
Cattle futures closed lower as uncertainty ahead of USDA’s Cattle on Feed 
report weighed on the market, with analysts expecting placements to rise 
above year-ago levels due to drought-driven movement of feeder cattle into 
feedlots and slower marketings. Adding to the pressure, ongoing union-re-
lated disruptions at the Cargill plant in Fort Morgan, CO, led to the plant’s 
lockout of workers. 

Live cattle futures were lower, with the June contract down $2.92 to $249.15 
and the August contract $6.80 lower to $239.35.

“Wednesday afternoon, the live cattle complex pulled back slightly, 
mildly uncomfortable by the market’s resistance,” ShayLe Stew-
art, DTN livestock analyst, wrote in her Thursday midday com-
ments. “However, at Thursday’s open, the market pulled back 
abruptly, as if someone had accidentally put their hand on a 
red-hot burner, pulling back with sheer instinct and without 
hesitation.”

Cash trade through Thursday totaled about 30,000 head. Live 
steers sold from $258-261, and dressed steers sold from $408-412.

Cash trade for the week ending May 17 totaled 89,722 head. 
Live steers averaged $262.86, and dressed steers averaged 
$410.86. 

The national weekly direct beef type price distribution for the 

week of May 11-18 was the following on a live basis: 
• Negotiated purchases: $262.79. 
• Formula net purchases: $259.66. 
• Forward contract net purchases: $242.57. 
• Negotiated grid net purchases: $261.51. 
On a dressed basis: 
• Negotiated purchases: $411.34. 
• Formula net purchases: $406.21. 
• Forward contract net purchases: $381.61. 

• Negotiated grid net pur-
chases: $394.65. 

See MARKETS on page 5

Cattle futures fall amid placement, processing concerns
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INSIDE WLJ
BEEF QUALITY — USDA Se-
lect and Prime grade beef qual-
ity continues to increase. Page 3

LIVESTOCK INSURANCE — 
USDA announces a series of 
updates to livestock insurance 
programs for 2027. Page 5

A LOOK BACK IN HISTORY

“Not surprisingly, President 
Bush vetoed the Farm Bill last 
Wednesday after it passed out 
of the Senate and House of 
Representatives by enough 
votes in each body to override a 
presidential veto. What did 
catch members off guard was 
the fact that the bill vetoed by 
the president was not the bill 
they voted on. Congress sent a 
version of the bill to the White 
House that was missing 35 
pages, making Bush’s veto and 
the subsequent override vote in 
the House unconstitutional,” 
read the May 26, 2008, WLJ 
cover story.
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WEEK ENDING: 5-21-26

CME FEEDER
$372.44

DRESSED STEERS
$412.10

LIVE STEERS
 $264.35

— Environmental 
concerns raised

After the Bureau of Land Manage-
ment (BLM) approved the expan-
sion of lithium exploration on pub-
lic lands in southeastern Oregon, 
conservation groups are fighting 
back.

The Oregon Natural Desert As-
sociation, Great Old Broads for Wil-
derness and Great Basin Resource 
Watch filed suit against the agency 
on April 27, expressing concerns 
about the exploration project’s ef-
fects on the environment and wild-
life species.

In late 2025, the BLM issued a 
Record of Decision approving Aus-
tralian mining company HiTech 
Minerals to drill, pump groundwa-
ter, construct roads and other explo-
ration activities on a 7,200-acre 
project area within the McDermitt 
Caldera at the southern end of Mal-
heur County, OR, near the Nevada 
border. 

Lawsuit challenges McDermitt 
Caldera lithium exploration

See LITHIUM MINE on page 3

Greg Shine, BLM
Conservation groups are challenging the Bureau of Land Management’s (BLM) approval of expanded lithium exploration 
in southeastern Oregon. Pictured here, cattle grazing on rangelands below Jackson Summit in Oregon.

— $17 billion in ag 
products

President Donald Trump’s re-
cent trip to China and meetings 
with Chinese President Xi Jinping 
produced what administration 
officials are describing as a major 
reset in U.S.-China trade relations, 
with agriculture emerging as a 
central focus of the discussions.

While the summit also ad-
dressed geopolitical concerns in-
volving Iran, stability in the Strait 
of Hormuz and broader strategic 
relations between the two nations, 
the clearest near-term impact for 
U.S. agriculture came through re-
newed market access commit-
ments and large-scale purchase 
agreements tied to American farm 
and ranch products.

The White House said Trump 
and Xi agreed to “build a construc-
tive relationship of strategic stabil-

ity on the basis of fairness and 
reciprocity,” and to establish new 
trade mechanisms to create more 
formal channels for managing 
economic relations between the 
two countries.

The summit also included Chi-
nese commitments to address U.S. 
concerns about shortages of rare-
earth minerals and restrictions on 
rare-earth production and pro-
cessing technologies.

China additionally approved an 
initial purchase of 200 American-
made Boeing aircraft, the first ma-
jor Chinese Boeing purchase com-
mitment since 2017.

Agriculture 
commitments

The White House announced 
that China agreed to purchase at 
least $17 billion annually in U.S. 
agricultural products from 2026 

Trump-Xi summit boosts 
optimism for US ag trade

See CHINA TRADE on page 8

— Part three
When considering the proper 

genetics needed to rebuild the cow 
herd, it is important that cattle carry 
a balance of traits that give the dif-
ferent segments of the industry—
cow-calf, feedlot and packer—a 
reasonable opportunity to be profit-
able. 

However, the recent article by this 
author that appeared on page 24 of 
the spring edition of The Wire mag-
azine demonstrated that while ge-
netic potential for production traits 
has exponentially increased, the 
payweights for commercial cow-calf 
operations have remained largely 
unchanged. 

The U.S. commercial cow herd of 
recent years has been dominated by 
Angus, which has provided feeders 
and packers with cattle with the 
genetic potential for fast gains, 
heavy carcasses and high-quality 
beef. Conversely, it has often re-
sulted in cow herds with higher 
maintenance requirements than the 

environment and feed resources in 
which they are managed can sus-
tain. 

When this occurs, the result is 
decreased reproductive efficiency 
and stagnant feeder cattle pay-
weights. Essentially, many com-
mercial cow-calf producers are 
equipping their cows with “jet en-
gine” genetics and then trying run 
them on regular fuel. Conversely, 
when these cattle get to finishing 
yards with steam-flaked grains and 
ideally balanced rations, they have 
the “jet fuel” to express these genet-
ics. 

However, when we rebuild our 
commercial cow-calf herd, if it is 
done with cows whose genetic po-
tential for production exceeds what 
they and their calves can express, we 
will have set ourselves up for failure.

It is also important to remember 
that efficient and inefficient cows 
come in all sizes, and ultimately 
what is paramount is that a cow 
herd’s genetics are custom fit to each

operation’s unique matrix of envi-
ronment, management, feed re-
sources and market. The bottom 
line is, one size does not fit all.

For instance, in cases where cows 
have access to plentiful nutrient 
dense feed, a large cow with high 
production potential is called for. 
However, where feed is sparse, like 
certain desert ranges where stocking 
rates can be as extreme as one cow 
per 100 acres, smaller cow size is 
called for so that she can travel and 
eat enough to meet her nutrient 
requirements each day.

Likewise, a colder environment 
favors larger cows than a hot envi-
ronment. This is because metabolic 
body weight is the relationship of 
body surface per pound of body 
weight. Larger cattle have less body 
surface per pound, which makes 
them more efficient in maintaining 
body temperature in cold environ-
ments. 

See HERD REBUILDING on page 7

Genetic considerations and breed 
differences when restocking the cow herd
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The devil’s in the details

Over the past few months, 
the White House has 
made several “major” 

announcements, all in the name of 
the betterment of farming and 
ranching. While ranching has felt 
its share of good days with the 
multi-year market gains surround-
ing the overall supply shortage, 
farming across the U.S. has experi-
enced some of its worse days in 
decades. In some rural areas, there have been talks that 35-
40% of farms will either go under or enter a debt realign-
ment in order to stay afloat. Without question, commodity 
prices have felt a major impact due to drought, input costs 
and unfortunately, political theatre across the globe.

Recently, the Trump administration announced a re-
newed agricultural trade deal with China that has created 
cautious optimism across rural America, especially in the 
grain, beef and poultry sectors. Following meetings between 
President Donald Trump and Chinese President Xi Jinping 
earlier this month, the White House announced that China 
has agreed to significantly increase purchases of U.S. agricul-
tural products over the next three years.

According to administration officials and several media 
outlets, China has committed to purchasing at least $17 bil-
lion annually in U.S. agricultural goods from 2026 through 
2028. The agreement reportedly includes soybeans, beef, 
poultry, wheat, sorghum and other farm commodities that 
were heavily impacted during recent tariff disputes between 
the two countries. China’s farm imports from the U.S. still 
face an additional 10% levy after last year’s rounds of tit-for-
tat tariffs sharply curtailed trade, which fell 65.7% year on 
year to $8.4 billion in 2025, according to a Reuters article.

Soybeans remain at the center of the agreement. China 
has historically been one of the largest buyers of U.S. soy-
beans, but the trade war pushed Chinese importers toward 
Brazil and other suppliers. The White House stated that Chi-
na plans to purchase at least 25 million metric tons of U.S. 
soybeans annually beginning in 2026, while also resuming 
purchases of sorghum and other feed products.

The beef and poultry industries also stand to benefit. Chi-
na reportedly agreed to restore access for American beef fa-
cilities and resume poultry imports from states considered 
free of avian influenza concerns. These measures could re-
open valuable export channels for U.S. livestock producers 
who have faced uncertainty in international markets over 
the past several years.

Initially, commodity markets reacted with mixed reviews, 
but overall responded positively to the news. Soybean, 
wheat and corn futures all moved higher following the an-
nouncement as traders anticipated stronger export demand. 
Some analysts believe the renewed relationship with China 
could help stabilize grain prices heading into harvest sea-
son, especially as U.S. farmers prepare for another large soy-
bean crop. This was a short-lived surge as markets quickly 
responded in an adverse direction as varying reports of the 
trade talks become muddied in their messaging.

While the headlines seem like they are bringing positive 
news to the farming community, the deal simply lacks de-
tails at the moment. We’ve seen this from the Trump admin-
istration before, but this is a hugely important issue when 
talking about the livelihoods of the farming communities 
across this nation. Through several announcements, this 
administration has been touting that food security is nation-
al security. While this rhetoric is great to hear, there needs to 
be some “teeth” to the announcement. Headlines only sup-
port surges in market trading, but action is needed to sustain 
a trend.

“When you make an announcement that is light on spe-
cifics, the markets don’t like that at all. The market does not 
like ambiguity,” said Peter Meyer, a principal economist and 
partner at Muddy Boots Ag LLC, in a U.S. Farm Report inter-
view with host Tyne Morgan.

Following the announcement, however, China walked 
back the talking points as Chinese officials denied being 
held accountable to Trump’s guaranteed ag purchases. 
While initial reports suggest China is simply trying to hold 
their cards to their chest ahead of purchases, the back and 
forth between what was actually agreed upon lacks overall 
details and the vague sentiment isn’t setting well in the mar-
kets. Taking into consideration that you have a highly vocal 
Trump and a vastly quiet and stealthy nation like China, 
there’s going to be mixed signals. The proof will be in actual 
trade numbers that we won’t see until after they’ve been ex-
ecuted.

Still, questions remain about the long-term impact of the 
deal. While the Trump administration has promoted the 
agreement as a major victory for American farmers, some 
economists note that China’s dependence on U.S. agricul-
ture has declined substantially over the past decade. Brazil 
now supplies a significant share of China’s soybean imports, 
and analysts caution that political tensions between the two 
countries could still disrupt trade in the future.

For now, however, many farm groups are viewing the an-
nouncement as a positive development. After years of un-
certainty tied to tariffs, inflation and volatile markets, the 
possibility of renewed Chinese demand offers hope for 
stronger exports and improved profitability across American 
agriculture. Whether the agreement delivers lasting results 
will depend on how quickly both countries follow through 
on their commitments and whether the fragile trade rela-
tionship can remain stable moving forward. — LOGAN IP-
SEN
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As the world recogniz-
es the International 
Year of the Woman 

Farmer, it is an important 
moment to reflect on the 
indispensable role women 
play in agriculture and the 
systems that support their 
growth, leadership and long 
term success. Women are 
farmers, ranchers, growers, 
landowners, educators and 
innovators—managing risk, 
stewarding land and sus-
taining agricultural enter-
prises of every size and 
type. One organization that 
has consistently advanced 
this work is Annie’s Project, 
a national nonprofit dedi-
cated to empowering wom-
en in agriculture through 
education, networks and 
resources. 

Founded in 2003, Annie’s 
Project is a 501(c)(3) nation-
al nonprofit with a mission: 
to empower women in agri-
culture to be successful. 
Since its founding, the pro-
gram has educated more 
than 29,000 people across 
the U.S. and its territories, 

while reaching hundreds of 
thousands more through ra-
dio, television, podcasts, so-
cial media and print media. 
Its impact extends well be-
yond the classroom, shaping 
confidence, decision-mak-
ing and leadership in mod-
ern agricultural enterprises.

The need for such pro-
gramming is clear. Women 
represent a significant por-
tion of the agricultural com-
munity, with 1,224,726 wom-
en producers in the U.S.—
36% of all producers. These 
women manage and con-
tribute to farms and ranches 
of every scale and type. The 
median size farmed or 
ranched by Annie’s partici-
pants is 500 acres, from half-
acre urban farms to opera-
tions spanning 95,000 acres 
of rangeland. Some partici-
pants do not yet own or oper-
ate land. This reflects Annie’s 
Project’s reach among both 
established producers and 
those preparing to enter ag-
riculture.

At the core of Annie’s Proj-
ect is education grounded in 
risk management. The An-
nie’s Project 101 course fo-
cuses on the five key areas of 
risk management and em-
phasizes discussion, shared 
learning and practical ap-
plication. Course evalua-
tions show a dramatic in-
crease in participant knowl-
edge across all five areas 
from pre course to post 
course assessments, with 
scoring that also highlights 
opportunities for continued 
learning through follow up 
courses and educational ac-
tivities. Just as importantly, 
the results indicate that par-
ticipants recognize the value 
of continued education, of-
ten seeking follow up train-
ing to strengthen their op-
erations further. To further 

participants’ education, An-
nie’s Project also features 
other curriculum focusing 
on a wide range of risk and 
business management top-
ics.

What distinguishes An-
nie’s Project courses is not 
only what is taught, but how 
it is taught. The program 
uses a unique, women cen-
tered methodology designed 
to build confidence, develop 
networks and foster lifelong 
learners and leaders. Cours-
es provide a dynamic learn-
ing environment where 
mentoring occurs organi-
cally, discovery is encour-
aged and shared experience 
creates a sense of trust and 
safe harbor. At least half of 
class time is dedicated to 
discussion and activities, 
while vetted educators pres-
ent research based, unbiased 
information. While the ap-
proach centers on women, 
all participants are welcome, 
reinforcing collaboration 
and inclusivity within agri-
cultural communities.

The results of this ap-
proach are evident in the 
actions participants take af-
ter completing a course. Par-
ticipants report developing 
business plans, updating 
wills and trusts, drafting land 
agreements, calculating cost 
of production and exploring 
new enterprises and agricul-
ture initiatives that will add 
to their resiliency. Many de-
scribe improved communi-
cation within family farm 
operations, including hold-
ing regular farm meetings 
and approaching decision 
making as equal partners. 
These outcomes demon-
strate that education through 
Annie’s Project translates 
directly into action, resil-
ience and improved farm 
and ranch management.

Annie’s Project’s reach is 
amplified by its network of 
more than 1,000 trained fa-
cilitators who plan, deliver 
and evaluate programming 
nationwide. Through these 
facilitators, the organization 
has reached more than 
25,000 farms and agricul-
tural operations, touching a 
diverse range of enterprises. 
Participants are involved in 
cattle, dairy, hogs, poultry, 
row crops, fruits, vegetables, 
ornamentals, greenhouses, 
nurseries, oysters, llamas, 
horses, agritourism ventures 
and value added businesses, 
reflecting the breadth of 
women’s involvement in ag-
riculture today.

Importantly, Annie’s Proj-
ect is also a responsible stew-
ard of resources. Ninety-
three percent of its budget is 
dedicated directly to pro-
gram expenses, ensuring 
that investments support 
education that empowers 
and leads to meaningful ac-
tion. This commitment un-
derscores the organization’s 
focus on impact and ac-
countability as it works to 
strengthen women’s roles in 
agriculture.

As the International Year 
of the Woman Farmer shines 
a spotlight on women’s con-
tributions to global agricul-
ture, Annie’s Project stands 
as a powerful example of 
how targeted education, 
supportive networks and 
practical resources can 
transform lives and enter-
prises. By building knowl-
edge, confidence and con-
nection, Annie’s Project 
helps ensure that women 
farmers, ranchers, and grow-
ers are not only recognized, 
but fully equipped to lead 
agriculture into the future. 
— Doris Mold, CEO of An-
nie’s Project, St. Paul, MN

with Doris Mold

This bimonthly column highlights the 
common ground in the livestock 
industry, uniting us around the 
issues that impact us all.

UNITED
W E  S T A N D

GGUEST UEST OOPINIONPINION A STEP FORWARD 
ON THE FARM BILL

Farmers and ranchers can handle hard work and tough 
seasons. That’s in our DNA. What gets more difficult to man-
age is prolonged uncertainty. After years of economic pres-
sure, farm families need the stability and certainty that comes 
with a new, modernized farm bill.

That’s why the vote in the House of Representatives mat-
ters. The bipartisan passage of the Farm, Food, and National 
Security Act of 2026 is an important step toward giving 
America’s farmers and ranchers the support and certainty 
they need. We appreciate Chairman Glenn “GT” Thompson’s 
(R-PA-05) leadership in moving this legislation forward and 
building a bipartisan path for action.

But farmers know better than anyone that starting the job 
is not the same as finishing it. Now, the Senate must act.

Food security is national security
I’ve said it many times because it is true: food security is 

national security. When America’s farmers and ranchers are 
struggling, it has a ripple effect far beyond the farm gate. 
Farmers work every day to provide a safe, nutritious food 
supply for American families. But they cannot continue do-
ing that without policies that reflect today’s economic reali-
ties.

The last farm bill was written nearly a decade ago in a very 
different economic environment. Farm families have been 
facing tightening margins for years, and the pressure keeps 
building. USDA projects farm income to be roughly $48 bil-
lion below the highs we saw in 2022. Expenses are rising, 

markets are shifting, and low commodity prices keep squeez-
ing balance sheets on family farms.

The farm bill passed by the House includes important 
updates to research and conservation, increased loan limits, 
and clarity on interstate commerce. Those updates will help 
give farmers and ranchers stronger tools to navigate today’s 
challenges and prepare for the future.

The farm bill is more than legislation for rural America. It 
is an investment in America’s future. It strengthens our food 
system, supports rural communities, and helps ensure the 
next generation can continue farming and ranching.

Senate must pass the bill
The House passage of the farm bill should spur action in 

the Senate. Farmers and ranchers have been waiting for more 
than three years for the certainty they need to keep planning, 
investing, and producing our nation’s food supply. Now it’s 
time for senators on both sides of the aisle to step up and move 
quickly to pass a strong, bipartisan farm bill.

Farm Bureau members across the country have spent years 
sharing their stories with lawmakers. They have spoken up 
about the financial pressures facing agriculture and the need 
for certainty. Those stories matter, and this House vote shows 
that lawmakers are listening.

America’s farmers and ranchers stand ready to keep produc-
ing a safe, healthy and secure food supply. Congress must do 
its part by getting a farm bill across the finish line. — Zippy 
Duvall, American Farm Bureau Federation president



WESTERN LIVESTOCK JOURNAL MAY 25, 2026 3

“The HiTech lithium explo-
ration project represents a sig-
nificant step toward achieving 
the nation’s energy goals and 
reducing dependence on for-
eign critical minerals—key 
priorities under the President’s 
agenda,” said BLM Acting Mal-
heur Field Manager Tara 
McLain in December.

The project is located en-
tirely on BLM-managed lands.

“The authorized activities 
threaten not only sage-grouse 
and the dwindling habitat ar-
eas they and other sage steppe 
species rely upon in southeast-
ern Oregon, but also scarce 
water resources, irreplaceable 
wildlands, and Tribal and local 
communities,” the lawsuit 
read.

Last spring, WLJ spoke with 
area rancher Nick Wilkinson 
about potential impacts from 
the proposed lithium explora-
tion project.

“I’ve changed my operation 
from night and day from the 
way my dad ran it,” Wilkinson 
said at the time, “and it cost a 
lot of money to make it what it 
is today. And now that we’ve 
finally got on our feet and roll-
ing to where it is a good opera-
tion, nobody cares about the 
fish or the sage grouse any-
more.”

Wilkinson is a member of 
the Great Basin Resource 
Watch, one of the groups con-
testing the project’s approval. 

“HiTech’s proposed actions 
threaten the ecological bal-
ance we have spent genera-
tions protecting and the very 
existence of our operation,” 
said Nick and Jaimi Wilkinson 
in a recent news release. “This 
is not theoretical harm—it is 

immediate, material, and per-
manent. HiTech’s project 
would dismantle critical habi-
tat, degrade essential water 
resources, and ultimately 
eliminate a six-generation 
cattle operation that has long 
been part of the solution—not 
the problem.”

Oregon Natural Desert As-
sociation, Great Old Broads for 
Wilderness and Great Basin 
Resource Watch have opposed 
the project since BLM began 
its planning process in 2023. 
BLM received more than 2,000 
public comments on the proj-
ect’s environmental assess-
ment, with many comments 
raising issue with environmen-
tal impacts and how the agen-
cy’s draft assessment down-
played concerns, the groups 
said.

“People living near pro-
posed mining activities de-
serve a greater voice in how 
and if these projects go for-
ward,” said John Hadder, ex-
ecutive director of Great Basin 
Resource Watch. “They will 
have to shoulder the burdens 
brought by mining—poten-
tially an unhealthy environ-
ment, loss of lifestyle, and per-
manent loss of culture associ-
ated with the lands.”

The groups asked the court 
to declare the BLM’s project 
approval as unlawful under the 
National Environmental Poli-
cy Act, Federal Land Policy 
and Management Act and the 
Administrative Procedure Act. 
The lawsuit also asked the 
court to set aside and vacate 
the project approval until a 
new decision complies with 
legal requirements.

Plan details
BLM’s decision will allow 

HiTech to construct up to 168 
drill sites, sumps for drilling 
waste, 21.5 miles of new ac-
c e s s  r o a d s  a n d  a 
90,000-square-foot equip-
ment staging and laydown 
area. The project would pump 
an estimated 18,000 gallons of 
groundwater per day, the law-
suit said, although the com-
pany also obtained a state 
water permit authorizing up 
to 41,250 gallons per day.

“BLM estimates that Hi-
Tech will need to pump more 
than 31.5 million gallons (or 
96.84 acre-feet) of groundwa-
ter over the five-year life of the 
exploration project,” the law-

suit read.
The suit plaintiffs are espe-

cially concerned with the 
wildlife habitat that falls with-
in the project, all of which is 
designated as priority habitat 
for sage grouse conservation. 

“Of the hundreds of species 
of fish and wildlife that live in 
southeastern Oregon, many 
are sagebrush ‘obligate’ spe-
cies—meaning they rely upon 
healthy, intact sagebrush 
plant communities to provide 
their food, cover, and season-
al habitats year-round,” the 
suit read.

In its Record of Decision, 
the BLM said the proposed 

project is in accordance with 
the 2015 Oregon Greater Sage 
Grouse Approved Resource 
Management Plan.

“After the close of the com-
ment period the BLM re-
ceived additional comments 
from the public with concerns 
about sage-grouse, mule deer, 
and invasive annual grasses; 
these comments referenced a 
few recent papers and re-
ports,” according to the Re-
cord of Decision. “The BLM 
considered these comments 
and the cited references and 
determined that they do not 
provide significant new cir-
cumstances or information 

that would impact the analy-
sis or its outcome.”

While some sensitive plant 
species may experience mi-
nor impacts, the effects are 
limited and would not trend 
species toward listing under 
the Endangered Species Act, 
BLM said. In addition, the 
agency said that greater sage-
grouse habitat would be min-
imally affected.

The Findings of No Signifi-
cant Impact also determined 
the project would not result in 
significant impacts to the hu-
man environment, BLM said. 
— Anna Miller Fortozo, WLJ 
managing editor

LITHIUM MINE
(from page 1)

BLM maintains lithium project complies with RMP

The percentages of USDA 
Select and Prime grade beef 
carcasses continue to shift in 
the direction of higher quality, 
more marbling-rich beef. 
Through the early part of 2026, 
Select grade percentages 
dropped into the single digits, 
while the percentage of Prime 
is reaching new highs. 

During the month of March, 
the percentage of carcasses 
grading Select was approxi-
mately 8% of the harvest mix, 
down about 4% from a year 
ago. The percentage of Prime 
advanced to 15%, up roughly 
4% from March 2025. 

The 73-74% of carcasses 
grading Choice are basically 
unchanged from last year and 
the previous five year average. 
Quality grades lower than Se-
lect have declined to less than 
3% of the harvest mix.

As recently as 2010, Select 
grading beef represented 30% 
of the quality grade mix, wile 

Prime and Choice accounted 
for less than 65% that year. In 
2025, Select was down to 13% 
of all graded beef carcasses, 
while Prime and Choice ex-
ceeded 84%.

Why? Increased additive 
genetic potential for marbling 
is the foundation of the in-
crease in beef carcass quality. 
Without question, increased 
days on feed and pushing 
cattle to historically higher fin-
ished weights contribute to 
tapping this genetic potential 
for marbling.

What is the impact? Con-
sumers have responded favor-
ably to improving beef quality. 
Since the turn of the century, 
beef demand has continued 
upward. The CattleFax Beef 
Demand Index hit another 
record in 2025, up roughly 50% 
compared to 1998-99. The beef 
industry is experiencing great-
er demand for Prime and the 
upper two-thirds of Choice. 

Greater supply of Prime and 
upper two-thirds of Choice has 
allowed more consumers to 
try the higher-quality product. 
Consumers like it and are will-
ing to spend more to enjoy it. 

The phenomenon has in-
creased demand across the 
entire beef industry. — Mark 
Z. Johnson, Oklahoma State 
University Extension beef 
cattle breeding specialist

Beef carcass quality continues to increase

(Send calendar of events information 
to editorial@wlj.net.)
May 27-29 – Registration is open 
fo r  t h e  1 4 2 n d  M o n t a n a 
Stockgrowers Association 
MidYear Meeting in Great Falls, 
MT, at the Great Falls Civic Center. 
Details: mtbeef.org/event/
midyear-meeting. 
June 1-3 – The International Year 
of the Woman Farmer ACE 
Summit in Washington, D.C. will 
empower, equip and connect 
women farmers, ranchers and 
agribusiness professionals. 
Details: tinyurl.com/2unspzen.
June 16-18 –  R anchers-
Cattlemen Action Legal Fund, 
USA will host its 2026 National 

Convention and Trade Show at 
The Monument in Rapid City, SD. 
Details: rcalfconvention.com.
June 24-25 – The California 
Cattlemen’s Association 2026 
Midyear Meeting will be at the 
Atlantis Casino Resort in Reno, 
NV. Detai ls:  t inyur l .com/
mvmds854. 
Sept. 15-17 – The Stockmanship 
& Stewardship event in Grand 
Island, NE, will help ranchers gain 
practical, hands-on knowledge 
that strengthens animal care, 
enhances cattle handling skills 
and supports the sustainability of 
their  operations. Detai ls: 
stockmanshipandstewardship.
org.

CCOMING OMING EEVENTSVENTS
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MARKET SITUATION REPORTMARKET SITUATION REPORT
WLJ WLJ compiles its market reports, ODJ stories and statistics from USDA and independent marketing organizations.compiles its market reports, ODJ stories and statistics from USDA and independent marketing organizations.

CANADACANADA
May 20 586 620-720 574-656 400-562 208-246
Lethbridge, Alberta 590-640 535-614 532-543 480-543 270-466

May 15 6,080 595-700 545-625 480-595 410-495 365-445 315-390 320-330 158-196 2,250-6,750
Alabama 535-680 490-590 430-505 370-455 332-410 310-345 306-335 178-235 1,500-4,400
May 18 1,184 580-695* 522.50-560* 489-540* 420-516* 411-467* 372* 250-371* 170-210 2,850-5,400
Lexington, KY 510-515* 455-560* 415-494* 388-420* 365-397.50* 327.50-372.50* 307.50-329* 207-239 1,800-3,500
May 18 10,397 600-740 530-600 450-540 410-475 372-420 312-374
Joplin, MO 640 550-665 465-540 405-460 365-419 336-367 313-337
May 18 7,051 550-800 460-670 450-605 380-545 350-480 335-412 280-358 117-215 2,500-4,450
Tennessee 510-790 410-600 385-520 356-460 330-410 307-369 210-326 155-251 1,700-4,350
May 18 4,849 510-590 445-570 350-577.50 349-495 337-400 255-355
Virginia 480-535 380-530 406-506 362-420 325-371 300-315 255-328

EA
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May 14 N/A 555 493-540 434-480 400-440 362-402 150-186 3,000-3,700
Willcox, AZ 488-520 396-455 418-440 340-400 345-366 180-214 2,300-2,750
No report available
Colorado
May 13 944 590-680 490-552.50 435-512.50 390-435 352.50-385 325-345 170-192
La Junta, CO 480-615 440-510 370-455 362.50-377 330-340 327.50-332.50 200-221
May 18 1,015 575-650 520-590 440-525 385-460 350-405 250-360 177-200 4,050-5,375
Loma, CO 520-620 465-590 425-465 360-425 330-370 250-340 195-250 4,429.60-5,153.75
May 20 2,115 622.50 500-577.50 462-497.50 404-441 350-385 320-366.75 170-282.50 3,200-3,900
Dodge City, KS 577.50 440-497.50 390-445 345-368 340-358 285-327 199-254 1,900-3,500
May 14 2,123 522.50-605 517-532.50 420-507.50 388-475 368-414 334-376 171-287.50 2,800-4,900
Pratt, KS 475-585 422.50-507.50 393-446 359-396 328.75-368 290-344 188-244 2,300-3,450
May 14 2,034 610-670 540-595 442.50-540 415-454 371-410 323-373.75
Salina, KS 560 540-605 474-563 438-491 367.50-425 348-381 324-348
May 20 1,818 705-730 590-640 465-555 404-530 366-505 336-400 240-336 160-190 2,250-4,300
Clovis, NM 630-645 505-630 355-465 360-417 342-372 312-349 282-365 185.50-230 1,300-3,400
May 20 11,311 550-640 500-570 435-510 350-455 360-403 296-366.50
El Reno, OK 540-620 460-520 400-490 360-450 332.50-385 325-372.50 260-357.50
May 19 825 495-555 450-550 437-503 375-440 353-383 303-355 167-193 2,100-4,100
McAlester, OK 465-615 450-530 398-440 368-408 320-600 290-333 204-236 2,200-3,650
May 19 7,116 500-590 425-547 440-506 377-456 363-411 306.10-373.50
Oklahoma City, OK 520 450-495 420-477 382-462.50 360-401 331-365.50 286.50-342.50
May 15 918 610-760 543-695 470-580 420-475 402-434 372-400 162-195 3,550-3,950
Cuero, TX 550-695 501-600 452-645 417-600 372-425 329-422 202-230 2,350-3,100
May 14 1,189 695 580 537.50 430-545 421-435 378-397.50 305-343 162-192
Dalhart, TX 560-590 485-521 380-450 362.50-405 350-355 312.50-318 170-300 2,600-2,850
May 14 554 655-690 500-550 480-545 400-520 375-452 377.50-380 282.50-320 148-175 3,000-4,600
San Angelo, TX 470-490 485-505 420-480 380-450 340-375 340-355 282.50-305 175.50-211 2,100-3,000
May 14 1,671 525-550 390-470 355-360 306-373.50 170.25 3,400-3,500
Tulia, TX 655-705 535-630 465-535 450-465 415 337-350 323
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May 17 6,231 612.50-650 506-600 418-539 377.50-470 362-440.75 325-399.25 158-295
Iowa 660 535-600 472.50-570 392.50-490 356.50-416 322.50-380 316-341.25 150-275
May 19 462 435* 162-195
Miles City, MT 380* 182-238
No report available
Bassett, NE
May 16 1,060 525-610 490-505 422 399.50 336.50-365.50 3,900-5,050
Ericson, NE 560-590 515-590 420-500 380 329-345 2,950-4,125
No report available
Imperial, NE
No report available
Kearney, NE
May 15 1,314 509-516 446-494 388.50-405 320-362
Lexington, NE 419-480 394 348 309-319
No report available
Ogallala, NE
May 14 840 3,650-5,550
Valentine, NE 2,850-5,200
May 15 8,063 545-612.50 475-548.50 420-494 383.50-439 335.50-382
Herreid, SD 540 505-554 443-505 404-455 354-398.50 325.75-385.50
May 20 975 4,250-5,525
Torrington, WY 3,900-4,475
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No report available
Orland, CA
May 15 N/A 115-155
Escalon, CA 140-185
May 18 501 455-700 440-601 390-510 365-417 315-385 280-350 145-240
Famoso, CA 380-570 380-510 335-450 315-400 290-340 135-216
May 13 3,109 450-535 370-460 330-420 300-370 100-185 3,000-5,100
Galt, CA 440-530 400-570 335-430 350-385 300-341 180-220
May 19 3,439 485-590 475-550 460-501 420-442.50 375-406 325-359 147-192
Turlock, CA 470-590 445-525 420-450 400-420 340-361 300-332.50 175-217
No report available
Salina, UT
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No report available
Blackfoot, ID
May 14 474 568-577 486-538 485 431 372 250-345 155-199
Burley, ID 554-605 489-525 422-480 398-425 364.50-373 211-228 3,800
No report available
Emmett, ID
May 16 1,196 330-360* 330-395* 309-410* 300-340* 180-195 2,700-4,300
Eugene, OR 360-480* 340-455* 322-397* 315-334* 300-322* 195-228 1,650-3,300
May 18 533 600-680 535-620 475-530 420-455 365-371 315-345 150-180 3,500-3,700
Madras, OR 515-530 475-535 427-445 380-400 330-370 290-325 195-222 2,500-2,750
May 13 625 530-580 440-518 395-450 360-407 181-189
Vale, OR 380-412 335-375 324-342 192-249
May 19 270 430-447.50 393-447.50 325-371 350 222.50-345 99-276 4,000-4,700
Davenport, WA 355-417.50 252.50-414 292.50-411 282.50-375 322-345 181-347.50 168-383.50 3,100-3,200
May 14 1,956 530-595* 497-557.50* 436-499* 164.50-200.50
Toppenish, WA 480-530* 430-510* 374-451* 327.50* 193-233.50 3,625
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Selected AuctionsSelected Auctions
Week Ending May 21, 2026Week Ending May 21, 2026

Feeder prices for steers & heifers reflect medium and large 1 cattle, Feeder prices for steers & heifers reflect medium and large 1 cattle, 
unless otherwise notedunless otherwise noted;; * * Indicates medium and large 1-2 Indicates medium and large 1-2

DATE
200-300 lb. 300-400 lb. 400-500 lb. 500-600 lb. 600-700 lb. 700-800 lb. 800 lb. -up

SLAUGHTER COWS PAIRS
MARKET SLAUGHTER BULLS REPLACEMENTS

SLAUGHTER FORWARD CONTRACTSSLAUGHTER FORWARD CONTRACTS FORWARD BEEF SALESFORWARD BEEF SALES
Delivery Month Neg. Sales 0-21 days 1,686
May '26 110,386 Neg. Sales 21+ days 564
Jun. '26 131,295 Formula sales 3,866
Jul. '26 91,829 Forward contract sales 84
Aug. '26 140,034 Domestic sales 5,681
Sep. '26 81,803 NAFTA Exports 135

NATIONAL WEEKLY FED BEEF SLAUGHTER VOLUME: MAY 17, 2026NATIONAL WEEKLY FED BEEF SLAUGHTER VOLUME: MAY 17, 2026
Domestic Imported

Forward Contract 39,606 2,541
Formula 207,352 2,345
Negotiated Cash 87,004 296
Negotiated Grid 26,966 1,221
Packer Owned 10,590 N/A
Total 371,518 6,403

FED CATTLE TRADEFED CATTLE TRADE Head CountHead Count  Avg. Weight Avg. Weight Avg. PriceAvg. Price

WEEKLY WEIGHTED AVERAGES  
Live FOB Steer 2,769 1,545 264.35
Live FOB Heifer 1,459 1,371 263.68
Dressed Del Steer 4,372 1,005 412.10
Dressed Del Heifer 94 906 415.00
SAME PERIOD LAST WEEK
Live FOB Steer 24,728 1,549 262.30
Live FOB Heifer 10,916 1,363 261.78
Dressed Del Steer 9,648 1,020 410.32
Dressed Del Heifer 2,476 894 412.96
SAME PERIOD LAST YEAR
Live FOB Steer 7,464 1,511 229.22
Live FOB Heifer 4,946 1,346 229.52
Dressed Del Steer 5,360 974 361.65
Dressed Del Heifer 2,039 865 361.82

Find out how YOUR AUCTION MARKET can become a PREFERRED Find out how YOUR AUCTION MARKET can become a PREFERRED WLJWLJ partner! partner!
At no cost to you, we’ll send you weekly copies of the Western Livestock Journal that you can share with your 

customers to keep them informed of what’s happening in the beef industry. There is no obligation or downside!
Contact Hannah at 720-370-8275 for more information.

Santa Teresa, NM - 
  N/A

Feeder heifers: Medium and large 1&2
500-600 lbs N/A
600-700 lbs N/A
700-800 lbs N/A

Feeder steers: Medium and large 1&2
500-600 lbs N/A
600-700 lbs N/A
700-800 lbs N/A

Douglas, AZ - 
N/A

Feeder heifers: Medium and large 1&2
500-600 lbs N/A
600-700 lbs N/A
700-800 lbs N/A

Feeder steers: Medium and large 1&2
500-600 lbs N/A
600-700 lbs N/A
700-800 lbs N/A

USDA WEEKLY IMPORTED FEEDER CATTLEUSDA WEEKLY IMPORTED FEEDER CATTLE
May 21, 2026
Mexico to United States Feeder Cattle Import Summary
Receipts EST: N/A Week Ago EST: N/A Year Ago Act: N/A

CANADIAN LIVESTOCK PRICES & FEDERAL INSPECTED SLAUGHTER FIGURESCANADIAN LIVESTOCK PRICES & FEDERAL INSPECTED SLAUGHTER FIGURES

Alberta Direct Sales (4% shrink) Price Weekly
Change

Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 lbs N/A N/A
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 lbs N/A N/A
Ontario Auctions
Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 lbs N/A N/A
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 lbs N/A N/A
Slaughter Cows, Cutter and Utility 1-3, 1100-1400 lbs N/A N/A
*Price comparison from one week ago.

(slide 10 cents on steers and heifers basis 300 lbs. All sales fob port of entry.)

Average feeder cattle prices (CND) for week ending Tuesday, May 19, 2026Average feeder cattle prices (CND) for week ending Tuesday, May 19, 2026
Steers: Alberta Saskatchewan Ontario

501-600 lbs N/A N/A N/A
601-700 lbs N/A N/A N/A
701-800 lbs N/A N/A N/A
801-900 lbs N/A N/A N/A

Heifers:
401-500 lbs N/A N/A N/A
501-600 lbs N/A N/A N/A
601-700 lbs N/A N/A N/A
701-800 lbs N/A N/A N/A

THIS REPORT WILL NOT BE PUBLISHED AFTER MAY 12TH 2025. THE BORDER WILL BE CLOSED 
FOR LIVESTOCK IMPORTS UNTIL FURTHER NOTICE.

USDA MEXICO TO U.S. WEEKLY LIVESTOCK IMPORTSUSDA MEXICO TO U.S. WEEKLY LIVESTOCK IMPORTS
Feeder cattle imports weekly and yearly volume.

 Species Current
Week

Previous
Week

Current
Year-to-date

Previous
Year-to-date

5/11/2026 5/4/2026
Feeders 0 230,638IMPORTS SUSPENDED UNTIL 

FURTHER NOTICE

CATTLE FUTURES: CME Live CattleCATTLE FUTURES: CME Live Cattle
5/15 5/18 5/19 5/20 5/21 High* Low*

Jun. 25390 25338 25568 25485 25348 25873 16853
Aug. 24793 24715 24835 24743 24550 25598 16668
Oct. 23988 23895 24035 23938 23700 25120 17005
Dec. 23915 23800 23960 23875 23665 25093 18068

  CATTLE FUTURES: CATTLE FUTURES: CME Feeder CattleCME Feeder Cattle
5/15 5/18 5/19 5/20 5/21 High* Low*

May 36868 36800 36985 37118 37050 38103 21920
Aug. 36145 35885 36413 36613 36575 38280 22268
Sep. 35918 35620 36130 36275 36243 38020 22460
Oct. 35618 35310 35805 35903 35835 37860 24118
*High and low figures are for the life of the contract.

CutoutsCutouts FED BOXED BEEFFED BOXED BEEF
DATE CHOICE SELECT COW BEEF CUTOUT 50% LEAN 90% LEAN
May 21 391.48 385.65 354.90 190.37 451.86
May 20 393.62 391.13 364.97 176.41 N/A
May 19 395.75 393.58 364.66 N/A N/A
May 18 392.14 390.23 363.89 190.77 479.58
May 15 389.25 389.25 358.21 193.65 N/A

BEEF REPORT: Weekly Composite Boxed BeefBEEF REPORT: Weekly Composite Boxed Beef
WEEK
ENDING

COMPREHENSIVE
Loads/Price

PRIME
Loads/Price

BRANDED
Loads/Price

CHOICE
Loads/Price

SELECT
Loads/Price

UNGRADED
Loads/Price

May 15 6,201 391.12 310 401.26 1,121 396.64 1,937 387.92 472 387.56 2,360 369.40
May 8 5,853 391.69 278 400.53 1,126 396.14 1,815 388.66 439 386.31 2,195 367.83
May 1 6,360 390.40 309 401.87 1,105 392.83 1,945 387.84 574 384.97 2,428 364.53
April 24 6,572 386.90 350 398.38 1,230 390.37 2,076 383.75 450 379.46 2,467 365.98

MARKET AT A GLANCEMARKET AT A GLANCE This Week: 5/21/2026This Week: 5/21/2026 Week AgoWeek Ago Year AgoYear Ago
Choice Fed Steers 264.35  262.30 229.22

CME Feeder Index 372.44  373.86 297.64

Boxed Beef Average 391.48  387.45 360.67

Average Dressed Steers 412.10  410.32 361.65

Live Slaughter Weight* 1,468  1,471 1,432

Weekly Slaughter** 535,000  527,000 566,000

Weekly Beef Production*** 480.4  473.8 494.3

Hide/Offal Value 14.74  14.02 11.05

Corn Price 4.69  4.56 4.65

  *Average weight for previous week. **Total slaughter for previous week. ***Estimated year-to-date figure in million pounds for previous week.

MMARKET ARKET NNEWSEWS
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The USDA’s Risk Man-
agement Agency (RMA) 
announced a series of up-
dates to the Livestock Risk 
Protection (LRP), Livestock 
Gross Margin (LGM) and 
Dairy Revenue Protection 
(DRP) insurance programs 
beginning with the 2027 
crop year.

“These updates expand 
coverage options, update 
eligibility definitions and 
strengthen program consis-
tency across RMA’s live-
stock portfolio,” said RMA 
Administrator Pat Swan-
son. “These enhancements 
are another way we are put-
ting Farmers First. We want 
to ensure that livestock and 
dairy operations across the 
country have the best tools 
available to manage risk.”

RMA said several up-
dates will apply uniformly 
across LRP, LGM and DRP. 
Those changes include 
adding subsidy capture 
language to address off-
exchange contracts, updat-
ing the definition of begin-
ning farmer or rancher and 
subsidy percentages to 
align with the One Big 
Beautiful Bill Act, permit-
ting concurrent coverage 
between similar livestock 
programs and allowing 
policies that have not 

earned premium for three 
consecutive years to be 
subject to cancellation.

Additional changes in-
clude revising the transfer-
of-coverage language to 
clarify when coverage can 
be transferred and updat-
ing the general policy lan-
guage to be consistent with 
other RMA insurance prod-
ucts.

Under the LRP program, 
which protects livestock 
producers against declin-
ing market prices, RMA ap-
proved several program-
specific updates. The agen-
cy expanded guidelines for 
the forage disaster exemp-
tion to address extended 
drought and other natural 
disasters and established 
specific grazing dates for 
when the exemption may 
apply.

RMA also increased the 
maximum weight thresh-
old for fed cattle types, ex-
tended Cull Cow coverage 
to a maximum of 52 weeks 
and added three new feed-
er cattle types: Unborn 
Bulls and Heifers Weight 2, 
Unborn Brahman Weight 2 
and Unborn Dairy Weight 
2. Those new categories 
cover livestock weighing 
between 6 and 9/cwt, 
broadening coverage op-

tions for producers with 
unborn livestock.

Changes to the LGM pro-
gram, which protects cattle, 
dairy and swine producers 
against declines in gross 
margins, include increas-
ing the maximum insurable 
weight for LGM Cattle to 
1,800 pounds. The agency 
also revised target weight 
definitions for feeder cattle 
and live cattle, increasing 
allowable target weights for 
both yearling and calf fin-
ishing operations.

In addition, RMA modi-
fied the definition of “share” 
under LGM Cattle to re-
quire producers to own 
calves for at least five 
months in yearling finish-
ing operations or eight 
months in calf finishing op-
erations.

For dairy producers, the 
DRP program received one 
key update. RMA moved 
the sales period end date to 
the following calendar day, 
making the program con-
sistent with the sales period 
structure used in other live-
stock insurance programs.

RMA noted LRP, LGM 
and DRP are available in all 
states and counties. Pro-
ducers interested in cover-
age can work through pri-
vate crop insurance agents, 

with additional informa-
tion available through the 

RMA Agent Locator at ti
nyurl.com/2wnwan49. — 

Charles Wallace, WLJ con-
tributing editor

USDA updates livestock insurance programs for 2027

MM OO RR EE !!
• MORE WAYS TO REACH CUSTOMERS
• MORE DIGITAL OPTIONS
• MORE INFORMATIVE SALE REPORTS
• MORE OPTIONS FOR ONLINE 

CLASSIFIEDS & PROPERTY LISTINGS
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ADVERTISERS ALIKE!

Create a free online WLJ
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Slaughter through Thurs-
day was 427,000 head, 1,000 
less than the prior week. 
Total slaughter for a week 
earlier is estimated to be 
527,000 head. Actual 
slaughter for the week end-
ing May 9 was 525,175 
head. The average steer 
dressed weight was 985 lbs., 
7 lbs. above the prior week. 

Boxed beef prices were 
mixed, with the Choice cut-
out up $4.03 to $391.48 and 
the Select cutout down 
$3.35 to $385.65. 

Feeder cattle
Feeder cattle futures were 

mixed for the week. The 
May contract was up $1.55 
to $369.12, the August con-
tract was $1.48 lower to 
$356.52 and the September 
contract was down $1.85 to 
$353.37.

The CME Feeder Cattle 
Index was down 79 cents to 
close at $372.44.

Corn futures closed lower 
despite climbing sharply 
after news on the U.S.-China 
trade summit. The July con-
tract was down 5 cents to 
$4.62, and the September 
contract lost 6 cents to $4.68. 

“More than anything, the 
disconnect currently seen 
between the market’s fun-
damentals and the futures 
complex is nauseating,” 
Stewart wrote on Thursday. 
“And, with the Cattle on 
Feed report expected to be 
bearish as well, plenty of 
bearishness has seeped into 
the market.”

The pre-report estimates

for Friday’s Cattle on Feed 
report showed that feedlots 
with 1,000 head or greater 
will be 101.6% for cattle on 
feed in May. Placements in 
April are estimated to be 
104.6%, and marketings for 
April are predicted at 90.7%. 

Iowa: Russell Livestock in 
Russell sold 3,994 head on 
Monday. Compared to the 
last auction, steers under 
550 lbs. sold mostly $5-11 
lower, while steers 550 lbs. 
and heavier sold $3-10 high-
er, except 650-700 lbs., 
which sold $11 lower. Heif-
ers sold sharply higher. 
Benchmark steers averaging 
713 lbs. sold from $404-433, 
averaging $423.23.

Missouri: Joplin Regional 
Stockyards in Carthage sold 
10,397 head on Monday. 
Compared to the last auc-
tion, feeder steers under 750 
lbs. sold steady to $8 lower 
and over 750 lbs. sold steady 
to $7 higher. Feeder heifers 
under 600 lbs. sold $5-10 
lower and over 650 lbs. sold 
steady to $10 higher. Bench-
mark steers averaging 764 
lbs. sold from $372-377, av-
eraging $375.94.

Oklahoma: Oklahoma 
National Stockyards in 
Oklahoma City sold 7,116 
head on Monday. Com-
pared to the last auction, 
feeder steers and heifers 
traded mostly steady. 
Benchmark steers averaging 
782 lbs. sold from $363-382, 
averaging $372.34.

South Dakota: Sioux Falls 
Regional in Worthing sold 
2,348 head on Monday. 
Compared to the last auc-
tion, feeder steers and heif-
ers sold steady. Benchmark

steers averaging 741 lbs. 
sold from $401-415, averag-
ing $407.82. — Charles Wal-
lace, WLJ contributing 
editor

MARKETS
(from page 1)

Corn futures lower 
despite trade summit
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POWDER RIVER
LIVESTOCK EQUIP.

Best prices with delivery available.  
Conlin Supply Co., Inc.

Oakdale, CA

Ask for Larry or Albert
209/847-8977

Livestock
Supplies 18

Real Estate
Pacific 20A

Loans 36

Subscribe to WLJ today!
Phone in your order

(720) 379-8275

Cattle
For Sale 10

1-877/2-BAR-ANG
1-806/344-7444

Hereford, Texas
JOHN THAMES           STEVE KNOLL

WWW.2BARANGUS.COM

To a pasture near you

Coming Soon

Bulls - Females - Embryos - Semen

Prime by Design 

Female Sale
OCTOBER 7, 2023

At the
Hereford Vet Clinic  

Sale Facility
Hereford, TX
Spring Bull Sale
March 20, 2024 
 (3rd Wednesday )

1-806-344-7444
Hereford, Texas

STEVE & LAURA KNOLL

www.2BarAngus.com
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At the Hereford  Vet 
Clinic Sale Facility
Hereford, T X

Female Sale

Spring Bull Sale

Prime by Design

OCTOBER 3, 2026

MARCH 18, 2026
3rd Wednesday

303-773-3545
You Call Steve, I’ll Come to You.

RATES AS LOW AS 5.5%!
Business & Financial Consulting.
Designed for the Farmer/Rancher

(Not the Banker)
www.agrionefinancial.com

NEED EXTRA 
INCOME?

Advertise a hunting 
or fishing lease!  

CALL NOW!CALL NOW!
((800) 850-2769800) 850-2769

WANTED: 
Winter/Fall pasture for cow/

calf pairs & yearlings.
CA/NV area. 

Established CA/NV operation. 
Call/text (530) 304-7575

Pasture
Wanted 24

Quality Registered 
Angus Bulls

Private Treaty, reasonable.
Connealy bred. 

Orland, CA
(530) 865-3600

“5 OUTSTANDING BULLS”
Out of some of America’s 

best cows. 
We have the best, so forget 

the rest.
2 purebred Simmentals, 
2 Angus, 1 Maine Anjou

Gib Yardley
PO Box 288

Beaver, UT 84713
(435) 691-8688

STAY UP TO 
DATE WITH WLJ

WEEKLY NEWS 
UPDATES ON SOCIALS

Cattle
For Sale 10
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Meanwhile, in hot cli-
mates, smaller cattle have 
more body surface per 
pound, so they can dissipate 
heat easier than a larger cow. 
This is magnified in Bos indi-
cus, or “eared” cattle, whose 
loose hides provide even 
more body surface to serve as 
a radiator to dissipate heat.

Two of the most underuti-
lized tools in the cattle indus-
try are the use of heterosis 
and breed complementarity.  
Breed differences need to be 
celebrated and strengthened 
rather than trying to convert 
breeds so that they are all the 
same. However, there are too 
many examples of this occur-
ring. 

One of these is a recent 
study headed by Mulim and 
his colleagues at Purdue Uni-
versity, which found that ge-
netic drift in the Red Angus 
gene pool has resulted in it 
being uniquely different than 
their black counterparts. This 
makes perfect sense when 
one considers that the Red 
Angus Association of Ameri-
ca was formed in 1954 to 
build a breed based on objec-
tive measures including re-
quired reporting of weaning 
weights. 

In 1995, the reds imple-
mented mandatory whole 
herd reporting and set a 
breed goal to become “the

maternal common denomi-
nator in progressive com-
mercial producers cross-
breeding systems.” This in-
cluded pioneering genetic 
predictions for female repro-
ductive traits. Meanwhile, 
black Angus was leading the 
industry in identifying car-
cass merit and many breed-
ers were geared to “supply 
the brand,” emphasizing ter-
minal traits. Both were suc-
cessful in meeting their goals 
resulting in the unique gene 
pools found between the two 
populations. 

Inexplicably, many Red 
Angus breeders today are in 
a mad rush to incorporate 
black genetics into their pro-
grams. This is occurring just 
as their black counterparts 
may be needing to consider 
a course correction, because 
the genetic production po-
tential of the average of the 
breed exceeds what can be 
expressed in the environ-
ment most commercial cow 
herds are managed. Mean-
while, the red cattle emphasis 
on reproduction and longev-
ity has put them in an envi-
ous position that is quickly 
being bred out of the cattle 
with black genetics. 

Other examples would in-
clude Gelbvieh, which ac-
cording to the U.S. Meat Ani-
mal Research Center’s 
across-breed EPD adjust-
ments have the highest ge-
netic milk potential among 

the mainstream European 
and British breeds, but tend 
to be below average in mar-
bling. Cattle with the genetics 
for high milk production 
have higher maintenance 
requirements due to a higher 
percentage of high mainte-
nance organ and gut tissue. 

Therefore, one would 
think that producers breed-
ing Balancers (Gelbvieh-An-
gus hybrid) would use Angus 
bulls that would moderate 
milk while significantly in-
creasing marbling. Breeders 
are increasing the genetic 
potential for marbling in 
their Balancer breeding pro-
grams, but are further in-
creasing genetic milk poten-
tial instead of moderating it.

Some producers with high 
percentage, high horsepower 
Angus-based commercial 
herds are looking to Hereford 
to crossbreed to make baldy 
cows, but many breeders are 
selecting Hereford cattle with 
extremely high growth po-
tential. Although the produc-
ers’ cattle will gain from het-
erosis, from a breed comple-
mentary standpoint, they are 
selecting stock very similar to 
the Angus they want to mod-
erate, which largely defeats 
the purpose that they set out 
to achieve.  

Bos indicus (eared or 
humped cattle) influenced 
cattle—also known as the 
American breeds—have 
much to offer in a cross-

breeding system in hot hu-
mid environments. Most of 
the American breeds like 
Brangus and Santa Gertrudis 
were designed to have five-
eighths Bos taurus blood 
(Angus, Shorthorn, etc.) and 
three-eighths Bos indicus 
(Brahman, Zebu) genetics. 
Three-eighths was consid-
ered the minimum amount 
of indicus needed for the 
cattle to sweat, which allows 
Bos indicus to dissipate heat 
better than tradition breeds 
that primarily pant to lose 
heat. 

Indicus cattle sweat is dif-
ferent than what most people 
think. Although it does con-
tain some fluids that result in 
evaporative cooling, it is 
mainly oils that keep the hair 
slick to better dissipate heat, 
as well as reflect sunlight and 
repel insects.   

In addition, Bos indicus-
influenced cattle’s loose 
hides allow them to better 
dissipate heat, and they have 
a tremendous advantage in 
maternal calving ease. Many 
of the American breeds have 
drifted more toward taurus-
type cattle, losing the ability 
to sweat, developing tighter 
hides that reduce heat dissi-
pation and giving up much of 
the maternal calving ease 
found in Brahman genetics.

Taking advantage of breed 
complementarity and het-
erosis is one of the quickest 
ways to custom fit a cow herd 
to a producer’s environment, 
management, feed resources 
and market. For instance, 
some of the highest Stayabil-
ity cattle can be found in the 
subset of performance 
breeders found in the Short-
horn breed. Also, utilizing 

terminal sires is another way 
to run moderate cows and 
still achieve desired carcass 
weights. 

Ultimately, seedstock pro-
ducers must maintain, and 
even enhance, what makes 
their breed useful in a cross-
breeding system, while mak-
ing sure they are adequate in 
other traits so that they are 
useful in a broad range of 
production systems. — Dr. 
Bob Hough, WLJ corre-
spondent 

(Editor’s note: This article 
is part three of a three-part 
series about rebuilding the 
cow herd. Parts one and two 
were published in the May 
11 and May 18 issues of WLJ. 
A comprehensive feature 
article may also be found in 
the spring edition of The 
Wire on page 24.)

HERD REBUILDING
(from page 1)

Taking advantage of breed complementarity, heterosis

QUEEN ANN CATTLE 
CO. SALE

May 9, Loma, CO
58 Angus bulls. . .$11,395
38 Commercial open 
heifers  . . . . . . . . . . . 3,430
9 Quarter 
Horses . . . . . . . . . . . 14,861

Auctioneer: Jace 
Thompson

TOPS: Q A Audacious 
5075, 4/26/2025 by S A V 
Arithmetic 3204; to Flag Bar 
Livestock, Craig, CO, 
$19,500. Q A Armsman 5121, 
5/3/2025 by S A V Arithme-
tic 3204; to Little Cripple 
Creek, Gillette, WY, $18,000. 
Q A Agile 5080, 4/29/2025 
by S A V Arithmetic 3204; to 
Little Cripple Creek, Gillette, 
WY, $17,500. — TY GRO-
SHANS

FEATHER RIVER 
COLLEGE HORSE SALE

May 16, Quincy, CA

1 9  H o r s e s. . .$ 1 9,9 47
Auctioneer: Eric Duarte 

TOP: FRC Big Pippin, 
1/1/2023 by Frosted Metallic; 
to Buyer, CA, $48,000. — 
JARED PATTERSON

SIGNATURE 
COLLECTION 2.0 

FEMALE SALE
May 16, Dos Palos, CA

4 Angus pairs. . . $25,250
25 Angus bred 
heifers  . . . . . . . . . . . .7,000
1 Angus open 
cow. . . . . . . . . . . . . . .6,250
20 Angus bred 
cows. . . . . . . . . . . . . 5,005
3 Commercial bred 
heifers  . . . . . . . . . . . 4,433
1 Angus 
pregnancy  . . . . . . . .6,250
1 Angus flush  . . . . . .6,250
6 Angus embryo 
packages  . . . . . . . . .2,850
4 Angus semen 
lots  . . . . . . . . . . . . . . . . 684

Auctioneer: Steve 
Dorran

Sale Manager: The 
Judge Source 

TOPS—Bred cow: BCC 
B a r b a ra  6 2 76- 2 07 7, 
2/15/2022 by Baldridge Al-
ternative E125 bred to RSA 
True Balance 1311; to Bar KJ 
A n g u s,  Wa s c o,  CA , 
$15,000. Bred heifer: Vin-
tage Rita 4580, 8/29/2024 
by Baldridge Heat Seeker 
H925 bred to V A R Land-
man 4194; to Avila Cattle 
C o. ,  C l e m e n t s,  CA , 
$13,500. Embryo pack-
age: Vintage Blackcap 
1084, by De-Su New Order 
343G; to Byrd Cattle Co., 
Los Molinos, CA, $6,600. 
Open heifer: Byrd Black-
cap A100 0514-5523, 
7/27/2025 by Byrd Bullseye 
1186-A100; to 6-X Dairy, 
Oakdale, CA, $17,500. —
JARED PATTERSON

SALE REPORTSSALE REPORTS
QUEEN ANN CATTLE 

May 14, Hudson Oaks, TX
Superior Livestock Auction 
hosted its video auction live 
on May 14 from the Superior 
Livestock Auction Studio in 
Hudson Oaks, TX. Cattle pro-
ducers sold 19,665 head of 
calves, yearlings and bred 
stock totaling 174 lots from 18 
states for this offering. Strong 
buyer participation from sev-
eral bidders throughout the 

auction resulted in 75 differ-
ent successful buyers. Cattle 
were sold under contract to 
be delivered immediately 
through December 2026. 
Cattle futures had been very 
volatile all week leading up to 
the May 14 video auction, and 
some buyer reservations 
were observed. Regions 
3/4/5/6 feeder steers were 
sold at $5-7 lower. Feeder 
heifers from the same regions 

were steady to $5 lower than 
our last auction. Regions 1 & 2 
feeders were only lightly test-
ed at $10 lower. There was a 
large string of Florida calves 
offered and moved out at as 
much as $100/cwt higher 
than this same auction last 
year. The remainder of the 
calves from regions 3/4/6 
were mainly summer delivery 
and were steady with the last 
auction. 

VIDEO IDEO AAUCTIONUCTION

Sale Calendar is a service 
to our advertisers. There 
is a minimum advertising 
requirement to be 
eligible to be listed in the 
Sale Calendar. Contact 
your fi eldman for more 
information or to have 
your date added to the 
Sale Calendar. We will only 
run auction sale dates or 
private treaty start dates.

ANGUS
Jun. 1 – TK Angus, Bull & 
Female Sale, Valentine, NE

COMMERCIAL
Jun. 12 – Western Video 
Market Sale, Cottonwood, CA

Jun. 17 – Cattlemen’s 
Livestock Market, Pair & 
Bred Cow Sale, Galt, CA
Jun. 20 – Visalia Livestock 
Market, Female Sale, 
Visalia, CA
Jun. 30 – Cattle Country 
Video Sale, Laramie, WY
Jul. 13 – Western Video 
Market Sale, Reno, NV
Jul. 7 – Turlock Livestock 
Auction Yard, Female Sale, 
Turlock, CA
Jul. 25 – Cattlemen’s 
Livestock Market, Bred 
Female Sale, Galt, CA
Aug. 1 – Turlock Livestock 
Auction Yard, Bred Female 
Sale, Turlock, CA

Aug. 4 – Cattle Country 
Video Sale, Gering, NE
Sep. 10 – Cattle Country 
Video Sale, Cheyenne, WY

HORSE
Jun. 4 – Bowman 
Livestock, Horse Sale, 
Bowman, ND
Jun. 6 – Rancher’s Horse 
Sale, Juntura, OR
Jun. 13 – Shelman Family, 
Horse Sale, Burns, OR
Jul. 11 – High Desert 
Quarter Horse Sale, 
Redmond, OR
Aug. 22 – Memory 
Ranches, Foal Sale, Wells, 
NV

SALE CALENDARSALE CALENDAR
Sale Calendar is a service 

CLM REPRESENTATIVES
Jake Parnell........................ 916-662-1298
Walter Schalla, Manager..719-252-6607
George Gookin................209-482-1648
Rex Whittle.......................209-996-6994
Mark Fischer ................... 209-768-6522
Kris Gudel .......................... 916-208-7258
Steve Bianchi ..................707-484-3903
Jason Dailey .......................916-439-7761
Brett Friend.......................510-685-4870
Tod Radelfinger...............775-901-3332
Bowdy Griffin...................530-906-5713

AUCTION MARKET
Address 12495 Stockton Blvd., Galt, CA
Office.......................................209-745-1515
Fax...........................................209-745-1582
Website/Market Reportclmgalt.com
Web Broadcast ..... .lmaauctions.com

Wednesday Weekly Schedule
Butcher Cows............................... 8:30am
Cow-Calf Pairs/Bred Cows...11:30am
Feeder Cattle ......................................12pm

CCA

- WEEKLY SALE 
EVERY WEDNESDAY - SPECIAL FEEDER SALES

MAY 27
JUNE 10 • JUNE 24

-  W E D N E S D A Y S  - 

JUNE 12 - COTTONWOOD, CA
CONSIGNMENT DEADLINE JUNE 4

JULY 13-15 - RENO, NV
CONSIGNMENT DEADLINE JUNE 25

UPCOMING WESTERN VIDEO MARKET SALES

FOLLOW US ON SOCIAL MEDIA FOR MORE UPCOMING 
DATES OR VISIT CLMGALT.COM.

CATTLEMEN’S FEEDER SPECIALS
SPONSORED BY AMADOR ELDORADO SACRAMENTO COUNTY

MONDAY, JUNE 1
CONSIGNMENTS WELCOME FROM ALL CA CATTLEMEN’S 
ASSOCIATIONS WITH A DONATION BEING MADE BACK TO 

LOCAL ASSOCIATION

PAIR & BRED COW SALES
WENDESDAY

JUNE 17
SATURDAY
JULY 25
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through 2028, adding to ear-
lier soybean purchase com-
mitments made during pre-
vious trade negotiations.

U.S. Trade Representative 
Jamieson Greer said the ad-
ministration expects “dou-
ble-digit billion-dollar” ag-
ricultural purchase commit-
ments extending beyond 
soybeans. Greer empha-
sized the commitments 
could create opportunities 
across U.S. agriculture, in-
cluding livestock products 
and feed grains such as sor-
ghum.

Chinese Foreign Minister 
Wang Yi confirmed the two 
countries agreed to contin-
ue trade negotiations aimed 
at expanding bilateral com-
merce under a reciprocal 
tariff-reduction framework 
while also working through 
agricultural market access 
issues.

USDA Secretary Brooke

Rollins emphasized the sig-
nificance of the summit out-
comes for producers in a 
post on X following the 
meetings.

Rollins highlighted the 
administration secured 
“$17B in NEW purchase 
commitments, in addition 
to the 25MMT (million met-
ric tons) soybean commit-
ment,” while also noting that 
U.S. poultry products would 
again be eligible for export 
to China.

She additionally empha-
sized the importance of re-
newed beef facility registra-
tions, writing that “U.S. beef 
is also on the menu, as 
China is renewing licenses 
for more than 400 beef fa-
cilities, and is adding new 
listings.” Rollins said restor-
ing beef access was the “No. 
1 ask” from ranchers seek-
ing additional value from 
products often marketed 
internationally, including 
hides, skins, tongues, ten-
dons and tripe.

Beef access restored
Among the most signifi-

cant developments for cattle 
producers was China’s deci-
sion to restore market access 
for U.S. beef by renewing 
expired registrations for 
more than 400 U.S. beef fa-
cilities and adding addition-
al facilities eligible for ex-
port.

The U.S. Meat Export Fed-
eration (USMEF) an-
nounced that China re-
newed five-year registra-
tions for 425 U.S. beef facili-
ties and approved 77 addi-
tional establishments for 
export eligibility. Thirty-
eight facilities remain sus-
pended, though 25 of those 
had their registrations re-
newed despite still being 
restricted from exporting 
beef to China.

USMEF President and 
CEO Dan Halstrom called 
the development a critical 
step forward for the U.S. beef 
industry.

“China’s renewal of U.S. 
beef establishments is excel-
lent news for the U.S. beef 
industry and for the custom-
ers in China who are anxious 
to resume purchases,” Hal-
strom said.

The timing is particularly 
important given the sharp 
decline in beef exports to 
China over the past year.

According to DTN, U.S. 
beef exports to China 
reached $1.95 billion in 2022 
and remained near $1.5 bil-

lion in 2024 before falling 
sharply to $468 million in 
2025. Through March of this 
year, USDA export data 
showed just $11 million in 
U.S. beef exports had moved 
to China.

Poultry exports followed a 
similar trend. U.S. poultry 
exports to China exceeded 
$1.1 billion in 2022, then fell 
to $542 million by 2024 and 
to $106 million last year.

China also agreed during 
the summit to resume poul-
try imports from U.S. states 
designated by the USDA as 
free of highly pathogenic 
avian influenza.

Industry groups 
react

Reaction from agricultural 
organizations was largely 
positive, though several 
groups stressed the impor-
tance of seeing long-term 
implementation and en-
forceable access.

The U.S. Cattlemen’s As-
sociation (USCA) said resto-
ration of beef facility registra-
tions represented an essen-
tial step toward rebuilding 
stable trade with China.

USCA President Justin 
Tupper said the organization 
appreciates the administra-
tion prioritizing beef access 
during the summit but cau-
tioned that producers still 
need more certainty and 
transparency in the market-
place.

Tupper noted that China’s 

quota-managed import sys-
tem and ongoing uncertain-
ty about the agreement’s 
details continue to raise con-
cerns for cattle producers. 
He added that U.S. trade of-
ficials should continue to 
pursue “truly free and fair 
trade” that delivers enforce-
able, stable market access for 
American beef.

The National Cattlemen’s 
Beef Association said in its 
Weekly Bulletin that it has 
worked closely with the ad-
ministration over the past 
year to restore access to one 
of the industry’s top export 

markets and continues mon-
itoring the situation as more 
details become available.

Meanwhile, the American 
Soybean Association (ASA) 
welcomed continued dia-
logue between the two coun-
tries and expressed opti-
mism regarding future soy-
bean purchases.

ASA President Scott 
Metzger said reliable trade 
relationships remain critical 
for soybean growers as pro-
ducers continue planting the 
2026 crop. — Charles Wal-
lace, WLJ contributing edi-
tor

CHINA TRADE
(from page 1)

China reauthorizes registration for beef establishments 

(In an effort to serve the next generation 
of livestock producers, WLJ’s Youth 
Opportunities calendar lists internship 
and scholarship information for 
agricultural- and livestock-focused 
students, listed by application deadline. 
If you have an internship or scholarship to 
announce, please email it to editorial@
wlj.net.)
May 31 – Applications for the Sheep 

Heritage Foundation Scholarship are 
now open through the American 
Sheep Industry Association. This 
scholarship provides $3,000 in 
financial support for a graduate 
student that is pursuing a sheep-
related study that will support the 
advancement of the U.S. sheep 
industry, lamb and wool. Details: 
tinyurl.com/4356awwv.

YOUTH OPPORTUNITIESYOUTH OPPORTUNITIESYOUTH OPPORTUNITIES


