Falls, ID
Nov. 12 – Ho¦ man Ranch, 
Bull Sale, Thedford, NE
Nov. 12 – JR Ranch & 
Sackmann Cattle, Production 
Sale, Othello, WA
Nov. 13 – Artnzen Angus, 
Bred Cow Sale, Hilger, MT
Nov. 14 – Montana Ranch, 
Bull Sale, Big Fork, MT

HEREFORD
Oct. 2 – Elwood Ranch, Bull 
Sale, Red Blu¦ , CA
Oct. 3 – Colyer Hereford 
& Angus, Female Sale, 
Bruneau, ID
Oct. 17 – Lambert Ranch, 
Bull Sale, Oroville, CA
Nov. 12 – Ho¦ man Ranch, 
Bull Sale, Thedford, NE

RED ANGUS
Oct. 16 – NILE Red Angus 
Bull Sale, Billings, MT
Nov. 7 – Bet on Red Sale, 
Reno, NV

SIMANGUS
Oct. 17 – Lambert Ranch, 
Bull Sale, Oroville, CA
Nov. 4 – Hornung Livestock, 
Female Sale, Stratton, CO
Nov. 12 – JR Ranch & 
Sackmann Cattle, Bull Sale, 
Othello, WA

STABILIZER
Oct. 17 – Leachman Cattle, 
Bull Sale, Dinuba, CA

COMMERCIAL
Oct. 3 – Turlock Livestock 
Auction Yard, Bull Sale, 
Turlock, CA
Oct. 4 – Cal Poly Bull Sale, 
San Luis Obispo, CA
Nov. 5 – Weaver Ranch, 
Female Sale, Lewistown, MT
Nov. 13 – Artnzen Angus, 
Bred Cow Sale, Hilger, MT

HORSE
Oct. 1 – Bowman Livestock, 
Horse Sale, Bowman, ND
Oct. 8 – Jamison Ranch, 
Horse Sale, Quinter, KS

SALE CALENDARSALE CALENDAR

Sept. 17, Hudson Oaks, TX
Southern and Midwest 
feeders sold $15-25 higher 
than the last test at Superior 
Livestock Auction’s Sept. 17 
video auction, where pro-
ducers marketed 21,577 
head, even as USDA’s an-
nouncement of a Sept. 24 
reopening at the Santa Te-
resa livestock port landed 
mid-sale.
Cattle producers sold a total 
of 111 lots consigned from 23 
states, with 55 successful 
buyers. Cattle sold on con-
tract to deliver immediately 
through February 2027.
“As we head into the fall run 
of cattle, we saw shorter 
numbers this week as our 
reps are busy delivering,” 
said Ralph Wade, auctioneer 
for Superior Livestock Auc-
tion. “Six-dollar-plus diesel 
adds cost to getting feeders 
to the feedlot, dry condi-
tions are hanging on in the 
wheat pasture country, and 

there’s sword rattling in 
Washington.”
Southern and Midwest 
feeders were lightly tested, 
with sales $15-25 higher 
than the last test. Eight-
weight cattle brought $320-
350/cwt, roughly $2,616-
2,950 a head. Calf prices 
held strong, with some four-
weight calves selling above 
$500. Western and north-
ern calves were highlighted 
by a set of 700-pound 
weaned steer calves out of 
California that brought 
$392/cwt, about $2,744 a 
head, for immediate deliv-
ery. Heifers were soft, 
though not well tested, and 
beef-dairy demand slipped 
on the lightweight calves. 
Good quality cattle stayed in 
strong demand, as they 
have for months, though the 
test was light across every 
class.
September feeder cattle 
futures closed above $343 
on Sept. 14 before easing 

through the week, settling at 
$334 on auction day. USDA 
confirmed mid-auction that 
it planned to reopen the 
Santa Teresa, NM, livestock 
port on Sept. 24, the largest 
of the southern cattle cross-
ings, closed since May 2025. 
Drought remains a concern 
across cattle country, 
though scattered showers 
brought relief in places over 
the past week and produc-
ers who caught meaningful 
moisture have already start-
ed planting wheat. Cattle 
numbers remain tight and 
the underlying fundamen-
tals have not changed.
“Stay the course and don’t 
chase a volatile market 
trend,” Wade said. “The 
short supply and high de-
mand has not changed, this 
is just another bump in the 
road. Only a slow trickle is 
crossing the border at best, 
mostly rodeo steers, and 
heifer retention is slow. Stay 
with your marketing plan.”

VIDEO IDEO AAUCTIONUCTION

Watch live and bid on Watch live and bid on 
LMAAuctions.comLMAAuctions.com

209-634-4326 • 209-667-0811  • WWW.TURLOCKLIVESTOCK.COM209-634-4326 • 209-667-0811  • WWW.TURLOCKLIVESTOCK.COM

fall round up special feeder sales
TUESDAY, TUESDAY, OCT. 6 TUESDAY, TUESDAY, OCT. 20 TUESDAY, TUESDAY, NOV. 3 TUESDAY, TUESDAY, NOV. 17

1919thth annual fall female &  annual fall female & 
california breeders bull salesale

SATURDAY, SATURDAY, OCTOBER 3  OCTOBER 3  | |  9 A.M.  FEMALE SALE   •   1 P.M. BULL SALE 9 A.M.  FEMALE SALE   •   1 P.M. BULL SALE

2525 11STST-CALF ANGUS AND BLACK/WHITE FACE PAIRS -CALF ANGUS AND BLACK/WHITE FACE PAIRS 
FROMFROM SL CATTLE.SL CATTLE. 
FOOTHILL AND ANAPLAS EXPOSED.FOOTHILL AND ANAPLAS EXPOSED.

3535 11STST-CALF ANGUS PAIRS FROM-CALF ANGUS PAIRS FROM CLAROT RANCH. CLAROT RANCH. 
FOOTHILL VACCINATED.FOOTHILL VACCINATED.

2020 22 NDND-CALF BLACK/WHITE FACE PAIRS FROM-CALF BLACK/WHITE FACE PAIRS FROM 
GILLILAND LIVESTOCK. GILLILAND LIVESTOCK. 
FOOTHILL AND ANAPLAS EXPOSED.FOOTHILL AND ANAPLAS EXPOSED.

2020 ANGUS BLACK/WHITE FACE FALL-CALVING ANGUS BLACK/WHITE FACE FALL-CALVING 
HEIFERS FROMHEIFERS FROM TERRY ZIMMERMAN. TERRY ZIMMERMAN. 
FOOTHILL AND ANAPLAS EXPOSED.FOOTHILL AND ANAPLAS EXPOSED.

1515 ANGUS AND BLACK/WHITE FACE ANGUS AND BLACK/WHITE FACE FALL-CALVING FALL-CALVING 
HEIFERS FROMHEIFERS FROM GILLILAND LIVESTOCK. GILLILAND LIVESTOCK. 
FOOTHILL AND ANAPLAS EXPOSED.FOOTHILL AND ANAPLAS EXPOSED.

2525 OPEN, BREEDABLE 18-24 MONTH F1 BALDIES FROMOPEN, BREEDABLE 18-24 MONTH F1 BALDIES FROM 
WIEDEMANN RANCH. WIEDEMANN RANCH. 
FOOTHILL AND ANAPLAS VACCINATED.FOOTHILL AND ANAPLAS VACCINATED.

4040 4-5-YEAR-OLD ANGUS AND BLACK/WHITE FACE 4-5-YEAR-OLD ANGUS AND BLACK/WHITE FACE 
FALL-CALVING COWS FROMFALL-CALVING COWS FROM MENEFEE HILL RANCH.MENEFEE HILL RANCH.
1515 11STST-CALF ANGUS PAIRS AND CLOSE-UP CALVING -CALF ANGUS PAIRS AND CLOSE-UP CALVING 
HEIFERS FROMHEIFERS FROM JV CATTLE.JV CATTLE.
1212 ANGUS FALL-CALVING HEIFERS AND 3-IN-1 PAIRS ANGUS FALL-CALVING HEIFERS AND 3-IN-1 PAIRS 
FROMFROM FOUTS ANGUS.FOUTS ANGUS.
2525 11STST-CALF ANGUS PAIRS AND -CALF ANGUS PAIRS AND 2525 1 1STST-CALF BRED -CALF BRED 
HEIFERS FROM HEIFERS FROM TOP LOCAL RANCHES.TOP LOCAL RANCHES.
1111 2-YEAR-OLD ANGUS OPEN HEIFERS 2-YEAR-OLD ANGUS OPEN HEIFERS 
FROM FROM SANDERS RANCHSANDERS RANCH

Max Olvera Max Olvera ................................................ 2 0 9 - 2 7 7- 2 0 6 32 0 9 - 2 7 7- 2 0 6 3
Steve FariaSteve Faria ........................ ........................ 2 0 9 - 9 8 8 -7 1 8 02 0 9 - 9 8 8 -7 1 8 0
Justin Ramos Justin Ramos  .................... .................... 2 0 9 -8 4 4 - 6 37 22 0 9 -8 4 4 - 6 37 2
John Bourdet John Bourdet  .................... .................... 8 3 1 - 8 0 1 - 2 3 4 38 3 1 - 8 0 1 - 2 3 4 3
Celeste SettriniCeleste Settrini ................. ................. 8 3 1 - 3 2 0 - 1 5 2 78 3 1 - 3 2 0 - 1 5 2 7

Jake Bettencourt Jake Bettencourt  .............. .............. 2 0 9 - 2 6 2- 4 0 1 92 0 9 - 2 6 2- 4 0 1 9
Tim Sisil Tim Sisil  ............................ ............................ 2 0 9 - 6 31 - 6 05 42 0 9 - 6 31 - 6 05 4
Travis Johnson Travis Johnson  .................. .................. 2 0 9 -9 9 6-86 452 0 9 -9 9 6-86 45
Matt Miller Matt Miller  ........................ ........................ 2 0 9 - 9 1 4 - 5 1 1 62 0 9 - 9 1 4 - 5 1 1 6
John Luiz John Luiz  .......................... .......................... 2 0 9 - 4 8 0 - 5 1 0 12 0 9 - 4 8 0 - 5 1 0 1
Bud Cozzi Bud Cozzi  .......................... .......................... 2 0 9 - 65 2- 4 4 802 0 9 - 65 2- 4 4 80

Call today to consign your cattle!Call today to consign your cattle!

TLAY STANDARD OF EXCELLENCE VACCINATION PROGRAM

Elite LevelElite Level
5 way viral (modified live) 2x5 way viral (modified live) 2x

Clostridial 2xClostridial 2x
Mannheimia / Pasteurella 2xMannheimia / Pasteurella 2x

DewormerDewormer
Weaned 45 daysWeaned 45 days

22 ndnd vaccinations given 30 days prior to sale date vaccinations given 30 days prior to sale date

Premium LevelPremium Level
5 way viral (modified live) 2x5 way viral (modified live) 2x

Clostridial 2xClostridial 2x
Mannheimia / Pasteurella 2xMannheimia / Pasteurella 2x

DewormerDewormer
Not weanedNot weaned

22 ndnd vaccinations given 30 days prior to sale date vaccinations given 30 days prior to sale date

Healthier calves from your ranch to our marketHealthier calves from your ranch to our market

October 16October 16
WVMWVM

HEADQUARTERSHEADQUARTERS
COTTONWOOD, CACOTTONWOOD, CA

DEADLINE OCT. 8DEADLINE OCT. 8

December 2December 2
ATLANTIS ATLANTIS 
CASINOCASINO

RENO, NVRENO, NV
DEADLINE NOV. 18DEADLINE NOV. 18

EXPECTING TOP CONSIGNMENTS, INCLUDING 300 COW-CALF PAIRS EXPECTING TOP CONSIGNMENTS, INCLUDING 300 COW-CALF PAIRS 
& BRED FEMALES ON OUR IN-HOUSE VIDEO & THROUGH THE RING& BRED FEMALES ON OUR IN-HOUSE VIDEO & THROUGH THE RING
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