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NO WORRIES — University of I[daho
study concludes sage grouse and
cattle can coexist peacefully on same
land. Page 6

A LOOK BACK IN HISTORY

While the lamb market is currently
down from a year ago, this was not the
case in October 2002. “Slaughter lamb
prices in the northern Plains were sig-
nificantly higher in mid-October 2002

than in 2001. USDA Choice wooled
slaughter lambs averaged $76 to $80
per cwt compared to $46 to $50 last
year—a $30-per-cwt increase. Medium
and large frame No. 1 and No. 2 70-to-
90-pound feeder lambs were about $78
to 583 per cwt this year compared to
$58 to $63 last year—a $20 per cwt
advance,” read WLJ’s market advisor
report.
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Scoping reportreleased on Colorado River’s future

— Post-2026 operations

The Bureau of Reclamation (BOR)
released a scoping report showing
some of the comments and recom-
mendations received from stake-
holders and other individuals to
guide the stability of the Colorado
River post-2026.

BOR also offered a timeline for
when a new environmental impact

statement and the opportunity for
public involvement to comment on
the new guidelines set to go into ef-
fectin 2027 when the 2007 Colorado
River Interim Guidelines expire.
According to a BOR statement, a
draft supplemental environmental
impact statement to revise the in-
terim guidelines would beissued by
the end of this month for the river’s
operation through the end of 2026.

“The Colorado River Basin has
come together over the past year to
create a consensus path in the short
term that now allows us to focus on
the future,” said Reclamation Com-
missioner Camille Calimlim Touton.
“Today’s next steps for post-2026
planning helps continue the mo-
mentum between all stakeholders
across the Basin on what the future
operations of this critical system will

look like”

The report, “Scoping Report for
Post-2026 Colorado River Reservoir
Operations,” shows the range of is-
sues and recommendations the
agency received from over 24,000
comments during a public com-
ment period conducted this sum-
mer.

See CO GUIDELINES on page 9
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Greens call for groundwater
reductions in San Pedro River Basin

— Water rights quantified
forarea

Groundwater users in southern
Arizona will soon be seeing water
use restrictions.

The Center for Biological Diver-
sity penned a letter to the Arizona
Department of Water Resources
(ADWR), calling for a reduction in
groundwater use in the Upper San
Pedro River Basin to accommo-
date water rights for the San Pedro
National Riparian Conservation
Area.

“For decades the Arizona De-
partment of Water Resources has
approved the use of more ground-
water than it knewwould be avail-
able,” said Robin Silver of the Cen-
ter for Biological Diversity in a
statement. “By prioritizing the in-
terests of developers, the agency
shortchanged the San Pedro River
and burdened residents with water
use reductions that will inevitably
come to pass”’

Time Sensitive
= Priority Handling

PERIODICAL

The group wrote in its letter that
the water department “cannolon-
ger hide behind its ‘federal re-
served water rights are not quanti-
fied’ excuse,” as the Superior Court
of Arizonareleased an order quan-
tifying water rights for the conser-
vation area in August. Under the
order, groundwater levels must be
maintained at nine monitoring
wells within the conservation area.

The Center calls for the ADWR
to apologize to the more than
22,200 residents of the Sierra Vista
area (south of Tuscon) who are
dependent on groundwater, as
theywill now face water use reduc-
tions. The group said the depart-
ment has been deceitful for de-
cades by “rubber-stamping unsus-
tainable local water use and by
refusing to clearly advise local well
owners and homebuyers that the
day would inevitably come when
their groundwater use would need
to bereduced”

The environmental group cited

a2011 study prepared by a consult-
ing group for Friends of the San
Pedro River and the Walton Fam-
ilyFoundation that found the river
will disappear over the next cen-
tury if water use is not adjusted.

“ADWR has been knowingly
contributing to and has facilitated
the development of this crisis for
decades,” the Center concluded in
its letter. “ADWR can no longer ig-
nore addressing and working to
resolve this crisis that ADWR itself
has helped create”

Conflicts in the San Pedro Ripar-
ian National Conservation Area
have been numerous over the past
few years, with environmentalists
accusing the Bureau of Land Man-
agement (BLM) of favoring cattle
ranchers forlivestock grazingin the
conservation area. Most recently
in April, BLM authorized livestock
grazing on four allotments within
the conservation area.

See AZWATER onpage 13
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Mitch Owens, BLM
The Bureau of Reclamation has released a scoping report regarding the future management of the Colorado River. Pictured here, the Colorado River winding near the
Chemehuevi Wilderness of Southern California.

USFWS proposes new
conservationareain MT

— Comment period
extended

The U.S. Fish and Wildlife Service
(USFWS) has extended the public
scoping period on a proposal to
establish a Missouri Headwaters
Conservation Area in southwestern
Montana.

USFWS s in the first phase of the
planning process and is gathering
information, including comments,
issues, ideas and suggestions.

If created, the proposed 5.7 mil-
lion acre conservation area would
encompass portions of Beaverhead
County and portions of Madison,
Deer Lodge, Jefferson and Silver
Bow counties.

The agency would seek willing
sellers of conservation easements
on up to 250,000 acres. The ease-
mentswould protect wildlife habitat
and open space while allowing ag-
ricultural uses.

Money for the easement pur-
chases would come from the fed-
eral Land and Water Conservation

Fund.

InaUSFWSfactsheet, the agency
said the easements are designed to
restrict development and
subdivision but contain no
restrictions on grazing, allow
existing ag practices and permit
existingresidences and agricultural
buildings. The easements also do
not require public access.

USFWS said the area offers a
stronghold for habitat connectivity
and corridors for grizzly bears,
pronghorn, elk, mule deer and big-
horn sheep in the Greater Yellow-
stone Ecosystem, the Crown of the
Continentand wilderness of central
Idaho.

Rep. Matt Rosendale (R-MT-02)
sent a letter to USFWS Director
Martha Williams on Sept. 8, calling
the proposed conservation area a
“land grab,” and criticized the agen-
cy for consulting with non-govern-
mental agencies and local munici-
palities without public notice.

See MO HEADWATERS on page 16
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down $3.70 to $181.70 and the December contract down

Cash trade through Thursday totaled about 40,000 head. | <
Live steers sold from $182-185, and dressed steers sold from | s

“Cattle owners are discovering very little has changed in | =»

the cash markets,” wrote the Cattle Report on Thursday. “The | 2

Cash trade for the week ending Oct. 22 totaled 100,824
head. Live steers averaged $186.10, and dressed steers aver-

It was a topsy-turvy week for the market following a bearish Cattle on
Feed report. Futures crashed close to limit down on Monday following
the report’s release and were unable to muster up any support over the

“Itis likely that some of the pressure seen Monday is focused on emo-
tionally driven technical selling, but when prices continue to ratchet
steadily lower through the day, it is impossible to expect buyer interest
to develop,” DTN said on Monday.

Live cattle futures closed lower, with the October contract

Futures crash following Cattle on Feed report

aged $293.74.

Slaughter through Thursday totaled about 502,000 head. Total slaugh-
ter for aweek earlier is projected at 638,000 head. Actual slaughter for the
week ending Oct. 14 was 616,259 head. The average steer dressed weight
was 927 Ibs., 5 lbs. above the prior week.

Boxed beefprices were higher over the week. The Choice cutout gained
a little over $2 to close at $306.85, and the Select cutout gained about

$4.70 to close at $279.69.

“Boxed beef values continue to exhibit volatility as the rib gyrates up
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THE OTHER SIDE(S) OF
THE NATION’S CAPITAL

Speed bump

he futures market had
T a huge limit down

reaction to the most
recent Cattle on Feed report.
Cattle on feed numbers were
just 100.6% higher than last
year. We knew more cattle
would be available in late
October. The cash fed cattle
market was trading at the $183
level at mid-week, $3 lower
than the week before. I would call the market short-
term bearish.

What seemed to trip the futures trigger was
September placements, which were 6.1% higher than
last year. Futures traders fled for the door and sold the
market. But the cash market will adjust fine. Packers
still need cattle going into the holidays. The Choice
cutout is on the move and was trading at $307, and
slaughter levels are picking up. Over 100,000 head of
fed cattle traded through the week ending Oct. 22 on
the cash market, with a weighted average of $186.33.
Packers processed 638,000 head and slaughter should
be the same level for the next few weeks.

Derrell S. Peel, Oklahoma State University Extension
livestock marketing specialist said, “Higher placements
and reduced marketings resulted in an October 1 feedlot
inventory of 11.58 million head, 0.6% higher than one
year ago. This was the first year-over-year increase in 13
months and the second highest October on-feed total in
the data series back to 1996. The October USDA Cattle
on Feed report showed September feedlot marketings
down 10.6% year over year. This marketing total reflects
one less business day in the month compared to last
year and was slightly less than average pre-report
estimates for marketings. September feedlot placements
were up 6.1% from one year ago. Placements were
expected to be up year over year, but this total was larger
than pre-report estimates.”

The feeder cattle markets have been taking a beating
on the futures board. September feeder cattle were
trading at $267 in September, the October contract is
down to the $238 level and the CME Feeder Cattle
Index is at the $240 level. Be reminded there are a
million fewer feeder cattle available this year over last
year. Beef production will be down again in 2024. Light
feeder steers are still bringing over $300 in the markets
and 650-pound calves are trading at the $250 level.
Cash is king.

The Boys at HedgersEdge.com seem to think we may
see new highs: “The feeder and calf supply outside
feedyards is estimated to be down 1.096 million head
from year ago levels. This is less of a reduction than the
1.3 million drop reported on July 1. Reduced
placements during the third quarter (down 132,000
Y/Y) account for the change from July 1. Feeders
challenged their historic ‘cyclical’ price ratio high
versus fed cattle during September. A price retreat this
month was expected. This does not imply feeders have
attained their ‘cyclical’ high price for this cattle cycle.
However, it does indicate that fed cattle prices need to
advance to pull feeders to new price highs. New
cyclical highs for both fed cattle and feeders are
expected during the upcoming year. “

Beef demand must stay strong for cattle prices to
advance. The holiday rib and tenderloin markets
typically lift the cutout values, and this year should be
no different. Economic reports indicate consumers are
still spending. The main drivers for beef demand are
wages and employment and there don’t seem to be
any problems in that regard. Credit card debt and
mortgage debt appear to be the grey clouds on the
horizon.

The latest USDA Retail Report for the seven-day
period ending Oct. 26 shows beef prices being featured
by 63.2% of the 29,200 retailers surveyed. Thatis 8
percentage points below the prior week and 0.2 points
below the same week last year. 80% seems to be the
level indicating strong retail demand. Beef production
is down 5.3% so far this year and is estimated to be
down another 6.5% in 2024.

The number of heifers on feed is about 40% of the
fed steer and heifers on feed, which is the highest since
October 2001. Monthly slaughter data through
September shows that total female (cow plus heifer)
slaughter has averaged 51.8% of total cattle slaughter
for the past 12 months. This is the highest 12-month
average female slaughter percentage since August
1986. The latest slaughter data and the latest Cattle on
Feed report both suggest that heifer retention is not
beginning in 2023, more like 2025, according to Peel.

There are always curve balls thrown at cattle
markets, but this should be a short-lived hiccup due to
the heavy placements, this market still has more
upside. — PETE CROW

CROW

Ifyou don’tlive in Washington, D.C., or its suburbs,
you probably think of the nation’s capital as the Capital
of Perpetual Dysfunction. Fair enough. No question
there’s political dysfunction aplenty in the District of
Columbia. Lately there’s also been an increase in
another sort of dysfunction—violent crime.

But dysfunction is only one side of Washington's
story. If you've visited the city as a tourist, you've
experienced another—the district’s wondrous
museums and monuments, most of them wondrously
free. There’s still another side: Washington is a very
livable place.

I know there are farmers who can’timagine any city
being livable. Participating in a crop tour a few years
ago, I rode with a farmer who felt claustrophobic in
the tiniest of hamlets. Stopping at a traffic light made
him seethe with impatience. Yet as cities go,
Washington ranks high on livability. It has plenty of
trees to offset the concrete. Ithas beautiful architecture.
And it’s walkable.

As an adult I've lived in 12 states and three foreign
countries butin none of them as long as my combined
16 years in Washington. Having just moved out of
Washington, D.C., to Vancouver, WA, I've been
thinking alot about the capital recently. I will get back
to the dysfunction in a minute, after a few words on
Washington’s other sides.

People are sometimes surprised when I tell them
it’s easy for Washingtonians to keep the sides separate.
But it’s true. The dysfunction doesn’t automatically
spill over into daily life. Many residents spend no more
time talking politics than people in the rest of the
country. Despite the rise in crime, many
Washingtonians live whole lifetimes unscathed.

I first experienced Washington as a 12-year-old
tourist on a family vacation in 1959. I have two strong
memories from that trip. One was meeting our
congressman, Michigan Republican (and later
President) Gerald R. Ford. My father wasn’t particularly
political, and he certainly wasn’t a campaign
contributor. Somehow, though, he and the
congressman hit it off. Wanting to continue the
conversation with his constituent, Ford sent aides to
our car with nickels to put in the parking meter. Ah,
for the days when you could park in Washington for
nickels.

X OBITUARY

for many awards such as Colorado
Agriculture Teacher of the Year,
Mesa County Cattlemen’s
Producer of the Year and Fruita
Monument Hall of Fame, to name
afew.

After college, he was drafted
into the Army and spent two years
as aradio operator while stationed
in Tokyo, Japan. In July 1957,
Phyllisand Omer were married and
moved to the Western Slope.
They had two children, Elaine
Clemans and Charles (Angie).

Omer was a proud teacher and

Omer J. Burenheide;
1933-2023

Omer J. Burenheide, 90, of
Fruita, CO, passed away peacefully
on Oct. 17 after a short iliness.
Omer was bornon Sept. 23,1933,
toHenry and Elizabeth Burenheide
in Hartford, KS. He was one of 11
children.

Omer attended a one-room
schoolhouse until the family
moved from Kansas to Fleming,
CO. While attending high school,
Omer was introduced to
agriculture education and FFA,
which became his lifelong passion.
After graduation, he went on to
study at Colorado State University
where he met his true love, Phyllis
Kremers. He then became the ag
advisor and FFA teacher in Fruita,
CO. He continued this legacy for
31years! He has been recognized

rancher while remaining very
active in the Catholic Church,
Knights of Columbus, Mesa
County and Colorado Cattlemen’s
associations, Mesa County Fair,
and served on many boards in the
community. Omer retired from
teaching in 1990 and was able to
enjoy full-time ranching for the
remainder of his life. He loved his
many cow dogs and irrigating on
the mountain in the summer.

Omer was predeceased by his
parents; two brothers; six sisters;
his wife, Phyllis; and
granddaughter, Elizabeth. He is
survived by his two children and
proud of his grandchildren, Justin
and Zachary Clemans, and Allison
and Lindsey Burenheide.

Inlieu of flowers, please donate
in his honor to the FFA Alumni
Scholarship, P.O. Box 113, Fruita,
CO 81521.

The other memory was of visiting the National Gallery
of Art. My father was a commercial artist and painted
as a hobby and I'd been to the art museum in our
hometown of Grand Rapids many times. The National
Gallery wowed me. I fell in love with the French
Impressionists and decided Paul Cezanne was my
favorite painter. When mom and dad let my younger
sister and I choose how to spend our last day in town,
we both voted to return to the gallery. I've been back
countless times since. Earlier this month I spent my last
day in the District there. Cezanne is still my favorite.

Washington is the one place I've lived where I've
known crime. Near the end of my first five-yearresidence
in the 1970s, a young man bashed a crowbar through
my living-room window. Thankfully, he fled when he
realized the house was occupied. My lady friend (now
wife) was mugged once and on another occasion talked
a 10-year-old with a gun out of taking her purse. Since
returning to the capital in 2012, however, we've never
felt unsafe. Walking is one of the great pleasures of living
in Washington and from our condo building on a leafy
street in Foggy Bottom we had grocery stores,
restaurants, doctors, banks, pharmacies, the subway,
the Potomac River and the Kennedy Center within a
15-minute stroll.

What changed during the 30 years between our two
residencies in the district is the political dysfunction.
Washington was less divisive in the '70s. Liberals and
conservatives were more likely to see each other as
decent people who just had different views. They
socialized with each other.

Back then, both sides accepted a key unwritten rule of
democracy—you're going to lose some elections. Defeat
isn’t the end of the world; you can still win the next one,
or the one after that. Meanwhile, you may be able to
convince the other side to accept some compromises.
These days both sides assume that if the other wins, the
countrywill be irretrievably changed, the American way
of life ended. They think avoiding this terrible outcome
justifies breaking rules and smashing customary
procedures.

This view is dangerously misconceived. It’s not the
realization of either side’s policy preferences that
threatens democracy and the American way of life. It’s
both sides’ eroding commitment to normal democratic
processes. I say both sides knowing that each sees the
other as the greater sinner in this regard. Whoever’s at
fault—lately for the inability of the House to elect a
speaker—democratic processes have clearly broken
down. A Washington Post columnist quoted a Republican
congressman suggesting holding a lottery and forcing
the loser to be speaker.

Political dysfunction is notwhyI'mleaving Washington,
however. Our daughter and her husband have moved to
Vancouver, and for the first time since either of us were
18, my wife and I have decided we want to live near
family. I'll miss Washington, but I'm looking forward to
the change. — Urban Lehner, DTN editor emeritus

HOOVES & HORNS

BY A.W. ERWIN

and-horns-cowtoons.com
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“See,... yer not foolin' anyone,.... Jus'pay yer feed, café, an’
saddle shop bills so we can come to town like normal folk."
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~ff ) OrionBeefGroup Fall Herdbuilder Bull Sale
7 oigson Monday, November 13, 2023

g:;g‘ hedF arms 100 Coming 2 YR Old Red Angus and Red Hybred Bulls Sell!
hheg e ltad Yellowstone Development Center ® Shepherd, MT ¢ 1:00 MST

2412K 4618409 ¢ 2/17/22 2537K ¢ 4735437 ¢ 4/4/22 2569K ¢ 4615801 ¢ 3/9/22
CAPTAIN X FOREFRONT XACCENT ENERGIZE X EPICX BIG SKY STOCKMARKET X B571 X MAKE MY DAY
105PROS, 64HB, 41GM, 14CED, -5.1BW, 67WW, 117PROS, 66HB, 52GM, 15CED, -5.1BW, 60WW, 101YW, 84PROS, 42HB, 42GM, 18CED, -4.8BW, 64WW,
113YW, 35MILK; 13HPG, 9CEM, 16ST, 0.58MB, 33MILK, 16HPG, 8CEM, 17ST, 0.79MB, 0.06RE 98YW, 21MILK, 8HPG, 10CEM, 14ST, 0.99MB,
0.17RE, $19,986SP, $85SR Calving ease deluxe herd bull! 0.03RE, $17,168SP, $73$R
Solid numbers in this herd bull prospect! One smooth operator in a great package!

2605K * 4612153 « 3/11/22 2747K + 4638165 * 3/12/22 2862K ¢ 4620367 * 3/17/22
DOMAIN X HERDBUILDER X FATTON BRIGADIER X EPICX RIBEYE BLAZIN STEEL X PROFITBUILDER X MAJOR LEAGUE
99PROS, 62HB, 37GM, 15CED, -3.2BW, 54WW, 94PROS, 45HB, 49GM, 9CED, -1.5BW, 72WW; 1 120PROS, 81HB, 39GM, 14CED, -5.2BW, 56WW,
93YW, 28MILK, 14HPG, 7CEM, 16ST, 0.34MB, 12YW, 28MILK, 12HPG, 5CEM, 13ST, 0.63MB, 91YW, 26MILK; 12HPG, 8CEM, 20ST, 0.45MB,
0.05RE, $6,488SP, $15SR 0.14RE, $17,659$P, $91$R 0.09RE, $4,4228P, S1$R
Big time calving ease maternal bull! Superior outcross herd bull!

2864K ¢ 4620373 « 3/24/22 2870K » 4620385  3/29/22 2875K » 4620397 » 4/16/22
PREMIERXTOP FLIGHT X JUSTICE BIG BEEF X CONQUEROR X HERITAGE PERFORMANCE X DECLARATION X GOLD BAR
164PROS, 80HB, 84GM, 11CED, -0.8BW, 75WW, 131PROS, 66HB, 65GM, 17CED, -4.0BW, 73WW, 120PROS, 62HB, 57GM, 10CED, 2.8BW, 91WW,
124YW, 28MILK, 11HPG, 8CEM, 19ST, 0.71MB, 125YW, 30MILK, 12HPG, 11CEM, 15ST, 0.53MB, 154YW, 25MILK;, 13HPG, 5CEM, 16ST, 0.36MB,
0.40RE, $18,344$P $89SR 0.38RE, $11,295$P, $32$R 0.36RE, $7,813$P -$2$R
Excellent growth and $Ranch bull! Awesome spread bull that puts it all together!

www.ludvigsonstockfarms.com

Bred Commercial Red Angus and Red Composite Heifers Sell at 10:00 am MST
Red Angus and Red Composite Bulls Sell at 1:00 pm MST

Ryan Ludvigson Cody Mathison
Broadcasting Real-Time Auctions (406) 601-9192 Bull and Female
Real time bidding & proxy bidding available. ey s rl_ludvigson@hotmail.com Dev?‘;%%?'égnet‘g%%ager
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USDA rolling out $2.3B to boost trade promotion, food aid

Agriculture Secretary
Tom Vilsack is releasing
$2.3 billion in funds from
the Commodity Credit Cor-
poration (CCC) to bolster
trade promotion and inter-
national food aid programs.

The funds and tempo-
rary programs created with
it are in response to a re-
quest from Senate Agricul-
ture Committee Chair-
woman Debbie Stabenow
(D-MI) and Sen. John
Boozman (R-AR), the com-
mittee ranking member.
Stabenow and Boozman
asked Vilsack torelease the

funds as away to ease pres-
sure on demands for the
next farm bill.

USDA will use $1.3 bil-
lion for the Regional Agri-
cultural Promotion Pro-
gram (RAPP) and support
for specialty crop indus-
tries to diversify export
markets. Another $1 billion
tohelp address global hun-
ger.

The United States Agri-
cultural Export Council,
(USAEDC) called the infu-
sion of funds “a necessary
and welcome develop-
ment.” The council cited

MNoavember 15t

<> DIAMOND PEAK

(T (=i g 8
Fall Sale

U at Loma Livestock at I P,
500 Head

Queen of Diamond
6,7 & 8 Y/O Cows
Calving Window April 7th-May 20th

that every dollar invested
in trade programs gener-
ates more than $24 in net
export revenue.

“T've experienced first-
hand the immense positive
impact on consumers,
companies, and countries
around the world, and on
our U.S. agricultural econ-
omy from this type of sus-
tained investment. This
funding helps American
producers compete in es-
tablished overseas markets
and expand into new ones,’
said Jim Sutter, chairman of
USAEDC and CEO of the

200 Head
Queen of Diamond
Bred Heifers
Calving Window April 20th-June 1st

200 Head
]] Spear
Black Baldy Bred Heifers
Calving Window March 15th-April 10th

400 Head
J Spear
Black Bred Heifers
Calving Window April 15th-May 20th

45 Head
18 Mo Angus & SimAngus
PAP Tested Bulls

@awﬁ?mmf 300 Head

Solid Mouth Cows
Bred Back to Diamond Peak Bulls
Summered in Walden, Co

U.S. Soybean Export Coun-
cil.

The funding comes as
commodity groups have
repeatedly called on
Congress to increase
funding in the next farm
bill for USDA’s two major
trade-promotion
programs, the Market
Access Program (MAP) and
the Foreign Market
Development Program
(FMD).

In a news release, USDA
noted releasing the money
is “consistent with a bipar-
tisan request from the Sen-

ate Agriculture Commit-
tee”

Vilsack said in a news
release, “The Commodity
Credit Corporation contin-
ues to address the needs of
American producers as sig-
nificant and unpredictable
challenges arise, including
impacts to international
commodities markets and
global food insecurity in
the wake of ongoing con-
flict and a changing cli-
mate.

“The Commodity Credit
Corporation and USDA’s
market development and
aid programs are critically
important at this time, and
with this additional sup-
portwe can strengthen U.S
agriculture’s presence in
existing markets, open up
new market opportunities,
and build on our relation-
ships and connections to
ensure that high-quality
American agriculture and
food products reach where
they are needed in the
world”

Vilsack, who has op-
posed congressional efforts
to curb his authority to use
the CCC, also noted the
announcement “comes on
the heels of the 90th anni-
versary of the CCC, which
was incorporated on Oct.
17,1933, inresponse to the
Great Depression and the
Dust Bowl’s devastation on
producers and their opera-
tions”

Vilsack added, “For 90
years, the CCC has stabi-
lized markets, supported
farm income and prices,
and enhanced the ability of
farmers to market their
commodities.”

USDA also pointed out,
“The FY23 agricultural
trade deficit is $19 billion,
and USDA has projected
that it will grow to $27.5
billion in FY24. There is
also increased competition
in our export markets in
Asia and Africa.

“Therefore, additional
investments in market de-
velopment need to be
made to keep ahead of the
competition. Further, in-
vesting in non-traditional
markets will help the Unit-
ed States diversify away
from dependence on a
handful of large markets,”
USDA said.

The new trade and aid
programs will not be part of
the traditional trade and
international food aid pro-
grams. Agriculture Under-
secretary for Trade and
Foreign Agricultural Affairs
Alexis Taylor told reporters
recently the CCC cannotbe
used to provide additional
funds for appropriated pro-
grams.

Instead, $1.3 billion in
CCC money will be put
into RAPP, which USDA
said, “will enable exporters
to break into new markets
and increase market share
in growth markets.”

There will also be “tar-
geted technical assistance
to the specialty crops in-
dustry thatwill help it enter
and expand markets that
often impose onerous non-
tariffbarriers on their prod-
ucts,” USDA said.

As if anticipating some

criticism for using the CCC
for trade and food aid pur-
poses, USDA noted that
five years ago “in reaction
to the trade war with Chi-
na,” the Trump administra-
tion had developed the
Agricultural Trade Promo-
tion Program (ATP) to help
exporters diversify their
markets.

USDA said, “The funds
from ATP will expire next
year and with that, many
exporters are already cur-
tailing their activities.
Without being on the
ground in markets, it is
nearly impossible to build
the trust and relationships
needed to create opportu-
nities. The RAPP will ad-
dress this critical loss and
ensure continuity of the
relationships key to market
development.”

On food aid, USDA said,
“Recent challenges to sup-
ply chains and ongoing
conflicts have exacerbated
what was already a dire
situation of increased num-
bers of people experiencing
food insecurity globally.

“An estimated 205 mil-
lion people need life-saving
food assistance, and some
768 million people are fac-
ing chronic hunger, accord-
ing to the Global Report on
Food Crises and the United
Nations Food and Agricul-
ture Organization.

“American agriculture is
well positioned to help fill
these gaps,” USDA added.
“The United States
produces more
commodities than are
consumed, and therefore
has the opportunity to
extend this food, via a
USDA donation, to those
who are in need,” USDA
said.

USDA said it will pur-
chase commodities and
work with the U.S. Agency
for International Develop-
mentthe lead federal agen-
cy on international emer-
gency food aid programs,
“to ensure theyreach those
most in need around the
world”

“The $1 billion donation
will bolster ongoing efforts
to address global hunger, as
well as supportU.S. agricul-
ture through the purchase
of surplus commodities,”
USDA said.

In their letter last month,
Stabenow and Boozman
noted, “As Congress works
toward reauthorizing criti-
cal programs in the farm
bill, we continue to hear
from organizations repre-
senting the vast majority of
U.S. agriculture about the
need to strengthen trade
opportunities, increase rev-
enue streams, and help
producers grow and thrive
in a global economy.

“Farm bill trade promo-
tion programs help address
these needs and build new
markets,” they said. “We
believe thatresources avail-
able under the CCC can
support similar efforts to
open access to markets and
promote American-grown
products abroad” — Chris
Clayton, DTN Ag policy
editor, and Jerry Hag-
strom, DTN political cor-
respondent
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Do You or You and Your Neighbor Have 200+ Acres of
Clean Farm or Pasture Land? Lease Us Your Land!

200 acres or more relatively level, clean farm or pastureland with a large
transmission line crossing or touching property?

Lease Your Land for Solar Power Production

Extraordinary income to the right property owner(s)

If your property qualifies or your property along with neighbors qualify
you may potentially receive long term income. (20 — 40-year lease)
$800 - $1200 Per acre Per year with incremental increases

Do You Have Power Lines Like This
On Or Adjacent To Your Land?

« Can Not be Sub-Transsmision Lines

» Must be Transmission Power Lines
«  Must be 115 Kv to 345 Kv

Please Note the Four Essential Requirements Below

Transmission lines 200 or more No timberland State or county
must be crossing acres (must or clear cuts maintained
or touching bg in recent. road bordering
thi cultivation or in the property
within property pasture or clear

open range)

CALL (828)-817-5400 or (828)-817-9101
Email Us at: InnovativeSolarFarms@gmail.com
Visit our website at innovativesolarsystemslic.com to view recent projects
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Updated WOTUS rule could still give EPA expansive authority

An environmental attorney
told a U.S. Senate commiittee
that a recent change to the
waters of the U.S. (WOTUS)
rule to conform with the Su-
preme Court’srulingin Sack-
ett v. Environmental Protec-
tion Agency (EPA) may have
potentiallyleft property own-
ers across the country still
exposed to regulation.

The Biden administration
announced in September a
change to the WOTUS rule
that includes removing the
significant-nexus standard in
making Clean Water Act de-
terminations.

Susan Parker Bodine, a
partner at Earth and Water
Law, told the Senate Environ-
ment and Public Works Com-
mittee the EPA left language
in the updated WOTUS rule
thatshould have landowners
still concerned.

Bodine said she believes
the updated rule finalized last
month will face more legal
challenges because it “fails to
fully implement” the court’s
decision.

For example, EPA and the
U.S. Army Corps of Engmeers
left “interstate waters” as an
independent category of ju-

risdictional waters, she told
the committee, “Whether or
notsuch waters are navigable
or relatively permanent and
connected to an interstate
navigable water”

What's more, Bodine said,
the updated rule does not
implement a key limitation
from the Sackett opinion.

“Itis difficult to understand
how defining WOTUS to in-
clude interstate waters as a
separate category of jurisdic-
tional waters fits into the
holding of the Sackett court
that a water of the United
States must be ‘a relatively

permanent body of water
connected to traditional in-
terstate navigable waters,”
she said.

In addition, Bodine point-
ed out thatthe EPA and Corps
leftuntouched the expansive
definitions of “tributary,”
“relatively permanent” and
“continuous surface connec-
tion” from the preamble to
the January 2023 WOTUS
rule.

Accordingto the preamble,
to identify a tributary, “All
EPA and the Corpsneed todo
isto ‘beabletotrace evidence
of a flow path downstream,”

SmartBulls® Sale at The Martin

Tuesday, November 28, 2023
4:00 PM ¢ The Martin Hotel ¢ Winnemucca, NV

Free Delivery to a Central Location

Wintering Program Option

We will deliver your bulls now or
Winter them until April 1, 2024 for $3/head/day,
and deliver them to a central location in the Spring

(O _ Selling 50 SmartBulls®

+ SmartBulls are 30-months old or older

+ Have 60+ years of Jorgensen breeding &
selection behind them

+ Are physically mature, have plenty of
rumen capacity, are ready to breed cows
and maintain themselves on the range

+ Have passed multiple Trich- & BSE-tests
+ Have Genomic enhanced EPDs
+ This will be a Video Sale at The Martin
Videos available on DVAwuction

Broadcasting Real-Time Auctions

Jorgensen [.and & Cattle
Ideal, SD

= | \

Al
A A 3

Larry Gran ¢ 605-641-3254

larry.gran@jorgensenfarms.com

www.jorgensenfarms.com

Bodine said. “That flow path
does not need be a water of
the United States. It can in-
clude ephemeral flows”

Once the agencies identify
a tributary, she said, they
must then decide whether
the tributary is “relatively
permanent.”

Bodine said the January
2023 preamble says this de-
termination can be based on
runoff from “a concentrated
period of back-to-back pre-
cipitation events.’

The agencies also can de-
termine thatastream is “rela-
tively permanent” based on
identifying a bed and bank,
she said, the same indicators
used to identify wetlands.

“When you put it all to-
gether, EPA and the Corpsare
saying thatif the upperreach
of a stream is considered
‘relatively permanent, then
they can regulate that upper
reach as long as a flow path
(evenifadry channel or sub-
surface flow) extends to a
‘water of the United States,”
Bodine told the committee.

“Itis not outside the realm
of possibility that they will try
to regulate the entire ‘flow
path, even parts that are not
‘relatively permanent.”

Bodine said that following
Sackett, it is “clear that wet-
lands are notan independent
category” of WOTUS.

Under the January 2023
rule preamble, awetland can
be clearly distinguishable
from a “water of the United
States” and still be regulated.

Mazeika Patricio Sullivan,
ascientistat the Baruch Insti-
tute of Coastal Ecology and
Forest Science at Clemson
University, told the commit-
tee the Supreme Court did
not consider science in ren-
dering a decision on Sackett
v. EPA.

“The Sackett decision
abandons scientific consen-
sus at a time when protec-
tions are most needed,” Sul-
livan said.

The U.S. has lost “vast
amounts” of historic wet-
lands, he said.

For example, Sullivan said,
about 5 million acres of wet-
lands existed at the time of
California’s statehood in
1850. Today, just 9% of these
wetlands remain because of
conversion to agriculture, ur-
banization and channeliza-
tion of rivers, he said, mean-
ing protections are needed to
preserve what is left.

“Sackett is likely to cause
substantial and widespread
harm to the nation’s waters,”
Sullivan said.

“In the case of Sackett, the
U.S. Supreme Court declared
thatawetland, to be afforded
CWA protection, musthave a
continuous surface connec-
tion with a ‘water of the Unit-
ed States’'—an ocean, river,
stream, or lake—such that it
is difficult to determine
where the water ends and the
wetland begins. This ruling
removes the majority of U.S.
wetlands from federal protec-
tion.”

Sullivan said the ruling
puts about 16.3 million acres
of non-floodplain wetlands
outside of federal protection.

“The court bludgeons sci-
ence to render an opinion
that is catastrophic for water
protection across the United
States,” he said. “For example,
the court’s primary conclu-
sion requiring a permanent
hydrological surface connec-
tion demonstrates a funda-
mentallack ofunderstanding
of how natural waters func-
tion and connect across
space and time.” — Todd
Neeley, DTN staff reporter

Moderate calttle grazing
has no effect on grouse

Sage grouse and cows can
coexist on the same land
without declines in greater
sage grouse nest success or
insectabundance, according
to a 10-year University of
Idaho (U of T) study.

In fact, according to the
research, there are upshots
for grouse living side-by-side
with cows.

“Nesting success doesn’t
seem to be affected bylowto
moderate levels of cattle
grazing, and insect biomass
increases with grazing,” said
Courtney Conway, U of I pro-
fessor of wildlife sciences.

The idea for an extensive
grouse and cattle grazing
research projectwas spurred
by opposition to spring cattle
grazing on federalland in the
early 2000s and a lack of sci-
ence to inform the debate.
The decade-long research
projectwrapped up data col-
lection in August 2023.

Conway joined forces with
U of I professor of rangeland
ecology Karen Launch-
baugh, biologists in the Bu-
reauof Land Management—
the agency that oversees
much of the sage grouse
habitat in southern Idaho—
Idaho Fish and Game, sev-
eralranchers who have graz-
ing permits within sage-

grouse habitat, and other
partners in Idaho to bring
scientific data to the debate.

“Many decisions regard-
ing sage grouse and cattle
were being made by land
managers, but there wasn’t
a lot of science to rely on,”
Conwaysaid. “Wejustdidn’t
know what effect spring
grazing had on nesting
grouse, brood production or
anything else”

Working closelywith local
ranchers who agreed to par-
ticipate in the long-term
project, Conway’s group of
researchers annually col-
lected and analyzed data
from five research sites in
Idaho.

“I'think this is a significant
outcome for the ranching
community, which haswon-
dered all along what they
would doifscientistslearned
that their spring grazing was
bad for grouse,” said Launch-
baugh, co-lead investigator.
“Had we found that spring
grazing had a negative effect
on grouse populations, it
could have resulted in the
loss of grazing allotments on
federal land, something cat-
tle ranchers, especially
smaller operations, need for
their businesses to survive.
— U of 1 Extension
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PUC to weigh changes to net energy metering program

A proposed decision un-
der consideration by the
California Public Utilities
Commission (PUC) would
bring changes to a program
implemented to encourage
private investmentin on-site
renewable energy.

The state’s Net Energy
Metering Aggregation
(NEMA) program has led
to increased adoption of
solar and other renew-
ables by farms, ranches
and other businesses.

Under a proposed deci-
sion outlined in August, the
PUConNov.2is dueto con-
sider changes that would
affect multimeter custom-

ers of the state’s three inves-
tor-owned utilities—Pacific
Gas and Electric Co., San
Diego Gas and Electric Co.
and Southern California
Edison. The proposed deci-
sion would effectively elim-
inate the benefit of aggrega-
tion for power used and
generated by customers
with more than one meter.

The purpose of net energy
metering is to compensate
customers for generating
renewable energy that is
exported to the electric grid
to help the state meet its
renewable energy goals.
State legislation passed in
2012 authorized aggrega-

tion of meters on contigu-
ous parcels, enabling re-
newable customers to offset
energy generated against
energy used from more than
one account.

“Net energy metering
aggregation has been the
option for our members to
control their costs and uti-
lize renewable energy to
operate in a sustainable
fashion,” said Karen No-
rene Mills, California Farm
Bureau director of legal
services. “The argument
by utilities has been that
NEMA customers don’t
pay their full cost of ser-
vice, but there’s no evi-

dence that that is correct.
Our position is NEMA cus-
tomers do pay their cost of
the program, and so
there’s no reason to
change it”

The proposed decision
is a response to a PUC-
requested study of net en-
ergy metering under NEM
2.0, the second version of
the program that allowed
customer generators to re-
ceive full retail rate credit
for energy exported to the
grid and compensation for
surplus energy. NEM 2.0
also required a switch to
time-of-use rates.

The study, which looks at

NEARLY 50 LOTS SELL

Bred Heifers - Open Heifers - Embryos
Offered by Leading Breeders from Utah, Idaho, Montana,
Arizona and Oregon

SCHEDULE OF EVENTS
FRIDAY, NOVEMBER 10
3:00 pwm Sifting/Grading of the Sale Cattle
4:00 PM Consignors Meeting
5:00 PM Rocky Mountain Angus Futurity Show

SATURDAY, NOVEMBER 11
10:00 AM Sale Preview
1:00 pM Sale Time

Saturday, November 11 - 1:00 Pm

Box Elder Co. Fairgrounds - Tremonton, Utah

3 CONTACT THE SALE Ez2Bid.com ROCKY MOUNTAIN ANGUS
MANAGER TO REQUEST ASSOCIATION
A SALE BOOK: (&JEZEBID President
Matt Macfarlane AUCTIONEER: Morgan Andrews 801-368-8314
916-803-3113 (cell) Jake Parnell Secretary/Treasurer

Matt Macfarlane
RKETI

m3cattlemarketing@gmail.com
m3cattlemarketing.com

Arnold & Teresa Callison 208-681-8441

916-662-1298

only net metering and not
aggregation, claimed that
the program negatively im-
pacts nonparticipating and
low-income ratepayers and
is not cost-effective.

However, California
Farm Bureau associate
counsel Kevin Johnston
said the proposed deci-
sion “would unfairly dis-
criminate against multi-
meter customers com-
pared to single-meter
customers and effectively
eliminate the use of NEMA
in agriculture”

In joint comments sub-
mitted Sept. 28 to the PUC,
the California Farm Bu-
reau and the Agricultural
Energy Consumers Asso-
ciation challenged the
proposed decision and
urged the commission to
retain the subtariff for
multimeter aggregation.

If benefits of aggregation
disappear, the two organi-
zations argued, that effec-
tively ends net energy me-
tering programs for agri-
culture and discriminates
against multimeter cus-
tomers compared to sin-
gle-meter customers.

“We’ve argued either just
leave us as is under the ex-
isting NEMA program or do
the research and come
back to us,” Johnston said.
“In this process, the funda-
mental aspect of why Farm
Bureau and others fought
for the NEMA program has
beenlost, and the commis-
sion hasn’t proven that that
change should take place
to NEMA’

Interested in investing
in renewable energy, ma-
ny farmers were early
adopters of NEMA. “But
now, with significant pro-
posed changes to the pro-
gram,” Johnson said, “the
commission and utilities
are making it cost prohib-
itive to do so.”

The changes in the pro-
posed decision should have
been addressed under new
net billing tariff guidelines
known as NEM 3.0, which
tookeffect April 15. ButJohn-
ston said Farm Bureau suc-
ceeded in convincing the
commission to defer its deci-
sion regarding net energy
metering aggregation for
nonresidential customers
such as agriculture.

He said Farm Bureau
made the request because
the PUC study largely fo-
cused on single-meter
customers and found resi-
dential net energy meter-

ing customers created the
cost impacts.

Unlike NEM 2.0, under
the new billing program,
there arelower rates of com-
pensation for power gen-
eration, and the program
reflects time-of-use rates
with lower rates for the
nighttime and early morn-
ing hours. The new version
of the program provides
some incentives for pairing
solar with battery storage.

Tulare County dairy pro-
ducer Ken De Groot invest-
ed in solar on his farm
about seven years ago. He
said the changes in the pro-
posed decision “benefit
utilities because of the high-
value, time-of-use period
changes to late evening
when little solar power is
generated and average
compensation rates for
generated solar power are
therefore sharply reduced.”

Fresno County farmer
Russel Efird, who farms
nut crops, raisins and fruit,
began investing in on-
farm solar in 2015. He said
the farm’s solar installa-
tions generate about 1.25
megawatts of renewable
energy, saving the farm
considerable costs annu-
ally through the NEMA
programs. The cost of the
farm’s energy usage, which
is mostly for irrigation
pumping and powering
homes and buildings, is
offset by the solar energy
generated on the farm.

For customers under the
earlier programs, the com-
pensation rates stay intact
for 20 years and then are
shifted to the new net en-
ergy metering program.

“Depending on where
you are in that 20-year
span with these other
(NEM) programs, you'll
have to decide whether it’s
a good fit for you to move
on to this new program,’
Efird said.

With some nut crops at
break-even prices, he added,
“You have to do the math
and decide whether it is
worth it. It is very much
unique to the individual op-
eration and where they
stand financially.

At the Nov. 2 meeting,
the PUC may approve the
proposed decision or
make revisions. For more
information, visit www.
cpuc.ca.gov/nemrevisit.
— Christine Souza,
assistant editor of Ag
Alert, California Farm
Bureau Federation

COMING EVENTS

(Send calendar of events
information to ediitorial@wilj.net.)
Nov. 3-6 - The 2023 Angus
Convention and Trade Show will
be held in Orlando, FL at Rosen
Shingle Creek Hotel. For more
information, visit
angusconvention.com.

Nov. 29-Dec. 1 - Attendee
registration and the hotel room
block for the 2023 California
Cattlemen’s Association/
California CattleWomen
Convention in Sparks, NV, is now
open. Details: calcattlemen.org/
convention2023.
Nov.29-Dec.1-The 53rd Annual
American Gelbvieh Association
Convention will take place at the
OmahaMarriott Downtownat the
Capitol District in Omaha, NE.
Register today to reserve early

bird pricing at gelbvieh.org. More
info, call 303-465-2333 or email
info@gelbvieh.org.

Jan. 10-13 - Registration is now
open for the 2024 American
Sheep Industry Association
Annual Convention at the
Sheraton Denver Downtown
Hotel in Denver, CO. Early bird
rates apply through Dec. 8 and all
online registrations must be
completed by Dec. 18. Details:
tinyurl.com/33x26zdm.
Jan.21-Feb. 2,2024 — Mark your
calendars for the 2024 Cattle
Industry Convention & National
Cattlemen’s Beef Association
Trade Show, which is heading to
the Orange County Convention
Center in Orlando, FL. Additional
information is available at
convention.ncba.org.



The Environmental Pro-
tection Agency (EPA) reject-
ed petitions from environ-
mental groups in August
seeking more regulation of
confined animal feeding op-
erations (CAFOs). Now,
those groups, along with
agriculture interests, have
taken the fight to a federal
appeals court.

Environmental groupsled
by Food and Water Watch
and the Center for Biological
Diversity appealed EPA’s re-
jection of the 2017 petition
to the U.S. Court of Appeals
for the 9th Circuit on Sept. 8.

In late October, agricul-
ture groups, including the
National Pork Producers

Council, American Farm
Bureau Federation, U.S.
Poultry and Egg Association
and United Egg Producers,
filed a motion to intervene
in the petition for review.

This past summer the
agency announced the
launch ofa study of pollution
generated by CAFOs after
rejecting petitions from
environmental groups from
2017 and 2022. EPA said it
would form a federal
advisory committee to study
CAFOs sometime in 2024.
That process is expected to
last 12-18 months.

The 2022 petition filed by
numerous state-level clean
water advocacy groups as

Comments stress Tribes
should be included

CO GUIDELINES
(from page 1)

Of the comments re-
ceived, a large majority
were form letters from indi-
viduals. The agency re-
ceived comments from 19
Tribes and over 140 govern-
mental and non-govern-
mental stakeholders.

Comments received

BORidentified 10 primary
public comment themes for
the operating guidelines of
Lake Mead and Lake Powell.
Among the themes were the
supply and demand imbal-
ance, the scope of federal
action, conservation and
storage programs, Tribal wa-
ter rights and sustainable
solutions.

“Address the imbalance
between available supply
and demand,” the Upper
Colorado River Commission
commented. “This will re-
quire permanent Lower Ba-
sin reductions under most if
notall operating conditions.”

Several irrigation districts
and other governmental agen-
cies wrote changes should be
done equitably for all parties
reliant on theriver, but respect
the “Law of the River which
grants water rights to senior
holders, many of whom arein
the Lower Basin.

According to the report,
several commenters
stressed the importance of
Tribal involvement in the
post-2026 process, as they
have been excluded in pre-
vious negotiations.

“We are concerned that
Reclamation will once again
allow the states to monopo-
lize the environmental re-
view, particularly in the for-
mulation of meaningful al-
ternatives, which in the past
led Reclamation to dismiss
citizen and tribal proposals,’
commented environmental
groups led by Save the Colo-
rado. “The interests of the
states should not be able to
dominate and preclude con-
sideration of Tribal water
rights and environmental
issues including instream
needs for native fish and ri-
parian resources or alterna-
tives that include bypass or
decommissioning of Glen
Canyon Dam.”

Some commenters sug-
gested filling Lake Mead by
bypassing, decommission-
ing or maintaining Lake

Powell at 3,550 feet and
sending all excess water to
Lake Mead.

Many recreationists and
boaters supported the Blu-
eRibbon Coalition’s (BRC)
“Path to 3588’ Plan’, which
proposes maintaining Lake
Powell at an elevation of
3,588 feet.

Although most were
form letters from individu-
als, BRC submitted their
own comiments stating,
“An elevation of 3,588 at
Lake Powell is the eleva-
tion that allows for all ma-
jor recreation amenities to
be maintained and open.
Managing operational tiers
around this level will also
position the agency to have
more operational flexibil-
ity when dealing with
changed circumstances
since the adoption of the
2007 Interim Guidelines.”

The prolonged drought,
coupled with low runoff
conditions in the last 20
years, has contributed to
lower levels in Lake Mead
and Lake Powell and has
forced entities that rely on
the water from the river to
make cuts.

Tom Buschatzke, director
for Arizona Department of
Water Resources, com-
mented BOR should con-
sider how each water user
can help to reduce their us-
age on the river as the sup-
ply and demand imbalance
has threatened the infra-
structure at Lake Powell.
Buschatzke continued that
the the burden of protecting
the Colorado River system
must be shared across the
river basin.

Timeline

According to BOR, the
multi-year process will be-
gin with the draft environ-
mental impact statement
(EIS) in fall 2023. Work on
the alternative develop-
ment phase will continue
through 2024 with the com-
pleted draft EIS and public
comment period. BOR an-
ticipates a final EIS will be
available in late 2025, fol-
lowed by a Record of Deci-
sion in early 2026.

The Post-2026 process
must be concluded before
developing the 2027 An-
nual Operating Plan for
Colorado River Reservoirs.
— Charles Wallace, WLJ
contributing editor
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well as Friends of the Earth,
Earthjustice, Humane Soci-
ety of the United States and
others, asked the EPA to
adopt a presumption that
large CAFOs using wet ma-
nure management systems
discharge pollutants.

The 2017 petition asked the
EPA to change CAFO regula-
tions to assume several
things. That includes CAFOs
with certain production-area
characteristics do actually
discharge, that regulations
should assume CAFOs apply-
ing manure to land as fertil-
izer actually discharge, and to
revise EPA interpretation of
the agricultural stormwater
exemption to clarify that it
does not include any CAFO-
related discharges, among
other requests.

Ag groups told the 9th Cir-
cuitin their motion that pro-
ducers have avested interest
in the outcome of the appeal.
“EPA denied the petitioners’
rulemaking petition in its
entirety,” the groups said in
the motion to intervene.

“Among other things, EPA

refused to establish an evi-
dentiary presumption that
CAFOs with certain charac-
teristics actually discharge,
explaining that this request
was hardly distinguishable
from the approach EPA used
in the 2008 rule”

The 2008 EPA rule on
CAFOs required facilities to
“obtain permits if they are
designed, constructed,
operated and maintained
such that a discharge will
occur” Thatrulewas vacated
by the U.S. Court of Appeals
for the 5th Circuit.

“EPA underscored that
‘issuing a rule consistent
with the petition’s request
would be even more vulner-
able to claims that EPA is
exceeding its statutory au-
thority than the 2008 rule,”
the motion said.

“A ruling in petitioners’
favor would adversely affect
the interests of the agricul-
tural associations’ members
by increasing the scope of
permitting requirements
applicable to CAFOs and
increasing the stringency of

CHMAN

CATTLE

OCTOBER 30, 2023 9

Ag groups intervene in CAFO litigation battle

CAFO permit terms.”

Back in April 2023, the
EPA committed to answer-
ing the 2017 petition. In
January 2023, the agency
announced a plan to deter-
mine ways of strengthening
the Clean Water Act in its
effluent limitation guide-
lines in response to a 2021
lawsuit.

Another lawsuit filed in
2022 was stayed by the U.S.
Court of Appeals for the 9th
Circuit. The environmental
groups agreed to drop that
lawsuit by Aug. 29, 2023, if
EPA responded by Aug. 15,
2023.

There is a long history of
unsuccessful petitions filed
by environmental groups
when it comes to CAFO
regulations. In 2003, EPA
proposed a major revision
to its CAFO regulations.
Among other provisions,
the rule required “all CAFO
owners or operators to seek
coverage under an NPDES
(National Pollution Dis-
charge Elimination Sys-
tem) permit,” unless they

affirmatively demonstrate
that they have “no potential
to discharge.”

The U.S. Court of Appeals
for the 2nd Circuit vacated
that aspect of the 2003 rule,
holding it unlawfully
“imposes obligations on all
CAFOs regardless of
whether or not they have, in
fact, added any pollutants
to the navigable waters, i.e.,
discharged any pollutants.”

In 2008, EPA revised its
regulations to try to require
apermit for any CAFO with
a “potential to discharge”
and the revised rule called
for a “case-by-case evalua-
tion by the CAFO owner or
operator as to whether the
CAFO discharges or pro-
poses to discharge from its
production area or land
application area.”

EPA’s requirement that
discharging CAFOs or
those that propose to dis-
charge obtain a CAFO per-
mit, was vacated in a chal-
lenge to the 2008 rule. —
Todd Neeley, DTN staff
reporter
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What to expect if anaplasmosis is
identified in your part of the country

Speaking on a recent
“Cattle Chat” podcast,
Kansas State (K-State)
University veterinarian
Brad White said anaplas-
mosis is a blood-borne
pathogen carried primar-
ily by ticks and can impact
cattle in certain regions of
the country.

“Because it is a blood-
borne pathogen, cattle with
anaplasmosis become ane-
mic and that can lead to
spontaneous abortions and
in some cases, death,”
White said.

K-State veterinarian Bri-
an Lubbers said this dis-
ease often impacts a certain
group of cows the most.

“Anaplasmosis typically
impacts the older cows the
hardest because they have
aharder time with the ane-
mia,” he said.

With anemia, the first
sign is often that cattle hold
their heads down and act

depressed, according to
White. Spontaneous abor-
tions can also be a sign that
anaplasmosis is impacting
the herd, he said.

“The abortions are re-
lated to the cattle getting
sick systemically, meaning
they get the disease and
become sick enough that
they can’t maintain the
pregnancy,” White said.

Ifanaplasmosisis suspect-
ed in the herd, Lubbers said
itisimportant to test the sick
animals for an accurate diag-
nosis. He said that with a
blood sample, veterinarians
have three ways to confirm
the presence of itin the herd.

“We can test the blood
sample by looking for para-
sites on the blood cells, but
that doesn’t typically show
up until the cattle are clini-
cally sick,” Lubbers said.
“Other options are a PCR
test where we look at the
parasite’s DNA, or a serol-

ogy test where we look for
antibodies in the blood,
which would indicate expo-
sure to the disease.”

Ifthe disease is suspected,
the sickanimals are typically
treated with tetracycline
antibiotics, Lubbers said.

Not all herds will come in
contact with ticks that carry
anaplasmosis, said K-State
veterinarian Bob Larson.

“This disease does have
ageographic componentto
it, and the longer the dis-
easeisin the area the mag-
nitude of the harm will de-
crease because the herd
will build stability over
time,” he said.

He also said that fall is the
time of year when cases will
peak in the Midwest.

“We tend to see peak
cases a few weeks after the
tick populations are at
their highest, so that
means September through
November is often when

the cattle show sickness,”
Larson said.

White agreed, adding:
“The delay of sickness re-
sults from the time it takes
from the initial infection
until when they show signs
of illness from the infected
blood cells”

Because this disease is
extremely difficult to keep
out of the herd once the car-
rier ticks arrive in the area,
White and the others agree
itisimportant for producers
to work with their local vet-
erinarians to come up with
a management plan ahead
of anaplasmosis infecting
the herd.

White said, “There is not
a lot producers can do to
prevent exposure to ana-
plasmosis, and so moni-
toring and control will be
important in the manage-
ment plan for this dis-
ease” — K-State Research
and Extension
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New MT wolf plan now available

Montana Fish, Wildlife & Parks is now accepting public
comment on a draft plan and environmental impact state-
ment (DEIS) regarding gray wolf management in the state.
The draft 2023 Montana Gray Wolf Conservation and Man-
agement Plan shifts a counting metric from the number of
breeding pairs to the number of wolves representing at least
15 breeding pairs. The plan establishes that 450 wolves
would ensure 15 breeding pairs. Population estimates will
continue to be determined by the Integrated Patch Occu-
pancy Modeling method. The agency will not convene a
citizen advisory group for wolf management at this time, as
it says the public has had the opportunity to comment on
wolfmanagement for the past two decades. Comments will
be accepted on the plan and DEIS through Dec. 19. To view
the documents and submit comments, visit tinyurl.
com/5ernvad5. Public meetings about the draft plan will be
scheduled prior to the public commenting period.

Rock Springs comments extended

The Bureau of Land Management (BLM) is extending the
comment period for the Draft Rock Springs Resource Man-
agement Plan, draft environmental impact statement and
proposed areas of critical environmental concern for the
Rock Springs Field Office in Wyoming. The commenting
period now closes on Jan. 17, 2024, after Gov. Mark Gordon
(R)requested more time. “The purpose of the land use plan
is to establish guidance, objectives, policies, and manage-
ment actions for public lands administered by the Rock
Springs Field Office,” BLM said. “The plan is comprehensive
and will resolve and address issues that are identified
through agency, interagency and public input.” To submit
comments, visit tinyurl.com/4uku28nj.

More meetings on WA bear introduction

The National Park Service and U.S. Fish & Wildlife Service
are hosting two additional public meetings regarding the
North Cascades Grizzly Bear Restoration Plan/Environmen-
tal Impact Statement. The additional public meetings are
the following: Nov. 2 in Darrington, WA, at the Darrington
High School Auditorium, 5:30-8:30 p.m.; and Nov. 3 in
Winthrop, WA, atthe Winthrop Barn Auditorium, 5:30-8:30
p.m. The previously scheduled meetings will take place Oct.
30 and Novw. 1, at Okanogan and Newhalem, respectively.
Comments are being accepted on the plan through Nov. 13.
The plan may be viewed at tinyurl.com/5dbedycn.

New organic livestock standards out

USDA hasreleased anewrule regarding organic livestock
and poultry standards, which the department says will level
the playing field for organic producers and businesses. “This
organic poultryand livestock standard establishes clear and
strong standards thatwill increase the consistency of animal
welfare practices in organic production and in how these
practices are enforced,” said USDA Secretary Tom Vilsack
in a statement. “Competitive markets help deliver greater
value to all producers, regardless of size” USDA received
more than 40,000 written comments in the rule-developing
process. The final rule lays out more consistent standards
for six key areas, including outdoor space requirements,
indoor and outdoor living conditions, poultry stocking
densities, preventative health care practices, physical
alterations and euthanasia, and transport and slaughter.
“These new standards not only create a more level playing
field for organic producers, but they ensure consumers that
the organic meat, poultry, dairy and eggs they choose have
been raised with plenty of access to the real outdoors, and
in humane conditions,” said Tom Chapman, CEO of the
Organic Trade Association, in anewsrelease. Therulein its
entirety will be published at federalregister.gov under
Docket ID AMS-NOP-21-0073.

ID updates renewable energy app process

The Bureau of Land Management (BLM) Idaho is updat-
ing how they process renewable energy applications. After
conducting public engagement meetings and producing a
report, the agency will now require companies to gather
input locally on proposed renewable energy projects to
understand stakeholders’ concerns before analyzing the
project under the National Environmental Policy Act. “Our
objective is for companies to use early input from local
residents and stakeholder groups to determine where best
to locate renewable energy projects, so the BLM is only
processing applications that have the greatest technical and
financial feasibility, and the fewest anticipated conflicts with
natural and cultural resources and other public land uses,’
said BLM Idaho State Director Karen Kelleher.

Suit filed over bee listings

The Center for Biological Diversity announced its intent
to sue the U.S. Fish and Wildlife Service for not protecting
four bee species under the Endangered Species Act (ESA).
The suit includes American bumblebees, southern Plains
bumblebees, variable cuckoo bumblebees and blue cala-
mintha bees. “The Biden administration has not taken any
meaningful actions to protect bees, such as reining in the
use of neonicotinoid insecticides, which play an outsized
role in bee population declines,” the group said in a state-
ment. “The four bee species in today’s lawsuit have suffered
declines in population and range, largely driven by habitat
loss, intensive agricultural land use and the related increase
of toxic pesticides.”




Confined agricultural
spaces such as grain bins
and manure-holding facili-
ties can pose several safety
hazards that farmers and
ranchers should always be
aware of when working in
and around these struc-
tures.

Each type of confined
space has its own unique
hazards. In grain bins, for
example, flowing grain can
bury someone in a matter
of seconds, causing them to
suffocate. Manure pits of-
tenhave a toxic atmosphere
that could kill people in a
few seconds.

In a recent ag safety we-
binar titled “Confined
Spaces in Agriculture,” an
expert shared some safety
practices producers can
use to minimize the risk of
injury when working in dif-
ferent types of confined
spaces.

Flowing grain kills
Dan Neenan, director of

the National Education
Center for Agricultural
Safety (NECAS) in Peosta,
IA, said during the webinar
that there is significant dan-
ger involved with both
grain storage structures
and manure storage facili-
ties. Those working around
both need to know proper
safety practices.

In a grain entrapment, a
worker isin arace they can-
notwin. The grain will flow
quickly, and pulling a per-
son out often is not possi-
ble, as a human does not
have the strength to pull
another person out of flow-
ing grain.

Neenan said the most
common type of grain en-
trapmentis when someone
enters a bin and there is a
crust on the grain and an
openvoid under it. The per-
son can fall through the
crust and become en-
trapped. Often, the person
may fall many feet down-
ward through the grain.

The other common grain

Online listings of hay
for sale in Missouri

The University of Mis-
souri Extension (MU) and
the Missouri Department of
Agriculture (MDA) are
helpinglivestock producers
find hay. Their websites are
seeing increased interest
from buyers and sellers
post-drought, said Tony
Hancock, MDA market
news manager.

Many of the listings come
from sellers in states that
have notseen back-to-back
drought years. “They are
aware of our situation,”
Hancock said. MDA listings
are at apps.mda.mo.gov/
HayDirectory.

Listings give detailed in-
formation to help buyers
find hay for their opera-
tions, said MU Extension
agricultural economist Ry-
an Milhollin, who works
with MU’s Agricultural
Electronic Bulletin Board
(AgEBB). MU hay listings
are at agebb.missouri.edu/
haylst/vsale.php.

The websites list sellers
by region and forage type,
aswell as bale type, number
and weight. Details may
include whether the hay
has been analyzed, crude
protein, acid detergent fi-
ber, neutral detergent fiber,
relative feed value and per-
cent total digestible nutri-
ents.

Buyers may also find
notes such as “First cutting”
or “Don’t call before 6 p.m.”

Hay listings on the MDA
website will be posted for
up to six months. Listings
on MU AgEBB remain in
the market listing system
for 60 days unless updated.
AgEBB lists the most recent
postings first.

MU Extension and MDA
have listed hay market in-
formation online for more
than three decades, and the
websites complement each
other as easy-to-use tools
to help producers, said
John Travlos, system ad-
ministrator for MU AgEBB.

Milhollin said livestock
producers also may find

AgEBB’s byproduct feed
price listing helpful to find
soy hulls, corn gluten feed
and other byproducts. Find
the byproduct feed price
listing at agebb.missouri.
edu/dairy/byprod/listing.
php.

Use caution when buying
hay from new sources, said
MU Extension agronomy
specialist Tim Schnaken-
berg.

Varying sizes, densities
and, most importantly,
quality affect hay’s true
value, said Schnakenberg.
When buying, ask how hay
was stored and for how
long.

More tipsfrom Schnaken-
berg:

« Test and weigh hay be-
fore buying, if possible.
Many MU Extension cen-
ters lend hay probes for
pulling hay tests. The best
way to tell good hay from
bad is to have it tested for
quality in a laboratory.

e Look for leafiness,
weeds and seed heads. Ma-
ture seed heads are a sign
of an overmature crop.
Check for mold and smell.
Weeds often transfer in a
drought from one farm to
another, so look for thistle,
poison hemlock, spiny pig-
weed or Johnson grass seed
heads.

e Check for fire ants and
other pests in hay from
states where these pests are
common.

 Buy by the ton, not the
bale.

« Test for nitrates.

Hay containing Sudan
grass, millet or Johnson
grass can have nitrate tox-
ins when harvested during
dry conditions. Nitrates in
the hay remain at the same
levels as when baled; ni-
trate levels in hay made
into haylage may be re-
duced 20-50%. Some exten-
sion centers can do quick
tests, but Schnakenberg
recommends using a labo-
ratory for more accurate
results. — MU Extension
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entrapment accident is
when someone is cleaning
outabin and grain is crust-
edinaslope along the wall,
he said. Workers could be-
come trapped as they work
to move this column of
grainif the crustbreaks and
the grain flows rapidly to
the center of the bin.

Even outdoor piles of
grain can be dangerous,
Neenan said, as workers
can be trapped by flowing
grain if the pile is crusted.

The leading cause of
grain entrapment is out-of-
condition grain. The size of
the out-of-condition grain
will continue to growlarger
in a bin, making it extreme-
ly unsafe. The best way to
avoid an accident in this
situation is to stay out of the
bin, Neenan said.

“If you don’t go into the
bin, you can’t get trapped,”
Neenan said.

He said keeping grain in
good condition is not only
agoodidea for having qual-
ity grain, butitis also key for
keeping those who work

with it safe.

There are newer prod-
ucts on the market thathelp
safely move out-of-condi-
tion grain, Neenan said. For
example, there are prod-
ucts available that mount to
the center sump of a bin
that break up clumps of
grain as itis unloaded. An-
other company produces
small robots that can be put
into the grain to break up
areas of out-of-condition
grain.

NECAS has provided ru-
ral fire departments with
rescue tubes that go into
the grain and protect the
person from flowing grain
until they can be rescued.
Three hundred tubes have
been given awayin 23 states
over the years, Neenan said.
NECAS has donated 68
grain rescue tubes in 2023
so far.

Watch manure pits

Manure pits are another
type of confined space in
agriculture. And much like
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Beware of hazards when working in and around grain, manure storage

grain storage structures,
these facilities can be ex-
tremely dangerous.

Neenan said ag workers
can fall into a manure pit
and drown in liquid ma-
nure. Often, though, they
die from exposure to toxic
gases that can build up in
the structures.

Hydrogen sulfide, carbon
monoxide, methane, am-
monia and carbon dioxide
are the most common gas-
es released in manure pits,
he said. Each gas works
slightly differently to re-
move oxygen from the air.

At low concentrations,
these gases can make those
who work within these
structures sick, affecting
respiratory tracts, he said.
Athigh concentrations, the
gases can kill a person in
seconds.

Neenan said those who
work around manure pits
should know the risks be-
fore they begin working.
Many tragic stories have
people dying in these fa-
cilities because theyrush in

to save others only to be
overcome by toxic gases
themselves, he said.

Harvest safety

Neenan also had some
general safety rules as har-
vest gets underway.

A fully stocked first-aid kit
should be available to those
bringing in the harvest. You
never know what you will
need but having enough of
everything in a first-aid kit
is a good idea, he said.

Farmers should also al-
ways know the address of
where they are working.
Many rent farms, and
knowing the correct ad-
dress can save time for
emergency personnel try-
ing to locate someone after
a911 call.

Neenan also suggested
farmers recharge all fire ex-
tinguishers before harvest
to ensure they are ready to
go. Theyshould keep onein
the shop and two in the
combine, he said. — Russ
Quinn, DTN staff reporter
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backed by Proven Cow Families.

+  Performance based program,
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After 19 years of Dr. Tim Holt PAP testing our
bulls, we are confident that any bull coming
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IN KNOWING THE
RISK FOR HMD
CAN BE REDUCED.

21-3866

S
3 \Pg:ﬁ- ;.

yearling weights, PAP scores,
AngusGS DNA scores and
phenotype.

+  Large Contemporary Groups -
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Rangeland Trust successfully preserving CA’s ranching legacy

In 1998, as today, many
Californiaranchers were fac-
ing serious headwinds, in-
cluding high taxes, escalating
land prices, ever-increasing
regulations and the threat of
urban development. Many
ranchers were getting out of
the business or leaving Cali-
fornia altogether.

To protect California’s cattle
industry—which dates back
to the first Spanish mission in
1769—and allow families to
continue ranching, leaders
with the California Cattle-
men’s Association began
looking for solutions. The one
they settled on was creating a
land trust similar to one
ranchers in Colorado had
formed afewyears previously.

The plan worked. Today,
the California Rangeland
Trust is the state’s largest
statewide land trust. The
owners of 84 properties total-
ing 377,434 acres have volun-
tarily sold or donated their
developmentrights—an area
equivalentto the cities of Los
Angeles and Sacramento
combined. And the amount
of acreage continues to grow.

Tonya Huwa
303-710-9845

In fact, by the end of this
year—the organization’s sil-
ver anniversary—the Range-
land Trust could have an
even 100 conservation ease-
ments established, said Alys-
sa Rolen, the trust’s commu-
nications director.

Rolen said there are many
reasons why a ranching
family would be interested
in establishing a conserva-
tion easement.

“There’s satisfaction in
knowing that regardless of
what happens in the future,
their land will remain work-
ing open range land,” Rolen
said. “There are also financial
benefits when they sell the
development rights, which
many do”

While the bulk of the
Rangeland Trust’s funding
comes from state and federal
conservation grants, the non-
profit also receives crucial
private-sector funding,
which Rolen said has been a
big help in recent years. The
group’s major fundraising
event is its A Western Affair,
which takes place every other
year. This year’s event was

WW

held in May at Yolo Land and
Cattle in Esparto. Farm Cred-
it organizations with opera-
tionsin California have come
together annually to sponsor
the gala since 2011.

“As Farm Credit partners
with farmers and ranchersto
grow the future, we stay root-
ed in our mission-based,
farmer-owned legacy, which
focuses on serving our cus-
tomers and communities,”
said Regional Marketing
Manager Jacob DeBoer with
American AgCredit. “We are
committed to helping pre-
serve and protect California’s
rich ranching and farming
resources, both through cus-
tomized financial solutions—
and by partnering with non-
profit organizations like
Rangeland Trust”

Nearly 400 people attend-
ed this year’s event, which
raised $360,000. Rolen said a
highlight was a resolution
from Rep. John Garamendi
(D-Walnut Grove) recogniz-
ing its contributions to the
Golden State for the past 25
years. It was appropriate be-
cause in 1998, Garamendi

HuwaCattle.Com
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and his family were the first
ranchersin California to ded-
icate their development
rights to the trust.

In addition, the Trust
debuted the film trailer for
its upcoming documen-
tary “Just Can’t See Them
From the Road”, which
attempts to connect peo-
ple back to where their
food comes from and
show viewers why keeping
ranchers ranching matters
for everyone. The film
screened at film festivals
this summer with private
screenings beginning this
fall and through next year.
You can view the trailer
and get more information
at rangelandtrust.org/
fromtheroad.

Kevin Ralph, California
State president at AgWest
Farm Credit, said the
Rangeland Trust’s work to
preserve rangeland is vital.

“The Rangeland Trust
works with ranchers inter-
ested in preserving their
land to enter into voluntary
legal agreements that per-
manently limit uses of the

NIVERMEER 1A 70072
12PM MST AT THE RANCH - ROGGEN, CO

Matthew 6:19-21
g

Chris Earl 630-675-6559
Wes Tiemann 816-244-4462

land to protectits conserva-
tion values,” Ralph said.
“The landowners retain
many of their rights, includ-
ing the right to own and use
theland, sellitand passiton
to their heirs. As most
ranches are family-owned,
that is a major incentive be-
cause limiting estate taxes
helps ensure that the prop-
erty can be passed down to
the next generation.”

Farm Credit organizations
supporting the Rangeland
Trustare AgWest Farm Cred-
it, American AgCredit and
CoBank. These organiza-
tions are part of the nation-
wide Farm Credit System—
the largest provider of credit
to U.S. agriculture.

Rolen stressed that the
Rangeland Trust doesn’t ac-
tively seek properties.

“We don'’t contact land-
owners—they come to us,’
Rolen said. “Easements
may notbe a solution for all
ranching families, but we’re
always open to having those
discussions with ranchers
who are interested. We
work with the landowner to
figure out what works best
for them”

The benefits of preserving
rangeland go far beyond the
ranching community. Rolen
said 62% of the state’s open
space consists of rangeland,
67% of the state’s endan-
gered species spend part of
their lives on private range-
land and 85% of the state’s
water runs over rangeland.

“Rangeland is critical to air
quality, water quality, wild-

life habitats and local food
supplies. We believe in pro-
tectingrangeland and the life
it sustains,” she said.

Protected parcels range
from a 30-acre parcel in the
Livermore area that pro-
tects the endangered Cali-
fornia tiger salamander to
the 80,000-acre Hearst
Ranch in San Luis Obispo
County that surrounds the
famed Hearst Castle.

“The owners of the 30-acre
parcel were close to losing
the ranch because of an es-
tate tax burden and a huge
debt. Because of the conser-
vation easement, the owners
were able to keep itin ranch-
ing,” Rolen said. “And the
Hearst family has been quot-
ed as saying that the coast-
line along Highway 1 could
have looked like Malibu be-
cause of the opportunities
for development, but now,
with the conservation ease-
ment, it will never be devel-
oped and will remain beauti-
ful open space forever”

While the goalis to finish
the year with 100 ranches
with conservation ease-
ments, Rolen said there are
more than 90 ranches rep-
resenting over 200,000
acres on their waiting list,
awaiting funding.

“We know we won'’t stop
after we reach that milestone
because there is still a lot
more work to do. Our goal is
to help as many families stay
on the land as possible be-
cause their stewardship ben-
efits all Californians,” she
said.—Farm Credit

Farms reportrecord
cashreceiptsin2022

Cash receipts by major crop and

animal/animal product commeodities, 2022
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U.S. farm operations re-
ported record cash receipts
of $555 billion from the sales
of all commodities in 2022.
This beat the previous high
from 2014 by 3.1% after ad-
justing both amounts for in-
flation and was 28% above
the 20-year average level.

The 2022 record cash re-
ceipts primarily resulted
from the strength of 2022
commodity prices, although
production levels in 2022
were also strong. Cash re-
ceipts from crops amounted
to $288billion, while receipts
from all animals and animal
products totaled $267 billion.

A comparison of 2022
levels by commodity group
to their respective inflation-
adjusted 20-year average

levels (2002-21) indicates
widespread high perfor-
mance relative to historical
averages. Operations sell-
ing meat animals (cattle,
calves and hogs) reported
$121 billion in cash receipts
in 2022, 18% higher than its
20-year average.

Farm operations with feed
crops (primarily corn) re-
ported $105 billion in cash
sales, 53% above its 20-year
average. Poultry and egg re-
ceipts were $80 billion (pri-
marily made up of broilers
and chicken eggs), 67%
above the average. Oilseed
crop receipts were $68 bil-
lion (primarily soybeans),
54% above its 20-year aver-
age. — USDA Economic
Research Service



Cash corn prices in Kansas
were over $7/bushel in the
first four months of 2023,
peakingin February at$7.35/
bushel. The average corn
price in August, the latest
month for which data is
available from USDA’s Na-
tional Agricultural Statistics
Service, was $5.70 or 22%
lower than the average corn
price in February.

Corn futures prices for
2024 currently range from
$5-5.20/bushel. Thus, corn
prices are expected to re-
main below the levels expe-
rienced in the last couple of
years for the foreseeable fu-
ture. This article examines
the impact of lower corn
prices on feeding cost of gain
for cattle finishing.

Feeding cost of gain

Feeding costof gainis sen-
sitive to changes in feed con-
versions, corn prices and al-
falfa prices. Figure 1 illus-
trates feeding cost of gain
from January 2013 to August
2023. In August 2023, corn
and alfalfa inventory prices
were $7.04/bushel and $273/
ton, respectively.

After averaging $125/cwt
in 2022, feeding cost of gain
averaged $147/cwtand $145/
cwt for the first and second
quarters of2023. Feeding cost
of gain in Augustwas $141.83.
It is important to note that
since this estimate was made
corn prices have continued
to decline.

Feeding of gain for the
rest of 2023 was estimated
using early October projec-
tions of corn and alfalfa
prices, and seasonal aver-
age feed conversions. Be-
cause feeding cost of gain is
computed using corn prices
from the time cattle are
placed to the time they are
sold, corn prices experi-
enced earlier this year will
impact feeding cost of gain
for the next several months.

With this in mind, feeding
cost ofgain for the third quar-
ter of 2023 is expected to
range from $134-143/cwt,
with the highest cost occur-
ring in July. For the fourth

quarter, feeding cost of gain
is expected to range from
$115-130/cwt.

Feeding cost of gain for the
first six months of 2024 is ex-
pected to range from $103-
112/cwt. Is it possible for
feeding cost of gain to drop
below $100/cwt? The answer
is yes, but this is not likely to
occur unless corn price this
fall and winter drops below
$4.50/bushel.

Sensitivity to changes
incornprices

To determine the sensitiv-
ity of feeding cost of gain to
changes in corn prices, al-
falfa prices and feed conver-
sion, a regression using data
for the last 10 years was esti-
mated. Results are as follows:
Each 0.10 increase in feed
conversionincreases feeding
cost of gain by $1.33/cwt,
each $0.10/bushel increase
in corn pricesincreases feed-
ing cost of gain by $0.96/cwt,
and each $5/ton increase in
alfalfa prices increases feed-
ing cost of gain by $0.53/cwt.

To more fully understand
the impact of feed conver-
sion, corn price and alfalfa
price on feeding cost of gain,
we computed coefficients of
separate determination.
These coefficients can be
used to measure the influ-
ence of each independent
variable upon the dependent
variable. The sum of the coef-
ficients of separate determi-
nation for each variable
equals the R-square good-
ness of fit measure, which
was 0.959 for the feeding cost
of gain regression.

This goodness of fit statistic
indicates that 95.9% of the
variation in feeding cost of
gain was explained by fluc-
tuations in feed conversions,
corn prices and alfalfa prices.
Computed coefficients of
separate determination indi-
cated that corn price ex-
plained approximately 76%
of the variation in feeding
cost of gain.

To further examine the
sensitivity of feeding cost of
gain to changes in the corn
price, let’s use the farmdoc

Monthly flows set for
AZ conservation area

AZWATER

(frompage1)
Background

The San Pedro Riparian
National Conservation Area
is a two-mile wide riparian
corridor that covers 57,000
acres along the San Pedro
River in southern Arizona.
The conservation area was
created in November 1988 to
protect the riparian area and
the aquatics and wildlife the
area contained.

The Superior Court of Ari-
zona ruled on Aug. 25 to
quantify the water rights in
the conservation area to pro-
tect fish species. “The stan-
dard governing the quantifi-
cation of a federal reserved
water right calls for neither
the optimum amount of wa-
ter to provide fish habitat nor

optimum streamflow,” the
court wrote. “The specific
quantity of water is, instead,
afunction of the amount suf-
ficient for the survival of the
desert sucker”

The court ordered the con-
servation area to be entitled
to federal water rights de-
fined as monthly flows for
each month. Monthly flows
are determined as the medi-
anrate of the mean daily flow
for each month from 1981-
2015. The areais also entitled
to flood flows, calculated as
the difference between the
sum of the monthly flows and
the mean annual flows.

After the court’s ruling,
groundwater pumping by
Sierra Vista will need to be
reduced, with the amount
dependent on the distance of
water wells from the San Pe-
dro River. — Anna Miller,
WLJ managing editor
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Price Distribution Tool and
the March 2024 corn futures
contract. The mid-point
price is currently about $5/

bushel. The 25% and 75%
percentile prices are approx-
imately $4.60 and $5.40, re-
spectively. Feeding cost of
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Impact of lower corn prices on feeding cost of gain

gain atthe mid-point price is
$107/cwt. At the 25% and
75% percentile corn prices,
feeding cost of gain would be

Figure 1. Feeding Cost of Gain for Steers, Kansas
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$103 and $111/cwt, respec-
tively. This analysis strength-
ens the argument made
above that corn price would
need to drop below $4.50 for
feeding cost of gain to fall
below $100/cwt.

Conclusions

Corn prices have declined
substantially since the first
half of this year. This article
examined the impact ofhigh-
er corn prices on feeding cost
of gain for cattle finishing.
Using projected corn prices,
feeding cost of gain is expect-
ed to decline from $142/cwt
in August to $114/cwt in De-
cember, and then remain in
the $103-112/cwt range for
the first six months of 2024.

However, itis important to
note that each $0.10 change
in corn price results in a
change feeding cost of gain of
$0.96/cwt. Thus, itwould not
takeaparticularlywide swing
in corn prices to change our
projections. — Purdue Uni-
versity Extension
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Putting the ‘farm’ in solar farm production

Scientists with Texas A&M
AgriLife seek to make solar
energy production and agri-
cultural production more
compatible for producers on
the landscape.

Researchers are actively
contributing to the growing
body of research focused on
agrivoltaics—an innovative
technology with the poten-
tial to enhance the efficiency
andresiliency of sustainable
food and agricultural sys-
tems while feeding the
state’s growing demand for
energy.

While Texas leads the na-
tion in energy production,
thanks toits diverse reserves
of fossil fuels and renewable
energy resources, the state’s
rapidly expanding popula-
tion places an ever-growing
demand on the electrical
power grid. This year, the
Electric Reliability Council
of Texas reported an unof-
ficial record demand of
85,435 megawatts duringthe
summer heatwave.

Photovoltaic systems,
commonly known as solar
power or solar panel arrays,
play an important role in
meeting these growing en-
ergy requirements, but the
installations are land inten-
sive and can compete with
areas also suitable for agri-
cultural production.

That’s where agrivoltaics
comes in. As the term im-
plies, agrivoltaics is a dual
land-use system combining
agriculture in the form of
crop and livestock produc-
tion with solar power arrays.

“As the population of Tex-
as continues to grow, we will
see limitations in the
amount ofland available for
the production of food and
other agricultural commod-
ities,” said Nuria Gomez-
Casanovas, Ph.D., assistant
professor in regenerative
system ecology in the Texas
A&M College of Agriculture
and Life Sciences Depart-
ment of Rangeland, Wildlife
and Fisheries Management.

Gomez-Casanovas said
the growing loss of agricul-
tural lands, coupled with
expanding energy require-
ments, has resulted in
mounting interestin the po-
tential of agrivoltaic systems.

“Agrivoltaics combines
traditional solar arrays with
agricultural production be-
tween them so we can gen-
erate renewable energy
while simultaneously pro-
ducing food,” said Gomez-
Casanovas, based at the
Texas A&M AgriLife Re-
search and Extension Cen-
ter at Vernon. “Just picture
typical agricultural farming
activities with a solar farm”

Despite the promise agri-
voltaics holds for agriculture
and energy production, the
implementation of the sys-
tem is relatively new, and
Gomez-Casanovas said
many questions remain un-
answered.

To establish a foundation
of existing knowledge and
guide future research pri-

orities, Gomez-Casanovas
and a team of researchers
from across the country col-
laborated on a recent paper
published in Cell Reports
Physical Science. The publi-
cation, “Knowns, Uncertain-
ties and Challenges in Agri-
voltaics to Sustainably In-
tensify Energy and Food
Production,” is a compre-
hensive analysis of existing
scientific literature to assess
the potential of agrivoltaics
in enhancing sustainable
food and energy production
systems.

“We reviewed existing sci-
entific literature to assess
how agrivoltaics can provide
synergistic benefits across
the food-energy-water nex-
us compared to solar power
arrays or agricultural sys-
tems alone,” Gomez-Casa-
novassaid. “One of the take-
home messages from our
analysis is enhanced land
productivity through the
implementation of agrivol-
taics”
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Making land more
productive

The idea is to make each
acre more profitable for
landowners and agricultural
operations, said Gomez-
Casanovas. Agrivoltaics rep-
resents a dual-income
stream from food and en-
ergy production.

Using aformula known as
the land equivalency ratio,
the researchers found that
planting agricultural crops
under solar panel arrays can
enhance land productivity
by up to 60% compared to
crop monocultures or solar
panel arrays on the same
land area. Further, the veg-
etation planted under these
solar arrays can offset sev-
eral undesirable outcomes
associated with widespread
implementation of solar ar-
rays.

“In a photovoltaic system,
vegetation is often removed
or kept low under the solar
panels, which can result in
biodiversity loss associated
with land conversion and
clearing, as well as an in-
creaseinlocal temperatures
due to what is known as the
photovoltaic heat island ef-
fect,” Gomez-Casanovas
said.

Similar to the urban heat
island effect, this increase in
local temperature is the re-
sult of the loss of natural
land coverage and an abun-
dance of human-made ma-
terials that absorb and retain
heat.

Water efficiency and
heat abatement

While most of Texas’ solar
arrays arelocated in thevast,
arid regions of West Texas
where crop production can
be a challenge, Gomez-Ca-
sanovas said agrivoltaic sys-
tems could boost solar en-
ergy production and agricul-
tural resiliency in semi-arid
regions of the state.

“Because the solar panels
provide shade to the plants,
less solar radiation reaches
them, resulting in a reduc-
tion in soil water evapora-
tion and plant transpira-
tion,” Gomez-Casanovas
said. “This is very beneficial
for plant health during in-
tense summers and periods
of drought”

This reduction in plant
water loss ultimately trans-
lates to water savings in ir-
rigation—an important fac-
tor for agricultural produc-
tion and resource conserva-
tion as Texas faces growing
demands for water amid
rising scarcity.

“Although shading might
be expected to lower plant
productivity, and it does in
certain agricultural settings,
there is increasing evidence
that agrivoltaics has the po-
tential to enhance crop and
forage yields compared to
traditional agricultural sys-
tems alone,” Gomez-Casa-
novas said.

For example, a 2019 study
found a two-fold increase in
yields from tomato and
chiltepin peppers grown un-
der solar panels in a semi-
arid environment compared
to a traditional agricultural
system.

She noted, however, that

different plant species have
varying light requirements,
so further research regard-
ing panel configuration and
plant selection is needed to
better understand how crop
yields under solar panels
can be enhanced.

In addition to benefiting
plant growth, Gomez-Casa-
novas said agrivoltaics could
enhance animal production
on grazing lands with the
shade provided by solar
panels reducing livestock
heat stress.

Carbon accrualand
biodiversity

The increased plant pro-
ductivity seen in optimized
agrivoltaic systems can also
translate to increased car-
bon sequestration through
above- and below-ground
plantbiomass. However, re-
search shows that priorland
useis akey factor in predict-
ing the impact of agrivolta-
ics on carbon accrual.

“For example, if you tran-
sition a native rangeland to
an agrivoltaic system, there
is a detrimental impact on
carbon sequestration,” Go-
mez-Casanovas said. “How-
ever, if you transition from
an agricultural system with
low soil organic carbon to
an agrivoltaic system pro-
moting carbon buildup,
there would be a positive
impact”

She notes that plants
used, varying soil types and
agricultural practices imple-
mented also influence the
impactagrivoltaics can have
on carbon sequestration.

Strategic management of
vegetation under the arrays,
such as the restoration of
native vegetation or plant-
ing pollinator-friendly spe-
cies can also have a positive
impact on biodiversity,
Gomez-Casanovas said.

Limiting factors

While robust crop yields
and supplemental energy
production may seem like a
win-win in the mind of pro-
ducers, Gomez-Casanovas
said the implementation of
an agrivoltaic system in-
volves significant upfront
capital costand along-term
investment horizon that in-
tegrates production risks.

“The profitability of agri-
voltaics is expected to play
an important role in farm-
ers’ decisions to adopt the
system,” Gomez-Casanovas
said. “From a producer per-
spective, there are many
questions that need to be
answered.

Among these questions
are the large-scale infra-
structure needed for energy
storage and transmission, as
well as energy pricing, ideal
crop selection, solar array
configuration and policy
support such as investment
tax credit and production
tax credit to make agrivolta-
ics as competitive as possi-
ble, among others.

“At this point, we have
more questions than an-
swers, which is exciting be-
cause these questions will
guide our future cross-dis-
cipline research,” Gomez-
Casanovas said. — Texas
A&M AgriLife Extension



Newly bound by a settle-
mentbetween awolfadvocacy
group and Montana Fish, Wild-
life and Parks (FWP), the sev-
en-member Fish and Wildlife
Commission charged with
“wise management” of the
state’s fish and wildlife resourc-
es conducted its business with
a particular eye toward trans-
parency when it met Oct. 19.

The Oct. 11 settlement,
reached with Stevensville-
based nonprofit Wolves of the
Rockies, aimsto close the book
on a year-long dispute over
open-government violations,
more specifically friction sur-
rounding FWP’s compliance

with public record requests
and allegations that commis-
sioners acted unlawfully in
2022 when they discussed
items on their agenda outside
of public process.

Six of the body’s seven com-
missioners, all Gov. Greg Gian-
forte (R) appointees, were im-
plicated in those closed-door
meetings conducted via
email—enough to form a quo-
rum and thereby violate right-
to-know provisions enshrined
in the Montana Constitution.
The agreement leads with an
admission that FWP violated
Wolves of the Rockies’ consti-
tutional rights by “failing to
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MT Fish and Wildlife Commission new transparency measures

produce public information
and failing to properly notice
and conduct publicmeetings.’

When commissioners deliv-
ered their customaryreports at
the start ofthe Oct. 19 meeting,
they were required by the set-
tlement to explicitly disclose
which groups they'd met with
since the body’s last public
meeting, a stipulation intend-
ed to provide the public with
more transparency about who
might be lobbying the com-
mission.

Anumber of commissioners
said they'd had contact with
the Montana Outfitters and
Guides Association, a couple

had met with Trout Unlimited
staff or members, and one
commissioner said he’d met
with Sportsmen for Fish and
Wildlife. The Greater Yellow-
stone Coalitionandlocalsport-
ing groups also made the list.
Only chair Lesley Robinson
said she had nothing to dis-
close.

Other pieces of the settle-
ment involve the disclosure of
text messages and emails sent
in the periods between public
meetings, a commitment to
use only government phones
and email addresses for com-
mission business, and a re-
quirement that commission-

Money saved through

From a nutritional stand-
point, cattle basically need
protein, energy, vitamins,
minerals and water. Assum-
ing free choice vitamin/min-
eral and water is in adequate
supply, most nutritional
supplementation and feed-
ing focuses primarily on the
crude protein (CP) and en-
ergy (TDN) needs of cattle.

Furthermore, nutritional
needs of cattle vary by age,
size, stage of production, en-
vironmental conditions and
weather, gender, breed and
other factors (like level of
milk production). In any nu-
tritional program it is imper-
ative to determine the objec-
tive of why we are feeding or
supplementing. After defin-
ing our goal, we can mini-
mize input costs and maxi-
mize our profit potential by
evaluating feeds based on
nutrient content as opposed
tojustlooking at the price per
ton or bag.

Evaluating feeds

At the time of this writing,
38% CP, 70% TDN range
cubes are available at a bulk
price of $475/ton, and the
same commercial feed mill
has 20% CP, 70% TDN cubes
priced at $350/ton. Protein
and TDN content are on an
“as fed” basis.

If we are in a situation re-
quiring protein supplemen-
tation of cows grazing warm
season grass this fall, either of
these protein supplements
could meet our needs, but
which is the more cost-effec-
tive alternative? At a glance,
$350/ton strikes most of us as
a more cost-effective feed.
But what are we actually get-
ting?

Some “cowboy math”
yields the following answers:

The 38% cubes

Atacostof $475, one ton of
38% cubes contains 760
pounds of CP and 1,400 Ibs.

USMEF seminar looks
at China’s foods market

More than 250 people at-
tended a U.S. Meat Export
Federation (USMEF) seminar
to learn about growth oppor-
tunities in the prepared foods
marketand potential applica-
tions with U.S. beef and pork

With consumer demand
for prepared foods expanding
in China, USMEF hosted a
trade seminar in Shanghai
that highlighted industry in-
novations and the value and
versatility offered by U.S. beef
and pork cuts when used in
home meal replacement and
restaurant meal replacement
items.

“Similar to Korea, the pre-
pared food category in China
is expanding as Chinese con-
sumers seek convenient,
high-quality meals at home,”
said USMEF Vice President of
AsiaPacificJihae Yang. “There
are immediate market op-
portunities and one of our
goals was to connect the U.S.
red meat supply chain with
prefabricated food develop-
ers in China.”

More than 250 importers,
distributors, processors and
other prospective customers
attended the seminartolearn
aboutthe development ofthe
prepared foods market, in-
novations in packaging and
new uses for U.S. beef and
pork in prepared meals.

Prior to the seminar,
USMEF partnered with a

noted research and
development company to
create eight prepared food
dishes eachwith U.S.beefand
U.S. pork for display and
consideration by seminar
participants. Products
demonstrated at the event
included beef jerky items
derived from U.S. round cuts
and meals featuring U.S. pork
loin as the center-of-the-plate
entrée.

“We're working to show
howU.S.beefand pork can fit
in product development
plans for prepared foods,”
said USMEF China Marketing
Director Polly Zhao. “We're
also taking a team of potential
customers from China to Ko-
reatolearn abouthome meal
replacement products and to
demonstrate how U.S. beef
and pork s utilized”

Consul General Scott Walk-
er and Lashonda McLeod
Harper, director of USDA’s
Shanghai Agricultural Trade
Office, attended USMEF’s
seminar to support the U.S.
red meat industry. USMEF
President and CEO Dan Hal-
strom and Asia Pacific Vice
President Jihae Yang also
joined Zhao for the seminar.

Funding for the seminar
was provided by the Beef
Checkoff Program, National
Pork Board, United Soybean
Board and USDA’s Market
Access Program. — USMEF

cosl effective feeding

of TDN.
¢2,0001bs.x0.38=7601bs.,
and 2,000 x 0.70 = 1,400 Ibs.
The cost per unit of CP is
$0.625/1b., the cost per unit
of TDN is $0.34/1b.
e $475/760 lbs. = $0.625
and $475/1,400 1bs. = $0.34.
The 20% cubes
At a cost of $350, one ton
of 20% cubes contains 400
Ibs. of CP and 1,400 Ibs. of
TDN.
¢2,0001bs.x0.20=4001bs.,
and 2,000x0.70 = 1,400 Ibs.
The cost per unit of CP is
$.875/1b,, the cost per unit of

TDN s $0.25/1b.

 $350/400 = $0.875 and
$350/1400 = $0.25.

So, we have determined
the more cost-effective
source of CPis the 38% cubes
and the more cost-effective
source of energy is the 20%
cubes. Whatis the most cost-
effective feed? Depends on
our nutritional objective.
What we are we feeding/
supplementing and why. —
Mark Z. Johnson, Oklaho-
ma State University Exten-
sion beef cattle breeding
specialist
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ers, who are appointed by the
governor to four-year terms,
attend trainings on open-
meeting and open-record
compliance.

The 7-page settlement,
inked on Oct. 11 and first re-
ported by the Missoula Cur-
rent, alsoincludes clauses spe-
cific to Wolves of the Rockies—
for example, a requirement
thatthe commission postcom-
ments the group submits on-
line and allow it an hour of
public comment during the
commission’s June 2024 meet-
ing.

In an Oct. 24 conversation
with Montana Free Press,
Wolves of the Rockies Presi-
dent Marc Cooke said he has
“bittersweet” feelings about
the settlement.

“I'm very happy that they
were called out for their bad
behavior and acknowledged
thattheyviolated our constitu-
tional rights, but it was all
avoidable—it’s been avoided
in the past,” he said.

Cooke added that he’s not
“terribly optimistic” that the
agency and commission will
uphold the terms of the con-
sent decree.

FWP spokesperson Greg
Lemon has said that the agen-
cy values transparency and
noted that the transparency
protections included in the
agreement were generated by
agency staff. FWP has stream-
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lined the record request pro-
cess, according to Lemon.

The March 2022 Wolves of
the Rockies complaint that pre-
ceded the settlement agree-
ment asserts that some of the
organization’s requests for
commission communications
went unfulfilled for seven
months.

Like other state agencies,
FWP is subject to statutory
deadlines to complywith pub-
lic record requests after an
overwhelming majority of law-
makers voted to apply clear
timelines to the statutory defi-
nition of “timely” response. Per
Senate Bill 232, which went
into effect for most executive
branch agencies on Oct. 1,
those deadlinesrange from five
business days for simple re-
quests to up to six months for
larger or more complex peti-
tions.

The settlement with Wolves
of the Rockies comes as the
agency is subject to more pub-
licand legislative scrutiny. Last
month, the Legislative Audit
Division found that there were
culturalissues within the agen-
cy’s enforcement division that
created an atmosphere of re-
taliation and intimidation un-
der the leadership of former
top warden Greg Loewen.
Loewen has since been re-
placed by Ron Howell. —
Amanda Eggert, Montana
Free Press
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PPP loans provided $5.8B to farm sector in 2020

Researchers at the USDA
Economic Research Service
(ERS) estimate that the Pay-
check Protection Program
(PPP) provided $5.8 billion
to the farm sector in 2020.

The PPPwas anon-USDA
assistance program for small
businesses adversely af-
fected by the pandemic. To-
tal federal government pay-
ments to the farm sector in
2020 were $45.6 billion,
meaning that PPP payments
were 13% of total payments.

The Small Business Ad-
ministration (SBA) adminis-

Paycheck Protection Program loans to
farm sector by State, 2020

USDA Economlc Research Service
_ U.5. DEF: TURE

tered the PPP, providing for-
givable loans to eligible
small businesses and certain
other entities to allow them
to cover some of their payroll
costs. Businesses had to
meet specific eligibility re-
quirements, such as having
a positive payroll and/or
making profits. The PPP
loans were forgiven in full if
theloan was used on eligible
expenses, including at least
60% on payroll expenses.
Agricultural producers in
California were the largest
recipients of PPPloansat $1.1

billion, followed by Washing-
ton at $285 million. California
leads the nation in the value
of agricultural production
and has the highest hired la-
bor expense among states.

Other top recipients of PPP
loansincluded Texas ($281.5
million), Iowa ($252.6 mil-
lion), Illinois ($251.8 million)
and Florida ($247 million).

The latest publicly avail-
able data from the SBA show
almost all the PPP loans
(98%) made to the farm sec-
tor in 2020 have been for-
given. — USDA ERS

Livestock Risk Protection

I , (LRP) has become so popular
s that people may stop using it.
P P~ e
)\J"“.'/gf e | Up to $40 million LRP has often sparked the in-
3 & 1 $40 million up to $80 million terest of cow-calf producers
N s and smaller cattle feederslook-

[ $80 million up to $150 million

ing for a cost-effective way to
[ $150 million or more

transfer downside price risk to
others. A few years ago, the
premium subsidy on LRP was
substantiallyincreased and the

Source: USDA, Economic Research Service calculations using data from the Farm Income and Wealth
Statistics data product, August 31, 2023,
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2022 Fall High Selling Two-Year-Old 2023 Spring High Selling Fall Born Bull
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*> 240 Bull Calves

<-> 100 Two-Year-Old Bulls
/\ 100 Registered Females
(9 1400 Commercial Females

impact on LRP sales has been
dramatic.

In fiscal year 2020, fewer
than 80,000 head were cov-
ered as feeder cattle. In fiscal
year 2023 almost 4.2 million
head were covered as feeder
cattle. The feeder cattle cover-
age was popular in Texas,
South Dakota and Nebraska,
as each state had more than
400,000 head insured. In fiscal
year 2019 fewer than 4,000
head were covered as fed
cattle. In fiscal year 2023 there
were over 850,000 head cov-
ered as fed cattle. The fed
cattle coverage was popular
in Nebraska, Texas and Iowa,
as each state had more than
100,000 head insured.

For perspective, the 2022
U.S. calf crop was 34.5 million
head. Thus, the share covered
is growing, butnothinglike the
shares of corn or wheat acres
insured. There were still only
19,259 policies sold for feeder
cattle and 6,768 policies sold
for fed cattle in 2023.

The 2017 Census of Agri-
culture reported 729,046 op-
erations had beef cows. Dur-
ing 2022 the 26,000 feedlots
marketed 25.9 million head of
finished cattle. With the sharp
increasesin head covered, the
liability (or insured amount)
has also increased. During
fiscal year 2023 the value of
feeder cattle covered was al-
most $7 billion and the value
of fed cattle covered was al-
most $2 billion.

The sharply higher subsidy
on LRP premiums has been
the primary driver of the in-

Trends in using Livestock Risk protection

crease in sales and coverage.
Hedges using futures would
require margin deposits. With
the increase in futures prices,
that would have been ob-
served as higher margin calls
at higher interest rates this
past year.

Hedges using put options
would be more expensive at
the time of purchase as they
are not subsidized. In addi-
tion, option premiums are
paid up-front while LRP pre-
miums are paid for at the end
ofthe coverage period. Higher
interest rates can also effec-
tively reduce the cost of LRP
relative to using put options.

The LRP subsidy is the
highest for the lowest levels of
coverage. Before the subsidy
increase the ratio of the total
premium to total liability for
feeder cattle coverage was
0.03. Last year the ratio was
0.04. From arisk perspective,
thisimplies thatbuyers of LRP
are buying alittle more cover-
age than before.

The subsidy combined
across fed and feeder cattle in
2023 was over $110 million.
Producers paid about twice
that amount for the coverage.
Themarket, duringmost of that
time, steadily increased the
cattle price levels. Thus, the
indemnity payments were low
for feeder cattle and zero for fed
cattle. Producers need to re-
member thatwhen LRPis pay-
ing out that cattle prices have
likely fallen. — Matthew Dier-
sen, risk & business manage-
ment specialist, South Da-
kota State University

Easements would not
require public access

MO HEADWATERS
(frompage1)

“This is a topic that signifi-
cantly affects my constitu-
ents and the state,” Rosen-
dale wrote. “Having one of
the largest proposed conser-
vation areas in the nation’s
history go on without any
public comment or even be-
ingknown to anyone outside
the group plotting this land
grab is a disservice to the
country and Montanans””

According to the letter,
The Nature Conservancy
and the Theodore Roos-
evelt Conservation Partner-
ship (TRCP) coordinated
the meetings with county
officials to discuss the pro-
posal's details.

In a statement, TRCP said
voluntary conservation has

been a success for working
lands, and they are excited
to support Montana’s farms
and ranches. TRCP said the
agency has an extensive his-
tory of working with land-
owners to create conserva-
tion areas in the state with
similar projects on the
Rocky Mountain Front and
in the Blackfoot River Valley.
USFWS announced it
was accepting commentsin
the scoping period on Sept.
20. Initially, the deadline
was Oct. 26, but it has been
extended to Nov. 27.
Comments can be
emailed to MOHWCA@
fws.gov or sent to U.S. Fish
and Wildlife Service, Attn:
Ben Gilles, 922 Bootlegger
Trail Great Falls, MT 59404.
— Charles Wallace, WLJ
contributing editor



STORY SHORTS

2023 Wrangler NFR crew announced

The Professional Rodeo Cowboys Association has
announced the bullfighters, barrelman and pickup
men for the 2023 Wrangler National Finals Rodeo
(NFR). This year’s selections for bullfighters are Dusty
Tuckness, Cody Webster and Nathan Jestes. The se-
lected barrelman is John Harrison and the alternate is
Matthew Tarr. The pickup men are Tyler Kraft and Josh
Edwards, and the alternate is Matt Twitchell. The 2023
Wrangler NFR presented by Teton Ridge will be held
in Las Vegas, NV, Dec. 7-16.

NAMI releases improvement report

The North American Meat Institute (NAMI) released
the second continuous improvement report, represent-
ing over half of its members—a 60% improvement from
thelastreport—and focusing on five key areas. Accord-
ing to NAMI, the report shows sumbitted data from
93% of the largest member companies representing an
estimated 90% of the meat sold in the U.S. “98% of
American households purchase meat, putting our sec-
tor undoubtedly at the center of sustaining healthy
diets, healthy communities, and a healthy planet for
generations to come,” said NAMI President and CEO
Julie Anna Potts in a statement. One key focus area is
for 100% of members to have a set science-based emis-
sions reduction target by 2030, and so far, 14 general
members and 10 suppliers have a plan. In September,
NAMI and the United Nations Global Compact Net-
work USA jointly released a tool to help meat compa-
nies conduct emissions surveys to assist in a plan to
set science-based targets. NAMI highlighted a second
key area of members contributing to food banks to
provide protein to families facing hunger through long-
term commitments and after disasters. A copy of the
report is available at tinyurl.com/bdzc8f8k.

Strauss Brands sells product lines

Wisconsin-based Strauss Brands has agreed to sell its
veal and lamb productlines to focus on grass-fed, grass-
finished beef products. Catelli Brothers Family of Foods,
a subsidiary of Canadian-based Preval AG, purchased
the lines for an undisclosed amount and will move
production to its facilities in Collingswood, NJ, and Sut-
ton, MA. Strauss also announced it is partnering with
Texas-based Eddy Foods to expand beef product offer-
ings under its Grass Rooted label. Eddy has two process-
ing plants in Yoakum, TX, and Greenwood, SC, and
offers ready-to-eat products such as smoked sausage,
sliced brisket and shredded BBQ. “We are proud to have
made meaningful changes in how animals are raised
and treated, becomingleaders in ethical agriculture and
creating a positive and lasting impact in our industry,’
said Randy Strauss, CEO of Strauss Brands.

CO brand commissioner job opening

The Colorado Department of Agriculture (CDA) is
looking for a brand commissioner to oversee the state’s
billion-dollar livestock industry. The brand commis-
sioner will manage a $4.7 million budget and assist in
advising the Colorado State Board of Stock Inspection
Commissioners and the CDA in developing and imple-
menting policies to protect the state’s livestock indus-
try. The position is also responsible for issuing sale
barn and alternative livestock licenses and administer-
ing the issuance, renewal, transfer and cancellation of
the state’s 30,000-plus livestock brands. If you have 10
years of experience in a management position in the
livestock industry or a bachelor’s degree in a related
field and six years of experience in management in
livestock production, CDA encourages you to find out
more about the position at tinyurl.com/yk8bjf6f.

USDA releases report on carbon markets

USDA has released an assessment report on the
carbon markets looking at the current market activity
and barriers and opportunities to improve access for
farmers and forest landowners. The report, titled “A
General Assessment of the Role of Agriculture and
Forestryin the U.S. Carbon Markets,” identifies various
barriers, such as high costs in carbon markets, includ-
ingthe costs of greenhouse gas quantification, verifica-
tion and reporting, and provides insight into solutions
to accessibility. The report states despite a high aware-
ness of carbon markets from producers, there is only
a 3% participation rate due to the barriers. It further
shows the agency has new or existing programs to
reduce the barriers agricultural and forestry producers
face in accessing voluntary environmental credit mar-
kets. This includes the $300 million investment in
climate-smart agriculture and forestry through Presi-
dent Joe Biden’s Investing in America agenda. USDA
said the next step is for the agency to decide whether
to establish the Greenhouse Gas Technical Assistance
Provider and Third-Party Verifier Program. This would
facilitate better technical assistance to producers in-
terested in participating in carbon markets and a
process to register market verifiers.
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10 activities that improve
profitability of your cow herd

We have tight cattle sup-
plies and record cattle prices,
but costs of production have
also increased. The industry
isstillin a place thatifyou are
notin control of your produc-
tion costs selling calves for
record prices may still be be-
low breakeven. Here are 10
activities that are important
for managing a profitable
cow-calf operation.

1. Know your costs of pro-
duction. Beef cattle stan-
dard performance analyses
of cow herds across the
Great Plains show that high
net income producers have
43% lower cost of produc-
tion than low net income
producers. It also allows for
more effective marketing,
risk management and set-
ting production goals and
makes it easier to identify
places for improvement.

2. Have a defined calving
season that matches your
environment. This produces
a more uniform calf crop to
market; larger uniform
groups at auction markets
receive $5/cwt compared to
single head lots. This also
allows for better health and
nutritional management
and management of calves
pre- and post-weaning. This
is the foundation for the de-
velopment of least-cost win-
ter nutrition programs.

3. Selection of replace-
ment heifers for fertility and
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longevity. Heifers that have
their first calf early in the
calving season tend to re-
breed earlier and calve early
in subsequent years, and
heifers that reach puberty
before their first breeding
are more fertile. Assessing
reproductive tract scores of
heifers 30 to 60 days before
their first breeding season
can help sort out the heifers
that have not reached pu-
berty and are more likely to
breed late.

4. Pregnancy testing and
culling cows. Culling open
cows obviously will decrease
winter feeding costs, but also
culling old cows, infirm cows,
unsound cows and cows with
poor dispositions can im-
prove calf performance and
decrease calf death losses.
Culling open cows and not
selecting heifers out of these
cows as replacements will
improve reproductive effi-
ciencyover time and increase
calving rate.

5. Improve forage man-
agement. The forage re-
source is the foundation of
cow production. Improved
management will increase
carrying capacity of the
land, improve cow and calf
nutrition, increase produc-
tivity of livestock, and de-
crease cost per unit of forage
produced. Reduced reliance
on feed and hay is a key to
decreasing costs and in-
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creasing profitability.

6. Hay testing and least
cost supplementation.
Knowledge of hay quality
will allow you to match the
hay being fed to the cow’s
nutrient requirements and
has the potential to reduce
or totally replace supple-
mentation. The supplement
being fed and supplement
rates can better match what
is needed by the cow.

7. Crossbreeding with a
superior sire. Heterosis or
hybrid vigor is the only free
thing you can expect in the
cattle business. Crossbred
cows with hybrid vigor have
higher conception rates,
weaning rates, weaning
rates, and longevity. These
benefits combine to in-
crease the pounds of calf
weaned per cow exposed to
abull by 15-25%. Increasing
sire quality leads to higher
weaning weights, post-
weaning growth, and im-
proved marketability.

8. Have a designed herd
health program. A close
veterinary-client relation-
ship pays dividends for your
business. A good herd health
program will reduce cow
deathloss and increase cow
productivity. More produc-
tive cows with good immune
systems will produce more
and better colostrum which
will reduce calf morbidity
and deathloss... and makes

n
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for more productive calves.

9. Add value with precon-
ditioning and retain owner-
ship past weaning. Precon-
ditioning added $15-20/cwi
premium on calves over the
last few years. Extending
ownership will allow you tc
capture more of their true
value. This can be a good
thing or bad thing, depend-
ing on your calf’s quality.

10. Reduce debt and keeg
expenses low. Referring
again to the beef cattle stan-
dard performance analysis;
high-profit producers have
lower costs of production
with less invested per cowin
all asset categories than lown
profit producers, but espe-
cially less invested in ma-
chineryand equipment and
real estate. Low-profit pro-
ducers have more total debt
on a per cow basis.

The most profitable pro-
ducers tend to have higher
pregnancyrates, calving and
weaning percentages, and
thus higher pounds weaned
per cow exposed to a bull
than theleast profitable pro-
ducers. Profitability of the
cow-calf enterprise is con-
trolled by a web of produc-
tion and economic factors
but is rarely associated with
maximized weaning weight.
— Paul Beck, Oklahoma
State University State Ex-
tension beef cattle nutri-
tion specialist
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MARKET SITUATION REPORT
MARI{ET NEWS WLJ compiles its market reports, ODJ stories and statistics from USDA and independent marketing organizations.

BEEF REPORT: Weekly Composite Boxed Beef

MARKET AT A GLANCE This Week: 10/26/2023 Week Ago Year Ago

f WEEK COMPREHENSIVE PRIME BRANDED CHOICE SELECT UNGRADED
Choice Fed Steers 183.51 186.91 150.49 N 3 ) . . .

! r ENDING Loads/Price Loads/Price Loads/Price Loads/Price Loads/Price Loads/Price
CME Feeder Index 240.62 244.83 174.78 October 20 6698 29862 230 33770 1234 30606 1993 29998 815 2771 2426 26191
Boxed Beef Average 306.85 304.12 262.49 October13 6,577 29675 201 33648 1270 30415 1972 29922 798 27689 2,337 259.23
Live Slauahter Weiaht* 1382 1367 1370 September22 6768 29762 207 34101 1217 30671 2073 29933 941 27911 2,330 26316

ive Slaughter Weig s

kly SI h 63 000 6 . 000 673,000 Gutouts FED BOXED BEEE
Wee aughter** H 17,

o < ‘ DATE CHOICE SELECT COW BEEF CUTOUT 50% LEAN 90% LEAN
Weekly Beef Production 527.8 510.0 557.4 Oct26 20685 27969 20758 56 28000
Hide/Offal Value 12.88 18.62 13.92 Oct25 30750 28166 23510 7830 29440
CornPrice 4.80 v 5.05 6.83 Oct 24 30598 28400 2308 935 20263

. bt )  “Total sauchter ) st F— ‘ ) ) Oct23 30454 28102 23235 7965 29031
Average weight for previous week. **Total slaughter for previous week. ***Estimated year-to-date figure in million pounds for previous week. Oct20 305&8 &3-70 2_33.56 8588 &3.55
CATTLE FUTURES: CME Live Cattle d A D eeder prices for steers & heifers reflect medium and large
10/20 10/23 10/24 10/25 10/26 High® Low" s ling Octohe b, 2 S U2 FUia TS RS
Oct. 18428 17825 18000 18113 18170 18708 14003
Dec. 18463 17835 17863 17943 17933 19183 15388 | |DATE SLAUGHTER COWS PAIRS
200-3001b. | 300-4001b. | 400-5001b. | 500-6001b. | 600-700lb. | 700-800lb. | 800Ib.-
Feb. 18773 18098 18085 18150 18040 19633 15310 | [MARKET UP | SLAUGHTERBULLS | REPLACEMENTS
Aor. 19043 18373 18343 18383 18290 19975 16853 | |October20 NA 350-396 280-360 210-316 195-265 190-245 190-228 89-07
Blackfoot, ID 310-320 265-306 205-265 195-238 190-231 187-215 100-118.50
CATTLE FUTURES: CME Feeder Cattle October19 630 370 335-370 285-302 233-246 220 82-108
10/20 10/23 10/24 10/25 10/26 High* Low™ | [Burley,ID 281-291 280-291 24
Oct. 24183 23763 23943 23998 24055 26448 18303 | [February1s
Now. 2223 23580 23643 23805 23650 26813 18769 gmm;:t 2ID 172-250 220-278 230-268 166-221 175215 146-198 90-106
ctober21 - - - - - - -
‘,\JAan' gjggg ;g’g;g ggﬁgg ggggg 223(7)2 ggggg ggég E OR 935 146-210 167-233 151-221 130-185 90-109 650-1610
Wlar. : : October23 91 280-317 277316 231264 95121 =
| Highand low figures are for the lifeof thecontract._ | |Madras,0R 280-305 250-296 225-249 200-223 170-202 100-120 =
. . October18 310-363 262-330 243-286 231-262 220-245 190-213 96-105
FED CATTLE TRADE  HeadCount Avg.Weight = Avg.Price NIV & 260-343 240317 220-258 217-237 190-222 110-123.50
Noreportavailable
WEEKLY WEIGHTED AVERAGES Davenport, WA
Live FOB Steer 14,714 1540 183.51 October19 1800 289 231-270" 225-240.50" 92-113.50
Live FOB Heifer 2,948 1324 183.09 Toppenish, WA ’ 240-247" 210-230" 70 91-126.50 1475
Dressed Del Steer 5723 959 289.83
Dressed Del Heifer 3465 835 28999 golrezog:‘lailable
rland,
S,AME PERIOD LAST WEEK October23 WA 200-275 200-260 160-215 115-145 80-104 800-1500
Live FOB Steer 2,506 1543 18691 Escalon,CA 175-225 175-220 115-175 90-120 80-134
Live FOB Heifer 1530 1,343 196.31 Noreportavailable
Dressed Del Steer 319 952 292.50 Famoso,CA
Dressed Del Heifer N/A N/A N/A Noreportavailable
SAME PERIODLAST YEAR g::t’l?A 2 274-328 240-270 235-259 220-240 95-127
: ober - - - - -
Live FOB Steer 4294 1454 15049 Turlock, CA w7 220-252.50 210-235 204-234 200-226.50 170-185 99-123
Live FOB Heifer 1103 1316 15091 October17 g | 29543 290-445 265-400 220-310 21750-275 185-238.50 152.50-231 80.75-135.20
Dressed Del Steer 205 1024 236,00 Salina, UT ' 280-400 250-380 205-335 185-272 160-24250 5-226 | 13650-22250 100.35-133
Dressed Del Heifer 140 827 236.00
: October16 305-385 274-360 260-313 231-29450 231-265 21850-260.25 80-129
NATIONAUWEEKEVFED BEERSEAUGHTERVOLUME; OCTOBER 22 lowa 9879 240-300 234-284.50 200-27775 205276 | 22450-24960 |  205-234 9114050
Domestic Imported October24 76 330-37750 284-335 260.75-288 234-253 62-116
Forward Contract 18,983 4,281 Miles City, MT ' 272.50-310 25750-286 236-270 240-246 23050-241 204-234.50 92-110 1,200-1,275
Formula 266,309 1,021 October25 2390 348 332-354 282-33050 24975-289 26650-270 | 239.25-24850
Negotiated Cash 99,202 227 Bassett, NE ' 292-315 282-306 258-280 240-243 239,60-247 181-243.50
Negotiated Grid 47033 1133 October21 2310 360-385 316-368 285-326 258-294 253 226-25050
Packer Owned 8656 N/A Ericson, NE " 32750-333 278-303 247-211 243-26350 | 227-23550 224-230 »
October24 34750-352 295-359 269,50-308 =
[Total | 440183 | 6653 | Imperial, NE 510 275,50 267-278 255-057 230 =
SLAUGHTER FORWARD CONTRACTS FORWARD BEEF SALES October18 2600 331-342 28832650 | 259-209.25 26050 243-25975 101117 &
Delivery Month Neg. Sales 0-21 days 974 g:z:rnev, NE 282-298 25750-280 247-267 41 23050-238 104-122 =

2 ober20 2367 358 318-341 282-320 259-295 25675 =
Oct. 23 104,951 Neg. Sales 21+ days 1018 | | exington, NE ' 313 268294 | 25050268 | 245260 216 S
Nov. ‘23 145,061 Formula sales 3645 | [octobert9 2152 365-397 | 3125036750 | 28250-308 240272 225-251 222239
Dec. '23 m,704 Forward contract sales 62 Ogallala, NE ’ 332345 273-308 251-281.50 225-25350 | 203-24250 191-241
Jan. '24 106,055 Domestic sales 5,795 October19 2730 33750-348 331-363 291-335 275-294
Feb. '24 83,732 NAFTA Exgorts 56 Valentine, NE ' 323-340 301-324 276-315 255

October20 5600 330-347 302-334 292-320 26950-300 | 254-25650 | 23050-25450
CANADIAN LIVESTOCK PRICES & FEDERAL INSPECTED SLAUGHTER FIGURES [ [TI=E¥I) ' 282 240-284 229-258.50 220-255 235.50-237 206-233
. o b . Weekly | [October18 404 382-415 339-380 281-333 245-28450 256-267 217-258
Alberta Direct Sales (4% shrink) Price  Change | |Torrington,wy %% 350 330358 289-341 249202 245-266 245258 218-250
Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 Ibs [17147 ] 159 P =5 SR e ST T o e
i i K K ober - - - - - ,200-1,
gaught.er Hefers, mostly Choice & Select 1-3,1200-1400ks | N/A | N/A Willcox, AZ 20981 54070 230-285 223257 200226 | 206-22050 105-130
ntario Auctions October23 9654 302.50-400 302-380 260-345 245-288 232259 | 19750-24850 66-13750 1925-3100
Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 Ibs 173.23 +0.70 Colorado ' 31750-330* 305-335* 281-340" 250-28750" 230-271* 202.50-247" 150-235" 56-122.50 800-1,850
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 Ibs N/A N/A October18 2301 301-329 281-320 255-295 240-262 79-10750
Slaughter Cows, Cutter and Utility 1-3, 1100-1400 lbs 9742 -3.82 LaJunta,CO 265-300 245-270 231-259.50 230-238 101-120 900-1775
*Price comparison from one week ago. October16 961 375-408 275-355 275-295.50 235-248.50 240-260 273-226 91-121
: e Loma,CO 305-371 265-296 240-256 220-265 235-250 185-225 107-106 1850-2,135
Average feeder cattle prices (CND) for week ending Friday, October 13,2023 N wrcwerrs o8 35250 260-296 263-313 250-296 233-267 215-237 202-20350 81107 2,000-2,500

Steers: Alberta Saskatchewan Ontario Dodge City,KS ' 332 224-309 244-300 237-266 226-239 222-22750 21925 76-114 1675

501-600 Ibs 284.51 286.24 264.39 October26 2000 239 32150 262-314 249-270 236-251 205-247 216-245

601-700 Ibs 266.15 267.90 24619 Pratt, kS ’ 270 24550-271 235-251 211-225 217 198-210

701-800 Ibs 253.34 255.09 21913 October26 1564 315-328 268.50-302.50 251-279 233.50-264 221-240 22950-239

801-900 Ibs 23497 234.27 22672 Salina,KS ’ 270-271 241-268 240-255 205-245 222-235 210-219.50

Heifers: October26 207 280-312 235-291 225-260 215-251 200-226 93-190
: Clovis,NM ! 245-270 215-249.50 204.50-231 195-220 188-194 175-181
401-500 Ibs 273.85 27765 236.92 Octobar2!
tober24 265-325 22750-29750 | 220-252.50 202-23750 200
501-600 Ibs 246.07 246.71 229.59 EIR 1,600 ' - y y
eno, OK 210-250 190-24750 200-24750 185-215
601700 los 23547 235.88 210.54 October25 o 266-313 226279 230-258 197231 97221 192207 86106 1750-18%5
L__701-800bs | 22622 | 22690 | 20985 | |mMcAlester,0K ’ 230-253 216-242 214-230 200-217 168-190 140-180 104-119 950-1725
USDA MEXICO TO U.S. WEEKLY LIVESTOCK IMPORTS October24 6382 351 213-346 248-322 234-298 230-261 210-247.50 203-237
. OklahomaGity,0K 305 245-295 220-269 200-237 190-234 210-22750 169-212
Feeder cattle imports weekly and yearly volume. , October20 o | 272 245334 234306 220256 218-250 213225 8095
Species Current Previous Current Previous Cuero, TX ’ 173-304 226-31750 210-272.50 21-262 200-235 180-217 105-129
Week Week Year-to-date  Vear-to-date | fgctoher2n 2530 300-353 272323 260-279 222257 2925250 | 22524650 70-107
10/16/23 10/9/23 Dalhart, TX ! 202 240-290 230-270 208-261 203-241 224.75-23175 170-195 126-128
Feeders 29,883 23710 931,827 625,237 October26 403 250-255" 2r-220° 92-106
SanAngelo, TX 210 204 104-124
USDA WEEKLY IMPORTED FEEDER CATTLE October26 i 250-292 302 264.50-268 239 216 85-90 1,250-1,650
I 245 . 195-208 : .
October 25, 2023 Tulia, TX 210 187-222 218 95-105 1350-1525
Mexico to United States Feeder Cattle Import Summary October20 10764 235-300 230-290 228-270 210-261 203-245 200-231 75107 1100-1,700
Receints EST: 7.450 Week Ao Act: 7.200 Year Aqo Act: 13.401 Alabama ’ 210-250 204-242 200-230 185-231 170-195 Pl 95-128 700-1650
ecelpts ’ eekfgofett earfgo et B October23 7 | 290-80750° | 256-30750° 244-285" 240-250" 219-239° 210-248" 170-230° 85-115
Columbus, NM Santa Teresa, NM Lexington, KY i 215-22750° 190-230" 190-226° 190-215* 180-213° 175-200* 134-235" 91-134 875-1,250
October23 300-310 285-315 260-287 246-256 241-249 220-242
NiA G 00 oy oo 20| | Joplin, MO 4425 26750-277 | 285267 227240 221-229 216-223 196-208
lower. Trade and demand moderate. October23 oz | 163302 172-307° 21750-292° 200-280° 185-265" 177-251 184-225" 60-112 740-2,575
Supply consisted of steers and spayed | | Tennessee ’ 182-235" 187-281* 151-252" 150-245" 156-225" 142.50-211* 105-220" 9150-135 690-1685
heifers weighing 300-600 Ibs. October23 5161 16250-29250 | 202.50-273 181-270 140-263 162.50-252 142.50-230
Virginia : 196-236 160-250 100-229.25 125-233 152.50-220 132.50-206
Feeder heifers: Medium and large 1&2 Feeder heifers: Medium and large 182 SANIR
300-4001bs N/A 300-400 Ibs 225235 October25 . 410-470 347-382 387-422 347-406 332-368 115-136
400-500 lbs N/A 400-500 Ibs 215-225 Lethbridge, Alberta 339-379 332-349 316-338 155-164 1,850-2,925
500-600 Ibs N/A 500-600 Ibs 205-215
Feeder steers: Medium and large 1&2 | Feeder steers: Medium and large 1&2 Find out how YOUR AUCTION MARKET can become a PREFERRED WLJ partner!
300-400 Ibs N/A 300-400 Ibs 273-283 S —
400-500 Ibs N/A 400-500 Ibs 253-263 At no cost to you, we’ll send you weekly copies of the Western Livestock Journal that you can share with your
500-600 lbs N/A 500-600 Ibs 233-243 customers to keep them informed of what’s happening in the beef industry. There is no obligation or downside!
(slide 10 cents on steers and heifers basis 300 Ibs. All sales fob port of entry.) Contact Hannah at 720_370_8275 for more |nf0rmat|on.
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Ensuring high cattle prices last longer

Higher placements and re-
duced marketings resulted in
an Oct. 1 feedlot inventory of
11.58 million head, 0.6% high-
er than one year ago. This was
the first monthly year-over-
year increase in 13 months
and the second highest Octo-
ber on-feed total in the data
series back to 1996.

The October USDA Cattle
on Feed report showed Sep-
tember feedlot marketings
down 10.6% year over year.
This marketing total reflects
one less business day in the
month compared to last year
and wasslightlyless than aver-
age pre-report estimates for
marketings. September feed-
lot placements were up 6.1%
from one year ago. Place-
ments were expected to be up
year over year, but this total
was larger than pre-report es-
timates.

Despite ever-smaller feeder
cattle supplies, feedlot inven-
tories have temporarily halted
the slow decline of the last
year with the September surge
in placements. Sixty eight per-
cent of the increase in Sep-
tember placements were be-
tween 700-900 pounds, which
means that the bulk of the
cattle will be marketed in the
first quarter of 2024. The re-
maining increase in place-
ments were cattle weighing
less than 700 Ibs. that will be

marketed in the second quar-
ter of the year.

Some of the placements
were likely drought-forced
early feeder sales and may be
offset by some reduction in
feeder numbers in the fourth
quarter. Increased place-
ments no doubt also reflects
many producers selling feeder
cattle to take advantage of the
sharply higher prices this fall.

Continued heifer feeding
made up the biggest part of
the increase in feedlot inven-
tories. Oct. 1 feedlot invento-
rieswere up 71,000 head from
oneyear ago and heifersmade
up 60,000 head (84.5%) of the
increase. The number of heif-
ers on feed was up 3.7% from
Julyand up 1.3% over last year.
This is the largest October
heifer on feed total in the data
series back to 1996. Heifers
currently represent exactly
40% of the total cattle on feed,
up fractionally from July and
areatthe percentage of feedlot
inventories since October
2001.

The industry continues to
liquidate females. Monthly
slaughter data through Sep-
tember shows that total fe-
male (cow plus heifer) slaugh-
ter has averaged 51.8% of total
cattle slaughter for the past 12
months. This is the highest
12-month average female per-
centage since August 1986.

The latest slaughter data and
thelatest Cattle on Feed report
both suggestthatheifer reten-
tion is not beginning in 2023.

Year-to-date beef cow
slaughter is down 12.9% from
last year but will still result in
a net culling rate over 11.5%
for year—indicating contin-
ued liquidation. The beef cow
herd willbe smallerin January
2024, and itincreasinglylooks
like the best that could happen
in 2024 is to stabilize the herd
with significant growth de-
layed until 2025 or beyond.

Beef production is down
5.2% thus far in 2023. Thisis a
significant decline from 2022
record beef production but is
less of a decrease than would
be the case ifherd liquidation
were not continuing. Smaller
beef cow inventories are
ahead and more dramatic re-
ductions in cattle slaughter
and beef production—and
higher cattle prices—will oc-
curwhen herd rebuilding gets
rolling.

This process looks to con-
tinue into 2026 at least. This
latest Cattle on Feed report
may be taken as bearish for
cattle markets in the short
term, butitis certainly bullish
for cattle markets in the com-
ing years. — Derrell S. Peel,
Oklahoma State University
Extension livestock market-
ing specialist

Boxed beef prices continue
volatile price movement

MARKETS

(frompage1)

“Considering beef production
is down 5.3% as of last Friday,
according to the USDA, if an
end user or consumer wants to
purchase a holiday rib, sup-
plies are limited. Rib primal
prices have been trading at
record high levels for this time
of year the last 3 weeks”

Feeder cattle

Feeder cattle futures were
sent lower over the week. The
October contractlost about $3
to close at $240.55, and the
November contract lost $8 to
close at $236.50.

The CME Feeder Cattle In-
dexdropped more than $4 over
the week, closing at $240.64.

“Right now, the cattle mar-
ket—and feeder cattle trade in
particular—is very emotion-
ally driven, with verylittle time
for the markets to settle down
and stabilize,;” DTN wrote on
Thursday. “Moderate to wide
price swings may continue to
develop through the remain-
der of Thursday, limiting op-
portunity for buyers who have
been waiting to step back into
the market”’

Corn futures also nosedived
over the week, with the De-
cember contract down 26 cents

to $4.79 and the March con-
tract down 24 cents to $4.93.

Colorado: Winter Livestock
in La Junta sold 1,118 head
Tuesday. Comparedto thelast
auction, feeder steers in all
weight classes sold $8 lower.
Feeder heifers in all weight
classes sold $4-8lower. Bench-
mark steers averaging 780 Ibs.
sold between $225-241, aver-
aging $239.79.

Missouri: Joplin Regional
Stockyards in Carthage sold
4,425 head on Monday. Com-
pared to a week earlier, feeder
steers sold $8-14 lower and
feeder heiferssold $9-16lower.
Benchmark steers averaging
722 Ibs. sold from $241-249,
averaging $243.02.

Nebraska: Tri-State Live-
stock in McCook sold 2,630
head Monday. Compared to
the previous auction, steers
under5001bs. and over 6001bs.
sold sharply lower on the day.
Steers from 500-600 Ibs. sold
$1-6 lower. Most weights of
heifers sold $10-15 lower, ex-
cept400-4501bs. sold $3 lower.
Benchmark steers averaging
6871bs. sold between $240.25-
253, averaging $243.64.

Oklahoma: Oklahoma Na-
tional Stockyards in Oklahoma
City sold 6,600 head on Mon-
day. Compared to the week
prior, feeder steers and heifers
sold $4-8 lower. Steer calves

sold $2-4 lower, except a few
under 500 Ibs. that were long-
weaned or fancy sold sharply
higher. Heifer calves sold $4-10
lower. Benchmark steers aver-
aging 771 Ibs. sold from $231-
244.50, averaging $239.79.

South Dakota: Sioux Falls
Regional Cattle Auction in
Worthing sold 1,638 head on
Monday. Comparedto thelast
auction, steer and heifer calves
sold with lower undertones.
Yearling feeder steers sold $5-
10 lower, and heifers sold with
lower to much lower under-
tones. Benchmark steers aver-
aging 731 Ibs. sold for $249.

Texas: Lonestar Stockyards
in Wildorado sold 1,206 head
Tuesday. Compared to the
previous auction, steer and
heifer calves traded mostly $5-
10 lower. There were not
enough comparable sales for
an accurate comparison of
steers and heifers, but a lower
undertone was noted. Bench-
mark steers averaging 783 Ibs.
sold for $227.

Wyoming: Winter Livestock
in Riverton sold 4,596 head
Tuesday. Compared to the
auction last week, yearling
steers and heifers traded $10-
15 lower. Feeder steers and
heifers traded steadyto $10-15
lower, with instances of $20
lower. — Anna Miller, WLJ
managing editor

@ YOUTH OPPORTUNITIES

(In an effort to serve the next
generation of livestock producers,
WLJ’s Youth Opportunities calendar
lists internship and scholarship
information for agricultural- and
livestock-focused students, listed by
application deadline. If you have an
internship or scholarship to
announce, please email it to
editorial@wlj.net.)

Nov. 3 — Purina Mills and the New
Mexico Cattle Growers’
Association’s Young Cattlemen’s
Leadership Committee (YCLC) will
be awarding two Purina Mills
$1,000 scholarshipsandtwo YCLC
$500 scholarships during the
2023 Joint Stockmen’s
Conventionin December. Details:
www.nmagriculture.org.

Nov.10-The National Cattlemen’s
Foundation is now accepting
applications for the 2024 CME
Group Beef Industry Scholarship.
Ten scholarships of $1,500 each
will be awarded to outstanding
students pursuing careers in the
beef industry. Details: www.
nationalcattlemensfoundation.
org.
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OGALLALA, NE ~ 308-284-2071

X LIVESTOCK
AUCTION MARKET

Cs/;m/cszm(@/z & Fhcibr Sult

THURSDAY, NOVEMBER 2, 2023

RUSHCREEK LAND & LIVESTOCK (850
CLUB (450) Ang & BWF strs, 400-525%#,
NORTH (400) Ang & BWF strs, 400-500#

SHARLENE HANEY & SONS (250) - Ang strs & hfrs, 500-650#

JENTRY LOBNER (250) - Ang, BWF & RWF strs & hfrs, 425-600#
MITCHELL RANCH INC. (215) - SimAng & BWF strs & hfrs, 475-600#
STETSON & COURTNEY OSTRANDER (200) - Ang & Ang X strs & hfrs, 425-550#
RONN & WALTER CARR (160) - Ang strs, 475-575#

WEIRICH RANCH (160) - Ang & BWF strs & hfrs, 550-700#

TOM & CINDI WALZ (120) - Ang & BWF strs, 550-650#

LOGAN & MEGAN CRISWELL (110) - Ang & BWF strs & hfrs, 450-550#

**MWany more valued and high-quality consignments can be viewed at www.ogallalalive.com**

Jay Nordhausen Lance Van Winkle Scott Van Winkle
308-289-1548 308-874-4435 308-289-0249

All sales will be broadcast live via the internet on www.cattleusa.com.
Pre-registration for online bidding is required BEFORE sale day.

N

l

LIVESTOCK MARKET

- WEEKLY SALE EVERY WEDNESDAY -

FALL FEEDER SALES
NOVEMBER 8 - NOVEMBER 15
DECEMBER 6 - DECEMBER 13

SATURDAY, NOVEMBER 4
FEMALES 10AM - BULLS 12:30PM

CLM ANNUAL BRED COW & REPLACEMENT FEMALE SALE
EARLY CONSIGNMENTS:
37 FIRST CALF HEIFER PAIRS - FOOTHILL & ANAPLAS-EXPOSED
66 BLACK, 2ND CALF PAIRS - FOOTHILL EXPOSED
150 3-4 YR OLD PAIRS

40 OPEN REPLACEMENT PROSPECTS

PARNELL’S 55TH ANNUAL CENTRAL CALIFORNIA

‘WORLD OF BULLS" SALE
FEATURING TOP ANGUS, SIMANGUS,

Pernell's

o Sarasi ™. HEREFORD, RED ANGUS AND
e CHAROLAIS BULSS FROM TOP
—_ _BULLS  SEDsTOCK PRODUCERS THROUGHOUT
Galt. Califernia THE WEST

UPCOMING WESTERN VIDEO MARKET SALES
CALL NOW TO CONSIGN TO THESE WVM SALES.
DECEMBER 5 - RENO, NV | CONSIGN BY NOV. 16

CLM REPRESENTATIVES

916-662-1298
09-482-1648
09-996-6994

AUCTION MARKET

495 Stockton Blvd.,, Galt, CA
09-745-1515

Jake Parnell
George Gookin
Rex Whittle..
Mark Fischer....
Kris Gudel....
Steve Bianchi..

Web Broadcast....

WEDNESDAY WEEKLY SCHEDULE

Butcher Cows
Cow-Calf Pairs/Bred Cows....
Feeder Cattle

JImaauctions.com

07-484-3903
916-439-7761
-685-4870

Bowdy Griffen..
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CSU program trains adults with disabilities for ag careers

As a 28-year-old woman
with Down syndrome, Ani-
ka Pounds has worked
washing dishes, folding sil-
verware into napkins, doing
laundryand cleaning health
club machines. She wants
something more.

The RAM Scholars pro-
gram for adults with an in-
tellectual disability at Colo-
rado State University (CSU)
strives to facilitate meaning-
ful employment for Pounds
and her classmates.

The RAM Scholars pilot
initiative began this spring
at CSU’s Agricultural,
Research, Development
and Education Center, or
ARDEC, and with classes at
CSU. Thatwas followed by a
summer internship
program at ARDEC and
classes this fall. The goal is
to match adults with
disabilities to jobs in
agriculture, an industry that
needs employees.

“It's great to be free to help
animals,’ said Pounds, fresh
off learning about the
curved cattle corral and
chute system at ARDEC. “It
makes me feel better to calm
down and tell myself to be
independent”

Pounds speaks two lan-
guages (English and her
mother Ingrid Grotheer’s
native German), walks to
CSU'’s main campus from
home, rides horses, dances,
plays musical instruments
and hastraveled to visit fam-
ily in Germany and to Italy

with former classmates and
teachers from the Poudre
School District.

“Where a lot of people
would maybe be OK with
menial work or simple
things, she gets bored with
that,” said Grotheer, who
stressed she cannot fully
express how much RAM
Scholars means. “This pro-
gram has been really good
becauseitis challenging her
mentally, and she’s really
enjoying it

Learning specific
skills

On a recent clear and
sunny day, RAM Scholars
learned how the cattle mov-
ing system developed by
CSU Professor Temple
Grandin calms animals be-
fore being weighed. Stu-
dents took turns catching
the cattle in just the right
spot of the hug machine,
which reduces stress by ap-
plying even pressure across
the animal’s body.

“They’re gaining expo-
sure to a potential pathway
to jobs in a sector that is
employing here in Colora-
do,” said Deborah Fidler, a
professorin the Department
of Human Development
and Family Studies and di-
rector of the department’s
Developmental Disabilities
Research Laboratory.

James Graham, a profes-
sor in the Department of
Occupational Therapy and

MANZANO

online gemale

sale

HOSTED BY DVAUCTIONS.COM

offering..

25 ELITE REGISTERED
BRED HEIFERS

30 FANCY REGISTERED

director of the department’s
Center for Community Part-
nerships, and Fidler are the
program’s co-directors.
“There are a lot of potential
employers for people who
have specific technical skills
in the field of agriculture,”
Fidler said.

Pounds, classmate Alec
Robinson and other RAM
Scholars worked Grandin'’s
cattle hug machine. It was
hands-on, real-world learn-
ing from expert teachers
and peer mentors from the
College of Health and Hu-
man Sciences and the Col-
lege of Agricultural Scienc-
es.

“As Dr. Grandin says, we
don’t know what an indi-
vidual might excel at until
they have exposure to it,”
Fidler said. “When Alecand
Anika have the opportunity
to learn new technical skills,
that’s one more exposure
that they have for potential
employment”

Peer mentor and CSU se-
nior Brianna Honeycutt has
worked as a research assis-
tant in Fidler’s lab for three
years. Honeycutt wants to
be an occupational thera-
pist, so supporting and
teaching adults with dis-
abilities is a good fit. Devel-
opingrelationships with the
participants is a benefit.

Honeycuttsaid, “All seven
of us were walking across
the Oval, and Alec, one of
our RAM Scholars, looked at
me and said, ‘Ilove college,

o

November
14-16, 2023

-i.“ir}
?‘

COMMERCIAL BRED HEIFERS
AVAILABLE NOW -

Learn more about the

_ WH.]. PLANNED 9103

~ AAA #19578013

30 YEARS BREEDING
FUNCTIONAL ANGUS CATTLE

MANZANO
Angus Ranches

T www.manzanoangus.com

GARDNER FAMILY - ESTANCIA, NM

BILL (505) 705-2856
COLE (575) 910-5952
CLAYTON (505) 934-8742

MANZANOANGUS@GMAIL.COM

ANGUS BULL SALE
MARCH 5, 2024

I love being a student. This
is so fun! At that moment I
thought, ‘That’s what this is

m

about!

Campus
collaboration

Fidler said the collabora-
tive program partners are
experts who focus on opti-
mizing participation for
people across the lifespan
with coursework opportuni-
ties to learn about horticul-
ture, germination, row crop-
ping systems, greenhouse
operation, agronomy and
livestockhandling and sort-
ing.

Classes on CSU’s main
campus taught by Depart-
ment of Occupational Ther-
apy staff focus on develop-
ing practical life and job-
related skills.

“We aim to provide a
broad exposure to the field
of agriculture so that when
RAM Scholars finish the
program, they will know ex-
actly which next steps they
want to take on their career
pathway,” Fidler said.

Fidler said RAM Scholars
started with funding from
Larimer County to develop
aworkforce innovation pro-
gram for people with intel-
lectual and developmental
disabilities. A state funding
grant allowed CSU to ex-
pand the program with ad-
ditional staffing and admin-
istrative resources to sustain
the program.

MEHE -

Nathan Clark, a senior in-
structor in agricultural edu-
cation, said hisjobis to train
future teachers and that
serving neurodiverse learn-
ers has elevated his work.

“When you put a student
on the path to becoming a
future secondary agriculture
teacher in a classroom like
this, working with the RAM
Scholars students, and
alongside peer mentors who
specialize in working with
neurodiverse learners, your
vision of what can happen
in your future classroom
opens wide,” Clark said.

“These future teachers
become more in tune to all
the diversity they will have
in their future classrooms
and are confident they can
accommodate whatever
needs their students will
have”

Lastyear Colorado passed
a bill to expand opportuni-
ties for inclusive postsec-
ondary higher education.
Fidler said the RAM Schol-
ars program was selected as
one of two new expansion
initiatives. The goalis to add
six to eight Scholars peryear
and, by the third year, have
18-24 students.

Fidler hasbeenin the field
of intellectual and develop-
mental disabilities research
and practice for more than
two decades and is grateful
for all the community part-
ners working in that space.
Northern Colorado entities
include Foothills Gateway,

Disabled Resources Center,
Aging and Disability Re-
sources for Colorado, The
Arc of Larimer County, The
Arc of Weld County, and Ac-
cess and Ability.

“This feels like a full circle
kind of opportunity where
we can create something
that provides aresource and
provides aservice,” she said.
“Our community partners
have provided so much of
their time and energy to
supporting and participat-
ingin ourresearch activities
at CSU, and this feels like the
next step in growing our
community together”

Fidler, Graham, Clark, the
peer mentors, program co-
ordinator and applied de-
velopmental science doc-
toral student Kaylyn Van
Deusen and CSU'’s leader-
ship all hope area agricul-
tural employers find new
employees.

“I think I'd want the
broader community to
know that we’re working
really hard to prepare pro-
ductive and valuable mem-
bers of the work force,” Fidler
said. “Our scholars have el-
evated every learning envi-
ronment that they've been
in, and they cando the same
thing for future employment
environments as well”

Anyone interested in get-
ting involved with RAM
Scholars can call 970-430-
5454 or email ramscholars@
colostate.edu. — CSU Ex-
tension
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DON’T MISS THE CHANCE TO BE A PART OF IT.
The Bull Guide hits mailboxes Jan. 8, 2024.
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Agricultural producers’
sentiment declined for the
second month in a row as
the Purdue University/CME
Group Ag Economy Barom-
eter index fell 9 points to a
reading of 106 in September.
Producers expressed con-
cern about their current
situation as well as future
prospects for their farms.
The Current Conditions and
Future Expectations indices
both declined 10 points to a
reading of 98 and 109, re-
spectively. Notably, all three
indices stand below their
readings from one year ago.
This month’s Ag Economy
Barometer survey was con-
ducted from Sept. 11-15.

“Weakening prices for
major crops and ongoing
concerns about high pro-
duction costs and interest
ratesweighed on producers’
minds this month,” said
James Mintert, the barom-
eter’s principal investigator
and director of Purdue Uni-
versity’s Center for Com-
mercial Agriculture.

Producers continue to
point to high input costs as

atop concern for their farm-
ing operations in the year
ahead. One-third of respon-
dents in this month’s survey
citeitas their No. 1 concern,
followed by rising interest
rates, chosen by 25% of re-
spondents, and lower crop
and/or livestock prices, cho-
sen by 22% of farmers. The
percentage of producers
choosinglower crop and/or
livestock prices has in-
creased since the beginning
of the year when just 16% of
producers cited it as a top
concern.

There was a small uptick
in the Farm Capital Invest-
ment Index, up 2 points to a
reading of 39 in September;
however, three-fourths of
producers still said now is a
bad time for large invest-
ments. The primary reasons
among those who feel that
way are rising interest rates
and the high cost of machin-
ery and new construction.
Notably, 40% of producers
who feel it’s a bad time to
invest cited rising interest
rates as a key reason, up
from 35% last month, and up
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Weakening crop prices, high production costs weigh on farmer sentiment

from 14% when this ques-
tion was first posed in July
2022. This month there was
aslightrisein the percentage
of producers who said now
is a good time to make in-
vestments, citing strong cash
flows on their farm opera-
tions as a primary reason.

The Farm Financial Per-
formance Index was un-
changed in September com-
pared to August, leaving the
index at areading of 86.In a
nod to how variable condi-
tions have been around the
country during this growing
season, there were small in-
creases in the percentages of
producerswho expectbetter
conditions, and who expect
worse financial conditions
compared to last year.

Producers remain rela-
tively optimistic about farm-
land values, which Mintert
called surprising given the
percentage of respondents
who expressed concerns
abouthighinputcosts, rising
interest rates and the risk of
lower crop and livestock
prices.

The Short-Term Farmland
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Value Expectations Index
was unchanged atareading
of 126, while the long-term
index rose 2 points to 153.
Respondents who expect
farmland values to rise over
the next five years continue

Documentary explores innovative grazing method

Peter Byck makes the dis-
tinction clear: He is not a
farmerand he’snotascientist.
Yet, the Arizona State Univer-
sity (ASU) filmmaker and pro-
fessor of practice is responsi-
ble for bridging the two groups
and conducting what has be-
come the most comprehen-
sive cattle grazing and regen-
erative agriculture research
project in the U.S. to date—
and he’ssecured support from
some of the largest corpora-
tions in the world, including
McDonalds, Foundation for
Food and Agricultural Re-
search (FFAR), Cargill, Exxon-
Mobil, Wrangler and Timber-
land.

Wrangling more than 20
scientists across seven univer-
sities and 10 farms in the
southeast U.S., Byck initiated
the work that has since pro-
duced nine peer-reviewed
research publications in a
questtofind ascalable climate
solution.

The answer he’s found is
right under our feet.

An underutilized way to
graze cattle called adaptive
multi-paddock (AMP) grazing
has been helping innovative
farmers increase carbon se-
questration and improve soil
health for years, but very little
research has been done to
support what both scientists
and farmers know anecdot-
ally, and there’s no assurance
that traditional grazing farm-
ers would embrace this new
solution.

Byck spent the last four
years meeting with scientists
and farmers, seeking answers
and documenting the process
along the way. He chronicles
the journey in a newly devel-
oped four-part docuseries
called “Roots So Deep (You
Can See the Devil Down
There)”

“This story is based on rig-
orous science and human
emotion; we've got the whole
spectrum of science and hu-
manity together,” said Byck,
who has dual academic ap-
pointments at ASU in the
School of Sustainability and
the Walter Cronkite School of

Journalism and Mass Com-
munication. “It took a film-
maker here ata place like ASU
toputtogether ascience team
toanswer these questions that
nooneelsehad taken the time
to answer

How we treat our
soils

Cattle have long been
thought of as fomenters of
climate change. They produce
methane when they digest
food and forests are cleared to
growthefeed theyneed. How-
ever, Byck believes that by
transforming how cows are
grazed in away thatrevitalizes
our soils, theytoo can become
allies in the fight against cli-
mate change.

Soil, when healthy, actsasa
carbon sink, storing substan-
tial amounts of carbon from
the atmosphere in the form of
organic matter. Healthy soil
also promotes beneficial mi-
crobial activity that reduces
the release of greenhouse
gases produced by agricul-
tural practices; it also pro-
motes plant growth, retains
water more effectively and
promotes biodiversity and
ecological balance.

On land that has been
farmed conventionally—us-
ing a lot of tillage, chemical
fertilizers and pesticides—
soils are not healthy. They're
degraded, as opposed tobeing
a living and organic environ-
ment teeming with life.

Instead of the common
practice of letting cows graze
for months in one big field,
AMP grazing, inspired by his-
torical grazing practices of
wild buffalo, elk and deer, fo-
cuses on rotating cattle
through smaller grazing areas
to maximize manure distribu-
tion and promote healthier
soil.

In this method, farmers di-
vide their grazing land into
smaller paddocks and rotate
their livestock through these
paddocks more frequently,
allowing for periods ofintense
grazing followed by rest peri-
ods for the land. Frequently

rotating the cattle ensures that
cattle graze the forage thor-
oughly while avoiding over-
grazing and soil degradation.

“Simply by mimicking the
waybison used to move across
the Great Plains, farmers are
regenerating their land in a
phenomenally fast, produc-
tive, profitable and enjoyable
way,” Byck said. “(The AMP
farmers) were building wild-
life habitats, they were chang-
ing the water cycling on their
land, they were getting out of
debtand theiranimalsneeded
ahell of a lot less medication.
It's a win, win, win, win, win,
all the way across the board”

Early results from Byck’s
studies showthat AMP grazing
pulled down up to four times
more carbon from the atmo-
sphere compared to conven-
tional grazers, and their cows
emitted up to 10% less meth-
ane. These farms also had
healthier soils, with 33% more
insect diversity, 25% more mi-
crobial activity, improved wa-
ter retention capabilities and
three times as many grassland
birds.

Byck champions AMP graz-
ing as a potential climate
change gamechanger. Em-
bracing this approach could
diminish the need for fertiliz-
ers, safeguard natural ecosys-
tems and potentially prevent
rainforest deforestation for
cattle farming.

But for any solution to re-
ally work, people need to use
it.

That's where a big question
comes in throughout the
films: Even if the science
proves that this new way of
grazing is better for the land
and can benefit the farmers
financially, will the traditional
farmers change their ways?
Will they try this new ap-
proach and become heroesin
the fight against climate
change?

“Many of my colleagues in
the regenerative agriculture
space had already given up.
They thought farmers
wouldn't care about the sci-
ence,’ Byck said. “I disagreed
with them. This story is the

strongest story I've seen for a
solution to climate change. I
think our research will prove
that farmers, whether they’re
conventional farmers or adap-
tive farmers, are very inter-
ested in science” — ASU Ex-
tension

to point to non-farm inves-
tor demand for farmland
along with inflation as the
top two reasons for farm-
land values to continue ris-
ing.

The September surveyin-
cluded several questions
posed to corn and soybean
growers to learn more about
their perspective on cover
crops. Just over half (52%) of
corn/soybean growers said
they currently plant cover
crops on a portion of their
acreage and, from this
group, nearly half (47%) said
they used cover crops onno
more than 25% of their acre-
age. Among those corn and

soybean growers who re-
ported having used cover
crops, 41% said they had
used cover crops for five
years or less, while 14% said
they’'ve been using cover
crops formore than 20 years.
Respondents who use cover
crops cited improvements to
soil health and erosion con-
trol as primary reasons.
Farmers who tried planting
cover crops but ultimately
chose to discontinue their
use cited low profitability,
lowered crop yields, insuf-
ficient soil benefits and a
lack of resources to plant
cover crops. — Purdue Uni-
versity Extension

AUCTION LUCATION' 4626 CR 65, KEENESBURG CO 80643
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INSPECTI[]N DATES: WED NOV. 157 « 10AM - 12 NOON | M[]N NUV 13"' * 10AM - 12 NOON

LOADERS « LIFTS « ROLLER
- 2018 JD 324K High Lift articulating wheel load-
er, 4x4 + 2008 JCB 940 forklift, 4x4 - 2007 Gehl DL-
10L-55 telehandler, 4x4

SEMIS « PICKUPS
+ 2007 Peterbilt 379 semi tractor, single sleeper -
2007 Peterbilt 379 semi tractor, sleeper - 2001 Pe-
terbilt 357 semi tractor, daycab - 2000 Peterbilt
378 semi tractor, daycab - 1999 Kenworth T800
cab & chassis, Cummins ISM-305V - 2017 Ford F250
STX pickup, crew cab, 6.7L Power Stroke diesel, 4x4
+ 2015 Chevrolet 2500HD pickup, crew cab, BAD
MOTOR, 4x4, 6.6L Duramax + 2007 Chevy 3500 LTZ
pickup, crew cab, long bed, Duramax diesel, 4x4

HYDRO SEEDERS
+ 1992 Peterbilt 378 cab & chassis w/ 2013 Finn
T330 hydro seeder « 1997 Kenworth T800 cab &
chassis w/ 2013 Finn T170 hydro seeder + 1999 Finn
T330 hydro seeder, JD diesel, gun on top - 2013
Finn T170 hydro seeder, Kubota diesel V3300, no
hose on reel - 2012 Finn T170 hydro seeder, Kubo-
ta V3300 diesel

MOROOKAS
+ 2013 Morooka 2200VD, dump bed, new batteries
+2008 Morooka 2200VD, dump bed
RIPPERS « DISCS « CULTIVATOR « CULTI-
MULCHER « DRY SPREADERS
+2010 Unverferth 5 shank Zone Builder inline rip-
per - 2009 Unverferth 5 shank Zone Builder inline
ripper - JD 637 disc - Sunflower 1211 disc - Krause
2200 disc - JD 1600 field cultivator - 10’ Brillion
cultimulcher - Chandler dry fertilizer spreader -
2010 Adams dry fertilizer spreader
SCRAPER PANS « ROCK CRUSHER « ROCK RAKE

+(3) 2017 JD 2412DE pull type scraper pans - 2013
FAE rock crusher STCH 225 « Schulte SRW 1400
rock rake windrower

TRAILERS
+2014 30’+5' Pull Rite gooseneck implement trailer
+ 2014 Legend 30'x5’ gooseneck implement trailer
+ 2014 27'+5' Pull Rite gooseneck implement trailer
+ 2014 27'x5' Legend gooseneck implement trailer
+ 2013 25'x5’ Legend gooseneck implement trailer
+ 2013 25'x5’ Legend gooseneck implement trail-
er - 2019 16’x81” Gatormade tandem axle trailer
+ 2018 16'x81"” Gatormade tandem axle trailer -
2017 16'x81” Gatormade tandem axle trailer -
2013 12'x76" PJ single axle trailer - 2013 12'x76"
Holt tandem axle trailer - 2013 Kearney 16'x76"
tandem axle trailer - 2014 LDJ Thundercreek ADT
990 fuel trailer 2013 Haulmark cargo trailer - 2013
MTPA cargo trailer - 1999 US Cargo snowmobile
trailer

UTVS « ATVS - MOWERS
- JD 825i gator utv - Polaris Ranger XP utv - 2012
Honda Foreman TRX 500 atv - 2011 Honda TRX
420 Rancher atv - 2011 Honda TRX 420 Rancher
atv+2021 Hustler Super 104 mower - 2019 Hustler
Super 104 mower
POWER RAKES « BLADES - SNOW BLOWER «
BALE SPEARS
+(3) CAT PR184 Power Rake - 2015 10’ Bison 300-
XHD grader blade - 2006 10’ Land Pride grader
blade - 9’ Meteor dual auger snow blower - (2) 3
prong bale spears - 2 prong bale spear
HAY BUSTERS « SILT FENCE INSTALLERS « WEED
BURNER
+ (6) Hay Buster 2100 bale processors - 2017
Burchland XTS silt fence installer - 2007 Burch-
land XTS silt fence installer - 2010 Tommy silt
fence installer - 30’ shop built weed burner

**FOR COMPLETE LIST & PHOTOS-SEE OUR WEBSITE**

ONLINE BIDDING AVAILABLE

S
Real Estate and Auction Company, Inc.

VARIOUS SELLERS | AUCTION MANAGERS: Jess Nighswonger, 303-362-3285 & Eric Ott, 260-413-0787

TERMS: Cash or Check w/proper ID. 3% surcharge fee for credit cards. Announcements made the day of the auction take precedence over any
printed material. Not responsible for accidents. *Internet Buyer’s Premium is 2.5% capped at USD $750 per item for Auction Items.

800-451-2709
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CLASSIFIED ADVERTISING

GENERAL INFORMATION

ADVERTISING RATES

BY THE WORD: 90 cents per word for each insertion.
MINIMUM WORD RATE: 17 words or fewer, $15.30 one time.
MAD RATES: (Bold headline) $2 more per insertion for your

phone number, email and/or website, plus first 2 or 3 words in
bold print. (Applies to word ads only)

BOXED AND BOLD: (Boxed with bold text) $5 more per
insertion. (Applies to word ads only)

BLIND BOX AD: We will assign your confidential number and
forward replies to you. Cost is $12 per 3 issues for mail and
handling service.

BOXED DISPLAY ADS: $30 per column inch for each insertion.
MINIMAL ARTWORK: No additional charge.

BLACK AND WHITE PHOTO: $10, LIMIT OF ONE.
COLORPHOTO: $35 EACH.

DISCOUNTS: 5% for running your ad 3 to 5 times; 10% for 6
times or more; up to 35% for 52 times.

SUGGESTION FOR CORRECT WORD COUNT: Be sure to
include your name, address and phone number in the count, as

well as all initials and abbreviations. Hyphenated words count
as two.

TEARSHEETS: Available upon request only. Can be faxed or
mailed.

CONDITIONS

EMPLOYMENT WANTED ADS: Must be paid in advance.
DEADLINE: Tuesday at 4:30 p.m. MT, the week prior to
publication date. Newspaper is published on Mondays.
LIABILITY: Advertiser is liable for content of advertisement and
any claims arising therefrom made against the publication.

Publisher is not responsible for errors in phoned-in copy.
Publisher reserves the right to refuse any advertising not
considered in keeping with the publication standards.
COMMISSIONS: Classified advertising is NOT agency
commissionable.

| [T Employment Wanted 20H ..... Northeast Real Estate For Sale
2 HelpWanted 20I........... Foreign Real Estate For Sale
3 . Situations Wanted 21 ... Real Estate Wanted
4. . Distributors Wanted 22...Real Estate Rent/Lease/Trade
T Appraisers 23...........ccccoe.... Pasture Available
6.. --Auctions 24, ..Pasture Wanted
7 uctioneers 25 ... Mineral Rights
g - -I._-J:‘Ca:ilfttlz 26... ..Hay/Feed/Seed
10 CattleforSale 5" i (CH0R0N
M, Cattle Wanted 29, e Fencing/Corrals
}g - Al/Semen/ Erg:xgz 30 . Equipment For Sale
14 """ Dogsfor Sale [< 1 [T Equi_prpent WanFed
5. Horses/Mules 32... .. Building Mate.rlals
16 i Bison/Buffalo 3 Trucks/Trailers
17 ... ..Sheep/Goats/Hogs 3% - Tractors/Implements
18 o, Livestock Supplies 35.. Business Opportunity
19 .. Ranch/Livestock Services S8 «+-sweseessmsessssisssnsisanees Loans
20, Real Estate Opportunities BT e Insurance
20A...........PacificReal Estate For Sale 38 wvvvevvieennes Financial Assistance
20B. IntermountainReal Estate ForSale 39 - Tech/Books/Art/Etc.
20C...... MountainReal Estate ForSale 40 «eceveerecuninenenee Miscellaneous

20D .... Southwest Real Estate ForSale 41 ......cooveveiiiiueinnnnne. Lost/Found
....PlainsReal Estate ForSale  42.......ccccceveeviccrvneeeeennn. Personal
Midwest Real Estate For Sale
20G.....Southeast Real Estate For Sale

1-800-850-2769 - Fax: 303-722-0155
www.wilj.net - classified@wlj.net

DO NOT PHONE IN RESPONSES TO BLIND BOX ADS.
ADVERTISERS' NAMES AND LOCATIONS ARE CONFIDENTIAL.
INCLUDE THE AD DEPARTMENT NUMBER IN YOUR EMAIL
RESPONSE OR ON YOUR ENVELOPE AND YOUR REPLY WILL BE

PROMPTLY FORWARDED.
. ] o
“VISA | | ==

PLACE A CLASSIFIED

AD, SEEITINPRINT
& ONLINE

CLASSIFIED ADS WORK!
www.wlj.net

Call & schedule your classified

ad today!
800-850-2769

classified@wlj.net
303-722-0155 Fax

1-303-722-0155

Help
Wanted

GET TOP DOLLAR!!
Hansen Agri-PLACEMENT
RANCH OPERATIONS MGR (UT)..

FEEDLOT ASSISTANT (CO) oo
RANCH ASST MGR IN-TRAINING (CA)...

Call Eric 308/382-7351

www.hansenagriplacement.com

Cattle

For Sale

60 Red Angus x Charolais heifers
one iron Montana bred Al bred to
fullblood Wagyu bull.

Start calving around February 14.
Also 16 more bred to Wagyu X bull.

Located at Broken Box Ranch,
Williams CA

Call Jerry 530 681 5046

48 Bred Heifers Al to Sitz Resilient
1299, due to calve 02/24/24.

19 Bred Heifers bred to Sitz Logo
LBW, calve 03/17/24.
Ultrasounded. Heifers out of A.l.
sires.

Call 406-560-3018 - Bridger, Mt.

Black Brocco Face Heifers
— 80 head

Bred to Angus Calving Ease bulls
February 15 for 60 days
Located in Central Oregon
707/484-5696

CLASSIFIED INDEX

Gerloff land and Cattle LLC
Freedom, Oklahoma 488-7136

- 149 Al heifers bred to Tehama
Patriarch (minus 1.7 EPD BW)

50 black baldey pasture bred
Jorgenson Land and Cattle (long
breds)

244 Angus heifers (long breds) to
Jorgenson Land and Cattle bulls
(Rito and EXT)

17 Angus heifers, black baldeys
short breds Jorgenson Land and
Cattle bulls (Rito and EXT)

*49 day calving period*
853 Northern Heifers bought, L.D.
Barker D.V.M. did “Reproductive
Analysis” (80# birth wt)
264 heifers culled and sent to
feedlot
On Arrival all heifers were P.I.

tested and complete vaccination
protocol of L.D. Barker

Contact L.D. Barker D.V.M. @
405-620-2008

Chance Gerloff V.P. Gerloff Land
& Cattle 405-488-7136

Gary Gerloff President Gerloff
Land & Cattle 580-383-0231

CLASSIFIED CORRAL

i 50]BUIIS)
Homeloti2!

2 Bar Angus g
Hereford, Texas |
806/344-7444 -
877/2BAR-ANG
www.2barangus.com

POWDER RIVER
LIVESTOCK EQUIP.
Best prices with delivery available.
Conlin Supply Co., Inc.
Oakdale, CA
Ask for Larry or Albert
209/847-8977

WINTER PASTURE NEEDED
FOR 100 FALL PAIRS.

N. CA OR NV PREFERRED
11/15/23-5/15/24
PERMIT AND/OR FULL CARE OK

(530)990-3512

B cLassFED@WLINET

Real Estate
Opportunities

TURN KEY IRRIGATED PASTURE

434 acres, cheap and reliable
surface water, fenced into 10
paddocks with stock water in
each, full set of corrals and
holding pens, Dixon, California.
John Brennan
Ph. (530) 870-6625

DRE 01107673

Real Estate 20A

Pacific

§ 2] KNIPE

EST 1944

Howerton Spring Ranch
422+ acres with 140+ acres in
dry pasture, and the balance
in timbered hills and draws.
Fenced and cross fenced,
with multiple water sources.
Great hunting! $2,650,000

Fossil Canyon Ranch
Grazing ground acreage
with excellent hunting. 947+
deeded acres with an extra
160+ acres of BLM leased
land. $2,249,000

Buying or Selling? Call today!
(208) 345-3163 + knipeland.com

Irrigation 27

HDPE PIPE for Ranch Water Systems
Fair Prices - Good Service - Rancher Owned
DELIVERY THROUGHOUT THE WEST

CALL TODAY: 775-657-1815

Ag/ Inf:lustrlal o8
Supplies
HELICOPTER SERVICES

Gathering rough country, finding
missing stock, ranch surveys, ect.

CO, NM, OK, KS, WY, NE, TX.

Extensive livestock experience,
low stress, efficient and safe.

References available.
719.641.4405

Equipment

For Sale =

Central Boiler Classic Edge
Titanium HDX OUTDOOR WOOD
FURNACE.

Easy to operate and maintain.
Call today (307) 223-2046

LODGEPOLE OUTDOOR
FURNACES.

Hay/Feed/Seed 26

“We handle electric fencing better
than shooting your neighbor’s bull
with saltpeter.”

“We handle no-till drills for seeding
forage and cover crops. New and
used drills save you time and diesel.”

“We handle seeds to increase yields
longevity. Ex. RR alfalfa or normal.
LTL or TR over 30 years of
experience.”

KELLOGGS AG SERVICE
530 624 3045

5199 Scottwood Rd
Paradise, CA 95969

Real Estate
Opportunities

Real Estate
Opportunities

NET

HALL AND HALL'

SALES |
FINANCE |

AUCTIONS
MANAGEMENT

Dedicated to Land and Landowners Since 1946

FLYING C RANCH

NYE, MONTANA

Breathtaking Beartooth Front ranch located 20
miles west of Absarokee. With 10,700+ acres
(8,880+ deeded), this riverside ranch boasts
trout-rich Stillwater River access and stunning
canyons bordering USFS. Enjoy comfortable
improvements and a viable cattle operation.

OFFERED AT $21,500,000
Contact: Randy Shelton | rshelton@hallandhall.com

WWW.HALLANDHALL.COM | INFO@HALLANDHALL.COM | 406.656.7500

Real Estate
Southwest

Real Estate

=LY Southwest

20D

Scott Land CompanYzy LLC

[N — S

RANCH & FARM REAL ESTATE

We need your listings on any types of ag properties in TX, NM, OK & CO.
NEW LISTING! VAUGHAN RIVER RANCH - 11,628.76+ ac. deeded - a scenic,
live water ranch on the Pecos River south of Ft. Sumner, NM. Excellent example of a
southwestern cattle ranch with wildlife to boot all within minutes of the convenience of
town. Call us to take alook!

UNION CO., NM - 2,091.72 ac. (1,771.72 Deeded, 320+ ac. State Lease), well watered
w/three wells, two sets of steel pens. Well located just off of the Clayton/Springer hwy.
on Barney Road.

COLFAX COUNTY NM GETAWAY - 1482.90+ ac. grassland (1,193.59+ ac. Deeded,
289.31ac. State Lease), great location near all types of mountain recreation.

www.scottlandcompany.com . 800-933-9698 day/eve
Ben G. Scott - Broker - KrystalM. Nelson-NMQB

REALTY

o
=
=

£

Fly Ash Ranch 742 acres m/| LeFlore County, OK

This property has 415 acres of both native grass and Bermuda
grass pasture, along with 250 acres of pristine native forest. Over
5,000,000 tons of coal ash on site. With cross-fenced pastures, 11

stocked ponds/lakes, and wildlife habitat, 3-phase electric and a
10,000 sq ft building. $20,000,000

To view all properties (Including Pictures, Aerials and Topo Maps) go to:
www.WorldClassRanches.com
Call Toll Free Today: 1-844-WCR-Land (s44-927-5263)

ALC

Blaine Bickelhaupt
509-520-5280
fayranches.com

Brokering the finest ranches

10 Mile Creek Ranch | $6,999,950 - Located in Asotin County, WA,
4889+ acres, 1,697 cropland acres. The remaining 3,192 acres of pastureland is
fenced, /cross-fenced, 100-125 AU, year-round creek and springs. 5 bed, 2 bath
farmhouse.

Columbia Gorge Cattle Ranch | $5,850,000 - Located in Klickitat

County, WA, 4503+ acres including 1473.5 leased acres. Fenced/cross-fenced,
year-round ponds & springs. 250-275 acres. 4 bedroom home/outbuildings/1

HAY 4 SALE:

North Central Montana’s Best!
200 Tons; Round Bales;
60% Alfalfa, 20% Pubescent, 20%
Western Wheat Grass.

Call Now...

406 537 2333 - Melville, MT
Open Spear Ranch
Dennis McDonald / Owner

Hay/Feed/Seed 26 Hay/Feed/Seed 26

Vavilov Siberian Wheatgrass

2.95/1b.

Greenway Seeds - Caldwell, Idaho
Alan’s cell: 208-250-0159

Take WLJ with you wherever you go!
Subscribe to WLJ online

Never be without your main source to livestock news!
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A.) SALE REPORTS

PRESTIGIOUS NILE RED
ANGUS FEMALE SALE
Oct. 20, Billings, MT
20Bred heifers . .. $5,720

24 Open heifer
calves............. 4,650
Auctioneer: Kyle Shobe
Sale Manager: Thomas
Livestock Services

TOPS: DKK Sheba 3016,
1/22/23 by STRA Relentless;
consigned by Klompien Red
Angus, Manhattan, MT, to
NiobraraRed Angus, Niobrara,
NE, $13,000. C-T Linsey
2006, 1/16/22 by C-T
Reputation 0094, bred to
Bieber CL Energize F121
carrying abull calf; consigned
byC-TRed Angus,Manhattan,
MT, to Lucht Red Angus,
Bozeman, MT, $12,000. 3C
Laurie 2105, 2/11/22 by SUTH
Free Style 38G, bred to LEM
Stockyard 2001 due Jan.
2024; consigned by 3C
Cattle, Stevensville, MT, to
Westphal Red Angus, Grass
Range, MT, $8,500. EDD
Blockana 2232, 3/1/22 by
BHAR A163 Domain 0020ET,
bred to Bieber CL Energize
F121; consigned by Dalton
Cattle, Richfield, ID, to Bullis
Creek Ranch, Wood Lake, NE,
$7,500. DKK Marigold 2030,
1/21/22 by DKK Brute 931,
bred to STRA Relentless due
Jan. 2024; consigned by
Klompien Red Angus,
Manhattan, MT, to Lazy J Bar
Ranch, Mina, SD, $7,000. —
DEVIN MURNIN

BASIN ANGUS RANCH
FEMALE SALE
Oct. 21, Billings, MT

110 Total registered
females......... $11,664

Auctioneer: RogerJacobs

Sale Manager: Dick Beck

TOPS—Bred cow: Basin

Lucy 8108, 2/23/18 by Basin
Payweight 1682; to Byrd
Cattle Co., Red Bluff, CA,
$80,000, 1/2 interest. Basin
Rita 8052, 2/5/18 by Basin
Yuma 4286; to Nowatske
Cattle Co., Michigan City, IN,
and Four Sons Angus,
Cynthiana, KY, $80,000.
Open heifer: Basin Lucy
3219, 2/5/23 by SITZ
Incentive 704H; to Rooney
AngusRanch, ChippewaFalls,
WI,$37,500. Choice of Lot 1A
or 1B, flush sisters by SG
Salvationx Basin Joy 9140; to
ExpressRanches, Yukon, OK,
and Pollard Farms, Enid, OK,
$35,000. Bred heifer: Basin
Joy 2028, 1/12/22 by EZAR
Step Up 9178; to EZ Angus,
Porterville, CA, $35,000, 1/2
interest. Basin Lucy 1018,
1/9/21by Square B True North
8052, bredtoBasin Jefferson
1104; to Jason Parker, Malad
City, ID, $34,000. Opencow:
Basin Lucy 30089, 1/10/23 by
Basin Jefferson 1104; to
RiverbendRanch, IdahoFalls,
ID, $34,000. Basin Joy 3208,
2/4/23 by Basin Jameson
1076; to Berg Livestock,
Judith Gap, MT, $31,000.
Basin Rita 9150, 2/28/19 by
Basin Deposit 6249; to
Branch View Angus,
Hustonville, KY, $27,000, 1/2

interest. —DEVIN MURNIN
NILE ANGUS FEMALE
SALE
Oct. 21, Billings, MT

380penheifer ... $7,348
14 Bred heifers .... 9,875
52 Registered

females........... 8,028
6Embryos .......... 750
6 Pregnancies..... 7,958
2Flushes.......... 2,000

Auctioneer: Roger Jacobs
Sale Manager: RonFrye

Marketing

TOPS—Bred heifer: SITZ
Everelda Entense 142,
1/26/22 by SITZ Resilient
10208, bred to SITZ
Continuity; consigned by Sitz
Angus, Harrison, MT, to
Claylick Run Farms, Newark,
OH, $27,000. Pick of
Stevenson’s Diamond Dot
bred heifers; consigned by
Stevenson’s Diamond Dot,
Hobson, MT, to K&J Angus,
Larkwood, IA, Carr Angus,
Hobson, MT, Rock Mountain
Ranch, Dustin, OK, and
Mountaineer Meadows,
Letart, WV, $15,000. JCH
BHARachel 2806, 2/11/22 by
Sitz Logo 12964, bred to Sitz
Incentive; consigned by JC
Heiken & Sons Angus,
Broadview, MT, to Lindskov LT
Ranch, Isabel, SD, $12,000.
Open heifer: Pick of
VermilionRanch openheifers;
consigned by Vermilion
Ranch, Billings, MT, to Jocko
Valley Angus, Arlee, MT,
$36,000. Pick of Skinner
Ranch Seedstock open
heifers; consigned by Skinner
Ranch Seedstock, Hall, MT, to
Lindskov LT Ranch, Isabel, SD,
$22,500. GMAR Flgstone
L267, 2/16/23 by Baldridge
Flagstone F411; consigned by
Green Mountain Angus
Ranch, Ryegate, MT, to
Wayne Weyerman, Idalia, CO,
$14,000. Pregnancy: Heifer
pregnancy, RSA True Balance
1311 x Basin Rita 2003;
consigned by Basin Angus
Ranch, Laurel, MT, to Parker
Cattle Co., Twin Falls, ID,
$12,500. — DEVIN MURNIN

MONTANA ANGUS
FEMALE SALE
Oct. 23, Billings, MT
1,591 2-Coming-3-year-

oldbredcows .... $2,796
163 4-to-6-Year-oldbred
COWS.....oonnrrnns 2,675
887 Al bred
heifers............. 2,740
772Pasture bred
heifers............ 2,423
Auctioneers: Ty
Thompson and Greg
Goggins
TOPS—Commercialbred
cows: Lot 33, 2-coming-3-
year-old cows bred to calve
March 8-31; 10 hd @ $3,125
each, 12 hd @ $3,025 each,
14 hd @ $2,925 each. Lot 41,
2-coming-3-year-olds cows
bred to calve March 6-31; 29
hd @ $3,100 each. Lot 35,
2-coming-3-year-old cows
bredto calve March 8-31; 231
hd @ $3,050 each. Lot 48,
3-coming-4-year-old cows
bred to calve March 15-April
30;21hd @ $3,050 each. Lot
40, 2-coming-3-year-old
cows bred to calve March
6-31; 50 hd @ $3,000 each.
Lot 36, 2-coming-3-year-
olds, bredto calve March1-31;
10 hd @ $2,950 each. Bred
heifers: Lot 6, heifers Albred
to Vermilion Leo, carrying
heifer calves due March 1-3;
58 hd @ $3,300 each. Lot 5,
heifers Al bred to Vermilion
Leo, carrying bull calves due
Feb.19-21; 10 hd @ $3,075
each, 60 hd @ $2,950 each,
6 hd @ $2,850 each. Lot 12,
heifers Al bred to Vermilion
Leo, carrying bull calves due
Feb. 19-21; 10 hd @ $2,825
each, 23 hd @ $2,800 each.
Lot 13, heifers Al bred to
Vermilion Leo, carrying heifer
calves due Feb. 19-21; 27 hd
@$2,800each. Lot 2, heifers
Al bred to Vermilion Leo,
carrying heifer calves due
Feb. 17-21; 30 hd @ $2,800
each. —DEVIN MURNIN
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) VIDEO AUCTION

Lwestock Auchon

Oct. 19, Hudson Oaks, TX
Superior Livestock Auction hosted
their video auction live on Oct. 19
fromthe Superior Livestock Auction
Studio in Hudson Oaks, TX. Cattle
producers offered over28,000 head
of calves, yearlings and bred stock
from 23 states for this auction.
Cattle were sold on contract to de-
liverimmediately through July 2024.
Superior Livestock Auction offered
up a very respectable run of a little
over 28,000 feeders, weaned
calves, calves on cows and beef-
dairy crosses to a cautious but ag-
gressive buyer base. The buyers
were very aware of quality, delivery
windows and aggressive on higher
genetics, home-raised and weight
classes.

Regions 3/4/5/6 was avery uneven

market with ranges $7-12 lower on
both feeder steers and heifers with
lesser quality, especially on heavier
weights. Higher quality steers along
with heifers were steady to $4 lower.
Regions 1/2 also saw a softermarket
withlimited supplyinthatregion. The
results were not enough calves in
Regions 1/2 for amarket test.
Beef-dairy crosses also witnesseda
decreaseinmarket share withlevels
$10-16 lower on weak demand.
Regions 3/4/5/6 weaned calves
were surprisingly in strong demand
with good moisture on the horizon
for next week. Prices were fully
steady on lighter weights with very
aggressive bidding. Heavier weights
over 575 pounds saw weakness at
levels $6-8 lower, and if they were
on growing rations, as much as $15
lower.

SALE CALENDAR

Sale Calendar is a service

to our advertisers. There

is a minimum advertising
requirement to be eligible to
be listed in the Sale Calendar.
Contact your fieldman for
more information or to have
your date added to the Sale
Calendar. We will only run
auction sale dates or private
treaty start dates.

ALL BREEDS

Nov. 4 — World of Bulls Bull
Sale, Galt, CA

Nov. 11— Leachman Cattle,
Bull Sale, Fort Collins, CO
Nov. 18 — Baldridge/
Tiedeman & Frank Cattle,
Female Sale, Chappell, NE
Nov. 20 — Central Oregon
Livestock Auction, Female
Sale, Madras, OR

ANGUS

Oct. 30 - Krebs Ranch,
Female Sale, Gordon, NE
Nov. 2 — Stokrose Land &
Livestock, Bull Sale, Moses
Lake, WA

Nov. 10 — TD Angus, Female
Sale, North Platte, NE

Nov 10 — Arntzen Angus,
Female Sale, Lewistown, MT
Nov. 11 —HD Dunn Angus,
Bull Sale, Tetonia, ID

Nov. 11— Montana Ranch,
Bull Sale, Big Fork, MT

Nov. 13 — Hoffman Ranch,
Bull Sale, Thedford, NE

Nov. 14 — Huwa Cattle,
Female Sale, Roggen, CO
Nov. 14 — Skinner Ranch,
Female Sale, Ramsay, MT
Nov. 16 — JR Ranch, Female
Sale, Othello, WA

Nov. 17 — Green Mountain
Angus Ranch, Bull Sale,
Ryegate, MT

Nov. 18 — TLC Ranch &

Sugar Top Angus, Bull Sale,
Jerome, ID

Nov. 18 — Redland Angus,
Bull Sale, Buffalo, WY

Nov. 21 - Paint Rock Angus,
Bull Sale, Hyattville, WY
Nov. 25 - Vermilion Ranch,
Bull Sale, Billings, MT

Nov. 27 — Spring Cove
Ranch, Female Sale, Bliss, ID
Nov. 27 - Stevenson's
Diamond Dot, Production
Sale, Hobson, MT

Nov. 28 - Jorgensen

Land & Cattle, Bull Sale,
Winnemucca, NV

Nov. 28 — Stevenson Angus,
Bull Sale, Hobson, MT

BETTER BULLS | BETTER VALUE | BETTER SELECTION | BETTER BULLS | BETTER VALUE | BETTER SELECTION | BETTER BULLS | BETTER VALUE |
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Text for Your Sale Book!
(406) 350-5443

Amenica’s [ongest Established Bull Sale .
ETTER BULLS | BETTER VALUE | BETTER SELECTION | BETTER BULLS | BETTER VALUE | BETTER SELECTION | BETTER BULLS | BETTER VALUE |

Nov. 29 - Beef Country
Breeders, Bull Sale,
Columbus, MT

CHAROLAIS

Nov. 7 — Cobb Charolais, Bull
Sale, Great Falls, MT

HEREFORD

Nov. 13 - Hoffman Ranch,
Bull Sale, Thedford, NE

Nov. 13 — Mohican West, Bull
Sale, Laurel, MT

RED ANGUS

Nov. 4 —Bet on Red Sale,
Reno, NV

Nov. 13 — Ludvigson Stock
Farms, Bred Heifer and Bull

Sale, Billings, MT
SIMANGUS

Nov. 18 — Yardley Cattle Co.,

Female Sale, Beaver, UT

STABILIZER

Nov. 18 — Leachman Cattle,

Bull Sale, Wytheville, VA

Nov. 18 — Leachman Cattle,

Bull Sale, Gering, NE
COMMERCIAL

Nov. 17 — Rollin’ Rock Angus,

¥541%75.385],

November 27th
Zoetis Preconditioned . |
Feeder Sale

. . Lunchatiiam
- Feeders start selling

! .;:_:-f"l_'nllt i

\ . at noon

ol " Sale Dates
"™ Nov 6 Feeder Sale

Nov 13 Feeder Sale
Nov 20 21st Century Female Sale

Jay Burril 541-620-1559
Eric Duarte 541-891-78

Dale Landrus 541-419-8762
Tim Messner: 541-410-8691
Craig Weaver: 503-741-0861

; For our Convemence :
OR us on - Drop off is ;umilable i

Nov. 27 — Spring Cove Facebook 'zdaysaweek m*
Ranch, Female Sale, Bliss, ID ~ * i ! v Lkl Dase ks . o

Folow

Bred Heifer Sale, Pilot Rock,

TuEsDAY

NovEMBER 28

— 2023

600 Ancus SELL

160 Two YEar Op BuLLs
Never Been Picked Over
Developed Specifically for This Offering

— e

190 REGISTERED
FEMALES
60 Bred Heifers and
130 Proven Mature Producers
120 YearLine Buirs
Our Most Progressive Genetics, Trait
Leading Sire Groups

130 CommERCIAL
BRreD HEIFERS

Sorted and Sold
According to Due Date

STEVENSONANGUS

.com
PO Box 170 - Hobson, MT 59452 (406) 423-7500
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SPRING COVE RANCH

Monday, November 27, 2023
At Spring Cove Ranch, Bliss, Idaho « 3:00 PM MDT

Female Connection Sale

OVER 600 FEMALES OFFERED
Nearly 100 Lots of Registered Females Sell

L .7., ?..."'t. "_._..o ; ey
W Spring Cove Carol 41 CHE i 6 TR TR

. This direct daughter of Spring Cove Carol 418 is sired by Sitz
Along with Resilient 10208. She sells due 1/19/24 to Sitz Essential 731J
daughters,

carrying a heifer calf.
granddaughters,
great
granddaughters
and embryos.

This proven
Pathfinder is

responsible for
over $100,000
in progeny sales
at our spring
2023 bU” Sale. A daughter of Sitz Feat 729H from the dam of Spring Cove

Compound 12E featured at Select Sires. She sells due 2/7/24 to
EZAR Step Up 9178 carrying a heifer calf.

Sitz Elsiemere 60G
Selling a heifer pregnancy by Pine View Red State out of the
dam of the $100,000 Sitz Essential 731J featured at Spring
Cove, Triple L and Select Sires. His first progeny and service are
features in this sale.

i TL Blackcap 2136
A daughters of DB Iconic G95 fram a dam now working as a

Baldridge Donor and maternal sister to CCA Emblazon 702. She
sells due 1/3/24 to Sitz Essential 731.J with a heifer calf.

A daughter of Pine View Raider G244 from a long-line of top
producing females. She sells due 1/19/24 to Sitz Essential 731J
with a heifer calf.

GUEST REGISTERED ANGUS BREEDERS
Pine View Angus, Colesburg, IA - John Wessel 563-590-4120
Musgrave Angus, Pike County, IL - Tyler Musgrave 217-242-1160

Reverse Rocking R Ranch , Maxwell, NM - Chris Earl 630-675-6559
Amdahl Angus and Herefords, Piedmont, SD - JD Amdahl 605 - 999 - 6487
Miller Angus Farm, Estelline, SD Kody Miller 650-690-1997

Over 500 Head of Commercial Females Sell
Complete preg check data available sale day.

TRIPLE L ANGUS TWIN FALLS, IDAHO. KOVAR FARMS LADORA, IOWA.
+ 148 head of bred commercial Angus heifers purchased from + 100 head of top-quality Midwest Angus bred heifers ranch raised

FLAT TOP CATTLE CO.
GREG AND STEPHANIE BROWN, ABERDEEN, IDAHO.

+ 44 head of bred commercial Angus heifers with Spring Cove
Ranch genetics on both sides

+ They are bred Al May 10, 2023 to Sitz Essential 731J and cleaned
up with 5 STAR Spring Cove Ranch Calving Ease bulls including
Spring Cove Line Rider K34.

JEFF EDDINGTON BLACKFOOT, IDAHO.

+ 100 head of ranch-raised Angus Bred heifers predominantly sired
by Spring Cove Ranch bulls. They are bred Al May 9, 2023 to
Spring Cove Compound 12E and cleaned up with sons of Spring
Cove Compound 12E for 60 days.

CONTACT THE SALE
MANAGER TO REQUEST IN PARTNERSHIP WITH
A SALE BOOK: DV AucFion
Matt Macfarlane
916-803-3113 (cell)
m3cattlemarketing@gmail.com

AUCTIONEER:

Matt Macfarlane

MARKETING

Rick Machado 805-501-3210

Spring Cove Ranch and Triple L Angus bull customers.

+ 92 head are bred Al May 11, 2023 to Sitz Essential 731J and
confirmed pregnant (no cleanup).

+ 56 head are bred Al July 2, 2023 to Sitz Essential 731J and
cleaned up with SCR & TL calving ease sires. Majority due to the
Al date.

WANNIE & BETH MACKENZIE RANCH

BAKER CITY, OREGON.

+ 150 head of Black and BWF heifers bred Al April 25, 2023 to Sitz
Essential 731J and Sitz Resilient 680K and cleaned up with 8
Calving Ease Angus Bulls and 3 Calving Ease Harrell Hereford
Bulls.

NOVEMBER 26 Pre-sale gathering and
viewing of cattle
NOVEMBER 27 Lunch 12:00 noon
and Sale 3:00 pm
Stay after the sale for a steak dinner
and entertainment.

by Kovar Farms and some purchased from Vermillion Ranch in
Montana.
+ They are bred Al May 23-25, 2023 to Sitz Essential 731J.

JOHNNY FAGUNDES

PETALUMA, CALIFORNIA.

+ 10 head of 3 & 4 year old bred Angus Cows sired by Spring Cove
Ranch & Triple L Angus herd sires.

+ Pasture Exposed to Spring Cove Ranch bulls to calve in February
& March 2024

Bliss, Idaho
Art Butler
208-280-1026

Stacy Butler
208-320-8803

- springcoveranch.com
Josh Mavencamp
208-358-0057

Randy Lancaster

Triple L Angus
208-731-1947




