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A LOOK BACK IN HISTORY

“There have been two new
confirmed cases of anthrax on
two additional premises in
Logan County, CO. The new
cases are located adjacent to
the original case announced on
Aug. 8, 2012. No other livestock
on the newly affected properties
are showing clinical signs of the
disease. Adjacent ranchers have
been notified,” read the Aug. 20,
2012, WLJ article.
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Trump beef import plan draws opposition

— Import source unknown

A plan to increase ground beef
importsin an effortto decrease beef

prices is drawing concern from in-
dustry groups, which warn the
move could affect cattle prices and
undermine consumer trust.
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In a Aug. 21 Truth Social post,
President Donald Trump an-
nounced he had completed a deal
to “substantially lower the price of
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Industry groups are concerned with President Donald Trump's recent announcement to increase beef imports for a 90-day

time period.

Greens win partial victory
over Arizona grazing suit

— Threatened speciesin
question

A federal judge has ruled that
federal agencies failed to establish
adequate standards for measuring
harm to two threatened species
from livestock grazingin Arizona’s
Coronado National Forest, while
allowing most of the government’s
broader grazing analysis to stand.

U.S. District Judge Angela M.
Martinez granted part of a chal-
lenge brought by the Center for
Biological Diversity and Maricopa
Audubon Society, now known as
Maricopa Bird Alliance, over a
2021 U.S. Fish and Wildlife Service
(USFWS) biological opinion used
by the U.S. Forest Service (USFS)
to authorize grazing in the Coro-
nado National Forest.

The ruling focused on the bio-
logical opinion’s incidental take
statements for the threatened So-

nora chub and Chiricahualeopard
frog. Martinez found the standards
failed to provide clear limits for
determining when harm to the
specieswould require the agencies
toreinitiate consultation under the
Endangered Species Act (ESA).

However, the decision was nar-
rower than the environmental
groups had sought. The court re-
jected their other claims, including
challenges to USFWS’ conclusions
that grazing was not likely to jeop-
ardize the chub, frog or threatened
yellow-billed cuckoo or adversely
affect their critical habitat. The
judge also rejected claims that the
agencies improperly declined to
reopen consultation based on evi-
dence submitted after the biologi-
cal opinion.

Background
The Coronado National Forest

See CORONADO GRAZING on page 6

ground beef for working American
families”

For the next 90 days, he wrote, the
U.S. will allow up to 300,000 metric
tons of ground beef to be imported
with no out-of-quota tariff. He add-
edthatthereisacommitmenttosell
the beef at 25% below current mar-
ket prices.

“This deal will reduce prices for
Americans while giving space for
our Great American Beef Herd to
grow again,” Trump said.

Trump did notindicate the source
of the ground beef or with whom he
reached an agreement, only telling
reporters later that day that “there
are a few countries, but they’re go-
ing to be sending in the highest
quality beef”

White House officials said that
Trump planned to formally sign an
executive order within the following
two weeks.

Secretary of Agriculture Brooke
Rollins told reporters Aug. 25 that
she was not privy to talk about de-
tails of the decision. “I think the
conversations are still going on, and
that’s Ambassador (Jamieson)
Greer who's finalizing what exactly

See BEEF IMPORTS on page 12

New Colorado River rules
require Lower Basin cutbacks

— Nevada files federal
lawsuit

The federal government has final-
ized new Colorado River operating
rules thatwill require Arizona, Cali-
fornia and Nevada to cut their com-
bined water use by 1.25 million
acre-feet annually for the next two
years amid record-low reservoir
levels.

The Department of the Interior
(DOI) on Aug. 21 issued its 2027-28
Operating Guidelines along with a
Record of Decision for post-2026
Colorado River operations. The de-
cision establishes a 10-year frame-
work for managing Lake Powell and
Lake Mead while leaving room for
the seven basin states, Tribes and
other water users to continue nego-
tiating a longer-term agreement.

“Forty million people, millions of
acres of farmland and ranchland,
industries that power the American

West, and some of our nation’s fast-
est growing metropolitan areas de-
pend on the Colorado River,” said
Interior Secretary Doug Burgum.

Under a proposed Lower Basin
sharing agreement, Arizona would
take the largestreduction at 760,000
acre-feet (an acre-foot is 325,851
gallons) annually, followed by Cali-
fornia at 440,000 acre-feet and Ne-
vada at 50,000 acre-feet. The three
states would also voluntarily con-
serve and store at least another
700,000 acre-feet over the two years.

Thereductions come asriver con-
ditions have deteriorated sharply.
DOI said the combined contents of
Lake Powell and Lake Mead are
lower than at any point since Lake
Powell began filling after Glen Can-
yon Dam was completed in the
1960s. The agency shows Lake Pow-
ell is currently at 21% of storage ca-
pacity (3,518 feet) and Lake Mead at
27% (1,099 feet).

The Bureau of Reclamation ex-
pects Lake Powell to begin the Oct.
1 water year between 3,510 and
3,540 feet, with releases of 6-7 mil-
lion acre-feet to protect Glen Can-
yon Dam operations. The final 2027
release will be set in April based on
hydrology.

While the Lower Basin states face
immediate reductions, the plan
does not mandate comparable cuts
from the Upper Basin states of Colo-
rado, New Mexico, Utah and Wyo-
ming. Instead, it allows those states
to develop an agreement involving
operations at Aspinall, Flaming
Gorge and Navajo reservoirs to help
protect Glen Canyon Dam.

Lower Basin states react

The difference remains conten-
tious, with Lower Basin states calling

See COLORADO RIVER onpage 16
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aged $355.49.

“With packers now possessing the lion's share of the
market's leverage, fed cash cattle prices will likely continue
to scale lower for the unforeseeable future; uncertainty sur- | s
rounding the border reopening causes market anxiousness | =
aswell wrote ShayLe Stewart, DTN livestock analyst, in her

Slaughter through Wednesday totaled about 310,000

(This report contains information available as of Wednesday, Aug. 26,

The cattle market was influenced by headlines over the week, includ-
ing the news that President Donald Trump planned to increase beef
imports, as well as the Mexican border reopening at an Arizona port.

Live cattle futures traded lower, down about $5 on the August contract
to $218.47 and down about $8 on the October contract to $210.77.

Cash trade for the week through Wednesday totaled about 40,000 head.
Live steers sold from $217-220, and dressed steers sold from

Headlines turn market lower over the week

head, compared to 309,000 head a week earlier. Total slaughter for a week
earlier is estimated at 523,000 head. Actual slaughter for two weeks ear-
lier was not available by WL/ press time.

“This past week the slaughter volume increased as packers took the
opportunity to make hay while the sun shines. Profits have returned to
the packers helped by a reduction in slaughter capacities,” the Cattle

Report wrote on Wednesday.

Boxed beef prices closed modestly lower over the week. The Choice
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Cash trade for the week ending Aug. 23 totaled 79,292 | s |~
head. Live steers averaged $224.97, and dressed steersaver- | **
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cutout lost about $4 to
close at $385.13, and the
Select cutout lost about a

See MARKETS on page 11
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Rebuilding the herd

any cattlemen and
women across the
U.S. are currently

shaking their heads in disbelief
at the outright, blatant disre-
gard for their livelihood from
President Donald Trump’s lat-
est Truth Social post.

The post: “As we work to re-
build this herd and help our
ranchers, for the next 90 days,
the United States will allow up to 300,000 metric tons
of product for ground beef to be imported with no
out of quota tariff. We have a commitment that this
beef will be sold at 25 percent below current market
prices”

For me, so many questions immediately come to
mind. Where is this ground beef coming from, and
how safe is it? Where will this product be sold? Will
the consumer actually see the promised 25% dis-
count? And perhaps most importantly, why not focus
the energy and resources on lowering the cost of pro-
duction for American ranchers?

We have already seen how uncertainty surrounding
imported beef can affect cattle producers. In October
2025, Trump suggested importing more beef from Ar-
gentina and said that U.S. cattle producers needed
help with lowering record-high beef prices for con-
sumers. That announcement sent the feeder cattle
market down $55 in a two-week period, and it came
at a crucial time of year when many ranchers are
marketing their calves. The result was significant fi-
nancial losses for many producers.

For ranchers, these are not simply numbers on a
market report. A $55 drop in the market can mean the
difference between profitability and a loss. Ranchers
make long-term decisions based on cattle prices,
feed costs, weather and the availability of grazing
land. They cannot simply increase production over-
night because the government decides that more
beefis needed.

Rebuilding a cow herd takes time, capital and, most
importantly, confidence in the future.

A better use of resources and something that could
actually help rebuild the American beef herd is the
Rebuilding America’s National Cow Herd (RANCH)
Act. This legislation would create a new voluntary
grazing land restoration program that could open up
to 20 million new acres for grazing. At full enrollment,
the program established by the RANCH Act could
provide sufficient grazing land to support an estimat-
ed 2 to 4 million additional beef cows.

That is a solution that addresses the problem at its
source. If we truly want more cattle in the U.S., we
need more opportunities for ranchers to raise them.
We need to look at the challenges limiting expansion,
including drought, high input costs and the availabil-
ity of grazing land.

AJ] Munger with Eagle Pass Ranch near Highmore,
SD, has been working with Sen. Mike Rounds (R-SD)
on this legislation. As Rounds put it, “Anyone who has
spent time around cattle understands one simple
truth: no grass means no cattle.

“With ranchers facing drought, high input costs
and a shortage of grazing land, America’s beef cow
herd is at its smallest size in over 70 years,” Rounds
said. “The RANCH Act would create a voluntary
Ranchland Program that helps producers restore eli-
gible marginal cropland into grasslands for grazing.
Producers can use their land in a way that makes the
most sense for each individual operation, giving
those who know their land best the tools needed to
succeed.”

According to the bill text, the RANCH Act:

« Strengthens American food security by expanding
the domestic beef supply and reducing reliance on
imported beef.

¢ Puts American ranchers first, expanding the graz-
ing land base needed to rebuild the national cowherd
and meet growing consumer demand.

¢ Expands domestic demand for American-grown
grain and forage, giving U.S. farmers a stronger, more
reliable market as the cattle herd grows.

American ranchers need support from our current
leadership, not more imports. They need policies that
give them the opportunity and flexibility to succeed.
If the goal is truly to rebuild the American beef herd,
then we should be investing in American ranchers
and providing them with the tools to grow their oper-
ations and focus on lowering production costs.

Importing beef may offer a short-term talking point
about lower prices, but it does not create one addi-
tional American cow or acre of grass. If we are serious
about rebuilding the American beef herd, we need to
focus on solutions that support the people who raise
them. — TY GROSHANS

GROSHANS
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DO WE NEED MORE WOLVES
AND BIGGER WOLVES?

@ RESOURCE SCIENCE

Stockmen know about animal breeding. Livestock programs
include selection for traits like birth and weaning weights based
on a bull’s performance, crossbreeding to avoid inbreeding and
gain heterosis, and choosing the breed, crosses and sires best
suited for your environment and operation. Research at state
universities, USDA and breed associations provide modern sci-
ence on genetics and breeding, and common sense and experi-
ence knowing what works in your operation are all used in live-
stock production. It might be of interest to WL/ readers that
livestock genetics concepts have been applied to wolves, as de-
scribed below.

Wildlife can affect your operation with loss of animals and
increased costs. For example, wolves kill livestock and cause stress
that can affect reproduction, behavior and body condition (see
WLJJuly 13, 2026, page 3). Mexican wolves in Arizona and New
Mexico are an endangered subspecies and genetically different
than northern wolves in the other states and Canada, although
these differences are not very large or scientifically definite.
Mexicanwolves’ body sizes are on average smaller than northern
wolves, but they regularly kill cattle and elk.

The Mexican wolf population started with a small number of
captive animals and experienced inbreeding. A captive breeding
program using pedigrees and genetic data, like a livestock pro-
gram, was designed to minimize this. The captive population
grew and wolves were released into the wild in Arizona and New
Mexico. Northern wolves were introduced into Colorado in 2023
and 2025, and could disperse southward into the range of the
Mexican wolf (see the WL references at wlj.net).

Possible interbreeding of northern and Mexican wolves has
been discussed by biologists with two considerations. First, in-
terbreeding could result in heterosis and increased fitness of the
Mexican wolf population. Second, interbreeding could change
the genetics of the Mexican wolf subspecies and potentially
disrupt adaptation to the environment in southern Arizona and
New Mexico. These considerations are similar to those for cross-
breeding livestock in which heterosis can be beneficial and
choosing breeds with complementary traits is important.

What will be the effect of northern wolves interbreeding with
Mexican wolves? I previously provided numerical data for this
question by calculating possible genetic changes to Mexican
wolves for a coat-color gene (WLJ, Nov. 27, 2024). I recently ex-
panded the analysis to include 39 SNP (single nucleotide poly-
morphism) genes like the ones used for cattle genetics.

With the migration of one northern wolfinto the Mexican wolf
population per generation, new genes are introduced, genetic
variation (heterozygosity) increases and gene frequencies change
by about 1% in 10 generations and 6% in 100 generations. The
black coat-color gene increases substantially with selection in
two generations (see the References).

Interbreeding of northern wolves could also increase the body
size of Mexican wolves. Research in Yellowstone Park found that
larger wolves had better success at killing large prey (elk) than
smaller wolves. Northern wolves weigh 70-120 pounds (middle
value 951bs.) and Mexican wolves weigh 50-80 1bs. (middle value
79 Ibs.), so northern wolves are on average about 16 lbs. larger
than Mexican wolves.

The average genetic effect on body weight (heritability) of dogs
is 0.51, and dogs are closely related to wolves, so this heritability
is a reasonable approximation for wolves. Application of a stan-
dard breeding equation (response to selection = heritability x
selection differential) to body weight and considering a hypo-
thetical breeding population of 1/2 northern wolves and 1/2
Mexican wolves results in an increase of about 4 Ibs. in offspring
(see the References for the calculations). These are hypothetical
calculations, but the point is that northern wolves interbreeding
with Mexican wolves can increase body size, and hence their
effectiveness at killing large animals like cattle and horses.

Wolves are a designated federal endangered species in all of
the Lower 48 states except Montana, Idaho, Wyoming and east-
ern Washington and Oregon, where they are managed by the
states. I think an important scientific aspect is that the Mexican
wolf is a subspecies, and this is an indefinite biological category
(see the References). There is not a scientific consensus about
wolf subspecies, so the Mexican wolf endangered species status
is not based on the best science. This is a very controversial
topic with some biologists insisting on the validity of subspecies
and others recognizing that subspecies are indefinite.

Whetherinterbreeding of northern and Mexican wolvesis good
byincreasingfitness and bodysize, or bad by changing the genet-
icsof Mexican wolves, is a question considering the management
objective of having a viable Mexican wolf population. But this
wildlife objective doesn’t focus on ranchers’ management objec-
tives of raising livestock and reducing the negative impacts of
wolves. Maybe the more important question is: Dowe need more
fitand bigger Mexican wolves that are better at killing livestock?
Some readers of WLJ probably think the answer is no.

The Endangered Species Act (ESA) is the law that enabled the
spread of wolves in the western states. Perhaps the Multiple-Use
Sustained-Yield Act of 1960 should be expanded beyond U.S.
Forest Service lands to be equally as important as the ESA so
farmersand ranchers, who know alotaboutbreeding and fitness,
can have more input into wildlife management. — Matt Cronin,
WL]J columnist

(Matt Cronin is a biologist with Northwest Biology and
Forestry Company LLC in Bozeman, MT, and a teaching pro-
Jessor at Montana State University. He may be contacted at
croninm@aol.com.)

@ GUEST OPINION

SILVER LININGS AND OPTIMISM
DURING DRY WEATHER

North Dakota and surrounding states are experiencing ab-
normally dry to severe drought conditions. While livestock
producers face many challenges during drought, there are also
unique opportunities in the current climate to add to orimprove
operations for future years. If you think of your operation as a
series of links in a production chain, those weak links can be
identified during times of adversity. Identify those weak links
and make them stronger for the future. A few opportunities are
available during drought to improve an operation in the future.

¢ Make herds stronger and more resilient. Cull cow prices
remain high, so take advantage of the market and add some
immediate cash flow to the operation to invest in working fa-
cilities, water infrastructure and fencing equipment.

Critically evaluate herds for females that are less productive
orrequire more labor. Evaluate temperament, feet, udders, eyes,
calving records and calf performance to cull problem animals.

Reproductive efficiency is the largest driver of profitability in
the cow herd—five to 10 times that of calf growth potential.

Cull openfemales, and cull females thathave routinely calved
late in the calving season. Around 95% of mature cows should
calve in the first 63 days of the calving season. Those that calve
after thatbenchmark are more likely to wean lighter calves and
come up open next year.

¢ Consider early weaning of calves, and assume higher
weaning weights than expected. Weaning calves early re-
duces demand on your pasture and range. This also gives cows
agreater chance toimprove body condition without the lactation
demand of calves. Data has shown improved feeding and car-
cass quality when calves are weaned early.

Often, forage quality is higher during dryyears due to greater
nutrient density, leading to higher weaning weights.

e Seize opportunities to make your operation drought
tolerant. Evaluate stocking rates. There is always a balancing
act between forage supply and forage demand. Evaluating

stocking rate during dry periods can give you a good baseline
number for long-term sustainability.

Add water. Water is usually the mostlimiting factor to improv-
ing grazing management. Cost-share opportunities for water
development may arise as aresult of drought. Ifthey do, be ready
to take advantage of the opportunity.

Adding additional fencing can help you through dryweather
and improve grazing management long-term. Poly wire fence
can help you take advantage of grazing opportunities in crop
residue. Give access to grazing in underutilized areas, and re-
strict grazing in overutilized areas.

¢ Use resources available to help you through periods of
adversity. The Livestock Forage Disaster Program provides
compensation for livestock producers experiencing qualifying
drought conditions. Payments are activated when a county is
in D2 for four consecutive weeks (or any seven of eight con-
secutive weeks) or hits D3 or D4 at any time in the grazing
season.

The USDA's Emergency Assistance for Livestock, Honeybees,
and Farm-Raised Fish program provides financial assistance to
producers who suffer losses due to specific adverse conditions.
Itincludes assistance for hauling feed, water or livestock to feed.
Payments are activated when a county is in D2 for eight con-
secutive weeks or hits D3 or D4 atanytime in the grazing season.

Justremember: this is temporary. The conditions that we are
currently facing won't last forever. The northern Great Plains
environment is challenging, and drought is part of the climate.
Asareflection of the optimism that cattle producers have across
the state, North Dakota increased cow numbers in 2025 by
21,000 head and added 6,000 in replacement heifers.

Knowing that we will face dry weather from time to time, we
have to manage during the good times to make it through the
bad. — James Rogers, NDSU Extension forage crops produc-
tion specialist
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A week of U.S.-Canada
trade negotiations ended
without a deal on Aug. 21,
sending 50% tariffs on Ca-
nadian goodsinto effect the
following day and prompt-
ing Canada to prepare re-
taliatory measures.

During line-by-line ne-
gotiations in Washington,
last-minute changes re-
ported by both sides made
anagreementunattainable.

The U.S. tariffs on Cana-
dian dairy, steel, automo-
tive products and other
goods took effect at 12:01
a.m.on Aug. 22. Intotal, $20
billion worth of goods fall
under the new duties, with
no new talks scheduled.

“You're at war when
you're attacked, and we got
attacked,” Canadian Prime
Minister Mark Carney said
during a press conference.

Canada’s dollar-for-dol-
lar retaliatory tariffs are ex-
pected to take effect the day
after Labor Day.

Earlier in the week, Pres-
ident Donald Trump ex-
pressed optimism about

AUGUST 31,2026

reachinga deal. “Our farm-
ers were paying tremen-
dous tariffs into Canada
and those tariffs are going
to be eviscerated, down to
zero,” he said, likely refer-
encing Canadian dairy.

Throughout the week,
negotiation teams worked
toward a deal that would
reduce tariffs on Canadian
steel in exchange for great-
er Canadian dairy market
access and provincial re-
strictions on American al-
cohol.

But in an interview with
the New York Times, U.S.
Trade Ambassador Jamie-
son Greer said the U.S. of-
fered to eliminate the 10%
softwood lumber tariff, re-
duce the 25% auto tariff to
as low as 7% and cut steel
and aluminum tariffs from
50% to 25%. The deal also
would have suspended the
new 50% Section 338 tariffs
on about 5% of Canadian
exports.

However, the proposed
deal fell apart after both
sides introduced or object-
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US tariffs on Canada take effect, retaliatory duties expected

ed to changes during the
final stages of negotiations.

New trade terms for Ca-
nadian parts in vehicles
were introduced during the
final stages of negotiations,
making Canadian automo-
tive production “more un-
economic over time,” Car-
ney said. The U.S. also
soughtrestrictions on Can-
ada’s ability to pursue other
trade agreements. “We're
the partner of choice in
many respects. And the
Americans wanted to re-
strict that,” he said.

American officials also
claimed Canada intro-
duced new demands and
walked back previous com-
mitments but did not spec-
ify what those changes
were.

Dairy and ag
products

Agriculture emerged as a
sticking point in the nego-
tiations, particularly Cana-
da’s dairy supply-manage-
ment system. In a list of 13

demands, the U.S. sought
to “dismantle Canada dairy
supply management en-
tirely”

Early on the morning of
Aug. 23, Trump posted on
Truth Social, “Canada
wants the benefits of being
a State, without being one!!!
Theyhave also charged our
great farmers, for many
years, massive amounts of
Tariffs. No more!”

Carney said the new
terms “weren’t economic,
(were) unfair and under-
mine the net benefits for
Canada and called into
question the reliability of
any deal”

Both countries are mov-
ing forward with no further
talks scheduled. “We're
moving forward with mea-
sures thatrespond to Cana-
dian retaliation,” Greer told
Fox over the weekend.

Trump’s decision to in-
voke Section 338 trade au-
thorities originated from
contention over Canadian
dairy import quotas and
Canadian treatment of U.S.

Lot 37 Weavers Ms First One

One Gun At A Time x a Originally
Smooth daughter, granddaughter of

Call Me Blackburn
Black Filly

motor vehicles and alcohol.
Butproducts such as seeds,
honey, floriculture prod-
ucts, flower bulbs, lumber
and animal products were
also included on the tariff
list.

Greer has since said
those products would have
been excluded ifa deal was
inked Aug. 21.

Michael Harvey, execu-
tive director of the Cana-
dian Agri-Food Trade Alli-
ance, told DTN the tariffs
undermine integrated sup-
ply chains and create un-
certainty over the future of
the U.S.-Mexico-Canada
Agreement (USMCA).

“American farmers and
consumers benefit from the
integrated supply chains
built up with Canada over
the years, and it is in their
interest to get back to sta-
bility in the trading rela-

tionship,” he said.

Canadian dairy proces-
sors exported $585 million
in dairy products to the U.S.
last year, while the U.S. ex-
ported $1.3 billion in dairy
products to Canada.

If Canada follows
through with retaliatory
tariffs, U.S.importers would
pay additional duties on
covered Canadian goods.
Importers may absorb
those costs or pass them
through the supply chain,
potentially resulting in
higher prices for business-
es and consumers.

U.S. tariffs imposed un-
der Section 338 don't re-
quire an investigation or a
specified end date, raising
concerns about the future
of integrated North Ameri-
can supply chains and the
USMCA. — Jake Zajkows-
ki, DTN ag policy editor

Manage cvanobacleria
in @water sources

Drought conditions this
summer have led to an in-
crease in cyanobacterial
blooms.

“In 2026 alone, the North
Dakota Department of En-
vironmental Quality
(NDDEQ) sampled 40 lakes
to assess the occurrence of
toxic cyanobacteria,” said
Tate Libunao, environmen-
tal scientist at the NDDEQ.

While the NDDEQ'’s
monitoring is limited to
lakes and reservoirs, there
have been numerous
blooms on ponds used for
livestock water.

As a result, the NDDEQ
and North Dakota State
University (NDSU) Exten-
sion have received several
inquiries about options for
treating cyanobacteria to
ensure water sources are
safe for both livestock and
recreational purposes.

“Unfortunately, options
for treating cyanobacteria
blooms are limited for
North Dakota,” said Miran-
da Meehan, NDSU Exten-
sion livestock environmen-
tal stewardship specialist.

Most products used to
treat cyanobacteria contain
copper sulfate, and their
effectiveness is limited in
the state, according to Mee-
han.

“Research evaluating the
use of copper sulfate in
North Dakota found that
the natural water chemistry
quickly made the active in-
gredient, copper, unavail-
able to the biological com-
munity,” said Laxmi Prasad,
NDSU Extension water en-
gineer.

This reduces the effec-
tiveness of copper sulfate in
controlling algae blooms.

Additionally, copper sul-
fate poses a risk to both
aquatic animals and live-
stock. Specifically, both
copper and sulfate are
deadly to aquatic animals,
so their use is regulated by
the NDDEQ.

High concentrations of
copper can be toxic to live-
stock, and sheep and goats
are especially sensitive to
copper toxicity, according
to Dr. Jake Galbreath, NDSU

Extension veterinarian.

“If permitted, copper sul-
fate should be used with
extreme caution on live-
stock water sources,” Gal-
breath said.

Treating a water source
with copper sulfate can also
cause cyanobacteria to die
rapidly and release toxins
into the water, temporarily
increasing the risk to live-
stock.

If a water source is treat-
ed with copper sulfate, ani-
mals should be kept away
from the water for seven to
10 days after treatment, ac-
cording to Galbreath.

The use of products such
as copper sulfate provides
only a short-term solution
and does not address the
underlying conditions that
cause the bloom. Cyano-
bacteria blooms are caused
by excess nutrients, spe-
cifically nitrogen and phos-
phorus.

Blooms can also be exac-
erbated by prolonged high
temperatures and stagnant
water, creating favorable
conditions for recurring
and potentially toxic harm-
ful algal blooms. For long-
term prevention of blooms,
management practices that
reduce nutrientloads to the
water source should be
implemented.

NDSU Extension special-
istsrecommend the follow-
ing practices to reduce nu-
trient levels, lowering the
risk of future cyanobacteria
blooms and enhancing wa-
ter quality:

e Properly apply and
manage fertilizer in yards
and fields.

o Establish or maintain
buffer strips of perennial
species to reduce nutrients
entering the water.

e« Mow or graze buffer
strips in the fall to reduce
the vegetation that might
release nutrients into sur-
face water in the spring
when it decomposes.

 Prevent livestock from
loitering in surface water by
installing alternate water
sources and/or fencing to
reduce access. — NDSU
Extension



Inflation and a weakened
currency continue pushing
Japan'’s food prices upward.
With the yen recently hitting
its weakest level in 40 years,
Japanese consumers are
naturally trading down to
less expensive food options,
particularly for everyday
items. At-home consump-
tion of beef dropped 3% in

2025, and has fallen 15%
since 2019, according to Ja-
pan’s Agriculture & Live-
stock Industries Corpora-
tion.

While retail sales for im-
ported beef are down, the
weakened yen is boosting
tourism. Last year, a record
42.7 million tourists visited
Japan, a 16% increase over

What should bred

heifers be worth?

This has been a popular
question over the past couple
of years, and rightfully so.
Relative to calf prices during
this stretch of time, good-
quality bred heifers have
been undervalued. Over the
pastyear in Oklahoma, com-
mercial bred heifers have
sold in a trading range be-
tween $3,500-5,000 per head.
Favorable factors leading to
values atthe upper end of the
spectrum include:

« Heavier bred (closer to
calving).

« Tighter expected calving
season.

« Genetics and quality. Es-
pecially favored are Angus-
influenced black and black
baldy heifers of known ge-
netic potential confirmed
bred to Angus bulls with
quantified calving ease ge-
netics, particularly when Al
bred.

« Verified vaccination and
health status.

Assuming weaned calves
remain at a value of approxi-
mately $2,000 per head over
the next few years, your an-
nual cost of running a cow
will largely determine what
you should invest in a bred
heifer. The annual cost of
maintaining a beef cow is
highly variable and has in-
creased tremendously over
the past five years.

Total costs associated with
U.S. cow-calf production for
2018were estimated to range
from $910 per cow for opera-
tions with 500 or more cows
to $2,099 per cow for opera-
tions with 20-49 cows. These
results show significant
economies of scale, with
costs per cow declining with
increased herd size.

The Kansas Farm Manage-
ment Association estimates
the annual cost of running a

cow to be approximately
$1,551, accordingto data col-
lected in 2024. The take
home point: knowing your
annual cost of running a cow
hassignificantimpacton the
currentvalue of abred heifer
to your operation.

A pair of professors at the
University of Arkansas have
developed a Beef Cow and
Heifer Investment Analysis
tool which can be used to
estimate the current value of
abred heifer. Thisis a free-to-
use online dashboard which
allows producers to enter
their own data. The program
is available to use at tinyurl.
com/4wxvbwzb.

For example, the pro-
gram’s default assumptions
of a 92% calf crop weaned,
520-pound weaning weight,
$1,100in annual cow cost, an
8% return on investment,
cows staying in production
until age 10, with calf prices
and inflation following USDA
calf price forecast, indicate a
bred heifer breakeven price
of $5,018.

Changing an assumption
can significantly impact the
estimate, highlighting how
much how much this break-
even price is operation spe-
cific.

Despite the recent volatil-
ity, market fundamentals are
favorable for a continued
strong cattle values until cow
inventories start to climb.
When that will happen re-
mains speculative. That be-
ing said, what bred heifers
are worth to your operation
will depend on how much
profit she nets each year
rather than on the grossvalue
of each calf she produces.
— Mark Z. Johnson, Okla-
homa State University Ex-
tensionbeefcattle breeding
specialist
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2024, per the Japan National
Tourism Organization.
“Japan has a booming
tourism industry and visitors
are demanding more and
more beef,” said U.S. Meat
Export Federation (USMEF)
Japan Director Tom Kasa-
tani. “But it is not enough to
offset the recent decline in
domestic consumption.”
Kasatani says the decline
relates to the increased glob-
al price of beef as well as a
weak exchange rate between
theyenand the U.S. dollar. In
response, USMEFis stepping
up programs to position U.S.
beef as the choice for con-

sumers celebrating special
occasions such as Father’s
Day.

As in the U.S., traditions
have developed in Japan of
eating certain foods on holi-
days, special occasions and
specific days of the year. Ex-
amples—sometimes borne
of successful marketing ef-
forts—include chocolates on
Valentine’s Day, grilled eelin
August and fried chicken or
fancy cake at Christmas.
Withno established tradition
of eating a particular food on
Father’s Day in Japan,
USMEF s carving outaplace
for U.S. beef on this special
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USMEF launches ‘Father’s Day is US Beef Day’ Initiative in Japan

day.

“We see this as an oppor-
tunity to encourage consum-
erstoassociate U.S. beefwith
Father’s Day,” Kasatani said.

“When we presented our
idea to begin annual Father’s
Day promotions for U.S. beef
to retailers and foodservice
chains, they loved it”

Forthisyear’s Father’s Day
promotion, USMEF
launched a retail campaign
from May 18 to June 28. Elev-
enretailers with 1,060 stores
participated. Seven nation-
wide foodservice chains
with 316 outlets also took
part, including steakhouses

and yakiniku and family-
style restaurants.

More than 28,000 U.S. beef
purchasers at retail and
foodservice entered to win
prizes during the promo-
tion. USMEF also conducted
a social media campaign in
which more than 86,000
consumers entered for priz-
es after reposting articles
about the campaign.

The campaign was made
possible through the Beef
Checkoff Program, Texas
Beef Council, Iowa Corn
Promotion Board and
USDA’s Market Access Pro-
gram. — USMEF
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When a prescribed burn
coordinated by the Nebras-
ka Game and Parks Com-
mission escaped contain-
ment in April 2025 and
torched more than 8,000
acres of Brown County
Sandhills rangeland, the
Miller family lost dozens of
cattle and hundreds of
thousands of dollars. Now,
more than 15 months later,
they're still waiting for an-
swers, and the state is
pointing its finger at some-
one else.

In February, Johnstown,
NE, ranchers Justin and
Haley Miller sued the Ne-
braska Game and Parks
Commission as well as
neighboring rancher Jack
King Sr. and family mem-
bers in a county court, al-
leging they were responsi-
ble for a fire on April 21,
2025, that led to the cattle
deaths in the Plum Creek
region of the Sandhills. The
Millers are seeking $272,000
in damages.

While the Millers alleged

75 SPRING AND FALL YEARLING BULLS

AUGUST 31,2026

thatboth the state and King
were responsible for the
damage, the state of Ne-
braska later filed counter-
claims that the Kings were
responsible.

One of the Millers’ many
claims was that they were
not notified of a plan to
burn to allow them to move
cattle from nearby pastures.

The lawsuit said in prep-
aration for a prescribed
burn onland owned by Jack
King Sr.and Marsha Kingin
Brown County, Nebraska
Game and Parks and the
King family ignited test fires
in two locations.

Nebraska Game and
Parks employees shut
down the burn because of
swirling winds, the lawsuit
said.

“The Kings objected to
shutting down the planned
burn, asserting that doing
so would waste time and
noting that various person-
nel were on site to partici-
pate in the burn,” according
to the complaint.

Including a tremendous selection of
calving-ease bulls.
RANGE-RAISED - DNA, FERTILITY AND
PERFORMANCE-TESTED
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NE rancher sues state after prescribed burn Kills cattle

“Inresponse to the Kings’
objections, the employees
of the state of Nebraska
oversaw and conducted a
burning procedure called
‘blacklining operations’
The defendants ignited
fires for at least two ‘black-
lining operations’ and lost
control of the fires. Over the
course of the next three
days, approximately 6,000
to 8,000 acres burned as a
result of the fires ignited by
the defendants.”

Blacklining is a practice
of pre-burning buffer strips
of vegetation directly adja-
cent to a control line before
amain burn is lit.

The Millers said in the
lawsuit they lost 46 cows
valued at about $161,000.
In addition, the family said
itlost the use of up to 3,500
pasture acres they rented
for the 2025 season and
incurred tens of thousands
of dollars in other losses.

DTN reached out to the
attorneys for the Miller and
King families, as well as

counsel for the Nebraska
Game and Parks Commis-
sion, seeking comment.
None had responded by
publication time.

The Millers originally
filed a claim with the state
of Nebraska on the losses
sustained in July 2025. But
after more than six months,
the claims were not paid,
and the family filed the law-
suit.

Nebraska
counterclaims

In June 2026, the state
filed a response to the Mill-
ers’ lawsuit, including a
counterclaim that the
Kings were responsible for
the out-of-control fire.

“JackKing, Sr., Jack King,
Jr., or ColtKing acted as the
‘burn boss’ on the day of
the burn and had the re-
sponsibility to decide
whether or not to proceed
with the burn described in
the plaintiffs’ complaint,”
the state said in a filing four
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months after the initial
lawsuit was filed.

“The individual who
acted as the burn boss
breached his duty of care
owed to the plaintiffs by
deciding to proceed with
the burn. As the landown-
er who executed an agree-
ment with NGPC (Nebras-
ka Game and Parks), Jack

King, Sr. agreed to retain
‘all responsibility for taxes,
assessments and damage
claims’ on his property. He
further agreed that NGPC
‘assumes no liability for
damage or injury other
than that caused by its own
negligence’ on the prop-
erty” —Todd Neeley, DTN
environmental editor

Grazing able to continue
for now in A< forest

CORONADO GRAZING
(frompage1)

grazing program includes
177 allotments covering
about 1.47 million acres, or
roughly 90% of the forest.
According to court docu-
ments, in 2019, USFS deter-
mined the grazing program
was likely to adversely af-
fect eight federally listed
species, prompting formal
consultation with USFWS.

Following two years of
consultation, USFWS is-
sued its biological opinion
in September 2021, con-
cluding grazing would not
jeopardize the continued
existence or critical habitat
of the Sonora chub, Chir-
icahua leopard frog or yel-
low-billed cuckoo. At the
same time, USFWS deter-
mined grazing was likely to
result in incidental take of
the chub and frog.

The environmental
groups filed a lawsuit in
2023 challenging the bio-
logical opinions, arguing
USFWS and USFSrelied too
heavily on forage utilization
standards that measure the
grazing program rather
than the conditions needed
by protected species.

They asked the court to
halt livestock grazing, va-
cate the biological opinion
and grazing authorizations,
andrequire the agencies to
conductnew ESA consulta-
tion. The lawsuit alleged
the forage standards were
not tied closely enough to
the biological needs of the
species or to determining
when allowable take had
been exceeded.

Martinez’s opinion

Martinez’s ruling focused
on whether the incidental
take statements set clear
standards for determining
when grazing caused too
much harm to the Sonora
chub and Chiricahualeop-
ard frog.

For the Sonora chub,
USFWS used habitat condi-
tions as a substitute for
counting individual fish
because the species can be
difficult to detect. One stan-
dard relied on whether live-
stock use exceeded autho-
rized forage utilization lev-
els during two of three
monitoring events. Court
documents show the bio-
logical opinion acknowl-
edged that all Sonora chub
outside livestock exclosures
could be harmed by graz-
ing.

Martinez found those
standards were not suffi-
ciently tied to impacts on
the fish.

Thejudge noted the fenc-
ing and forage utilization
requirements were based
on grazing program metrics
“created to monitor the
program’s goals and not to
assess the chub’s status.”
Under those standards,
Martinez said, all chub
within 1.2 miles of affected
stream habitat potentially
could be harmed without
triggering renewed consul-
tation.

The courtfound a similar
problem with the Chirica-
hualeopard frog. Although
the biological opinion tied
allowable take to habitat
conditions important to the
frog, it required impacts to
be directly attributable to
livestock grazing or live-
stockmanagement without
explaining which agency
would make that determi-
nation, what measure-
ments would establish cau-
sation or how USFS would
report the effects.

Martinez concluded the
frog standard lacked the
clear, objective benchmark
required under the ESA.

Chris Bugbee, the Center
for Biological Diversity’s
conservation advocate,
said the ruling should re-
quire agencies to more di-
rectly connect grazing
management with the
needs of protected species
and their habitat.

“This order will force fed-
eral agencies to adoptlong-
overdue, science-based
protections that keep cows
out of the waters and
streambanks endangered
animals need to survive,’
Bugbee said. “For years
cattle have been allowed to
trash the Coronado’s
streamside habitats. I'm
hopeful this marks a new
day for the forest’s endan-
gered wildlife.”

The ruling does not im-
mediately end grazing in
the Coronado National For-
est. Martinez granted the
plaintiffs summary judg-
ment only on the incidental
take statements for the
chub and frog and denied
the remainder of their mo-
tion. The agencies and the
Southern Arizona Cattle-
men’s Protective Associa-
tion, which intervened in
the case, prevailed on the
remaining claims.

Martinez also stopped
short ofimmediately vacat-
ing the 2021 biological
opinion. Federal defen-
dants have until Sept. 1 to
submit arguments on the
appropriate remedy, while
the plaintiffs have until
Sept. 14 to respond. —
Charles Wallace, WLJ con-
tributing editor
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US border reopens to Mexican cattle imports

The U.S. border reopened to Mexican cattle imports for
the first time in more than a year on Aug. 24. Cattle were
authorized to move into the country through a single port
in Douglas, AZ. The initial shipment totaled 750 head, and
will gradually increase to 1,500 head, according to a press
release from Mexican President Claudia Sheinbaum Pardo.
The Mexican government said it will maintain traceability
on cattle from birth until cattle are shipped over the border,
in addition to implementing security and inspection mea-
sures to monitor New World screwworm (NWS) outbreaks.
USDA said phased border reopenings will continue. “In 30
days, we'll open up one of the New Mexico ports and in 30
days after that, the third New Mexico port,” USDA Secretary
Brooke Rollins said in a USDA radio broadcast. “We don’t
plan to open any Texas ports any time soon, just because
that is where the real activity is”” The news comes shortly
after NWS was detected for the first time in the state of So-
nora, which borders Arizona. As of Aug. 24, there were two
active NWS cases reported in the U.S., each in Texas. The
U.S. border has been closed to Mexico livestock imports
since last May.

USFS, grazing association sign agreement

The U.S. Forest Service (USFS) and Thunder Basin Graz-
ing Association in mid-August signed a shared stewardship
agreement to advance long-term rangeland collaboration.
The agreement creates a 20-year framework to strengthen
rangeland stewardship, ecosystem health and sustainable
working landscapes across the Thunder Basin National
Grassland in northeast Wyoming, according to the USFS.
“Through this agreement, we will identify priority areas to
improve forage and soil health, expand wildlife friendly
infrastructure, and work together on targeted grazing and
vegetation management that strengthens the resilience of
this landscape,” said USFS Chief Tom Schultz. The frame-
work will allow the parties to identify priority areas for res-
toration, conservation and treatment.

Senators introduce bill to rebuild cow herd

Sens. Mike Rounds (R-SD) and Amy Klobuchar (D-MN),
ranking member of the Senate Agriculture Committee, on
Aug. 19 introduced legislation intended to help rebuild the
domestic cattle herd. The Rebuilding America’s National
Cow Herd (RANCH) Actwould create a newvoluntary graz-
ingland restoration program that could open up to 20 mil-
lion new acres for grazing. “The bipartisan RANCH Act will
help farmerslooking to start a cow-calfherd or expand their
existing herd while also providing wildlife habitat on the
land,” Klobuchar said. The senators said the legislation could
provide enough grazing land to support an estimated 2-4
million additional beef cows. The RANCH Act is supported
by the South Dakota Cattlemen’s Association, Society for
Range Management and Minnesota State Cattlemen’s As-
sociation, among others.

Nigeria now open to more red meat products

Nigeria isnow open to awider range of U.S. beefand pork
products. According to the USDA Export Library, red meat
products can be exported to Nigeria unless they are spe-
cifically excluded, such as beef or pork offal, or smoked,
dried and cured beef and pork products. The U.S. Meat
Export Federation (USMEF) called the move an important
breakthrough for a market that has the sixth largest popula-
tion in the world. “There are certainly challenges that must
be overcome, and it will take some time to gain a foothold
in the Nigerian retail and foodservice sectors,” said USMEF
CEO and President Dan Halstrom. “But the first step in
developing a new market is to secure meaningful access.”

Court allows stay in OK poultry litter case

The U.S. Court of Appeals for the 10th Circuit granted
Oklahoma Attorney General Gentner Drummond’s motion
to stay the judgment against poultry companies following
a settlement this summer. In July, Drummond announced
anearly $44 million settlement to settle a two-decades-long
lawsuit against poultry companies over poultry litter pollu-
tion in the Illinois River Watershed. Tyson Foods, Cargill,
George’s, Peterson Farms, Cal-Maine and Simmons Foods
were found liable for the pollution. “All parties came to the
table to find a solution to protect Oklahoma’s water and to
provide certainty for our poultry industry,” Drummond said.
“The result is a balanced solution that protects our natural
resources and supports one of Oklahoma’s mostimportant
industries.” The case returns to district court for the judg-
ment to be released.

EPA issues emergency fuel waiver

The Environmental Protection Agency (EPA) issued a
temporary emergency fuel waiver on Aug. 20 in an effort to
lower gasoline prices and increase the country’s gasoline
supply. Beginning Sept. 1, the waiver will allow the sale of
E10, gasoline blended with 10% ethanol, at a higher Reid
vapor pressure. “This action will increase the domestic
gasoline supply by hundreds of thousands of barrels per
day by effectively ending the summer-blend gasoline re-
quirement early,” according to EPA. The waiver will remain
through the end of the summer control season on Sept. 15,
and also waives state level controls in Texas, Arizona and
California that extend beyond Sept. 15 for the maximum
period of 20 days.
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Many visit Utah to walk the
red rock trails in its national
parks or to glide across “the
greatest snow on Earth.” But,
tourists are also being drawn
to other sites with wide open
spaces, cattle and fresh pro-
duce.

According to a new study
from the state’s Department
of Agriculture and Food and
the Utah Office of Tourism, the
industry known as agritour-
ism is growing, and it is esti-
mated to generate about $45
million in economic activity
every year.

Agritourism still represents
amodest share of Utah’s tour-
ism economy, a $12.7 billion
industry. But, accordingto the
study, it is a significant asset
for farmers and rural com-
munities in the state.

“Agritourismis areal option
for producers seeking to di-
versify their operations and
find newways to connect with
their communities,” Utah De-
partment of Agriculture and
Food Commissioner Kelly
Pehrson said in a news re-
lease. “For many farms and
ranches, adding an element of
agritourism can help strength-
en the viability of the opera-
tion and keep producers do-

ing what they do best—pro-
ducing food and agricultural
products.

For some farms, and sur-
rounding communities, the
tourism boom has been out-
standing. Utah recently made
national headlines with the
operations of influencer Han-
nah Neeleman’s Ballerina
Farm overwhelming nearby
Midway, a quaint city an hour
east from Salt Lake City.

However, the state hasn’t
yetreached its full agritourism
potential. The market could
attract up to 300,000 visitors
everyyear, the study says, and
Utah is well positioned to
reach those numbers.

Utah residents represent a
substantial share of the agri-
tourism market. The most
common activities among 100
agritourism providers sur-
veyed for the study include
field trips, corn mazes, pump-
kin patches, farm or ranch
tours, and animal experiences
or petting zoos.

“The combination ofworld-
class natural assets, rich cul-
tural and heritage resources,
strong agricultural traditions,
and growing interest in local
food and place-based experi-
ences creates a uniquely mul-
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Agritourism is growing in Utah, new study says

tidimensional tourism eco-
system,” the study says. “Agri-
tourism can help connect
these assets by bringing local
residents and other visitors
onto farms, ranches, orchards,
vineyards, and other agricul-
tural operations for educa-
tion, recreation, entertain-
ment, direct sales, events,
lodging, and food-based ex-
periences.’

One strategy for growing
theindustrytoits full potential
isbyintentionally connecting
agritourism with related seg-
ments, like tourism focused
on culinary experiences, or
culture, or outdoor recreation,
the study authors wrote.

The Utah Department of
Agriculture and Food and the
Office of Tourism, alongside
local jurisdictions and other
organizations could support
farmers in that task “through
coordinated marketing, in-
creased public awareness,
technical assistance, business
planning support, visitor
tracking, and resources that
help operators navigate regu-
lations, partnerships, and
product development,” the
study says.

Theindustryis estimated to
support 310 jobs, generate

$11.2 million in earnings and
$26.5 million in new econom-
ic activity, which extends to
nearby restaurants, lodging,
gas stations, stores and other
services.

While agritourism income
itself wentfrom $1.9 million to
almost$14 millionin 2022, the
number of farms that report
agritourism and recreational
services went from 212 to 249
in the same time span, the
study says, “suggesting that
growth has been driven more
by increased revenue per par-
ticipating operation than by a
large increase in the number
of participating farms.

“Utah is changing and
growing, and agritourism is
one way we're shaping that
growth forgood,” Natalie Ran-
dall, managing director at the
Utah Office of Tourism and
Film, said in the release. “By
investing in and expanding
agritourism offerings, we're
inviting visitors onto working
lands for authentic and edu-
cational experiences. These
opportunities will elevate the
overall traveler experience
and diversify revenue for our
local farmers and ranchers”
— Alixel Cabrera, Utah News
Dispatch
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Livestock Risk Protection
(LRP) has become a main-
stream cattle risk-manage-
menttool as producers focus
on protecting their invest-
ment in high-priced feeder
cattle.

Economists at Kansas
State (K-State) University
highlighted how producers
in major cattle-producing
states are relying more on
USDA’s LRP policies, espe-
cially to protect feeder cattle
prices.

Theresearch was present-
ed at the K-State Risk and
Profit Conference held Aug.
20-21.

Among the findings:

¢ LRPismore heavilyused
for feeder cattle than fed
cattle, with feeder cattle cov-
eragerising sharplyinrecent
years and reaching 6.11 mil-
lion head in 2025.

¢ Roughly half of the feed-
er cattle LRP policies are
concentrated in just five
states: Nebraska, South Da-
kota, Texas, Kansas and
Oklahoma. They accounted
for 49.6% of feeder cattle
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covered under LRP in 2025.
The mostcommon coverage
involves 600-1,000-pound
steers and heifers, while 13
weeks is the most common
endorsement length.

e Most LRP is purchased
at the highest coverage lev-
els, nearly 100% of the ex-
pected price, giving produc-
ers a strong price floor.

LRP sets a price floor for
producers to protect against
downsideriskin the market.
Unlike a futures contract,
there’s no risk of a margin
call and premiums are not
due until the end of the pol-
icy contract.

In 2025, producers bought
61,060 feeder cattle LRP
policies covering 6.11 mil-
lion feeder cattle with a total
liability, or value, of $12.47
billion.

For 2026, through Aug. 24,
Risk Management Agency
(RMA) data show 56,498
policies sold covering 5.54
million head, but total liabil-
ity has climbed to $13.54
billion.

That means producers
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Breaking down how producers use LRP to protect feeder cattle prices

have insured roughly
570,000 fewer feeder cattle
this year, yet the value pro-
tected by those policies is
more than $1 billion higher.

The average liability per
insured feeder animal in-
creased from about $2,040
perheadin2025to $2,440 so
far in 2026, an increase of
nearly 20%. That reflects
howmanymore dollars pro-
ducers have at risk on each
animal.

“It’'slooking like the num-
ber of head covered will be
lower than ’25, but in terms
of value of animals covered,
it's going to be a higher val-
ue,” said Brian Coffey, an
agricultural economics pro-
fessor at K-State.

The LRP report was pre-
sented at the K-State confer-
ence byJioh Park, a graduate
student for Coffey who
worked on the analysis.

Cash flow advantage

One advantage of LRP is
that producers don’t face
margin calls like they would

“1357TOP Q!ﬂgTY LONG YEARlINGS & COMING Z-YEAR-OI.DS SELL
ﬁmﬂng DNA-Tested, Front-End Bulls with Industry Leading Genetics + Excellent Phenotype

when directly hedging with
futures. Another is they
don’t actually pay the LRP
premium until the end of the
endorsement period.

Higher cattle values also
increase the amount of
working capital producers
have atrisk, making the way
theyhedge those cattle more
important.

Ryan Engle, acommercial
lending officer at Frontier
Farm Credit, said some pro-
ducers who used futures to
hedge cattle over the past
couple of years locked in a
couple hundred dollars per
head in profit, but then faced
$400-500 per-head margin
calls as cattle prices contin-
ued higher.

While those producers
still had profitable hedges,
the margin calls tied up
money they needed to buy
replacement cattle, Engle
said. LRP avoids that cash-
flow problem because pro-
ducers don’t face margin
callsand don’t pay the insur-
ance premium until the end
of the endorsement period.
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CATTLEMEN'S SELECT BULL SALE

SALE BULLS WERE HAND-SELECTED FROM THESE REPUTABLE SEEDSTOCK PRODUCERS

* 100 ANGUS

- Stepaside Farm LLC, Sanger, CA

- Eagle Grip Cattle Co., Denair, CA

- Garone Ranches, Bakersfield, CA

- Furtado Angus, Turlock, CA

- Gudel Cattle Co., Wilton, CA

« Guess Cattle Co., Springville, CA

« Hertlein Cattle Co., Farmington, CA
..+ Diamond Oak Cattle Merced, CA

« Rockin RC Ranch, Esparto, CA

One Lucky Bull Buyer, Drawn at the Conclusion of the Bull Sale,

wiLt win A CUSTOM CACTUS SADDLE
SPONSORED BY ZOETIS AND VISALIA LIVESTOCK MARKET

Al fel

Females + Colts

Randy Baxley
559.905.1945

Zoetis

25 RED ANGUS

« Ludvigson Stock Farms, Billings, MT

10 HEREFORDS

« Sonoma Mountain Herefords, Santa Rosa, CA

- Hoffman Herefords, Thedford, NE

WAKH & BID IWE ONI'JNE

REKETIN

ViDEO mAarker

LMA RINGSIDE

Y LMAAUCTIONS.COM. A SEAVICE OF LMA

FOR MORE ON THE SALE OR TO VIEW
THE CATALOG, VISIT US ONLINE:
www.visalialivestock.com

JOIN US FOR LUNCH AT 12 P.M. WITH THE SALE OF FEMALES & COLTS
BEGINNING AT 12:30 P.M. AHEAD OF THE BULL SALE

>> OPEN, LONG-YEARLING HEIFERS - All with Full Vaccinations including Foothilland Anaplas

>> EARLY FALL COW-CALF PAIRS plus CLOSE-UP FALL-CALVING COWS
>> LOCAL, WELL-BRED, RANCH-RAISED COLTS (STARTED and PROSPECTS)

James Grantham
805.610?0_641

Office ...
559.625.%15

Weights protected

LRP’s feeder cattle policies
can cover both steers and
heifers in two weight catego-
ries: 100-599 Ibs. and 600-
1,0001bs. Producers can also
insure unborn calves.

The main category of cov-
erage is 600-1,000-1b. steers
and heifers. That weight
class accounts for just under
65% of all feeder cattle cov-
ered by LRP this year.

More than 22,000 policies
have been sold this year cov-
ering 2.57 million steers
weighing 600-1,0001bs., and
another 11,000 policies cov-
ering just under 995,000
heifers in that weight class.

Another growing coverage
category is unborn calves.
This year, producers have
bought 9,597 policies cover-
ing 831,362 unborn calves.
That’s more than the num-
ber of policies covering 100-
599-1b. calves.

Buying policies for un-
born calves allows a pro-
ducer who expects to wean
calves and sell them at 500-
600 lbs. to lock in a price
level for that calf crop.

“You don’t have to wait
around until the calf’s on the
ground and see how prices
might move between now
and then. It just gives the
producer a little bit more
flexibility to go ahead and
establish a price floor,” Cof-
fey said.

Coverage levels

Most feeder cattle LRP
coverage is being purchased
at very high coverage lev-
els—near 100% of the ex-
pected price. RMA data
show 4.59 million feeder
cattle are covered at 100%
coverage levels this year.

Essentially, producers are
choosing a strong price floor
rather than dropping to low-
er coverage levels simply to
obtain cheaper subsidized
protection, K-State’s analysis
highlighted.

That pattern holds in the
top five states for feeder cat-
tle policies. The overwhelm-
ing percentage of policies
are bought at the highest
coverage level.

The premium subsidy at
100% coverage falls to 35%,
though the dollar figure is
higher in absolute terms.

“It'sagraduated scale so it
goes down in percentage as
the coverage level goes up,’
Coffey said.

Producers choose both
coverage levels and the
length of those contracts,
which shows how far ahead
producers are protecting
their expected sale prices or
marketing plans.

Looking at 2025 and 2026
data, the most common LRP
feeder cattle policy lengths
are 13 weeks and 21 weeks.
Those two policy lengths
amounted to roughly 32% of
feeder cattle policies over
the last two years.

As K-State’s analysis stat-
ed, “This suggests many pro-
ducers buy protection closer
to expected marketing”

This year, however, some
producers have stretched
outthelength of coverage. In
2025, just 7,071 feeder cattle
were covered in a 52-week
policy, or just 0.1% of all
policies sold. This year, that
52-week feeder cattle policy
hasjumped to cover 309,444
head, or 5.6% of all policies
sold.

K-State’s analysis also
showed a bump in 52-week
policies this year in each of
the top five states for LRP
use.

Feeder endorsement
size

Looking at the top five
states for LRP feeder cattle
policies, producers in Texas
and Nebraska have been
more prone over the past
three years to buying larger
policies that cover 250 head
or more. Producersin South
Dakota, Kansas and Okla-
homahave been more likely
to purchase medium con-
tracts covering 71-250 head,
or smaller policies covering
70 head or less.

So far in 2026, Texas also
has the most feeder cattle
covered at622,573 head, fol-
lowed by 528,226 head in
Nebraska and Kansas at
519,364.

Fed cattle policies

Fed cattle LRP is used sig-
nificantly less than feeder
cattle coverage but contin-
ues to cover more than 1
million head annually.

RMA data show 9,786 fed
cattle policies sold in 2026
covering 1.49 million head
with roughly $5 billion in li-
ability. That’s up from 1.39
million head covered in
2025, though producers in-
sured 1.57 million head un-
der the fed cattle policies in
2024.

Kansas tops the countryin
fed cattle policies this year at
273,476 head covered, fol-
lowed by Nebraska at
243,648 head. Texas, Iowa
and Colorado round out the
top five states for fed cattle
covered.

One unanswered ques-
tion about LRP usage is
whether it has changed the
use of futures contracts on
the CME or had a measur-
able effect on the feeder
cattle futures.

“One thing that makes it
hard is there was already a
trend, at least in live cattle
and feeder cattle, that more
options were being used, so
that was on an upward
trend,” Coffey said. “I
couldn’t say if LRP has
brought more people into
the futures market or caused
less use of futures or op-
tions” — Chris Clayton,
DTN farm business editor

COMING EVENTS

(Send calendar of events
information to editorial@wilj.net.)

Sept. 15-17 - The Stockmanship
& Stewardship event in Grand
Island, NE, will help ranchers gain
practical, hands-on knowledge

that strengthens animal care,
enhances cattle handling skills
and supports the sustainability of
their operations. Details:
stockmanshipandstewardship.
org.




STORY SHORTS

FSIS expands NWS drug residue monitoring

USDA’s Food Safety and Inspection Service (FSIS) is
strengthening residue surveillance to detect veterinary
drugs used to treat or prevent New World screwworm
(NWS) inlivestock. While NWS itself poses no food safety
riskin meat or poultry, FSIS said residues from drugs used
against the parasite could present chemical hazards. FSIS
updated two residue-testing methods July 17 to detect
additional substances associated with newly approved or
authorized drugs. Beginning Sept. 1, FSISwill also increase
routine residue testing at livestock slaughter plants in
targeted regions. FSIS will publish findings in its quar-
terly National Residue Program reports.

Missouri man sentenced in livestock theft

ARolla, MO, manreceived a suspended 15-year prison
sentence after entering an Alford plea in a Barry County
livestock theft case. Melvin J. Fincher entered the plea Aug.
11 in Barry County Circuit Court. The court suspended
the sentence, placed Fincher on five years of supervised
probation, and ordered him to pay restitution. The Mis-
souri State Highway Patrol said its Rural Crimes Investiga-
tion Unit began investigating Fincher after the Polk
County sheriff requested help with a September 2025
cattle theft. Investigators said Fincher was also identified
asapossible suspectin other cattle thefts. Authorities said
Fincher was charged Feb. 11 with stealing livestock or
wildlife with a prior offense and arrested March 9 in Neo-
sho, MO.

Group launches campaign against Bacon Act

Humane World Action Fund launched an advertising
campaign in August urging Congress to reject the Save
Our Bacon Actand exclude it from the farm bill. The group,
formerly known as Humane Society Legislative Fund,
began with a $250,000 streaming ad buy in Minnesota.
The ads ask voters to contact Congress about the legisla-
tion, which would limit states’ ability to set production
standards for agricultural products sold within their
borders. President Sara Amundson said Congress should
focus the farm bill on issues facing farmers rather than
overturning state animal-welfare laws. The campaign
follows the group’s advertising during the 2023 and 2024
farm bill debate. Congress did not pass similar legislation
at that time, leaving California’s Proposition 12 and Mas-
sachusetts’s Question 3 in place.

RAAA moves headquarters to Oklahoma

The Red Angus Association of America (RAAA) is mov-
ing its headquarters from Commerce City, CO, to the
Oklahoma City, OK, area following a unanimous board
vote in June. RAAA said the board considered operating
costs, access to members, workforce needs and beef in-
dustry growth. “Our goal is to be a driving force when the
cow herd starts to be rebuilt,” said RAAA President Jeff
Pettit, adding that Oklahoma places the association “right
in the middle of cow country”” The association said lower
operating costs in Oklahoma will allow it to put more
money toward member services, breed improvement,
technology and youth programs. RAAA is leasing office
spaceat2012 S. Post Road in Midwest City while searching
for a permanent headquarters. The phone number for
membership services or questions will remain 940-387-
3502.

Agri Star resumes production after fire

Agri Star Meat and Poultry resumed limited production
during the week of Aug. 17 following a fire at its Postville,
IA, processing plant. The company said on Facebook that
employees and contractors cleaned and repaired parts of
the facility before production resumed. “Although we still
have a great deal of work ahead of us—and rebuilding will
take time—bringing members of our team back through
the doors and beginning production again represents an
importantand hopeful milestone,” Agri Star said. The plant
employs about 600 people and processes kosher meat.
Local media outlet KCRG previously reported that the
July fire destroyed about 75% of the facility. Postville Fire
ChiefJeff Bohr said investigators determined the fire was
accidental and likely began in the plant’s laundry room.

USDA launches Harvest to Hallways initiative

USDA is launching an initiative to bring more locally
produced food into schools while investing in cafeteria
equipment and nutrition research. Agriculture Secretary
Brooke Rollins and Health and Human Services (HHS)
Secretary Robert E. Kennedy Jr. announced Harvest to
Hallways, which includes up to $70 million for school
cafeteria infrastructure and equipment. USDA also plans
to provide up to $25 million in additional Patrick Leahy
Farm to School Grants for fiscal 2026, helping schools
purchase local foods while creating markets for farmers
and ranchers. The agency will expand outreach around
its Local Option School Procurement Program, which
allows qualifying schools to receive reimbursement for
locally produced foods. USDA and HHS will also encour-
age states to adopt updated nutrition practices, while HHS
will provide $30 million for school meal nutrition research.
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Producers should be watchful for
anthrax as hot, dry conditions persist

Anthrax is a concern for
cattle producers, as weather
conditions in some areas are
once again favorable for the
development of this disease.

Anthrax is caused by the
bacteria Bacillus anthracis.
This bacteria is often found
in soil and is able to form
spores that are highly resis-
tant to heat, cold and disin-
fection. These spores can
survive in the soil for years
under favorable conditions.

“When these spores come
in contact with susceptible
cattle, they can ‘hatch’ and
cause infection, leading to
disease and death,” said Dr.
Jake Galbreath, North Da-
kota State University (NDSU)
Extension veterinarian.

The threat of anthrax is
increased when areas re-
ceive high amounts of rain-
fall and prolonged dry con-
ditions. Dry conditions
cause the bacteria to form
spores. High rainfall can dis-
turb soil, releasing spores
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which can stick to plant ma-
terial. Persistently dry condi-
tions in many areas of the
state mean cattle may be
grazing closer to the ground
or around water sources
with lowered water levels,
potentially exposing spores.

In most cases, the only
sign of anthrax is finding
dead cattle, often with blood
coming from the nose,
mouth and anus. Sudden
death can be caused by oth-
er factors, such as lightning
strike, Clostridial disease
and toxicities such as blue-
green algae. However, an-
thrax should be considered
as a possibility in any such
case.

Ifanthraxis suspected, the
carcass should notbemoved
or cutinto, as this canlead to
further contamination of the
area. When anthraxbacteria
inthe carcass are exposed to
oxygen in the air, large num-
bers of spores form, which
can enter the soil or infect

£o U oM CE

ADVANTAGE HEAT SEEKER 5510
AAA +*21491414

ADVANTAGE DRAFT PICK 50'7
AAA +*21258544
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other animals.

Aveterinarian should ob-
tain ablood sample and sub-
mit it to the NDSU Veteri-
nary Diagnostic Laboratory
for testing. Veterinarians
should contact thelabwhen
sending in samples from a
suspected anthrax case so
thatlab staff can be prepared
to receive it.

“If anthrax is confirmed,
all cattle should be vacci-
nated immediately,” Gal-
breath warns.

A commercial vaccine is
available for cattle, sheep,
goats, swine and horses. The
vaccineisa 1cc dose admin-
istered subcutaneously (un-
der the skin) in the neck of
cattle. Abooster vaccination
in two to three weeks maybe
recommended when an-
thrax is present. Annual
boostering is then sufficient
for protection.

Treatment with antibiot-
ics at the same time as vac-
cination can interfere with

>
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the immune response, but
in an outbreak situation, it
may help prevent further
deaths.

Galbreath recommends
contacting a local veterinar-
ian to determine the best
course of action.

Cattle should be moved
from the affected pasture, if
possible, to prevent further
infections, as it will take at
least a week for protective
antibodies to be produced
following vaccination.

Galbreath reminds pro-
ducers that anthrax has the
potential to infect humans,
so care needs to be taken to
not disturb the carcass. His
recommended method for
disposal is to burn the car-
cass and soil on which the
carcass was found after plac-
ing them in a trench dug
immediately adjacentto the
site. If dry conditions pre-
vent burning, deep burial is
also an option. — NDSU
Extension

BULL SALE
R E K

ADVANTAGE GRID MAKER 5420
AAA +*21257520

SCA FIREBALL 2415
AAA 21150306
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HOLIDAY INN EXPRESS TURLOCK, CALIFORNIA
SELLING 100 ANGUS, OPTIMAX & RED ANGUS SIRES
BULLS LOCATED AT CLAROT FARMS

SILVER CREEK ANGUS RANCH R

ADVANTAGE ANGUS

JASON JUDCGE 559.288.8142
BAKERSHIELD, CALIFORNEE

D()\ SCHUMWAY 928.243.2777

SNOWELAKE, ARIZONA

MARKETING POWERED BY THE JUDGE SOURCE
JOEL & KOURTNEY JUDGE | JOI:.L 805.234.719t | KOURTNEY: 480.322. 158-;
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MARKETESITUATIONIREP.ORT,
MARKET NEWS Widlcompileslitsimarketiie portsODYistoriestandistatisticsifiromUSDAlandlindependentimarketinglorganizations®
MARKETAT AIGI'AN G ENhisiWeek:8/26/2026 8 MWeekiAgo Year BEEEIREPORT:WeekiyiComplosite
. WEEK COMPREHENSIVE PRIME BRANDED CHOICE SELECT UNGRADED
h Fi 218.12 225.2. 2421 N i N . . .
Choice Fed Steers 8 v 528 9 ENDING Loads/Price Loads/Price Loads/Price Loads/Price Loads/Price Loads/Price
August 21 6132 37903 264 40829 1142 38527 1953 37738 504 35675 2,269 34219
Boxed Beef Average 385.13 v 389.93 414.41 August 14 5840 37114 263 39701 1064 37721 1671 36942 554 34983 2,288 33353
August7 6,334 36468 261 38781 1113 37050 1875 36303 572 34542 2513 33343
Live Slauahter Weidh 1437 v 1438 1415 July 31 6934 36581 285 38809 1220 37249 2098 36489 555 34602 2777 33178
ive Slaughter Weight*
g 9 ’ ’ ’ Citouts e FEDIBOXEDIBEEF
DATE CHOICE SELECT COW BEEF CUTOUT 50% LEAN 90% LEAN
Weekly Beef Production™* 461.8 A 457.6 472.6 August 27 N/A N/A N/A N/A N/A
August 26 38513 362.68 346.85 125.90 44612
Corn Price 517 A 4.81 3.87 August 25 38853 368.98 35574 127.88 460,59
August 24 385.69 365.02 35150 137.27 44884
*Average weight for previous week. **Total slaughter for previous week. **Estimated year-to-date figure in million pounds for previous week. August 21 385.69 361.32 349.07 130.88 448.99
CATTLEIEUTURES:ICME(LivelCattle! SelectediAuctions) Feetleqpricesifoisteersitieifersiieflectimeriumiandlaroeliicattles
8/21 8/24 8/25 8/26  8/27 High Low" Week{EndingfAugu'st2632026 unlessiothenwiselnoted iindicatesmediumland|largelz2;
Aug. 22305 22008 22010 21930  N/A 25873 16853 DATE SLAUGHTER COWS oAlRS
Oct. 21793 21360 21400 21215 N/A 25598 16668 200-3001b. | 300-4001b. | 400-5001b. | 500-6001b. | 600-7001b. | 700-8001b. | 800Ib
- X - . - X - . - X - . .-U
Dec. 21850 21420 21470 21383  N/A 25120 17005 | [MARKET _ P_| SLAUGHTERBULLS | REPLACEMENTS
Feb. 21933 21560 21605 21530 N/A 25093 18068 'B‘;Ligg;al‘g‘"ab'e
CATTLEEUTURESTICMEIReederCattle Noreportavailable
8/21 8/24 8/25 8/26 8/27  High* Low" | |Burley,ID
Aug. 33475 33358 33523 33363  N/A 38103 21920 | [Noreportavailable
Sep. 32003 32423 32443 32073 N/A 38280 22268 fl“‘met‘r-t'[’ - o=
Oct. 32365 31828 31893 31588  NJ/A 38020 22460 | | nor EEOE o
Nov. 31625 31008 31180 30900 N/A 37860 24118 | fxoucor T TS TR TR =
“High and low figures are for the life of the contract. Madras, OR 3N 285-322 50 295-320 260-290 160-190 =
) . S
‘ - August19 502-565 435-507 405-476 371-429 340-365 300-342 169-176
CATTLESTRADERNRtieadColintl WAVgAWeighH Vale,OR 997 402-465 350-391 308-372 301-347 306-320 176-214
N flabl
WEEKLY WEIGHTED AVERAGES D:J:E;:,f:"f\;,fb ¢
Live FOB Steer 7445 1,546 218.12 August20 963 505" 400-475" 325-365" 310" 170-178.50
Live FOB Heifer 2073 1365 21831 Toppenish, WA 315° 177-229 2,000 ||
Dressed Del Steer 17,567 1,013 345.24
Dressed Del Heifer 2703 894 34509 Aulguth(:\ 166 goo-ﬁs 200-420 goo-sgs 2275-341 275-3?3 1170-;&;17 2,200-4,200
SAME PERIOD LAST WEEK 3r and,CA__ 80-440 80-380 80-348 55-333 55-319 50- 200-3,500
- oreportavailable
L!ve FOB StP:er 11,320 1,566 225.28 Escalon, CA
Live FOB Heifer 2,679 1,358 22515 Noreportavailable
Dressed Del Steer 12,716 1,006 355.85 Famoso, CA
Dressed Del Heifer 3.805 895 356.30 Noreportavailable
SAME PERIOD LAST YEAR ﬁalt’c:\zs 370-450 355-387.50 340-390 310-338 295-320 278-295 158-189
. ugus - -387. - - - - -
Live FOB Steer 1400 1623 24219 Turlock, CA 614 370-460 325-395 300-355 285-310 272-294 260-280 170195
Live FOB Heifer 291 1,252 240.00 Noreportavailable
Dressed Del Steer N/A N/A N/A Salina, UT
Dressed Del Heifer N/A N/A N/A
RATIONATWEE KIVIFEDIBEEFiSIAUGHTE RO LUMETAUGUS 112302026 pugust2d 2176 ansn | miym | e | 303% 2531 e
Domestic Imported August25 705 120-167
Forward Contract 31743 3582 Miles City, MT 382.50 316-329 288-313.25 162.50-195 2,350-3,000
Formula 231994 3573 August19 1225 42050-42750 | 364-370 | 327.50-442.50
Negotiated Cash 65,480 37 Bassett, NE ’ 370-415 320-338.50 288.50-332
Negotiated Grid 30,335 485 Noreportavailable
Packer Owned 9,065 N/A Ericson,NE
Noreportavailable
Total 368,617 7617 Imperial, NE
ISI'AUGHTIERIEORWARDICONTRACTS EORWARD]BEEFISALES] uo report ;I‘E,a“able 5
Delivery Month Neg. Sales 0-21days 1,616 A:ZL':;& 200 329370 39835050 E
Aug.'26 148,961 Neg. Sales 21+ days 650 | |Lexington, g >™" 415 400 | 34750-368.50 | 324-343 285-330 S
Sep. '26 86,180 Formula sales 3,802 | [August20 934 378-405 35450-375 | 313-356.50
Oct. '26 114.837 Forward contract sales 64 Ogallala,NE 385 353.50-362.50 | 332-333 266-330
Nov. '26 108,872 Domestic sales 5,600 Noreportavailable
Dec. '26 92,444 NAFTA Exports 69 Valentine,NE
Noreportavailable
CANADIANIUIVESTOCK{PRICESIZEEDERAINSPECTED]SI'AUGHTERIEIGURES] Herreid, SD
- — - Weekly | [August26 201 518-528 465-487 450-471 352 265-342
AlbertaDirect Sales (4% shrink) Price  Ghange | |Torrington, Wy ’ 486-516 435-454 394 367 31 250-331
Slaughter Steers, mostly Choice & Select 1-3,1300-1500lbs [ 23006 | +4.67
Slaughter Heffes, mostly Choice & Select 13, 1200-1400 bs | 22802 | +5.09 | [Audust20) 829 590 A I N e o g 3200 5500
Ontario Auctions No repo’n available * -
Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 Ibs 23544 +117 Colorado
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 Ibs N/A N/A August19 658 492-575 425-510 415-455 367.50-402 343-355 320 161174
Slaughter Cows, Cutter and Utility 1-3, 1100-1400 Ibs 167.31 -6.24 LaJunta,CO 442.50-520 435-450 402.50-417.50 | 345-382.50 313-330 282.50-303 191-217
*Price comparison from one week ago. Noreportavailable
Loma, CO
AueragelfecdercattielpricesiND)forweekiendinajluesdayyAugust2s\2026]) B ywemerr 510 1925058250 | 44750461 | 40650-421 | 36250372 |  344-360 301338 125170 3.550-4,075
Steers: Alberta Saskatchewan Ontario Dodge Gity, KS g 455-467.50 399-445 356-367.50 361-363 320-330 292 166-257 2,125-2,675
501-600 Ibs N/A N/A 46039 August20 50 605 492-520 393 371-424 332-363 304-330 160-240 2,650-4,200
601700 Ibs N/A N/A 39818 Pratt,KS 457.50-520 436-450 372-420 316-340 301-329 290-320 183-217.50 2,700-4,150
701-800bs 37441 N/A 38993 August20 2868 485 420-472 400-437.50 365-414 327.50-357 309-345
801-900 Ibs 35191 N/A 36924 Salina,KS g 445 405-450 350-392 325-390 | 302.50-372.50 | 260-318
Heifers: : : August19 — 477602 424526 341-019 325-377 312-338 290-320 152-190 1,800-4,000
201500 b Clovis, NM g 475 350-512 360.50-437 320-395 300-333 310-325 240-287 134-225 1,000-3,700 |53
£01-600 Ios N/A N/A 458.33 August26 1657|600 470-520 400-445 | 350-42750 | 335-370 | 322.50-357 | 265-33750 =
-0V s 408.21 N/A 400.56 ElReno, 0K : 520 400-460 340-400 320-376 | 30533650 | 303.50-334 |  246-319 S
601-700 lbs 39118 N/A 37193 August25 500 453535 390-460 350-385 339-380 302-340 383 139183 2.050-3,725
701-800Ibs 34094 N/A 32281 McAlester, 0K 404-493 367-440 331-411 320-350 270-321 243-290 192-217 1,875-3,700
USDAIMEXICO)TOIV!SAWEEKLYILIVESTOCKIMPORTS August24 ] 3304 507 410-500 371-419 355-389 330-347 262-333
: OklahomaCity,0K 470-500 405-43750 | 347.50-402.50 |  351-377 329-359 310-337 299
Feeder cattle imports weekly and yearly volume. ' August21 1o | 493650 425500 370-485 325-402 313-360 296-305 15181 3,950
Species Current Previous Current Previous Cuero, TX g 461-610 383-555 339-590 320-540 295-330 280-391 195-210 2,400-3,650
Week Week Year-to-date  Year-to-date | [August21 45 570 390 356-360 330-336.50 143-178
8/17/2026  8/10/2026 Dalhart, TX g 450 467.50 412.50 360 330.50-347 318-321 280-297 150-199
Feeders BORDER REOPENED AUG. 24 0 293508 August20 672 450 41750-470 335-385 321-342.50 308-328 30750 150-165
: SanAngelo, TX 360 325-340 300-320 295 184-201 2,500-2,600
USDAWEEKLY/IMPORTED|FEEDERICATTIE August20 984 435-445 400-420 330-353 345.50 319-331 145-155
Tulia, TX 425 385-465 355-375 320-350 292-331 291-324.35 284 170-185
August 26,2026
Mexico to United States Feeder Cattle Import Summary August2i 6.a69] 530695 460-560 392-485 354-422.50 325-370 334-350 300-320 135-183 2,000-5,500
) ) . . Alabama : 375-595 345-490 325-530 300-432.50 270-400 277.50-299 173-222 1,300-5,900
Receipts EST:1,300 Week Ago EST:N/A Year Ago Act: N/A August2d - 630° 5750° | 42750-460° | 380-405° | 329-38250° |  35450° 235 151187 4,050-4,550
Doudlas. AZ Lexington, KY 590-640" 387-505" 351-445" 339-405° | 262-380.50° 297" 255-261" 167-211 2,050-3,000
Santa Teresa, NM - ouglas, AZ - August24 397-415 370-390 337-354 304-344
N/A No recent sales to compare tFJ, trade active, Joplin, MO 4,327 405 350-360 328-350 322-331 247-310
demandgood. Supply consisted of steers August24 s76a| 200570 400-510 365-515 330-450 | 300-392.50 |  295-347 255-325 144-191.50 2,500-4,350
9nng : Tennessee : 400-480 377-455 330-437.50 291-395 270-342 267.50-320 220-310 170-235 1,600-4,050
August24 2034 340-437.50 350-465 345-495 338-405 220-354 165-308
Virginia / 330-412.50 300-405 270-405 285-364 200-310 200-220
Feeder heifers: Medium and large 1&2 | Feeder heifers: Medium and large 1&2
500-600 lbs N/A 500-600 lbs 375-385 %\ﬂ@% T
600-700 bs N/A 600-700 bs 340-350 Lethbridge, Alberta " 250-287
700-800 Ibs N/A 700-800 Ibs 310-320
ihatniiatibiitbdl i Rttt | Find out how YOUR'AUCTION MARKEF can become a PREEERRED WLJ partner!
500-600 lbs N/A 500-600 lbs 375-385
600-700 lbs N/A 600-700 lbs 340-350
700-800 Ibs N/A 700-800 Ibs 310-320
(slide 10 cents on steers and heifers basis 300 Ibs. All sales fob port of entry.)




After ahalf-decade push to
reduce Montana’s wolfpopu-
lation through increasingly
permissive hunting and trap-
pingrules, the Treasure State
is reversing course. Officials
are reducing the number of
wolves hunters and trappers
can kill this season.

The new measures were
enacted duringa contentious
annual Fish and Wildlife
Commission meeting Aug. 19
that set regulations for the
upcoming wolf season. They
come on the heels of a new
population estimate that
shows a decreasing popula-
tioninMontana asawhole—
and nearly 370 fewer wolves
in the state than officials pre-
viously thought.

“[The new regulations]
prevent a runaway harvest
year while also not puttingan
additional layer of handcuffs
on us,” Commissioner Ian
Wargo of Kalispell said at the
meeting.

Wolves in Montana were
removed from the endan-
gered species list in 2011.
Ever since, Montana has
managed them through
hunting. A decade later, a
state legislative mandate or-
dered Montana to decrease
its wolf population without a
clear target of how far to di-
minish numbers. In the years
that followed, the state re-
peatedly expanded hunting
and trapping opportunities
even as the number of ani-
mals killed remained rela-

tively steady.

Now, with a new estimate
indicating a smaller and de-
creasing wolf population
than previously thought, state
biologists recommended al-
lowing hunters and trappers
to harvest 250 wolves this
season—down from 458 last
year. The commission ulti-
mately approved a higher
limit of 300, a number that
could “thread the needle”
between meeting the state’s
requirement to lower the
population and reducing
wolf numbers to the point
where the federal govern-
mentmightrelist the species,
according to Wargo.

Wolfadvocates contended
that number puts too much
of a dent in the population,
currently estimated at 725
animals.

“The motive remains to kill
as many wolves as possible,”
KCYorkofthe nonprofit Trap
Free Montana said during
public comment.

Regional subquotas mean
the bulk of this season’s har-
vestwill be focused inregions
1 and 2 in Northwest Mon-
tana, with quotas of 131 and
92 wolves respectively. Thir-
ty-three wolves can be har-
vested in Region 3 and 28
wolves in Region 4. The rest
of the state has far fewer, if
any, resident wolves.

Two small “wolf manage-
ment units” just outside Yel-
lowstone National Park also
perennially generate strong

Feeders sell lower
in the countryside §

MARKETS

(frompage 1)

dollar to close at $362.68.

Lean beef trim contracts
have seen little movement.

The 50% lean trim August
contract was unchanged at
$161, and the September
contractwas also unchanged
at$151.

The 90% lean beeftrim Au-
gust contractwas unchanged
at $449, and the September
contractwas alsounchanged
at $445.

Feeder cattle

Feeder cattle futures saw
tremendous losses over the
week, with the August con-
tractdown $14 to $332.75and
the September contract
down $20 to $319.

The CME Feeder Cattle In-
dexgained almost $7 to close
at $335.46.

Corn futures closed higher,
up 36 cents on the September
contract to $5.14 and up 33
cents on the December con-
tract to $5.36.

“Thus far this week feeder
cattle prices have been most-
ly lower in sale barns across
the country, and thelight test
we've seen in the fed cash
cattle market has been lower
too—both of which pressure
the market to trade lower,
Stewart said.

Missouri: Joplin Regional
Stockyards in Carthage sold
4,327head on Monday. Com-
pared to a week earlier, feed-
er steers under 750 Ibs. sold

$5-15 lower. Heavier weights
sold from $5lower to $6 high-
er. Feeder heifers under 700
Ibs. sold $8-20lower. Heavier
weights sold $2-6 lower.
Benchmark steers averaging
767 1bs. sold from $337-350,
averaging $345.33.

Oklahoma: Oklahoma Na-
tional Stockyards in Oklaho-
ma City sold 3,324 head on
Monday. Compared to the
last sale, feeder steers sold
$4-10lower, with instances of
$15 lower on cattle over 900
Ibs. Feeder heifers sold $2-8
lower. Steer and heifer calves
sold $5-15lower. Benchmark
steers averaging 782 Ibs. sold
from $330-340, averaging
$335.96.

South Dakota: Sioux Falls
Regional in Worthing sold
2,368 head onMonday. Com-
pared to a week earlier, feed-
ersteers sold $5-10 lower and
heifers sold steady to $5 low-
er. Benchmark steers averag-
ing 801 Ibs. sold from $320-
332, averaging $327.83.

Texas: Giddings Livestock
in Giddings sold 1,146 head
onMonday. Compared to the
lastauction, feeder steers and
heifers sold $15-25 lower.
Benchmark steers averaging
717 1bs. sold from $300-318,
averaging $308.11.

Wyoming: Torrington
Livestock in Torrington sold
1,401 head on Wednesday.
Compared to a week earlier,
feeder steers and heifers trad-
ed sharplylower. Benchmark
steers averaging 774 Ibs. sold
for $352. — Anna Miller For-
tozo, WLJ managing editor
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MT scales back wolf harvest numbers

emotions over the hunt. This
season, only one can be taken
in each unit. The commission
also reduced the overall bag
limit for wolves from 15 to 10

statewide for individual
hunters and trappers. In Re-
gion 3, they reduced it fur-
ther: an individual hunter or
trapper can take only five
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wolves.

In public comment, both
sides of the wolf debate
voiced distrust over the cur-
rent population estimate,

though for different reasons.

General wolf-hunting sea-
son this year begins Sept. 15.
— Nick Mott, Mountain
Journal

What to expect from Mexican caltle imports

There is lots of speculation
on both sides of the border
about what to expect with the
resumption of cattle trade be-
tween the U.S. and Mexico.
How many cattle? What type
of cattle? How fast?

There are many questions
about if and how much the
world has changed since the
border closed and whether the
impacts are long-lasting or
perhaps permanent. We can’t
be sure, buthistoryis probably
still the best guide on what to
expect.

Mexican cattleimports aver-
aged 1.17 million head in the
20 years from 2004-23, with a
minimum of 702,600 head in
2008 to a maximum of 1.47
million head in 2012. Mexican
cattle imports are highly cor-
related to drought conditions
in Mexico, with severe drought
causing unsustainable spikes
in cattleimports which tend to
average out. A five-year mov-
ing average of Mexican cattle
imports only shows about
222,000 head variation across
years.

On average, 36% of annual
Mexican cattle imports cross

Table 1. Breakdown of 2023 Mexican Cattle Imports

Class Weight Group Steers Heifers Total % of Grand
Total
Feeder Cattle
<200 lbs. 0 57 57 0
200-440 lbs. 325418 35,879 361354 290
440-700 lbs. 584713 283,735 868 448 69.7
=700 lbs. 8312 1.624 9936 08
Total 918.443 321295 1.239.738 995
Fed 3.132 2,899 6.031 048
Sltr Bulls/Cows 562 223 785 0.06
Grand Total 1.246.554
from September through De-  any, spayed heiferswillbeim-  for 98.7% of Mexican cattle

cember. If the border was fully
open, the average of 1.17 mil-
lionhead annuallyimplies that
roughly 421,000 head could
cross by the end of the year.

Based on history, it mightbe
possible for 90,000-100,000
head of cattle to cross at the
Douglas, AZ, port in the last
four months of the year. If we
suppose that Santa Teresa,
NM, and Columbus, NM, open
one month later, an additional
125,000-175,000 head could be
imported by the end of the
year.

It is unlikely that many, if

ported initially, so the above
estimates are likely too high. It
will likely take several weeks
forportstoreturn to full capac-
ity. For the remainder of 2026,
up to 250,000 head total might
be possible but 150,000 head
is probably a more reasonable
estimate of Mexican cattle im-
ports by the end of the year.
The majority of Mexican
cattleimports are feeder cattle
and generally lightweight. Ta-
ble 1 shows the breakdown of
Mexican cattleimportsin 2023.
Feeder cattle weighing less
than 700 pounds accounted

imports, including 29% under
440 lbs. Many of the light-
weight feeders will be utilized
in stocker programs before
feedlot placement.

Tight feeder cattle supplies
inthe U.S.maymean thatmore
and lighter Mexican cattle may
be placed immediatelyin feed-
lots. These cattlewillbe on feed
for sixto eight months with the
first animals potentially avail-
able for slaughter by March
2027.— Derrell S. Peel, Okla-
homa State University Exten-
sionlivestock marketingspe-
cialist

Falt Bult gate Sunday, September 19, 2026

At the Ranch | Colusa, CA | 3 p.m. PDT
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SCCJKV ZACH TOP N110
Lot 1 — RAAA #5079413
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All cattle are:

9GGP




12

The past several years of
lower cow inventories, fewer
fed cattle, higher values of live
cattle and profitability across
the sectors of beef production,
and particularly, high retail
beef prices, lead many of us to
ask: “Is there a price point at
which consumers are no lon-
ger willing and able to enjoy
beef?”

As of now, beef demand re-
mains exceptionally resilient
and strong. According to the
USDA Economic Research
Service, wholesale beef prices
were 19.7% higher in March
2026 than in March 2025 and
are predicted to increase by
7.8% in 2026. Still consumers
continue choosingbeef. In fact,
despite those higher prices,
consumers increased both
their spending and purchase
volume during that same pe-
riod with beef sales outpacing
competing proteins like chicl-
en and pork.

According to consumer sur-
vey data:

 The majority of U.S. beef
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purchasing decisions are
based on taste and eating sat-
isfaction. Increasingly, nutri-
tional benefits and health play
arolein these decisions, which
isalsoworkingtobeef’sadvan-
tage.

o Over the pastfiveyears, the
willingness of consumers to
pay for beef at retail has in-
creased faster than inflation.
For example, in 2020 consum-
ers were willing to pay $7.26/
pound for ground beefatretail.
This price point of theirwilling-
ness to pay increased to $9.18/
Ib.in 2025.

« Since 2020, the percentage
of consumers who regularly
consume animal proteins has
increased. Currently more
than 85% of Americans iden-
tify as meat eaters, while the
share of consumersidentifying
a vegetarian or vegan has de-
clined from 14% to 7%.

o Oklahoma is one of the
states with the highest percent-
age of consumers who self-
declare asregularly consuming
meat.

Western

Livestock
Journal®

WLJ.net
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Analyzing consumer demand for beef

¢ Asincome increases, con-
sumers are more willing to pay
for beef.

o GLP-1 users are less sensi-
tive to the price of beef.

« On average, consumers in
the U.S. work about 13 minutes
topayfor 1 pound ofrretail beef.
For comparison, U.S. citizens

workabout 100 days each year
to pay their annual federal,
state and local taxes.
Consumer demand is criti-
cally important to the price of
beef as well as live cattle of all
types. In spite of historically
low inventories of live cattle, a
higher percentage of the U.S.

weekly harvest mixis reaching
the premium quality grades
(Prime and upper two-thirds
of Choice) than ever before.
Consumers haveresponded
favorably to improving beef
quality. Greater supply of mar-
bling-rich beef has allowed
more consumers to try the pre-

mium quality product. Con-
sumerslikeitand arewillingto
spend more to enjoy it. The
phenomenon has increased
demand across the entire beef
industry. — MarkZ. Johnson,
Oklahoma State University
Extension beef cattle breed-
ing specialist

Cattle groups speak out against import measure

BEEF IMPORTS
(frompage1)

that looks like, and I think the
president’s involved in that as
well” she said.

Farm Bureau analysis

John Newton, American
Farm Bureau Federation
(AFBF)vice president of public
policy and economic analysis,
said in a Market Intel report
that higher ground beef prices
aren't the result of a sudden or

easily reversible shortage.

He also noted that import
timing could work against the
industry’s herd-rebuilding
goal.

“Importantly, this an-
nouncementcomeswhen beef
imports into the U.S. are al-
ready record high and during
the very window of time that
many ranchers will be selling
their cattle,” he said.

Newton pointed to the his-
torically low beef cow inven-
tory as one of the primary rea-
sons ground beef prices are

(15 an

INVESTMENT.

Invest in your success with WLJ. Our field
reps offer excellent customer service,

expertise in cattle marketing and
years of experience.

.~ Contact your area field rep today and find out how WLJ can help you succeed!

Jared Patterson

208-312-2386

- WA, OR, CA, ID, UT, NV

-

Kevin Murnin
406-853-4638

MT, N. WY, ND, MN

e = f i

Ty Groshans
970-818-6016

CO, NM, KS, NE, S. WY, SD

higher. He said that efforts to
rebuild the cattle herd are
“fragile atbest,’ noting that the
number ofbeefheifers kept for
replacement was up 3% from
2025 in the latest cattle inven-
tory report.

“Despite the historicallylow
cattle herd, due to anumber of
packing plant closures across
the U.S., continued efforts to
increase beefimports, and the
phased reopening of the bor-
der with Mexico, cash cattle
priceshave fallen 14%, ornear-
ly $40 per hundredweight, in
recent months,” Newton said.

At the same time, the beef
cutout value has climbed to
near historic highs, which con-
tributes to higher retail prices,
he said.

Drought conditions have
also forced producers to liqui-
date cattle or put them on feed.

Since 2020, production costs
for cow-calf producers are up
more than $400 per head, or
nearly 30%, Newton said.
While recent years have been
some of the best economic
years for cow-calf producers,
the positive returns are above
variable costs only. When con-
sidering fixed costs such as
land, taxes and machinery,
returns above the total cost of
production for cow-calfopera-
tions have been negative for 30
years, he continued.

“It is for these reasons that
effortstoincrease beefimports
will further undermine the
economic incentive for ranch-
ers to make the investment to
rebuild the herd,” Newton said.

“Finally seeing the returns
needed tojustify reinvestingin
their herds, cow-calfproducers
are beginning to hold on to
their heifers and starting to
rebuild,” he said. “A surge of
imports coincidingwith the fall
calf-selling season and the
dropin cattle prices thatwould
come with those imports
would jeopardize that.”

Measure faces
industry opposition

Ranching and agriculture
groups largely rebuked the an-
nouncement.

The National Cattlemen'’s
Beef Association (NCBA) said
thatwhile American cattle pro-
ducers also want to keep gro-
ceries affordable for consum-
ers, government-subsidized
beef is not the way to rebuild
the cattle herd.

“Cattle farmers and ranchers
are responding to strong mar-
ketsignals and historically high
demand, and we are already
working to rebuild after years
of ongoing drought, highinput
costsand other challenges that
have reduced U.S. cattle num-
bers,” said NCBA CEO Colin
Woodall in a statement. “To-
day’s announcement and
other market interventions
throw cold water on the pros-
pect of herd expansion and
sacrifices long-term stability
for short term messaging”’

NCBA encouraged cattle

producers to tell Congress and
the White House to oppose
plans to increase foreign beef
imports. The group created a
formletter to submitto elected
leaders, which is available at
tinyurl.com/5e65es5j.

In addition, NCBA, along
with the Livestock Marketing
Association, AFBFand the U.S.
Cattlemen’s Association
(USCA), submitted a letter to
Trump expressing their con-
cern with his proposal.

“We urge you to reverse
course on this 90-day import
plan and work with us instead
on solutions that strengthen,
rather than weaken, America’s
capacitytofeeditself;’ theletter
read. “We stand ready to work
with you on policies that keep
food affordable, protect pro-
ducers and consumers, and
preserve aviable future for the
US. cattle industry”’

Ranchers-Cattlemen Action
Legal Fund, USA (R-CALF)
said increasing foreign beef
imports doubles down on a
“failed strategy” to substitute
foreign beef for rebuilding the
domestic herd.

“Weurge the administration
to reconsider this approach
and instead restore competi-
tion in cattle markets, imple-
mentimport controls that pro-
vide producers the confidence
and market opportunity to re-
build the domestic herd, and
restore mandatory country of
origin labeling so consumers
candistinguish American beef
from imported beef,’ said Bill
Bullard, CEO of R-CALE in a
statement.

R-CALE along with 12 state
and local cattle associations,
penned a letter Aug. 24 to
Trump urging him to recon-
sider his proposal.

“We share your concern that
the beef supply chain is not
functioningasitshould, result-
ing in historically high beef
prices for consumers,” the let-
ter read. “However, we believe
the solution lies in addressing
the beef supply chain rather
than treating the symptoms of
lowdomestic supplies and his-
torically high beef prices’

Letter signatories included
cattle associations from Cali-
fornia, Colorado, Missouri,
North Dakota, Oklahoma,
South Dakota, Washington
and Wyoming.

The USCA warned that the
import measure would side-
line U.S. producers, threaten
cattle prices and risk under-
mining consumer confidence.

“U.S.ranchershave endured
years of low cattle prices and
trade uncertainty, and now
they are being used as pawns
in a 90-day political timeline,’
said USCA President Justin
Tupper in a statement. “The
recent recall of beef from Ar-
gentinashowed clearly thatour
current system is already
strained. We want Americans
tobe able to buy beef, but pric-
es cannot be pushed down at
the expense of food safety.” —
Anna Miller Fortozo, WLJ
managing editor
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SALE CALENDAR

Sale Calendar is a service

to our advertisers. There

is a minimum advertising
requirement to be eligible to
be listed in the Sale Calendar.
Contact your fieldman for
more information or to have
your date added to the Sale
Calendar. We will only run
auction sale dates or private
treaty start dates.

ALL BREEDS

Sep. 2 - Superior Livestock
Auction, Hudson Oaks, TX
Sep. 13 - Visalia Livestock
Market, Bull Sale, Visalia, CA
Sep. 14 — Northern Livestock
Video Auction, Billings, MT
Oct. 3 - Turlock Livestock
Auction Yard, Bull Sale,
Turlock, CA

Oct. 4 — Cal Poly Bull Sale,
San Luis Obispo, CA

Oct. 17 — Western
Stockmans Market,
Macfarland, CA

ANGUS

Sep. 3 - Vintage Angus
Ranch, Bull Sale, La Grange,
CA

Sep. 4 - Byrd Cattle Co.,
Production Sale, Los Molinos,
CA

Sep. 5 — Dunipace Angus
Ranch & Bar KJ Angus, Bull
Sale, Farmington, CA

Sep. 5 — Rhoades Angus
Ranch, Production Sale,
Cambria, CA

Sep. 6 — Heritage Bull Sale,
Wilton, CA

Sep. 8 - O'Neal Angus
Ranch, Bull Sale, Madera, CA
Sep. 9 - Teixeira Cattle Co.,
Bull Sale, Pismo Beach, CA
Sep. 10 — Donati Angus
Ranch, Bull Sale, Oroville, CA
Sep. 11 - Tehama Angus
Ranch, Bull Sale, Gerber, CA
Sep. 12 - Arellano Bravo, Bull
Sale, Walnut Grove, CA

Sep. 14 — The Chosen Bull
Sale, Turlock, CA

Sep. 15 - Thomas Angus
Ranch, Bull Sale, Galt, CA
Sep. 16 — Gonsalves Ranch,
Bull Sale, Modesto, CA

Sep. 17 - Dal Porto Livestock
& Rancho Casino Angus, Bull
Sale, Denair, CA

Sep. 18 — O’Connell Cattle &
Dixie Valley Ranch, Bull Sale,
Galt, CA

Sep. 19 — Ward Angus
Ranch, Bull Sale,
Gardnerville, NV

Sep. 23 - Westside
Connection, Bull Sale, Dos
Palos, CA

Sep. 24 - Beef Solutions Bull

Sale, lone, CA

Sep. 27 - Traynham Cox,
Production Sale, Fort
Klamath, OR

Oct. 2 - Elwood Ranch, Bull
Sale, Red Bluff, CA

Oct. 3 - Colyer Hereford

& Angus, Female Sale,
Bruneau, ID

Oct. 8 - Bar KJ Angus,
Female Sale, Bakersfield, CA
Oct. 9 - Kern Cattle, Female
Sale, Visalia, CA

Oct. 10 - Vintage Angus
Ranch, Female Sale,
Modesto, CA

Oct. 11 - Arellano Bravo,
Female Sale, Walnut Grove,
CA

Oct. 13 — 9 Peaks Angus
Ranch, Bull Sale, Fort Rock,
OR

Oct. 13 - Coleman Angus,
Female Sale, Charlo, MT
Oct. 14 - Montana Ranch,
Female Sale, Big Fork, MT
Oct. 15 - Thomas Angus
Ranch, Bull Sale, Baker City,
OR

Oct. 16 — NILE Angus Female
Sale, Billings, MT

Oct. 17 — Basin Angus
Ranch, Female Sale, Billings,
MT

Oct. 17 - Lambert Ranch,
Bull Sale, Oroville, CA

Oct. 24 - 44 Farms, Bull
Sale, Cameron, TX

Oct. 26 - Dal Porto
Livestock, Female Sale,
Anselmo, NE

Oct. 28 - Riverbend Ranch,
Bull Sale, Idaho Falls, ID
Oct. 30 - Birch Creek Angus,
Bull Sale, Ruby Valley, NV
Oct. 31 - Bear Mountain
Angus, Bull Sale, Palisade, NE
Oct. 31 - Evergreen
Exclusive, Female Sale,
Ellensburg, WA

Nov. 4 — Hornung Livestock,
Female Sale, Stratton, CO
Nov. 9 — Green Mountain
Angus & Rooney Angus, Bull
Sale, Billings, MT

Nov. 10 - Beartooth Angus,
Bull and Female Sale, Billings,
MT

Nov. 11 - Riverbend Ranch,
Bull Sale, Idaho Falls, ID
Nov. 12 — Hoffman Ranch,
Bull Sale, Thedford, NE

Nov. 12 - JRRanch &
Sackmann Cattle, Production
Sale, Othello, WA

Nov. 13 - Artnzen Angus,
Bred Cow Sale, Hilger, MT
Nov. 14 - Montana Ranch,
Bull Sale, Big Fork, MT

Nov. 16 — Montana Angus
Female Sale, Billings, MT

Nov. 20 - Rollin’ Rock Angus,
Bred Female Sale, Pilot Rock,
OR

Nov. 21 - Baldridge/
Tiedeman & Frank Cattle Co.,
Female Sale, Lodgepole, NE
Nov. 21 - Redland Angus,
Bull Sale, Buffalo, WY

Nov. 21 - Spring Cove
Ranch, Female Sale, Bliss, ID
Nov. 21 - Queen Ann Cattle
Co., Bull & Female Sale,
Loma, CO

Nov. 24 — Paint Rock Angus,
Bull Sale, Hyattville, WY

BRANGUS

Nov. 20 - Cavender
Ranches, Production Sale,
Jacksonville, TX

HEREFORD

Sep. 7 - Genoa Livestock,
Bull Sale, Minden, NV

Sep. 19 - Ehlke Herefords,
Production Sale, Townsend,
MT

Sep. 25 — Holden Herefords,
Female Sale, Valier, MT
Oct. 2 - Elwood Ranch, Bull
Sale, Red Bluff, CA

Oct. 3 - Colyer Hereford

& Angus, Female Sale,
Bruneau, ID

Oct. 17 — Lambert Ranch,
Bull Sale, Oroville, CA

Nov. 12 — Hoffman Ranch,
Bull Sale, Thedford, NE
Nov. 19 - Largent & Sons,
Bull Sale, Kaycee, WY

Nov. 23 — Berry Herefords,
Bull Sale, Cheyenne, WY

RED ANGUS

Sep. 19 - Stegall Cattle,
Production Sale, Colusa, CA
Sep. 26 — McPhee Red
Angus, Production Sale, Lodi,
CA

Oct. 16 — NILE Red Angus
Bull Sale, Billings, MT

Nov. 7 - Bet on Red Sale,
Reno, NV

Nov. 21 - Baldridge/
Tiedeman & Frank Cattle Co.,
Female Sale, Lodgepole, NE

SIMANGUS

Sep. 16 — Gonsalves Ranch,
Bull Sale, Modesto, CA

Sep. 23 - Westside
Connection, Bull Sale, Dos
Palos, CA

Sep. 24 — Beef Solutions Bull
Sale, lone, CA

Sep. 27 — Traynham Cox,
Production Sale, Fort
Klamath, OR

Oct. 17 — Lambert Ranch,
Bull Sale, Oroville, CA

Nov. 4 - Hornung Livestock,
Female Sale, Stratton, CO
Nov. 12 - JRRanch &

Big Horn Classic
Sheridan, WY, Aug. 17-21
Buyers stayed aggressive
through a volatile week on
the futures board as Supe-
rior Livestock Auction mar-
keted more than 197,000
head at its Big Horn Classic,
held Aug. 17-21 in Sheridan,
WY. The offering ran roughly
75% above the head offered
a year ago, swelled by
drought and fire across the
North and West that pushed
cattle to market early.
Cattle producers sold a total
of 1,357 lots consigned from
32 states, with 390 suc-
cessful buyers over the five-
day auction. Cattle sold on
contract to deliver immedi-
ately through April 2027.
“Good cattle, good people,
goodmarkets,” said Superior
auctioneer Kyle Shobe.
“From the auction block, it
was evident again and

again—short supply and bal-
anced optimismis still driving
the cash market. Yes, we
have seen an adjustment
since the highs of June, but
there’s no question we're still
in high times in the cattle
business. Remember where
we've been, keep it in per-
spective, manage what you
can control.”

Calves out of North Dakota,
South Dakota, Wyoming and
Montana anchored the sale.
Northern five-weight steers
brought $385-520/cwt,
slightly tested at $2-22/cwt
lower than the last test. Heif-
ers drew unusually broad
interest, with buyers com-
peting for the lighter end,
four-weight Northern heif-
ers bringing $540/cwt, and
six-weight heifers reaching
$480/cwt; heifers held their
value across every region
and in some cases higher
than steers. Bred stock was

in strong demand with first-
calf heifer pairs topping the
market at $5,850 per head.
Genetics again carried a vis-
ible premium. Buyers paid up
for large, uniform lots out of
regions whose purebred
breeders have spent de-
cades building consistency
into commercial herds, and
a special Charolais section
on the auction’s third day
drew seedstock producers
into the room to stand be-
hind their bull customers.
The auction opened days
after a sharp break in the
futures market with Tyson
Foods announcing plant clo-
sures. The CME Feeder
Cattle Index slid throughout
the week. Against that back-
drop, prices across the Big
Horn Classic finished steady
with the 2025 offering, an
auction that had set records
in nearly every class a year
ago.

Sackmann Cattle, Bull Sale,
Othello, WA

STABILIZER

Oct. 17 — Leachman Cattle,
Stabilizer & Angus Sale,
Dinuba, CA

Nov. 20 — Leachman Cattle,
Bull Sale, Meriden, WY

COMMERCIAL

Sep. 2 - Superior Livestock
Auction, Video Sale, Hudson
Oaks, TX

Sep. 10 - Cattle Country
Video, Video Sale, Cheyenne,
WY

Sep. 13 - Visalia Livestock
Market, Bull Sale, Visalia, CA
Oct. 3 - Turlock Livestock
Auction Yard, Bull Sale,
Turlock, CA

Oct. 4 — Cal Poly Bull Sale,
San Luis Obispo, CA

Nov. 5 - Weaver Ranch,
Female Sale, Lewistown, MT
Nov. 13 - Artnzen Angus,
Bred Cow Sale, Hilger, MT
Nov. 16 — J&L Livestock,
Female Sale, Billings, MT
Nov. 20 - Rollin’ Rock Angus,
Bred Female Sale, Pilot Rock,
OR

Nov. 21 - Queen Ann Cattle

Co., Bull & Female Sale,
Loma, CO

HORSE

Sep. 19 - Legacy Ranch,
Horse Sale, Prescott, AZ
Sep. 19 — Weaver Quarter
Horses Sale, Great Falls, MT
Sep. 20 — Balkenbush
Quarter Horses, Dispersal
Sale, Great Falls, MT

Oct. 1- Bowman Livestock,
Horse Sale, Bowman, ND

SHEEP

Sep. 16 — Montana Wool
Growers Association, Ram
and Ewe Sale, Miles City, MT

A..) SALE REPORTS

MEMORY RANCHES
FOAL SALE
Aug. 22, Wells, NV
33Studcolts ... $9,644
48Fillies 7,360
Auctioneer: Rick
Machado
TOP: Grey filly out of
Cello Drift, by Martis Speed
Racer; to a buyer in Utah,
$30,000. — JARED PAT-
TERSON

RIVERBEND RANCH
FEMALE SALE
Aug. 22, Idaho Falls, ID

38 Angus
females....... $24,355
5 Angus
pregnancies. . . . 56,000
Auctioneer: Trent
Stewart
Sale Managers: Cotton

& Assoc.

TOPS—Angus bred
heifers: Riverbend Elba
N419,2/13/2025 by Crouch
Congress bred to EXAR
Bona Fide; to Edisto Pines
Farm, Leesville, SC,
$90,000. Riverbend For-
everLadyN222,1/21/2025
by BNWZ Bougie 1588 bred
to Riverbend Saluda
N1805; to Hilltop Angus,
Fayetteville, TN,and4C An-
gus, Shelbyville, TN,
$65,000. Fall pairs: River-
bend Blackcap M2065,
7/8/2024 by Pine View Red
State withaBasinKeystone
heifer calf by side; to
Nowatzke Cattle, Michigan
City, IN, $60,000. River-
bend Belle M2497,
7/30/2024 by Virginia Tech

Statesman with a Basin
Keystone heifer calf by
side; to Gutwein Angus,
Francesville, IN, $55,000.
Open heifers: Riverbend
Linda N2368, 7/7/2025 by
EXAR Bona Fide; to Circle
G Angus Ranches, Adel,
GA, $77,500, 1/2 interest.
Riverbend Blackcap P860,
3/31/2026 by Schiefelbein
Gable 311; to AAA Farms
LLC, Milan, TN, $50,000.
Pregnancies: EXAR Elba
9501, 3/12/2027 by GAR
Market Maker; to Kern Cat-
tle Co., Visalia, CA,
$85,000. Riverbend Belle
J2103,2/19/2026 by GAR
Market Maker; to Spruce
Mountain Ranch, Larkspur,
CO, $80,000. — JARED
PATTERSON

TURLOCK LIVESTOCK AUCTION YARD
: MARK YOUR CALENDARS
L FORTHESEUPCOMING EVENTS!

19 ANNUAL FALL FEMALE &
CALIFORNIA BREEDERS BULL SALE

SATURDAY, OCTOBER 3

9A.M.-FEMALESALE 1P.M.-BULLSALE

FEATURING 500 TOP-QUALITY PAIRS AND BRED FEMALES!

INCLUDING 25 1ST CALF ANGUS AND BLACK/WHITE FACE PAIRS FROM SL CATTLE
AND 25 OPEN, BREEDABLE 18-24 MONTH F1BALDIES FROM WIEDEMANN RANCH!

Watch live and bid on
LMA Auctions.com

Call today to consign your cattle!

...209-277-2063

Max Olvera....
Steve Faria
JustinRamos
JohnBourdet
Celeste Settrini .

2" vaccinations given 30 days prior to sale date

FALL ROUND UP SPECIAL FEEDER SALES

TLAY STANDARD OF EXCELLENCE VACCINATION PROGRAM

Healthier calves from your ranch to our market

TUESDAY, OCT. 6

TUESDAY, OCT. 20

Elite Level Premium Level
5 way viral (modified live) 2x 5 way viral (modified live) 2x
Clostridial 2x Clostridial 2x
Mannheimia / Pasteurella 2x Mannheimia / Pasteurella 2x
Dewormer Dewormer
Weaned 45 days Not weaned

HAYTHORN
RANCH
OGALLALA, NE
DEADLINE SEPT.7

209-988-7180
209-844-6372
831-801-2343
831-320-1527

Matt Miller .

BudCozzi ...

209-634-4326 - 209-667-0811 - WWW.TURLOCKLIVESTOCK.COM

TUESDAY, NOV. 3
TUESDAY, NOV. 17

2 vaccinations given 30 days prior to sale date

September15 October 16
WM
HEADQUARTERS
COTTONWOOD, CA
DEADLINE OCT. 8

Jake Bettencourt

December?2
ATLANTIS
CASINO
RENO, NV
DEADLINENOV. 18

...209-262-4019
209-631-6054
209-996-8645
209-914-5116
209-480-5101

.209-652-4480




14

AUGUST 31,2026

WESTERN LIVESTOCK JOURNAL

CLASSIFIED CORRAL

WWWWLJNET

ADVERTISING RATES

handling service.

COLORPHOTO: $35 EACH.

as two.

mailed.
CONDITIONS

commissionable.

T Employment Wanted
2 Help Wanted
3 ... Situations Wanted
4. . Distributors Wanted
B Appraisers
B e Auctions
7 .. Auctioneers
- J Feedlots
9. .... Lost Cattle
10.. ... Cattle for Sale
| Cattle Wanted
12.. . Al/Semen/Embryos
13 s Brands
| Dogs for Sale
15...... ....Horses/Mules
16 e Bison/Buffalo
17 ...... .. Sheep/Goats/Hogs
18 s Livestock Supplies
19.. Ranch/Livestock Services
20....... .... Real Estate Opportunities

20A........... Pacific Real Estate For Sale
20B . Intermountain Real Estate For Sale
20C...... Mountain Real Estate For Sale
20D .... Southwest Real Estate For Sale
20E......cc.... Plains Real Estate For Sale
20F......... Midwest Real Estate For Sale
20G .....Southeast Real Estate For Sale

PROMPTLY FORWARDED.

2rorY

720-370-7977

BY THE WORD: 90 cents per word for each insertion.
MINIMUM WORD RATE: 17 words or fewer, $15.30 one time.

MAD RATES: (Bold headline) $2 more per insertion for your
phone number, email and/or website, plus first 2 or 3 words in
bold print. (Applies to word ads only)

BOXED AND BOLD: (Boxed with bold text) $5 more per
insertion. (Applies to word ads only)

BLIND BOX AD: We will assign your confidential number and
forward replies to you. Cost is $12 per 3 issues for mail and

BOXED DISPLAY ADS: $30 per column inch for each insertion.
MINIMAL ARTWORK: No additional charge.
BLACK AND WHITE PHOTO: $10, LIMIT OF ONE.

DISCOUNTS: 5% for running your ad 3 to 5 times; 10% for 6
times or more; up to 35% for 52 times.

SUGGESTION FOR CORRECT WORD COUNT: Be sure to
include your name, address and phone number in the count, as
well as all initials and abbreviations. Hyphenated words count

TEARSHEETS: Available upon request only. Can be faxed or

EMPLOYMENT WANTED ADS: Must be paid in advance.

DEADLINE: Tuesday at 4:30 p.m. MT, the week prior to
publication date. Newspaper is published on Mondays.
LIABILITY: Advertiser is liable for content of advertisement and
any claims arising therefrom made against the publication.
Publisher is not responsible for errors in phoned-in copy.
Publisher reserves the right to refuse any advertising not
considered in keeping with the publication standards.

COMMISSIONS: Classified advertising is NOT agency

20H ..... Northeast Real Estate For Sale

201.......... Foreign Real Estate For Sale
21 Real Estate Wanted
22...Real Estate Rent/Lease/Trade
23 Pasture Available
24 Pasture Wanted
25 e Mineral Rights
26.......... Hay/Feed/Seed
P Irrigation
28.....ue. ..Ag/Industrial Supplies
29, Fencing/Corrals
30 . Equipment For Sale
1< 1 [P Equipment Wanted
32 ... Building Materials
33 e Trucks/Trailers
34 . Tractors/Implements
35 .. Business Opportunity
.......................... Loans
.................... Insurance

... Financial Assistance
Tech/Books/Art/Etc.
......................... Miscellaneous
...... Lost/Found

....Personal

................................... Schools
Auctioneering Schools

720-370-7977 - Fax: 303-722-0155
www.wlj.net - classified@wlj.net

DO NOT PHONE IN RESPONSES TO BLIND BOX ADS.
ADVERTISERS' NAMES AND LOCATIONS ARE CONFIDENTIAL.
INCLUDE THE AD DEPARTMENT NUMBER IN YOUR EMAIL
RESPONSE OR ON YOUR ENVELOPE AND YOUR REPLY WILL BE

= i S

CLASSIFIED ADS WORK!
www.wlj.net

Call & schedule your classified
ad today!

TOIN_DT7TN_T70377

It’s all at

1-303-722-0155

Cattle
For Sale

To a pasture near you

2 Bar ~<

Primme 5y @@9’7&1«
Female Sale

OCTOBER 3, 2026
At the FHereford Vet

Spring Bull Sale

MARCH 18, 2026
3"“Wednesday

1-806-344-7444

Hereford, Texas
STEVE & LAURA KNOLL

www.2BarAngus.com
|

5 PRATT FARMS ®

GRAY BRAHMANS

GENTLE AMERICAN
BEEF TYPE GRAY
BRAHMANS

Loren Pratt
520-709-1554
44996 W. Papago Rd.
Maricopa, AZ 85139

Visit
www.wlj.net
today!

B ciassiFED@WLINET

POWDER RIVER
LIVESTOCK EQUIP.

Best prices with delivery available.
Conlin Supply Co., Inc.
Oakdale, CA

Ask for Larry or Albert
209/847-8977

Real Estate

Pacific s

KNIPE LAND

(208) 345-3163
knipeland.com

N VALE PIVOT FARM
280+ acre row crop farm.
Two parcels with 245+
acres irrigated by 4 pivots
(one gravity-pressurized),
and 3 wheel lines. Great
investment - only $5,714/ac.
$1,600,000 Sale Pending

COW VALLEY RANCH
1,490+ acres - grazing land,
seasonal creeks, & hunting.
Reduced. Now $820,000

720-379-8275
Subscribe to
WI1J today!

Phonein
your order

WANTED:

Winter/Fall pasture for cow/
calf pairs & yearlings.

CA/NV area.
Established CA/NV operation.

Call/text (530) 304-7575

Irrigation 27

,;EerRN
W)POLYPIPE

HDPE PIPE for Ranch Water Systems
Fair Prices - Good Service - Rancher Owned
DELIVERY THROUGHOUT THE WEST

CALL TODAY: 800-718-7784

Tractors &

Implements .

Yielder 2020 No-Till Drill

- Ideal for Pasture Renovation
- Seed into sod in paired rows
- Retired at only 25K acres

Guy Swanson (509) 995-1879
evbguy@comcast.net

RATES AS LOW AS 5.5%!

Business & Financial Consulting.
Designed for the Farmer/Rancher
(Not the Banker)
www.agrionefinancial.com

303-773-3545

You Call Steve, I'll Come to You.

AGRI-@HQ Financial

GET THOROUGH PRACTICAL
TRAINING IN:

Pregnancy testing—A.l.
herd health—calf
delivery and care. Many
additional subjects.

CATTLEMEN

Our business is to help you
improve your business.

Learn more by working with
live animals under expert
supervision.

GRAHAM SCHOOL, INC.
641 W. Hwy 31 Garnett, KS 66032

785/448-3119

www.grahamschool
forcattlemen.com

Over 100 years of
continuous service

AL Ul
s

|
3 >
1=

f N

NEED EXTRA
INCOME?

Advertise a hunting
or fishing lease!

CALL NOW!
800) 850-2769
- 400 y

STAYUPTO
DATE WITH WLJ

WEEKLY NEWS
UPDATES ON SOCIALS

) yeostares Statement
POSTAL SERVICE » (All Periodicals

g urepstares Statement of Ownership, Management, and Ci
POSTAL SERVICE » (All Periodical

als Publications Except Requester Pul

v|v|v|~

67

With the

new WLJ
Classifieds
and Property
listings you
can now
upload a video
andup to 10
photos!

Western Livestock Journal

VISIT WLJ.NET

Trusted since 1922. Reimagined for 2025.

N

¥,

www. WLJNET
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= Thank you to
~_ourreaders

| &advertisers
for your

support of
WLJ!




The Texas forest industry
continues on a steady trajec-
tory thanks to ongoing de-
mand for new housing and
construction, aswell as other
manufacturing sectors that
rely on renewable wood fi-
bers, said a Texas A&M Forest
Service expert.

“We're a huge state that is
home to eight of the 15 fast-
est-growing cities in the na-
tion,” said Aaron Stottlemyer,
Ph.D., Texas A&M Forest Ser-
vice Forest Analytics Depart-
ment head and adjunct pro-
fessor in the Texas A&M Col-
lege of Agriculture and Life
Sciences Department of
Ecology and Conservation
Biology. “That growth, and
the need for housing in par-
ticular, places demand on the
forest sector for wood con-
struction materials.”

While Texas is home to
more than 55 million acres of
forestland, itis the roughly 12
million acres of timber-pro-
ducing pine forests across 43

East Texas counties that fuel
the state’s forest industry.

Stottlemyer said the value
of harvested timber consis-
tently ranks among Texas’
top 10 agricultural commod-
ities. According to a Texas
A&M Forest Service report,
in 2024 the Texas forest sector
directly contributed $27.4
billion in industry outputand
employed over 73,000 peo-
ple.

Stottlemyer said around 85
sawmills currently operate in
Texas, transforming raw tim-
ber into productslike dimen-
sional lumber, plywood and
oriented strand board.

“We're one of the topwood
panel producing statesin the
nation,” he said.

While Texas is considered
anetimporter of forest prod-
ucts, the state maintains a
healthy rate of international
and domestic exports.

In 2024, Texas’ interna-
tional forest product exports
totaled $2.1 billion.

Dry, dusty conditions
can increase pneumonia

Recent rains have provid-
ed some needed relief from
dusty conditions across
much of North Dakota. The
effects of strong winds and
dry soils have been a visible
challenge for farmers during
spring planting and have
been an unpleasant com-
panion to outdoor activities.

Dusty conditions can also
pose cattle health challenges
that producers should be
aware of, according to Dr.
Jake Galbreath, North Da-
kota State University
(NDSU) Extension veteri-
narian.

Dust is usually trapped in
the upper airway by mucus,
which is then moved up-
wards by tiny hairlike cells
and eliminated through
coughing or swallowing.
High levels of dust can over-
whelm these defenses, caus-
inginflammation. Inflamed
lung tissue is more suscep-
tible to infection (pneumo-
nia), either from pathogens
carried by dust or from those
normally present taking ad-
vantage ofimpaired defens-
es.
“Calves are usually more
at risk of developing pneu-
monia because their lungs
have not matured and their
immune systems are not
fully developed to fight in-
fection,” Galbreath said.

Early identification of re-
spiratory issues can allow
treatment before permanent
lung damage occurs.

Galbreath provides warn-
ing signs for producers:

o Watery eyes that may
become inflamed.

o Thick mucus from the
nose or eyes.

« Persistent cough that in-
creases with movement.

» Wheezing, harsh breath-
ing and stretching of the
neck.

o Increased respiratory
rate at rest (over 40 breaths
per minute).

Galbreath also recom-
mends that producers allow
extra time to move cattle,
work them slowly in dusty
conditions and use low-
stress handling techniques.

“Working slowly is even
more important in cattle
with respiratory disease, as
their lung function may be
significantly impaired,” Gal-
breath said.

Dusty conditions can con-
tribute to other health prob-
lems as well. Eye irritation
from dust can lead to pink-
eye, as face flies that spread
disease are drawn to in-
creased secretions from the
eyes. Also, persistent cough-
ing can lead to rectal pro-
lapse.

“While the weather condi-
tions that cause significant
dust are out of our control,”
Galbreath said, “producers
can take some steps to help
with dustand reduce therisk
of developing respiratory
disease

Those steps include the
following:

e Spray water in and
around pens and on nearby
roads to settle dust.

e Avoid unnecessary traf-
fic on roads upwind from
cattle.

o Utilize windbreaks or
shelter belts.

« Clean water sources to
encourage drinking, as hy-
dration is important for air-
way protection.

» Move cattle from dry lot
to pasture.

e Monitor pastures and
stocking rates to avoid over-
grazing.

o Ensure adequate trace
mineral uptake to support
healthy immune function.

e Vaccinate against respi-
ratory pathogens based on
herd history and consulting
aveterinarian.

Treatment for respiratory
disease typically includes
antibiotics and anti-inflam-
matory medications, either
steroidal or nonsteroidal.
Other supportive treat-
ments, such as vitamin or
mineral supplements, pro-
biotics, and oral electrolytes,
may also be beneficial.

Producers should develop
treatment protocols for re-
spiratoryissues in consulta-
tion with their veterinarian.
— NDSU Extension
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Texas forest industry remains steady with large economic, ecological impact

“Our two biggest trade
partners, both in terms of
imports and exports of fin-
ished goods, are Mexico and
Canada,” he said.

Although primary forest
products like lumber and
wood panels may be the
most recognizable elements
of the industry, Stottlemyer
said Texas’ secondary forest
products manufacturing sec-
tor is exceptionally impor-
tant and provides stability
from fluctuations in the
housing market that affect
demand for solid wood prod-
ucts such as lumber and
panel.

“These secondary manu-
facturers take wood pulp and
turn it into value-added
products like paper and pa-
perboard products,” he said.
“Those companies comprise
a huge market share of the
Texas forest sector”

He said these facilities, lo-
cated primarily in the north-
ern and central parts of the
state, account for more than
65% of the state’s forest sector

economy.
Stottlemyer said there is

also growing interest in the
use and construction appli-
cations of engineered wood
products like mass timber,
which includes cross-lami-
nated timber and glue-lami-
nated timber, known as
glulam.

More than 90% of timber-
land in East Texas is privately
owned, with family forest
landowners accounting for
58% of that ownership.

Stottlemyer said compared
to other crops, timber is a
long-term investment of 20-
30 years that offers a rela-
tively stable return for land-
owners. Thanks to manage-
ment activities like thinning
operations during growing
cycles, forests can produce
revenue throughout the full
crop rotation.

Despite the stability, chal-
lenges persist, especially for
small-scale forest owners.

“An issue across the entire
nation is an oversupply of
small-diameter pine trees
and lack of new markets,” he
said. “We’ve seen an unprec-
edented closure of pulp and
paper mills across the South,

There’s others.
But there’s only one

Western Livestock Journal.
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and we're not seeing invest-
ments in new facilities or
manufacturers to take the
place ofthose thatwe'velost”

Due to a combination of
factors, including improved
tree genetics, advanced silvi-
cultural practices and im-
proved sawmilling efficiency,
Stottlemyer said East Texas is
growing nearly 300% more
wood volume than is being
harvested annually.

Another challenge facing
small-scale landowners—
typically 100 acres and less—
relates to an “economy of
scale”

“The minimum acreage
depends on the timber har-
vester, but for most, thereisa
threshold where they can’t
financially justify moving
their equipment and opera-
tions around to harvest
smaller timber parcels,” he
said.

Stottlemyer said Texas
A&M Forest Service is ac-
tively working to develop
solutions and find market
opportunities to resolve
these challenges.

“There’s a lot of interest in

104 YEARS.
AND COUNTING...

WLJ

NET

SERVING PRODUCERS AND LIVESTOCK
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biochar and its potential us-
es, from amending soil to
agricultural and bioremedia-
tion applications,” he said.
“Other market opportunities
could be sustainable aviation
fuel from forest biomass, car-
bon and ecosystem service
markets, and wood pellets for
renewable energy.’

There is also growing rec-
ognition of the valuable non-
timber resources Texas for-
ests provide, including recre-
ation, wildlife habitat, carbon
sequestration, improved air
quality, and water quality
and quantity.

“We cannot talk about wa-
terwithout talking about for-
ests and what the forestry
sector doesin terms of ensur-
ing that the citizens of our
state continue to have access
to clean drinking water,” Stot-
tlemyer said.

Texans can learn more
about the state’s forest re-
sources and access a diverse
portal of landowner tools,
interactive reports and more
at texasforestinfo.tamu.edu.
— Texas A&M Agrilife Ex-
tension
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Wildfires can result in dev-
astating livestock losses. The
USDA Farm Service Agency's
(FSA) Livestock Indemnity
Program (LIP) was designed to
help eligible producers recov-
er financially when livestock
deaths exceed normal mortal-
ity due to “eligible loss condi-
tions,” including wildfires.
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« Death or sale of injured
livestock must happen within
30 days of an eligible loss con-
dition.

o Livestock death losses
must be beyond normal mor-
tality.

One of the most important
steps producers can take after
wildfireis documentinglosses.

WESTERN LIVESTOCK JOURNAL

Using the Livestock Indemnity Program for livestock losses

documentation today can
make the recovery process
much smoother.

LIP payments for livestock
death losses, adjusted for nor-
mal mortality, are calculated
by multiplying the national
payment rate for the applica-
ble livestock category by the
number of eligible livestockin

Producers should also no-
tify USDA FSA as soon as pos-
sible after discovering losses.
Local FSA staff can help pro-
ducers determine eligibility,
identify required documenta-
tion, and complete necessary
forms. Even if producers are
uncertain whetherlosses qual-
ify, scheduling a conversation

support must submit their No-
tice of Loss and final applica-
tion for payment by March 1,
2027.

USDA disaster and conser-
vation programs are often de-
signed to address different
types of wildfire losses. How-
ever, federal rules generally
prohibit receiving multiple

Center so staff can identify the
combination of programs that
best fits their situation.

In addition to program-spe-
cific eligibility requirements,
USDA disaster and conserva-
tion programs are generally
subjectto paymentlimitations
and Adjusted Gross Income
rules. These provisions can

LIP provides financial as- USDA requires evidence that that category times the pro- with the local USDA Service payments for the same loss, affecttheamountofassistance
sistance for livestock that die  supports both the livestock ducer’s share. The LIPnation-  Center is often the best first —expense,or conservationprac- a producer may receive. —
asadirectresultofaqualifying  inventory before the fire and alpaymentratesarecalculated — step. tice. Producers should discuss ~ Nebraska Extension and the
wildfire. In some cases, assis-  the losses that occurred after-  using market data based on For2026 wildfirelosses, pro-  all wildfire-related damages Center for Agricultural Prof-
tancemayalsobeavailablefor ~ward. Accurate documenta- the previous year. ducers who are seeking LIP  with their local USDA Service itability

livestock that were injured by
the wildfire and subsequently

tion of normal death losses is
equally important so they can

sold at a reduced price. be coupted as part of normal . .
e fourleypiecesto. momaliyfortheverr - Upper Basin stales to develop Colorado River plan

e A livestock owner must
have legally owned the live-

tain records of damages, ex-
penses, livestock inventories,

certainly, there's not going to

thatincludes shared sacrifices

Nevada Gov.Joe Lombardo

stock on the day the livestock  grazing records, dated photo- COLORADORIVER  peqsituation movingforward along with our Upper Basin  (R) had warned after the
diedand/orwereinjuredbyan  graphs, receipts, veterinary ~ (from page1) ~ where we have the three of partners in an effort to avoid ~ guidelines were released that
eligible loss condition (wild-  records, third party certifica- ~for reductions for all basin  seven states do all the lifting  protracted litigation,” Bus- the federal framework pro-
fire). tions, brand inspections, ren- ~ statesand Nevadafilingalaw-  for all seven while four sit it ~ chatzke said. vides “little certainty” for Ne-

« Livestockmustbe used for
commercial production and
held for sale.

dering records, processing re-
cords and correspondence
related to the wildfire. Good

(In an effort to serve the next
generation of livestock producers,
WLJ’s Youth Opportunities
calendar lists internship and
scholarship information for
agricultural- and livestock-
focused students, listed by
application deadline. If you have

Sept. 15 — The Montana
Stockgrowers Association
(MSGA) is encouraging

students to apply for its 2026
Annual Convention and Trade
Show internship program. The
internship will take place Dec.
2-6inBillings, MT. To apply, visit
mtbeef.org or contact the
MSGA office at 406-442-3420.
Oct. 1 - The 2026 California

about and to access the
scholarship application, visit
calcattlemen.org/scholarship.

suit to set aside the Record of
Decision.

JB Hamby, chairman of the
Colorado River Board of Cali-
fornia and California’s Colo-

nershave advanced to address
the river’s “structural deficit,’
where use has exceeded avail-
able supplies. Hamby said that
all seven states ultimately
need to participate in reduc-

reliefand having some flexibil-
ity provided to the Upper Ba-
sin states,” Hamby said. “But

FRIDAY, SEPT. 18
12:30 P.M.
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out”

Arizona officials offered
qualified support for the two-
year agreement while stressing
that a broader solution re-

provides stability after more
than three years of difficult
negotiations and allows dis-
cussions to continue without
surrendering Arizona's legal
rights.

agreements in place, we can
focus on a longer-term, equi-
table, basin-wide outcome

WITHIO,

'CONNELL

Nevada, however, moved
from criticism to litigation, fil-
ing a federal lawsuit challeng-
ing the longer-term frame-
work. The state, the Colorado

vadatoabsorba213,556-acre-
foot reduction, equivalent to
about 71% of the state’s Colo-
rado River entitlement.
Nevada argues thatitwould
disproportionately burden a

while the Las Vegas Valley has
added roughly 875,000 resi-
dents.

RANCHI80)

vada and could place too
much responsibility on Lower
Basin users.

Southern Nevada Water
Authority General Manager

rado River commissioner, told  mains necessary. River Commission of Nevada  John Entsminger called Inte-
YOUTH OPPOR’I‘UNITIES NPR the Lower Basin reduc- ArizonaDepartmentofWa-  andthe SouthernNevadaWa-  rior’s proposed reductions
tions are consistent with pro-  ter Resources Director Tom  ter Authority contendtherules ~ “entirely unrealistic,” noting
posals California and its part-  Buschatzke said the decision ~ could eventually require Ne-  southern Nevada has cut

Colorado Riveruse about40%
over the past 25 years. “Con-
servation has its limits,” he
said, arguing the proposed
water supply would not meet
the community’s basic needs.

an internship or scholarship to  Cattlemen’s Association ing demand as supplies de- “With the Record of Deci-  state that has already reduced The dispute leaves the Col-
announce, please email it to  Scholarships applications are cline. sion, the 2027-2028 Operating  Colorado River consumption  orado River states with an-
editorial@wl.net.) now open. Formoreinformation “We're open to providing Guidelinesand thesupporting by more than 40% since 2002, ~ othertwoyearstotrytobridge

their differences. — Charles
Wallace, WLJ contributing
editor
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