
Don Ramey Logan
A California appellate court ruled ranchers are bound to the rights of the Los Angeles Department of Water and Power regarding water allocations on 
their leased land. Pictured here, June Mountain in Mono County, CA. 
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INFLATION IMPACTS INFLATION IMPACTS — A recent 
Iowa State University study shows 
rural households have been hit hard-
er by inflation than urban households 
and have lower disposable incomes. 
Page 6Page 6

SCOTT RIVER WATER CURTAIL-SCOTT RIVER WATER CURTAIL-
MENTS MENTS — After the Scott River 
failed to meet minimum flow require-
ments, ranchers and farmers in Scott 
Valley had to turn off their irrigation 
pumps. Page 11Page 11

A LOOK BACK IN HISTORYA LOOK BACK IN HISTORY

An increase in farm labor productiv-
ity is more important than ever as 
demand for agricultural outputs rises 
and labor numbers dwindle, but one 
WLJ article from July 1951 shows 
this issue isn’t new: “Getting the most 
productive use of the manpower in 
agriculture is one of the key problems 
facing us. The present farm labor 
force is shrinking as workers leave the 
farm to take jobs in the city or enter 
the armed services. Farmers met the 
war situation in boosting production 
24% from 1940 to 1950. Small-scale 
farms are the crux of the problem of 
ineffective use of manpower in agri-
culture. Mechanization and other 
technological developments have 
largely bypassed these farms.”
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— Inslee called for 
reform

The Washington Fish and Wild-
life Commission decided to main-
tain the status quo and not adopt 
or amend rules for deterring wolf-
livestock conflict at its special 
meeting on July 8.

The commission voted 5-4 for 
the “no action” alternative to the 
final supplemental environmental 
impact statement (FSEIS) for the 
2011 Wolf Conservation and Man-
agement Plan for Washington. The 
alternative adopted by the com-
mission does not codify the use of 
nonlethal and lethal measures 
under the nonbinding guidance of 
the wolf plan and protocol.

The FSEIS was in response to a 
request by Gov. Jay Inslee (D) in 
2020 after the Center for Biological 
Diversity and several environmen-
tal groups prompted him to grant 
a petition for wolf control mea-
sures to prevent conflicts and 
avoid the loss of wolves.

The commission considered four 
alternatives in the FSEIS. The 

first alternative would establish
general criteria for using nonlethal
and lethal measures to mitigate
wolf-livestock conflict based on the
2017 wolf-livestock interaction
protocol. Under the second alter-
native, the Washington Depart-
ment of Fish and Wildlife (WDFW)
would develop a rule based on
area-specific conflict mitigation
plans in consultation with affected
livestock producers to use nonle-
thal and lethal measures to miti-
gate wolf-livestock conflict in areas
of chronic conflict. 

The third alternative was to
develop a rule similar to a petition
from environmental groups, which
would “be the most prescriptive of
the four alternatives and would
include the most specific expecta-
tions for use of non-lethal and
lethal measures to mitigate
wolf-livestock conflict,” according
to the FSEIS. The petition details
conflict prevention tools such
as range riders, guard dogs,
fencing and other measures. 

WDFW will not make 
wolf plan changes

See WOLF on page 11

— Ranchers and county
lose

A state appellate court has over-
turned a judge’s ruling requiring 
the Los Angeles Department of 
Water and Power (LADWP) to 
continue providing water to ranch-
ers and wildlife habitats until the 
agency completes an environmental
review before negotiating new

leases with ranchers in Mono 
County. 

For nearly a century, LADWP 
has leased 6,100 acres in Long Val-
ley and Little Round Valley, located 
in the eastern Sierra Nevada in 
Mono County, to ranchers who used 
the excess water for irrigation.

Background
In 2010, LADWP considered its 

leases exempt from environmental 
review, as they used water struc-
tures already constructed with 
little to no expansion of use. Ac-
cording to court documents, the 
leases contained provisions stating 
a water supply is “given upon and 
subject to the paramount rights of 
(Los Angeles) with respect to all 
water and water rights” and that 
Los Angeles reserves “all water 

and water rights … together with
the right to develop, take, trans-
port, control, regulate, and use all
such water and water rights.” The
lease states that the lessee ac-
knowledges and agrees that any
water is subject to the rights of
Los Angeles and that there
shall be no claim upon the city. 

LADWP wins water fight in Mono County

See WATER on page 7

— Over $10M in 
damages

A New Mexico jury decided in mid-
July that Tyson Fresh Meats must 
pay a New Mexico cattle feeder more 
than $10 million in actual and puni-
tive damages following a 2020 con-
tract complaint.

On July 18, U.S. District Judge 
Margaret Strickland wrote in a final 
judgment that Tyson must pay Albu-
querque, NM, based Zia Agricul-
tural Consulting LLC more than 
$2.5 million in actual damages and 
$8 million in punitive damages after 
Tyson breached a 2019 contract to 
pay Zia for several thousand head of 
value-added cattle.

Zia has sourced and sold cattle to 
Tyson for processing and resale in 
the commercial market for “many 
years,” according to court documents. 
The feeder provided Tyson with non-
hormone treated cattle (NHTC), as 
well as Global Animal Partnership 
(GAP) certified cattle, which are used 
solely for Whole Foods’ program.

Contract complaint
In late 2018 to early 2019, Robert 

Scherer, Tyson’s director of cattle 
procurement, contacted Zia to re-
quest they identify as many premi-
um cattle as possible for sale to 
Whole Foods. In late January 2019, 
Scherer emailed Narciso Perez, Zia’s 
chief of cattle feeding operations, 
asking when the cattle would be 
moved to the feedlot because he 
“need(ed) them in the yard to put 
them on the books,” according to 
court documents. He then emailed 
a follow-up message a few days 
later, inquiring about the cattle’s 
status.

In early February 2019, Perez 
emailed Scherer back with a show 
list and cost-plus model, to which 
Scherer replied in approval and 
asked for the cattle to be put in a 
finish yard ASAP. Perez sent sev-
eral updated cost-plus models over 
the next few months, which included 
estimates and totals. Scherer never 
responded with disagreement or 

confusion to any of the updates, ac-
cording to court documents. From 
January to March 2019, Scherer or 
other Tyson representatives visited 
the feedlots to inspect the cattle.

In March, Zia’s manager prepared 
a memorandum for Larue Road 
Capital LLC, an investment firm, 
stating Tyson would purchase calves 
under a cost-plus model and pay-
ment would comprise costs plus an 
additional $125 for each delivered 
GAP calf and $100 for each delivered 
NHTC calf. In another email, the 
manager told Larue Road the cost-
plus model was “merely an estima-
tion of the number of head and ap-
proximate cost to create expecta-
tions for Tyson” and that Zia was 
unable to “prescribe how Tyson is 
going to consider ‘cost’ or calculate 
payment on these cattle.”

In late May 2019, Perez sent 
Scherer a finalized invoice, which 
included the feeder’s costs in the 
total price. Scherer responded,

Tyson must pay millions 
in damages to NM feeder

See TYSON on page 5

Traders were cautious about pushing the market too much ahead 
of the Cattle on Feed (COF) report and the Cattle Inventory report, 
with live cattle slightly up and feeder cattle mainly closing sideways. 
Cash trade was mostly $1-3 lower as hot weather propelled cattle to 
market. Auction barns in the South are reporting feeder steers steady 
to $4 lower, with instances of $6 lower or more on lighter steer and 
heifer calves. 

The July COF pre-report estimates show that analysts expect the 
July 1 cattle on feed number to be marginally above a year ago at 
100.1 percent, according to the Daily Livestock Report. Analysts expect 
June cattle placements to be 94.7 percent of a year ago, 
down to 1.581 million head, which would be the lowest 
number for the month of June since 2016. Cattle market-
ings are expected to be higher in June, at 102 percent, or 
2.062 million head, the highest for June in over a decade.

Analysts also released their pre-report estimates for the 
July 1 Cattle Inventory report, showing all cattle and calves 
on July 1 are expected to be down 2.1 percent to 98.683 
million head. Cows and heifers that have calved are esti-
mated to be 2.6 percent lower to 39.739 million head.

Live cattle traded higher to start the week and continued 
to inch upward. The August contract was up 32 cents to 

close at $135.72, and the October contract was up $1.05 to close at 
$140.97. 

Cash trade through Thursday totaled 51,000 head. Live steers sold 
between $136-144, averaging $141.75. Dressed steers averaged 
$227.02. 

Trade was mostly $136 in Texas and Kansas, $1 lower than the 
prior week’s average. Dressed deals in Nebraska were mainly at $227, 
$3 lower, and live deals were at $142, $1-3 lower than the prior week. 

Cash trade through last week totaled 85,183 head. Of that, 71 per-
cent (85,183 head) were committed to nearby delivery, while the re-

maining 29 percent (24,917 
head) were committed to 
deferred delivery.

See MARKETS on page 9

Traders cautious ahead of COF, inventory reports

WEEKLY CHOICE CUTOUT

WEEK ENDING: 7-21-22

CME FEEDER
$170.67

DRESSED STEERS
$227.14

LIVE STEERS
 $140.40

5 AREA WEEKLY WTD
AVERAGE STEER PRICE
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Midyear numbers

Cattle markets were 
boring last week as 
feeders and packers 

dug in for higher values on 
fed cattle. Some trade de-
veloped Wednesday; about 
43,000 head traded at a 
weighted average price of 
$141.75 live and $227.02 
dressed, which was lower. 
Formula cattle were fetch-
ing $232.25 with an average carcass weight of 
869 pounds. The quality of cattle traded didn’t 
appear too high. Packers want the better cattle 
that will grade Choice or better, and they are 
getting them in the northern feedlots—imagine 
that. Texas cattle traded Tuesday at $136.

I suppose we are in the dog days of summer, 
and as hot as it has been, I’m sure nobody is in-
terested in cranking up a hot grill. This has 
traditionally been the toughest time of the year 
to sell beef, but ironically, packers were expect-
ed to run 668,000 head of cattle last week. 

The Cattle Inventory and Cattle on Feed re-
ports are coming out soon, and we expect them 
to tell us the nation’s cow herd is smaller than 
it was in January. Most analysts are pegging 
the Cattle on Feed report at just 0.1 percent 
over last July, which I would call manageable. 
Placements were expected to be down 5.3 per-
cent, with marketings 2 percent higher than a 
year ago. Beef demand remains strong. The ex-
port market has added over a billion dollars in 
sales to the beef industry so far this year. A 
strong dollar hasn’t slowed this market down.

The midyear Cattle Inventory report will give 
us the big picture on future beef production, 
which should be lower in 2023. This year will 
show huge beef production with all of the cows 
going to market because of the drought. So ma-
ny cows have been going to market in the past 
few weeks that cull cow and bull prices have 
dropped significantly from two weeks ago. 
Cows in the southeast part of the country are 
struggling in the $70 range, while West Coast 
cows are still trading as high as a dollar.

The Daily Livestock Report estimated that 
total cattle numbers will be down 2.1 percent 
to 98.683 million head. All cows and heifers 
that have calved are estimated to be 2.6 per-
cent lower to 39.739 head, with beef cows and 
heifers along with dairy cows and heifers ex-
pected to be 3 percent lower on cows and 1.2 
percent lower on heifers. Estimates are for 30.4 
million beef cows and 9.4 million dairy cows.

The national cow herd continues to shrink 
and will certainly boost the markets. For per-
spective, after the last big drought in 2015, to-
tal cattle numbers shrank to 89.1 million head, 
and the midyear report is suggesting we will be 
down to 98.7 million head. In this last cattle 
cycle in 2018, the number of beef cows that had 
calved was 41.8 million head. This recent re-
port is estimating we will be down to 39.9 mil-
lion head, so there will be 1.9 million fewer 
feeder cattle available.

It’s looking like the next few weeks will be 
choppy in the fed cattle markets—packers ap-
pear to have plenty of cattle around them. The 
Labor Day market usually signals the fall rally 
in beef and cattle prices. The deferred live cat-
tle futures markets are stronger in the fall, so 
there is room to grow and see stronger fed cat-
tle prices. The first quarter of 2023 should be a 
very strong market for fed cattle.

Feeder cattle markets will follow fed cattle 
prices, as they always do. Corn markets are in 
decline and currently trading at $5.75 a bushel, 
which is positive for feeder cattle markets. The 
cost of gain on new placements is estimated to 
be $1.32 a pound; cattle coming out of the feed-
lot endured a cost of gain at $1.44 per pound. 
Breakevens on fed cattle, according to the Cat-
tle Report, are showing a $150 loss per head on 
average cattle. Better quality feeder cattle with 
attributes do not apply to these calculations.

Cattle feeders have been paying top dollar for 
cattle marketed with a program like Verified 
Natural, Global Animal Partnership certified, 
non-hormone treated cattle, better genetics, 
etc. The list of marketing options goes on and 
on; there are lots of programs you can market 
under. Cattle feeders want cattle that are 
healthy, grow fast and grade. They know where 
they are and how your cattle perform. It pays 
to be a reputation feeder cattle producer, just 
like the reputation seedstock producers. There 
is a good future for the beef industry. But we 
need to keep on praying for rain—it will come. 
— PETE CROW
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A Colorado ballot proposition (Proposition 114) to reintro-
duce gray wolves into the state passed in 2020, and environ-
mentalist groups recently produced a wolf restoration plan 
for Colorado. Signatories include 14 organizations: WildEarth 
Guardians, Center for Biological Diversity, Project Coyote, 
Rewilding Institute, Green Latinos, Colorado Sierra Club, 
Humane Society of the U.S., Herbal Gardens Wellness, 
Western Watersheds Project, Colorado Voters for Animals, 
Endangered Species Coalition, Animal Welfare Institute, 
Grand Canyon Wolf Recovery Project and Wolf Conservation 
Center. 

The plan was submitted to the Colorado Parks and Wildlife 
Commission with a request to include their solutions and 
ideas in Colorado’s wolf restoration plan. The environmental-
ists’ plan states that current plans to implement wolf intro-
duction have “minimized meaningful public input and up-
lifted the voices of ranchers, outfitters, trappers, and hunters 
over others. … Discussions have focused on the negative 
impacts of wolves rather than positive ones.” I hope the com-
mission comments on these claims. 

The environmentalists’ plan is not a scientific document 
(for example, they claim that “Colorado’s Rocky Mountains 
need wolves, and wolves need the Colorado Rockies”), and it 
supports having wolves across much of Colorado, including 
the Mexican gray wolf in southern Colorado. Mexican gray 
wolves currently reside in New Mexico and Arizona as an 
endangered subspecies (March 21, 2022, WLJ). 

The environmentalists’ plan states, “Species (including 
populations and subspecies) are genetically unique and ir-
replaceable—their loss is irreversible.” If that’s the case, how 
can wolves be returned to Colorado? Wolves in Colorado are 
listed under the Endangered Species Act (ESA), while those 
in the northern Rocky Mountains (Montana, Idaho, Wyoming, 
eastern Washington and Oregon) are not. 

I found no mention in the plan of the source of wolves to 
be imported to Colorado, but it could be northern wolves from 
the northern Rocky Mountain states or Canada. This would 
mean that non-ESA-listed wolves would be moved to Colo-
rado, where they are transformed into an ESA-listed endan-
gered species. This exemplifies the unscientific designation 
of populations under the ESA (see references at wlj.net).

The environmentalists’ plan emphasizes that wolves should 
not be killed except in “extremely limited” circumstances—for 
example, if people’s lives are endangered. Killing wolves to 
protect livestock in limited circumstances is noted, but 

nonlethal methods such as hazing are emphasized. The plan 
also states that only Colorado Parks and Wildlife should have 
the authority to identify a wolf-caused loss of livestock and 
that local law enforcement and USDA’s Wildlife Services 
should not. They say that USDA’s Wildlife Services is an 
“agency in the business of killing wildlife.” They don’t state 
that wolves are too. 

The plan presents a minimum population goal of 150 packs 
of 600-1,500 wolves, considering elk as prey in habitat east 
and west of the Continental Divide. My analyses (see the 
April 19, 2021, WLJ article and the references) suggested 
similar numbers of wolves (672-1,108) that could result from 
wolf reintroduction in Colorado. My analysis also included 
estimates of the number of elk killed by wolves per year (see 
Table 1). 

Unlike the environmentalists’ plan, my analysis is not 
suggesting a population goal but is intended to assist with 
planning and is empirical, with thorough methods and refer-
ences. The environmentalists’ plan also has no quantification 
of potential wolf predation on livestock, unlike my analyses 
(April 25, 2022, WLJ) and Anna Miller’s fine article (June 13, 
2022, WLJ).

Advocating for wildlife, even wolves, is legitimate if that’s 
your objective. But the environmental groups do not con-
sider that restricting the extent and means of protecting 
livestock is unfair to the livestock and their owners. Cattle, 
sheep, horses and dogs feel fear, pain and suffering, which 
wolves will cause. Stockmen depend on their livestock to 
make a living, and perhaps most importantly, livestock are 
private property and should be protected from government 
“takings” under the Fifth Amendment to the Constitution. 

Farmers, ranchers and others who work on the land guard 
the Earth by providing food, energy and resources, paying 
taxes to the government—including the military that protects 
all Americans and others around the world—and managing 
the land to be productive for crops and wildlife. If wolves are 
to be in Colorado, protecting livestock and the livelihoods of 
people working on the land should be a primary management 
objective. — Dr. Matthew Cronin

(Matthew Cronin was a research professor at the Uni-
versity of Alaska and is now a scientist with Northwest 
Biology Company LLC in Bozeman, MT. A full list of refer-
ences can be found at WLJ.net, and he will provide the 
references on request by contacting croninm@aol.com).

RESOURCE ESOURCE SCIENCECIENCE
ENVIROS PROPOSE 

WOLF PLAN

Table 1. Predicted numbers of wolves and predation in Colorado

Number of wolves Wolf elk kills per year Total elk killed per year
Environmentalists’ plan 600-1,500 N/A N/A

Cronin (2020c) analysis 672-1,108 16.8 11,269-18,581

On each trip I take around the country, I’m not only im-
pressed with the work farmers and ranchers are doing, but 
I’m also blown away by the beautiful landscapes and wildlife 
we encounter. Being surrounded by nature is part of why I 
love farming. And I know that’s the case for most farmers and 
ranchers across the country.

While we work the land to produce food, fiber and fuel, we 
also recognize the important role our land plays in sustaining 
wildlife. For generations, farmers and ranchers have worked 
to do more with less. We’ve voluntarily placed 140 million acres 
of land in conservation programs, which helps provide wildlife 
habitat. Farmers want to be partners in conserving our natu-
ral resources and the wildlife that we share those resources 
with.

We especially want to be partners in conserving threatened 
and endangered species. When Congress passed the 
Endangered Species Act, our representatives recognized that 
each species plays a role in maintaining a healthy and thriving 
environment. And while our society and the technology we use 
have changed a lot in the 50 years since the Endangered 
Species Act was passed, Congress hasn’t passed significant 
updates to reflect the realities on the ground. Instead, 
government agencies like the Environmental Protection 
Agency (EPA) and U.S. Fish and Wildlife Service have created 
confusing rules that give unelected bureaucrats the power to 
dictate what Americans do on their private property, and in-
dividual judges make sweeping decisions that have national 
impacts.

Endangered Species Act protections have brought some 
animals back from the brink of extinction, such as the bald 
eagle. But today, there are over 1,600 listed species in the 
United States, with thousands of pages of complicated rules 
around these listings. That makes it very confusing for farm-
ers, ranchers and other landowners to determine what they 

can do on their land. The previous administration attempted 
to bring some clarity for landowners and other stakeholders 
by writing new rules to clarify what habitat really is and what 
protections apply to which types of listed species. But now, the 
current administration wants to return to the old system of 
case-by-case decisions made by bureaucrats in Washington, 
and a single judge just repealed several of the clarifying rules. 
We simply cannot have this tug of war with regulations, where 
farmers and ranchers are left guessing what’s next.

Endangered Species Act regulations affect daily 
practices like crop protection as well. EPA officials often put 
in place limitations on how pesticides can be used based 
on broad-sweeping species maps and without realistic 
assumptions of how a product is used. Despite what EPA 
officials might think, farmers use only the amount of 
pesticide we need to get the job done, which is often 
significantly less than the maximum amount allowed. We 
also need these products to utilize environmentally beneficial 
practices, like no-till farming, that prevent soil erosion and 
runoff. We are as careful and efficient as possible for the 
safety of our families, communities and wildlife. Making 
decisions based on the best available science brings clarity and 
certainty to landowners and other stakeholders.

Just as each species plays a role in a healthy environment, 
we all play a role in ensuring a healthy and safe future for our 
planet and the people we share it with. We also know that 
when we work together as partners, through voluntary agree-
ments and with ample opportunities for farmers to provide 
their perspective to inform each agency’s decisions, we can 
achieve so much more. That’s why we need the government to 
treat us as partners and focus on science and common sense. 
The survival of our nation’s wildlife, farms and ranches de-
pends on it. — Zippy Duvall, American Farm Bureau 
Federation president

GUEST UEST OPINIONPINION
CONSERVING THREATENED 
AND ENDANGERED SPECIES
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  CALL (828)-817-5400 or (828)-817-9101 

  Do You or You and Your Neighbor Have 300+ Acres of            
Clean Farm or Pasture Land? Lease Us Your Land!

  CALL (828)-817-5400 or (828)-817-9101 

300 acres or more relatively level, clean farm or pastureland with a large 
transmission line crossing?

Lease Your Land for Solar Power Production

Extraordinary income to the right property owner(s)

If your property qualifies or your property along with neighbors qualify 

you may potentially receive long term income. (20 – 40-year lease)

$800 - $1200 Per acre Per year with incremental increases

  CALL (828)-817-5400 or (828)-817-9101 
  CALL (828)-817-5400 or (828)-817-9101 

 Do You Have Power Lines Like This 
On Or Adjacent To Your Land? 

• Can Not be Subtranssmision Lines

• Must be Transmission Power Lines 

• Must be 115 Kv to 345 Kv

  CALL (828)-817-5400 or (828)-817-9101 

  Please Note the Four Essential Requirements Below 

  CALL (828)-817-5400 or (828)-817-9101 

Transmission 

lines crossing or 

within 200 yards 

of property

State or  count y 
maintained 

road bordering 
the proper t y

No timberland 
or clear cuts

300 or more 
acres (must 
be in recent 

cultivation or in 
pasture or clear 

open range)

  CALL (828)-817-5400 or (828)-817-9101   CALL (828)-817-5400 or (828)-817-9101 
  Email Us at: InnovativeSolarFarms@gmail.com 

   Visit our website at innovativesolarsystemsllc.com to view recent projects   
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PRCA July 2022 world 
standings

The top five contestants and 
earnings are listed as provided 
on the Professional Rodeo 
Cowboy Association (PRCA) 
website, www.prorodeo.com, 
as of July 17.

All Around
1. Stetson Wright, Milford, 

UT, $263,455.14. 2. Josh Frost, 
Randlett, UT, $99,353.39. 3.
Caleb Smidt, Bellville, TX, 
$97,224. 4. Zack Jongbloed, 
Iowa, LA, $78,156.71. 5. Rhen 
Richard,  Roosevel t ,  UT, 
$75,335.60.

Bareback Riding
1. Jess Pope, Waverly, KS, 

$121,659.63. 2. Cole Reiner, 
Buffalo, WY, $109,956.63. 3.
Tim O’Connell, Zwingle, IA, 
$98,911.12. 4. Clayton Biglow, 
Clements, CA, $94,910. 5.
Tanner Aus, Granite Falls, MN, 
$90,647.05.

Saddle Bronc Riding
1. Sage Newman, Melstone, 

MT, $177,831.59. 2. Stetson 
W r i g h t ,  M i l f o r d ,  U T, 
$125,844.75. 3. Brody Cress, 
Hillsdale, WY, $125,622.76. 4.
Wyatt Casper, Miami, TX, 
$107,969.24. 5. Ryder Wright, 
Milford, UT, $101,229.76.

Bull Riding
1. Stetson Wright, Milford, 

UT, $210,632.90. 2. Josh 
F r o s t ,  R a n d l e t t ,  U T, 
$153,979.38. 3. Sage Kimzey, 
Salado, TX, $115,633.09. 4.
Jeff Askey, Athens, TX, 
$102,916.26. 5.  Garrett 
S m i t h ,  R e x b u r g ,  I D , 
$85,187.34.

Steer Wrestling
1. Hunter Cure, Holliday, TX, 

$ 8 5 , 7 8 9 . 7 1 .  2 .  Ty l e r 
Waguespack, Gonzales, LA, 
$80,461.81. 3. J.D. Struxness, 
Milan, MN, $73,852.39. 4.
Tristan Martin, Sulphur, LA, 
$72,591.13. 5. Timmy Sparing, 
Helena, MT, $63,813.14.

Team Roping (Headers)
1. Kaleb Driggers, Hoboken, 

GA, $135,801.27. 2. Clay 
T r y a n ,  B i l l i n g s ,  M T, 
$109,966.48. 3. Andrew Ward, 
Edmond, OK, $82,162.56. 4.
Rhen Richard, Roosevelt, UT, 
$72,086.80. 5. Lightning 
A g u i l e r a ,  A t h e n s ,  T X , 
$66,737.95.

Team Roping (Heelers)
1 .  J u n i o r  N o g u e i r a , 

Presidente Prudente, SP, 
$135 ,801 .27 .  2 . Buddy 
Hawkins, Columbus, KS, 

$82,162.56. 3. Jake Long, 
Coffeyville, KS, $77,804.66. 4. 
Jade Corkil l ,  Fallon, NV, 
$76,158.58. 5. Jeremy Buhler, 
Arrowwood, AB, $71,966.01.

Tie-Down Roping
1. Shad Mayfield, Clovis, 

NM, $135,155.28. 2. John 
Douch ,  Hun tsv i l l e ,  TX , 
$121,670.93. 3. Caleb Smidt, 
Bellville, TX, $98,996.01. 4. Tuf 
C o o p e r,  D e c a t u r ,  T X , 
$97,327.77. 5. Shane Hanchey, 
Sulphur, LA, $90,461.65.

Steer Roping
1 .  S c o t t  S n e d e c o r , 

F r e d e r i c k s b u r g ,  T X , 
$50,868.15. 2. Jess Tierney, 
Hermosa, SD, $45,628.20. 3.
Cole Patterson, Pratt, KS, 
$41,067.38. 4. Cody Lee, 

Gatesville, TX, $40,675.87. 5.
Clay Long, Stephenville, TX, 
$39,760.86.

Barrel Racing
1. Jordon Briggs, Tolar, TX, 

$95,914.65. 2. Hailey Kinsel, 
Cotulla, TX, $73,550.95. 3. 
Wenda Johnson, Pawhuska, 
OK, $60,497.10. 4. Dona Kay 
Rule, Minco, OK, $56,119.46. 
5. Sissy Winn, Chapman 
Ranch, TX, $55,588.14.

Breakaway Roping
1. Erin Johnson, Fowler, 

CO, $50,249.66. 2. Kelsie 
Domer, Dublin, TX, $42,192.88. 
3 .  M a r t h a  A n g e l o n e , 
Stephenville, TX, $41,095.25. 
4. Lari Dee Guy, Abilene, TX, 
$39,805.24. 5. J.J. Hampton, 
Stephenville, TX, $32,075.50.

Bill to support small ranchers
U.S. House Agriculture Committee Chairman David 

Scott (D-GA-13) announced the intention to introduce a 
bill to help small family farmers and ranchers and ad-
dress the national crisis in our nation’s beef supply chain. 
According to the release by Scott, the bill strengthens 
the federal safety net. It makes insurance products work 
better for small cattle farmers and ranchers in terms of 
coverage and accessibility. Scott also wants to create a 
grant program at USDA to help small farmers, ranchers 
and producer-owned cooperatives undertake innovative 
business initiatives. “By developing more direct-to-
consumer and direct-to-institution markets, my legisla-
tion will give small farmers and ranchers more control 
over where they sell their cattle or meat products and 
provide them with opportunities to add value to their 
products and increase their profitability,” Scott said. 

U.S. Chamber opposes beef bills
The U.S. Chamber of Commerce wrote in a blog post 

that the Meat and Poultry Special Investigator Act and 
the Cattle Price Discovery and Transparency Act would 
micromanage beef markets, harm consumers and 
reduce competition. Sean Heather, senior vice president 
for international regulatory affairs and antitrust, wrote 
the investigator bill would create a duplicate office in 
USDA and “could slow law enforcement investigations 
and lead to more politicized enforcement decisions.” 
Heather continued the transparency bill would replace 
a market structure that has evolved over the years and 
would create one managed by the government. “Rather 
than expand the government’s role in the economy, 
create new regulatory burdens, or hire new, duplicative 
regulators, Congress should explore other avenues to 
encourage competition and lower prices for consumers,” 
Heather wrote.

La Niña conditions expected to persist
The National Weather Service’s (NWS) Climate Predic-

tion Center stated this month there’s a 62-66 percent 
chance that La Niña conditions will prevail in the North-
ern Hemisphere until at least the end of 2022, marking 
the third straight year of the weather pattern. NWS also 
estimated a 39 percent chance of a transition to neutral 
El Niño-Southern Oscillation (ENSO) conditions during 
the July-September period. According to NWS, ENSO-
neutral conditions refer to periods in which neither El 
Niño nor La Niña is present, often coinciding with the 
transition between the two weather patterns. A third year 
of La Niña could result in the same conditions as the 
previous two years, with moisture in the Northwest and 
drought in the Southwest and Southern Plains.

BLM seeks comments on OR renewal
The Bureau of Land Management (BLM) Deschutes 

Field Office is seeking public comment on a proposal to 
renew grazing permits for five allotments near La Pine, 
OR. Public input will assist BLM in developing an 
environmental assessment due to the presence of 
the threatened Oregon spotted frog within riparian 
areas. BLM is considering changes to the timing 
of grazing, meadow restoration, lodgepole pine re-
moval and fuel reduction activities. In addition, the 
BLM will consider a no action alternative that would 
consist of reissuing the current permits with no chang-
es. The scoping period will end on Aug. 15, and inter-
ested people can submit comments via email to 
blm_or_pr_lapinegrazingproject@blm.gov with reference
to project number DOI-BLM-ORWA-P060-2022-0016-EA.

Comments on old-growth forests
The U.S. Forest Service and Bureau of Land Manage-

ment are seeking public comment on developing a 
definition for old-growth and mature forests on 
federally managed lands. The definition is part of 
President Joe Biden’s executive order to strengthen the 
nation’s forests and communities, requiring both agen-
cies to define, identify and complete an inventory 
within one year of old-growth and mature forests on 
federally managed lands. The Public Lands Council 
wrote in the Weekend Roundup, “While the agencies 
hope to produce a versatile and concise definition to 
guide their inventorying, land use groups are skeptical 
of their success in pursuing a definition that encom-
passes the diverse forests making up the (U.S.) Groups 
are also wary of the extent that these agencies may be 
willing to go when determining what constitutes ‘old 
growth forests’ and how their management strategies 
could affect industries like logging, mining and agricul-
ture.” Written comments can be submitted by Aug 15 
at federalregister.gov by searching for document num-
ber 2022-15185.

Grants for NE processors
The Nebraska Department of Agriculture has an-

nounced it is accepting grant applications for the Inde-
pendent Processor Assistance Program to help fund 
improvements, enhancements or expansions that will 
increase the harvest capacity or product throughput of 
new or existing processors. Facilities must be either a 
USDA facility or a federally regulated custom-exempt 
slaughter and processing facility in the state of Ne-
braska, have sales revenue of less than $2.5 million and 
have fewer than 25 employees. Applications can be found 
at https://nda.nebraska.gov/promotion/meat_processors 
and must be received by the Aug. 12 deadline.

LEGALEGAL L LEDGEREDGERRODEO ODEO STANDINGSTANDINGS

(In an effort to serve the next 
generation of livestock producers, 
WLJ’s Youth Opportunities calendar 
lists internship and scholarship 
information for agricultural- and 
livestock-focused students, listed by 
application deadline. If you have an 
internship or scholarship to announce, 
please email it to editorial@wlj.net.)
Aug. 1 – The Northern International 
Livestock Exposition (NILE) is 
searching for college students that 
can keep up with the fast-paced 
environment of the NILE Stock Show 
and Rodeo. For more information, visit 

www.thenile.org/p/events/youth-events/
internships, call 406-256-2495 or 
email shelby@thenile.org.
Oct. 1 – Applications for the 2022 
California Cattlemen’s Association 
(CCA) scholarships are now being 
accepted. Current CCA members that 
are currently enrolled at a university 
or college are eligible to apply. For a 
complete list of awards and to 
download the application, visit 
calcattlemen.org/scholarship. 
Contact Maureen in the CCA office 
at maureen@calcattlemen.org 
with any questions.

YOUTH OUTH OPPORTUNITIESPPORTUNITIESYY

Tom WhiteTom White
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THE BULL PENTHE BULL PEN
• BUYING   SELLING   TRADING   BUYING   SELLING   TRADING   OFFERING   OFFERING   ANIMALS   PRODUCTS   SERVICES   EQUIPMENTANIMALS   PRODUCTS   SERVICES   EQUIPMENT •

BULL PEN ads are added to the Classifi ed Corral online, where we get 7,500 viewers a month. 
3 weeks, $95 per insertion •  6 weeks, $85 per insertion • 12 weeks, $75 per insertion for a 3.2”x 2” 

boxed ad. Call 800-850-2769, email to advertising@wlj.net or fax your copy to 303-722-0155. 

Two-Year-Old registered Limousin Bulls
Proven genetics, range ready. Selling over 250+ head annually.

<RUNNING CREEK RANCH CO.
45400 County Road 21 • Elizabeth, CO 80107
www.runningcreekranch.com

Joe Freund (303) 341-9311 • Joey Freund (303) 841-7901
Pat Kelley (303) 840-1848

Angus Bulls for Sale
Private Treaty Sales

Big, Stout and Range Ready
Performance Tested

Fertility Tested
DNA Enhanced EPD’s

Priced for the Commercial Cowman

“I’m not paying for the cost of 
calves. That’s not what we do. 
What are you trying to do 
here?” Scherer and Justin 
Nelson, Tyson’s vice president 
of cattle procurement, then 
called Perez and made it clear 
they would not pay the 
amount on the invoice. 

Tyson denied that they had 
ever agreed to pay Zia’s costs, 
either by email or verbally. 
Instead, when Zia’s cattle 
were delivered to Tyson over 
several months, Tyson paid 
Zia according to an alternate 
formula and refused to pur-
chase certain lots of the pre-

mium cattle that were identi-
fied in the cost-plus model.

Z ia  invo iced  Tyson 
for $16,220,198, which 
included actual  costs 
for 9,153 head plus the premi-
ums per head for GAP and 
NHTC cattle. Tyson pur-
chased 7,654 cattle and paid 
Zia $12,595,753.13.

Dispute
Strickland wrote in a Feb-

ruary 2022 opinion that the 
crux of the issue was the sub-
stance of the verbal negotia-
tions that took place between 
Zia and Tyson before the ini-
tial email exchanges in early 
2019. 

Zia claimed they would 
only agree to sell to Tyson if 
the packer paid Zia’s costs 
plus a small margin, while 
Tyson said the two companies 
verbally agreed in the spring 
of 2018 on the price for the 
following year’s cattle, long 

before the early 2019 email 
exchanges. This price, Scher-
er said, was according to their 
usual course of dealings and 
was determined by the Ne-
braska weighted average plus 
a price per head premium.

Scherer said the cost-plus 

model sent in the original 
February 2019 email was in-
terpreted as merely an inven-
tory of Zia’s available premi-
um cattle, and the email he 
sent in response was assent-
ing to the number of cattle 
going into a finish yard, rath-
er than the price of the cost-
plus model.

Zia brought the suit against 
Tyson on May 8, 2020, alleg-
ing claims of breach of con-
tract, breach of the implied 
duty of good faith and fair 
dealing, quantum meruit, 
fraudulent misrepresenta-
tion, and violations of the 
New Mexico Unfair Practices 
Act.

“The parties’ arguments 

are based largely on compet-
ing declarations and deposi-
tion testimony about the na-
ture of their prior verbal ne-
gotiations,” Strickland wrote
in her earlier opinion. “Their
genuine disagreement cannot
be resolved except by a series
of factual determinations
within the purview of the ju-
ry.”

During the verdict on July
14, the jury in New Mexico
found that Zia and Tyson’s
agreement was contractual,
and Tyson had breached the
contract. Tyson was ordered
to pay Zia roughly $10.5 mil-
lion in damages. — Anna
Miller, WLJ managing
editor

TYSON
(from page 1)

Tyson claimed companies had verbal agreement

“The parties’ arguments are 
based largely on competing 
declarations and deposition 

testimony about the nature of 
their prior verbal negotiations.”

Special Feeder Sale
Tuesday, AUG. 16th
Tuesday, SEPT. 13th

16th Annual 
California Cattle Producers’ Fall-Calving 

Female Sale
Saturday, Aug. 6th, 10 a.m.

Featuring 500 Head of California’s Finest 
Fall-Calving Cows and Heifers From Reputation Ranches.

Summer Marketing Events

20 FANCY ANGUS FALL-CALVING BRED HEIFERS 
FROM DAL PORTO LIVESTOCK, FOOTHILL AND 

ANAPLAS EXPOSED.

15 FANCY ANGUS FALL-CALVING BRED HEIFERS 
FROM JOHN GINOCHIO, FOOTHILL AND 

ANAPLAS EXPOSED.

10 FANCY ANGUS FALL-CALVING BRED HEIFERS 
FROM LAWRENCE GINOCHIO, FOOTHILL AND 

ANAPLAS EXPOSED.

30 FANCY ANGUS FALL-CALVING HEIFERS 
FROM RENZ RANCH, FOOTHILL AND ANAPLAS 

EXPOSED. BRED TO TOP CALVING EASE 
ANGUS BULLS.

200 OUTSTANDING QUALITY ANGUS AND 
SIMANGUS 2ND TO 4TH CALVING FEMALES 

FROM RON GILLILAND, FOOTHILL AND 
ANAPLAS EXPOSED.

20 TOP QUALITY BLACK AND BWF 2ND & 3RD 
YEAR FALL-CALVING COWS FROM HAYDEN-

MYER RANCH, FOOTHILL AND ANAPLAS 
EXPOSED.

20 FANCY ANGUS FALL-CALVING HEIFERS AND 
15 F1 BALDY FALL-CALVING HEIFERS FROM 

RICH MACHADO LIVESTOCK, FOOTHILL AND 
ANAPLAS EXPOSED, AI’D TO GAR FREEDOM.

100 BLK & BWF, 5-8 YEAR-OLD FALL-CALVING 
COWS FROM SLOAN CATTLE COMPANY.

WORKING HARD FOR THE CALIFORNIA CATTLE PRODUCER

WWW.TURLOCKLIVESTOCK.COM

Call today to 
consign your cattle!

Max Olvera  
209-277-2063

Steve Faria 
 209-988-7180

Brandon Baba  
209-480-1267

Justin Ramos  
209-844-6372

John Luiz  
209-480-5101

Jake Bettencourt  
209-262-4019

Tim Sisil  
209-631-6054

John Bourdet  
831-801-2343

Travis Johnson  
209-996-8645

Matt Miller  
209-914-5116

Bud Cozzi  
209-652-4480

Eddie Nunes  
209-604-6848

Call now to consign your 
cattle for these

Western Video 
Market Sales

Aug. 15 - 16, Sept. 13

TLTL The Central California Livestock Marketing Center
Turlock Livestock Auction YardTurlock Livestock Auction Yard

16th Annual 16th Annual 
California Cattle Producers’ Fall-Calving 

Female Sale
Saturday, Aug. 6th, 10 a.m.y, g ,

Featuring 500 Head of California’s Finest 
Fall-Calving Cows and Heifers From Reputation Ranches.

Summer Marketing EventsgSummer Marketing Summer Marketing Eventsg

20 FANCY ANGUS FALL-CALVING BRED HEIFERS
FROM DAL PORTO LIVESTOCK, FOOTHILL AND 

ANAPLAS EXPOSED.

15 FANCY ANGUS FALL-CALVING BRED HEIFERS 
FROM JOHN GINOCHIO, FOOTHILL AND 

ANAPLAS EXPOSED.

10 FANCY ANGUS FALL-CALVING BRED HEIFERS 0
FROM LAWRENCE GINOCHIO, FOOTHILL AND 

ANAPLAS EXPOSED.

30 FANCY ANGUS FALL-CALVING HEIFERS0
FROM RENZ RANCH, FOOTHILL AND ANAPLAS

EXPOSED. BRED TO TOP CALVING EASE
ANGUS BULLS.

200 OUTSTANDING QUALITY ANGUS AND 
SIMANGUS 2ND TO 4TH CALVING FEMALES 

FROM RON GILLILAND, FOOTHILL AND 
ANAPLAS EXPOSED.

20 TOP QUALITY BLACK AND BWF 2ND & 3RD0
YEAR FALL-CALVING COWS FROM HAYDEN-

MYER RANCH, FOOTHILL AND ANAPLAS 
EXPOSED.

20 FANCY ANGUS FALL-CALVING HEIFERS AND 0
15 F1 BALDY FALL-CALVING HEIFERS FROM

RICH MACHADO LIVESTOCK, FOOTHILL AND 
ANAPLAS EXPOSED, AI’D TO GAR FREEDOM.

100 BLK & BWF, 5-8 YEAR-OLD FALL-CALVING 
COWS FROM SLOAN CATTLE COMPANY.

DUCERRKING HARD FOR CALIFORNIA C LWORKING HARD FOR THE CALIFORNIA CATTLE PARD FOR THE CALIFORNIA CATTLE PRODUCERR THE C CATTLE PRODUCERWORKWOR

WWW.TURLOCKLIVESTOCK.COMWWW.TURLOCKLIVESTOCK.COM

Call today toy
consign your cattle!g y

Max Olvera 
209-277-2063

Steve Faria 
209-988-7180

Brandon Baba  
209-480-1267

Justin Ramos 
209-844-6372

John Luiz 
209-480-5101

Jake Bettencourt 
209-262-4019

Tim Sisil  
209-631-6054

John Bourdet 
831-801-2343

Travis Johnson  
209-996-8645

Matt Miller 
209-914-5116

Bud Cozzi  
209-652-4480

Eddie Nunes  
209-604-6848

Call now to consign your 
cattle for these

Western Video 
Market Sales

Aug. 15 - 16, Sept. 13

The Central California Livestock Marketing Center

SALE DAY IS PAY DAY
When marketing your calves at TLAY, don’t forget 

how essential the 2nd round of shots is. 
Make sure to include a Modified Live vaccination.

Featuring California’s Featuring California’s Finest Calves, Yearlings and Females!Finest Calves, Yearlings and Females!

California Breeders California Breeders 
Bull SaleBull Sale

Saturday, OCT. 1stSaturday, OCT. 1st

TLAY Fall Female SaleTLAY Fall Female Sale
Saturday, OCT. 1st, 9 a.m.Saturday, OCT. 1st, 9 a.m.

PLUS MANY MORE CONSIGNMENTS TO COME!
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SUMMER PROPERTIES SUMMER PROPERTIES 
NOW ONLINE

56 FULL -COLOR PAGES56 FULL -COLOR PAGES

Properties Ranch and Farm magazine, in its entirety, is now Properties Ranch and Farm magazine, in its entirety, is now 
online at WLJ.net. Every ranch and farm from the magazine online at WLJ.net. Every ranch and farm from the magazine 
is listed. The pages are searchable, with property and is listed. The pages are searchable, with property and 
agency information, and many email addresses are there agency information, and many email addresses are there 
for you to inquire about a property. WLJ.net is available for you to inquire about a property. WLJ.net is available 
in eight different languages.in eight different languages.

No other online publication No other online publication offers as much.offers as much.

Check it out today 
at www.wlj.net.
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A recent study from Iowa 
State University (ISU) Exten-
sion shows rural households 
are disproportionately af-
fected by inflation, and dis-
posable incomes have shrunk 

this year. 
The study shows dispos-

able incomes for rural house-
holds—those in nonmetro-
politan areas in towns with 
fewer than 2,500 residents or 

in the open countryside—
decreased 49.1 percent from 
$10,661 in 2020 to $5,426 in 
2022. About 82 percent of 
rural incomes went to ex-
penses in 2020, rising to 91 

percent in 2022, and earnings 
rose by only 6.1 percent 
during the same time period. 

David J. Peters, ISU Exten-
sion rural sociologist and pro-
fessor, told Iowa Public Radio 
it’s a significant drop, which 
means people in rural com-
munities are less prepared to 
cover unexpected expenses. 

“(You may have) a health
care issue that costs extra 
money. You get a reduction in 
your hours or have a big home 
repair that you didn’t plan 
for,” Peters said. “Any kind of 
these unexpected expenses—
that’s (less than) $6,000 to 
cover that.”

The study showed the 
most significant expense for 
rural households has been 
the increase in gasoline and 
diesel fuel. Rural people paid 
$2,470 more in fuel expenses 
than they did two years ago. 
Fuel costs rose by $839 in 
2021, then by an additional 
$1,632 by June of 2022. 
Home heating fuel and pro-
pane gas also rose by $434. 
The cost of owning a home, 
including mortgages, insur-
ance and maintenance, rose 
by $398. Electricity rose by 
$311 since 2020, with almost 

all price gains happening this 
year. 

Urban residents—those 
living in a metropolitan area 
or in cities of 2,500 people or 
more—saw a less significant 
drop in disposable income. 
Urban disposable income 
dropped 13 percent from 
$16,414 in 2020 to $14,270 in 
2022. During those two 
years, expenses rose more 
slowly at 14.5 percent, but 
earnings for urban workers 
rose by 8.6 percent. The big-
gest increases for urban 
residents were for rented and 
owned housing, gasoline, 
electricity, prepackaged and 
processed foods, and eating 
out at restaurants. 

“Overall, inflation has se-
verely reduced the dispos-
able incomes of rural Ameri-
cans, while the impact on 
urban households has been 
less severe because of higher 
incomes,” Peters wrote. 
“This means that rural fam-
ilies have less money to save 
for their retirement or their 
children’s college—both 
needed for the future eco-
nomic security of themselves 
and their children.”

The latest Bureau of Labor 

Statistics Consumer Price 
Index showed the inflation 
rate increased 9.1 percent 
from a year ago, and the food 
index was 10.4 percent higher 
than the previous year.

The study noted the rate of 
inflation is dependent on the 
region. The northeastern U.S. 
had slower price gains of only 
7.6 percent. Meanwhile, the 
southern U.S., particularly 
Louisiana and Texas, had an 
inflation rate of 10.6 percent. 
The study noted inflation was 
also a problem in the West but 
did not give a figure. 

Peters wrote the current 
wave of inflation is worrisome 
due to how long rural house-
holds can withstand inflation-
ary costs. 

“If they’re for the long-
term, then this becomes a big 
crisis for rural households,” 
Peters said. “That disposable 
income cushion makes them 
really vulnerable to debt and 
bankruptcy.” 

Peters stated that low-in-
come and retired people are 
vulnerable to the added ex-
penses, which puts them at 
risk of increased debt. — 
Charles Wallace, WLJ 
editor

Study shows rural households hit harder by infl ation

Sale Calendar is a service to our 
advertisers. There is a minimum 
advertising requirement to be eligible 
to be listed in the Sale Calendar. 
Contact your fieldman for more infor-
mation or to have your date added to 
the Sale Calendar. We will only run 
auction sale dates or private treaty 
start dates.

ALL BREED 
Sep. 11 – Visalia Livestock Market, 
Bull Sale, Visalia, CA
Oct. 1 – CA Breeders, Bull Sale, 
Turlock, CA
Oct. 2 – CAL Poly PT, Bull Sale, San 
Luis Obispo, CA
Oct. 15 – Western Stockmen's Mar-
ket, Bull Sale, Famoso, CA
Oct. 15 – Western Stockmen’s Mar-
ket, Bull & Female Sale, McFarland, 
CA
Nov. 5 – Cattlemen’s Livestock Mar-
ket, Bull Sale, Galt, CA

ANGUS
Aug. 27 – Riverbend Ranch, Female 
Sale, Idaho Falls, ID
Sep. 1 – Vintage Angus Ranch, Bull 
Sale, La Grange, CA
Sep. 2 – Byrd Cattle Co., Bull & 
Female Sale, Los Molinos, CA
Sep. 3 – EZ Ranch, Bull Sale, 
Farmington, CA
Sep. 4 – Five Star Land & Livestock, 
Bull Sale, Wilton, CA
Sep. 6 – O’Neal Ranch, Bull Sale, 
O'Neals, CA
Sep. 7 – Silveira Bros., Female Sale, 
Firebaugh, CA
Sep. 8 – Donati Ranch, Bull Sale, 
Oroville, CA
Sep. 9 – Tehama Angus Ranch, Bull 
Sale, Gerber, CA
Sep. 10 – Arellano Bravo Angus, Bull 
Sale, Galt, CA
Sep. 14 – Bulls Eye Breeders, Bull 
Sale, Modesto, CA
Sep. 15 – Rancho Casino/Dal Porto 
Livestock, Bull Sale, Denair, CA
Sep. 17 – Jorgensen Farms, Female 
Sale, Ideal, SD
Sep. 19 – Ken Haas Angus, Female 
Sale, LaGrange, WY
Sep. 20 – Thomas Angus Ranch, Bull 
Sale, Galt, CA
Sep. 20-22 – Montana Angus Tour, 
Sidney, MT
Sep. 22 – Beef Solutions, Bull Sale, 
Ione, CA
Sep. 28 – Eagle Pass Ranch, Bull 
Sale, Dos Palos, CA
Oct. 1 – Colyer Herefords, Bull Sale, 
Bruneau, ID
Oct. 1 – Leachman Cattle of 
Colorado, Bull Sale, Aromas, CA
Oct. 6 – VDAR, Cow Sale, Manhat-
tan, MT
Oct. 7 – Teixeira Cattle Co., Bull Sale, 
Pismo Beach, CA
Oct. 8 – EZ Ranch, Female Sale, 
Porterville, CA
Oct. 8 – Silveira Bros., Female Sale, 
Firebaugh, CA
Oct. 8 – Trinity Farms, Female Sale, 
Ellensburg, WA
Oct. 9 – Vintage Angus Ranch, 
Female Sale, Modesto, CA
Oct. 10 – Ox Bow Angus, Female 
Sale, Wolf Creek, MT
Oct. 11 – 9 Peaks Ranch, Bull Sale, 
Fort Rock, OR
Oct. 11 – Coleman Angus, Female 
Sale, Charlo, MT
Oct. 12 – Montana Ranch, Female 
Sale, Big Fork, MT

Oct. 14 – Wooden Shoe Farms, 
Female Sale, Blackfoot, ID
Oct. 15 – Fink Beef Genetics, Bull 
Sale, Randolph, KS
Oct. 20 – Thomas Angus Ranch, 
Production Sale, Baker City, OR
Oct. 22 – 44 Farms, Bull Sale, 
Cameron, TX
Oct. 22 – NILE, Female Sale, Billings, 
MT
Oct. 24 – Montana Angus, Female 
Sale, Billings, MT
Nov. 2 – Huwa Cattle, Female Sale, 
Roggen, CO
Nov. 3 – Stokrose Land & Livestock, 
Bull Sale, Moses Lake, WA
Nov. 8 – Wilkes Ranch, Bull Sale, 
Eastland, TX
Nov. 12 – HD Dunn and Son, Bull 
Sale, Tetonia, ID
Nov. 12 – Leachman Cattle of 
Colorado, Bull Sale, Fort Collins, CO
Nov. 12 – Montana Ranch, Bull Sale, 
Big Fork, MT
Nov. 12 – Rocky Mtn. Angus, Bull 
Sale, Tremonton, UT
Nov. 14 – GDAR, Female Sale, 
Sidney, MT
Nov. 14 – Hoffman Ranch, Bull Sale, 
Thedford, NE
Nov. 15 – Paint Rock Angus, Bull 
Sale, Hyattville, WY
Nov. 17 – JR Ranch/Sackmann 
Cattle, Bull Sale, Othello, WA
Nov. 17 – WMR Livestock, Bull Sale, 
Three Forks, MT
Nov. 18 – Green Mountain Angus 
Ranch, Bull & Female Sale, Ryegate, 
MT
Nov. 18 – Rollin’ Rock Partners, 
Production Sale, Pilot Rock, OR
Nov. 18 – Wagonhammer Ranches, 
Female Sale, Bartlett, NE
Nov. 19 – Diamond Peak Cattle Co., 
Female Sale, Loma, CO
Nov. 19 – Redland Angus, Bull & 
Female Sale, Buffalo, WY
Nov. 19 – Sydenstricker Genetics, 
Bull & Female Sale, Mexico, MO
Nov. 19 – Yardley Cattle Co., Female 
Sale, Beaver, UT

BALANCER
Sep. 28 – Eagle Pass Ranch, Bull 
Sale, Dos Palos, CA

CHAROLAIS
Oct. 15 – Fink Beef Genetics, Bull 
Sale, Randolph, KS
Nov. 1 – Cobb Charolais, Bull Sale, 
Great Falls, MT
Nov. 12 – Leachman Cattle of 
Colorado, Bull Sale, Fort Collins, CO
Nov. 18 – Wagonhammer Ranches, 
Female Sale, Bartlett, NE

GELBVIEH
Sep. 21 – Eagle Pass Ranch, Bull 
Sale, Dos Palos, CA

HEREFORD
Sep. 5 – Genoa Livestock, Bull & 
Female Sale, Minden, NV
Sep. 16 – Churchill Cattle Co., 
Female Sale, Manhattan, MT
Sep. 16 – Sierra Ranches, Production 
Sale, Modesto, CA
Sep. 17 – Ehlke Herefords, Female 
Sale, Townsend, MT
Sep. 18 – Mohican West, Female 
Sale, Laurel, MT
Oct. 1 – Colyer Herefords, Bull Sale, 
Bruneau, ID
Oct. 14 – Wooden Shoe Farms, 
Female Sale, Blackfoot, ID
Oct. 15 – Lambert Ranch, Bull Sale, 
Oroville, CA

MAINE ANJOU
Nov. 19 – Yardley Cattle Co., Female 
Sale, Beaver, UT

RED ANGUS
Sep. 7 – Silveira Bros., Female Sale, 
Firebaugh, CA
Sep. 11 – Ludvigson Stock Farms, 
Bull Sale, Visalia, CA
Sep. 18 – Stegall Cattle, Bull Sale, 
Colusa, CA
Sep. 24 – McPhee Red Angus, 
Production Sale, Lodi, CA
Sep. 28 – Eagle Pass Ranch, Bull 
Sale, Dos Palos, CA
Oct. 4 – Pieper Red Angus, Bull & 
Female Sale, Buffalo, TX
Oct. 21 – NILE, Female Sale, Billings, 
MT
Oct. 22 – Pieper Red Angus, Bull & 
Female Sale, Hay Springs, NE

SALERS
Dec. 5 – Jacobsen Ranch, Bull Sale, 
Great Falls, MT

SIMANGUS
Sep. 14 – Bulls Eye Breeders, Bull 
Sale, Modesto, CA
Sep. 21 – Eagle Pass Ranch, Bull 
Sale, Dos Palos, CA
Sep. 22 – Beef Solutions, Bull Sale, 
Ione, CA
Sep. 28 – Eagle Pass Ranch, Bull 
Sale, Dos Palos, CA
Oct. 7 – Teixeira Cattle Co., Bull Sale, 
Pismo Beach, CA
Oct. 8 – Trinity Farms, Female Sale, 
Ellensburg, WA

SOUTH DEVON
Nov. 30 – Beef Country Breeders, Bull 
Sale, Columbus, MT

STABILIZER
Oct. 8 – Leachman Cattle of 
Colorado, Bull Sale, Ozark, AR
Oct. 29 – Leachman Cattle of 
Colorado, Bull Sale, Dinuba, CA
Nov. 19 – Leachman Cattle of 
Colorado, Bull Sale, Wytheville, VA

COMMERCIAL
Aug. 9-10 – Cattle Country Video, 
Oregon Trail Classic, Gering, NE
Aug. 22 – Northern Video Sale, 
Early Fall Preview Video Auction, 
Billings, MT
Aug. 22-26 – Superior Livestock 
Auction, Big Horn Classic Video Sale, 
Sheridan, WY
Sep. 7-8 – Superior Livestock 
Auction, Labor Day Video Sale, Hud-
son Oaks, TX
Sep. 15 – Cattle Country Video, 
Cheyenne Roundup, Cheyenne, WY
Sep. 19 – Northern Video Sale, Fall 
Premier Video Auction, Billings, MT
Oct. 22 – Pieper Red Angus, Bull & 
Female Sale, Hay Springs, NE

HORSE

Aug. 28 – RQHBA, Quarter Horse 
Production Sale, Belle Fourche, SD
Sep. 10 – Open Box Rafter Ranch, 
Quarter Horse Sale, Rapid City, SD
Sep. 16-17 – Van Norman & Friends, 
Production Sale, Elko, NV
Sep. 17 – Reno Snaffle Bit, Futurity 
Sale, Reno, NV
Oct. 6 – Jamison Quarter Horses, 
Performance Horse Sale, Quinter, KS
Oct. 14 – Western Stockman’s 
Market, Showcase Horse Sale, 
McFarland, CA

SALE ALE CALENDARALENDAR

$311 since

Sale Calend

Long-term drought, May 
moisture, extreme heat and 
prevailing southern winds 
for the past several weeks 
have resulted in a flash 
drought. Many Oklahoma 
cow-calf operations are fac-
ing the reality of a depleted 
forage base right now. 

One potential solution is 
early weaning. Early-
weaning calves have the 
primary benefit of improv-
ing cow condition for re-
breeding, especially when 
forage is limited. When the 
nutritional demands of lac-
tation are removed by early 
weaning, there is a signifi-
cant reduction (15-20 per-
cent) in the dietary energy 
needed by cows. Early 
weaning can initiate post-
partum estrus, improve 
pregnancy rates, lower cull-
ing rates and result in 
higher weaning weights 
and cow productivity in fol-
lowing years. Early wean-
ing is most beneficial in 
years when pasture pro-
duction is inadequate to 
support herd nutritional 
requirements. From the 
standpoint of range manage-
ment, it reduces the risk of 
overgrazing and, accord-
ingly, adds to the long-term 
health of the grazing system.

The average age of beef 
calves weaned in the U.S. 
is a little over 7 months of 
age. Calves can be weaned 
as early as 60 days of age. 
However, this requires in-
tensive calf management 
and is impractical under 
most ranch conditions. At 2 
months of age, calves are 
still functionally pre-rumi-
nants relying primarily on 
milk and consuming a 
small amount of forage. By 
3-4 months of age, the 
rumen becomes functional, 
and calves are capable 
of consuming significant 
amounts of forage.

Best practices for 
early weaning

The first two weeks post-
weaning are a critical time 
for calves to overcome wean-
ing stress, maintain health 
and become nutritionally 
independent by learning to 
consume feed. Manage your 
calves according to the fol-
lowing:
• Lower the risk of health 
problems and promote calf 
growth by giving proper vac-
cinations prior to weaning. 
Castrate and dehorn calves 
when giving preweaning 
vaccinations. This will per-

mit calves to deal with the 
stress of these management 
practices while still nursing.
• Get calves accustomed to a 
feed bunk and water trough 
as quickly as possible. Creep 
feeding calves for a few 
weeks prior to weaning will 
ease the transition and get 
calves accustomed to concen-
trate feed. Maintain access 
to good quality, clean water 
at all times.
• Fence line wean if possible. 
This eliminates stress by 
permitting calves to remain 
in the same pasture where 
they are familiar with feed, 
water, shade, etc.
• The feed ration is critical 
because feed intake is ini-
tially low after weaning. It 
needs to be highly palatable, 
nutrient dense, dust free and 
include a complete vitamin 
and mineral supplement.
• After calves are over the 
stress of weaning, they 
should begin to consume 
approximately 3 percent of 
their  body weight in 
high-quality feed each day. 
Feed intake variation or de-
pressed appetite can indicate 
health problems. — Mark Z. 
Johnson, Oklahoma State 
University Extension 
beef cattle breeding 
specialist

Benefi ts of early-weaning beef calves
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It has been hot and dry 
this summer. The maps 
from Mesonet show that 
in the last 30 days, much 
of Oklahoma has had 
less than 10 percent of its 
normal rainfall and over 
two consecutive weeks of 
maximum temperatures in 

excess of 90 degrees. Wor-
ries about drought and how 
we are going to make it 
through the winter with 
limited or no stored forage 
have monopolized most of 
our thoughts, energy and 
time. There are some critical 
steps that need to be made 

in order for us to make it.
Our first priority is to 

reduce the stocking rate on 
the ranch to a level that can 
be sustained through the 
rest of the summer and into 
the fall.

If you are one of the 
operations that keeps or 
purchases stocker calves to 
utilize extra grass, this may 
be the time to sell calves 
early or send calves to a 
grow yard or feedlot. Using 
stocker calves as part of the 
“normal” stocking rate of the 
ranch allows producers to be 
flexible for drought and 
other adverse weather 
events. Many operations 
use 30-50 percent of their 
summer forage for stockers 
in normal years. When 
forage production is limited, 
these calves can be mar-
keted, reducing the culling 
of the cow herd that may 
need to occur.

Selling replacement heif-
ers should also be consid-
ered; these females will not 
provide a marketable calf for 
over a year. In this current 
circumstance, these cattle 
may be too large of a drain 

on your resources.
Cull the cow herd to a 

number you can afford to 
winter by getting rid of old 
cows, less productive cows 
and/or cows that have high-
er nutrient requirements. 
Cows that are expected to 
calve in the fall will require 

more nutrients to keep them 
in proper condition, and a 
higher level of nutrition 
equates to a higher cost of 
winter feeding. The number 
of cows remaining may be 
the actual sustainable long-
term carrying capacity for 
your operation.

Cross fence your farm 
now before you have to start 
feeding hay. You will be 
surprised how much forage 
growth you will have if you 
allow pastures to rest. Once 
you have the farm subdi-
vided, you can utilize those 
pastures in a rotational 
grazing system in the future 
and may have the addition-
al benefit of increased pas-
ture health and improved 
harvest efficiency. Keep 
cows on a smaller area of 
your farm while you are 
feeding hay. This sacrifice 
paddock will allow much of 
the ranch to rest and con-
centrate the nutrients from 
hay feeding.

These steps may not be 
palatable because we may 
have to change the way we 
do things, it may take more 
work than we want to put 
in, or it may cost more than 
we want to spend. Our over-
arching goal should be to 
have an intact cattle opera-
tion when we get through 
this dry spell. — Paul 
Beck, Oklahoma State 
University Extension 
beef nutrition specialist

Plan now to make it through the winter: Part 1

Leases would be divided 
into irrigated and nonirri-
gated acres, with ranchers 
paying more for their lease 
on irrigated acres. Ranchers 
would be allotted up to 5 
acre-feet per acre per irriga-
tion season (an acre-foot is 
equal to 325,851 gallons), 
depending on water avail-
ability, snowpack levels and 
weather conditions. 

In the 2015 and 2016 
drought, ranchers were 
allocated zero and 0.7 acre-
feet, respectively. Court doc-
uments show Mono County 
sent a letter to LADWP in 
2016 objecting to the agen-
cy’s intent to provide less 
than 5 acre-feet and asked 
the agency to provide 2 acre-
feet “to avoid economic loss-
es to the lessees and damage 
to the environment of Mono 
County, including the dis-
tinct bi-state population of 
greater sage grouse that 
lived in the area.” 

In 2018, LADWP pro-
posed new leases that es-
sentially cut off water to 
lessees for irrigation pur-
poses. LADWP reversed 
course a month later and 
said the 2010 leases would 
be in effect while the agency 
was “performing an environ-
mental evaluation.” After 
completion of the environ-
mental review, LADWP in-
formed its lessees that it 
would provide 4,200 acre-
feet (or 0.71 acre-feet per 
acre). 

Mono County filed suit, 
with the Sierra Club inter-
vening, challenging LADWP’s 
decision to drastically re-
duce irrigation water it had 
previously delivered to wet-
lands, meadows and range-
lands, stating the agency 
failed to comply with the 
California Environmental 
Quality Act (CEQA). 

Mark Lacey, owner of 
Lacey Livestock and past 
president of the California 
Cattlemen’s Association, 
told WLJ that ranchers in 
Inyo County, which lies 
south of Mono County, asked 
Mono County to get involved 

because the leases are an 
integral portion of their op-
erations. Ranchers use Mo-
no County for their summer 
grazing. 

Lacey said prior to the law-
suit, ranchers had a good 
relationship with LADWP 
until they allocated limited or 
no water during the drought 
of 2015 and 2016. Lacey con-
tinued that LADWP said by 
“giving us water,” the utility 
was getting little to no re-
turn of water, which Lacey 
believes was a fallacy. 

The trial court ruled that 
LADWP committed to a new 
project without CEQA re-
view when it proposed the 
new leases in 2018. Alameda 
County Judge Evelio Grillo 
ordered the LADWP to con-
tinue providing lessees with 
about 3.2 acre-feet of water 
per acre per year until an 
environmental review was 
completed.

LADWP stated the ruling 
had “set an impossible stan-
dard” for meeting the needs 
of Los Angeles ratepayers 
and balancing environmen-
tal requirements amid cli-
mate change. 

In June, the appellate 
court reversed the ruling, 
stating the 2018 proposed 
lease was part of the 2010 
lease, and “because the 2010 
leases were in holdover sta-
tus, an ongoing leasehold 
relationship governed it,” 
court documents show. As a 
result, lessees were behold-
en to the rights of Los Ange-
les regarding water alloca-
tion. 

The court also ruled that 
since the 2018 water alloca-
tion and new leases were 
part of the 2010 leases, the 
suit brought by Mono Coun-
ty exceeded the statute of 
limitations. The longest pe-
riod applicable to a CEQA 
claim is 180 days from proj-
ect approval or, if there was 
no formal approval, 180 days 
from the commencement of 
construction. 

Reaction
LADWP told the Los An-

geles Times the reversal en-
sures the agency “will con-

tinue to have the flexibility 
required to balance the 
state’s strained water re-
sources with the needs of 
people and the environ-
ment,” said Anselmo Collins, 
LADWP’s senior assistant 
general manager of water 
systems.

The ruling did affirm that 
changes to the leases would 
require a CEQA review, and 
the utility cannot divert all 
the water. 

“During the course of the 
appeal, (LADWP) repeat-
edly represented to the court 
that it would not dry out 
lands in Long Valley and 
Little Round Valley without 
performing the required en-
vironmental review,” Mono 
County counsel Stacey Si-
mon told the Record-Courier. 
“In other words, LADWP 
conceded that it must con-
duct an environmental re-
view prior to drying out 
these valleys.”

Lacey leases pasture from 
LADWP and has not heard 
from the utility on its future 
plans. Lacey said the most 
significant problem for the 
utility is the bi-state sage 
grouse population, located 
where the leases are and 
where LADWP diverts wa-
ter. 

Lacey said he doesn’t 
know if the ruling requires 
LADWP to perform a CEQA 
analysis, whether he will be 
provided with a new five-
year lease or what else might 
happen. For now, Lacey said 
he will continue to hold the 
leases, stock them lightly 
and operate as he has in 
previous drought years.  

Matt McClain, a member 
of Keep Long Valley Green, 
told WLJ the organization is 
conducting outreach to rate-
payers in Los Angeles and 
throughout the state.

“It is important to note 
that the litigation filed by 
Mono County and the Sierra 
Club is just one facet of the 
Keep Long Valley Green 
campaign,” McClain said. 
“Our coalition’s efforts to 
rally both local residents and 
LADWP ratepayers to 
pressure Los Angeles city 
officials are equally as im-

portant and potentially 
more effective.”

Mono County Board of 
Supervisors Chair Bob 
Gardner stated the county 
would continue to work 
with LADWP to ensure 
water resources preserve 

the economic and environ-
mental needs of every-
body. 

“However, if further liti-
gation becomes necessary 
due to LADWP’s disregard 
for the appellate court’s 
ruling and repudiation of 

its own statements to that
court, then Mono County
is prepared to take further
legal action to protect its
valuable natural and eco-
nomic resources,” Gardner
said. — Charles Wallace,
WLJ editor

WATER
(from page 1)

Environmental analysis required for changing leases

Cattle Country Video • Torrington, WY
www.cattlecountryvideo.com

Oregon Trail ClassicOregon Trail Classic
Gering Civic CenterGering Civic Center

Gering, NebraskaGering, Nebraska
August 9th & 10th, 2022August 9th & 10th, 2022

CCVCattle Country Video www.cattlecountryvideo.com

Expecting 50,000 head

• Sale Day Bid Line: 307-575-5005
• Broadcast on Dish Network Channel 998

• Online Viewing & Bidding Available on Cattle USA
• Preview Lots on Catalog Page on www.cattlecountryvideo.com

Taxpayers will bear the total cost of the failed 
Mississippi Beef Processors that was built with mil-
lions of dollars in state-guaranteed loans and grants. 
State officials ended their efforts to sell the Oakland, 
MS, plant and now must figure out how to pay the 
$55 million bill. Officials had hoped to find someone 
to buy the plant and put it back into operation. While 
experts had said any buyer would pay pennies on 
the dollar, the state had hoped some of the 400 
people who lost jobs would be put back to work. Both 
firms the state was courting failed to follow through.

Beef Bits: Beef plant 
looking for owner

May 23, 2005, 

Vol. 84, No. 32
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CANADACANADA
July 20
Lethbridge, Alberta 814

225-243 225-245 210-244 90-109
208-232.50 215-236 209-225.25 128-142

July 15
Alabama 15,948

193-199 168-202 157-190 143-180 130-170 125-167 126-145 62-97 550-1,375
155 124-162.50 122-160 121-155 116-154 115-137 99 75-124 265-1,050

July 18
Lexington, KY 870

175* 169-183* 161-179* 153-166* 140-151* 144-157* 67-95 1,375-1,400
167.50-175* 152-171* 148-166* 140.50-155* 141-168.25* 125-162.90* 121-132* 90-138 900-1,150

July 18
Joplin, MO 9,551

217.50-232.50 194-212.50 190-207 180-205 167-181 154-171
172.50-190 172-191 161-175 157-168 154-162.25 151-155

July 18
Tennessee 9,181

160-220* 160-201* 153-192.50* 140-182* 140-180* 135-170* 125-167* 50-103 580-1,395
130-175* 130-177* 129-169* 117.50-160* 122-159.50* 115-152.50* 100-130* 83-133 510-1,125

July 18
Virginia 4,464

165-174 164.50-202.50 101-194 130-186 83-176 110-163.50
141-165 135-172.50 132-172 121-160 120-141 101-136

EA
ST
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ST

July 14
Willcox, AZ N/A

124.50-142 183-202 163-196 163-185 146-170 80-102 925-1,375
180 159-201 143-166 126-150.50 134-146 90-118.50

July 18
Colorado 2,664

262 240-241 192-199 184-190.75 181-185.25 61-105 1,275-1,625
232.50-240 226-233 127.75 76-131 1,085-1,275

July 13
La Junta, CO 1,098

196-232.50 196-232.50 181-192 160-181 160-181 66-91 1,425-2,200
171-210 171-210 165-175 151-169 145-162 145-162 81-116 985-1,375

No report available
Loma, CO
July 20
Dodge City, KS 1,812

211 205-237 213 177.25-199 174-178 155-170 162.85-175.60 60-84
187.50-208 181-190 159.25-167 146-162 150.50-168.10 133.50-149.10 80-97.50

July 21
Pratt, KS 3,000

199 165-172 157.50-167.50 154.25-173.25
165-176 152-178 155-173.50 139.75-161.75

July 14
Salina, KS 3,370

236 230.50-238 190-224.50 184-200 168.85-184.50 150-172.25
197 191-194.50 166.50-199 167-177 156-173 144-164

No report available
Clovis, NM
July 20
El Reno, OK 7,894

197.50 182.50-188 166-195 175.50-195 166.50-182 152.25-168.50
150-181 154-171.50 157.50-165 116-158

July 20
McAlester, OK 2,800

200-227 150-188 151-181 147-165 151-165 121-122 56-75 620-1,410
148-173 145-165 136-156 130-151 121-149 140 86-106 675-1,025

July 19
Oklahoma City, OK 12,107

185-205 178-206 181-195 157.50-208 162-176 133-170
170-182 163-176 160-178 154-176 151.25-160.50 139.50-154.50

July 15
Cuero, TX 1,662

147-208 159-196 159-185 157-178 151-167 146-154 57-77 950
125-200 145-179 143-183 142-166 129-153 118-140 78-100

July 15
Dalhart, TX 2,509

243-244 234-239 226-237 188-220.50 180-174.50 166-171.50 157 60-80
199-231 190-199 184-187 164-180.50 163.50-164.50 153.50-169 134-152.25 84-99

July 14
San Angelo, TX 2,200

199-206 204-215 202 180-185 170-172 155-160 65-74 850-1,350
172 162-163 157 140 71-93 750-1,090

July 14
Tulia, TX 1,252

236-251 209-246 193-205 177-212 160-179 159-170 139-156 65-75
180-199 180-210 164-178 158-171 151-162 142.50-155 121 95
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July 18
Iowa 4,815

221 187-209 176-211 176-206 146-195.50 133-187 65-98
170-215 155-182.50 163-199.50 159-188 143-164.50 122-168.70 81-114

No report available
Miles City, MT
No report available
Bassett, NE
July 16
Ericson, NE 3,480

216.50-230 211-227 191-217.50 179-212 164.50-187
196-208 186.50-209 177-196.50 165-182 147-173

July 19
Imperial, NE 1,400

264 236-256 231-242 186.50
237.50-245 216-237 190-217 172.50 170.50-180.75

July 13
Kearney, NE 2,565

192-211 212-220 201-208 187-193 175-189 89.75-98
190-191 166.50-187.50 165.50-178.25 146-178.25 100-125.50

No report available
Lexington, NE
June 29
Ogallala, NE N/A

60-100.50 1,450-1,935
95-135.50 1,450-1,610

July 19
Valentine, NE 1,350

1,225-1,650
1,110-2,000

No report available
Herreid, SD
July 15
Torrington, WY 1,940

172 73-90
179 173-177 172.50 96-109
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July 14
Orland, CA 1,790

160-192 150-190 135-181 110-157 65-95
160-177 150-174 135-162 110-142 75-140

No report available
Escalon, CA
July 18
Famoso, CA 356

130-185 140-180 145-180 130-160 130-150 120-135 75-105
130-155 140-155 130-150 125-150 110-141 85-105

No report available
Galt, CA
July 19
Turlock, CA 3,237

180-237.50 187-231 175-225 170-200 160-187 150-165.50 84-105
165-217 172-205 163-198 160-183 150-166.50 139-150 100-125.50

July 12
Salina, UT 958

162.50-200 165-206 152.50-190 145-183 138-185 131-161 115-158.50 77-103.50
148.50-180 142.50-182.50 132-165 138-169 130-158 129.50-155 116.50-150 89-111.75
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July 15
Blackfoot, ID N/A

165-187.50 162-187 148-172 142-161 84-106
155-184 145-171 135-163 130-154 93-120

July 14
Burley, ID 172

206 196-202 174 93-162 88-98
191 159 110-117.50

No report available
Emmett, ID
July 16
Eugene, OR 888

130-163.75* 120-127* 95-114
130-145* 125-140.50* 130-151* 114-120 1,023-1,600

July 18
Madras, OR 643

189-202 190-206 184-197 165-183 153-164 70-102.50
165-180 168-186 170-178 160-172 95-112

No report available
Vale, OR
July 19
Davenport, WA 260

180-182 150 137 111-154 100-154.50 40-101
75-138 169-175 60-110 120-170.50 121-152 101-142 84-186

July 14
Toppenish, WA 1,735

189-191.50 88-105
175* 178-188* 165.50-170.75* 110-130.50

NO
RT

HW
ES

T
NO

RT
HW

ES
T

Selected AuctionSelected Auction
Week Ending July 21, 2022Week Ending July 21, 2022

Feeder prices for steers & heifers reflect medium and large 1 cattle, Feeder prices for steers & heifers reflect medium and large 1 cattle, 
unless otherwise notedunless otherwise noted;; * * Indicates medium and large 1-2 Indicates medium and large 1-2

STEERS / HEIFERS
DATE
MARKET 200-300 lb. 300-400 lb. 400-500 lb.  500-600 lb. 600-700 lb. 700-800 lb. 800 lb. -up SLAUGHTER COWS

SLAUGHTER BULLS
PAIRS

REPLACEMENTS

SLAUGHTER FORWARD CONTRACTSSLAUGHTER FORWARD CONTRACTS FORWARD BEEF SALESFORWARD BEEF SALES
Delivery Month Neg. Sales 0-21 days 1,723
Jul. '22 136,316 Neg. Sales 21+ days 1,194
Aug. '22 107,063 Formula sales 3,617
Sep. '22 155,323 Forward contract sales 308
Oct. '22 131,375 Domestic sales 6,107
Nov. '22 133,668 NAFTA Exports 105

NATIONAL WEEKLY FED BEEF SLAUGHTER VOLUME: JULY 17NATIONAL WEEKLY FED BEEF SLAUGHTER VOLUME: JULY 17
Domestic Imported

Forward Contract 24,717 5,233
Formula 301,400 732
Negotiated Cash 76,493 78
Negotiated Grid 50,133 182
Packer Owned 10,462 0
Total 463,205 6,225

Find out how YOUR Find out how YOUR AUCTION MARKETAUCTION MARKET can become a PREFERRED  can become a PREFERRED WLJWLJ partner! partner!
At no cost to you, we’ll send you weekly copies of the At no cost to you, we’ll send you weekly copies of the Western Livestock JournalWestern Livestock Journal that you can share with your  that you can share with your 

customers…to keep them informed of what’s happening in the beef industry. There is no obligation or downside!customers…to keep them informed of what’s happening in the beef industry. There is no obligation or downside!
Contact Moe at 800-850-2769 for more information!Contact Moe at 800-850-2769 for more information!

FED CATTLE TRADEFED CATTLE TRADE Head CountHead Count  Avg. Weight Avg. Weight Avg. PriceAvg. Price

WEEKLY WEIGHTED AVERAGES
Live FOB Steer 12,768 1,454 140.40
Live FOB Heifer 10,552 1,285 138.76
Dressed Del Steer 6,959 914 227.13
Dressed Del Heifer 2,913 823 226.84
SAME PERIOD LAST WEEK
Live FOB Steer 22,903 1,443 141.94
Live FOB Heifer 7,696 1,282 139.77
Dressed Del Steer 9,321 917 229.28
Dressed Del Heifer 3,593 823 229.57
SAME PERIOD LAST YEAR
Live FOB Steer 16,588 1,435 120.21
Live FOB Heifer 7,307 1,298 119.92
Dressed Del Steer 8,258 924 197.63
Dressed Del Heifer 1,874 850 197.26

CANADIAN LIVESTOCK PRICES & FEDERAL INSPECTED SLAUGHTER FIGURESCANADIAN LIVESTOCK PRICES & FEDERAL INSPECTED SLAUGHTER FIGURES

Alberta Direct Sales (4% shrink) Price Weekly
Change

Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 lbs 134.22 -0.87
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 lbs 145.84 N/A
Ontario Auctions
Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 lbs 145.84 -1.76
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 lbs 144.37 N/A
Slaughter Cows, Cutter and Utility 1-3, 1100-1400 lbs 91.08 -3.16
*Price comparison from one week ago.

Average feeder cattle prices (CND) for week ending Friday, July 8, 2022Average feeder cattle prices (CND) for week ending Friday, July 8, 2022
Steers: Alberta Saskatchewan Ontario

501-600 lbs 178.21 N/A 178.78
601-700 lbs 172.70 N/A 168.64
701-800 lbs 165.14 N/A 166.52
801-900 lbs 158.95 N/A 157.31

Heifers:
401-500 lbs 157.70 N/A 156.93
501-600 lbs 154.24 N/A 162.79
601-700 lbs 151.29 N/A 140.46
701-800 lbs 145.61 N/A 141.21

USDA WEEKLY IMPORTED FEEDER CATTLE
Friday, July 15, 2022
Mexico to TX. & NM. Weekly Feeder Cattle Import Summary
Receipts EST: 11,000 Week Ago Act: 9,422 Year Ago Act: 10,919
Compared to last week, steer calves and yearlings sold 1.00-2.00 higher. Heifers steady.  
Trade active, demand good.  The bulk of the supply consisted of steers and spayed heifers 
weighing 300-700 lbs. 
Feeder steers: Medium and large 1&2, 300-400 lbs 190.00-201.00; 400-500 lbs 175.00-
186.00; 500-600 lbs 160.00-171.00; 600-700 lbs 147.00-158.00.  Medium and large 2&3, 
300-400 lbs 175.00-186.00; 400-500 lbs 160.00-171.00; 500-600 lbs 145.00-156.00.
Feeder heifers: Medium and large 1&2, 300-400 lbs 164.00-174.00; 400-500 lbs 154.00-
164.00; 500-600 lbs 144.00-154.00; 600-700 lbs 134.00-144.00.
(slide 10 cents on steers and heifers basis 300 lbs. All sales fob port of entry.)

USDA MEXICO TO U.S. WEEKLY LIVESTOCK IMPORTSUSDA MEXICO TO U.S. WEEKLY LIVESTOCK IMPORTS
Feeder cattle imports weekly and yearly volume.

 Species Current
Week

Previous
Week

Current
Year-to-date

Previous
Year-to-date

7/16/22 7/9/22
Feeders 13,439 10,879 463,755 649,421

CATTLE FUTURES: CME Live CattleCATTLE FUTURES: CME Live Cattle
7/15 7/18 7/19 7/20 7/21 High* Low*

Aug. 13493 13563 13573 13575 13573 14783 10920
Oct. 13955 14060 14110 14133 14098 14385 12525
Dec. 14543 14615 14675 14683 14633 14765 13055
Feb. 15043 15100 15160 15135 15075 15225 14003

  CATTLE FUTURES: CATTLE FUTURES: CME Feeder CattleCME Feeder Cattle
7/15 7/18 7/19 7/20 7/21 High* Low*

Aug. 17635 17668 17875 17783 17828 18080 15328
Sep. 17968 17943 18180 18098 18130 18308 15425
Oct. 18245 18233 18458 18375 18423 18500 16373
Nov. 18423 18488 18683 18550 18605 18665 16958
*High and low figures are for the life of the contract.
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EEF REPORT: Weekly Composite Boxed BeefEEF REPORT: Weekly Composite Boxed Beef
WEEK
ENDING

COMPREHENSIVE
Loads/Price

PRIME
Loads/Price

BRANDED
Loads/Price

CHOICE
Loads/Price

SELECT
Loads/Price

UNGRADED
Loads/Price

July 17 6,842 262.46 189 313.87 1,265 270.72 2,130 263.05 918 239.85 2,340 233.35
July 10 5,953 261.30 144 310.19 1,119 268.60 1,698 260.93 783 239.33 2,210 232.70
July 3 N/A N/A N/A N/A N/A N/A N/A N/A N/A N/A N/A N/A
June 27 7,083 262.38 218 302.61 1,269 269.76 2,323 261.36 818 243.64 2,455 236.99
 Cutouts                         Cutouts                         —————————————————————————— FED BOXED BEEF FED BOXED BEEF —————————————————————————— 

DATE CHOICE SELECT COW BEEF CUTOUT 50% LEAN 90% LEAN
Jul 21 267.76 240.53 214.30 103.71 270.48
Jul 20 270.53 242.25 218.85 112.53 278.49
Jul 19 272.57 243.73 219.30 109.85 277.15
Jul 18 270.55 242.66 220.15 110.21 274.80
Jul 15 268.91 241.79 217.97 113.13 275.00

MARKET AT A GLANCEMARKET AT A GLANCE This Week: 7/21/2022This Week: 7/21/2022 Week AgoWeek Ago Year AgoYear Ago

Choice Fed Steers 140.40  141.94 120.21
CME Feeder Index 170.67  174.05 151.39
Boxed Beef Average 267.76  267.75 266.14
Average Dressed Steers 227.14  229.28 197.63
Live Slaughter Weight* 1,340  1,341 1,348
Weekly Slaughter** 677,000  593,000 653,000
Weekly Beef Production*** 546.9  479.3  530.0
Hide/Offal Value 13.82  13.69 13.93
Corn Price 5.76  6.95 5.64
 *Average weight for previous week. **Total slaughter for previous week. ***Estimated year-to-date figure in million pounds for previous week.

MARKET ARKET NEWSEWS
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HOME OF CHOICE SANDHILL && WESTERN NEBRASKA CATTLE WESTERN NEBRASKA CATTLE

LIVESTOCK 
AUCTION MARKET OGALLALA, NE ~ 308-284-2071OGALLALA, NE ~ 308-284-2071

HOME OF CHOICE SAHOME OF CHOICE SA

LIVESTOCKLIVESTOCK
AUCTION MARAUCTION MAR

Jay Nordhausen
308-289-1548       

Lance Van Winkle
308-874-4435        

Dwayne Mays  
308-289-1870          

Scott Van Winkle  
308-289-0249

Call our o   ce @ 308-284-2071 or visit our website @ www.ogallalalive.com for more information on consignments, market reports and 
upcoming sales. All sales will be broadcast live via the internet on www.cattleusa.com.

Pre-registration for online bidding is required BEFORE sale day.

YearlingsYearlings

CalvesCalves

***Many more valued and high-quality consignments can be viewed at www.ogallalalive.com***

WEDNESDAY, JULY 27, 2022
8:30 — BUTCHER & FEEDING COWS, BULLS & HEIFERETTES
12:30 PM — BABY CALVES | 1:00 PM — STOCKER & FEEDERS

ALAN SONNEMAN (50) - Ang Strs & Hfrs, 250-350#
BOB & VALERIE JACKSON (22) - Ang Strs & Hfrs, 250-350#

FRENCHMAN VALLEY RANCH (180) - Ang, Bwf, Red & Char x Strs, 850-900#
MITCHELL RANCH (180) - Blk & Rd Ang Strs, 800-875#

V.S. HAWKINS RANCH (52) - Blk & Few Rd Strs, 700-825#, Age & Source & NHTC thru IMI Global
SWEET RANCH (23) - Ang cows, 3-8 y/o, bred to Ang & Herf bulls, due Aug. 24th

Exposed   Weigh upExposed   Weigh up
ALAN SONNEMAN (50) - Ang Cows, Exposed to Ang Bulls since June 15th

BOB & VALERIE JACKSON (22) - Ang Cows, Exposed to Ang Bulls since June 15th

WEDNESDAY JULY 27 2022

Special Stocker & Feeder Sale Special Stocker & Feeder Sale 
w/ Regular Salew/ Regular Sale

The national weekly di-
rect beef type price distribu-
tion for the week of July 
11-18 was the following on a 
live basis:
• Negotiated purchases: 
$141.92. 
• Formula net purchases: 
$145.30.
• Forward contract net pur-
chases: $150.83. 
• Negotiated grid net pur-
chases: $142.07. 

On a dressed basis:
• Negotiated purchases: 
$230.04. 
• Formula net purchases: 
$228.10. 
• Forward contract net pur-
chases: $220.93. 
• Negotiated grid net pur-
chases: $232.11.

Slaughter through Thurs-
day was 497,000 head, and 
slaughter for the week is 
projected to be 672,000 
head. Actual slaughter for 
the week ending July 9 was 
587,700 head. Dressed 
weights were 890 lbs. 

Boxed beef prices were 
strong to start the week but 
slipped on Wednesday and 
Thursday, with the Choice 
cutout down 29 cents to 
$267.76 and the Select cut-
out lower 73 cents to 
$240.53.

Feeder cattle
Feeders ran out of gas 

midweek despite the weak-
ness of corn as traders were 
waiting for the COF and 
inventory reports. The Au-
gust contract lost 63 cents to 
close at $178.27, and the 

September contract was 
down 32 cents to close at 
$181.30. The CME Feeder 
Cattle Index was down 
$3.38 to $170.67.  

“In order for the market 
to continue its upward 
quest, demand will need to 
continue to show unwaver-
ing interest from buyers, 
which isn’t most likely going 
to be a problem,” ShayLe 
Stewart, DTN livestock ana-
lyst, wrote in Wednesday’s 
closing comments. “As the 
market waits for Friday’s 
Cattle on Feed and the mid-
year Cattle Inventory re-
port, traders may trade cau-
tiously throughout the mar-
ket until the report’s find-
ings are disclosed.”

The heat dome across the 
Corn Belt during pollination 
followed by a forecast of 
cooler weather had traders 
worried that yields could be 
lower than expected. The 
September contract was 
down 30 cents to $5.75, and 
the December contract was 
down 28 cents to $5.73 a 
bushel. 

Kansas: Winter Live-
stock in Dodge City sold 
1,812 head Wednesday. 
Compared to the previous 
auction, feeder steers 700-
900 lbs. sold steady to $3 
higher. Steers 500-700 lbs. 
sold steady to $2 lower. 
Steer calves 400-500 lbs. 
sold $20 higher. Feeder heif-
ers 600-900 lbs. sold un-
evenly steady. Heifer calves 
400-600 lbs. sold $3-5 high-
er. Benchmark steers aver-
aging 779 lbs. sold between 
$162-164.50, averaging 
$163.88. 

Missouri: Joplin Region-

al Stockyards in Carthage 
sold 9,551 head Monday. 
Compared to the last auc-
tion, feeder steers traded 
steady to $4 higher, with 
feeder heifers trading steady 
to $3 higher. Benchmark 
steers averaging 776 lbs. 
sold between $167-179.50 
and averaged $171.05.

Nebraska: Tri-State 
Livestock in McCook sold 
1,050 head Monday. As the 
last auction was several 
weeks ago, an accurate com-
parison wasn’t available. 
Demand was good with the 
selection of calves and feed-
ers offered. Benchmark 
steers averaging 720 lbs. 
sold for $174.50.

Oklahoma: Oklahoma 
National Stockyards in 
Oklahoma City sold 12,400 
head Monday. Compared to 
the previous auction, feeder 
steers sold $4-7 lower. Feed-
er heifers traded unevenly 
steady. Steer and heifer 
calves were $3-6 lower. 
Benchmark steers averag-
ing 776 lbs. sold between 
$162-173,  averaging 
$169.04. 

South Dakota: Sioux 
Falls Regional Livestock in 
Worthing sold 1,749 head 
Monday. Compared to the 
previous auction, feeder 
steers and heifers sold $2-5 
lower. Steers weighing 650-
700 lbs. sold with much 
lower undertones, and heif-
ers weighing 650-750 lbs. 
sold with higher undertones 
this week. Benchmark 
steers averaging 781 lbs. 
sold between $178-181.50, 
averaging $180.94. — 
Charles Wallace, WLJ
editor

MARKETS
(from page 1)

Feeders traded sideways 
despite lower corn futures

— Slaughter 16 
percent higher

Inflation, the lingering 
effects of the war in 
Ukraine and supply chain 
issues cloud the forecasts for 
the rest of 2022, according 
to a CoBank Quarterly report.

While the Federal Re-
serve is expected to raise 
interest rates in July and 
again in September, “the 
risk of over- or under-doing 
it is high given that the lag 
time between action and 
reaction in monetary policy 
can be long,” Dan Kowalski, 
vice president of CoBank’s 
Knowledge Exchange divi-

sion, wrote. Despite the fo-
cus on inflation, the U.S. 
economy continues to ad-
vance, and “a sag in com-
modity prices is raising 
hopes that when transmit-
ted through wholesalers and 
retailers, those lower costs 
will be passed on to consum-
ers in the form of smaller 
price increases.”

Kowalski noted that the 
20-year high in the value of 
the U.S. dollar should aid 
inflation by making imports 
cheaper, but it also hurts 
exports, which will hamper 
several industries and de-
veloping countries. 

Kowalski said the Federal 

Reserve is focused on con-
trolling long-term inflation 
and preventing hyperinfla-
tion, similar to what the 
U.S. experienced in the 
1970s and 1980s. 

“Most economists are now 
projecting a better than 
even chance that the U.S. 
will be in recession by mid-
2023,” Kowalski wrote. “We 
echo those projections, and 
while agriculture and ener-
gy are likely to continue 
performing well due to the 
Ukraine conflict, several 
other sectors will slow in 
coming months, just as the 
Fed intends.”

Beef market
Inflation is now the top 

challenge to meat and poul-
try consumption. Retail 
meat and poultry prices 
were 18 percent higher in 
May compared to 2021, and 
both spot market supplies 
and freezer inventories are 
below pre-pandemic levels. 

“The combination of tight 
supplies and steady demand 
kept meat prices 20 percent 
higher than the five-year 
average for the March-May 
period,” said Brian Earnest, 
lead economist for animal 
protein in CoBank’s Knowl-
edge Exchange division.

Poor pasture conditions 
and high hay prices have 
accelerated slaughter rates. 
CoBank shows the slaugh-
ter rate was 16 percent 
higher year over year during 
May and 18 percent higher 
than the five-year average.

The cost of gain for feedlot 

operators has risen, compli-
cating operational efficien-
cies, and CoBank expects 
this will continue through 
the fall period. 

Declining cattle supplies 
are expected to coincide with 
excess processing capacity 
over the next 12-18 months, 
contributing to more favor-
able conditions for produc-
ers.

Higher cattle prices and 
May’s limited beef cutout 
rally have lowered packers’ 
profit margins in the past 12 
months, but margins are 
still at $300/head. 

Grains
Kenneth Scott Zucker-

berg, lead economist for 
grain and farm supply in 
CoBank’s Knowledge Ex-
change division, wrote in-
vestors had reduced their 
long positions due to growth 
prospects turning bearish, 
sending wheat and corn 
futures lower this past 

month.
Grain prices remained 

volatile in the second quar-
ter as markets continually 
reassessed a range of fac-
tors, including the war in 
Ukraine, a smaller Brazil-
ian soybean crop and 
ongoing dry conditions in 
the U.S. Zuckerberg noted 
USDA’s quarterly Grain 
Stocks report showed on-
farm corn stocks increased 
by 22 percent year over 
year, suggesting farmers 
are holding onto old crop 
bushels in anticipation of 
higher prices in the future.

“During the month of 
June, corn acres in drought 
increased nationally from 
19 percent to 23 percent, 
and soybean acres in 
drought increased 10 per-
cent to 15 percent,” Zucker-
berg wrote. “An expected 
heat wave in early July 
could negatively impact 
crop yields, especially for 
corn during the critical 
July pollination period.”

Energy
Rising electricity bills and 

rising gasoline prices are 
also contributing to infla-
tion. 

“While most consumers 
have already seen an in-
crease in their monthly util-
ity statements, an addition-
al bump appears to be com-
ing, as sky-high wholesale 
prices ultimately filter down 
into retail rates,” wrote Teri 
Viswanath, lead economist 
for power, energy and water 
in CoBank’s Knowledge Ex-
change division. 

CoBank attributes higher 
electricity prices to the rise 
in natural gas and coal pric-
es, and it projects that pric-
es could triple by the sum-
mer. Even if fuel prices 
stabilize, the need to up-
grade and repair the grid 
due to natural disasters 
will likely keep residential 
costs higher for longer. — 
Charles Wallace, WLJ
editor

CoBank: Inflation and interest rates cloud the rest of 2022

(Send calendar of events information 
to editorial@wlj.net.)
Aug. 1 – The American Sheep 
Industry Association is kicking off its 
annual Photo Contest. More than 
$1,000 will be awarded, and winning 
entries will be showcased in the 
October issue of the Sheep Industry 
News. Entry details: www.sheepusa.
org/asi-annual-photo-contest.
Aug. 8-9 – The second American 
Lamb Summit is set for Aug. 8-9 
in  East  Lansing,  MI.  The 
registration fee is $200, with an 
optional tour organized by the 
Michigan Sheep Producers 
Association on Aug 10 for an 
additional fee of $125, which is 
l imited to 36 part ic ipants. 
To learn more and register, go to 
LambSummit.com.
Aug. 12-13 – Registration is 
now open for three National 
Cattlemen’s Beef Association 

Stockmanship and Stewardship 
regional events, with the third stop 
at Auburn University in Auburn, 
A L ,  A u g .  1 2 - 1 3 .  D e t a i l s : 
www.StockmanshipAndStewardship.
org. Cattle producers attending a 
Stockmanship and Stewardship 
event are eligible for reimbursement 
through the Rancher Resilience 
Grant. 
Aug. 18-19 – R-CALF USA is hosting 
its 2022 Annual Convention 
and Trade Show at the Lodge 
at Deadwood in Deadwood, 
SD. Sponsor and attendee 
registration is available now at 
www.rcalfconvention.com. 
Aug. 24-26 – Registration is now 
open for the Public Land Council’s 
2022 Annual Meeting in Cody, WY. 
Registration and hotel details can be 
found at publiclandscouncil.org 
under the “events” tab. Early bird 
registration ends June 15.

COMING OMING EVENTSVENTS

~CLM REPRESENTATIVES~
Jake Parnell ............................916-662-1298
George Gookin .......................209-482-1648
Rex Whittle ...........................209-996-6994
Mark Fischer ..........................209-768-6522
Kris Gudel .............................. 916-208-7258
Steve Bianchi .........................707-484-3903
Jason Dailey ............................ 916-439-7761
Brett Friend ........................... 510-685-4870
Tod Radelfi nger ...................... 775-901-3332
Bowdy Griffen .........................530-906-5713

~AUCTION MARKET~
Address ....... 12495 Stockton Blvd., Galt, CA
Offi ce ...................................... 209-745-1515
Fax ........................................ 209-745-1582
Website/Market Report ... www.clmgalt.com
Web Broadcast ........www.lmaauctions.com

CALL TO CONSIGN TO THESE UPCOMING 
WESTERN VIDEO MARKET SALES:
Aug. 15-16  •  Sept. 13  •  Oct. 27

CCA

CATTLEMEN’S SPECIAL 
FEEDER SALE

WEDNESDAY, AUGUST 10
Featuring 2,500 head of feeder cattle selling at 12 p.m.

MARK YOUR CALENDAR

CLM ANNUAL FALL BRED 
COW AND PAIR SALE

SATURDAY, JULY 30
Breakfast: 9 a.m.  Sale: 11 a.m.

20 bred heifers from Sun Up Enterprises.  
Foothill raised. Bred to vintage calving ease Angus bulls.

100 bred heifers from Renz Ranch.
Foothill and Anaplas raised. Bred to calving ease Angus bulls.

100 3-year-old bred cows from Lazy L Livestock.
Foothill exposed, bred to Angus and Hereford bulls.

15 bred heifers and 40 fall-calving cows from Red House Beef.
Foothill exposed, bred to high-quality Angus bulls.

3 loads of One Iron 3-5-year-old cows.
Fancy, to start calving 8/20.



CLASSIFIED ADS WORK!
www.wlj.net

CLASSIFIED ADVERTISING 
GENERAL INFORMATION

ADVERTISING RATES
BY THE WORD:  90 cents per word for each insertion.

MINIMUM WORD RATE:  17 words or fewer, $15.30 one time.

MAD RATES:  (Bold headline) $2 more per insertion for your 
phone number, email and/or website, plus first 2 or 3 words in 
bold print. (Applies to word ads only)

BOXED AND BOLD:  (Boxed with bold text) $5 more per 
insertion. (Applies to word ads only)

BLIND BOX AD:  We will assign your confidential number and 
forward replies to you. Cost is $12 per 3 issues for mail and 
handling service.

BOXED DISPLAY ADS:  $30 per column inch for each 
insertion.

MINIMAL ARTWORK:  No additional charge.

BLACK AND WHITE PHOTO:  $10, LIMIT OF ONE.

COLOR PHOTO:  $35 EACH.

DISCOUNTS:  5% for running your ad 3 to 5 times; 10% for 6 
times or more; up to 35% for 52 times.

SUGGESTION FOR CORRECT WORD COUNT:  Be sure to 
include your name, address and phone number in the count, as 
well as all initials and abbreviations.  Hyphenated words count 
as two.

TEARSHEETS:  Available upon request only. Can be faxed or 
mailed.

CONDITIONS
EMPLOYMENT WANTED ADS:  Must be paid in advance.

DEADLINE:  Tuesday at 4:30 p.m. MTZ, the week prior to 
publication date. Newspaper is published on Mondays.

LIABILITY:  Advertiser is liable for content of advertisement and 
any claims arising therefrom made against the publication.

Publisher is not responsible for errors in phoned-in copy.
Publisher reserves the right to refuse any advertising not 
considered in keeping with the publication standards.

COMMISSIONS:  Classified advertising is NOT agency 
commissionable.

1 ....................Employment Wanted
2 ................................. Help Wanted
3 .........................Situations Wanted
4 ...................... Distributors Wanted
5 .....................................Appraisers
6 .........................................Auctions
7 ...................................Auctioneers
8 .........................................Feedlots
9 .....................................Lost Cattle
10 ............................. Cattle for Sale
11 .............................. Cattle Wanted
12 .................. A.I./Semen/Embryos
13 .........................................Brands
14 .............................. Dogs for Sale
15 ..............................Horses/Mules
16 ...............................Bison/Buffalo
17 .....................Sheep/Goats/Hogs
18 ......................Livestock Supplies
19 ..........Ranch/Livestock Services
20 .................Real Estate Opportunities
20A ...........Pacific Real Estate For Sale
20B ..Intermountain Real Estate For Sale
20C .......Mountain Real Estate For Sale
20D .... Southwest Real Estate For Sale
20E ............Plains Real Estate For Sale
20F ........Midwest Real Estate For Sale
20G ....Southeast Real Estate For Sale

20H  .....Northeast Real Estate For Sale
20I .......... Foreign Real Estate For Sale
21 ....................Real Estate Wanted
22 ...Real Estate Rent/Lease/Trade
23 ........................Pasture Available
24 ..........................Pasture Wanted
25 .............................Mineral Rights
26 ...........................Hay/Feed/Seed
27 .......................................Irrigation
28 .................Ag/Industrial Supplies
29 ...........................Fencing/Corrals
30 ....................Equipment For Sale
31 .....................Equipment Wanted
32 ........................Building Materials
33 .............................Trucks/Trailers
34 ...................Tractors/Implements
35 ................. Business Opportunity
36 ...........................................Loans
37 .................................... Insurance
38 ...................Financial Assistance
39 .................... Tech/Books/Art/Etc. 
40 .............................Miscellaneous
41 .................................. Lost/Found
42 ......................................Personal
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66-YR-OLD FARM/RANCH-raised 
woman looking for caregiver job in the 
country. Call 575-313-0448 or email 
jeamiesturgill@gmail.com.

www.wlj.net

Employment 
Wanted 1

����

WANTED: Livestock Manager at 
Blackfoot Livestock Auction. This job 
requires several skills. Handling cat-
tle, feeding, maintenance, repair, 
customer service. House provided. 
Call for details. 208-785-0500

Help 
Wanted 2

SENIOR COUNTRY LADY finds her-
self alone. Desires to meet others in 
similar circumstances. Leave mes-
sage at 406-224-1010.

Mission Livestock/
Greenwood Feedlot, Orland, CA 

Specializing In:
• Weaning, Backgrounding & Growing 

Calves
• Heifer Development & Breeding
• Bull & Cow Maintenance
Experienced Progressive Mgmt. 

Team, Exceptional Facility 
& Competitive Rates.

Contact Douglas Freitas 
510-996-8455

GREAT OPPORTUNITY!
RANCH MANAGER NEEDED

NW Colorado mountain ranch is 
seeking responsible, motivated 
self-starter, experienced in most 
phases of a cattle ranch operation: 
fencing, irrigation, haying and 
equipment maintenance. BE YOUR 
OWN BOSS. Family housing pro-
vided. Send resume by email: 
Classified@wlj.net (Subject line: 
WLJ Box #914) or mail to:  West-
ern Livestock Journal, ATTN: 
Box #914, 7355 E. Orchard Rd. 
#300, Greenwood Village, CO 
80111.

Call Eric 308/382-7351

R  M  (WY) ................... $100K±
P  R  M  (ND) ....$60K±
R  H  (CO)..................$60K± 

GET TOP DOLLAR!!! 
Hansen Agri-PLACEMENT

Serving Ag Personnel for 63 YearsServing Ag Personnel for 63 Years

www.hansenagriplacement.com

Situations
Wanted 3

REGISTERED ANGUS SEEDSTOCK: 
Noah’s Angus Ranch, Angus cattle since 
1955. Cambridge, ID 208-257-3686, 
c:208-550-0531, www.noahsangus
ranch.com.

Feedlots 8

��������

Cattle
For Sale 10

REGISTERED TEXAS
LONGHORNS FOR SALE

Featured in September 2020 
American Beef Producer maga-
zine. Gentle pairs, steers, heifers, 
solid and colorful bulls. Forag-
ing, hardy, low-maintenance 
cattle, traffic-stopping colors. 
Cross breed with your herd for 
easy calving, robust calves resis-
tant to disease. Fascinating, fun 
to show, simple handling. West-
haven Ranch Tel: 209-274-9917, 
email: swestmoore@gmail.com, 
webs i te :  www.westhaven
longhorns.com. 

J. G. Angus Ranch

5725 Chileno Valley Road • Petaluma, CA 94952
www.jgangusranch.com

Bulls & Females
 For Sale

John Goldbeck, Owner
707/769-8651

POWDER RIVER
LIVESTOCK EQUIP.

Best prices with delivery available.  
Conlin Supply Co., Inc.

Oakdale, CA
Ask for Larry or Albert
209/847-8977

2 Bar Angus
Hereford, Texas
806/344-7444
877/2BAR-ANG
www.2barangus.com

2 Bar Angus

150 Bulls For Sale 150 Bulls For Sale 
Home of 2 Bar Twenty XHome of 2 Bar Twenty X
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Livestock
Supplies 18

Real Estate 
Pacific 20A

Cattle
For Sale 10

ZX  RANCH
BUFFALO, SOUTH DAKOTA

The ZX Ranch is located 10 miles west of 

Buffalo, South Dakota and consists of  

6,537± acres and features native range with 

wooded draws, ample water, wildlife, and 

 world class fossils. The ranch has a 350  

head cow year-round capability.

OFFERED AT $5,552,000

Contact: Mark Johnson |  mjohnson@hallandhall.com

KNIPE LAND 
COMPANY

knipeland.com

SOLD
 Lostine, OR - $9,319,000

SALE PENDING
Sun Valley, ID - $4,500,000

SALE PENDING
Cascade, ID - $3,530,000

BAKER OREGON RANCH 
1,569± Acres - $3,947,000

SOLD
633± Acres - Halfway, OR 

Buying or Selling? Call today!

Real Estate
Mountain 20C

Real Estate
Mountain 20C

Real Estate
Southwest 20D

HDPE PIPE FOR RANCH HDPE PIPE FOR RANCH 
WATER SYSTEMSWATER SYSTEMS

Fair prices, good service, 
rancher owned. Quantities up 

to truckloads. Delivery available 
throughout the West.
775-657-1815775-657-1815

We need your listings on any types of ag properties in TX, NM, OK & CO.

www.scottlandcompany.com • 800-933-9698 day/eve
Ben G. Scott – Broker • Krystal M. Nelson – NM QB

RANCH & FARM REAL ESTATERANCH & FARM REAL ESTATE

Scott Land Company, LLCScott Land Company, LLC

MCALISTER RANCH – Located NE of Melrose, NM, 3,360 ac. (320± ac. deeded =/–, 
3,040± ac. NM state lease), home, barn & pens, good, solid cattle country for yearlings 
or cow-calf operation or a combination of both.
PRICE REDUCED! CEDARVALE, NM – 7,113 acre ranch (5,152± ac. deeded – 1,961± 
ac. state lease) well fenced & watered w/good pens, new barn.
PRICE REDUCED! LET’S LOOK at these two choice 80 acre tracts of dryland located 
in close proximity to one another in Wilbarger County near Vernon, TX.
PRICE REDUCTION! TURNKEY RESTAURANT -  READY FOR BUSINESS! – One 
of the best steakhouses in the nation just out of Amarillo & Canyon at Umbarger, TX, 
state-of-the-art bldg. w/complete facilities.

Pasture
Available 23

WINTER PASTURE available for 
lease in northern California. Six leas-
es will be available for up to 5 years 
(a basic year and four 1-year option 
periods) at Beale Air Force Base, 
Yuba County: Lease A = 3,185 acres; 
Lease B = 3,065 acres; Lease C = 
3,228 acres; Lease D = 801 acres; 
Lease F = 2,348 acres. A sixth lease, 
identified as Lease H = 819 acres, 
may be available this or the following 
year. All acreages given are approxi-
mate. To graze mature bulls, pregnant 
cows or cows with suckling calf less 
than 6 months in age. Grazing season 
is Nov. 1- May 31 with the possibility 
of an early start or extension, condi-
tions permitting. Solicitation for the 
leases with a site visit date will be 
posted at SAM.gov in Aug. 2022. For 
further information, contact Tamara 
Gallentine, 9 CES/CEIE, 6425 B St., 
Beale AFB, CA 95903; email tamara.
gallentine.2@us.af.mil; or call 530-
634-2738.

Pasture
Wanted 24

WINTER PASTURE wanted in Cali-
fornia for yearlings. Large quantities. 
541-823-2933

LOOKING FOR SUMMER pasture 
to run yearling cattle. California. 
Contact Pete Craig, petec@pacific
livestock.com.

Irrigation 27

A v a i l a b l e  f o r  M e t a l , 
Composition Shingles or Tar 
Roofs. Long lasting and easy to 
apply. We also manufacture 
Tank Coatings for Concrete, 
Rock, Steel, Galvanized and 

Mobile tanks.

Call for our 
FREE 

CATALOG.

TANK COATINGS
ROOF COATINGS

VIRDEN PERMA-BILT CO.
806/352-2761

www.virdenproducts.com

GET THOROUGH 
PRACTICAL 

TRAINING IN:
Pregnancy testing—A.I. 

herd health—calf 
delivery and care. Many 

additional subjects.

Our business is to help you 
improve your business.

Learn more by working 
with live animals under 

expert supervision.

GRAHAM SCHOOL, INC. 
Dept. WLJ • 641 W. Hwy 31 Garnett, KS 66032 

785/448-3119 
www.grahamschool
forcattlemen.com

Over 100 years of
continuous service

CATTLEMEN

Equipment
For Sale 30

Schools 43

Equipment
For Sale 30

SELL/BUY NEW HOLLAND BALE 
WAGONS: H9870, BW38, 1089, 
1069, 1037, 1033, self-propelled and 
other pull-type models/parts/tires/
manuals. Finance, trade, deliver. 208-
880-2889. www.balewagon.com

Real Estate
Southwest 20D

CLASSIFIED
ADS WORK!

ORDER  
TODAY

800/850-2769

Call now to place
your Classifi ed ad!
800-850-2769
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— Precedent for 
all wells in CA

Family farmers and 
ranchers in Scott Valley in 
northern California were 
forced to turn off their irri-
gation pumps on July 14 due 
to emergency drought regu-
lations imposed by the Cali-
fornia State Water Resourc-
es Control Board. 

A local grassroots com-
munication group, Scott Val-
ley Agriculture Water Alli-
ance (AgWA), is warning 
farmers and ranchers across 
the state of the precedent-
setting nature of this legal 
action that could affect all 
agricultural well users in 
other regions of the state.

“The only other time we’ve 
seen the water board shut 
down ag wells was right 
here in Siskiyou County last 
September, under the same 
emergency regulations,” 
said Theodora Johnson, 
spokesperson for AgWA. 
“Nowhere else in the state 
is the board going after 
groundwater users. We 
think it’s highly unreason-
able that it’s only happening 
here near the Scott River, 

where our fish populations 
are relatively stable and our 
aquifer is not overdrafted. 
Truly ‘voluntary solutions,’ 
such as one in the Russian 
River basin, were never of-
fered to us. It seems as 
though our small, multi-
generational family farms 
and ranches are being tar-
geted only because we don’t 
have any political sway.”

In May, the water board 
readopted emergency 
drought regulations that 
maintained mandatory 
emergency minimum flow 
levels for the Scott River, a 
tributary of the Klamath 
River, and the regulations 
went into effect in June. The 
original emergency regula-
tions and flow requirements 
were approved in August 
2021. If the mandatory 
monthly flow levels are not 
met each day, irrigation cur-
tailments are triggered. 
AgWA asserts these flow 
levels are unattainable in a 
drought year such as this 
and that they have not been 
proven to be essential for the 
survival of coho salmon, 
Chinook salmon and steel-
head trout—the fish species 

cited by the water board as 
needing protection in this 
drought (based upon the 
recommendation of the Cal-
ifornia Department of Fish 
and Wildlife).

While some producers in 
Scott Valley have agreed to 
cut back their well water 
usage by 30 percent to avoid 
total loss of all their irriga-
tion water, many have not 
qualified or have not asked 
to be part of a 30-percent 
reduction agreement. Ac-
cording to estimates from 
the water board, about half 
of the 32,000 irrigated acres 
in Scott Valley are not cov-
ered under such agreements 
this year. Irrigation supports 
pasture, alfalfa and grain 
production. The recent cur-
tailment shuts off 100 per-
cent of farmers’ irrigation 
water under the threat of 
$500-per-day fines. Certain 
exemptions are allowed for 
minimal livestock watering, 
small water users and 
health and safety needs.

Lauren Sweezey, a co-
founder of AgWA and a Scott 
Valley hay farmer who owns 
river property, said the Scott 
River characteristically runs 

low or goes underground in 
very hot, dry years, with 
documented examples dat-
ing back to the mid-1800s. 
Unlike much of California, 
no water storage reservoirs 
exist in the watershed, and 
no water is imported.

“There’s little evidence 
these curtailments will re-
sult in the flows demanded 
by the state,” Sweezey said. 
“Scott River supports the 
water supply in this small 
mountain valley, and it is 
mostly snowmelt fed. When 
the snowpack is gone, the 
river flow rapidly diminish-
es. Last year, even after all 
diversions and pumps were 
turned off on Sept. 10, we 
didn’t see flows come up 
again until we had a good 
rain in late October.”

The water board appears 
to be basing its legal author-
ity to regulate groundwater 
on the presumption of “con-
nectivity” between surface 
and groundwater. “But,” 
Sweezey notes, “if they’re 
going to make that asser-
tion, they should monitor 
very closely the effects of 
their curtailments to prove 
their theory.”

Unlike producers in many 
other farming areas of Cali-
fornia, Sweezey points out 
that producers in Scott Val-
ley are not being offered 
compensation by the gov-
ernment for the loss of their 
water during much of their 
growing season.

“The burden of proof with 
this curtailment regulation 
is on the farmer to show he’s 
not harming fish by irrigat-
ing,” said Sari Sommar-
strom, a retired local water-
shed consultant and co-
founder of AgWA. “It’s true 
we’ve been in a 20-year 
drought, and that’s taxing 
on everything and everyone 
that depends on water to 
survive. However, our coho 
salmon populations have 
been extremely resilient and 
have even been increasing 
over the past 20 years—
thanks in large part to local 
conservation actions we’ve 
taken.”

As for fall-run Chinook 
salmon, Sommarstrom said 
populations have seen a 
downturn in the past few 
years due to a lack of timely 
fall precipitation during the 
spawning season.

“We know the fall-run 
Chinook are a commercially 
important fish to the Tribes 
and to coastal fishermen, 
and that harvest has been 
severely reduced or denied 
again this year,” Sommar-

strom said. “Our heart goes 
out to the Tribal fishing com-
munities and the multiple 
challenges affecting both the 
natural and hatchery salm-
on runs in the Klamath 
River. But trying to make up 
the difference by punishing 
our Scott Valley farmers and 
ranchers is not the answer. 
Obtaining the Scott River’s 
long-term average of about 
5,000 Chinook adults would 
not make up for the much 
larger fish deficit of about 
15,000 natural-run salmon 
that prevented harvest this 
year.” Back in the 1990s, 
Sommarstrom led a com-
munity effort to protect and 
improve the Chinook salmon 
run in Scott Valley. However, 
when coho salmon in this 
region became federally 
listed as “threatened” in 
1997, followed by the state 
listing in 2005, “almost all of 
the habitat restoration focus 
shifted to coho,” she recalls. 
“Now, we see coho are doing 
very well here, while Chi-
nook still need our help dur-
ing their fall spawning mi-
gration in these drought 
years. But we need balance. 
Yes, there are ways we can 
help Chinook in the Scott, 
just like we did for the coho. 
But we can do it in a way 
that doesn’t put local produc-
ers out of business.” — Scott 
Valley Agriculture Water 
Alliance

Scott River watershed's ag wells curtailed by state water board

Commissioner Kim Thor-
burn, who made the motion 
to adopt the no action alter-
native, stated the petition by 
the environmental groups 
would be “burdensome” on 
the people affected and that 
the current plan is effective 
for wolf management. 

Commissioner James R. 
Anderson stated at the hear-
ing that the state has a good 
deal of knowledge and data 
operating under the 2011 
plan that provides a frame-
work for the nonlethal and 
lethal removal of wolves. 
The latest population count 
shows wolves are in recov-
ery. Anderson said the cur-
rent program has a lot of 
engagement from produc-
ers, local communities and 
governments to make wolf 
recovery happen, and a 
stricter rule would be coun-
terproductive. 

Commissioner John 
Lehmkuhl preferred the sec-
ond alternative, as it ad-
dresses why Inslee wrote 
the letter in 2020 asking to 
minimize the removal of 
wolves, and it focuses on 
chronic depredations in the 
flash zones. Lehmkuhl be-
lieves WDFW looked at the 
available science and litera-
ture, and it concluded the 
second alternative was the 
best option. 

Commissioner Lorna 
Smith stated at the hearing 
that she would work hard to 
improve the outcomes Inslee 
asked the commission for. 
Smith said while the state 
is doing a better job than 
neighboring states, compar-
ing Washington to Montana 
and Idaho is “a low bar.” 
Smith believes that Wash-
ington can be a model for 
other states in managing 
wolves and minimizing the 
conflict between livestock 
and wolves. 

Commissioner Melanie 
Rowland concurred with 
Smith’s statement and ex-

pressed that the commission 
should look into the matter 
further. Rowland said her 
main concern is poaching 
and how WDFW can pre-
vent more poaching of 
wolves and other carnivores. 
Rowland acknowledged the 
program is understaffed but 
said WDFW could enact fur-
ther measures. 

Commission Chair Bar-
bara Baker said voting for 
the no action alternative 
does not mean the commis-
sion could never have a rule 
on managing wolves. Baker 
said WDFW has made prog-
ress on managing wolves 
but has not gone far enough. 
Baker said the rules should 
be bigger in scope and ad-
dress post-recovery of the 
wolves. 

WDFW Director Kelly 
Susewind noted the no ac-
tion alternative means the 
department will maintain 
the status quo.

“The status quo is an 
adaptive management pro-
cess we’ve evolved over the 
last 10 years and will con-
tinue to evolve,” Susewind 
said. “We have some bril-
liant staff working on this, 
and their ultimate goal is 
less injury to livestock and 
wolves. We will always be 
looking for better ways to do 
it, so the status quo does not 
mean we’re done.”

Commissioners Smith, 
Rowland, Lehmkuhl and 
Tim Ragen voted against 
the motion not to adopt a 
rule. Inslee appointed all 
four after he requested a 
rule.

Commissioners Thor-
burn, Baker, Anderson, 
Molly Linville and Donald 
McIsaac voted for the mo-
tion.

Mike Faulk, deputy com-
munications director for the 
Office of the Governor, told 
WLJ in an email that al-
though the commission did 
not adopt the rule, several 
commissioners noted the 
need for additional work. 
The governor will discuss

possible approaches for that 
work when he meets with 
the WDFW director later 
this month.

Environmental groups 
were disappointed with the 
vote and stated the rules 
should reflect a “sound, sci-
entifically proven, nonlethal 
wildlife coexistence policy,” 
rather than cater to the live-
stock industry.

“We’re incredibly disap-
pointed that the commission 
rejected efforts to fix Wash-
ington’s broken wolf man-
agement system,” said So-
phia Ressler, a Washington-
based staff attorney at the 

Center for Biological Diver-
sity. “Enforceable rules are 
crucial to fixing the misman-
agement of our state’s endan-
gered wolves. The status quo 
will continue to fail Washing-
ton’s wolves and all who care 
about them.”

The groups have 30 days 
to appeal the commission’s 
decision to Inslee’s office. The 
governor could then overrule 
the commission’s decision 
and require that rule-mak-
ing be initiated, which would 
open a comment period to 
seek public input on new 
rules. — Charles Wallace, 
WLJ editor

WOLF
(from page 1)

Commissioners say additional work 

is needed on WA wolf management
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Products and services may not be available in all states. Terms, conditions and eligibility requirements will apply. Life insurance and annuity products may be underwritten by American National Insurance Company, Galveston, Texas. Property and casualty 
products and services may be underwritten by American National Property And Casualty Company or American National General Insurance Company, both of Springfield, Missouri.
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With a vast array of insurance products available, American National can help make sure 
you’re protected on and off the trail. Whether you own a cattle ranch or dairy farm, specialize 
in horses or sheep or grow cash crops, the one-size-fits-all insurance policy isn’t the right way 
to protect your business.

Agribusiness operations are unique–we get it. Our agribusiness coverages can give you the 
flexibility to completely customize your business insurance in a way that will suit your needs 
best, leaving you free to focus on your day-to-day operations. And, even better, as multi-line 
agents, our coverage options extend beyond farm and ranch to personal and family insurance 
needs, too. We are with you till the end of the ride.

For more information, and to connect with a local American National
agent near you visit an.insure/northwest or call 800-899-6519.

— A M E R I C A N  N A T I O N A L  I S  W I T H  Y O U  O N  T H E  T R A I L —


