
Cattle markets closed over the week with red on the board and inactive 
cash trade. Traders may have been spooked by the speculations resulting 
from the news of the dairy cattle infected with highly pathogenic avian 
influenza.

Live cattle futures were down several dollars, with the April contract 
down about $3.40 to $185 and the June contract down $4.25 to $180.25.

“This last trading day of the week, month and quarter will end with an 
outside month and lower close, after making a new high for 
the year in all but April LC,” Cassie Fish, market analyst, wrote 
in The Beef on Thursday. “This is a bearish look no matter 
one’s fundamental leanings.”

Cash trade over the week was slow to get started, with about 
22,000 head sold through Thursday afternoon. Live steers 
sold from $184-189, and dressed steers sold from $297-300.

Cash trade for the week ending March 24 totaled 98,759 
head. Live steers averaged $189.93, and dressed steers aver-
aged $302.14.

“Packers would love to move the week's weighted average 
down $1 or $2, but feedlots are equally convicted to keeping 

prices as strong as possible,” ShayLe Stewart, DTN livestock analyst, wrote 
in her Thursday midday comments.

The national weekly direct beef type price distribution for the week of 
March 18-25 was the following on a live basis: 

• Negotiated purchases: $189.63.  
• Formula net purchases: $189.95.   
• Forward contract net purchases: $188.45.   
• Negotiated grid net purchases: $188.92.   

On a dressed basis:  
• Negotiated purchases: 

$302.08.   

See MARKETS on page 13

Market closes month on lower note

— Not found in beef cattle
A mysterious illness reported re-

cently in dairy cattle has now been 

confirmed as an outbreak of highly 
pathogenic avian influenza (HPAI). 
Federal officials are investigating the 
outbreak that has been detected in 

both dairy cattle and goats. HPAI 
has previously been identified in 
predatory mammals that prey on 
birds, but these are some of the first 

cases identified in domestic live-
stock in the U.S.

USDA has confirmed there is no 
threat to human health and meat 
and milk products remain safe to 
consume.

“Thankfully, research to date has 
shown mammals appear to be 
dead-end hosts, which means 
they’re unlikely to spread HPAI 
further,” said Dr. Brian Hoefs, Min-
nesota state veterinarian, in a state-
ment. 

HPAI was found in older dairy 
cows in Texas, Kansas and New 
Mexico, affecting lactation and ap-
petite and causing other symptoms. 
A juvenile goat in Minnesota was 
also found positive for HPAI after a 
poultry flock tested positive on the 
same property.

On March 25, unpasteurized, 
clinical samples of milk from sick 
dairy cattle in Kansas and Texas 
tested positive for HPAI. After ad-
ditional testing, detections appear 
to have been introduced by wild 
birds. The National Veterinary Ser-
vices Laboratories has not found the 
virus to be zoonotic and the current 
risk to the public remains low.

“Dairies are required to send 

Dairy cattle, goats test positive for avian flu

See HPAI on page 9
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INSIDE WLJ
AI/GENETIC TECH  — Don’t 
m i s s  t h e  G e n e t i c  a n d 
Reproductive Technologies insert 
in this week’s issue! Inside, you’ll 
find synchronization protocols 
for 2024 and advice from Dr. 
Rick Funston, among other 
reproduction resources.

BRD VACCINE — Stop the 
presses !  LSU researcher 
develops groundbreaking new 
BRD vaccine. Page 8

A LOOK BACK IN HISTORY

As markets ebb and flow, let’s 
look back to conditions 20 years 
ago: “Fed cattle trade was very 
slow to develop last week, and 
through Thursday there were just 
29,000 head of cattle traded 
between $83-85 live, $133-135 
dressed. Most trade was expected 
on Friday. Feeders were holding 
for $85-87, a wide spread from 
$78-80 packer bids,” read the 
April 5, 2004, WLJ issue.

INDEX

Opinion ...............................P-2

Sale Reports .......................P-11

Markets ..............................P-12

Classifieds ...........................P-14

Sale Calendar ......................P-15

WEEKLY CHOICE CUTOUT 5 AREA WEEKLY WTD 
AVERAGE STEER PRICE

Ti
m

e 
Se

ns
iti

ve
 

Pr
io

rit
y 

H
an

dl
in

g
PE

RI
O

D
IC

A
L 

:

WEEK ENDING: 03-28-24

CME FEEDER
$248.99

DRESSED STEERS
$298.00

LIVE STEERS
 $185.12

Kirsten Strough/USDA
Animal health officials have confirmed cases of highly pathogenic avian influenza virus in dairy cattle and goats. Pictured 
here, Holstein milking cows in Fruitland, ID.

— Experimental 10(j) 
population

The Biden administration has 
released a final environmental im-
pact statement (EIS) outlining 
plans to reintroduce grizzly bears 
into the North Cascade Ecosystem 
(NCE) in Washington.

The National Park Service and 
the U.S. Fish and Wildlife Service 
(USFWS) said the plan’s purpose 
is to restore biodiversity, promote 
ecological resilience and provide 
benefits for current and future gen-
erations. By reintroducing grizzly 
bears, the plan aims to enhance 
their long-term survival in the 
NCE, contributing to their overall 
recovery and eventual removal 
from the Federal List of Endan-
gered and Threatened Wildlife.

Following the grizzly bear’s list-
ing as threatened under the En-
dangered Species Act (ESA) in 

1975, USFWS established six recov-
ery zones for the bears. Grizzly 
bears currently occupy four of 
these recovery zones, and the last 
time they were seen in the NCE was 
in 1996. 

The agencies said the final EIS 
does not signify the selection of a 
specific course of action. Instead, 
it evaluates the consequences of 
the three alternatives presented. 

The three alternatives are a no 
action alternative, restoration with 
existing ESA protections, and the 
preferred alternative of restoration 
with an ESA 10(j) experimental 
population.

Both action alternatives propose 
restoring a population of 200 griz-
zly bears to the NCE by capturing 
individuals from healthy popula-
tions and relocating them. While 
both alternatives share the goal of 
releasing three to seven bears an-
nually for five to 10 years, they differ 

in management strategies.
The projected timeline aims to 

establish a population of 25 bears 
initially, with additional releases 
planned to reach 36 bears in the 
primary phase. 

According to the EIS, achieving 
a population of 200 bears within 60 
to 100 years does not constitute 
recovery under the ESA, but it con-
tributes to the broader recovery of 
grizzly bears in the lower 48 states.

A 30-day waiting period began 
once the EIS was issued on March 
21. Following the waiting period, a 
record of decision could be signed 
allowing the selected alternative to 
be implemented afterward.

Reactions
The Friends of the North Cas-

cades Grizzly Bear, a coalition of 

See GRIZZLY on page 6

Feds release Cascades  
grizzly reintroduction plan 

— Authorizes use of 
Colorado allotment

In a win for sheep producers 
grazing in Colorado’s Rio Grande 
National Forest, a federal judge 
ruled domestic sheep grazing may 
continue despite environmental 
groups’ protests.

On March 7, Judge Daniel D. 
Domenico ruled against the West-
ern Watersheds Project and 
WildEarth Guardians in the U.S. 
District Court for the District of 
Colorado. The environmental 
groups brought suit against the 
U.S. Forest Service (USFS) in 2019 
in an attempt to halt domestic 
sheep grazing in southern Colo-
rado’s San Juan Mountains, argu-
ing the sheep posed a health risk 
to bighorn sheep.

“The science is overwhelmingly 
clear that the biggest risk to big-

horn health is the diseases spread 
by domestic sheep grazing in and 
near bighorn habitat,” said Jona-
than Ratner of Western Water-
sheds Project at the time of filing 
suit.

The subject of the lawsuit cen-
tered around the newly created 
Wishbone Allotment in the na-
tional forest, bordered by three 
bighorn sheep populations. The 
allotment comprises seven pas-
tures, spanning about 23,000 
acres. Environmental groups ar-
gued domestic sheep in the allot-
ment would transmit Mycoplasma 
ovipneumoniae, a respiratory bac-
terium that can cause pneumonia, 
to the nearby bighorn sheep.

The USFS studied the risk that 
domestic sheep would intermin-
gle with wild herds, ultimately 
finding that sheep in the allotment 
posed a moderate risk of disease 

Rio Grande Forest 
sheep grazing upheld

See GRAZING on page 8
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Maternal vs. terminal traits

As I thumbed through a 
recent article pro-
duced by Canadian 

Cattlemen referring to an agri-
cultural stewardship/policy bill, 
they made a statement that reso-
nated with me: “Keeping cattle 
on the land and beef on the 
plate.” This statement made me 
think of the conundrum we face 
in the cow-calf sector for operational breeding goals and 
outcomes. 

In the realm of cattle breeding, there exists a perpetu-
al dance between two fundamental philosophies: the 
nurturing embrace of maternal traits and the swift effi-
ciency of terminal traits. Like yin and yang, these con-
trasting approaches form the backbone of bovine genet-
ic selection, each offering its own unique advantages 
and challenges.

Maternal traits, often lauded as the cornerstone of 
sustainable beef production, prioritize qualities that en-
sure the longevity and productivity of the cow herd. 
From fertility and maternal instinct to longevity and 
calving ease, these traits reflect the nurturing essence of 
the bovine matriarch. A maternal-focused breeding 
program seeks to cultivate cows that not only birth ro-
bust calves, but also raise them with care and efficiency. 
In essence, it’s about building a foundation for the fu-
ture, one sturdy heifer at a time.

The maternal philosophy, while crucial for maintain-
ing a resilient herd, must not overshadow the pragmatic 
allure of terminal traits. Terminal traits that are charac-
terized by rapid growth, superior carcass quality and ef-
ficient feed conversion cater to the demands of the beef 
industry’s endgame: the processing plant. In the pursuit 
of terminal excellence and market premiums, breeders 
aim to produce animals optimized for maximum beef 
yield, often sacrificing maternal qualities in favor of ac-
celerated growth, muscular development and sheer 
output.

The delicate balance between the so-called maternal 
and terminal traits poses a conundrum for cattle breed-
ers. Striking the right equilibrium requires a nuanced 
understanding of market demands, environmental con-
straints and breeding objectives. Should breeders prior-
itize maternal traits to bolster the resilience of the herd, 
even if it means sacrificing some terminal performance? 
Or should they lean towards terminal traits to maximize 
profitability in the short term, risking potential long-
term repercussions on herd sustainability?

One cannot discuss cattle breeding philosophy with-
out delving into the intricacies of agonistic selection—
the perpetual struggle to reconcile conflicting breeding 
goals. The quest for the perfect bull embodies this 
dance, as breeders navigate the labyrinth of genetic 
tradeoffs. A bull may excel in terminal traits, boasting 
impressive growth rates and carcass characteristics, yet 
falter in maternal qualities, leaving a trail of poor pro-
duction and compromised fertility in his wake. Con-
versely, a maternal champion may ensure smooth calv-
ing and excellent mothering abilities but fall short in ter-
minal performance, failing to meet the demands of the 
modern beef market.

In the arena of agonistic selection, breeders must ex-
ercise discernment, recognizing that absolute perfec-
tion is an elusive ideal. Instead, they must prioritize 
traits that align with their breeding objectives while ac-
knowledging the inherent trade-offs. A balanced ap-
proach, blending maternal and terminal traits in har-
monious proportion, offers a pragmatic solution to the 
ultimate dilemma. By leveraging the strengths of both 
paradigms, breeders can cultivate a versatile genetic 
pool capable of weathering the uncertainties of the beef 
industry.

Furthermore, embracing diversity within breeding 
programs serves as a safeguard against genetic homo-
geneity, mitigating the risks of inbreeding depression 
and susceptibility to diseases. Just as biodiversity forti-
fies ecosystems against environmental disturbances, ge-
netic diversity enhances the resilience of cattle popula-
tions, ensuring their adaptability to evolving challenges.

In conclusion, cattle breeding philosophy in my opin-
ion embodies a delicate dance between maternal nur-
turing and terminal efficiency. The agonistic selection of 
breeding bulls epitomizes this eternal struggle, as 
breeders strive to strike a balance between conflicting 
traits and profit margins. By embracing diversity and 
pragmatism, breeders can navigate the complexities of 
genetic selection, ensuring the resilience and profitabili-
ty of the beef industry for generations to come. 

I genuinely believe we all have the same goal of keep-
ing cattle on the land and beef on the plate, but we must 
never forget that when picking our dance partners, our 
well-trained eye and phenotype will always reign su-
preme at the end of the day. — JARED PATTERSON
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GGUEST UEST OOPINIONPINION POSTCARD FROM A BIG  
AG EXPORT MARKET

China, Mexico and Canada account for such a large share of 
U.S. agricultural exports that it’s easy to forget about Japan, the 
country from which I’m writing this post. That’s a shame, because 
Japan is important to American commercial farmers.

From 2020-22, Japan was the fourth largest market for U.S. 
agricultural products, buying more than the Eurozone and Cen-
tral Asia combined. In 2022, the U.S. was the largest supplier of 
food and agricultural products to Japan and Japan was the largest 
market for U.S. beef and pork and the second largest for U.S. corn.

As important as it is to American farmers and ranchers, Japan 
is inordinately important to me. I spent eight years here in the 
1980s and ’90s as The Wall Street Journal’s Tokyo bureau chief 
and have devoted many long hours to the study of the Japanese 
language.

In the past eight years I have visited Japan three times because, 
well, my friends here aren’t getting any younger. And because, 
having covered Japan as a journalist decades ago, I am fascinated 
by the ways in which the country has changed and is changing.

There are, of course, many things that haven’t changed, start-
ing with geography. Japan houses a population of 125 million in 
an area smaller than California that’s 73% mountainous. Natural 
resources, including farmland, are scarce, which is why Japan 
imports 100% of its corn, more than 90% of its soybeans and more 
than 60% of its beef and veal. 

Japan is situated uncomfortably close to China, a continent-
sized country with more than a billion people, a big army and 
bitter memories of Japan’s invasion and persecution a century 
ago. Another neighbor, North Korea, has nuclear weapons, un-
predictable leaders and a snarly attitude.

Japan has been able to overcome its geographical handicaps 
thanks to the post-World War II order created largely by the U.S. 
That order encouraged trade, enabling Japan to prosper, and 
linked Japan to the U.S. in a protective military alliance.

Naturally, then, the Japanese friends and acquaintances I’ve 
been talking with during my visit here are wondering about the 
durability of that postwar order. Would it change to Japan’s detri-
ment in a second term of a president who loves high tariffs and 
has often threatened to close down U.S. military bases overseas?

In 2016 and 2017, then-Japanese Prime Minister Shinzo Abe 
worked hard to establish a golfing-buddy relationship with then-
President Donald Trump. Japanese leaders were disappointed 
that Trump withdrew the U.S. from the Trans-Pacific Partnership 
trade pact and imposed 25% tariffs on steel imports, but on the 

whole Japan emerged from the Trump years relatively unscathed.
Now, though, candidate Trump is threatening to impose 10% 

tariffs on all imports. Chinese imports would get a 60% tariff. He 
has said he’d encourage Russia to attack North Atlantic Treaty 
Organization allies that don’t spend enough on defense.

Needless to say, these comments have gotten Japan’s attention. 
Folks here are wondering what a second term would mean for 
Japan’s trade with the U.S. and the U.S.-Japan alliance.

Along with that big international uncertainty, the Japanese are 
also facing a big domestic uncertainty—the future of their 
economy. Could it be finally turning the corner after three decades 
of stagnation?

There are some positive signs. Just the other day the Tokyo stock 
market finally climbed back to its 1989 high mark. But the past 
has seen many false starts. To get on the path to sustained eco-
nomic growth will require Japan to come to grips with two reali-
ties.

One is demographic—its aging and shrinking population. 
Broadly speaking, economies grow when more people work and 
people work more productively. When fewer people work, an 
economy can only grow if it’s a lot more productive. In his new 
book “The Contest for Japan’s Economic Future,” economist 
Richard Katz argues that Japan needs a productivity revolution.

The other reality: Japan’s past strengths have become its weak-
nesses. Take, for example, the lifetime employment system. When 
I was covering Japan, it was considered a pillar of the country’s 
economic success. Being assured of keeping their jobs, employ-
ees didn’t fear new technologies; being assured of employees’ 
loyalty, employers felt freer to provide training.

In a stagnant economy with a shrinking population the system 
has become a burden. But employers can’t legally lay longtime 
employees off. They’ve responded by hiring temporary workers 
at lower wages. That’s good for profits but bad for the economy, 
as the population overall has less purchasing power.

To Katz, the solution is entrepreneurialism. Japan needs more 
startup companies. He cites several encouraging examples but 
worries the government isn’t doing enough to encourage the 
trend.

In the aftermath of Japan’s crushing World War II defeat, count-
less new companies sprung up. Some of them, like Sony, have 
become giants. Katz makes a good case that given the right incen-
tives, the Japanese could do it again. — Urban Lehner, DTN 
editor emeritus

GGUEST UEST OOPINIONPINION WALL STREET HEARD  
FARMERS LOUD AND CLEAR

The strength of Farm Bureau shines through when we speak 
with a united voice on behalf of our farms, ranches and rural 
communities. That strength was on full display in our engagement 
with the Securities and Exchange Commission (SEC) over the 
last two years as we called on them to revise their proposed climate 
disclosure rule to remove the Scope 3 reporting requirement. We 
made our voices heard from the grassroots up, and the SEC took 
notice and changed course.

The SEC announced their final climate disclosure rule, which 
completely removed the Scope 3 reporting requirement. Make 
no mistake. That would not have happened if Farm Bureau 
members had not stepped up and made their voices heard.

Scope 3 reporting would have required public companies to 
report the greenhouse gas emissions across their supply chain—
all the way back to the farm. This would have placed a heavy 
burden on family farms, who don’t have teams of compliance 
officers just to handle SEC reporting requirements meant for Wall 
Street companies. 

With manufacturers forced to squeeze emissions data from 
their supply chain, many small farms would have been squeezed 
out of the market entirely.

That’s why the American Farm Bureau Federation (AFBF) 
immediately led the charge to remove Scope 3—and continued 
to advocate on this issue for two years. Farm Bureau members, 
leaders and staff rose to the challenge. 

Our grassroots members sent nearly 20,000 messages to the 
SEC and Capitol Hill, sharing how Scope 3 reporting would affect 
their farms.

Not long after these messages began flooding in, I got a call 
from SEC Chair Gary Gensler asking why he was getting all these 
emails from farmers. Mind you, before this, I had never spoken 
to the chair of the SEC for the simple reason that farmers and 
ranchers don’t run publicly traded companies. As I explained to 
Chair Gensler, it doesn’t make sense for our private farm busi-
nesses to be dragged into rules developed for Wall Street.

Thankfully, Chair Gensler listened, and his staff began re-
searching how Scope 3 reporting requirements would affect 
farmers. But it was our grassroots voices that got their attention. 
Farm Bureau advocacy also led lawmakers and leaders, including 

Agriculture Secretary Tom Vilsack and Sens. Jon Tester (D-MT), 
Tammy Baldwin (D-WI) and Kyrsten Sinema (D-AZ) to speak out 
on the impacts Scope 3 would have on farms and rural commu-
nities.

The work is not quite done when it comes to Scope 3 reporting 
requirements, however. While the SEC was working on its rule, 
California rushed out with its own law requiring large companies 
doing business in the state to report on Scope 3 emissions. The 
American Farm Bureau, along with the U.S. Chamber of Com-
merce and others, has challenged the California law in court, and 
we are urging California to follow the SEC’s lead and exclude 
farmers from regulations intended for big corporations by with-
drawing the Scope 3 requirement.

While Farm Bureau strongly opposes Scope 3 reporting require-
ments, that doesn’t mean we don’t see the value in on-farm data 
collection. You have heard me talk often about how farmers and 
ranchers have a great sustainability story to tell. A big part of tell-
ing that story is having the data to show the amazing strides we 
have made across agriculture. 

That’s why Farm Bureau has been active in supporting efforts 
to give farmers and ranchers the tools they need to collect sustain-
ability data as they participate in voluntary, incentive-based 
programs. We are a founding member of the Ecosystem Services 
Market Consortium and a leader in Field to Market: organizations 
working to empower farmers when it comes to on-farm data 
collection.

While voluntary data gathering by farmers can boost sustain-
ability efforts, Scope 3 reporting requirements would overburden 
farmers and squeeze small- and medium-sized family farms out 
of business. After losing more than 140,000 farms in the last five 
years, we simply cannot afford to lose more.

To the Farm Bureau family, thank you for stepping up and 
making your voices heard. As we saw recently and we have seen 
many times over our history, we can make a difference, together. 
Let’s keep showing up together, to keep our farms and rural com-
munities strong.

To learn more about Farm Bureau’s work on sustainability 
credits, please visit our new Sustainability Credits and Ecosystem 
Services Markets page at fb.org. — Zippy Duvall, AFBF president
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Correction to ‘The Viewpoint’ story
In the March 25 issue of WLJ, the “Viewpoint” story 

spotlighting J.R. Vezain contained an error in the ac-
companying photo’s cutline. The cutline should have 
identified the family members as “J.R., Ryatt and Shelby 
Vezain.” WLJ apologizes for the error.

Senate blocks Paraguay beef bill
The Senate passed a Congressional Review Act resolu-

tion of disapproval on March 21 in an effort to block beef 
imports from Paraguay. The measure, which passed by 
a vote of 70 to 25, was introduced by Sens. Jon Tester 
(D-MT) and Mike Rounds (R-SD) and cosponsored by 
Sen. Kevin Cramer (R-ND). “Paraguay does not have the 
same history of enforcing health and safety standards 
that we do,” Rounds said in a statement. “There is more 
work that needs to be done with Paraguay before intro-
ducing their beef to American markets.” In November, 
the Biden administration announced it was lifting a ban 
on Paraguayan beef imports. The resolution is sup-
ported by the National Cattlemen’s Beef Association, 
U.S. Cattlemen’s Association, Livestock Marketing As-
sociation, National Farmers Union and Ranchers-Cat-
tlemen Action Legal Fund, United Stockgrowers of 
America. The resolution heads to the House of Repre-
sentatives for passage. 

WY governor vetoes PRIME Act
Wyoming Gov. Mark Gordon (R) vetoed the Wyoming 

Processing Revival and Intrastate Meat Exemption 
(PRIME) Act, saying it would increase confusion for 
processors and consumers. The bill would have allowed 
the sale of meat products from a “custom slaughter facil-
ity” not overseen by federal regulators. “Enacting a state 
law without Congress having already passed the federal 
PRIME Act would only mislead consumers who might 
actually assume the provisions on the state law would 
be active,” Gordon wrote. “Because the actions this act 
contemplates only become effective if the federal PRIME 
Act is passed, this law would remain dormant.” He con-
tinued that if the Wyoming bill was implemented in its 
current form it could delay Wyoming’s implementation 
if Congress doesn’t pass the legislation in its current 
form. “Regardless of their merits, I find trigger bills to be 
troublesome because the Legislature is creating law on 
an event that is yet to occur,” Gordon said.

Central Valley water allocations increased
The Bureau of Reclamation announced an increase 

in California’s Central Valley Project 2024 water supply 
allocations. Reclamation announced an initial water 
supply allocation in late February but has boosted al-
location levels after storms have increased water sup-
plies. “While the series of storms in Northern California 
improved the water supply outlook, a number of factors, 
particularly anticipated regulatory constraints through-
out the spring, continue to limit the water supply alloca-
tion for south-of-Delta agriculture,” noted California-
Great Basin Regional Director Karl Stock. Water contrac-
tors north of the Sacramento-San Joaquin River Delta 
had their allocations increased from 75% to 100%. Irriga-
tion water service and repayment contractors south-of-
Delta had allocations increased to 35% from 15%, and 
municipal and industrial water service and repayment 
contractors south-of-Delta had allocations boosted to 
75% of historical use or public health and safety, which-
ever is greater, up from 65%. Friant Division contractors’ 
Class 1 allocations increased to 65% from 60% and Class 
2 remains at zero.

Greens sue over national monuments
The Center for Biological Diversity sued the Bureau 

of Land Management (BLM) over the Gold Butte and 
Basin and Range national monuments, arguing the 
agency failed to develop management plans in a timely 
fashion. “Preservation doesn’t just happen,” said Patrick 
Donnelly of the Center for Biological Diversity. “That’s 
why agencies have legal mandates to develop plans for 
the protection of these landscapes.” The monuments 
were designated by former President Barack Obama in 
2015 and 2017 under the Antiquities Act. Under the 
proclamations, BLM was tasked with preparing manage-
ment plans. The group claims unmanaged cattle grazing 
has degraded the riparian habitats and harmed desert 
tortoises.

Kroger merger hearing set for August
A Denver, CO, judge will hear oral arguments on Aug. 

12 regarding the state’s attempt to block Kroger’s $25 
billion purchase of Albertsons. District Court Judge 
Andrew Luxen said he will strive to rule quickly, but that 
he makes no promises about when the orders will be 
out. The hearing comes two weeks ahead of a similar 
hearing before the Federal Trade Commission (FTC) 
and other states’ challenges to the merger, according to 
a Reuters report. The FTC’s hearing will be held on Aug. 
26. The state of Washington also separately challenged 
the merger and will have a hearing on Sept. 16. Kroger 
plans to divest 413 stores and eight distribution centers 
to C&S Wholesale Grocers and said it may need to lose 
an additional 237 stores to gain regulatory approval.

Legal LedgerLegal Ledger
Founding Father and inven-

tor Benjamin Franklin once 
said, “By failing to plan, you are 
preparing to fail.” In the cattle 
business, that sentiment rings 
true when it comes to execut-
ing an AI breeding strategy, 
said the experts at the Kansas 
State (K-State) University Beef 
Cattle Institute.

Speaking on a recent “Cattle 
Chat” podcast, K-State veteri-
narian Brad White said it is 
important to make a schedule 
when considering using AI to 
breed cows.

“There are several time-sen-
sitive steps to making an AI 
breeding protocol work, so it is 
important to go into this with a 
plan,” White said. 

For some, the first step in 
that plan will be to attend an AI 
training, said K-State veterinar-
ian Brian Lubbers. 

“Training is really important, 
especially if you are new to AI, 
but even if you’ve been doing 
it a long time, attending a re-
fresher course is a good idea,” 
Lubbers said. 

In that training, the instruc-
tors will discuss synchroniza-
tion protocols, appropriate 
drug use and ways to inject the 
drugs into the animals follow-
ing the beef quality assurance 
best practices, Lubbers said. 
He also stressed that producers 
need to fully read the product 
labels as part of their prepara-
tion plan. 

“Reproductive drugs cannot 
be used in an extra label man-
ner because the FDA (Food 
and Drug Administration) con-
siders them to have a produc-
tion purpose and not a thera-
peutic purpose, so you need to 
read the labels closely to un-
derstand how to administer the 
products and what the with-
drawal times are,” Lubbers 
said. 

Another aspect of the train-
ing that is important is under-
standing animal handling, K-
State veterinarian Bob Larson 
said. 

“For AI to be successful, you 
need to have the right techni-
cian managing the process,” 
Larson said, adding that cattle 

also should be moved through 
the chutes easily and calmly 
when placing the semen. 

Along with the protocols, it 
is important to have cows in the 
correct body condition for 
breeding, K-State nutritionist 
Phillip Lancaster said. 

“AI protocols often start be-
fore the green grass shows up 
in the pastures, so it is impor-
tant that the cows maintain 
their body condition through 
calving and the months of peak 
lactation,” Lancaster said. “Pro-
ducers may need to supple-
ment the cows so that they are 
on a good plane of nutrition 
leading up to the breeding sea-
son.” — K-State Research and 
Extension

Tips for breeding success with AI
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SATURDAY, May 18 • SATURDAY, June 8 • SATURDAY, June 22
ALSO SELLING CATTLE FROM THESE CALIFORNIA COUNTY CATTLEMEN’S ASSOCIATIONS:ALSO SELLING CATTLE FROM THESE CALIFORNIA COUNTY CATTLEMEN’S ASSOCIATIONS:

Merced-Mariposa • Santa Clara • Napa-Solano • Madera • Calaveras • Tuolumne • Fresno-Kings • San Benito • TahoeMerced-Mariposa • Santa Clara • Napa-Solano • Madera • Calaveras • Tuolumne • Fresno-Kings • San Benito • Tahoe
FEATURING A SPECIAL SECTION OF NHTC-CERTIFIED ANGUS-SIRED CALVES FEATURING A SPECIAL SECTION OF NHTC-CERTIFIED ANGUS-SIRED CALVES 

AND RED ANGUS AND CHAROLAIS SECTION AS WELL!AND RED ANGUS AND CHAROLAIS SECTION AS WELL!
These sales will feature some of the best cattle producers the state of California has to offer, These sales will feature some of the best cattle producers the state of California has to offer, 
so whether your cattle are enrolled in a special program or not, these are the sales for you!so whether your cattle are enrolled in a special program or not, these are the sales for you!

SALE DAY IS PAY DAYSALE DAY IS PAY DAY
When marketing your calves at TLAY, don’t forgetWhen marketing your calves at TLAY, don’t forget

how essential the 2how essential the 2ndnd round of shots is.  round of shots is. 
Make sure to include a Modifi ed Live vaccination.Make sure to include a Modifi ed Live vaccination.

April Specials - Tues., April 9, 16, 23

May Specials - Tues., May 7, 21

Burgers at the Barn - Sat., May 4

June Specials - Tues., June 4, 18

TLAY Spring Feeder Sales TLAY Spring Feeder Sales 
Special Dedicated to Showcasing Calves and Yearlings from Special Dedicated to Showcasing Calves and Yearlings from 

Consignors with 50 Head or Less at 9 a.m.Consignors with 50 Head or Less at 9 a.m.

TLAY Spring Feeder Sales TLAY Spring Feeder Sales 
Special Dedicated to Showcasing Calves and Yearlings from Special Dedicated to Showcasing Calves and Yearlings from 

Consignors with 50 Head or Less at 9 a.m.Consignors with 50 Head or Less at 9 a.m.

Burgers at the Barn / Special Weigh-Cow Sale Burgers at the Barn / Special Weigh-Cow Sale 
& Recreational Cattle& Recreational Cattle

TLAY Spring Feeder SalesTLAY Spring Feeder Sales

209-634-4326 • 209-667-0811  • WWW.TURLOCKLIVESTOCK.COM209-634-4326 • 209-667-0811  • WWW.TURLOCKLIVESTOCK.COM

4242ndnd

ANNUALANNUAL

DAYDAY M 18M 18M 18 SATURDAY J 8 SSATURDAY J 22SATURDAY J 8 SSATURDAY J 22
Showcase Feeder SalesShowcase Feeder SalesShowcase Feeder SalesShowcase Feeder Sales

Online Bidding at www.LMAAuctions.com

TURLOCK LIVESTOCK AUCTION YARDTURLOCK LIVESTOCK AUCTION YARD
Contra Costa-Alameda and San Joaquin-Stanislaus 

County Cattlemen’s Associations

Max Olvera Max Olvera .................................................... 209-277-2063209-277-2063
Steve FariaSteve Faria .......................... .......................... 209-988-7180209-988-7180
Justin Ramos Justin Ramos  ...................... ...................... 209-844-6372209-844-6372
John Luiz John Luiz  ............................ ............................ 209-480-5101209-480-5101
Jake Bettencourt Jake Bettencourt  ................ ................ 209-262-4019209-262-4019
Travis Johnson Travis Johnson  .................... .................... 209-996-8645209-996-8645
Tim Sisil Tim Sisil  .............................. .............................. 209-631-6054209-631-6054
John Bourdet John Bourdet  ...................... ...................... 831-801-2343831-801-2343
Celeste SettriniCeleste Settrini ................... ................... 831-320-1527831-320-1527
Matt Miller Matt Miller  .......................... .......................... 209-914-5116209-914-5116
Brandon Baba Brandon Baba  ..................... ..................... 209-480-1267209-480-1267
Bud Cozzi Bud Cozzi  ............................ ............................ 209-652-4480209-652-4480
Eddie NunesEddie Nunes ........... ........... In Memory of 1944-2024In Memory of 1944-2024

Call today to consign your cattle!Call today to consign your cattle!
2024 Upcoming                                        

Sales

Apr. 11
Cottonwood, CA

May 2
Harris Ranch 
— Coalinga, CA

May 23
Cottonwood, CA

A California plan that 
requires affected water us-
ers to leave unimpaired 
flows of 30-50% in each of 
three San Joaquin River 
tributaries—the Stan-
islaus, Tuolumne and Mer-
ced rivers—can move for-
ward, according to a Sacra-
mento County Superior 
Court ruling.

More than a dozen law-
suits, including a case filed 
by the California Farm Bu-
reau in early 2019, chal-
lenged different aspects of 
the state’s first phase of the 
water quality control plan 
update for the San Fran-
cisco Bay/Sacramento–
San Joaquin Delta, known 
as the Bay-Delta plan.

Districts, farmers and 
residents of the affected 
region protested the plan, 
saying it would do little to 
restore salmon and other 
fish populations, while 
cutting water supplies to 
the northern San Joaquin 
Valley.

Chris Scheuring, senior 
counsel for the California 
Farm Bureau, called the 
March 15 ruling by Sacra-
mento County Superior 
Court Judge Stephen Ac-
quisto “discouraging.” He 
noted that not one of the 
116 claims by petitioners 
was granted in the case.

The Farm Bureau chal-
lenged the adoption of the 
plan and claimed the 
state’s environmental re-
view document underesti-

mated the harm the plan 
would cause to Central 
Valley agriculture.

“We thought the state 
greatly underestimated the 
impacts of the plan and 
didn’t consider an appro-
priate range of alternatives 
and mitigation measures 
or standard things that the 
California Environmental 
Quality Act is supposed to 
do as a constraint on gov-
ernment to make sure that 
we’re not just throwing ev-
erybody under the bus to 
get this water quality over-
lay into place,” Scheuring 
said.

“The ruling begs the 
question: What is the tip-
ping point in terms of regu-
lation that will start to 
meaningfully impinge 
upon our ability to live and 
prosper on this landscape, 
whether it’s where we grow 
our food supply or the cit-
ies we live in?” he added.

According to the court 
ruling, some water districts 
claimed that the California 
State Water Resources 
Control Board, which ad-
opted the flow objectives 
in December 2018, failed 
to do sufficient analysis to 
show whether increased 
flows would provide rea-
sonable protection for fish 
and wildlife.

Westlands Water District 
argued that “the board fo-
cused on securing a block 
of water as an end in itself, 
and deferred to later figur-

ing out how much water 
was needed and how to use 
it,” according to the ruling.

In addition, Merced Ir-
rigation District (MID) 
maintained that nonflow 
measures such as preda-
tion control would provide 
protection but were not 
adequately considered.

In denying petitioners’ 
claims, Judge Acquisto 
concluded: “It is possible 
that not all claims have 
been addressed to the sat-
isfaction of all parties. The 
court, however, has care-
fully considered all pend-
ing claims, and if any 
claims were not specifi-
cally addressed in this or-
der, the court did not find 
them persuasive.”

Scheuring said Farm Bu-
reau, irrigation districts or 
others may appeal the rul-
ing.

“With more than a dozen 
lawsuits and a number of 
important issues left unre-
solved,” he said, “I think 
the chances are high.”

One issue that needs to 
be reconciled, Scheuring 
said, is the plan puts Cali-
fornia’s water quality law in 
direct conflict with water 
rights law.

“If 40% of the flow in the 
San Joaquin River tributar-
ies cannot be diverted, af-
fected irrigators might not 
be able to exercise their 
water rights,” he said.

Stanislaus County farm-
er Jake Wenger, whose 

f a m i l y  f a r m s  i n  t h e 
Modesto Irrigation Dis-
trict, where he formerly 
served on the board of di-
rectors, said the court has 
set aside addressing water 
rights.

“The challenge—and 
what makes this decision 
so frustrating—is the court 
doesn’t even acknowledge 
longstanding water rights 
and says, ‘We’ll deal with 
that later,' even though we 
know that the state wants 
to change water rights law,” 
said Wenger, general man-
ager of Salida Hulling As-
sociation, a grower-owned 
cooperative.

“We will push on, but for 
all the good-faith efforts by 
so many agr icultural 
groups and irrigation dis-
tricts (to develop voluntary 
agreements), to get a ruling 
like this is really just a slap 
in the face,” he added.

The San Joaquin Tribu-
taries Authority, whose 
member agencies include 
MID, Turlock Irrigation 
District (TID), South San 
Joaquin Irrigation District 
and the San Francisco 
Public Utilities Commis-
sion, said it is examining 
the court decision and dis-
cussing next steps.

Emphasizing the impor-
tance of ensuring the de-
livery of water and protect-
ing the environment, the 
authority said it plans to 
continue to work with the 
state on voluntary agree-

ments.
“More can be done, and 

we are prepared to tackle 
that challenge but not at 
the wholesale risk of criti-
cal water supply for our 
health, homes, farms and 
economy,” the tributaries 
authority said.

MID public affairs direc-
tor Melissa Williams took 
issue with the Bay-Delta 
plan’s singular focus on 
unimpaired flows.

She said the plan, if im-
plemented, “will have dev-
astating, long-term im-
pacts on our region, de-
priving it of the water nec-
essary to support locally 
grown food at affordable 
prices, high-quality drink-
ing water and creating per-
manent economic impacts 
and additional burdens on 
our disadvantaged com-
munities.”

MID and TID, which 
jointly operate Don Pedro 
Reservoir on the Tuolumne 
River, signed an agreement 
in 2022 to work with the 
state to advance the Tu-
olumne River Voluntary 
Agreement. In December, 
the districts announced 
plans to design and imple-
ment a habitat restoration 
plan to improve conditions 
for salmon and other 
aquatic species.

Sacramento Valley water 
users are also working on 
voluntary agreements for 
the second phase of the 
Bay-Delta plan that may 

require between 45-65% of 
unimpaired flows for the 
Sacramento River tributar-
ies.

The state’s plan to limit 
the diversion of surface 
water flows in the tributar-
ies comes as farmers work 
to comply with a regula-
tory framework to achieve 
groundwater sustainability 
under the Sustainable 
Groundwater Manage-
ment Act, or SGMA.

“You’re burning the can-
dle at both ends,” Scheur-
ing said, referring to the 
state clamping down on 
farmers’ use of groundwa-
ter and surface water sup-
plies.

To provide flexibility to 
meet long-term water 
challenges, he suggested 
the state consider volun-
tary agreements and con-
struct new water-supply 
projects, such as the pro-
posed Sites Reservoir.

“There are more than 40 
million people in the state 
of California, so there 
needs to be a greater 
amount of measure and 
balance for all of us to 
move forward,” Scheuring 
said. “This is about what 
you see in the produce sec-
tion of the grocery store. 
This will lead to some dif-
ficult decisions about our 
food supply and where it 
comes from.” — Christine 
Souza, Ag Alert assistant 
editor, California Farm 
Bureau Federation

Court greenlights CA’s flows plan, rejects all claims
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California consumers are 
paying higher pork prices than 
the rest of the country follow-
ing the full implementation of 
the state’s animal welfare law 
Proposition (Prop) 12 on Jan. 
1. This is according to a new 
analysis conducted by USDA 
economists on behalf of the 
Giannini Foundation of Agri-
cultural Economics at the Uni-
versity of California.

Last year, the Supreme 
Court issued a ruling in favor 
of the state on a lawsuit filed 
by the National Pork Produc-
ers Council. The ruling effec-
tively gave California the go-
ahead to fully implement re-
strictions on the sale of pork in 
the state only from facilities 
compliant with pen-size re-
strictions established by Prop 
12.

Throughout the legal battle, 
which ended up at the Su-
preme Court, pork and other 
industry groups warned Cali-
fornia consumers would pay 
more for pork unless the law 
was tossed. 

Pork prices rose
“This analysis of preliminary 

data indicates that pork prices 
of products in California that 
are impacted by this new poli-
cy rose, on average, 20% after 
July 1, 2023,” the new study 
said.

“This varies by product, with 
pork loins experiencing the 
largest impact with a 41% in-
crease in price due to this pol-
icy. As expected, the products 
that are not covered by Prop 12 
did not see a significant relative 
price change. While we do find 
significant impacts following 
the partial implementation 
and first month of full imple-
mentation, there is still uncer-
tainty regarding the long-term 
impact on California’s retail 
pork prices.”

The study was led by USDA 
personnel including Chief 
Economist Seth Meyer; Shawn 
Arita, senior economist at 
USDA; and Hannah Hawkins, 
a visiting scientist in the office 
of chief economist at USDA.

The economists used Cir-

cana retail scanner data in the 
state to analyze the effects of 
Prop 12.

Consumption 
declined

They also found the state’s 
share of national fresh pork 
consumption “significantly 
declined,” falling from its his-
torical 10% to 8% as of January 
2024.

Since the Supreme Court’s 
ruling last year, federal law-
makers from agriculture states 
have been pushing for the pas-
sage of the “Exposing Agricul-
ture Trade Suppression Act,” or 
EATS Act.

The bill introduced in both 
the House of Representatives 
and the Senate would essen-
tially prevent states from pass-
ing laws that impede trade 
within the U.S.

The study found that Prop 
12 has led to a decrease in the 
amount of North American 
pork, including in Canada, that 
complies with the law.

“Based on California’s con-
sumption of pork produced in 
the unified North American 
market, which includes Cana-
da and pork exports, about 8% 
to 9% North American sows 
would need to meet Prop 12 
standards,” the study said.

“The costs of compliance for 
sows, the certification costs 
and added costs for assuring 
traceability through the supply 
chain raise costs of the ap-
proximately 60% of pork that 
comprises covered products.” 

The authors said the average 
retail pork price in the U.S. was 
usually slightly above the Cali-
fornia weekly average retail 
price during 2022 and the first 
half of 2023.

That began to change start-
ing in July 2023.

“The prices, in the sample of 
stores for which data were 
available, were declining grad-
ually during this period of 
moderating hog and pork 
prices generally,” the study 
found. 

“Around July 1, 2023, the na-

tional prices began rising grad-
ually, but the California prices 
jumped remarkably from late 
June through early August. In 
late July, the California average 
was more than $1 per pound 
above the national average. 
California prices remained 
about $0.85 higher than the 
national average in early Au-
gust, but then fell by $0.60 in 
one week. For the weeks from 
mid-August through early De-
cember, the California average 
prices were about $0.20 higher 
than the gradually increasing 
national average.”  

The authors said the price 
spread between California and 
the rest of the country appears 
to remain stable. California’s 
pork loin prices remain “sig-
nificantly higher” than the rest 
of the U.S., exhibiting “very 
stable spreads” throughout 
January 2024.

“However, the price gaps for 
ribs and bacon appear to have 
slightly widened since full 
implementation, potentially 
indicating growing pressure 
from limited supply,” the study 

said. 
When it comes to bacon in 

California, for example, the 
state’s price rose $1.04 per 
pound more than for the rest 
of the U.S. 

“Earlier estimates antici-
pated long-run equilibrium 
increases of around 7.7%, but 
our analysis reveals increases 
ranging from 9% to 41% and an 
average of 20% for covered 
products,” the USDA authors 
said. 

Before Prop 12, California 
typically purchased about 10% 
of the U.S. fresh pork supply 
with seasonal variations.

“However, following imple-
mentation of Prop 12, this 
share dipped significantly, fall-
ing to below 7% in July 2023, 
and remained below the nor-
mal share throughout the rest 
of 2023,” the study said.

“January 2024 indicates an 
even greater decrease, al-
though it is too soon to deter-
mine what to expect following 
the full implementation.” — 
Todd Neeley, DTN staff re-
porter

California pork prices spike on Prop 12

conservation groups and local 
Tribes, applauded the agencies 
for actively restoring grizzly 
bears to the North Cascades. 
They emphasized the ecologi-
cal role of the species and ex-
pressed excitement for their 
imminent return to an area the 
groups say their absence has 
persisted for too long.

“After years of advocacy, the 
Upper Skagit Tribe looks for-
ward to the day the great bear 
returns to the rugged North 
Cascades, which our people 
previously shared with grizzlies 
for thousands of years,” said 
Scott Schuyler, the Tribe’s pol-
icy representative, in a state-
ment. 

Opponents expressed disap-
pointment, stating the reintro-
duction of bears would impact 
local communities and ranch-
ers. 

“Time and again, our com-
munities have spoken to ex-
press staunch opposition to the 
introduction of these apex 
predators, which would be det-
rimental to our families, wild-
life, and livestock alike,” said 
Rep. Dan Newhouse (R-
WA-04), chairman of the Con-
gressional Western Caucus. 
“I’m beyond disappointed that 
the Biden administration is 
ignoring our concerns by mov-
ing forward with the introduc-
tion while putting on the façade 
of seeking more public input 
after their decision has clearly 
been made.”

The National Cattlemen’s 
Beef Association (NCBA) and 

Public Lands Council (PLC) 
condemned the plan, stating 
the 10(j) status is the adminis-
tration’s effort to appease the 
state and that the groups re-
main vigilant about protecting 
ranchers and rural families in 
Washington. 

“Dropping new apex preda-
tors into rural Americans’ back-
yards is not something that the 
federal government should 
undertake without consensus,” 
said Sigrid Johannes, director 
of PLC and NCBA Government 
Affairs, in a statement. “State 
and local stakeholders have 
made their serious concerns 
about this proposal known for 
years now, and plowing for-
ward to the detriment of local 
farmers and ranchers would be 
unwise for both conservation 
of the species and health of the 
rural economy.”

Neil Kayser, a fifth-genera-
tion rancher in Washington, 
told Fox News that the reintro-
duction would threaten his 
livestock and the families in the 
area. Kayser said that while the 
bears might restore biodiver-
sity, they will predate on live-
stock and pets when food is 
unavailable and threaten hik-
ers. Kayser felt the Washington 
Department of Fish and Wild-
life should manage the bears.

“Nobody asked to house 
these bears in Portland or Se-
attle,” Kayser said. “They’re 
putting them out on our land-
scape that we try to make a 
living on to provide food and 
fiber and energy for the Amer-
ican consumer.” — Charles 
Wallace, WLJ contributing 
editor

GRIZZLY
(from page 1)

Grizzly plan has 30-day 
protest waiting period

(In an effort to serve the next 
generation of livestock producers, 
WLJ’s Youth Opportunities calendar 
lists internship and scholarship 
information for agricultural- and 
livestock-focused students, listed by 
application deadline. If you have an 
internship or scholarship to 
announce, please email it to 
editorial@wlj.net.)

April 17 – Purina Animal Nutrition, 
along with the Land O’Lakes 
Foundation, has opened its 
scholarship program. Current high 
school seniors and undergraduate 
college students with livestock 
experience are eligible to apply for 
one of four $5,000 scholarships. 
Details: www.purinamills.com/
scholarship.

Youth OpportunitiesYouth Opportunities
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Smaller horse, burro numbers recorded
The Bureau of Land Management (BLM) released its 

yearly estimates of wild horse and burro populations, 
revealing a decrease in their overpopulation on public 
lands. This marks the third consecutive year, starting from 
2020, in which the overpopulation of wild horses and 
burros has declined. According to the BLM’s latest esti-
mates, there were around 73,520 wild horses and burros 
on BLM-managed public lands as of March 1, reflecting a 
decrease of 9,363 animals compared to the 2023 estimate. 
Despite efforts to accurately assess the population through 
aerial and statistical analyses, there remains a margin of 
uncertainty, with the estimated range spanning from 
63,432 to 85,249 animals. While this reduction marks the 
largest one-year decrease in overpopulation since 1985, 
the current population still exceeds sustainable levels by 
nearly threefold. In response, BLM said their plan for fis-
cal year 2024 includes the gathering and removal of ap-
proximately 20,000 animals, along with the treatment of 
1,400 horses using fertility control methods. Additionally, 
the agency aims to rehome 10,000 animals through adop-
tions and sales.

WDFW proposes to reclassify wolves
The Washington Department of Fish and Wildlife 

(WDFW) is proposing to reclassify the gray wolf within the 
state. Using a population projection model crafted at the 
University of Washington and existing data on gray wolves, 
WDFW staff suggests a reclassification of wolves from 
state-endangered status (indicating a serious threat of 
extinction across all or a significant portion of their range 
within the state) to sensitive status. This classification 
denotes a species as “vulnerable or declining.” According 
to WDFW, the reclassification of wolves to sensitive status 
would not affect regulations regarding the take of the 
species. Wolves would still be safeguarded against 
malicious and deliberate harassment as per RCW 
77.15.130, which prohibits hunting, taking or harassing 
sensitive wildlife. Comments are currently being accepted 
until May 6 on the proposed change at tinyurl.com/
mt2vujpz, graywolf2024@publicinput.com or by voicemail 
message at 855-925-2801 by entering project code 6505.

Canada invests in disease prevention
Lawrence MacAulay, Canadian minister of Agriculture 

and Agri-Food, announced on March 7 an investment of 
over $1.6 million to bolster Animal Health Canada’s initia-
tives in preventing and preparing for foreign animal dis-
eases in Canada, notably African swine fever (ASF) and 
foot-and-mouth disease (FMD). Animal Health Canada 
will utilize a $999,900 investment from Agriculture and 
Agri-Food Canada’s African Swine Fever Industry Pre-
paredness Program to sustain its coordination role in 
preventing ASF outbreaks and mitigating their impact on 
Canada’s swine industry. Through its Federal Assistance 
Program, the Canadian Food Inspection Agency is con-
tributing $697,950 to Animal Health Canada to advance 
ASF and FMD preparedness efforts over the next two years. 
This funding will support activities such as analyzing 
surveillance data, conducting essential training, clarifying 
stakeholder roles during outbreaks, formulating a vaccine 
strategy for potential FMD incidents and conducting 
preparatory exercises ahead of possible ASF or FMD oc-
currences.

Sustainable Beef names new GM
Sustainable Beef LLC announced on March 18 that 

Ryan Wagnon has been appointed as the general man-
ager (GM) of the beef processing plant in North Platte, NE. 
“Ryan has a very well-rounded background, and I am 
particularly impressed with his strong, people oriented, 
leadership style,” said Bill Rupp, board member of Sustain-
able Beef. Wagnon is an Oklahoma Panhandle State 
University graduate with over 22 years of experience in 
the beef processing industry. Wagnon will be relocating 
to North Platte this summer as Sustainable Beef prepares 
to open the facility in the summer of 2025. The company 
also plans to recruit senior management personnel this 
year, focusing on roles such as accounting, human re-
sources, plant maintenance, operations, purchasing and 
safety, with the hiring of line workers slated for 2025.

AFN launches grass-fed Angus program
American Farmers Network (AFN), a grass-fed beef 

company, has announced the introduction of a USDA 
Choice-graded line of antibiotic-free grass-fed Angus beef. 
“We are thrilled to introduce our USDA Choice graded 
Grass Fed Beef Program, which represents the culmina-
tion of years of dedication to sustainable agriculture and 
animal welfare,” said Sanin Mirvic, CEO of AFN. “This 
program not only ensures the highest standards of qual-
ity and taste for consumers but also supports our network 
of small family ranchers who are the backbone of our 
industry.” According to AFN, it is one of the first companies 
to offer USDA Choice grass-fed Angus beef on a large scale 
to national retail chains, food service providers and third-
party brands. The program underscores AFN’s commit-
ment to offering consumers premium, sustainable beef 
choices while supporting independent small-family 
ranchers nationwide. 

SSTORY TORY SSHORTSHORTS
— Majority are  
price-conscious

The 19th annual Power of 
Meat survey revealed at the 
Annual Meat Conference in 
Nashville, TN, in March 
showed the number of house-
holds purchasing meat re-
mained steady from last year, 
but most consumers are price 
conscious. 

The survey conducted by 
210 Analytics on behalf of 
FMI—The Food Industry As-
sociation and the Meat Insti-
tute’s Foundation for Meat and 
Poultry Research and Educa-
tion, showed the percentage of 
Americans identifying as meat 
eaters (80%) and households 
purchasing meat (98%) has 
remained consistent since 
2023.

While shopping, 73% of 
Americans are adjusting their 
meat purchases to save mon-
ey, with the most common 
approach being the alteration 
of quantity bought. Among 
those modifying quantities, 
30% opt for smaller packages 
for immediate savings, while 
42% choose larger bulk packs 

for long-term cost-effective-
ness.

According to Circana’s 
MULO+, meat department 
prices increased by 2.1% in 
2023, lower than the overall 
inflation rate for food and 
beverages, which was 5.9%. 
However, due to the lasting 
effects of inflation, shoppers 
adjusted their meat and 
p o u l t r y  p u rc ha s e s  by 
prioritizing items on sale and 
modifying the quantity (54%), 
type (45%), cut (43%) and 
brand (40%) they bought.

As economic conditions 
persist, 43% of Americans are 
reducing their frequency of 
dining out. Among meat eaters 
scaling back on restaurant vis-
its, 75% are trying to replicate 
restaurant-style meals in their 
homes.

“As price-conscious shop-
pers look for ways to continue 
enjoying their favorite pro-
teins, they are cooking more at 
home and including meat in 
everything from new recipes 
found online to their favorite 
comfort meals and holiday 
feasts,” Rick Stein, vice presi-
dent of Fresh Foods for FMI—

The Food Industry Associa-
tion, said in a statement. “With 
shoppers including meat in 
nearly 87% of home-cooked 
meals every week and looking 
to meat to make occasions 
special, the opportunities to 
provide great choice, taste, and 
value continue to grow.”

The survey revealed over 
nine in 10 shoppers are willing 
to splurge occasionally, with 
holidays, special occasions 
and entertaining ranking as 
top reasons.

Consumers seek informa-
tion from brands and grocery 
stores regarding the origin, 
production methods and wel-
fare standards of the meat and 
poultry they buy. Over one-
third of consumers prioritize 
options that consider the well-
being of the planet (38%), 
people (36%) and animal wel-
fare (34%). Additionally, the 
percentage of consumers feel-
ing positive about animal wel-
fare practices in the U.S. has 
increased to 55% from 43% in 
2020.

According to data from Cir-
cana, Generation X, despite 
being the smallest generation, 

contributes the largest share of 
sales at 32%. Additionally, 
Boomers lead in meat pur-
chase frequency, averaging 53 
times per year, while Millenni-
als outspend other genera-
tions, spending nearly $17 per 
meat purchase.

Gen Z turns to platforms like 
TikTok, YouTube and Insta-
gram for meal ideas, while 
Boomers prefer sticking to 
routine meals, advice from 
family and friends, and recipe 
websites.

“When shoppers hear ‘pro-
tein,’ they think ‘meat,’ and the 
Meat Institute is actively work-
ing to maintain and grow 
Americans’ confidence about 
meat’s role in healthy, bal-
anced diets,” Julie Anna Potts, 
president and CEO of the Meat 
Institute, said. “Our Protein 
PACT initiative drives progress 
and provides transparent in-
formation about how meat 
contributes to the health of 
people, animals and the plan-
et—which 83% of consumers 
are looking for when they 
make meat purchases.” — 
Charles Wallace, WLJ con-
tributing editor

Power of Meat survey reveals consumer trends
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— Declared safer 
than current options

A researcher at Louisi-
ana State University (LSU) 
developed a groundbreak-
ing vaccine targeting bo-
vine respiratory disease 
(BRD) and its associated 
illnesses. 

BRD results in the deaths 
of approximately 8 million 
calves annually and the 
financial burden costs the 
U.S. cattle industry $1 bil-
lion. 

Shafiqul Chowdhury, 
professor of veterinary 
m e d i c i n e  a t  L S U , 
genetically modified the 
bovine herpes virus type 1 
(BHV-1) to incorporate 
protective proteins from 
other bovine respiratory 
viruses, namely bovine 
viral diarrhea virus type 1 
& 2 (BVDV 1 & 2) and 

b o v i n e  r e s p i r a t o r y 
syncytial virus (BRSV), 
aiming to prevent BRD.

Most cattle producers 
utilize a commercially 
available modified live 
BRD vaccine containing 
multiple live viruses to 
safeguard their herds. 
However, despite this 
measure, the diseases 
claim more than one-fifth 
of all calves. Chowdhury 
highlighted the calf mor-
tality rate among vacci-
nated animals as one area 
where the current vaccine 
cocktail falls short. 

Unlike other countries, 
the U.S. does not mandate 
marker or Differentiating 
Infected from Vaccinated 
Animals vaccines, capable 
of differentiation from 
virulent field viruses, 
which could prevent the 
circulation and mainte-
nance of vaccine viruses 
within the cattle popula-
tion. Chowdhury’s vaccine 
addresses this issue, en-
suring that vaccine viruses 
cannot spread or circulate, 
mitigating risks of sponta-
neous abortions and BRD 
in vaccinated animals.

LSU said Chowdhury’s 
vaccine presents several 
advantages. It is cost-ef-
fective because it uses a 

single virus, genetically 
engineered BHV-1, which 
exhibits robust growth in 
cell culture. In contrast, 
the commercial cocktail 
vaccine involves growing 
individual viruses sepa-
rately and then mixing 
them, necessitating rigor-
ous quality control for 
each vaccine batch. 

Additionally, unlike the 
commercial vaccine cock-
tail, Chowdhury’s vaccine 
does not pose the risk of 
abortion, a potential ad-
verse outcome observed 
in cows that reach adult-
hood after the commercial 
vaccine is administered.

“Dr. Chowdhury’s vac-
cines could be a game-
changer for the cattle in-
dustry, and we couldn’t be 
more excited to support 
this kind of groundbreak-
ing research,” LSU Vice 
President of Research & 
Economic Development 
Robert Twilley said.

Chowdhury has applied 
for a patent for the vac-
cine, and according to 
DTN, once the patent is 
acquired, commercial 
manufacturing will begin 
as a licensing agreement 
has been signed.  — 
Charles Wallace, WLJ 
contributing editor

LSU researcher develops 
new vaccine targeting BRD

VISALIA LIVESTOCK MARKET 
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A replacement female 
Genetic verification program
FOR The COmmercial INDUSTRY

p r e m i u m r e d b a l d y . o r g

A PARTNERSHIP BETWEEN:

transmission to the neigh-
boring bighorn sheep, 
rather than a high risk. 

“The Forest Service 
therefore concluded that 
the Wishbone Allotment 
plan allowed for the ‘con-
tinued long-term persis-
tence’ of local bighorn 
sheep ‘while also provid-
ing public land grazing op-
portunities for local live-
stock producers,’” accord-
ing to court documents.

Domenico wrote in the 
ruling that USFS did not 
act arbitrarily or capri-
ciously when it issued an 
assessment and finding 
based on its analyses. 

Th e  e nv i ro n m e nt a l 
groups argued the agency 
should have relied solely 
on its computer model 
findings that found a high 
risk of exposure between 
the domestic and wild 
sheep, as opposed to also 
analyzing local factors.

“As the scientific litera-
ture indicates, such mod-
els may fail to ‘account for 
habitat connectivity as 
well as habitat type,’” Do-
menico wrote. “And, as at 
least one other court has 
acknowledged, the risk of 
contact model is but ‘one 
data point for analyzing 
the risk of disease transfer’ 
that has various limita-
tions.”

USFS also found there 
would be additional spa-
tial separation of the herds 
because the migration of 
local herds is fairly predict-

able and does not overlap 
with the grazing season.

“In particular, the Ser-
vice found that the local 
wild herds moved away 
from the Wishbone Allot-
ment (including to higher 
elevations) during the 
summer when domestic 
sheep would be allowed to 
graze,” Domenico said.

He ultimately ruled that 
USFS’s reliance on other 
factors in addition to the 
risk of contact computer 
model was not arbitrary or 
capricious.

“There is always some 
level of subjectivity in a 
relative ‘risk rating,’ but 
any such subjectivity does 
not render such a rating to 
be arbitrary or capricious, 
even if reasonable minds 
could disagree on the ex-
act level of risk,” he wrote.

The Public Lands Coun-
cil (PLC) said the decision 
gives sheep producers in 
Colorado more certainty.

“This decision is an im-
portant step to reinforce 
the agency’s discretion 
when it comes to best 
management practices 
and the risk of disease 
transmission,” the Public 
Lands Council wrote in its 
Weekend Roundup news-
letter. 

The group continued 
that the decision further 
enforces that the risk of 
contact model should 
never be the sole deciding 
factor when determining 
domestic sheep grazing 
authorization. — Anna 
Miller, WLJ managing 
editor

GRAZING
(from page 1)

PLC applauds court 
ruling on grazing
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Agriculture Secretary Tom 
Vilsack faced some criticism 
March 21 over how USDA 
uses the Commodity Credit 
Corporation (CCC) as a slew 
of lawmakers then called on 
USDA to use the fund to help 
producers in their districts.  

Vilsack testified before the 
House Appropriations Sub-
committee for Agriculture 
about USDA’s discretionary 
funding request for fiscal 
year (FY) 2025. 

R e p .  A n d y  H a r r i s  
(R-MD-01), chairman of the 
subcommittee, character-
ized that the CCC under the 
Biden administration “con-
tinues to be treated like a 
slush fund.” Republicans 
have been especially critical 
of USDA using $3.1 billion 
under the fund for a pilot 
program on climate-smart 
agriculture in 2023. 

Pointing to comments that 

Vilsack has made about Con-
gress considering how the 
CCC fund could be used to 
help commodity programs, 
Harris said Vilsack continues 
looking for ways to spend 
money outside the regular 
farm bill process. “I’m per-
plexed as to how USDA 
would be able to do this as 
establishing reference prices 
and farm programs is done 
by Congress.” 

Vilsack later sought to cor-
rect Harris, saying he never 
suggested using CCC funds 
outside of the farm bill. 
“What I did say was, in order 
for us to have a farm bill, it’s 
going to be necessary for 
members of the Ag Commit-
tee to be creative on how they 
could use the resources with-
in the CCC at their instruc-
tion and direction to provide 
the relief and assistance they 
are looking for to bolster the 

safety net.” 
Then subcommittee 

members on both sides of 
the aisle took turns asking for 
USDA to provide different 
forms of aid to farmers. 

Rep. Sanford Bishop  
(D-GA-02), the subcommit-
tee’s ranking member, point-
ed to farmers struggling from 
higher input prices. Bishop 
said he had heard from pea-
nut and cotton farmers from 
Georgia and he asked if Vil-
sack would support a one-
time payment for peanut and 
cotton producers—money 
that would come from the 
CCC. Bishop noted there was 
a $250 million appropriation 
for a one-time payment for 
rice farmers in 2022. 

Rep. David Valadao  
(R-CA-21) then pointed to a 
$12 million payment to Puer-
to Rican dairy farmers in 
2017 under the Trump ad-
ministration. He pointed to 
federal disaster aid for flood-
ing last year adding, “for 
some reason dairy has been 
left out” and dairy farmers 

don’t qualify for some of the 
aid. He asked Vilsack why 
CCC couldn’t be used for 
California dairy farmers. 

“If one secretary was able 
to do that and no one chal-
lenged it, why is this differ-
ent?” Valadao said. 

For the CCC to work, Vil-
sack said, USDA has to stay 
within the charter. Anytime 
he uses the CCC, Vilsack said 
he asks USDA’s general 
counsel if it is allowed in the 
charter. Vilsack pointed to 
purchases of milk and pork 
for school programs as one 
way the CCC is used. Vilsack 
also cited that use of the CCC 
fund under the Trump ad-
ministration was so high 
Congress had to approve a 
provision to replenish the 
fund. 

Valadao pointed to lower 
prices for some California 
commodities that could use 
CCC purchases of commod-
ities to help prices. 

Rep.  Marc y  Kaptur  
(D-OH-09) later asked about 
finding more ways to use 

USDA programs to use more 
local agricultural products 
for direct marketing to 
schools. Talking about local 
farmers, Kaptur said, more 
local farms should be given 
contracts for linking farmers 
to programs that buy a lot of 
foods. “Why couldn’t we 
work more closely with local 
schools to develop pilot pro-
grams so they could directly 
connect with the apples 
grown in our region?” 

The secretary then rattled 
off different funding pur-
chases and programs out 
there for food banks and 
farm-to-school programs. 

Rep. Julia Letlow (R-LA-05) 
described that the crawfish 
industry in her state “is on life 
support with no safety net.” 
Production has dropped as 
much as 90% for crawfish 
producers and Letlow would 
like USDA to provide some 
relief. Letlow said crawfish 
production is a $300 million 
industry in Louisiana. Letlow 
wanted a commitment from 
Vilsack to provide some as-

sistance. 
Rep. Jerry Carl (R-AL-01) 

then sought some aid to help 
shrimp producers in the 
state because the country is 
being flooded with cheaper 
shrimp imports. Carl wants 
to see if USDA can use Sec-
tion 32 authority to use CCC 
dollars to buy shrimp for 
school lunch programs. Vil-
sack noted when it comes to 
Section 32, “For every dollar 
we have, we have $2 in de-
mand.” 

R e p .  B a r b a r a  L e e  
(D-CA-12) also raised the 
need for more support for 
urban farming. Vilsack men-
tioned appropriators cut 
funding for urban agriculture 
in the FY 2024 budget passed 
earlier in March. 

The Republican Study 
Committee, which released 
a proposed FY 2025 budget 
on March 20, called for re-
quiring “any action by the 
Commodity Credit Corpora-
tion to have congressional 
approval.” — Chris Clayton, 
DTN ag policy editor

Congress wants to both restrict, use USDA’s CCC fund

Investigation into 
HPAI cases is ongoing  

only milk from healthy ani-
mals into processing for hu-
man consumption; milk 
from impacted animals is 
being diverted or destroyed 
so that it does not enter the 
food supply,” USDA said. In 
addition, they said, pasteur-
ization is proven to inactivate 
bacteria and viruses.

Of the dairy herds exhibit-
ing symptoms, about 10% of 
each herd appears to be im-
pacted, with little to no as-
sociated mortality, USDA 
said. Milk loss is too limited 
to have a major impact on 
supply and there should be 
no impact on the price of 
milk or dairy products.

The goat in Minnesota was 
found infected after a farmer 
reported the unusual deaths 
of 10 newly kidded goats. 
The goats shared the same 
space and water source as a 
backyard poultry flock that 
had been depopulated due 
to HPAI. Brain and tissue 
samples from five of the kids 
were found positive for 
H5N1.

Cattle producers are ad-
vised to monitor their herds 
for signs of disease. In the 
current outbreak, symptoms 
have been reduced feed in-

take and reduced milk pro-
duction. Most cattle recover 
in two to three weeks with 
supportive care. The Ameri-
can Veterinary Medical As-
sociation urges producers to 
report any illness or deaths 
in their herd to their vet, who 
can coordinate with state 
animal health officials for 
investigation and response.

Producers are also en-
couraged to implement en-
hanced biosecurity mea-
sures on their operations to 
reduce risk. For information 
on animal health protocols 
and developing a biosecu-
rity plan, the National Cattle-
men’s Beef Association rec-
ommends visiting bqa.org or 
usda.gov. Measures include 
preventing wildlife access to 
barns and facilities, reducing 
wildlife access to shared wa-
ter sources and keeping feed 
stored away.

The USDA, Food and 
Drug Administration, Cen-
ters for Disease Control and 
Prevention, and state veteri-
nary and public health offi-
cials are conducting addi-
tional testing to characterize 
the HPAI strains. This is an 
ongoing investigation, and 
the virus has not been de-
tected in beef cattle. — Anna 
Miller, WLJ managing edi-
tor

HPAI
(from page 1)
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The March Cattle on Feed 
report showed February 
placements at 109.6% of one 
year ago. Placements were 
anticipated to be higher year 
over year, but the total was 
slightly above average pre-
report expectations. February 
feedlot marketings were 
103.4% of last year, close to 
expectations. February had 
an extra day due to leap year, 

which accounts for some of 
the February increases. 

Some of the increased Feb-
ruary placements were also 
due to weather disruptions in 
January that delayed cattle 
movements. In fact, com-
bined January and February 
placements were up just 0.6% 
year over year. 

The March 1 feedlot inven-
tory was 11.838 million head, 

up 1.3% compared to 2023. 
Feedlot inventories have 
been stubbornly slow to ad-
just down compared to cattle 
inventories generally. Table 1 
shows that the U.S. calf crop 
since 2018, the largest calf 
crop in the last decade, has 
decreased by 7.5% to 2023. 
This is a total reduction in calf 
production of 2.72 million 
head in that six-year period. 

The 2024 calf crop is expected 
to be lower still with a smaller 
beef cow herd coming into 
this year. The calculated feed-
er supply on Jan.1 was the 
lowest in data available back 
to 1972.    

However, feedlot invento-
ries have remained relatively 
large despite declining cattle 
numbers. Table 1 shows that 
the total U.S. cattle on feed 
inventory on Jan. 1 was actu-
ally higher than the total cat-
tle on feed on Jan. 1, 2019, 
following the peak calf crop. 
Feed inventories continued 
to climb until 2022. The Jan. 1 
feedlot inventory was down 
just 1.8% from the 2022 peak.

The monthly Cattle on 
Feed reports tell the same 
story. Average monthly feed-
lot inventories continued to 
climb until the September 
2022 peak of 11.836 million 
head. The 12-month moving 
average of monthly feedlot 
inventories declined from 
October 2022 to October 2023 

before increasing to the cur-
rent level of 11.62 million 
head in March 2024, down 
1.8% from the peak. Recent 
increases in feedlot invento-
ries are due to short-run 
changes in timing of cattle, i.e. 
pulling cattle ahead, but are 
not sustainable given the 
smaller overall cattle sup-
plies.

Average monthly feedlot 
inventories decreased to a 
low of 10.375 million head in 
2014 as head rebuilding be-
gan. One of the primary rea-
sons that feedlot inventories 
have remained as high thus 
far is due to the continued 
placement and feeding of 
heifers. At some point, in-
creased heifer retention will 
lead to more pronounced 
decreases in feedlot invento-
ries, perhaps to levels similar 
to the 2014 low. 

It’s not clear when that will 
happen as herd rebuilding 
appears to be progressing 
slowly and drought continues 

to be a threat to the size of the 
beef cow herd.  Other factors 
have contributed somewhat 
to maintaining feedlot inven-
tories, especially additional 
days on feed and heavier fin-
ishing weights. The year-over-
year increase in Mexican 
cattle imports in 2023 may be 
contributing somewhat to the 
current increase in feedlot 
inventories but do not explain 
the generally larger feedlot 
inventories in recent years. 
Total feeder cattle imports 
from Mexico and Canada 
have been down over the pe-
riod.

On Jan. 1, the total feedlot 
inventory represented a re-
cord of 16.5% of all cattle and 
calves inventory in the coun-
try. However, decreased cattle 
numbers and herd rebuilding 
will inevitably lead to smaller 
feedlot inventories in the 
coming months. — Derrell S. 
Peel, Oklahoma State Uni-
versity Extension livestock 
marketing specialist 

An update on slow-moving feedlot dynamics

Kody: 307-575-3519  • Jeff: 307-575-2113 • Jim: 307-534-5141
1929 Road 60 • Veteran, WY 82243 • email: mccluncattle@gmail.com

www.McClunRanch.com

FIRST YEAR BREEDING GUARANTEE • FREE DELIVERY • SIGHT UNSEEN PURCHASE GUARANTEE

– LOT 1 – – LOT 1 – 
MC SUMMATION K48 DTM

AAA #20758357AAA #20758357 • DOB: 08/31/22DOB: 08/31/22
CED: 10 • BW: -0.9 • WW: 81 • YW: 147 • $B: 143 • $C: 230CED: 10 • BW: -0.9 • WW: 81 • YW: 147 • $B: 143 • $C: 230

K48 - PAP 42K48 - PAP 42

– LOT 2 –– LOT 2 –
MC REGIMENT K40 DTM

AAA #20754792 • DOB: 08/23/22AAA #20754792 • DOB: 08/23/22
CED: 7 • BW: 0.8 • WW: 76 • YW: 145 • $B: 177 • $C: 301CED: 7 • BW: 0.8 • WW: 76 • YW: 145 • $B: 177 • $C: 301

K40 - PAP 37K40 - PAP 37

– LOT 18 – – LOT 18 – 
MC DYNAMIC 12L

AAA #20854026 • DOB: 01/08/23AAA #20854026 • DOB: 01/08/23
CED: 5 • BW: 2.2 • WW: 100 • YW: 168 • $B: 176 • $C: 291CED: 5 • BW: 2.2 • WW: 100 • YW: 168 • $B: 176 • $C: 291

12L12L

– LOT 37 – – LOT 37 – 
MC ICONIC 81L

AAA #20855982 • DOB: 03/07/23AAA #20855982 • DOB: 03/07/23
CED: 9 • BW: 0 • WW: 79 • YW: 135 • $B: 165 • $C: 265CED: 9 • BW: 0 • WW: 79 • YW: 135 • $B: 165 • $C: 265

81L81L

– LOT 59 – – LOT 59 – 
MC ENDURE 210K  

#44528391 • DOB: 09/07/22#44528391 • DOB: 09/07/22
CED: 2.5 • BW: 4.2 • WW: 65 • YW: 101 • CHB: 164CED: 2.5 • BW: 4.2 • WW: 65 • YW: 101 • CHB: 164

210K210K

– LOT 60 – – LOT 60 – 
MC RED BARON 211K 

#44524897 • DOB: 09/08/22#44524897 • DOB: 09/08/22
CED: 6.4 • BW: 1.2 • WW: 67 • YW: 101 • CHB: 108CED: 6.4 • BW: 1.2 • WW: 67 • YW: 101 • CHB: 108

211K211K

– LOT 88 – – LOT 88 – 
MC HOUSTON 89L  

#44528536 • DOB: 03/10/23#44528536 • DOB: 03/10/23
CED: 2.3 • BW: 2.2 • WW: 66 • YW: 103 • CHB: 143CED: 2.3 • BW: 2.2 • WW: 66 • YW: 103 • CHB: 143

89L89L

– LOT 94 –– LOT 94 –
MC KING 84L  
#44529004 • DOB: 03/09/23#44529004 • DOB: 03/09/23

CED: 9 • BW: 0.9 • WW: 69 • YW: 114 • CHB: 148CED: 9 • BW: 0.9 • WW: 69 • YW: 114 • CHB: 148

84L84L

April 11, 2024 • April 11, 2024 • Torrington Livestock Sale BarnTorrington Livestock Sale Barn
Selling Two-Year-Olds, PAP Tested 18 Month and Yearling BullsSelling Two-Year-Olds, PAP Tested 18 Month and Yearling Bulls

LAZY JM RANCHLAZY JM RANCH
ANGUS & POLLED HEREFORDSANGUS & POLLED HEREFORDS

MCCLUN’SMCCLUN’S ANNUALANNUAL
PRODUCTIONPRODUCTION

SALESALE

While signs of a recovery in 
tourism have brought opti-
mism to Japan, the yen’s ongo-
ing weakness continues pres-
suring the purchasing plans of 
buyers, including those who 
serve the retail and foodservice 
sectors. 

Quality remains a top pur-
chasing criterion in the high-
value Japan market, however, 
leading to growing interest 
among the trade in new ideas 
and alternative red meat op-
tions. Two of Japan’s largest 
food trade shows gave the U.S. 
red meat industry opportuni-
ties to demonstrate and pro-
mote a wide range of beef and 
pork cuts as options to help 
meet the evolving needs of 
retailers and foodservice 
chains.

“Supermarket Trade Show 
is specific for the retail sector, 

which is a very large market for 
U.S. beef and pork, chilled and 
frozen,” said Tom Kasatani, 
U.S. Meat Export Federation 
(USMEF) marketing director 
in Japan. “And the larger 
FOODEX show gave us the 
opportunity to show Japanese 
restaurants and retailers how 
to maintain and expand their 
high-quality offerings of U.S. 
beef and pork through a wide 
range of alternative cuts.”

Kasatani explained that the 
current purchasing environ-
ment is compelling restaurant 
operators to consider cost-ef-
fective menu ideas with U.S. 
beef such as shoulder clod, top 
blade, chuck flap, brisket skirt, 
and top and outside round. 
USMEF also promoted beef 
from dairy cattle as an eco-
nomical option.

For U.S. pork, USMEF pro-

moted a range of cuts such as 
the loin, tenderloin, picnic, 
cushion meat and Boston butt. 
USMEF also introduced pork 
tongue trimmings as a cost-
effective option to buyers.  

In meetings with targeted 
buyers, USMEF described how 
hands-on culinary training 
and cutting demonstrations of 
selected cuts would show end-
user operators how to cost-
effectively utilize the alterna-
tive cuts and contribute to new 
menu offerings for their cus-
tomers. The training programs 
are followed by customized 
support in implementing U.S. 
beef and pork promotions.

Funding support was pro-
vided by the National Pork 
Board, the Beef Checkoff Pro-
gram, Texas Beef Council and 
USDA’s Market Access Pro-
gram. — USMEF

Alternative cut solutions 
promoted in Japan market

CLM REPRESENTATIVES
Jake Parnell..................................................................916-662-1298
George Gookin ..........................................................209-482-1648
Rex Whittle .................................................................209-996-6994
Mark Fischer ............................................................. 209-768-6522
Kris Gudel .................................................................... 916-208-7258
Steve Bianchi ............................................................707-484-3903
Jason Dailey .................................................................916-439-7761 
Brett Friend .................................................................510-685-4870
Tod Radelfinger .........................................................775-901-3332
Bowdy Griffin .............................................................530-906-5713

AUCTION MARKET
Address ..................................... 12495 Stockton Blvd., Galt, CA
Office.................................................................................209-745-1515
Fax .....................................................................................209-745-1582
Website/Market Report............................ www.clmgalt.com
Web Broadcast ................................... www.lmaauctions.com

Wednesday Weekly Schedule
Butcher Cows ......................................................................... 8:30am
Cow-Calf Pairs/Bred Cows .............................................11:30am
Feeder Cattle ................................................................................12pm

FEEDER SALES EVERY WEDNESDAY

CCA

-  WEEKLY S ALE EVERY WEDNESDAY - 

UPCOMING WESTERN VIDEO MARKET SALES
CALL NOW TO CONSIGN TO THESE WVM SALES.

APRIL 11 - WVM, COTTONWOOD, CA
MAY 2 - HARRIS RANCH, COALINGA, CA

CONSIGN BY APRIL 17

SPRING FEEDER SALES
APRIL 17

MAY 1
MAY 22

JUNE 12
JUNE 26
JULY 10

AMADOR EL DORADO SACRAMENTO COUNTY 
CATTLEMEN SPECIAL FEEDER SALES

MONDAY, MAY 13 | MONDAY, JUNE 3

 SPECIAL FALL BRED COW SALE
WEDNESDAY, JUNE 5

Year Calf Crop % Change Cattle on Feed
U.S., Jan. 1

% Change

1,000 head 1,000 head

2017 35,758.2 13,108.4

2018 36,312.7 +1.6 14,146

2019 35,591.6 -2.0 14,367.9 +1.6

2020 35,495.5 -0.3 14,657.7 +2.0

2021 35,165.9 -0.9 14,667.4 +0.1

2022 34,439.5 -2.1 14,694.6 +0.2

2023 33,593.0 -2.5 14,195.8 -3.4

2024 14,423.3 +1.6

6-year change -2,719.7 -7.5 55.4 +0.3

Table 1. Calf crop and cattle on feed dynamics
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DIAMOND PEAK 
CATTLE CO. BULL SALE
March 16, Riverton, WY
64 Bulls. . . . . . . $6,327

Auctioneer: Ty 
Thompson

TO P S :  L o t  6 3 ;  t o 
Grindstone Cattle, Daniel, 
WY, $12,000. Lot 4; to 
Grindstone Cattle, Daniel, 
WY, $9,750. Lot 26; to 
Grindstone Cattle, Daniel, 
WY, $9,500. Lot 72; to 
Alvin Hyle, Lander, WY, 
$9,000. — TY GROSHANS 

RANCHO CASINO/DAL 
PORTO LIVESTOCK/

COX RANCH BULL 
SALE

March 18, Purdum, NE
13 Older bulls . . . $4,865
77 Yearling bulls . . 5,512
90 Total bulls . . . . . 5,419

Auctioneers: Matt 
Lowery

TOPS: Dal Porto Iconic 
B52, 2/16/23 by DB Iconic 
G95; to Ward Ranches, 
Gardnerville, NV, $27,000. 
Casino Blockade W202, 
3/18/23 by Hoffman LLL 
Blockade; to Grissom 
Livestock, Hilmar, CA, 
$18,000. Casino Wildcat 
W113, 2/5/23 by E & B 
Wildcat 9402; to Mason 
Angus & Sim-Angus, 
Anselmo, NE, $17,000. 
Casino Constable W136, 
2 / 1 6 / 2 3  b y  C a s i n o 
C o n s t a b l e  T 3 4 ;  t o 
Obanion Ranches, Dos 
Palos, CA, $12,500. Dal 
Por to LLL Iconic B12, 
2/1/23 by DB Iconic G95; 
to commercial bull buyer, 
N E ,  $ 1 1,5 0 0.  —  T Y 
GROSHANS

WAGONHAMMER 
RANCHES 

PRODUCTION SALE
March 20, Albion, NE

68 Angus older  
bulls . . . . . . . . . $5,860
80 Angus yearling  
bulls . . . . . . . . . . .5,787
9 Charolais older  
bulls . . . . . . . . . . . 4,194
14 Charolais yearling  
bulls . . . . . . . . . . 4,232
3 Simmental older  
bulls . . . . . . . . . . 6,333
30 Simmental yearling 
bulls . . . . . . . . . . 8,800
24 Angus open  
heifers . . . . . . . . 2,863
8 Charolais open  
heifers . . . . . . . . . 2,312
3 Simmental open  
heifers . . . . . . . . 4,000

Auctioneers: Ronn 
Cunningham and Cody 

Lowderman
T O P S — S i m m e n t a l 

bulls:  ADV Compass 
L3574, 3/11/23 by Hook’s 
Galileo 210G; to River 
Creek Farms, Manhattan, 
KS, $88,000. ADV Galileo 
L4799, 3/9/23 by Hook’s 
Galileo 210G; to APEX 
Cattle, Dannebrog, NE, 
$16,000. WR Eagle L4716, 
2/2/23 by Hook’s Eagle 
6E; to River Creek Farms, 
Manhattan, KS, $14,000. 
A n g u s  b u l l s :  WA R 
Salvation E241 L4020 ET, 
3/6/23 by SG Salvation; 
to ADR Cattle, Roanoke, 
VA ,  $ 1 5,0 0 0.  WA R 
Salvation E241 L4022 ET, 
3/7/23 by SG Salvation; to 
Rebel Ridge, Milburn, NE, 
$12,000. WAR Currency 
L101, 2/20/23 by WAR 
C u r r e n c y  H 0 2 8 ;  t o 
Dwayne Scar, Earlham, IA, 
$ 1 2 , 0 0 0 .  —  T Y 
GROSHANS

GREEN MOUNTAIN RED 
ANGUS BULL SALE

March 19, Logan, MT
84 Yearling Red Angus 
bulls . . . . . . . . . $6,904

Auctioneer: Trent 
Stewart 

TOPS: GMRA Patriot 
3204L, 1/6/23 by Brown 
P R A  Pa t r i o t  G 6 2 9 1 ; 
Missouri River Red Angus, 
Watford City, ND, $19,000. 
GMRA Investment 3251L, 
1 / 2 2 / 2 3  b y  G M R A 
Investment 1217J; to Bar 
O p e n  A  Re d  A n g us, 
Hamer, ID, $15,500. GMRA 
S u p e r  D u t y  3 2 6 2 L , 
1/28/23 by Brown PRA 
Patriot G6291; to Bar 
O p e n  A  Re d  A n g us, 
Hamer, ID, $13,000. GMRA 
K i n g  J a m e s  3 2 2 5 L , 
1/15/23 by GMRA King 
James 0272H; to George 
& Barb Cooksley, Anselmo, 
NE, $13,000. — DEVIN 
MURNIN 

BAR STAR CATTLE W/ 
ERNST HEREFORDS 

BULL SALE
March 21, Musselshell, 

MT
52 Hereford  
bulls . . . . . . . . . .$6,717
33 Commercial open 
heifers . . . . . . . . .2,225

Auctioneer: Greg 
Goggins

T O P S :  B a r  S t a r 
Generate 3061 ET, 3/5/23 
by Loewen Genesis G16 
ET; to Bohm Herefords, 
Miles City, MT, $16,500. 
Bar Star Principal 3044 
ET, 3/3/23 by Bar Star 
Fresh Prince 018 ET; to 
Ace Herefords, Senlac, 
SK, $11,500. Bar Star 
Substantia l  2 251 ET, 
9/17/22 by Bar Star Fresh 
Prince 018 ET; to Conn 
Forder, Highwood, MT, 
$10,500. Bar Star Genre 
3057 ET, 3/5/23 by Lowen 
G e n e s i s  G 1 6  E T ;  t o 
R i v e r b a n k  P o l l e d 
Herefords, Taylor, ND, 
$10,000. Ernst Divergent 
311, 3/12/23 by CRR 824 
Divergent 170; to T Heart 
Ranch, Del Norte, CO, 
$ 9, 5 0 0.  —  D E V I N 
MURNIN

VERMILION RANCH 
SPRING 

PERFORMANCE SALE
March 21-22, Billings, 

MT
449 Yearling  
bulls . . . . . . . . . $8,303
23 Bred heifers . 5,228
244 Embryos . . . . 1,518
5,273 Commercial 
open heifers . . . . 2,176

Auctioneer: Joe 
Goggins, Roger 

Jacobs, Ty Thompson, 
Bill Cook and Greg 

Goggins
TOPS—Bulls: Vermilion 

Leo L045, 2/2/23 by 
Vermilion Leo; to Clear 
Creek Angus, Chinook, 
MT, $50,000. Vermilion 
Three Rivers L171, 2/4/23 
by Ellingson Three Rivers 
0065; to Hinman Angus, 
M a l ta,  M T,  $ 32,0 0 0. 
Vermilion Fair-N-Square 
L355, 2/17/23 by Myers 
Fair-N-Square M39; to 
Schurrtop Angus, Farnam, 
NE, $25,000. Vermilion 
Badlands L057, 1/31/23 by 
Ellingson Badlands 0285; 
t o  B o b  S t o d d a r d , 
Newcastle, WY, $23,000. 
Vermilion Growth Fund 
L590, 2/28/23 by Deer 
Valley Growth Fund; to 

Bob Stoddard, Newcastle, 
WY, $19,000. Vermilion 
G 0 1 7  B o m b e r  L1 5 4, 
2/11 /23 by Ver mil ion 
Bomber G017; to Zentner 
A n g u s,  B r i d g e r,  M T, 
$17,000. Vermilion King Air 
L076, 1/31/23 by Connealy 
King Air; to Bob Stoddard, 
Newcastle, WY, $17,000. 
F e m a l e s :  Ve r m i l i o n 
Queen 2937, 8/30/22 by 
Ellingson Three Rivers 
0065 bred to Vermilion 
G017 Bomber K022; to 
Jocko Valley Cattle, Arlee, 
MT, $6,750. Vermilion 
Blackcap 2897, 8/24/22 
by Sitz Commerce 670F 
bred to SR Three Rivers 
2087; to Justin Focht, 
Pratt,  KS, $6,750. — 
DEVIN MURNIN

SINCLAIR CATTLE CO. 
PRODUCTION SALE

March 23, Buffalo, WY
126 Yearling  
bulls . . . . . . . . . . $4,811
13 Open heifers. 3,380
65 Commercial open 
heifers . . . . . . . . 2,250

Auctioneer: Roger 

Jacobs
TOPS—Bulls: Sinclair 

Emulation L537, 2/11/23 
by N Bar Emulation EXT; 
to CCK Angus, Florence, 
SD, $11,500. Sinclair Black 
Iron L504, 1/31/23 by 
Sinclair Black Iron 7UR26; 
to Brock Boyle, Danbury, 
MT, $11,500. Sinclair 
X-Plus L101, 3/9/23 by 
Sinclair Emulation XXP; to 
Jake Brackett, Rogerson, 
I D,  $1 0,50 0.  S i n c l a i r 
Longmire L505, 2/1/23 by 
Reisig Longmire 8326; to 
7 Hanging 7 Ranch, Grass 
R ange,  MT,  $10,000. 
Open heifer:  Sinclair 
Lady L385 7X14, 3/13/23 
by Sinclair Exquisite 0X2; 
t o  B r o o k h i l l  A n g u s, 
F l e m m i n g s b u r g ,  K Y, 
$ 6 ,0 0 0.  —  D E V I N 
MURNIN

VALLEY VIEW 
CHAROLAIS BULL SALE

March 23, Polson, MT
180 2-Year-old  
bulls . . . . . . . . . $6,659

Auctioneer: Rick 
Machado

TO PS :  V VC R  E x t ra 
Lunch 2197, 4/17/22 by 
Free Lunch 859; to Shawn 
Russell, Sandpoint, ID, 
$13,000. VVCR Patriot 
Bingo 2121, 4/4/22 by GHC 
Patriot 0126; to Evan 
Wood, Teton, ID, $13,000. 
VVCR Diamond Patriot 
2220, 4/20/22 by GHC 
Patriot 961; to Springhill 

C a t t l e,  C o n r a d ,  M T, 
$ 1 2,5 0 0.  V VC R  B est 
Gridmaker 2131, 4/7/22 by 
Gridmaker 627; to McNeil 
R a n c h ,  H o b b s,  N M, 
$11,000.  V VCR Value 
Patriot 2135, 4/7/22 by 
GHC Patriot 9611; to Ayers 
B ros,  To n a s ket,  WA, 
$ 1 0,5 0 0.  —  D E V I N 
MURNIN

Sale ReportsSale Reports

POUNDS MATTER
ProfIt 
counts
816.464.5977
info@charolaisusa.com

www.POUNDSMATTER.com

© American-International Charolais Association 2024
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MARKET SITUATION REPORTMARKET SITUATION REPORT
WLJ WLJ compiles its market reports, ODJ stories and statistics from USDA and independent marketing organizations.compiles its market reports, ODJ stories and statistics from USDA and independent marketing organizations.

CANADACANADA
March 27

2,216
460-512 452-496 424-468 397-447 336-406.50 304-347 145-176

Lethbridge, Alberta 396-416.50 390-415 376-410.50 344-384 327-342 312-331 175-191

March 22 8,047 405 360-410 325-375 280-340 255-290 240-257.50 110-152 1,200-2,550
Alabama 330-370 300-372 280-335 240-295 220-260 205-240 125-165 925-2,150
March 25 1,425 339-353* 288-337.50* 277-318* 250-305* 229-256* 190-230* 96-149 1,400-2,175
Lexington, KY 281-330* 241-305* 239-282* 219-252* 188-239* 184-225* 119-163 1,400-2,150
March 25 6,782 400 370-400 340-385 300-348 271-311 254-279 214-246
Joplin, MO 315-360 280-330 263-312.50 240-265 224-233 203-225
March 25 9,834 295-405* 280-390* 288-360* 250-337.50* 235-290.25* 214-260* 192-239* 105-148 1,450-2,900
Tennessee 280-355* 255-350* 245-325* 200-305* 177-255* 196-227.50* 145-213* 107-174 930-2,200
March 25 4,980 274-359 265-362.50 237.50-331 235-305.50 155-280 167.50-244
Virginia 226-287.50 255-296 237.50-285 165-285 190-246 150-244 139-211

EA
ST

EA
ST

No report available
Willcox, AZ
March 25 3,062 365-400 342-382 300-340 254.50-315 226-274 203-235 77.50-167 1,900-2,950
Colorado 311-372 292-338 255-330 240-257 220-241 106-177.50 775-2,800
March 20 877 382-400 359-382 322-340 286-311 230-253 118-141
La Junta, CO 322-360 294-303 258-271 248-256 133-152.50
No report available
Loma, CO
March 27 1,367 362-387.50 341-356 335 292.50-307 238.10-264 222.85-240.50 120-151 2,375-2,850
Dodge City, KS 346-347 314-332.50 264-295 240.50-267.50 225-232 202.50-218.75 131-175 2,000-2,275
March 28 2,000 251-264 210-258.75
Pratt, KS 260-305 241.75-273.50 235-251 204-215
March 21 3,745 380-405 358-391 317.50-347 289.50-318 249-299 218-262.75
Salina, KS 380 360-370 302.50-352 287-317.50 244-285.50 231-267.50 215-235.50
March 28 1,114 425-434 380-406 306-384 271-336 227-304 236-244 184-233.50 114-145 1,050-2,300
Clovis, NM 396 296-366 258-335 251-282 224-262 195-230 155-206.50 102-155 1,000-1,825
March 27 5,743 400-415 332.50-390 300-327.50 273-310 235-269 200-248
El Reno, OK 350 345-365 265-330 250-292.50 241-262.50 226-267 200-215
March 26 720 373-390 338-385 283-355 245-263 228-235 181 131-148 975-2,600
McAlester, OK 301-327 300-329 265-294 228-285 203-211 137-167 1,650-1,800
March 26 6,509 372-455 331-403 302-368 226-319 241-267 199-249
Oklahoma City, OK 312-380 281-339 253-314 229-288 220-237.50 205-221
March 22 737 294-405 318-385 311-365 271-315 251-294 236-254 90-142 2,100-2,650
Cuero, TX 275-405 300-346 278-350 251-300 229-260 226-242 110-160 1,450-1,900
March 21 2,950 403 351-394 331-350 268-308 250-254 219-241.50 112-145
Dalhart, TX 319-344 300-318 285-309 232-259 225.50-231.50 221.50 138-140
March 21 825 392.50-412.50 306-315 271-274 100-141 1,725-3,250
San Angelo, TX 327.50 292-300 264-273 125-160 1,725-2,475
March 21 1,338 353-357 271-324 261-274 254-257 211-241.25 115-125 2,000
Tulia, TX 332 310-315 259-295 242-267 210-221 200-208 120-150 2,400

SO
UT

H C
EN

TR
AL

SO
UT

H C
EN

TR
AL

March 25 16,061 365-440 247-445 250-370.50 251-332 243-308 220-260.75 104-139.50
Iowa 320-340 300-382 260-375 252-330 234.50-293 226-272.50 186-238.50 97.50-171
No report available
Miles City, MT
No report available
Bassett, NE
March 23 3,990 341-411 306-357.50 276-331 253-284 231.25-254.75 2,350
Ericson, NE 347.50-350 297-337.50 271-307 252-284.50 237-262.75 226-245 2,160-2,400
No report available
Imperial, NE
March 20 3,000 326-399.75 316-339 272-324 264-291.50 807-917 120-140.25
Kearney, NE 326-344 301-334 282-316 254.50-285.50 235-249.50 220-235.50 137-159.25
March 22 2,530 390 359-372 309-319.50 288.50-318 250.50-285 241-258.25
Lexington, NE 370 295-315 271-299 261-282.50 233.50-256.25 210-237
No report available
Ogallala, NE
March 21 2,410 385-392.50 352-363.50 306-335 277.50-298.50 225.50-271.75
Valentine, NE 317 285-308 270-299.50 245-274 210-242.50
March 22 1,686 348 275.50-319 262-278.25 235.75-259.50
Herreid, SD 317.50-321 290 255-267 240-255.50 239.75
March 27 2,980 360-400 330-357 272-318 258-288 247-248.50
Torrington, WY 330 337-346 280-314 269-289 237-252 190-235.50

NO
RT

H C
EN

TR
AL

NO
RT

H C
EN

TR
AL

March 21 1,343 280-360 270-370 240-292 220-266 200-255 110-142
Orland, CA 270-365 250-307 220-282 200-255 180-225 110-137
March 27 N/A 75-124
Escalon, CA 90-131
March 18 356 275-330 270-340 270-340 250-291 200-240 150-175 95-130
Famoso, CA 210-275 200-260 200-250 190-252 160-200 100-132
March 20 877 275-390 270-350 230-282 200-260 200-244 80-143
Galt, CA 270-330 240-306 210-262 100-147
March 19 1,133 320-412.50 300-400 280-335 260-288 225-245 200-236 112-137
Turlock, CA 260-350 265-348 262-300 230-255 200-225 190-216 121-142.50
March 19 1,460 265-400 255-360 250-337.50 200-315 190-262.50 150-234 108-135
Salina, UT 305-340 275-332.50 200-330 185-357 160-287.50 150-244 130-215 144-159

FA
RW

ES
T

FA
RW

ES
T

March 22 N/A 280-350 270-315 250-305 230-285 195-250 95-50
Blackfoot, ID 250-343 240-312 220-287 210-254 190-229 124-141
March 21 813 397.50-407.50 339-399 311-313 296.50-310 270 203 92-135
Burley, ID 348-350 324-338 310-317 264-287 254 231 135.50-150
No report available
Emmett, ID
March 23 960 280-310 220-298 220-287 205-261 90-126 1,675-2,900
Eugene, OR 220-258 215-270 220-252 202-249 190-234 110-129 800-2,000
March 25 218 105-130
Madras, OR 120-140
March 20 292 340-357 292-323 97-123
Vale, OR 280-297.50 114-140
No report available
Davenport, WA
March 21 1,530 305-325* 254* 122-125.50 1,875
Toppenish, WA 320-325* 291-320* 242.50-265* 130-145

NO
RT

HW
ES

T
NO

RT
HW

ES
T

Selected AuctionsSelected Auctions
Week Ending March 28, 2024Week Ending March 28, 2024

Feeder prices for steers & heifers reflect medium and large 1 cattle, Feeder prices for steers & heifers reflect medium and large 1 cattle, 
unless otherwise notedunless otherwise noted;; * * Indicates medium and large 1-2 Indicates medium and large 1-2

DATE
200-300 lb. 300-400 lb. 400-500 lb. 500-600 lb. 600-700 lb. 700-800 lb. 800 lb. -up

SLAUGHTER COWS PAIRS
MARKET SLAUGHTER BULLS REPLACEMENTS

SLAUGHTER FORWARD CONTRACTSSLAUGHTER FORWARD CONTRACTS FORWARD BEEF SALESFORWARD BEEF SALES
Delivery Month Neg. Sales 0-21 days 1,919
Mar. '24 131,512 Neg. Sales 21+ days 1,728
Apr. '24 195,410 Formula sales 3,766
May '24 108,258 Forward contract sales 144
Jun. '24 96,681 Domestic sales 6,352
Jul. '24 81,175 NAFTA Exports 102

NATIONAL WEEKLY FED BEEF SLAUGHTER VOLUME: MARCH 24, 2024NATIONAL WEEKLY FED BEEF SLAUGHTER VOLUME: MARCH 24, 2024
Domestic Imported

Forward Contract 25,529 3,677
Formula 249,795 6,084
Negotiated Cash 76,205 195
Negotiated Grid 34,987 1,393
Packer Owned 82,52 N/A
Total 394,768 11,349

FED CATTLE TRADEFED CATTLE TRADE Head CountHead Count  Avg. Weight Avg. Weight Avg. PriceAvg. Price

WEEKLY WEIGHTED AVERAGES
Live FOB Steer 2,137 1,312 185.12
Live FOB Heifer 1,674 1,307 185.21
Dressed Del Steer 249 973 298.00
Dressed Del Heifer 119 851 298.00
SAME PERIOD LAST WEEK
Live FOB Steer 1,349 1,482 188.52
Live FOB Heifer 1,699 1,351 187.66
Dressed Del Steer 395 956 300.00
Dressed Del Heifer 160 848 300.00
SAME PERIOD LAST YEAR
Live FOB Steer N/A N/A N/A
Live FOB Heifer N/A N/A N/A
Dressed Del Steer 384 968 265.58
Dressed Del Heifer N/A N/A N/A

Find out how YOUR AUCTION MARKET can become a PREFERRED Find out how YOUR AUCTION MARKET can become a PREFERRED WLJWLJ partner! partner!
At no cost to you, we’ll send you weekly copies of the Western Livestock Journal that you can share with your 

customers to keep them informed of what’s happening in the beef industry. There is no obligation or downside!
Contact Hannah at 720-370-8275 for more information.

USDA WEEKLY IMPORTED FEEDER CATTLEUSDA WEEKLY IMPORTED FEEDER CATTLE
March 28, 2024
Mexico to United States Feeder Cattle Import Summary
Receipts EST: 8,850 Week Ago EST: 8,850 Year Ago Act: 22,590

CANADIAN LIVESTOCK PRICES & FEDERAL INSPECTED SLAUGHTER FIGURESCANADIAN LIVESTOCK PRICES & FEDERAL INSPECTED SLAUGHTER FIGURES

Alberta Direct Sales (4% shrink) Price Weekly
Change

Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 lbs 173.57 +0.90
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 lbs 169.59 -3.06
Ontario Auctions
Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 lbs 177.16 -0.05
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 lbs N/A N/A
Slaughter Cows, Cutter and Utility 1-3, 1100-1400 lbs 106.83 +0.12
*Price comparison from one week ago.

(slide 10 cents on steers and heifers basis 300 lbs. All sales fob port of entry.)

Average feeder cattle prices (CND) for week ending Friday, March 15, 2024Average feeder cattle prices (CND) for week ending Friday, March 15, 2024
Steers: Alberta Saskatchewan Ontario

501-600 lbs 317.68 318.42 311.08
601-700 lbs 291.92 298.23 269.29
701-800 lbs 272.67 268.92 259.15
801-900 lbs 241.91 244.22 242.62

Heifers:
401-500 lbs 306.85 302.80 258.32
501-600 lbs 282.33 289.52 250.76
601-700 lbs 263.46 259.40 243.24
701-800 lbs 238.34 232.53 232.38

Douglas, AZ

Feeder heifers: Medium and large 1&2
300-400 lbs 265-275
400-500 lbs 255-265
500-600 lbs 237-247

Feeder steers: Medium and large 1&2
300-400 lbs 327-337
400-500 lbs 307-317
500-600 lbs 282-292

Santa Teresa, NM

Not enough head sold on the current market to establish trend or quote prices. 
However, a lower undertone noted due to the sharp declines in the cattle futures 
early in the week.  Supply consisted of mostly previously contracted steers and 

spayed heifers weighing 300-600 lbs.

USDA MEXICO TO U.S. WEEKLY LIVESTOCK IMPORTSUSDA MEXICO TO U.S. WEEKLY LIVESTOCK IMPORTS
Feeder cattle imports weekly and yearly volume.

 Species Current
Week

Previous
Week

Current
Year-to-date

Previous
Year-to-date

3/18/2024 3/11/2024
Feeders 28,800 32,535 309,253 291,589

CATTLE FUTURES: CME Live CattleCATTLE FUTURES: CME Live Cattle
3/22 3/25 3/26 3/27 3/28 High* Low*

Apr. 18750 18620 18310 18360 18500 19633 15310
Jun. 18290 18160 17838 17868 18025 19975 16853
Aug. 18150 17998 17643 17668 17820 18438 16668
Oct. 18445 18315 17963 17983 18138 18713 17005

  CATTLE FUTURES: CATTLE FUTURES: CME Feeder CattleCME Feeder Cattle
3/22 3/25 3/26 3/27 3/28 High* Low*

Mar. 24995 24945 24773 24805 24775 26833 21280
Apr. 25150 25045 24545 24688 24713 25723 21608
May 25378 25263 24725 24823 24870 26208 21920
Aug. 26455 26218 25710 25790 25883 27095 22268
*High and low figures are for the life of the contract.

12

CutoutsCutouts FED BOXED BEEFFED BOXED BEEF
DATE CHOICE SELECT COW BEEF CUTOUT 50% LEAN 90% LEAN
Mar 28 308.36 301.17 260.83 102.46 N/A
Mar 27 308.58 298.43 260.63 104.40 335.67
Mar 26 311.09 300.26 260.34 103.47 N/A
Mar 25 310.89 301.96 260.10 104.97 336.65
Mar 22 310.72 301.47 257.10 101.65 331.39

BEEF REPORT: Weekly Composite Boxed BeefBEEF REPORT: Weekly Composite Boxed Beef
WEEK
ENDING

COMPREHENSIVE
Loads/Price

PRIME
Loads/Price

BRANDED
Loads/Price

CHOICE
Loads/Price

SELECT
Loads/Price

UNGRADED
Loads/Price

March 22 7,557 315.72 248 337.76 1,469 319.20 2,113 313.69 734 305.11 2,993 287.65
March 15 6,471 308.78 213 331.92 1,387 312.40 1,891 308.04 648 298.75 2,332 281.33
March 8 6,165 303.85 205 325.88 1,233 308.28 1,789 302.92 702 293.45 2,237 275.98
March 1 6,276 300.66 209 322.37 1,191 304.49 1,925 299.07 624 288.67 2,327 272.64

MARKET AT A GLANCEMARKET AT A GLANCE This Week: 3/28/2024This Week: 3/28/2024 Week AgoWeek Ago Year AgoYear Ago
Choice Fed Steers 185.12  188.52 N/A
CME Feeder Index 248.99  251.82 192.35
Boxed Beef Average 308.36  313.73 279.20
Average Dressed Steers 298.00  300.00 265.58
Live Slaughter Weight*  1,366  1,389 1,375
Weekly Slaughter**  598,000  601,000 626,000
Weekly Beef Production*** 500.4  501.4 515.3
Hide/Offal Value 11.90  11.54 13.92
Corn Price 4.37  4.41 6.49
  *Average weight for previous week. **Total slaughter for previous week. ***Estimated year-to-date figure in million pounds for previous week.

MMARKET ARKET NNEWSEWS
,
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Anthelmintic (dewormer) 
resistance is a growing con-
cern, and given the expense 
of dewormers, producers 
and veterinarians need to 
be sure they are working. 
Recent Oklahoma State 
University (OSU) research 
has shed light on the seem-
ing need to mitigate the 
challenge of internal para-
site resistance in beef cattle. 

OSU College of Veterinary 
Medicine researchers recent-
ly published findings that pro-
vided evidence of apparent 
internal parasite resistance in 
Oklahoma cow-calf herds. In 
this small study, thirteen of 16 
(81%) participating herds had 
evidence of apparent anthel-
mintic resistance based on 
fecal egg count reduction test-
ing (FECRT). 

OSU research is ongoing 
with an expanded opportu-
nity for Oklahoma cattle-
men and veterinarians in 
2024. Researchers from Vet-
erinary Medicine, Animal 
and Food Sciences, and Ex-
tension are currently con-
ducting a larger study of 
Oklahoma herds. The study 
hopes to collect data from at 
least 50 different groups of 
cattle from around the state. 
Samples can be collected 
from now through fall 2024.

The study is seeking a 
minimum of 20 (preferably 

30) animals that are within 
the same stage of produc-
tion. For example, classes of 
cattle enrolled in the study 
could be mature cows of ap-
proximately the same age, 
weaned calves, purchased 
growing and weaned steers 
or stocker heifers, or replace-
ment heifers. Preference to 
participate will be given to 
operations with young ani-
mals between the ages of 
weaning and yearling. More 
information is needed on 
these age groups of cattle. 

Good animal handling fa-
cilities are required where 
cattle can be safely restrained 
for fecal collection. The first 
collection must occur at ini-
tial processing/deworming 
or within seven days prior to 
that initial processing/de-
worming. The second collec-
tion must occur 10-17 days 
post-deworming.

Sampling supplies will be 
provided at no cost. OSU 
research personnel will co-
ordinate with the participant 
and extension personnel 
will make every effort to be 
present at sampling. Sam-
ples must be shipped to the 
laboratory as soon as pos-
sible and a summary of the 
results along with veterinary 
interpretation will be pro-
vided. There is no cost to the 
producer for laboratory test-

ing or interpretation. 
If you are interested in par-

ticipating in this project, 
please fill out the interest form 
at tinyurl.com/22mc2623. 
Once received, the research 
team will be in contact to 
coordinate delivery of the 
sampling kits and other de-
tails. Questions on the proj-
ect may be directed to  
rosslyn.biggs@okstate.edu 
or david.lalman@okstate.
edu. — Rosslyn Biggs, 
DVM, state Extension beef 
cattle specialist

Research finds anthelmintic resistance in herds

• Formula net purchases: 
$298.36.  

• Forward contract net pur-
chases: $302.06.   

• Negotiated grid net pur-
chases: $296.10.  

Slaughter through Thursday 
was estimated at 483,000 head. 
Projected slaughter for the 
week prior is expected to be 
598,000 head. Actual slaughter 
for the week ending March 16 
was 597,391 head. The average 
steer dressed weight was 922 
lbs., the same as the prior week.

Boxed beef prices were low-
er over the week, with the 
Choice cutout down over $5 to 
close at $308.36 and the Select 
cutout down about $2.50 to 
close at $301.17.

“Despite kill cuts and a like-
ly 585k head weekly slaughter 
this week, boxed beef prices 
have struggled, losing about 
$5/cwt from a week ago,” Fish 
said. “The Choice/Select 
spread has narrowed in to 
$7.19. Lower boxes despite 
smaller production.”

The latest Cattle on Feed 
report showed total cattle on 
feed in February at 11.8 million 
head, 1% higher than last year. 
Placements were 10% higher 
at 1.89 million head, the high-
est February placement since 
reporting began in 1996. Mar-
ketings of fed cattle totaled 3% 
higher at 1.79 million head, 
and other disappearance to-
taled 56,000 head, 3% below 
last year.  

Feeder cattle
Live cattle futures were 

down several dollars, with the 
March contract down just 
over $3 to $247.75 and the 
April contract down $7.50 to 
$247.12.

The CME Feeder Cattle In-
dex lost about $2.80 to close at 
$248.99. 

Corn futures were up slight-
ly, with the May and July con-
tracts up two pennies to close 
at $4.42 and $4.54, respectively.

“One notable statistic is the 
decline currently being report-
ed in feedlot arrival weights,” 
the Cattle Report wrote on 
Thursday. “Recent placements 
are averaging 50 pounds under 
last year. This is driven by 
cheaper feed and competition 
from the feedlot for production 
pounds that now are frequent-
ly cheaper in the feedlot than 
outside on pasture.”

Kansas: Winter Livestock in 
Dodge City sold 1,105 head on 
Wednesday. Compared to the 
previous auction, feeder steers 
850-950 lbs. sold steady to $4 
higher and 650-850 lbs. sold 
unevenly steady. Steer calves 
450-650 lbs. sold $8-10 higher. 
Feeder heifers 450-900 lbs. sold 
$4-8 lower. Benchmark steers 
averaging 780 lbs. sold be-
tween $238.10-249.50, averag-
ing $244.19. 

Missouri: Joplin Regional 
Stockyards in Carthage sold 
6,500 head on Monday. Com-
pared to a week earlier, feeder 
steers sold steady to $7 lower. 
Feeder heifers sold from $6 
lower to $7 higher. Benchmark 
steers averaging 774 lbs. sold 
from $255-265, averaging 
$259.61.

Oklahoma: Oklahoma Na-
tional Stockyards in Oklahoma 
City sold 7,000 head on Mon-
day. Compared to a week ear-
lier, feeder steers sold $3-6 
lower, feeder heifers sold $4-8 
lower, steer calves sold steady 
to $5 lower and heifer calves 
sold steady to $2 lower. Bench-
mark steers averaging 774 lbs. 
sold from $242-258.50, averag-
ing $252.60. — Anna Miller, 
WLJ managing editor

MARKETS
(from page 1)

Cattle on feed 
placements up 10%



CLASSIFIED ADS WORK!
www.wlj.net

CLASSIFIED ADVERTISING  
GENERAL INFORMATION 

ADVERTISING RATES
BY THE WORD: 90 cents per word for each insertion.
MINIMUM WORD RATE: 17 words or fewer, $15.30 one time.
MAD RATES: (Bold headline) $2 more per insertion for your 
phone number, email and/or website, plus first 2 or 3 words in 
bold print. (Applies to word ads only)
BOXED AND BOLD: (Boxed with bold text) $5 more per 
insertion. (Applies to word ads only)
BLIND BOX AD: We will assign your confidential number and 
forward replies to you. Cost is $12 per 3 issues for mail and 
handling service.
BOXED DISPLAY ADS: $30 per column inch for each insertion.
MINIMAL ARTWORK: No additional charge.
BLACK AND WHITE PHOTO: $10, LIMIT OF ONE.
COLOR PHOTO: $35 EACH.
DISCOUNTS: 5% for running your ad 3 to 5 times; 10% for 6 
times or more; up to 35% for 52 times.
SUGGESTION FOR CORRECT WORD COUNT: Be sure to 
include your name, address and phone number in the count, as 
well as all initials and abbreviations. Hyphenated words count 
as two.
TEARSHEETS: Available upon request only. Can be faxed or 
mailed.
CONDITIONS
EMPLOYMENT WANTED ADS: Must be paid in advance.
DEADLINE: Tuesday at 4:30 p.m. MT, the week prior to 
publication date. Newspaper is published on Mondays.
LIABILITY: Advertiser is liable for content of advertisement and 
any claims arising therefrom made against the publication.
Publisher is not responsible for errors in phoned-in copy. 
Publisher reserves the right to refuse any advertising not 
considered in keeping with the publication standards.
COMMISSIONS: Classified advertising is NOT agency 
commissionable.

1 ..................Employment Wanted
2 .............................. Help Wanted
3 ..................... Situations Wanted
4................... Distributors Wanted
5 ................................ Appraisers
6 ................................... Auctions
7 ............................... Auctioneers
8 ....................................Feedlots
9 ................................ Lost Cattle
10 .......................... Cattle for Sale
11 ...........................Cattle Wanted
12 ................. AI/Semen/Embryos
13 ..................................... Brands
14 ............................Dogs for Sale
15 ...........................Horses/Mules
16 ........................... Bison/Buffalo
17 .................. Sheep/Goats/Hogs
18 .................... Livestock Supplies
19 .........Ranch/Livestock Services
20 ............... Real Estate Opportunities
20A ...........Pacific Real Estate For Sale
20B . Intermountain Real Estate For Sale
20C ...... Mountain Real Estate For Sale
20D .... Southwest Real Estate For Sale
20E .............Plains Real Estate For Sale
20F .........Midwest Real Estate For Sale
20G .....Southeast Real Estate For Sale

20H  ..... Northeast Real Estate For Sale
20I ........... Foreign Real Estate For Sale
21 .................. Real Estate Wanted
22 ...Real Estate Rent/Lease/Trade
23 ...................... Pasture Available
24 ........................Pasture Wanted
25 ...........................Mineral Rights
26 ........................Hay/Feed/Seed
27 .................................. Irrigation
28 ...............Ag/Industrial Supplies
29 ........................Fencing/Corrals
30 ..................Equipment For Sale
31 ...................Equipment Wanted
32 ..................... Building Materials
33 .........................Trucks/Trailers
34 ...............Tractors/Implements
35 .............. Business Opportunity
36 ......................................Loans
37 ................................. Insurance
38 ................ Financial Assistance
39 ............... Tech/Books/Art/Etc. 
40 ......................... Miscellaneous
41 .............................. Lost/Found
42 ...................................Personal
43 ...................................Schools
44..............Auctioneering Schools

CLASSIFIED INDEX

Call & schedule your classified  
ad today!

800-850-2769
classified@wlj.net
303-722-0155 Fax

C L AS S I F I E D  C O R R A L

22  FORFOR  11 PLACE A CLASSIFIED PLACE A CLASSIFIED 
AD, SEE IT IN PRINT  AD, SEE IT IN PRINT  

& ONLINE& ONLINE

CLASSIFIED CORRAL
7355 E. Orchard Road, #300 • Greenwood Village, CO 80111 

1-800-850-2769 • Fax:  303-722-0155
www.wlj.net  •   classified@wlj.net

DO NOT PHONE IN RESPONSES TO BLIND BOX ADS.  
ADVERTISERS' NAMES AND LOCATIONS ARE CONFIDENTIAL. 
INCLUDE THE AD DEPARTMENT NUMBER IN YOUR EMAIL 
RESPONSE OR ON YOUR ENVELOPE AND YOUR REPLY WILL BE 
PROMPTLY FORWARDED.

WWW.WLJ.NETWWW.WLJ.NET 303-722-7600303-722-7600
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Help  
Wanted 2

Central Boiler Classic Edge  
Titanium HDX OUTDOOR WOOD 

FURNACE. 
Easy to operate and maintain.

Call today (307) 223-2046
LODGEPOLE OUTDOOR  

FURNACES.

Equipment 
For Sale 30

Cattle 
For Sale 10

V IS I T 
www.wlj.net

TO DAY !

2 Bar Angus
Hereford, Texas
806/344-7444
877/2BAR-ANG
www.2barangus.com

150 Bulls For Sale 150 Bulls For Sale 
Home of 2 Bar Twenty XHome of 2 Bar Twenty X

GENTLE AMERICAN  
BEEF TYPE GRAY 

BRAHMANS
Loren Pratt

520-709-1554
44996 W. Papago Rd. 

Maricopa, AZ 85139

FREE Golden Retriever Puppies to 
Forever Homes! 

1 Male,1 Female. Excellent 
temperament!  House trained with 

very good trainable natures & 
perfect for families with children and 
other pets!  I will not re home to just 

anyone. 
PLEASE email me first before text:

 stephaniechristensen59@gmail.com
 (312) 932-7651

Dogs 
For Sale 14

Blue Red Heeler puppies AKC. 
360 749 6333

HERDSMAN 
GENOA LIVESTOCK

Full time position for experienced 
Herdsman. 

All aspects of ranch operations: 
Herd management and health, 

Haying, Irrigation.
Registered cow/calf operation 

Western Nevada.
Housing, salary + bonuses, 

benefits.
For more information:  
Genoa Livestock.com

Pasture 
Wanted 24

Pasture wanted for 45 pair. May thru 
November 2024, in northern 

California or southern Oregon.
Call 530-260-1354

Pasture 
Available 23

Mountain Spring Pasture. For 200 
pair. Good water and access. 

Northeastern California / Lassen 
County. 

530-294-1207

BIG HORN COUNTY MONTANA 
GRAZING OPPORTUNITY.

26,000 plus Blocked acres. ADG 
last 3 years ± 1.5 pounds per day.

• Huge stockpile 2023 Forage 
after grazing 1,500 Bred Heifers 

May through November.
• 38 Fenced pastures 

• Well watered 
• 700 tons of 2023 Hay on-site
• 3500 to 4000 feet Elevation at 

Wyoming State Line
• Good Access

• Excellent Corrals
• Full Care

AVAILABLE NOW
grazingplus@gmail.com

Employment  
Wanted 1

Real Estate 
Opportunities 20 Real Estate 

Opportunities 20

Employment Wanted
Experienced livestock worker, sale 

barn, managed sale barn, 
purchased livestock.

620-430-6719

Real Estate 
Southwest 20D Real Estate 

Southwest 20D

We need your listings on any types of ag properties in TX, NM, OK & CO.

www.scottlandcompany.com • 800-933-9698 day/eve
Ben G. Scott – Broker • Krystal M. Nelson – NM QB

RANCH & FARM REAL ESTATE

Scott Land Company, LLCScott Land Company, LLC

VAUGHAN RIVER RANCH – De Baca Co., NM - 11,628.76± ac. deeded - a scenic, live 
water ranch on the Pecos River south of Ft. Sumner, New Mexico. Excellent example of a 
southwestern cattle ranch with wildlife to boot all within minutes of the convenience of town. 
Call us to take a look!
PRICE REDUCED! YESO EAST RANCH – De Baca Co., NM - Hwy. 60 frontage. 6,307± 
deeded, 1,556± State Lease and 40± uncontrolled acres. Terrain is gently rolling with good 
grass and is divided into three pastures. Wildlife includes antelope, some mule deer, quail, etc. 
The ranch has good improvements (including home) convenient access and has been well 
managed.
GREER CO., OK – Choice 480 ac. tract of choice farmland located just south & east 
Mangum, OK. Please call for details!

Wagyu Bulls for sale near 
Davis, CA. 

Fullblood Bar-R genetics. One 
Shigeshigetani and one Saburo. 

3 yo.
(925) 683-0720

Cattle 
For Sale 10 Cattle 

For Sale 10

POWDER RIVER
LIVESTOCK EQUIP.

Best prices with delivery available.  
Conlin Supply Co., Inc.

Oakdale, CA
Ask for Larry or Albert
209/847-8977

Livestock 
Supplies 18

Real Estate 
Pacific 20A

NORTHERN CALIFORNIA 
WINTER GRAZING - Tehama 
County, Paskenta, California
320± ac 3-bed 2-bath, big barn, 

$785,000.
836± ac, lots of new fence, pipe 

corrals, 2 big barns and shop 
contiguous to the 320, 

$1,370,000.
975± ac, big barn, small corral, 

creek and ponds. 15 minutes from 
the other 2. 
$1,425,000

www.rounduprealty.net 
Larry Lalaguna,  

Broker DRE#00514491
530-949-2642 

larry@rounduprealty.net

Ranch/ Ag  
Services 19

We provide farm workers.
I recruit for farms and ranches

Independent recruiter.
Services nationwide.

Phone number: (541) 670-0862

DeBruycker Charolais Bulls Excel Again
“I have shopped for Charolais bulls at many other breeders, and I 
have found DeBruycker bulls to be superior in all areas important to 
commercial cattlemen. I get better genetic potential purchasing the 
less expensive bulls at DeBruycker’s sale than when I have purchased 
top bulls from other breeders.  DeBruycker bulls are thick, stout, and 
hard-working. These bulls handle rough country very well. They hold up 
better than other bulls and their feet stay sound.”

~ Kim Summers, Nevada

Saturday, April 6, 2024 • Western Livestock Auction • Great Falls
BULL SALEBULL SALE

DeBruyckerCharolais.com • Dutton, MT

DeBruycker Charolais
“Because Pounds Pay” Jane ........................406-476-3427

Brett & Kay .............406-590-3214
Mark & Belva ..........406-590-0355
Joe & Cathy ............406-788-5821

WWW.HALLANDHALL.COM   |   INFO@HALLANDHALL.COM   |  402.322.1991WWW.HALLANDHALL.COM   |   INFO@HALLANDHALL.COM   |  402.322.1991

SALES  |  AUCTIONS  |  FINANCE 
MANAGEMENT  |  APPRAISALS

NEBRASKA IRRIGATED FARM 
PAXTON, NEBRASKA

Nebraska Irrigated Farm is located in the Nebraska 
Sandhills and consists of 4,599± deeded acres with 

21 center-pivots irrigating 2,744± acres. Newer 
center pivots and wells produce 2,000± GPM with no 
pumping restrictions. Nebraska Irrigated Farm is an 

excellent investment opportunity. 

OFFERED AT $16,750,000
Contact: Mark Johnson | mjohnson@hallandhall.com

Angus Bulls & Gelbvieh Bulls
(208) 880-0717

cattleandsheep.com

200 young bred cows
200 bred, 3-5 yr old, mostly black, 
northern type cows for sale. Will 

sell to fit needs.
Start calving Feb 15-june 15.  

Located in NE OK.
Call 918-323-2710.

A.I./Semen 
/Embryos 12

ANGUS BULL SEMEN UNITS 
FOR SALE

 Objective, 45 Units 
New Design 878, 21 Units 

CC&7, 23 Units 
PowerTool, 27 Units 
Absolute, 35 Units 
Visionary, 40 Units 
Assertive, 8 Units 

Mytty N Focus (F), 35 Units 
Mytty N Focus (M), 10 Units 
ImageMaker (F), 26 Units

KANSAS CITY AREA.
ASK FOR BILL
(816) 281-5029

Pasture 
Available 23
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C L AS S I F I E D  C O R R A L

NEED EXTRA  
INCOME?

Advertise a hunting  
or fishing lease!   

CALL NOW!CALL NOW!    
800-850-2769800-850-2769

Irrigation 27

 Fair Prices . Good Service . Rancher Owned 
  DELIVERY THROUGHOUT THE WEST 
CCAALLLL  TTOODDAAYY::  777755--665577--11881155  

HDPE PIPE for Ranch Water Systems

2 x 2.WLJ.option.qxp_Layout 1  5/31
Schools 43

Get thorouGh practical  
traininG in: 

Pregnancy testing—A.I. 
herd health—calf  

delivery and care. Many  
additional subjects.

Our business is to help you 
improve your business.

Learn more by working with 
live animals under expert 

supervision.

GRAHAM SCHOOL, INC.  
Dept. WLJ • 641 W. Hwy 31 Garnett, KS 66032  

785/448-3119  
www.grahamschool 
forcattlemen.com

Over 100 years of 
continuous service

CATTLEMEN

March 21, Hudson Oaks, TX
Superior Livestock Auction host-
ed their video auction live on 
March 21 from the Superior Live-

stock Auction Studio in Hudson 
Oaks, TX. Cattle Producers sold 
39,861 head of calves, yearlings 
and bred stock, totaling 331 lots 
from 26 states for this offering. 

Strong buyer participation from 
hundreds of bidders throughout 
the auction resulted in 104 differ-
ent successful buyers. Cattle 
were sold on contract to deliver 

immediately through November 
2024.
Regions 3/4/5/6 feeder steers 
had a strong offering of those 
coming from wheat pasture; buy-
ers were selective in terms of qual-
ity and condition, with deferred 
deliveries leading the demand at 
$5-7 higher. Feeder heifers from 
the same regions were in good 

demand at fully steady to $4 high-
er. 
Regions 1/2 feeder steers and heif-
ers had a strong showing and saw 
very strong demand, an increase 
of $8-12. Beef-on-dairy crosses 
were also in strong demand at $3-
8 higher on all classes. Regions 1/2 
weaned calves were again record-
setting at levels higher than the last 

peak in the fall of 2023. 
Regions 3/4/5/6 weaned calves 
and calves on cows were no ex-
ception with gains $4-9 higher on 
grazing condition steers and heif-
ers under 675 pounds. Lighter 
weights under 500 lbs. were $15-
18 higher than the last test. Bred 
stock was also in larger supply and 
met with increased demand.

VVIDEO IDEO AAUCTIONUCTION

The USDA’s Farm Service 
Agency administers the Live-
stock Forage Disaster Program 
(LFP), which provides pay-
ments to livestock producers 
affected by drought. From 
2008-22, the program distrib-
uted more than $12 billion (in 
2022 dollars) in total to live-
stock producers throughout 
the U.S.

Annual LFP payments 
peaked in 2012 at more than $3 
billion (in 2022 dollars) when 
severe, widespread drought 
conditions were prevalent 
throughout much of the cen-
tral U.S., where much of the 
nation’s livestock production is 
concentrated. In general, years 
with widespread drought 
(such as in 2012, 2013 and 
2022) are associated with larg-
er total annual LFP payments. 

LFP eligibility is based on 

drought severity as reported by 
the U.S. Drought Monitor. If 
drought conditions become 
more severe and common in 
the future because of climate 

change, LFP payments may 
increase, with potential impact 
on the federal government’s 
budget. — USDA Economic 
Research Service

LFP payments highest during 
years with severe drought

Sale Calendar is a service to 
our advertisers. There is a 
minimum advertising 
requirement to be eligible to 
be listed in the Sale Calendar. 
Contact your fieldman for 
more information or to have 
your date added to the Sale 
Calendar. We will only run 
auction sale dates or private 
treaty start dates.

ALL BREEDS
Apr. 4 — Midland Bull Test, 
Columbus, MT 

ANGUS
Apr. 1 – FBA Angus Ranch, 
Production Sale, Havre, MT
Apr. 2 – Hinman Angus, Bull 
Sale, Malta, MT
Apr. 4 – Arntzen Angus, Bull 
Sale, Hilger, MT
Apr. 6 – Botts Angus, Bull 
Sale, Huntley, MT
Apr. 6 – Brooks Chalky Butte, 
Bull Sale, Bowman, ND
Apr. 8 – C-Spear Angus, Bull 
Sale, Billings, MT
Apr. 9 – Hilltop Angus, Bull 

Sale, Denton, MT
Apr. 11 – Jocko Valley Angus, 
Bull Sale, Missoula, MT

BALANCER
Apr. 13 – Bar T Bar Ranches, 
Bull Sale, Winslow, AZ

CHAROLAIS
Apr. 5 – Brevig Charolais, Bull 
Sale, Lewistown, MT
Apr. 6 – DeBruycker Charolais, 
Bull Sale, Great Falls, MT

RED ANGUS
Apr. 4 – McCann Red Angus, 
Bull Sale, Billings, MT
Apr. 9 – Beckton Red Angus, 
Bull Sale, Sheridan, WY
Apr. 12 – 5L Red Angus, Bull 
Sale, Sheridan, MT
Apr. 13 – Ludvigson Stock 
Farms, Bull Sale, Shepherd, MT

SALERS
Apr. 2 – Doubet Ranch, Bull 
Sale, Billings, MT

STABILIZER
Apr. 13 – Bar T Bar Ranches, 
Bull Sale, Winslow, AZ

COMMERCIAL
Apr. 11 — Western Video 
Market Internet Sale, CA
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Maddux Cattle Company
“MATERNALIZER” BRED COW SALE
WEDNESDAY,  APR IL  10,  2024 
OGALLALA LIVESTOCK AUCTION • OGALLALA, NEBRASKA

SELLING APPROXIMATELY 400 HEAD, INCLUDING:
300 Bred Cows (5 Years Old & Younger) 

100 Bred Heifers (First Calf Heifers)
MODERATE SIZE • LOW INPUT • LONGEVITY • SUPERIOR UDDERS 

HYBRID VIGOR • 5-BREED COMPOSITE BRED FOR OPTIMUM PERFORMANCE

The Maddux Cattle Company “Maternalizer” cows  
are designed to emphasize maternal traits, well suited  

for diverse environments and production systems.

Maddux Cattle Company
512 Broadway • Imperial, NE 69033 • John Maddux Mobile: (308) 350-1133

Office: (308) 414-6682 • jmdxcc@gmail.com • MadduxCattle.com
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