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“Dozens of farm workers and
immigration reform advo-
cates demonstrated in front
of U.S. Congressman Kevin
McCarthy’s office on June 18
in hopes of persuading Mc-
Carthy to oppose the Agri-
cultural Guestworker Act
(H.R. 1773), which was filed
by Rep. House Judiciary
Committee Chairman Bob
Goodlatte, R-VA, in April,”
read the June 24, 2013, WLJ
cover story.
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Ag groups rally behind USMCA during hearing

—Emphasize trade
certainty

As renegotiation questions loom
around the future of the United

CBD targets grazing across
three areasin Arizona

— Claims failure to
protect species

The Center for Biological Diver-
sity (CBD) has intensified its long-
running campaign against live-
stock grazing on public lands in
Arizona, launching three separate
legal actions this spring aimed at
restricting or halting cattle grazing
in riparian areas that the group
says harm endangered species
and critical habitat.

Between April and June, the
organization either filed lawsuits
or issued notices of intent to sue
federal agencies over grazing
managementin threeregions: the
Gila River system in southeastern
Arizona, the Upper Verde River in
central Arizona and the Las Ciene-
gas National Conservation Area
south of Tucson. In each case,
CBD argued that federal agencies
have failed to adequately protect

endangered species under the
Endangered Species Act (ESA)
and have allowed cattle to damage
sensitive streamside habitats.

The organization contends
cattle are repeatedly entering ar-
eas where grazing is prohibited,
damaging riparian vegetation,
trampling streambanks, degrad-
ing water quality and harming
habitat for federally protected spe-
cies. The group also arguesthe U.S.
Fish and Wildlife Service
(USFWS), Bureau of Land Man-
agement (BLM) and U.S. Forest
Service (USFS) have failed to con-
sult under the ESA propetly or to
reinitiate consultation despite new
evidence of habitat impacts.

The latest filings continue a
strategy the organization has pur-
sued foryears across Arizona, rely-
ing on field surveys, litigation and
administrative challenges to pres-
sure federal agencies to tighten

See GRAZING SUITS onpage 5

Time Sensitive
= Priority Handling

PERIODICAL

States-Mexico-Canada Agreement
(USMCA), agricultural leaders from
across the food and fiber sectors
urged lawmalkers to preserve the
agreementduringa June 10 hearing

before the House Agriculture Com-
mittee.

Representatives from the meat,
dairy, soybean, produce, forestry
and business communities testified

Preston Keres
Industry leaders testified before the House Agriculture Committee in favor of the U.S.-Mexico-Canada Agreement.

thatUSMCA has become one of the
most important trade frameworks
supporting U.S. agriculture. While
most witnesses acknowledged im-
provements could be made during
the upcoming review process, they
warned that abandoning or signifi-
cantly weakening the agreement
would create uncertainty for pro-
ducers already facing economic
challenges.

The hearing took place amid re-
newed questions about the agree-
ment’s future. According to CBC,
President Donald Trump said June
10hewas “notlookingtorenew” the
agreement when it comes up for
review on July 1. Although USMCA
remains in effect until 2036, any
member nation can withdraw by
providing six months’ notice.

Witnesses at the hearing argued
that trade between the nations has
become too important to risk dis-
rupting.

Meat Institute calls
USMCA crucial

Among those that testified in-
cluded Michael Schumpp, senior

See USMCA on page 12

Exploring North Dakota’s
legendary rough rider country

— A 2026 Livestock Tour
recap

The 2026 Livestock Tour pre-
sented by Western Livestock Journal
captured the “legendary” land-
scapes of North Dakota. The week-
long adventure, May 30 through
June 6, was planned and managed
by Samantha and Devin Murnin
and visited 13 ranches with 115 at-
tendees from 17 different states.

Night1

To kick off the tour, an opening
dinner was served at the North
Dakota Heritage Center and State
Museum in Bismarck, ND. Prior to
dinner, attendees were able to enjoy
the exhibits offered in the museum.
The dinner gave everyone a chance
to catch up with all their tour friends
and hear about the week ahead.
Julie Ellingson, vice president of
North Dakota Stockmen’s Associa-

tion, gave a presentation on the
history of agriculture in North Da-
kota and some historical details
about places that tour members
would see on the trip.

The attendees also heard from
the sponsor of the 2026 Livestock
Tour, 701x Autonomous Rancher, a
company that creates cattle tags
with GPS tracking that also give
insight into the cattle’s health and
breeding. They provided all of the
luggage tags for the attendees.

After dinner, everybody was
ready to kick off the tour!

Day1

The buses departed for Schaff
Angus Valley Ranch the following
morning. Theranchhasbeeninthe
registered Angus business since
1942 and is one of the oldest ongo-
ing Angus herds in North America.
Kelly Schaff, ranch owner, spoke to
tour attendees about the opera-

tion’s history, philosophy and cat-
tle. He discussed how they heavily
focus on the genetics in their herd
and how they made their genetics
more reliable. They use an exten-
sive embryo transfer (ET) program
and market bulls and females
through their annual sale every
January.

The tour attendees were able to
see some of the ranch’s Al-bred
heifers, several donor females and
the recip herd, and their popular
calving-ease bull, SAV Courage
3003. Fun fact, Schaff Angus Valley
is the second most visited place in
all of North Dakota.

The next stop was Froelich
Ranch, a cattleand horse operation.
On the cattle side, the tour attend-
ees learned about the SimAngus
commercial cow/calfherd and how
they use native pasture and hay
ground to feed, while also

See LIVESTOCK TOUR on page 6

week.

about $4 to close at $246.62.

steers sold for $410.

aged $404.89.

“Not to mention, midday boxed beef prices are also lower,
which doesn't help matters either””

Cash trade through Thursday totaled less than 2,000 head. | ©"
There was no market trend noted for live steers, butdressed | s

Cash trade for the week ending June 14 totaled 49,731 | ™"
head. Live steers averaged $256.17, and dressed steersaver- | s

“Packers have pared back the slaughter in the hopes of
creatingmore demand from retailers and building numbers
of available cattle in the nation’s feedyards,” the Cattle Report

Live cattle futures experienced some losses over the week. The June
contract lost about $3 to close at $254.80, and the August contract lost

“In anticipation of Thursday afternoon's Cattle on Feed report—and
upon seeing no trade yet in the fed cash cattle market—the live cattle
contracts are trading lower into the noon hour,” wrote ShayLe Stewart,
DTN livestock analyst, in her Thursday midday comments.

Cattle markets trade mixed during short week

The cattle market traded mixed over the Juneteenth holiday-shortened ~ wrote on Thursday. “Show lists are larger butinventories the packers have

on hand are shorter”

Slaughter through Thursday totaled 426,000 head, compared to 421,000
head a week earlier. Total slaughter for a week earlier is estimated at
524,000 head. Actual slaughter for the week ending June 6 was 534,560
head. The average steer dressed weight was 969 Ibs., 4 Ibs. lower than the

previous week.

Boxed beef prices traded mostly sideways over the week. The Choice

cutout gained 70 cents to

$400

5360

WEEKLY CHOICE CUTOUT

5 AREA WEEKLY WTD
AVERAGE STEER PRICE

1l

e A N/A $410.00

close at $393.92, and the
Select cutout gained $1.50
to close at $374.75.

| | See MARKETS onpage 9

LIVESTEERS ~ DRESSEDSTEERS ~CMEFEEDER
$364.02

WEEK ENDING: 6-18-26




JUNE 22,2026

WESTERN LIVESTOCK JOURNAL

COMMENTS

@ GUEST OPINION

IDAHO JUST RESTORED
THE PROPERTY LINE

Summer video season

y travels recently took
me to South Sioux
City, NE, for Superior

Livestock Auction’s annual Corn
Belt Classic. Cattle were sold across
the country from consignments
that sampled several sectors of cat-
tle markets ranging from California
to Florida.

For producers, the message re-
mains clear: quality matters. Buy-
ers continue to aggressively pursue cattle with health pro-
grams, documented genetics and performance records.
Those cattle are also consistently commanding the highest
premiums in sale barns nationwide. As the industry moves
through the summer marketing season, producers who can
deliver uniform, high-performing cattle aligned with value-
added programs are positioned to capitalize on one of the
strongest market environments the beef industry has seen in
decades.

It's worth mentioning from my perspective how buyers
are paying attention to genetic sources. The obvious players
like Riverbend Ranch from Idaho and 44 Farms from Texas,
who have been buying customer cattle for the last decade,
continued to support those buying into their programs, but I
felt that seedstock suppliers are playing an even larger role
into the premium gained or discount given. I do believe the
buyers of these feeders and yearlings have become educat-
ed on what genetics are working for their programs.

To my point, of all the sales speeches to entice more bid-
ding that I've heard in my career, when we talked about a
certain lot’s ability to “get big and still grade,” those were the
cattle that earned a few more dollars. I don’t think we've
seen the carcass weights max out yet.

In the Certified Angus Beef Insider column that Paul Dyk-
stra does a wonderful job putting together, he posted the lat-
est data showing there were 57,000 less cattle slaughtered
over the week than the prior week, which is a huge hit, but
when carcass weights come back into the equation and 29
pounds more per carcass are added back into production,
the scales aren’t tipped so one-sided. Now add in the fact
that a lot of these cattle are still growing on cheaper inputs,
and it’s pretty easy to see how the feeders and packers have
been able to stay in business. In every tracked value point in
this report, the Choice/Select spread was the only spot to see
a decrease year over year. The Certified Angus Beef/Choice
spread doubled in value.

Fed cattle markets have also maintained remarkable
strength in the first half of the year. The Livestock Marketing
Information Center reported fed steer prices climbing from
roughly $232/cwt at the beginning of the year to more than
$262/cwt recently, highlighting just how aggressively pack-
ers have been bidding to secure inventory. USDA reports
have shown negotiated fed cattle trade commonly ranging
from the mid-$250s in recent weeks.

According to Stephen R. Koontz at Colorado State Univer-
sity, while the screwworm has taken most of the headlines,
commodities have taken a hit. Ahead of the USDA Acreage
report coming out just after this column goes to press, corn
is down 20%, meal is down 7.5% and wheat is off about 10%.
He claims the futures market is communicating that drought
and other production risks are substantially mitigated.

The strength of cattle prices has created challenges further
down the supply chain. Several major processors have re-
ported substantial pressure on margins as cattle costs con-
tinue to outpace wholesale beef values. Recent announce-
ments from JBS regarding plant closures underscore the se-
verity of the current cattle shortage. Packers are increasingly
operating below capacity across all of North America.

While working the earlier-mentioned Superior sale, it’s
worth calling out how active the Canadian buyers are in the
marketplace right now. Had it not been for these buyers, the
market would have been different; in certain regions they
added $15-25/cwt. We can’t forget that we are collectively
marketing cattle and supporting our customer base is good
business. If we were to lose that marketplace, it'd hurt thou-
sands of producers. While a lot of people are talking about
headlines, sometimes it’s worth just sitting back and seeing
who is active in the market. We can always talk about issues,
but if we don’t have someone buying our cattle, there’s only
one issue left to talk about and that’s with your banker.

Looking ahead, market fundamentals remain supportive.
USDA economists continue to forecast reduced beef pro-
duction during 2026 as slower slaughter rates and tight sup-
plies limit overall output. While seasonal fluctuations and
market corrections are always possible, most analysts be-
lieve cattle prices will remain historically strong until mean-
ingful herd rebuilding occurs. Given the biological realities
of the cattle business, that process could take several years.
For now, the recommendation is stick to what works. There
were a lot of producers hoping for sky-high prices that
turned down some of the highest prices ever given. I'd en-
courage producers to take the profit and reinvest wisely into
infrastructure, debt reduction, and ensuring healthy books
moving forward. The opportunity is there across the board
for the cow/calf producer to have a great year once again. —
LOGAN IPSEN

IPSEN

In 2005, the Idaho Farm Bureau Federation received a trou-
bling call from one of its members. A Fish and Game officerhad
crossed onto their private land—no warrant, no permission,
nonotice. Over the years, more ranchers, farmers and landown-
ers came forward with additional, more troubling stories. To
prevent ongoing abuse of property rights, Idaho passed the
Property Rights Protection Act this March, making clear that
private land is not open to government agents.

It's time for other western states to do the same. Thisisn’tan
abstractlegal issue; itinvolves real people describing real prop-
ertyrightsviolations. Anditreveals a deeper problem: In much
of the West, reality has not kept up with the Constitution’s
promise.

But how did we get here? The answer lies in a century-old
legal doctrine that has, over generations, incrementally em-
powered government agents to intrude on private property—
the “open fields doctrine”

In 1924, the U.S. Supreme Court decided Hester v. United
States, holding that the Fourth Amendment’s protections
against unreasonable searches did not extend to the “open
fields” area of private property. Sixty years later, in Oliver v.
United States, the court reaffirmed that rule—even when land
is fenced, posted and actively used for agriculture. Under this
doctrine, anything outside theimmediate area around ahome
is treated as if it were essentially public in the eyes of the law.

This flawed decision back in 1924 has tacitly created a
deeply unfair, two-tiered legal reality. Although a government
agentgenerally can’tstep into your backyard without awarrant,
they can walk a mile into your posted pasture, cross your hay-
field or park in your back forty to conduct surveillance without
a warrant, probable cause or ever telling you they were there.
Government agents know it, and they are unafraid to do it.

Landowners in western states reasonably expect their prop-
erty to be free from government intrusion. The open fields
doctrine does not reflect most citizens’ expectations of the
property rights protections guaranteed by the Constitution.

This year, with the passage of the Property Rights Protection
Act, Idaho became the most recent state to directly confront
the open fields doctrine and restore meaningful protections for
private landowners. The new law is simple: Government
agents—state, local or federal—may not enter privateland that
isnot open to the public unless they have a warrant, face a true
emergency or receive the landowner’s consent.

These protections have real force behind them. If an agent

knowinglyviolates the law, they face a civil penalty. Landown-
ers can also sue for damages and a court order requiring the
government to stop the unlawful entry. And if federal agents
plan to execute a warrant, they must notify the county sheriff.
Idaho’s law doesn’t interfere with longstanding, legislatively
granted authorities. Watermasters can still access ditches and
canals. Weed control and abatement districts can still do their
work. Emergency responders can still respond. But the days
of unauthorized, warrantless entry onto private land are over.

Idaho isn’t alone in recognizing the need to modernize
protections for private land. In 2021, South Dakota enacted a
similar reform, becoming the first state to reject the open fields
doctrine statutorily. State supreme courts in New York, Mon-
tana, Vermont, Mississippi, Washington and Oregon have also
held that their state constitutions provide stronger protections
for private land than the federal doctrine allows.

But court decisions alone are not enough. Without clear
statutory or constitutional language, protections can shift with
judicial interpretation or be undermined by agency practice.
Idaho’s approach—codifying clear, enforceable rules—pro-
vides the certainty landowners need and the clarity agencies
require.

Western states share a common landscape and a common
challenge. Vaststretches of private rangeland sit alongside large
federal holdings. These communities depend on trust that the
law will be followed, that property lines will be respected, and
that government power will be exercised with restraint.

When government agents feel empowered to enter private
land at will, that trust erodes. Idaho has shown that states do
not have to accept the open fields doctrine as the final word.
They can demand more of their own officials, set clear expec-
tations for federal agents operating within their borders, and
restore the basic principle that private land is, in fact, private.

The Fourth Amendment does not end at the residential
property line. From the high desert to the mountain pastures,
landowners expect laws that are consistent with the Constitu-
tion and protect against government overreach—not weak
rules written a century ago. It's time for other western states to
followIdaho's lead and fully restore their historic property right
protections. — Rees Empey and Russ Hendricks

Rees Empey is the state policy manager at Pacific Legal Foun-
dation and Russ Hendricks is vice president of governmental
affairs at Idaho Farm Bureau Federation.

@ GUEST OPINION

THE CHANGES WARSH WANTS
AT THE FEDERAL RESERVE

The Federal Reserve is under new leadership. Kevin Warsh,
President Donald Trump’s appointee to succeed Jerome
Powell as chair, was confirmed by the Senate on May 13. He
presided over hisfirst meeting of the Fed's interest-rate-setting
Federal Open Market Committee (FOMC) on June 16and 17.

Warsh takes the reins at the central bank aiming to make
some changes. Pundits are predictinghe won'tbe able to, and
it’s true he faces significant obstacles. Over time, though, he
might well have some success. Farmers and other business
borrowers are eager to see one of the changes. Warsh favors
lower interest rates. Problem is, the FOMC has cooled on
them. Though the committee’s April policy statement retains
a slight bias in favor of further cuts, it has in fact held rates
unchanged in the 3.5% to 3.75% range for three meetings.

And now, after two months of reports suggesting the labor
market is strong and anew report putting inflation above 4%,
markets are betting the Fed’s next move will be to raise rates,
not lower them. Even before those reports it wasn’t hard to
understand the lack of enthusiasm for cuts. Inflation has ex-
ceeded the Fed’s 2% target for five years. Starting in September
of 2024, the FOMC made several interest-rate cuts on the
premise thatinflation was coming down and on a path to 2%.

But in recent months inflation has been going the other
way. In April, the consumer price indexrose 3.8% from a year
ago. In May;, it rose 4.2%. It’s not surprising sentiment on the
committee is shifting toward the possibility of rate increases.

According to the committee’s April meeting minutes, ‘A
majority of participants highlighted, however, that some
policy firming would likely become appropriate if inflation
were to continue to run persistently above 2%.” Faced with
these facts, Warsh will be hard pressed to persuade the other
11 members of the FOMC to vote for lower rates.

Some committee members worry that consumers are be-
ginning to expect higher inflation. That could keep the infla-
tion rate elevated even if energy prices fall. Inflationary ex-
pectations have a tendency to become self-fulfilling prophe-
cies. Workers demand bigger raises; employers raise product
prices to maintain profit margins.

Warsh believes artificial intelligence (AI) will make Ameri-

can workers more productive, which will ease inflation.
Maybe someday, his critics respond, but the billions being
invested in Al right now are heating up the economy and
keeping unemploymentlow—undercutting the argument for
lower rates.

Warsh believes the FOMC looks at the wrong measure of
inflation. Rather than excluding volatile food and energy
prices in search of “core inflation,” Warsh favors so-called
“rimmed” measures, which discard the biggest price movers
both up and down. One of these trimmed gauges, issued by
the Federal Reserve Bank of Dallas, puts inflation fairly close
to the Fed’s 2% target.

The Dallas Fed builds its measure off of the government’s
Personal Consumption Expenditures (PCE) index, the
FOMC's preferred measure. The PCE said prices in April were
3.8% higher than a year earlier. Subtracting food and energy,
they were up 3.3%. The Dallas Fed’s trimmed PCE was up
only 2.3%.

Many economists have problems with trimmed measures
and some roll their eyes at Warsh picking a politically conve-
nient one. Warsh seems unlikely to convince his fellow FOMC
members to switch. He might, though, have some luck getting
them to think about alternatives to the PCE and the Con-
sumer Price Index. That will take time, but who knows? The
result of that exercise could be support for lower rates.

Time could be on Warsh'’s side in another way. Top admin-
istration economic officials believe energy prices will soon
come down, lowering the inflation rate and making interest-
rate cuts possible later this year. The hitch: The officials may
be overly optimistic. It could take longer for energy prices to
come down than they think.

Warsh wants the Fed to be “quieter;” and that’s a change he
may be able to start making right away. His quieter Fed would
make fewer speeches, stop issuing forward guidance and get
rid of the “dot plot,” in which FOMC members give forecasts
for economic growth, inflation and interest rates.

A quieter Fed, though, could make Wall Street squirm. The
less the Fed says, the more the street will have to guess its
intentions. — Urban Lehner, DTN editor emeritus
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THE
VIEWPOINT

with Guy Colyer

This exclusive column found only in
WLJ features unique perspectives
from some of the nation’s top
producers, marketers, animal health
experts, economists and more.

Fresh off the 2026 Beef Im-
provement Federation (BIF)
Research Symposium & Con-
vention, Guy Colyer of Colyer
Herefords and Angusreflected
on the event’s takeaways.

Themain goal ofthe eventis
to share the latest on different
research projects in the beef
cattle industry conducted
throughout the U.S. over the
year.

“I think the main takeaway
for the last several years is the
importance of heterosis within
the commercial cattle indus-
try,’ Guy told WLJ. “If ranchers
were not using heterosis, they
were losing out on some of the
free things that are gained in
breeding programs using het-
erosis”’

The 2026 BIF Research Sym-
posium & Convention was
held June 1-4 in Boise, ID. Not
onlywas Guy a key member of
the steering committee, buthe
was alsorecognized at the con-
ference as the BIF Seedstock
Producer of the Year.

A rich family history
inldaho

The Colyers’ family ranch’s
origins in Bruneau, ID, can be
traced back to 150 years ago,
when Guy'’s great-great-great
grandfather moved westward
from Cambridge, OH, and
homesteaded in the valley
alongside his two sons on
neighboring homesteads.

Guy's parents, Ray and Bon-
nie, ran commercial Hereford
cattle on Bureau of Land Man-
agement ground in the
Owyhee Mountains. In 1976,
when Guyand his wife, Sherry,
married they began a regis-
tered operation. The commer-
cial division was sold in 1992
and added purebred Angus
cattle into the mix.

“Our main objective started
outasraising registered Angus
and Hereford bulls for our area
commercial cattlemen, and
thatstill remains our main goal
today,” Guysaid. “Iknowmany
people maybe relate to some
of the show winnings that
we've had in the past, but it's
still the commercial ranchers
that keep us in business from
year to year,” he said.

The ranch hosts an annual
bull sale each spring, a female
sale each fall and a frozen ge-
netics sale in the spring. The
Colyers were an early adopter
oftheinternet sale format, con-
ducting their first internet sale
more than 20 years ago.

Guy, along with his daugh-
ter, Katie, and his grandson,
Cruz, were presented the BIF
Seedstock Producer of the Year
award at the annual BIF
Awards Luncheon for the fam-
ily’'s commitment to improving
the beef industry at the seed-
stocklevel.

“It was very humbling to be
able to win that award,” Guy
said. “One thing that I am
proud ofiswe have always tried
to be on the forefront of ge-
netic improvement.”

The Colyers have been pio-
neers in adopting new tools
and technologies to support
that effort for decades, dating
back to the purchase of their
first computer in 1984, which
“took up the whole kitchen
table,” Guy recalled with a
laugh.

“I've got to give credit to my
son, Kyle, and Katie and Sherry,
as they’'ve been the innovators
in the industry adopting new
technology,” Guy said.

Beyond being among the
first to own a personal com-
puter, additional advance-
ments have become deeply
integrated into how the family
manages the herd and makes
breeding decisions.

The ranch began using em-
bryo transfer (ET) in 1982 and
was also an early adopter of
ultrasound data collection for
carcass merit in 1984. They
have conducted their own ul-
trasound pregnancy checking
since 2000, and nearly all of the
ranch’s calf crop is now the re-
sult of using ET and artificial
insemination.

Their embrace of new tech-
nologynowincludes the adop-
tion of artificial intelligence
(AI). In the past year, the fam-
ilyhasupgradedits ultrasound
technology to incorporate Al-
assisted evaluation of grading
and breeding potential.

“What'sreally useful iswhen
you're analyzing multiple
traits,” Guy said of using Al on
the ranch. “When you're look-
ing at a pasture full of cattle or
bulls and selecting for multiple
traits, you can put them all up
on a screen and have Al sort
them into different categories.

“That can be done in a mat-
ter of seconds instead of the
hours that it would take to
break out each individual and
sortthem,” headded. “Icansee
that as a huge time saver for
anybody”

The ranch uses the GEM
cow herd management pro-
gram, which allows them to
track performance records,
vaccinations, simulate mat-
ings, EPDs and customer re-
cords. The CowManager ear
tag program is also used to
improve the percentage of
pregnancy rates by tracking a
cow’s health activity and de-
tecting when they are cycling
to be bred by artificial insemi-
nation.

The family’s efforts in priori-
tizing data accuracy have led
them to achieving the es-
teemed Platinum Breeder sta-
tus for the American Hereford
Association’s Whole Herd Total
Performance Records pro-
gram, an honor that only 30
additional Hereford breeders
achieved this spring.

Reflecting on the BIF
event

Thisyear’s Symposium and
Convention was one of the

best-attended in recent years,
Guy said, drawing more than

COMING EVENTS

(Send calendar of events information
to ediitorial@wlj.net.)

June 24-25 - The California
Cattlemen’s Association 2026
Midyear Meeting will be at the
Atlantis Casino ResortinReno, NV.
Details: tinyurl.com/mvmds854.
Sept. 15-17 — The Stockmanship

& Stewardship event in Grand
Island, NE, will help ranchers gain
practical, hands-on knowledge
that strengthens animal care,
enhances cattle handling skillsand
supports the sustainability of their
operations. Details:
stockmanshipandstewardship.org.
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Cassandra Neider Folkman

The Colyer family, pictured (L-R): Piper Colyer, Cruz Colyer, Kyle
Colyer, Sherry Colyer, Guy Colyer, Katie Colyer and Tige Skaar.

400 attendees. Attendance on
the local ranch tours was also
strong, which included the
Colyer family ranch.

e _ gest of Northerp (\‘ﬁ'h’

“The conference brings
people in from around the
world,” Guy said. “All of the
major cattle-producing states
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* 26,294 Steer calves
* 8 052 Heifer calves
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were well represented,” along
with several different coun-
tries.

Guyattributes the turnoutin
parttothe event'sreturnto the
West after many years, along
with the leadership and hard
work of Drs. John Hall and
Benton Glaze from the Univer-
sity of Idaho, who played a key
role in organizing the event.

“I think the committee did
an excellent job, both in put-
ting the program together and
also the functionality of the
program,” Guysaid. “The event
was very smooth and had alot
of excellent comments from
around the country”’

Guy encourages more pro-
ducers—both purebred and
commercial—to attend up-

| CATTLESEL

* 429 Weaned heifer calves
* 7,640 Yearling steers

coming BIF events to learn
more about leading-edge
technology that anybody can
adapt to.

“I think the BIF conference
issomethingthatis oftentimes
overlooked from the commer-
cial cattle industry,” Guy said,
“butIthinkit’s something that
could be really utilized and
attended by more grassroots
people. There’s parts of it that
give you some insight on what
direction the industry is go-
ing”

Nextyear’s BIF Symposium
and Convention is set to be
held in Columbia, MO. For
more information on the
event, visitbeefimprovement.
org. — Anna Miller Fortozo,
WLJmanaging editor

“.

» 2,587 Weaned steer calves * 3,146 Yearling heifers
. 95 Immediate delivery pairs (June 25 approx. 2:00 P.M.)
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In mid-June, USDA Secre-
tary Brooke Rollins an-
nounced adirective tothe U.S.
Forest Service (USFS) to im-
plementa grazing action plan
tostreamline and expand live-
stock grazing on National For-
est System lands.

“For too long, bureaucratic
overreach and activist-driven
lawfare have undermined the
multiple-use mandate of our
National Forests and Grass-
lands,” Rollins said. “Today, we
are empowering line officers
with clear direction and reaf-
firming grazing as an essential
tool for healthy landscapes
and vibrant rural communi-
ties”

The notice directs USFS
staff to implement the Ad-
vancing Grazing on Forest
Service and Bureau of Land
Management (BLM) Lands
Memorandum of Under-
standing (MOU) signed this
spring, and the USDA-Depart-
ment of the Interior Grazing
Action Plan released last Oc-
tober.

The plans align with the

W
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USDA Plan to Fortify the
American Beef Industry re-
leased in October, which in-
cludes a list of actions to
strengthen the beef industry.
The USDA plan emphasizes
that “grazing and rangeland
managementare central to the
multiple-use missions ofboth
the USFS and BLM.”
“Together, the Grazing Plan
and MOU further the commit-
ment to streamline and ex-
pand livestock grazing on fed-
eral lands, elevate grazing as

THE WIRE WILL HIT MAILBOXES
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USDA issues directive to restore
grazing on national forest lands

“By elevating grazing as an
Administration priority, USDA is
protecting the roughly 23,000
permittees and lessees who rely on
public rangelands while delivering
more affordable, American-raised
protein to consumers.”

—USDA

an Administration priority,
and strengthen support for
America’s ranchers,” Rollins
said in her notice.

USFShasinitiated several of
the actions already, Rollins
said, and the directive outlines
policy direction to further
implement the Grazing Plan
and MOU.

The directive includes the
following key actions as as-
signed by Under Secretary for
Natural Resources and Envi-
ronment Michael Boren:

« Expand access to prioritize
permitting vacant and closed
allotments.

» Maximize grazing flexibil-
ities to keep working lands
working.

o Eliminate delays by
streamlining permitting and
allotment authorizations.

o Elevate rural Americans by
giving ranchers a better voice.

« Improve service by setting
expectations for positive en-
gagement with ranchers.

The notice directs all USFS
staff to expedite the actions
related to prioritizinglivestock
grazing on National Forest
System lands, and to fully in-
tegrate the plans into multi-
ple-use management to the
maximum extent possible.

“By elevating grazing as an
Administration priority,
USDA is protecting the rough-
ly 23,000 permittees and les-
seeswhorely on publicrange-
lands while delivering more
affordable, American-raised
protein to consumers,” USDA
said. — Anna Miller Fortozo,
WLJmanaging editor

Western Livestock Journal.
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USDA funds NWS projects amid more cases

USDA isinvesting $105 million in projects to assist with
the country’s defense against the New World screwworm
(NWS). The investment comes as reported cases of NWS
in the U.S. continue to grow. As of June 17, a total of 12
active cases were reported in the U.S. All active cases were
found in Texas, although one now inactive case was re-
ported in a dog in southeastern New Mexico. As part of its
efforts to prevent the spread of NWS, USDA selected 40
projects to assist in the detection, control and eradication
of the pest. “USDA will work closely with these awardees
to develop work and financial plans that ensure these
projects meet these important priorities and protect
critical taxpayer resources,” the department said.

JBS announces plans to close two facilities

JBS is planning on closing two of its facilities in Penn-
sylvania and Tennessee. The closures include a beef
production facility in Souderton, PA, and a value-added
facility in Memphis, TN. “These decisions are never easy
because they directly affect our team members and the
communities where we operate,” said Wesley Batista Filho,
CEO of JBS USA. The company said production from the
affected facilities will be absorbed into other operations.
“These steps ensure we are better positioned to invest in
the future, strengthen our operations, and continue de-
livering the products people depend on every day,” Ba-
tista Filho said.

AZ bill would stop Mexican wolf funding

Earlier this year, Arizona state Sen. David Farnsworth
(R-Mesa) introduced a bill that would disallow the trans-
port of Mexican gray wolf puppies into the state, and the
use public funds or resources to fund their transport. The
bill is now on its way to the governor’s desk. “If you want
to know why your hamburger is so expensive in the mar-
ket, it is because of the Mexican gray wolf,” Sen. Sylvia
Allen, a Republican from Snowflake, said while defending
Senate Bill 1280, according to the Arizona Mirror.

OR declares state of emergency for fires

On June 16, Oregon Gov. Tina Kotek (D) declared a state
of emergency due to the imminent threat of wildfire. The
order will remain in effect either until the threatis relieved,
the fire season ends or on Dec. 31. “I am declaring a State
of Emergencyto ensure all available resources—firefight-
ing crews, aerial support, ground resources, and emer-
gency personnel are prepared for deployments—to pro-
tect people, property, and our natural landscapes,” Kotek
said. To date, in 2026 the state has experienced 414 fires
that have burned more than 8,000 acres.

Boulder expands targeted-grazing program

The city of Boulder, CO, is once again implementing a
cattle-grazing program this summer to help manage grass
fuels. Cattle will graze across 65 acres of high-priority
wildland-urban interface areas located within 100-300
feet of residential neighborhoods to reduce fine fuels in
grassylandscapes. While the project is expected to last up
to six weeks, additional projects are planned for August
and September in south Boulder. “Projects like this allow
us to apply and evaluate science-based mitigation strate-
gies that can help reduce the speed and intensity of fast-
moving grass fires near communities while supporting
ecological stewardship of publiclands,” said Wildland Fire
Senior Program Manager Paul Dennison.

Pryor Mountain wild horse plan proposed

The Bureau of Land Management (BLM) and U.S. For-
est Service developed an environmental assessment to
implement a new joint herd management area plan for
the Pryor Mountain Wild Horse Range in southeastern
Montana and northern Wyoming. The plan addresses
prior federal court mandates to reevaluate appropriate
managementlevels, and sets anew appropriate manage-
ment level of 90-120 horses. “This population range is
designed to balance the herd’s needs with available water,
vegetation, and wildlife habitat, preventinglong-term land
deterioration,” BLM said. The agency received extensive
public comment on a preliminary environmental assess-
ment in the spring of 2023, and the final draft of the docu-
ment includes comments and noteworthy changes. All
documents may be accessed at tinyurl.com/52j34xjw.

Rich appointed as envoy for landowners

In mid-June, USDA announced the appointment of
John Rich as special envoy for American landowners. Rich
is most notably known as one-half of the country music
duo, Big & Rich, and has recently made headlines for his
opposition to development on private lands. USDA said
Rich’s role will be to advocate for landowners facing pres-
sures related to large-scale solar and wind development.
“Ilook forward to representing and advocating for land-
owners’ rights and standing up for the farmers, ranchers,
and rural families who work every day to provide for our
country,’ Rich said. “Protecting private propertyrights and
ensuring that landowners are not harassed, intimidated,
or pressured by outside interests will be at the heart of this
mission.”
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CBD challenges reissuance of grazing permits

GRAZING SUITS
(frompage 1)

grazing restrictions or remove
livestock.

Gila River dispute

The first action came on
April 23, when CBD issued a
noticeofintentto sue BLM and
USFWS over grazing manage-
ment in BLM’s Gila District,
including the GilaBoxRiparian
National Conservation Area.
According to the notice, the
challenge focuses on roughly
70 miles of river designated as
critical habitat for numerous
endangered species.

CBD argues that six years of
field surveys have documented
chronic grazing damage
throughout the district and
claims livestock continue to
impact habitat despite restric-
tionsintended to protect sensi-
tive areas. The noticenames 11
protected species, including
the yellow-billed cuckoo,
southwestern willow flycatch-
er, spikedace, loach minnow,
Gila chub, Gila topminnow
and Chiricahua leopard frog.

The latest filing builds on a
series of challenges CBD has
brought against grazing in the
area since 2021. The group ar-
gues federal agencies continue
to rely on biological opinions
that downplay the impacts of
livestock grazing while failing
toaddress what it says is ongo-
ing unauthorized cattle use in
sensitive habitat areas.

“Federal agencies have
spent years pretending that
cow-trashed streams aren’t a

problem, leaving endangered
species without a fighting
chance at survival,” said Chris
Bugbee, Southwest conserva-
tion advocate at CBD. “These
animals and plants are barely
hanging on. It’s time for the
agencies that are supposed to
protect them to finally do their
job!

Upper Verde River
confiict

On April 29, CBD issued
another notice of intent to
sue, this time targeting graz-
ing management along the
Upper Verde River within
Prescott National Forest.

The dispute involves six
grazing allotments: China
Dam, Horseshoe, Muldoon,
Perkinsville, Sand Flat and
West Bear/Del Rio. The orga-
nization alleges that grazing
restrictions designed to ex-
clude cattle from riparian
habitat are not working and
that federal agencies contin-
uerelying on biological opin-
ions based on assumptions
that livestock are effectively
excluded from sensitive areas.

According to CBD, surveys
conducted over several years
have documented livestock
damagein habitat designated
for species including the
western yellow-billed cuckoo,
northern Mexican garter
snake, spikedace and loach
minnow. The organization
says approximately 40% of
nearly 34 stream miles sur-
veyed in 2026 showed moder-
ate or significant cattle-relat-

ed damage despite being
closed to grazing.

The filing also references a
previous lawsuit filed in 2020
after the organization re-
leased areport documenting
livestock impacts in the area.
That litigation resulted in an
agreement requiring moni-
toring and the removal of
cattle from closed areas. CBD
now contends conditions
have worsened since that
agreement expired in 2024.

The organizationis seeking
renewed consultation under
the ESA and wants grazing
authorizations suspended
while new reviews are com-
pleted.

Las Cienegas lawsuit

The mostrecentlegal action
came on June 8, when CBD
and the Maricopa Bird Alliance
filed suit in federal court over
grazing management within
the Las Cienegas National
Conservation Area in southern
Arizona.

Congress established the
conservation area in 2000 to
protect riparian ecosystems
andbiodiversitywhile allowing
grazing in appropriate loca-
tions. The area contains sev-
eral rare habitat types, includ-
ing cienegas, cottonwood-
willowriparian forests, sacaton
grasslands and mesquite
bosques.

According to the complaint,
CBD has repeatedly docu-
mented cattle within nearly
4,000 acres of riparian habitat
that the BLM designated as
off-limits to grazing in its 2003
management plan. The law-
suit argues BLM failed to re-
initiate consultation under the
ESA despite new information
showing continued habitat
degradation.

The complaint also chal-
lenges the BLM's 2025 reissu-
ance of grazing permits on the
Empire-Cienega Allotment
and alleges the agency has
failed, for more than two de-
cades, tocomplete fencingand
grazing-managementrequire-
ments called for in its own re-

source management plan.

Environmental organiza-
tions are asking the federal
court to declare that the BLM
and USFWS violated the ESA
by failing to reinitiate consulta-
tion on theimpacts oflivestock
grazing and by continuing to
authorize grazing activities
that allegedly harm protected
species and their critical habi-
tat.

They are seeking an injunc-
tion requiring the agencies to
conduct new consultations,
review the impacts of ongoing
grazing, and implement ad-
ditional protections for listed
species while that process is
completed. — Charles Wal-
lace, WLJ contributing editor

CPW lethally removes wolf in Routt County

Following a series of con-
firmed depredation events,
the Colorado Parks and Wild-
life (CPW) lethally removed
an uncollared wolf in Routt
County, CO.

On June 12, CPW and its
agents lethally removed a
wolf that was originally a
member of the Copper Creek
Packbuthasnotbeenamem-
ber of the pack since Septem-
ber 2024. Visual evidence
showed that the removed
wolfis the same thatwas dep-
redating in Rio Blanco Coun-
ty in 2025 and early 2026.

Sincelast summer, the wolf
hasbeen involved in 10 differ-
ent depredation events in-

volving 22 sheep, CPW said.
The latest confirmed depre-
dation events took place in
Routt County on June 10 and
June 11, involving one sheep
each day. CPW said the dep-
redations occurred even with
producers using substantial
non-lethal conflict minimiza-
tion efforts.

“The decision to pursue
lethal actionsis never an easy
one but the circumstances
around this wolf’s repeated
depredation history made
this a difficult but necessary
decision,” said CPW Director
Laura Clellan. “The produc-
ers impacted by these depre-
dations have worked diligent-

ly with CPW to identify and
deploy all viable and reason-
able non-lethal tools and
techniquesidentified through
their site assessmentand con-
sultation with our field staff”

Conflict reduction efforts
included deployingrangerid-
ers, using livestock guardian
dogs and scare devices, ap-
plying for injurious non-le-
thal hazing permits and hav-
inganactive human presence
from herders.

“While the unanimously
adopted Colorado Wolf Res-
toration and Management
Plan calls for 10-15 more
wolves to be translocated to
Colorado, it also calls for le-

thal control of chronically
depredating wolves,” said
Gov. Jared Polis (D). “Colo-
rado remains committed to
recoveringand maintaining a
viable, self-sustaining wolf
population in Colorado, while
concurrentlyworking to min-
imize wolf-related conflicts
with domestic animals, with
non-lethal means as our pri-
ority”

The decision to lethally re-
move the wolf was made in
consultation with the U.S.
Fish and Wildlife Service
(USFWS) and in accordance
with the USFWS 10(j) rule.
— Anna Miller Fortozo, WLJ
managing editor

Mangante Ranch

- Bred to 5L and McPhee calving ease Red Angus bulls
- Vaccinated with Covexin 8 and lvomec Wormer
- Foothill abortion vaccination

‘ JohnHarveyRanch ——

- Bred to Rancho Casino calving ease Angus bulls

TURLOCK LIVESTOCK AUCTION YARD

CALIFORNIA CATTLE MARKETING CENTER

MARK YOUR CALENDARS FOR THESE UPCOMING EVENTS

| TLAY SPECIAL FEMALE SALE

Featuring 150 Fancy Fall-Calving Angus Heifers

- Handled horseback, 4 wheeler, dogs

« Running on native dry east of Oakdale

- Foothill exposed - Set to calve at 30 months
] « Bulls in November 1and pulled January 15 - Very docile
Featuring 80 Fancy Fall-Calving Angus Heifers

- Handled horseback, 4 wheeler, dogs

|
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20™ ANNUAL CALIFORNIA CATTLE

PRODUCERS FEMALE SALE

Offering over 1,000 Reputation Females from Dal Porto Livestock,
John Ginochio, Lawrence Ginochio, Gilliland Livestock, Art Anderson,

RM Livestock, Renz Ranch, Bell Ranch, Pinerock Ranch and more!

- Vaccinated with Covexin 8 and lvomec Wormer
« Foothill exposed
« Bulls in November 1and pulled January 15

} Coe Ranch

- Running on native dry east of Oakdale

- Set to calve at 30 months

- Very docile

Featuring 40 Top-Quality 4-12-Year-Old Angus
& Black Baldlie 1-Iron Fall-Calving Cows

These cows are foothill and anaplas exposed and are bred to Donati and Diamond Oak Angus bulls from the Coe Ranch

| LOOK FORDETAILS COMING SOON!

TLAY Standard of Excellence Vaccination Program

Healthier calves from your ranch to our market

Foreman Ranch Featuring 40 Running Age Angus And Charolais Elite Level Premium Level
Cross FaII—CaIving Cows 5 way viral (modified live) 2x 5 way viral (modified live) 2x
Clostridial 2x Clostridial 2x
Mannheimia / Pasteurella2x Mannheimia / Pasteurella2x
Dewormer Dewormer
MIDSUMMER SPECIAL FEEDER SALE Weaned 45 das Notweaned
2" vaccinations given 30 days prior to sale date | 2" vaccinations given 30 days prior to sale date

3 Featuring 2,000 Calves and Yearlings
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SteveFaria ...
Justin Ramos
JohnBourdet ...
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JOURNEY THROUGH ROUGH RIDER COUNTRY
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Livestock Tour highlighted legendary landscapes, operations

Tour attendees on Day 5 at Ellingson Angus in St. Anthony, ND.

LIVESTOCK TOUR

(frompage 1)

running some farm ground.
The ranch also has a Quar-
ter Horse program that
works to provide their cus-
tomers with horses that are
raised to work on ranches.
Attendees were able to see
the ranch’s beautiful blue
roan stallion and cavvy of
mares. Froelich Ranch will
hold their 56th annual
horse production sale this
fall.

The tour rounded out the
day at Chad Berger Bucking
Bulls, where attendees
learned about the rodeo
stock and viewed some of
their bulls. The family ex-
plained their backstory of
how they entered the busi-
ness and told some fun sto-
ries about transporting
bulls to places like Hawaii.
They also talked about the
rodeo season and how often
they transport bulls—near-

NIGHT 1

North Dakota Heritage Center and State Museum

ly every weekend. This
ranch has produced some
successful bulls like Little
Yellow Jacket and Smooth
Operator. Chad Berger
Bucking Bulls has also won
12 PBR Stock Contractor of
the Year titles.

Day2

The next day took the tour
to the eastern part of North
Dakota to visit Topp Here-
fords. Located in the prairie
pothole region of the state,
the ranch was established
in 1945 by Ryan Topp’s
grandfather. This operation
focuses on their commer-
cial customers. Topp dis-
cussed how their customers
utilize their bulls, with ma-
ny customers purchasing
bulls to produce black baldy
cattle. The Topps also pro-
vide their bull customers a
buyback program for their
replacement heifers and
contracts on their feeder

Attendees explored the museum exhibits, one of which included a
well-preserved mastodon skeleton.

!Z,m
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Night 1 kicked off with a banquet dinner, where tour attendees
were able to hear from local agriculture leaders and mingle with

old and new friends.

cattle. The attendees saw
some of their cow herd and
yearling bulls.

The second and last stop
of the day was Black Leg
Ranch, run by the Doan
family. They focus on holis-
tic management of the
grasslands and farmland to
benefit the ground for years
to come. The Doans run
cattle and a small buffalo

DAY 1

herd, as well as manage a
wedding venue, a hunting/
outfitting operation and a
brewery. The attendees
were able to sample multi-
ple brews that were made at
the brewery. This ranch
does itall!

Day 3
Doll Charolais and Sim-

Schaff Angus Valley, Froelich Ranch, Chad Berger

Bucking Bulls

mental welcomed the tour
on Day 3. They started their
Charolais operationin 1958,
and in 1969, they added
Simmental cattle. The
group heard about their op-
eration and were able to see
their feeder calves and cow
herd. This family also farms
to produce feed for their
cattle, so the attendees were
able to hear about the farm-

DAY 2

ing side. A fun story was
shared about a tall grain
elevator at the ranch that
their grandpa bought for $1
and put wheels on the bot-
tom to move it to their place
from town. While not cur-
rently in use, it made for a
fun conversation piece.
The rest of the day was
spent in the historical town
of Medora. Attendees were

Topp Herefords, Black Leg Ranch

Schaff Angus Valley markets 500-800 registered Angus bulls and
females each year through their annual production sale.

Froelich Ranch specializes in blue roan and grullo Quarter Hors-
es, but offers Quarter Horses in a multitude of colors and ages.

Chad Berger Bucking Bulls was established in 2003, winning its
first PBR Stock Contractor of the Year title just four years later.

Topp Herefords purchases about 60% of its bull customers’ top-

end heifers.

Tour attendee Frank Bramwell talks with Jordan Stanton on
horseback, who manages the commercial heifer development

program for Topp Herefords.

The Black Leg Ranch microbrewery serves ale brewed with lo-
cal grown and malted barley and water from the ranch’s own

230-feet-deep water well.
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able to enjoy the North Da-
kota Cowboy Hall of Fame,
where they also had lunch.
Theyalso had the afternoon
to explore Medora and
browse the little shops. That
evening, the group went to
a pitchfork fondue dinner
where they grilled steaks on
pitchforks. Then it was offto
see the Medora Musical,
which was about America’s
250th anniversary this sum-
mer. This was a favorite for
many attendees.

Day4

Day 4 began at Brooks
Chalky Butte Ranch, where
the group heard from Steve
Brooks, who served eight
years on the Certified Angus
Beefboard. His family runs
600 registered cows and 180
replacement heifers at their
place, and also raises wheat,
barley, field peas, oats, corn,
safflower and flax. The at-
tendees were able to view
the ranch’s heifers that had
justbeen AI'd.

The tour then visited Stu-
ber Ranch, which raises
Herefords. The family talk-
ed about their genetics and
how fertility is of the utmost
importance. They also dis-
cussed their annual sale

DAY 3

and how they have opted to
sell their bulls on video dis-
played in the sale ring in-
stead of running each ani-
mal through the ring. The
group saw some of their
cattle in the corrals and
then headed to lunch.

The last stop of the day
was Dakota Prairie Beef,
which is where the Topps
feed their cattle. They took
the group around the feed-
lot and showed them some
of the Topps’ baldy heifers.

Day5

Keller Broken Heart
Ranch was the first stop on
Day 5. The Keller family
runs a Simmental opera-
tion, and remarked on both
the terminal and maternal
advantages of the breed.
They discussed their tough
winters and how they grow
their own feed because of
the high demand during
that season. The group en-
joyed exploring their place
and saw feeder calves, bulls
and the cow/calf herd. The
ranch offered great cattle
and beautiful views.

The attendees ended the
day at Ellingson Angus. The
entire family greeted the
tour group when they ar-

Doll Charolais & Simmental, Medora
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Doll Charolais & Simmental offers about 160 bulls for sale each
year through its annual cattle sale.

Attendees were afforded specmcular views of the Little Missouri
National Grassland and Theodore Roosevelt National Park

while in Medora, ND.

Samantha and Devin Murnin, Livestock Tours owners and op-
erators.
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rived. Chad Ellingson spoke
to the group about the im-
portance of their Al and ET
program and the marketing
of their semen. He also dis-
cussed how they manage
their cattle and how impor-
tant it is to have balanced-
trait cattle. They have a bull
and female sale every year,
and also help market Elling-
son-sired feeder calves. The
group enjoyed seeing a
handful of their donor cows
and took a big group picture
in front of their beautiful
mural.

Day6

CD Acres & Dewitz Feed-
lot kicked off the last day.
This was a different opera-
tion than what the group
had seen. This family farms,
owns a chemical business
and has a cattle herd and
feedlot. The attendees were
able to see every step of this
operation, beginning at the
chemical business and
working their way to the
feedlot. The tour group
learned about the opera-
tion’s genetic framework
and how herd health is the
most important factor. At-
tendees enjoyed seeing
their farm setup and equip-

DAY 4

Brooks Chalky Butte Ranch, Stuber Ranch, Dakota
Prairie Beef

JuvestockJPURS

ment.

The finale for the 2026
Livestock Tour was at Koes-
ter Red Angus, where the
group heard from Steve and
Tracey Koester. They talked
about how their heifers are
DNA tested, which gives
their customers more con-
fidence in their product.
The attendees also heard
more about 701x tags,
which the Koesters use for
their cattle. The tour round-
ed out at the Koesters’
neighbor’s place, where the
group toured his beautiful
garden and impressive
hunting memorabilia col-
lection.

The “legendary” 2026
Livestock tour in North Da-
kota was a beautiful week
filled with good-looking
cattle and kind, welcoming
people. This will certainly
be a tour that all attendees
remember.

Interested in joining the
next Livestock Tour? These
tours are perfect for people
wanting to explore different
operations, learn new
things and visit different
areas of the country. Keep
an eye out to see where the
Livestock Tour will be going
next! — Charley Maran-
ville, WL] correspondent

Linda Ferrasci and Kit Simmie view cattle at Brooks Chalky

Butte Ranch.

Stuber Ranch began in 1909 when J.C. Stuber from Ravenna, NE,
purchased the section of land where the ranch is located today.
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DAY 5

Keller Broken Heart Ranch, Ellingson Angus

Keller Broken Heart Ranch runs more than 400 head of Simmen-
tals and SimAngus cattle near Mandan, ND.

Ellingson Angus holds a production sale each year at the ranch
in St. Anthony, ND.

Pictured (L-R) at St. Anthony Verein Hall for lunch: Mike Moret-
ti, Monique Moretti, John Bles, Marlene Bles, John Taylor, The-
resa Taylor, Kim Murphy and Richard Murphy.

DAY 6

Dewitz Feedlot and CD Acres, Koester Red Angus

CD Acres will produce up to six crops on any given year, with
corn, soybeans, small grains and edible legumes being the four
primary crops.

i R

Devin Murnin introduced Tracey and Steve Koester at their fam-
ily ranch in Steele, ND.

Attendees were able to view black baldy heifers from the Topp
Herefords program at Dakota Prairie Beef.

Attendees were able to view a set of bulls at Koester Red Angus.
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MARKET SITUATION REPORT
MARKET NEWS WLJ compiles its market reports, ODJ stories and statistics from USDA and independent marketing organizations.

BEEF REPORT: Weekly Composite Boxed Beef

MARKET AT A GLANCE This Week: 6/18/2026  Week Ago Year Ago
. WEEK COMPREHENSIVE PRIME BRANDED CHOICE SELECT UNGRADED

h F N/A 254.1 236.32 h ; ) - . -
Choice Fed Steers / 5415 363 ENDING Loads/Price Loads/Price Loads/Price Loads/Price Loads/Price Loads/Price
CME Feeder Index 364.02 368.06 311.04 June 12 5970 39176 281 40233 1112 39846 1846 39137 514 37686 2,216 364.09
Boxed Beef Average 393.92 393.21 393.79 June5 6,392 39397 359 40140 1195 39854 1907 39199 473 38381 2458 36993
Average Dressed Steers 410.00 405.60 376.32 May 29 5678 39437 285 40242 1099 39875 1790 39159 420 38813 2,084 37066
L ive Stauahter Welaht' 1465 1470 1423 May 22 6,601 39282 360 39979 1215 39610 2129 38995 504 38686 2,392 37121

Ive Slau er el
Weekl S h - 52 000 53 000 55 000 Gutouts FED BOXED BEEE

ee aughter™*

y 9 ‘ . . DATE CHOICE SELECT COW BEEF CUTOUT 50% LEAN 90% LEAN
Weekly Beef Production 468.9 4791 484.9 June 8 39392 37475 35859 18540 45957
Hide/Offal Value 14.69 14.78 11.31 June 17 39450 377.26 356.11 18045 N/A

June15 395.05 37641 35802 187.74 454.84
*Average weight for previous week. **Total slaughter for previous week. **Estimated year-to-date figure in million pounds for previous week. June 2 39193 37272 35934 18348 45750
CATTLE FUTURES: CME Live Cattle Selected Auctions Feeder prices for steers & heifers reflect medium and large 1 cattle,
6/12 6/15 6/16 6/17 6/18 High* Low" Week Ending June 13, 2026 unless otherwise noted; * Indicates medium and large 1-2
Jun. 24988 25133 25553 25625 25555 25873 16853 T TS o
Aug. 2418 24345 24945 24985 24888 25508 16668 200-3001b. | 300-4001b. | 400-5001b. | 500-600Ib. | 600-7001b. | 700-800Ib. | 800Ib
- X - . - . - . - X - . .-U
Oct. 23380 23695 24243 24260 24185 25120 17005 | [MARKET _ P_| SLAUGHTERBULLS | REPLACEMENTS
Dec. 23308 23600 24105 24125 24073 25093 18068 | Noreportavaiable
CATTLE FUTURES: CME Feeder Cattle June18 * I 537.50-551 392 337 143-183
6/12 6/15 6/16  6/17  6/18 High* Low" | |Burley,ID 472 415 383 229-243 210-227
Aug. 35743 36210 36790 36788 36903 38103 21920 gorewtatrtlgvailable
Sep. 4 1 1 280 222 e,
OC‘; ggogg gggig ea,ggzg 233632 ggggg ggogg 2 423 June13 18 510-533° 343-430° 350-402° 275-320° 260-302° 245-298" 170-209 3,100-4,000
- Eugene, OR : 387-465" 360-420° 310-352* 300-320° 280-300° 197-234 2,300-2,700  [E
Nov. 34718 35268 35983 36005 36048 37860 24118 | Noreportavailable
“High and low figures are for the life of the contract. Madras, OR o=
] ] June10 557-673 480-555 440-503 380-440 353-385 175-183
FED CATTLETRADE  HeadCount = Avg.Weight = Avg.Price [NIYANR™ 1138 525-589 469-512 410-470 363-302 342-357 314-349 205-231
June16 375-450 390 350 315-369 190-342.50 109-199 2,450-4,700
WEEKLY WEIGHTED AVERAGES Davenport, WA 220 490 410 365 242.50-337 190-333 176-314 184-340 3,000-3,800
Live FOB Steer N/A N/A N/A June 1278 450° 395-397.50" 174-194
Live FOB Heifer N/A N/A N/A Toppenish, WA ’ 435° 364-405" 190-233.50 3,825-4,100
Dressed Del Steer 76 945 410.00
Dressed Del Heifer 120 882 40700 Junel 2061 375-455 350-455 350-423 325-383 275-359 160-192 2,500-4,300
SAME PERIOD LAST WEEK ‘(j);:?::i&cA 355-421 330-390 330-386 305-344 255-332 gggg 2,300-3,800
Live FOB Steer 173 1508 25415 | |Escalon,cA NIA 180-201
Live FOB Heifer N/A N/A N/A June 15 203 455-600 430-500 390-490 360-410 315-360 280-340 70-240 =
Dressed Del Steer 1,008 1,009 405.60 Famoso, CA 380-540 380-430 335-410 315-375 280-340 140-206 i
Dressed Del Heifer 293 888 404.59 June10 2499 400-500 380-450 370-432 300-375 275-351 100-188 3,000-4,300 =
SAME PERIOD LAST YEAR Galt,CA ’ 400-450 400-430 335-385 300-370 180-240 2,500-5,700 =
. June16 500-600 462-517.50 440-482 380-437 350-387 338-363 160-202
Live FOB Steer 9,641 1484 236.32 Turlock, CA 2455 437-505 430-515 367-460 360-432 325-364 300-330 175-207
Live FOB Heifer 3,615 1,354 23564 Noreportavailable
Dressed Del Steer 9965 989 376.65 Salina, UT
Dressed Del Heifer 2702 870 376.32
5 June15 150-243
NATIONAL WEEKLY FED BEEF SLAUGHTER VOLUME: JUNE 14, 2026 Jowa 1,339 160-315
Domestic Imported June16 624 430" 436" 395" 137.50-195 4,200-5,100
Forward Contract 31,979 1768 Miles Gity, MT 442.50° 382-397.50° 175-232 3,200-3,750
Formula 206,729 3434 Noreportavailable
Negotiated Cash 80,390 47 Bassett, NE
Negotiated Grid 28,627 1,906 Noreportavailable
Packer Owned n444 N/A Ericson, NE
June12 610 492.50 474 330.50-357 =
[Total | 359169 | 7155 | Imperial, NE 1138 545 430 343-370 336 :
SLAUGHTER FORWARD CONTRACTS FORWARD BEEF SALES uoreport;;ailable
m earney, -
Delivery Month Neg. Sales 0-21days 1651 June12 2193 575 470-516 416-460 390-395 | 325.25-383.50 4175
Jun. 26 134,018 Neg. Sales 21+ days 616 Lexington, NE ' 531 402507 381-393 34250-379 | 314.75-350 =
Jul. '26 95,378 Formula sales 3,637 Noreportavailable
Aug. '26 145,012 Forward contract sales 66 Ogallala, NE
Sep. '26 82,829 Domestic sales 5,356 June18 1295 500-526 416.50-440 349-400
Oct. '26 1M.074 NAFTA Exports 18 Valentine, NE ’ 510 435-502.50 406-425 369-397 330-363.50
e [Juine® 2649 514 428-43750 406-412 337-369
CANADIAN LIVESTOCK PRICES & FEDERAL INSPECTED SLAUGHTER FIGURES Herreid, SD ’ 471 425-436 385-418 371.50-381 | 307.50-345.75
. . ., Weekly June17 587 4,100-5,400
Alberta Direct Sales (4% shrink) Price Change Torrington, WY
Slaugher Steers, mostly Choice & Select 13, 1300-1500ts__| 26219 | -3.03 JuneTl 420 428475 464.50-495 437-495 373-425 160-195 3,550-4,200
: - R X B une - .50- - - - ,550-4,
ga”ght.er Hefers, mostly Choice 8 Select 1-3,1200-1400tbs | 25196 | 150 | \{iieoy az NA| 393480 439-495 370-305 | 339-36350 | 322-334.50 190-230 3400-3,600
ntario Auctions Noreportavailable
Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 Ibs 24705 -072 Colorado
Slaughter Heifers, mostly Choice & Select 1-3, 12001400 Ibs 24479 -106 June10 1039 555-655 455-550 380-455 355-390 170-184 3,450-3,950
Slaughter Cows, Cutter and Utility 1-3, 1100-1400 Ibs 17177 -0.44 LaJunta,CO ’ 500-555 425-482.50 377.50-425 325-382.50 308-317.50 205-218 3,050-3,825
“Price comparison from one week ago. June1s 533 565-640 510-580 430-515 375-450 350-405 250-360 165-190 3,500-4,550
T T U S |Loma,CO 510-600 455-580 415-455 350-405 320-350 250-330 195-250
Average feeder cattle prices (CND) for week ending Tuesday, June 15,2026 werrys 5 58750 585 485500 | 43750439 | 369-380 | 3418536575 135-187.50 2:850-3,850
Steers: Alberta Saskatchewan Ontario Dodge City, KS ! 502.50-537.50 407-417.50 326-343 201-262.50 1,800-3,100
501-600 |bS 513.40 N/A 48750 Junet 1971 477.50-485 467.50 439 364-380 333-370.50 170-256 2,250-2,850
601700 Ibs 45037 N/A 44442 Pratt,KS : 400-414 362 328-358 302.50-376 208-232 2,600-3,700
701-800bs 407.27 N/A 41541 Noreportavailable -
801-900 bbs 36544 N/A 382,55 Salina, KS
Heifers: June18 1539|6710 557-665 501-560 425-505 390-432 335-360.50 290-338 154-180 2,800-4,400
201500 b Clovis,NM g 512-595 422-530 387-490 325-389 307-345 282-305 160-220.50 1,500-3,300
- Ibs 48241 N/A 475.34 Junet? 8,309 520-610 420-510 390-450 374-407.50 275-380
501-600 Ibs 44054 N/A 422.45 ElReno, 0K ’ 540-620 440-500 410-470 375-457 340-423 | 305-38050 |  295-352 =
601-700Ibs 402.82 N/A 38575 June'6 a0 500-645 478528 420-463 395-443 370-403 284-345 162187 3700
701-800 Ibs 365.38 N/A 344.60 McAlester, 0K 510-600 370-503 390-446 342-405 340-358 334 201-228 2,500-3,400
USDA MEXICO TO U.S. WEEKLY LIVESTOCK IMPORTS June15 4265 512.50-600 447-535 402.50-497.50 367-447 353-414 310-383.75
, OklahomaCity, 0K 470-515 452.50-520 420-480 375-437 341-392 332-355 307-331
Feeder cattle imports weekly and yearly volume. , June T2 1257|  580-800 510-625 460545 415-488 392416 350-388 157203 3,650-4,200
Species Current Previous Current Previous Cuero, TX g 512-705 465-590 428-600 389-530 371-440 330-370 195-228 1750-3,000
Week Week Year-to-date  Year-to-date | [Jynem 1294 570 510-597.50 415-458 41050 360-400 327-360 144-184 3,800
6/8/2026 6/1/2026 Dalhart, TX , 500 470-482.50 | 399-442.50 | 387-392.50 340-350 180-310 180-222.50 2,300-2,900
Feed IMPORTS SUSPENDED UNTIL 0 June Tl 420-510° 370-485° 345-370° 345° 265° 152-175
ceders FURTHERNOTICE 230638 __| |sanangelo,tx 57 430-455° | 365-42750° | 347.50-370° 205-217
USDA WEEKLY IMPORTED FEEDER CATTLE Junet 507 514-528 359 365-375 155-170
Tulia, TX 520 462 400-420 356-359 305 180-210
June 18,2026
Mexico to United States Feeder Cattle Import Summary June12 7030 570-670 515-710 465-570 370-475 380-425 330-362 150-206 2,100-6,400
; . . . Alabama ’ 500-570 450-530 416-500 360-435 335-397 320-355 310 162-239 1,500-4,400
Recelpts EST: N/A WeekAgo EST: N/A Year Ago Act: N/A Junes 622 502.50-550° | 472.50-51750° | 442.50-489° | 385-45350° | 342-409° 325-37150° 171193 3,600-4,000
Lexington, KY 600* 477.50-550° 410-470" 383-432.50° | 336-392.50° | 307.50-345" | 235-312.50" 194-219 2,600-3,750
June15 8000 650-670 520-585 455-540 400-445 365-410 302-367
Joplin, MO g 570-620 450-530 410-485 357-420 336-376 302-333
THISREPORTWILL N%EE.CEE%L?EEPM’}JFJFE?SMUAJT}ELG%?ﬁ%gﬁgﬁ%&?“W'“ BECLOSED | rSunets so| 505730 485-685 415-565 377-490 340-445 320-392 282-359 148-219 2,200-6,700
Tennessee g 405-650 400-555 390-515 345-440 315-392 310-350 267-326 175-250 1,450-6,500
June1s 2081 475-525 440-550 395-530 355-475 350-391 255-369
Virginia g 405-470 350-470 375-457.50 300-385 302-376 275-315 255-310
Feeder heifers: Medium and large 1&2 | Feeder heifers: Medium and large 1&2 ST
500-600 lbs N/A 500-600 lbs N/A June17 204 740-816 660-705 224-261 5,800-9,200
600-700 Ibs N/A 600-700 Ibs N/A Lethbridge, Alberta 650-726 285-429
700-800 Ibs N/A 700-800 Ibs N/A
Feeder steers: Medium and large 1&2 | Feeder steers: Medium and large 1&2 Fil’ld out hOW YOUR AUCT'ON MARKET can become a PREFERRED WLJ partner!
500-600 Ibs N/A 500-600 Ibs N/A E—————————SSSSASEEEEEEE
600-700 Ibs N/A 600-700 Ibs N/A At no cost to you, we’ll send you weekly copies of the Western Livestock Journal that you can share with your
700-800 Ibs N/A 700-800 Ibs N/A customers to keep them informed of what’s happening in the beef industry. There is no obligation or downside!
(slide 10 cents on steers and heifers basis 300 Ibs. All sales fob port of entry.) CO nta Ct H anna h at 72 0 _370_8 275 fO rmorel nfo r mat on.




New World screwworm
(NWS) issues and the clo-
sure of the Mexican border
for livestock have focused
much attention on the Mex-
ican beef industry. Ques-
tions have continued about
if and how the Mexican in-
dustry could handle the 1
million-plus head of cattle
thatare typically exported to
the U.S. The Mexican beef
industry has evolved signifi-
cantly in the past two de-
cades, rendering many older
views of the industry out-
dated and incorrect.

For the past 15 years, the
total Mexican cattle inven-
tory has averaged between
17 and 18 million head, with
a total cow herd of roughly
11.5 million head. Cows
make up alarger percentage
of total cattle inventories
(about 65%) compared to
the U.S, where the total cow
herd is 43% of total cattle.

This is because cattle flow
through the Mexican indus-
try faster than in the U.S.
More young cattle are typi-
cally included in the total
U.S. inventory because
calves remain on pasture
and in feedlots, whereas 14-
16% of the Mexican calf crop
is usually exported and cat-

tle do notremain in feedlots
aslongcompared tothe U.S.

The Mexican calf crop has
averaged just over 8 million
head in recent years, with a
calf crop percentage of
roughly 71%, up from about
65% 25 years ago. Mexican
cattle exports have averaged
1.2million head over the last
25years and typically repre-
sent 14-16% of the calf crop.

Beef production in Mexi-
co hasincreased an average
of 2% per year in the last
decade. This is the result of
increased cattle slaughter,
about 1.6% annually, and
increasing carcass weights.
Average cattle carcass
weights have increased from
about 600 pounds 25 years
ago to roughly 710 Ibs. cur-
rently.

The Mexican beef indus-
try evolved from predomi-
nantly grass-fed production
to current production where
most cattle are fed in feed-
lots. This, along with im-
proved cattle genetics and
management, has led to in-
creased carcass weights
(Figure 1).

Beef consumption in
Mexico averages about 24
Ibs. per year, retail weight.
Beef imports in Mexico are
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A look at the Mexican beef market

equivalent to roughly 10% of
production in recent years
but down from about22% of
production two decades
ago. Moreover, Mexico has
become a significant beef
exporter and has been a net
exporter the past 10 years.
(Figure 2). Mexico is cur-
rently the No. 11 beef-ex-
porting country.

The Mexican beef indus-
try has modernized and de-
veloped significant infra-
structure the past two-plus
decades. Cattle and beef
trade between Mexico and
the U.S. has evolved from a
long history of cattle exports
tothe U.S. toinclude Mexico
becoming a major beef ex-
portdestination for the U.S,,
and recently with Mexico
becoming a significant
source of U.S. beef imports.
The increasingly integrated
trade relationship adds val-
ue to the beef industries in
both countries.

Not exporting feeder cat-
tle to the U.S. means that
more cattle are staying in
Mexico to be finished for
beefproduction. It also like-
lymeans thatfewer cattle are
being imported from Cen-
tral America, which has
been a source of supple-

US beef tasting delights top
restaurateurs, chefs in Ghana

The U.S. Meat Export
Federation (USMEF) host-
ed two U.S. beef tastings at
the well-regarded Nguni
Bar and Grill in Accra, Gha-
na. The 64 participants in-
cluded professional chefs,
restaurant owners and op-
erators, food influencers
and corporate banking re-
lationship executives who
workwith hotels and hospi-
tality businesses. Over two
evenings, they were treated

to U.S. brisket, and sirloin,
ribeye and T-bone steaks.

The two-night event
helps build on momentum
generated by USMEF’s
trade mission to Accra in
2025, said Chad Carney,
USMEF Africa marketing
manager.

“The tasting sessions
showcased the quality, ver-
satility and culinary appeal
of premium U.S. beef cuts
while strengthening en-

gagement with key stake-
holders in Ghana’s food
service and hospitality in-
dustry,” Carney said. “Rep-
resentatives from USDA’s
Foreign Agricultural Service
were also in attendance,
underscoring the impor-
tance of the engagement.”
Funding supportwas pro-
vided by the Beef Checkoff
Program and USDA’s Re-
gional Agricultural Promo-
tion Program. — USMEF

Callle on Feed report noles
lighter May placements

MARKETS

(frompage 1)

“The processors are
hoping to revive beef de-
mand by cutting back
slaughter volumes and
there should be aresponse
in the coming week for box
prices,” the Cattle Report
said. “Retailers are hesitant
to sell beefataloss—reluc-
tance has slowed move-
ment in the nation’s super-
markets.”

USDA released its latest
Cattle on Feed report on
Thursday ahead of Friday’s
Juneteenth holiday. Cattle
and calves on feed as of
June 1 totaled 11.7 million
head, 2% above last year.
Placements during May
totaled 1.70 million head,
10% below last year. Mar-
ketings were 12% lower at
1.55 million head, the sec-
ond lowest for May since
reporting began in 1996.
Other disappearance dur-

ing May totaled 55,000
head, 11% below 2025.

Feeder cattle

Feeder cattle futures
were higher over the week.
The August contract gained
about $7 to close at $366.60,
and the September con-
tract gained about $8 to
close at $364.67.

The CME Feeder Cattle
Index lost about $4 to close
at $364.02.

Corn futures traded
modestly higher over the
week. The July contract
gained 6 cents to close at
$4.17, and the December
contract gained a penny to
close at $4.40.

Missouri: Joplin Region-
al Stockyards in Carthage
sold 8,000 head on Mon-
day. Compared to a week
earlier, at the mid-session,
feeder steers sold steady to
$12 higher. Feeder heifers
sold steady to $18 higher.

Benchmark steers averag-
ing 771 Ibs. sold from $365-
394, averaging $378.55.

Oklahoma: Oklahoma
National Stockyards in
Oklahoma City sold 4,500
head on Monday. Com-
pared to a week earlier,
feeder steers sold $2-10
higher, with six-weights
selling up to $20 higher.
Feeder heifers sold steady
to $5 higher. Benchmark
steers averaging 775 lbs.
sold from $353-384.75, av-
eraging $381.95.

South Dakota: Sioux
Falls Regional in Worthing
sold 7,570 head on Mon-
day. Compared the previ-
ous sale’s limited offering,
feeder steers and heifers
sold with higher under-
tones on very good de-
mand. Benchmark steers
averaging 782 1bs. sold from
$377-409, averaging
$389.63. — Anna Miller
Fortozo, WLJ managing
editor

mental cattle supply in re-
cent years. Mexican beef
imports will likely decrease,
and beef exports will in-
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crease in the absence of
cattle exports. Production
systems and supply chains
will continue to evolve in

Mexico. — Derrell S. Peel,
Oklahoma State University
Extension livestock mar-
keting specialist

Figure 1. Mexico Cattle Carcass Weight
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Figure 2. Mexico Beef Exports and Imports
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916-662-1298
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George Gookin.....
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Steve Bianchi..
Jason Dailey
Brett Friend

Tod Radelfinger...
Bowdy Griffin

AUCTION MARKET

Address 12495 Stockton Blvd.,, Galt, CA
209-745-1515
209-745-1582

Website/Market Report..clmgalt.com

Web Broadcast

Butcher COWS..mmummmmmmmmmmn: 8:30am
Cow-Calf Pairs/Bred Cows..11:30am
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. 209-768-6522
916-208-7258
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- WEDNESDAY -
JUNE 24

JULY 8
JULY 22
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PAIR & BRED COW SALES
WEDNESDAY, JULY 8

200 - 3-YR-OLD FALL BRED COWS, AI'D TO
ANGUS BULLS TO CALVE SEPT.1

SATURDAY, JULY 25 - 1AM

ccilive

FOLLOW US ON SOCIAL MEDIA FOR SALE
UPDATES AND UPCOMING DATES
OR VISIT CLMGALT.COM.
WATCH THE WEEKLY AND SPECIAL
SALES AND BID LIVE ON CCI.LIVE!

JULY 13-15 - RENO, NV
CONSIGNMENT DEADLINE JUNE 25

AUGUST 10-11 - CHEYENNE, WY
CONSIGNMENT DEADLINE JULY 23
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CLASSIFIED ADVERTISING

GENERAL INFORMATION

ADVERTISING RATES

BY THE WORD: 90 cents per word for each insertion.
MINIMUM WORD RATE: 17 words or fewer, $15.30 one time.
MAD RATES: (Bold headline) $2 more per insertion for your

phone number, email and/or website, plus first 2 or 3 words in
bold print. (Applies to word ads only)

BOXED AND BOLD: (Boxed with bold text) $5 more per
insertion. (Applies to word ads only)

BLIND BOX AD: We will assign your confidential number and
forward replies to you. Cost is $12 per 3 issues for mail and
handling service.

BOXED DISPLAY ADS: $30 per column inch for each insertion.
MINIMAL ARTWORK: No additional charge.

BLACK AND WHITE PHOTO: $10, LIMIT OF ONE.

COLOR PHOTO: $35 EACH.

DISCOUNTS: 5% for running your ad 3 to 5 times; 10% for 6
times or more; up to 35% for 52 times.

SUGGESTION FOR CORRECT WORD COUNT: Be sure to
include your name, address and phone number in the count, as
well as all initials and abbreviations. Hyphenated words count
as two.

TEARSHEETS: Available upon request only. Can be faxed or
mailed.

CONDITIONS

EMPLOYMENT WANTED ADS: Must be paid in advance.
DEADLINE: Tuesday at 4:30 p.m. MT, the week prior to
publication date. Newspaper is published on Mondays.
LIABILITY: Advertiser is liable for content of advertisement and
any claims arising therefrom made against the publication.
Publisher is not responsible for errors in phoned-in copy.
Publisher reserves the right to refuse any advertising not
considered in keeping with the publication standards.

COMMISSIONS: Classified advertising is NOT agency
commissionable.
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3 ....SituationsWanted 21.................. Real Estate Wanted
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6 e Auctions 24..........cccceneenn Pasture Wanted
7 --Auctioneers o5 ... Mineral Rights
2 2 Feedlots o5 Hay/Feed/Seed
9.. -.LostCatle o7 . Irrigation
10.. - CattleforSale g ..Ag/Industrial Supplies
| Cattle Wanted :
12 AS /Emb 29, Fencing/Corrals
" ’ emen/Emoryos g . ..Equipment For Sale
13 s Brands .
31...... ..Equipment Wanted
14 s Dogs for Sale ™ .
32...... ... Building Materials
15...... ....Horses/Mules .
. 33 e Trucks/Trailers
16 e Bison/Buffalo 34 T 1Mol
17 ... ..Sheep/Goats/Hogs 2% rac.:tors/ mp! emer]ts
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To a pasture near you
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Female Sale

OCTOBER 3, 2026
At the Hereford Vit

Spring Bull Sale

MARCH 18, 2026
3"“Wednesday

1-806-344-7444

Hereford, Texas
STEVE & LAURA KNOLL

www.2BarAngus.com
]

f NEED EXTRA 3

INCOME?
Advertise a hunting

or fishing lease!

CALL NOW!
(800) 850-2769

B ciassiFED@WLINET

POWDER RIVER
LIVESTOCK EQUIP.

Best prices with delivery available.
Conlin Supply Co., Inc.
Oakdale, CA

Ask for Larry or Albert
209/847-8977

Real Estate 20A

Pacific

KNIPE LAND
Iy 3] (209) 345-3163

knipeland.com
BURNS CATTLE/HAY

RANCH -NEW LISTING
1,112+ acre ranch - 792+
deeded, plus the seller’s
interest in a contiguous
320+ acre state lease.
Water rights for 380+ acres
3 pivots, several wells,
and 1980's water rights.
Includes a home, shop,
700« ton hay storage, and
cattle set-up. $3,400,000

WANTED:

Winter/Fall pasture for cow/
calf pairs & yearlings.

CA/NV area.
Established CA/NV operation.

Call/text (530) 304-7575

Irrigation 27

'WESTER
POLYPIPE

HDPE PIPE for Ranch Water Systems
Fair Prices - Good Service - Rancher Owned
DELIVERY THROUGHOUT THE WEST

CALL TODAY: 800-718-7784

STAYUPTO
DATE WITH WLJ
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RATES AS LOW AS 5.5%!
Business & Financial Consulting.
Designed for the Farmer/Rancher

(Not the Banker)
‘www.agrionefinancial.com

303-773-3545

You Call Steve, I'll Come to You.

AGRI-@_Ile Fiann_cia[

GET THOROUGH PRACTICAL
TRAINING IN:

Pregnancy testing—A.l. herd
health—calf delivery and care.
Many additional subjects.

CATTLEMEN

Our business is to help you
improve your business.
Learn more by working with live
animals under expert supervision.

GRAHAM SCHOOL, INC.
641 W. Hwy 31 Garnett, KS 66032

785/448-3119

www.grahamschool
forcattlemen.com

Over 100 years of
continuous service

HAVE SOMETHING TO

With the

new WLJ
Classifieds
and Property
listings you
can Nnow
upload a video

and up to 10
photos!

VISIT WLJ.NET
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Drought forces tough choices for cattle producers

For cattle producers across
the Great Plains and West,
droughtis more than aweath-
er event. Itis a test of business
planning, land stewardship
and long-term survival.

That reality was the focus of
a recent United States Cattle-
men'’s Association (USCA)
“Horn Wrap Call,” where DTN
livestock analyst ShayLe Stew-
art, Montana rancher Dusty
Emond and former Farm Ser-
vice Agency Administrator
Zach Ducheneaux discussed
the difficult choices ranchers
face when forage disappears,
stock water dwindles and lig-
uidation pressures mount.
Their discussion echoed many
of the same themes highlight-
ed in a recent Good Grazing
Makes Cent$ panel titled
“Whenin Drought” ondrought
management.

Signals reveal
drought stress

Stewart said drought im-
pacts often become visible in
livestock markets long before
they appear in government
reports.

She pointed to Torrington
Livestock Auctionin Wyoming
asanexample. Duringonesale
this spring, the market han-
dled more than 9,000 head of
cattle when weekly receipts
typically range between 400
and 500 head.

“That just really echoes the
significance of this drought
and howproducers are having
to navigate this marketplace,’

Stewart said.

The same observation was
noted during the Good Graz-
ing Makes Cent$ discussion,
when Stewart said thatunusu-
allylarge sales volumes can be
one of the clearest indicators
of drought-driven liquidation.

Beyond auction receipts,
Stewart noted producers can
alsomonitor USDA's Cattle on
Feed report for clues. May
placements were up 6%, sug-
gesting some producers are
choosing to place cattle in
feedlotsrather than turn them
onto drought-stressed pasture.

While selling cattle may pro-
vide immediate cash flow,
Stewart warned that the big-
gest financial consequences
often appear years later.

“The biggest implication of
destocking during a drought
doesn't actually financially
come during the years of the
drought,” Stewart said. “It
comes after the year, or any-
where up to five to 10 years
afterward”

She explained that produc-
ers who sell breeding females
lose not only those cows but
also future calf crops. When
conditions improve, rebuild-
ing a herd often requires pur-
chasing replacement females
at elevated prices while cattle
markets may already be soft-
ening.

The same concern was
highlighted in the Good Graz-
ing Makes Cent$ panel, which
cited previous research show-
ing that cash-flow deteriora-
tion frequently appears after

SALE CALENDAR

Sale Calendar is a service
to our advertisers. There
is a minimum advertising
requirement to be
eligible to be listed in the
Sale Calendar. Contact
your fieldman for more
information or to have
your date added to the
Sale Calendar. We will only
run auction sale dates or
private treaty start dates.

COMMERCIAL

Jun. 30 - Cattle Country
Video Sale, Laramie, WY
Jul. 13 — Western Video
Market Sale, Reno, NV

Jul. 6 — Superior Livestock
Auction, Steamboat
Springs, CO

Jul. 7 - Turlock Livestock
Auction Yard, Female Sale,

Turlock, CA

Jul. 25 - Cattlemen’s
Livestock Market, Bred
Female Sale, Galt, CA
Aug. 1 - Turlock Livestock
Auction Yard, Bred Female
Sale, Turlock, CA

Aug. 4 — Cattle Country
Video Sale, Gering, NE
Aug. 17 — Superior
Livestock Auction,
Sheridan, CO

Sep. 10 - Cattle Country
Video Sale, Cheyenne, WY

HORSE
Jul. 11 - High Desert
Quarter Horse Sale,

Redmond, OR

Aug. 22 — Memory
Ranches, Foal Sale, Wells,
NV

HOOVES & HORNS
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‘OH YEAH, SHE'S CRAZY AWRIGHT! BUT WE'RE
CRAZIER,...AIN'T WE, HOSS?...HOSS?"

drought conditions easerather
than during the drought itself.

Protecting grass

For Emond, a fifth-genera-
tion rancher near Malta, MT,
protecting rangeland remains
the top priority.

During the USCA discus-
sion, Emond said he generally
errs on the side of preserving
grass resources, even if that
means reducing livestock
numbers. That philosophy
mirrors comments he made
during the Good Grazing
Makes Cent$ panel, when he
said he prefers to destock
quickly and protect the range
rather than risk long-term
damage to forage resources.

Emond’s operation includes
cow-calf pairs, replacement
heifers, stockers, sheep and
goats. That diversification
gives him flexibility when
drought arrives.

During the Horn Wrap Call,
he explained that he has al-
ready sold his stocker cattle
and some young bred cows

while maintaining replace-
ment heifers and sheep.

“We just tried to sell the
overvalued and buy back the
undervalued,” Emond said.

He also stressed that water
availability often dictates man-
agement decisions. Depend-
ing on pasture location and
infrastructure costs, the eco-
nomics may favor hauling wa-
ter, installing pipelines or sim-
ply removing livestock until
rainfall returns.

Federal programs
available

Ducheneaux argued that
many producers are unaware
of federal programs designed
specifically to help keep cow
herds intact.

He pointed to the Emer-
gency Assistance for Livestock,
Honey Bees and Farm-Raised
Fish Program, which can help
offset transportation costs as-
sociated with movinglivestock
orhaulingfeed during drought
conditions.

“Thereisnovalid reason for

a producer to be selling a cow
due to drought right now,”
Ducheneaux said, noting that
program flexibility adopted
during the 2021 North Dakota
drought remains available.
He also encouraged pro-
ducers to utilize the Emer-
gency Conservation Program,
which can help fund water
developments, pipelines,
tanks and other infrastructure
improvements.

Planning ahead

While drought often forces
difficult decisions in the mo-
ment, the panelists repeatedly
emphasized that preparation
beginslongbefore pasturesdry
up.
Stewart said producers
should use the good years to
prepare for the difficult ones
rather than assume favorable
conditionswill lastforever. Put-
ting up extra hay, improving
water systems and maintain-
ing financial reserves can help
ranchers weather drought
when it inevitably returns.

“Thetimeto planfordrought
isnotduringthe drought, it'sin
theyearswith therain,” Stewart
said duringthe USCA call. Pro-
ducers should focus on invest-
ments thatimprove long-term
productivity and cash flow
rather than short-term pur-
chasesthatdolittle to strength-
en the operation during diffi-
cult times.

Emond agreed, noting that
successful drought manage-
ment often comes down to
making decisions based on
economics rather than emo-
tion. Diversifying enterprises,
monitoring forage conditions
early and acting before condi-
tions become critical can pro-
vide producers with more op-
tions when dry weather ar-
rives.

Whether through better
grazing management, stronger
financial planning, improved
water systems or strategic use
of assistance programs, the
panelists agreed that drought
preparedness is no longer op-
tional. — Charles Wallace,
WLJ contributing editor

Western Livestock Journal.
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A plan from Sen. Mike
Lee (R-UT) and Rep. Ce-
leste Maloy (R-UT-02) to
change how the federal
government manages a
Utah national monument
is facing a steeper road
ahead after moving slower
than anticipated and miss-
ing a deadline.

With support from the
rest of Utah’s all-Republi-
can congressional delega-
tion, Lee and Maloy in
March proposed undoing
a Biden-era management
plan for the Grand Stair-
case-Escalante National
Monument spanning 1.9
million acres in southern
Utah. Their effort drew in-
tense opposition from en-
vironmental groups and
Native American tribes.

In Lee and Maloy’s view,
the 2025 guidelines went
too far in restricting uses
like road access. The law-
makers noted neighboring
rural counties opposed the
restrictions, saying stan-
dards set by the first Trump
administration were better
for managing the protected
land.

Lee and Maloy invoked
the Congressional Review
Act (CRA), allowing Con-
gress to review and over-
turn federal rules in an ex-
pedited process and by a
simple majority of votes in
the U.S. House and Senate.
But the deadline for those
votes came and went, with-

JUNE 22,2026

out any action from Con-
gress.

In ajoint prepared state-
ment, Lee and Maloy said
they’re not abandoning
their plan.

“While the CRA pathway
is no longer available for
this measure, our focus on
this issue is unchanged,’
they said in the statement.
“This was a procedural
outcome, not areflection of
support for the underlying
policy, and we are evaluat-
ing next steps. We remain
committed to restoring our
community’s voice in the
monument’s future.”

Legal experts told Utah
News Dispatch in May that
if successful, the effort
would have caused im-
mense uncertainty on the
ground, leaving federal
land managers guessing
about how they're sup-
posed to do their jobs. Un-
derthe act, they'd be barred
from using a “substantially
similar” framework in the
future, but it's not clear
how different their next
steps would need to be.

OnJune 12, a coalition of
Native American tribes
said the proposal would
bring “devastating effects
for the monument and for
our peoples” and celebrat-
ed that the 2025 plan re-
mains intact.

“That plan, for the first
time, heeded our voices
and our Traditional Knowl-

Western

Livestock
Journal®

WLJ.net

WESTERN LIVESTOCK JOURNAL

Utah bid to roll back Grand Staircase-Escalante plan veers off the fast track

edge by establishing a
framework for Tribal co-
stewardship over our an-
cestrallands,” said Autumn
Gillard, coordinator for the
Grand Staircase-Escalante
Inter-Tribal Coalition, and
who is Southern Paiute.
Gillard said use of the
CRA to overturn the monu-
ment guidelines would
have been a “a direct strike
against the Federal govern-
ment’s duty to consult with
Tribes.” Itwould also be the
first time Congress used
the act to undo a manage-

ment plan for a national
monument.

The current plan pro-
tects cultural places, petro-
glyphs, pictographs and
structures that remain im-
portant for traditions, cer-
emonies and domestic life,
Gillard said, and removing
it would have raised the
risk of looting and vandal-
ism.

The management plan
also sets guidelines for
camping, cattle grazing
and other uses inside the
monument. Changes to

the plan could alter which
activities are allowed and
where within the monu-
ment they're permitted,
but would not affect its
size.

The coalition said now
that the fast-track window
has closed, Lee would
need 60 votes that he’s un-
likely to get in order to
overcome the Senate fili-
buster, a procedural ma-
neuver to delay legislation.

The monument was cre-
ated by former President
Bill Clinton in 1996, over

the objections of Utah of-
ficials. Clinton used his
power under the Antiqui-
ties Act, a century-old law
giving presidents authority
to declare monuments to
protect places of cultural,
historical and scientific
significance.

President Donald Trump
drastically reduced the
monument’s boundaries
in 2017, before President
Joe Biden restored it to its
original size in 2021. — An-
nie Knox, Utah News Dis-
patch

Ag leaders urge lawmakers to preserve USMCA

USMCA

(frompage1)

director of international
affairs for the Meat Insti-
tute.

Schumpp told lawmak-
ers that Canada and Mexi-
co remain indispensable
markets for U.S. meat ex-
ports and play a critical role
in maintaining a competi-
tive livestock industry.

“In 2025, U.S. meat and
poultry exports exceeded
$23 billion and exports to
Canada and Mexico ac-
counted for $8 billion of
that trade,” Schumpp testi-
fied. “That represents 35%
of our total U.S. meat and
poultry exports.”

Schumpp said Canada

ranked as the fourth-largest
export market for U.S. beef
and pork and the second-
largest destination for
poultry exports in 2025.
Mexico was the top-value
market for U.S. pork and
poultry and the third-larg-
estdestination for U.S. beef.
Schumpp added that those
markets are especially
valuable because they pur-
chase products that often
command higher prices
abroad than domestically.
According to Schumpp,
exports to Canada and
Mexico added approxi-
mately $91 per fed steer
and more than $28 per
market hog last year.
“Maintaining this robust

ll Jared Patterson

. 208-312-2386
WA, OR, CA, ID, UT, NV

Kevin Murnin
406-853-4638
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Invest in your success with WLJ. Our field
reps offer excellent customer service,

expertise in cattle marketing and
years of experience.

Ty Groshans
970-818-6016

CO, NM, KS, NE, S. WY, SD

Contact your area field
rep today and
find out how WLJ can
help you succeed!

Logan Ipsen

916-947-2392

AZ, TX, National

U.S. meat trade with Cana-
da and Mexico is crucial to
reclaiming America's agri-
cultural trade surplus,” he
said.

Schumpp warned that
withdrawing from or sig-
nificantly altering USMCA
could reduce producers’
profitability, increase con-
sumer costs and encourage
additional meat-processing
investment outside the U.S.

During questioning,
Schumpp also stressed the
importance of livestock
movement across North
America, noting that cattle
and hogs frequently cross
borders multiple times
through feeding and pro-
cessing systems before en-
tering domestic or export
markets. Disrupting those
supply chains, he said,
would affect feedlots, pro-
cessors and producers
alike.

“The integrated supply
chains across North Amer-
ica reduce dependence on
adversarial countries for
critical food and agricul-
tural inputs,” Schumpp
said.

Other sectors voice
support

While the meat industry
focused heavily on preserv-
ing existing market access,
other witnesses echoed
that sentiment and high-
lighted specific provisions
they would like strength-
ened.

Jamie Beyer, an executive
committee member of the
American Soybean Asso-
ciation, echoed concerns
about preserving market
certainty.

Beyer said Canada and
Mexico purchased approx-
imately $4 billion worth of
U.S. soybean products dur-
ing the mostrecent market-
ing year, accounting for
more than 13% of total soy-
bean complex exports.

Beyer called USMCA the
“gold standard” of trade
agreements and urged pol-
icymakers to approve a full
16-year extension.

“As soybean farmers con-
tinue to face a challenging
economic landscape, fail-
ure to renew USMCA
would be catastrophic,” she
said.

Michael Lichte, chief in-
sights and optimization of-
ficer for Dairy Farmers of
America, described Mexico

as amajor success story for
U.S. dairy exports. Howev-
er, he said Canada contin-
ues to fall short of fulfilling
dairy market-access com-
mitments negotiated un-
der USMCA.

Lichte pointed to Cana-
da’s administration of dairy
tariff-rate quotas, arguing
that access negotiated by
U.S. dairy producers has
not translated into mean-
ingful commercial oppor-
tunities. For example, he
testified that less than 10%
of available yogurt quota
access was utilized in 2025.

“Access that exists on pa-
per is not consistently
translating into real market
opportunities,” Lichte said.

Dave Puglia, president
and chief executive officer
of the Western Growers As-
sociation, stressed the im-
portance of maintaining
tariff-free trade in produce
while strengthening labor
and food-safety enforce-
ment provisions.

Canada and Mexico ac-
count for roughly two-
thirds of all U.S. fresh pro-
duce exports, according to
Puglia. He urged negotia-
tors to ensure food-safety
oversight in Mexico meets
standards comparable to
those required of U.S. pro-
ducers.

Neil Herrington, senior
vice president for the
Americas Program at the
U.S. Chamber of Com-
merce, broadened the dis-
cussion beyond agricul-
ture, noting that more than
13 million American jobs
depend on trade with Can-
ada and Mexico.

Herrington cited arecent
Purdue University study
estimating North American
trade agreements save U.S.
households roughly $700
annually in food costs. He
warned that abandoning
duty-free trade within
North America would like-
ly increase food prices and
place additional pressure
on consumers already
struggling with inflation.

Witnesses argued that
the USMCA has provided
stability for farmers, ranch-
ers, processors and agri-
businesses, enabling long-
term investments based on
reliable market access and
helping North American
agriculture remain com-
petitive globally. — Charles
Wallace, WL]J contribut-
ing editor



