
Cattle futures faced a turbulent week, driven by a plunge in the equities 
market and McDonald’s E. coli scare, before surging as cash trade hit $190 
in Kansas and Texas.

“Until moments ago, the negotiated fed cattle trade was at a complete 
standstill,” wrote Cassie Fish, market analyst, in Thursday’s comments for 
The Beef. “Now three packers are bidding $190 in Kansas and Texas, $2 
higher than last week’s $188 top and there has been trade at that level. It 
would appear sizeable kills are planned beyond this week 
and packers require cattle inventory. Margins expanded well 
into the black last week and have improved even more this 
week.”

Live cattle futures were higher, with the October contract 
up $2.68 to $189.30 and the December contract up $3.08 to 
$189.25.

Cash trade through Thursday was about 24,000 head. Live 
steers sold for $188-192, and dressed steers sold for $298. 

Cash trade for the week ending Oct. 20 was 78,941 head. 
Live steers averaged $187.63, and dressed steers averaged 
$296.41. 

Slaughter through Thursday is estimated to be 491,000 head. Slaughter 
for a week earlier was projected to be 608,000 head. Actual slaughter for 
the week ending Oct. 12 was 585,337 head. The average steer dressed 
weight was 950 lbs., the same as the prior week. 

Boxed beef prices were higher, with the Choice cutout up $1.91 to 
$321.17 and the Select cutout up 82 cents to $294.34. 

Analysts released the pre-report estimates for Friday’s Cattle on Feed 
report release. The consen-
sus is that cattle on feed will 
be 99.7% for feedlots of 
1,000 head or greater in 
See MARKETS on page 13

Cash trade pushes cattle futures higher
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WATER WAYS — California de-
bates instream flow requirements 
for Scott and Shasta rivers amid 
economic concerns. Page 7

A LOOK BACK IN HISTORY

In October 1952, agricultural ad-
vancements were shaping live-
stock feeding practices: “A new 
livestock by-product feed is being 
tested on the ranches of Santa 
Clara County (Calif.) by the agri-
cultural extension service. This 
new beet by-product is known as 
MC-47 (or Betaine) and is proving 
satisfactory in feeding livestock 
when used as a supplement to 
hay; straw, or on dry range grass,” 
read the October 1952 WLJ article 
by M.S. Beckley.
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Horse advocacy groups filed suit against the BLM for planning to gather horses in southeast Oregon. Pictured here, a group of horses grazing south of Battle Moun-
tain, NV.

Ti
m

e 
Se

ns
iti

ve
 

Pr
io

rit
y 

H
an

dl
in

g
PE

RI
O

D
IC

A
L 

:

WEEK ENDING: 10-24-24

CME FEEDER
$249.56

DRESSED STEERS
$304.00

LIVE STEERS
 $187.00

— Blame cattle for  
degradation

A pair of horse advocacy groups 
and a conservation group are su-
ing the Bureau of Land Manage-
ment (BLM) over what the groups 
call a case of scapegoating horses 
for livestock grazing. The suit 
challenges the agency’s plans to 

gather excess horses from two 
herds in southeast Oregon for 
population control, alleging live-
stock are the ones degrading the 
environment.

“Wild horses make for conve-
nient scapegoats for the Bureau 
to divert attention away from the 
true ecological catastrophe on the 
sage-steppe, the domestic cow,” 

said Grace Kuhn with Western 
Watersheds Project, one of the 
suit plaintiffs.

The lawsuit calls for the court 
to halt BLM’s proposed gathers 
and require the agency to con-
sider alternative management 
strategies, such as reducing live-
stock grazing in herd manage-
ment areas (HMAs).

Plan background
BLM released a decision record 

for the Kiger and Riddle Mountain 
Herd Management Areas (HMA) 
Population Management Plan in 
July. 

The Kiger HMA covers about 

Greens sue BLM over OR horse gathers

See HORSE SUIT on page 9

— Digestion breaks seeds 
down

A study conducted by Nevada 
researchers confirms what range-
land users have long suspected, but 
myths have claimed otherwise: 
cattle don’t actually spread invasive 
cheatgrass across the West through 
grazing. In fact, their digestive pro-
cess breaks down cheatgrass seeds 
and effectively renders the seeds 
unable to germinate.

A group of researchers from the 
University of Nevada, Reno, pub-
lished a study in the August edition 
of Rangelands that evaluated 
whether cattle spread cheatgrass 
seed via excrement. Results showed 
that not only does cheatgrass not 
spread through cattle’s digestion 
processes, but cheatgrass seeds 
consumed in the fall will have a 
slight lag in microbial degradation.

“Thus, we can conclude that 

seeds consumed while target graz-
ing in the fall will be subjected to 
prolonged periods of ruminal fer-
mentation, effectively eliminating 
germination while reducing the 
seed bank in afflicted areas,” the 
researchers wrote.

The Public Lands Council (PLC) 
called the study the perfect example 
of common sense meeting environ-
mental realities.

“What we see in the West today is 
a perfect storm of mismanagement 
and misinformation, and this study 
is a huge step in the right direction 
in applying real solutions to real 
problems, like late season grazing 
on cheatgrass stands,” said PLC 
Executive Director Kaitlynn Glover.

Glover continued that if seeds 
can’t survive the digestion process, 
cattle are the ideal grazing tool. Not 
only does grazing reduce fuel build-
up to reduce fire risk, but it also 
neutralizes seeds to prevent re-

germination and provides organic 
matter to support native grass 
stands. 

“Thank you to the researchers 
that took the time to conduct this 
labor-intensive study and prove that 
grazing is the best conservation 
practice for our western landscape,” 
Glover said.

Study details
The spread of cheatgrass on 

rangelands has proven to have ma-
jor implications on native ecosys-
tems and agricultural productivity. 
The grass rapidly spreads and leads 
to an abundance of fuel buildup, 
increasing the risk of wildfires and 
limiting forage sources for livestock 
grazing.

Recent studies have tried to link 
the spread of cheatgrass to cattle 

Study: Cattle unlikely to 
spread cheatgrass seeds

See CHEATGRASS on page 7

The National Cattlemen’s Beef 
Association (NCBA) recently re-
leased a report analyzing the results 
of a nationwide tax survey of Amer-
ican cattle producers, focusing on 
the impact of the 2017 Tax Cuts and 
Jobs Act (TCJA) provisions. 

NCBA said the findings reveal 
deep concerns among family-
owned cattle operations regarding 
the potential expiration of several 
important tax provisions by the end 
of 2025, which could lead to in-
creased tax burdens, financial strain 
and potential loss of multigenera-
tional businesses.

“Farms and ranches are unique 
small businesses, and they face a 
variety of challenges that our tax 
code must address,” said NCBA 
Executive Director of Government 
Affairs Kent Bacus. 

“The survey data shows strong 
support for tax provisions that help 
cattle producers reduce their taxes 
and invest in essential assets for 
running a successful cattle opera-

tion,” Bacus continued. “To protect 
our farming and ranching heritage, 
we need Congress to step up and 
back tax provisions that help cattle 
producers save more of their hard-
earned money and set up the next 
generation of cattle producers for 
success.”

Survey findings
The NCBA tax survey examined 

tax provisions impacting cattle pro-
ducers, including estate tax, capital 
gains, and deductions, such as de-
preciation. Overall, the survey re-
vealed ranchers are concerned 
about income and property taxes, 
with 25% stating they spend over 
$10,000 annually for tax preparation 
and compliance.

The report cites the stepped-up 
basis as one of the most significant 
tax tools, which 96% of respondents 
support maintaining as a tool for 

Survey highlights need 
for rancher tax relief 

See TAX SURVEY on page 11
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Genetic flexibility

From the time breeding 
decisions are made all 
the way to consump-

tion, we take indicators and use 
them to the best of our abilities. 
It’s been in the works for centu-
ries. We receive indications to 
make cattle bigger, so we do. We 
receive indications to make cat-
tle grade better, so we do. We re-
ceive indications to make cattle more efficient, so we do.

A driving constant is change. No conditions stay the 
same from one day to the next, one season to the next, or 
one year to the next. We can all hope for ideal condi-
tions, but as an example, look at this past year and how 
many acres were burned up across the West. There is no 
way to plan for these types of events. This was supposed 
to be a good year to continue the financial recovery ef-
forts for the cow-calf producer. Livestock producers sim-
ply need several good years to make up for the past de-
cade of scraping by. Added value in what calves have 
brought over the past two years has largely gone to high-
er inputs. I don’t want to come across ungrateful for 
what these calves have brought this year. We are all 
thankful for that, without question. 

Interest rates are showing they may have hit their high 
point when the Fed finally cut that national rate by 50 
points last month, but more cuts are needed to finally 
reach the producer level. Everyone is anxious to get past 
the election and know what is in store for the next four 
years. Reprieve feels like it is on the horizon.

Looking at production, the latest Cattle on Feed report 
showed a steady number of inventories compared to 
2023. Nobody was shocked by any means, but what 
keeps all the predictions at bay is the simple fact that a 
lower cost of gain driven by cheaper feed inputs has 
helped feeders and packers to manage demand and 
price through carcass weights. All the cumulative factors 
have pressed together and created an interesting scenar-
io. 

With all the inputs lining themselves up for a near per-
fect fall for feeding cattle, the output is a result in much 
heavier carcass weights. In fact, steer carcass weights are 
up almost 28 pounds per steer head and almost 23 lbs. 
per heifer. This has been a trend for nearly all of 2024 
which has pushed overall beef production up 1.9%. 
Packers have been able to slow production down with 
the added product each animal is providing. Just in mid-
level facilities, simple math would tell us that a 700-head 
steer kill day would yield an additional 19,600 lbs. of car-
cass weight for them to process. This is huge flexibility 
for the packer without even getting into deeper details. 

The indications are that this trend will continue 
throughout the rest of 2024 and into 2025. We have 
made these cattle bigger. We took indicators and pres-
sure on the national cow herd and responded as cattle 
breeders. Think about what has happened over the past 
several decades. We took moderate-framed animals, 
added exponentially larger frames that could hold more 
weight, then added carcass merit and feed efficiency in-
to their genetic makeup. We then slapped branded beef 
programs, value-added programs and marketing efforts 
across the world to them. Then to top it off, the feeding 
industry evolved to maximize usage, space and time and 
marketed this product to a vastly shrunken packing in-
dustry.

That’s a lot to get through in one column and a lot of 
points that could be talked about at length. Over the next 
few weeks, I’ll dive deeper into some of these areas and 
provide more data. 

It’s a compliment to the people breeding cattle. They 
have been able to respond by changing the genetic 
makeup of these cattle in response to market conditions 
and market signals. This industry is going to be facing 
some crossroads in the next few years as heifer retention 
is now on the minds of many cattlemen. Lower hay costs 
and drought relief have given light to people wanting to 
hold back heifers again or buy replacement cows. 

There are many factors at play, but the genetics in 
these cattle have been selected to produce the most 
amount of beef on the fewest number of acres possible, 
all while producing a high-yielding, high-grading prod-
uct. It’s their efforts in producing these types of cattle 
that have afforded the feeder and packer the genetic 
flexibility in today’s market conditions. Today’s cattle 
have the flexibility to be maximized in a short period of 
time on feed or slowed down and held for more favor-
able conditions, all while maintaining valuable carcass 
merit to hit branded beef targets for more value at the 
consumer side. All the indications that I see tell me that 
we’re now producing cattle that afford the feeder and 
packer much more flexibility and the markets have re-
sponded with the holding pattern we’ve seen over the 
past 90 days. — LOGAN IPSEN
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Estate planning ensures 
the next generation in-
herits assets after the 

owners retire or pass away.  It 
is a crucial aspect of maintain-
ing a ranching operation and 
ensuring the next generation is 
set up for success. For ranch-
ers, the combination of land, 
livestock and equipment 
means that the estate often 
comprises valuable assets that 
represent years, even genera-
tions, of hard work. Unfortu-
nately, without a well-thought-
out estate plan, transitioning 
these assets to the next genera-
tion can lead to confusion, tax 
burdens and family disputes. 
One vital component of estate 
planning that every rancher 
should be familiar with is the 
stepped-up basis. This tax pro-
vision can have significant 
benefits for the heirs of ranch-
es or other agricultural opera-
tions. However, a failure to 
properly incorporate it into a 

broader estate plan can leave 
families exposed to unneces-
sary taxes and financial hard-
ship. Let’s dive into what a 
stepped-up basis is, why it 
matters and how estate plan-
ning can help protect ranching 
families for generations to 
come.

What is a stepped-up 
basis?

When someone inherits an 
asset—whether it’s land, live-
stock or other farm equip-
ment—the stepped-up basis 
allows the asset’s value to be 
reset to its current market value 
at the time of inheritance. This 
is particularly beneficial for as-
sets that have appreciated sig-
nificantly over time. When the 
heirs eventually sell these assets, 
they will only owe capital gains 
taxes on the difference between 
the market value at the time of 
inheritance (the stepped-up 
value) and the selling price, 
rather than paying taxes on the 
entire growth of the asset’s value 
from when it was initially pur-
chased.

For example, imagine a 
rancher purchased land 30 
years ago for $200,000, and to-
day that land is worth $1 million. 
If the land is passed down to the 
next generation without a 
stepped-up basis, the heirs 
would be responsible for paying 
capital gains tax on the differ-
ence between the original pur-
chase price and its sale price—
an $800,000 gain. However, with 
a stepped-up basis, the value of 
the land resets to $1 million at 
the time of inheritance, and the 
heirs would only pay taxes on 
any increase in value from the 
point of inheritance onward.

Why it’s important for 
ranchers

Ranchers tend to accumulate 
large, valuable assets over time, 
such as land and equipment, 
that often appreciate in value. 
Without the stepped-up basis, 
ranching families could be 
forced to sell portions of the 
ranch to cover substantial capi-
tal gains taxes. This can reduce 
the size of the operation and 
undermine the financial stabil-
ity of the family’s business.

In addition to preserving the 
operation’s financial health, the 
stepped-up basis helps alleviate 
the tax burden that could other-
wise fall on family members 
when they inherit the ranch. 
Without this provision, families 
might find themselves in a situ-
ation where they are asset-rich 
but cash-poor, forcing them to 
make difficult decisions, such as 
selling land or livestock just to 
pay the tax bill.

Estate planning is about 
much more than ensuring as-
sets are passed down—it’s 
about safeguarding the future of 
the ranch. Many ranchers put 
off estate planning because the 
process can feel overwhelming, 
but the sooner you start, the 
better. Effective estate planning 
combines legal, financial and 
business strategies to ensure 
your operation continues 
smoothly after your passing.

At its core, estate planning 
involves organizing your affairs 
in a way that minimizes taxes, 
avoids family conflict and en-
sures your wishes are followed. 
For ranchers, this typically 
means using tools such as wills, 
trusts and other legal mecha-
nisms to designate who will in-

herit assets, how those assets 
will be transferred and how 
taxes will be managed.

Don’t wait to plan
The benefits of estate plan-

ning can be undermined if it’s 
delayed or not executed prop-
erly. Ranchers face unique 
challenges that make estate 
planning essential to protect-
ing both the business and the 
family’s legacy. Addressing 
these issues while you’re still 
able ensures that you’re in 
control of how your ranch is 
passed on, while minimizing 
stress on your family.

Furthermore, changes in 
tax laws could alter the advan-
tages of the stepped-up basis 
in the future, which is why it’s 
essential to remain proactive. 
By working with legal and fi-
nancial professionals who 
understand the complexities 
of ranching, you can build a 
strategy that minimizes your 
tax liability and positions the 
next generation for success.

The stepped-up basis and 
estate planning are critical 
tools for ranchers looking to 
secure the future of their op-
erations. Without them, fami-
lies risk losing significant por-
tions of their ranch to taxes 
and facing unnecessary finan-
cial hardships. By starting the 
planning process now, ranch-
ers can ensure their legacy 
endures, and the next genera-
tion is set up for long-term 
success. —Anastasia Meyer, 
Beatrice, NE

 
(Anastasia Meyer is an ag-

ricultural economics Exten-
sion instructor at the Univer-
sity of Nebraska–Lincoln.)

with Anastasia Meyer

This new monthly column highlights 
the common ground in the livestock 
industry, uniting us around the  
issues that impact us all.

UNITED
W E  S T A N D

GGUEST UEST OOPINIONPINION INTEREST PAYMENTS SURPASS MILITARY 
SPENDING, WASHINGTON YAWNS

In Greek mythology, the princess Cassandra warned her fellow 
Trojans that the wooden horse outside the gate of Troy was 
packed with Greek warriors. No one believed her. The Trojans 
brought the horse into the city. Catastrophe ensued. The fed-
eral government’s ballooning debt has had many Cassandras. 
For years they’ve been predicting that the debt’s continued 
growth will lead to disaster. Apparently, no one in Washington 
believes them. Congress keeps passing deficit budgets that add 
to the debt. It doesn’t matter which party controls Congress; both 
yawn when the Cassandras issue their warnings.

In the just-ended fiscal year, the federal government—Repub-
licans in control of the House, Democrats the Senate—spent 
$1.83 trillion more than it took in. That brought Uncle Sam's 
cumulative debt to around $35 trillion. If the nation had a gross 
domestic product (GDP) in the neighborhood of $75 trillion, or 
even $50 trillion, the debt Cassandras’ lips would be sealed. An 
economy that size would generate more than enough taxes for 
the government to make its interest payments and maybe even 
pay down the principal. Alas, the U.S. GDP is only $25 trillion.

Many experts say a government-debt-to-GDP ratio above 60% 
begins to raise red flags. Others say 77%. Uncle Sam’s ratio is 
above 130%. Even excluding debt that one part of the government 
owes another—in other words, just counting debt held by the 
public—the ratio is almost 100%. Now it has been many years 
since the debt Cassandras started predicting disaster and disas-
ter has not come to pass. The debt-to-GDP ratio has soared past 
the red flags, yet investors keep buying the U.S Treasury’s paper. 
Could the Cassandras be wrong? Could the real danger point be 
a much higher debt-to-GDP ratio than experts have imagined? 
Maybe there’s nothing to worry about. 

The passage of time, combined with uncertainty about the 
debt’s danger level, has lulled Washington into complacency. 
Uncle Sam keeps borrowing and borrowing. Sure enough, the 
government is still able to make its interest payments. Yet those 
payments are eating up a bigger and bigger chunk of the federal 
budget. Interest on the debt now exceeds spending on the mili-

tary. Not too many years from now, interest payments will sur-
pass Social Security as the single biggest line in the federal 
budget.

As the debt surges higher, investors in the government’s bonds 
and notes will at some point seriously worry about getting their 
principal repaid. When that happens, demand for the govern-
ment’s paper will plummet. To sell it, the government will have 
to offer much higher interest rates. Those higher rates will exac-
erbate the debt problem still further.

They’ll also weigh heavily on the economy, and this time 
Congress won’t be able to resuscitate it with tax cuts and deficit 
spending. Quite the opposite: The stratospheric interest rates on 
the government’s own debt will force Congress to raise taxes and 
cut spending, further depressing the economy. In that nightmare, 
scenario farm-program spending would likely not be spared. 
Truth is, no one knows the debt-to-GDP ratio that would make 
creditors panic. 

Optimists point out that Japan’s debt-to-GDP ratio is 250%. 
But that figure is deceptive, an analysis from the Federal Reserve 
Bank of St. Louis concludes. Taking into account things like intra-
governmental transfers and reserve funds, the balance sheets of 
both countries' governments show the same net liability—119% 
of GDP. Japan is also different because its national savings rate 
is high and relatively little of its debt is held by foreigners.

The small minority of economists who subscribe to so-called 
Modern Monetary Theory say governments that borrow in their 
own currency, like the U.S., needn’t worry about the debt; they 
can just print money to repay it. That’s true, and the government 
probably would print money in a crisis. But the resulting inflation 
would be horrendous. We don’t know how long the debt can 
keep swelling before creditors panic and head for the exits. The 
more years that pass without it happening, the greater the temp-
tation for optimists, including apparently most everyone in the 
nation’s capital, to think it may never happen. We have to hope 
the optimists are right; the nation is hitched to their wagon. — 
Urban Lehner, DTN editor emeritus
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Tim Canterbury’s journey 
has taken him from working 
on his family’s ranch to oper-
ating heavy equipment after 
high school, and now to be-
coming the newly elected 
president of the Public Lands 
Council (PLC). As the group’s 
president, Tim is working be-
hind the scenes to ensure that 
the farm bill reflects the 

needs and concerns of ranch-
ers and land managers and 
secures the future of agricul-
ture and land stewardship. 

Background
Raised on his family’s 

ranch in Howard, CO, which 
dates back to his great-great-
grandparents who settled in 

the area in 1879, Tim spent 
his early years working the 
land alongside his family.

However, the ranch was 
not large enough to support 
him and his brother, so Tim 
took to the road after high 
school, finding steady work 
operating heavy equipment 
on state highway jobs. It 
wasn’t easy to step away from 
the ranch, but Tim’s connec-
tion to ranching never waned. 

While Tim worked with 
heavy equipment, his wife, 
Rhonda, partnered with his 
father, using the money they 
saved to buy cattle and slow-
ly build their stake in the busi-
ness. After two decades of 
running equipment, the 
ranch’s call pulled him back. 
He returned to his family’s 
land, expanded the operation 
and worked alongside his 
father before eventually tak-
ing over management.

Tim and Rhonda currently 
manage their family’s hay 
and cow-calf operation. They 
utilize Bureau of Land Man-
agement (BLM) and U.S. For-
est Service allotments while 
upholding Tim’s commit-
ment to environmental stew-
ardship. 

“You have to give back to 
the land,” Tim told WLJ, 
echoing the teachings of his 
father and grandfather. “Take 
care of the land, and it will 
take care of you.”

Since the ’90s, Tim has 
been deeply involved in fed-
eral land issues, holding lead-
ership roles in various orga-
nizations. He served on the 
Colorado Cattlemen’s Asso-
ciation (CCA) Board of Direc-
tors for 15 years, acted as CCA 
president from 2009-10, and 
has spent over two decades 
as the Colorado PLC chair-
man. 

Sustainability
Tim’s influence extends to 

his local community, where 
his dedication to sustainabil-
ity has earned him recogni-
tion. 

Tim holds a BLM grazing 
permit for Hayden Ranch in 
southern Lake County, CO, 
where he was honored in 
2023 with the prestigious Doc 
Smith Leaders in Conserva-
tion Award from the Lake 
County Open Space Initia-
tive.

In the late ’90s, BLM pur-
chased the ranch from the 
city of Aurora and brought 
Tim in as a range manage-
ment consultant. He began 
using holistic grazing prac-
tices to restore the land’s veg-
etation and wildlife.

“We drilled two wells and 

set up six or eight tanks on the 
ranch, moving the cattle to 
those areas,” Tim said. “Cows 
are funny, and I know it 
sounds crazy, but they’ll tell 
you what they want. 

“They’d much rather drink 
clean, cool water from a tank 
than stand in a creek, espe-
cially when another cow is 
upstream,” he continued. “If 
you give them the option of 
fresh water, they’ll always 
choose it. This shift has sig-
nificantly reduced the impact 
on the creek and helped re-
store riparian areas that had 
been overused for decades.”

A balancing act
Like many ranchers in 

Colorado, Tim shares his land 
with a growing number of 
recreational users. With the 
Colorado Trail running 
through one of his federal 
land allotments, Tim has had 
to find ways to manage his 
livestock while respecting the 
rights of outdoor enthusiasts.

This challenge led him to 
embrace innovative solu-
tions, such as virtual fencing. 
With nine 14,000-foot peaks 
near his ranch attracting visi-
tors, Tim had to find a way to 
keep cattle from wandering 
into heavily trafficked areas. 
The virtual fencing system 
allows him to “draw an imag-
inary line” around his cattle, 
keeping them away from 
public access points while 
maintaining their grazing 
patterns.

“At any given time, about 
1,000 people a day go through 
one of my allotments,” Tim 
said. “Virtual fencing has 
been a game changer.”

Tim continued, “I have re-
ceived positive feedback 
from visitors who often ask 
about the collars on my cattle. 
Once they understand the 
purpose, they appreciate the 
balance I strike between live-
stock management and rec-
reation.”

Future of ranching
As a leader in the ranching 

community and president of 
PLC, Tim is passionate about 
addressing the key challeng-
es that ranchers face. Chief 
among them is the issue of 
generational transfer. But, 
like many ranchers, Tim has 
struggled with the transition. 

“Generational transfer is 
hard,” Tim admits. “I remem-
ber my dad and I not liking 
each other very much when 
I started making decisions he 
didn’t agree with. Now, I can 
see the same thing with my 
son. It’s tough to let go.”

Tim has begun transferring 
portions of the ranch to his 
youngest son, including 
some of the federal grazing 
permits, which include the 
Hayden Ranch. Beyond the 
personal dynamics, Tim sees 
generational transfer as a 
critical issue for the long-
term sustainability of ranch-
ing. Without a clear path for 
younger generations to take 
over, the future of ranching is 
uncertain.

In addition to generational 
transfer, Tim said water rights 
and access to public lands are 
pressing concerns. 

“If I can have even a small 
impact on any one of those 
three areas—whether it’s 
making things easier or sim-
ply leaving the opportunity 
open for them to happen and 
for the ranch to continue—I 
would be deeply satisfied and 
humbled, knowing I made a 
difference,” Tim said.

Farm bill
Tim hopes these issues are 

addressed in the new farm 
bill and stressed the urgency 
of passing a bill that includes 
post-wildfire mitigation for 
ranchers after this year’s dev-
astating fires in the West. 

“There’s no funding for 
post-fire infrastructure re-
placement,” Tim explains. 
“It’s frustrating when you 
have to put back in all your 
head gates and other infra-
structure out of your own 
pocket after a fire. We need a 
farm bill that addresses these 
realities.”

Tim and others at PLC and 
the agriculture community 
are working behind the 
scenes to ensure that live-
stock producers receive the 
support they need for the 
new farm bill. 

“We need a farm bill badly,” 
Tim said. “The programs it 
supports are crucial, and it’s 
important that they are up-
dated to reflect the costs and 
challenges of today.”

Looking ahead, Tim hopes 
to make a lasting impact dur-
ing his term as PLC president. 
His focus remains on ensur-
ing that future generations 
can stay on the land, have 
water rights and that ranch-
ers continue to have access to 
grazing on public lands. 

“PLC has a great staff in 
Washington, D.C. and I am 
humble to be at the head of 
this outfit,” Tim said. “I ap-
preciate everyone’s confi-
dence in allowing me to have 
this position, and I look for-
ward to serving them the best 
I can.” — Charles Wallace, 
WLJ contributing editor

with Tim Canterbury

This exclusive column found only in 
WLJ features unique perspectives 
from some of the nation’s top  
producers, marketers, animal health 
experts, economists and more.

Courtesy photo
Tim Canterbury and his family.

Bean fields are opening up 
after harvest and cows may 
be moving in to get them off 
pasture when other forage 
options are unavailable. Soy-
bean residue or stubble can 
occasionally be baled and 
used in rations. Before we 
use it however, we need to 
set expectations. Is soybean 
residue a quality forage?

Soybeans themselves are 
very high in protein and fat. 
They are about 40% crude 
protein (CP) and about 20% 
fat, which is why soybean 
residue can be perceived as 
great feed. With such a high 
fat content, too many beans 
can cause issues with the 
rumen, so any spilled piles 
should be cleaned up before 

animals are sent out to graze.
Soybean residue itself, 

however, has a much differ-
ent feed composition. The 
empty pods and stems con-
tain only 4-6% CP and the 
total digestible nutrients is 
only 35-45%. The leaves are 
slightly higher in protein at 
12% but break down quickly 
after plants reach maturity 
and harvest has taken place.

These feed values will not 
begin to support the nutri-
tional requirements of a dry 
cow even if there is some 
grain left in the field. So, 
while soybean residue can 
be grazed and can be used to 
move animals from over-
used pasture, supplemental 
feed is required.

When baled, soybean res-
idue can be worked into a 
ration as a roughage source 
if other sources are less avail-
able. Just like grazing, baled 
soybean residue does not 
even come close to provid-
ing the feed value of corn 
stalk bales. Producers should 
also consider if removing 
litter from already lightly 
covered bean fields is worth 
the effort and potential ero-
sion risks.

Soybean residue may not 
be the quality we often think. 
Residue alone will not even 
meet a dry cow’s nutrient 
requirements, so supple-
mentation will be needed. 
— Ben Beckman, Nebraska 
Extension

Using soybean residue for forage 
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The iconic monarch but-
terfly—famed for its vibrant 
orange and black wings—
makes its annual stop along 
California’s Central Coast to 
overwinter. This journey is 
part of a multigeneration mi-
gration that spans North 
America, with monarchs 
traveling as far as Mexico and 
Canada. 

But their numbers have 
dwindled. 

Chip Taylor, founding di-
rector of Monarch Watch, 
said monarch butterflies are 
affected by hot weather.

“The modest climates that 
they have been relying on are 
going to be disappearing,” he 
said. “Their habitat is going 
to be narrowed, and their 
population is probably going 
to decline significantly over 
the next couple of decades.” 

Taylor discussed the plight 
of the monarch butterfly dur-
ing an Oct. 8 webinar, which 
included a discussion on 
how a potential action to list 
the monarch as threatened 
or endangered under the U.S. 
Endangered Species Act 
(ESA) would affect California 
farmers and ranchers. The 
session was led by Western 
Growers, the California Farm 
Bureau and the California 
Association of Pest Control 
Advisers. 

A January count by the Xe-
rces Society revealed that 
233,394 western monarchs 
overwintered in California 
this year, down from 330,000 
monarchs observed in 2023. 
Today’s population is 5% of 
what it was in the 1980s, the 

Xerces Society reported.
Monarch populations have 

declined due to loss of habi-
tat such as areas with native 
milkweed, which the species 
depend on for food and re-
production. 

The U.S. Fish and Wildlife 
Service has until Dec. 4 to 
submit a proposed rule on 
whether to list the monarch. 

Brigit Rollins, staff attorney 
for the National Agricultural 
Law Center, said the agency 
is required to act as part of a 
settlement agreement stem-
ming from litigation between 
the agency and environmen-
tal groups. 

“Once a species is listed 
under the ESA as endan-
gered, it automatically gets 
granted all the protections 
the ESA has to offer,” Rollins 
said. That means it will be an 
ESA violation to “take,” or kill, 
the species. 

A federal monarch listing 
could affect farmers by limit-
ing use of crop protection 
materials to protect the but-
terflies from pesticide expo-
sure and use of property, 
should it be designated as 
critical habitat for the spe-
cies. 

“Should the species get 
listed, especially if it’s listed 
as endangered, this prohibi-
tion on ‘take’ is going to kick 
in immediately,” Rollins said, 
adding that a listing would 
impact potential harm of 
species through regular, rou-
tine use of herbicides or in-
secticides. 

A designation of critical 
habitat, she said, would affect 

farmers in cases in which 
there is a federal nexus, such 
as working with a federal 
agency to acquire a permit, 
receiving grant funding or 
working on a project. 

“This is where the critical 
habitat rubber is going to 
meet the road because that 
agency must ensure that 
whatever action it is they are 
doing in participation with 
you will not cause destruc-
tion of critical habitat,” Roll-
ins said.  

Kari Fisher, senior counsel 
for the California Farm Bu-
reau, said many farmers have 
voluntarily created monarch 
habitat on their farms. 

“There is a concern for 
those growers that already 
have put in milkweed, hedge-
rows or other plants that if the 
monarch is listed and there is 
an accidental ‘take,’ that they 
would be held liable for a vio-
lation of the ESA,” Fisher said. 
In addition, she said, land-
owners who do certain prac-
tices on their property to help 
a species may also receive 
“take” protection through a 
conservation benefit agree-
ment. 

To reduce pesticide expo-
sure to listed species, the EPA 
released an updated work 
plan that discusses how it will 
pursue protections for listed 
species, such as during re-
view of pesticide registra-
tions. The plan also incorpo-
rates an action plan for vul-
nerable species, or species 
with the greatest risk of pes-
ticide exposure. 

Representing farmers and 

ranchers on the Central 
Coast, Norm Groot, executive 
director of the Monterey 
County Farm Bureau, said 
with the monarch’s overwin-
tering habitat in Pacific 
Grove, farmers are con-
cerned.  

“What we need to watch 
out for is how extensive a 
critical habitat designation is 
going to be and whether or 
not that’s going to include 
rangeland and what that 
means for grazing cattle and 
maintenance of milkweed 
species on that rangeland,” 
Groot said. “The other con-
cern is if hedgerows would be 
required around ag fields to 
support milkweed, which is 
a food safety issue, as it be-
comes habitat for insects and 
rodents.”

Groot said farmers and 
landowners affected by a po-
tential listing of the monarch 
butterfly are looking for a bal-
anced solution that protects 
the species and their right to 
farm. He cited the greater 
sage-grouse as an effective 
example of farm landowners 
working with agencies and 
nonprofits to protect a listed 
species.  

If the Fish and Wildlife Ser-
vice issues a decision to list 
the monarch butterfly under 
the ESA by Dec. 4, a public 
comment period will be an-
nounced, and a final decision 
will be issued. Once the deci-
sion is finalized, the prohibi-
tion on “take” goes into effect. 
— Christine Souza, Ag Alert 
assistant editor, California 
Farm Bureau Federation

Federal officials weigh ESA listing for monarch butterfly
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Deere laying off more employees
Deere & Co. announced the company will be laying 

off more employees due to decreased demand for 
tractors. The company plans to lay off about 375 
employees in the Midwest’s Quad Cities area effective 
Jan. 3, 2025, adding to the nearly 2,000 workers al-
ready laid off this year. “It is important to note these 
layoffs are due to reduced demand for the products 
produced at these facilities,” Deere & Co. said in a 
statement to local media outlet KWQC. “They are not 
related to production moves.” The company contin-
ued that layoffs over the fiscal year are due to a weak-
ening farm economy and a reduction in customer 
orders for equipment.

Meat Institute calls for trade agenda
The Meat Institute calls for a comprehensive trade 

policy agenda and the removal of tariff and non-
tariff barriers to promote the growth of the meat and 
poultry industries. The organization penned com-
ments to the Office of the U.S. Trade Representative 
in response to a request for input on significant for-
eign trade barriers. “The industry’s export potential 
remains limited by unjustified sanitary barriers, 
prohibitive tariffs and tariff rate quotas, and onerous 
registration and approval requirements for exporting 
facilities, among other impediments,” said Julie Anna 
Potts, Meat Institute president and CEO. The group 
details several objectives for an ambitious trade 
agenda in its 15-page comments.

Deadline looming to file with government
The Jan. 1, 2025, deadline for farmers and ranchers 

required to file their business with the federal government 
is quickly approaching. More than 230,000 farms are re-
quired to file beneficial ownership information with the 
Department of Treasury’s Financial Crimes Enforcement 
Network as required under the Corporate Transparency 
Act of 2021. Government data indicates that less than 11% 
of eligible businesses nationwide have done so, according 
to the American Farm Bureau Federation. “Many farms 
are structured as either a C-corporation, S-corporation or 
limited liability company (LLC), which are now required 
to be registered if they employ fewer than 20 employees 
or receive under $5 million in cash receipts—which cov-
ers the vast majority of farms,” the organization said. 
Ranchers are encouraged to contact an accountant or 
attorney if they are unsure whether they are required to 
file their business.

BLM seeking advisory committee members
The Bureau of Land Management is seeking nomina-

tions for 15 people to serve on a new federal advisory 
committee to help inform how the agency implements 
the Public Lands Rule. Members will serve two-year terms 
on the committee, which will include representatives from 
Tribes, state and local governments, the public at large, 
the science community, non-governmental organizations, 
energy or mineral development, federal grazing and com-
mercial recreation. The 30-day nomination period is open 
until Nov. 18. Nominations can be emailed to BLM_PLR_
IAC@blm.gov. For more information, visit tinyurl.com/
p794amsm.

USPS changes could impact rural areas
The U.S. Postal Service (USPS) is reviewing pro-

posed changes that could impact mail service to 
rural communities. “The refinements to our existing 
service standards will enhance service reliability, 
improve the daily reach of mail when traveling 
through the network, and are projected to reduce 
costs by approximately $3 billion annually,” USPS 
said. Under the changes, customers within 50 miles 
of USPS’ largest processing facilities will receive their 
mail sooner, but rural areas could see delays. Pick-up 
and drop-off of mail will primarily occur in the morn-
ing, meaning some mail and packages could wait 
until the next day for pickup. “Delivery for approxi-
mately 75% of first-class mail will not be impacted by 
the refinements to our current service standards, and 
around two-thirds of mail will be delivered in three 
or less days,” USPS said. “All first-class mail and USPS 
ground advantage will continue being delivered 
within five days.” If approved, changes would go into 
effect in 2025.

Petitions seeks ban of M-44 devices
A coalition of environmental groups petitioned the 

U.S. Forest Service to ban the use of M-44 devices, 
known as “cyanide bombs,” in national forests. “I just 
can’t understand why the Forest Service won’t follow 
the lead of other land-management agencies that 
rightly recognized how dangerous cyanide bombs 
are to wildlife, people and their pets,” said Collette 
Adkins of the Center for Biological Diversity. The 
Bureau of Land Management recently prohibited the 
use of M-44s by Wildlife Services on their agency-
managed lands, and the devices are not used on lands 
managed by the National Park Service, U.S. Fish and 
Wildlife Service or the Bureau of Reclamation.

Legal LedgerLegal Ledger
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 California water officials re-
cently directed staff to create a 
report that outlines the scien-
tific basis for development of 
permanent instream flow re-
quirements on the Scott and 
Shasta rivers in Siskiyou Coun-
ty to aid salmon and steelhead 
trout. 

In addition to developing the 
scientific basis report, the Cali-
fornia State Water Resources 
Control Board asked staff to 
assess the economic impacts of 
baseline minimum flows and 
to continue modeling and de-
veloping information that 
could be used in the future to 
evaluate water year-specific 
minimum instream flows. The 
board also directed staff to ob-
tain input on whether to extend 
the December 2023 emergency 
flow regulations for another 
year or implement a locally 
preferred alternative if it be-
comes available.  

Farmers from the region 
called for a science-based ap-
proach to guide the require-
ments for river flows.

“We just want to continue to 
push that science must drive 
this process,” said Siskiyou 
County farmer Gary Black, a 
restoration and conservation 
consultant who farms along the 
Scott River. “We count on and 
trust you to ensure that this is a 
well driven, science-based pro-
cess and that the model used 
includes accurate data that is 
adjusted over time.”

The action by the state water 
board is partially in response to 
petitions submitted in 2023 by 
the Karuk Tribe, Environmen-
tal Law Foundation, Pacific 
Coast Federation of Fisher-
men’s Associations and Insti-
tute of Fisheries Resources re-
questing that the state water 
board develop regulations to 

establish long-term flows to 
benefit fish.  

At the meeting, a panel of 
petitioners, including Aaron 
“Troy” Hockaday, a member of 
the Karuk Tribal Council, urged 
the board to support perma-
nent instream flow regulations. 

In advocating for instream 
flow protections, Crystal Rob-
inson, Klamath watershed spe-
cialist for the California Depart-
ment of Fish and Wildlife 
(CDFW), said fish populations 
are a fraction of what they were 
50 years ago.

“While coho salmon num-
bers are showing a bit of im-
provement, in some brood 
years Chinook salmon popula-
tions are getting lower,” she 
said.

Robinson talked about other 
factors affecting fish, such as a 
need to improve spawning ac-
cess. 

In public comments to the 
board, Alexandra Biering, Cal-
ifornia Farm Bureau senior 
policy advocate, identified ac-
tions that should be taken 
when developing a regulation 
for long-term flows.  

“When locals bring forward 
some of those potential solu-
tions under an amended reso-
lution, I would request that you 
and staff are transparent in your 
evaluation process for what 
parts are acceptable and what 
aren’t,” Biering said. “I also ap-
preciate that the resolution di-
rects staff to help develop or 
evaluate those baseline mini-
mum flows, potential econom-
ic impacts in the region—all 
those things that are necessary 
for understanding the condi-
tions that need to be ad-
dressed.” 

Black and other farmers who 
spoke as part of a Siskiyou 
County Farm Bureau panel 

talked about short-term and 
long-term efforts to improve 
flows for fish. The panelists also 
asked for flexibility as they work 
with tribes, non-governmental 
organizations (NGOs) and oth-
ers to negotiate voluntary 
agreements that include a 
more holistic approach to fish 
recovery outside of flows alone. 

“Especially in the Scott (Riv-
er) in a drought year, the GSA 
(Groundwater Sustainability 
Agency) model says you can 
eliminate agriculture entirely 
and you still wouldn’t hit the 
minimum flow for adult migra-
tion,” Black said, urging the 
board to be mindful of unin-
tended consequences from the 
instream flow regulation in the 
short term and long term. 

Ryan Walker, president of the 
Siskiyou County Farm Bureau, 
asked for a “robust” scientific 
report that addresses flows and 
the many other actions needed 
to recover fish. 

“It is our hope that a volun-
tary solution may come out of 
this rather than long-term 
regulations,” said Walker, a 

rancher based in Montague. “I 
think we can come to compro-
mised agreements that would 
likely be enforceable and that 
we can achieve.” 

Farmers have facilitator-led 
conversations with tribes and 
NGOs and hope a compromise 
can be reached, Walker added. 

“The tribes want flow, but 
they also want restoration and 
things that are more than flow 
that are going to lead to fish 
recovery,” Walker said. “I think 
we are having some really good 
and important conversations.” 

Before a long-term regula-
tion for flows is approved, 
Walker said the state water 
board between now and early 
January 2025 will likely move 
forward with a new round of 
flow requirements for the Scott 
and Shasta rivers. Affected wa-
ter users say they plan to con-
tinue working with staff and 
others on the regulations, in-
cluding identifying what works, 
what doesn’t and if there are 
alternatives.  

“If there’s a compromise or a 
negotiated solution to the regu-

lations, these have to happen 
between now and basically the 
first couple weeks of January,” 
Walker said. 

Permanent, long-term flow 
requirements on the rivers, 
Walker said, “will control sur-
face water diversions and also 
groundwater extractions, and 
that’s a new world.” Taking ac-
tion to control use of ground-
water affects the ongoing work 
that local agencies are doing to 
comply with the Sustainable 
Groundwater Management 
Act, he added. 

Participating as part of the 
Farm Bureau panel, Siskiyou 
County farmer Brandon Fawaz 
talked about the economic im-
pact of added water regulations 
when the region’s farmers al-
ready face low commodity 
prices and high input costs. 
“This is taking a toll on farmers,” 
he said. 

For alfalfa hay, Fawaz said, 
the price is $215 a ton this year, 
a drop from $370 in 2022. In 
addition, he said the per-ton 
price for grain hay was $90 this 
year, a drop from $150 in 2022. 

As a beginning farmer in 2004, 
Fawaz said, “grain hay was $100 
a ton to $120 a ton, so we’re 
below 2004 pricing.” 

Despite the high costs facing 
farmers, Fawaz said he is hope-
ful that data and science will 
lead to a balanced solution. 

“With the amount of data 
that we forecast being collected 
next year, I believe we will work 
through this process and have 
better tools in our toolbox to 
come up with a better solution 
that all sides can support, or at 
least be part of in the coming 
year,” Fawaz said.  

Farmers who rely on water 
from the Scott and Shasta rivers 
have been subject to curtail-
ments under a drought emer-
gency regulation that limits 
surface-water diversions and 
groundwater pumping since 
2021. The regulation, which is 
updated annually, prioritizes 
minimum flow recommenda-
tions from the CDFW to protect 
salmon and steelhead trout. 
— Christine Souza, Ag Alert 
assistant editor, California 
Farm Bureau Federation

CA to consider Scott and Shasta river flows rules

grazing, but the Nevada re-
searchers suggested that tar-
geted grazing effectively re-
duces cheatgrass fuel height 
and seed bank without adverse 
impacts on the ecosystem.

In the in situ ruminal incu-
bation portion of the study 
(seeds were inserted into the 
rumen of cannulated steers), 
noteworthy patterns were ob-
served in the germination re-
sponse over time in the rumen, 
the researchers said. 

Cheatgrass seeds collected 
in the spring and in the fall 
showed a steady decline in 
their breakdown as time in the 
rumen increased. After 36 
hours in the rumen, the seeds 
showed nearly a complete lack 
of germination. 

“This suggests a critical time-
point beyond which the rumi-
nal environment becomes 
detrimental to seed viability,” 

the study read.
Seeds collected in the fall 

also took longer to break down 
and stayed intact for a longer 
duration than spring-harvest-
ed seeds. This is because the 
mature cheatgrass in the fall is 
a lower-quality forage, which 
leads to longer retention times 
in the rumen and slower pas-
sage rates.

The study authors do note 
that while the lack of seed ger-
mination in the fecal germina-
tion trial is promising, there are 
still factors to consider. “Never-
theless, our findings offer a 
deeper insight into the detri-
mental effects ruminal condi-
tions have on cheatgrass seed 
and may ease concerns sur-
rounding cattle as endozooch-
orous cheatgrass dispersal 
agents,” the authors concluded.

The study was funded by a 
grant from the Bureau of Land 
Management, Nevada State 
Office. — Anna Miller, WLJ 
managing editor

CHEATGRASS
(from page 1)

Fall cheatgrass seeds take 
longer to break down

(In an effort to serve the next generation 
of livestock producers, WLJ’s Youth 
Opportunities calendar lists internship 
and scholarship information for 
agricultural- and livestock-focused 
students, listed by application deadline. 
If you have an internship or scholarship 
to announce, please email it to editorial@

wlj.net.)
Oct. 27 – Certified Angus Beef is 
seeking applications for its 2025 
summer internship program. Four 
internships are available to join the 
communications and marketing 
teams. Details: CABcattle.com/
internship.

Youth OpportunitiesYouth Opportunities
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Drought conditions persist 
in southern Nebraska with ar-
eas seeing little or no rain dur-
ing the past 60 days. For cattle 
producers, these conditions 
lead to tough decisions on 
weaning early, culling cows 
and properly managing range-
land for future use.

Lori Hallowell, who owns HJ 
Bar Ranch near Palmyra, NE, 
with her husband, Paul, said 
the conditions on their south-
east Nebraska ranch returned 
to the extremely dry conditions 
they saw last year. “Last sum-
mer we had already culled 10% 
of our herd, and since then we 
had moisture in the spring 
which made us think about 
herd expansion, but then Au-
gust came, and we had hot 
temperatures and really 
haven’t had any rain since 
early summer,” she said.

Karla Wilke, University of 
Nebraska-Lincoln range man-
agement cow-calf specialist, 
said it seems like cattlemen in 
many parts of Nebraska have 
been selling cows because of 
the drought since 2021. 
Drought paired with high pric-
es has kept producers from any 
herd expansion in the past few 
years.

Hallowell said they have had 
45 heifers at a heifer develop-
ment center that feeds and 
breeds them for cattle produc-
ers. While they would like to be 
able to bring most of them back 
to the ranch, it likely won’t hap-
pen this year because of the 
continued dry conditions. 
Some may be sold on a sale at 
the center. After pregnancy 
checking the cow herd in the 
coming days, they will make 
culling decisions and decide 
just how many cows to keep for 
the coming year.

Making management 
decisions

Hallowell said they decided 
to use stored feed and creep 
feed to get the cattle through 
the fall before weaning. Wilke 
said many producers with 
spring calving herds have 
weaned calves earlier than 
usual to help save some of the 
grass. “A cow’s energy require-
ment is reduced when they are 
just in gestation and not also 
lactation,” she said. “It’s much 
easier to wean calves and add 
weight back on cows than to 
fight adding weight to cows in 
the winter months.”

Wilke suggested analyzing 
the body condition score (BCS) 
of the cows to know just how 
much feed and/or supplemen-
tation they will need to get to a 
BCS 5 by calving time. “Cows 
need to have the right kind of 
body condition before calving 
so they will do a good job rais-
ing a calf and rebreeding in the 
spring,” she said.

The dry conditions led Hal-
lowell and her husband to start 
feeding hay, hauling water and 
supplementing first-calf heifers 
in August, much earlier than 
they normally would, because 
of the lack of grass in their pas-
tures. Thankfully, the early 
spring moisture helped their 
hay crop and due to many of 
their neighbors converting 
pasture or hay ground to crop 
ground and selling cows, they 
have access to purchasing hay 
from neighbors who would’ve 
normally fed it themselves.

When looking at fall-calving 
herds, Wilke said it has been 
important to analyze if there is 
enough quantity and quality of 
grass to get cows through the 
hot dry part of the year or if 
supplementation or substitu-
tion feeding needs to occur.

Dry conditions  
persist 

DTN Ag Meteorologist John 
Baranick said there are some 
incredibly dry conditions in 
many areas of the High Plains 
with some parts of Wyoming 
and Nebraska not seeing more 
than a half inch and a few with 
less than 0.10 inch in the last 60 
days.

The dryness has also been 
seen across parts of Colorado, 
the Dakotas and northern Kan-
sas where less than a half inch 
of rain has been received in the 
last 30 days. 

Drought on the U.S. Drought 
Monitor has grown during the 
last several weeks throughout 
most of the region outside of 
those pockets that had good 
rainfall. Moderate to extreme 
drought is seen in parts of this 
region recently.

Wilke said one of the biggest 
things farmers and ranchers 
need to have is a drought plan 
with trigger dates. “We are all 
eternal optimists. We can think 
it’s going to rain, but if it doesn’t, 
we need to have a plan,” she 
said. “It’s important to make 
hard management decisions to 
save the grass if we don’t get 

moisture by a certain date.”
When drought is seen in the 

spring months, she suggested 
feeding a mix of distillers grains 
with a lower-quality hay or 
cornstalks to help stretch out 
the time until some grass has 
grown for grazing.

In the fall, when the grass is 
gone, feed substitution won’t 
be very effective and leaving 
the cows on the pastures can 
ruin the grass.

Rotating pastures and get-
ting cows to cornstalk fields for 
grazing can give grass some 
relief. She suggested planting 
an annual crop for grazing in 
fields where irrigation is avail-
able.

“We also know that water 
can be limited, which means 
we have to make management 
decisions,” Wilke added. “In 
severe drought situations, cows 
may need to be moved to a dry 
lot and be fed in order to pro-
vide proper nutrition for the 
cows and to let the pasture 
grasses recover.”

Keep cattle healthy
Drought conditions can also 

lead to health problems for 
cattle. Wilke said the most 
common is dust pneumonia. 
“Cows are walking in the dusty 
dry areas and their calves are 
following behind breathing in 
the dust. This coupled with the 
heat stress seen in these areas 
can really cause some major 
problems,” she added. “Any 
animals with a challenged im-
mune system will suffer greatly. 
The unusually high tempera-
tures this fall haven’t helped 
the situation either.”

Hallowell said the drought 
conditions have led to prob-
lems with pinkeye in their herd. 
“We’d go out one day and ev-
erything is fine and the next, we 

had several that needed treat-
ed. It spreads like wildfire,” she 
said. “We use a pinkeye vaccine 
available from an animal 
health company and also an 
autogenous vaccine made to 
cover the virus in our specific 
area,” she added. “The dry 
weather doesn’t help for fight-
ing flies and dealing with pink-
eye.”

Forecast isn’t  
promising

In the short term, Baranick 
said the forecast is for overall 
drier conditions, with some 
opportunities for rain. Another 
chance for moisture comes in 
late October into early Novem-
ber.

“Since we’re entering a weak 
La Niña state, the weather pat-
tern usually favors more clip-
per-like systems for the winter. 
Typically, that means very little 
precipitation for the Plains,” he 
said. “Drought expansion 
looks likely through most of the 
High Plains, though again the 
north could get some better 
chances from passing fronts 
with those clippers for at least 
some precipitation.”

He continued that the spring 
forecast is somewhat neutral 
and unsure with La Niña being 
the driver. The DTN forecast is 
for a more chaotic March that 
could bring in more precipita-
tion, but drier in April and May.

Hallowell, like all cattle pro-
ducers dealing with drought 
conditions, said she hopes to 
see moisture soon. “On top of 
not having enough grass, now 
there have been several fires in 
our area. We are very careful in 
our pastures. We don’t want to 
see that kind of loss,” she con-
cluded. — Jennifer Carrico, 
DTN senior livestock editor

Cattle producers deal with drought, short pastures

 Here are some basic rules of 
thumb to follow when deter-
mining the hay supplies you 
will need to sustain your cow 
herd over the next few months.

Determine your average 
mature cow size. This can be 
done by weighing your 
4-7-year-old cows and calcu-
lating the average weight. From 
mature cow size, we can ap-
proximate the amount of for-
age dry matter cows will need 
to consume per year or per day. 
For example: a 1,000-pound 
cow will consume about 26 lbs. 
of forage dry matter per day. A 
1,400-lb. cow will consume 
about 36.4 lbs. of forage dry 
matter per day.

Determine your cow inven-
tory and estimate the amount 
of time you expect to be feeding 
cows.

From this information you 
can calculate the total amount 
of hay needed. For example: 
100 cows weighing 1,400 lbs. 
will consume about 3,640 lbs. 
of hay per day. 

We should take into account 
that a certain amount of the 
hay fed will be wasted and 
there will be a certain amount 
of spoilage of each bale fed that 
won’t be consumed. With this 
in mind, we will add another 
10% to the daily total to bump 
it up to about 4,000 lbs. (2 tons) 
per day.

Remember the amount of 
hay  wasted or spoiled could be 
higher. If we are feeding hay 
from last year, expect a higher 
percentage spoiled in each 

bale.
If we are expecting to feed 

hay from mid-October to mid-
May, that is approximately 200 
days of hay feeding. A total of 
4,000 lbs. of hay needed per 
day x 200 days equals a total of 
800,000 lbs. (400 tons) of  forage 
dry matter that cows will con-
sume over this time. If we are 
feeding or buying large rounds 
with an average weight of 1,250 
lbs. that equates to 640 (800,000 
divided by 1,250) big bales 
needed to sustain the 100 
cows.

If possible, purchase hay by 
the ton. It leads to less error in 
securing the amount of hay 
you will need to purchase or 
have on inventory. If buying 
hay by the bale is your only 
option, make sure to weigh 
enough of the bales to have an 
accurate representation of bale 
weight.  

Also, take into account the 
amount of spoilage of each 
bale. One of the upsides of hay 
baled this summer (and the 
drought we are dealing with 
now) is less spoilage of warm 
season grass hay baled in the 
summer of 2024. 

Other factors such as weath-
er, stage of gestation or lactat-
ing versus dry cows will obvi-
ously impact nutritional re-
quirements of cows from day 
to day. Provide hay and other 
nutritional supplementation 
accordingly. — Mark Z. John-
son, Oklahoma State Univer-
sity Extension beef cattle 
breeding specialist

Estimating hay needs 
for the fall, winter
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Every fall, there can be some 
situations where there can be 
the potential to graze alfalfa. In 
some cases, the alfalfa may not 
have been big enough to war-
rant haying or maybe you have 
an alfalfa field that is adjacent 
to some cornstalks. A side 
benefit is that grazing alfalfa in 
late fall or winter can reduce 
alfalfa weevil infestations by 
removing stems and plant 
parts that serve as a wintering 
site or a spring laying site for 
weevil eggs.

Even through late October 
and into November, alfalfa is 
still quite green, despite sev-

eral nights with low tempera-
tures in the twenties. There 
may be some wilting and yel-
lowing, especially on the top, 
but most leaves still are at-
tached to the plant stems.

The real question often be-
ing asked is “can I be sure my 
cows won’t bloat if they graze 
my alfalfa?” To be quite hon-
est, you can never be 100% 
certain that alfalfa won’t cause 
bloat. Bloat occurs in rumi-
nant livestock when gas pro-
duced during fermentation 
becomes trapped inside the 
rumen.

Bloat risk is much lower a 

week after a hard freeze that 
causes wilting. But always use 
good management methods 
to reduce the risk further. Have 
cows full before turning out to 
alfalfa. Wait until mid-day, 
after frost or dew is gone, be-
fore turning out. Provide other 

dry, palatable feeds or even 
bloat retardants. And keep a 
close eye on them for the first 
couple days.

Alfalfa can be grazed safely. 
Just be careful and realistic. 
— Jerry Volesky, Nebraska 
Extension

Fall grazing alfalfa fields with cattle

30,000 acres and has an ap-
propriate management level 
(AML) of 51-82 horses. As of 
the 2023 Wild Horse and Burro 
Population Estimates report, 
the HMA was supporting 183 
horses, or 223% of the AML. 
The Riddle Mountain HMA 
covers about 33,000 acres and 
has an AML of 33-58 horses. 
The 2023 population estimate 
was 165 horses, or nearly 300% 
of the AML.

The decision outlines a plan 
over a 10-year time frame to 
gather excess horses to keep 
populations at AMLs and re-
store ecological balance. The 
first gather was set to begin this 
fall, with gathers occurring over 
the next decade as needed.

The proposed action re-

moves excess horses for adop-
tion and applies fertility treat-
ments to maintain the feral 
horse population within the 
AML. BLM’s ultimate plan is 
for the Kiger HMA to have a 
population of 25 fertile studs 
and 26 mares treated with a 
fertility control vaccine, and for 
the Riddle Mountain HMA to 
have a population of 16 fertile 
studs and 17 treated mares. 
When that point is reached, 
BLM will decide how often to 
give treatments.

The greens’ lawsuit argues 
the BLM violated the Wild 
Free-Roaming Horses and 
Burros Act, the Federal Land 
Policy Management Act and 
the National Environmental 
Policy Act in its decision re-
cord. The groups said the plan 
fails to properly assess the eco-

logical impact of reducing 
horse populations, and “ne-
glects its obligation to manage 
public lands in a way that en-
sures a thriving natural eco-
logical balance.”

“If the BLM wants to get seri-
ous about managing public 
lands and maintaining eco-
logical balance, they need to 
start properly attributing the 
cause of land health degrada-
tion,” Kuhn said, alluding to 
livestock grazing.

Research shows  
effects on wildlife

A study conducted by the 
University of Wyoming and 
published in The Journal of 
Wildlife Management sug-
gests that sage grouse have 
been negatively affected by 

feral horses roaming in sage-
brush-steppe habitat. 

“Very clearly, our results 
suggest that if we don’t go over 
(horse population goals), then 
sage grouse nesting, brood-
rearing and juvenile survival 
is going to perform much 
higher,” Jeff Beck, an ecologist 
who led the research, told me-
dia outlet News From The 
States.

The research monitored 
about 1,000 sage grouse 
equipped with GPS devices in 
southern and central Wyo-
ming. The researchers evalu-
ated how the birds fared in 
areas with no horses, along 
with nest success and survival 
rates in areas with horses.

Results suggest a correla-
tion between increased horse 
numbers and a decline in sage 

grouse nests and numbers. 
Nest survival decreased 4% for 
birds that lived with horse 
populations set at the AML, 
while survival rates declined 
another 8% when horse num-
bers were three times the 
AML.

Chick and juvenile survival 
rates decreased by 18% in ar-
eas where horse numbers 
were three times the AML. 
Adult birds were the outlier, 
according to the research, 
with no evidence that in-
creased horse numbers influ-
enced survival rates.

Horses are likely influenc-
ing sage grouse populations 
by causing indirect effects by 
modifying sage grouse habi-
tat, the researchers said. “They 

break up sagebrush, they in-
crease bare ground, they have 
a lot of impact on riparian 
areas,” Beck said.

Beck shared skepticism that 
domestic livestock have the 
same effects on sage grouse 
habitat as horses, because “if 
there’s a problem with live-
stock, they take them off the 
range. Horses are staying 
there year round, until the 
next gather.”

However, Beck noted, 
“We’re not saying, ‘Get rid of 
all the horses.’ Our message is 
to manage it. If you manage it 
not to exceed that (goal), then 
sage grouse that share habitat 
with horses can continue to 
do well.” — Anna Miller, WLJ 
managing editor

HORSE SUIT
(from page 1)

Study finds horse overpopulation affects grouse
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Wednesday Weekly Schedule

Butcher Cows .......................................................8:30am
Cow-Calf Pairs/Bred Cows .......................... 11:30am
Feeder Cattle ............................................................. 12pm

FEEDER SALES EVERY WEDNESDAY

CCA

-  WEEKLY S ALE EVERY WEDNESDAY - 

NOVEMBER 6

NOVEMBER 20

DECEMBER 4

DECEMBER 18

CLM ANNUAL BRED COW & 
REPLACEMENT FEMALE SALE &

PARNELL’S 56TH ANNUAL CENTRAL 
CALIFORNIA ‘WORLD OF BULLS’ SALE

SATURDAY, NOVEMBER 2

UPCOMING WESTERN VIDEO MARKET SALES
CALL NOW TO CONSIGN TO THESE WVM SALES.

DECEMBER 3 - RENO, NV 
CONSIGN BY NOV. 14

FALL FEEDER SALES

EARLY CONSIGNMENTS:

• 120 pairs. Black cows 3-5 year old with 
Angus sired calves born Sept. 15 - Nov. 1

• One load of Nov. calving 3-year old cows 
from Martin Livestock

• 100 Spring calving cows from EZ Angus 
Ranch

(Send calendar of events information 
to editorial@wlj.net.)
Dec. 4-6 – The National Grazing 
Lands Coalition will hold the ninth 

N a t i o n a l  G r a z i n g  L a n d s 
Conference in Tucson, AZ. 
Registration is open at www.
grazinglands.org. 

CCOMING OMING EEVENTSVENTS
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Total acreage enrolled in 
the Conservation Reserve 
Program (CRP) is now the 
highest level in a decade as 
the program evolves and fo-
cuses more on grazing acres 
than at any time in its history.

USDA recently announced 
it was issuing CRP checks for 
approximately $1.7 billion in 
payments in October. 

CRP acreage under the 
Biden administration has 
grown 5.36 million acres 
since early 2021 to hit 25.86 
million acres, a 26% increase 
in enrollment. The Farm Ser-
vice Agency (FSA) is getting 
close to its 27-million-acre 
cap from the 2018 Farm Bill.

This year’s enrollment pro-
grams added 199,214 acres in 
the general signup—the tra-
ditional program—while the 
Grasslands CRP contracts 
added another 1.44 million 
acres.

Rolling back the number 
just a bit, landowners had 
481,092 acres of contracts 
expire Sept. 30 and leave the 
program.

Right now, other than issue 

payments, USDA is essen-
tially freezing CRP in place 
because the authority to ad-
minister CRP expired Sept. 30 
when Congress did not ex-
tend the farm bill. So, FSA 
can’t accept new continuous 
acres or make any changes or 
revisions to CRP contracts. All 
of that will have to wait until 
Congress reauthorizes a new 
farm bill or extends the cur-
rent one.

2024 acreage and 
rental rates

The Biden administration 
also has continued a shift in 
how landowners enroll in the 
program. General enrollment 
only accounts for 7.7 million 
acres—down 5.4 million 
acres since early 2021—with 
an average national rental 
rate of $57.10 per acre.

The continuous enroll-
ment programs— Conserva-
tion Reserve Enhancement 
Program (CREP), non-CREP 
and Wetlands—now make 
up 8.35 million acres averag-

ing $149.20 an acre.
Grasslands CRP is driving 

more acreage in the overall 
program despite lower rental 
rates than other forms of CRP. 

Grasslands CRP as of Au-
gust was reported at 8.59 mil-
lion acres. With another 1.44 
million acres added, Grass-
lands CRP now tops 10 mil-
lion acres. The average rental 
rate is $15.60 per acre.

The Grasslands program is 
meant to help support graz-
ing operations and keep 
those acres from conversion 
to other uses. When the 
Biden administration came 
into office in January 2021, 
Grasslands CRP only ac-
counted for 1.86 million 
acres.

Shift from 2014 
rates

While acreage is now just 
above the 2014 enrollment of 
25.45 million acres, the con-
tracts have changed. A de-
cade ago, the lion’s share of 
CRP acres—19.7 million 

acres at the time—was locked 
in the general signup idling 
ground. The average general 
rental rate was $51.09 per 
acre in 2014. Another 5.7 mil-
lion acres back then were in 
continuous programs such as 
CREP, as well as “non-CREP” 
with an average rental rate of 
$106.79 per acre. The Grass-
lands program, which now 
plays a significant role, wasn’t 
actually part of CRP in 2014. 

The top five states for CRP 
overall payments:

• Iowa, $403 million.
• Illinois, $173.54 million.
• Minnesota, $154.9 mil-

lion. 
• South Dakota, $137.47 

million. 
• Missouri, $98.66 million. 
The top five states for total 

CRP acreage (as of October):
• Colorado, 2.98 million 

acres. 
• South Dakota, 2.63 mil-

lion acres.
• Nebraska, 2.42 million 

acres.
• Texas, 2.23 million acres. 

— Chris Clayton, DTN ag 
policy editor

CRP acreage is the highest in a decade
E. coli cases linked to McDonald’s burgers

The Centers for Disease Control and Prevention (CDC) 
announced a multistate E. coli outbreak linked to McDon-
ald’s Quarter Pounder burgers, with 49 people sick across 
10 states, 10 hospitalizations and one death in Colorado. 
McDonald’s Chief Supply Chain Officer Cesar Piña said in 
a statement the outbreak is believed to be connected to 
slivered onions from a single supplier. In response, the 
company has removed the Quarter Pounder from locations 
in Colorado, Kansas, Utah and Wyoming, as well as portions 
of Idaho, Iowa, Missouri, Montana, Nebraska, Nevada, New 
Mexico and Oklahoma. Piña said, “All other menu items, 
including other beef products,” are unaffected, and the 
company will continue to work with CDC to provide 
“timely updates as we restore our full menu.”

Frozen waffles linked to listeria
The Food and Drug Administration announced that 

TreeHouse Foods Inc. is voluntarily recalling certain frozen 
waffle products due to possible contamination with Liste-
ria monocytogenes. The recalled products, distributed 
across the U.S. and Canada, include various formats sold 
under multiple brand names. Consumers can identify the 
affected products by checking the cartons’ Universal Prod-
uct Code, best by date (ranging from 12 to 18 months, de-
pending on the product), and lot codes beginning with 2C. 
The products are sold at major retailers like Albertson’s, 
Aldi, Dollar General, HEB, Kroger, Target and Walmart. A 
complete list of the recalled products can be found at ti-
nyurl.com/yzx7c67v. 

CO offers wolf tips ahead of calving season
The Colorado Department of Agriculture (CDA) has 

partnered with state and federal agencies to offer livestock 
producers training on coexistence with wolves. These ses-
sions focus on non-lethal deterrent methods, such as range 
riding, carcass disposal and the use of guardian dogs, as 
well as a flexible grant program. The initiative aims to pre-
pare producers for the spring calving and lambing season. 
Upcoming training events are scheduled in Meeker, CO, 
on Nov. 4 and Glenwood Springs, CO, on Nov. 5. For ques-
tions about the training, stockmanship clinics or grants, 
contact Dustin Shiflett, CDA non-lethal conflict reduction 
program manager, at dustin.shiflett@state.co.us or call 
720-902-1222.

Report: Beef better than soy for muscles
New research from the University of Arkansas for Medi-

cal Sciences shows that 100% ground beef is more effective 
than soy-based alternatives for muscle protein synthesis. 
The study, published in the American Journal of Clinical 
Nutrition, found that double the amount of soy-based 
protein is required to achieve the same muscle-building 
effects as ground beef. Researchers compared the ana-
bolic response—muscle-building ability—of 24 healthy 
adults aged 18-40 after consuming one 4-ounce beef patty, 
one 4-ounce soy-based patty or two 4-ounce soy-based 
patties.

CAB reports second-best sales year
Certified Angus Beef (CAB) closed its 2024 fiscal year 

with its second-highest sales in company history, selling 
1.237 billion pounds of beef across the U.S. and 55 other 
countries. Despite a 1.6% decline in total fed cattle supply, 
a record 5.96 million carcasses, or 37.4% of all Angus cattle, 
met the brand’s standards. CAB Prime sales hit a new 
milestone with 730,000 qualifying carcasses and 50.5 mil-
lion lbs. sold—a 22.5% increase. CAB’s foodservice sector 
grew significantly, while value-added products like smoked 
brisket and beef bacon saw strong demand, driving growth 
in domestic and international markets.

RAAA, IGS announce new EPD index 
According to the Red Angus Association of America 

(RAAA), its partnership with International Genetic Solu-
tions (IGS) has led to the introduction of the $GAIN index. 
This index helps predict profitability in feedlots by evaluat-
ing an animal’s efficiency in converting feed into weight. It 
combines the Dry Matter Intake and Average Daily Gain 
EPDs with higher $GAIN values, indicating more profit per 
head post-weaning. Released in September, the $GAIN 
Index is available to members via monthly downloadable 
reports featuring top sires. For inquiries, contact Dr. Lind-
say Upperman, director of breed improvement, at lindsay@
redangus.org or 940-387-3502, ext. 29.

ExxonMobil donates to wildfire relief fund
ExxonMobil contributed $100,000 to the North Dakota 

Stockmen’s Association (NDSA) and North Dakota Stock-
men’s Foundation’s (NDSF) Out of the Ashes Wildfire Di-
saster Relief Program. “The outpouring of support for those 
who have been impacted by the wildfires has been amaz-
ing,” said NDSA President Randy Schmitt. “We appreciate 
ExxonMobil’s generosity and that of all those who have 
reached out to help in a time of great need.” The relief effort 
was launched to support cattle producers affected by dev-
astating wildfires in northwestern North Dakota and other 
areas. Donations can still be made by check to NDSF with 
“Out of the Ashes” written in the memo and sent to 4520 
Ottawa St., Bismarck, ND 58503. Alternatively, donations 
can be made online at tinyurl.com/yx69b9hf.

SSTORY TORY SSHORTSHORTS
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A researcher at Michigan 
State University (MSU) has 
received an $800,000 grant 
from the USDA’s National In-
stitute of Food and Agricul-
ture (USDA NIFA) to study the 
reliance of wood between 
regions and impacts of carbon 
offset programs on forest 
product industries.  

Raju Pokharel, an assistant 
professor in the MSU Depart-
ment of Forestry, will lead a 
team looking at how the sup-
ply chain of wood products is 
connected across states and 
regions and how carbon offset 
programs affect wood flow, 
forest investments and raw 
material sourcing for forest 
product industries. The team 
will also estimate potential 
leakage, the shift in harvesting 
and production of timber 
from one region to another 
when policies or programs are 
implemented in an area.

Through preliminary re-
search, Pokharel and his team 
have identified a key knowl-
edge gap in this space. During 
a time when policymakers, 
scientists, industry leaders 
and producers have worked 
to identify solutions to limit 
the amount of excess carbon 
in the atmosphere—a leading 
cause of climate change—car-
bon offset programs have be-
come popular for landowners 
because of the credits re-
ceived based on the amount 
of carbon their forests seques-
ter. 

As carbon offset projects 
and programs continue grow-
ing, it’s unknown to what ex-
tent their impacts will have on 

forest management practices 
and wood products harvested 
for forest product industries, 
in addition to the scope at 
which harvesting is substi-
tuted from one region to an-
other, resulting in leakage. 

“As more forests enroll in 
these carbon offset programs, 
our team is going to evaluate 
what will happen to the wood 
supply and forest product in-
dustries,” Pokharel said. 
“What will happen to trade? 
Are we going to import more 
or export more wood? Is the 
price of wood going to go up 
or down? And if one forest 
enrolls in a carbon offset pro-
gram, will another forest in a 
different part of the country 
harvest more wood to meet 
that demand? What would be 
the amount of leakage? These 
are all questions we’re going 
to answer through this proj-
ect.” 

Modeling and analysis 
from the project will be car-
ried out at a national scale to 
account for interstate and in-
terregional reliance on forest 
product industries, including 
in the Mountain, Northeast, 
Northwest and Southern U.S. 
regions. Along with MSU, 
Colorado State University, 
Oklahoma State University 
and the University of Idaho 
are current partners on the 
project. 

Pokharel and his team will 
conduct a meta-analysis us-
ing literature, reports, policies 
and databases to identify how 
inputs such as carbon offset 
programs, carbon policies (in-
cluding goals set to become 

net-zero by 2050), market 
prices and the supply chain of 
timber relate to and influence 
each other. They will also hold 
stakeholder meetings among 
suppliers, producers, con-
sumers and other key players 
to understand how they’re 
affected when different sce-
narios occur. 

“Historically, carbon offset 
programs have been looked 
at unidirectionally, and I be-
lieve we have to look at them 
from all directions,” Pokharel 
said. “These are novel pro-
grams, and we should do 
them and have been doing 
them, but we should do them 
right because they’re just a 
part in a big ecosystem and 
economy.” 

For example, as it relates to 
the economy, Pokharel asked 
if more forests in a region en-
list into carbon offset pro-
grams, what might happen to 
the local lumber mills if the 
supply of wood decreases due 
to a lack of harvesting? If lum-
ber mills begin to close in the 
region, then who’ll produce 
timber products and where 
will the wood come from? 

Pokharel said this scenario 
could lead to leakage, an as-
pect he said hasn’t been stud-
ied enough when it comes to 
carbon offset programs. If 
forests aren’t being harvested 
in one region, Pokharel said 
that may prompt forests to be 
overharvested in another re-
gion. 

“We have to create a bal-
ance,” Pokharel said. “If a for-
est is enrolled in a carbon 
offset program in one region, 

we don’t know if the carbon is 
fully captured, partially cap-
tured or not captured at all 
because not harvesting in one 
region might change the har-
vesting pattern in another 
region, negating the inten-
tions of the carbon offset pro-
gram. 

“The demand for wood 
hasn’t changed. In fact, it 
might increase. We build with 
it and store carbon in its har-
vested products,” Pokharel 
continued. “Doing these are 
all good, but we need to make 
strategic decisions around 
how we do them so that 

they’re effective.” 
The project is funded 

through 2029. Pokharel said 
findings from this research 
will be shared in academic 
journals, as well as in presen-
tations, workshops and fact 
sheets from his team. — MSU 
Extension

Studying carbon program impacts on US forest product industries

H O M E  O F  C H O I C E  S A N D H I L L  H O M E  O F  C H O I C E  S A N D H I L L  &&  W E S T E R N  N E B R A S K A C AT T L E W E S T E R N  N E B R A S K A C AT T L E

LIVESTOCK LIVESTOCK 
AUCTION MARKETAUCTION MARKET OGALLALA, NE ~ 308-284-2071OGALLALA, NE ~ 308-284-2071

Special  Stocker  &  Feeder  SaleSpecial  Stocker  &  Feeder  Sale

Angus  &  Angus  CrossAngus  &  Angus  Cross

w /  Red  Angus  &  Hereford  Influence  Sectionw /  Red  Angus  &  Hereford  Influence  Section

Red  Angus  &  Hereford  Influence  SectionRed  Angus  &  Hereford  Influence  Section

Jay Nordhausen
308-289-1548       

Lance Van Winkle
308-874-4435        

Scott Van Winkle  
308-289-0249

***Many more valued and high-quality consignments can be viewed at www.ogallalalive.com***

THURSDAY, OCTOBER 31ST, 2024

RUSHCREEK LAND & LIVESTOCK – NORTH SIDE (600) Char–Ang X strs & hfrs, 375-500#
MIRONENKO CATTLE CO. (330) Ang & BWF strs & hfrs, 400-550#

EVANS 26 RANCH LLC (250) Ang & BWF strs & hfrs, 450-550#
WEIRICH RANCH (180) Ang strs & hfrs, 550-675#

BOX K RANCH / KRIS HYDE & RHONDA STANDAGE (163) Ang strs & hfrs, 450-550#
LANCE & CAROL MOST (160) Ang & BWF strs & hfrs, 450-550#

J & D CATTLE CO./ JIM & DIXANN KRAJEWSKI (150) SimAng & Ang strs & hfrs, 500-650#
LYNCH CIRCLE RANCH (120) Ang hfrs, 350-400#
RONN & WALTER CARR (110) Ang strs, 450-550#

RAYANN RANCH LLC (120) Heref, Rd Ang & Few F1 BWF strs & hfrs, 450-550#
MATT NIELSEN (110) Rd & RWF strs & hfrs, 450-500#

RD & MARIANNE SUTPHEN (100) Rd Ang strs, 550-600

managing tax liability. Given 
the sharp rise in land values, 
two-thirds of cattle producers 
are concerned that eliminat-
ing or reducing this provision 
could significantly increase 
their tax burdens.

For many cattle producers, 
real estate is their most valu-
able asset, and selling farm-
land can result in significant 
capital gains taxes, especially 
for operations with limited 
cash flow. A Section 1031 Ex-
change is a critical tool for 
minimizing this tax burden, 
and according to the NCBA 
survey, 18% of respondents 
have utilized the 1031 Ex-
change.

Additionally, cattle pro-
ducers widely utilize the Sec-
tion 179 deduction, with 57% 
of survey respondents report-
ing its use within the last 
three years. The TCJA in-
creased the Section 179 de-
duction limit to $1 million, 
with a total equipment pur-
chase cap of $2.5 million. For 
the 2024 tax year, the Section 
179 deduction limit has been 
adjusted to $1.22 million. 
Many producers noted that 
without this provision, they 
would have faced an addi-
tional tax burden exceeding 
$20,000.

NCBA has supported TCJA 
due to its enhancements of 
crucial tax provisions like bo-
nus depreciation. According 
to NCBA’s tax survey, 44% of 
producers utilized bonus de-
preciation in the past three 
years, with 31% stating they 
avoided more than $20,000 in 

additional taxes. The TCJA’s 
changes enabled producers 
to recover costs more quickly, 
although the 100% deduction 
limit began phasing out after 
2022 by 20% annually until 
2027. 

Section 199A, introduced 
by the TCJA, allows small 
businesses with pass-
through income to deduct up 
to 20% of qualified business 
income from their taxable 
income. This deduction is 
significant for farm and ranch 
businesses, such as S-corpo-
rations and sole proprietor-
ships that are not C-corpora-
tions. 

With the provision set to 
expire at the end of 2025, 56% 
of NCBA survey respondents 
view it as crucial to their busi-
ness, and the NCBA supports 
making it permanent to avoid 
a $2.2 billion increase in tax 
liabilities for farmers and 
ranchers.

Estate tax concerns
The estate tax remains one 

of the most pressing concerns 
for multigenerational cattle 
operations. According to the 
NCBA survey, over one-third 
of producers have been di-
rectly impacted by this tax, 
with some respondents 
forced to sell land or take out 
loans to meet tax obligations.

With estate tax limits set to 
expire in 2025, 61% of respon-
dents worry that their opera-
tions will be affected if the 
threshold is reduced to $5 
million per individual. Estate 
tax tools such as the 2032A 
Special Use Valuation, which 
measures real estate based 

on its agricultural use rather 
than development potential, 
have proven helpful, with 
13% of respondents utilizing 
this provision to avoid tax 
penalties.

Succession planning is 
crucial for ensuring the con-
tinuity of multigenerational 
cattle operations. According 
to the NCBA survey, 65% of 
the respondents plan to pass 
their business down to a 
spouse or children, highlight-
ing the strong desire to keep 
operations within the family. 
Regarding transitioning deci-
sion-making responsibilities, 
56% have either stepped back 
from daily management or 
plan to do so within the next 
decade. In comparison, 29% 
have no immediate plans for 
transition. 

The financial burden of 
succession planning is sig-
nificant, with 25% of respon-
dents spending over $10,000 
annually on estate planning. 
Many producers seek profes-
sional advice to navigate this 
process, with 66% consulting 
attorneys, 59% working with 
accountants and 33% engag-
ing financial advisers. Addi-
tionally, half of the survey 
respondents have purchased 
life insurance or similar tools 
to cover the costs associated 
with succession.

NCBA concluded the sur-
vey findings demonstrate 
that many producers could 
face severe financial hardship 
without these tools, threaten-
ing the future of multigenera-
tional businesses. — Charles 
Wallace, WLJ contributing 
editor

TAX SURVEY
(from page 1)

Estate tax limits set to expire in 2025 TURLOCK LIVESTOCK 
AUCTION YARD

2024 Upcoming                                        Sales                                  

Online Bidding at www.LMAAuctions.com

209-634-4326 • 209-667-0811 • WWW.TURLOCKLIVESTOCK.COM209-634-4326 • 209-667-0811 • WWW.TURLOCKLIVESTOCK.COM

Call today to consign your cattle!

Max Olvera  209-277-2063Max Olvera  209-277-2063
Steve Faria 209-988-7180Steve Faria 209-988-7180
Justin Ramos  209-844-6372Justin Ramos  209-844-6372
John Luiz  209-480-5101John Luiz  209-480-5101
Jake Bettencourt Jake Bettencourt  209-262-4019 209-262-4019
Travis Johnson Travis Johnson  209-996-8645209-996-8645
Tim Sisil  209-631-6054Tim Sisil  209-631-6054

John Bourdet  831-801-2343John Bourdet  831-801-2343
Celeste Settrini 831-320-1527Celeste Settrini 831-320-1527
Matt Miller  209-914-5116Matt Miller  209-914-5116
Brandon Baba  209-480-1267Brandon Baba  209-480-1267
Bud Cozzi  Bud Cozzi  209-652-4480209-652-4480
Eddie Nunes Eddie Nunes In Memory of In Memory of 

1944-20241944-2024

������������
RENO, NVRENO, NV

When marketing 
your calves at TLAY, your calves at TLAY, 

don’t forget how don’t forget how 
essential  the 2essential  the 2 ndnd 
round of shots is. round of shots is. 

Make sure to include Make sure to include 
a modifi ed live a modifi ed live 

vaccination.vaccination.

SALE DAY SALE DAY 
IS PAY DAYIS PAY DAY

�����������������������������������������


TLAY FALL ROUNDUP TLAY FALL ROUNDUP 
FEEDER SALESFEEDER SALES

Mark your calendars!
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SMALL/YOUNG SMALL/YOUNG 
PRODUCERS SPECIALPRODUCERS SPECIAL

FEATURING CONSIGNMENTS FROM 50 HEAD OR LESS AND OUR YOUNG INDUSTRY LEADERSFEATURING CONSIGNMENTS FROM 50 HEAD OR LESS AND OUR YOUNG INDUSTRY LEADERS
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SPECIAL FEEDER SALE & SPECIAL FEEDER SALE & 
CUSTOMER APPRECIATION DAY

����

1919 thth 
AnniversaryAnniversary



WESTERN LIVESTOCK JOURNAL12 OCTOBER 28, 2024

MARKET SITUATION REPORTMARKET SITUATION REPORT
WLJ WLJ compiles its market reports, ODJ stories and statistics from USDA and independent marketing organizations.compiles its market reports, ODJ stories and statistics from USDA and independent marketing organizations.

CANADACANADA
October 18

240
500-600 449-526 397-459 378-417 325-404 315-332 160-185.50

Lethbridge, Alberta 430-400 365-429 374-408 332-374 310-330 294-319 190-220

October 18 10,681 400 310-365 286-330 252-304 235-260 223-255 102-142 1,200-3,275
Alabama 288-340 260-305 230-285 224-255 208-232.50 190-225 126-170 900-2,750
October 22 1,154 300-310* 287.50* 265-288* 241-284* 244-265.50* 222-253.25* 118-149
Lexington, KY 245* 240-242.50* 239-259* 235-259* 220-254* 219-234.50* 161-228.75* 105-170 1,375-2,125
October 21 8,127 345-370 290-347.50 272-308 259-283 249-266 230-256
Joplin, MO 315 270-303 251-275 246-259.50 232-249 219.50-229
October 21 8,957 283-370 275-360 232.50-315 235-292 218-287 205-261 160-235 100-147 1,875-2,675
Tennessee 240-370 222.50-335 212.50-282 190-268 188-270 175-227.50 160-212.50 123-180 1,000-2,350
October 21 4,855 250-317.50 185-302.50 180-289 187.50-280 219-264 200-237.50
Virginia 247.50 160-270 175-265 200-236.25 187.50-245 175-225 157.50-221

EA
ST

EA
ST

October 17 1,517 349.50-362 328-371 307-340 252.50-277.50 237-259 90-130 2,000-2,500
Willcox, AZ 328.50-333 314-325 269-310 223.50-247 202.50-227 117-144 1,975-2,100
October 21 9,722 397.50-405 340-410 300-362 266-319 234-285 231-265 191-249.50 72.50-178 2,050-2,550
Colorado 342.50-385 311-380 250-317 241-281 212-256.50 210-239.75 191-226.50 110-175 700-2,400
No report available
La Junta, CO
October 21 1,170 370-415 310-350 275-310 260-280 225-255 150-235 125-140
Loma, CO 330-350 280-330 250-275 230-250 210-240 180-220 130-150
October 23 2,495 346 332.50-388 311-356 268-309.50 243-269 243-260 210-260 110-139 2,375
Dodge City, KS 300-333 256-311 236-269 226-253 225-238 221-223 129-156 1,075-2,200
October 17 1,508 362.50-365 325-358 272-312.50 246-268 231-248.50 219-257 110-144 1,475-2,125
Pratt, KS 307.50-335 303-327.50 276-300 231-277.50 222-249 219-244.50 214-251.50 147-170 1,650-,1850
October 17 2,466 365 332-352 267-317.50 250-289 233-272 233-248.50
Salina, KS 288-317 276-296 244-269 225-250.50 221-247 216-248
October 17 3,091 344-367 253-358 240-300 213-256 205.50-238 132-218.50 105-120.50 1,225-2,500
Clovis, NM 209-322 240-276 225-285 202-217 186-219 174-190 127-157 1,035-1,985
October 22 4,000 350-360 265-360 250-310 235-280 220-256
El Reno, OK 295-370 242.50-335 230-281 218-257.50 212-234
October 22 1,390 338-365 303-331 251-275 235-257 223-240 181-229 108-129 875-1,700
McAlester, OK 285-313 246-277 238-258 213-230 201-228 170-222 137-157 950-2,000
October 22 8,620 369 309-386 270-332 250-316 244-280 230-273.50 211-252
Oklahoma City, OK 290-323 273-323 246-305 232.50-278 225-260 229-244 200-228
October 18 2,029 225-435 220-300 229-362 219-280 206-250 197-230 87-125
Cuero, TX 233-285 221-272 214-260 203-254 195-240 134-216 127-160 1,250-2,000
October 17 2,433 366-370 280-350 270-300 252-280 233-254 231-253.75 90-130
Dalhart, TX 315 239-290 216-262 220-237 181 171-221 140-158
October 17 1,200 248 105-126 1,800-2,300
San Angelo, TX 229-238 224-228 130-150 1,600-2,700
October 17 1,884 283-295 270-289 226.50-250 219-230 215 102-117.50
Tulia, TX 280 225-254 218-238 205-247 217-235.75 120-142 1,500-1,625
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October 21 5,115 345-416 288-377.50 270-315 250-290 250-279.50 222.50-258.50 105-160
Iowa 295-380 274-335 237.50-292 246-270 239.50-260 216-235 117-170
October 22 5,730 420-470 386-435 315.50-382.50 289-325.75 274-285.50 105-136
Miles City, MT 382.50-415 337.50-380 288-334 271-299 245-260 244 236.50-239.50 131-161 1,535-2,500
No report available
Bassett, NE
October 19 3,360 365-387.50 310-362.50 290-340 248-302 231-258.50
Ericson, NE 337.50-347.50 297.50-339 267-287.50 257-270 238-258.50 214.25-246.50
October 22 2,323 341-392.50 306-370 285-328.50 283-283.50 245 215.50-254.50
Imperial, NE 281-330 287-309 254.50-272.50 235 241-243.50 238-241.25
No report available
Kearney, NE
October 18 2,563 343.50-395 319-347 285-343 269-305.50 253.50 250.50-254.50
Lexington, NE 349-350 288.50-317 265-307 251-266.25 214-237
October 17 3,692 383 374-390 325-376 287-328 268.50-290 262-274 224.50-254
Ogallala, NE 336-367.50 276-313 255-297 249.50-264.50 235.50-258.25 217.50-241
October 17 6,210 362-425 330-361 3113-335 285-299 264.50-296.50 244.50-270
Valentine, NE 332-347.50 294-330 259-316 252.50-280.25 240.50-256.75 236.50-251.50
October 18 5,364 345-350 322.50-345 296-320 287-311.25 254-273.50 234-270.25
Herreid, SD 340-341 287-325 251-290 257-260 238.75-254 224-242
October 21 4,509 375-430 339-390 299-340 275-302 252
Torrington, WY 339-365 287-344 260-297 257-258
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October 17 2,036 250-363 230-310 220-284 200-235 185-226 110-145
Orland, CA 230-310 210-281 200-242 180-222 120-157
No report available
Escalon, CA
October 21 1,202 250-322 250-322 250-300 220-258 200-220 190-213 105-160
Famoso, CA 230-288 250-293 230-275 200-230 190-205 110-144
October 23 1,330 265-326 240-275 80-125 2,000-2,800
Galt, CA 270-300 230-276 210-255 130-142 2,300
October 22 1,149 280-362.50 270-348 262-345 247-279 210-239 205-217 105-135
Turlock, CA 277-340 267-335 260-289 230-244 205-221.75 200-213 120-145
No report available
Salina, UT
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October 18 N/A 280-316 270-320 255-305 230-267 225-257 210-237 105-134
Blackfoot, ID 260-321 250-302 235-267 225-246 215-240 205-230 121-143
October 17 943 370-387 300-358 278.50-295 259-273.50 230-252 190 93-149
Burley, ID 307-321 300 266-282 249-274 221 167-199 125-138
No report available
Emmett, ID
October 19 842 200-260* 225-256* 220-284* 205-235* 190-229* 95-112 1,600-2,000
Eugene, OR 210-229* 200-247* 210-250* 190-231* 120-131 690-2,100
October 21 1,534 325-388 325-370 275-305 255-265 240-255 195-228 105-128
Madras, OR 315-347.50 285-319 250-285 245-256 215-229 210-223 130-148
No report available
Vale, OR
October 21 840 185 100-267.50 155-307.50 115-265 120-245 177.50-222.50 92.50-200 35-130
Davenport, WA 85-269 105-258 155-239.50 85-240 150-201 92.50-179 99-169 1,500-1,700
October 17 1,400 290* 245* 224-245* 123-143.50
Toppenish, WA 258-262.50* 227-236* 205* 134-141 1,525-1,590
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Selected AuctionsSelected Auctions
Week Ending October 24, 2024Week Ending October 24, 2024

Feeder prices for steers & heifers reflect medium and large 1 cattle,  Feeder prices for steers & heifers reflect medium and large 1 cattle,  
unless otherwise notedunless otherwise noted;; * * Indicates medium and large 1-2 Indicates medium and large 1-2

DATE
200-300 lb. 300-400 lb. 400-500 lb. 500-600 lb. 600-700 lb. 700-800 lb. 800 lb. -up

SLAUGHTER COWS PAIRS
MARKET SLAUGHTER BULLS REPLACEMENTS

SLAUGHTER FORWARD CONTRACTSSLAUGHTER FORWARD CONTRACTS FORWARD BEEF SALESFORWARD BEEF SALES
Delivery Month Neg. Sales 0-21 days 2,119
Oct. '24 113,660 Neg. Sales 21+ days 1,214
Nov. '24 174,926 Formula sales 4,046
Dec. '24 137,375 Forward contract sales 190
Jan. '25 94,039 Domestic sales 6,248
Feb. '25 83,400 NAFTA Exports 222

NATIONAL WEEKLY FED BEEF SLAUGHTER VOLUME: OCTOBER 20, 2024NATIONAL WEEKLY FED BEEF SLAUGHTER VOLUME: OCTOBER 20, 2024
Domestic Imported

Forward Contract 20,667 3,727
Formula 274,872 4,807
Negotiated Cash 74,872 120
Negotiated Grid 42,588 1,644
Packer Owned 11,864 N/A
Total 424,863 10,298

FED CATTLE TRADEFED CATTLE TRADE Head CountHead Count  Avg. Weight Avg. Weight Avg. PriceAvg. Price

WEEKLY WEIGHTED AVERAGES  
Live FOB Steer 76 1,600 187.00
Live FOB Heifer 123 1,426 186.91
Dressed Del Steer 76 953 304.00
Dressed Del Heifer N/A N/A N/A
SAME PERIOD LAST WEEK
Live FOB Steer 576 1,548 185.83
Live FOB Heifer 759 1,350 186.14
Dressed Del Steer 140 1,008 295.00
Dressed Del Heifer N/A N/A N/A
SAME PERIOD LAST YEAR
Live FOB Steer 14,714 1,540 183.51
Live FOB Heifer 2,948 1,324 183.09
Dressed Del Steer 5,723 959 289.83
Dressed Del Heifer 3,465 835 289.99

Find out how YOUR AUCTION MARKET can become a PREFERRED Find out how YOUR AUCTION MARKET can become a PREFERRED WLJWLJ partner! partner!
At no cost to you, we’ll send you weekly copies of the Western Livestock Journal that you can share with your 

customers to keep them informed of what’s happening in the beef industry. There is no obligation or downside! 
Contact Hannah at 720-370-8275 for more information.

Santa Teresa, NM - 
Compared to Wednesday, steer calves 

and yearlings sold steady. Heifers traded 
steady. Trade active, demand good. 

Supply consisted of steers and spayed 
heifers weighing 300-700 lbs.

Feeder heifers: Medium and large 1&2
300-400 lbs 286-296
400-500 lbs 266-276
500-600 lbs 246-256

Feeder steers: Medium and large 1&2
300-400 lbs 337-347
400-500 lbs 307-317
500-600 lbs 277-287

Douglas, AZ - 
 Compared to Wednesday, steer calves 

and yearlings sold steady. Heifers traded 
steady. Trade active, demand good. 

Supply consisted of steers and spayed 
heifers weighing 300-700 lbs.

Feeder heifers: Medium and large 1&2
300-400 lbs 283-293
400-500 lbs 263-273
500-600 lbs 243-253

Feeder steers: Medium and large 1&2
300-400 lbs 333-343
400-500 lbs 303-313
500-600 lbs 273-283

USDA WEEKLY IMPORTED FEEDER CATTLEUSDA WEEKLY IMPORTED FEEDER CATTLE
October 24,  2024
Mexico to United States Feeder Cattle Import Summary
Receipts EST: 69,500 Week Ago EST: 6,800 Year Ago Act: 6,150

CANADIAN LIVESTOCK PRICES & FEDERAL INSPECTED SLAUGHTER FIGURESCANADIAN LIVESTOCK PRICES & FEDERAL INSPECTED SLAUGHTER FIGURES

Alberta Direct Sales (4% shrink) Price Weekly
Change

Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 lbs 175.99 +0.08
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 lbs 174.74 +0.88
Ontario Auctions
Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 lbs 176.69 +0.68
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 lbs 175.22 +0.68
Slaughter Cows, Cutter and Utility 1-3, 1100-1400 lbs 115.42 -1.59
*Price comparison from one week ago.

(slide 10 cents on steers and heifers basis 300 lbs. All sales fob port of entry.)

Average feeder cattle prices (CND) for week ending Tuesday, October 22, 2024Average feeder cattle prices (CND) for week ending Tuesday, October 22, 2024
Steers: Alberta Saskatchewan Ontario

501-600 lbs 301.06 305.50 294.65
601-700 lbs 284.36 283.74 275.37
701-800 lbs 261.64 274.35 242.61
801-900 lbs 245.13 246.92 240.03

Heifers:
401-500 lbs 293.26 293.73 293.41
501-600 lbs 263.42 267.29 268.53
601-700 lbs 249.04 248.47 243.60
701-800 lbs 234.53 236.96 227.34

USDA MEXICO TO U.S. WEEKLY LIVESTOCK IMPORTSUSDA MEXICO TO U.S. WEEKLY LIVESTOCK IMPORTS
Feeder cattle imports weekly and yearly volume.

 Species Current
Week

Previous
Week

Current
Year-to-date

Previous
Year-to-date

10/14/2024 10/7/2024
Feeders 24,962 23,421 1,085,922 931,827

  CATTLE FUTURES: CME Live CattleCATTLE FUTURES: CME Live Cattle
10/18 10/21 10/22 10/23 10/24 High* Low*

Oct. 18763 18700 18805 18880 18738 19633 15310
Dec. 18733 18683 18813 18898 18733 19975 16853
Feb. 18813 18763 18883 18943 19000 19000 16668
Apr. 18905 18855 18950 18995 19043 19043 17005

    CATTLE FUTURES: CATTLE FUTURES: CME Feeder CattleCME Feeder Cattle
10/18 10/21 10/22 10/23 10/24 High* Low*

Oct. 24833 24758 24943 24985 24978 26390 21608
Nov. 24760 24660 24893 24940 24863 26460 21920
Jan. 24550 24425 24605 24675 24580 27095 22268
Mar. 24478 24365 24488 24550 24443 26625 22460
*High and low figures are for the life of the contract.

12

CutoutsCutouts FED BOXED BEEFFED BOXED BEEF
DATE CHOICE SELECT COW BEEF CUTOUT 50% LEAN 90% LEAN
October 24 321.17 294.34 274.10 76.74 347.31
October 23 321.41 295.77 275.30 62.55 350.57
October 22 323.96 294.80 275.59 63.10 350.56
October 21 322.86 296.21 276.90 65.77 N/A
October 18 320.65 294.20 276.86 58.12 353.18

BEEF REPORT: Weekly Composite Boxed BeefBEEF REPORT: Weekly Composite Boxed Beef
WEEK
ENDING

COMPREHENSIVE
Loads/Price

PRIME
Loads/Price

BRANDED
Loads/Price

CHOICE
Loads/Price

SELECT
Loads/Price

UNGRADED
Loads/Price

October 18 7,570 310.98 270 354.94 1,383 316.87 2,339 312.38 783 290.02 2,795 275.53
October 11 6,410 304.11 215 347.12 1,170 309.49 1,879 302.07 711 286.86 2,435 271.97
October 4 6,573 300.09 235 342.81 1,189 304.59 2,104 298.48 683 285.83 2,362 268.87
September 27 7,123 301.18 209 344.67 1,317 306.65 2,162 299.69 764 287.49 2,672 273.14

MARKET AT A GLANCEMARKET AT A GLANCE This Week: 10/24/2024This Week: 10/24/2024 Week AgoWeek Ago Year AgoYear Ago
Choice Fed Steers 187.00  185.83 183.51

CME Feeder Index 249.56 q 250.25 540.62

Boxed Beef Average 321.17  319.26 306.85

Average Dressed Steers 304.00  295.00 289.83

Live Slaughter Weight* 1,414  1,411 1,382

Weekly Slaughter** 608,000  586,000 638,000

Weekly Beef Production*** 523.5  504.1 527.8

Hide/Offal Value 11.43  11.34 12.88

Corn Price 4.19  4.05 4.80

  *Average weight for previous week. **Total slaughter for previous week. ***Estimated year-to-date figure in million pounds for previous week.

MMARKET ARKET NNEWSEWS
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As of Oct. 18, the daily 
Choice boxed beef price 
was $320.65/cwt, up from a 
recent low of $296.37/cwt 
on Sept. 26 and the highest 
price since July 15. The 
weekly Choice boxed beef 
price is also at the highest 
level since July and has av-
eraged 2.2% higher year 
over year and a record high 
for the year-to-date (Figure 
1). 

Numerous wholesale cuts 
have moved higher recently 
including chuck arm roast, 
chuck roll, chuck mock ten-
der and chuck flap. Whole-
sale round cuts have also 
moved higher including 
round knuckle, top inside 
round, bottom (gooseneck) 
round, outside round and 
eye of round. 

Middle meat prices from 
the loin and rib have also 
increased, including bot-
tom sirloin flap, sirloin tri-
tip, loin strip and tender-
loin. Likewise, wholesale 

ribeye prices have increased 
recently and are showing an 
early seasonal demand for 
the holidays.

Thus far in 2024, steer 
slaughter is unchanged 
from one year ago. Heifer 
slaughter is down 1.6% year 
over year. Total fed slaughter 
is down 0.7% compared to 
last year, less than earlier ex-
pected. For the year-to-date, 
steer carcasses have aver-
aged 25.5 pounds heavier 
than last year, and heifer car-
casses are averaging 22.6 lbs. 
heavier than one year ago. 

The result of stronger-
than-expected fed slaughter 
and heavier carcass weights 
has been an increase in fed 
beef production of 1.9% year 
over year thus far in 2024. In 
fact, for the last 16 weeks, fed 
beef production has been 
3.7% larger year over year. 
The increase in boxed beef 
prices is perhaps even more 
surprising in the face of in-
creased fed beef production. 

Higher prices and increased 
quantities suggest that beef 
demand continues to be very 
robust.

In contrast to fed beef pro-
duction, nonfed beef pro-
duction is sharply lower this 
year, down 12.8% year over 
year. Total cow slaughter is 
down 15.3%, consisting of a 
13.8% year-over-year de-
crease in dairy cow slaughter 
and a 16.8% decrease in beef 
cow slaughter so far this year. 
Bull slaughter is also down 
8.1% compared to last year. 
Tighter supplies of lean 
trimmings have kept pro-
cessing beef prices higher 
this year and the demand 
for lean has increased de-
mand for lean carcass cuts. 
For example, the current 
wholesale price of 90% lean 
trimmings is higher than 
wholesale prices for top in-
side round, bottom (goose-
neck) round, and outside 
round.

In the fall, summer grill-

ing demand gives way to 
seasonally stronger de-
mand for roasts, crock pot 
cooking and increased mid-
dle meat demand in restau-
rants. Wholesale ground 
beef prices have moderated 

recently as hamburger grill-
ing demand slows but pric-
es remain well above year-
ago levels. Total beef pro-
duction is down a scant 
0.7% so far this year and 
may end the year equal to 

year ago levels. Despite this, 
wholesale and retail beef 
prices are higher thus far in 
2024. — Derrell S. Peel, 
Oklahoma State Univer-
sity Extension livestock 
marketing specialist

Beef production and fall beef demand

“That’s the one driving 
force in the UK funding and 
government policy—how to 
reduce methane per kilo-
gram of product. We can’t 
wait to do it and when we 
decide to do it, we need to do 
it fast,” said Mike Coffey of 
Scotland’s Rural College. 
Coffey was a featured speak-
er during the 2024 Beef Im-
provement Federation (BIF) 
Symposium June 12 in Knox-
ville, TN.

Coffey shared his perspec-
tive on the United Kingdom’s 
(UK) progress towards re-
ducing methane emissions 
in beef and dairy cattle. Up-
dates included current selec-
tion and management trends 
in dairy and beef popula-
tions, his perspective on 
what the future of UK pro-
duction will look like, some 
of the challenges the UK will 
face, and his vision for solv-
ing the challenge of methane 
emissions.

Coffey emphasized that 
production per cow had in-
creased, which plays a role in 
reduced methane emissions 
per unit of product. Like the 
U.S. dairy, selection for pro-
duction alone negatively af-

fected disease resistance and 
cow fertility. Selection on the 
overall index PLI, which is 
like net merit indices in the 
U.S. dairy population, has 
been successful in not only 
increasing production but 
improving disease resistance 
and fertility in cattle.

Coffey said he believes 
more needs to be done to 
meet climate change goals, 
farmers’ needs and society’s 
needs. Old practices, such as 
antibiotic use and exporting 
calves for veal or euthanizing 
calves, were not deemed so-
cially acceptable and UK 
market demands for dairy 
products reflected as such. 

He explained this is where 
utilizing sexed beef semen 
can play a role and give 
calves a purpose in the sys-
tem. He also believes dairy 
cows will need to be even 
less susceptible to illness, 
have increased fertility and 
live longer to decrease the 
number of environmentally 
and fiscally expensive re-
placements that need to be 
raised. Current levels of fer-
tility, disease resistance and 
longevity are not enough. 

“More efficient cows that 

are good for the environ-
ment actually are more prof-
itable than not,” he said, em-
phasizing that the cows with 
the least environmental im-
pact should also be the most 
profitable.

There will, however, be 
challenges to achieving 
these lofty goals. Coffey not-
ed climate change and ex-
treme weather events, geo-
political events that can 
drastically impact input 
costs and supply chains, en-
ergy prices, increasing cow 
sizes and a lack of weight 
data collection will be ob-
stacles that need to be over-
come for these goals to be 
met—with an emphasis on 
decreasing cow size. 

Coffey summarized, 
“Change is coming, but you 
are capable of dealing with 
it. It’s not scary, it’s an op-
portunity.”

To  w a t c h  t h e  f u l l 
presentation, visit youtu.be/
NRGHLZMrdPg. For more 
information about this year’s 
Symposium and BIF, 
i n c l u d i n g  a d d i t i o na l 
presentations and award 
w i n n e r s ,  v i s i t 
BIFSymposium.com. — BIF

With cow efficiency, phenotype is king

THE NEW 
WLJ.NET.

LOADING 90%...

October. Placements in 
September are estimated to 
be 95.8%, and marketings 
for September are predict-
ed at 102.2%.

Feeder cattle
Feeder cattle futures also 

closed higher, with the Oc-
tober contract up $2.68 to 
$249.40 and the November 
contract  up $2.77 to 
$248.52. The CME Feeder 
Cattle Index lost 69 cents to 
$249.56. 

Corn futures were higher, 
with the December con-
tract up 15 cents to $4.21 

and the March contract up 
14 cents to $4.35. 

Missouri: Joplin Regional 
Stockyards in Carthage sold 
8,127 head on Monday. 
Compared to the last auc-
tion, feeder steers under 
800 lbs. sold steady to $5 
lower, with heavier weights 
selling steady to $3 higher. 
Feeder heifers sold from $2 
higher to $6 lower. Bench-
mark steers averaging 720 
lbs. sold between $250-265, 
averaging $255.78. 

Nebraska: Tri-State Live-
stock in McCook sold 3,505 
head on Monday. Com-
pared to the last auction, 
steers were $9-21 lower and 
heifers were $4-26 lower. 

Benchmark steers averag-
ing 741 lbs. sold for $276.

Oklahoma: Oklahoma 
National Stockyards in 
Oklahoma City sold 8,620 
head on Monday. Com-
pared to the previous auc-
tion, feeder steers under 
800 lbs. sold steady to $3 
lower and over 800 lbs. were 
steady to $2 higher. Feeder 
heifers traded steady to $2 
lower. Steer calves sold 
steady to $4 lower, and heif-
er calves were mostly 
steady. Benchmark steers 
averaging 719 lbs. sold for 
$ 2 5 0 - 2 5 8 ,  a v e r a g i n g 
$254.89. — Charles Wal-
lace, WLJ contributing 
editor 

MARKETS
(from page 1)

CME Feeder Cattle Index lower



CLASSIFIED ADS WORK!
www.wlj.net

CLASSIFIED ADVERTISING  
GENERAL INFORMATION 

ADVERTISING RATES
BY THE WORD: 90 cents per word for each insertion.
MINIMUM WORD RATE: 17 words or fewer, $15.30 one time.
MAD RATES: (Bold headline) $2 more per insertion for your 
phone number, email and/or website, plus first 2 or 3 words in 
bold print. (Applies to word ads only)
BOXED AND BOLD: (Boxed with bold text) $5 more per 
insertion. (Applies to word ads only)
BLIND BOX AD: We will assign your confidential number and 
forward replies to you. Cost is $12 per 3 issues for mail and 
handling service.
BOXED DISPLAY ADS: $30 per column inch for each insertion.
MINIMAL ARTWORK: No additional charge.
BLACK AND WHITE PHOTO: $10, LIMIT OF ONE.
COLOR PHOTO: $35 EACH.
DISCOUNTS: 5% for running your ad 3 to 5 times; 10% for 6 
times or more; up to 35% for 52 times.
SUGGESTION FOR CORRECT WORD COUNT: Be sure to 
include your name, address and phone number in the count, as 
well as all initials and abbreviations. Hyphenated words count 
as two.
TEARSHEETS: Available upon request only. Can be faxed or 
mailed.
CONDITIONS
EMPLOYMENT WANTED ADS: Must be paid in advance.
DEADLINE: Tuesday at 4:30 p.m. MT, the week prior to 
publication date. Newspaper is published on Mondays.
LIABILITY: Advertiser is liable for content of advertisement and 
any claims arising therefrom made against the publication.
Publisher is not responsible for errors in phoned-in copy. 
Publisher reserves the right to refuse any advertising not 
considered in keeping with the publication standards.
COMMISSIONS: Classified advertising is NOT agency 
commissionable.

1 ..................Employment Wanted
2 .............................. Help Wanted
3 ..................... Situations Wanted
4................... Distributors Wanted
5 ................................ Appraisers
6 ................................... Auctions
7 ............................... Auctioneers
8 ....................................Feedlots
9 ................................ Lost Cattle
10 .......................... Cattle for Sale
11 ...........................Cattle Wanted
12 ................. AI/Semen/Embryos
13 ..................................... Brands
14 ............................Dogs for Sale
15 ...........................Horses/Mules
16 ........................... Bison/Buffalo
17 .................. Sheep/Goats/Hogs
18 .................... Livestock Supplies
19 .........Ranch/Livestock Services
20 ............... Real Estate Opportunities
20A ...........Pacific Real Estate For Sale
20B . Intermountain Real Estate For Sale
20C ...... Mountain Real Estate For Sale
20D .... Southwest Real Estate For Sale
20E .............Plains Real Estate For Sale
20F .........Midwest Real Estate For Sale
20G .....Southeast Real Estate For Sale

20H  ..... Northeast Real Estate For Sale
20I ........... Foreign Real Estate For Sale
21 .................. Real Estate Wanted
22 ...Real Estate Rent/Lease/Trade
23 ...................... Pasture Available
24 ........................Pasture Wanted
25 ...........................Mineral Rights
26 ........................Hay/Feed/Seed
27 .................................. Irrigation
28 ...............Ag/Industrial Supplies
29 ........................Fencing/Corrals
30 ..................Equipment For Sale
31 ...................Equipment Wanted
32 ..................... Building Materials
33 .........................Trucks/Trailers
34 ...............Tractors/Implements
35 .............. Business Opportunity
36 ......................................Loans
37 ................................. Insurance
38 ................ Financial Assistance
39 ............... Tech/Books/Art/Etc. 
40 ......................... Miscellaneous
41 .............................. Lost/Found
42 ...................................Personal
43 ...................................Schools
44..............Auctioneering Schools

CLASSIFIED INDEX

Call & schedule your classified  
ad today!

800-850-2769
classified@wlj.net
303-722-0155 Fax

C L AS S I F I E D  C O R R A L

22  FORFOR  11 PLACE A CLASSIFIED PLACE A CLASSIFIED 
AD, SEE IT IN PRINT  AD, SEE IT IN PRINT  

& ONLINE& ONLINE

CLASSIFIED CORRAL
7355 E. Orchard Road, #300 • Greenwood Village, CO 80111 

1-800-850-2769 • Fax:  303-722-0155
www.wlj.net  •   classified@wlj.net

DO NOT PHONE IN RESPONSES TO BLIND BOX ADS.  
ADVERTISERS' NAMES AND LOCATIONS ARE CONFIDENTIAL. 
INCLUDE THE AD DEPARTMENT NUMBER IN YOUR EMAIL 
RESPONSE OR ON YOUR ENVELOPE AND YOUR REPLY WILL BE 
PROMPTLY FORWARDED.

WWW.WLJ.NETWWW.WLJ.NET 303-722-7600303-722-7600
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Cattle 
For Sale 10

NEED EXTRA 
INCOME?

Advertise a hunting  
or fishing lease!  

 
CALL NOW!CALL NOW!    
800-850-2769800-850-2769

Real Estate 
Pacific 20A

Dogs 
For Sale 14

Take WLJ with you 
wherever you go!

Subscribe 
today!

Blue Red Heeler puppies AKC. 
360 749 6333

Loans 36

RATES AS LOW AS 5.5%!
Business & Financial Consulting.
Designed for the Farmer/Rancher 

(Not the Banker)
www.agrionefinancial.com

303-773-3545
You Call Steve, I’ll Come to You.

Pasture 
Wanted 24

NEW & USED PIPE 
Saw Cut Post, used sucker rod, used 

guard rail.  
Conlin Supply Company, Inc 

Call Larry 209-847-8977
Delivery available.

Ag/Industrial 
Supplies 28

5th generation rancher in search of 
winter ground for 100-200 fall pairs.

 References available. 
Based in Orland. 

916-705-6861

Irrigation 27

 Fair Prices . Good Service . Rancher Owned 
  DELIVERY THROUGHOUT THE WEST 
CCAALLLL  TTOODDAAYY::  777755--665577--11881155  

HDPE PIPE for Ranch Water Systems

2 x 2.WLJ.option.qxp_Layout 1  5/31

Real Estate 
Southwest 20D Real Estate 

Southwest 20D

We need your listings on any types of ag properties in TX, NM, OK & CO.
RANCH & FARM REAL ESTATE

Scott Land Company, LLCScott Land Company, LLC

PRICE REDUCED! CHOICE 320± ac. – irrigated farm, w/pivot sprinklers, irrigation wells & an 
older home which would be liveable or could be moved. Located on pvmt. in prime farming area of 
Castro Co., TX.

PRICE REDUCED! MULESHOE RANCH – 1,074.18± ac. grassland, great access conveniently 
located outside of Muleshoe, TX.

UNION CO., NM – Just out of Clayton, NM, 2± sections  located on pvmt. complete with two 
large circles containing 398.4± ac. & 452.94± ac. irrigated by pivot sprinklers w/five irrigation wells & 
accompanying irr. equipment, on pvmt. together w/a lease of 800± ac. of Kiowa National Grassland.

UNION CO., NM – Just out of Clayton, a large feedyard w/four circles irrigated by ¼ mile sprinklers, 
six irr. wells and accompanying irr. equipment just across the hwy. from the two sections w/the grass 
lease. The two sections w/the grass lease & the feedyard w/four adjoining quarters can be purchased 
together or separately.

www.scottlandcompany.com • 800-933-9698 day/eve
Ben G. Scott – Broker • Krystal M. Nelson – NM QB

Real Estate Rent/
Lease/Trade 22

Ranch for Lease
Accepting bids for irrigated Clove

Ranch in Dixon, CA.
434 Acres, cross fenced into 10

pastures. Irrigated by Rec District
2068 with a guaranteed water

supply.
Stock water well on property, feeds

all pastures and corrals.
Full set of working corrals with a

capacity of 500 head.
Ranch will be available 5/1/2025 for

the grazing season.
Send bids & information requests to:

rongilliland7@gmail.com

Rhodesian Ridgeback Puppies
 10 weeks, shots, kennel trained, 
weaned, wormed, full blood but 

not registered. 
$400.

(814) 853-3058

POWDER RIVER
LIVESTOCK EQUIP.

Best prices with delivery available.  
Conlin Supply Co., Inc.

Oakdale, CA
Ask for Larry or Albert
209/847-8977

Livestock 
Supplies 18

Real Estate 
Opportunities 20

Hay & cattle ranch with 200 cow/calf 
capacity on 440+ acres over 5 

parcels. 
2 homes, multiple barns, 

outbuildings, corrals. Ample water, 
hay revenue, hunting. Close to Mt 

Shasta & Oregon. 
Visit TheRanchoLargo.com

“If you are feeding lots of 
big squares, Sinch Bale 
Feeder is the solution!”

Videos & more on website.
Phone Charles: 
(435) 459-1848

Excellent selection of Angus bulls 
for sale.

AI-sired from proven cow families.
Westwind Angus

(530) 736-0727

80 head black baldy heifers
Calving date 3/10/2025 - 5/1/2025.

Bred to low birth weight Angus bulls.
Vira Shield 6VL5, dewormed and 

poured with cleanup.
Located in south central Oregon.

Call (707) 484-5696

REGISTERED TEXAS 
LONGHORNS FOR SALE IN 

CALIFORNIA
Featured in September 2020 

American Beef Producer 
magazine.

Gentle pairs, steers, heifers, solid 
and colorful bulls. Foraging, 

hardy, low-maintenance cattle, 
traffic-stopping colors. Cross 
breed with your herd for easy 

calving, robust calves resistant to 
disease. Fascinating, fun to show, 

simple handling.
Westhaven Ranch 
Tel: 209-274-9917

Email: swestmoore@gmail.com
 www.westhavenlonghorns.com

2 Bar 
Angus
Hereford, 
Texas
806/344-7444
877/2BAR-ANG
www.2barangus.com

150 Bulls For Sale 150 Bulls For Sale 
Home of 2 Bar Twenty XHome of 2 Bar Twenty X

Real Estate
Mountain 20C

715 Acre Livestock Farm in the 
Big Horn Basin WY 

Irrigating 541 acres, 4 pivots with 
free water.  Functional 

improvements, 4 bedroom home, 
large shop with attached apartment, 

livestock barn, 2 large metal 
buildings, corrals with fed pens.

$3,190,000
RuraLands Real Estate 

contact: frank@ruralands.com
307-851-2426

Real Estate 
Plains 20E Real Estate 

Plains 20E

4 acres of chopped corn from a 
maze.

Corn and chopped stalks for sale as 
feed.

San Jose, CA.
Kevin: (510) 368-3040

Hay/Feed/ 
Seed 26

Visit www.wlj.net today!

STAY UP TO DATE



THOMAS ANGUS 
RANCH PRODUCTION 

SALE
Oct. 17, Baker City, OR

110 Angus bulls . . .$7,227
93 Angus  
females . . . . . . . . . . . 4,821

Auctioneer: Trent 
Stewart

Sale Managers: Cotton 
& Associates

TOPS—Bull:  Thomas 
T r e n d s e t t e r  3 5 3 8 , 
8/23/2023 by SG Salvation; 
to Signature Farms LLC, 
Coloma, WI, $55,000. Bred 
heifers: Thomas Miss Lucy 
2574, 9/4/2022 by Connealy 
Clarity bred to GB Fireball 
672; to Circle F Farms, Baxley, 
GA, $38,000. Thomas Lady 
Jet 3073, 1/20/2023 by 
Connealy Clarity bred to 
Baldridge Heat Seeker H925; 
to Grieb Ranch, Arroyo 
Grande, CA, $14,000. — 
JARED PATTERSON

LAMBERT RANCH 
BUTTE BULL SALE

Oct. 19, Oroville, CA
32 Hereford  
bulls . . . . . . . . . . . . . $6,109

22 Angus bulls . . . . . 5,732
Auctioneer: Rick 

Machado
TOPS—Hereford bulls: 

Lambert Whit 83L, by NJW 
135U 33B WHIT 373G ET; to 
Steve Bianchi, Valley Ford, 
CA, $9,500. Lambert Hoss 
33L, by NJW 170D 41E Hoss 
222H; to Steve Bianchi, 
Valley Ford, CA, $7,750. 
Lambert End Game 59L, by 
VCR LR 173D End Game 32H 
ET; to El Sur Ranch, Monterey, 
CA, $7,750. Angus bull: 
Westwind LE Doc Ryan 1465, 
by T/D Doc Ryan 049; to 
G a n s b e r g  R a n c h , 
Gardnerville, NV, $8,500. — 
JARED PATTERSON

NILE RED ANGUS 
FEMALE SALE

Oct. 18, Billings, MT
14 Red Angus bred  
heifers . . . . . . . . . . . $6,321
20 Red Angus open  
heifers . . . . . . . . . . . . 4,320
Auctioneer: Kyle Shobe
Sale Manager: Thomas 

Livestock Services
TOPS—Bred heifers: 

Feddes Lakina 024-365, 

2/11/2023 by C-T Reputation 
0094 bred to Bieber Payday 
K113; to Bullis Creek Ranch, 
Wood Lake, NE, $12,000. C-T 
Miss Pan 3077, 1/28/2023 by 
Bieber CL Energize F121 bred 
to Feddes Eastwood 3284; 
to Jeff Pettit, Sebree, KY, 
$9,250. CK Olivia 3022, 
1 / 2 2 / 2 0 2 3  b y  H X C 
Grindstone 9908G bred to 
PIE Captain 057; to Fischer 
Red Angus, Harlowton, MT, 
$9,250. FCC Blockana I66-
3304, 1/16/2023 by TAC 
Drifter H10 bred to Bieber 
Payday K113; to Jake 
Patterson, Gooding, ID, 
$9,000. Open heifers: HRR 
Sallee 447, 2/23/2024 by 
HRR Franchise 8211; to Blom 
Red Angus, Vida, MT, $6,500. 
DCCC Sue 4005, 3/14/2024 
by Six Mile Timberlake 180T; 
to Madison Brist, Kila, MT, 
$6,000. SUTH Daisey Duke 
204M, 2/18/2024 by Red 
U2Q Boss Hog 2161K; to 
Greg Sanders, Clinton, MS, 
$6,000. TJB Energize Marta 
412, 2/11/2024 by Bieber CL 
Energize F121; to Gilleard 
Show Stock, Stevensville, 

MT, $6,000. — DEVIN 
MURNIN

NILE ANGUS SALE
Oct. 18, Billings, MT

1 Open cow . . . . . $16,000
19 Bred heifers . . . 11,460
27 Open heifers. . . . 5,750
24 Embryos . . . . . . . . .687
3 Pregnancies . . . . .8,833

Auctioneer: Joe 
Goggins

Sale Manager: Ron Frye 
Marketing

TOPS—Bred heifers: Sitz 
Shauna 47L, 1/18/2023 by 
Sitz Incentive 704H bred to 
Sitz Insignia 12031; to Elm 
Tree Farm, Paris, KY, $39,000. 
Pick of Bred Heifers; to Edgar 
B ros. ,  Ro c k h a m,  S D, 
$20,000. JCH J&K Rita 
3636, 2/25/2023 by Sitz 
Incentive 704H bred to 
Raven Republic; to 3C Cattle, 
Stevensville, MT, $17,500. 
SRS Rose 3120, 2/15/2023 
by Sitz Resilient 10208 bred 
to SRS Logical 5273L; to 
Parker Cattle Co., Twin Falls, 
ID, $17,000. KG Enchantress 
3199, 3/2/2023 by HA 
Opportunity H695 bred to 

Ellingson Badlands 0285; to 
Lindskov LT Ranch, Isabel, 
SD, $17,000. VDAR Polly 
3729, 1/21/2023 by B Bar 
Black Mass 3045 bred to 
VDAR Kawliga 2141; to VLS 
Angus, Dunn Center, ND, 
$16,000. Open cow: BCC 
Everelda Entense 58J, 
2/15/2021 by Sitz Stellar 
726D; to Bear Mountain 
Angus, Palisade, NE, $16,000, 
1/2 interest. Open heifers: 
Pick of open heifers; to Basin 
Angus Ranch, Laurel, MT, 
$18,000. Willekes Rita M103, 
1/2/2024 by Basin Jameson 
1076; to Turner Meadow 
Ranch, Wills Point, TX, 
$15,000, 1/2 interest. — 
DEVIN MURNIN

BASIN ANGUS RANCH 
FEMALE SALE

Oct. 19, Billings, MT
70 Total registered  
females . . . . . . . . .$13,875
161 Commercial bred 
cows. . . . . . . . . . . . . . 3,136

Auctioneer: Roger 
Jacobs

Sale Manager: Dick 
Beck

TOPS—Bred cows: Basin 
Camilla 9044, 1/28/2019 by 
Basin Rainmaker 4404 bred 
to Boyd Bluegrass 1203; to 
B ra n c h  V i ew  A n g us, 
Hustonville, KY, $32,500, 1/2 
interest. Basin Lucy 9007, 
1 / 7/ 2 0 1 9  b y  E X A R 
Monumental 6056B bred to 
Basin Kash Deposit 2138; to 

Markota Angus, Lisbon, OH, 
$21,000, 1/2 interest. Bred 
heifers: Basin Joy 3061, 
1/16/2023 by EZAR Step Up 
9 1 78  b re d  t o  B a s i n 
Rangeland 3511; to Boyd 
Beef Cattle, Mays Lick, KY, 
$35,000, 1/2 interest. Basin 
Joy 3461, 3/26/2023 by 
Basin Jameson 1076 bred to 
Basin True Grit 1021; to 
Express Ranches, Yukon, 
OK, $24,000. Basin Lucy 
3512, 1/18/2023 by SG 
Salvation bred to Basin True 
Value 3017; to Rooney 
Angus, White Sulphur 
Springs, MT, $24,000. Open 
cows: Basin Joy 8471, 
1 / 2 5 / 2 0 1 8  b y  B a s i n 
Paycheck 5249; to Powerline 
Genetics, McCook, NE, 
$29,000. Basin Lucy 8444, 
1 / 2 3 / 2 0 1 8  b y  B a s i n 
Rainmaker 4404; to Branch 
View Angus, Hustonville, KY, 
$21,000. Open heifers: 
Basin Joy 4025, 1/4/2024 by 
RSA True Balance 1311; to 
Jimmy Joe Henderson, 
Stettler, AB, $50,000, 1/2 
interest. Basin Lucy 8431, 
1 / 2 1 / 2 0 1 8  b y  B a s i n 
Rainmaker 4404 with a 
Basin Jackson 4723 bull calf 
by side; to Branch View 
Angus, Hustonville, KY, 
$34,000, 1/2 interest. Basin 
Rita 4439, 2/17/2024 by GB 
Fireball 672; to Nowatzke 
Cattle Co., Michigan City, IN, 
$25,000, 1/2 interest. — 
DEVIN MURNIN
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Sale ReportsSale Reports

Sale Calendar is a service to 
our advertisers. There is a 
minimum advertising 
requirement to be eligible to 
be listed in the Sale Calendar. 
Contact your fieldman for 
more information or to have 
your date added to the Sale 
Calendar. We will only run 
auction sale dates or private 
treaty start dates.

ALL BREEDS
Nov. 2 – World of Bulls Bull 
Sale, Galt, CA

ANGUS
Oct. 28 – Dal Porto 
Livestock, Female Sale, 
Brewster, NE
Oct. 30 – SpringLake Angus, 
Dispersal Sale, Lynch, NE
Oct. 31 – Marcy Livestock, 
Cow Dispersal Sale, Gordon, 
NE
Nov. 7 – Stokrose Land & 
Livestock, Bull Sale, Moses 
Lake, WA
Nov. 9 – Montana Ranch, 
Bull & Female Sale, Bigfork, 
MT
Nov. 11 – Green Mountain 
Angus Ranch, Bull Sale, 
Billings, MT
Nov. 13 – Riverbend Ranch, 
Bull Sale, Idaho Falls, ID
Nov. 14 – Hoffman Ranch, 
Bull Sale, Thedford, NE
Nov. 15 – Jorgensen Land & 
Cattle, Bull Sale, Arcadia, FL
Nov. 16 – TLC Ranch & Sugar 
Top Angus, Bull Sale, 
Jerome, ID
Nov. 18 – J&L Livestock, 
Bred Females Sale, Billings, 
MT
Nov. 21 – JR Ranch & 
Sackmann Cattle, Bull Sale, 
Othello, WA
Nov. 22 – TD Angus, Female 
Sale, North Platte, NE
Nov. 23 – Baldridge/
Tiedeman & Frank Cattle and 
Genetics, Female Sale, 
Chappell, NE
Nov. 23 – Diamond Peak 
Cattle Co., Female Sale, 

Loma, CO
Nov. 23 – Redland Angus, 
Bull Sale, Buffalo, WY
Nov. 23 – Spring Cove 
Ranch, Female Sale, Bliss, ID
Nov. 23 – Queen Ann Cattle, 
Female Sale, Loma, CO
Nov. 26 – Paint Rock Angus, 
Bull Sale, Hyattville, WY
Nov. 29 – Vermilion Ranch, 
Bull Sale, Billings, MT
Dec. 2 – Jacobsen Ranch, 
Bull Sale, Great Falls, MT
Dec. 2 – Stevenson’s 
Diamond Dot, Bull Sale, 
Hobson, MT
Dec. 3 – Stevenson Angus 
Ranch, Bull Sale, Hobson, MT
Dec 3 – ZumBrunnen Angus, 
Production Sale, Lusk, WY

HEREFORD
Nov. 25 – Berry Herefords, 
Bull Sale, Cheyenne, WY

RED ANGUS
Nov. 2 – Bet on Red Sale, 
Reno, NV
Nov. 4 – Sand Dune Cattle 
Co., Dispersal Sale, Burwell, 
NE
Nov. 11 – Ludvigson Stock 
Farms, Bull Sale, Park City, 
MT
Nov. 18 – Lautenschlager 
Red Angus, Female Sale, 
Othello, WA

SALERS
Dec. 2 – Jacobsen Ranch, 
Bull Sale, Great Falls, MT

STABILIZER
Nov. 9 – Leachman Cattle, 
Bull Sale, Fort Collins, CO
Nov. 16 — Leachman Cattle, 
Bull Sale, Alma, NE

COMMERCIAL
Nov. 15 – Rollin’ Rock Angus, 
Bred Heifer Sale, Pilot Rock, 
OR
Nov. 18 – COLA’s 21st 
Century Female Sale, 
Madras, OR 
Nov. 23 – Spring Cove 
Ranch, Female Sale, Bliss, ID

Sale CalendarSale Calendar
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