
The market moved higher during the holiday-shortened week, al-
though cash trade was slow to get moving.

Live cattle futures found gains over the week. The October contract 
gained $2.83 to close at $183.65, and the December contract gained $2.70 
to close at $187.50.

Cash trade over the week was slow to get started. Through Thursday 
afternoon, only about 16,000 head sold. Live steers sold from $179-184, 
averaging $182.69, and dressed steers sold from $286-288, averaging 
$287.90.

“Given how quiet the market is at this point, it's seeming 
like trade could wait to develop until Friday unless packers 
show better interest and offer up steady bids from the get-go,” 
wrote ShayLe Stewart, DTN livestock analyst, in her Thursday 
midday comments.

Cash trade for the week ending Sept. 3 totaled 68,750 head. 
Live steers averaged $182.81, and dressed steers averaged 
$290.33.  

The national weekly direct beef type price distribution for 
the week of Aug. 28 to Sept. 4 was the following on a live basis:  

• Negotiated purchases: $182.52.     

• Formula net purchases: $186.22. 
• Forward contract net purchases: $178.06.     
• Negotiated grid net purchases: $185.25.   
On a dressed basis:  
• Negotiated purchases: $290.90.      
• Formula net purchases: $292.06.  
• Forward contract net purchases: $277.13.     
• Negotiated grid net purchases: $298.07.
“In the real world, cattle feeders sold 68k head of negotiated fed cattle 

for two consecutive weeks,” 
Cassie Fish, market analyst, 
wrote in The Beef on 

See MARKETS on page 17

Feeders find momentum higher; cash trade steady
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INSIDE WLJ
NUTRITION, FEED & HEALTH 
— This issue includes a special feature 
on Nutrition, Feed and Health. Dive 
in to read about vaccines, innova-
tions in feed, best practices in grazing 
and more! Page 11

BACK TO WORK — After month-
long break, Congress comes back 
into session with potential shutdown 
looming. Page 4

A LOOK BACK IN HISTORY

The debate on horse slaughter has 
gone on for decades. Let’s look back 
17 years to the U.S. House of 
Representatives passing a bill to ban 
horse slaughter nationwide. “The 
vote of attention on behalf of 
agriculturalists, as well as animal 
rights activists, was House Resolution 
503, the American Horse Slaughter 
Prevention Act. Legislators said yes 
by a 263 to 146 vote to a ban that has 
the potential of leaving approximately 
1%, or 92,000 horses, in the U.S. 
with an undetermined fate … if the 
Senate  fo l lows sui t ,  i t  wi l l 
immediately  cease al l  horse 
slaughtering in the U.S.,” read the 
Sept. 11, 2006, article. The bill did 
not end up passing the Senate.
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Adobe Stock

Petitioners in Oregon are pushing a measure that would criminalize killing live-
stock for food, animal husbandry practices, and fi shing, hunting and trapping.

WEEKLY CHOICE CUTOUT

WEEK ENDING: 9-7-23

CME FEEDER
$249.33

DRESSED STEERS
$288.19

LIVE STEERS
 $182.90

5 AREA WEEKLY WTD
AVERAGE STEER PRICE
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— Second suit still 
pending

A federal judge has dismissed 
with prejudice a lawsuit filed by 
Cody Easterday claiming Tyson 
Fresh Meats Inc. created a mo-
nopoly market in the Northwest and 
violated federal and state statutes. 

U.S. District Judge Stanley Bastian 
in the Eastern District of Washing-
ton ruled Easterday does not have 
standing to sue Tyson on any of the 
claims as the contracts were be-
tween the company and Easterday 
Ranches, not Cody Easterday indi-
vidually. 

Lawyers for Easterday filed a suit 
against Tyson Fresh Meats Inc. in 
February 2023, alleging it created an 
anti-trust atmosphere where cattle 
feeders, including Easterday, had to 
contract with Tyson. Easterday 
claimed that he and Easterday 
Ranches for a decade were subject 

to being charged erroneous fees, 
interest and commissions in viola-
tion of federal and state law. The suit 
states Tyson violated the Packers 
and Stockyards Act of 1921, the 
Sherman Antitrust Act of 1890 and 
the Washington State Consumer 
Protection Act. 

Complaint
Until the bankruptcy liquidation, 

Easterday Ranches operated three 
feedlots with a combined capacity 
of 75,000 head and also contracted 
with other feedlots under a 50/50 
arrangement where both parties 
assumed the risk. 

The suit stated that in the spring 
of 2010, Tyson changed the terms of 
the agreement and determined 
Easterday Ranches should bear 
100% risk for any shortfall related to 
purchasing, feeding and delivery of 
cattle to Tyson’s Pasco, WA, process-

ing plant. To minimize risk, Easter-
day Ranches had “the option to use 
(Tyson) CME contracts, both basis 
and actual basis, to help manage his 
risk.”

Between 2010 and 2020, both 
parties negotiated changes and 
amendments to the cattle feeding 
agreement. The suit claims Easter-
day “understood at the time he 
signed each agreement that he did 
not have the ability to negotiate with 
Tyson any of the terms or conditions 
of such agreements.”

The suit showed beginning in 
2016 and until November 2020, 
Easterday submitted false invoices 
to Tyson under the cattle feeding 
agreement. On Dec. 7, 2020, Easter-
day agreed to transfer ownership of 
cattle owned by Easterday Ranches 
to Tyson. 

The suit claimed Easterday 

Judge drops Easterday’s 
monopoly suit against Tyson

See EASTERDAY on page 21

— IP3 gathers signatures
Producers may recall Oregon 

animal activists’ 2021 efforts to put 
an initiative on the state’s 2022 bal-
lot that would redefine animal cru-
elty and sexual assault in the state 
statutes. Known as Initiative Peti-
tion 13 (IP13), the measure failed to 
receive enough signatures and 
never made it to the ballot. How-
ever, the petitioners did not end 
their campaign there, and are back 
with a new initiative that would go 
even further to criminalize basic 
animal husbandry practices, along 
with hunting and fishing.

The latest petition, IP3, now aims 
to make it on the 2024 ballot. The 
initiative is largely similar to IP13 
but contains even stricter language 
that criminalizes intentionally kill-
ing animals, breeding animals and 
raising livestock for food. 

The proponents’ website claims 
they are pushing IP3 “not to be pu-
nitive towards anyone currently 
involved with the injuring, killing or 
breeding of animals, but rather to 
be protective of the needs of the 
animals and to codify their right to 

life and bodily autonomy in law.”
The signature gathering process

began this summer, and according
to the “Yes on IP3” Facebook page,
over 30,000 signatures had been
gathered by July. To qualify for the
ballot, the petition must have about
120,000 signatures for verification
to the Oregon Secretary of State by
July 8, 2024.

The proponents’ website asks for
donations and volunteers, and
notes that for every $3,000 they
raise, they are able to hire one full-
time petitioner to spend one month
collecting signatures. The group’s
Facebook page announces oppor-
tunities for volunteer and paid pe-
titioners, paying petition circulators
a base pay of $19.38 an hour and
even offering hundreds of dollars in
biweekly bonuses. 

As of early August, the campaign
had received about $120,000 in
donations. According to the Oregon
Secretary of State, the largest entity
donation, $50,000, came from the
out-of-state Karuna Foundation, a
group that supports vegan and

OR initiative to criminalize 
ag practices makes headway

See IP3 on page 19

— Allocation will remain 
at May levels

The Bureau of Reclamation an-
nounced on Sept. 5 that the Klam-
ath Project water supply alloca-
tion would not be curtailed further 
for water users. In mid-August, 
irrigation districts and Tribes were 
informed that a curtailment may 
happen due to a potential shortfall 
in water supply.

“Due to improved hydrology in 
the Klamath Basin over the last 
two weeks, opportunities for Up-
per Klamath Lake water conserva-
tion this fall and winter, and coor-
dination with Tribal partners and 
water users, no curtailments will 
be necessary,” Reclamation said 
in news release.

The agency is required to meet 
a minimum water elevation in the 
Upper Klamath Lake for endan-
gered Lost River and shortnose 

suckers and provide streamflows 
in the Klamath River for threat-
ened salmon.

“While this recent development 
is a relief, it also serves as a poi-
gnant reminder of the broader 
challenges surrounding water 
management,” the Klamath Water 
Users Association (KWUA) wrote 
in a Facebook post. “The uncer-
tainties of this year are emblem-
atic of a more profound issue of 
systemic water mismanagement.”

The Klamath Project water sup-
ply will remain at 260,000 acre-feet 
(an acre-foot is 325,851 gallons). 
In April, the agency allocated 
215,000 acre-feet for Klamath 
Project water users. A month later, 
Reclamation increased the alloca-
tion to 260,000 acre-feet. 

“The Department appreciates 
the willingness of our partners to 

Klamath Basin water 
users will not face cuts

See WATER on page 9
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Activists assault 
agriculture 

It’s the start of football sea-
son and with that we see 
massive schools prey on 

smaller schools’ teams that every-
one knows don’t have a chance. 
Why would these smaller teams 
even entertain this idea? Exposure 
and money. They gain exposure 
on a national scale and receive 
large proceeds from this exposure. It’s a recruiting tool to 
help the smaller school while helping the bigger school pre-
pare for stiffer opponents. The small school knows they’re 
going to lose, but they also win at their own sacrifice.

It’s the same idea here. These activists are really going af-
ter animal agriculture, fishing and hunting at the same time 
in an initiative petition currently gaining traction in Ore-
gon’s ballot initiative process. 

The Oregon ballot initiative process is being treated as a 
recruiting tool. David Michelson, activist and chief petition-
er of the initiative going after Oregon’s largest industries, 
said on an activist podcast called “The Animal Law Pod-
cast” in 2021, “I see the ballot initiative process as a political 
process to effect change regardless of the ultimate outcome 
of the vote. Putting questions to the people is fundamental-
ly important.”

Initiative Petition 3, or IP3, is ugly. It goes after everything 
you can imagine in animal agriculture. It has already been 
recognized as a ballot initiative and now needs 120,000 sig-
natures to get on the ballot. On July 19, the petitioners’ 
Facebook page boasted they had collected 30,000 signa-
tures. 

A few points to highlight from this initiative: the breeding 
of animals would be considered sexual assault, there would 
be no commercial poultry farming, no fishing, no hunting, 
no rodeos and so on. Essentially, everything Oregon ranch-
ers, fishermen and hunters do would be under intense 
scrutiny of Oregon law.

The activists don’t care. Getting the attention and getting 
to this point is their objective. It’s a dirty way to build their 
name and further their agenda. It does not matter to them 
what the outcome, if this becomes law, would do to 
Oregon’s economy and food supply. Their website, www.
YesOnIP3.org, states, “Many of the people who have written 
into the campaign are understandably concerned about 
meeting their need for food. This is a vital need that we all 
share, and it is an important need to address. We want to 
assure you that there are ample resources to feed all 
Oregonians if IP3 were to pass. We are already producing 
far more food than needed to feed everyone. Oregon is a 
top-ranking producer of many field and seed crops, fruits, 
nuts, and vegetables, and IP3 could end up increasing our 
net agricultural production, depending on how the 
industry adapts. Because IP3 does not ban any specific 
industry and does not dictate how industries or the 
government respond to the proposed changes in statute, it 
is ultimately up to them to do what they feel best meets 
their needs as long as it also protects the animals’ needs to 
be free from suffering.”

The group goes on to talk about ranching by stating, “IP3 
does not prohibit a rancher from strictly raising and caring 
for bovines or any other animal. It would, however, require 
that the rancher does not abuse, neglect or sexually assault 
the animals under their care, meaning that the animals 
could not be killed or forcibly impregnated. This would cer-
tainly increase the cost to raise animals since many are cur-
rently killed at a small fraction of their natural lifespan, 
which is why we encourage ranchers to transition to an al-
ternative agriculture practice. If a rancher would prefer to 
continue caring for animals, there is also the possibility that 
they could help operate an animal sanctuary. At a sanctu-
ary, they could still care for animals, while also letting the 
animals live out their natural lives.”

But how will a rancher transition to this proposed agen-
da? Well, their stance is, “We have chosen to let the state de-
cide how resources are reallocated.”

I understandably admit it’s beyond a far chance this 
passes, but in 2022, IP13 was nearly identical to this one 
and now with IP3, the trend is a continuance of nuisance. 
It’s clear they won’t stop if they lose. We will have to be 
armed with information everywhere we go. Hunting, fish-
ing and wildlife watching account for $1.2 billion and 
11,000 jobs within the state of Oregon, while cattle is the No. 
2 industry in agriculture and accounts for $587 million in 
receipts. Around 96.7% of Oregon ranches are family-
owned and -operated with 44% of these owned and operat-
ed by women, according to the Oregon Farm Bureau. Ore-
gon is home to over 1,235 centennial ranches and almost 50 
ranches have gone on for 150 years. If that isn’t sustainabili-
ty, I’m not sure what is.

It’s not surprising that 15 Oregon counties have joined 
the Greater Idaho movement and are trying to become part 
of Idaho when there are measures like IP3 being proposed. 
— LOGAN IPSEN
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GGUEST UEST OOPINIONPINION WAYS THE BEEF INDUSTRY’S FOOD 
SAFETY PROGRAM HAS TRANSFORMED

When the Beef Quality Assurance (BQA) program launched 
more than 30 years ago, its focus was on improving food 
safety, specifically eliminating antibiotic residues in beef 
carcasses. As the program expanded, new research identified 
injection-caused intramuscular blemishes as a new topic to 
tackle. That’s where BQA earned its trademark, and those 
guidelines have stuck with cattle producers. Even today, 
when producers hear the BQA acronym, most think it’s about 
giving shots. Even though injection guidelines are still rele-
vant and have helped to nearly eliminate injection abscess-
es in the loin and round, BQA is about much more than in-
jection technique.

In the spirit of continuous improvement, BQA has trans-
formed into an educational platform that is now being lever-
aged throughout the beef supply chain. It has become a 
useful vehicle to share producers’ commitment to not only 
food safety, but also to cattle wellbeing and beef quality. 
Coupled with changing consumer dynamics, the BQA pro-
gram’s scientific approach to production standards is as 
important as ever. 

It’s not the BQA of the ’90s anymore, and here are three 
ways that the BQA program has changed with the times. 

BQA is much more than injection technique. The pro-
gram’s guidelines have evolved to encompass all animal 
husbandry related production practices that have been 
scientifically proven to affect beef quality and safety. For 
instance, data from the 2022 National Beef Quality Audit has 
indicated that the industry is experiencing more challenges 
with carcass bruising. Bruising leads to excess carcass trim, 
which reduces carcass weight and value—not to mention 
that bruises are a concern to cattle wellbeing. 

The BQA program has taken steps to address this by in-
corporating training on cattle behavior and handling. In 
addition to providing education on the principles of cattle 
behavior, understanding cattle flight zones and blind spots, 
BQA has also begun to share best practices for facility design 
and use, as well as transportation. If cattle producers under-
stand the hazards associated with bruising and work to 
eliminate them through low stress handling, end product 
bruising will improve. When the amount and size of carcass 
bruises decrease, so will carcass values. 

In addition to the core components of herd health, injec-
tions, antimicrobial stewardship and recordkeeping, the 
program now includes newer topics like biosecurity, imple-
menting worker safety protocols, emergency action planning 
and addressing environmental concerns on cattle opera-
tions. Each of these topics have been adopted by the BQA 
program to not only promote continuous improvement, but 
also as a response to recent consumer research, which has 
found these components to be important to consumers as 

they make beef purchasing decisions. 
You don’t have to attend a meeting to get BQA certified.

BQA can be completed online. Modules are available for free
thanks to the support of the Beef Checkoff, and are available
24/7 at www.bqa.org. Once a certification is earned, wheth-
er by completing the online modules or attending an in-
person meeting, producers can now complete continuing
education sessions for recertification credits.

Because several of the core BQA concepts have stayed the
same over the years and have become second nature on
many cattle operations, the new continuing education mod-
ules provide an opportunity to earn BQA credit by exploring
additional BQA-related topics like stockmanship or biosecu-
rity in more detail. A BQA certification is good for three years.

BQA is recognized, endorsed and rewarded throughout
the beef supply chain. BQA has always been the right thing
to do but now it is the expectation, and BQA-certified produc-
ers are rewarded for their commitment to the program. From
a financial standpoint, recent research has found that pro-
ducers can earn a premium of up to $16 per head when
selling feeder cattle on video, simply by noting their BQA
certification in their sale listing.

From the fed cattle perspective, BQA is good business, and
packers have recognized the benefits of the program when
they receive cattle from feedlots who demonstrate BQA
principles. Consequently, the major packers have made
commitments to BQA, which has enhanced relationships
with their customers, resulting in better sentiment from beef
consumers. 

The BQA program has also proven its importance in
other industry programming. For instance, the well-known
and respected beef marketing program, Certified Angus Beef,
has begun to support and promote BQA to share the positive
story of beef production with their loyal customer base. Ad-
ditionally, the BQA program has also begun to prove its
value as an important piece in the beef sustainability puzzle.
Groups like the U.S. Roundtable for Sustainable Beef are
utilizing BQA as the measuring stick to evaluate animal
health and wellness within the beef sustainability framework.

If you haven’t updated your BQA certification in over a
decade, now is the time. BQA is and always has been, the
right thing to do, but today, the program includes timely,
relevant training topics, convenient delivery methods and
is more valued throughout the industry than ever before.
The time-tested BQA program has intentionally evolved
through the decades to achieve its mission of guiding pro-
ducers towards continuous improvement using scienced-
based production practices that assure cattle well-being, beef
quality and safety. — Libby Bigler, Colorado BQA coordina-
tor

GGUEST UEST OOPINIONPINION EPA FAILS THE TEST 
ON WOTUS, AGAIN

Second chances don’t come along every day. But every 
once in a while, we get a chance to start fresh, learn from 
our mistakes and do better. The Environmental Protection 
Agency (EPA) and the Army Corps of Engineers had that 
chance with WOTUS. They had a prime opportunity to 
bring clarity to clean water regulations and respect the 
efforts of farmers and ranchers across the country. Instead, 
the EPA threw that second chance away and chose a 
shortcut rather than clearing away the muddy uncer-
tainty and government overreach.

Farmers and ranchers know the importance of clean 
water firsthand—our livelihoods depend on it—and we 
know our families, our neighbors and our communities 
are counting on us. That’s why farmers across the country 
take active steps to protect the water on and around our 
land—from planting cover crops to hold the soil in place 
to cutting back on tilling to prevent run off. At the Ameri-
can Farm Bureau Federation (AFBF), we have long called 
for EPA to recognize and respect farmers’ stewardship by 
providing clarity with clean water regulations.

Just a few months ago, farmers saw a landmark victory 
at the Supreme Court in the Sackett case. The justices 
unanimously struck down EPA’s significant nexus test and 
forced the agencies to make substantial changes to the 
2023 WOTUS rule. If ever there was a time for the EPA to 
go back and take input from farmers and ranchers on the 
clarity we need, this was it. Instead, the agency charged 
forward, ignoring clear and important concerns raised by 
the court, 26 states, and farmers and ranchers across the 

country. 
At every opportunity, Farm Bureau and our grassroots

members have been coming to the table and making our
voices heard on this issue for years. EPA has simply chosen
not to listen. This time, they didn’t even invite feedback
or comment on their new rule. Although the EPA did re-
move significant nexus from the new WOTUS rule because
of the Court decision, they have not removed the ambigu-
ity from the rule. 

Here’s one example: EPA has left the definition of “rela-
tively permanent” water as vague as possible. This gives
them plenty of room to regulate areas that look nothing
like waterways to an ordinary person—and leaves farmers
with no way to know what parts of their land might be
“waters” in EPA’s eyes. 

For nearly a decade now, farmers and ranchers have
been left guessing as regulations bounce back and forth.
If the EPA had listened to farmers, they could have finally
brought certainty and achieved a clear, permanent
WOTUS rule.

While this latest WOTUS rule is not the one we were
hoping for, let’s not lose sight of the fact that the courts—
including the Supreme Court—have often put the EPA
back in check when it comes to its blatant overreach. We
have achieved awesome victories together as we advo-
cated for what is right for our farms, ranches and our
natural resources. We will keep pressing forward, back to
the courts again, until we have the clear rules that farmers
deserve. — Zippy Duvall, AFBF president
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After a month-long break, 
the Senate came back into 
session Sept. 5 and the 
House was set to return Sept. 
11 to face many issues, in-
cluding the expiration of 
current appropriations mea-
sures and the current farm 
bill, both on Sept. 30.

While the Senate comes 
back a week earlier, most of 
the complications rest with 
the House.

Some Freedom Caucus 
members in the House have 
said that they favor a govern-
ment shutdown if Congress 
will not agree to their views 
on cutting the budget while 
other members are trying to 
come up with a measure to 
continue funding.

A future government shut-
down this fall is possible for 
one key reason: There are a 
whole lot of newer members 
of Congress who were not 
there when the government 
last shut down in 2018-19.

In early September, the 
White House called on Con-
gress to pass a short-term 
spending bill—a continuing 
resolution—to avoid a gov-
ernment shutdown. That 
also came with a $1.4 billion 
request to add funding to the 
USDA food aid program 
known as Women, Infants 
and Children (WIC), while 
the House appropriations 
bill actually includes a cut 
for WIC spending.

The White House also 
wants Congress to address 
some of the disasters that have 
happened while lawmakers 

were out, including the wild-
fires in Hawaii and Hurricane 
Idalia, which just hit Florida. 
The White House says the 
Federal Emergency Manage-
ment Agency needs a $16 bil-
lion injection of funds.

On the farm bill, most major 
programs would continue but 
some programs would expire 
unless the current farm bill is 
extended. The Congressional 
Research Service (CRS) issued 
an explainer on what happens 
if the farm bill isn't passed, or 
an extension is not passed.

The CRS stated:
• Some programs, such as 

crop insurance, are perma-
nently authorized and do not 
expire and would not be af-
fected by the farm bill expira-
tion.

• For the farm commodity 
and dairy support programs 
that expire after the 2023 crop 
year, the consequences of ex-
piration begin on January 1, 
2024, when inactive and out-
dated laws—commonly called 
“permanent law”—would be 
restored for dairy, the first 
commodity affected in the 
new crop year.

• For programs with a fiscal 
year authorization that are 
funded with discretionary ap-
propriations, or for programs 
with mandatory spending au-
thorized but not appropriated 
by the farm bill—such as the 
Supplemental Nutrition As-
sistance Program (SNAP)—an 
appropriations act or continu-
ing resolution could allow op-
erations to continue.

The CRS report also goes 

into detail on permanent law 
if a farm bill is not passed, or 
an extension fails. If new pro-
grams or an extension fails by 
the end of December 2023, 
permanent law could kick in 
for several crops, which would 

include seeing the price sup-
ports for dairy go from $19.30/
cwt to $67.60/cwt. That would 
cost somewhere between $15 
billion and $19 billion per year. 

The non-recourse loan 
rate for corn would go from 

$2.20 a bushel to $15.30 a 
bushel. A crop such as soy-
beans, which wasn’t grown 
much when permanent law 
was created in the 1930s, 
would have no program.

The permanent law triggers 

often provide a strong incen-
tive for Congress to ensure 
there is at least an extension in 
place to avoid some of these 
provisions from kicking in. — 
Chris Clayton and Jerry Hag-
strom, DTN

Congress returning to stare down potential government shutdown

“The market signals are clear 
for weights—everyone gets 
paid by weight throughout the 
beef value chain and it’s obvi-
ous the value of the genetic 
gain,” explained Dr. Peter Am-
er, AbacusBio Limited manag-
ing director. 

Amer gave his presentation 
titled “Precision Breeding Op-
portunities in an Evolving 
Breeding Objective Land-
scape” during the 2023 Beef 
Improvement Federation (BIF) 
Symposium July 4, in Calgary, 
Alberta, Canada. 

Amer described beef im-
provement as a road trip that 
deserves reflection. Looking 
back at the ground that has 
been covered in the past, see-
ing where we are now and fac-
ing forward for potential forks 
in the road ahead. 

Where have we 
been?

Genetic gain has brought 
forth increased weaning 
weights, yearling weights and 
mature cow weights, while si-

multaneously decreasing birth 
weights. The value of growth 
rate can be seen by the cow-calf 
producer, feedlot and beef 
packer. A larger calf at weaning 
results in more pounds sold for 
the cow-calf producer; heavier, 
faster-gaining calves results in 
increased efficiency and fewer 
days on feed in the feedlot; and 
less labor, transport and infra-
structure requirements for the 
beef packer as they are pro-
cessing fewer carcasses as the 
hot carcass weight continues 
to increase.  

“The biggest gains from the 
trend of growth rate probably 
occur in the feedlot. The effi-
ciency of average daily gain, a 
faster-growing animal creates 
more beef relative to the main-
tenance energy that is re-
quired,” Amer said. “You get 
big improvements in efficiency 
through fast growth, and then 
you get savings through fewer 
days on feed.” 

Where are we now?
The beef industry has real-

ized the value of genetic gain 
and continues to breed for in-
creases in weights while also 
considering the current de-
mands of the industry. The 
current genetic focuses are 
marbling, heifer pregnancy, 
stayability and feed efficiency. 
Marbling continues to drive 
the genetic focus of the indus-
try as it is the key to receiving 
more value for beef sold at the 
end of the value chain. 

Heifer pregnancy and stay-
ability are newer, yet important 
focuses to increase the longev-
ity of the cowherd. Feed effi-
ciency is important at each 
sector of the value chain as it 
increases efficiency, reduces 
methane emissions and im-
proves the bottom line. 

Where are we 
headed? 

The future of the beef in-
dustry looks towards wear-
able technology and new 
sustainability indexes. Wear-
able technologies have be-
come popular in the dairy 

industry as a way to collect 
data in real time and have 
started to show an increase 
in adoption within the beef 
industry. Sustainability in-
dexes are a breeding tool for 
a greener future. 

“We need more produc-
tion to feed a growing world 
and we need to do that more 
efficiently,” Amer explained. 
“We want less emissions in-
tensity so less methane per 
unit of product.”

Amer concluded his pre-
sentation with a discussion of 
extensive and intensive low-
emissions beef systems. Ex-
tensive beef systems require 
moderate-sized, fertile, func-
tional cows, whereas inten-
sive beef systems feed meth-
ane-reducing supplements. 

To watch Amer’s full 
presentation, visit youtu.be/
u6Ybl548T1E. For more 
information about this year’s 
Symposium and BIF, including 
additional presentations and 
aw a rd  w i n n e r s,  v i s i t 
BIFSymposium.com. — 
Megan Underwood, BIF

A beef improvement road trip
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Alarmed by a company that 
they say has been operating in 
the shadows buying large 
swaths of farmland in Solano 
County, CA, farmers and their 
advocates say the state should 
bolster its toolbox to protect 
agricultural resources and 
open space.

The call came during a hear-
ing at the state Capitol, where 
the state Senate Agriculture 
Committee held a panel dis-
cussion on “navigating threats 
to California agriculture.” The 
meeting was prompted by 
concerns that a group known 
as Flannery Associates LLC 
since 2018 has amassed 400 
parcels spanning nearly 55,000 
acres of agricultural-zoned 
land near Travis Air Force Base.

The group—now the largest 
landowner in Solano County—
formed the limited liability 
company so as not to expose 
the source of more than $800 
million used to purchase the 
land. That 75% of the land sur-
rounds the air force base raises 
national security concerns, 
local officials and state law-
makers have said.

Recent news reports re-
vealed the group is made up of 
Silicon Valley billionaire inves-
tors whose goal is to build a 
new city with tens of thousands 
of homes east of Fairfield. They 
plan to use a voter initiative, 
which overrides local zoning 
that protects Travis Air Force 
Base and area farmers.

The land acquisitions oc-
curred despite state conserva-
tion programs such as the Wil-
liamson Act and other mecha-
nisms designed to restrict ur-
ban sprawl and protect farm-
land.

U.S. Rep. John Garamendi 
(D-CA-08), whose district in-
cludes much of Solano County, 
said the firm is “using secrecy, 
bullying and mobster tactics” 
to force farmers to sell their 
land. Those tactics include hir-
ing “big city lawyers” to file a 
federal lawsuit against seven 
farm families, claiming they 
colluded to inflate the price of 
the land. Garamendi called the 
legal action “a heavy-handed, 
despicable intimidation tactic” 
and said the “bigwig billion-
aires” behind it “should be 
shamed” and held to account.

He said keeping the county’s 
unincorporated land in agri-
cultural production is the best 
way to prevent encroachment 
and to protect the military 
base, which “cannot operate 
surrounded by skyscrapers, 
wind turbines, tracked homes 
or other kinds of development 
right up to the fence line.” One 
way to keep the land in agricul-
ture, he said, is through con-
servation easements, which 
ensure farmers are compen-
sated for the value of their open 
space.

Himself a rancher, Gara-
mendi and his wife, Patricia, in 
1999 donated to the California 
Rangeland Trust a permanent 

conservation easement on his 
ranch in Calaveras County. He 
noted $40 million is available 
this year through the U.S. De-
partment of Defense Readi-
ness Environmental Protec-
tion Integration Program to 
purchase easements from will-
ing landowners.

“I hope agricultural land-
owners across the state will 
take a hard look at placing 
easements on their property,” 
the congressman said.

He encouraged the state to 
direct additional state funding 
and tax incentives to encour-
age more agricultural land-
owners to permanently con-
serve their property as open 
space.

State Sen. Melissa Hurtado 
(D-Bakersfield) who chairs the 
Senate Agriculture Commit-
tee, said she called the hearing 
because she has “grown sig-
nificantly concerned” about 
the threat that agricultural land 
acquisitions pose, with some 
purchases done by other na-
tions and anonymous compa-
nies.

Last year alone in the Cen-
tral Valley, one brokerage firm 
that specializes in farmland 
sales oversaw transactions cov-
ering 6,024 acres in specialty 
crops, more than 8,479 acres in 
dairy sales and more than 
17,329 acres in open land de-
velopment properties, she 
noted.

Hurtado said she’s had 
“tough conversations with 
many farmers” who are “living 
in fear of having to go bankrupt 
or being forced into selling 
because they feel being pushed 
out by outside interests.” She 
said the concern is not just 
about protecting farmland but 
the rights to resources such as 
water on the land.

The Williamson Act, which 
gives landowners property tax 
breaks if they don’t develop the 
land, has not been effective in 
slowing the pace of acquisi-
tions in Solano County, said 
Christopher Cabaldon, former 
mayor of West Sacramento, 
who is running for the District 
3 seat in the state Senate. He 
noted the land Flannery pur-
chased is almost entirely Wil-
liamson Act holdings, which 
served as “a flag, like buy here” 
because the conservation pro-
gram “has kept prices low for 
potential buyers to swoop in.”

Landowners who terminate 
their Williamson Act contracts 
early must pay a 15% penalty 
of the current market value of 
the land, but Cabaldon said 
such a penalty “is of no conse-
quence” to buyers such as 
Flannery, which has often paid 
above-market prices for its So-
lano County land acquisitions.

He said even if the Flannery 
project is rejected locally, “you 
can’t reset the clock” and re-
turn to the way the commu-
nity was because the farmers 
who sold their land will have 
left, and the supportive infra-

structure that existed will have 
been eliminated.

“If you’re a farmer or ranch-
er in this area now, you may be 
completely surrounded by in-
compatible uses that will make 
it impossible for you to sur-
vive,” he said.

He said changes to state laws 
are necessary to ensure local 
communities and agriculture 
“have at least a fighting chance” 
as projects such as the one 
Flannery has proposed come 
forward.

Fresno County Agricultural 
Commissioner Melissa Cregan 
said she has seen abandoned 

crops on purchased farmland 
harbor pests that move on to 
nearby farms. Such was the 
case on the west side of Fresno 
County, where a Canadian 
pension fund bought and left 
7,000 acres, “causing millions 
of dollars in damage to the 
neighbors.”

Current abatement laws 
“don’t work,” she said, as the 
abatement process first re-
quires agricultural commis-
sioners to determine who the 
property owner is, which she 
said is difficult to do. If the 
property owner does not coop-
erate, she would need to re-

move the abandoned crops. In 
the case of the 7,000 acres, she 
said, it would cost $20 million 
to $25 million—more than 
double her department bud-
get.

Madonna Lang, a fifth-gen-
eration farmer and second-
generation realtor in Bakers-
field, said there needs to be 
better transparency in real es-
tate transactions to identify 
property owners. This includes 
collecting information such as 
a verified physical address, 
email, phone number and for-
eign status for corporations, 
LLCs and individuals owning 

land in the state.
She noted California law re-

quires sellers to declare if they
possess nonforeign status, but
the requirement does not ap-
ply to buyers.

Even though the Williamson
Act may not have stopped the
Flannery acquisitions, Michael
Delbar, CEO of California
Rangeland Trust, said the pro-
gram can provide “a huge ben-
efit” to farmers and ranchers
by lowering their taxes and
helping to keep them in busi-
ness. — Ching Lee, assistant 
editor of Ag Alert, California
Farm Bureau Federation

Rural land grab in Solano County prompts hearing
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Secretary of Agriculture 
Tom Vilsack visited the 
Fa r m  P ro g re s s  Sh ow 
(FPS) earlier this month, 
rolling out new renewable 
energy funding while de-
fending his use of federal 
funds to help stimulate 
both farm income and the 
rural economy. 

Vilsack is facing possi-
ble limits on his ability to 
use the $30 billion annual 
funds USDA receives for 
the Commodity Credit 
Corporation (CCC). The 
fund gives him the lati-
tude to use CCC funds to 

help farmers market and 
sell commodities. The 
secretary of Agriculture 
used the fund to spend 
$3.1 billion on 141 cli-
mate-smart grants from 
USDA over the past year. 
Now, the GOP House 
funding bill essentially re-
stricts USDA’s ability to 
use that fund except for 
emergencies. 

“It’s important for us to 
keep all of these tools 
available and flexible,” 
Vilsack said about USDA 
programs. 

In talking about the 

farm bill, he said it’s im-
portant to note USDA 
“has a number of other 
tools” to help stimulate 
the rural economy. 

Like others in the Biden 
administration, Vilsack 
keeps pointing to legisla-
tive impact over the past 
two-plus years, including 
the American Rescue 
Plan, the Bipartisan Infra-
structure Law and the In-
flation Reduction Act, all 
of which have boosted 
USDA spending in areas 
like renewable energy, 
broadband development 

and funding for supply 
chains such as processing. 

Vilsack sees efforts in 
Congress, including the 
farm bill, to limit USDA’s 
use of those funds and 
programs. 

“I’m hopeful that there 
isn’t any effort to restrict 
the ability and capacity of 
the department to use all 
of its tools, including the 
Commodity Credit Corpo-
ration, and we’ll continue 
to work with members of 
Congress on both sides of 
the aisle to try to find cre-
ative ways to try to deal 

with the challenges of put-
ting a farm bill together.” 

While the House Ap-
propriations bill for USDA 
makes significant cuts 
and ends some programs 
from the American Res-
cue Plan and the Inflation 
Reduction Act, Vilsack 
said he hopes Congress 
will pass the Senate ver-
sion, which doesn’t make 
all those changes. Con-
gress will return after La-
bor Day with a short win-
dow to either pass spend-
ing bills or pass a continu-
ing resolution to keep the 
government operating. 

“We’re hopeful at the 
end of the day that the 
Senate Ag bill represents 
the model for our future 
budget, knowing full well 
that it’s going to be a tight 
budget because of the 
debt-ceiling negotiations 
and legislation,” he said. 

Adding income 
opportunities 

Vilsack also rolled out 
$266 million in loans and 
grants under the Rural En-
ergy for America Program 
(REAP) to fund 1,334 re-
newable energy and ener-
gy-efficiency projects in 
47 states, Guam and Puer-
to Rico. 

Speaking to the FPS 
crowd, Vilsack used a 
whiteboard to highlight his 
focus on broadening the 
revenue streams for farm-
ers in different ways. He 
pointed out that while net 
farm income was at record 
levels over the past couple 
of years, just 11% of farm-
ers accounted for that in-
crease. He then criticized 
the “get big or get out” phi-
losophy for farming. 

“The critical question 
for all of us is if we are 
satisfied with all of that,” 
he said. “I don’t think we 
are, and I don’t think we 
should be.” 

Vilsack added that the 
imbalance of farm income 
is “the biggest challenge 
today” in agriculture. 
Highlighting other farmer 
income options, Vilsack 
pointed to various initia-
tives at USDA. They in-
clude the 141 climate-
smart agricultural projects, 
REAP funding and a sepa-
rate funding pool of $9.7 
billion for rural electric 
cooperatives to build out 
renewable energy projects. 
The agency is also working 
to stimulate more local 
and regional processing in 
areas like meat production 
and fertilizer. 

The secretary also talk-
ed about tax credits for 
sustainable aviation fuel. 

“Production agriculture 
is incredibly important, 
and we should continue to 
support it,” Vilsack said. 
“But we have to make sure 
we also support the small- 
and mid-sized farmers as 
well … This is not just im-
portant for agriculture. 
This is also important for 
small communities. If you 
have fewer farmers, you 
have fewer farm families.” 

Prop 12 
The secretary was asked 

about the impact of Cali-

fornia’s Proposition 12, 
which sets rules on pen 
sizes for swine related to 
pork sold in the state. Vil-
sack indicated some agree-
ment with Republican law-
makers that a national 
standard on rules for food 
production may be need-
ed. He noted the law re-
flects some of the broader 
divisions in the country. 

“I think it is important to 
have a larger conversation 
which elevates it beyond 
pork and California to sim-
ply say, ‘Are we OK with 50 
different systems, in theo-
ry, on the following issues, 
on agriculture, on abor-
tion, on guns on fill in the 
blank? Are we OK with 
that?’”  

Biofuels and EVs 
Asked about the Biden 

administration’s focus on 
electric vehicles (EVs), Vil-
sack took some umbrage 
with the question. He noted 
the Renewable Fuel Stan-
dard (RFS) program got to 15 
billion gallons under the 
Biden administration. 

“What administration 
finished the work on E15? 
What administration has 
made E15 year-round 
available?” Vilsack said. 
“What administration has 
put billions of dollars into 
the development of sus-
tainable aviation fuel? 
What administration end-
ed the rather liberal use of 
waivers to allow petroleum 
companies to basically 
skirt the responsibilities 
under the Renewable Fuel 
Standard, OK? The answer 
to every one of those ques-
tions is it’s the Biden ad-
ministration. So, it’s not as 
if the Biden administration 
has forgotten about biofu-
els. It hasn’t forgotten 
about ethanol … So, there 
are a lot of firsts here.” 

Carbon pipelines 
With a plane buzzing the 

farm show site carrying a 
banner “No Dangerous 
CO2 Pipelines,” Vilsack 
was asked about what role 
USDA should play on car-
bon pipelines. 

The secretary noted “full 
disclosure” that his son 
works for a carbon pipe-
line, and as governor of 
Iowa, Vilsack vetoed a bill 
to further restrict eminent 
domain. He said people 
need to find more ways to 
get along and understand 
the balance and impor-
tance of certain industries, 
like ethanol production, for 
the economy. 

“In addition to basically 
providing additional farm 
income and stabilizing 
corn prices and soybean 
prices, it also is a job cre-
ator and a job supporter,” 
Vilsack said.  He also 
pointed to the impact bio-
fuels have had on lowering 
gas prices. 

“So, consumers are saving 
money every single day. I 
believe it’s an environmen-
tal benefit from an air qual-
ity standpoint. So, there are 
lots of benefits to this indus-
try so it seems to be we 
should be figuring out ways 
in which we can help,” he 
said. — Chris Clayton, DTN 
ag policy editor

Vilsack calls for Congress to maintain funding  exibility
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  2271 County Road 74 • Quinter, Kansas 67752

Gordon Jamison (785) 299-0441 • Merle High (717) 821-0309
Gerald High (717) 821-0324 • Aden Glaze (785) 475-4125

www.JamisonRanch.com
One of AQHA’s respected 

breeder programs!

JAMISONJAMISON Quarter HorsesQuarter Horses

PREVIEW on Oct. 4th starting at 1:00 (CDT)
SALE on Oct. 5th - 12 Noon (CDT)

ADDITIONAL PREVIEW 
at 9:00 AM the morning of sale

Previews on www.JamisonRanch.com
or www.TheLivestockLink.com

Thursday

October 5, 2023October 5, 2023

20th Annual Ranchers & Breeders Production Sale

NOON at the ranch
Quinter, Kansas

VIDEOS will be online September 15 at JamisonRanch.com or TheLivestockLink.com

For more 
information contact:

Selling 132 Quarter Horses
56 Saddle Horses (Geldings & Saddle Mares)

54 2023 Foals
including 4 from Hanging b Quarter Horses

8 Broodmares
5 Ponies

9 Horses from Santa Fe Ranch 
(Jay George, 605/391-6230)

JAMISONJAMISON Quarter HorsesQuarter Horses

LThe ivestocKLink
TM

www.TheLivestockLink.com

Videos & Preview by:

E-maIl: merle@jamisonranch.com

Lot 66 • JA Roan Bar Oaks “Flame”
Born: 2019 • Sorrel Gelding

Sire: Roan Bar Valentine   Dam: JA Deluxe Cline

Lot 33 — Spotted Tails Drift X JA Matty Wood Frost
                 Born: 2023 • Bay Roan Stallion

Lot 94 • JA Deluxe Courage “Kitten”
Born: 2020 • Bay Mare

Sire: Courage of the Heart   Dam: PC Laughing Delluxe

Lot 73 • JA Orphan Vaquero
Born: 2012 • Red Roan Gelding

Sire: Wily Vaquero   Dam: JA Orphan Rain

Lot 95 • JA Rooster Martwood
Born: 2020 • Buckskin Mare

Sire: Roosters Shorty   Dam: JA Cajun Martwood

Lot 6
Born: 2023 • Sorrel Stallion

Sire: Gallo Simpatico   Dam: JA Fancy Frostywood

Lot 1 
Born: 2023 • Bay Mare

Sire: Gallo Simpatico   Dam: JA Sunfrost Kate
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What a difference a year 
makes when it comes to cow 
prices! Whether it is weigh-up 
cows at $1.10/lb. or young 
bred heifers and cows push-
ing $2,500-3,000 per head, 
the recent rise in prices has 
been dramatic. 

Many cow-calf producers 
will sell calves this fall and 
make a solid profit. For areas 
that have received rain and 
forage is available, this will en-
courage retaining of heifers 
and the rebuilding of cowherds 
that have been reduced due to 
drought. The motivation of 
many will be to keep and ac-
quire as many bred cows as 
possible to produce more high-
dollar calves.

One of the possibilities cur-
rent market conditions present 
is the opportunity for cow-calf 
producers to capitalize on in-
creasing cow value. Young and
middle-aged, bred cows are in 
high demand by the market. Is 
there an opportunity to sell 
bred cows in the next two to 
three years and capitalize on 
these strong cow prices? What 
is the estimated depreciation 
that will occur with current 4-, 
5- and 6-year-old cows in the 
herd over the next two to three 
years based on their expected 
market value as a bred cow this 
fall and winter? 

When the projected cost to 
carry those cows is calculated 
with expected deprecation, 
death loss and interest, will 
anticipated calf prices cover 
those costs and still make a 
profit? What will it look like if 
the market should decline?

Selling home-raised bred 
cows offers the opportunity to 

take full advantage of the fact 
that all income from those cow 
sales is taxed as capital gains 
income. When raised heifers 
and cows intended for breed-
ing purposes are sold and they 
are older than two years of age, 
those sales are taxed at a capital 
gains rate. 

For females that were 
bought, only the appreciated 
value above the purchase price 
qualifies as capital gains in-
come. The reduced tax rate on 
capital gains income can be a 
significant advantage when 
compared to calf or yearling 
sales which are taxed as ordi-
nary income.

For a married couple filing 
jointly in 2023, the federal tax 
rate is 0% on capital gains in-
come up to $89,250 and it is 
taxed at 15% for income from 
$89,251-553,850. Also, there is 
no self-employment tax on 
capital gains income, which is 
15.3% on ordinary income. 
The tax rate on ordinary in-
come is 10% up to $22,000, 
12% for income from $22,000-
89,450 and 22% for income 
from $89,450-190,750. 

These tax rates are reduced 
by 20% if the income qualifies 
for the “qualified business in-
come deduction.” Visit with 
your tax accountant for more 
information on this.

For $150,000 of taxable net 
income after deductions from 
ordinary cattle sales, a ranching 
couple treated as a sole propri-
etorship would owe approxi-
mately $38,000 in federal taxes 
and self-employment tax. If the 
taxable net income were from 
capital gain sales, the couple 
would owe approximately 

$9,000 in taxes. This is a differ-
ence of $29,000! If you are a 
cow-calf producer and are 
thinking of retiring, present 
high-bred cow prices, capital 
gains tax rates and current tax 
laws may make this an attrac-
tive time to exit the business.

So, what is the point? A con-
versation with your tax ac-

countant may be warranted as 
marketing strategies and 
plans for this fall and winter 
as well as the next few years 
are evaluated.

Examining opportunities to 
take advantage of high cow 
prices by selling more bred 
cows and simultaneously re-
taining more heifers could 

reveal ways to take advantage 
of the capital gains tax rate 
which allow for more of the 
money generated from cattle 
sales to be kept in the pro-
ducer’s pocket. Selling home-
raised bred cows that may be 
approaching their cyclical 
peak in market price and hav-
ing that income taxed at a 

capital gains rate rather than 
as ordinary income could be a 
significant wealth building ad-
vantage! Selling home-raised 
bred cows when prices are 
high and replacing them with 
home-raised heifer calves 
could be profitable in the near 
term for the cow-calf business. 
— Nebraska Extension

Will you capitalize on increasing cow value?

A new grant awarded to 
the University of Nevada, 
Reno (UNR) will help efforts 
to bring more sustainability 
to Nevada’s meat and poultry 
industry, providing more 
training to people who want 
to work in this vital supply 
chain for the nation.

The University recently 
received one of seven Meat 
and Poultry Processing Agri-
culture Workforce Training 
awards from the USDA and 
its National Institute of Food 
and Agriculture. It’s part of a 
$4.5 million effort from the 
federal government given to 
learning institutions around 
the country. 

The $650,000 grant for the 
university will be used by the 
College of Agriculture, Bio-
technology & Natural Re-
sources to enhance its cur-
rent harvesting and process-
ing training programs for the 
meat and poultry industry. 

The program is a partner-

ship with Western Nevada 
College. Through the col-
lege, students will be able to 
earn a certificate for the pro-
gram and apply credits to-
ward an associate degree. 
UNR students may be able 
to earn a transcript endorse-
ment for credits earned to-
ward the bachelor’s degree 
they are pursuing. 

Western Nevada College 
will be exploring the best 
format of instruction, includ-
ing online, in-person and 
hybrid education for some of 
the credits needed for the 
program. The other credits 
for the program will include 
hands-on internship work at 
Wolf Pack Meats, which is 
part of the university’s Ex-
periment Station unit, the 
university’s Extension Mo-
bile Harvest Unit, or other 
Nevada meat- and poultry-
processing plants. 

“Ensuring our food supply 
is safe and sustainable is in-

credibly important to our 
region,” said Western Nevada 
College President Kyle Dalpe. 
"We’re proud to work with 
UNR and play a role in devel-
oping a skilled workforce for 
the meat and poultry indus-
try in Nevada.” 

Staci Emm, professor 
and Extension educator in 
Mineral County, said a goal 
of the program is to offer a 
high school-university du-
al enrollment program by 
its third year. Emm added 
that several high schools 
are in the process of build-
ing their own meat labs, 
which will facilitate the 
dual enrollment program. 

“Students in high school 
will eventually be able to 
take classes in the program, 
and then apply those cred-
its toward a college degree,” 
she said. 

Program leaders are pre-
dicting 40 participants a year 
for the three-year program, 

equaling 120 graduates by 
2026. It is estimated that at 
least 40% of these graduates 
would work in a Nevada 
meat-processing plant.

These programs tie into 
the USDA’s National Institute 
of Food and Agriculture’s 
stated goal to build a pipeline 
of highly skilled meat-pro-
cessing workers, while also 
supporting fair wages and 
safe workplaces. 

According to the USDA’s 
press release on its overall 
programs for meat- and 
poultry-processing busi-
nesses, the efforts will “make 
investments to increase in-
dependent meat and poultry 
processing capacity, expand 
market opportunities for 
farmers, and support a grow-
ing workforce in rural areas.” 

For more information on 
these training programs, 
contact Emm at emms@unr.
edu or 775-945-3444, ext. 
1039. — UNR Extension

NV university to expand training 
programs for meat processing

Aaron Cell: (541) 633-3284
Rebecca Cell (541) 771-4151

P.O. Box 38, Fort Rock, OR 97735

AARON AND REBECCA BORROR

www.9peaksranch.comwww.9peaksranch.com

Selling 80 Spring Yearling Bulls and 50 Fall Yearling Bulls 

STERLING CONFIDENCE PLUS 804
S A V RAINFALL 6846 

BASIN RAINMAKER 4404                                                       
CONNEALY COOL 39L

9 PEAKS BLITZEN E890
 9 PEAKS LIGHTNING G846

SITZ STELLAR 726D 
LUCKY 7 SPECIAL FOCUS 448

FEATURING SONS OF THESE 
OUTSTANDING ALL-AROUND SIRES:

STERLING CONFIDENCE PLUS 804STERLING CONFIDENCE PLUS 804

15 YEARS15 YEARS RAISING ANGUS SEEDSTOCK SUSTAINABLY ON PUBLIC LANDSRAISING ANGUS SEEDSTOCK SUSTAINABLY ON PUBLIC LANDS

AAA # 19189229   SIRE: CONNEALY CONFIDENCE PLUS   MGS: HOOVER DAM AAA # 19189229   SIRE: CONNEALY CONFIDENCE PLUS   MGS: HOOVER DAM 

CED BW WW YW MILK MARB RE $M $B $C
9 -1.3 63 118 22 1.09 0.92 80 181 314  

S A V RAINFALL 6846 S A V RAINFALL 6846 

AAA # 18578963   SIRE: COLEMAN CHARLO 0256    MGS: S A V 8180 TRAVELER 004AAA # 18578963   SIRE: COLEMAN CHARLO 0256    MGS: S A V 8180 TRAVELER 004

CED BW WW YW MILK MARB RE $M $B $C
8 0.4 56 108 26 0.71 0.72 84 128 250

17th annual
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Softer global demand leads to lower cattle prices in most regions

engage in productive con-
versations to work through 
the past couple of weeks,” 
said Matthew Strickler, De-
partment of the Interior 
deputy assistant secretary 
for fish and parks. “We 
landed in a place that con-
firms our commitment to 
water users and fulfilling 
environmental needs.”

The KWUA estimates 
there are more than $100 

million worth of crops still 
in the ground in the Klam-
ath Project, mostly pota-
toes, onions and garlic. 

“We’re relieved to get 
some assurance that farm-
ers won’t see further cuts 
that threaten crops almost 
ready to harvest,” wrote 
Paul Simmons, KWUA ex-
ecutive director and attor-
ney, in a Facebook post, 
“but there was never any 
need to go through this 
whole chaos.” — Anna Mill-
er, WLJ managing editor

WATER
(from page 1)

Crops worth millions of 
dollars remain in ground

— U.S. noted as 
exception

Aside from the U.S., most 
beef markets are seeing 
softer consumer demand, 
resulting in lower prices for 
producers, according to Ra-
bobank in its latest Beef 
Quarterly Q3 report.

Rabobank noted that 
cattle prices have split into 
two groups: those in North 
America and Europe, and 
the rest of the world. Softer 
c o n s u m e r  d e m a n d , 
p a r t i c u l a r l y  i n  A s i a n 
markets,  has made it 
challenging to move beef 
purchases made through 
2022 and into 2023 in 
anticipation of recovery 
from COVID-19, the bank 
said.

The slower demand has 
resulted in softer prices in the 
rest of the world. In compari-
son, strong consumer de-
mand and declining supply 
have led to higher prices in 
the U.S.

Compared to 12 months 
ago, U.S. cattle prices have 
increased by almost 30%, 
while Australian cattle prices 
have dropped by more than 
30%.

“This price split is the larg-
est we have seen in the last 
ten years and compares to 
the period in 2014 when U.S. 
prices were also at high lev-
els,” said Angus Gidley-Baird, 

senior analyst for the Animal 
Protein sector at Rabobank. 
“Such a separation in prices 
will have consequences for 
beef exporters’ competitive-
ness, and we expect to see 
some shift in trade volumes 
as a result.” Overall, Rabo-
bank anticipates beef pro-
duction to decline slightly in 
the third quarter before re-
turning to levels seen in the 
last quarter of 2022. 

Global outlook

In addition to soft consum-
er demand, Rabobank said 
prices eased on producer 
concern about the seasonal 
outlook, resulting in lower 
buying activity as cattle num-
bers were building in Austra-
lia. Processors remained con-
strained as they balanced 
whether to increase capacity 
with the available cattle and 
demand in the end markets. 
Slaughter numbers are up 
23% through July as com-
pared to 2022. Australian beef 
exports are also up 30% year 
over year, especially to the 
U.S., where volume is up 
103% for July. 

Brazil’s beef export volume 
was also higher in June, the 
second highest in history at 
135,000 metric tons. China 
remains the main destination 
for Brazilian beef exports, ac-
counting for half of the coun-
try’s exports, with the U.S. the 

second largest at 7%. Rabo-
bank said it is unclear if the 
record pace for exports will 
continue due to a higher avail-
ability of pork in China, and 
the export quota has already 
been reached in the U.S. Live 
cattle prices were 22% lower 
due to lower domestic con-
sumption due to cheaper pro-
teins such as chicken. 

Prices for domestic and 
imported beef were down 
23% year over year in July for 
China due to high inventory 
levels and the slaughter of 
dairy cows in some regions. 
However, Rabobank said that 
chilled and fresh beef im-
ports remained relatively 
strong in the first half of the 
year. Prices for frozen beef 
began to climb after July, and 
Rabobank anticipates it is 
due to a rebound of lower 
prices. Still, with the high in-
ventory levels, Rabobank ex-
pects imports to decline in 
the second half of 2023. 

Beef imports were lower in 
Japan by 23.4% year over year 
in June and were down 4.2% 
for the second quarter. Rabo-
bank attributed the decline to 
the high beef stock level, 
soaring local U.S. beef prices 
and the weakening yen. Ra-
bobank wrote that the coun-
try’s per capita consumption 
of beef was 6% lower than the 
previous year, resulting in 
ending stocks of beef being 
25.4% higher. Rabobank esti-
mates there is a three-month 
supply of consumption 
stocks and the volume will 
l imit any increase in 
imports.

North America

Beef exports from Canada 
are down 3% compared to 
last year, primarily to Japan, 
South Korea and the U.S. 
Cattle slaughter is down 5% 
compared to the first half of 
last year. According to Rabo-

bank, this was driven by a 
7% reduction in fed steer and 
heifer slaughter. However, 
cow and bull slaughter were 
up 6%, driven by drought 
conditions, particularly in 
southern Alberta. Calf and 
feeder prices continue to 
trend upwards, with the Al-
berta markets trading near 
$235/cwt in early August. 
Despite being down 5% from 
June highs, it remains 33% 
higher than a year ago. 

Drought also remains a 
concern in Mexico’s coastal 
region and center of the 
country. These regions are 
feedstuff-producing regions 
and Rabobank said it bears 
watching in the next several 
months. With U.S. cattle 
and calf supplies at levels 
rivaling 2014, demand for 
Mexican feeder cattle was 
up 38% in the first half of the 
year. Steer prices remain 
strong, with prices reported 
by USDA through ports av-

erag i ng $20 0/c w t for 
500-pound steers. Despite 
the strong prices, exports to 
the U.S. were down 6% year 
over year. 

Rabobank said with the 
downward trend for the U.S. 
cow herd and cattle sup-
plies, the beef trade is in 
transition. Beef exports are 
down 14% compared to last 
year and imports were 5% 
higher in the last quarter. 
The higher imports are at-
tributed to current beef 
prices attracting cheaper 
imports from Australia, 
Canada and Mexico. USDA 
reported the All-Fresh Beef 
prices were 6% higher than 
last year at $7.79/lb. Despite 
higher beef prices reaching 
consumers, demand re-
mains at the fifth highest in 
the last 30 years, and Rabo-
bank anticipates the higher 
prices will test demand. — 
Charles Wallace, WLJ con-
tributing editor
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New MCOOL bill introduced
Rep. Dusty Johnson (R-SD-At large) has introduced the 

Beef Origin Labeling Accountability Act to reinstate 
mandatory country-of-origin labeling (MCOOL) for beef 
products. The bill directs the U.S. trade representative and 
secretary of Agriculture to determine a process to reinstate 
MCOOL without breaking World Trade Organization rules. 
“Consumers don’t know where their beef comes from. It 
could be South Dakota, Brazil or Canada,” Johnson said in 
a news release. “U.S. producers raise better beef, and they’re 
not getting the credit for it. My bill takes a step in the right 
direction to get accurate labels back on these products to 
increase consumer confidence in American-made and 
grown products.” The legislation would also require the 
USDA and Office of the U.S. Trade Representative (USTR) 
to report to Congress on their progress in determining 
trade-compliant MCOOL regulations. In addition, the bill 
would direct the USTR to enter discussions with Canada 
and Mexico to resolve outstanding MCOOL trade disputes. 

Tofurky sues TX over labeling law
The meat-alternative company Tofurky has filed a 

complaint against the state of Texas, challenging its newly 
implemented labeling law. The law requires that plant-based 
meat-alternative products use labels that clarify the product 
does not contain meat in the same size font as surrounding 
text. The law went into effect on Sept. 1, and Tofurky’s suit 
contends the new law “imposes additional burdensome, 
impractical and unclear disclosure requirements on plant-
based meat producers that go beyond federal law.” The 
company argues that plant-based companies will have to 
redesign product labels and marketing materials to comply 
with the law, which would cost millions of dollars. “Texas is 
using the same unconstitutional playbook as states such as 
Arkansas and others in an attempt to tip the balance of the 
market in favor of animal products while consumers show 
increasing interest in choosing products that take into 
account the well-being of animals, the environment and 
their own overall health,” claimed Animal Legal Defense 
Fund Managing Attorney Amanda Howell in a statement.

WDFW considering squirrel ESA status
The Washington Department of Fish and Wildlife 

(WDFW) is proposing to update the state listing status of 
the western gray squirrel from threatened to endangered. 
If changed, the new listing status would bring an increased 
penalty for unlawfully harming or killing the squirrel. 
WDFW said the listing proposal is based on the information 
found in a recent periodic status review. Members of the 
public may comment on the proposal through Oct. 2. To 
submit a comment, visit publicinput.com/gray-squirrel, call 
855-925-2801 with project code 6483 or send mail to WDFW 
ATTN: Wildlife Program, PO Box 43200, Olympia, WA 98504.

Changes to RMA protection policies
USDA is improving crop insurance options for small and 

diversified farmers through the Whole-Farm Revenue 
Protection (WRFP) and Micro Farm insurance plans. 
“These are two of the most comprehensive risk management 
plans available, and they are especially important to 
specialty crop, organic, urban, and direct-market 
producers,” said Risk Management Agency Administrator 
Marcia Bunger in a statement. Some improvements to 
WRFP include allowing all eligible producers to qualify for 
80% and 85% coverage levels, expanding yield history to a 
10-year maximum (from 4 years) for all crops not covered 
by another federal crop insurance policy, and making the 
policy more affordable for single commodity producers. 
Some Micro Farm improvements include moving the sale’s 
closing date to a less busy time of year to help agents 
dedicate time to marketing the program, allowing producers 
to purchase other federal crop insurance with Micro Farm, 
and allowing vertically integrated entities to be eligible for 
Micro Farm. For more information on the policies and 
recent updates, visit rma.usda.gov.

Lizard comment period extended
The U.S. Fish and Wildlife Service is extending its 

public comment period on a proposal to list the dunes 
sagebrush lizard as endangered under the Endangered 
Species Act. The comment period now closes Oct. 2. The 
lizard is found in West Texas and southeastern New 
Mexico in the shinnery oak sand dune ecosystems. The 
agency said the species is threatened by oil and gas 
development, sand mining and changing climate. To 
provide comment on the proposal visit regulations.gov 
and search for docket ID FWS-R2-ES-2022-0162.

Comments open for BLM rec plans
The Bureau of Land Management (BLM) has opened a 

public comment period on a plan for recreation management 
on public lands. The new Blueprint for 21st Century Outdoor 
Recreation will guide BLM decisions in meeting demands 
for recreation on public lands. “BLM hosted more than 81 
million visitors on our public lands last fiscal year—a 40 
percent increase since 2012,” said BLM Director Tracy 
Stone-Manning in a statement. “The Blueprint aims to help 
BLM meet the growing demand for exceptional recreation 
experiences on our public lands.” The blueprint can be read 
in its entirety at tinyurl.com/3edubkne. Comments can be 
emailed toblm_hq_recreation_feedback@blm.gov
 by Sept. 30.

Legal LedgerLegal Ledger

In January, atmospheric 
river storms devastated much 
of Davis Ranch, a south Sac-
ramento County, CA, farm 
known for its produce market 
selling corn, cucumbers, 
summer squash, green beans 
and peppers.

“We had quite a disaster,” 
said Rick Grimshaw, owner of 
the farm based in Slough-
house, CA. He said flooding 
after a levee break severely 
damaged farm fields. He ap-
plied for federal disaster as-
sistance but is still waiting for 
reimbursement for costs to put 
the farm back in order.

Earlier in September, Grim-
shaw had the ear of Sen. Alex 
Padilla (D-CA), who used Davis 
Ranch as a backdrop to an-
nounce legislation to improve 
disaster relief to help specialty 
crop farmers recover from 
catastrophic events.

Along with the bill’s co-au-

thor Sen. Thom Tillis (R-NC), 
Padilla introduced the Fair Ac-
cess to Agriculture Disaster 
Programs Act. The legislation 
waives adjusted gross income 
restrictions that prevent some 
farmers from receiving disaster 
relief under USDA programs.

Padilla said the measure 
could help California growers 
who produce high-value spe-
cialty crops but are saddled 
with high land costs and esca-
lating expenses.

“Our federal disaster safety-
net programs don’t account for 
the realities facing farmers to-
day,” Padilla said.

He noted that restrictions 
prohibit growers with adjusted 
gross income (AGI) of $900,000 
or more from accessing disaster 
assistance programs. Padilla 
said the AGI standard restricts 
assistance to “far too many 
farmers trying to survive from 
season to season because the 

land values in California or the 
input costs for a lot of specialty 
crops are not reflected or ac-
counted for in the disaster as-
sistance programs.”

Navdeep Dhillon, farm pro-
gram chief for the USDA Farm 
Service Agency in California, 
said lifting the AGI standard 
for people earning 75% or 
more of their income from 
farming or ranching can sig-
nificantly increase access to 
disaster assistance.

“It would increase the num-
ber of participants in our pro-
grams and allow farmers to 
continue farming,” she said.

After fallowing crops during 
three years of drought, Califor-
nia farmers this year suffered 
massive losses from flooding, 
with strawberry growers on the 
Central Coast and dairies in the 
Central Valley hit particularly 
hard during January and March 
storms. Padilla noted the recent 

Tropical Storm Hilary, which 
damaged farms in the Coach-
ella Valley, underscored the 
urgency for the legislation.

Mark Martinez, vice presi-
dent of public policy for the 
California Strawberry Commis-
sion, joined Padilla for a discus-
sion at Davis Ranch along with 
representatives of USDA and 
the California Department of 
Food and Agriculture.

“This has been a very difficult 
year for California strawberry 
production, with millions of 
dollars in losses such as in Ven-
tura, Santa Maria and the Pa-
jaro and Salinas valleys, where 
we had the largest flooding in 
decades,” Martinez said. “It’s 
critical to provide storm-im-
pacted growers the financial 
assistance needed to produce 
crops like strawberries that are 
so important to the American 
diet.” — Ag Alert, California 
Farm Bureau Federation

Listion sks to xpn 
ccss to isst if
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Merck Animal Health an-
nounced two sets of pivotal 
field study data evaluating 
the efficacy of an experi-
mental vaccine to provide 
protection against Crypto-
sporidium parvum (C. par-
vum) in newborn calves.

“Cryptosporidium par-
vum is a highly infectious 
zoonotic parasite that is as-
sociated with neonatal calf 

diarrhea, the leading cause 
of calf morbidity and mor-
tality. There is a critical 
need to treat and prevent 
this harmful infection,” said 
Geert Vertenten, Ph.D., 
DVM, global technical di-
rector of ruminant biologi-
cals at Merck Animal 
Health. “The data we will 
present at the European 
Buiatrics Congress 2023 

strongly support the ad-
vancement of a gp40-based 
vaccine to obstruct the de-
velopment of C. parvum in 
newborn calves.”

The first set of data being 
presented at the European 
Buiatrics Congress 2023 at 
the end of September eval-
uated an experimental 
Cryptosporidium vaccine 
for protection against C. 

parvum infection in neona-
tal calves by passive immu-
nization. 

In the study, healthy 
pregnant heifers were given 
the experimental Crypto-
sporidium vaccine and Bo-
vilis Rotavec Corona during 
the third trimester of preg-
nancy. After the calves were 
born, researchers collected 
colostrum from the vacci-

nated heifers, then ran-
domly assigned viable new-
born calves to receive the 
colostrum within four 
hours of birth before being 
exposed to C. parvum oo-
cysts up to four hours later. 

The results showed that 
newborn calves fed with 
colostrum from Cryptospo-
ridium-vaccinated heifers 
had a significantly lower 
chance of having diarrhea, 
as measured by health and 
diarrhea scores.

Merck Animal Health will 
also share a second set of 
analyses that investigated 
the antibody response of 
the same Cryptosporidium 
vaccine in cattle in relation 
to C. parvum parasitic in-
fection stages and an in vi-
tro infection model. The 
results showed that high 
level anti-gp40 in vitro neu-
tralizing antibodies were 
significantly increased in 
animals that were given the 
Cryptosporidium vaccine 
compared to the non-vac-
cinated control group. 
These data further validate 
that gp40 is an important 
protein expressed on the 
exterior of different C. par-
vum infection stages.

“At Merck Animal Health, 

we are taking the lead in 
protecting cattle against the 
most common and harmful 
pathogens, as well as offer-
ing solutions that guide 
herd management deci-
sions to help improve ani-
mal welfare and operation-
al efficiency. That respon-
sibility begins with equip-
ping those in bovine herd 
health management with 
the tools they need to keep 
animals healthy and mini-
mize the need for treat-
ment,” said Philippe Houff-
schmitt, DVM, MBA, asso-
ciate vice president of the 
global ruminant business at 
Merck Animal Health.

“We are excited to share 
our latest research in C. 
parvum prevention, which 
we hope adds to the grow-
ing body of scientific evi-
dence that is enhancing the 
comfort and care of live-
stock and helping bovine 
production medicine spe-
cialists make better deci-
sions about health inter-
ventions for animals.”

Full data from both C. 
parvum studies will be 
published in the journal 
Vaccine or Veterinary Vac-
cine following the congress. 
— Merck Animal Health

Merck reveals data on  rst vaccine to reduce C. parvum infection

When wheat is used only 
for grazing, the desired 
planting date should be 
much earlier than when 
planting wheat for grain 
production. Profitability of 
grazing usually depends on 
providing the earliest pas-
ture for grazing in the fall 
and winter, so planting 
dates are often pushed by 
producers to as early as the 
end of August or early Sep-
tember. 

When fields are planted 
earlier, soil temperatures 
are higher and soil mois-
ture is usually limiting, 
therefore:

• Higher soil tempera-
tures limit the length of the 
emerging shoot (coleoptile) 
of the plant so planting 
depth should be very shal-
low (<1 inch).

• In freshly planted clean-
till fields hard rains can 
cause the seed bed to crust 
over hindering emergence 
of the wheat plant.

• Earlier seeding makes it 
difficult to control cool- 
season broadleaf and 
grassy weeds, so rotation of 
crops or seeding dates be-
comes necessary to clean 
up these issues. 

• Insect pests, such as 
grasshoppers and fall army 
worms, are a bigger issue 
for early planted wheat, so 
scouting and control are 
important. 

• Seeding rates for early 
planted wheat are recom-
mended to be higher than 
later planted wheat at 1.5 to 
2 bushels per acre (90 to 120 

pounds per acre). 
Compared with tilled 

seedbeds, no-till fields with 
good residue cover have 
cooler soil temperatures, 
improved moisture reten-
tion, and less soil crusting 
potential. The cooler soil 
temperatures slow seedling 
emergence for late fall 
plantings but can be of ben-
efit for early planted wheat. 

Resent research showed 
that fall forage production 
in no-till wheat plantings in 
mid-August and early Sep-
tember were similar to for-
age production of clean-
tilled fields in early Septem-
ber. When planting was 
delayed until mid-Septem-
ber, fall forage production 
in tilled fields was better 
than in no-till. Stocker calf 
gains were the same for 
early planted no-till and 
clean-tilled fields. When 
planting dates were de-
layed no-till fields had later 
stocking dates and lower 
calf gains than clean-till 
fields.

There is a lot of give and 
take when planting wheat 
and other cool-season an-
nuals for pasture. Each year 
is different, but when ag-
gressively pursuing the ear-
liest planting dates for 
maximizing fall forage pro-
duction, producers must be 
ready to intervene if crust-
ing occurs and control 
pests … or replanting may 
be necessary. — Paul Beck,
Oklahoma State Univer-
sity Extension beef nutri-
tion specialist

Planting wheat when 
grazing is the goal
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The Cal Poly Bull Test 
and Sale is incorporating 
innovative feed bunks as 
they look to change future 
feeding efficiency. 

Bull Test Adviser and Cal 
Poly Professor Dr. Zachary 
McFarlane shared how 
conversations around the 
equipment started. “The 
discussion first began with 
Jeff Clark at C-Lock, Inc. 
after meeting up with him 
at the American Society of 
Animal Science. As a for-
mer Bull Test manager, Jeff 
agreed with me that the 
test needed an upgrade.” 

McFarlane had a spe-
cific goal in mind when it 
came to improving the Cal 
Poly Bull Test. “I wanted 
feed efficiency equipment 
that provided highly ac-
cessible data from a com-
pany on the cutting edge,” 
he said. 

Because the program 
received a USDA Capacity 
Building Grant for Non-
Land-Grant Colleges of 
Agr iculture Program 
(NLGCA), opportunities 
for investing in better 
technology presented 
themselves. 

Jeff Clark is in business 
development with C-Lock 
Inc. and worked as a for-
mer Bull Test General 
Manager in 2010. Watch-
ing the industry change 
over time, Clark under-
stands the relevance and 
importance of updating 
the Cal Poly Bull Test and 
Sale for modern day con-
signor expectations. 

“All bulls in the program 
have an electronic identi-
fication (EID) tag in their 
ear. The feed bunks have a 
radio frequency identifi-
cation (RFID) unit that 
reads each of the EID tags 
every time a bull’s head 
passes the plane of the 
headgate,” McFarlane 
said. “Load cells under-
neath the feed bunk col-
lect a weight every second 
so that an individual feed 
intake can be collected.” 

Each plastic bin attached 
to the feed bunks can hold 
up to 800 pounds as the 
load cells provide data to a 
hundredth of a pound 
change in feed. Feed effi-
ciency helps organize 
management strategies 
and breeding decisions. 

Mc Fa r l a n e  a d d e d , 
“The data provided al-
lows us to determine the 
number of visits a bull 
takes to the feed bunks, 
the duration of the feed-
ing bout and the amount 
of feed consumed.” 

New, smart feed bunks 
in the Cal Poly Bull Test 
and Sale are striving to 
meet industry expecta-
tions. Embracing Cal 
Poly’s motto, “Learn by 
Doing,” the student man-
agement team is excited 
to see how this modern 
feeding technology and 
data collection will im-
prove their consigners’ 
operations. 

C l a r k  c o n c l u d e d , 
“These students are being 
trained in this precision 
livestock management 
equipment. This equip-
ment adds to the long-
term sustainability and 
reliability of the Cal Poly 
Bull Test and Sale.” 

For more information 
about the sale,  visit 
bulltest.calpoly.edu or  
@cpbulltest on Instagram. 
— Cal Poly Bull Test and 
Sale

Feeding the future 
with innovative bunks Warm-season annual for-

age grazing offers cattle pro-
ducers a quick-growing op-
tion for those who are short 
on traditional perennial grass 
pastures. While these forages 
can supplement grazing 
plans, producers should be 
aware of the management 
differences when grazing 
cool-season pasture versus 
running livestock on warm-
season forages.  

The University of Nebraska 
Extension hosted a pasture 
walk during the morning of 
Aug. 23 at a field at the East-
ern Nebraska Research, Ex-
tension and Education Cen-
ter south of Mead, NE. Uni-
versity of Nebraska Extension 
Beef Systems Specialist Mary 
Drewnoski led the field tour 
and informed field day at-
tendees of their successes 
and failures grazing warm-
season annual forage this 
growing season. 

Grazing on warm-season 
annual forages requires a dif-
ferent mindset for livestock 
producers, according to 
Drewnoski. Grazing cool-
season forages requires some 
care and caution, while 
warm-season forages must 
be grazed immediately when 
it’s time. 

“They are two totally differ-
ent mindsets, which is hard 
for some to do,” Drewnoski 
said. 

One of the major challeng-
es with warm-season annu-
als is to keep the forage im-
mature and not allow the 
forage to mature before graz-
ing can occur—otherwise, 
the crop gets too advanced or 
decreases the forage quality 
considerably. 

Half a field at the research 
center was planted this spring 
to a sudangrass/sunn hemp 
mixture and the other half of 
the field with sudangrass 
monoculture. Both stocker 

cattle and cow-calf pairs 
would then graze the forage, 
which was divided up into 
smaller paddocks, for three to 
four days at a time. 

Data shows that pre-graze, 
there was an average of 1,850 
pounds of forage per acre for 
the sudangrass/sunn hemp 
mixture. There was 1,874 lbs./
acre for the sudangrass 
monoculture. 

Drewnoski said cattle must 
be turned out onto the warm-
season annuals at 18 inches 
to 2 feet of growth, which is 
generally about 45 days after 
planting. Waiting to graze 
when the crop is too mature 
will lower quality but will also 
lead to much less regrowth 
because of waiting too long 
to graze. 

“You almost have to graze 
faster than you think,” she 
said. 

Drewnoski said one of the 
interesting things they 
learned this summer with 
their research is how fast the 
forages’ regrowth is affected 
by when grazing is begun and 
the stocking rate. 

Daren Redfearn, Univer-
sity of Nebraska Extension 
forage crop residue specialist, 
said the earliest-grazed pad-
docks featured plants with 
more tillering. These tillers 
emerge from the plant after 
being grazed and are key to 
quick regrowth and contin-
ued grazing, he noted. 

These plants are meant to 
be grazed to roughly 8 inches 
of growth and then sit for 
some regrowth, Redfearn 
said. 

“As little as three days after 
the cattle are removed, re-
growth can be seen,” Red-
fearn said. 

Initial stocking rates were 
2.3 stockers per acre and 1.2 
pairs per acre (with bull). The 
stocking rates were lowered 
as the growing season pro-

gressed to 1.5 stockers per
acre and 1.1 pairs per acre
(with bull). 

The advantage of fast
growth can also be a disad-
vantage, as cattle need to
graze when the forage reach-
es a certain height. Having
enough cattle to be able to
graze down the forage is re-
quired. Another challenge
with grazing warm-season
annual forages like sudan-
grass is how to handle the
end-of-the-season grazing
with frost. The forage releases
prussic acid at a killing frost,
which can kill livestock. 

Drewnoski said that ide-
ally, producers should pull
the cattle off the forage before
the first frost. They should
keep the cattle off the forage
for at least seven days after
the first killing frost, which
occurs when the temperature
is at 28 F or lower. 

The cattle can return to
grazing after that time to the
end of the grazing season,
Drewnoski said. 

“Some of our producers
will plant pearl millet, as that
crop does not have any issue
with prussic acid,” Drewnos-
ki said. “Some will even plant
both crops.” 

Redfearn said the seeding
rate for warm-season annual
forages is 20 to 30 lbs./acre. In
the field shown during the
walk, it was seeded on May 29
after cereal rye was termi-
nated. Sudangrass was seed-
ed at 26 lbs./acre, while the
sudangrass mixed with sunn
hemp was seeded at 29 lbs./
acre. 

No nitrogen was added to
the field, but 40 lbs./acre re-
sidual nitrogen was present.
Drewnoski said student re-
search assistants and she de-
bated whether the field
would have benefited from
additional nitrogen. — Russ 
Quinn, DTN staff reporter

Annual forages can off er 
fast-growing grazing option

(In an effort to serve the next 
generation of livestock producers, 
WLJ’s Youth Opportunities calendar 
lists internship and scholarship 
information for agricultural- and 
livestock-focused students, listed by 

application deadline. If you have an 
internship or scholarship to announce, 
please email it to editorial@wlj.net.)
Sept. 14-15 – The Red Angus 
Association of America has 
established the Elevate Collegiate 

Leadership Conference, which will 
be held in conjunction with the 
National Red Angus Convention in 
Denver, CO. Registration: redangus.
org.
Sept. 22 – The National Cattlemen’s 
Foundation is accepting applications 
for the annual W.D. Farr Scholarship 
program. Two $15,000 grants are 
awarded to graduate students who 
demonstrate superior achievement 
in academics and leadership and are 
committed to the advancement of 
the beef industry. Details: www.
nationalcattlemensfoundation.org. 
Oct. 1 – Applications for the 2023
California Cattlemen’s Association 
(CCA) scholarships are being 
accepted now. Current CCA 
members that are currently enrolled 
at a university or college are eligible 
to apply. Details: calcattlemen.org/
scholarships. 
Oct. 6 – The New Mexico Cattle
Growers’ Association Allied Industry 
Committee will be hosting college 
interns at the upcoming 2023 Joint 
Stockmen’s Convention. To apply, 
visit www.nmagriculture.org, call 
505-247-0584 or email nmcga20@
gmail.com.
Oct. 10 – Internship applications are
open for the 2023 California 
C a t t l e m e n’s  A s s o c i a t i o n 
Convention happening Nov. 29-
Dec. 1 at the Nugget Casino Resort 
in Sparks, NV. Apply here: 
calcattlemen.org.

Y Opp

CORRAL DESIGNS
Custom Design Service

CORRAL DESIGN BOOK $55 
2nd EDITION

CATTLE HANDLING VIDEO VHS $59
DVD $68

GRANDIN LIVESTOCK SYSTEMS INC.

970-229-0703 • www.grandin.com
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“OneCup AI has de-
signed an artificial intelli-
gence (AI) technology us-
ing computer vision that is 
na m e d  BE T SY,  w h i c h 
stands for Bovine Expert 
Tracking and Surveillance,” 
explained Mokah Shmigel-
sky, OneCup AI. Shmigel-
sky was a featured speaker 
during the 2023 Beef Im-
provement Federation 
(BIF) Symposium July 5 in 
Calgary, Alberta, Canada.  

According to Shmigelsky, 
BETSY was created because 
of the lack of permanent 
traceable identification in 
the livestock industry. Visu-
al Identification was the first 
developed product, fol-
lowed by seven other value 
propositions. 

“As we went through 
the developmental pro-
cess, we discovered there 
were a lot of different 
things on farm that pro-
ducers didn’t have access 
to because many of these 
processes are very manu-
al,” Shmigelsky said.

In the beef and dairy 
cattle industry, the use 
cases that were identified 
were calving, feed track-
ing, shipping and track-

ing, and estrous and 
breeding. Shmigelsky 
said cattle tend to leave 
the herd or not face the 
camera, making it diffi-
cult to collect data. 

“In computer vision 
models you need to have a 
robust data set and all the 
data needs to be annotated 
as well,” Shmigelsky said. 
“Instead of tracking indi-
vidual symptoms we were 
going to track what the an-
imal’s behavior was.” 

Once the animal is de-
tected, BETSY identifies 
different behaviors and 
what is going on with the 
animal and alerts the pro-
ducer. The user interface 
is an easy-to-understand 
system that gives the pro-

ducer information graph-
ically and visually, along 
with alerts. 

The BETSY brain is bro-
ken down into levels that 
classify each animal by 
detection, bounding box, 
key points, identification, 
instance and time-series. 

“Level 0 is detection it 
identifies different ani-
mals in the scene as well 
as humans and vehicles,” 
Shmigelsky said. “Level 1 

is the bounding box; it de-
picts the entire body of 
the animal and pulls out 
the relevant pixels need-
ed for the next levels. Lev-
el 2 has 52 key points and 
angles which allow us to 
identify l imping and 
changes in the animal. 
Level 3 is identification 
and can pair the final da-
ta to an individual animal 

as well as read the tag. 
Level 4 gets into the be-
havior and growth chang-
es in the animals.”

O neCup AI  worked 
closely with the Canadian 
Angus Association to iden-
tify hooves, claws, udders 
and teats as the highest 
importance phenotypes. 
To identify these, they cre-
ated additional points to 

the hooves and udders, as 
well as created a 3D visual. 
Clean animals made it 
easier to get a good ratio 
and analysis, whereas 
mud and walking through 
grass affects accuracy.  

“We are working on 
getting a more accurate 
reading so we can iden-
tify more than just the 
good things,” Shmigelsky 

explained. 
To watch Shmigelsky’s 

full presentation, visit 
youtu.be/loMEQaDu7iA. 
For more information 
about this year’s Sympo-
sium and the Beef Im-
provement Federation, in-
cluding additional presen-
tations and award winners, 
visit BIFSymposium.com. 
— BIF

BETSY delivers sophisticated phenotyping system

For cattle producers 
that are set up to feed 
calves in a bunk, limit-
feeding a high energy diet 
may be a cost-effective 
option for growing calves 
this fall and winter. While 
limit-feeding is not a new 
concept, current forage 
prices relative to grain/
co-products may make it 
an attractive alternative 
to feeding high roughage 
growing diets. 

For instance, hay priced 
at $200/ton with a total 
d i g e s t i b l e  n u t r i e n t s 
( TDN ) value of  52% 
equates to approximately 
$0.22 per pound of TDN. 
However, $4.80/bushel 
corn (88% TDN) and wet 
distillers grains priced at 
$75/ton (108% TDN) each 
come out to about $0.11 
per pound of TDN.

Research at Kansas 
State (K-State) University 
has looked at limit-feed-
ing calves a high energy 
diet at  2.2% of body 

weight compared to a 
full-fed high roughage di-
et (2.8% of body weight) 
for a 90-day background-
ing period. Both diets in-
cluded 40% wet corn glu-
ten feed (dry matter ba-
sis) and varying amounts 
of corn, alfalfa, prairie hay 
and a supplement. 

Stockers limit fed the 
high-energy diet were 
more efficient and gained 
2.5 lbs./day whereas 
stockers full-fed the high-
roughage diet gained 2.9 
l b s. / d a y .  T h e  b a c k-
grounding system had lit-
tle to no effect on finish-
ing performance or car-
cass characteristics.

There are several advan-
tages to a limit feeding ap-
proach for growing calves: 

• Reduced mixing time 
and loads of feed due to 
less forage in the diet. 

• Less feed falling out of 
bunks and being wasted, 
reducing rodent issues.

• More efficient use of 

bunk space. If time, labor, 
and pen design allow, 
consider leveraging the 
amount of bunk space in 
a pen by feeding one 
group of calves in the 
morning and then rotat-
ing in a second group in 
the evening.

• Improved health man-
a g e m e n t  o f  c a l v e s . 
Healthy calves will be ea-
ger to approach the bunk 
at feeding time, making 
lethargic, sick calves eas-
ier to spot.  

• Improved pen condi-
tions and maintenance 
due to less manure. Re-
search from K-State has 
shown a 40-45% reduc-
tion in manure output 
when limit feeding stock-
ers. That is huge!

Tips for limit-
feeding stockers

When getting calves 
started on feed, place long-
stemmed hay in bunks pri-

or to calves arriving. For 
the first day’s feed delivery 
of the limit-fed diet, start 
calves at an intake of ap-
proximately 0.75% of body 
weight (dry matter basis) 
and work up to 2.2% of 
body weight within about 
14 days.

As calves grow, be sure to 
adjust the amount of feed 
delivered so that target 
gains can be maintained. 
Feeding at a consistent 
time each day and provid-
ing adequate bunk space 
(at least 15 inches per 
head) can help prevent di-
gestive upsets and set 
calves up for success.

For assistance with eval-
uating cost differences of 
feedstuffs, consider using 
the Feed Cost Cow-Q-
Lator. The Nebraska Exten-
sion Beef Team is always 
available to help producers 
evaluate feeding options 
and develop rations to 
meet cattle nutrient needs. 
— Nebraska Extension 

Feed prices favor limit-feeding 
stockers a high energy diet

“As we went through the 
developmental process, we 

discovered there were a lot of 
different things on farm that 

producers didn’t have access to 
because many of these 

processes are very manual."
— Mokah Shmigelsky



WESTERN LIVESTOCK JOURNAL SEPTEMBER 11, 202314

When dining at a new 
restaurant and the eating 
utensil is unexpectedly 
chopsticks instead of a 
fork, it can make for a 
challenging experience.

Similarly, newly weaned 
calves also have to adjust 
when they transition from a 
pasture to a dry lot and are 
expected to eat from an un-
familiar feedbunk, said the 
experts at Kansas State (K-
State) University’s Beef 
Cattle Institute on a recent 
“Cattle Chat” podcast.

“Cattle need to know that 
there is feed in the bunk 
and if you just dump the 
concentrate in there they 
may not find it, so I recom-
mend producers also put 
some long-stem hay in with 
the feed so the cattle see it,” 
said K-State beef cattle nu-

tritionist Phillip Lancaster.
He also advises starting 

cattle out on high-quality hay.
“It will take calves two 

to three days to get ad-
justed to eating from the 
bunk,” Lancaster said.

Another decision that 
producers must evaluate 
is whether to deliver hay 
from a round bale feeder 
or grind the hay and mix 
it with the other feed-
stuffs, he said.

Lancaster and the other 
experts agreed there are pros 
and cons to that decision.

“Hay that has been me-
chanically chopped and of-
fered as feed is a smaller 
particle size so it is more 
easily digested and will 
break down faster in the 
rumen than long-stem hay,” 
Lancaster said. “Because of 

this, cattle will consume 
more energy on a daily ba-
sis than they would if they 
were eating hay from a 
round bale.”

Cattle eating from a round 
bale will digest the hay slow-
er and more of that will be 
absorbed in the digestive 
tract, he added.

“A downside of feeding 
hay from the round bale 
is that cattle will waste 

hay as they pick through 
the bale to eat and it ends 
up falling to the ground 
and getting stepped on,” 
said K-State veterinarian 
Bob Larson.

He added that the benefit 
of grinding the hay and add-
ing it to the feed is that it is 
easier to control the portion 
size, especially in a limited 
feeding situation.

“Grinding the hay and 

mixing it with the concen-
trates allows me to con-
trol what they are eating,” 
Larson said.

While that is true, K-State 
veterinarian Brian Lubbers 
said there are drawbacks to 
grinding the hay.

“The downside to this 
feeding strategy is the cost of 
the equipment and the labor 
it takes to grind the hay and 
feed it,” Lubbers said.

But for producers who 
already have the equip-
ment and labor available, 
the experts agree adding 
chopped hay to the ration 
is a good strategy.

“If I’ve got the ability to 
mix all my ingredients to-
gether, it is going to im-
prove the feed efficiency 
of the calves,” Lancaster 
said. — K-State Research 
and Extension

Options for feeding hay to newly weaned calves

Throughout much of the 
northern Plains, 2023 
grasshopper populations 
have been problematic 
due to increased popula-
tion densities and dry 
conditions. Many of these 
grasshoppers will be pres-
ent until the first hard 
frost, which means they 
could cause issues for 
newly emerging winter 
wheat, as other food avail-
ability will continue to de-
crease through the fall.

As winter wheat begins 
emerging, it is important 
to monitor field edges for 
grasshopper activity and 
feeding injury. This is es-
pecially true in areas 
where large populations 
hav e  b e e n  o b s e r v e d 
throughout the summer. 
Newly emerged winter 
wheat is a very attractive 
host to grasshoppers and 
can suffer stand loss due 
to grasshopper feeding. 

Field edges are the 
hardest hit areas, be-
cause the grasshoppers 
often reside in road 
ditches or nearby crops. 

Monitoring fields and de-
termining grasshopper 
densities before and after 
planting can prevent 
large populations from 
causing stand losses 
shortly after the winter 
wheat emerges.

Before planting, scout the 
vegetation around the field 
edges and count the num-
ber of grasshoppers that are 
present in approximately 
one square yard. Manage-
ment should be considered 
if 11 to 20 grasshoppers per 
square yard are present in 
the non-crop borders.

Management options 
to consider include:

• Delaying planting: 
Delay planting in areas 
where grasshopper pop-
ulations are high to re-
duce the time that grass-
hoppers will be feeding 
on the emerging wheat.

•  In c re a s i n g  p l a n t 
stands: In areas with in-
creased grasshopper 
population densities, 
winter wheat planting 
population can be dou-
bled in a 60-to-120-foot-
wide strip around the 
field edge. As grasshop-
pers move into the field, 
they will  feed on the 
emerging wheat. 

However, the increased 
plant stands around the 

edge will slow the move-
ment of the grasshoppers 
into the rest of the field. 
Th e in creas ed plant 
stand will compensate 
for the lost seedlings and 
allow for a reasonable 
stand to exist after grass-
hoppers have finished 
foraging for the year.

• Insecticide seed treat-
ments: Insecticide seed 
treatments are labeled for 
grasshopper management 
in winter wheat and can 
provide protection during 
emergence by deterring 
feeding. For grasshoppers, 
treated seed can be planted 
along field edges in a strip 
that is 60-to-120-feet-wide, 
or it can be planted to the 
entire field. For effective 
management of grasshop-
pers, the highest registered 
rate of the product should 
be applied to the seed. 

Please refer to the lat-
est South Dakota Pest 
Management Guide - 
Wheat for insecticide 
seed treatment options 
and recommended rates.

• Foliar insecticides: 
Foliar insecticide sprays 
may be applied to the 
non-crop field edges to 
prevent the grasshoppers 
from moving into the 
wheat fields. Before se-
lecting an insecticide, 

check the label to ensure 
that it can be sprayed on 
non-crop areas. 

If grasshopper popula-
tions are causing severe 
defoliation or clipping in 
newly emerged winter 
wheat, it is important to 
determine if their popula-
tions are above 8 grasshop-
pers per square yard. Ad-
ditionally, determine how 
far into the field the grass-
hopper populations are.

When grasshoppers are 
only present around the 
field edge, a foliar insecti-
cide application to that area 
may be sufficient for reduc-
ing feeding pressure. It is 
important to remember 
that there will be residual 
activity of the foliar insecti-
cides due to the limited leaf 
area of emerging wheat. 
Please refer to the latest 
South Dakota Pest Manage-
ment Guide - Wheat for a 
list of foliar insecticides that 
may be applied to wheat.

If injury to the field 
edge is severe due to 
heavy grasshopper feed-
ing pressure, it is possible 
to replant those areas af-
ter the first hard frost oc-
curs. At this time, grass-
hopper populations will 
have declined significant-
ly. — South Dakota State 
University Extension

Grasshoppers may cause 
problems for winter wheat
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Processor
Our most popular corral with built in Loading 
Chute option Hydraulic Adjustable Alley is now standard 
equipment. Head gate and size options available.

Classic
The Corral that started it all. Multiple pens, umper or 
gooseneck models. Head gate option, 

Bottom line: Strongest, largest and most portable corral ever 
built. Always made with animal and  human safety in mind! 
Constantly making our  product better and taking care of our 
customers is the goal. 

ss lloonngg aass  yyoouu oowwnn oouurr ccoorrrraall,, wwee wwiillll 
ttaakkee ccaarree ooff yyoouu perio

s long as  you own our corral, we will 
take care of you 

s long as  you own our corral, we will 
take care of you 

Rawhide Portable Corral
900 NORTH WASHINGTON ST., ABILENE, KS 67410

785.263.3436

s long as  you own our corral, we will 
take care of you 

.rawhideportablecorral.comrawhideportablecorral.com
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take care of you 



SEPTEMBER 11, 2023  WESTERN LIVESTOCK JOURNAL

MARKET SITUATION REPORTMARKET SITUATION REPORT
WLJ WLJ compiles its market reports, ODJ stories and statistics from USDA and independent marketing organizations.compiles its market reports, ODJ stories and statistics from USDA and independent marketing organizations.

CANADACANADA
September 6 1,155 331-342 322-334.75 125-141
Lethbridge, Alberta 315-328.50 282-314.50 150-165

September 1 11,136 270-316 250-302 230-280 220-240 215-244 215 85-119 925-2,050
Alabama 240-285 232-260 225-250 210-248 185-228 180-210 95-135 607-1,700
No report available
Lexington, KY
No report available
Joplin, MO
September 5 7,258 242.50-305* 234-307.50* 220-293* 220-277.50* 216-272.50* 141-255* 190-250* 77-126 980-2,375
Tennessee 218-275* 200-270* 191-259* 192-264.75* 180-239* 164-219* 144-198* 105-142 900-1,850
September 5 2,732 222.50-290 217-275 189-262 194-247 215-239 139-227.50
Virginia 185-235 167.50-233 174-237 170-228 181-224 142.50-205

EA
ST

EA
ST

August 31 1,732 385-399 360-373 280-326 263-287 231-252 90-120 1,425-1,650
Willcox, AZ 343-350 281-301 249-288 223-240 214-233 115-141 1,300-1,425
September 5 603 52.50-133
Colorado 100-166
August 30 946 291-330 266-322 260-292 249-265 226-248 101-123 2,025-2,550
La Junta, CO 260-284 261-280 250-260 240-251 238-248 125-141
No report available
Loma, CO
September 6 1,152

272.50-308 300-315 270-287 243-281.50 242-271 244.25-248.25 202.50-241 94-119
Dodge City, KS 251 215-291 258-265 230-257.50 240 229-234 108-137 1,550
September 7 529 339-370 301-311 290-306 259-270 203 100-132
Pratt, KS 343 282-309 252-284 231-251 237-240.50 109-132.50 1,725
August 31 4,446 322-340 285-307 284-325 270-306 250.50-283 231-254
Salina, KS 287-300 269-286 253-273 244-257.50 231-248 232-240.50
September 7 2,459 296-351.50 280-342 267-321 256-290 231-256 201-232 120-230 95-110 1,325-2,300
Clovis, NM 290-315 265-304 225-294 224-256 226-240 201-216 175 105-132.50 835-1,500
September 5 1,800 315-345 284-295 272.50-292.50 245-274
El Reno, OK 290-295 235-265 236-256 230
September 6 1,398 275-315 267-288 251-267 230-244 219-236 182-217 98-114 1,225-1,425
McAlester, OK 233-265 235-254 232-247 215-253 214-221 152-215 109-124 1,000-1,700
No report available
Oklahoma City, OK
September 1 1,924 183-270 212-306 207-276 209-270 216-248 211-227 94-110
Cuero, TX 168-254 209-312.50 209-284 202-250 201-232 152-214 105-130
September 1 1,285 200 235-300 290 269-271 246-260 249-254.50 224-247 70-115
Dalhart, TX 250 256 230 213-229 122-138 1,400-1,700
August 31 1,042 241-243 223 95-113 1,600
San Angelo, TX 198-210 103.50-133 1,500-1,550
August 31 1,072 272-275 251-287 236-260 240-244 210-236.50 90-105
Tulia, TX 232-252 232-244 215-233.50 228-235

SO
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SO
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EN
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September 5 11,579 325-330 291-380 243-351 271-344 246-299 237-276 221-269.60 101-174
Iowa 301-350 285-330 240-310 226-300 221-274 195-260 190-239 94-162
No report available
Miles City, MT
September 6 3,565 276-294 269-283.50 237.50-267.25 2,275-2,860
Bassett, NE 284.50 271.25 248-258 223.50-247
No report available
Ericson, NE
No report available
Imperial, NE
No report available
Kearney, NE
September 1 2,000 321 238-256.50
Lexington, NE 280 240-255.50 221-247
August 31 1,133 292 271-276 262.50-275 218-255
Ogallala, NE 280 247-255 242.50-254 212.50-249.50
No report available
Valentine, NE
No report available
Herreid, SD
September 6 2,726

330-340 285-329 260-277 267 254-262 238-250
Torrington, WY 272-287 255 230 239-249.50 221-236

NO
RT
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EN

TR
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H C
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August 31 870 200-290 185-290 175-271 170-245 150-234 97-121 1,700-2,200
Orland, CA 180-270 165-251 155-251 150-238 130-213 100-141
September 6 N/A 75-100
Escalon, CA 90-130
No report available
Famoso, CA
September 6 811 250-332 240-319 220-280 200-250 180-225 85-120 1,700-2,750
Galt, CA 200-289 200-250 175-235 100-145 1,500-2,200
August 29 1,320 300-330 290-320 250-280 235-256 220-237 95-128
Turlock, CA 275-300 260-285 240-260 220-240 200-220 105-140
August 29 742 380-425 310-427.50 275-335 242.50-300 225-290 190-247.50 162.50-235 88.75-126.85
Salina, UT 295-370 282.50-340 257.50-312.50 225-265 172-237.50 187.50-232 160-210.50 129.20-141

FA
RW

ES
T

FA
RW

ES
T

September 1 N/A
240-295 235-305 225-275 215-269 205-269 195-239 93-107.50

Blackfoot, ID 210-256 210-265 205-247 200-240 190-236 114-125
No report available
Burley, ID
No report available
Emmett, ID
No report available
Eugene, OR
No report available
Madras, OR
No report available
Vale, OR
No report available
Davenport, WA
August 31 1,400

307.50* 265-275* 251-259.50* 215* 90.50-119.50
Toppenish, WA 290* 245-285* 242-255* 115-125.50

NO
RT

HW
ES

T
NO

RT
HW

ES
T

Selected AuctionSelected Auction
Week Ending September 7, 2023Week Ending September 7, 2023

Feeder prices for steers & heifers reflect medium and large 1 cattle, Feeder prices for steers & heifers reflect medium and large 1 cattle, 
unless otherwise notedunless otherwise noted;; * * Indicates medium and large 1-2 Indicates medium and large 1-2

DATE
200-300 lb. 300-400 lb. 400-500 lb. 500-600 lb. 600-700 lb. 700-800 lb. 800 lb. -up

SLAUGHTER COWS PAIRS
MARKET SLAUGHTER BULLS REPLACEMENTS

SLAUGHTER FORWARD CONTRACTSSLAUGHTER FORWARD CONTRACTS FORWARD BEEF SALESFORWARD BEEF SALES
Delivery Month Neg. Sales 0-21 days 1,640
Sep. '23 103,524 Neg. Sales 21+ days 696
Oct. '23 98,042 Formula sales 3,554
Nov. '23 126,793 Forward contract sales 26
Dec. '23 91,238 Domestic sales 5,307
Jan. '24 88,626 NAFTA Exports 97

NATIONAL WEEKLY FED BEEF SLAUGHTER VOLUME: SEPTEMBER 3NATIONAL WEEKLY FED BEEF SLAUGHTER VOLUME: SEPTEMBER 3
Domestic Imported

Forward Contract 17,876 3,876
Formula 278,587 1,423
Negotiated Cash 77,927 994
Negotiated Grid 43,576 1,157
Packer Owned 12,924 N/A
Total 430,890 7,450

FED CATTLE TRADEFED CATTLE TRADE Head CountHead Count  Avg. Weight Avg. Weight Avg. PriceAvg. Price

WEEKLY WEIGHTED AVERAGES
Live FOB Steer 3,763 1,501 182.90
Live FOB Heifer 1,422 1,345 182.91
Dressed Del Steer 2,214 955 288.19
Dressed Del Heifer 845 850 287.78
SAME PERIOD LAST WEEK
Live FOB Steer 3,989 1,506 184.77
Live FOB Heifer 1,038 1,284 183.83
Dressed Del Steer 4,246 945 290.82
Dressed Del Heifer 780 839 291.51
SAME PERIOD LAST YEAR
Live FOB Steer 2,656 1,457 141.42
Live FOB Heifer 922 1,337 141.30
Dressed Del Steer 3,191 971 226.80
Dressed Del Heifer 287 839 226.23

Find out how YOUR AUCTION MARKET can become a PREFERRED Find out how YOUR AUCTION MARKET can become a PREFERRED WLJWLJ partner! partner!
At no cost to you, we’ll send you weekly copies of the Western Livestock Journal that you can share with your 

customers to keep them informed of what’s happening in the beef industry. There is no obligation or downside!
Contact Hannah at 720-370-8275 for more information.

Santa Teresa, NM

 Compared to Tuesday, steer calves and 
yearlings sold steady. Heifers steady. Trade 
active, demand good. Supply consisted of 

steers and spayed heifers weighing 300-600 
lbs.

Feeder heifers: Medium and large 1&2
300-400 lbs 250-260
400-500 lbs 240-250
500-600 lbs 230-240

Feeder steers: Medium and large 1&2
300-400 lbs 300-310
400-500 lbs 280-290
500-600 lbs 260-270

USDA WEEKLY IMPORTED FEEDER CATTLEUSDA WEEKLY IMPORTED FEEDER CATTLE
September 7, 2023
Mexico to United States Feeder Cattle Import Summary
Receipts EST:  11,350 Week Ago Act:  8,950 Year Ago Act: N/A

CANADIAN LIVESTOCK PRICES & FEDERAL INSPECTED SLAUGHTER FIGURESCANADIAN LIVESTOCK PRICES & FEDERAL INSPECTED SLAUGHTER FIGURES

Alberta Direct Sales (4% shrink) Price Weekly
Change

Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 lbs N/A N/A
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 lbs N/A N/A
Ontario Auctions
Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 lbs 171.58 N/A
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 lbs N/A N/A
Slaughter Cows, Cutter and Utility 1-3, 1100-1400 lbs 106.73 +5.87
*Price comparison from one week ago.

(slide 10 cents on steers and heifers basis 300 lbs. All sales fob port of entry.)

Average feeder cattle prices (CND) for week ending Friday, August 25, 2023Average feeder cattle prices (CND) for week ending Friday, August 25, 2023
Steers: Alberta Saskatchewan Ontario

501-600 lbs 276.58 281.16 266.00
601-700 lbs 254.78 250.91 237.81
701-800 lbs 246.11 244.26 220.55
801-900 lbs 236.30 236.43 224.10

Heifers:
401-500 lbs 268.77 280.79 235.49
501-600 lbs 248.18 N/A 219.57
601-700 lbs 235.72 240.70 201.64
701-800 lbs 225.08 232.09 199.40

Columbus, NM

Compared to Tuesday, steer calves and 
yearlings sold steady. Heifers steady. Trade 
active, demand good. Supply consisted of 

steers and spayed heifers weighing 300-600 
lbs.

Feeder heifers: Medium and large 1&2
300-400 lbs 250-260
400-500 lbs 240-250
500-600 lbs 230-240

Feeder steers: Medium and large 1&2
300-400 lbs 300-310
400-500 lbs 280-290
500-600 lbs 260-270

USDA MEXICO TO U.S. WEEKLY LIVESTOCK IMPORTSUSDA MEXICO TO U.S. WEEKLY LIVESTOCK IMPORTS
Feeder cattle imports weekly and yearly volume.

 Species Current
Week

Previous
Week

Current
Year-to-date

Previous
Year-to-date

8/28/23 8/21/23
Feeders 26,229 16,479 756,222 546,118

CATTLE FUTURES: CME Live CattleCATTLE FUTURES: CME Live Cattle
9/1 9/4 9/5 9/6 9/7 High* Low*

Oct. 18015 N/A 17995 18270 18365 18365 14003
Dec. 18418 N/A 18415 18650 18750 18750 15388
Feb. 18833 N/A 18848 19038 19140 19140 15310
Apr. 19238 N/A 19248 19403 19495 19495 16853

  CATTLE FUTURES: CATTLE FUTURES: CME Feeder CattleCME Feeder Cattle
9/1 9/4 9/5 9/6 9/7 High* Low*

Sep. 25185 N/A 25138 25315 25558 25558 17595
Oct. 25465 N/A 25430 25648 25888 25888 18303
Nov. 25638 N/A 25620 25820 26028 26028 18755
Jan. 25543 N/A 25570 25758 25938 25938 22750
*High and low figures are for the life of the contract.
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CutoutsCutouts FED BOXED BEEFFED BOXED BEEF
DATE CHOICE SELECT COW BEEF CUTOUT 50% LEAN 90% LEAN
Sep 7 311.66 286.17 244.06 151.18 310.20
Sep 6 313.57 287.61 245.12 130.15 311.86
Sep 5 315.48 289.54 243.06 N/A 309.44
Sep 4 N/A N/A N/A N/A N/A
Sep 1 314.49 290.29 244.13 133.56 309.02

BEEF REPORT: Weekly Composite Boxed BeefBEEF REPORT: Weekly Composite Boxed Beef
WEEK
ENDING

COMPREHENSIVE
Loads/Price

PRIME
Loads/Price

BRANDED
Loads/Price

CHOICE
Loads/Price

SELECT
Loads/Price

UNGRADED
Loads/Price

September 1 5,917 312.36 177 350.76 1,136 320.13 1,685 312.54 759 294.26 2,160 273.63
August 25 6,147 310.79 174 347.09 1,158 317.40 1,737 311.40 780 296.64 2,298 267.47
August 18 6,457 301.73 215 338.27 1,245 309.03 1,930 303.59 715 279.63 2,352 267.88
August 11 6,683 297.17 176 335.40 1,311 306.83 1,909 299.74 850 276.47 2,437 262.59

MARKET AT A GLANCEMARKET AT A GLANCE This Week: 9/7/2023This Week: 9/7/2023 Week AgoWeek Ago Year AgoYear Ago
Choice Fed Steers 182.90  184.77 141.42

CME Feeder Index 249.33  248.95 180.31

Boxed Beef Average 311.66  313.79 258.01

Average Dressed Steers 288.19  290.82 226.80

Live Slaughter Weight* 1,351   1,354 1,361

Weekly Slaughter** 629,000   626,000 638,000

Weekly Beef Production*** 514.5  510.6 520.1

Hide/Offal Value 13.69  13.69 13.95

Corn Price 4.71  4.61 6.75

  *Average weight for previous week. **Total slaughter for previous week. ***Estimated year-to-date figure in million pounds for previous week.

MMARKET ARKET NNEWSEWS



Wednesday. “The difference 
today is packers are black at least 
$100/head and adding harvest 
days is appealing. Estimates for 
this week’s holiday-shortened 
slaughter are 570k to 585k head, 
all depending on how many 
plants run Saturday.”   

Slaughter through Thursday 
was projected at 383,000 head, 
down about 100,000 head from 
a week earlier due to the short 
kill week. Total slaughter for a 
week earlier is estimated at 
629,000 head. Actual slaughter 
for the week ending Aug. 26 was 
626,595 head. The average 
dressed steer weight was 906 
lbs., up 1 lb. from the prior week.

Boxed beef prices were sev-
eral dollars lower. The Choice 
and Select cutouts each lost 
about $3 to close at $311.66 and 
$286.17, respectively. 

Feeder cattle
Feeder futures closed sev-

eral dollars higher. The Sep-
tember contract gained over $2 
to close at $255.57, and the 
October contract gained $2.85 
to close at $258.87.

The CME Feeder Cattle In-
dex gained about 40 cents to 
close at $249.33.

Corn futures traded mostly 
sideways. The September 
contract gained 9 cents to 
close at $4.70, and the Decem-
ber contract gained 8 cents to 
close at $4.86.

“So long as this relationship 
continues (supportive live 
cattle market, steady corn 

prices), the feeder cattle com-
plex should have absolutely no 
issue maintaining these lev-
els,” Stewart said. “And if the 
cash cattle market sees steady 
to somewhat higher trade, 
then a bold move may even be 
in the works.”

Several markets did not host 
a sale due to the Labor Day 
holiday.

Kansas: Winter Livestock in 
Dodge City sold 1,009 head on 
Wednesday. Compared to the 
week prior, there were not 
enough feeder steers and heif-
ers for a market test, but a low-
er trend was noted. Benchmark 
steers averaging 725 lbs. sold 
from $246-248.25, averaging 
$247.08.

Nebraska: Bassett Livestock 
Auction in Bassett sold 3,450 
head on Wednesday. There 
were no comparable offerings 
from the sale held two weeks 
prior. Benchmark steers aver-
aging 754 lbs. sold for $269.

New Mexico: Roswell Live-
stock Auction in Roswell sold 
831 head on Wednesday. Com-
pared to the last sale in August, 
steer calves 350-450 lbs. sold 

steady to $3 lower, 450-500 lbs. 
sold $7 higher and 500-600 lbs. 
sold $17 lower. Feeder steers 
600-700 lbs. sold $8-17 lower, 
and 700-750 lbs. sold steady. 
Heifer calves 350-400 lbs. sold 
steady to $1 lower, and 400-500 
lbs. sold $6 lower. Feeder heif-
ers had insufficient numbers to 
compare. Benchmark steers 
averaging 755 lbs. sold from 
$222-229, averaging $227.13.

Oklahoma: OKC West in El 
Reno sold 1,800 head Tuesday. 
Compared to the last auction, 
steer and heifer calves that 
were weaned sold $2-3 lower. 
The bulk of the supply was un-
weaned or short-weaned bawl-
ing calves. A group of steers 
averaging 685 lbs. sold for $257.

Wyoming: Torrington 
Livestock in Torrington sold 
2,726 head on Wednesday. 
Compared to the week prior, 
yearling steers traded $2-4 
higher on comparable trades 
and yearling heifers sold 
mostly steady. Benchmark 
steers averaging 762 lbs. sold 
from $254-262, averaging 
$258.34. — Anna Miller, WLJ 
managing editor
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Feeder cattle prices have in-
creased sharply in 2023. Figure 
1 shows the increase in Okla-
homa combined auction feeder 
prices that started in late 2022. 
In the last four weeks, prices for 

lightweight calves and stockers 
under 600 pounds have aver-
aged about 45% higher year over 
year, with heavier feeder cattle 
prices up slightly less, from 37% 
to 40% over last year. 

Cattle prices are trending 
higher in response to ever-tight-
ening cattle and beef supply 
fundamentals. The beef cow 
herd on Jan. 1, 2023, was the 
lowest since 1962 and is still 
getting smaller. The projected 
2023 U.S. calf crop is 2.5 million 
head smaller than the recent 
peak in 2018 and leads to an 
estimated July 1 feeder cattle 
supply down 3.6% year over 
year and the smallest since 2017. 

Feedlot inventories have 
been smaller year over year 
since September 2022. Cattle 
slaughter is down 3.9% so far 
this year, leading to a 4.9% year 
over year decrease in beef pro-
duction for the year to date. 

Feeder cattle prices have 
reached record levels or are 
rapidly approaching record 
levels. Table 1 shows record 
weekly Oklahoma steer and 
heifer prices by weight group. 
As seen in the table, all feeder 
steer and heifer prices for ani-
mals over 600 lbs. are already 
at new record levels. Prices for 
lightweight feeders are expect-
ed to reach new record levels 
in the coming weeks and 
months. Table 1 will soon be 
out of date as feeder cattle 
prices are expected to continue 
moving higher.  

Cattle prices have advanced 
quickly, in some ways, faster 
than expected. The highest 
cattle prices will occur when 
herd rebuilding begins in ear-
nest. The retention of heifers 
and reduced cow culling will 
squeeze feeder cattle supplies, 
cattle slaughter and beef pro-
duction to sharply lower levels. 
This process has not yet started 
and is expected to proceed 
rather slowly when it does be-
gin. 

Herd rebuilding is expected 
to take three to four years or 
more. Heifer retention may 

begin in late 2023 but is likely 
to consist primarily of weaned 
heifer calves that will not in-
crease beef production until 
2026. Cattle prices are expect-
ed to average higher through 
2024 and 2025 at least. — Der-
rell S. Peel, Oklahoma State 
University Extension live-
stock marketing specialist

Cattle prices march higher and higher

Online Bidding at www.LMAAuctions.com

Call today to consign your cattle!

2023 Upcoming Western Video Sales

TURLOCK LIVESTOCK AUCTION YARDTURLOCK LIVESTOCK AUCTION YARD
The Central California Livestock Marketing Center
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Max Olvera  209-277-2063
Steve Faria  209-988-7180
Justin Ramos  209-844-6372
John Luiz  209-480-5101
Jake Bettencourt  209-262-4019
Travis Johnson  209-996-8645

Tim Sisil  209-631-6054
John Bourdet  831-801-2343
Celeste Settrini 831-320-1527
Matt Miller  209-914-5116
Brandon Baba  209-480-1267
Bud Cozzi  209-652-4480
Eddie Nunes  209-604-6848

When marketing 
your calves at your calves at 

TLAY, don’t forget TLAY, don’t forget 
how essential how essential 
the 2the 2 ndnd round  round 

of shots is. Make of shots is. Make 
sure to include a sure to include a 

modifi ed live modifi ed live 
vaccination.vaccination.

WWhWhen markk titit gWhWhWhen markketititing

SALE DAY SALE DAY 
IS PAY DAYIS PAY DAY

209-634-4326 • 209-667-0811209-634-4326 • 209-667-0811
WWW.TURLOCKLIVESTOCK.COMWWW.TURLOCKLIVESTOCK.COM

TLAY ANNUAL FALL FEMALE SALE & TLAY ANNUAL FALL FEMALE SALE & 
CALIFORNIA BREEDERS BULL SALECALIFORNIA BREEDERS BULL SALE

TLAY FALL ROUNDUP FEEDER SALESTLAY FALL ROUNDUP FEEDER SALES
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Oct. 26
Cottonwood, CA

Dec. 5
Reno, NV

Table 1. Oklahoma Combined Auction Prices for Steers and 
Heifers, Record Weekly Prices and Dates as of Sept. 1, 2023*

*Record prices and dates in red.

Steers
Weight

Lbs.
2023
High

Price
$/cwt.

Previous 
High

Price
$/cwt.

400-450 8/11/23 $309.40 12/5/14 $351.41

450-500 8/11/23 $302.05 1/9/15 $322.56

500-550 8/18/23 $288.54 12/12/14 $306.42

550-600 8/18/23 $285.04 11/14/14 $286.73

600-650 8/18/23 $273.72 12/12/14 $271.70

650-700 8/11/23 $260.79 10/10/14 $253.41

700-750 8/11/23 $257.50 10/10/14 $253.13

750-800 9/1/23 $248.91 10/10/14 $244.71

800-850 9/1/23 $247.25 10/10/14 $238.87

850-900 9/1/23 $241.62 12/5/14 $230.22

900-950 7/21/23 $242.50 10/10/14 $221.87

950-1,000 8/11/23 $234.47 1/9/15 $216.75

Heifers
Weight

Lbs.
2023
High

Price
$/cwt.

Previous 
High

Price
$/cwt.

400-450 8/18/23 $275.14 12/5/14 $305.55

450-500 9/1/23 $266.31 12/5/14 $288.64

500-550 8/18/23 $260.00 12/12/14 $273.07

550-600 9/1/23 $259.18 12/5/14 $262.49

600-650 9/1/23 $252.35 11/21/14 $244.76

650-700 8/11/23 $243.30 10/31/14 $237.95

700-750 8/11/23 $237.86 10/10/14 $234.36

750-800 8/18/23 $232.66 10/10/14 $227.19

800-850 8/25/23 $225.81 11/21/14 $216.04

850-900 9/1/23 $220.54 10/10/14 $213.90

900-950 8/11/23 $217.49 12/12/14 $198.50

(Send calendar of events information 
to editorial@wlj.net.)
Sept. 15-16 – The upcoming 2023 
Stockmanship and Stewardship 
event will be held in Ontario, OR. 
Producers who attend not only 
receive hands-on training in best 
management practices to help 
improve their operation, but also 
the chance to get BQA or BQA-T 
c e r t i f i e d !  D e t a i l s :  w w w.

stockmanshipandstewardship.
org. 
Jan. 21-Feb. 2, 2024 – Mark your 
calendars for the 2024 Cattle 
Industry Convention & National 
Cattlemen’s Beef Association 
Trade Show, which is heading to 
the Orange County Convention 
Center in Orlando, FL. Additional 
infor mation is  avai lable at 
convention.ncba.org. 

CCOMING OMING EEVENTSVENTS
(S d l d

MARKETS
(from page 1)

Market sales limited due to holiday
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STEGALL
est. 19951995

Fall Bull Sale
Sunday, September 24, 2023

At the Ranch  |  Colusa, CA  |  1 p.m. PDT

Interested in a catalog?  Connect with us on Facebook and our website
or contact us the old-fashioned way with an email or a phone call.

STEGALL CATTLE CO.
Todd Stegall: 530-713-8755  |  3455 Grover Ave, Colusa, CA, 95932

tmstegall@gmail.com  |  www.stegallcattle.com

Selling: 55 18-Month-Old Red Angus Bulls
30 Open Red Angus Heifers

All cattle are:

SCC KNOCKOUT 2070K AAA: 20522619 – LOT 1
A game-changing outcross red carrier. A heavy muscled, sound 

made stud that boasts a $30,052 $profi t and a 332$C.

SCC KHAN 2042K
#4607887 – LOT 32

SCC GENUINE 2014K
#4607707 –LOT 16

SCC KEYSTONE 2009K
#4607699 – LOT 4

SCC KRYPTONITE 2012K 
#4607749 – LOT 15

SCC KITTLE 2003K
#4607891 – LOT 3

SCC KAHUNA 2004K #4607729 – LOT 2
Big time growth and carcass prospect with a top 1% YW and WW 

with a massive 1.24 Marbling EPD.

SCC COUNTESS L3006
#4771657– LOT 60

All bulls s ell with a one-year guarantee!

Kansas State (K-State) 
University agricultural 
economists have complet-
ed a broad analysis of the 
impact of grid pricing in 
the cattle industry, con-
cluding—among other 
findings—that producers 
and consumers have ben-
efitted from negotiated 
pricing agreements. 

K-State livestock econo-
mist Ted Schroeder said grid 
pricing of fed cattle refers to 
valuing a lot of cattle based 
on carcass merit, including 
premiums or discounts for 
such traits as quality grade, 
yield grade, preferred weight, 
special branded programs 
and more.

He added that most cattle 
sold under a grid pricing sys-
tem use a marketing agree-
ment with packers, including 
a base price and a schedule 
of premiums or discounts 
applied to cattle that are de-
livered to the packer.

“Marketing agreements 
and grid pricing have 
evolved because producers 
strive to link consumer 
preferences for high qual-
ity beef with farm gate, fed 
cattle values,” Schroeder 
said. “The data we’ve re-
viewed clearly demon-
strates that sending clear 
value signals to producers 
through premiums for high 
quality carcasses and dis-
counts for less desired 
quality has transformed 
the beef industry.”

Schroeder and K-State ag-
ricultural economics gradu-
ate student Katy Doumit 
have identified recent trends 
in grid pricing, and the im-
plications for the cattle in-
dustry. Their paper, “Fed 
Cattle and Beef Premiums 
and Discounts,” is available 
online through agmanager.
info, a website maintained 
by K-State’s Department of 
Agricultural Economics.

“Over the last 20 years, as 
the use of marketing agree-
ments has increased dra-
matically, producers have 
responded resoundingly by 
increasing the percentage 
of steers and heifers that 
grade Choice and higher, 
from 55% in the early 2000’s, 
to consistently over 80% 
today,” Doumit said.

“Producers have benefit-
ted by having higher prices 
for fed cattle, and consum-
ers have benefitted by hav-
ing higher quality beef that 
they prefer in retail stores.”

Schroeder notes that pro-
ducers who are considering 
entering into a marketing 
agreement should first study 
the array of alternative grids 
available and match those 
with their own cattle procure-
ment, production and mar-
keting strategies.

“The two go hand-in-
hand,” he said. “Premiums 
and discounts that we’ve 

summarized in our report 
have considerable variation 
across grids. Knowing the 
type of carcass quality traits 
that a producer can attain 
relative to cost is critical.”

Schroeder encourages 
producers to “shop around to 
find the grid to match the 
type of carcasses the produc-
er can effectively produce.”

“That will make a big 
difference between a grid 
system increasing or re-
ducing profit,” he said. 
“Launching a grid system 
is less about chasing tar-
gets than it is about know-
ing the type of cattle one 
has available and the feed-
ing management system 
that can match the grid 
with the cattle.”

More information, in-
cluding Doumit’s and 
Schroeder’s full report, is 
available online at tinyurl.
com/bdhemyjt. — K-State 
Research and Extension

Study: Grid pricing system 
has boosted cattle profi ts Wolves removed in OR and WA

Wildlife officials have removed wolves from packs 
in Oregon and Washington following chronic 
depredation episodes and after non-lethal deterrents 
have proved to be ineffective. On Aug. 15 and Aug. 29, 
the Oregon Department of Fish and Wildlife (ODFW) 
issued lethal removal permits to two producers to 
remove two wolves from the Wildcat Pack following 
depredations of one cow and two calves. On Aug. 31, 
ODFW announced two wolves, a 2-year-old male and 
a yearling male, were removed by USDA’s Wildlife 
Services on the private forest allotment of one of the 
producers impacted. Washington Department of Fish 
and Wildlife (WDFW) announced on Aug. 28 the lethal 
removal of two wolves, an adult male wolf and a 
yearling female wolf, from the WA139 Pack in Asotin 
County following a permit issued on Aug. 23 by 
Director Kelly Susewind. WDFW documented four 
depredation events affecting four livestock producers, 
resulting in six dead livestock since May 21, all 
attributed to the WA139 group. Prior to depredations 
in WA, the wolves were involved in several depredations 
in southeast Oregon, where an Oregon producer 
removed one wolf. The WA139 Pack originated from a 
collared wolf who left the Tucannon Pack (WA139f). 

New wolf packs found in CA
The California Department of Fish and Wildlife 

(CDFW) reported in its latest wolf management update 
the presence of four new wolf packs in the state. The 
new packs are unnamed, resulting from wolves known 
in California or dispersed from packs in Oregon. The 
unnamed Plumas County pack consists of at least two 
adults and two pups who may have dispersed from the 
existing Beckwourth Pack. A suspected depredation 
occurred in the area of the pack, but the carcasses were 
too old for determination. The second pack from 
Lassen County consists of at least two adults, with the 
female from a 2021 litter of the Whaleback Pack and 
an unknown number of pups. Preliminary genetic 
analyses show the male is not from any known 
California packs or Oregon’s Rogue Pack. The third 
pack was documented on a trail camera in March, 
consisting of three wolves in Tehama County, and 
CDFW officials continue to survey the pack. The 
southernmost and the most recently pack identified is 
in Tulare County. According to CDFW, the new pack 
consists of at least five individuals not previously 
detected in California. It consists of an adult female—a 
descendant of OR7—and two females and two males.

MO beef plant faces opposition
A beef processing plant under construction in 

Warren County, MO, is facing opposition over concerns 
about water pollution. According to the St. Louis Post 
Dispatch, the Missouri Department of Natural 
Resources has received comments from neighbors 
regarding the American Foods Group’s prospective 
plant on the eastern edge of Wright City. Under the 
plan, waste from the facility would be processed and 
then released into Peruque Creek, where it flows past 
two city parks and eventually into Lake St. Louis, 14 
miles from the plant. An attorney for the Lake St. Louis 
Community Association has asked the department to 
determine if there are alternatives to releasing the 
treated waste into the creek. The $800-million facility 
has been in the works for several years and is expected 
to process up to 2,400 head per day. 

Tyson deploying autonomous trucks
Tyson Foods Inc. and Gatik AI Inc. are collaborating to 

deploy autonomous refrigerated box trucks along Tyson 
routes in northwest Arkansas. The Gatik trucks will 
operate 18 hours a day on short-haul, predetermined 
routes to support product flow from the plant to storage 
facilities. The autonomous trucks are equipped with a 
26-foot temperature-controlled box purpose-built to 
quickly transport refrigerated and frozen goods. Safety 
drivers will initially be in the cab to monitor the 
autonomous system. “At Tyson Foods, we are innovating 
and using automation throughout our business, including 
in transportation,” said Patrick Simmons, vice president 
of transportation for Tyson Foods. “This partnership 
allows us to strategically place our drivers where they are 
needed most while still reliably and safely transporting 
protein from the plant to distribution centers.”

Hillshire Brands sausage recalled
USDA’s Food Safety and Inspection Service announced 

the recall of 15,876 pounds of blended meat and poultry 
smoked sausage products manufactured by Hillshire 
Brands Company for bone fragments. The sausages were 
manufactured on June 14 under the”Hillshire Farm 
Smoked Sausage made with pork, turkey, beef” label 
with EST. 756A printed on the front of the package. 
Consumers who have purchased these products are 
urged not to consume them. These products should be 
thrown away or returned to the place of purchase.

SSTORY TORY SSHORTSHORTS
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A warfarin-based toxi-
cant has been shown to be 
an effective option for 
landowners in the control 
of feral hog numbers and 
damage on their property, 
according to a study by the 
Texas A&M AgriLife Exten-
sion Service.

The two-year study was 
conducted by Department 
of Rangeland, Wildlife and 
Fisheries Management as-
sociate professor and 
AgriLife Extension wildlife 
specialist John Tomecek, 
Ph.D., and Michael Boden-
chuk, director of Texas 
Wildlife Services. The eval-
uation took place on 23 
sites in 10 counties across 
the various regions of the 
state. Tomecek said his and 
Bodenchuk’s team were 
able to reduce feral hog 
numbers effectively and 

efficiently with diligent ap-
plication of the product.

“Texas A&M AgriLife Ex-
tension Service was tasked 
with evaluating the prod-
uct’s ability to reduce feral 
hog numbers and damage 
in regions across the state 
and seasons of the year,” 
Tomecek said. “We found 
that it can be highly effec-
tive when utilized correct-
ly and saw no access to the 
toxicant by non-target spe-
cies when all feeder de-
vices functioned properly.”

John Sharp, chancellor 
of the Texas A&M Univer-
sity System, said the study 
is an important step in the 
fight to curb the economic 
and environmental impact 
of feral hogs in Texas and 
across the nation.

There are more than 3 
million feral hogs that 

cause more than $500 mil-
lion in damage to agricul-
ture and private property 
throughout Texas each 
year, according to the most 
recent economic esti-
mates. Feral hogs are a 
burden on native wildlife 
and responsible for wide-
spread disturbances with-
in native ecosystems.

“Texas A&M AgriLife ex-
perts are the leading au-
thorities on feral hog con-
trol in the nation, and we 
are the first to test this in a 
real-world application and 
to show that this warfarin-
based toxicant can be ef-
fective for reducing these 
pests,” Sharp said. “Un-
abated feral hog popula-
tions threaten our natural 
resources, our livelihoods 
and our quality of life, and 
our goal, as a land-grant 
institution, is to provide 
safe, effective science-
backed solutions for all 
Texans.”

Evaluating toxicant 
as a tool

The goals of the study 
were to conduct field eval-
uations of a low-dose war-
farin-based toxicant to 
determine its efficacy in 
various regions of the state 
and to assess the product’s 
ability to help landowners 
prevent property damage 
and economic harm from 
feral hogs.

The team of AgriLife Ex-
tension specialists worked 
with private landowners 
on recommended applica-
tion methodologies to pro-
vide real-world testing 
conditions for the product 
and the suggested best 
practices.

Bait that included warfa-
rin was placed in specially 
designed dispensers that 
prevent access by non-
target species, Tomecek 
said. Feral hogs were con-
ditioned to access the bait 
before the product was ap-

plied. Once the product 
was applied, feral hogs 
consumed lethal doses 
within five days of consis-
tent access to the bait.

The product is not con-
sidered acutely toxic to 
non-target animals in the 
event some might gain lim-
ited access to the bait nor 
is it found at lethal levels 
within the tissue of de-
ceased feral hogs, Tomecek 
said.

Correctly and consis-
tently are the key words for 
effective use of warfarin, 
Tomecek said.

After a trial period of 
close supervision and in-
struction, landowners in 
the study applied and 
managed the bait them-
selves. During the project, 
the Texas A&M AgriLife 
team made several discov-
eries that will help increase 
efficacy of the product 
when applied.

L a n d o w n e r s  w h o 
checked the feeder for me-

chanical issues and re-
placed bait consistently as 
part of their regular main-
tenance schedule reported 
sharp declines in feral hog 
numbers and damage lev-
els over the seasons of the
year. Landowners who did 
not adhere to instruction 
reported mixed to low suc-
cess in curbing feral hog 
numbers on their property. 
These results were true, 
regardless of the season of 
the year or the region of the 
state where the trial was 
being conducted.

Rick Avery, Ph.D., AgriL-
ife Extension director, said
AgriLife Extension is dedi-
cated to providing effec-
tive, science-backed tools
and information to Texas 
landowners dealing with 
feral hogs. 

“This toxicant is a new 
tool to have in the toolbox 
as we deal with feral hog 
populations across the 
state,” Avery said. — Texas
A&M AgriLife Extension

Study shows toxicant eff ective tool to reduce feral hog populations

vegetarian lifestyles and 
condemns eating animal 
products. An individual is 
also recorded as donating 
$50,000.

The Oregon Farm Bu-
reau and Oregon Cattle-
men’s Association, along 
with dozens of other in-
dustry and recreational 
groups, have launched a 
campaign against IP3 
called “No on IP3.”

In a Facebook post, the 
Oregon Farm Bureau 
wrote, “The passage of IP-3 
would create a ‘no kill’ 
sanctuary state forcing Or-
egonians to a vegan life-
style or to have their meat 
and dairy shipped in from 
other states, making us in-
creasingly more reliant on 
the national food network 
for our food resources.”

The opponents said that 
not only would IP3 put 
ranchers, farmers and fish-
ermen out of business, but 
it would also close food 
processors and impact 
farm suppliers, restau-
rants, transportation com-
panies, workers and retail-
ers, all the way to consum-
ers at the grocery store.

Ag industry groups said 
to join the fight against the 
initiative, visit www.NoIP3.
com, do not sign anything 
to support the measure, 
register to vote, donate to 
Feed Oregon PAC and edu-
cate everyone around you 
about how harmful IP3 
would be to every Orego-
nian.

IP3 details
The initiative petition 

would remove most of the 
current exemptions from 
Oregon’s cruelty laws 
against animal abuse, ne-
glect and sexual assault. 
The measure would crimi-
nalize injuring, killing, 
“forced impregnation” and 
masturbation of mam-
mals, birds, reptiles, am-
phibians and fish in the 
state of Oregon. 

The proponents claim 
the initiative would not af-
fect food security in Ore-
gon, and that “we are al-
ready producing far more 
food than needed to feed 
everyone.” Petitioners 
write on their website, “Be-
cause IP3 does not ban any 
specific industry and does 
not dictate how industries 
or the government re-
spond to the proposed 
changes in statute, it is ul-
timately up to them to do 
what they feel best meets 
their needs as long as it 
also protects the animals’ 
needs to be free from suf-
fering.”

In addition to criminal-
izing AI and other breeding 
practices and killing live-
stock for food, the measure 
would ban hunting, fishing 
and trapping.

The Rocky Mountain Elk 
Foundation said IP3 would 
“severely hamstring the 
Oregon Department of 
Fish and Wildlife in carry-
ing out its mission to pro-
tect and enhance the 
state’s fish and wildlife and 
their habitats.” The group 
said about 40% of the de-
partment’s budget is gen-
erated from hunting and 
fishing licenses and fees 
that are used to manage all 
wildlife species.

The measure would also 
drastically alter youth or-
ganizations such as 4-H 
and FFA, along with rodeo 
and exhibitions. It would 
ban animals from being 
used in scientific or agri-
cultural research, and 
teaching. Pest and vermin 
control practices would be 
limited. Commercially 
grown poultry would be 
outlawed.

This measure could have 
widespread implications 
for all of agriculture and 
the livelihoods that de-
pend on it.

To view the initiative in 
its entirety, visit tinyurl.
com/8e49skt6. — Anna 
Miller, WLJ managing 
editor

IP3
(from page 1)

IP3 would aff ect a broad 
range of livelihoods
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Lacey Luense, Ph.D., 
spent the first 10 years of her 
career using live animal 
models to understand the 
mechanisms of the sperm 
epigenome and its role in 
human disease and devel-
opment. But now, she is tak-
ing her epigenetics research 
program in a new direction.

Luense is getting back to 
her first love—agriculture—
as an assistant professor in 
the Texas A&M College of 
Agriculture and Life Sciences 
Department of Animal Sci-
ence since August 2022.

“I grew up in northwest 
Iowa in a rural area, and my 
family owns a steakhouse,” 
she said. “All my friends lived 
on farms, and I was in 4-H, so 
I grew up in an agricultural 
background. I knew from an 
early age that I wanted to 
study genetics and always 
thought I would go through 
graduate school and return 
to Iowa to apply my under-
standing of epigenetics to 
agricultural questions.”

But her path took her in a 
different direction.

She earned her bachelor’s 
degree in biology at Augus-
tana University in Sioux Falls, 
SD, her master’s in genetics 
at Iowa State University and 
her doctorate in molecular 
and integrative physiology at 
the University of Kansas 
Medical Center.

She then spent the next 
10 years, first as a postdoc-
toral fellow and then as a 
research associate, at the 

University of Pennsylvania 
School of Medicine.

“I ended up working with 
mice, which is a great system 
to understand better the ba-
sic mechanisms of genetics 
and epigenetics,” Luense 
said. “But I wanted to come 
back to the initial drive that I 
had while in high school and 
college to bring this area of 
study back around to answer 
agricultural questions.” 

Epigenetics, going 
beyond DNA

The study of epigenetics 
identifies changes in gene 
function that are not due to 
mutations but rather how the 
DNA is packaged in the cell 
and turned on or off in the 
wrong conditions.

“This is often influenced by 
the environment, so things 
like diet, drugs, alcohol, 
heavy metals, toxicants,” she 
said. “All sorts of things can 
influence the epigenome or 
how our DNA is coiled in the 
cell and then turns genes on 
or off. And that all affects dis-
ease and development.”

For Luense, her research 
interest is with the germ line 
epigenome and how DNA in 
the sperm of cattle or hu-
mans, the paternal epig-
enome, can be influenced by 
the environment.

“We know the environ-
ment can affect the epig-
enome and absolutely alter 
how the DNA is packaged. I 
am extremely interested in

using the basic mecha-
nisms we are examining 
now and applying this 
knowledge to other ques-
tions such as climate 
change, drought, increasing 
temperatures or health.”

She said the current hot 
temperatures will continue 
to affect ranchers through-
out the state, and her goal 
is to understand how these 
environmental stressors 
impact reproduction.

“These are problems Tex-
ans need to understand to 
help their production opera-
tions,” she said. “By under-
standing the basic mecha-
nism, looking for biomarkers 
and understanding how this 
works, we can hopefully im-
prove the fertility of bulls in 
the future.”

Luense said she is trying to 
understand how the environ-
ment can influence offspring 
or the early embryo. For in-
stance, there are more long-
term implications to look at, 
such as implantation—how 
does the paternal epigenetic 
regulate the embryo to allow 
it to grow normally in the 
uterus? Does it affect long-
term health and develop-
ment, and potential disease 
for the offspring, whether 
children or livestock? 

Scientists have understood 
a mother’s influence on off-
spring but are becoming 
more aware of how epi-
genetics within sperm can 
have a strong influence. Lu-
ense is interested in a deeper 

understanding of how male 
epigenetics impact progeny.

She said one of the impor-
tant things she is excited 
about at Texas A&M and in 
animal science is using these 
technologies and knowledge 
to look at larger animals.

One of her first projects will 
look at the epigenome and 
sperm of cattle to understand 
fertility and how it relates to 
embryo development, long-
term health and develop-
ment of the offspring.

“I’m very much interested 
in how epigenetics affects 
dad and then how that affects 
their children,” Luense said.

Bringing her 
research full circle

While she is now concen-
trating on livestock, Luense 
said an exciting avenue would 
be use her large animal re-
search models to study human 
disease and development.

“I’m excited to have dual 
paths of translational value, 
to understand how the 
epigenome affects agricul-
tural production and then 
utilize that for understand-
ing human fertility and hu-
man development,” Luense 
said. “I would like to de-
velop this into a research 
program where we can 
make impactful findings to 
multiple stakeholders on 
the animal production and 
human sides.”

She said there are simi-
larities between bovine and 
human sperm and embry-
os, as well as more long-
term development, and the 
discoveries in cattle can 
provide a better under-
standing of humans.

Luense will continue to 
use mice models in her re-
search because they can 
help answer some questions 
quickly, but she hopes to 
answer more applied ques-
tions by studying cattle.

“It’s been a really nice op-
portunity to come full circle, 
my background, my training 
and then being able to come 
back and pull everything to-
gether in these different re-
search areas,” Luense said. 
“We can study both agricul-
tural questions, but then also 
gain an understanding of hu-
man health and disease.”

She has developed strong 
collaborative studies with ex-
perts at Texas A&M who have 
researched cattle, sheep and 
other animals within differ-
ent production systems.

Luense is also passionate 
about developing the next 
generation of scientists as a 
mentor for students.

“That’s something I find 
really important, to mentor 
our students to become sci-
entists, extension agents and 
teachers and to help them get 
the training and encourage-
ment they need.” — Texas 
A&M AgriLife Extension

Determining how male behaviors, environment aff ect off spring

Farmer sentiment dips amid weaker 
view of current conditions on farms

A  B R O A D  S T A T E M E N T  P R O V E N  E V E R Y  D A Y .

S TA R T S  I N  T H E  PA S T U R E ,  N OT T H E  F E E D YA R D…
I S  R E P E ATA B L E ,  S U S TA I N A B L E ,  C O S T E F F E C T I V E ,  P R O F I TA B L E .

Gardiner Angus Ranch’s six decades of total AI and ET breeding discipline, embracing the science to 
make dramatic change in the beef cattle population, and aggressively pursuing value-added marketing 
systems have helped deliver historic opportunities to the beef industry. MAKING BEEF BETTER starts in 
your pastures with proven genetics and ends with consumers’ exquisite eating experience. MAKING BEEF 
BETTER is our lifelong pursuit. Won‘t you join us?

19TH ANNUAL
FALL PRODUCTION SALE

Monday, Sept. 25, 2023 • 9 AM
At the ranch near Ashland, Kansas

SELLING APPROXIMATELY 1,000 HEAD, INCLUDING:
450 Registered Angus Bulls 

100 Bred Registered Angus Females
450

As always, FREE DELIVERY on all purchases!

1182 CR Y  |  Ashland, Kansas 67831  |   |  GAR@GardinerAngus.com  |  www.GardinerAngus.com 
The Henry & Nan Gardiner Family  |   |  

 |   |  
Proud to be a founding member of U.S. Premium Beef. More than $13.15 million 

in premiums and dividends have been paid to GAR customers using USPB delivery rights.

THE Gardiner Angus Ranch guarantee | Genetic consultation | USPB delivery rights | Repeat buyer discount
Feedlot relationships | Revenue sharing semen interest  | Marketing Assistance | G3 Age & Source

Watch the sale and bid live 
online at LiveAuctions.tv and 

SuperiorClickToBid.com. 
Register to bid prior to sale day.

GAR FS 5.0625x8 bw-WstrnLJ.indd   1 8/30/23   2:58 PM

Producer sentiment was 
notably lower in August, as 
the Purdue University/CME 
Group Ag Economy Barom-
eter index dipped 8 points to 
a reading of 115. This month’s 
decline was fueled by produc-
ers’ weaker perception of cur-
rent conditions both on their 
farms and in U.S. agriculture. 

The Index of Current Con-
ditions fell 13 points to a read-
ing of 108. The Index of Future 
Expectations also declined 5 
points in August to a reading 
of 119. This month’s Ag Econ-
omy Barometer survey was 
conducted from Aug. 14-18.

“Rising interest rates and 
concerns about high input 
prices continue to put down-
ward pressure on producer 
sentiment,” said James Mint-
ert, the barometer’s principal 
investigator and director of 
Purdue University’s Center 
for Commercial Agriculture. 
“This month over half (60%) 
of the producers we surveyed 
said they expect interest rates 
to rise in the upcoming year.”

When asked about their 
top concerns for their farm-
ing operations in the next 12 
months, producers continue 
to point to higher input pric-
es (34% of respondents) and 

rising interest rates (24% of 
respondents). Even though 
crop prices weakened sig-
nificantly this summer, only 
one in five producers (20% of 
respondents) chose declin-
ing commodity prices as one 
of their top concerns.

The Farm Capital Invest-
ment Index was lower this 
month, falling 8 points to a 
reading of 37. Increasing 
prices for farm machinery 
and new construction along 
with rising interest rates con-
tinue to be the two most 
commonly cited reasons for 
their negative view. Mean-
while, producers’ rating of 
farm financial conditions 
changed little in August, as 
the Farm Financial Condi-
tions Index declined just one 
point to a reading of 86.

Despite increasing con-
cerns about rising interest 
rates, producers remain cau-
tiously optimistic about 
farmland values. The Short-
Term Farmland Value Expec-
tations Index rose one point 
to 126, while the long-term 
index was unchanged at a 
reading of 151. About four 
out of 10 (39%) respondents 
said they expect farmland 
values to rise over the next 

year, while 13% said they look 
for values to decline in the 
next year. When asked about 
their longer-term view of 
farmland values, more than 
six out of 10 (63%) respon-
dents said they expect values 
to rise over the next five years, 
while 12% said they expect 
values to fall.

To better understand the 
usage of carbon contracts in 
row-crop agriculture, corn 
and soybean growers were 
asked about the types of con-
versations they have had 
with those companies. In the 
August survey, 6% of corn 
and soybean growers said 
they have engaged in discus-
sions with companies about 
receiving payments to cap-
ture carbon on their farms, 
while just 2% said they had 
signed a carbon contract. 
Nearly half (47%) of the farms 
who discussed contract 
terms with a company said 
they were offered a payment 
rate of $10-20 per metric ton 
of carbon captured. Among 
the farms who engaged in 
discussions but chose not to 
sign a carbon contract, half 
said it was because the pay-
ment level was too low. — 
Purdue University
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USDA’s August Crop Pro-
duction report serves as an 
initial estimate of the size of 
the year’s hay crop and in-
cludes state-by-state esti-
mates. This has implications 
for winter feed supply and 
winter feed costs for cattle 
operations. This year’s hay 
crop will be especially impor-
tant following the widespread 
drought across much of the 
U.S. last year. 

Estimated May 1 hay stocks 
were down by more than 13% 
nationally this spring (see the 
chart), which was driven by a 
combination of the small hay 
crop last year and a large 
number of hay feeding days 
last winter. Like any estimate, 
a lot can still happen for the 
remainder of the growing 
season, but it does provide 
some perspective on what 
can be expected from hay 

supplies going into fall.
For the purposes of this 

discussion, we will focus on 
what USDA refers to as “all 
other hay.” In most states, this 
means that alfalfa and alfalfa 
mixes are excluded. That is 
the category that is most as-
sociated with winter feeding 
implications for cow-calf op-
erations. 

At the national level, all 
other hay production is esti-
mated to be up by 8% from 
2022 as a result of increased 
acreage and yield. Certainly, 
this is encouraging and sug-
gests improved hay supply is 
likely at the national level. But 
hay is a unique product with 
high transportation costs, so 
markets tend to be very local-
ized. For this reason, hay 
prices can vary a lot from one 
area to the next. While overall 
conditions are better this 

year, there are still large cat-
tle-producing areas that are 
dealing with drought.

In the table, there are some 
state-level all hay production 
estimates from the August 
report. Hay production was 
projected to be higher in Ar-
kansas and Kentucky, while 
being down a bit in Missis-
sippi. Tennessee was includ-
ed as another state in the 
Southeast, where hay pro-
duction is projected to in-
crease by nearly 10%. 

Beyond the Southeast, 
there are some states that 
were of particular interest 
due to the scale of hay pro-
duction or the change from 
last year. Missouri stood out 
with an estimated decrease 
in production of more than 
20%. After significantly re-
duced production levels last 
year, Oklahoma and Kansas 

stood out for the opposite 
reason, with projected in-
creases of 60.3% and 17.6%, 
respectively. Texas is the larg-
est hay-producing state in the 
U.S. and is projected to pro-
duce over 12% more hay in 
2023.

The August Crop Produc-
tion report serves as an im-

portant reminder of how dif-
ferent production can be 
across states and even within 
individual states. Further, 
conditions are constantly 
evolving and fall weather will 
impact production levels and 
hay feeding days this winter. 

While discussing USDA’s 
estimates provides some con-

text, the real message is that 
producers should already be 
making plans for their winter 
hay needs. It’s never too early 
to assess likely hay needs for 
the upcoming winter and 
make certain that a sufficient 
supply is available. — Dr.
Kenny Burdine, University 
of Kentucky Extension

August hay production estimates are encouraging

thought Tyson owned the 
cattle at all times prior to deliv-
ery as part of the feeding agree-
ment and that Tyson paid him 
an anticompetitive suppressed 
price due to Tyson’s exertion 
of a monopoly market. 

“Plaintiff has suffered inju-
ries as a result of Defendant’s 
actions, including but not 
limited to the loss of income 
that he would have received 
as President and owner of 
Easterday Ranches absent 
Defendant’s conduct, as well 
as damage to the value and 
forced liquidation of land 
comprising of his real estate 
and improvements, which 
were owned, in part, in Plain-
tiff’s personal capacity, and 
not by Easterday Ranches. 
Plaintiff has further suffered 
injury as a result of personal 
guarantees he was forced to 
undertake,” the suit read. 

Tyson filed a motion to 
dismiss the case in April 
2023, stating Easterday 
lacked standing to sue and 
that Easterday Ranches 
should bring the claims 
against the company.

However, Tyson continued 
that Easterday Ranches re-
solved any standings through 
bankruptcy proceedings fol-
lowing Easterday’s “criminal 
fraud scheme.” Easterday is 

serving an 11-year sentence 
after pleading guilty to one 
count of wire fraud.

Tyson said Easterday 
does not allege antitrust 
conduct and harm to com-
petition under the statutes 
of the federal claims. 

Ruling
Bastian ruled that Easter-

day did not personally con-
tract with Tyson and that 
Easterday Ranches was the 
entity that suffered the direct 
injury. Bastian said if Easter-
day was allowed to assert an-
titrust claims, double recov-
ery would be possible. East-
erday would fall out of the 
zone to be protected by the 
statutes of the federal claims.

Bastain ruled that Easter-
day does not have standing in 
the district court to file fed-
eral claims because the court 
does not have subject matter 
jurisdiction and therefore will 
not exercise jurisdiction over 
the state claim.

Second suit
Easterday also filed a second 

lawsuit shortly after his convic-
tion pending in the same court.

Easterday filed suit against 
Tyson Fresh Meats Inc., con-
tending the company breached 
its contract to sell “Cody’s Beef” 
to Japanese consumers. 

Easterday said that in 2013 
the two parties agreed to use 
Easterday’s likeness to sell beef 
to the Japanese food process-
ing company Nippon Ham 
under the “Cody’s Beef” label 
and they would share the risks 
and profits of supplying beef. 

In April 2023, Bastian 
granted Tyson Fresh Meats 
Inc. a partial dismissal of the 
charges as lawyers for Easter-
day failed to provide enough 
essential details in the com-
plaint showing where and 
who approached Easterday, 
and how and where the ne-
gotiations took place for the 
case to have merit in the 
Washington District Court.

Bastian allowed lawyers for 
Easterday to file an amended 
complaint, which was com-
pleted on May 5. The amend-
ed complaint included infor-
mation dismissed previously. 

Again, Tyson filed a motion 
to dismiss in June, claiming 
Easterday “treats a docu-
mented business deal be-
tween Tyson and Easterday 
Ranches as including an un-
documented personal deal 
between Tyson and himself. 
He puts forward no facts to 
support that theory, and the 
new complaint includes writ-
ings that contradict it.”

A hearing is scheduled 
for November. — Charles 
Wallace, WLJ contributing 
editor

EASTERDAY
(from page 1)

Hearing set for November 
for second Easterday suit

Saturday October 14th

AT THE RANCH MARICOPA CA

SELLING 40 HEREFORD AND 
RED ANGUS CALVING EASE 

BULLS, ALL BACKED BY A 
PROVEN COWHERD.

THE OFFERING ALSO INCLUDES 15 TOP END OPEN 
YEARLING COMMERCIAL REPLACEMENT HEIFERS.

“Low Maintenance, 
High Production 

Cattle, Tested on the 
Range & the Rail”

“No Excuses, 
Real World Cattle, 
Raised in Rigorous 

Conditions.”

CALL OR EMAIL TO JOIN OUR MAILING LIST
Austin and Sarah Snedden

(805)423-0248 
sneddenranch@gmail.com

Richard and Susie Snedden
(661)565-5646 

richandsus@gmail.com

WWW.SNEDDENRANCH.COM

chard and Susie Snedden
(661)565-5646

richandsus@gmail.com

.COMCOM



CLASSIFIED ADS WORK!
www.wlj.net

CLASSIFIED ADVERTISING  
GENERAL INFORMATION 

ADVERTISING RATES
BY THE WORD: 90 cents per word for each insertion.
MINIMUM WORD RATE: 17 words or fewer, $15.30 one time.
MAD RATES: (Bold headline) $2 more per insertion for your 
phone number, email and/or website, plus first 2 or 3 words in 
bold print. (Applies to word ads only)
BOXED AND BOLD: (Boxed with bold text) $5 more per 
insertion. (Applies to word ads only)
BLIND BOX AD: We will assign your confidential number and 
forward replies to you. Cost is $12 per 3 issues for mail and 
handling service.
BOXED DISPLAY ADS: $30 per column inch for each insertion.
MINIMAL ARTWORK: No additional charge.
BLACK AND WHITE PHOTO: $10, LIMIT OF ONE.
COLOR PHOTO: $35 EACH.
DISCOUNTS: 5% for running your ad 3 to 5 times; 10% for 6 
times or more; up to 35% for 52 times.
SUGGESTION FOR CORRECT WORD COUNT: Be sure to 
include your name, address and phone number in the count, as 
well as all initials and abbreviations. Hyphenated words count 
as two.
TEARSHEETS: Available upon request only. Can be faxed or 
mailed.
CONDITIONS
EMPLOYMENT WANTED ADS: Must be paid in advance.
DEADLINE: Tuesday at 4:30 p.m. MT, the week prior to 
publication date. Newspaper is published on Mondays.
LIABILITY: Advertiser is liable for content of advertisement and 
any claims arising therefrom made against the publication.
Publisher is not responsible for errors in phoned-in copy. 
Publisher reserves the right to refuse any advertising not 
considered in keeping with the publication standards.
COMMISSIONS: Classified advertising is NOT agency 
commissionable.

1 ..................Employment Wanted
2 .............................. Help Wanted
3 ..................... Situations Wanted
4................... Distributors Wanted
5 ................................ Appraisers
6 ................................... Auctions
7 ............................... Auctioneers
8 ....................................Feedlots
9 ................................ Lost Cattle
10 .......................... Cattle for Sale
11 ...........................Cattle Wanted
12 ................. AI/Semen/Embryos
13 ..................................... Brands
14 ............................Dogs for Sale
15 ...........................Horses/Mules
16 ........................... Bison/Buffalo
17 .................. Sheep/Goats/Hogs
18 .................... Livestock Supplies
19 .........Ranch/Livestock Services
20 ............... Real Estate Opportunities
20A ...........Pacific Real Estate For Sale
20B . Intermountain Real Estate For Sale
20C ...... Mountain Real Estate For Sale
20D .... Southwest Real Estate For Sale
20E .............Plains Real Estate For Sale
20F .........Midwest Real Estate For Sale
20G .....Southeast Real Estate For Sale

20H  ..... Northeast Real Estate For Sale
20I ........... Foreign Real Estate For Sale
21 .................. Real Estate Wanted
22 ...Real Estate Rent/Lease/Trade
23 ...................... Pasture Available
24 ........................Pasture Wanted
25 ...........................Mineral Rights
26 ........................Hay/Feed/Seed
27 .................................. Irrigation
28 ...............Ag/Industrial Supplies
29 ........................Fencing/Corrals
30 ..................Equipment For Sale
31 ...................Equipment Wanted
32 ..................... Building Materials
33 .........................Trucks/Trailers
34 ...............Tractors/Implements
35 .............. Business Opportunity
36 ......................................Loans
37 ................................. Insurance
38 ................ Financial Assistance
39 ............... Tech/Books/Art/Etc. 
40 ......................... Miscellaneous
41 .............................. Lost/Found
42 ...................................Personal
43 ...................................Schools
44..............Auctioneering Schools

CLASSIFIED INDEX

Call & schedule your classified  
ad today!

800-850-2769
classified@wlj.net
303-722-0155 Fax
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CLASSIFIED CORRAL
7355 E. Orchard Road, #300 • Greenwood Village, CO 80111 

1-800-850-2769 • Fax:  303-722-0155
www.wlj.net  •   classified@wlj.net

DO NOT PHONE IN RESPONSES TO BLIND BOX ADS.  
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Help  
Wanted 2

POWDER RIVER
LIVESTOCK EQUIP.

Best prices with delivery available.  
Conlin Supply Co., Inc.

Oakdale, CA
Ask for Larry or Albert
209/847-8977

Livestock 
Supplies 18

Real Estate 
Pacific 20A

Irrigation 27

Real Estate 
Southwest 20D

Central Boiler Classic Edge  
Titanium HDX OUTDOOR WOOD 

FURNACE.  
Easy to operate and maintain.  

Call today (307) 223-2046.  
LODGEPOLE OUTDOOR  

FURNACES.

Equipment 
For Sale 30

STAY UP 
TO  DATE

2 Bar Angus
Hereford, Texas
806/344-7444
877/2BAR-ANG
www.2barangus.com

150 Bulls For Sale 150 Bulls For Sale 
Home of 2 Bar Twenty XHome of 2 Bar Twenty X

 Fair Prices . Good Service . Rancher Owned 
  DELIVERY THROUGHOUT THE WEST 
CCAALLLL  TTOODDAAYY::  777755--665577--11881155  

HDPE PIPE for Ranch Water Systems

2 x 2.WLJ.option.qxp_Layout 1  5/31

Cattle 
For Sale 10

FOR SALE
120 FI BWF 18-24 month old, 

ready to breed heifers. 

See: wiedemannranch.com 
or call 925-980-2684

Visit www.wlj.net

Real Estate 
Southwest 20D

We need your listings on any types of ag properties in TX, NM, OK & CO.

www.scottlandcompany.com • 800-933-9698 day/eve
Ben G. Scott – Broker • Krystal M. Nelson – NM QB

RANCH & FARM REAL ESTATE

Scott Land Company, LLCScott Land Company, LLC

NEW LISTING! GUADALUPE CO., NM  – Enjoy ranch life on this 401.38 ac. 
ranch, 12 mi. W of Santa Rosa. Good location and access. One windmill, pipeline to 
four drinking troughs, comfortable rustic home, good fences, etc.
DUMAS, TX. – Commercial building currently set up as fitness facility w/large 
workout area, two bathrooms/showers and an office. The property is a newer build-
ing with an excellent location on busy First Street in Dumas, Texas. Lease: $13.00/sq 
ft as of June 1, 2023 for a total of $4,881.50 per month / Triple Net Lease - Term: 5 
year lease with 3 remaining years and option for an additional 5 years.
PECOS CO., TX. – 637 ac., Big water, State Classified Minerals.

Loans 36

Schools 43

Dogs For Sale 14

Idaho Border Collie ranch raised pups, 
money back guarantee.  
Call 530 961 2543 or 530 961 2542

A v a i l a b l e  f o r  M e t a l , 
Composition Shingles or Tar 
Roofs. Long lasting and easy 
t o  a p p l y .  W e  a l s o 
manufacture Tank Coatings 
for Concrete, Rock, Steel, 
Galvanized and 
Mobile tanks. 

Call for our  
FREE 

CATALOG. 

TANK COATINGS 
ROOF COATINGS 

VIRDEN PERMA-BILT CO.
806/352-2761

www.virdenproducts.com

Get thorouGh 
practical  

traininG in: 
Pregnancy testing—A.I. 

herd health—calf  
delivery and care. Many  

additional subjects.

Our business is to help you 
improve your business.

Learn more by working 
with live animals under 

expert supervision.

GRAHAM SCHOOL, INC.  
Dept. WLJ • 641 W. Hwy 31 Garnett, KS 66032  

785/448-3119  
www.grahamschool 
forcattlemen.com

Over 100 years of 
continuous service

CATTLEMEN

RATES AS LOW AS 5.5%!
Business & Financial Consulting.
Designed for the Farmer/Rancher 

(Not the Banker)
www.agrionefinancial.com

303-773-3545
You Call Steve, I’ll Come to You.

Equipment 
For Sale 30

Call Eric 308/382-7351

Ranch DiRectoR (Ut) ..................... $160K± 
FeeDyaRD cattle FoReman (tX) .... $120K± 
cowheRD assistant (ne)...................$60K± 

GET TOP DOLLAR!!! 
Hansen Agri-PLACEMENT

Serving Ag Personnel for 63 YearsServing Ag Personnel for 63 Years

www.hansenagriplacement.com



WESTERN LIVESTOCK JOURNAL SEPTEMBER 11, 2023 23

TUMBLEWEED 
RANCHES

SELLING ANGUS AND 
ULTRABLACK BULLS AT:

TULARE COUNTY STOCKYARD
Dinuba, CA

Friday, September 29 
at 1pm

CALIFORNIA BREEDERS 
BULL SALE
Turlock, CA 

Saturday, September 30 
at 1pm

WHY BUY A TUMBLEWEED 
RANCH BULL?

• Increased performance through retained 
heterosis.

• Maternal excellence, fertility, high quality 
carcass attributes.

• Impeccable feet and leg structure, longevity.
• Our bulls are noted for their good disposition. 

For more info contact:
Stephen Dunckel at 209-591-0630

www.tumbleweedranch.net

Turlock sale watch live and bid on 
www.lmaauction.com

Phone bid for Dinuba sale: Jon Dolieslager 
559-358-1070

Water is  withdrawn 
from surface and ground-
water sources for agricul-
tural, industrial and mu-
nicipal use. Farmers in the 

U.S. source water for irri-
gation by diverting it from 
on-farm surface water 
bodies l ike r ivers  or 
streams, directly pumping 

groundwater, or receiving 
water via the canals and 
ditches of water delivery 
irrigation organizations. 

In the four regions of the 

western U.S., the North-
west (Idaho, Oregon and 
Washington), Pacific (Cal-
i fornia and Nevada), 
Southwest (Arizona, New 
Mexico and Utah) and 
eastern Rockies (Colora-
do, Montana and Wyo-
ming) regions, irrigation 
water delivery organiza-
tions accounted for al-
most 60% of the water that 
is withdrawn for all uses in 
an average year. 

In contrast, in the High 
Plains (Kansas, Nebraska, 
North Dakota, Oklahoma, 
South Dakota and Texas) 
and Southeast (Arkansas, 
Florida, Georgia, Louisi-
ana, Mississippi, North 
Carolina and South Caro-
lina), where surface and 
ground water resources 
for irrigation are available 
without large-scale coor-
dination, these organiza-
tions conveyed water that 
amounted to about 3% of 
all water withdrawn in an 
average year. 

Irrigation water deliv-
ery organizations play a 
particularly large role in 
the Southwest, where in 
2019 they conveyed 11 
million acre-feet of wa-
ter, which is 73% of the 15 
million acre-feet with-
drawn for all uses in an 
average year. — USDA 
E c o n o m i c  R e s e a r c h 
Service

Irrigation delivery organizations 
play an important role in the WestSale Calendar is a service 

to our advertisers. There 
is a minimum advertising 
requirement to be eligible to 
be listed in the Sale Calendar. 
Contact your fi eldman for 
more information or to have 
your date added to the Sale 
Calendar. We will only run 
auction sale dates or private 
treaty start dates.

ALL BREEDS
Sep. 11 — Central Oregon 
Livestock Auction, Regular & 
Small Animal Sale, Madras, OR
Sep. 12 — Turlock Livestock 
Auction Yard, Feeder Sale, 
Turlock, CA
Sep. 17 — Visalia Livestock, 
Bull Sale, Visalia, CA
Sep. 18 — Central Oregon 
Livestock Auction, Bull Sale, 
Madras, OR
Sep. 22 — Montana 
Livestock Auction, Cream of 
the Crop II Sale, Ramsay, MT
Sep. 26 — Turlock Livestock 
Auction Yard, Feeder Sale, 
Turlock, CA
Sep. 30 — Turlock Livestock, 
All Breeds Bull Sale, Turlock, 
CA
Oct. 1 — Cal Poly Bull Test 
Sale, San Luis Obispo, CA 
Oct. 2 — Central Oregon 
Livestock Auction, Feeder 
Sale, Madras, OR
Oct. 7 — Leachman Cattle, 
Bull Sale, Aromas, CA
Oct. 14 — FAMOSO All 
Breeds Bull Sale, Famoso, CA
Nov. 4 — World of Bulls Bull 
Sale, Galt, CA
Nov. 11 — Leachman Cattle, 
Bull Sale, Fort Collins, CO
Nov. 18 — Baldridge/
Tiedeman & Frank Cattle, 
Female Sale, Chappell, NE
Nov. 20 — Central Oregon 
Livestock Auction, Female 
Sale, Madras, OR

ANGUS
Sep. 12 — O’Neal Ranch, Bull 
Sale, Madera, CA
Sep. 13 — Teixeira Cattle, 
Bull Sale, Pismo Beach, CA
Sep. 14 — Donati Ranch Bull 
Sale with O’Connell Ranch, 
Oroville, CA
Sep. 15 — Tehama Angus, 
Bull Sale, Gerber, CA
Sep. 16 — Arellano Bravo Bull 
Sale, Galt, CA 
Sep. 16 — Jorgensen Land & 
Cattle, Female Sale, Ideal, SD
Sep. 17 — Bar KJ Angus, Bull 
Sale, Visalia, CA 
Sep. 18 — Rhoades Angus, 
Bull Sale, Cambria, CA
Sep. 20 — Bulls Eye Breeders 
Bull Sale, Modesto, CA
Sep. 21 — Rancho Casino/ 
Dal Porto Livestock, Bull Sale, 
Denair, CA
Sep. 24 — Traynham 
Ranches, Bull & Female Sale, 
Fort Klamath, OR
Sep. 25 — Gardiner Angus 
Ranch, Production Sale, 
Ashland, KS
Sep. 26 — Thomas Angus 
Ranch, Bull Sale, Galt, CA
Sep. 27 — Eagle Pass Ranch, 
Bull Sale, Dos Palos, CA
Sep. 28 — Beef Solutions 
Bull Sale, Ione, CA 
Sep. 29 — Jorgensen Land & 
Cattle, Bull Sale, Ideal, SD
Sep. 29-30 — NextGen 
Cattle Co., Production Sale, 
Paxico, KS
Oct. 5 — RS Angus, Female 
Sale, Brownell, KS
Oct. 7 — Colyer Herefords 
& Angus, Female Sale, 
Bruneau, ID
Oct. 7 — EZ Angus, Female 
Sale, Porterville, CA
Oct. 8 — Vintage Angus 
Ranch, Female Sale, 
Modesto, CA
Oct. 10 — 9 Peaks Angus 
Ranch, Bull Sale, Fort Rock, OR
Oct. 19 — Thomas Angus 
Ranch, Production Sale, 
Baker City, OR 
Oct. 21 — Fink Beef 
Genetics, Bull & Female Sale, 
Randolph, KS
Oct. 21 — Lambert Ranch, 
Bull Sale, Oroville, CA

Oct. 27 — Birch Creek 
Angus, Bull Sale, Ruby Valley, 
NV
Oct. 27 — Ruggles Angus, 
Female Sale, McCook, NE
Oct. 28 — 44 Farms, Bull 
Sale, Cameron, TX
Oct. 28 — California Angus 
Days Female Sale, Modesto, CA
Nov. 2 — Stokrose Land & 
Livestock, Bull Sale, Moses 
Lake, WA
Nov. 10 — TD Angus, Female 
Sale, North Platte, NE
Nov. 11 — HD Dunn Angus, 
Bull Sale, Tetonia, ID
Nov. 14 — Huwa Cattle, 
Female Sale, Roggen, CO
Nov. 14 — Skinner Ranch, 
Female Sale, Ramsay, MT
Nov. 16 — JR Ranch, Female 
Sale, Othello, WA
Nov. 18 — TLC Ranch & 
Sugar Top Angus, Bull Sale, 
Jerome, ID

BEEFMASTER
Sep. 29-30 — NextGen 
Cattle Co., Production Sale, 
Paxico, KS

CHAROLAIS
Sep. 29-30 — NextGen 
Cattle Co., Production Sale, 
Paxico, KS
Oct. 21 — Fink Beef 
Genetics, Bull & Female Sale, 
Randolph, KS

HEREFORD
Sep. 11 — Genoa Livestock, 
Bull & Female Sale, Minden, 
NV
Sep. 14 — Holden Herefords, 
Female Sale, Valier, MT
Sep. 16 — Ehlke Herefords, 
Female Sale, Townsend, MT
Sep. 20 — Bulls Eye Breeders 
Bull Sale, Modesto, CA
Oct. 7 — Colyer Herefords 
& Angus, Female Sale, 
Bruneau, ID
Oct. 21 — Lambert Ranch, 
Bull Sale, Oroville, CA

RED ANGUS
Sep. 23 — McPhee Red Angus, 
Production Sale, Lodi, CA
Sep. 24 — Stegall Cattle, Bull 
& Female Sale, Colusa, CA
Sep. 27 — Eagle Pass Ranch, 
Bull Sale, Dos Palos, CA
Nov. 4 — Bet on Red Sale, 
Reno, NV
Nov. 13 — Ludvigson Stock 
Farms, Bred Heifer Sale, 
Billings, MT

SIMANGUS
Sep. 20 — Bulls Eye Breeders 
Bull Sale, Modesto, CA
Sep. 24 — Traynham 
Ranches, Bull & Female Sale, 
Fort Klamath, OR
Sep. 24 — Stegall Cattle, Bull 
& Female Sale, Colusa, CA
Sep. 27 — Eagle Pass Ranch, 
Bull Sale, Dos Palos, CA
Sep. 28 — Beef Solutions 
Bull Sale, Ione, CA 
Oct. 14 — Trinity Farms, 
Female Sale, Ellensburg, WA
Nov. 18 — Yardley Cattle Co., 
Female Sale, Beaver, UT

STABILIZER
Oct. 14 — Leachman Cattle, 
Bull Sale, Ozark, AR
Oct. 28 — Leachman Cattle, 
Bull Sale, Dinuba, CA
Nov. 18 — Leachman Cattle, 
Bull Sale, Wytheville, VA
Nov. 18 — Leachman Cattle, 
Bull Sale, Gering, NE

COMMERCIAL
Nov. 17 — Rollin’ Rock Angus, 
Bred Heifer Sale, Pilot Rock, 
OR
Nov. 27 — Spring Cove 
Ranch, Female Sale, Bliss, ID

HORSE
Sep. 16 — Weaver Quarter 
Horses, Great Falls, MT
Oct. 5 — Jamison Ranch 
Quarter Horse Sale, Quinter, 
KS
Oct. 13-14 — Fall Round Up 
Horse Sale, Heber City, UT

DOG
Jan. 23-27, 2024 — Red 
Bluff  Bull & Gelding Sale, Red 
Bluff , CA

S CS C
S l C l d
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