
Packers have slowed their weekly slaughter and are trying to keep cash 
trade steady to boost sagging margins. As a result, boxed beef prices 
climbed over $4. 

“The message from the processors is to continue small slaughter num-
bers until they can better manage the margins—either by increasing box 
prices or decreasing cash prices,” the Cattle Report wrote on Thursday. 
“Cattle owners will continue to attempt to leverage their position of de-
clining fed supplies and convert the advantage into higher prices.”

Live cattle futures were lower, with the April contract down 
$1.77 to $186.95 and the June contract down $1.23 to $183.37. 

Cash trade through Thursday was light, totaling 10,000 
head. Live steers sold between $187-190, and dressed steers 
sold between $294-301. 

ShayLe Stewart, DTN livestock analyst, reported on Thurs-
day bids were offered at $292 in Nebraska, but feedlots were 
not biting. “Asking prices in the North are firm at $300, and 
in the South feedlots are asking $188,” Stewart continued. 

The national weekly direct beef type price distribution for 
the week of March 4-11 was the following on a live basis:

• Negotiated purchases: $185.14.
• Formula net purchases: $186.33.
• Forward contract net purchases: $193.28.
• Negotiated grid net purchases: $186.45.
On a dressed basis:
• Negotiated purchases: $294.25.
• Formula net purchases: $294.06.
• Forward contract net purchases: $302.39.

• Negotiated grid net pur-
chases: $291.88.

See MARKETS on page 21

Packers slow slaughter to boost margins
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WAGE FIXING — Tyson, JBS 
reach settlement in wage-fixing 
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REBATES — Washington to pay 
rebates to farmers dealing with 
fuel surcharges. Page 15

A LOOK BACK IN HISTORY

“It didn’t take long for the first 
couple of U.S. processing 
companies to be approved for 
exporting beef to Mexico, once the 
U.S.’ neighbor to the south 
announced March 3 it was 
reopening the border, which was 
closed since the U.S. discovery of 
its first confirmed case of bovine 
spongiform encephalopathy 
(BSE) December 23. As of press 
time last week, there were reports 
some U.S. beef had entered 
Mexico; however, the amount of 
that product was not known,” read 
the March 15, 2004, WLJ article.  
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Lance Cheung/USDA
USDA has finalized its rule for voluntary “Product of USA” product labeling. 
Pictured here, meat products at a grocery store in Fairfax, VA, in 2011.
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WEEK ENDING: 03-14-24

CME FEEDER
$248.46

DRESSED STEERS
N/A

LIVE STEERS
 $184.85

— Submit separate plans
With an approaching deadline to 

agree on new rules for managing the 
Colorado River after the current 
rules expire in 2026, policymakers 
in the Upper and Lower Basin states 
are at an impasse and have released 
opposing plans. 

The competing plans highlight 
the challenges in reaching a con-
sensus on how to navigate the river’s 
shrinking resources in the future. 
Both sides stressed the need to re-
duce usage due to climate change. 
Still, the ongoing argument persists 
with the Upper Basin states calling 
for cutbacks from the Lower Basin, 
and the Lower Basin asserting all 
states need to reduce usage. 

Upper Basin
The Colorado River Upper Basin 

states of Colorado, New Mexico, 

Utah and Wyoming submitted an 
alternative plan to the Bureau of 
Reclamation (BOR) with modeling 
assumptions and operational 
guidelines for the management of 
Lake Powell and Lake Mead beyond 
2026, as mandated by the National 
Environmental Policy Act (NEPA) 
review process.

The plan addresses key objec-
tives, including mitigating risks as-
sociated with diminished storage in 
Lake Powell and Lake Mead and 
incorporating the latest scientific 
findings on climate change impacts. 
Additionally, the plan seeks to rec-
tify the current imbalance between 
water supply and demand in the 
basin, adjust operations based on 
observed conditions rather than 
projections, and consider hydro-
logic shortages in the Upper Basin.

“We can no longer accept the 
status quo of Colorado River opera-

tions,” Becky Mitchell, Colorado’s 
commissioner to the Upper Colo-
rado River Commission (UCRC) 
said in a press release. “If we want 
to protect the system and ensure 
certainty for the 40 million people 
who rely on this water source, then 
we need to address the existing 
imbalance between supply and 
demand.”

She continued, “That means us-
ing the best available science to 
work within reality and the actual 
conditions of Lake Powell and Lake 
Mead. We must plan for the river we 
have—not the river we dream for.”

UCRC commissioners said the 
plan focuses on building storage in 
Lake Powell to ensure a sustainable 
water supply for the future. They 
acknowledged the uncertainties 

CO River states are at an 
impasse in negotiations

See RIVER IMPASSE on page 16

— Compliance by January 2026
USDA has finalized its rulemaking process to better align the voluntary 

“Product of USA” label claim with consumer understanding.
The department has spent the last year developing a voluntary label 

claim to be used on meat, poultry and egg products that are derived from 
animals born, raised, slaughtered and processed in the U.S. Officials say 
the rule will prohibit misleading U.S. origin labeling in the market, and 
ensure truthful labeling information for consumers about where their food 
comes from.

“This final rule will ensure that when consumers see ‘Product of USA’ 
they can trust the authenticity of that label and know that every step in-
volved, from birth to processing, was done here in America,” said USDA 
Secretary Tom Vilsack in a statement. 

In addition to the final rule, USDA will be funding $9.5 million to 42 
projects through the Local Meat Capacity grant program to help expand 
meat processing facilities, as well as “new actions to ensure transparency 
and a fair and competitive market in the U.S. seed industry.”

Final label rule
The new labeling rule is strictly voluntary. It allows for the use of the 

“Product of USA” or “Made in the USA” labels on products from animals 
that are in the U.S. entirely from birth to processing.  

The label claim will remain eligible for generic label approval, which 
means the Food Safety and Inspection Service does not need to pre-ap-
prove it before its use. However, establishments do need to maintain 
documentation on file to support the claim. If the claim is used, packaging 
will need to include a description of the preparation and processing steps 

USDA finalizes voluntary 
‘Product of USA’ label rule

See LABEL RULE on page 13

— National monument affected
Environmental groups are after livestock grazing yet again, this time 

putting blame on cattle in Arizona’s Agua Fria National Monument. 
The Center for Biological Diversity and Maricopa Audubon Society 

sued the Bureau of Land Management (BLM) and U.S. Fish and Wildlife 
Service (USFWS) on March 12, alleging habitat destruction for two spe-
cies because of cattle grazing.

“This lawsuit seeks to jolt federal agencies into finally taking action to 
stop illegal livestock grazing from trashing endangered species habitat 
in Agua Fria National Monument,” said Chris Bugbee of the Center for 
Biological Diversity. “For four years these agencies have done almost 
nothing to keep cows out of these protected areas.”

The groups claim the endangered Gila chub and threatened western 
yellow-billed cuckoo’s habitats are at risk from “illegal livestock damage.”

The Center for Biological Diversity said they have conducted their 
own field surveys dating back to 2021, documenting livestock damage. 

“In the monument, and across the desert Southwest, livestock grazing 
harms threatened and endangered wildlife and is the primary driver of 

Cattle grazing in AZ 
subject of new suit 

See AZ SUIT on page 10
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Protein shifts

T yson Foods recently an-
nounced they will be 
closing their Perry, IA, 

pork plant amid a sliding down-
ward trend in the pork market-
place nationally. Currently, this 
plant provides a job for roughly 
15% of Perry’s workforce directly, 
so one can imagine all the sec-
ondary businesses that will be af-
fected by this single plant closing. While this facility pro-
cesses 9,000 head a day, it accounts for less than 2% of Ty-
son’s overall flow according to Ever.Ag, a supply chain 
software and services provider. This is unfortunately the 
devastation that happens when one company as large as 
Tyson has to make difficult decisions. This is a devasting 
blow to a small agriculture town and the plant’s suppliers.

According to a Business Insider article published earlier 
in February, pork has seen a 9% decrease in demand in 
the last 10 years. Additionally, the National Pork Board es-
timates a 2.2-pound per capita decrease in the next de-
cade, citing lower demand in millennials and younger 
generations.

Couple this with a stronger supply chain that’s seen a 
25% increase in recent years and tough decisions are be-
ing forced on the nation’s largest suppliers of pork. Unfor-
tunately, it’s the ebbs and flows of markets and a changing 
shift in protein preferences in the consumer. Tyson’s reve-
nue for their pork business slid from profits post pandem-
ic to this last fiscal year by nearly $330 million. 

Tyson’s competitor, Smithfield Foods, has already done 
the same thing in the past year with two of their pork facil-
ities, citing weaker demand and over supply issues. 

Additionally, in the last 18 months, Tyson Foods has 
closed or announced the closure of six poultry processing 
plants, mostly in the southeastern states. The company 
continues to monitor the supply and demand balance of 
the two proteins. 

It’s hard to grasp how the nation is bouncing back so 
uncontrollably since the pandemic of 2020. Such a large 
disruption to every supply chain imaginable, and we are 
now seeing the ripple effects taking place. Inflation woes 
in every market while changing demands and preferences 
at the consumer level are beyond difficult to predict and 
comprehend. We are seeing the decisions made in 2020-
21 on production levels have their true impact on today’s 
markets. Those decisions were made under the guise of 
false security on price points at the time.

Profit margins slid quickly into the red for pork and 
poultry and have now done the same thing with beef pric-
es amid the cattle shortage. Culminating thoughts of over 
supply on pork and poultry while the opposite effect is 
happening on the beef side, we can only imagine the 
squeeze the meat giants are feeling right now. We haven’t 
seen the last announcement from the company as they 
adapt to the marketplace. 

On the beef side of things, nearly 40,000 less head of cat-
tle were slaughtered in the last reported week compared 
to last year at this time. This trend will most likely hold 
true with the smaller cow herd we are operating with fur-
ther liquidation still happening, although that is starting to 
have breath of slowing down. WLJ looks for ranchers to 
begin to hold more replacement females back this coming 
year, but that won’t equal herd expansion in the short 
term. This has caused analysts like CattleFax to boast 
strong numbers for feeder calves this summer, touting an 
increase in the mid $20s/cwt for lighter feeder cattle and 
$9/cwt for fed steers. 

Profit margins for packers continue to operate in the red 
while feeders are bouncing back and forth nearly every 
week. This is mostly helped by feed costs being 30-50% 
less than a year ago, depending on their geography. By all 
accounts, regions that have suffered heavy drought the last 
few years are seeing additional moisture and regions look 
to recover in 2024-25. Forecasts for a lighter snowpack in 
the North and West are calling for a wet late spring which 
should help turnout and summer capacities on permits 
and higher ranges. All outlooks for cattle producers in 
2024 look positive.

According to the Sterling Beef Profit Tracker, beef pro-
cessing capacity utilization was down 6.4% from last year 
at this time. Thinking about all the moderate sized facili-
ties that have come on to the marketplace over the last 18 
months, a shorter supply, and demand holding strong at 
the consumer level, the beef market is going to take a toll 
on the Big Four’s budgets. Especially where it’s predicted 
to finish cattle at a cost in the mid $2,000s. 

This is going to be something we all need to pay atten-
tion to. Shifts in all the major proteins in the coming year 
are going to give a much clearer picture of how the Big 
Four are going to maneuver through a bumpy road with 
potholes filled with red ink. Disdain is still the undertone 
from cattle producers towards the packer, but unfortu-
nately, we need each other for survival. — LOGAN IPSEN

CCOMMENTSOMMENTS
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If you breathed a sigh of relief that 
USDA did not vow to break up the big 
packers, destroy our value-added beef 

quality successes or open the field for trial attorneys to 
wage a tobacco, tire or Roundup-style jihad on the beef 
industry, I hope you enjoyed the brief respite. The most 
recent news is mixed, with some directly hobbling the 
beef industry

Letitia James, the infamous New York attorney general 
who has been persecuting former President Donald 
Trump to raise millions for New York government, has 
announced her newest fundraising persecution target will 
be JBS. She apparently doesn’t like the company’s claims 
regarding net zero emissions by 2040 and quotes United 
Nation’s “Livestock’s Long Shadow” faulty data.

The Securities and Exchange Commission (SEC), which 
has traded its assigned job of regulating securities trading 
for woke policy objectives, did back off part of its three-
stage climate change advocacy crusade. It retreated from 
Stage 3 reporting, which would have required farmers and 
ranchers to account for all the greenhouse gas emissions 
they were responsible for, and report to publicly traded 
companies they supply. Reportables included things like 
tires used, fuel consumed, miles traveled, methane from 
ruminating cows and heaven knows what else.

Stages 1 and 2 remain in place, meaning all other busi-
nesses in our supply chain, in fact nearly every business 
in the economy, will still have to spend millions to a) 
comply and/or b) hire lawyers or join lawsuits trying to 
stop yet another government attempt to run the world.

The Environmental Protection Agency has already 
proposed to tighten wastewater rules that would force all 
packers to spend millions in compliance and force 
smaller packers to shut down, unable to bear the cost.

It is typical of the big government/socialist efforts that 
one wing requires some mandates in direct cross pur-
poses with another wing, all striving for more power and 
control. The same Biden administration that is granting 
millions of taxpayer dollars to finance smaller and re-
gional packers, especially ones that don’t exist yet, is on 
the other side of the fence, trying to impose wastewater 
regulations that would put existing smaller operations out 
of business.

Irony? Or just stupidity?
The same folks who decry concentration in industries, 

hate big business—President Joe Biden felt compelled to 
claim he was a “capitalist” and “not anti-corporation” in 
his State of the Union presidential campaign speech—fail 
to understand that every regulation and restriction they 

place on businesses in an industry forces more concentra-
tion, higher prices for consumers and steals funds for 
innovation. The big businesses the regulators hate are the 
ones that can manage to comply while smaller ones can-
not.

The latest salvo: USDA announced a final rule that 
would essentially force most beef sold at retail to no lon-
ger be labeled “Product of USA.” Use of the label is “vol-
untary” but most all the beef processed—the high-qual-
ity, safely processed beef consumers depend on and pay 
for—could no longer bear such a label. And putting an 
American flag on the package without the verbiage is 
prohibited, too.

USDA claims they are doing this in the name of “trans-
parency.” Practically speaking, what they are really doing 
is kowtowing to consumer activists who want to damage 
or destroy American beef production and industry activ-
ists with short-sighted goals of hurting packers, damaging 
export markets, stopping beef imports (needed lean beef 
for grinding) and wreaking revenge on mainstream cattle 
and beef production.

We’ve really been down this road before. The awful 
mandatory county-of-original labeling (MCOOL) ex-
periment proved the surveys were accurate—origin was 
not among the top half dozen factors consumers consid-
ered in buying beef. Most consumers did not notice the 
label change and continued relying on the branded beef 
and/or retail reputation, appearance, past tasting and 
cooking experience and price, just like before.

And the price boosts the MCOOL proponents were 
claiming never happened. The big and regional packers 
either ignored the whole thing or concentrated Canadian- 
or Mexican-sourced cattle in one plant or on certain days.

The skeptics claiming beef package segregation was a 
packer myth have never explained how to track the 
nearly 600 or so pieces of meat from each carcass through 
a plant and have stymied all electronic tracking of cattle 
to enable a practical U.S. “born, raised and processed” 
label. 

We operate in a world wherein businesses that produce 
things, employ people and supply consumers constantly 
have to sue their government—individually or as associa-
tions—to keep the government regulations from putting 
them out of business. — Steve Dittmer, WLJ columnist

(Steve Dittmer is the author of the Agribusiness Free-
dom Foundation newsletter. Views in the column do not 
necessarily represent the views or opinions of WLJ or its 
editorial staff.)

DDITTMER’S ITTMER’S TTAKEAKE THEY WILL NOT  
LEAVE US ALONE

GGUEST UEST OOPINIONPINION WHY ARE EU FARMERS 
PROTESTING?

Tractors are in the streets in Paris, Rome, Brussels and 
many other cities and towns across Europe this winter. 
The continuing farmer protests in several European coun-
tries have many motivations, some common to all and 
some particular to specific nations. 

European farmers are burdened by debt, the continuing 
economic impacts of the COVID-19 pandemic, lower grain 
prices due to disruptions from the war in Ukraine, climate-
driven regulations, import competition and an agricul-
tural support system that is not able to cope with these 
challenges.

It is also an election year in the European Union (EU)—
for the EU Parliament in June 2024, with the formation of 
a new EU Commission also on the horizon. There are 
also upcoming national elections in several countries, 
including Austria, Belgium and the United Kingdom.

Specific nations have their individual reasons for pro-
tests. Farmers’ top concerns vary from Germans protest-
ing government cuts in diesel subsidies to French protests 
against trade deals and environmental rules that add costs 
and lower production. 

Polish farmers have blocked border crossings to stop 
imports of lower-priced grain from Ukraine. Farmers in 
Belgium, Italy, Greece, the Czech Republic and Spain are 
also taking to the streets to show the public their anger 
about new and costly rules that are being imposed on 
farmers. They are fed up with mandates and regulations 
designed without their input. 

Farmers across Europe are urging EU officials to deal 
with farmers’ concerns over prices and bureaucratic rules 

that limit their ability to produce food and prosper. In 
response, the EU Commission is taking action to stop a 
new rule, part of the EU’s so-called Farm to Fork strategy 
to deal with climate change, which would have required 
farmers to cut their pesticide use in half by 2030.

A sign of what was to happen began in 2019 in the Neth-
erlands. Farmers drove their tractors to a protest of the 
Dutch government’s plan to sharply reduce nitrogen 
emissions from farms by halving the number of livestock 
in the country. Farmers formed a new political party that 
has achieved enough support to become a part of the 
government.

Across the pond, farmers in the U.S. are dealing with 
some of the same issues as their European counterparts, 
but in a different way. Through the Food and Agriculture 
Climate Alliance, farmers worked with other groups to 
muster support for voluntary, market-driven and incen-
tive-based programs to include sustainable practices in 
their farming operations. And farmers and ranchers are 
continuing discussions with Congress about the farm bill, 
pressing for assurance that the legislation is fiscally sound 
and responsive to producer’s needs. 

One thing seems certain—old lessons have to con-
stantly be learned by those in power: working with your 
nation’s farmers, instead of imposing top-down regula-
tions, remains the best way to maintain a necessary and 
productive agriculture. Leaders must listen to those clos-
est to the issues. — Dave Salmonsen, American Farm 
Bureau Federation senior director of government af-
fairs
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Slaughter cow prices 
continue to move higher 
with declining cow inven-
tories and reduced cow 
slaughter. Boning cow pric-
es in Oklahoma auctions 
averaged $118.54/cwt (av-
erage dressing) for the 
week ending March 8 (Fig-
ure 1). Slaughter cow prices 
for the week ranged from 
$126.87/cwt for high-dress-
ing breaking cows to 
$99.13/cwt for low-dress-
ing lean cows.   

Slaughter cow prices are 
driven by the price of 90% 
lean beef trimmings (90s), 
which posted a price of 
$317.36/cwt the first week 
of March. This is a record 
high price for 90s in data 
back to 1978 and undoubt-
edly an all-time record 
weekly price. The supply of 
non-fed beef (cows plus 
bulls) is down 12.7% year 
over year thus far in 2024, 
the result of a 13.1% year-
to-date decrease in cow 
s laughter.  Dair y  cow 
slaughter is down 15% and 
beef cow slaughter is down 
11.4% year over year, while 
bull slaughter so far in 2024 
is down 9.4% from one year 
ago. 

Lean beef trimmings are 
a key component of ground 
beef production. A wide 
variety of lean and fatty 
trim products are used to 
provide ground beef sup-
plies for food service and 
retail grocery markets. A 
standard reference for 

ground beef values is the 
ratio of five pounds of 90s 
to 1 lb. of 50s (50% lean 
trimmings), which is equiv-
alent to 83.3% lean ground 
beef. 

The increased price of 
90s has pushed this refer-
ence price of wholesale 
ground beef to $281.28/cwt 
in the first week of March. 
This reference price of 
ground beef was exceeded 
only one week during the 
pandemic disruptions in 
2020 and is otherwise at an 
all-time high. 

The major portion of U.S. 
beef imports is lean beef 
used for the ground beef 
market. As domestic lean 
beef supplies decrease and 
prices increase, markets 
respond with increased 
beef imports to moderate 
impacts domestically. Ac-
cordingly, beef imports in 
2023 increased 9.9% year 
over year. 

In the latest data for Jan-
uary, beef imports were up 
38.1% year over year. Beef 
imports are typically front-
loaded in the new year as 
countries, especially Brazil, 
scramble to fill the unas-
signed “other country” im-
port quota. Monthly im-
ports will moderate later in 
the year and total imports 
for 2024 are projected to 
increase 12-13% year over 
year.

S l a u g h t e r  c o w  a n d 
wholesale ground beef 
prices are expected to move 

higher in the coming 
months. Net cow culling 
(beef and dairy) decreased 
to 17.2% in 2023 from the 
cyclical peak of 17.8% in 
2022. However, during the 
last herd expansion, net 
cow culling decreased to a 
low of 13.3% in 2015. 

Without herd rebuilding, 
cow slaughter will decrease 
in 2024 simply because cow 
inventories are smaller; if 
herd rebuilding begins in 
earnest  in 2024,  cow 
slaughter will decrease 
more sharply. — Derrell S. 
Peel, Oklahoma State Uni-
versity Extension live-
stock marketing specialist

Slaughter cattle and ground beef market soars

QUEEN ANNE
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While January beef ex-
ports were slightly below 
last year’s volume, export 
value trended significantly 
higher, according to Janu-
ary data released by USDA 
and compiled by the U.S. 
Meat Export Federation 
(USMEF). Lamb exports 
were also strong in Janu-
ary, posting the highest 
value in more than four 
years.

January beef exports to-
taled 99,764 metric tons 
(mt), down 1% from a year 
ago. But export value 
climbed 9% to $763.8 mil-
lion, as value trended high-
er year-over-year to South 
Korea, Japan, Mexico, Can-
ada, Central America, the 
Caribbean and Hong Kong. 
Beef variety meat exports 
increased 12% from a year 
ago to 23,138 mt, while 
value climbed 16% to $89 
million, led by growth in 
Japan, Egypt, Mexico, Ko-
rea, Peru and China/Hong 
Kong. 

“While USMEF expects 
2024 to be another chal-
lenging year in terms of 
beef supply availability, 
the upward trend in export 
value is a positive sign,” 
said USMEF President and 
CEO Dan Halstrom. “The 
inventory has been cleared 

and customers in Asia are 
reloading on U.S. beef. 
There is also more opti-
mism in Asia’s foodservice 
sector, especially in Korea. 
Combined with the recent 
strength we’ve seen in the 
Western Hemisphere, this 
bodes well for beef de-
mand in the coming year. 
January was also an excel-
lent month for beef variety 
meat exports, which are 
especially important for 
maximizing the value of 
every animal.” 

Lamb exports 
largest in 10 months

January exports of U.S. 
lamb totaled 303 mt, up 
28% from a year ago and 
the largest since March. 
Export value increased 
53% to $1.7 million, the 
highest monthly value 
since December 2019. Ex-
port growth was led by the 
Caribbean and Canada, 
while exports to Mexico 
also increased year-over-
year in value.

A detailed summary of 
the January export results 
for U.S. beef, pork and 
lamb, including market-
specific highlights, is avail-
able from the USMEF web-
site, usmef.org. — USMEF

Beef export value 
above year ago

Postpartum interval 
(PPI) is the time between 
calving and rebreeding 
and plays a significant role 
in herd reproductive effi-
ciency. A cow’s reproduc-
tive success is determined 
by her ability to produce a 
live calf, resume estrous 
and rebreed within a 365-
day window. Minimizing 
PPI can increase the repro-
ductive success of any cow 
herd. The following are 
factors and management 
strategies that can influ-
ence PPI.

Calf pres ence. The 
suckling activity of a calf 
can inhibit the release of 
hormones needed for a 
cow to resume estrous 
post-calving. Short-term 
calf removal 48-72 hours 
before breeding has been 
shown to hasten the re-
sumption of estrous and 
increased pregnancy rates. 
Removing calves may not 
be feasible for some opera-
tions, in addition to poten-
tial influence on overall 
calf performance.

Body condition score 
(BCS). Nutrition plays a 
critical role in PPI. The 
postpartum interval will 
increase when a cow’s nu-
tritional requirements are 
unmet. Cows with a low 
BCS will have longer PPI as 
they have fewer body 
stores. A cow will prioritize 
nutrients for providing for 
the calf on the ground be-
fore she allocates those 
resources for the resump-
tion of estrous. Maintain-
ing cows at a BCS between 
5 and 6 through calving to 

rebreeding can minimize 
PPI and increase breeding 
success.

Age. Heifers have longer 
PPI than older cows. First-
calf heifers are still growing 
when they calve and will 
prioritize growth over re-
production, resulting in a 
longer PPI. Feeding first-
calf heifers separately from 
the mature cows can help 
to minimize anestrus. 
Breeding heifers two to 
three weeks before the rest 
of the herd can provide the 
heifer a little more time to 
recover from calving and 
resume estrous.

Dystocia. Dystocia can 
lead to increased PPI. Min-
imizing dystocia through 
the use of calving-ease 
bulls, proper heifer devel-
opment and calving assis-
tance when needed can all 
help reduce dystocia and 
PPI.

Bull stimulation. The 
presence of a bull has been 
shown to decrease PPI. 
Cows exposed to bulls 40 
days after calving have 
demonstrated the best re-
sults. Fence line exposure 
is as effective as having 
bulls mixed in with the cow 
herd.

Estrous synchroniza-
tion. The use of progestin 
estrous synchronization 
protocols will initiate es-
trous cycles, and timed AI 
protocols have been shown 
to increase the proportion 
of anestrous cows to cycle 
and become pregnant. — 
Randie Culbertson, Iowa 
State University Exten-
sion cow-calf specialist

Be in the know about 
postpartum interval
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Comments sought on UT monument plan
The Bureau of Land Management is seeking comments 

on a draft plan to guide management of the Bears Ears 
National Monument. The proposed plan includes five 
alternatives that were determined in collaboration with 
the Bears Ears Commision, a group comprising several 
Tribes. “While the draft management plan offers five dif-
ferent alternatives, public feedback will help us to refine 
the final plan,” said Acting Manti-LaSal Forest Supervisor 
Barbara Van Alstine. “It’s through these public comments 
we are able to find the best course forward.” The preferred 
alternative allows the public use of the monument, while 
protecting monument resources. A total of 88% of the 
monument would be made available for grazing (nearly 
1.2 million acres) and the review and processing of grazing 
permits would be prioritized. Leases that are voluntarily 
relinquished would be retired from future grazing. The 
number of livestock able to graze within the monument 
is the same in the preferred alternative and two of the three 
other action alternatives. To submit input and view the 
alternatives in their entirety, visit tinyurl.com/3hdfch9k. 
Comments may also be mailed to ATTN: Monument 
Planning, BLM Monticello Field Office, 365 North Main, 
Monticello, UT 84535. Comments are due by June 11.

Greens seek CA owl protections
A group of environmental groups recently petitioned 

the California Fish and Game Commission to protect five 
populations of the western burrowing owl under the state’s 
Endangered Species Act. The petition requests endan-
gered status for the species in southwestern California, 
central-western California and the San Francisco Bay 
Area, and threatened states in the Central Valley and 
southern desert range. “These fascinating ground-dwell-
ing owls need relief from their homes being bulldozed for 
irresponsible development,” said Jeff Miller with the 
Center for Biological Diversity. The group contends the 
owls have suffered habitat loss from exurban sprawl, 
converting grasslands to ag lands and large-scale wind 
and solar energy development. Petitioners include the 
Center for Biological Diversity, Defenders of Wildlife, Bur-
rowing Owl Preservation Society, Santa Clara Valley 
Audubon Society, Urban Bird Foundation, Central Valley 
Bird Club and San Bernardino Valley Audubon Society.

Extra funding available for TX fire relief
USDA is opening a special disaster sign-up for $6 million 

in extra funding through the Environmental Quality Incen-
tives Program for Texas producers who have been im-
pacted by wildfires. Applications must be submitted to the 
Natural Resources Conservation Service (NRCS) by April 
8 to be considered for the funding. “Loss of vegetation not 
only affects forages for livestock and wildlife habitat, but 
it can lead to increased soil loss due to erosion from wind 
and water,” said Kristy Oates, NRCS state conservationist 
in Texas. We know many of our Texas producers were hit 
hard by this disaster and we are here to help.” Assistance 
includes practices aimed at replacing damaged infrastruc-
ture and management and recovery of affected lands. For 
more information, producers should contact their local 
USDA Service Center or visit nrcs.usda.gov.

Congress reintroduces water rights bill
Members of Congress have reintroduced legislation that 

would protect private water rights. Republican Reps. 
Celeste Maloy (UT-02), Ron Estes (KS-04), Doug Lam-
born (CO-05), Russ Fulcher (ID-01) and Andy Biggs (AZ-
05) reintroduced the Water Rights Protection Act to pre-
vent the federal government from seizing privately owned 
waters. Sens. John Barrasso (R-WY), Jim Risch (R-ID) and 
Mike Crapo (R-ID) introduced companion legislation in 
the Senate. “Unfortunately, federal agencies have a long 
history of undermining our water laws by requiring co-
ownership of water rights as a condition for permit agree-
ments on federal lands,” Maloy said in a statement. The 
legislation would prevent the Interior and Agriculture 
departments from mandating water users transfer water 
rights to the U.S. or purchase water rights in the name of 
the U.S. as a condition of any permit, lease or other use 
agreement. The bill would also prevent unlawful seizures 
of groundwater and recognize state water law and require 
coordination with states.

Corporate Transparency Act blocked
A federal judge has blocked the Corporate Transpar-

ency Act (CTA), ruling the act is unconstitutional. The CTA 
was enacted as part of the Anti-Money Laundering Act of 
2020. “The Government says that the CTA is within Con-
gress’ broad powers to regulate commerce, oversee foreign 
affairs and national security, and impose taxes and re-
lated regulations,” Judge Liles C. Burke wrote in the March 
1 ruling, according to a Reuters report. “Because the CTA 
exceeds the Constitution’s limits on the legislative branch 
and lacks a sufficient nexus to any enumerated power to 
be a necessary or proper means of achieving Congress 
policy goals.” The ruling came as the result of a legal chal-
lenge by the National Small Business Association against 
the secretary of the U.S. Treasury Department.

Legal LedgerLegal Ledger

Thawing does not seem to 
have an impact on the qual-
ity of beef by the time it hits 
the consumer’s table, ac-
cording to a study by a Kan-
sas State (K-State) University 
graduate student.

Meat science student 
Lindsey Decker recently re-
ported her results of tests on 
the palatability of strip loin 
steaks during K-State’s Cat-
tlemen’s Day.

“With the rise in direct-to-
consumer beef marketing, 
and consumers more fre-
quently freezing beef due to 
supply chain disruptions, it 
was our goal to determine 
whether the method of 
thawing beef steaks effected 
sensory characteristics and 
instrumental quality mea-
sures,” Decker said.

Decker said the USDA lists 
many ways to thaw frozen 
beef, but little information is 

available on how thawing 
impacts beef quality and 
consumer’s eating experi-
ence. Beef is known as a pre-
mium protein product and 
consumers expect a high-
quality eating experience 
each time they eat it, she 
said.

In her study, Decker tested 
multiple USDA thaw meth-
ods, including thawing in the 
fridge, microwave and cold 
water; and cooking directly 
from the frozen state. She 
also tested two methods 
commonly utilized by con-
sumers: thawing in hot water 
and thawing on the counter. 
Decker worked with trained 
and consumer sensory pan-
elists.

“Our trained panelists 
were trained over several 
days to determine specific 
quality characteristics, such 
as beef flavor attributes, con-

nective tissue level, or juici-
ness, while consumers were 
pulled from the Manhattan 
area and had no training,” 
Decker said. “The goal of 
running all of these tests was 
to find any differences 
caused by the various thaw-
ing methods; whether they 
were detectable by consum-
ers; and provide further con-
text to those results through 
the instrumental measures.”

Decker used instrumental 
quality measures such as 
Warner-Bratzler Shear Force 
as an indicator of tender-
ness, pressed juice percent-
age as an indicator of juici-
ness and performed labora-
tory assays such as TBARs as 
an indicator of lipid oxida-
tion.

“As a whole, the thawing 
method does not have an 
impact on the palatability of 
strip loins steaks,” Decker 

concluded, noting that con-
sumers detected no signifi-
cant differences among all 
six thawing methods, and 
trained panelists found few 
differences across all six 
thawing methods.

“Consumers should be 
sure to consider food safety 
and choose whichever 
method best suits their 
needs,” Decker said. “Re-
search such as this allows 
consumers to understand, 
and best manage beef at 
home so they continue to 
have excellent eating experi-
ences.”

Decker’s full report, and 
other research reports pre-
sented during this year’s 
Cattlemen’s Day, is available 
online from K-State’s De-
partment of Animal Sciences 
and Industry, tinyurl.
com/4jfk9pww. — K-State 
Research and Extension

Thawing method does not 
seem to affect beef quality
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ANNUAL BULL SALE
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In late February, de-
struction hit the Texas 
Panhandle in the form of a 
historic wildfire. The fire 
rapidly spread across more 
than 1 million acres, estab-
lishing it as the largest 
wildfire in Texas’ history. 

The Smokehouse Creek 
Fire began on Feb. 26 just 

outside of Stinnett, TX, 
and was among several 
wind-driven fires with un-
determined official causes. 
Warm temperatures and 
windy conditions in Texas 
facilitated the fires’ spread, 
and within 24 hours, they 
had engulfed over 500,000 
acres of land.

As of March 12, the fire 
was reported to be 90% 
contained, according to 
InciWeb, an emergency in-
formation system provided 
by the U.S. Forest Service.

Running P Cattle 
Drew Perez is one of the 

many ranchers who en-
dured the devastation of the 
Smokehouse Creek Fire.

Around five years ago, 
Drew and his wife, Lauren, 
branched out from the fam-
ily operation to establish 
their own enterprise from 
the ground up outside Can-
yon, TX. Drew grew up on 
a commercial and purebred 
Hereford operation while 
Lauren was raised on a di-
versified farm. A common 
passion for livestock judg-
ing united the pair in col-
lege. Now, Drew and Lau-

ren have a daughter, Mila, 
and a son, Myles, and oper-
ate Running P Cattle Co.

Drew and Lauren start-
ed their ranch with a 
small herd of 10 head and 
expanded Running P to 
about 10 times its original 
size before the fire struck.

“This calf crop was the 
year we were excited for. We 
felt it was finally going to be 
the year the world could see 
the genetics that we could 
put together. We had high 
hopes that in 2025 we could 
highlight these calves in an 
inaugural live bull sale,” 
Drew told WLJ. “We’ve 
worked so hard to get there, 
and this year was going be 
the year that we actually had 
some numbers and some 
volume to take that next 
step—to take this from be-
ing a sideline deal to more 
of a full purebred operation.”

The ranch had reached a 
stage where it felt nation-
ally recognized, Drew con-
tinued. Running P was 
coming off victories earlier 
this year in Oklahoma City 
and Fort Worth, where they 
won the Supreme Top 5 and 
Champion Hereford Bull at 
Cattlemen’s Congress, and 

the Reserve Champion Her-
eford Bull at the Fort Worth 
Stock Show. Drew and Lau-
ren had put in 50 embryos 
last year and many of the 
ranch’s cows were AI’d to 
the champion bull, set to 
calve on the day the fire hit.

“We had newborn em-
bryo calves that were born 
on top of ash,” Drew said. 
“It was mind blowing to see 
some of those calves. I don’t 
know how they made it.”

While not all the newborn 
calves survived, Drew said 
two were miraculously un-
touched by the fire. One calf 
was found in a 2-foot square 
of green grass, surrounded 
by miles of burnt pasture. 

“We are trying to look at 
as many positives as we can 
and focus our future around 
the few that did survive,” 
Drew said, “and we did have 
some cattle that made it.”

Fire strikes
The day before the fire 

struck where the ranch 
keeps cattle near Canadian, 
TX, the fire was still about an 
hour-and-half drive away. 
Drew said they knew the fire 
was close but at that point, 
didn’t think they were at risk 
of being in the fire’s path. 
The following morning, the 
wind was roaring and that’s 
when Drew’s concern grew. 
They headed north to Cana-
dian, about an hour-and-a-
half drive from Canyon, to 
assess the situation and 
were confronted with the 
magnitude of the fire.

After stopping to talk with 
a firefighter on scene in Ca-
nadian, Drew learned the 
wind was set to change di-
rection several hours earlier 
than anticipated, and with-
in 30 minutes there was go-
ing to be “a fire 80 miles 
wide coming right at you.”

“And he was right,” 
Drew said. “The wind did 
switch early.”

At that moment in time, a 
feeling of helplessness took 
over, Drew said. It was too 
late to do much, but he head-
ed out into the pastures and 
tried to find the best area for 
cattle to hunker down. He 
called cows onto natural gas 
station leach pads in one 
pasture and left cows in an-
other pasture bedded down 
in a big dirt pond.

He considered cutting 
fences to let cattle out, but 
ultimately decided against it. 

“What do you do if one 
gets on the highway and a 
family of four is trying to beat 
that fire out of there, and 
they run into that cow on the 
road?” he asked. “That kind 
of stuff wasn’t worth it. And 
there wasn’t anywhere for 
them to go, either.”

The following morning, 
they went back to check pas-
tures. The cows in the pas-
ture with the pond, the re-
cips and Angus cows, fared 
the best, while the registered 
Herefords in another pasture 
weren’t as lucky. The major-
ity of Herefords were lost to 
the fire, and Drew estimates 
nearly half of the ranch’s 
herd was killed in total.

“It’s sickening to drive 
through,” Drew said. “We 
had to put several of them 
down that were down and 
burnt. It was the hardest 
thing I have had to do in 
my life. Many of these were 
the foundation females of 
our operation that got us 
to where we were.”

When they were finally 
able to go back into Cana-
dian and haul cattle out to 
Canyon, there was an-
other 10 head that had to 
be put down due to severe 
burns and injury. The 
surviving cattle are being 
nursed back to health, be-
ing ran through the chute 
every day to doctor burnt 
eyes, feet and udders.

“We are trying to hold 
together what we can,” 
Drew said.

The entire county is 
scorched, with not a single 
blade of grass in sight, he 
said. Ranchers were told 
at a Farm Service Agency 
meeting shortly after the 
fire that Hemphill County 
was 87% burnt land. Adja-
cent counties fared the 
same. Early reports esti-
mate breeding females 
lost total over 15,000 head.

“We’re fortunate, really, 
if you look back on it,” Drew 
said. “A lot of people lost 
400, 500 head in the fire.”

Resilience and 
community

Throughout the fire and 
the aftereffects, Drew said the 
community support has 
been tremendous. “You go 
through something like that, 
it’s very humbling to see just 
how many people care and 
how many true friends you 
have,” he said. “We’ve been 
blown away by the support, 
the phone calls and texts, and 
people dropping whatever 
they have to come and help.”

People have driven 
eight, 10 hours to deliver 
hay and feed, and some 
just showed up to be there 
for them, Drew said.

“It’s truly amazing to see 
how this industry rallies and 
supports and cares for peers,” 
he said. “It lets you know 
you’re in the right spot.”

For those wanting to do-
nate time or resources to 
ranchers affected by the 
Texas wildfires, there are 
ongoing efforts collecting 
hay and feed donations, 
along with monetary dona-
tions. For general informa-
tion about donations or 
relief efforts, those inter-
ested may contact Texas 
A&M AgriLife Extension at 
806-354-5800. The Texas 
Cattle Feeders Association 
also has donation resourc-
es available at its website, 
tcfa.org. Several funds have 
been set up for donations.

Scorched land will need 
to rest at least through the 
summer, probably closer 
to the end of fall, Drew 
said. While many ranchers 
have most needs met suf-
ficiently right now, those 
holding onto their cows 
are going to face a long-
term battle of feeding hay 
until the land heals.

Despite the setbacks and 
the long path to recovery, 
he speaks of resilience and 
optimism. “Tough times 
present themselves, but 
tough people come out of 
it and come back stronger,” 
Drew said. “As long as you 
have your health and peo-
ple are still alive, then we 
can rebuild cow herds and 
the grass will grow back in. 
We can rebuild fences. I 
think we were just very for-
tunate that a fire of that 
magnitude didn’t take 
more lives or more peo-
ple’s homes.” — Anna Mill-
er, WLJ managing editor

with Drew Perez
This exclusive column found only in 
WLJ features unique perspectives from 
some of the nation’s top producers, 
marketers, animal health 
experts, economists 
a n d  m o r e .

Courtesy photo
Drew, Lauren, Mila and Myles Perez.

Fire began on Feb. 26 justexperts, economists 
a n d  m o r e .
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An Oklahoma producer re-
cently asked about which bulls 
to purchase for their commer-
cial cow-calf operation. The 
operation needs two more 
Angus bulls this spring and has 
narrowed the selection list 
down to five bulls which were 
all available to purchase pri-
vate treaty (see Figure 1).

The bulls are all spring year-
lings and will be approximate-
ly 15 months of age at turnout 
and accordingly should be 
expected to cover 15 cows this 
year. All the bulls have passed 
a breeding soundness exam 
and sell with a registration pa-
per and a breeding soundness 
warranty. So, the buying deci-
sion boils down to identifying 
the right bulls for this opera-
tion. The right bulls to buy are 
the ones most capable of add-
ing value to the calf crop sired 
relative to their purchase price. 
In order to do so the bulls need 
to:

• Complement the females 
to which they will be mated.

• Offer genetic values of eco-
nomic relevance to the mar-
keting endpoint of the calves 
they will sire. 

This operation intends to 
use the bulls as terminal sires 
on spring-calving cows, 4-6 
years of age. After weaning, the 
calves will run on cool-season 
grass until marketed as year-
lings. In this operation the trait 
of primary economic impor-
tance is Yearling Weight (YW).

In order to calculate the 
profit potential of each bull, we 

will assume each bull will sire 
135 calves over their lifetime of 
service, each will have the 
same salvage value and the 
value of a pound of yearling 
weight sired will be $2.

Using the least expensive 
bull as our starting point:

• Bull 5 serves as the base-
line for least YW sired with a 
108 YW EPD at expense of 
$5,500.  

• Bull 1 is expected to sire 12 
pounds more YW per calf, this 
multiplied by 135 calves results 
in an additional 1,620 lbs. A 
total of 1,620 lbs. of YW at a 
value of $2 equals $3,240. The 
purchase price of Bull 1 is 
$4,500 more than Bull 5. 

$3240 - $4,500 = $ -1,260. 
So, Bull 1 is a worse choice 

than Bull 5 by $1,260.
• Bull 2 is expected to sire 33 

lbs. more YW per calf, this mul-
tiplied by 135 calves results in 
an additional 4,455 lbs. A total 
of 4,455 lbs. of YW at a value of 
$2 equals $8,910. The pur-
chase price of Bull 2 is $2,500 
more than Bull 5. 

$8,910 - $2,500 = $6,410. 
So, Bull 2 is a superior choice 

than Bull 5 by $6,410. 
• Bull 3 is expected to sire 27 

lbs. more YW per calf, this mul-
tiplied by 135 calves results in 
an additional 3,645 lbs. A total 
of 3,645 lbs. of YW at a value of 
$2 equals $7,290. The pur-
chase price of Bull 3 is $7,000 
more than Bull 5. 

$7,290 - $7,000 = $290. 
So, Bull 3 generates $290 

more relative to his purchase 

price than Bull 5.
• Bull 4 is expected to sire 49 

lbs. more YW per calf, this mul-
tiplied` by 135 calves results in 
an additional 6,615 lbs. A total 
of 6,615 lbs. of YW at a value of 
$2 equals $13,230. The pur-
chase price of Bull 2 is $2,000 

more than Bull 5. 
$13,230 - $2,000 = $11,230. 
So, Bull 4 is a vastly superior 

choice than Bull 5 by $11,230. 
Another way of looking at 

the buying decision is looking 
at the cost over their lifetime of 
service.

• Bull 5 will sire 135 calves at 
a cost of $5,500.

• Bull 4 will sire 135 calves 
while paying this cow-calf op-
eration $5,730 for the opportu-
nity. 

• Bull 3 will sire 135 calves at 
a cost of $5,210

• Bull 2 will sire 135 calves 
while paying this operation 
$910 for the opportunity.

• Bull 1 will sire 135 calves at 
a cost of $6,760. — Mark Z. 
Johnson, Oklahoma State 
University Extension beef 
cattle breeding specialist

Anyone who has ever had a 
respiratory infection knows 
how hard it can be to clear the 
body and how miserable it 
can make a person feel.

In much the same way, beef 
cattle can also experience re-
spiratory disease that may 
start as a virus and turn into 
bacterial pneumonia, said the 
experts at Kansas State (K-
State) University’s Beef Cattle 
Institute on a recent “Cattle 
Chat” podcast. The focus of 
this discussion was on myco-
plasma pneumonia, which 
may require a different treat-
ment protocol than other 
forms of respiratory disease, 
said the K-State veterinarians.

“Mycoplasma pneumonia 
is atypical because it is a 
smaller bacterium that 
doesn’t have a cell wall and it 
is more contagious than some 
of the other respiratory ill-
nesses,” said K-State veteri-
narian Brad White.

K-State veterinarian Brian 
Lubbers added: “Because it is 
an atypical bacterium, some 
of the antibiotics that we 
would use to treat bovine re-
spiratory disease just simply 
won’t work against mycoplas-
ma.”

The veterinarians said that 
this type of pneumonia has a 
longer disease onset than 
other types of respiratory ill-

nesses. 
“Mycoplasma pneumonia 

often develops in chronically 
ill animals that have had a 
severe disease challenge and 
it may take 30-40 days to ap-
pear in the herd,” White said. 

Lubbers said mycoplasma 
pneumonia can lead to other 
syndromes in the animal’s 
body, such as a joint infection 
or an ear infection. 

“In a lot of cases the calf 
starts with a respiratory infec-
tion and then weeks or 
months later they have swol-
len knee joints or even a head 
tilt, which are signs that they 
may be experiencing myco-
plasma infections,” Lubbers 

says. 
If producers suspect myco-

plasma infections in the herd, 
White and Lubbers said that 
they should reach out to the 
local veterinarian for guid-
ance. 

“The diagnostic test for this 
bacterium is different and it 
doesn’t always show on a rou-
tine bacterial culture so it is 
important to work with the 
veterinarian to get the right 
diagnosis and treatment pro-
tocol,” Lubbers said. 

To hear the full discussion, 
listen to the Cattle Chat pod-
cast on your preferred stream-
ing platform. — K-State Re-
search and Extension

Understanding mycoplasma pneumonia

Comparing bulls to buy for your operation

Figure 1.

ID CED BW WW YW CEM HP MW Marb $B Price 
1 12 0.2 70 120 9 13 76 0.35 154 $10,000
2 4 2.9 82 141 12 6 96 0.79 180 $8,000
3 15 0.1 78 135 14 17 86 1.80 215 $12,500
4 5 3.5 91 157 8 5 99 0.71 185 $7,500
5 11 0.7 63 108 8 10 65 1.90 189 $5,500
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JBS USA Food Company 
and Tyson Foods reached a 
combined $127.3 million set-

tlement with a group of cur-
rent and former employees 
who alleged in a 2022 lawsuit 

the companies conspired to 
suppress wages, according to 
a motion filed in a federal 

court.
In November 2022, a group 

of employees filed a class-ac-
tion lawsuit in the U.S. District 
Court for the District of Colo-
rado. That lawsuit alleges a 
group of food companies con-
spired to keep wages low, 
damaging the employees’ fu-
ture earnings potential.

In August 2023, the plaintiffs 
announced a $10 million set-
tlement with Seaboard Foods 
and an agreement with Tri-
umph Foods to cooperate in 
the ongoing case against the 
other companies. In addition, 
the plaintiffs agreed to a $1.3 
million settlement with Per-
due Farms Inc.

According to the latest set-
tlement announced in federal 
court at the end of last week, 
Tyson agreed to pay $72.3 mil-
lion and JBS $55 million—
bringing the grand total to 
about $138.5 million.

“The sizable financial recov-
ery alone would render the 
settlement agreements ade-
quate but the settlement 
agreements also contain 
meaningful cooperation terms 
that will help plaintiffs to pros-
ecute their antitrust claims 
against the remaining defen-
dants,” according to a motion 
for preliminary approval of the 
agreement filed in court.

Settlements have not been 
reached with the remaining 
defendants in the case, includ-

ing Cargill Inc., Cargill Meat 
Solutions Corp., Hormel 
Foods Corp., American Foods 
Group LLC, Seaboard Foods 
LLC, National Beef Packing 
Company, Iowa Premium 
LLC, Smithfield Foods Inc., 
Smithfield Packaged Meats 
Corp., Agri Beef Company, 
Washington Beef LLC, Agri 
Stats Inc. and Webber, Meng, 
Sahl and Company Inc.

The original lawsuit alleged 
that since at least 2014 the 
companies “conspired and 
combined to fix and depress” 
compensation to employees 
at about 140 red meat process-
ing plants across the country, 
in violation of the Sherman 
Antitrust Act. The companies 
named in the lawsuit produce 
about 80% of all red meat sold 
to U.S. consumers.

The lawsuit said senior ex-
ecutives at the companies es-
tablished and approved hour-
ly wage rates, annual salaries 
and employment benefits.

“This highly regimented 
process for determining com-
pensation allowed defendant 
processors to compare com-
pensation practices—and col-
lectively suppress compensa-
tion—across their workforces,” 
the employees alleged.

“Defendants implemented, 
monitored and enforced their 
conspiracy to fix and depress 
compensation paid to class 
members through a series of 

overt acts.”
The complaint said the 

companies conducted “se-
cret” compensation surveys 
and held “secret” annual 
meetings that included execu-
tives from the companies 
named in the lawsuit.

“The purpose, intent, and 
outcome of these annual red 
meat industry compensation 
meetings was to depress and 
fix the wages, salaries and ben-
efits of class members at arti-
ficially depressed levels,” the 
complaint alleged.

In addition, the lawsuit said 
the companies were in direct 
communication via senior ex-
ecutives who “extensively dis-
cussed, compared, and in turn 
further suppressed compen-
sation through email and 
phone communications.”

The complaint said the 
companies entered into no-
poach agreements, preventing 
the companies from recruiting 
the other companies’ employ-
ees.

“The intended and actual 
effect of defendants’ conspir-
acy to fix compensation has 
been to reduce and suppress 
the wages, salaries and bene-
fits paid to class members 
since January 2014 to levels 
materially lower than they 
would have been in a com-
petitive market,” the employ-
ees said in the lawsuit. — Todd 
Neeley, DTN staff reporter

Tyson, JBS settle on wage-fixing case

riparian ecosystem degrada-
tion and species imperilment,” 
the group claimed. “Removing 

livestock from riparian areas is 
critical to curbing the extinc-
tion crisis in the Southwest.”

The environmentalists sued 
the BLM in 2022 for the same 
reason, and the BLM said it 
initiated new consultations 
under the Endangered Species 
Act (ESA). The Center said its 
surveys contradict the agen-
cy’s claims and show contin-
ued unauthorized grazing. The 
group claims livestock grazing 
damage spans across five dif-
ferent grazing allotments and 
has affected streams, stream-
beds and banks, and vegeta-
tion along the Agua Fria River, 
Ash Creek, Little Ash Creek, 
Sycamore Creek, Silver Creek 
and Indian Creek.

The Center for Biological 
Diversity contends they have 
surveyed 70% of designated 
critical habitat for the yellow-
billed cuckoo in Arizona and 
New Mexico and found dam-
age in 80% of their surveyed 
areas. 

The surveys have led to liti-
gation and agreements that 
resulted in federal agencies 
monitoring and removing live-
stock from riparian critical 

habitat. The Center said agen-
cy compliance has been 
mixed. 

A Feb. 1 hearing was held in 
New Mexico regarding feral 
cattle on public lands in the 
state. The hearing followed a 
2023 lawsuit brought by the 
New Mexico Cattle Growers’ 
Association against the U.S. 
Forest Service. 

“Here, these livestock aren’t 
being managed at all,” an at-
torney for the government said 
at the hearing. “There is no one 
there to control them to keep 
them out of the riparian areas 
and cause that damage.”

The Center for Biological 
Diversity and Maricopa Audu-
bon Society concluded their 
lawsuit by asking the court to 
find BLM and USFWS in viola-
tion of the ESA by failing to 
complete consultation on the 
five grazing allotments in the 
national monument. They re-
quested the court to order the 
agencies to reinitiate and com-
plete consultation and to take 
action to prevent any further 
adverse impacts to the species 
and their habitats. — Anna 
Miller, WLJ managing editor

AZ SUIT
(from page 1)

Greens ask for court- 
ordered consultation

(In an effort to serve the next 
generation of livestock producers, 
WLJ’s Youth Opportunities calendar 
lists internship and scholarship 
information for agricultural- and 
livestock-focused students, listed by 
application deadline. If you have an 
internship or scholarship to 
announce, please email it to 
editorial@wlj.net.)
March 31 – Applications are open 
for the Montana Stockgrowers 
Asso c i a t i o n  M a r ket i n g  & 

C o m m u n i c at i o n s  S u m m e r 
Internship. Details: www.mtbeef.
org/careers.
April 17 – Purina Animal Nutrition, 
along with the Land O’Lakes 
Foundation, has opened its 
scholarship program. Current high 
school seniors and undergraduate 
college students with livestock 
experience are eligible to apply for 
one of four $5,000 scholarships. 
Details: www.purinamills.com/
scholarship.

Youth OpportunitiesYouth Opportunities
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California is the first state 
in the U.S. to pass laws that 
eventually require large cor-
porations to publicly dis-
close greenhouse gas emis-
sions and their climate risks. 

The U.S. Securities and 
Exchange Commission 
(SEC) just followed suit. But 
it approved a weakened fed-
eral regulation that drops a 
proposed requirement for 
companies to report emis-
sions from their supply 
chains and customer use of 
their products. 

Since the federal rule was 
first proposed two years 
ago, the American Farm Bu-
reau Federation (AFBF), 
California Farm Bureau, 
businesses groups, compa-
nies and others opposed the 
Scope 3 emissions reporting 
requirements. Scope 3 are 
indirect emissions that oc-
cur in the value chain, in-
cluding upstream and 
downstream emissions. 

Opponents argued that 
compliance cost and diffi-
culty providing the data 
would be a burden, espe-
cially for farmers, who pro-
vide most raw products that 
go into the food supply 
chain. 

AFBF said in a statement 
the onerous reporting re-
quirements could disquali-
fy small, family-owned 
farms from doing business 
with public companies, put-
ting those farms at risk of 

going out of business. The 
organization said, “Regula-
tions intended for Wall 
Street should not extend to 
America’s family farms.” 

“Farmers are committed 
to protecting the natural 
resources they’ve been en-
trusted with, and they con-
tinue to advance climate-
smart agriculture, but they 
cannot afford to hire com-
pliance officers just to han-
dle SEC reporting require-
ments,” AFBF President 
Zippy Duvall said. “This is 
especially true for small 
farms that would have like-
ly been squeezed out of the 
supply chain.” 

In addition to relaxing re-
porting of Scope 3 emis-
sions, the federal rule re-
duces reporting require-
ments for Scope 1, or direct 
emissions, and Scope 2, 
indirect emissions from the 
production of energy a 
company acquires for use in 
its operations. Companies 
are given discretion to re-
port such emissions that 
they believe are significant. 

SEC Chair Gary Gensler 
said in a statement the fed-
eral rule is specific on what 
companies must disclose 
and requires climate-risk 
disclosures to be included 
in a company’s SEC filings, 
such as annual reports. 

“These final rules build 
on past requirements by 
mandating material climate 

risk disclosures by public 
companies and in public 
offerings,” Gensler said. 
“The rules will provide in-
vestors with consistent, 
comparable and decision-
useful information, and is-
suers with clear reporting 
requirements.” 

With the approval of the 
federal rule, attention turns 
to California. 

Last fall, Gov. Gavin New-
som (D) signed Senate Bill 
(SB) 253, the Climate Cor-
porate Data Accountability 
Act, which applies to busi-
nesses with total annual 
revenues exceeding $1 bil-
lion. The law requires the 
California Air Resources 
Board (CARB) to develop 
and adopt the nation’s first 
requirements for large cor-
porations to publicly dis-
close their greenhouse gas 
emissions, carbon in supply 
chains and climate risks by 
Jan. 1, 2025. 

In his Oct. 7, 2023, signing 
statement, Newsom called 
the deadline for implemen-
tation “infeasible,” and stat-

ed the reporting protocol 
could result in inconsistent 
reporting. 

“I am concerned about 
the overall financial impact 
of this bill on businesses, so 
I am instructing CARB to 
closely monitor the cost im-
pact as it implements this 
new bill and to make rec-
ommendations to stream-
line the program,” Newsom 
stated. 

Newsom also signed SB 
261, the Climate‐Related 
Financial Risk Act, which 
requires companies doing 
business in California with 
more than $500 million in 
annual revenue to submit 
reports that divulge how 
climate change threatens 
their business starting in 
2026.

The governor’s initial 
2024-25 budget proposal 
pauses spending for imple-
mentation of the two cli-
mate laws.

“Farmers and ranchers 
are committed to address-
ing the challenges of cli-
mate change,” said Christo-

pher Reardon, director of 
governmental affairs for the 
California Farm Bureau. 
“But these regulations only 
increase the burdens to 
those who grow food and 
fiber in this state.” 

California Farm Bureau 
expressed early opposition 
to SB 253 and SB 261, and 
shared its concerns with 
authors of the bills, Reardon 
said. In comments related 
to SB 253, the organization 
said the Scope 3 emissions 
reporting requirements 
would increase costs and 
potentially hurt small- and 
medium-sized farm em-
ployers. In submitted com-
ments, the Farm Bureau 
stated SB 261 was prema-
ture pending release of the 
federal rule. 

“The governor indicated 
he is concerned about im-
pacts to California busi-
nesses from climate-risk 
disclosure requirements,” 
Reardon said. “With the 
adoption of the federal deci-
sion, which dropped Scope 
3 reporting requirements, 

California should remove 
these requirements.” 

Many California food and 
agriculture organizations 
joined a California Cham-
ber of Commerce-led cam-
paign to “Stop SB 253.” The 
coalition claimed that the 
disclosure requirements 
would act as a “hidden tax 
on small businesses.” 

In addition, AFBF, the U.S. 
Chamber of Commerce and 
others are suing California 
in U.S. District Court for the 
Central District of Califor-
nia, Western Division. 
Plaintiffs in the Jan. 30 law-
suit claim the two bills are 
unconstitutional and vio-
late the interstate com-
merce clause and the First 
Amendment. 

After the federal rule was 
approved, AFBF urged Cal-
ifornia to follow the SEC’s 
lead by withdrawing its 
Scope 3 reporting require-
ments for any company do-
ing business in the state. — 
Christine Souza, Ag Alert 
assistant editor, California 
Farm Bureau Federation

Federal climate regulation softens risk disclosure rules

One of the impacts of the 
recent wildfire in Texas and 
western Oklahoma is the 
reality that some surviving 
heavily pregnant cows may 
have injuries that prevent 
them from feeding their 
calves following birth.

Dr. Rosslyn Biggs, a vet-
erinarian and Oklahoma 
State University (OSU) Ex-
tension beef cattle special-
ist, and Dana Zook, OSU 
Extension west district live-
stock specialist, advise pro-
ducers facing this situation 
to obtain a high-quality 
source of colostrum to en-
sure calves receive an im-
munity boost soon after 
birth. 

Milking the cow or main-
taining a supply of frozen 
colostrum are the best op-
tions for colostrum re-
placement. Commercially 
prepared colostrum re-
placers are acceptable if a 
cow-derived source is not 
available.

Colostrum replacement 
and colostrum supple-
ments are the two com-
mercially available options. 
They are two very different 
sources of colostrum that 
each play a different role for 
a new calf. When it is deter-
mined that calves have not 
or will not be able to obtain 
colostrum directly from the 
cow, a colostrum replacer 
should be used.

Colostrum replacers may 
be more costly than colos-
trum supplements, how-
ever, they may provide a 
more substantial boost in 
immunity beyond what a 

supplement can provide.
Delays in a calf receiving 

colostrum have both short- 
and long-term impacts on 
the immune system. Ide-
ally, a calf should receive 
colostrum within the first 
two hours of life. Adminis-
tering colostrum to calves 
without a suckle reflex us-
ing an esophageal feeder 
should be done with ex-
treme caution due to the 
increased risk of aspiration 
pneumonia. Consult a vet-
erinarian if advice or as-
sistance is needed to use an 
esophageal feeder.

On average, a calf should 
receive 5-6% of its body 
weight within the first four 
to six hours of life, with a 
repeated feeding of the 
same amount four to six 
hours later. About 2 quarts 
of colostrum should be ad-
ministered to an 80-pound 
calf. Ongoing research sup-
ports early colostrum feed-
ing is best if delivered by 
four hours of age. Under-
standing that most births 
occur unattended, produc-
ers should not wait to ad-
minister colostrum if there 
is evidence the calf has not 
nursed.

Cleanliness is important 
when collecting and ad-
ministering colostrum. 
Esophageal feeders and 
bottles can serve as sources 
of disease if not adequately 
sanitized. Questions sur-
rounding colostrum ad-
ministration and calf care 
should be directed to a vet-
erinarian or Extension ed-
ucator. — OSU Extension

Anticipating colostrum 
needs following wildfire

  

Angus Ranch SSaammee  PPrroovveenn  PPrrooggrraamm    

FFoorr  OOvveerr  5500  YYeeaarrss!! 

33rd Annual Bull Sale Friday, March 29, 2024  ~  Lunch @ Noon, Sale @ 1pm 
 

WWhhaatt  oouurr  ccuussttoommeerrss  hhaavvee  ttoo  ssaayy  aabboouutt  SSiillvveerr  BBiitt  bbuullllss…………..  
“I have been buying Silver Bit bulls for over 30 years and have always been happy with how they put pounds on calves, 
produce mother cows with good bags and mothering ability, hold up on our range that is over 6000 ’ altitude. Scott 
and Gwen are always great to deal with and always stand behind the bulls they sell.” ….         

 Herb Whitworth, Elkhorn Ranch, Mackay, ID 

 “We have bought bulls from Scott & Gwen for several years and never been disappointed with the cattle.  
Being able to buy a set of bulls in volume that are full and half brothers from one place is great for us.  We come back 
year after year for these bulls because they survive on the high desert we run on and that has also carried over and 
helped put longevity into our replacements.  Since implementing Silver Bit Angus bulls, we have notices our carcass 
reports getting better & better, that has earned us repeat buyers on the calves.  The docility of the bulls has improved 
greatly over the years, and anyone can appreciate that.  These are truly good bulls from outstanding people.”         

 Pat Hendren & McCall Hopkins, Hendren Farms, Monteview, ID 

“Small Ranches have bought bulls from Silver Bit for more than 25 years.  The bulls are easy to handle and produce 
some really nice calves. The calves have always done very well for us.  They are easy to handle, they have good confir-
mation & gain well.  The replacement heifers do well in our mountainous terrain.  We have been very satisfied with the 
bulls we have purchased & plan on continuing to add their lineage to our herd.”        

 Kevin Small, Small Ranches, Dubois, ID 

FFoorr  MMoorree  IInnffoorrmmaattiioonn  CCoonnttaacctt……....  

 Scott & Gwen Whitworth 208 940 0433  

 silverbit_ranch@yahoo.com  

 Silver Bit Bulls sire calves that gain, convert, 
& grade at the top end of thousands of calves 
in feedlots they’ve gone to. Silver Bit sired 
calves have consistently been the top selling 
calves on the summer Superior Livestock Vid-
eo Sales. 

 Silver Bit Bulls come from one of the strongest 
herds of Angus cows anywhere. Wide based, 
easy fleshing, good footed, good milking, with 
tight udders & small teats.  Lots of genera-
tions of breeding like kind to like kind for a 
consistent maternal package.  

 Embryo Program based on the best proven 
Angus Genetics 

 Silver Bit Ranch AI’s to only the Best Proven 
Sires! 

 Low to Moderate birth weights for consistent, 
easy calving! 

 PAP Tested ~ Semen Tested ~ Ultrasound Car-
cass Tested ~ BVD PI Free Tested 

 

SSeelllliinngg  SSoonnss  ooff……..  

  

  

SAV  Scalehouse 0848 SAV Abundance 6117 

SAV Renovation 6822 

SAV Downpour 8794 

SAV Bloodline 9578 

SAV Glory Days 1832 
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greatly over the years, and anyone can appreciate that.  These are truly good bulls from outstanding people.”         

 Pat Hendren & McCall Hopkins, Hendren Farms, Monteview, ID 

“Small Ranches have bought bulls from Silver Bit for more than 25 years.  The bulls are easy to handle and produce 
some really nice calves. The calves have always done very well for us.  They are easy to handle, they have good confir-
mation & gain well.  The replacement heifers do well in our mountainous terrain.  We have been very satisfied with the 
bulls we have purchased & plan on continuing to add their lineage to our herd.”        

 Kevin Small, Small Ranches, Dubois, ID 

FFoorr  MMoorree  IInnffoorrmmaattiioonn  CCoonnttaacctt……....  

 Scott & Gwen Whitworth 208 940 0433  

 silverbit_ranch@yahoo.com  

 Silver Bit Bulls sire calves that gain, convert, 
& grade at the top end of thousands of calves 
in feedlots they’ve gone to. Silver Bit sired 
calves have consistently been the top selling 
calves on the summer Superior Livestock Vid-
eo Sales. 

 Silver Bit Bulls come from one of the strongest 
herds of Angus cows anywhere. Wide based, 
easy fleshing, good footed, good milking, with 
tight udders & small teats.  Lots of genera-
tions of breeding like kind to like kind for a 
consistent maternal package.  

 Embryo Program based on the best proven 
Angus Genetics 

 Silver Bit Ranch AI’s to only the Best Proven 
Sires! 

 Low to Moderate birth weights for consistent, 
easy calving! 

 PAP Tested ~ Semen Tested ~ Ultrasound Car-
cass Tested ~ BVD PI Free Tested 

 

SSeelllliinngg  SSoonnss  ooff……..  

  

  

SAV  Scalehouse 0848 SAV Abundance 6117 

SAV Renovation 6822 

SAV Downpour 8794 

SAV Bloodline 9578 

SAV Glory Days 1832 
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New Mexico and Albu-
querque-based irrigation 
officials have signed off on 
a first-of-its-kind coopera-
tive agreement for “emer-
gency, short-term and 
long-term” management of 
the Rio Grande.

The Interstate Stream 
Commission voted unani-
mously to allow its staff to 
enter an agreement with 
the Middle Rio Grande 
Conser vanc y Distr ict, 
which was signed after re-
ceiving approval from the 
irrigation board.

The deal will allow these 
governing bodies to better 
manage flood prevention, 
improve “water convey-
ance,” meet interstate legal 
agreements and build spe-
cies habitat for endangered 
animals in the Middle Rio 
Grande, said Hannah Rise-
ley-White, the executive di-
rector for the Interstate 
Stream Commission.

“It exemplifies our com-
mitment to each other to 
work together in solving 
and tackling these prob-
lems,” she told commis-

sioners in the March 5 
meeting.

The five-year agreement 
will allow for communica-
tion and coordination be-
tween the state and irriga-
tion district officials and 
outline responsibilities in 
the partnership, according 
to a packet given to com-
mission members.

The Interstate Stream 
Commission is a division 
of the New Mexico Office of 
the State Engineer, charged 
with the “broad powers” to 
protect, conserve, develop 
and investigate New Mexi-
co surface waters—such as 
rivers, streams and lakes.

The Middle Rio Grande 
Conser vanc y Distr ict, 
based in Albuquerque, is 
the governmental body 
which oversees irrigation 
for land between Cochiti 
Dam to the Bosque Del 
Apache Wildlife Refuge. Ir-
rigated lands in the district 
are ballparked between 
55,000 to 58,000 acres with 
about 11,000 active irriga-
tors, said Conservation Pro-
gram Supervisor Casey Ish.

Top officials for the irri-
gation district and the state 
agency said the agreement 
puts an unofficial two-de-
cade partnership to paper.

The state and district 
face colliding concerns of 
climate change causing 
more fires and floods in the 
region; difficulty in send-
ing water downstream for 
legal agreements and a 
need to build habitats for 
endangered species, Rise-
ley-White said.

As federal funds pour in 
from infrastructure and cli-
mate-adaptation projects, 
the agreement will help ad-
dress difficult reaches in 
the irrigation district’s ar-
ea, Jason Casuga, chief en-
gineer and CEO for the ir-
rigation district, told com-
missioners last week.

In a summary given to 
commissioners, the part-
nership is necessary to 
meet legal obligations to 
Texas and Mexico users 
downstream, made in trea-
ties and a nearly 80-year-
old agreement. 

“The looming water cri-

sis is prompting an ‘all 
hands-on deck’ approach 
by water managers in the 
Rio Grande basin to ensure 
New Mexico can maintain 
water deliveries within the 
Middle Rio Grande under 
the Rio Grande Compact,” 
the summary said.

What’s in the coopera-
tive agreement?

The agreement summa-
rizes five projects expected 
under the partnership, but 
does not list costs or fund-
ing sources, saying that 
would be addressed in fur-
ther contract negotiations.

Riseley-White said the 
parent agreement allows 
the state to move federal, 
state and local funds into 
contracted projects faster.
The five anticipated mu-
tual projects

• Buying and renting 
heavy equipment for flood-
plain restoration and veg-
etation removal for “im-
provements in convey-
ance” in the Isleta Reach 
and other Middle Rio 
Grande reaches.

• Contracts for “bosque 

rehabilitation, channel 
maintenance, infrastruc-
ture,” in the Isleta Reach 
and other non-specified 
Middle Rio Grande reach-
es.

• Contracts for environ-
mental monitoring, scien-
tific studies and engineer-
ing.

• Development of an Is-
leta Reach River Manage-
ment Plan for the active 
river channel and flood-
plain on the southern 
boundary of Isleta Pueblo 
to the San Acacia Diversion 
Dam, in “cooperation with 
other governmental agen-
cies and stakeholders.”

• Evaluate anticipated 
critical threats in the Isleta 
Reach for immediate ac-
tion.

Concerns raised
Board members had 

questions for how the 
agreement might impact 
relationships with other 
irrigation districts and trib-
al governments of Cochiti, 
Santo Domingo, San Feli-
pe, Santa Ana, Sandia and 
Isleta Pueblos. 

At the March 5 meeting, 
board member Phoebe 
Suina (Cochiti), a hydrolo-
gist, asked if any of the six 
middle Rio Grande Pueb-
los were consulted, or go-
ing to be included formally 
in future project planning 
or agreements.

Riseley-White said the 
state’s intent would be en-
gaging relevant parties, 
including tribes, on spe-
cific projects.

“I think those six Middle 
Rio Grande Pueblos are im-
portant partners for us in 
figuring out what this needs 
to look like, and it will be 
critical to engage with 
them effectively,” she said.

Casuga further respond-
ed that the projects would 
target “benefiting all mid-
dle Rio Grande users.”

“When we get into project 
specifics and the funding 
associated with those, that’s 
when I think we would en-
gage individually with the 
constituents who would be 
affected by this,” he said.

Board member Greg 
Carrasco, a Las Cruces 
farmer and rancher, asked 
if this agreement impacts 
the state’s relationship with 
other irrigation districts.

Riesely-White replied that 
the agreement has no im-
pact on other relationships.

State Engineer Mike Ham-
man addressed the com-
mission, calling the agree-
ment a “starting point” for 
the state to work with other 
irrigation districts, Pueblos 
and other water users to ad-
dress “mutual interests” and 
leverage federal dollars.

Hamman noted upcom-
ing settlements in adjudi-
cation for the six middle 
Rio Grande Pueblos’ water 
rights and the pending set-
tlement agreement in the 
Rio Grande U.S. Supreme 
Court lawsuit between Tex-
as and New Mexico, could 
operationally impact the 
Rio Grande and Rio Chama.

He said that meeting 
those legal agreements to 
ensure water in rivers flows 
to recipients poses a chal-
lenge to both entities, re-
quiring a “symbiotic rela-
tionship” to turn it around.

“We’re in a compact-
deficit situation drifting 
towards potential violation 
in theory,” Hamman said, 
referencing the Middle Rio 
Grande’s debit of about 
25,000 acre feet owed to 
Elephant Butte Dam for 
users downstream in Texas 
and Mexico.

Hamman said both the 
irrigation district and the 
state were concerned about 
delays in construction on 
the El Vado Dam, and how 
that is impacting sending 
water downstream.

Before the vote, Suina 
urged soliciting Pueblos’ 
inclusion on upcoming 
projects, saying the land 
and water stewardship of 
the Pueblos has often been 
overlooked in the past cen-
tury of water planning.

She noted that Pueblo 
governments have pushed 
back against assertions 
that the middle Rio Grande 
is “at the end of its life cy-
cle,” saying that the river 
itself is a necessity.

“I want to encourage that 
engagement, encourage 
the collaboration, I see this 
(agreement) as a step to-
wards that,” Suina said. 
“But even in that state, just 
not to forget our Pueblo 
communities.”

Suina voted yes, but ap-
pended her vote with a 
comment.

“I have confidence in Di-
rector Riseley-White to 
have that Pueblo engage-
ment that enables me to 
say yes to this,” she said. 
—  D a n i e l l e  P r o k o p , 
Source New Mexico

Unique deal reached for middle Rio Grande irrigation district, state
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Republican senators are 
complaining to the Biden ad-
ministration about the “con-
tinued erosion of critical mar-
kets for U.S. agricultural ex-
ports.” 

The letter from 22 GOP 
senators comes as agricul-
tural exports are falling, but 
also coming off the three best 
years in history as well. 

The senators pointed to the 
spread in the U.S. agricultural 
trade deficit that is projected 
to reach $30.5 billion for fiscal 
year (FY) 2024. “This decline 
is unsustainable, and we urge 
the Biden administration to 
immediately take action to 
improve the competitiveness 
of U.S. agricultural products 
abroad and reverse this 
trend.” 

While pointing to expected 
fluctuations due to macro-
economics and market con-
ditions, the senators said the 
current sharp decline in U.S. 

exports “is directly attribut-
able to and exacerbated by an 
unambitious U.S. trade strat-
egy that is failing to meaning-
fully expand market access or 
reduce tariff and non-tariff 
barriers to trade.” 

The senators demanded 
the Biden administration de-
tail “new or improved trade 
agreements” in 2024 and de-
tail efforts to expand U.S. mar-
ket access.” 

To help boost export sales, 
Agriculture Secretary Tom 
Vilsack announced the Re-
gional Agricultural Promo-
tion Program (RAPP) last 
November with $1.2 billion in 
funding—including $300 mil-
lion for FY 2024. The program 
will release funds starting in 
June to checkoff groups and 
others to promote U.S. com-
modities to emerging export 
markets. Groups that receive 
the funds would look to pro-
mote their commodities or 

products to markets that are 
not already among their larg-
est markets. 

The RAPP program was 
started after leaders on the 
Senate Agriculture Commit-
tee wrote Vilsack to find a way 
to boost funding for export 
programs. 

The senators’ letter comes 
just as China has canceled 
two of the largest wheat sales 
in history. China has drawn 
increasing ire from Congress 
and states, which are increas-
ingly clamping down on Chi-
nese investments and re-
stricting any attempts by 
Chinese companies to buy 

land. The House Agriculture 
Committee also announced 
a hearing for March 20, “The 
Dangers China Poses to 
American Agriculture.” 

China bought $29 billion in 
U.S. agricultural goods in 
2023, after buying a record 
$38.1 billion in 2022. Sales to 
China continue to fall. In 
January, sales to China were 
$3.1 billion, down 31% from 
a year earlier. 

Looking at the 
numbers 

The export numbers are a 
little different here because 

the senators used the fiscal 
year instead of calendar year 
that USDA’s Foreign Agricul-
tural Service (FSA) uses. 

Agricultural exports for 
calendar year 2023 were 
nearly $174.9 billion, the 
third-highest in history, be-
hind only $195.9 billion in 
2022 and $176.6 billion in 
2021, according to the For-
eign Agricultural Service 
(FAS).

In the six previous years 
before 2021, U.S. agricultural 
exports averaged around 
$142.6 billion a year. 

At the same time, agricul-
tural imports also have hit 

record levels as well. Imports 
in 2023 were valued at just 
under $196 billion, putting 
the agricultural trade bal-
ance at a record $21 billion. 
Agricultural imports peaked 
at $199.3 billion in 2022—the 
same year as record export 
values—ending the year 
with a $3.4 billion negative 
agricultural trade balance. 

For January, FAS shows 
exports were nearly $14.9 
billion, but imports were 
$17.4 billion, reflecting a 
negative trade balance of 
$2.5 billion for the month. 
— Chris Clayton, DTN ag 
policy editor

GOP senators demand response to waning ag exports

that took place in the U.S.
Establishments volun-

tarily using the USA product 
claim will need to comply 
with new regulatory require-
ments by Jan. 1, 2026. USDA 
has published new guidance 
online to provide examples 
of claims and types of docu-
ments to support claims. 
The guidance will be open 
for a public comment period 
for 60 days upon its posting 
in the Federal Register. 

Grant program
USDA has announced its 

first set of awards for simpli-
fied equipment only projects 
through the Local Meat Ca-
pacity grant program. 

Awards will be given to 
establishments in 27 states 
and Puerto Rico, ranging 
from $10,000-250,000 to pur-
chase processing equip-
ment. For example, Five 
Marys Custom Meat Co. in 
Northern California will re-
ceive $250,000 to support the 
purchase of equipment to 
compost animal carcass 
waste and increase value-
added processing. 

USDA will also launch a 
Website Monitoring Pro-
gram focused on Federal 
Seed Act brand and variety 
name compliance. The de-
partment said the program 
will boost transparency for  
the farmer at the point of sale 
from seed companies.

Industry reactions
Ag groups were pleased to 

see the rule’s finalization, 
although some argued the 
rule doesn’t go far enough.

The National Cattlemen’s 
Beef Association (NCBA) 
said it appreciates USDA’s 
effort to address the loophole 
in labeling imported beef as 
being a product of the U.S.

“During the implementa-
tion period, NCBA’s focus 
will remain on ensuring that 
these changes result in the 
opportunity for producer 

premiums while remaining 
trade compliant,” said NCBA 
Executive Director of Gov-
ernment Affairs Kent Bacus 
in a statement.

The U.S. Cattlemen’s As-
sociation (USCA) said it has 
been working for years to 
clarify confusion at the con-
sumer level regarding beef 
product labeling. 

“If it says ‘Made in the 
USA,’ then it should be from 
cattle that have only known 
USA soil. Consumers have 
the right to know where their 
food comes from, full stop,” 
said USCA President Justin 
Tupper.

Ranchers-Cattlemen 
Action Legal Fund, United 
Stockgrowers of America 
(R-CALF) welcomed the 
new rule but called on 
Congress to pass mandatory 
country-of-origin labeling 
(MCOOL). 

“No longer will multina-
tional meatpackers be al-
lowed to trick consumers 
into believing that foreign 
beef was produced by United 
States cattle farmers and 
ranchers,” said R-CALF USA 
CEO Bill Bullard. However, 
he added, MCOOL needs to 
be passed to require all beef 
sold in grocery stores to be 
labeled as to where the ani-
mal was born, raised and 
slaughtered.

“Only then will consumers 
be informed as to which beef 
was produced by American 
cattle farmers and ranchers 
and which beef was pro-
duced under some foreign 
country’s food safety re-
gime,” he said.

The American Farm Bu-
reau Federation (AFBF) ex-
pressed their support for the 
rule. “America’s families have 
taken a greater interest in 
where their food comes 
from, and this voluntary rule 
provides the flexibility to 
farmers and ranchers who 
choose to highlight the state, 
region or country where 
their poultry and livestock 
were raised,” said AFBF Pres-
ident Zippy Duvall in a state-
ment. — Anna Miller, WLJ 
managing editor

LABEL RULE
(from page 1)

Ag groups applaud rule, 
some ask for more
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Salmon die off in Klamath River
The California Department of Fish and Wildlife (CDFW) 

reported the loss of approximately 830,000 fall-run Chi-
nook salmon fry released from Fall Creek Fish Hatchery, 
presumed to have succumbed to gas bubble disease in 
the Klamath River. The fry were released on Feb. 26 into 
Fall Creek. According to CDFW, despite suitable water 
quality conditions, monitoring data downstream indi-
cated significant mortality likely due to gas bubble disease 
incurred as the fry migrated through the Iron Gate Dam 
tunnel. CDFW said they will plan all future salmon re-
leases below Iron Gate Dam until its removal, which is 
slated for later this year. The annual fall-run Chinook 
salmon production goal for the hatchery is to raise and 
release 3.25 million fish—1.25 million released as fry, 1.75 
million as smolts and 250,000 as yearlings. 

Sausage recalled due to foreign matter 
USDA’s Food Safety and Inspection Service (FSIS) an-

nounced the recall of approximately 35,430 pounds of 
Johnsonville turkey kielbasa sausage that may be con-
taminated with foreign materials, specifically rubber 
pieces. The recalled products are 12-oz. vacuum-packed 
packages of “Johnsonville POLISH KIELBASA TURKEY” 
sausage with best-by dates “05/17/24” and “05/18/24” 
and establishment number “P-32009” printed on the 
packaging. The sausages were distributed to retail stores 
across the country. FSIS is concerned that some products 
might be in consumers’ refrigerators. Consumers who 
have bought these items are advised not to consume them 
and instead dispose of them or return them to the store 
where they were purchased. 

CO land rental and rates survey open
Colorado State University Extension is conducting its 

annual survey to gather data on land rental and custom 
rates for different agricultural activities and lease agree-
ments in the state. The information gathered from various 
stakeholders is significant for private, federal and state 
lands, influencing various decisions and operations 
within the agricultural sector. The survey results are used 
by producers, ag lenders, county assessors, the Colorado 
Department of Agriculture, land appraisers and more. The 
survey can be completed at tinyurl.com/2s3uj7dv. 

OR wolf removal authorized 
The Oregon Department of Fish and Wildlife (ODFW) 

authorized on March 11 the removal of up to two wolves 
from the Grouse Flats Pack in Wallowa County, OR, due 
to chronic depredation incidents. The authorization al-
lows landowners or agents to remove wolves on private 
pastures until April 30. Three confirmed depredation 
events since October 2023 prompted the request for lethal 
removal, with two wolves already removed under the 
“caught in the act” provision on March 6. The latest dep-
redation occurred on March 6 on private land in Wallowa 
County, resulting in the death of a bull. The producer is 
employing various non-lethal measures to mitigate con-
flicts, with ongoing updates to be provided following the 
permit’s expiration or extension. 

Low Rio Grande runoff expected 
Water managers from the Bureau of Reclamation are 

expecting low spring runoff in the Rio Grande River. The 
Natural Resources Conservation Service forecasts inflow 
to El Vado Reservoir from March to July at just 46% of the 
median. With Elephant Butte Reservoir currently at 25% 
capacity compared to 14% at the same time last year, ir-
rigation releases started earlier. Releases from Elephant 
Butte Dam began on Feb. 15, while those from Caballo 
Dam started on March 8. Stakeholders can anticipate an-
nual operating plans for the Rio Grande and Pecos rivers 
to be released on April 18, providing insight into river 
conditions, irrigation and reservoir operations. 

CO opens first sous vide plant 
On Feb. 5, Colorado Premium—a protein processor 

serving retailers, restaurant chains and meal delivery 
services—unveiled its latest venture, a 175,000-square-
foot sous vide protein processing facility, marking its third 
plant and first dedicated to sous vide. “Sous vide cooking 
has increased in popularity as restaurant operators seek 
to consistently deliver high-quality, great tasting products 
at scale with less reliance on backhouse labor,” said Dan 
LaFleur, president of Colorado Premium. “We have built 
our business by leveraging our culinary and manufactur-
ing expertise to support our customers’ growth initiatives 
and this facility provides the capacity to do that for many 
years to come.” The Greeley, CO, facility occupies a 20-acre 
site acquired by Colorado Premium in 2022. The facility 
is expected to employ up to 275 people at full capacity, 
and the plant’s strategic location allows for future expan-
sion. Colorado Premium’s headquarters and primary 
production site are also in Greeley, with an additional 
processing facility in Denver, totaling over 700 employees 
across the company.

SSTORY TORY SSHORTSHORTS
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Farmers and truckers who 
say they’ve unfairly paid fuel 
surcharges under Washing-
ton’s cap-and-trade program 
may soon get some relief.

State lawmakers this ses-
sion set aside $30 million for 
farm fuel users and haulers of 
agricultural goods to receive 
rebates. This follows frustra-
tions among farmers and 
truckers who say they are not 
receiving promised exemp-
tions from the extra charges.

“This is a victory for agri-
culture to have that ac-
knowledgment from the 
Legislature that we weren’t 
just making this up,” said Bre 
Elsey, director of govern-
ment affairs at the Washing-
ton Farm Bureau. “There has 
been a violation of the law.”  

But the $30 million will 
likely only cover a fraction 
of the farmers who have 
been affected, she said. 
Elsey added that more 
needs to be done to get the 
exemption system work-
ing as intended. The Farm 
Bureau has sued, trying to 
force an overhaul of it.

Under the state’s Climate 

Commitment Act, industrial 
polluters must hit certain 
emissions thresholds every 
year. If they can’t, they must 
purchase allowances from 
the state, which uses the 
revenue to pay for programs 
to fight climate change. 

Refiners of gasoline and 
diesel are subject to the law. 
But it’s supposed to exempt 
fuel used for agriculture, 
commercial fishing and 
aviation from the pollution 
caps and any extra fees. 

But when emissions auc-
tions began last year, farmers 
and others eligible for ex-
emptions said they began to 
get hit anyway with sur-
charges. Fuel distributors 
have agreed that the exemp-
tions program is not working. 

Some fuel distributors 
have found ways to exempt 
farmers from fees they’ve 
added on since the climate 
program went into effect, but 
there have been difficulties 
in tracking fuel, especially for 
small farmers who may go to 
a gas station instead of buy-
ing in bulk from a supplier. 

Coming into this legis-

lative session, Rep. Drew 
Stokesbary (R-Auburn) 
said the fuel exemption 
program was among the 
top issues he heard about 
from constituents. 

“This is certainly better 
than nothing, but I don’t 
think folks that are on the 
ground would say it comes 
anywhere close to solving the 
problem,” Stokesbary said. 

The $30 million in the 
budget comes from the 
revenue the state received 
from its quarterly pollution 
auctions, and it will go to 
the Department of Licens-
ing, which must start dol-
ing out rebates by Sept. 1.  

Under the law, the depart-
ment must base payments 
on a signed attestation from 
farmers and other eligible 
purchasers who can show 
receipts with overcharged 
fuel costs. The amount of 
money someone gets will be 
based on how many gallons 
of fuel they’ve used, ranging 
from $600 for less than 1,000 
gallons to $4,500 for more 
than 10,000 gallons.

“We wanted to make the 

rebates as easy as possible 
for folks and streamlined as 
much as possible,” Sen. Joe 
Nguyen (D-White Center) 
said at a press conference 
on the budget last month.

If voters approve an ini-
tiative heading to the ballot 
in November that would 
repeal the Climate Commit-
ment Act, the funds will no 
longer be available for these 
rebates. However, Elsey said 
with such a small amount of 
money and so many farm-
ers wanting it, getting the 
funds out in two months 
likely won’t be an issue. 

Elsey said she estimates 
the need is much more than 
$30 million, likely in the 
hundreds of millions, but 
without having concrete 
data, the state has not been 
able to calculate a total. 

“None of these farms will 
be made whole,” she said.

Under the budget lan-
guage, farmers are encour-
aged to submit all of their 
fuel receipts to help the 
state start a database that 
it can use in the future if the 
rebate program continues. 

Exemptions still 
not fixed

Farmers and truckers 
continue to blame the De-
partment of Ecology for fail-
ing to fix problems with the 
exemptions system they’ve 
flagged to the department 
for more than a year. 

“This is ultimately a prob-
lem that Ecology has to own,” 
Senate Minority Leader John 
Braun (R-Centralia) said. 

The department hosted a 
series of roundtable discus-
sions last year to determine 
the best path forward with 
the exemptions, but Elsey 
said not much came out of 
the meetings. She said they 
did not include anyone 
who represented the retail 
gas industry where many of 
the problems remain. 

The Washington Farm Bu-
reau is also awaiting a trial 
in a lawsuit meant to push 
the department to open up 
rulemaking on the exemp-
tions process. Elsey said the 
rulemaking would force the 
department to have discus-
sions with industry about 

how to fix the problems. 
Caroline Halter, spokes-

person for the Department of 
Ecology, said there are now 
large fuel suppliers in almost 
every part of the state that are 
offering exempt fuel, but ac-
knowledged that there are 
still challenges in delivering 
the exemptions to gas sta-
tions or unstaffed locations. 

The department has is-
sued updated guidance for 
exempting fuels, and Halter 
said the department is con-
tinuing to provide technical 
assistance to fuel suppliers 
and working to address chal-
lenges around off-farm sales. 

Halter said the depart-
ment supported the re-
bate program to offset the 
“undue costs” that farm-
ers have felt during the 
first year of the program.

“The law does not give 
Ecology the authority to set 
fuel prices or dictate pricing 
strategies,” Halter wrote in an 
email, “but we’re continuing 
to work with suppliers and 
farmers to resolve these is-
sues.” — Laurel Demkovich, 
Washington State Standard

WA will pay rebates to farmers hit with fuel surcharges under climate law

Ever wonder why differ-
ent food has different in-
dicator dates on the pack-
age and what they mean?

It can be really confusing 
to look at an indicator date 
on a package and see a va-
riety of different terms. If 
there is a misunderstand-
ing of what the date means, 
the safety of the food prod-
uct and those consuming 
it could be compromised. 
Michigan State University 
(MSU) Extension recom-
mends keeping your re-
frigerator at the proper 
temperature, less than 40 
F. It is important that con-
tinuous refrigerated or fro-
zen storage be used with 
meat products that are not 
shelf stable.

Sell by: This creates an 
easy date for the retailer to 
know when the product has 
to be removed from their 
shelf and disposed of in-
stead of being sold. In gen-
eral, consumers have one to 
three days to use that meat 
product if it is fresh before 
there would be concern 
from a safety standpoint. 

Typically, retailers will 
mark down the price of a 
product if the sell-by date 
is near. That can create an 
opportunity for consum-
ers to purchase something 
that is still acceptable 
from a safety and quality 
standpoint at a bargain as 
long as the consumer goes 
home and uses the prod-
uct right away.

Use by/freeze by: This 
type of dating system is 
clearest for the consumer. 
If it is a fresh product, it 
needs to be consumed on 
or before the use by date on 
the package or frozen if ad-
ditional storage time is de-
sired. Frozen storage times 
for meat can vary from one 
to 12 months depending on 
the species (chicken, tur-
key, pork, lamb, beef ) from 
a quality aspect. If the 
product is frozen and kept 

frozen, safety does not be-
come an issue.

Packaged on: This type 
of date is often used on 
fresh meat but also leaves 
the most room for confu-
sion or error on behalf of 
the consumer. Most fresh 
meat can be stored at re-
frigerated temperatures 
for up to three days after 
packaging in typical meat 
tray overwrap style or 
butcher paper wrap pack-
aging. Longer storage time 
of up to seven days from 
retail purchase can be 
used if the product is vac-
uum packaged with a good 
seal and the air is removed 
from the package.

Expiration date: For 
consumers,  expiration 
dates are very user friendly. 
Simply, the product needs 
to be used on or before the 
expiration date from a safe-
ty standpoint. These types 
of dates are not as common 
on meat packages but are 
found with some processed 
meat products.

Another question that is 
common relates to pro-
cessed meat products. 
Once a processed meat 
product (ham, hot dog, 
lunchmeat, etc.) package 
is opened, the product 
should be good for up to 
seven days unless another 
type of date is on the pack-
age and has passed. After 
the seven days, the product 
should not be consumed. 

That means if a package 
of hot dogs is opened up 
and a few are prepared and 
eaten, within seven days 
the rest of the hot dogs 
need to be eaten or the re-
maining ones can be fro-
zen. If you go to the deli and 
receive sliced lunchmeat, 
eat that within seven days.

Stay on top of dates and 
acceptable storage times 
to reduce food waste. But 
when in doubt, throw it 
out. — Jeannine Schwei-
hofer, MSU Extension

Breaking down the date 
labels on meat packages 
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A group of 10 House con-
servatives added their voices 
to opposing a bill introduced 
to reverse the Supreme 
Court’s decision last year on 
California’s Proposition 12, 

saying the bill would help 
foreign-owned pork produc-
tion “under the control of the 
Chinese Communist Party.”

The letter to the chair and 
ranking member of the 

House Agriculture Commit-
tee by the 10 Republicans 
said, “We share with you an 
unshakeable commitment 
to our nation’s farmers.”

Still, the 10 Republicans 

urged committee leaders to 
not include H.R. 4417, the 
“Exposing Agriculture Trade 
Suppression (EATS) Act, or 
any similar language that 
serves to nullify state laws and 
standards for agricultural pro-
duction in the 2024 Farm Bill.”

The Republicans in 
their letter focused heav-
ily on the influence of for-
eign national companies 
on the pork industry.

The letter was led by Rep. 
Anna Paulina Luna (R-FL-13) 
and co-signed by Rep. Bob 
Good of Virginia (R-05), 
chairman of the conservative 
House Freedom Caucus, as 
well as Florida Reps. Byron 
Donalds (R-19) and Matt 
Gaetz (R-01), Marjorie Taylor 
Greene (R-GA-14), Nancy 
Mace (R-SC-01), Andy Biggs 
(R-AZ-05), Matt Rosendale 
(R-MT-02), Jeff Van Drew 
(R-NJ-02), and Tim Burchett 
(R-TN-02). 

None of the lawmakers who 
signed the letter serve on the 
House Agriculture Committee. 
The EATS Act was introduced 
last June by Rep. Ashley Hin-
son (R-IA-02), a month after 
the 5-4 Supreme Court deci-
sion that upheld California’s 
Prop 12. Sen. Roger Marshall 
(R-KS) led the introduction of 
an identical bill in the Senate.

Prop 12 prohibits sales of 
pork in California from 
swine not provided at least 

24-square-feet of floor space 
during birthing and wean-
ing. The law essentially sets 
standards for pork produc-
tion outside of California for 
any meatpacker wanting to 
sell pork within the state.

The letter from some of the 
most conservative members 
of the House follows a letter 
last August from 171 House 
members and 30 members of 
the Senate who also opposed 
the EATS Act. That letter was 
led by House Democrats.

Agriculture Secretary Tom 
Vilsack told House Agriculture 
Committee members that ag-
ricultural producers are going 
to face “chaos in the market-
place” if Congress doesn’t ad-
dress the Prop 12 case. Vilsack 
pointed out that “chaos” can 
be created when each state 
has the ability to define for 
itself what farming techniques 
or practices are appropriate.

“I’m not sure that this 
Congress is going to be able 
to pass legislation, but in due 
respect, I would suggest that 
if we don’t take this serious-
ly, we’re going to have chaos 
in the marketplace. That’s 
because there’s nothing pre-
venting any state from doing 
what California did.”

The government of Canada 
could bring a trade case 
against the U.S. over the situ-
ation as well because Cana-
dian farms exported 6.7 mil-

lion hogs to the U.S. in 2023 as 
feeders or direct to slaughter.

The Republicans in their 
letter said they are “gravely 
concerned about the infiltra-
tion of American pork produc-
tion by foreign adversaries,” 
pointing to the Chinese-own-
ership of Smithfield Foods 
and the $5 billion loan from 
the Bank of China that helps 
finance the purchase “of this 
one-time, legacy American-
owned farm business.” The 
lawmakers also pointed to the 
U.S. pork production of Bra-
zil’s JBS, noting that “just two 
foreign companies control 
production and distribution 
of 40% of the U.S. pork supply.”

The EATS Act, the lawmak-
ers stated, “is simply a veiled 
attempt by these foreign-
owned corporations to subvert 
the will of American voters.” 
The lawmakers added that 
California and Massachusetts, 
which has a similar law now, 
would take up just 6% of the 
pork market, though other in-
dustry estimates put the Cali-
fornia market higher than that.

The lawmakers said Con-
gress should protect the inter-
ests of American farmers and 
not abandon long-held prin-
ciples of federalism. Instead, 
“Congress should focus on 
reducing Chinese influence 
on American production ag-
riculture.” — Chris Clayton, 
DTN ag policy editor

Opposition to EATS Act is over Chinese infl uence

ahead and said their goal is 
to promote a consensus 
among the seven states while 
addressing the Upper Basin’s 
long-term sustainability.

In the letter to BOR, the 
Upper Basin states said they 
would explore parallel activi-
ties outside of the post-2026 
NEPA process to support Up-
per Basin interests, including 
voluntary conservation, flex-
ible reservoir operations, and 
recognition of settled but 
undeveloped Tribal water 
rights in the Upper Basin.

Lower Basin
The Lower Basin states of 

Arizona, California and Ne-
vada submitted a plan that not 
only considers water in Lake 
Mead and Lake Powell but 
uses “the total volume of water 
in live storage,” which includes 
the Flaming Gorge Reservoir 
in Wyoming, the Blue Mesa 

Reservoir in Colorado, the Na-
vajo Reservoir in New Mexico 
and Lake Havasu in Arizona. 

According to the plan, un-
der typical hydrologic cir-
cumstances, the measures 
a d e q u at e l y  s a f e g u a rd 
around 13 million acre-feet 
(an acre-foot is 325,851 gal-
lons) of water in active stor-
age, constituting 23% of the 
total system capacity. This 
safeguard serves as a crucial 
buffer against forthcoming 
operational uncertainties. 
The Lower Basin Alternative 
would manage water usage 
across all reservoir condi-
tions: surplus, normal and 
reduction periods.

Under the plan, when the 
total volume contents range 
from 69% to 58% on Aug. 1, the 
reduction volumes for water 
users in the Lower Basin states 
and Mexico for the following 
calendar year will increase 
from 0 to 1.5 million acre-feet. 

If the total volume contents 
drop below 58% but remain 
above 38% on Aug. 1, a reduc-
tion of 1.5 million acre-feet 
would be imposed on water 
users in the Lower Basin 
states and Mexico for the 
subsequent calendar year. 

However, if the total system 
contents fall below 38% but 
stay above 23% on Aug. 1, the 
reduction volume imposed on 
water users in the Lower Basin 
states, the Upper Basin states 
and Mexico for the following 
calendar year would increase 
from 1.5 million acre-feet at 
38% to 3.9 million acre-feet at 
23%. Any amount exceeding 
1.5 million acre-feet would be 
divided equally between the 
Lower Basin states, Upper Ba-
sin states and Mexico. 

“We need new ways of 
thinking to solve problems 
that have been unresolved for 
nearly a century and solutions 
for future challenges like cli-

mate change and extended 
drought—that’s what the 
Lower Basin Alternative does,” 
Colorado River Commission-
er J.B. Hamby said in a state-
ment. “Each basin, state, and 
sector must contribute to 
solving the challenges ahead. 
No one who benefits from the 
river can opt out of saving it.”

Tribes
O n March 4,  UCRC 

signed a memorandum of 
understanding (MOU) with 
six Colorado River Tribes 
to encourage collaboration 
and pursue shared goals 
and priorities of the river. 

The Jicarilla Apache Na-
tion, Navajo Nation, Ute 
Mountain Ute Indian Tribe, 
Southern Ute Indian Tribe, 
Ute Indian Tribe and the 
Shivwits Band of Paiutes 
and the commission will 
meet every two months. 

The MOU will not address 
matters concerning sover-
eign-to-sovereign relation-
ships among individual 
Tribes, individual Upper 
Basin states and the U.S., as 
these matters fall beyond the 
jurisdiction of UCRC. The 
MOU aims to be inclusive of 
all Tribes and any Tribe not 
initially signatory to the 
MOU can join by submitting 
a written notice expressing 
their desire to participate. 

“This MOU is a testament 
to our enduring connection 
to this sacred resource and 
a recognition of the critical 
role Tribal voices play in its 
protection,” Vice Chairman 
Lorelei Cloud of the South-
ern Ute Indian Tribe said in 
a statement. “Together, we 
are united in ensuring that 
the Colorado River flows, 
today and for generations to 
come.” — Charles Wallace, 
WLJ contributing editor

RIVER IMPASSE
(from page 1)

Tribes, US sign MOU for collaboration

THE BULL PENTHE BULL PEN
BUYING   SELLING   TRADING   BUYING   SELLING   TRADING   OFFERING   OFFERING   ANIMALS   PRODUCTS   SERVICES   EQUIPMENTANIMALS   PRODUCTS   SERVICES   EQUIPMENT

Raising 
Registered 
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Since 1974

Degrand Family • 406-775-8861 • P.O. Box 937 • Baker, MT 59313
Cows and heifer calves for sale this fall • www.degrandangus.com

Annual Bull Sale
April 19, 2024

Baker, Montana

Bulls will be on a ra  on to 
gain two pounds a day

Bulls will not be fat with a target of 
having 1/10 of an inch of Back Fat

Bulls are developed in large 
pastures to ensure soundness

“Concentra g on the Basics”
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Weeks after the smoke 
has cleared from the wild-
fires in the Texas Panhan-
dle, the Texas A&M Veteri-
nary Medical Diagnostic 
Laboratory (TVMDL) is 
alerting livestock owners to 
watch their surviving live-
stock for respiratory issues.

Alexis Thompson, DVM, 
Ph.D., DACVPM, veterinary 
diagnostician at the Texas 
A&M Veterinary Medical 
Diagnostic Laboratory in 
Canyon, said the diagnostic 
lab expects to see an uptick 
in samples from livestock 
that were near the flames or 
smoke from the wildfires.

“Those on the ground are 
now reporting respiratory 
signs such as heavy breath-
ing and wet coughs from 
cattle,” Thompson said. 
“Smoke has a high concen-
tration of fine particulate 
matter, which can lead to 
respiratory irritation in 
animals, as well as humans.

“I suspect in the coming 
weeks we will have a lot of 
people asking questions 
on infectious causes of 
bovine respiratory dis-
ease. There will be a lot of 
secondary bacterial in-
fections in cattle’s lungs 
because of damage from 

smoke inhalation, which 
can also spread through-
out the body and lead to 
lethargy, weakness and 
an elevated temperature.”

Effects on livestock
The warm-to-hot air from 

wildfires can lead to damage 
in the respiratory tract as 
well, Thompson said. The 
combination of these factors 
can damage the integrity of 
the respiratory lining and 
lead to fluid in the lungs, also 
known as pulmonary edema.

Cattle with pulmonary 
edema can have an increased 
respiratory rate and effort. 
Some may have wet coughs 
and serous discharge from 
their nose that ranges from 
clear to yellow to light pink.

Thompson said antimi-
crobials will not help with 
the initial damage but may 
help prevent secondary 
bacterial infections. How-
ever, she expects the sec-
ondary wave of mortalities 
will likely stem from this.

“Unlike in human med-
icine, our medical inter-
ventions for cattle with 
smoke inhalation are lim-
ited, and euthanasia may 
be the best option for 

many of them,” she said.
All animals—cattle, hors-

es, chickens, companion 
animals—can be affected by 
smoke inhalation and may 
show similar signs. More 
treatments are available for 
horses and companion ani-
mals than cattle and poultry.

“Our poultry can get in-
flammation in their air 
sacks and lungs, which can 
result in coughing and dif-
ficult breathing,” Thomp-
son said. “Respiratory dis-
ease in poultry is also a sign 
of avian influenza, which is 
a prevailing issue in the 
U.S. It is strongly recom-
mended that poultry with 
respiratory signs be tested 
for avian influenza from a 
public health standpoint.”

Wildfire research 
on livestock

According to a Beef 
Quality Assurance (BQA) 
publication based on a 

study of the California 
fires, indirect losses were 
primarily associated with 
smoke inhalation and in-
cluded cases of pneumo-
nia and reproductive 
losses, such as reduced 
conception, low birth-
weight, rare abortions, 
poor weight gain and 
drops in milk production.

Another consideration, 
the study said, is the stress 
from evacuations or con-
finement following the fire.

The BQA program rec-
ommends when monitor-
ing cattle, pay attention to 
signs of respiratory irrita-
tion such as coughing, fast 
or heavy breathing, and 
general signs of illness 
such as droopy ears or dis-
charge from nose or eyes.

Reducing exercise or 
movement during these 
periods will help the ani-
mals recover more quick-
ly, as wildfire smoke and 
higher temperatures can 

cause increased respira-
tory rates and the inhala-
tion of more harmful par-
ticulates.

Low-stress handling and 
good stockmanship are 
more important during 
times when air quality is 
poor. Constant and clean 
water sources for proper 
hydration are key because 
they will help the immune 
system, minimize the ef-
fects of heat, and help 
clear respiratory airways.

TVMDL provides 
diagnostic testing

Thompson said TVMDL 
offers diagnostic testing 
and can make sampling 
recommendations, but 
generally recommends 
people work with their 
veterinarians first and 
foremost.

She said sensitivity tests 
of bacterial cultures can 
help in antimicrobial se-

lection for all species. As 
people treat animals for 
burns, sampling wounds 
can guide the antimicro-
bial selection to help pre-
vent secondary infections 
that burn victims are at 
risk for. 

“For antimicrobials, we 
always recommend that 
people work with their 
veterinarians,” Thompson 
said. “This is especially 
important for our food 
animals to maintain a 
healthy and safe food sup-
ply. I have been in contact 
with most of the veteri-
narians in the area, and 
they are up and running.” 

TVMDL also conducts 
testing on insured cattle 
and horses that have died, 
if a necropsy or post-mor-
tem evaluation needs to 
be submitted for insur-
ance purposes for an of-
ficial cause of death. — 
Texas A&M AgriLife Ex-
tension

Livestock respiratory issues expected following wild res

In 2022, farms in the U.S. 
numbered 1,900,487, down 
from 2,109,303 in 2012, ac-
cording to data from the 
2022 USDA Census of Ag-
riculture released in Febru-
ary 2024. That represented 
a 10% (208,816 farms) de-
cline from 2012-22. 

The Census of Agricul-
ture is a complete count of 
U.S. farms conducted every 
5 years by USDA, National 
Agricultural Statistics Ser-
vice. As such, it provides a 
picture of how different-
sized farms, categorized by 
economic class, changed. 
In looking at the last two 
five-year survey periods, 
the number of farms de-
creased in all four farm size 
categories from 2012-17, 
represented by the red part 
of bars in the chart. 

From 2017-22 (repre-
sented by gray part of bars), 
there was an overall de-
crease in the number of 
farms, with a drop in the 

smallest three economic 
class categories and an in-
crease in the number of 
farms with annual revenue 
of $1 million or more. 

Farms with annual rev-
enue of less than $10,000 
dropped the largest in 
number within the decade, 
declining by 151,611 farms, 
or 13%. On the other hand, 
large farms of $1 million or 
more in revenue increased 
by 32%, that is, from 81,660 
farms in 2012 to 107,952 
farms in 2022. 

The number of farms 
with $10,000-249,999 in 
revenue declined by 66,666 
(a 9% decrease) from 2012-
22, and farms with revenue 
of $250,000-999,999 de-
clined by 16,831 (a 10% 
decrease). 

To explore the 2022 Cen-
sus of Agriculture, see the 
Census of Agriculture web-
site, www.nass.usda.gov/
AgCensus. — USDA Eco-
nomic Research Service

US farms decreased 
10% from 2012-22
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A Texas A&M AgriLife ani-
mal nutritionist believes preci-
sion livestock management—
utilizing an extra set of eyes 
and ears and a little artificial 
intelligence—can go a long 
way toward making today’s 
livestock operations more ef-
ficient.

Luis Tedeschi, Ph.D., Texas 
A&M AgriLife Research Fellow 
and Chancellor EDGES Fellow 
in the Texas A&M College of 
Agriculture and Life Sciences 
Department of Animal Sci-
ence, is looking for cost-effec-
tive and noninvasive methods 
of monitoring feeding behav-
iors in livestock operations that 
producers can adapt to im-
prove their bottom line—all 
through alerts on a cell phone 
or computer.

Texas has about 3 million 
cattle in feedlots and another 
10 million cows, heifers, steers, 
bulls and calves in different 
feeding situations annually.

Tedeschi said if the manag-

ers of these livestock use mod-
ern technological advances or 
“smart” practices, then the 
industry can better under-
stand what is happening at the 
feed bunk and in the pens to 
make management decisions 
accordingly.

Research goals 
Over the next three years, he 

will create and utilize a preci-
sion livestock farming facility 
at Texas A&M to determine 
where some of the most sig-
nificant changes can be made. 
His research is funded by a 
USDA National Institute of 
Food and Agriculture grant: 
Harnessing Precision Live-
stock Farming to Support 
Smart Agriculture for Sustain-
able Beef Cattle Production.

Tedeschi said his goals with 
this project are to: 

• Make artificial intelligence 
an invaluable and accessible 
tool for producers.

• Make production sustain-
able from an economic, social 
and environmental perspec-
tive.

• Ensure the producers are 
on top of the cutting-edge and 
innovative advancements they 
can utilize to improve their 
production.

• Deliver services leveraging 
cutting-edge research, sophis-
ticated data analysis and arti-
ficial intelligence within a pre-
cision livestock farming data 
framework. This could create 
opportunities for others to use 
the technology and create 
their own business to assist 
producers.

The project falls under the 
Research Facilities Act Pro-
gram approved by Congress in 
2023 and will include modifi-
cations at the department’s 
Animal Nutritional and Physi-
ology Center. For the next three 
years, the team will collect 
data after setting up all the 
equipment and measuring the 

system’s precision and accu-
racy.

The Texas A&M AgriLife 
team from the Department of 
Animal Science includes Te-
deschi, his doctoral student 
Egleu Mendes; Karun Kaniya-
mattam, Ph.D., an AgriLife 
Research quantitative animal 
performance scientist and as-
sistant professor; and Gordon 
Carstens, Ph.D., an animal nu-
trition professor. They are 
teaming up with the Texas 
A&M Institute of Data Science, 
which includes Nick Duffield, 
director; Jian Tao, assistant 
director for project develop-
ment; and Yalong Pi, an asso-
ciate research scientist.

Can technology help 
pen riders?

Feed efficiency is a prereq-
uisite to achieving sustainable 
livestock intensification, Tede-
schi said. 

“Precision livestock farming 
is all about getting to know 
your animals, their needs and 
what value you can give them,” 
Tedeschi said. “We strive to 
match the animal’s needs to 
the level of management we 
are providing and then align 
that with the kind of perfor-
mance we are expecting from 
that animal.”

The project’s ultimate goal 
is to integrate data streams 
related to precision feeding 
and health monitoring sensors 
into existing and newly devel-
oped decision models to im-
plement real-time manage-
ment decisions for the live-

stock feeding industry.
Using sensors, cameras and 

microphones, the team will 
collect information about a 
pen of cattle, such as what per-
cent of the time they are walk-
ing, eating, playing, grooming, 
lying down or getting water. 
Knowing their behavior can 
help calculate how much feed 
they eat and at what time of 
day.

“Once I know what they are 
doing, I can calculate a more 
accurate prediction of how 
much energy those animals 
need or how much they are 
expending,” Tedeschi said. “I 
know that if an animal eats too 
fast and only once per day, that 
animal will have digestive 
problems, and management 
may require judicious use of 
antibiotics.”

Combining recorded 
sounds with artificial intelli-
gence can help identify the 
difference between a cough 
and a clearing of the throat by 
a single animal, allowing for 
early identification of respira-
tory issues. The cameras can 
also help identify lameness, 
bloat and disease or even alert 
the owner if wildlife is causing 
issues in the pens.

“We can even collect 
enough information on the 
animal to determine when it is 
ready to go to market,” Tedes-
chi said. “You can determine 
how many animals in a par-
ticular pen are ready to go and 
when to sell them for the max-
imum profit. Is that when 70% 
of a pen is ready or 82% ready? 
It allows the owner to look at 

the market to determine when 
it is most profitable.”

Capitalizing on 
technology

Tedeschi said the project 
will allow them to show pro-
ducers what and how to apply 
precision livestock farming, 
what benefits they can obtain, 
and how to do it.

He envisions a new sub-
scription program could be 
created for use by any pro-
ducer to get sensors installed. 
Then a data science center 
could accept the information, 
process it using artificial intel-
ligence modeling, and send 
critical information back to the 
producer to assist their deci-
sion-making process. This 
would allow small operators 
who don’t really have the op-
portunity to invest in extensive 
technology to also improve 
their efficiency and be more 
sustainable.

“This research allows us to 
keep improving the sustain-
ability of beef cattle operations 
in Texas,” Tedeschi said. “The 
big idea is to provide the infor-
mation to everyone—we don’t 
control anything, just provide 
educational recommenda-
tions. We can train people to 
analyze the data. We can iden-
tify issues that happen in dif-
ferent regions or under differ-
ent market conditions. 

“But first, we need to show 
the livestock producers the 
possibilities and the opportu-
nities.”  — Texas A&M AgriLife 
Extension

A ‘smart’ examination to improve livestock management efficiency

80+ Salers & Optimizer Bulls 
5 SimAngus Bulls & 6 Elite Heifer Prospects

Sell APRIL 2, 2024
1:00 pm MST • Billings Livestock Commission
Billings, Montana • Auctioneer - Ty Thompson

DEICHMANN 
LIVESTOCK 
BROKERAGE 

Feeder Cattle Procurement  
406-423-5500 • 406-799-5200 
P.O. Box 310 • Hobson, MT 59452 

Jim (303) 638-2625
Curtis (303) 681-7086

Cody (720) 346-8894
Justin (720) 302-3291  

Request a sale catalog today!

DR DERRINGER 4L
Born: 1/26/23 • Homo Polled • Purebred

Reg. # 756397 • Tattoo: 64L
Sire: MJB Derringer 311E • Adj WW: 725

 CED BW WW YW Milk
 +16 -1.4 +54 +75 +24

DR ENDURO 23L
Born: 3/2/23 • Polled • 3/4 SA 1/4 AN

Reg. # 756397 • Tattoo: 64L
Sire: MAC F1 Enduro 43E • Adj WW: 730

 CED BW WW YW Milk
 +9.8 +2.4 +66 +96 +23

DR JUNEAU 349L
Born: 3/23/23 • Homo Polled • 5/8 AN 3/8 SA

Reg. # 756397 • Tattoo: 64L
Sire: ECR Juneau 352J • Adj WW: 766

 CED BW WW YW Milk
 +15.4 -3.2 +62 +103 +18

DR BALBOA 28L
Born: 3/12/23 • Polled • 1/2 SA 1/2 AN

Reg. # 756397 • Tattoo: 64L
Sire: GGT P BK Balboa 240G • Adj WW: 785
 CED BW WW YW Milk
 +7.4 +3 +73 +106 +22

DR LARAMIE 120L
Born: 3/17/23 • Polled • 5/8 SA 3/8 AN

Reg. # 756397 • Tattoo: 64L
Sire: GGT P BK Balboa 240G • Adj WW: 644
 CED BW WW YW Milk
 +11.4 +0 +57 +88 +17

DR GENERAL 75L
Born: 4/9/23 • Homo Polled • 5/8 SA 3/8 AN

Reg. # 756397 • Tattoo: 64L
Sire: MJB General 424G • Adj WW: 678

 CED BW WW YW Milk
 +18.9 -4.2 +59 +93 +19

Jim Doubet Family

Formerly MJB Ranch
1309 State Highway 345 • Ranchester, Wyo.
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KEARNS CATTLE CO. 
BULL SALE

March 7, Rushville, NE
84 Bulls  . . . . . . . . . $7,493

Auctioneer: Jered 
Shipman

TOPS: KCC1 3BCC Next 
Phase 4L, 3/28/23 by Next 
Level; to Next Phase Group, 
Tecumseh, NE, $95,000. 
KC C 1  Te c u m s e h  75 5 L , 
3/14/23 by STCC Tecumseh 
058J; to Dylan Sheffield, 
Weatherford, TX, $19,500. 
KCC1 Long Distance 476L, 
1/2/23 by GCC Black Dew 
161H; to Mike Moser, LaMoure, 
ND, $18,000. KCC1 Trademark 
3 0 85 L ,  2 / 2 6 / 2 3  b y  J 
Trademark 1037; to Bruce 
Murdock, Hot Springs, SD, 
$15,000. — TY GROSHANS

YARDLEY CATTLE CO. 
BULL SALE

March 9, Beaver, UT
137 Bulls  . . . . . . . . $6,434

Auctioneer: Steve 
Bonham

TOPS: Yardley Longitude 
L282, 2/6/23 by Lover Boy; to 
Chad Ruda, Ames, NE, $15,000. 
Yardley Accomplishment L270, 
2/2/23 by SFI Achievement; to 
Greg Shawcroft, La Jara, CO, 
$15,000. Yardley Objective 
L 2 8 0,  2 / 5 / 2 3  b y  S F I 
Achievement; to Craig Oberg, 
Ephriam, UT, $12,000. Yardley 
Standup L289, 2/9/23 by 
Yardley Standout; to Dick 
Wheeler, Casper, WY, $11,000. 
— TY GROSHANS

SPLIT DIAMOND 
ANGUS BULL SALE
March 7, Dillon, MT

111 Yearling 
bulls  . . . . . . . . . . . . $6,664

Auctioneer: Joe 
Goggins

TOPS: SD Resilient 1791-
3063, 1/31/23 by Sitz Resilient 
10208; to Jordahl Cattle Co., 
West Fargo, ND, $15,500. SD 
Resilient 3081, 2/1/23 by Sitz 
Resilient 10208; to Max Yates, 
L i m a,  M T,  $1 3,0 0 0.  S D 
Resilient 3025, 1/29/23 by Sitz 
Resilient 10208; to Max Yates, 
Lima, MT, $11,500. SD Logo 
3090, 2/1/23 by Sitz Logo 
8148; to Carl Schafer, Rock 
River, WY, $11,000. — DEVIN 
MURNIN

GREEN MOUNTAIN 
ANGUS BULL SALE

March 8, Billings, MT
118 Yearling 
bulls  . . . . . . . . . . . . $5,490

Auctioneer: Roger 
Jacobs

TOPS: GMAR Stellar L081, 
1/28/23 by Sitz Stellar 726D; 
to Fortune Triangle S Ranch, 

Interior, SD, $12,000. GMAR 
Flagstone L335, 2/28/23 by 
Baldridge Flagstone F411; to 
Thad Jenni, Lewistown, MT, 
$11,500. GMAR Flagstone 
L013, 1/17/23 by Baldridge 
Flagstone F411; to Nusbaum 
Ranch, Pine Bluffs, WY, 
$9,500. GMAR Advocate 
L 5 3 9,  2 / 1 / 2 3  b y  M R A 
Advocate 9035; to Wild Eagle 
Mountain, Springdale, MT, 
$9,500. GMAR Wrangler L531, 
1/27/23 by S Wrangler 830; to 
Mark Holmes, Rosebud, MT, 
$9,000. — DEVIN MURNIN

LELAND RED ANGUS/
KOESTER RED ANGUS 

March 8, Sidney, MT
113 Yearling 
bulls  . . . . . . . . . . . . .$6,170
56 Fall bulls. . . . . . . .7,228
32 Yearling 
heifers  . . . . . . . . . . . .2,273

Auctioneer: Seth 
Weishaar

TOPS: Leland Stockmarket 
J524-2148, 4/2/23 by Bieber 
QCCO Stockmarket J524; to 
Bob Schettler, Killdeer, ND, 
$22,500. Koester Insight 
2134, 8/28/22 by Lorenzen 
Insight 9917; to Huber EY Red 
Angus, Jud, ND, $18,500. 
Koester Propel 261, 8/13/22 
by BB Propulsion 9096; to 
Leland Red Angus, Sidney, MT, 
$17,000. Koester Warrant 222, 
8/9/22 by Lorenzen Warrant 
8273; to Leland Red Angus, 
Sidney, MT, $17,000. Koester 
Insight 288, 8/14/22 by 
Lorenzen Insight 9917; to 
Shaw Ranch, Joes, CO, 
$17,000. — DEVIN MURNIN

HOLDEN HEREFORDS 
PRODUCTION SALE
March 11, Valier, MT

111 Yearling 
bulls  . . . . . . . . . . . . $14,112
33 Fall yearling 
bulls  . . . . . . . . . . . . . 10,136
144 Total bulls  . . . . 13,201
3 Donor cows. . . . . 10,167
29 Registered yearling 
heifers  . . . . . . . . . . . .7,560
19 Black baldy open 
heifers  . . . . . . . . . . . 2,094

Auctioneer: Joe 
Goggins

TOPS—Bulls: HH Advance 
3027L, 1/4/23 by HH Advance 
0159H; to Cooper Hereford 
Ranch, Willow Creek, MT, 
$90,000. HH Advance 3044L, 
1/7/23 by HH Advance 3044L; 
to Coates Ranch, Mertzon, 
TX, $80,000. HH Advance 
3107L, 1/13/23 by CL1 Domino 
001H; to Churchill Cattle Co., 
Manhattan, MT, $70,000. HH 
Advance 3096L, 1/12/23 by 
CL1 Domino 8232F; to DD 
Investments, San Marcos, CA, 

$67,500. HH Advance 3007L, 
1/1/23 by HH Advance 001H; 
to Baumgarten Herefords, 
Belfield, ND, $60,000. HH 
Advance 3184L, 1/24/23 by 
HH Advance 0159H; to EF1 
Cattle Co.,  Carpio,  ND, 
$60,000. Females: HH Miss 
Advance 3029L, 1/4/23 by HH 
Advance 0159H; to EF1 Cattle 
Co., Carpio, ND, $46,000. HH 
Miss Advance 3053L, 1/8/23 
by CL1 Domino 115J; to Steve 
Bodner, Raynesford, MT, 
$30,000. — DEVIN MURNIN

PINE COULEE BULLS
March 11, Hardin, MT

38 Older bulls  . . . $9,256
117 Yearling bulls. . .7,035

Auctioneer: Ty 
Thompson

TOPS: Pine Coulee N Lights 
151, 1/6/2023 by Shipwheel 
Northern Lights; to Duff Cattle 
Co., Hobart, OK, $23,000. Pine 
Coulee Juneau K569, 6/26/22 
by OCC Juneau 807J; to 
Koupal Angus, Dante, SD, 
$20,000. Pine Coulee Bravo 
K592, 6/7/22 by Coleman 
Bravo 6313; to Cross W 
Livestock,  Ekalaka,  MT, 
$19,500. Pine Coulee Rainfall 
K583, 6/10/22 by SAV Rainfall 

6846; to Sadler Ranches, 
Perkins, OK, $17,000. Pine 
Coulee Real Deal K575, 6/5/22 
by Duff Real Deal 19115; to JR 
Ranch, Othello, WA, $17,000. 
— DEVIN MURNIN

COOPER HEREFORDS 
PRODUCTION SALE

March 12, Willow Creek, 
MT

89 Yearling 
bulls  . . . . . . . . . . . .$11,980
30 Yearling 
heifers  . . . . . . . . . . . . 8,150

Auctioneer: Joe 
Goggins

TOPS—Bulls: CL1 Domino 
394L, 1/12/23 by HH Advance 
7156E; to Stroh Hereford Ranch, 
Killdeer, ND, $62,500. CL1 
Domino 3142L, 1/16/23 by CL 1 
Domino 1176J; to Fawcett’s Elm 
Creek Ranch, Ree Heights, SD, 
$40,000. CL1 Domino 3126L, 
1/15/23 by CL 1 Domino 1176J; 
to Van Newkirk Herefords, 
Oshkosh, NE, $40,000. Bred 
cows: CL 1 Dominette 719E, 
1/8/17 by CL1 Domino 215Z; to 
Churchill Cattle Co., MT, 
Kennedy Hoffman, Thedford, 
NE, and Stelpflug Ranch, Glen 
Rock, WY, $25,000. CL1 Domino 
3113L, 1/14/23 by CL 1 Domino 

1176J; to Carmichael Herefords, 
Meadow, SD, $24,000. CL1 
Domino 3249L, 2/5/23 by CL 1 
Domino 1195J; to Indian Mound 
Ranch, Canadian, TX, $22,000. 
Heifers: CL1 Dominette 379L, 
1/11/23 by CL1 Domino 1176J; to 
L Bar W Cattle Co., Absarokee, 
MT, $28,000. CL1 Dominette 
313L, 1/2/23 by CL1 Domino 
0186H; to L Bar W Cattle Co., 
Absarokee, MT, $20,000. CL1 
Dominette 342L, 1/8/23 by CL1 
Domino 0186H; to L Bar W 
Cattle Co., Absarokee, MT, and 
EF1 Cattle Co., Carpio, ND, 
$20,000. — DEVIN MURNIN

VELTKAMP ANGUS 
BULL SALE

March 12, Amsterdam, 
MT

82 Yearling 
bulls  . . . . . . . . . . . . .$5,371
Auctioneer: Kyle Shobe

TOPS: VA Magnitude 3099, 
1/20/23 by Mead Magnitude; to 
Castle Rock Ranch, Phillipsburg, 
MT, $7,750. VA Virtue 3138, 
1/25/23 by Sitz Virtue 11710; to 
Castle Rock Ranch, Phillipsburg, 
MT, $7,750. VA Virtue 3183, 
1/31/23 by Sitz Virtue 11710; to 
McQuery Ranch, Deer Lodge, 
MT, $7,750. VA Patriarch 3015, 

1/8/23 by Tehama Patriarch 
F028; to Wood Ranch, Melrose, 
MT, $7,750. — DEVIN MURNIN

SITZ ANGUS BULL SALE
March 13, Dillon, MT

6 Herd bulls  . . . . $62,167
268 Yearling 
bulls  . . . . . . . . . . . . . .9,965
313 Commercial open 
heifers  . . . . . . . . . . . .2,243

Auctioneers: Joe 
Goggins and Greg 

Goggins
TOPS: Sitz Eternity 739L,

1/16/23 by LAR Man in Black; to 
ST Genetics, Navasota, TX, 
$220,000. Sitz Reality 491L, 
2/12/23 by Woodhill Reality; to 
Bear Mountain Angus Ranch, 
Palisades, NE, $46,000. Sitz 
Accomplishment 611L, 1/27/23 
by Sitz Accomplishment 720F; 
to Shufelberger Ranch, 
Redding, CA, $29,000. Sitz 
Intellect 687L, 1/21/23 by BAR 
Dynamic; to Palmer Angus, 
Montgomery, TX, $27,500. Sitz 
Man in Black 470L, 2/14/23 by 
LAR Man in Black; to Lazy S&K, 
Lehi, UT, $25,500. Sitz Incentive 
680L, 1/21/23 by Sitz Incentive 
704H; to Edgar Bros Angus, 
Rockham, SD, $25,000. — 
DEVIN MURNIN

Sale ReportsSale Reports

Superior Livestock Auction
March 7, Hudson, Oaks, TX

Superior Livestock Auction 
hosted their video auction live on 
March 7 from the Superior Live-
stock Auction Studio in Hudson 
Oaks, TX. Cattle producers sold 
44,973 head of calves, yearlings 
and bred stock, totaling 369 lots 
from 26 states for this offering. 
Strong buyer participation from 
hundreds of bidders throughout 
the auction resulted in 119 differ-
ent successful buyers. Cattle 
were sold on contract to deliver 
immediately through November 
2024. 
Regions 3/4/5/6 feeder steers 
were fully steady, with select 
consignments of leading-edge 
genetics leading the market at 
$4-7 higher. After a rough win-
ter across the Midwest, it was 
evident that feeders in that re-

gion were selective on quality. 
Feeder heifers from the same 
regions also saw a particular 
buyer base with prices $4-10 
higher on quality and deferred 
deliveries, with most consign-
ments holding a steady trend. 
Regions 1 and 2 feeder steers 
and heifers were in light supply 
but were fully steady with high-
er quality at $3-6 higher. 
Regions 1 and 2 weaned calves 
were also in light supply; how-
ever, $10-12 premiums were 
witnessed on calves in dry win-
ter conditions. Beef-dairy 
crosses were in strong demand 
at steady levels with the last 
test. Regions 3/4/5/6 weaned 
calves saw a very strong de-
mand again on grazing condi-
tion calves over 500 pounds up 
to 700 lbs. at $8-12 higher. 
Strong demand for replace-
ment open heifers and first-calf  
heifer pairs.

VIDEO IDEO AAUCTIONUCTION
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MARKET SITUATION REPORTMARKET SITUATION REPORT
WLJ WLJ compiles its market reports, ODJ stories and statistics from USDA and independent marketing organizations.compiles its market reports, ODJ stories and statistics from USDA and independent marketing organizations.

CANADACANADA
March 13

2,386
425-486 317-442 392-427 347-393 308-353 137-171 3,450-3,700

Lethbridge, Alberta 415-460 410-430 387-419 340-384 317-242 287-380 163-178 2,850-3,700

March 8 6,710 335-370 300-355 280-320 238-325 218-246 97-136 1,225-3,300
Alabama 310-335 290-340 260-310 237-282 213-246 200-220 114-146 900-2,350
March 11 870 305-377.50* 279-369* 278-327.50* 250-297* 233-281* 204-234* 104-140
Lexington, KY 265-345* 290-339* 230-300* 233-267* 210-257* 187.50-232* 165-216* 123-154 1,650
March 11 8,011 390-420 330-400 300-360 270-317 246-283 207-247.50
Joplin, MO 315-360 285-330 262.50-310 241-270 225.50-250 195.50-226
March 11 7,800 318-385* 290-365* 250-350* 256-323* 230-301* 220-259.50* 174-231* 95-140 1,300-2,825
Tennessee 270-335* 250-327.50* 225-305* 205-286* 170-246.50* 182.50-228.25* 140-199* 108-152 875-2,100
March 11 4,181 330-335 205-325 255-324.50 229-305 215-260.50 112.50-250
Virginia 225-273.50 215-274 200-260 192.50-248 135-219.50 150-200

EA
ST

EA
ST

March 7 784 325-392.50 344-378 291-346 291-320 251-275 80-130 1,325-1,425
Willcox, AZ 308-335 314-329.50 276-320 249-276 223-243 105-144 1,150-1,525
March 11 9,342 357.50-417 324-384 290-357.50 260-315 235-271 176-247 76-155
Colorado 361 322-399 291-333 259-318 229-278 222-252 210-243 112-152 1,135-2,300
March 6 2,454 385-417 340-390 310-352 278-301 247-278 224-238 104-122
La Junta, CO 322-361 316-332.50 257-303 229-276 226-246 210-211 112-138.50
No report available
Loma, CO
March 13 4,018 358-376 295-344 326-338 261-310 235-272.75 218.50-255.75 120-144
Dodge City, KS 323-354 256-312 264-301 225-267.50 222-240 207-227 130-154 1,725-2,300
March 14 4,800 263-290 251 210-221
Pratt, KS 288.78 275 255.78-271 238-245.55 197-223.39
March 7 2,888 334-385 335-375 317.50-352 282.75-315 253-279 217.50-256
Salina, KS 307-340 300-320 265-305 250-270 215-249.50 207-239.50
March 14 1,938 412 320-413 300-385 273-368 233-284.50 221-250 217-240 106-137.50 1,575-2,950
Clovis, NM 302-352 279-332 224-314 213-257 203-246 200-217 115-148.50 800-2,575
March 13 9,127 420-440 380-400 315-352.50 260-305 245-282 210-255
El Reno, OK 340-400 305-355 265-300 240-275 221-265.50 201-231
March 13 740 320-397 335-380 305-343 250-283 232-255 173-182 114-140 1,500-2,600
McAlester, OK 310-391 297-323 259-285 223-275 155-165 126-161 1,100-2,800
March 12 6,503 365-415 320-368 292-340 255-317 243-279.75 210.50-244
Oklahoma City, OK 300-345 284-342 256-313 240-270 220-260 180-230
March 8 937 386-420 322-410 285-365 240-300 246-273 236-256 85-130 1,265-2,075
Cuero, TX 297-390 280-360 270-330 236-314 223-250 192-240 104-147 900-1,250
March 7 3,205 397 311-385 299-330 269-300 248-260 209-232.50 90-125
Dalhart, TX 321-369 291-315 265-281 220-261 226-230 216-219 123-150
No report available
San Angelo, TX
March 7 2,446 310-375 273-327 267-282 249-250 219-235
Tulia, TX 277-292 287-297 245-279 223-244 225.75-226.75 200-219.50

SO
UT

H C
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SO
UT
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AL

March 11 9,734 425 353-415 315-390 290-352 269-323.50 246.75-285 216.50-256.50 100-129
Iowa 302.50-370 280-350 232-320 235.50-281 214-255.50 206-232 106-161
March 12 855 353 288-310.50 270 96-123.50
Miles City, MT 340-350 315-355 290-315.50 280 125-166 1,800-1,950
March 13 3,455 386-399 320.50-367.50 284-318 265-288.75 216.50-262
Bassett, NE 318-326.50 290-322 262-291.50 233.50-273.50 210-232
March 9 2,420 372.50 365-392.50 321-359 286-303 248-278 231-264.50
Ericson, NE 340-349 337.50-340 281-286 249-272 233-260.50 228.75-240 1,800-2,550
March 12 1,703 351-370 328.50-335 298 253-280.50 230.25-253
Imperial, NE 326 315.50-329.50 272-310 244.25-263.50 236.50-246 220-221
March 6 2,300 343-365 319-339 265-312.50 257-277 242.85-254 110-124.50
Kearney, NE 303-320 268-300 245.50-270.75 233.50-243.50 224.50-228.50 118-138.50
March 8 1,613 410 390-404 347-397.50 296-329 288.50-323.50 256.50-281 237.50-254
Lexington, NE 376 341-375 310-321 284-292 246.50-261.50 231.50-253.50 226-232.85
No report available
Ogallala, NE
March 7 3,945 397.50 362.50-387.50 326-356 290-332.50 270.50-289 218-246.50
Valentine, NE 330 325-332.50 280-318 258.50-290 237-264.50 161-250
March 8 2,006 292.50-350 275-322 250-282 237-260.75
Herreid, SD 290-316 269-301 255-275 239.75-254.50 229.75
March 13 2,675 365-391 327-357.50 295.50-323 275-293 231-261
Torrington, WY 326-332.50 289-323 270-296.50 247-268.50 190-235.50
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RT

H C
EN

TR
AL

March 7 385 300-415 280-365 250-288 240-289 105-131
Orland, CA 280-400 260-352 230-302 220-272 227 220 110-131
March 13 N/A 75-109
Escalon, CA 90-110
March 4 251 225-310 230-310 230-290 230-270 185-220 150-175 85-125
Famoso, CA 200-280 200-275 200-276 160-256 160-205 100-120
March 13 906 330-420 275-407 270-350 230-270 200-248 80-130
Galt, CA 270-340 240-300 210-250 100-144
No report available
Turlock, CA
March 5 724 305-405 285-357.50 225-325 232-305 210-262.50 175-238 98-130
Salina, UT 300-375 275-350 230-322.50 215-315 200-285 189-233 116-215 120-162.50

FA
RW

ES
T

FA
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March 8 N/A 250-314 220-306 210-270 95-18
Blackfoot, ID 250-295 220-286 215-260 210-244 111-128
March 7 348 362.50 333 279 229 128-151 85.50-139.50
Burley, ID 319-321 273-319 250 134-148
No report available
Emmett, ID
March 9 869 260-358 255-317.50 240-265 203-234 95-114 2,250-2,550
Eugene, OR 220-293 230-299 220-283 200-256 174-202 170-186 120-137 850-1,650
March 11 78 100-125
Madras, OR 105-137.50
March 6 212 233-251 93-119 2,100-2,900
Vale, OR 234-248 115-139.50
March 11 112 240 228 137.50-205 72-171 2,000
Davenport, WA 220-285 205-255 167.50-222.50 217.50 148 80-124.50 1,500-2,250
March 7 1,320 301* 254* 104-127
Toppenish, WA 274* 129-144.50

NO
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T
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Selected AuctionSelected Auction
Week Ending March 14, 2024Week Ending March 14, 2024

Feeder prices for steers & heifers reflect medium and large 1 cattle, Feeder prices for steers & heifers reflect medium and large 1 cattle, 
unless otherwise notedunless otherwise noted;; * * Indicates medium and large 1-2 Indicates medium and large 1-2

DATE
200-300 lb. 300-400 lb. 400-500 lb. 500-600 lb. 600-700 lb. 700-800 lb. 800 lb. -up

SLAUGHTER COWS PAIRS
MARKET SLAUGHTER BULLS REPLACEMENTS

SLAUGHTER FORWARD CONTRACTSSLAUGHTER FORWARD CONTRACTS FORWARD BEEF SALESFORWARD BEEF SALES
Delivery Month Neg. Sales 0-21 days 1,633
Mar. '24 131,512 Neg. Sales 21+ days 681
Apr. '24 191,616 Formula sales 3,712
May '24 103,268 Forward contract sales 139
Jun. '24 89,301 Domestic sales 5,573
Jul. '24 73,283 NAFTA Exports 125

NATIONAL WEEKLY FED BEEF SLAUGHTER VOLUME: MARCH 10, 2024NATIONAL WEEKLY FED BEEF SLAUGHTER VOLUME: MARCH 10, 2024
Domestic Imported

Forward Contract 23,456 3,110
Formula 260,401 6,647
Negotiated Cash 29,292 181
Negotiated Grid 35,724 1,472
Packer Owned 10,346 N/A
Total 399,219 11,410

FED CATTLE TRADEFED CATTLE TRADE Head CountHead Count  Avg. Weight Avg. Weight Avg. PriceAvg. Price

WEEKLY WEIGHTED AVERAGES
Live FOB Steer 305 1,472 184.85
Live FOB Heifer 1,166 1,193 184.90
Dressed Del Steer N/A N/A N/A
Dressed Del Heifer N/A N/A N/A
SAME PERIOD LAST WEEK
Live FOB Steer 1,596 1,539 182.38
Live FOB Heifer 153 1,400 183.00
Dressed Del Steer N/A N/A N/A
Dressed Del Heifer N/A N/A N/A
SAME PERIOD LAST YEAR
Live FOB Steer 21,285 1,464 164.08
Live FOB Heifer 11,212 1,340 163.99
Dressed Del Steer 9,830 941 263.77
Dressed Del Heifer 2,461 839 263.89

Find out how YOUR AUCTION MARKET can become a PREFERRED Find out how YOUR AUCTION MARKET can become a PREFERRED WLJWLJ partner! partner!
At no cost to you, we’ll send you weekly copies of the Western Livestock Journal that you can share with your 

customers to keep them informed of what’s happening in the beef industry. There is no obligation or downside!
Contact Hannah at 720-370-8275 for more information.

Columbus, NM
 Compared to Tuesday, steer calves and 

yearlings sold steady. Heifers steady to 5.00 
lower. Trade active, demand good. Supply 

consisted of steers and spayed heifers weighing 
300-600 lbs.

Feeder heifers: Medium and large 1&2
300-400 lbs 262-272
400-500 lbs 252-262
500-600 lbs 236-246

Feeder steers: Medium and large 1&2
300-400 lbs 326-336
400-500 lbs 306-316
500-600 lbs 281-291

USDA WEEKLY IMPORTED FEEDER CATTLEUSDA WEEKLY IMPORTED FEEDER CATTLE
March 14, 2024
Mexico to United States Feeder Cattle Import Summary
Receipts EST: 9,000 Week Ago EST: 9,350 Year Ago Act: 20,643

CANADIAN LIVESTOCK PRICES & FEDERAL INSPECTED SLAUGHTER FIGURESCANADIAN LIVESTOCK PRICES & FEDERAL INSPECTED SLAUGHTER FIGURES

Alberta Direct Sales (4% shrink) Price Weekly
Change

Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 lbs 171.89 N/A
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 lbs 172.37 +11.89
Ontario Auctions
Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 lbs 176.11 -1.25
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 lbs 174.64 -1.24
Slaughter Cows, Cutter and Utility 1-3, 1100-1400 lbs 103.19 +0.2
*Price comparison from one week ago.

(slide 10 cents on steers and heifers basis 300 lbs. All sales fob port of entry.)

Average feeder cattle prices (CND) for week ending Friday, March 1, 2024Average feeder cattle prices (CND) for week ending Friday, March 1, 2024
Steers: Alberta Saskatchewan Ontario

501-600 lbs 322.88 314.63 293.74
601-700 lbs 291.43 293.75 269.85
701-800 lbs 259.77 N/A 247.49
801-900 lbs 236.08 237.48 242.02

Heifers:
401-500 lbs 289.04 298.91 247.55
501-600 lbs 281.91 273.12 246.76
601-700 lbs 259.42 248.94 228.25
701-800 lbs 234.89 229.00 211.14

Douglas, AZ
Compared to Tuesday, steer calves and yearlings 

sold steady. Heifers steady. Trade active, 
demand good. Supply consisted of steers and 

spayed heifers weighing 300-600 lbs.

Feeder heifers: Medium and large 1&2
300-400 lbs 260-270
400-500 lbs 250-260
500-600 lbs 240-250

Feeder steers: Medium and large 1&2
300-400 lbs 325-335
400-500 lbs 305-315
500-600 lbs 280-290

USDA MEXICO TO U.S. WEEKLY LIVESTOCK IMPORTSUSDA MEXICO TO U.S. WEEKLY LIVESTOCK IMPORTS
Feeder cattle imports weekly and yearly volume.

 Species Current
Week

Previous
Week

Current
Year-to-date

Previous
Year-to-date

3/4/2024 2/26/2024
Feeders 31,842 22,324 247,918 235,497

CATTLE FUTURES: CME Live CattleCATTLE FUTURES: CME Live Cattle
3/8 3/11 3/12 3/13 3/14 High* Low*

Apr. 18760 18760 18825 18993 18695 19633 15310
Jun. 18343 18303 18395 18605 18338 19975 16853
Aug. 18225 18205 18280 18438 18210 18438 16668
Oct. 18555 18523 18588 18713 18515 18713 17005

  CATTLE FUTURES: CATTLE FUTURES: CME Feeder CattleCME Feeder Cattle
3/8 3/11 3/12 3/13 3/14 High* Low*

Mar. 24920 24825 24898 25028 24748 26833 21280
Apr. 25410 25310 25413 25585 25118 25723 21608
May 25675 25538 25670 25860 25483 26208 21920
Aug. 26835 26728 26845 27035 26663 27095 22268
*High and low figures are for the life of the contract.

20

CutoutsCutouts FED BOXED BEEFFED BOXED BEEF
DATE CHOICE SELECT COW BEEF CUTOUT 50% LEAN 90% LEAN
Mar 14 310.78 301.69 251.92 108.44 324.76
Mar 13 309.82 301.04 249.43 103.05 321.69
Mar 12 310.59 299.60 248.14 102.67 325.62
Mar 11 308.88 298.88 250.23 102.74 0.00
Mar 8 307.04 297.43 249.16 N/A 323.80

BEEF REPORT: Weekly Composite Boxed BeefBEEF REPORT: Weekly Composite Boxed Beef
WEEK
ENDING

COMPREHENSIVE
Loads/Price

PRIME
Loads/Price

BRANDED
Loads/Price

CHOICE
Loads/Price

SELECT
Loads/Price

UNGRADED
Loads/Price

March 8 6,165 303.85 205 325.88 1,233 308.28 1,789 302.92 702 293.45 2,237 275.98
March 1 6,276 300.66 209 322.37 1,191 304.49 1,925 299.07 624 288.67 2,327 272.64
February 23 6,358 296.36 227 320.47 1,269 298.49 1,921 294.51 603 284.77 2,338 267.45
February 16 6,197 294.37 217 319.68 1,254 297.33 1,841 293.13 616 283.67 2,268 266.22

MARKET AT A GLANCEMARKET AT A GLANCE This Week: 3/14/2024This Week: 3/14/2024 Week AgoWeek Ago Year AgoYear Ago
Choice Fed Steers 184.85  182.38 164.08
CME Feeder Index 248.46  248.07 188.71
Boxed Beef Average 310.78  306.61 283.95
Average Dressed Steers N/A  N/A 263.77
Live Slaughter Weight*  1,374   1,386 1,378
Weekly Slaughter**  583,000   599,000 634,000
Weekly Beef Production*** 484.1  496.9 522.1
Hide/Offal Value 11.81  11.40 13.9
Corn Price 4.27  4.26 6.33
  *Average weight for previous week. **Total slaughter for previous week. ***Estimated year-to-date figure in million pounds for previous week.

MMARKET ARKET NNEWSEWS
,,,
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Slaughter through Thurs-
day was estimated at 473,000 
head, 11,000 head lower than 
a week earlier. The projected 
total slaughter for the week 
prior was 583,000 head, 
48,000 head lower than last 
year. 

“This week’s slaughter 
could fall between 570k and 
580k head, down from 628k a 
year ago,” Cassie Fish, market 
analyst, wrote in The Beef on 
Thursday. “Next week could 
be the same, but in 2023, the 
corresponding kill was 645k.”

Actual slaughter for the 
week ending March 2 was 
594,236 head. The average 
dressed steer weight was 919 
lbs., up 5 lbs. from the prior 
week. 

Fish also reported the aver-
age steer weight ties 2022 for 
the highest in history for the 
week ended March 2. She 
continued that heifer carcass 
weights were 12 lbs. higher 
than the prior week and 17 
lbs. over a year ago. 

Boxed beef prices climbed 
sharply, with the Choice cut-
out up $4.17 to $310.78 and 
the Select cutout up $5.43 to 
$301.69. 

Feeder cattle
Feeder cattle were looking 

for direction from live cattle 

and followed the week lower. 
The March contract was 
down $3.55 to $247.47, and 
the April contract lost $5.13 to 
$251.17. The CME Feeder 
Cattle Index was up 39 cents 
to $248.46. 

Corn futures were lower, 
with the March contract los-
ing 4 cents to $4.22 and the 
May contract down a nickel 
to $4.33.

Colorado: Winter Live-
stock in La Junta sold 7,102 
head on Tuesday. Compared 
to the previous auction, feed-
er steers sold mostly $2-7 
higher across all weight class-
es. Feeder heifers sold $1-9 
higher, with instances of 
sharply higher across all 
weight classes. Benchmark 
steers averaging 778 lbs. sold 
between $234.50-243, averag-
ing $239.37.

Kansas: Winter Livestock 
in Dodge City sold 3,804 head 
on Wednesday. Compared to 
the last auction, feeder steers 
and heifers 475-975 lbs. sold 
steady to $3 lower. However, 
reputation cattle sold steady 
to $3 higher. Benchmark 

steers averaging 777 lbs. sold 
between $235-250.50, averag-
ing $248.28.

Missouri: Joplin Regional 
Stockyards in Carthage sold 
7,500 head on Monday. Com-
pared to a week earlier, feeder 
steers and heifers sold steady 
to $5 higher at the mid-ses-
sion. Benchmark steers aver-
aging 767 lbs. sold from $245-
264, averaging $249.70. 

Nebraska: Bassett Live-
stock in Bassett sold 3,455 
head on Wednesday. There 
was not a recent auction for 
an accurate comparison. 
Benchmark steers averaging 
727 lbs. sold between $273-
288.75, averaging $278.90.

Oklahoma: Oklahoma Na-
tional Stockyards in Oklaho-
ma City sold 6,750 head on 
Monday. Compared to a 
week earlier, feeder steers 
sold mostly steady, with in-
stances of $5 higher on those 
over 900 lbs. Feeder heifers 
sold $3-8 higher. Stocker 
steers and steer calves sold 
steady to $3 higher. Heifer 
calves sold $2-5 higher.

South Dakota: Sioux Falls 

Regional Cattle in Worthing 
sold 3,542 head on Monday. 
Compared to the last auction, 
steers 600-700 lbs. sold most-

ly steady to $2 higher and 
750-950 lbs. traded mostly 
$4-6 higher. Heifers 400-700 
lbs. sold mostly $3-6 higher, 

750-800 lbs. traded $1 higher 
and 850 lbs. were $6 higher. 
— Charles Wallace, WLJ 
contributing editor

MARKETS
(from page 1)

Boxed beef prices increase sharply higher

H O M E  O F  C H O I C E  S A N D H I L L  H O M E  O F  C H O I C E  S A N D H I L L  &&  W E S T E R N  N E B R A S K A C AT T L E W E S T E R N  N E B R A S K A C AT T L E

LIVESTOCK LIVESTOCK 
AUCTION MARKETAUCTION MARKET OGALLALA, NE ~ 308-284-2071OGALLALA, NE ~ 308-284-2071

Special  Stock  Cow  &  1st  Calf   Special  Stock  Cow  &  1st  Calf   
Heifer  Sale  w/  Regular  SaleHeifer  Sale  w/  Regular  Sale

*Plus Many More Valued Consignments that can be viewed at www.ogallalalive.com*

WEDNESDAY, MARCH 20, 2024

Call our office @ 308-284-2071 or visit our website @ www.ogallalalive.com for more information 
on consignments, market reports and upcoming sales.  

All sales will be broadcast live via the internet on www.cattleusa.com.
Pre-registration for online bidding is required BEFORE sale day. for online bidding is required BEFORE sale day.

MARTY & RENEE WHEELER (120) - Ang 1st Clf heifers, 60 are AI bred July 2nd to Spring Cove 
Crossbow, due date of April 10th, 60 are exp. to Black bull for 30 days, due April 10th for 30 days.

SPECTACLE ANGUS / KENNY STAUFFER (28) - Reg. Ang pairs w/ 1st Calf-4th Calf & Reg. Ang 
replacement quality heifers, 750-800#, Complete Dispersion of Kenny’s registered cow herd, full 
pedigree and EPD info will be available. This will be a really gentle, stout set of cows, on a full vac and 

mineral program. Calves have been vaccinated at birth with Alpha 7.

LARGES FARMS INC. (15) - SimAng 1st Calf heifers, bred LBW Ang bulls, calving now for 45 days

*Other Consignments Pending*
120 Ang Stockcows, Solid Mouth-Short Term, Bred to Angus Bulls, Calving now for 50 days.

100 Ang First Calf Heifers, Calving in April.

TURLOCK LIVESTOCK AUCTION YARDTURLOCK LIVESTOCK AUCTION YARD
The Central California Livestock Marketing Center
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When marketing When marketing 
your calves at your calves at 

TLAY, don’t forget TLAY, don’t forget 
how essential  the how essential  the 
22 ndnd round of shots  round of shots 

is. Make sure to is. Make sure to 
include a modifi ed include a modifi ed 

live vaccination.live vaccination.

SALE SALE 
DAY IS DAY IS 

PAY DAYPAY DAY

Call today to consign your cattle!

Online Bidding at www.LMAAuctions.com

Max Olvera  209-277-2063Max Olvera  209-277-2063
Steve Faria 209-988-7180Steve Faria 209-988-7180
Justin Ramos  209-844-6372Justin Ramos  209-844-6372
John Luiz  209-480-5101John Luiz  209-480-5101
Jake Bettencourt Jake Bettencourt  209-262-4019 209-262-4019
Travis Johnson Travis Johnson  209-996-8645209-996-8645
Tim Sisil  209-631-6054Tim Sisil  209-631-6054

John Bourdet  831-801-2343John Bourdet  831-801-2343
Celeste Settrini 831-320-1527Celeste Settrini 831-320-1527
Matt Miller  209-914-5116Matt Miller  209-914-5116
Brandon Baba  209-480-1267Brandon Baba  209-480-1267
Bud Cozzi  Bud Cozzi  209-652-4480209-652-4480
Eddie Nunes  Eddie Nunes  209-604-6848209-604-6848

209-634-4326 • 209-667-0811 • WWW.TURLOCKLIVESTOCK.COM209-634-4326 • 209-667-0811 • WWW.TURLOCKLIVESTOCK.COM

Apr. 11Apr. 11
Cottonwood, CACottonwood, CA

May 2May 2
Harris Ranch Harris Ranch 
— Coalinga, CA— Coalinga, CA

May 23May 23
Cottonwood, CACottonwood, CA
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2024 Upcoming                                        Sales                                   

(Send calendar of events 
information to editorial@wlj.net.)
March 24 – Join the California 
Cattlemen’s Association at the 

43rd Steak and Eggs Legislative 
and Regulatory Breakfast + 
Lobby Day. Details: tinyurl.
com/2s76htyd.

CCOMING OMING EEVENTSVENTS



CLASSIFIED ADS WORK!
www.wlj.net

CLASSIFIED ADVERTISING  
GENERAL INFORMATION 

ADVERTISING RATES
BY THE WORD: 90 cents per word for each insertion.
MINIMUM WORD RATE: 17 words or fewer, $15.30 one time.
MAD RATES: (Bold headline) $2 more per insertion for your 
phone number, email and/or website, plus first 2 or 3 words in 
bold print. (Applies to word ads only)
BOXED AND BOLD: (Boxed with bold text) $5 more per 
insertion. (Applies to word ads only)
BLIND BOX AD: We will assign your confidential number and 
forward replies to you. Cost is $12 per 3 issues for mail and 
handling service.
BOXED DISPLAY ADS: $30 per column inch for each insertion.
MINIMAL ARTWORK: No additional charge.
BLACK AND WHITE PHOTO: $10, LIMIT OF ONE.
COLOR PHOTO: $35 EACH.
DISCOUNTS: 5% for running your ad 3 to 5 times; 10% for 6 
times or more; up to 35% for 52 times.
SUGGESTION FOR CORRECT WORD COUNT: Be sure to 
include your name, address and phone number in the count, as 
well as all initials and abbreviations. Hyphenated words count 
as two.
TEARSHEETS: Available upon request only. Can be faxed or 
mailed.
CONDITIONS
EMPLOYMENT WANTED ADS: Must be paid in advance.
DEADLINE: Tuesday at 4:30 p.m. MT, the week prior to 
publication date. Newspaper is published on Mondays.
LIABILITY: Advertiser is liable for content of advertisement and 
any claims arising therefrom made against the publication.
Publisher is not responsible for errors in phoned-in copy. 
Publisher reserves the right to refuse any advertising not 
considered in keeping with the publication standards.
COMMISSIONS: Classified advertising is NOT agency 
commissionable.

1 ..................Employment Wanted
2 .............................. Help Wanted
3 ..................... Situations Wanted
4................... Distributors Wanted
5 ................................ Appraisers
6 ................................... Auctions
7 ............................... Auctioneers
8 ....................................Feedlots
9 ................................ Lost Cattle
10 .......................... Cattle for Sale
11 ...........................Cattle Wanted
12 ................. AI/Semen/Embryos
13 ..................................... Brands
14 ............................Dogs for Sale
15 ...........................Horses/Mules
16 ........................... Bison/Buffalo
17 .................. Sheep/Goats/Hogs
18 .................... Livestock Supplies
19 .........Ranch/Livestock Services
20 ............... Real Estate Opportunities
20A ...........Pacific Real Estate For Sale
20B . Intermountain Real Estate For Sale
20C ...... Mountain Real Estate For Sale
20D .... Southwest Real Estate For Sale
20E .............Plains Real Estate For Sale
20F .........Midwest Real Estate For Sale
20G .....Southeast Real Estate For Sale

20H  ..... Northeast Real Estate For Sale
20I ........... Foreign Real Estate For Sale
21 .................. Real Estate Wanted
22 ...Real Estate Rent/Lease/Trade
23 ...................... Pasture Available
24 ........................Pasture Wanted
25 ...........................Mineral Rights
26 ........................Hay/Feed/Seed
27 .................................. Irrigation
28 ...............Ag/Industrial Supplies
29 ........................Fencing/Corrals
30 ..................Equipment For Sale
31 ...................Equipment Wanted
32 ..................... Building Materials
33 .........................Trucks/Trailers
34 ...............Tractors/Implements
35 .............. Business Opportunity
36 ......................................Loans
37 ................................. Insurance
38 ................ Financial Assistance
39 ............... Tech/Books/Art/Etc. 
40 ......................... Miscellaneous
41 .............................. Lost/Found
42 ...................................Personal
43 ...................................Schools
44..............Auctioneering Schools

CLASSIFIED INDEX

Call & schedule your classified  
ad today!

800-850-2769
classified@wlj.net
303-722-0155 Fax

C L AS S I F I E D  C O R R A L

22  FORFOR  11 PLACE A CLASSIFIED PLACE A CLASSIFIED 
AD, SEE IT IN PRINT  AD, SEE IT IN PRINT  

& ONLINE& ONLINE

CLASSIFIED CORRAL
7355 E. Orchard Road, #300 • Greenwood Village, CO 80111 

1-800-850-2769 • Fax:  303-722-0155
www.wlj.net  •   classified@wlj.net

DO NOT PHONE IN RESPONSES TO BLIND BOX ADS.  
ADVERTISERS' NAMES AND LOCATIONS ARE CONFIDENTIAL. 
INCLUDE THE AD DEPARTMENT NUMBER IN YOUR EMAIL 
RESPONSE OR ON YOUR ENVELOPE AND YOUR REPLY WILL BE 
PROMPTLY FORWARDED.

WWW.WLJ.NETWWW.WLJ.NET 303-722-7600303-722-7600

WESTERN LIVESTOCK JOURNAL22 MARCH 18, 2024

CLASSIFIED@WLJ.NETCLASSIFIED@WLJ.NET1-303-722-01551-303-722-0155

Help  
Wanted 2

Cattle 
For Sale 10

Visit www.wlj.net

2 Bar Angus
Hereford, Texas
806/344-7444
877/2BAR-ANG
www.2barangus.com

150 Bulls For Sale 150 Bulls For Sale 
Home of 2 Bar Twenty XHome of 2 Bar Twenty X

STAY UP 
TO DATE

NEED EXTRA 
INCOME?

Advertise a hunting  
or fishing lease!   

CALL NOW!CALL NOW!    
800-850-2769800-850-2769

Real Estate 
Southwest 20D Real Estate 

Southwest 20D

GENTLE AMERICAN  
BEEF TYPE GRAY 

BRAHMANS
Loren Pratt

520-709-1554
44996 W. Papago Rd. 

Maricopa, AZ 85139

Fencing/ 
Corrals 29 Fencing/ 

Corrals 29

FREE Golden Retriever Puppies to 
Forever Homes! 

1 Male,1 Female. Excellent 
temperament!  House trained with 

very good trainable natures & 
perfect for families with children and 
other pets!  I will not re home to just 

anyone. 
PLEASE email me first before text:

 stephaniechristensen59@gmail.com
 (312) 932-7651

Dogs 
For Sale 14

Blue Red Heeler puppies AKC. 
360 749 6333

POWDER RIVER
LIVESTOCK EQUIP.

Best prices with delivery available.  
Conlin Supply Co., Inc.

Oakdale, CA
Ask for Larry or Albert
209/847-8977

Livestock 
Supplies 18

HERDSMAN 
GENOA LIVESTOCK

Full time position for experienced 
Herdsman. 

All aspects of ranch operations: 
Herd management and health, 

Haying, Irrigation.
Registered cow/calf operation 

Western Nevada.
Housing, salary + bonuses, 

benefits.
For more information:  
Genoa Livestock.com

Irrigation 27

 Fair Prices . Good Service . Rancher Owned 
  DELIVERY THROUGHOUT THE WEST 
CCAALLLL  TTOODDAAYY::  777755--665577--11881155  

HDPE PIPE for Ranch Water Systems

2 x 2.WLJ.option.qxp_Layout 1  5/31

Real Estate 
Opportunities 20 Real Estate 

Opportunities 20Real Estate 
Pacific 20A

We need your listings on any types of ag properties in TX, NM, OK & CO.

www.scottlandcompany.com • 800-933-9698 day/eve
Ben G. Scott – Broker • Krystal M. Nelson – NM QB

RANCH & FARM REAL ESTATE

Scott Land Company, LLCScott Land Company, LLC

GREER CO., OK – Choice 480 ac. tract of choice farmland located just south & east 
Mangum, OK. Please call for details!
KB RANCH – Kenney Co., TX – KB Ranch is a low fenced 802± acre property that is 
surrounded by  arge ranches. The ranch has abundant whitetail and is also populated with 
turkey, dove, quail, hogs and varmint species. Axis are in the area and have been occasionally 
seen. The ranch lies approximately 9 miles south of Bracketville on TX 131 and is accessed by 
all weather Standart Road.
PRICE REDUCED! YESO EAST RANCH – De Baca Co., NM - Hwy. 60 frontage. 
6,307± deeded, 1,556± State Lease and 40± uncontrolled acres. Terrain is gently rolling with 
good grass and is divided into three pastures. Wildlife includes antelope, some mule deer, 
quail, etc. The ranch has good improvements (including home) convenient access and has 
been well managed.

Pasture 
Wanted 24

Pasture wanted for 45 pair. May thru 
November 2024, in northern 

California or southern Oregon.
Call 530-260-1354

Pasture 
Available 23

Mountain Spring Pasture. For 200 
pair. Good water and access. 

Northeastern California / Lassen 
County. 

530-294-1203

BIG HORN COUNTY MONTANA 
GRAZING OPPORTUNITY.

26,000 plus Blocked acres. ADG 
last 3 years ± 1.5 pounds per day.

• Huge stockpile 2023 Forage 
after grazing 1,500 Bred Heifers 

May through November.
• 38 Fenced pastures 

• Well watered 
• 700 tons of 2023 Hay on-site
• 3500 to 4000 feet Elevation at 

Wyoming State Line
• Good Access

• Excellent Corrals
• Full Care

AVAILABLE NOW
grazingplus@gmail.com

Employment  
Wanted 1

WWW.HALLANDHALL.COM   |   INFO@HALLANDHALL.COM   |  307.278.0232WWW.HALLANDHALL.COM   |   INFO@HALLANDHALL.COM   |  307.278.0232

SALES   |   AUCTIONS 
FINANCE  |  MANAGEMENT

DAKOTA PARTNERSHIP RANCH 
FAIRBURN, SOUTH DAKOTA

Well-blocked 26,276± deeded acre grass ranch south 
of Rapid City. Quality improvements including an 
owner’s residence and two employee compounds. 
The ranch is well-sodded and esthetically pleasing 

with wildlife abound. Stocked with 1,800 bison and 
fenced into approximately 20 pastures. 

OFFERED AT $31,700,000
Contact: Mike Fraley | mfraley@hallandhall.com

To view all properties (Including Pictures, Aerials and Topo Maps) go to:

www.WorldClassRanches.com
Call Toll Free Today: 1-844-WCR-Land (844-927-5263)

Bob & Sandy Bahe
Accredited Land Consultants
Branch Office: 918-426-6006
Main Office: 888-560-3964 ext.137

Rouse Road Ranch 450 acres m/l 
McAlester, OK Combination 

ranch, 112 acres of pasture, barn, 
fenced, 8 ponds, county road 
access, rural water available, 

Whitetail deer and other wildlife. 
$1,575,750.00

Escape to Serenity 2.25 acres m/l 
McAlester, OK 2.25 acre treed lot 
with updated home, shop, shed, 4 
bedroom, 2 bath stone home with 
lots of natural lighting, Close to 
shopping, medical, and schools. 

$252,900.00

New Listing New Listing

Employment Wanted
Experienced livestock worker, sale 

barn, managed sale barn, 
purchased livestock.

620-430-6719

Saturday, April 6, 2024 • Western Livestock Auction • Great Falls

DeBruycker Charolais
“Because Pounds Pay”

BULL SALEBULL SALE

Jane ........................406-476-3427
Brett & Kay .............406-590-3214
Mark & Belva ..........406-590-0355
Joe & Cathy ............406-788-5821DeBruyckerCharolais.com

Cattle 
For Sale 10
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Vitamin A is critical in repro-
duction, growth and health in 
cattle. Though green grass is 
rich in the precursor to vitamin 
A, beta carotene, deficiency in 
vitamin A may be of concern 
due to recent years of drought. 

National recommendations 
for vitamin A supplementation 
assume cows have been eating 
lots of green grass for a signifi-
cant portion of the year, build-
ing stores for critical processes 
such as vision, helping cows 
stay healthy while pregnant 
and general cattle health. It is 
essential to monitor for signs 
of vitamin A deficiency as it can 
be a major factor in the success 
of your calf crop this year.

Young calves with vitamin A 
deficiency may display signs 
ranging from weakness to a 
dampened immune system, 
leading to increased suscepti-
bility to disease (especially di-
arrhea.) Vitamin A is important 
in epithelial cells, such as those 
in the eye and those lining the 
gut. Some signs to look for are:

• Increased illness, includ-
ing diarrhea and pneumonia.

• Reduced feed intake 
and growth.

• Rough hair coat.
• Weak and uncoordinated.
• In extreme deficiency, 

a white film over the eye 
(xerophthalmia).

Access to colostrum is one 
of the most important parts of 
establishing vitamin A status 
in newborn calves. Did you 
know newborn calves have 
virtually no vitamin A in their 
body? Vitamin A cannot 
transfer to the calf in utero, but 
colostrum is rich in vitamin A 
and will establish vitamin A 
stores in newborn calves. 

Vitamin A stores begin to 
be moved for colostrum pro-
duction before calving, so it is 
important to consider vita-
min A supplementation in 
your cows during late gesta-
tion. Stored feedstuffs, like 
cornstalks and hay, are likely 
low in vitamin A, so they 
should be supplemented with 

vitamin A to ensure calves 
obtain adequate vitamin A in 
the colostrum and milk.

Given the persistent 
drought in Iowa, current rec-
ommendations for vitamin 
A are likely low and produc-
ers may want to target rates 
closer to 75,000 internation-
al units (IU) a day if you 
think your cows have good 
stores of vitamin A, or 90,000 
IU/day if cows have been fed 
stored forages and came off 
droughty pastures last fall.

Remember, vitamin A eas-
ily degrades over time, so feed-
ing an old supplement will not 
provide the vitamin A on the 
label and may not be enough 
to support cow and calf health.

In the unfortunate event 
that calves are stillborn or die, 
a diagnostic test should be run 
to understand if vitamin A de-
ficiency is a concern. Also, pro-
ducers should inform the lab 
if the calf had colostrum so the 
appropriate reference ranges 
can be used in diagnosis.

If a vitamin A deficiency is 
diagnosed, injectable vita-
min A may be an option to 
increase vitamin A status 

rapidly. Injections will not be 
a long-term fix, and underly-
ing reasons for deficiency 
should be fixed to maintain 

vitamin A status. — Emma 
Reints, Iowa State Univer-
sity animal science re-
search graduate assistant 

The importance of vitamin A for calf health

Sale Calendar is a service 
to our advertisers. There 
is a minimum advertising 
requirement to be eligible to 
be listed in the Sale Calendar. 
Contact your fi eldman for 
more information or to have 
your date added to the Sale 
Calendar. We will only run 
auction sale dates or private 
treaty start dates.

ALL BREEDS
Apr. 4 — Midland Bull Test, 
Columbus, MT 
Apr. 16 — Treasure Bull Test, 
Great Falls, MT

ANGUS
Mar. 18 — Angus in the Ba-
sin, Bull Sale, Duchesne, UT 
Mar. 18 — Herd Builder, Bull 
Sale, Othello, WA
Mar. 18 — Whistling Winds 
Angus, Bull Sale, Hingham, 
MT
Mar. 19 — Blevins Angus, Bull 
Sale, Charlo, MT
Mar. 19 — ELK Angus, Bull 
Sale, Buff alo, WY
Mar. 20 — Lufk in Cattle, Bull 
Sale, Tendoy, ID
Mar. 20 – Wagonhammer 
Ranches, Bull Sale, Albion, 
NE
Mar. 21 — Carter Cattle, Bull 
Sale, Pingree, ID
Mar. 21 — Oft Angus, Bull 
Sale, Vale, OR 
Mar. 21 — Vermilion Ranch, 
Commercial Female Sale, 
Billings, MT
Mar. 22 — Vermilion Ranch, 
Bull Sale, Billings, MT
Mar. 23 — Currant Creek, 
Bull Sale, Miles City, MT
Mar. 23 — Sinclair Cattle Co., 
Bull Sale, Buff alo, WY
Mar. 24-25 – Leachman 
Cattle, Bull & Female Sale, Ft. 
Collins, CO
Mar. 26 – Bar JV Angus, Bull 
Sale, Sidney, MT
Mar. 27 – Peterson Grain and 
Cattle, Bull Sale, Havre, MT
Mar. 28 – Gartner-Denowh 
Angus Ranch, Bull Sale, 
Sidney, MT
Mar. 29 — Silver Bit Angus 
Ranch, Bull Sale, May, ID
Mar. 30 – Basin Bull Fest, 
Klamath Falls, OR
Mar. 30 – Diamond Peak 
Cattle, Bull Sale, Loma, CO
Apr. 1 – FBA Angus Ranch, 
Production Sale, Havre, MT
Apr. 2 – Hinman Angus, Bull 
Sale, Malta, MT
Apr. 4 – Arntzen Angus, Bull 
Sale, Hilger, MT

Apr. 6 – Botts Angus, Bull 
Sale, Huntley, MT
Apr. 6 – Brooks Chalky 
Butte, Bull Sale, Bowman, ND
Apr. 8 – C-Spear Angus, Bull 
Sale, Billings, MT
Apr. 9 – Hilltop Angus, Bull 
Sale, Denton, MT
Apr. 11 – Jocko Valley Angus, 
Bull Sale, Missoula, MT
Apr. 17 – Milk River Genetics, 
Bull Sale, Chinook, MT
Apr. 19 – DeGrand Angus, 
Bull Sale, Baker, MT
Apr. 19 – Timberline Angus, 
Bull Sale, Manhattan, MT

BALANCER
Apr. 13 – Bar T Bar Ranches, 
Bull Sale, Winslow, AZ

CHAROLAIS
Mar. 20 – Wagonhammer 
Ranches, Bull Sale, Albion, 
NE
Mar. 23 — Valley View Cha-
rolais, Bull Sale, Polson, MT
Mar. 24-25 – Leachman 
Cattle, Bull & Female Sale, Ft. 
Collins, CO
Apr. 5 – Brevig Charolais, 
Bull Sale, Lewistown, MT
Apr. 6 – DeBruycker Charo-
lais, Bull Sale, Great Falls, MT

HEREFORD
Mar. 21 — Bar Star Cattle, 
Bull Sale, Musselshell, MT
Mar. 27 — NJW Herefords, 
Bull Sale, Sheridan, WY
Apr. 20 — Stuber Ranch, Bull 
Sale, Bowman, ND

RED ANGUS
Mar. 19 — Green Mountain 
Red Angus, Bull Sale, Logan, 
MT
Mar. 20 — Klompien Red 
Angus, Bull Sale, Manhattan, 
MT
Mar. 24-25 – Leachman 
Cattle, Bull & Female Sale, Ft. 
Collins, CO
Mar. 25 – Axtell Cattle Co., 
Production Sale, Sterling, CO
Mar. 27 – Westphal Red An-
gus, Bull Sale, Grass Range, 
MT
Apr. 4 – McCann Red Angus, 
Bull Sale, Billings, MT
Apr. 9 – Beckton Red Angus, 
Bull Sale, Sheridan, WY
Apr. 12 – 5L Red Angus, Bull 
Sale, Sheridan, MT
Apr. 13 – Ludvigson Stock 
Farms, Bull Sale, Shepherd, 
MT

SALERS
Apr. 2 – Doubet Ranch, Bull 
Sale, Billings, MT

SIMANGUS
Mar. 30 – Diamond Peak 
Cattle, Bull Sale, Loma, CO

SIMMENTAL
Mar. 29 — Open Gate Sim-
mental, Bull Sale, Augusta, MT

STABILIZER
Mar. 24-25 – Leachman 
Cattle, Bull & Female Sale, Ft. 
Collins, CO
Apr. 13 – Bar T Bar Ranches, 
Bull Sale, Winslow, AZ

COMMERCIAL
Apr. 11 — Western Video 
Market Internet Sale, CA
Apr. 27 — Visalia Livestock 
Market, Annual Bred Cow & 
Pair Sale, Visalia, CA
May 2 — Western Video Mar-
ket Internet Sale, CA
May 23 — Western Video 
Market Internet Sale, CA
Cheyenne, WY
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