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AG BILL DISCUSSIONS — Sen.
Jon Tester discussed a series of
bills regarding packer concentra-
tion, negotiated cash trade,
MCOOL and more with the Na-
tional Farmers Union. Page 4

UKRAINE CONFLICT — Although
Russia and Ukraine are not major
U.S. export destinations, the con-
flict will have ripple effects for d.S.
ag markets. Page 16

A LOOK BACK IN HISTORY

Tax season anxiety is fairly com-
mon, but a March 2004 WLJ ar-
ticle reported on an extreme case:
“An interesting case of ‘tax phobia’
involved Douglas Kemmerer of
Oldwick, NJ. ... The issue was
whether the taxpayer was liable for
the additions to tax for failure to
timely file returns. ... He was ex-
amined by a psychiatrist, a Dr.
Greenfield, in preparation for the
trial. The psychiatrist diagnosed
him as having a simple phobia of
filing tax returns. In Dr. Green-
field’s opinion, the taxpayer’s in-
firmity prevented him from filing
tax returns and also prevented him
from hiring others to prepare his
tax returns. Dr. Greenfield sug-
gested no treatment for this con-
dition.” Unfortunately for Kem-
merer, the diagnosis did not hold
up in court.

INDEX

Opinion

Legal Ledger .10
Markets ........... P34
Sale Calendar ...................... P36
Classifieds .......c.cccoveerveeennes P37

CA ag faces the second year of zero-water allocation

— CFB expresses
disappointment

With California entering its
third year of drought, the Bureau
of Reclamation (BOR) announced
initial 2022 water supply alloca-
tions for Central Valley Project
(CVP) contractors would be mini-
mal to zero based on reservoir
storage.

The BOR announced a zero-
water allocation for water districts
north and south of the California
Delta, affecting farmers across the
region. Municipal and industrial
users who receive CVP water are
allocated 25 percent of their his-
torical water use.

Currently, reservoir levels are at
historic lows for this time of year,
and without significant rainfall,
they will continue to decrease.

“We began the 2022 water year
with low CVP reservoir storage
and some weather whiplash, start-
ing with a record day of Sacra-
mento rainfall in October and
snow-packed December storms to
avery dry January and February,
which are on pace to be the driest
on record,” said BOR Regional
Director Ernest Conant in a state-
ment.

Conant said the rains early in

the season fell on the American
River basin and not in the upper
Sacramento River basin, which
supplies the Shasta Reservoir. Ac-
cording to BOR, the California
Department of Water Resources’
forecast update from Feb. 1-15
shows a total decrease in projected
annual inflow to the Shasta, Oro-
ville, Folsom and New Melones
reservoirs of 1.2 million acre-feet
(an acre-foot is 325,851 gallons).

Conant said water reservoir
levels are 27 percent of capacity
and 52 percent of the 15-year aver-
age.

“We've got our work cut out for
us this year; strengthened collabo-
ration and coordination among
agency partners, water and power
users, and stakeholders will be
instrumental,” Conant said.

Last February, BOR started
with a 5 percent allocation for
agriculture users and 55 percent
for municipal users. However, a
dry spring coupled with a lower-
than-average snowpack resulted
in little to no runoff, and BOR re-
duced the allocation to the same
as the agency is starting with this
year.

“We're getting a certain amount
of criticism from the agricultural
community for these low alloca-

Enviros want Northern Rockies
wolf population listed under ESA

— Follows ESA
wolf listing

Although a federal judge ruled
in early February the gray wolf
would once again be listed under
the Endangered Species Act
(ESA), the ruling did not include
the Northern Rockies wolf popu-
lation. Now, environmental
groups are seeking immediate
protections for the wolves.

Protections were removed for

the demographic by Congress in
2011. The population includes
gray wolves in Montana, Wyo-
ming and Idaho, along with east-
ern Oregon, eastern Washington
and a corner of Utah. The states
have authority to manage their
own wolf populations.

A handful of conservation
groups petitioned the Depart-
ment of the Interior and the U.S.
Fish and Wildlife Service

(USFWS) on March 1. The peti-
tion seeks emergency listing of
the gray wolf in the Northern
Rocky Mountains, claiming “Ida-
ho and Montana have drastically
altered their wolf management
laws and regulations to push
populations below viable levels.
Idaho, for instance, allows for
essentially unregulated and un-
limited wolf killing.”

See ESA on page 21

tions, but we have to be prudent
and cautious with these very dry
conditions,” Conant said. “If it
doesn’t rain in March, it’s possible
it could get worse.”

Conant said certain areas in the

Central Valley would receive some
water and some areas would re-
ceive none, so farmers will have to
rely on groundwater if it’s avail-
able.

See H20 on page 16

Jesse Pluim, BLM

California farmers are likely to receive zero-water allocations from the
Central Valley Project for the second consecutive year. Pictured here, the
Panoche Hills, offering views of the San Joaquin Valley in California.

National Livestock Group announces acquisition of 100-year-old WLJ

— Business
as usual

The National Livestock
Group of Oklahoma City,
OK, has announced its ac-
quisition of the nation’s
leading publication for
western livestock news,
Western Livestock Journal.
Under National Livestock’s

direction, the 100-year-old
publication will gain op-
portunities for tremendous
growth in the livestock
news industry, while re-
maining the local produc-
er’s leading source for ac-
curate and unbiased live-
stock news.

“We congratulate Western
Livestock Journal on their

contribution to the industry
for the past 100 years,” said
Danny Jones with National
Livestock. “We are looking
forward to being a part of
the future of WLJ, and we
believe the firm foundation
built has paved the way for
expanded service to produc-
ers.”

Western Livestock Jour-

nal was established in 1922
by Nelson Crow and re-
mained family owned
through Crow Publications
for three generations. Un-
der new ownership, the
publication will remain a
pillar of the industry, with
the same emphasis on cus-
tomer service and unbi-
ased, fair reporting.

“It was a tough decision
to end the 100-year legacy
of the Crow family publish-
ing Western Livestock Jour-
nal,” said Pete Crow, former
owner. “However, it was one
that had to be made—there
is no fourth generation to
operate the business. Na-
tional Livestock will be a
good steward of WL.J, and I

will continue to write my
column as long as I'm rele-
vant to the livestock indus-
tI'y »

Western Livestock Jour-
nal LLC will continue with
business as usual, striving
to keep its readers well in-
formed and up to date on

See WLJ on page 28

to close at $135.15.

basis:

Amid the Russia-Ukraine conflict, the cattle market continues to
trade cautiously. Futures sank lower, except for corn, which continues
to head higher with each progressing day of the conflict.

“The live cattle contracts are running lower, the cash cattle market
isn’t seeing much action and with tensions in Ukraine only worsening,
the market will likely continue to panic in this way until something
gives with Russia/Ukraine,” remarked ShayLe Stewart, DTN livestock
analyst, in her Thursday midday comments.

Live cattle futures lost several dollars over the week. The April con-
tract lost nearly $4 to close at $135.15, and the June contract lost $3.45

Through Thursday, cash trade was steady but limited in
volume compared to earlier weeks’ trade. As of Thursday
morning, about 62,000 head had sold. Live cattle sold be-
tween $140-143, averaging closer to $140.50. Dressed steers
sold between $224-228, averaging about $224.50.

Cash trade through the last week of February totaled
68,349 head, quite a few thousand head lower than the past
couple of weeks. Live steers averaged $143.17, and dressed A
steers averaged $227.18. e

The national weekly direct beef type price distribution for
the week of Feb. 21 to Feb. 28 was the following on a live

* Negotiate

* Negotiate

* Negotiate

* Negotiate

Market continues to trade cautiously; futures lower

d purchases: $143.26.

* Formula net purchases: $144.06.
* Forward contract net purchases: $142.54.
d grid net purchases: $142.38.
On a dressed basis:

d purchases: $227.02.

¢ Formula net purchases: $227.
¢ Forward contract net purchases: $214.36.
d grid net purchases: $224.79.

Slaughter through Thursday was estimated at 493,000 head, about
15,000 head higher than the same time a week earlier. Projected slaugh-
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ter for the last full week
of February is 647,000
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COMMENTS

Time for change

t was a difficult decision, but it had to be

Imade. After 100 years of publishing the West-

ern Livestock Journal and turning 65, I made
the decision to sell WLJ. It took me a long time to
rationalize this decision, but I'm good with it in my
heart and soul. It was a big job to build and main-
tain the Crow legacy and WL<J. I'm the third gener-
ation of the Crow family to publish the weekly
newspaper, and there is no fourth generation to car-
ry on.

So, all of the rumors you have heard are true. I
sold the business, and National Livestock Group in
Oklahoma City, OK, is the new owner. I had several
offers, but I wanted to make sure that WL would
carry on with a responsible steward: someone who
understands the cattle industry and our values.

This doesn’t mean that I am going away; I will
continue to write my column if I'm relevant. And I
expect you all, our devoted subscribers and friends,
to tell me if I ever go off the rails. There is no way
that I could just walk away from WL.J.

Getting WLJ to 100 years old was one of my ma-
jor goals, and we accomplished that one. Now, it’s
time to hand over the reins and let the young lead-
ers in our business take over. From a technological
point of view, I'm not the guy to take WL/ into the
digital world—this aspect of our business moves too
fast for me.

The good thing is I'm not going anywhere. I will
continue to go to cattle industry events and sales. I
will continue to be here and consult with the new
owners as we go forward and accomplish a new set
of goals.

National Livestock was the best suited new own-
er. I felt they understood the unique character of
our business and would keep the brand going well
into the future. I was honored they felt WL.J was a
brand worth owning, which makes me feel good
about our work over the years.

My grandfather started WL/ in the Los Angeles
Stock Yards in 1922. The Union Stock Yard and
Transit Company bankrolled Gramps to start a
market sheet for the meat producers in the West.
He was one of the first USDA market reporters in
St. Joseph, MO. My dad, Dick Crow, grew up in the
business and took it over from Gramps in 1967.
Then I grew up in the business and took it over
from Dick in 1992. It’s been a life’s work for the
Crow tribe.

There will be no drastic changes in content, news
coverage or personnel. We'll still be running things
like a family business and maintaining close contact
with our readers, whom I consider as friends and
family. I've been on many of your ranches over the
years and hope to continue to make ranch calls be-
cause that is what I like the most.

I'm excited for WL<J going forward; National Live-
stock is a dynamic group that has invested in live-
stock marketing assets. They own several livestock
markets, and they have the resources and skills to
attract good people into the industry.

They have a good handle on the digital technology
that is engulfing our industry. 'm certain they will
bring new products and services into the business
to inform readers and help you market your live-
stock for maximum profit. They are livestock mar-
keters of the best kind. They are good, honest and
fair people to work with, which was an important
point for me.

We will continue doing our ranch tours—our next
one is this May in Kentucky, and we have one room
left. This move is a simple shift in ownership; opera-
tions will be the same as you’re accustomed to. Ser-
vice will be better, but I still haven’t tamed the post
office. — PETE CROW

WESTERN LIVESTOCK JOURNAL

KAY’S KORNER

EXPORTS ARE HUGE
SUCCESS STORY

Export data for red meat shipments in
January is due to be released Wednesday.
The data, which is compiled extremely well
each month by the U.S. Meat Export Fed-
eration (USMEF), is likely to show again
how important beef exports are to the value of live cattle.

That value in 2021 per head of fed slaughter equated to a
record $407.22, up a remarkable 35 percent from 2020. That
was because beef exports greatly exceeded previous volume
and value records in 2021, surpassing $10 billion for the first
time. This means they almost doubled in value in 10 years.
Exports in 2012 totaled $5.511 billion in value.

December beef exports totaled 121,429 metric tons (mt),
up 1 percent from a year ago, while value climbed 33 percent
to $991.8 million, the third largest month on record, says
USMEF. These results pushed 2021 volume to 1.44 million
mt, up 15 percent from a year ago and 7 percent above the
previous record set in 2018.

Export value soared to $10.58 billion, up 38 percent from
2020 and shattering the previous record (also from 2018) by
27 percent. Exports accounted for 15 percent of total beef
production and 12.8 percent for muscle cuts only, up signifi-
cantly from the respective 2020 ratios of 13.5 percent and
11.3 percent, says USMEF.

The beef export results were truly remarkable, especially
considering the COVID-related obstacles in the global food
service sector and all the supply-side and logistical chal-
lenges faced by the U.S. industry, noted USMEF President
and CEO Dan Halstrom last month. Obviously, the U.S.’
large Asian markets accounted for much of the growth, but
it really took broad-based global demand to reach these
impressive levels.

This success story is not just about Korea, Japan and
China, but also a strong performance in Taiwan, excellent
growth in Central and South America and a rebound in
Mexico and Southeast Asia, he said.

Another remarkable milestone in 2021 was that beef ex-
ports to South Korea, Japan and China/Hong Kong each
topped $2 billion, with Korea becoming the highest value
market for U.S. beef for the first time. Japan remained the
leading volume destination for U.S. beef exports in 2021 at
320,737 mt, up 5 percent from 2020 and the second largest
volume of the post-BSE era, said USMEF.

Export value climbed 22 percent to a record $2.376 billion

but finished a close second to Korea. The U.S. industry re-
mains concerned about Japan’s import safeguard, which
resulted in a higher tariff rate being imposed on U.S. beef in
late March and early April last year. Without an adjustment
to the safeguard threshold, a similar scenario is possible in
2022 and highly likely in years to come, said USMEF.

Another huge achievement was the exceptional growth in
exports to China. I remember being skeptical a few years ago
when predictions were made about the country becoming a
$2 billion market for U.S. beef. Now, that is close to a reality.
Capitalizing on the market access gains included in the U.S..-
China Phase One Economic and Trade Agreement, beef ex-
ports to China/Hong Kong also broke the $2 billion mark at
$2.09 billion, up 114 percent from 2020, said USMEF.

Volume climbed 87 percent to 240,827 mt. Direct exports
to China, which started to gain significant traction in mid-
2020, jumped 346 percent in volume (190,803 mt) and 413
percent in value ($1.59 billion). U.S. beef accounted for 6
percent of China’s total imports in volume and 11 percent in
value. Grain-fed beef now accounts for 11 percent of China’s
imports, with the U.S. as the largest supplier, providing 68
percent of China’s grain-fed imports, said USMEF.

Beef exports, however, are likely to ease this year because
of tighter supplies and higher U.S. prices, says USDA. In its
Livestock, Dairy and Poultry Outlook 2022 report, USDA
forecast total beef exports to decline to 3.27 billion pounds.
U.S. exports are likely to be pressured by tightening domes-
tic beef supplies, and the resulting higher prices may make
U.S. beef less price competitive, it said. Furthermore, in-
creased beef production in export-oriented countries such as
Australia and Brazil will likely increase competition in
several markets.

Variety meats were another export success story last year
and showed why byproduct values remain high. Often re-
ferred to by packers as the fifth quarter of a cattle carcass,
the combined value of 16 items often approaches or exceeds
$200 per head. This is for a slaughter steer reported daily by
USDA, using a 1,400 Ib. live weight. Many of those 16 items
have no domestic market outlet, making their exports vi-
tally important in adding value to fed cattle. — Steve Kay

(Steve Kay is editor/publisher of Cattle Buyers Weekly, an
industry newsletter published at P.O. Box 2533, Petaluma,
CA, 94953; 707-765-1725. Kay’s Korner appears exclusively
in WLJ.)

@ GUEST OPINION

TURNING YOUR ‘DRYLAND’
INTO A ‘WETLAND’?

Remember the story from the Bible where Jesus turned
the water into wine? The Environmental Protection Agency
(EPA) can also perform miracles—turning dryland into a
wetland under the Clean Water Act (CWA).

In fact, according to the EPA, a “wetland” can be private
property that has no surface water but has water beneath
the surface that flows under a paved street into a small
man-made ditch that goes past other homes and eventually
flows into a lake (a navigable
water). Because the EPA has
defined this dryland as a wet-
land, placing dirt on that prop-
erty is regulated by the agency.

A case is now before the U.S.
Supreme Court to decide wheth-
er the federal government can
determine that dryland is a
wetland or a “water of the Unit-
ed States” (WOTUS) under the
CWA.

In April 2007, the Sackett
family broke ground to build a

The ruling soon to be issued
by the U.S. Supreme Court
will hopefully give landowners
an answer as to what lands
should be federally regulated
under the CWA.

The U.S. Supreme Court has now taken this case. The
landowners are arguing the court should clarify its decision
on a prior CWA case from 2006. In that case, four Supreme
Court justices held that the CWA only grants federal author-
ity over a WOTUS if the wetland exhibits a relatively per-
manent water flow, there is a continuous surface water
connection between the wetland and a relatively permanent
body of water, and it is difficult to determine where the
wetland begins and the perma-
nent navigable water ends
(called the “connected waters”
test).

In contrast, four justices ar-
gued the definition of a WOTUS
should be determined by the
federal government as the CWA
“experts.” The tie was broken
by former Justice Anthony Ken-
nedy, who said he would define
a WOTUS to include a wetland
if it bears a “substantial nexus”
to navigable water.

home on a lot they purchased in | T B scd on the Supreme Court

a residential subdivision. The

lot is bordered by a county-paved road on one side and resi-
dential houses on the other three sides. After the houses,
there is a lake. Shortly after they began construction, the
EPA sent investigators to inspect the job site for CWA compli-
ance.

Without doing any of the technical measurements required
under the law, the EPA announced that the Sacketts were
violating the CWA by putting additional dirt on their land
without a federal permit.

The EPA then sent the Sacketts an order, stating their lot
was a “federally regulated wetland,” and commanded them
to restore the lot to its natural condition and fence it for three
years or face tens of thousands of dollars in daily fines. The
EPA order was based on the property being adjacent to a
small ditch across the street that eventually drained into a
navigable lake.

split, every president has issued
a markedly different rule defining a “WOTUS.” Former
President Barack Obama expanded the authority of the EPA
over private property justified by the “substantial nexus”
test. Former President Donald Trump repealed Obama’s rule
and developed his own definition based on the “connected
waters” test. Now, President Joe Biden is writing his own
rule, likely favoring greater authority for the federal govern-
ment to govern the use of private property.

The ruling soon to be issued by the U.S. Supreme Court
will hopefully give landowners an answer as to what lands
should be federally regulated under the CWA. This firm will
be supporting the private landowners in this case because
while I believe that Jesus did and can perform miracles,
under the U.S. Constitution, the federal government should
not have that same power. — Karen Budd-Falen, Budd-
Falen Law Offices LLC
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GUEST OPINION

PRACTICING ‘RADICALLY
TRADITIONAL FARMING’

White Oak Pastures is a six-generation, 156-year-old
family farm in Bluffton, GA. My family, the Harris fam-
ily, has operated the same farm in Early County since
1866. Settled by Capt. James Edward Harris, the farm
has come full circle, from a polycultural production system
in the 1800s, to a monocultural cattle farm in the 1950s
and then back to a polycultural system in the early 2000s.

We take pride in farming practices that focus on regen-
erative land management, humane animal husbandry
and revitalizing our rural community. This type of man-
agement, which we refer to as “radically traditional
farming,” creates products that are better for our land,
our livestock and our village. We are fiercely proud of our
zero waste production system that utilizes every part of
the animals we pasture raise and hand butcher on our
farm.

Regenerative agriculture

In the mid-1990s, Will Harris (fourth generation, my
dad) became disgusted with the excesses of the commod-
ity market. There was no burning bush moment that led
him to rethink this commodity production system, but he
speaks about how the unintended consequences of com-
modity farming are so often discounted.

The changes Dad made on our farm were incremental,
starting with giving up chemical fertilizer and confine-
ment feeding to farm more regeneratively and in tune
with nature.

He decided to build his own brand, White Oak Pastures,
to market the livestock raised in Bluffton. In those early
days, we were able to find processing locally, but off-farm,
which gave us the opportunity to gauge demand for grass-
fed beef and incrementally find partners for our product.

Oct. 13, 2003, Vol. 82, No. 52

Property rights case
slated for trial

Judge Loren Smith of
the United States Court
of Federal Claims re-
cently confirmed a May
3, 2004, trial date for the
second phase of Hage v.
United States. The sec-
ond phase will deter-
mine if the property
owned by plaintiff
Wayne Hage, as deter-
mined in the January
29, 2001, Final Opinion
issued by the court, was
taken by the U.S.
through grazing and en-
vironmental regula-
tions.

The controversial case
began thirteen years
ago when Wayne and
Jean Hage filed a land-
mark takings case after
the actions of the U.S.
Forest Service
(USFS) and Bureau of
Land Management
(BLM) eliminated
Hage’s ability to con-
tinue his livestock op-
eration in central Ne-
vada. It is the first case
of its kind to assert
ranchers’ private prop-
erty rights on federal
lands by filing a takings
case in this prominent
Court.

Although the govern-
ment’s position is Hage
did not have any prop-
erty rights and was sim-
ply privileged to graze
on the federal lands, the
court ruled differently.
In its final opinion on
the status of the prop-
erty rights, it deter-
mined Hage owned sig-
nificant property rights
on the federal lands,

importantly the water
rights, ditch rights-of-
way, and access to those
rights.

In alater ruling, after
USFS argued the case
should be dismissed be-
cause Hage no longer
held a valid grazing per-
mit and could not use
the property, the court
again ruled against the
government. It conclud-
ed failure to hold a graz-
ing permit did not extin-
guish the value of his
property rights, which
may be compensable.
Conference
scheduled

Stewards of the
Range, the non-profit
organization supporting
the case, is holding a
conference in Reno, NV,
October 24. A portion of
the program is devoted
to understanding the
precedents established
by the case, so other
landowners can learn to
defend their rights, as
determined by the court.

Featured speakers are
the attorneys litigating
the case, Ladd Bedford
and Mike VanZandt.
Other topics at the con-
ference include updates
on the LU Ranching Wa-
ter Rights Case, the con-
stitutional challenge to
the ESA, and an in
depth analysis of the
dangers of conservation
easements. Additional
speakers include Wayne
Hage, Fred Kelly Grant,
Paul Terrill, Tim Lowry,
and Frank Duran. —
WLJ

In the early 2000s, we were blessed that our product
caught traction, and Dad was successful in launching our
grass-fed beefin Publix Super Markets and Whole Foods
Market locations.

Processing on the farm

As we grew, processing became a bottleneck in our
system, so Dad took the risk of building on-farm, USDA-
inspected processing for our livestock. While it was
never the plan to vertically integrate our production
system, when we look back, it was certainly the thing to
do.

While our context was to simply raise livestock, it be-
came apparent that creating an infrastructure between
us as farmers and “them” as customers was necessary to
be successful.

Building processing on the farm allowed us to diver-
sify the species we raise with confidence. Today, we pas-
ture raise and hand butcher 10 species of livestock: cattle,
goats, sheep, chickens, turkeys, ducks, geese, guineas,
hogs and rabbits. We also collect pasture-raised eggs and
grow certified organic vegetables. We make leather prod-
ucts and pet chews from animal hides and make tallow
skin care products from fat. We believe our customers
appreciate our artisan, small-batch products.

One step at a time

Looking back through our evolution, we never formed
a big-picture vision. We just took one step at a time to
build resilience into our system. And every one of these
steps has been bumpy but worth taking. Pain brings
change, and change is hard.

But, my grandfather, Will Bell Harris (third genera-
tion), always said: “If you do what you’ve always done,
you'll get what you've always gotten.” We know what we
have done in the past is simply not enough. We have been
blessed with good, hard work to do and the strength to
do it.

Focus on nature’s cycles

We are focused on raising food in a cyclical system that
focuses on restarting the cycles of nature. We call restarting
nature’s cycles “regenerative agriculture.” Cyclical thinking
is the opposite of linear production, which are systems that
are highly commoditized, centralized and industrialized. We
believe that products raised and processed in this regenera-
tive way are better for the animals, better for the land and
better for the community.

In establishing this nonlinear system, we’ve been success-
ful in building resilience into our farming practices. Over
170 full-time employees work together each day to raise,
harvest, butcher and ship the meats, poultry, eggs, vegeta-
bles and zero waste items produced on our farm. Rebuilding
our rural community was an unplanned yet positive conse-
quence of bringing processing to the farm. We are grateful
to have made our little town a nice little destination.

Resilient decisions aren’t always the efficient and profit-
able ones. In fact, they rarely are. So many of us, myself
included, tend to get in the weeds with statistics, measuring
and controlling, when the answer often can be found when
you ask: “What is nature telling you?” — Jenni Harris,
fifth-generation member of the Harris family at White
Oak Pastures

(Previously published by Noble Research Institute.)
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‘Tester says Senate will debate mandated
cash trade, new packer watchdog bills

Speaking to members of
the National Farmers Union
(NFU) on Feb. 27, Sen. Jon
Tester (D-MT) said Senate
leaders have told him they
are willing to bring a pair of
bills to the floor this spring
to tackle the power of meat-
packers in the marketplace,
including a bill that would
mandate a certain level of
negotiated cash trade by
large packers.

A farmer himself, with
roots in NFU, Tester told
members about a series of

bills he is championing to
tackle corporate consolida-
tion. Tester had the perfect
audience for his message
challenging the influence of
corporate consolidation on
agriculture. NFU has been
championing its “Fairness
for Farmers” campaign to
highlight corporate consoli-
dation in agriculture and
raise the visibility around
those issues.

NFU President Rob Lar-
ew said some people may be
getting tired of hearing

about fairness in competi-
tion issues, but NFU wants
to turn up the volume on the
topic, taking the message
more to consumers.

“We know that consumers
are hurting; we know they
understand that there are
problems out there,” Larew
said. Pointing to comments
President Joe Biden said in
a video message to NFU,
Larew said, “As the presi-
dent said, we can eliminate
exploitation by bringing
fairness back to the market-

place.”

Tester highlighted he has
a “suite of bills” to add more
transparency to livestock
markets and “reintroduce
capitalism into the market-
place” for farmers and
ranchers. “We need to make
production agriculture for
family farmers vibrant once
again,” Tester said.

Tester said he expects the
Senate will take up a bill
introduced by himself, Sen.
Deb Fischer (R-NE), Sen.
Chuck Grassley (R-IA) and
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Stabilizer Bulls Build
Better Cow Herds AND More Valuable Feeders

500 TOP Bulls — Better $PROFIT BuIIs For LESS!

4-Star Maternal and 5-Star Feedlot
$29.9K $Profit, $68 $Ranch

4-Star Maternal and 4-Star Feedlot
$21.5K $Profit, $43 $Ranch

5-Star Maternal AND 5-Star Feedlot!
$30K $Profit, $85 $Ranch
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$28.5K $Profit, $53 $Ranch

4-Star Maternal and 5-Star Feedlot

4-Star Maternal and 5-Star Growth
$24.5K $Profit, $61 $Ranch

5-Star Feedlot and 4-Star Maternal

4-Star Maternal and 4-Star Growth

$24.2K $Profit, $70 $Ranch
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4-Star Maternal and 5-Star Growth
$19.7K $Profit, $36 $Ranch
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LOT 603 BN

Stabilizer: Top 25% or better in 8 traits!

4-Star Maternal and 5-Star C. Ease
$19.7K $Profit, $63 $Ranch

Charolais: Fancy and high fertility!

$26.5K $Profit, $48 $Ranch

4-Star Maternal and 4-Star Feedlot
$21.4K $Profit, $35 $Ranch

Leachman Cows Work! — Selling On-Site March 27t

Red Angus: Loads of type!

4-Star Maternal and 4-Star Feedlot
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$27 8K $Profit, $75 $Ranch

LOT 782

Angus: 1 of 72 bred fall females.

Saturday, March 26

Leachman Spring Bull & Female Sale

March 26-28t", 2022

pick your lots.

All cattle available for
inspection. Come early,

All events will be at the Leachman Bull Barn = Fort Collins, CO
Sunday, March 27

1:00 PM 225 Females — Open Yearlings
and Fall Bred Cows
Angus, Red Angus, Stabilizers & Charolais
5:00 PM Banquet & Entertainment, RSVP today!

Monday, March 28

10:00 AM

Ask about buying with our Leachman
2022 Sight-Unseen Guarantee!

500 $Profit,
Stabilizer Bulls Sell

Visit leachman.com or call (970) 568-3983 to order your catalog today!

Additional Upcoming Leachman Events

Tuesday, March 15t

"American Rancher"
episode airs on RFD-TV

Thursday, March 17t

Online Seminar — Join us virtually on Facebook Live
“How to Build Great Cows AND Great Feeders Using $Profit!!”

Lee Leachman, CEO

Semen Division: (970) 444-BULL (2855)
Office: (970) 568-3983 » www.leachman.com

Jerrod Watson, Bull Customer Service, (303) 827-1156 [}
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a bipartisan mix of 14 other
senators, at least nine of
whom are members of the
Senate Agriculture Commit-
tee. The bill would require
USDA to set regional man-
datory minimum cash trade
for fed cattle purchased by
packers for slaughter.

Speaking about the bill,
Tester said, “It’s really com-
plicated, and it’s really im-
portant. But what we’ve
seen the packers do is—the
packers today are manipu-
lating the cash price. And
manipulating in such a way
that is forcing down formu-
las and forward contracts,”
Tester said. He added, “So
it’s a win-win-win deal for
them, and it takes the farm-
ers and makes them less
profitable.”

Grassley, Fischer and Tes-
ter have been the loudest
advocates in the Senate for
finding ways to force pack-
ers torely less on contracted
cattle and buy more cattle
on the open market. The
issue becomes regional be-
cause certain states have
little negotiated cash trade,
as a dominant packer in the
state may contract with a
handful of large feeders.
Such is the case in Colorado,
where JBS relies little on
cash sales to supply its pack-
ing plant.

Tester told DTN the nego-
tiated cash trade bill will
simply boost the cash mar-
kets to a level that reduces
the risk of price manipula-
tion. “And if somebody else
has got a better idea, I'm all
ears,” Tester said. “But the
bottom line is what’s really
going on right now with Big
Four meatpackers is ruining
rural America, and it’s re-
ally having some negative
impacts. And time is of the
essence here. We have to get
after this because we're go-
ing to lose a lot of ranchers
if we don’t.”

The second bill Tester said
would get a floor debate
would create a special inves-
tigations unit at USDA on
competition issues in the
meatpacking industry. The
special investigator would
have tools such as subpoena
power to investigate possi-
ble violations of the Packers
and Stockyards Act. The
special investigator would
work as a liaison between
USDA and the Department
of Justice.

“This bill would give sub-
poena powers, give the abil-
ity to show if they are doing
any antitrust activities and
hold them accountable,” Tes-
ter said.

“T've gotten a commitment
from leadership in the Unit-
ed States Senate to take the
special investigators act and
the spot-pricing bills to the
floor, hopefully before
spring,” he added.

Ag committee
conflicts

So far, neither bill has
gotten out of the Senate Ag-

riculture Committee. Re-
publican staff on the com-
mittee for Ranking Member
John Boozman (R-AR) have
been asking for outside
studies to challenge the idea
that more negotiated cash
trade would raise prices for
producers. After hearing
some concerns raised at
their annual meeting in
January, delegates for the
American Farm Bureau
Federation reversed their
policy to oppose any man-
dates on negotiated cash
trade.

Tester said Boozman is a
friend, and he’s “not going to
pick a fight with John,” but
Tester said committee
Chairwoman Debbie Stabe-
now (D-MI) has said there
will be a hearing and a vote
on the bills.

“And if we have a hearing
and a vote, we'll get these
bills out of committee,” Tes-
ter told DTN. “T've already
been told by leadership that
they’re willing to take these
bills to the floor because
they think it’s good for rural
America, and they think it’s
good for the consumer. And
so it will happen. I'm very
confident about that.”

McooL

Also preaching to the
choir, Tester said he has
legislation to bring back
mandatory country of origin
labeling (MCOOL) for meat,
which was revoked by Con-
gress in 2015 after the U.S.
lost a World Trade Organi-
zation case to Canada and
Mexico. Tester said he lives
within 60 miles of Canada,
and it’s common to see
“Product of Canada” labels
on food or other products.

“All 'm saying is we raise
some great beef'in this coun-
try,” Tester said. “All I want
is ‘Product of USA’ on it. We
will win this fight.”

Right to repair

Tester also touched on an-
other bill of his that would
require equipment manu-
facturers to provide soft-
ware to farmers to allow
them to fix their own farm
machinery. The senator
noted he hasn’t been able to
get bipartisan backing for
that bill yet.

“All we're asking the man-
ufacturers to dois give farm-
ers and ranchers the ability
to do what they’ve always
been able to do,” Tester said.

He added, “We’re not ask-
ing the software to jump up
the horsepower. We just
want to know the software
so when a sensor goes out,
we know which sensor it is.
And we can go out with a
three-quarter inch wrench
and pop that sensor out and
go buy a new one and pop it
back in, and our combine
doesn’t sit out there in the
field. Go buy the new one
from the back end.” — Chris
Clayton, DTN ag policy
editor

The best choice for
current industry news
for over 100 years!

Western Livestock Journal
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—AMERICAN NATIONAL IS FOLLOWING YOU THROUGH IT—

With a vast array of insurance products available, American National can help make sure your
tried-and-true lifestyle is covered. Whether you own a cattle ranch or dairy farm, specialize in
horses or sheep or grow cash crops, the one-size-fits-all insurance policy isn’t the right way to
protect your business.

AMERICAN

Agribusiness operations are unique -we get it. Our agribusiness coverages can give you the NATIONAL®
flexibility to completely customize your business insurance in a way that will suit your needs
best, leaving you free to move on down the road with no worries. And, even better, as multi- INSURANCE
line agents, our coverage options extend beyond farm and ranch to personal and family
insurance needs, too. Let us help see you through. AMERICA'S Forbes
For more information, and to connect with a local American National EBSJL'X?HEQNCE 2022
agent near you visit an.insure/northwest or call 800-899-6519.

Products and services may not be available in all states. Terms, conditions and eligibility requirements will apply. Life insurance and annuity products may be underwritten by American National Insurance Company, Galveston, Texas. Property and casualty
products and services may be underwritten by American National Property And Casualty Company or American National General Insurance Company, both of Springfield, Missouri.

21-094.373740.V2.06.2021



MARCH 7, 2022

President Joe Bldul fanked by Vlce President Kamala Harris, Ieft and Speaker of the House Nancy Pelosi

(D-CA-12), right, delivers the State of the Union address.
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Biden mentions food, competition,
war in State of the Union speech

In a speech that focused
heavily on the war in
Ukraine, President Joe
Biden still touched on issues
important to agriculture,
such as competition, export
problems and infrastruc-
ture, during his State of the
Union speech on March 1.

Biden talked briefly
about agriculture as he ad-
vocated ways to bring down
inflation and lower costs.

“I’'m a capitalist, but cap-
italism without competition
isn’t capitalism. It’s exploi-
tation—and it drives up
prices,” the president said.
“When corporations don’t
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have to compete, their prof-
its go up, your prices go up
and small businesses and
family farmers and ranch-
ers go under.”

That was a theme Biden
carried into the beginning
of the year when the first
event at the White House
in 2022 was an event chal-
lenging the livestock mar-
kets and meatpacking in-
dustry.

The president then ad-
dressed issues with ocean
carriers moving goods in
and out of the country.
Biden called to end immu-
nity of ocean shippers from
federal antitrust laws.

“During the pandemic,
these foreign-owned compa-
nies raised prices by as
much as 1,000 percent and
made record profits,” Biden
said. “Tonight, 'm announc-
ing a crackdown on these
companies overcharging
American businesses and
consumers.”

That brief mention drew
bipartisan praise from a
couple of members of the
House Agriculture Com-
mittee. Reps. Jim Costa
(D-CA-16) and Dusty John-
son (R-SD-At large) each
plugged legislation they
had been advocating for in
this vein. Costa said the
bipartisan Ocean Shipping
Antitrust Enforcement Act
he introduced would accom-
plish that goal and address
unfair practices that harm
American businesses.

“T am committed to work-
ing with the Biden admin-
istration to ensure fair
trade practices in the ocean
carrier industry, which is a
crucial step in lowering
prices for American con-
sumers and creating a level
playing field for American
exporters,” Costa said.

“With a major supply
chain disruption because of
the COVID-19 pandemic,
we must hold foreign ship-
ping companies account-
able for their actions that
harm American businesses
and make everyday goods
more expensive. I am proud
of the president’s commit-
ment to this issue and urge
my fellow congressional col-
leagues to support this bi-
partisan legislation.”

Johnson said a similar
bill seeks the same goal.
The House already had
passed the Ocean Shipping
Reform Act overwhelmingly
last year, “and President
Biden’s remarks at the
State of the Union signify
he’s ready to sign what Con-
gress sends him to address
the supply chain crisis. Con-
gress should strike while
the iron’s hot and pass these
commonsense reforms.”

Later in the speech, Biden
pointed to the passage of the
bipartisan infrastructure
bill, noting that American
roads, bridges and airports
have fallen from being the
best on Earth to 13th in the
world. Biden called the bill
“the most sweeping invest-
ment to rebuild America in
history.”

“This was a bipartisan
effort, and I want to thank
the members of both parties
who worked to make it hap-
pen,” he added. “It is going
to transform America and
put us on a path to win the
economic competition of the
21st century that we face

with the rest of the world—
particularly with China.

“As I've told Xi Jinping, it
is never a good bet to bet
against the American peo-
ple.”

Biden said the bill will
create millions of jobs to fo-
cus on “modernizing roads,
airports, ports and water-
ways all across America.”

He added the bill also will
provide affordable high-
speed internet for every
American, including “ur-
ban, suburban, rural and
Tribal communities.”

Highlighting the presi-
dent’s emphasis on the
Ukraine invasion in his
speech, Chandler Goule,
CEO of the National Asso-
ciation of Wheat Growers
(NAWG), said the conflict
has caused volatility in the
grain markets and increas-
es in prices for key inputs
such as fuel and fertilizer.

“With Russia and
Ukraine among the top
wheat-producing and ex-
porting countries, we have
seen large market fluctua-
tions as the conflict contin-
ues,” Goule said. “While we
have concerns about volatil-
ity, we are deeply concerned
about geopolitical stability
and the needless suffering
happening in Ukraine.

“The administration also
highlighted its ongoing
pandemic response and
how it has been tackling
current supply chain issues.
However, supply chain is-
sues and the availability of
inputs continue to present
challenges for farmers.
From NAWG's perspective,
the administration and
members of Congress must
continue to work on a mul-
tifaceted approach to re-
solve these ongoing chal-
lenges,” Goule said.

Republicans after the
speech laid problems of in-
flation at Biden’s feet, say-
ing the president has not
done enough to help Amer-
icans. Rep. Glenn “GT”
Thompson (R-PA-15), rank-
ing member of the House
Agriculture Committee,
said “Between surging in-
put costs, skyrocketing fer-
tilizer prices, the highest
inflation in 40 years and
endless regulatory uncer-
tainty, the Biden adminis-
tration’s failing policies
remain out of touch with
the challenges and every-
day needs of farmers,
ranchers, foresters and con-
sumers.”

Thompson continued,
“Rather than tackling these
issues, President Biden
continues to bend to the will
of the most vocal progres-
sives, demanding policies
that yield no relief and con-
tribute to substantial bur-
dens on American taxpay-
ers. Farm families need
relief, reliable markets and
steadfast leadership.

“President Biden missed
the mark this evening, pro-
viding a great deal of Wash-
ington speak and lip service
to boilerplate proposals. De-
spite these shortcomings, I
remain committed to work-
ing with my colleagues to
provide genuine relief to the
hardworking men and wom-
en who feed and fuel our
country.” — Chris Clayton,
DTN ag policy editor; and
Jerry Hagstrom, DTN po-
litical correspondent
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Jdaho Bull Sale

March 29, 2022 - Noon

tosted by Three String Cattle Co.
Sale will be held at The Ranch * Shoshone, 1daho

Selling 90 Bulls
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Karl & Emily Studer
13 E 400 S « Rupert, ID 83350

208-608-3096
Jesse Jensen 208-670-4268

42734 Old Trail Rd. « Baker City, OR 97814
Rob & Lori Thomas - Office: (541) 524-9322
Rob’s Cell: (541) 403-0562 « Lori’s Cell: (541) 403-0561
Sale Managed by: Cole Owens, Marketing Specialist & Cooperative Manager: (918) 418-7349
‘o TTON Clint Brightwell, Ranch Operations & Asst. Director of Genetic Selection: (417) 359-6893
LIVE — www.thomasangusranch.com « info@thomasangusranch.com
517.546.6374
www.cotton-associates.com
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New antibiotic restrictions soon to become reality

In 2017, the Food and
Drug Administration
(FDA) began implementing
Guidance for Industry
(GFI) #213, otherwise
known as the veterinary
feed directive. Implementa-
tion of the veterinary feed
directive focused on veteri-
nary oversight of medically
important antibiotics deliv-
ered to livestock via feed
and/or water, leaving a sig-
nificant loophole for prod-
ucts that were available
over-the-counter (OTC) by
other dosage forms.

Because of this, on June
11, 2021, FDA quietly pub-
lished GFI #263, which put
in motion the framework to

remove any remaining
medically important anti-
microbials from OTC mar-
keting channels, closing
this loophole.

GFT #263 recommends
for sponsors of medically
important antimicrobial
drugs that continue to be
available OTC and ap-
proved for use in animals
(companion and food pro-
ducing), regardless of deliv-
ery mechanism, to volun-
tarily bring these products
under veterinary oversight
or prescription marketing
status.

These product labels will
now contain the prescrip-
tion statement: “Caution:

Federal law restricts this
drug to use by or on the
order of a licensed veteri-
narian.”

While very little informa-
tion about GFI #263 was
aimed toward livestock pro-
ducers, this may have sig-
nificant impacts on the way
in which livestock owners
are able to access antibiotic
therapy for their animals.

While this change does
not require the purchase of
products from a veterinar-
ian, going forward, produc-
ers will be legally required
to obtain a prescription
from a licensed veterinari-
an with whom the producer
has a valid veterinarian-

HE A

client-patient relationship
(VCPR).

What this means for ma-
ny producers is that prod-
ucts they may have pur-
chased from the local feed-
store, farm supply or local
co-op may no longer be on
those store shelves.

Much like when the vet-
erinary feed directive was
put in place in 2017, some
of these businesses may
simply pull these products
from store shelves and de-
cline to offer products, as
they do not have the frame-
work in place to meet the
legal burden of acting as a
“pharmacy,” which requires
the ability to review veteri-

D
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YOU CAN TRUST//4

GENEPLUS

We are consistently raising our
standards to produce a better

product for our customers. Our
goal is to give our customers

A COMPETITIVE ADVANTAGE with

TUESDAY
MARCH 22

Sight Unseen Guarantee & Nationwide Trucking Options Available

Cody Gariss
(417) 425-0368

cody@geneplushrangus.com

at Suhn Cattle Co. = Eureka, KS = 12:30 PM
160 Brangus & Ultrablack Bulls
40 Select Commercial Females

GENEPLUSBRANGUS.COM

877-436-38171

Vernon Suhn
(620) 583-3706

vern@geneplusbrangus.com

nary authorized prescrip-
tions and track refills of
those prescription prod-
ucts. For those that do con-
tinue to stock these prod-
ucts on their shelves, pro-
ducers will have to produce
a prescription prior to pur-
chasing.

Those producers who al-
ready have a VCPR in place
and purchase their animal
health products through
their veterinary office or
who purchase through oth-
er distributors under an
existing prescription sys-
tem will likely notice little
change in their ability to
source these products.

However, those produc-
ers that don’t consult with
a veterinarian on a regular
basis will need to establish
a valid VCPR prior to pur-
chasing these products as
they start to disappear
from OTC access. While the
definition of a valid VCPR
does vary from state to
state, Nebraska’s definition
of a valid VCPR is outlined
in the Nebraska Veterinary
Medicine and Surgery
Practice Act as follows:
® The veterinarian has as-
sumed the responsibility
for making clinical judg-
ments regarding the health
of the animal and the need
for medical treatment, and
the client has agreed to fol-
low the veterinarian’s in-
structions.
® The veterinarian has suf-
ficient knowledge of the
animal to initiate at least a
general or preliminary di-
agnosis of the medical con-
dition of the animal. This
means that the veterinari-
an has recently seen and is
personally acquainted with
the keeping and care of the
animal by virtue of an ex-
amination of the animal or
by medically appropriate
and timely visits to the
premises where the animal
is kept.
® The veterinarian is read-
ily available or has ar-
ranged for emergency cov-
erage and for follow-up
evaluation in the event of
adverse reactions or the
failure of the treatment
regimen.

Furthermore, Nebraska
Beef Quality Assurance
(BQA) recommends that
you have a written VCPR
form filled out with your
herd veterinarian and that
you get a copy of all docu-
mented prescriptions.
These records should be
maintained for a minimum
of two years. Nebraska
BQA offers a VCPR form on
their website (bga.unl.edu)
under the “resource li-
brary” tab that producers
can print off and fill out
with their veterinarian.
This VCPR form should be
updated or reviewed annu-
ally.

So, to the nitty gritty,
what products should pro-
ducers expect to see these
changes in, and when will
this happen?

The following are some
products that will be seeing
label changes to a prescrip-
tion-only status:

* Oxytetracyclines —
Injectables: Liquamycin
LA-200, Noromycin 300
LA, Bio-Mycin 200, Agri-
mycin 200, etc. Boluses:
Terramycin Scours Tablets
and OXY 500 Calf Boluses.
* Penicillins — Inject-
ables: Penicillin Injectable,
Dura-Pen, Pro-Pen-G,
Combi-Pen 48, etc. Intra-

mammary tubes: Masti-
Clear, Go-dry and Albadry
Plus.

¢ Sulfa-based antibiot-
ics — Injectables: Di-
Methox 40 percent and
SulfMed 40 percent. Bo-
luses: Albon, Sustain III
Cattle & Calf Boluses, Su-
pra Sulfa ITI Cattle & Calf
Boluses.

e Tylosin — Injectables:
Tylan 50 and Tylan 200

¢ Cephapirin, cephapi-
rin benzathine — Intra-
mammary tubes: ToDAY
and TOMORROW.

When GFI #263 was pub-
lished on June 11, 2021, it
was structured with a two-
year phase-in for manufac-
turers of these products to
make label changes and
come into compliance with
the guidance so that they
would be able to continue
marketing their products
without interruption. All
products covered under
GFI #263 are to be removed
from OTC availability by
June 11, 2023.

The expectation is that
producers will see familiar
OTC products start to dis-
appear from store shelves
over the next 14 months as
manufacturers finalize la-
bel changes and refine their
marketing and distribution
channels to assure compli-
ance with prescription re-
quirements.

Itis important to remem-
ber that these critical prod-
ucts are not being removed
from the marketplace, but
instead being brought un-
der veterinary oversight in
order to combat overuse/
misuse due to OTC access.

Furthermore, producers
should not stock up on
these products to avoid
needing a prescription once
this change takes effect.
Again, these products will
still be readily available.
Animal health products
have expiration dates and
are sensitive to storage
time and conditions. Pur-
chasing large quantities of
animal health products
may lead producers to have
an excess of products un-
used by the date of the
product’s expiration. Prod-
ucts used after the expira-
tion date are less effective
and may not work as in-
tended and may lead to
higher incidences of treat-
ment failure.

Disposal of expired anti-
microbials can present
challenges as well. In the
long run, it is easier and
safer to purchase products
only when needed under
the guidance of a veterinar-
ian. Additionally, this guid-
ance affects only medically
important antibiotic prod-
ucts. Antiparasiticides, in-
jectable and oral nutrition-
al supplements, oral probi-
otics/prebiotics and topical
nonantibiotic treatments
will not be affected and will
remain available through
OTC marketing channels
just as before.

Now more than ever, pro-
ducers need to seek out and
establish a VCPR with a
trusted veterinarian to pro-
vide input on antibiotic se-
lection for their operation
so that the best treatment
options can be selected,
with antibiotic steward-
ship, animal welfare and
livestock economics all im-
portant decision-making
factors. — Becky Funk,
DVM, Nebraska Exten-
sion specialist



WESTERN LIVESTOCK JOURNAL MARCH 7, 2022 9

X, ?




MARCH 7, 2022

WESTERN LIVESTOCK JOURNAL

Meat scientists study flavor of
boneless versus bone-in steaks

When you hear a friend
mention grilling up a
nice, juicy steak, does a
T-bone come to mind? For
many who enjoy eating
beef, that is the visual
image of a high-quality
steak, said Kansas State
(K-State) University
meat scientist and gradu-
ate student Kaylee Farm-
er.

“There is a long-stand-
ing belief that bone-in
steaks provide a more fla-
vorful eating experience
when compared to bone-
less steaks of the same
cut,” Farmer said.

Under the guidance of
her mentor, associate pro-
fessor of meat science
Travis O’Quinn, Farmer
set up a study to evaluate
the eating experience of
strip loin, ribeye and ten-
derloin steaks in a bone-
in versus boneless sce-
nario.

Farmer said the prod-

ucts tested were pur-
chased from a commercial
processor and cut into
1l-inch-thick steaks that
were aged 28 days in vac-
uum packages. The steaks
were cooked to 160 de-
grees F and evaluated in
18 consumer sensory pan-
els.

Along with comparing
bone-in versus boneless,
Farmer said there was a
secondary goal of the
study.

“The study also aimed
to determine if the impact
of bone on palatability is
dependent on marbling
level, so steaks from
USDA upper 2/3 Choice
and Select quality grades
were compared,” Farmer
said.

The research showed
that 70-97 percent of con-
sumers rated the samples
acceptable for juiciness,
tenderness, flavor and
overall eating quality,

K-State Research and Extension

Studies with consumer taste panels indicate there is no noticeable
difference in the flavor of bone-in and boneless beef cuts.

said Farmer.

She added the results of
this study showed that
“the same eating experi-
ence can be derived from
a less expensive boneless
steak as with a higher-

priced premium bone-in
steak.”

The report is available
to view online at newprai
riepress.org/kaesrr/vol8/
issl. — K-State Re-
search and Extension
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Angus Zull and Female Sale
MUNDAY MARCH 21

DUCHESNE CO. FAIRGRUUNDS, DUCHESNE, UTAH, 1 P.M.

+ 30 Angus Bulls
* 3 Hereford Bulls

« 5 SimAngus Bulls
*1Red Angus Bull

> 5 Registered, Open,
Yearling Angus Heifers

Join Sale Hosts Lisonbee Angus and Oldroyd Angus for this Offering of
Superior Performance Genetics at the Centennial Center in Duchesne, Utah,
at 12 p.m. Mountain for Lunch, followed by the Sale Beginning at 1 p.m.

BULLS SELL: SEMEN-TESTED < PAP-TESTED < DNA-TESTED WITH GE-EPDS
REGISTERED FALL HEIFERS SELL OPEN & READY TO BREED < FREE DELIVERY

LISONBEE OPTICAL 2113 poB 2/18/21
Connealy Confldence Plus xVAR Dlscovery 2240

CE BW WW YW MK MB RE SW $B SC'
3 21 T 125 24 129 1.07 73 183 314

OAR ATLANTIS 201 poB 2/12/21
| Squa‘re'B Atlantis 8060 x TEX Playbook 5437

LISONBEE RAWHIDE 2114 poB 2/19/21
Poss Rawhide x EXAR Monumental 60568

WUSG<

EE BW WW YW MK MB RE SW SB SC
14 -11 69 119 31 117 .66 86 180 309

OAR PLUS ONE 341 poB 2/23/21
!E&Bﬂflus‘[lne X [;onngaly Consep;us 7229

CE BW WW YW MK MB RE $SW $B $C
6 14 70 123 23 55 92 73 130 213

MXXAuctions/i
LISONBEE ANGUS OLDROYD ANGUS

BID LIVE
SALE DAY

Jim Lisonbee
435-724-2318

212 S. 1930 W.
Roosevelt, Utah

THD
©

Steve Oldroyd
435-828-2975
1220 S. 2500 W.
Vernal, Utah

CE BW WW YW MK MB RE $SW $B $C

12 3 176 121

21 1.08 82 83 143 219

SALE HEIFER FEATURE: MLA LAR LADY FIREBALL 077
DOB 9/11/20: GB Fireball 672 x Byergo Black Magic 3348

AUCTIONEER: EDDIE BURKS, 270-991-6378

= MATT MACFARLANE

M3 = MATT MACFARLANE MARKETING

= 916-803-3113

MARKETINE = M3CATTLEMARKETINGRGMAIL.COM
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Suit alleges fish poisonings

The Center for Biological Diversity and Western
Environmental Law Center recently sued the Environ-
mental Protection Agency (EPA), claiming the agency
failed to protect fish and whale species from toxic cya-
nide in Washington’s waters. The suit challenged that
the EPA has approved water quality standards for cya-
nide pollution for more than 30 years, allowing “sourc-
es, including metal-mining processes, the chemical in-
dustry, iron and steel facilities and publicly owned
wastewater treatment facilities, to release dangerous
levels of cyanide into Washington’s waters.” The Center
said the pollutant harms Chinook and coho salmon,
killer whales, steelhead trout and bull trout. “The best
available science indicates Washington’s cyanide pollu-
tion limits are harmful to imperiled salmon and, in turn,
the orcas that depend on the fish as their primary food,”
the Center said.

Hours of service extended again

The Federal Motor Carrier Safety Administration has
extended hours of service exemptions for livestock haul-
ers through May 31. The agency said another extension
is necessary due to the persistent impacts of COVID-19
on the supply chain. Those included in the exemption
include livestock and livestock feed haulers; supplies
related to COVID-19; food and groceries for emergency
restocking; and gas, diesel, jet fuel and ethyl alcohol.
Rest requirements remain in effect, requiring drivers
to receive a minimum of 10 hours of off-duty rest once
returning to their normal reporting location.

Additional LAMP funding

USDA is supplementing the Local Agriculture Market
Program (LAMP) with additional funding from the
American Rescue Plan Act. The program will receive a
total of $130 million in supplemental funds to promote
competition and create more and better markets for
food producers by expanding opportunities to sell to
institutions operated by local, Tribal and state govern-
ments. The supplemental funding is divided into $65
million for fiscal years 2022 and 2023. “These grants
have generated new income sources for small, beginning
and historically underserved farmers; increased local
food access across rural and urban communities; and
provided platforms for value-added and niche products
to shine,” said Agriculture Secretary Tom Vilsack.

H-2A Employer Data Hub

The U.S. Citizenship and Immigration Services
(USCIS) launched the H-2A Employer Data Hub to
provide information on employers or H-2A petitioners
petitioning for H-2A workers. The hub allows the pub-
lic to search for H-2A petitioners by fiscal year, em-
ployer, city, state, ZIP code, state, North American In-
dustry Classification System code and Standard Oc-
cupational Classification code. USCIS anticipates up-
dating the data hub quarterly and providing download-
able data files. “We receive many requests from Con-
gress, research institutions, the media and the public
about the H-2A program and how the H-2A visas are
allocated by petitioner information or job type,” the
agency said. “We strive to make as much data about
our operations available to the public as possible. We
do so to improve understanding of the immigration
system and to comply with our reporting mandates.” To
view the hub, visit uscis.gov and search for “data hub.”

Chub added to ESA list

The U.S. Fish and Wildlife Service recently added the
peppered chub fish to the endangered species list. The
agency also designated 872 river miles of critical habi-
tat in New Mexico, Texas and Oklahoma for the species.
“Peppered chubs are barely getting this lifesaving
protection in time,” said Michael Robinson at the Cen-
ter for Biological Diversity. “Under the Endangered
Species Act (ESA), habitat protection, captive breeding
and reintroduction can keep these exquisite fish from
going extinct.” The critical habitat consists of 197 miles
of the upper South Canadian River and Revuelto Creek
in New Mexico and Texas, which support the sole re-
maining population; 400 miles of the lower South Ca-
nadian River in Texas and Oklahoma; and 275 miles of
the Cimarron River in Oklahoma. The actions follow a
2020 lawsuit filed by the Center.

CO relocates bighorn sheep

A total of 21 bighorn sheep from the Rampart herd
in Colorado Springs were captured by Colorado Parks
and Wildlife (CPW) and transported via helicopter to
Beaver Creek Canyon near Victor, CO. The agency’s
goal is to reestablish a herd in the area that histori-
cally held a high number of bighorn sheep. CPW lured
the sheep into a trap with apple pulp and then dropped
a 70-by-70-foot net over them. Staff members then
blindfolded and restricted the legs of the sheep, evalu-
ated their health, ear tagged them and gave several
sheep radio transmitting collars. Next, CPW trucked
the sheep to Beaver Creek State Wildlife Area, loaded
each sheep into its designated orange pouch and at-
tached the bags to a helicopter sling to be transported
further into the canyon. “We wouldn’t have the herds
we have today across Colorado without the work of those
conservation pioneers reestablishing those sheep in
their historic ranges,” said Ty Woodward, CPW terres-
trial biologist for the Pikes Peak region.




As cattle producers, some
of our modern challenges
have been a shrinking labor
force and aging cattlemen.
These hurdles can reduce
our capacity for care. The
term “capacity for care” is
used to describe the maxi-
mum population of animals
that a given workforce with
a given set of skills, equip-
ment and facilities can care
for at a certain stage in the
animal production cycle
(e.g., calving season).

For example, three peo-
ple may be able to provide
adequate care to 300 calv-
ing heifers in good weather
on a certain operation.
However, in the event of a
storm, the manager may
have determined that one
more person, space to keep
five additional calves warm
and training one more of
the existing staff members
to tube-feed a newborn calf
would be necessary to con-
tinue operating effectively.
Overwhelming an opera-
tion’s capacity for care can
rapidly lead to frustrated
people and deteriorating
animal health.

To prevent this, the man-
ager in the example might
be able to act now to line up
someone to help if the
weather turns, find the ex-
tra equipment needed to
house and rewarm five
more calves, and train one
more of the existing staff
members to tube-feed a
newborn calf. Creatively
increasing seasonal labor
could be as extensive as
hiring full calving season
help or as simple as finding
a neighbor that has a dif-
ferent calving season than
your operation and discuss-
ing a labor trade. Identify-
ing and preventing these
types of bottlenecks in a
system can reduce animal
health problems down the
road.

Another opportunity to
increase capacity for care is
remaining educated and
knowing the facts. With the
impending calving season,
the following critical points
are good to consider:
¢ First four hours — Due
to in-utero conditions in
cattle, antibody absorption
cannot occur during gesta-
tion and must occur
through colostrum transfer.
This most effectively occurs
in the first four hours post-
calving, when the intesti-
nal absorption potential of
the calf is at its peak. This
time frame provides the
highest opportunity for
transfer of passive immu-
nity.

* Around 30 minutes —
During cold, wet and windy
weather, it can take 30 min-
utes or less for a newborn
calf to drop below critical
body temperature, decreas-
ing its chances of survival.
This varies greatly depend-
ing on a range of factors
(weather combination, age
of cow, calving pasture/lot
status, provided protection,
ete.). It is good to observe
closely and act accordingly
in each situation when de-
ciding whether to take a
calfin.

* 100 F — If a calf has a
rectal temperature below
100 F, you should consider
methods to warm the calf
before providing colostrum
replacer. If the calfiis above
arectal temperature of 100
F, proceed with feeding
them a meal of colostrum
replacer.

* 150 grams of antibod-
ies — The minimum
amount of antibodies—
sometimes called globulin
proteins or immunoglobu-
lin G (IgG)—a newborn calf
needs to have provided by
a colostrum replacer is 150
grams. This is different
than the grams of protein
the product contains. Prod-
ucts labeled as “colostrum
replacer” should contain
150 grams or more to
achieve the ideal level of
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Increasing capacity for care in the face of calving season

immunity.

Products labeled as “co-
lostrum supplements” gen-
erally contain around 50
grams IgG and are best to
use when the calf received
colostrum but the volume
or quality is in doubt. With
replacer and supplement
products, you usually get
what you pay for.

Lastly, are there invest-
ments you could make in
facilities or technology that
would elevate your capacity

for care that could poten-
tially increase calving sea-
son success? Use the term
“success” instead of “dol-
lars” or “returns” because
being successful through
calving season can be mea-
sured in decreased stress,
increased sleep and overall
operation morale. It could
be as simple as the previ-
ously mentioned added pen
space or as advanced as a
remote video observation
system.
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Some other things that
come to mind as we face
another unpredictable calv-
ing season could include
addressing the amount of
wind protection provided,
having a suitable (clean)
place to care for calves that
are brought in, having a
reserve of warm water in
that same location to quick-
ly care for animals brought
in and being able to get
back out to deal with other
urgent matters.

"

Seeking out ways to ad-
dress stress points can look
extremely different from
neighbor to neighbor, and
remembering to sometimes
take a step back to observe
the system has the poten-
tial to put us 10 steps for-
ward by increasing our ca-
pacity for care. — Hannah
Greenwell, Nebraska
Extension educator, and
Halden Clark, DVM/
M.S., health steward-
ship
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NEW SALE LOCATION! NJW SOUTH RANCH
=, 888 Lower Prairie Dog Rd.  Sheridan, WY ‘\
Selling 100 Balanced Trait, Big Bodled

¥ Bulls Raised

; on Good Cows &

4 ¥ Wyoming Range (no creep)!

o We DEMAND our Cows have GOOD udders, are
GREAT Mothers and Calves be VIGOROUS at Birth!

Easy Fleshing, Maternally- Powered Bulls
* 40 Registered Yearling Heifers
* 10 Registered Bred Heifers

A A uctions A4

SALE F EAT"RE ... Proven, Reliable, Herd Improving Genetics!

I58] NJW 1802 2546 RJDGE 158J ET
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ce08.4 sw-0.1 ww55 w81 w33

ur1.20 7ear1.20 rea .04 wars .30

CED BWx WW YW Mx M&G CEM
6.5 -0.1 53 82 34 60 -2.3

Udrkx Teat*x SC
1.40 1.50 1.1

* BW 78 | Adj. WW 774 [ Adj. YW 1219 [ Adj. REA 14.81 [ Adj. MARB 4.33
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* Low BW and High Maternal with Volume, Doing Ability & Carcass Value!
* Very heavily used at NJW ... progeny are outstanding, uniform, “our kind.”
First daughters in production in 2021 met all our expectations!
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uor 1.20 Tear 1.20 rea .67 wars .16
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uoR 1.40 1ea7 1.50 Rea. 98 maRe .19
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* Used on heifers and cows ... Avg. BW on three NJW crops 82 Ibs.
* Sons equally as good as daughters! Sons averaged $11,825 in 2021 Sale!
» Backed by some of the best maternal value and udders you will find!

SALE F EAT"B E / Seﬂmg 40 Regjstered Yearlmg Heifers &.10 Regnstered Bred Heifers!

mmwnerélords. com

Ned, Jan & Bell Ward (Home) 406/ 757-0600
Ned (c) 307/ 751-8298 * Jan (¢ 307/ 751-9470
Jake Bare (c) 406/ 780-0056 ¢ Bell Ward (c) 307/751-6922

NORTH RANCH: 2637 Adsit Rd. * Decker, MT 59025
SOUTH RANCH: 888 Lower Prairie Dog Rd.  Sheridan, WY 82801

THE Call or Email for catalog!

NED & JAN WARD

QUALITY PROGRAM

PO Box B » Sheridan, WY 82801
njwardherefords@gmail.com
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HOW multiple livestock species can be used to benefit your ranch

Adaptive grazing with
more than one species of
livestock can multiply re-
generative benefits, shape
your landscape and add in-
come to your operation.

When producers are
asked why they raise cattle,
their answer is almost al-
ways along the lines of “Our
livestock enterprise contrib-
utes to the profitability of
the ranch.” Yes, livestock
should always be profitable,
but some producers also see
livestock grazing as an es-
sential tool for shaping the
landscape and regenerating
the soil on their ranch.

The tool of adaptive graz-
ing uses higher livestock

densities for short durations
between long periods of rest
to allow complete plant re-
covery and soil improve-
ment. It is not prescriptive,
but rather allows for chang-
es in animal densities and
pasture design in response
to how the land and live-
stock respond. Adaptive
grazing also can include
grazing multiple livestock
species together on a ranch
to reap even more benefits.

Adaptive grazing
The objective of adaptive
grazing is to mimic the graz-
ing patterns of bison and elk
(yes, both species occurred

~ MARCH 18

Grazing different species of
livestock in an operation does
come with some challenges. The
largest challenge is how
infrastructure needs differ.

simultaneously) that once
roamed large portions of the
Great Plains but have since
been removed. This type of
grazing leads to the benefits
of accelerated plant growth,
improved carbon capture
and water infiltration, high-

er quality forage and more.
The resulting plant com-
munities are more respon-
sive to future grazing events
and more resilient to other
factors that affect ecosystem
stability, such as drought.

AT THE RANCH — NORTH PLATTE, NEBRASKA — 12:30 PM CST

HOME OF THE #MOSTOFTHEBEST

100 18-Month Bulls - 280 Long Yearling Bulls - 400 Replacements from the Heart of our Program! - 7 Ranch Broke Geldings

CED BW WW YW MILKMARB RE $B SC -
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#19967392
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| mmmmm-m ﬂm--mlﬂl
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Trey: (307) 660-8650 | Bill: (308) 530-7999

Trey & Dayna Wasserhurger | P.0. Box 1026 | North Platte, NE 69103 | tdangus@outlook.com

tdangus.com
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What and how
species graze

Using multiple species for
grazing, such as cattle,
sheep, goats, pigs and poul-
try, allows for greater utili-
zation of forages, improves
soil health, increases biodi-
versity, improves wildlife
habitat and creates oppor-
tunities for additional enter-
prises, profitability and risk
mitigation.

Grasses, forbs and woody
plants are all forages that
can be grazed by livestock.
When using adaptive graz-
ing, many producers find
that any one species of live-
stock will consume a wide
variety of plants, but, in
general, the diets of cattle,
sheep, goats, pigs and poul-
try do differ, and together,
they use more of the total
forage available. Let’s just
compare three ruminants.

Cattle are grazers who eat
mainly grasses, but they
will consume some forbs and
browse (leaves, young shoots
and twigs of woody plants)
because the latter two are
generally higher in forage
quality (i.e., protein and en-
ergy) and have some me-
dicinal qualities.

Sheep consume a greater
proportion of forbs and
browse compared to cattle,
but this also depends on
their environment. While
cattle bite off large portions
of a plant or plants by wrap-
ping their tongue around
forage and pulling, sheep
bite off and eat select parts
of plants. Sheep may only
graze the youngest leaf or
two and then move to the
next plant.

Goats are browsers who
eat a higher proportion of
woody plants than most
other ruminants. They will
consume some forbs, and if
they need to, they will eat
grasses. Because of this diet,
a producer can use goats to
turn the liability of brush
encroachment into a profit-
able enterprise.

Cattle, sheep and goats all
have different foraging be-
haviors and preferences, but
they may have a little bit of
dietary overlap at times. For
a grazier, such dietary over-
lap means animals will be
competing for available for-
age. Dietary overlap will
differ seasonally, with the
greatest overlap occurring
during the winter months
(dormant season), when
plant abundance and diver-
sity are reduced.

When multiple livestock
species live on a single
ranch, the fact that they
have different behaviors,
different preferences and
some dietary overlap sets
the stage for increased plant
and soil microbial biodiver-
sity. Both of those outcomes
are key to improving soil
health.

Grazing strategies

Grazing strategies can be
adapted to change animal
behaviors in order to achieve
the desired impact on the
land. Producers can use in-
tensity, fencing and place-
ment of water and mineral
to alter behaviors.

Intensity refers to the
density of animals in a pas-
ture/paddock that is grazed.
The higher the density, the
more competitive and the
less selective an animal can
be when grazing. This strat-
egy encourages animals to
eat what is available, even

if it isn’t preferred.

Temporary fencing can be
used to strategically place
animals where greater in-
tensity (or trample) is de-
sired or to instead restrict
access to areas of a pasture/
paddock that need more
rest. Paddock design, in-
cluding shape and orienta-
tion, will affect grazing be-
havior. For example, pinch
points in a paddock’s design
can be used to facilitate
more hoof action in a par-
ticular area.

Water and mineral place-
ments are also powerful
tools to help manage animal
distribution. These locations
will almost always receive
proportionally higher im-
pacts. Water and mineral
sources can be strategically
placed in a pasture/paddock
to draw animals into areas
that would normally have
minimal to no impact, such
as brushy areas or areas
avoided due to topography.

Challenges

Grazing different species
of livestock in an operation
does come with some chal-
lenges. The largest chal-
lenge is how infrastructure
needs differ.

Sheep and goats, includ-
ing their lambs and kids,
need to be able to access
water, and they need differ-
ent solutions for water than
cattle. As animals that are
smaller in stature, they need
their own waterers that are
easy to reach and use.

Fencing is another chal-
lenge. Electric fences are a
psychological barrier for
livestock. With cattle, one
strand will do the job. Al-
though you can keep sheep
and goats behind a single
strand of temporary electric
fence, sometimes you will
need multiple strands. Goats
in particular take more risks
and may test the fence. One
alternative for small rumi-
nants is using a physical
barrier like field fence or
woven wire. However, this
option is more costly and less
adaptable when sectioning
off pasture areas.

Predation is another con-
cern when grazing small
ruminants, so the use of
guardian animals (e.g., dogs
and donkeys) to protect such
livestock from coyotes,
wolves, feral swine and oth-
er predators is recommend-
ed. Plans and staffing will
need to include feeding and
care of the guardian ani-
mals.

Producers would do well
to consider the benefits of
having multiple livestock
enterprises. Using the com-
plementary grazing behav-
iors of multiple species can
reduce the risk associated
with a single enterprise
and increase overall profit-
ability. In addition, produc-
ers gain greater flexibility
and the ability to use in-
come-producing livestock to
improve their soil and
shape the landscape they
want while reducing or
even eliminating costly in-
puts. — Josh Gaskamp,
Noble Research Insti-
tute technical consulta-
tion manager and wild-
life and range consul-
tant; and Clark Roberts,
Noble Research Insti-
tute ranch facility man-
ager

(Previously published
by Noble Research Insti-
tute.)



— FSA, COVID-19
programs

Farm Service Agency
(FSA) Administrator Zach
Ducheneaux praised FSA
employees for their work dur-
ing the pandemic and ac-
knowledged there are grow-
ing calls from farm groups to
reopen all FSA offices back to
full capacity.

Ducheneaux addressed an
array of topics during a
speech to members of the
National Farmers Union
(NFU) in Denver and during
an interview with DTN on
farm programs and office
staffing.

FSA staff and
offices

“During a global pandem-
ic, there were producers that
needed them, and they did
their job,” Ducheneaux said.
“They might not have been
in the office, which has been
a bone of contention with
some organizations, but they
got the job done probably to
as much as 160 percent of
normal.”

In addition to the standard
programs, such as Agricul-
ture Risk Coverage (ARC),
Price Loss Coverage (PLC),
the Conservation Reserve
Program, dairy programs
and loan programs, FSA staff
found themselves providing
an array of disaster aid pro-
grams, including multiple
variations of the Coronavirus
Food Assistance Program, to
deal with the economic reali-
ties producers were facing.

“It’s been a year now that
I've been here, and it’s been
the fastest year of my life,”
Ducheneaux said. “But it’s
also been one of the most
enjoyable because I get to
come to events like this and
see what it’s all about.”

After talking to NFU
members, Ducheneaux was
asked why it is taking so long
for the Biden administration
to get FSA directors and
other state leaders in place.
As of Feb. 28, USDA has ap-
pointed 34 state FSA direc-
tors.

Ducheneaux responded,
“The quality of the folks that
we're picking is indicative of
the time that’s been taken.”
He added, “Your point is well
taken; we're doing every-
thing we can to get that out
the door, but it’s absolutely
not because it’s not impor-
tant to the administration.”

Staffing at local offices con-
tinues to be a problem. Duch-
eneaux said Agriculture Sec-
retary Tom Vilsack raises
that issue with lawmakers
on Capitol Hill. Ducheneaux
said there “is an ongoing war
of attrition to deploying fed-
eral resources in this country
that the NFU and others
have to stand up against.”
That’s especially true in
counties with dwindling pop-
ulations, he said.

Right now, an “overwhelm-
ing majority” of FSA offices
are open at 75 percent capac-
ity and taking appointments
to have producers come in.
During the throes of the
COVID-19 pandemic, FSA
offices limited capacity to 25
percent of workers with no
in-person visits. Ducheneaux
said USDA has daily reports
to update staffing and capac-
ity levels at local offices.

“We all want full participa-
tion, full in-person atten-
dance as much as anybody,
but we've got to protect the
safety of producers and the

staff.”

Reopening some offices
has been more challenging
because of continued high
infection rates in those areas.
“We continue to tie back to
the science, and vaccinations
have been remarkably effec-
tive at controlling the spread
and severity of COVID, and
we want everybody to know
that’s our position. We still
require masks in our offices
as of now. We are waiting for
guidance from the adminis-
tration on when that posture
will change, but that’s all
across the federal sector.”

USDA had tried to require
FSA county committee mem-
bers to become vaccinated to
remain as members. A law-
suit blocked USDA from en-
forcing that requirement,
and the injunction remains
in effect.

“It’s ironic. County com-
mittees oftentimes enforce
our programs against their
fellow producers for not fol-
lowing good scientific prac-
tices and vaccination of their
livestock. If you've got a
proven solution and you're
not using it, you will be in-
eligible for programs. We try
to highlight that and really
bring it back to the scientific
facts of the effectiveness of
the vaccines preventing the
spread and the severity of the
disease.”

Given that a certain group
of producers wants face-to-
face contact with their FSA
staff, Ducheneaux also sug-
gested FSA should look at
flexible schedules for their
own staff to help with the
producers who can’t get into
an FSA office until their day-
time job ends. “What if we
think about stretching that
flexibility for staff and hav-
ing flexible schedules where
producers can come in after
their 5 o’clock job?”

Disaster aid

On disaster funding,
Ducheneaux said the first
phase of $10 billion in total
funds for 2020-21 disasters
will roll out with the $750
million in disaster aid to
livestock producers. FSAis
looking at the Noninsured
Crop Disaster Assistance
Program data to simply
provide checks to producers
in the coming weeks. “We've
got the information, so
we're just going to try to
send the payment out with-
out having to go through an
exhaustive application pro-
cess. We're looking for sim-
ilar avenues to do the same
on the crop side.”

Ducheneaux added there
are new disasters. “When
the (Wildfire and Hurri-
cane Indemnity Program
Plus) was authorized, we
didn’t know what a derecho
was; so, we have got these
things we have to deal
with.”

After passage of the di-
saster aid, Ducheneaux
said FSA staff also had to
have conversations with
wine producers in Califor-
nia who have had two or
three difficult years in a
row because of fires. USDA
had to understand the im-
pact of problems such as
grapes with “smoke taint
and other aspects of pro-
duction. So, we're trying to
be inclusive and make sure
that the program is reach-
ing those as intended par-
ticipants.”
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Most FSA offices open for farmer appointments

Boosting farm
income

Noting the latest Economic
Research Service study that
shows 11 cents of the food
dollar go to farmers, Duche-
neaux said that’s why com-
modity programs are so im-
portant. Farmers continue to
get “less and less of that food
dollar in their pockets.” He
added that 89 percent of farm-
ers today get more than half
of their income off the farm.

“If that was a choice, pure-
ly a choice, I would have no
problem with that,” he said.
“But it’s not a choice.”

The Biden administration
“Is putting our money where

our mouth is,” referring to
hundreds of billions of dollars
already spent to address the
“shackle space shortages that
the big meat conglomerates
will try to convince you are
the problem.” Ducheneaux
challenged the messaging
from large packers, saying if
packers’ profits were tied to
output volume, they would be
building more processing ca-
pacity. But the packing indus-
try has been profitable in the
past two years.

“They are able to hold us all
captive and squeeze us in the
middle and keep us from our
consumers who would really
like to know what our product
is,” Ducheneaux said.
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Dairy Margin
Coverage

USDA last month extended
sign-ups for the Dairy Margin
Coverage program to March
25 because only about 48 per-
cent of eligible dairy farmers
had signed up for the program
for 2022.

“Part of the issue is that
dairy prices have rebounded
and are good right now,”
Ducheneaux said. “And we
just want to take an opportu-
nity to remind producers that
these things are volatile,
prices fluctuate and this is a
very affordable protection
that they can avail them-
selves of. So, we encourage all

of our dairy producers to take
areal hard look at that.”

While the ARC/PLC sign-
up ends March 15, Duche-
neaux said enrollment for
those programs has been on
target, and he doesn’t expect
to see an extension there.

Ducheneaux noted when
he began last year, nearly all
of his events were online, but
he would give out his email so
producers could reach him.
“And I'm going to keep doing
that as long as I get to do this
job.”

Ducheneaux’s email is
Zach.Ducheneaux@usda.gov.
— Chris Clayton, DTN ag
policy editor
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— Ten policy areas

State agriculture officials
announced priorities to direct
their policy advocacy efforts
toward the upcoming 2023
Farm Bill.

The National Association
of State Departments of Ag-
riculture (NASDA), during
their 2022 NASDA Winter
Policy Conference in Febru-
ary, identified 10 policy areas
to discuss implementing in
the next farm bill. They in-
clude:

* Significant funding should
be provided for agriculture
research, focusing on the
safety and security of the
food system, Extension pro-
grams and natural resources.
* Animal disease prevention
and management should be
addressed, including three
critical components: early
disease detection and sur-
veillance, prevention and
rapid response.

* Conservation and climate
resiliency should be encour-
aged through increasing
funding for the Agricultural
Conservation Easement Pro-
gram and Environmental
Quality Incentives Program.
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NASDA discusses priorities for 2023 Farm Bill

The House Agriculture
Committee has begun farm bill
hearings with commodity groups
on Title I programs, including
Price Loss Coverage and
Agriculture Risk Coverage.

NASDA also recommends
investments in incentive pro-
grams for voluntary practices
and technical assistance to
equip farmers and ranchers
with additional tools that
reduce greenhouse gases and
sequester carbon.

* Cybersecurity is critical to
the agriculture and agribusi-
ness sectors, and the farm
bill should continue funding
to stop cyberattacks.

* Food safety should be ad-
dressed in the next farm bill
with resources to assist pro-
ducers in complying with the
Food Safety Modernization
Act.

* Hemp should be redefined
to increase the total THC

concentration to 1 percent or
less.

e Invasive species threaten
farmers and ranchers, and
NASDA endorses an increase
in funding for the Plant Pest
and Disease Management
and Disaster Prevention pro-
gram and the National Clean
Plant Network.

* Local food systems should
promote equity for socially
disadvantaged, Black and
Indigenous people and peo-
ple of color. Funding should
be increased for farmers’
markets and purchases of
local foods in the Farm to
School grant program.

* Specialty crop block grants
should receive an increase in

Why roll the dice?

Not all ‘Angus” bulls are REGISTERED Angus bulls.

funding for hemp crops with
horticultural uses.

¢ Trade promotion through
the Market Access Program
promotes American grown
and produced food and ag
products, and NASDA sup-
ports increasing funding to
compete against foreign,
heavily subsidized products.

NASDA CEO Ted McKin-
ney said in a statement, “The
next farm bill must remain
unified, securing a commit-
ment to American agricul-
ture and the critical food and
nutritional assistance pro-
grams for those who need it
most.”

McKinney stated NASDA
members are often the offi-
cials closest to farmers them-
selves. As co-regulators with
the federal government, they
are uniquely positioned to
lead, impact and direct poli-
cymaking solutions for the
2023 Farm Bill.

The House Agriculture
Committee has begun farm
bill hearings with commodity
groups on Title I programs,
including Price Loss Cover-
age and Agriculture Risk
Coverage. — Charles Wal-
lace, WL.J editor

Don't gamble on unproven genetics. There are a lot of Angus bulls on the market,
but not all are backed by the power of 80 million datapoints and a registration paper,
Invest wisely in a registered Angus bull.

Look for the REGISTRATION NUMBER. [ ; POWERED BY

Bring the Power of Angus to your herd.
Angus.org/PBA.
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$215M for food supply chain

USDA Secretary Tom Vilsack announced USDA is
making available $215 million in grants to expand
meat and poultry processing options, strengthen the
food supply chain and create jobs and economic op-
portunities in rural areas. USDA Rural Development
will make $150 million in grants available through the
Meat and Poultry Processing Expansion Program to
fund startup and expansion activities in the meat and
poultry processing sector. USDA’s National Institute
of Food and Agriculture will provide another $40 mil-
lion for workforce development and training. The
Agricultural Marketing Service will provide $25 mil-
lion to offer technical assistance to grant applicants
and others seeking meat and poultry processing re-
sources. “For too long, ranchers and processors have
seen the value and the opportunities they work so hard
to create move away from the rural communities where
they live and operate,” Vilsack said in a statement.
The National Cattlemen’s Beef Association (NCBA)
said in a statement it appreciates the Biden adminis-
tration’s efforts and looks forward to working toward
the implementation of the funds. “The expansion of
regional processing facilities will bolster resiliency
within the beef supply chain and help return market-
ing leverage to cattle producers,” said NCBA Director
of Government Affairs and Market Regulatory Policy
Tanner Beymer.

USDA raises beef forecast

USDA’s Economic Research Service released the
Livestock, Dairy and Poultry Outlook report, showing
commercial beef production for 2022 is forecast to rise
210 million pounds to 27.38 billion lbs., due to ex-
pected strong fed cattle slaughter and heavier than
average dressed weights. “Cattle prices will likely be
supported by increased demand by packers as the
sector overcomes constraints on throughput and
tighter supplies of steers and heifers in feedlots,”
USDA said in its report. “Feeder cattle prices will
likely average higher during 2022 as feedlots bid for
tighter cattle supplies.” According to the report, the
first-quarter price for feeder steers was lowered by $1
to $158/cwt from last month. The feeder steer 2022
forecasts for the second, third and fourth quarters were
raised by $2 to $158, $162 and $167/cwt, respectively.
U.S. beef exports set a record for December at 288
million Ibs., about 1 percent above a year earlier and
more than 9 percent above the five-year average, due
to larger year-over-year shipments to China, South
Korea, Canada and Taiwan. December’s beef imports
totaled 273 million Ibs., up 30 percent from a year ago.
Canada remained the largest supplier of beef imports,
accounting for 28 percent with 942.3 million 1bs., fol-
lowed by Mexico with 674.8 million lbs. The 2022
annual forecast for beefimports was raised 105 million
Ibs. from January to 3.370 billion Ibs.

Caviness Beef receives incentive

The Amarillo City Council in Texas approved an
economic incentive for the nearly complete processing
facility expansion of Caviness Beef Packers Litd. in late
February. The agreement allows the Amarillo Eco-
nomic Development Corporation (AEDC) to provide
$10,000 per position created, up to $1 million. The
agreement would enable Caviness to hire an addi-
tional 100 full-time employees over three years and
increase the company’s payroll by approximately $4.5
million annually. The $60 million new processing facil-
ity is expected to be completed in spring and will re-
place the company’s existing facility, doubling produc-
tion. “Caviness has always called the Texas Panhandle
home, and we’re eager to continue building on that
success,” said Trevor Caviness, president of Caviness
Beef Packers, in a statement. “We very much appreci-
ate the (AEDC’s) mission of helping attract business
growth in the region.” Caviness also has a facility in
Hereford, TX, built in 2005, which just recently added
130,000 square feet of plant additions and added a
second shift of operations.

MO plant cited for pollution

The Missouri Department of Natural Resources
(DNR) conducted an emergency investigation of the
Republic Foods facility in Lone Jack, MO, after receiv-
ing reports from a local resident of a small creek being
contaminated and having a foul odor. Investigators in
late December observed that the creek was brown in
color and had a septic odor. The Missouri DNR cited
Republic Foods in February with six violations, includ-
ing contaminating waterways, failure to post signs and
provide an emergency spillway, and failure to keep
records for visual inspections at the plant. “The facil-
ity has been referred to the Water Protection Control
Branch, Compliance and Enforcement Section for vio-
lations of the Missouri Clean Water Law,” DNR spokes-
person Brian Quinn said to news outlet Fox4 Kansas
City. “Additional information regarding an ongoing
enforcement case will become available once the mat-
ter has been resolved.” Republic Foods is not comment-
ing on the situation. Republic Foods opened the facil-
ity shortly after Valley Oaks Steak Co. closed in 2019.




Perennial grass pasture
and rangelands in many
parts of Nebraska, as well
as the Northern Plains re-
gion, have been converted
into cropland for corn and
soybean production. This
has resulted in limited pas-
ture availability in these
areas.

Research conducted by
the University of Nebraska
has demonstrated that graz-
ing cattle on corn residue
can be an excellent way to
utilize this feed resource
without having any detri-
mental impact to subse-
quent crop production. This
corn residue is often signifi-
cantly less expensive as a
feed resource than grass
pasture that is grazed in the
spring and summer.

Annual forages

Another development
that has occurred is the sig-
nificant increase in the
amount of annual forages or
cover crops that are planted
in the late summer and fall
to provide soil health bene-
fits and weed control.

These forages are often of
high quality and can be uti-
lized as a feed resource for
livestock grazing during the
late fall, winter and early
spring. Grazing of cover
crops can provide produc-
tion benefits to livestock
owners, as well as both eco-
nomic and agronomic ben-
efits to crop producers.

Two production
systems

The combination of these
conditions prompted a re-
search study to evaluate a
late summer/fall calving
system (August-September)
that utilized the grazing of
cover crops (oats) and corn-
stalk residue during the fall
and winter. This system also
employed drylot feeding of
cows utilizing a limit fed
ration consisting of modified
distillers grains, wheat
straw and supplement dur-
ing the spring and summer
months.

Cows in the alternative
system calved in drylot pens
from mid-July through mid
to late September during
the two years of the experi-
ment. Pairs remained in the
pens until late October, at
which time they were placed
on summer planted oat pas-
ture for grazing until early
to mid-January.

This alternative system
was compared to a more
traditional spring calving
system (April to early June)
where cow-calf pairs are
grazed on perennial pasture
from May through October
and then grazed on corn
residue from mid-November
through mid-March. Hay
was fed to the traditional
cows from March through
early May.

Do you need

up-to-date market
information?

www.wlj.net

Cow and calf performance
data was collected from both
groups and compared to one
another. This included cow
performance, pre-weaning
calf growth, post-weaning
calf growth, performance in
the finishing phase and car-
cass data.

The study was conducted
over two years, with 80 cows
being assigned to each of the
two production systems.
Within each system, cows
were broken further into
groups of 20 to have four
replicates of each production
system.

There were no statistical
differences in conception
rates, calving rates and
weaning rates when com-
paring the alternative sys-
tem to the traditional sys-
tem. Cows in the alternative
system tended to have lower
body condition scores, aver-
aging near 5 at the time of
breeding, while cows from
the traditional system had
an average body condition
score of 6 or higher at breed-

Lot 21 - AAA 20050339

Vermilion Bomber J431
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Comparison of partially confined
and traditional cow-calf systems

ing.

A body condition score of
5 for mature cows is consid-
ered adequate at the time of
breeding to achieve accept-
able conception rates. This
difference in body condition
score did not significantly
impact conception rates,
which was reflected in both
groups of cows averaging
just over 94 percent in a 60-
65 day breeding period for
both years of the experi-
ment.

There was a significant
difference between the two
systems in calf performance
through weaning and finish-
ing. Although both groups of
calves were weaned on aver-
age at the same number of
days of age (168), the calves
from the traditional spring
calving production system
were 99 pounds heavier
than the late summer/fall
calves. Post-weaning, dur-
ing the backgrounding/
growing phase, calves from
the alternative system had
greater average daily gain
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and a better feed-to-gain
ratio than calves from the
traditional system.

In the finishing phase, the
advantage was once again
with the traditional calves,
as they had higher average
daily gains and better feed
conversion after being on
feed for 27 fewer days. It
should be noted that the
time frames in which these
calves were fed differed, so
weather conditions may
have played a significant
role in the variations in per-
formance, with weather
stress likely having a great-
er impact on the calves fed
from the alternative system,
especially in the finishing
phase.

Potential
application

A late summer calving
production system that uti-
lizes seasonal limit feeding
of cows as an alternative to
grazing summer pasture
may be a viable option for
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regions that have an abun-
dance of inexpensive crop
residue that can be directly
grazed, as well as harvested
and fed. Total feed costs and
the cost of delivering har-
vested feed will need to be
scrutinized. Management
practices focused on ensur-
ing calf health, especially if
calving occurs in a drylot,
are important.

In order to have accept-
able pregnancy rates, fall
calving cows will need to
have access to high quality
forage or be supplemented
significantly with protein
and energy when grazing
crop residue prior to and
throughout the breeding
season. Calves from this
production system will like-
ly weigh less at weaning
than calves from a tradi-
tional spring calving system
and may need to be fed lon-
ger to reach the same weight
at harvest. However, these
calves fit a different market-
ing window than traditional
spring born calves, which

Vermweclion Ranch

Spring Performance Sale

may provide a price advan-
tage when selling.

Spring calving cow herds
can complement a late sum-
mer/fall calving production
system in being a source of
replacements. Young cows
that do not become pregnant
in the spring calving herd
could be rebred for use in a
late summer/fall calving
herd. Use of a terminal
breeding program where
replacement heifers are not
retained may be an option
that fits a late summer/fall
calving model where crop
residue and seasonal drylot
feeding are utilized.

This article is a summary
of the 2022 Nebraska Beef
Cattle Report “Comparison
of Partially Confined and
Traditional Cow-Calf Sys-
tems.” Zac E. Carlson, Levi
J. McPhillips, Galen E. Er-
ickson, Mary E. Drewnoski
and Jim C. MacDonald were
collaborators on this re-
search study and report. —
Aaron Berger, Nebraska
Extension beef educator
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Conflict in Ukraine fuels uncertainty for agriculture

The Russian invasion
brought devastation to
Ukraine, but uncertainty
and volatility fueled by this
conflict are rippling through
the U.S. and Texas agricul-
ture markets.

Texas A&M AgriLife Ex-
tension Service economists
said both Russia and
Ukraine do not represent
major destinations for U.S.
commodities, ranking 56th
and 80th, respectively.
However, the conflict’s im-
pact on global trade, trade
alliances and infrastructure
could ripple throughout
U.S. sectors in the near-
and long-term future.

Russia imported between
$1.2 billion and $1.6 billion
of U.S. agricultural prod-
ucts annually until imports
fell to around $200 million
to $300 million over the last
five years, following its in-
vasion of Crimea.

David Anderson, Ph.D.,
AgriLife Extension econo-
mist, said this type of con-
flict creates a “factor of
chaos.” The invasion may
not directly impact U.S.
supply chains, but it will

likely disrupt specific sec-
tors, commodities and prod-
ucts, as well as create un-
certainty, which typically
leads to market volatility.

For example, Anderson
said the invasion and sub-
sequent sanctions against
Russia could further com-
plicate U.S. fertilizer sup-
plies and prices. He noted
one major fertilizer product
component comes from a
Russian-based company.

Anderson said this type
of conflict directly impacts
lives in that region, but it
also creates worry and un-
certainty throughout all
sectors and markets that
ripple through the U.S.
economy and many other
countries to varying de-
grees.

“We are blessed to live in
a big, diverse nation where
we produce an exportable
excess of many basic agri-
cultural commodities,” An-
derson said. “We do import
alot of fruits and vegetables
and coffee, but none of that
is coming from Ukraine or
Russia.”

Conflict and
wheat

Mark Welch, Ph.D.,
AgriLife Extension small
grains economist, said the
futures grain markets, from
wheat to grains for livestock
feed, will likely be affected
most by the invasion.
Ukraine and Russia togeth-
er are expected to account
for about 30 percent of glob-
al wheat exports in the cur-
rent marketing year.

On March 1, Kansas City
July wheat contracts, which
represent harvest contracts
for Texas producers, fluctu-
ated wildly but were ex-
pected to trend higher,
Welch said. Corn and soy-
bean prices were also trad-
ing higher.

“We are pretty deep into
(the Ukrainian/Russian)
growing season, which ends
May 31, so I do not know
how much more wheat is left
to be shipped in the next few
months,” he said. “In that
respect, the timing of this
invasion may limit short-
term impacts. Certainly,
damage to port infrastruc-

ture or shipping restrictions
in the Black Sea will slow
trade and make it much
more expensive.”

China announced it is
open to grain shipments
from Russia. This would
provide an outlet for Rus-
sian grain sales and help
China meet its grain import
needs.

Much like what happened
during the tariff war be-
tween the U.S. and China,
trade alliances and flows
may shift, Welch said.

“It’s really tough to say
right now because there are
more questions than an-
swers,” he said. “Uncertain-
ty fuels volatility, and when
commodity supplies tighten,
any disruption to the mar-
ket can make an impact.”

Cattle, poultry
and pork

Anderson said Ukraine
and Russia will have very
little direct impact on U.S.
protein markets, but the
conflict could impact some
trade sectors indirectly, in-
cluding protein production.
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Wheat is among the commodities that could be impacted by the con-
fict between Ukraine and Russia in the near- and long-term.

According to a CME
Group’s Daily Livestock Re-
port following the invasion,
restrictions on Russian pro-
tein purchases in the world
market are likely to have no
impact on global trade of
those items.

Russia once relied on im-
ports for proteins like pork,
poultry and beef, but it has
reduced its dependence by
increasing domestic produc-
tion. In 2010, Russia im-
ported around one-third of
its pork but increased its
production by 26 percent
and is now a net exporter of
pork.

In the early 2000s, more
than half of Russia’s chicken
was imported, but by 2010,
imports dropped to 27 per-
cent. Last year, Russia im-
ported 5 percent of the poul-
try it consumed but also
exported the same amount.

Beef has been more diffi-
cult to secure because of land
requirements, know-how
and domestic preference,
according to the CME report.
Russian beef consumption
has fallen 32 percent since
2010, and a lot of its beef
imports come from neighbor-
ing ally Belarus. — Texas
A&M Agril.ife Extension
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200,000 acres fallowed
in 2021 due to drought

H20

(from page 1)

In response, California
Farm Bureau (CFB) Pres-
ident Jamie Johansson
said the announcement
underscores why Califor-
nia needs to act now to
build water infrastructure
supported by voters.

“We are disappointed,
but not surprised, by the
Bureau of Reclamation’s
Central Valley Project wa-
ter allocation announce-
ment,” Johansson said.
“This demonstrates the
overdue need for new wa-
ter storage. In 2014, Cali-
fornia voters were prom-
ised $2.7 billion as a down
payment on building new
water storage after they
overwhelmingly approved
Proposition 1, a $7.1 bil-
lion water bond initiative.
Construction has yet to
begin.”

According to the Califor-
nia Water Commission,
water storage capacity
would increase by 2.77
million acre-feet with the
$2.7 billion in bond funds
from Proposition 1. The
Public Policy Institute of
California, a nonprofit,
nonpartisan think tank,
stated in a June 2021 blog
post just over $150 million
of the $2.7 billion had been
spent.

“We can no longer afford
to neglect our aging water
infrastructure, which was
once the envy of the world.
If we are serious about
water resilience and ad-
dressing climate change,
we must invest in water
storage and delivery infra-

structure to capture pre-
cipitation in wet periods to
sustain us amid our new
norm—Ilonger, harsher pe-
riods of drought,” Johans-
son said.

Westlands Water Dis-
trict, one of the largest
suppliers in the San Joa-
quin Valley of water to
agriculture users, said in
a statement it is disap-
pointed with the an-
nouncement but under-
stands that hydrologic
conditions “prevent Recla-
mation from making water
available under the Dis-
trict’s contract.” Westlands
said this is the fourth time
the district has received a
zero allocation in the past
decade, and in 2021, a to-
tal of 200,000 acres were
fallowed due to drought
conditions.

Westlands also stressed
the need to invest in water
infrastructure, water stor-
age and improved convey-
ance facilities.

In May 2021, Gov. Gavin
Newsom (D) announced a
proposal for a $5.1 billion
package for “drought in-
frastructure, prepared-
ness and response to en-
sure a more climate-resil-
ient system.” According to
the governor’s press re-
lease, the proposal aligns
with Newsom’s July 2020
Water Resilience Portfolio,
a plan to equip the state to
deal with drought and ris-
ing temperatures while
addressing the declining
fish population and over-
reliance on groundwater.
— Charles Wallace, WLJ
editor
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Deep soil testing offers producers opportunity to reduce input costs

In the wake of high fertil-
izer prices, one thing farmers
should do this year more
than any previous year is
deep soil testing, according
to a team of Texas A&M
Agrilife Extension Service
specialists.

Fertilizer application
helps achieve optimum crop
yields by supplementing the
available plant nutrients al-
ready present in the soil, and
it helps meet crop fertility
needs. However, producers
don’t always consider what
is already present in the soil.

“Soil testing can help con-
trol high and variable fertil-
izer costs by determining the
most appropriate type and
rate of fertilizer needed for
each commodity,” said DeDe
Jones, AgriLife Extension
risk management program
specialist, Amarillo.

The AgriLife Extension
team just published their
findings after analyzing the
benefits of soil testing before
planting corn, cotton or
wheat. They found that pro-
jected savings of anywhere
from $8-116 per acre are pos-
sible by just taking advan-
tage of the residual nitrogen
already in the soil and ac-
counting for it when making
growing season decisions.

Comprised of specialists in
the Texas A&M Department
of Agricultural Economics
and Department of Soil and
Crop Sciences, the team in-
cludes Jones; Jourdan Bell,
Ph.D., agronomist; Justin
Benavidez, Ph.D., economist;
and Will Keeling, risk man-
agement program specialist.

“This study shows that
even small investments or
minor operational changes
can lead to large financial
savings,” Jones said. “We
demonstrate how deep soil
testing allows producers to
take advantage of nitrogen

already present in the soil
and apply less fertilizer.”

Soil testing

Agronomists typically rec-
ommend soil testing each
year as near to planting time
as possible to assess the
availability of nitrogen and
other essential nutrients,
Bell said.

“Many producers only soil
sample the top zero to 6
inches, but deep soil sam-
pling to depths of 6-24 inches
or deeper, if feasible, should
be done whenever possible,”
she said. “This allows pro-
ducers to utilize the nitrogen
below the upper 6 inches of
soil.”

Bell said in addition to
reducing fertilizer input
costs, proper nitrogen man-
agement in crop production
systems can impact the need
for and rates of other produc-
tion inputs.

“For example, in cotton,
we know that nitrogen in
excess of the crop demand
can cause aggressive plant
growth, so producers have to
be more aggressive with
their plant growth regula-
tors program,” she said.
“There is both an input and
production cost.”

Excess nitrogen can also
delay cotton maturity, which
can impact growing day lim-
ited cotton regions such as
the Texas Panhandle, Bell
said. So, it is extremely im-
portant that producers are
aware of residual nitrogen
not just to optimize input
costs, but also to optimize
production.

“We know residual plant
nutrient levels in the soil can
vary greatly from year to
year based on many factors,
including fertilizer applica-
tion rates, rainfall and irri-
gation, and the cropping
system and plant uptake in

Livestock priorities in the
event of a natural disaster

Natural disasters can hap-
pen with little warning, and
in Kansas, those often come
in the form of tornadoes,
windstorms, fires or ice
storms.

Understanding the phases
of a disaster can help live-
stock producers anticipate
what might be needed fol-
lowing such an event on the
ranch, said the beef cattle
experts at Kansas State
(K-State) University.

Talking on a recent “Cattle
Chat” podcast, veterinarians
Brad White and Brian Lub-
bers were joined by Justin
Waggoner, beef cattle Exten-
sion specialist located in
southwest Kansas. Wag-
goner had a firsthand ac-
count of a wildfire.

“In many of these disas-
ters, there is little to no time
to prepare. In my case, we
had a 10 minute warning on
a fire that was 2 miles away
and was pushed by a 50 mile
per hour wind,” Waggoner
said. “There was enough
time to quickly hook up the
stock trailer and leave before
the fire reached our proper-
ty”

Waggoner said regardless
of the type of disaster that
has occurred, the phases of
response are similar.

“In the first 24-48 hours
following the disaster, people
are processing the initial
shock and doing damage as-
sessments,” Waggoner said.
“In a wildfire scenario, fenc-
es and electrical poles may
be gone.”

Locating the livestock and

assessing their immediate
health needs to happen
quickly, Lubbers said.

“Of the disasters that I've
been involved with, one of
the biggest challenges was
simply getting water to the
livestock,” Waggoner said,
adding that assessing feed
resources also needs to hap-
pen quickly.

“With a fire scenario,
wheat pasture doesn’t burn,
so that is a potential grazing
resource for cattle,” Wag-
goner said.

After the damage assess-
ment and immediate health
evaluations are completed,
next is a longer-term main-
tenance phase, said the ex-
perts.

“In this phase, producers
and their veterinarians will
be looking at the long-term
health of the livestock and in
some cases may be making
plans for carcass disposal
and euthanasia depending
on the type of disaster that
has occurred,” Lubbers said.

In thinking through disas-
ter scenarios, White offered
the following advice: “While
we can’t fully prepare for all
scenarios, we can come up
with a plan ahead of time
where we have a list of emer-
gency numbers, know what
our backup feed resources
might be and how to best get
cattle access to fresh, uncon-
taminated water. Having
that plan will help us get
through the initial shock and
move into the recovery phase
more quickly.” — K-State
Research and Extension

the prior year,” she said.
“That is why annual sam-
pling is important. Although
this was only one year’s
worth of data, we want to
highlight the potential cost
savings that can be achieved
through deep soil testing.”

The savings add up

While plant growth is de-
pendent on many nutrients,
proper nitrogen application
is critical. Prices for nitrogen
fertilizer products have in-
creased dramatically in re-
cent months due to rising
natural gas prices and sup-
ply chain disruptions from
the COVID-19 pandemic.

The cost of nitrogen in
2022 is 55 percent higher
than in 2021 and more than
200 percent higher than in
2020.

Corn shows the greatest
benefit from reduced fertil-
ization expenses because it
has the highest nitrogen ap-
plication rates, ranging from
$29 per acre with a 25 per-
cent residual to $116 per acre
for a 100 percent residual,
Jones said.

Cotton registered the sec-
ond-highest advantage, with
cost savings ranging between

Friday,

Grand Champion Overall Heifer & Reserve Grand Champion Overall Steer

$18-74 per acre. Wheat
showed the least benefit due
to low nitrogen application
rates compared to the other
crops, falling between $8-32
per acre.

“Our results show that
taking advantage of even
relatively low levels of re-
sidual nitrogen can make a
big difference to the bottom
line,” she said. “For example,

if a producer applies only 75
percent of their budgeted
nitrogen because testing
shows 25 percent is already
in the soil, they can save al-
most $20,000 on a 1,000 acre
irrigated farm.”

Greater levels of residual
lead to even bigger savings,
reaching a high of $81,570 at
the zero percent of budgeted
nitrogen level or if the soil

tests show 100 percent re-
sidual.

“We know, due to signifi-
cant increases in 2022 pro-
duction costs, it is well worth
spending around $1 per acre
for deep soil testing,” Jones
said. “With the return on
investments that we project,
testing is a very smart deci-
sion.” — Texas A&M Agril-
ife Extension

wheat stubble.

Jourdan Bell/Texas A&M AgriLife Extension
The Texas A&M AgriLife Extension Service agronomy crew at Amarillo take deep soil tests in
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2021 Beef Empire Days ¢ Live & Carcass Show

Calf Fed Steers ~ Gain: 4.88 Ibs./Day ~ Feed Efficiency: 4.54 Ibs. feed/Ib. Gain
Gain is HIGHER than #Feed/#Gain ~ Payweight: 1,499 Ibs. $100/Head Carcass Premium
Pen of Customer Steers Fed ~ 100% Choice and Prime ~ $156/Head Carcass Premium

SCHURRTOP’S
LATEST
CARCASS RESULTS:
321 Head
46% Prime ~
99% Choice of Higher

100% Schurrtop-sired
cattle recently harvested
(3,151 head averaged):

* 99% Choice or Higher

* 32% Prime

* Average Ribeye 14.4”
* 2.8 USDA Yield Grade

AND they averaged well over
$100/head carcass premiums!

You CAN have
muscle and marbling!

Real World Consistency
and Quality!

To view videos and catalogs, go to

The TOP
Febnmry and March
bulls from 509 head

on test!

BPF Dr.J 2110 - sire of

See Bull Videos Prior to Sale or Bid Live on Sale Day
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OR farmworker overtime bill passes

— Ag opposes
measure

A bill granting agricul-
tural workers overtime
passed the Oregon House
and Senate and awaits Gov.
Kate Brown’s (D) signature.

On March 1, the House
passed House Bill (HB)
4002 along party lines (37-
23), which phases in over-
time starting next year af-
ter members of the Joint
Committee on Farm Worker
Overtime approved the
measure with an amend-
ment creating tax credits for
producers.

On March 3, the bill
passed in the Senate (17-
10).

Rep. Andrea Salinas
(D-38-Lake Oswego), one of
the bill’s sponsors, told the
committee that lawmakers
had a responsibility to rec-
tify a racist relic from the
Jim Crow era for overtime
for agricultural workers.
Farmworkers were exclud-
ed from overtime in the
1938 Fair Labor Standards
Act.

Many farmers who testi-
fied said they operate on
razor-thin margins, and the
bill would force them to cut

hours for farmworkers, look
toward mechanization or go
out of business.

Rep. Shelly Boshart Davis
(R-15-Albany), whose family
owns a farm, said the tax
credit phase-in would sim-
ply allow farmers time to
mechanize. Boshart Davis
suggested amendments pro-
viding a $50 million worker
relief fund to provide direct
overtime payments to farm-
workers, raising the over-
time threshold past 40
hours, or exempting farm-
workers during peak har-
vest season, but her amend-
ments were not adopted.

Jared Patterson,
Regional Manager

Cell: 208-312-2386
jpatterson@angus.org

Idaho, Oregon,
Washington & Hawaii

Angus. America’s Breed.

Levi Landers,
Regional Manager

Cell: 308-730-1396
llanders@angus.org

Colorado & Nebraska

A reliable business partner is difficult to come by. Contact your regional
manager to locate Angus genetics, select marketing options tailored to
your needs, and to access American Angus Association” programs and
services. Put the business breed to work for you.

THE BUSINESS BREED

3201 Frederick Ave. | St. Joseph, MO 64506
816.383.5100 | www.ANGUS.org

© 2020-2021 American Angus Association

“We’re in a time of greater
uncertainty, and I don’t
think that right now is a
great time to overhaul a
policy related to our food
supply,” said Rep. Daniel
Bonham (R-59-The Dalles).

Agricultural groups testi-
fied they supported a com-
promise that improved pay
and conditions, but law-
makers were unwilling to
work with them.

“Farm families have giv-
en tours, connected legisla-
tors with their employees,
opened their books to show
how HB 4002 is not eco-
nomically workable and
commissioned a third-party
economic analysis support-
ing those assertions with
real data,” said Mary Anne
Cooper, vice president of
government affairs for the
Oregon Farm Bureau
(OFB). “We've engaged in
good faith from day one to
today, and we’ve been disre-
garded throughout.”

Salinas met with a group
of farmers and farmworker
advocates last year to reach
a compromise, but that ef-
fort ended in a deadlock.

OFB said in a statement
the bill’s passage would
mean that Oregon farms

would have to compete
against states without any
overtime requirements for
farmworkers. OFB pointed
to California, where work-
ers are paid overtime for
over 40 hours, resulting in
decreased pay due to farm-
ers being forced to cut work-
er hours. California is one
of seven states that cur-
rently offer overtime pay to
farmworkers.

Kyle Fessler, a green-
house grower and past pres-
ident of the Oregon Associa-
tion of Nurseries, said Dem-
ocratic lawmakers were
unwilling to work with pro-
ducers about how HB 4002
would affect family farms.

“Farmers have been clear
throughout this process
that we were not asking for
a tax credit since it will be
unworkable for many op-
erations, yet Democrats
continued to push forward
an unworkable tax credit,”
said Fessler.

Lesley Tamura, a pear
grower in Hood River Coun-
ty, said that a tax credit of-
fered by lawmakers to help
offset the increased costs to
farmers would do little to
help family farms stay
afloat.

Date
January 14, 2022
February 2, 2022
February 5, 2022
February 7, 2022
February 8, 2022
3 February 10, 2022
February 14, 2022
\ February 21, 2022
February 26, 2022

December 3, 2022

Ranch/Sale
Diamond Bar S
Begger's Diamond V Ranch Genetic Source Bull Sale
Prickly Pear Simmental Ranch and Rocking W Heart Bull Sale
Gateway Simmental Breeding Value Bull Sale
Edge of the West Sale

Lassle Ranch Simmental — Annual Bull Sale
Nelson Livestock Company Annual Production Sale
Bulls of the Big Sky Bull Sale
Emmons Ranch

March 1, 2022 Hill's Ranch Production Sale
March 18, 2022 Black Summit Cattle

April 2,2022 X/L Ranch

Private Treaty Walking 5

Private Treaty 99 Bar Cattle

Private Treaty 3 JM Simmental

Private Treaty AOK Simmental

Private Treaty Konesky Simmental

Private Treaty Little Bitterroot Ranch
Private Treaty 3H Simmental

Private Treaty Wichman Ranch Feeder Calves
Private Treaty Maloney Angus & Simmental
Private Treaty Sunny Slope Ranch

Private Treaty Koch Cattle

Private Treaty Shane and Kate Koch

Private Treaty Wang Ranch

Private Treaty Rocking L 4 Ranch

Western Choice Simmental Sale

MSA Members Bull and Private Treaty Sales
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Modern-day ranching requires more information
to produce better animals. ‘
International Genetic Solutions works across |
breeds to provide more accurate ;
head-to-head comparisons and i

Plan to attend Montana’s
Choice Sale, the following
events, or contact
Montana Simmental
Association members to see
what they have to offer you!

City Phone

Great Falls 406-467-3303
Wibaux 406-796-2326
Helena 406-949-1754
Lewistown 406-538-9695
Mandan 701-453-3105
Glendive 406-486-5584
Wibaux 406-588-3371
Billings 208-267-2668
Olive 406-436-2277
Stanford 406-566-2479
Powell, WY 307-899-3553
Cody, WY 231-878-1908
Broadview 406-667-2251
Alzada 605-101-1280
Payette, ID 208-731-6646
Havre 406-945-8222
Sand Coulee 406-788-4415
Hot Springs 406-741-2523
Plains 406-826-3765
Moore 406-350-0127
Turner 406-654-7115
Fairfield 406-590-7984
Roberts 406-860-0659
Molt 406-580-7458
Baker 406-778-3672
Bonners Ferry, ID 208-691-6656
Billings 208-267-2668

‘ maximum profitability.

[ IG5 incorporates generations of data and
| the world’s largest multi-breed database to
‘ enable more powerful breed

‘ than ever before

Better cattle. Better pLoﬁts.
\
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Secretary/Treasurer:
Maureen Mai
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Tax credits

Producers would fall un-
der one of three tax credit
programs depending on the
number of employees they
have. The programs do not
apply to dairy producers.
® For producers with fewer
than 25 employees, they
would receive the following
percentages of excess wages
paid by the employer in a
calendar year: 90 percent for
2023, 80 percent for 2024
and 2025, and 60 percent for
2026, 2027 and 2028.
® Those with more than 25
but fewer than 50 full-time
workers would receive 75
percent for 2023, then drop
incrementally to 50 percent
during the aforementioned
years.
® For farmers with greater
than 50 full-time employees,
the tax credit starts at 60
percent and then falls to 15
percent during the same
time period.

For dairy producers, the tax
credits fall into two catego-
ries:

* For dairies employing
more than 25 full-time em-
ployees, the percentage is 75
percent for 2023, 60 percent
for 2024 and 2025, and 50
percent for 2026, 2027 and
2028.

® Dairies with fewer than 25
workers would receive a tax
credit rate of 100 percent of
overtime payments with no
limit.

Farmers would need to
obtain wage records from
labor contractors to benefit
from the tax credits. How-
ever, labor contractors aren’t
legally required to provide
that information, so farmers
may not be able to convince
them to do so, said Boshart
Davis.

The total amount allowed
for tax credits for overtime
wages may not exceed $55
million for all producers for
any calendar year. If the
Department of Revenue re-
ceives applications for the
credit exceeding the amount,
the department would pro-
portionately reduce the
amount of certified credits
among all producers apply-
ing for the credit.

The overtime rules would
be phased in starting at 55
hours per week in 2023 and
2024, 48 hours for 2025 and
2026, and 40 hours after
20217.

Arevenue impact analysis
of the bill by the Legislative
Revenue Office shows a re-
duction in the general fund
due to the tax credit ranging
initially from $17 million in
the 2023-25 biennium to
$92.7 million in the 2027-29
biennium.

Administering the new
tax credit would be the re-
sponsibility of the Depart-
ment of Revenue, which
anticipates creating a new
unit in the Business Divi-
sion to administer the tax
credit certification. Accord-
ing to an analysis, it will cost
$588,569 for the 2021-23
biennium and will increase
to $2.5 million and employ
12.5 full-time equivalents
for the 2023-25 biennium.
— Charles Wallace, WLJ
editor

Subscribe
online
www.wlj.net




Texas A&M Forest Service
awarded grants to 81 recipi-
ents to conduct prescribed
burns this year. For the 2022
fiscal year, the agency has
approved $522,950 in grant
funds to private landowners
in Texas with a goal to treat
18,250 acres.

Texas is a local govern-
ment state with 95 percent
of property privately owned.
This means the manage-
ment of lands, trees and for-
ests—as well as the benefits
they provide—rests in the
hands of Texas landowners.
Texas A&M Forest Service
builds the capacity of land-
owners by providing grants,
including prescribed fire
grants, to help them manage
their lands.

Prescribed fire is a strate-
gic land management tool
that uses low-intensity fire
on a specific area of land to
achieve set goals. Prescribed
fire is the most efficient and
effective land management
tool for decreasing hazard-
ous fuels and the risk of
catastrophic wildfires.

“Over time, leaves, twigs
and understory brush build
up in our landscape and in-
crease wildfire risk,” said
Andy McCrady, Texas A&M
Forest Service fuels program
coordinator. “By conducting
prescribed fire, you're remov-
ing these hazardous fuels
from the landscape in a safe
and controlled manner.”

Beyond protecting com-
munities from destructive
wildfires, prescribed fire cre-
ates resilient landscapes;
encourages the growth of
native plant species; im-
proves soil health; creates
open forest conditions that
allow wildlife to travel and
forage more easily; mini-
mizes the spread of pests,
insects and diseases; and
gives firefighters a safe place
to work when wildfires do
occur.

“Before Texas was fully
settled, wildfires occurred in
the natural landscape fre-
quently, and our ecosystem
actually relied on wildfires
to remove the understory of
forests and other areas,” said
McCrady. “That’s why it is so
important to treat our land
with prescribed burns, to
help restore this normal,
natural and essential pro-
cess for the land.”

According to Texas A&M
Forest Service surveys, an
estimated 300,000 to
400,000 acres of land are
treated with prescribed fire
in the state each year. Of
those, Texas A&M Forest
Service provides grant fund-
ing to an average of 11,650
acres annually.

Cost is a limiting factor for
many landowners when it
comes to managing their
land, and these grants pro-
vide reimbursements to
landowners up to $30 per
treated acre. This can pro-
vide significant support for
landowners, as many pre-
scribed burning contractors
cost between $25-35 per
acre.

Texas A&M Forest Service
offers four grants to land-
owners to complete pre-
scribed fires on private lands
across the state, each with
their own unique goals. For
residents in the Panhandle
and West Texas, the State
Fire Assistance for Mitiga-
tion-Plains Prescribed Fire
Grant is available. The re-
maining available grants
focus on East and Central
Texas and include the Com-
munity Protection Program

Grant, the State Fire Assis-
tance for Mitigation-Central
and East Texas Grant, and
the Neches River and Cy-
press Basin Watershed Res-
toration Program-Pre-
scribed Fire Grant.

Depending on the grant,
applicants must submit
their application in July or
September and will be noti-
fied of award money by late
December. Once contracts
are signed and burn letters
are given, the burns are
typically conducted January
through March.

Prescribed fire is not with-
out its risks, and there are
requirements and restric-
tions related to the grant
funding.

“While Texas A&M Forest
Service has a robust public
land prescribed burn pro-
gram, we do not conduct
prescribed burns for the
public,” said McCrady.
“Landowners typically do
not personally conduct the
burns either. Instead, they
hire licensed and insured
burn managers. We manage
the funding, make sure each
burn manager has proper
licensing, review burn plans
and monitor the ecosystem
that will be burned.”

McCrady said most burns
are conducted by contrac-
tors, and the grant program
requires contractors to be
licensed through the Texas
Department of Agriculture’s
Certified and Insured Pre-
scribed Burn Manager pro-
gram.

Before burn managers can
start ignitions, they must
notify McCrady and his staff

WESTERN LIVESTOCK JOURNAL

Promoting prescribed fire benefits through grants for landowners

to make sure every proce-
dure and safety precaution
within the burn plan have
been met. Once McCrady
gives the go-ahead, the pre-
scribed burn can be conduct-
ed on the award recipient’s
designated property.

Following the burn, the
management goals and eco-
system are monitored by
McCrady and his team. Ac-
cording to McCrady, the
landscape recovers quickly
from prescribed burning.

“In Texas, prescribed

MARCH 7, 2022

burning is often done in the
cool season and the following
growing season, or the
spring, so the property will
fully recover,” said McCrady.
“By the end of that first
growing season, you’ll see
very little negative evidence

19

of the fire, besides the reduc-
tion of the fuels that were
meant to burn and a transi-
tion to more native grasses,
wildflowers and tender re-
sprouting wildlife browse.”
— Texas A&M AgriLife
Extension

PROFITABLE BALANCED BREEDING, SUPERIOR IN FUNCTION
ANNUAL PRODUCTION SALE / FRIDAY, MARCH 25, 2022
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ASA#3986779, 5/8 SimAngus
ACW Ironhide x Decker
PAP 38, Scrotal 34, Polled
Low birth weight prospect

AAA#20277128, PB Angus
Cole Creek Black Cedar 46P x OCC Paxton
PAP 42, Scrotal 36
One of three full brothers on offer
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CA drought continues to have severe impacts

— Snowpack
below average

Dry conditions have
caused major impacts
throughout the state of Cali-
fornia, and experts expect
drought to continue for a
third year.

The Department of Water
Resources (DWR) recently
conducted its third snow sur-
vey of the season at Phillips
Station, west of Lake Tahoe,
and found the snow and
snow water equivalent to be
68 percent of average for the
location for March. State-
wide, the snowpack is 63
percent of average for this
time of year.

“With only one month left
in California’s wet season

most of your investment.

PENNYI NEWMAN

Selling 150 Bulls!
March 15, 2022

Now is the time to optimize nutrition
and performance. Your local CowBos
Dealer delivers cost-effective, labor-
saving and high-quality solutions
with professional service to make the

and no major storms in the
forecast, Californians should
plan for a third year of
drought conditions,” said
DWR Director Karla Ne-
meth. “A significantly below-
average snowpack combined
with already low reservoir
levels make it critical that all
Californians step up and con-
serve water every day to help
the state meet the challenges
of severe drought.”
Although there were some
early storms in the season,
limited storms in January
and February contributed to
the below-average levels.
The Northern, Central and
Southern Sierra snowpacks
are all just above 59-66 per-
cent of average for March,
impacting state watersheds.

1.855.4CowBos | www.CowBos.com
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Baker, Montana

Annual Bull Sale

Raising
Registered
Angus
Since 1974

Bulls will be on a ration to
gain two pounds a day

Bulls will not be fat with a target of

having 1/10 of an inch of Back Fat

Bulls are developed in large
pastures to ensure soundness

Degrand Family - 406-775-8861 - P.O. Box 937 - Baker, MT 59313

Cows and heifer calves for sale this fall - www.degrandangus.com

* 12 weeks, $75 per insertion for a 3.2"x

“Even when we see large
storms producing a lot of
snow early in the season, all
it takes is a few dry weeks to
put us below average,” said
Jeremy Hill, DWR’s Hydrol-
ogy and Flood Operations
manager.

Producers can visit DWR’s
new website, California Wa-
ter Watch, at cww.water.ca.
gov to view current water
conditions in their area in
real time.

Subsidence
continues

DWR also released new
data that shows subsidence,
the sinking of the land sur-
face due to excessive ground-
water pumping, continues in

.vm caTTLEN

Big, Stout and Range Ready

Priced for the Commercial Cowman

the state. The areas experi-
encing the most subsidence
in water year 2021 included
the San Joaquin Valley and
the Sacramento Valley.

The San Joaquin Valley
showed a maximum of 1.1
feet of subsidence, and the
Sacramento Valley showed a
maximum of 0.7 feet of sub-
sidence in the region. Last
year’s water year experi-
enced subsidence of greater
than 0.5 feet per year in more
areas than the year prior.
However, fewer areas expe-
rienced higher rates of sub-
sidence than the last drought,
which ended in 2016.

“Californians rely on
groundwater during drought,
so it’s not surprising that
land in some areas is con-

MINTRE/(

Private Treaty Sales
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Fertility Tested
DNA Enhanced EPD’s

™

tinuing to sink,” Nemeth
said. “But it is good news
that compared to previous
droughts, subsidence is slow-
ing.”

DWR plans to increase its
monitoring to anticipate im-
pacts to domestic and com-
munity wells, and it received
funding last year to increase
the collection and reporting
frequency of statewide satel-
lite-based subsidence data
from annually to quarterly.

Drought costs

Last year, the drought cost
the ag sector about $1.1 bil-
lion and nearly 8,750 jobs,
according to a new Univer-
sity of California, Merced
analysis. With the impacts
on other economic sectors,
total impacts are estimated
at $1.7 billion and 14,634
jobs.

The report, “The Econom-
ic Impacts of the 2021
Drought on California Agri-
culture Preliminary Report,”
was released March 1 and
details the impacts of last
year’s drought in the Central
Valley, the Russian River

of the San Joaquin Valley,
Tulare County and Kern
County were the most af-
fected by drought. Other ar-
eas included the Russian
River basin and intermoun-
tain agricultural areas in
Siskiyou, Shasta and Modoc
counties. The crops most sig-
nificantly affected by in-
creased fallowing include
rice in the Sacramento Val-
ley, cotton in the San Joaquin
Valley, and grain and field
crops statewide.

“Should dry conditions
persist throughout 2022, a
higher tier of adaptation
measures may come into
play to reduce economic im-
pacts on agriculture and
communities that host thou-
sands of households relying
on agriculture for a living,”
said School of Engineering
professor Josué Medellin-
Azuara, lead author of the
report.

The report also highlight-
ed strong commodity prices,
such as milk prices. In addi-
tion, the report noted while
the beef cattle sector had to
adapt to limited winter pas-
ture and higher forage pric-

“Californians rely on
groundwater during drought, so
it’s not surprising that land in
some areas is continuing to sink.”

basin and northern inter-
mountain valley areas. Re-
searchers developed esti-
mates of economic impacts
using surveys, reviews of
hydrological information and
remote sensing data and
compared them to average
conditions, along with the
2012-16 drought.

The report said there were
atleast an additional 395,000
acres of idled land—roughly
385,000 acres in the Central
Valley alone with respect to
pre-drought conditions due
to drought-related water cut-
backs.

Several parts of the Sacra-
mento Valley, the west side

es, “The state’s beef cow herd
increased, as did its share of
the national cow herd, lead-
ing to potential revenue
gains.”

The 2020-21 water years
were the second driest two
years on record, according to
the report. “Sadly, we are
going to see more and more
droughts like this, so we need
better tools to anticipate and
minimize the socioeconomic
impacts,” said researcher
and co-author Alvar Escriva-
Bou, an engineering and
policy expert at the Public
Policy Institute of California.
— Anna Miller, WL man-
aging editor
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California updates black bear take policy

The California Department
of Fish and Wildlife (CDFW)
issued a new black bear take
policy for the state in mid-
February. According to the
department, the last time the
bear policies were updated
was more than two decades
ago in 2000. The updated
policies apply statewide, al-
though there are also sections
specific to the Lake Tahoe
Basin.

Most notably to producers,
the policies address depreda-
tion incidents. “Existing law
allows any owner or tenant of
land or property that is being
damaged or destroyed or is in
danger of being damaged or
destroyed by specific animals,
including bears, to request
from the Department a permit
to kill the animal involved,”
the guidance read. This has
been the case since at least

1957.

However, the permit will
now be issued by CDFW after
an application is submitted
showing satisfactory evidence
of the damage or destruction.
The permit will contain infor-
mation about why it is neces-
sary, what efforts were made
to solve the problem without
killing the bear, corrective ac-
tions that should be imple-
mented to prevent a recur-

rence and proper disposal of
the carcass.

“The Department empha-
sizes that this process requires
information from the appli-
cant whether any efforts, and
if so, what efforts, were made
to solve the problem without
the need for lethal action,” the
updated policy read. “If no
such efforts have been made,
the Department will work
with the applicant to propose

nonlethal efforts first.”

In addition, CDFW may
add terms and conditions to
the permit to protect wildlife
and ensure public safety. This
could include actions such as
hazing, enclosing animal
pens, or installing fencing,
electric fencing, motion lights,
sprinklers, noise machines or
guard animals.

According to Section
4181.1(a) of the California

Fish and Game Code, “Any
owner of livestock or the live-
stock owner’s employee may
immediately take a bear en-
countered in the act of, inflict-
ing injury to, molesting or
killing livestock if the taking
is reported to the Department
no later than the next working
day and the carcass is made
available to the Department.”
— Anna Miller, WL.J] man-
aging editor

Haaland expresses support for wolf population review

ESA

(from page 1)

The petition says that in
USFWS'decision to delist the
wolf population, the agency
made the commitment to
emergency list the wolves if
it was determined a state
changed their regulatory
framework to authorize un-
limited and unregulated tak-
ing of wolves.

“Given the regulatory
changes in Idaho and Mon-
tana, and continued inade-
quacy of state management
in Wyoming, the Service must

adhere to its 2009 promise to
relist wolves on an emergen-
cy basis,” the petition read.
The groups said a new law
in Idaho allows hunters, trap-
pers and private contractors
to kill wolves year-round, at
any age and with no limits.
In addition, Montana now
allows the Kkilling of 85 per-
cent of the population, which
disproportionately impacts
wolves from Yellowstone Na-
tional Park, the petition said.
On Feb. 17, the Montana
Department of Fish, Wildlife
and Parks closed the hunting
season in Montana’s hunting

ALB releases glowing
2021 annual report

Despite the pandemic,
lamb promotions by the
American Lamb Board (ALB)
“lit a fire” with consumers
through promotions funded
with the Lamb Checkoff, ac-
cording to ALB’s 2021 annual
report titled “On Fire in
2021.”

“I can honestly say that
your American Lamb Check-
off lit a fire with consumers
this past year,” said Gwendo-
Iyn Kitzan, ALB chair, in a
statement. “As they took to
the outdoors for entertain-
ment and relaxation, we
helped them create fabulous
meals with American lamb.
It’s been one of our most suc-
cessful campaigns to date.”

Among the promotions in
2021 was a network of out-
door cooking experts in the
food blogger network who
contributed 34 American
lamb recipes with photos and
videos that had a total reach
of 6.9 million consumers.
ALB noted media coverage
was “largely positive” about
lamb, with coverage of the
outdoor cooking poll and
growth of lamb retail sales,
including 4,400 articles writ-
ten about lamb, resulting in
20 billion impressions.

ALB continued its season-
al social media campaigns
with lamb lovers month,
#thelambchallenge, outdoor
cooking adventures and tail-
gate adventures, and it will
continue virtual events along
with in-person events. In food
service, Taziki’'s Mediterra-
nean Cafe tested an Ameri-
can lamb burger, and Leba-
nese Taverna created a holi-
day takeout pack.

The promotions were in
conjunction with a funded
consumer research study in
2021 to better understand
the impacts of COVID-19 on
consumer usage and atti-
tudes about lamb. The study
found consumers purchase
lamb because it brings up
images of special occasions,
it’s a reminder of cultural food
roots and it has a unique
flavor that they use to diver-
sify their meals.

According to the study, the

majority of lamb purchasers
were college-educated millen-
nials with families who live
in urban areas and have a
yearly income of more than
$100,000. The group, known
as heavy users, purchased
lamb once a week or more.

“We have to be exception-
ally savvy and in touch with
our consumers. It’s been
about three years since our
rebranding project to bring a
new spark to American lamb
promotions. Even though the
pandemic put a wrinkle in
our plans, it truly brought
forward opportunities,” Kit-
zan said.

ALB continued its industry
outreachin 2021, with a lamb
carcass quality video series
produced by North Dakota
State University Extension
and the National Lamb Feed-
ers Association Trailblazers
Tour in Texas, highlighting
innovative industry practic-
es. To assist in promoting
lamb, ALB provided tools to
support producers and direct
marketers with materials
such as recipe brochures and
the lamb promotional part-
nership program to assist
local lamb groups.

ALB’s research efforts con-
tinue, with phase three sepa-
rating lamb by flavor profile
to market to consumers. The
research is being conducted
by Colorado State University
and Texas Tech University
using technology to predict
flavor attributes that corre-
late with consumer sensory
testing. ALB is also working
with Michigan State Univer-
sity on the first study to mea-
sure the environmental foot-
print of lamb production.

“Your mandatory Ameri-
can Lamb Checkoff has one
of the smallest budgets of any
national program—only
Christmas trees and popcorn
have less,” Kitzan said. “As I
retire from the board after six
years, the challenges we
faced brought out incredible
unity and new determination
from all segments of our in-
dustry. Let’s keep this fire
burning hot!” — Charles
Wallace, WL.J editor

Region 3, which borders Yel-
lowstone National Park, after
the quota for 82 killed wolves
was met. As of March 2, wolf
kills in Montana totaled 252
head. The remaining six
hunting regions continue to
be open for the hunting sea-
son.

In addition to the petition-
ers, the petition says “hun-
dreds of thousands of people
across the U.S. and around
the world” are asking for
emergency wolf relisting, in-
cluding regional Tribes, 23
senators, 81 representatives,

The key to our bull

more than 70 directors of zoos
and over 800 scientists.
“Without the emergency
listing the FWS promised in
2009 would respond to new
laws like these, the core of the
population of gray wolves in
the Northern Rockies is at
risk,” the petition concluded.
“Moreover, without emer-
gency listing, the Service will
set harmful precedent by con-
doning states with manage-
ment for delisted species to
change their regulations to
allow and encourage take of
recovered species to the point

that puts them back on the
brink of extinction.”

In a recent opinion piece for
USA Today, Secretary of the
Interior Deb Haaland ex-
pressed her support for wolf
relisting, if necessary. “Be-
cause of the gray wolf’s recov-
ery, individual states are re-
sponsible for its welfare and
sustaining that recovery.
Nevertheless, we will rein-
state federal protections un-
der the ESA for the northern
Rocky Mountains’ gray wolf,
if necessary.”

She also noted the USFWS

power-...

is evaluating whether a rel-
isting of the northern Rocky
Mountains gray wolf popula-
tion under the ESA is neces-
sary.

Petition signatories in-
clude the International Wild-
life Coexistence Network,
Western Watersheds Project,
WildEarth Guardians, En-
dangered Species Coalition,
Wyoming Untrapped, Wyo-
ming Wildlife Advocates, 06
Legacy and the Center for a
Humane Economy. — Anna
Miller, WLJ managing
editor
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Annual beef heifer replacement forecast for 2022 production season

— Nebraska
predictions

What is a respectable beef
replacement heifer value for
the coming 2022 production
season? This is the fifth an-
nual beef cow replacement
value forecast for Nebraska.
The intention is to provide
baseline replacement heifer
values to producers and in-
dustry stakeholders. Fore-
casts provided are derived
from a set of very complex
interrelationships, many of
which are themselves fore-
casts.

The information here is
intended as a guide, which
users would be expected to
modify depending on their
circumstances and expecta-
tions of future production
costs and cow and calf val-
ues. The forecast price and
cost variations are those
specified by the University
of Missouri’s Food and Agri-
culture Policy Research In-
stitute's (FAPRI) 10-year
projections. The changes in
percent of annual costs giv-
en by FAPRI were used to
adjust the costs of Nebraska
producers.

Selecting replacement
heifers differs from ranch to
ranch, but the value for both
retained and purchased re-
placements generally de-
pends on:

* Longevity, the replace-
ment heifer’s ability to stay
in the herd as a productive
unit.

® Productivity, both the cur-
rent and future expected
difference between costs and
revenues (calf price and cost
differences over the heifer’s
productive life).

® Genetic and phenotypical
compatibility with herd

mates (heifer conforms with
the production system and
performance goals).

® Operator goals and man-
agement style (heifer contri-
bution to future of ranch).

* Financial standing, spe-
cifically debt related to cow
purchases.

This forecast assumes pro-
ducers know two things
about their operation:

* Annual cost of production
per cow: Authors used Uni-
versity of Nebraska-Lin-
coln’s (UNL) Cost Cow-Q-
Lator to help calculate the
three levels of costs.

* Average historical replace-
ment rate: This is the num-
ber of heifers needed each
year to replace culled cows
or cull rate and is a measure
of cow longevity.

The three annual costs of
production for 2021 used to
start the model do not in-
clude calving rate, replace-
ment cost, depreciation ex-
pense or death loss since
these are each accounted for
within the simulation itself.

The 2022 three annual
production costs per cow
were identified as $735.48/
cow (low), $866.30/cow (av-

placements also reduces
their break-even value.

At the highest replace-
ment rate (28 percent) and
lowest annual cost ($735.48/
head), there is an $89.34/
head reduction in breakev-
en, as a result of financing.
The largest drop in break-
even value occurs with the
lowest replacement rate (14
percent) and annual produc-
tion costs of $990.32/head.
That break-even value re-
sulted in a reduction of
$47.46/head, due to borrow-
ing money. The overall aver-
age drop in break-even val-

$2,500.00
$2,000.00
$1,500.00

$1,000.00

Breakeven Price
$1,833.32

5500.00

$0.00
14%

$1,504.11
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$1,298.59

20%

Replacement Rate

Figure 1. Replacement heifer breakeven value forecasted average cost and replacement rates
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Figure 2. Replacement heifer breakeven value forecasted with 50% of purchase cost financed
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erage), and $990.32/cow
(high). Values were adjusted
within the simulation using
those derived from FAPRI
cost differences.

These costs relate directly
to the 2021 Nebraska state
average low, median and
high pasture rental rates
found in the UNL Agricul-
tural Economics depart-
ment’s 2021 Nebraska Farm
Real Estate Report. These
rates are a low of $41.05/
cow-calf pair, a middle rate
of $51.32/cow-calf pair and
a high of $61.27/cow-calf
pair. Winter rates were half
of those charged in the sum-
mer. The pasture costs
ranged from about 38-43
percent of all costs and 65-68
percent of total feed costs,
while feed costs ranged from
56 percent to nearly 60 per-
cent of all costs.

Since it is difficult to an-
ticipate and quantify all the
possible conditions in which
replacement cows are pur-
chased, three representative
levels of cost of production
and three rates of replace-
ment herd types were used
to create a total of nine
break-even value forecasts.
Breakeven means that the
average dollar value cost of
purchasing cows equaled
the dollars returned from
that purchase.

The nine forecasts are a
result of 1,000 randomly
drawn outcomes from each
simulated scenario. The
nine scenarios were the re-
sult of the three cost levels
described earlier and at
three rates of 14 percent, 20
percent and 28 percent an-
nual herd replacement.

To account for producers
who require added working
capital, the same nine sce-
narios were simulated with
half the value of cow re-
placements borrowed at 5
percent interest. Cow pur-
chase value averages
$1,437.50/head. The break-
even results from the two
simulations are reported in
Figures 1 and 2.

As expected, both the
costs of production and re-
placement rates affect how
much can be paid for re-
placement heifers and abil-
ity to break even. Borrowing
money to help pay for re-

ue caused by borrowing half
the replacement value is
$157.65/head.

The included tables are
valuable and can be used to
extrapolate changes in re-
placement cow break-even
values based on replace-
ment rate, annual produc-
tion costs and/or both. Table
2 lists the decrease in break-
even value for each percent
increase in replacement rate
by cull rate group.

For example, the reduc-
tion in break-even value for
no borrowed money (NBM)
with a replacement rate be-
tween 14 percent and 20
percent in the lowest an-
nual per head cost group
decreases by $60.25/head.
Scenarios where no money
is borrowed for cow pur-
chases have a slightly great-
er reduction for each percent
in replacement rate increase
than those with borrowed
money (BM).

However, all break-even
values for like scenarios of
borrowed money are still
less than those who do not
borrow money. Finishing
with an example, if a pro-
ducer in the lowest cost cat-
egory had an 18 percent
replacement rate and a 3
percent increase, the break-
even would fall by $180.75/
head. From Figure 1, that
would mean it would de-
crease from $2,173.38/head
to $1,992.63/head.

Table 3 demonstrates that
increases in annual produc-
tion costs also decrease the
break-even value of cow re-
placements. For every dollar
increase in cost, there is
more than a dollar’s worth
of decline. The 14 percent
replacement rate has the
greatest impact on cow re-
placement value, more so
with financed cow purchas-
es.

At the 14 percent replace-
ment rate with the highest
annual production costs
group, BM and NBM respec-
tively have a $3.10/head and
$2.65/head decrease in
break-even value for every
dollar increase in cost, the
most for all scenarios.

The information found in
Tables 2 and 3 is used to
forecast break-even values
for each 1 percent increase
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$/hd

Costs/Hd./Year

(LO) $735.48

(AVE) $866.30

(HI) $990.32

Breakeven difference between BM and NBM

14% Replacement
Rate

20% Replacement
Rate

-$130.02 -$118.85
-$192.06 -$159.72
-$247.46 -$215.19

Table 1. Captured difference of no-borrowed money (NBM) to borrowed money (BM) on breakeven values

Annual Replacement Rate

28% Replacement
Rate

-$89.34

-$man

-$155.07

Costs

(LO) $735.48

(AVE) $866.30

(HI) $990.32

Costs

(LO) $735.48

(AVE) $866.30

(HI) $990.32

Replacement Rate Range 14%-20%

Replacement Rate Range 14%-20%

Changes in breakeven for NBM (no borrowed money) scenarios for cull rate changes

Replacement Rate

-$60.25

-$47.93

-534.25

Changes in breakeven for BM (borrowed money) scenarios for cull rate changes

-558.39

-$42.54

-528.88

Table 2. Dollars decreased in cow replacement value for each % increase in replacement rate

Range 20%-28%

-541.75

-$33.53

-526.93

Replacement Rate Range 20%-28%

-$38.06

-$27.45

-519.42

animal’s ability to return as
much or more value than
was paid, and this is only
accomplished if the opera-
tion selects the right type of
animals, at the right price
and at the right time. One
can always find the in-
stance where an overpriced
replacement broke even or
made money, as well as
where an inexpensively
purchased cow ended with
a loss.

The important thing is
that, on average, good
choices outperform those
that didn’t pan out. Re-

MARCH 7, 2022

member, raising replace-
ments doesn’t make them
free. In fact, it is important
to know what they cost to
raise and how they rate in
value relative to purchased
animals. This, however, is
a topic for another day.

As longevity of a replace-
ment cow increases, the
average herd age increases,
and break-even values in-
crease, except when cost
exceeds revenue. Low cost,
low replacement herds can
afford higher valued re-
placement heifers and re-
place capital faster in their

23
operations. When raising or
purchasing replacement
heifers, each heifer’s value
is based on her ability to
stay in the herd and the
producer’s ability to man-
age that productivity, con-
trol costs and use the mar-
ket to their advantage. Ap-
plying these principles is
key to making an operation
more profitable and resil-
ient. — Randy Saner,
Nebraska Extension
educator, and Matt
Stockton, Nebraska Ex-
tension ag economics
specialist

Costs/Hd./Year Range

$735.48 to $866.30

$866.30 to $990.32

Costs/Hd./Year

$735.48 to $866.30

$866.30 to $990.32

14% Replacement Rate

14% Replacement Rate

Table 3. Dollars decreased in cow replacement value for each $1increase in costs

Changes in breakeven for NBM scenarios for costs changes

$2.60/%1 -$2.03/%1

$2.65/%1 -$1.99/%1

Changes in breakeven for BM scenarios for costs changes

$3.07/%1 -$2.35/5%1

$3.10/%1 -$2.44/%1

20% Replacement Rate

20% Replacement Rate

28% Replacement Rate

-$1.53/$1

-$1.57/$1

28% Replacement Rate

-51.70/51

-$1.92/%1

in replacement rate and for
every $10/head annual pro-
duction costs increase.

Productivity changes in-
clude calving rates and calf
growth rates, among others.
Revenue changes also play
arole in altering break-even
value. Demand and supply
shifts that alter cattle prices
also have an impact on re-
placement heifer break-
even value. Higher calf
prices lead to higher break-
even values, while lower
prices lead to lower break-
even values. This last point
may seem obvious, but re-
member it is complicated by
a heifer’s productive life that
can span more than a de-
cade or less than a complete
season.

Accurately forecasting
these values leads to better
forecasting of cow replace-
ment values. An economi-
cally successful producer, on
average, buys or raises re-
placement heifers for no
more than what is needed in
net returns over their life-
time. The purchase value of
any particular replacement
heifer is unknown without
knowing her future longev-
ity, productivity, costs and
cattle prices. In other words,
the purchase of any single
animal has some very real
risk associated: nothing new
or earth shattering, but wor-
thy of recognition.

A positive outcome in pur-
chasing replacements over
time comes down to the
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‘Farmer sentiment rises during commodity price rally

— Concern over
production costs

Farmer sentiment contin-
ues to fluctuate month to
month as the Purdue Univer-
sity/CME Group Ag Economy
Barometer rose 6 points to a
reading of 125 in February, a
mirror image of the previous
month.

The Index of Current Con-
ditions was down 1 point to a
reading of 132, while the In-
dex of Future Expectations
improved 10 points to a read-
ing of 122. The Ag Economy
Barometer is calculated each
month from 400 U.S. agricul-
tural producers’ responses to
a telephone survey. This
month’s survey was conduct-
ed Feb. 14-18, days before
Russia’s invasion of Ukraine.

The Farm Financial Per-
formance Index remained
unchanged in February at a
reading of 83. However, the
sharp drop in the index, down
27 percent from late 2021 to
2022, indicates producers ex-
pect financial performance in
2022 to be worse than in
2021. The financial index is
generated based upon pro-

WCS THE PATRIOT 1069)
ASA-3930373 - 3/4SM 1/4 AN -
SIRE. CCR THE AMERICAN 8022C
DAM. HARKERS CALIENTE SILK

ducers’ responses to whether
they expect their farm’s cur-
rent financial performance to
be better than, worse than or
about the same as the previ-
ous year.

“These survey responses
suggest that concerns about
the spike in production costs
and supply chain issues con-
tinue to mostly outweigh the
impact of the commodity
price rally that’s been under-
way this winter,” said James
Mintert, the barometer’s
principal investigator and
director of Purdue Universi-
ty’s Center for Commercial
Agriculture.

Higher input costs have
consistently been the number
one concern identified by
farmers over the past six
months, according to results
from the Ag Economy Barom-
eter survey. To gain addi-
tional insight into the con-
cerns of producers, this
month, respondents were
provided with a more detailed
set of possible responses
when answering this ques-
tion.

While a majority still con-
sider input costs as their
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number one concern (47 per-
cent), it was followed by low-
er output prices (16 percent),
environmental policy (13 per-
cent), farm policy (9 percent),
climate policy (8 percent) and
COVID-19’s impact (7 per-
cent).

Tight machinery invento-
ries continue to be a problem.
In February, over 40 percent
of producers stated that low
farm machinery inventories
are holding back their invest-
ment plans. While plans for
farm building and grain bin
construction were more opti-
mistic this month, 56 percent
still said their plans for new
construction are below the
previous year.

Thirty percent of corn and
soybean producers say
they’ve had difficulty pur-
chasing crop inputs from
their suppliers. In a follow-up
question posed to corn and
soybean producers who said
they experienced difficulty
procuring inputs, herbicides
are the most problematic in-
put to source, followed by
fertilizer and farm machinery
parts.

To learn more about how
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crop producers are respond-
ing to surging fertilizer pric-
es, corn producers were again
asked if they plan to change
their nitrogen fertilizer ap-
plication rate in 2022 com-
pared to the rate used in
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2021. One-third of corn pro-
ducers in this month’s survey
said they plan to use a lower
nitrogen application rate this
year than in 2021, compared
with 37 percent of corn pro-
ducers who said they planned
to reduce their nitrogen ap-
plication rate when surveyed
in January.

Each winter, the barometer
survey asks producers to proj-
ect their farm’s annual
growth rate over the next five
years. In 2022, 53 percent
stated they either had no
plans to grow or had plans to
retire/exit in the next five
years, 19 percent expect their
farm’s annual growth rate to
range from 5-10 percent and
18 percent expect their farm’s
annual growth rate to be less
than 5 percent.

The need for better broad-
band coverage in rural areas

has been highlighted in sev-
eral legislative proposals at
both the state and national
level. The February barome-
ter survey included a ques-
tion asking respondents to
characterize the quality of
their farm’s internet access.
Just three of 10 respondents
said they had “high quality”
internet access, 41 percent
said “moderate quality,” 16
percent chose “poor quality”
on the survey and 12 percent
stated that they did not have
internet access at all.

Responses to this question
suggest that nearly three of
10 farms in this month’s sur-
vey are unable to take advan-
tage of many applications
and services that require
reasonable quality internet
access. — Purdue Univer-
sity Extension, CME
Group

Salmon-killing toxin:
Scientists share discoveries

— Congressional
roundtable

Washington State Univer-
sity (WSU) stormwater re-
searchers Jen McIntyre and
John Stark shared perspec-
tives on research to save
salmon in a Feb. 25 virtual
roundtable hosted by U.S.
Reps. Marilyn Strickland
(D-WA-10) and Derek Kilm-
er (D-WA-06).

McIntyre, an associate
professor in the School of the
Environment, and Stark,
director of the Washington
Stormwater Center, joined
participants from the Wash-
ington State Department of
Ecology, University of Wash-
ington (UW), Northwest
Fisheries Science Center, the
Nisqually Tribe and the U.S.
Tire Manufacturers Associa-
tion to discuss near-term and
long-term ways to address a
salmon-killing chemical in
urban runoff.

In 2020, scientists from
UW and WSU found that a
chemical—a tire preserva-
tive called 6PPD quinone—
runs off roads and into
streams, ultimately disrupt-
ing the blood-brain barrier in
salmon.

“We've discovered that
6PPD quinone is even more
toxic than we’d initially re-
ported—almost 10 times
more toxic,” McIntyre said.

Working with labs in
North America, Asia and Eu-
rope, scientists measured the
chemical in surface waters
at concentrations of concern
“basically everywhere that

it’s been looked for,” Mc-
Intyre added. “It’s found in
air pollution, urban soils and
urban dust. It’s ubiquitous.”

Funded by the Washing-
ton State Department of
Ecology, WSU scientists are
working to understand envi-
ronmental conditions, as
well as life stages of coho,
that affect toxicity. They
have begun to look for the
chemical’s effects in other
species.

Stark and McIntyre urged
support for research, includ-
ing establishment of a re-
gional stormwater center of
excellence that builds on
WSU’s decades-long efforts
to understand salmon mor-
tality.

“We built the largest
stormwater research center
in the country,” Stark said.
At Puyallup, WSU scientists
lead rain garden and perme-
able pavement experiments
in search of solutions to re-
move pollutants.

“We're poised to be able to
address nearly all the critical
data gaps,” McIntyre said.
“In the past year, we’ve been
doing what we can to move
forward our knowledge with
minimal resources.”

While it could take years,
if not longer, to phase out this
particular toxin, tires being
sold today will pollute for
decades, Stark said.

“We need to find other
ways to get rid of those chem-
icals in a safe, effective and
economic manner,” he said.
— WSU Extension



During the Cattlemen’s
Profit Roundup at the Amer-
ican Gelbvieh Association
(AGA) national convention,
Dustin Aherin, AGA board
member, shared his insights
on market direction and the
Gelbvieh and Balancer posi-
tion within that direction.

“I want to plant a seed for
where incentives are coming
from,” Aherin told attendees.
“When we think about where
the pressures have tradition-
ally come from, we often point
to consumers first. That isn’t
anything new. When we
think back to the push for
quality, those dollars ulti-
mately came from consumers
and were passed down
through the supply chain:
through the packers, through
marketing grids, to cattle
producers who increased
qua]ity »

Aherin says that a focus on
sustainability is bringing new
pressures. Today, the pres-
sure is coming from the gov-
ernment and exists all along
the supply chain, with fund-
ing allocated by the current
administration to ensure that
those pressures catalyze beef
industry production. Within
this structure are other vest-
ed groups, many breed asso-
ciations and nongovernmen-
tal organizations.

There are also sharehold-
ers looking at the sustain-
ability space as an invest-
ment opportunity, and those
investors, Aherin says, are
interested in directing their
dollars toward environment,
social and governance (ESG)
opportunities.

“There’s a lot of institu-
tional funds—think pensions,
for instance—that have set

guidelines that stipulate that
they will only invest in com-
panies that check the boxes
around ESG,” he says.

Aherin also talked about
the role lenders are playing
in financing sustainability
efforts, which he notes is an
interest rate opportunity
rather than a cutoff of fund-
ing at this time.

“One way that the finance
industry has started to offer
some incentives on the food
company side is called ‘sus-
tainability linked financing.’
That’s where certain key per-
formance indicators are
linked to better interest
rates,” Aherin shares. “At the
producer level, we are just
starting to see this begin to
develop with a push for op-
erations to set a baseline and
begin documenting changes
and improvements.”

Will it pay?

“If we think about the con-
sumer first, are they going to
pay a premium for a product
that’s stamped ‘sustainable™?
More importantly, is that pre-
mium going to be enough to
pay for some of the costs and
supply chain needed to get it
to them? I don’t think we
have a clear answer to those
questions yet,” he told attend-
ees.

A first of its kind USDA
Process Verified Program
(PVP), Low Carbon Beef, says
that the answer is “yes.” Re-
cent research by the group
indicates that 71 percent of
consumers expressed they
are willing to pay a premium
for beef certified as being pro-
duced with sustainable meth-

Ag exports spurred
by grain, oilseed sales
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Atmore than $172 billion,
the total value of U.S. agri-
cultural exports reached a
high in fiscal year (FY) 2021.
Values are projected to re-
main elevated in FY 2022
(October-September), with
the current forecast at
$183.5 billion.

Exports grew in most
trading regions, although
East Asia (China, Japan,
Hong Kong, Taiwan and
South Korea) has recently
accounted for the largest
share. Exports to East Asia
slipped during the 2010s
from a high of $54 billion in
2014 to a low of $37.7 billion
in 2019.

Since 2019, exports re-
bounded to $61.7 billion in
2021, of which China ac-
counts for 54 percent and
Japan 22 percent, and they
are forecast to exceed $66
billion in FY 2022. Much of

the growth in East Asian
exports was associated with
higher consumption of
grains and oilseeds as China
rebuilds its pork industry
after devastation caused by
African swine fever.

U.S. sales to North Amer-
ican trading partners pro-
vided the second largest
contribution to U.S. agricul-
tural export growth. Abun-
dant U.S. corn supplies sup-
ported the increases in grain
and feed exports, especially
to Mexico. In 2021, grain and
feed exports to Mexico and
Canada rose to $11.8 billion.

Agricultural exports to the
next largest trading re-
gions—Southeast Asia and
the European Union—were
comparatively flat, with both
grain and oilseed exports to
the EU down in 2020 and
2021. — USDA Economic
Research Service
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Sustainability by the numbers, market direction

ods. The newly approved PVP
will allow producers to dif-
ferentiate and market beef
that is raised with reduced
greenhouse gas emissions.

The sheer fact that the
USDA has approved a pro-
gram of this type confirms
that interest exists from all
market stakeholders.

“From January to August
2021, we saw sustainable
linked financing reach more
than $300 billion globally,”
Aherin says. “These dollars
are growing fast; around 18
percent of cash inflows into
investment funds were tar-
geted towards funds that had
some kind of sustainability
metric built into them.”

Abherin predicts that many
of the incentives for progress
within the supply chain are
going to come from the tar-
gets and goals set by major
food companies—a trade-off
of sorts, where the reduction
in greenhouse gas emissions
and improved sustainability
don’t necessarily come from
the food company itself, but
rather from the practices of
supply chain partners those
companies source ingredients
from.

That’s an opportunity for
beef producers.

“We're already good at a lot
of these things,” he says.
“Have you measured pounds
weaned versus pounds ex-
posed? Do you have a breed-
ing plan that is based on
marketing goals? Are you
(Beef Quality Assurance) cer-
tified? So much of this is
about just documenting
things you are already doing,
putting it in writing so there’s
arecord.”

The majority of the re-
sources used in the beef in-
dustry are consumed at the
cow-calflevel, with around 75
percent of the entire beef in-
dustry feed inputs consumed
in that sector.

Aherin says that AGA and
other breed associations are
playing an important role in
facilitating the documenta-
tion and quantification of
many of these important met-
rics at the cow-calf level.

To really know and under-
stand the total resource use
per pound of calf weaned or
per pound of beef produced,
producers use many metrics,
essentially building a funnel
of information for each cow in
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Dustin Aherin

the herd. Those metrics are,
more often than not, a story
of sustainability.

“We are so good (as a sec-
tor) at collecting data—mea-
suring and quantifying—and
then using that data to im-
prove cattle through EPDs.
Right now, we have an incred-
ible opportunity, and to take
advantage of it, we need to
step up our game and really
focus on some of the traits
that have sustainability im-
pacts so we can prove through
numbers what we already

ll]lll MT
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know,” he says.

Today, the Gelbvieh and
Balancer breeds boast the
smallest mature cow sizes of
all major breeds, unsur-
passed fertility and a level of
docility that makes the
breeds family friendly. The
breeds hold the pieces needed
for both commercial and seed-
stock producers to put the
sustainability puzzle togeth-
er. If and how operations put
that puzzle together is up to
them, for now. — Laura
Handke, AGA
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The Conservation Reserve
Program (CRP) allows land-
owners and producers to en-
roll eligible, environmentally
sensitive agricultural land in
return for payments deter-
mined through long-term

contracts. Most land in the
program has come in through
the general sign-up, a com-
petitive offer process admin-
istered by USDA’s Farm
Service Agency (FSA). Every
offer in each general sign-up

CRP incentivizes higher quality
cover practices using EBI

is scored using the Environ-
mental Benefits Index (EBI).

“The single most impor-
tant producer decision in-
volves determining which
cover practice to apply to the
acres offered,” FSA says in
its EBI fact sheet, which pro-
vides guidance to potential
program participants.

“Planting or establishing
the highest scoring cover
mixture is the best way to
improve the chances of offer
acceptance.”

In arecent report, the Eco-
nomic Research Service
(ERS) analyzed the EBI
points for the 11 most com-
mon practices selected in the
general sign-up. Cover prac-
tices that are considered
higher quality, such as pol-
linator habitat or those using
hardwood trees, earn more
EBI points.

Some cover practices score
additional points if the land
being offered for the CRP
falls within a wildlife priority
zone (WPZ). For practices
outside of WPZs, the EBI
points awarded ranged from
13 to 100. Within WPZs, the
EBI points ranged higher,
from 13 to 130. — USDA
ERS

Spring planting, winter survival in alfalfa

Alfalfa can be successfully
seeded in the spring or fall
depending on field weed
pressure, moisture condi-
tions and timing. Once estab-
lished, perennial alfalfa
plants can compete well with
weeds. However, first-year
stand establishment can be
a challenge when moisture
is limited and weed pressure
is high.

If herbicide resistant
weeds are currently growing
in fields, then light tillage
may be needed to control
these weeds while creating a
firm seedbed for alfalfa drill-
ing. Also, combining light
tillage plus herbicide may be
a best management seedbed
preparation practice.

Since new alfalfa seedlings
are susceptible to injury from
many herbicides, it is critical
to follow all chemical label
instructions. Usually, the
alfalfa will need at least two
to four trifoliated leaves be-
fore herbicides are applied,
and 2,4-D usage is not rec-
ommended.

Glyphosate-tolerant or
Roundup Ready alfalfa vari-
eties provide more flexibility
for controlling weeds cur-
rently growing in fields. Ini-

tial glyphosate application
should occur between alfalfa
emergence and the fourth
trifoliate leaf alfalfa growth
stage to remove non-glypho-
sate tolerant alfalfa seed-
lings and control weeds that
are present.

The University of Nebras-
ka-Lincoln’s “Seeding Alfal-
fa” NebGuide lists other
steps for successfully estab-
lishing new alfalfa stands.
For example, alfalfa grows
best at 6.8 soil pH, with a pH
range from 6.5 to 7.5. Seed
alfalfa between April 1 and
May 15 in eastern & south-
ern Nebraska, and sow seed
between April 15 and May 15
in western and northern re-
gions.

The target seeding depth
is one-quarter to one-half
inch in the fine-textured soils
and three-quarters of an inch
in sandy soils. Seedlings
placed too shallow will dry
out rapidly and die due to
poor roots. Seeds planted
more than an inch deep may
be unable to emerge after
germinating.

The time for spring plant-
ing alfalfa is just around the
corner, and selecting the
right seed is crucial. Two
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traits we should take extra
time to consider are fall dor-
mancy and winter survival.
These traits are often treated
the same, but they are differ-
ent. Today, let’s look at winter
survival.

Winter survival or winter
hardiness is the ability for an
alfalfa plant to make it
through winter without in-
jury once the plant goes dor-
mant. This is different than
the fall dormancy rating that
measures the alfalfa’s ability
to prepare for and recover
from dormancy. Winter sur-
vival is measured on a one to
six scale, with one being ex-
tremely hardy and six not
hardy. For Nebraska, a win-
ter survival rating of three is
about as high as we want to
go.

As temperatures drop and
days shorten, alfalfa plants
change their physiology to
survive freezing tempera-
tures and make it through
winter. While increased har-
diness can result in reduced
yield potential, for a high-
dollar perennial forage, hav-
ing a full stand year after
year is better in the long run.

In the past, winter sur-
vival traits were linked with
fall dormancy. With new va-
rieties, this isn’t always the
case, so winter survival
needs to be evaluated on its
own.

We want to pick a winter
survival ranking that will get
us through winter without
compromising yield. Where
you are in the state plays a
big role in what to pick. Win-
ter temperatures affect the
choice, but maintained snow
cover is also important. As
snow can help insulate the
ground, parts of the state
that have open winters may
need higher survival ratings
than colder locations with
winter-long snow cover.

Bottom line, for Nebraska,
a winter survival rating of
three is about as high as we
want to go, and areas with
open winters or regularly
colder temperatures should
be even lower. — Todd
Whitney and Ben Beck-
man, Nebraska Extension
educators



One way farmers learn
best practices is through
their peers, but the pan-
demic has limited in-person
meetings. And when it
comes to urban farming, a
growing practice across
many states that is not yet
mainstream, traveling to
farms in other cities may be
difficult even in the best of
times.

Now, Cornell researchers
have created the most ad-
vanced virtual reality (VR)
urban farm tour ever
made—an online learning
experience that promises to
transport urban—and ru-
ral—farmers to New York
City’s Red Hook Farms
without ever leaving home.

“It may be the best and
one of the only high-resolu-
tion 3D models of an urban
farm in existence,” said Ta-
pan Parikh, associate pro-
fessor of computer and infor-
mation science at Cornell
Tech. Parikh is the first au-
thor of the paper “Greening
the Virtual City: Accelerat-
ing Peer-to-Peer Learning in
Urban Agriculture with Vir-
tual Reality Environments,”
which published Feb. 3 in
the journal Frontiers in Sus-
tainable Cities.

VR tour

The research team used
drones and a technique
called photogrammetry to

create a virtual model of
Red Hook Farms, a youth-
centered urban agriculture
and food justice program in
Brooklyn, NY, managed by
the Red Hook Initiative.

Users will be able to view
the platform with a VR
headset but also through a
computer or mobile phone
to accommodate varied ac-
cess to technology, due to
lack of infrastructure or an
inability to afford equip-
ment such as headsets that
can run upward of $300.
Ambient sound will add to
the experience of being at
Red Hook Farms.

Users will be able to
“walk” around the farm and
enter areas with demo and
instructional videos led by
farm managers. These vid-
eos will show aspects of
farm production, such as
cultivation, composting and
weeding.

With urban farms now
established across New
York state in New York City,
Buffalo, Rochester, Syra-
cuse, Utica and Bingham-
ton, VR offers urban, rural
and smallholder organic
farmers new ways to net-
work.

“An in-person farm visit
can be prohibitive in terms
of time and resources to
bring people from all across
the state together,” Parikh
said. “We’re looking for
some kind of happy medium

How do genetic values
apply to my herd goals?

Each bull you purchase
should be evaluated on the
basis of what genetic poten-
tial he has to offer to your
specific operation. The pur-
chase of bulls should be
viewed as an investment in
genetics. The profit poten-
tial of your operation is
largely dependent on bull
selection. Over time, 80-90
percent of genetic change is
the result of sire selection.
So, as we evaluate bulls,
how do we determine what
genetic values are impor-
tant to our operation?

Use the following steps to
analyze your production
system and establish breed-
ing goals:
¢ Evaluate your current
level of herd perfor-
mance — You need to mea-
sure in order to identify
what traits need to be im-
proved. Some examples:
*Percent calves born unas-
sisted/calf vigor.

*Mature cow weight.
*Percent pregnancy rate.
*Percent calf crop weaned.
*Weaning weight.
*Weaning weight per ex-
posed female.

*Yearling weight.

eCarcass weights, quality
and yield grades.

* Consider your market-
ing program — Are you
selling weaned calves, year-
lings, finished cattle or re-
placement heifers? Are you
using bulls as terminal sires
or selecting heifers to de-
velop as herd replacements?
¢ Identify your selection
goals — Once you have
quantified levels of perfor-
mance in your herd and es-
tablished your marketing
plan and how you will use
the bulls, that information
determines what traits are
most economically impor-
tant, what changes are

Selection
pressure is a
precious
commodity and
should be
focused on
genetic
changes that
give your
operation the
greatest profit
potential.

needed and where efficien-
cies can be gained. Selection
pressure is a precious com-
modity and should be fo-
cused on genetic changes
that give your operation the
greatest profit potential.

e Evaluate the genetic
values of your herd bulls
— EPDs and $Values are
comparable across time and
geography. A registration
paper has value. Virtually
all beef registries have a
pedigree search option
available online that can be
used, free of charge, to look
up the current genetic val-
ues of the bulls you have
been using. These genetic
values can be equated to
your current levels of herd
performance to guide future
bull buying decisions. —
Mark Z. Johnson, Okla-
homa State University
Extension beef cattle
breeding specialist
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Virtual reality farm tour expands access to urban agriculture

between a situated embod-
ied experience and the abil-
ity to convene people from
across the state. We hope
that’s what virtual reality
provides us.”

The goal is to not only
connect farmers and im-
prove New York’s agricul-
tural education, but to in-
troduce new participants to
the world of agriculture.
Cornell’s land grant mis-
sion, which provides ser-
vices and trainings through
Cornell Cooperative Exten-
sion (CCE), has historically
catered to rural farming
interests, but the growth of
urban agriculture expands
the range of stakeholders to
include inner city residents
who may be invested in food
justice and food sovereignty.

“This is a way to see if
there are technology and
engagement opportunities
that are distinctly differ-
ent,” said Jenny Kao-Knif-
fin, associate director of
CCE and the paper’s senior
author. “It’s a completely
different agricultural sys-
tem that’s being defined by
people who don’t own land.”
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“Virtual reality creates
more exposure that goes out-
side your area as well,” said
Koron Smiley, Red Hook
Farms manager and a co-
author of the paper. A former
video gamer, he sees the use
of VR in urban agriculture
as a way of reaching new
audiences to bridge the tech
world with farming.

“VR is a way to show an-
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other perspective of the
farm, especially to people
who may not know about it,
who are more into virtual
reality and may not go out-
side as much.”

In the future, bridging
high tech and agriculture
may offer new career train-
ing opportunities, added
Kao-Kniffin, who is also an
associate professor in the
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Also selling A.l. sons of Angus standouts:

Tapan Parikh
A view of the 3D model of Red Hook Farms in Brooklyn, NY, featuring a processing shed and
high tunnels for vegetable production.

School of Integrative Plant
Science’s Horticulture Sec-
tion in the College of Agri-
culture and Life Sciences.

The work is funded by
USDA and a Cornell Tech
Urban Tech Hub seed grant.
— CCE

(This story first ap-
peared in the Cornell
Chronicle.)
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Saturday, March 19, 2022

1n.m. at the ranch near Gardnerville, NU
1155 Foothill Road Gardnerville

Celfirg 8 retsred Hogus: bolfs

Plus a featured selection of Hereford bulls from Mrnak Herefords West
50+ 18-month bulls * 40 yearling bulls * DNA tested

WITH GUEST CONSIGNORS...
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H’EREFORDS WEST

2

onnealy Rock 277P

rald - Deer Valley Growth Fund - Sitz Achievement 743F - WAR Broken Bow T219

Featuring Hereford sons of: MHW 1504 AIWANI}E 1no- BB 626 HEI]N 2068 l})( 2185 AII\IAHGE 140 & more!

PERFORMANCE DATA
SCROTAL MEASUREMENTS

SEMEN TESTED

ULTRASOUND MEASUREMENTS
VOLUME DISCOUNT ON 5 OR MORE BULLS!
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PRODUCING BULLS THAT MEET THE
DEMANDS OF THE INDUSTRY

Gary Ward (779)790-6148
David Medeiros (209) 765-0508
David Dal Porto (925) 250-5304
Loren Mrnak (775) 848-0160

P0.Box 1404, Gardnerville, NU 89410
wardranches24@gmail.com
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1:00 PM AT THE RANCH
SOUTHWEST OF HARRISON, NEBRASKA
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100 YEARLINGS AND 50 TWO-YEAR OLDS

fenturing Lending Anqus Cires

Sitz Stellar, SAV Rainfall, SAV Renovation, Grays Emblazon 7204,
RAML Rangefinder, Grays Outright 188 and more!

Gray's Outright 1021 2/3/21)
: | |

BW +1.5 WW +55 YW +89 MILK.+22

Gray's Cap 316 881 ET 1/29/21 ) (Gray's Ramped 3101 3/5/21

ActBW 71 Adj WW 852 Adj YW 1318
BW 0.6 WW+B0 YW +133 MILK+26

Cap.ItaIist 316 x Morgan's Direction 111 Act BW 77 nd; WW 705 Ad; YW 1207
BW-0.6 WW+45 YW +78 MILK+30 BW 0.7 WW+67 YW +125 MILK +24

14281 Henry Roéd /[ Harrison, NE 69346
"'/ Office: 308-668-2525 / Home: 308-668-2520 / grayangus@bbcwb. net- ;

DVAuction

Sroadeasting Roak-

GRAYSANGUSRANCGH.COM
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If energy prices spike, supply chain issues
continue, inflation expected to persist

In January 2022, inflation
reached its highest yearly
increase, at 7.5 percent, in
nearly 40 years. But are
these high rates here to stay,
or are they only a temporary
symptom of COVID-19 and
the recent supply chain re-
lated disruptions?

Economists from the Uni-
versity of California (UC),
Davis, Bar-Ilan University
and the London School of
Economics analyzed finan-
cial markets that trade in the
risk of inflation to show how
expectations of long-term
inflation have changed over
the last year. They found
that between November
2020 and November 2021,
there was over a tenfold in-
crease in the probability of
average inflation lying above
3 percent over the next five
years, suggesting that many
expect inflation to persist.

Inflation, as measured by
the Consumer Price Index,
has risen dramatically over
the last year. Gas prices hit
a new all-time high in No-
vember 2021, and inflation
for food-at-home, electricity
and new vehicles rested at
6.5 percent, 6.3 percent and
11.8 percent, respectively, in
December.

Rising oil and natural gas
prices, higher personal sav-
ings and increased consumer
demand coming out of the
lockdown, and a sluggish
supply chain coming out of
the pandemic may all be
partially to blame for infla-
tion over the last year.

As pent-up demand slows
and supply chains adapt,
their impact on inflation may

For over ﬁﬂ" decades, our ﬁ}‘ﬂbe? as ﬁ‘m
on building a Maﬁh with a W cowherd.
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March 22, 022 45 =

1p.m. MDT - Bar JV Sale Barn
North of Sidney, Montana

Angus Bulls

Purebred Heifers

(papers available)

40 : Commercial Angus Heifers
17 = F1 Baldy Heifers

Lot 2 :: 20263875 = Sitz Resilient 10208
BW:13 WW:52 YW:97 MILK: 28

=8

Lot 1: 20263830 = Sitz Resilient 10208
BW: -06 WW:70 YW:122 MILK: 27
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Lot 16 = 20263873 : V D A R Maga 3068
BW: 3.1
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=X BAR [V ANGUS

(406) 798-3398
(406) 798-3653

14013 Cty Rd 340 : Fairview, MT 59221

Sitz Resilient 10208
S A V Raindance 6848
Musgrave Cracker jack

Paintrock Trapper

Bar 69 Motive 6101

GDAR Leupold 4493

VDAR Maga 3068
Basin Rainmaker 4404

WW: 73 YW:122 MILK: 27

Dale & Jill Vitt

(406) 480-5676 cell
Jim & Loretta Vitt

(406) 630-2959 cell
www.bar jvangus.com

Lot 31 : 20264685 :: Basin Rainmaker 4404
BW: 09 WW:71 YW:122 MiILK: 31

Lot 20 :: 20263817 :: GDAR Leupold 7439
BW: 0.4 WW:62 YW:IIl MILK: 32

Costacts fr sl ook (€

o T view The bulls

also subside. But, if the en-
ergy price spike in response
to the invasion of Ukraine
persists and if supply disrup-
tions continue, it could lead
consumers to demand higher
wages to increase their pur-
chasing power.

“If companies raise prices
in response to higher wage
demands by workers, lead-
ing to further high expecta-
tions of inflation, further
wage demands and so on,
then the United States could
enter the wage-price spiral
that is often at the heart of
high and persistent infla-
tion,” said Jens Hilscher, as-
sociate professor in the De-
partment of Agricultural and
Resource Economics at UC
Davis.

They found that between
November 2020 and Novem-
ber 2021, the probability of
an average inflation of 3 per-
cent jumped from 6.1 percent
to 66.2 percent, while the
probability of an average
inflation of 4 percent rose
from 1.6 percent to 14.1 per-
cent, a dramatic increase.

Long-term inflation leads
to higher uncertainty, mak-
ing long-term planning hard-
er for businesses and indi-
viduals alike. It also leads to
lenders experiencing a loss
in the real value of the mon-
ey they are repaid. Over
time, these factors lead lend-
ers to charge higher interest
rates to account for uncer-
tainty and potential losses.
In turn, access to credit will

“A central bank that is very
commiitted to a stable inflation
target can always bring inflation
down, even if only by causing a
recession.”
e —

To better understand the
likelihood of long-term infla-
tion, Hilscher and co-authors
Alon Raviv, senior lecturer at
Bar-Ilan University, and Ri-
cardo Reis, A.W. Phillips pro-
fessor of economics at the
London School of Economics,
looked at the financial mar-
kets that trade in contracts
that pay off if inflation rises
above a given cutoff (with
one cutoff at 3 percent and
another at 4 percent—both
well above the Federal Re-
serve’s target of 2 percent
inflation per year). Assessing
the payoffs of these two types
of contracts allowed them to
determine the probability of
the average inflation being
above 3 percent or 4 percent
over the next five years.

suffer.

Hilscher noted, “A central
bank that is very committed
to a stable inflation target
can always bring inflation
down, even if only by causing
a recession. We will see over
the next several months
which risk the Fed perceives
to be the greater threat to
our economy.”

To learn more about the
risk of long-term inflation,
read the full article, “Infla-
tion Risks are on the Rise,”
by Hilscher, Raviv and Reis,
published by UC Giannini
Foundation of Agricultural
Economics in ARE Update
magazine, free online at gi-
annini.ucop.edu. — UC Ag-
riculture and Natural
Resources

WLJ will have opportunity
to continue its legacy

WLJ

(from page 1)

current livestock news,
market information and
agricultural policy issues,
but the publication looks
forward to becoming an
even larger voice and
guide for the ag industry
with its new and expanded
resources.

Under National Live-
stock’s leadership, West-
ern Livestock Journal
LLC will have the oppor-
tunity to continue its leg-
acy for another 100 years,
and beyond.

About

The companies that con-
stitute National Livestock
have served the cattle in-
dustry since 1931, assisting
ranchers with marketing,
financing, price protection
and other services in a ded-
icated effort to aid in their
success.

Western Livestock Jour-
nal has been the nation’s
leading source for livestock
news since 1922.

Learn more about Na-
tional Livestock at nation
allivestock.com and West-
ern Livestock Journal LLC
at wlj.net. — WLJ

COMING EVENTS

(Send calendar of events information
to ediitorial @wij.net.)

March 18-19 — Cattleman’s Weekend
is returning to the Prescott Livestock
Auction in Chino Valley, AZ, for its 31st
year, and the 24th Annual Arizona
Ranch Remuda Sale is transforming
into the American West Horse Sale.
Cattleman’s Weekend is also hosting
the 45th Annual Arizona Hereford
Association Bull Sale, the 22nd
Annual Arizona Angus Association
Bull Sale, the 34th Annual Prescott All
Breed Bull Sale, the 31st Annual
Cattleman’s Trade Show, the 2nd
Annual Cattleman’s Weekend
Jackpot Roping and the 2nd Annual

Yavapai County Fair Catch-a-Calf
Contest. More info:
cattlemansweekend.com or
Cattleman’s Weekend Program and
American West Horse Sale Facebook
pages.

March 30 — The Public Lands
Council’s Legislative Conference will
be held virtually, with no cost to attend.
The event will be a half day of
interactive sessions and policy
briefings with the Bureau of Land
Management, Forest Service,
Congressional Western Caucus and
more. Register at publiclandscouncil.
org under the “Events” and
“Legislative Conference” tabs.




WESTERN LIVESTOCK JOURNAL

MARCH 7, 2022 29

Benefits of cover crops extend to dry areas

Cover crops do far more
than cover soils. They provide
an array of benefits, such as
the ability to reduce soil ero-
sion and increase soil health.
They can help attract pollina-
tors, repel pests, turn into
green manure or be used as
feed for livestock.

Anew study shows that the
benefits of cover crops extend
even into semiarid areas.
This review was recently pub-
lished in the Soil Science So-
ciety of America Journal, a
publication of the Soil Science
Society of America.

“Much of the research data
we have on cover crops is
from regions with high pre-
cipitation,” says Humberto
Blanco, lead researcher at the
University of Nebraska-Lin-
coln. “So, questions remain
about ecosystem services pro-
vided by cover crops in drier
regions.”

Some skeptics have argued
that growing cover crops in
more arid areas could use too
much water. In turn, it could
reduce subsequent food crop
yields. But the research con-
cludes that isn’t necessarily
the case.

“We found that cover crops
can improve most ecosystem
services in water-limited en-
vironments,” says Blanco. “In
the majority of cases, these
improvements come without
negative effects on food crop
yields.”

To determine how well
cover crops work in semiarid
areas, Blanco and colleagues
assembled and analyzed the
limited number of studies on
cover crops in dry regions.
They emphasized studies fo-

cusing on the semiarid Great
Plains in the U.S.

The researchers looked at
cover crops in connection
with several ecosystem ser-
vices. These included the
amount of organic carbon in
soils, soil microbial proper-
ties, weed management and
food crop yields, among oth-
ers.

One of the key soil features
the researchers focused on
was soil organic carbon.

“Soil organic carbon is the
catalyst for many other
changes in soil properties and
soil services,” says Blanco.
“Soils in water-limited re-
gions are often low in organic
carbon.”

The researchers found that
in dry areas, cover crops in-
creased soil organic carbon
levels close to 60 percent of
the time.

“This accumulation of or-
ganic carbon is critical to
these soils,” says Blanco.
That’s because soil organic
carbon is the food source for
many soil organisms, like
microbes. Ultimately, these
soil organisms play a vital
role in maintaining healthy,
fertile soils.

Cover crops also suppress
weeds in dry areas. This is
especially important because
several weed species are re-
sistant to current herbicides.
The suppression of weeds by
cover crops has a knock-on
effect of increasing water con-
servation and preventing soil
erosion.

“Herbicide-resistant weeds
can lead to tillage of typically
no-till systems,” says Blanco.
“This can reduce the water

conservation ability of those
agroecosystems.” Tilling can
also make soils more suscep-
tible to erosion.

Cover crops also provide
food for livestock in dry areas.
“Grazing or haying cover
crops can improve net re-
turns without negating ben-
efits to soils,” says Blanco.
That’s because even when
grazed, a significant portion
of the cover crop remains on
the fields. Also, cover crop
roots persist even when
grazed, holding soils together
and providing many benefits.

The study found that cover
crops can reduce food crops’
yields in some cases. These
instances typically coincided
with intermittent drought
conditions. Water availability
for cover and food crops de-
creased during these years.

“Adapting crop rotations
and cover crop use to accom-
modate weather conditions is
critical,” says Blanco. “Farm-
ers in drier areas may not be
able to plant a cover crop
every year. They can target
wet years when cover crops
can be successful.”

Blanco aims to continue
researching cover crops in dry
areas.

“Long-term research is
critical to identify the endur-
ing effects of cover crops,” he
says. “Yet, long-term research
data for cover crops in arid
and semiarid areas are virtu-
ally absent in the literature.”
— American Society of
Agronomy, Soil Science
Society of America and
Crop Science Society of
America
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Comparing grazed and ungrazed portions of a cover crop field in Alexander, KS.

29TH ANNUAL BULL TEST + SALE

WBA is a group of livestock producers dedicated to providing quality seed stock to the cattle
industry. Prior to the establishment of the Western Breeders Association, our bull test + sale

WBA President: Mike Wright +1 (509) 961-0603

ABOUT US

was formerly known as the Washington Cattleman's Association Bull Test + Sale.

MAuctions Al

MARCH 16TH, 2022
Bonina Ranch- Eltopia, WA

The Annual bull test provides the data that
shows the quality of bulls offered at our sale in
March. All bulls entered into our sale are fed
and vaccinated accordingly to be ready for
turnout in the spring. We currently utilize the
Beus Feedlot North of Pasco for the feed and
care of all bulls on test.

ot
" IEREEDEM

ASSOCIATION
Bull Test and S~

We work closely with Breed Associations
and other producers to find the best genetics
to work in our environment.

GET IN TOUCH: www.wballc.org FACEBOOK: Western Breeders Association

Sales Auctioneer: Butch Booker
WBA Vice President : Jordan Cambra +1 (509) 907-1025.

Sales Coordinator: Brittany Tyler& Kyle Miller +1(509)834-8498
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en confronted with a challenge,

it’s good to remember how you
have overcome them before.

<5t2, CE with what W Ork:f.

Open Gate Ranch
42" Annual Bull Sale

Thursday, March 31, 2022

1:00 pm (m1) « Simms, MT

At Broken 0 Land and' Livestock
RELIABLE || ATTRACTIVE || PROFITABLE

90 Bulls Sell

BLACK + RED - SIMMENTAL « SIMANGUS™
Yearling and Fall Born BEEF Bulls

GENETIC RESOURCES
MartyRopp ~ 406-581-7835
Rocky Forseth  406-590-7984

www.alliedgeneticresources.com

The Mike and Kim Richert Family
Rocky Mountain Front, Montana
406-467-2082 ¥
www.OpenGateRanch.com \
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Invention to improve health
and welfare of farrowing sows

A patented Purdue Uni-
versity invention designed
to cool sows and lower their
respiration rate while far-
rowing has been licensed to
Innovative Heating Tech-
nologies for further beta
testing and commercializa-
tion.

Company President Chris
Grant said Innovative Heat-
ing Technologies has more
than 25 years of experience
producing energy-efficient
equipment for the agricul-
tural industry. He said li-
censing the sow cooling pads
is a perfect fit and the next
logical step for the company.

“Our primary focus is
working with pork produc-
ersin avery narrow applica-
tion: We manufacture the
most energy-efficient heat
mat for farrowing and nurs-
ery applications,” Grant
said. “Introducing a cooling
product specifically de-
signed to reduce stress and
improve animal welfare is a
direct complement to our
existing business.”

The cooling pads, devel-
oped by Allan Schinckel, a
professor in the Department
of Animal Sciences, and
Robert Stwalley, clinical as-
sistant professor in the De-
partment of Agricultural
and Biological Engineering,
are 2-by-4-foot aluminum
tread plates on top of copper
pipes that circulate water.
Since there is only room for
the sow on the pad, piglets
that need to stay warm are
off the edge while they feed.
Sensors in the pad can de-
termine if the sow is getting
too hot and circulate new

“Conversations on heat stress
and sow cooling have been
prioritized by producers and
veterinarians.”

water, cooling the pad again.

Schinckel, Stwalley and
their students have pub-
lished several peer-reviewed
papers on sow lactation heat
production, feed intake and
the technology in journals,
including Applied Engineer-
ing in Agriculture, the Jour-
nal of Animal Science, the
Professional Animal Scien-
tist and the American Soci-
ety of Agricultural and Bio-
logical Engineers.

“These published papers
show the sound science
around our design for effi-
cient, effective heat remov-
al,” Schinckel said. “We have
recently published data that
demonstrate how the cool-
ing pads increase the piglet
weaning weights during
times of higher tempera-
tures.”

“Conversations on heat
stress and sow cooling have
been prioritized by produc-
ers and veterinarians. They
are eager to implement new
technology related to animal
welfare,” Grant said. “We're
looking forward to partici-
pating in continued research

with Purdue and have set a
goal to introduce a commer-
cial-ready cooling pad into
hog facilities as soon as pos-
sible.”

Grant said the hog mar-
ket is changing. Producers
are driven to adopt and inte-
grate new technologies re-
lated to improving sustain-
ability and animal welfare.

“When the sow cooling
pads are tested, our main
goal will be to verify the ef-
ficiency and performance of
the pads and the impact they
have on the sows’ welfare
and performance over time,”
Grant said. “This is the data
our customers will want to
see.”

Schinckel and Stwalley’s
research received funding
from a Purdue Agricultural
Science and Extension for
Economic Development
grant, Trask Innovation
Fund grant, National Pork
Board Student Research or
Extension Experience grant,
and the Wabash Heartland
Innovation Network. —
Purdue University Ex-
tension

Western Livestuck Journal

Food prices were below
overall inflation in 2021

Price change for major Consumer Price
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SO CALL TODAY AND RESERVE
YOUR ADVERTISING SPACE NOW!

Tom White

View the lastest winter edition
online at By Gy TIEE,
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Food prices overall in-
creased by an average of 3.9
percent in 2021 compared
to 2020, the highest annual
increase since 2008. Food
prices grew more slowly
than the all items and
transportation consumer
price indexes (CPIs) but
more quickly than all the
other major groups tracked
by the U.S. Bureau of Labor
Statistics.

The CPI for all items rose
4.7 percent in 2021. Among
the food categories that con-
stitute the food CPI, the
food-away-from-home (res-
taurant purchases) CPI
increased 4.5 percent, com-
pared with an increase of
3.5 percent for food-at-home
(grocery stores or other pur-
chases from food retailers).

The highest price increas-
es in food-at-home catego-
ries in 2021 were for beef
and veal (9.3 percent), pork
(8.6 percent) and fresh fruit
(5.5 percent). Using the CPI
data, USDA Economic Re-
search Service (ERS) re-
searchers project overall
food prices will increase
between 2 and 3 percent in
2022.

A five-year comparison of
changes in major CPI cat-
egories is available in the
“Food Prices and Spending”
section of ERS’ Ag and Food
Statistics: Charting the Es-
sentials data product, and
a time-series visualization
of the data appears in the
Food Price Environment
data tool. — USDA ERS
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Proper nutrition is important

in the development of bulls

The nutritional manage-
ment of bulls in a cow/calf
operation is critical, as
bulls contribute half the
genetics of a cow herd.
Their fertility is just as im-
portant as cows.

Cattle producers should
consider performing a
breeding soundness exam
(BSE) on each of their bulls
30 to 60 days before the
start of the breeding sea-
son. Bulls also need to be
watched closely and given
protection in cold weather
to avoid frostbite.

In a presentation at the
University of Nebraska-
Lincoln (UNL) Extension
2022 Cow-Calf College, Ka-
cie McCarthy, UNL Exten-
sion cow-calf specialist,
detailed some of the rea-
sons why bull management
is important. Bulls need
proper nutrition from the
start to ensure they are
able to breed.

All three time periods of
pre-weaning, post-weaning
and breeding season are
important times to ensure
the proper nutrients are
being provided to bulls, she
said.

Pre-weaning nutrition is
important, as rapid Sertoli
cell development occurs
when the bull is 4-20 weeks
of age. These cells will allow
for higher sperm levels in
bulls, she said. Poor pre-
weaning nutrition can lead
to smaller testicle size,
lower sperm production
and a higher age of puberty.

McCarthy said proper
forage quality during this
time is key, and the use of
supplements can ensure
cow and bull nutrient needs
are met. She also recom-
mended that bulls from
mature cows be selected
over bulls born to heifers.

In post-weaning environ-
ments, a high energy diet
is needed. This will influ-
ence scrotal growth and
semen quality, McCarthy
said.

Breeding season
nutrition

Nutrition during breed-
ing season is important, as
studies show bulls can lose
anywhere from 100 to 400
pounds during the season.
This weight must be re-
gained before the next
breeding season.

Bulls should remain in
the range of 5.5 to 6.5 in
body condition score
(BCS). This is a moderate
condition, and cows should
also be in this range, she
said.

“The age and weight of
bulls matter when think-
ing about breeding season
nutrition,” McCarthy said.

A mature 2,000 lb. bull
has different nutritional
requirements compared to
a 1,200 lb. yearling bull,
she said.

According to research, a
young bull gaining 2 lbs./
day will need 26 Ibs. of dry
matter intake, 63 percent
total digestible nutrients
(TDN) and 8.4 percent
crude protein (CP). The
older bull, meanwhile, is
not gaining any more
weight and will need 31
Ibs. of dry matter intake,
48 percent TDN and 6.8
percent CP.

McCarthy said if bulls
are on a concentrate diet

in the pre-breeding sea-
son, they should gradually
be stepped off of this diet.
This should be done 30 to
60 days prior to turnout.

During the breeding
season, producers should
continue to assess the BCS
of bulls. With bulls losing
weight during the season,
it is important to keep a
close eye on them, she
said.

“There can be a ton of
variability with bulls, so
watch them closely,” she
said.

Post-breeding season
nutrition also needs to be
considered, McCarthy
said. Cattle producers
should consider separat-
ing bulls by age groups
and feeding them differ-
ently, as young bulls are
still gaining weight.

Another nutritional as-
pect to consider in the
post-breeding season is a
mineral program for bulls.

Several minerals are
critical for bulls, she said.
Selenium is important for
normal spermatogenesis
(production of sperm),
while zinc plays a critical
role in sperm cell plasma
membrane integrity and
tail morphology.

McCarthy said the bull-
to-cow ratio depends on
the capability of each indi-
vidual bull. A study com-
pared the ratio of 1:15 up
to 1:50, and the report
showed 1:25 was the best
dollar value for the bull-to-
cow ratio.

The impacts of age, so-
cial dominance and libido
all play roles in the effec-
tiveness of bulls, she said.

Complete a BSE

McCarthy said cattle
producers should do a BSE
annually. BSE is a uniform
method of assessing a
bull’s likelihood of estab-
lishing pregnancy in an
appropriate number of
open, healthy and cycling
cows or heifers in a defined
breeding season.

The exam checks to
make sure they can do
their jobs and to make
sure nothing is wrong with
them physically or with
sperm production. Some
producers do not utilize
this exam because they
believe it costs too much
money, but research shows
about a $6-7 per-cow re-
turn on the BSE invest-
ment, she said.

“We recommend doing a
BSE four to six weeks pri-
or to breeding season,” Mc-
Carthy said. “This way you
can still have some time to
purchase bulls before the
season.”

Most BSEs are made up
of four parts: physical ex-
am, scrotal circumference,
sperm motility and sperm
morphology. All body parts
are examined, including
the eyes, ears, teeth,
mouth, feet, legs and re-
productive parts. In addi-
tion, internal accessory
glands are checked.

McCarthy said semen is
collected, and morphology
and motility are checked.
To pass a BSE, bulls
should have 70 percent
normal sperm morphology
and at least 30 percent
sperm motility.

Watch weather
and bulls

Bulls can become infer-
tile during periods after
cold weather due to frost-
bite on the scrotum, Mec-
Carthy said. Cold weather
and wind chill can result
in lower sperm counts for
bulls. Frostbite can cause
blisters and scabs on the
scrotum and can cause dis-
coloration, she said.

Spermatogenesis in
bulls is a 61-day process
after a frostbite injury,
which, depending on when
the injury occurred, could
affect the breeding season.
McCarthy recommends for
bulls with a frostbite in-
jury to be reevaluated with
a BSE about 45 to 60 days
after the injury.

“Bulls need some time to
recover from frostbite,”
she said. “We encourage
producers with bulls a few
years old to get BSE so we
can catch these issues.”

McCarthy said produc-
ers need to use some cold
weather prevention prac-
tices to ensure their bulls
are protected. These would
include giving bulls plenty
of space, shelter and wind-
breaks to get out of the
cold and providing bed-
ding to ensure bulls and
their reproductive parts
are not laying on cold, fro-
zen ground. — Russ
Quinn, DTN staff re-
porter
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Early Spring Mavketing Events

Special Feeder Sales

Tuesday, March 15
Tuesday, March 29
Tuesday, April 12
Tuesday, April 26

Also waitch for the dates for the
40th Annual Contra Costa, Alameda, San
Joaquin, Stanislaus County Cattlemen’s
Associations’ Feeder Sales coming soon.

4 l E Call now to consign your cattle for these
S. DAY Western Video Market Sales
IS P. AYDAY Apr. 14 - Visalia, CA
Piliemaaikenng May 5 & May 26 - Cottonwood, CA
your calves at
TLAY, don’t forget Call today to consign your cattle!
how essential Max Olvera 209-277-2063  Tim Sisil 209-631-6054
the 2 round Steve Faria 209-988-7180  John Bourdet  831-801-2343
o shoisis Make | Brandon Baba 209-480-1267  Travis Johnson  209-996-8645
Modified Live Justin Ramos  209-844-6372  Matt Miller 209-914-5116
vaccination. John Luiz 209-480-5101  Bud Cozzi 209-652-4480
Jake Bettencourt 209-262-4019  Eddie Nunes 209-604-6848

WWW.TURLOCKLIVESTOCK.COM
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BIG TIMBER, MONTANA

LIVE AUCTION SALE

—Registered Bulls & Open Yearling Heifers—

-All will be performance and fertility tested

SpLELOCATION
FRIDAY, MARCH 18, 2022

Lunch at 12 « Sale begins at 1:00 P.M. MST

At the ranch - 3/4 of a mile North of Big Timber to Howie Road
3.07 miles East - were on the left.
.Sale Broadcast Live: Bid Online @ WwaronUerleeSale com m"“

R

'eMarvin Laubach: C: 406-930-0911 or H: 406-932-4403

+307 Howie Rd. ¢ Big Timber, MT 59011
swww.LaubachRedAngus.com
eLaubachRedAngus@gmail.com

sfacebook.com/LaubachRedAngus
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The price of beef has
skyrocketed since 2020,
and consumers are looking
for ways to trim their gro-
cery budget without sacri-
ficing flavor.

“From the beginning of
the pandemic to the fourth
quarter of 2021, Choice
boxed beef—which is
equivalent to a carcass
level price—is up 28.5 per-

RomMmANS
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cent,” said Derrell Peel,
Oklahoma State Univer-
sity (OSU) Extension live-
stock marketing special-
ist. “Even when you com-
pare prices from the initial
pandemic shutdown when
meatpacking plants closed
and there were massive
supply chain disruptions,
our most expensive cuts of
meat—such as the tender-

RANCHES
CHAROLAIS

They GROW...

Selling sons of the Performance sires:

RR High Desert 9025, RR Cutting Edge
6020, Fink 870 of 4249 GS,

WC Inferno 6561 P, WC Uncharted 7328 P

& | They GAIN...

“— = | that will excel in ADG,
B moderate feed intake.

Over 12 years of RF| testing. We are
- | commited to assist you in raising cattle

all while having a

They GRADE..

Choice and Prime qual

With 25 years of collecting kill data on our
genetics, we know you will NOT sacrifice

Romans Charolais bulls.

ity grade by using

{ i

L s A

PRODUCTION SALE

Bill & Cindy (541) 358-2921

¥
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loin and ribeye—were
higher in 2021.”

As restaurants and food
service industry compa-
nies come back online, de-
mand for middle meat
cuts, including ribeye, T
bone, porterhouse and filet
steaks, will remain strong,
Peel said.

“We set an all-time re-
cord level of beef produc-

tion in 2021, and yet, we
had record prices,” he said.
“We're going to see produc-
tion fall a little bit, and
supply is going to get
tighter. Prices are going to
stay high with no change
in the high consumer de-
mand.”

When a fancy ribeye at
the butcher counter is too
costly, said Joel Jackson,

For Geners)

Please Camact Ow Offca
(402) 3165450 0¢ 100G IVal

uon cam

RANGE RAISED on the Eastern Oregon Desert

Selling 150 Long-Aged & Yearling Bulls

March 15, 2022
CALL FOR A CATALOG!
View and Bid Online

Live

E
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x’ ) roduc }'m'?,;-

POk Ty

AR,
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MARCH 15, 2022

Jeff & Julie (541) 358-2905

WESTFALL, OR

romansranches.com

e budget is tight, beef is still an option

Todd Johnson

OSU Extension specialists report the prices of Choice boxed beef
have increased 28.5 percent since the beginning of 2020.

“We’re going to see production
Jall a little bit, and supply is going
to get tighter. Prices are going to
stay high with no change in the
high consumer demand.”

pilot plant manager at the
OSU Robert M. Kerr Food
and Agricultural Products
Center, consumers can
still find cuts of beef fit for
the dinner table.

“The chuck eye steak,
also known as the Delmo-
nico, is located right in
front of the ribeye and has
decent marbling,” Jackson
said. “It’'s not an uncom-
mon cut and is a fraction
of the cost versus a ribeye
from the same animal.”

Another option that has
gained popularity in the
past two decades is the flat
iron steak, a cut that orig-
inates from the top of the
front shoulder blade.

“The beef industry has
done a good job of promot-
ing the product, which has
added to its value,” Jack-
son said. “It’s still a less
expensive option than
what you would pay for a
middle meat cut.”

Jackson said the tri-tip
craze started over 10 years
ago on the West Coast and
has slowly spread across
the U.S. Featured recipes
inspire consumers to ex-
periment with the cut and
increase its demand.

“We get requests for it
quite often now, and it’s
surprisingly good, consid-
ering it’s typically ignored

or incorporated into
ground meat,” Jackson
said.

In other instances, the
most cost effective method
when shopping for beef is
to purchase a familiar cut
but alter cooking tech-
niques to create a more
flavorful and tender meal.

“Crockpots are lifesav-
ers. You can take a pretty
inexpensive roast, cook it
all day and make a great
meal out of it,” Jackson
said.

From a nutrition stand-
point, bison meat is often
considered a healthier,
leaner option to beef, but
that doesn’t mean it’s
cheaper. More comparable
to grass-fed cuts, bison
meat is marketed at a pre-
mium in specialty grocery
stores.

“Bison require working
pens that are built stron-
ger and taller,” Jackson
said. “The streamlining
and efficiency of grain-fed
beef cattle production and
processing is a science, but
bison, like grass-fed beef,
require nearly double the
amount of time before
slaughter. This results in
consumers paying more
for these specialty or niche
products.” — OSU Exten-
sion

(In an effort to serve the next
generation of livestock producers,
WLJ’s Youth Opportunities calendar
lists internship and scholarship
information for agricultural- and
livestock-focused students, listed by
application deadline. If you have an
internship or scholarship to
announce, please email it to
editorial @wij.net.)

March 18 — The Texas and
Southwestern Cattle Raisers
Association has an internship
opportunity for students to assist
during the summer months in the
headquarters office in Fort Worth, TX.
A cover letter, resume and letter of
recommendation should be sent to
education@tscra.org. Details: tscra.
org/who-we-are/employment.
March 31 — Dairy MAX will award
three $2,500 academic scholarships.
Scholarship applications are now
open until March 31, 2022. Students
must reside in the Dairy MAX region,
be a graduating high school senior or
an undergraduate student currently
enrolled in college and be a child of
a dairy farmer, child of a dairy farm
employee or an FFA/4-H dairy show
participant. Details: DairyMAX.org/
dairy/scholarships.

April 1 — The North American

@YOUTH OPPORTUNITIES

Limousin Junior Association is
looking for a media intern for the
duration of the 2022 National Junior
Limousin Show and Congress, June
25-July 1. If interested, please send
a resume, cover letter and two
references to mallory @ nalf.org.
April 15 — The Kansas State
University Department of Animal
Sciences and Industry has opened
applications for the Kansas State
University Animal Science
Leadership Academy, which will be
held June 22-25 and June 29-July 2
in Manhattan, KS. The academy is
available to high schoolers from
across the U.S. Registration and
more information are available at
www.asi.k-state.edu.

June 15 — Tavaputs Ranch is
honoring the memory of the late Tate
Jensen through an annual $2,500
scholarship. Applicants must be
seniors in college or in a graduate
student program and studying
agriculture or natural resources.
Applications must include an essay
with the applicant’s background,
college involvement and their future
plans. Applications can be submitted
to jennie.m.jensen @ gmail.com or by
mail to Jennie Christensen at P.O.
Box 725, Price, UT 84501.




WESTERN LIVESTOCK JOURNAL

Record spring crop insurance
guarantees form strong safety net

This year’s spring crop
insurance guarantees are
some of the highest on re-
cord, keeping pace with
soaring input costs to pro-
vide a solid financial back-
stop in a growing season
shrouded in volatility and
uncertainty.

The spring crop insurance
guarantee for corn is $5.90
per bushel, $1.05 higher
than last year and the high-
est since 2011. For soybeans,
the guarantee set a record

are in their area.

Farmers should also ex-
pect premiums to increase
along with the higher cover-
age levels.

“This crop insurance
guarantee, I think, has giv-
en farmers a lot more peace
of mind and confidence to
get out there and plant no
matter what the uncertain-
ty on the table,” DTN Lead
Analyst Todd Hultman said.
“And I think that gives the
market, in general, a lot of

“This crop insurance
guarantee, I think, has given
farmers a lot more peace of

mind and confidence to get out
there and plant no matter what
the uncertainty on the table.”

at $14.33, up $2.46 from last
year. Spring wheat also es-
tablished a record at $9.19
per bushel, increasing 41
percent from last year’s
guarantee.

The guarantees are an
essential component of rev-
enue protection crop insur-
ance policies, the most pop-
ular subsidized insurance
option among U.S. farmers.
The spring guaranteed pric-
es are computed by averag-
ing the daily closing price of
the December corn, Novem-
ber soybean and September
spring wheat contracts
throughout February.

Those numbers are com-
bined with the farm’s actual
production history to deter-
mine a level of revenue.
Farmers can elect to insure
up to 85 percent of that rev-
enue, with most choosing to
purchase 75 percent, 80 per-
cent or 85 percent depend-
ing on what the premiums

comfort knowing that farm-
ers are going to do their best
at production this year.”

Hultman said dry weath-
er is limiting production
prospects in South America,
while the war between Rus-
sia and Ukraine helped
drive up crop prices during
February.

“Even though grain prices
are high, we also have high
input costs and a lot of vola-
tility and uncertainty,” he
said.

Hultman said fertilizer,
chemical and fuel costs will
be considerably higher this
year, although each farm’s
individual cost structure
will vary based on the tim-
ing of purchases and other
factors. On average, he esti-
mates it will cost about $900
to grow an acre of corn and
$600 per acre of soybeans.

Hultman started with
USDA’s average crop pro-
duction cost forecasts, but

MU Extension launches
Mizzou Crop and Pest News

University of Missouri
(MU) Extension has
launched Mizzou Crop and
Pest News, an electronic
newsletter for agriculture
professionals and Exten-
sion specialists that pro-
vides information on cur-
rent agronomic challenges.

Mizzou Crop and Pest
News is an updated version
of the Integrated Pest and
Crop Management (IPCM)
newsletter. The new format
will provide readers with
more concise information,
including estimated read
times and one-sentence
summaries of articles, said
Mandy Bish, MU integrat-
ed pest management coor-
dinator.

“The idea to launch Miz-
zou Crop and Pest News
stemmed from a 2021 sur-
vey of over 500 Missouri
professionals in row crop
production,” Bish said. “Re-
spondents ranked electron-
ic newsletters as a highly
preferred source of infor-
mation and indicated Ex-
tension as the most trusted
source.”

Bish said the newsletter
will include new topics, as
well as content that sub-
scribers to the IPCM news-

letter have come to expect,
such as state Extension
weed specialist Kevin
Bradley’s weed manage-
ment articles.

“We believe that this
newly formatted newslet-
ter will prove to be a valu-
able source of information
for producers and other
agricultural professionals
throughout Missouri,”
Bradley said.

“We have a series of “Top
Three’ newsletters lined up
for early March,” Bish said,
“and we plan to include
info on crop insurance con-
siderations, climate, men-
tal health resources and
more. These are topics that
go hand in hand with crop
production and pest man-
agement but have not tra-
ditionally been covered in
the newsletter.”

Following the “Top
Three” series, the newslet-
ter will be published as
questions and needs arise
throughout the season, she
said.

To sign up for email noti-
fications when new issues
are published, visit ipm.
missouri.edu/subscribe or
email ipm@missouri.edu.
— MU Extension

since the agency didn’t ad-
just for surging input prices,
he doubled the costs for fer-
tilizer and chemicals and
increased fuel expenses by
50 percent to arrive at his
cost estimates. The esti-
mates do include land costs,
although those are also
highly variable.

Assuming farmers make
USDA’s trend line yield of
181 bushels per acre, the
cost of production is $4.97
per bushel. If the farmer
averages 200 bushels per
acre, their cost of production
falls to $4.50 per acre. If
they purchase an 80 percent
revenue protection policy,
they’re guaranteed a price
of $4.71 per bushel.

On soybeans, a trend line
yield of 51.5 bushels per
acre results in a production
cost of $11.65 per bushel
compared to an 80 percent
guarantee of $11.46 per
bushel.

“Farmers are not going to
make out like bandits be-
cause the guarantee levels
are so high this year,” Hult-
man said. “They’re still not
quite up to production costs,
and that highlights just how
high and expensive fertil-
izer and fuel have become.”

Farmers who have not yet
enrolled in the Agriculture
Risk Coverage or Price Loss
Coverage programs for the
2022 crop year have until
March 15, 2022, to sign a
contract, according to
USDA’s Farm Service Agen-
cy. — Katie Micik Deh-
linger, DTN farm busi-
ness editor
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Connealy Finnegan
Connealy Upscale
Connealy Gary
Connealy Mainstay
Yon Chattooga
Prairie Edge Tony
Connealy Southwind
Square B True North
Connealy Reformed
Connealy Convoy
GAR Sunbeam

GB Fireball 672
Connealy Payraise
KG Justified 3023
Sitz Resilient 10208
Connealy National
Tehama Tahoe B767

LOT 45

RED U2 MONEY TALKS 530F X MLK CRK ADVOCATE 4304

MARCH 7, 2022

Saturday, March 19, 2022

At the Ranch * Plevna, MT ¢ 1 p.m. MDT

Selling 80 Yearling Red
DVAictio

Broadcasting
Real-time Auctions

Catalog & videos
www.milkcreekreds.com

W %

nealy Confidence Plus
Connealy Emerald
Connealy Clarity
Connealy Big Valley
E&B Plus One
Connealy Copyright
Connealy Stronghold
Sitz Thunderball 734E
Connealy King Air
SAV Rainfall
Connealy Fortune 752L
HUWA Full Disclosure
Connealy Niobrara 5451
Connealy Legendary
Musgrave 316 Exclusive
GAR Hometown
Deer Valley Growth Fund

www.connealyangus.com
Remote bidding will be available.

Connealy Angus
PO Box 96
Whitman, NE 69366

lerry Connealy: 308-544-6552
Gabriel Connealy: 308-660-6543

Angus Bulls

Ty %21 Plevna Road » Plevna, MT 59344
- (406) 778-3819 ¢ ketchum@midrivers.

Bull Sale
550 Bulls

225 - Coming 2s

225 - 18 month olds

100 - Long Yearlings
and 6 Heifers

Free Delivery Nationwide
Full Breeding Season Guarantee
Genomic Enhanced EPDs

Saturday,

Mm;cﬁ
2 6 2022

(The 4th Saturday
of March)
12:00 MDT

Jed Connealy: 308-650-9022 (Commercial Cattle Services) | 4

- MLK CRK VENTURE 1344 #4459501
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MARKET SITUATION/REPORT

MARKET NEWS WL Jicompiles itsimarket reporits; ODJ storiestand statistics from|USDA andlindependent marketing organizations.
ORE| E| DT P Sit X
MARKET AT A GLANCE  ThisWeek: 3/3/2022 Week Ago Year Ago 89BEEE'RERORT:\WeeklylCompositelBoxed|Beet
. WEEK COMPREHENSIVE PRIME BRANDED CHOICE SELECT UNGRADED
Choice Fed Steers 140.48 v 143.94 113.85 ENDING Loads/Price Loads/Price Loads/Price Loads/Price Loads/Price Loads/Price
CME Feeder Index 157.78 v 161.82 136.07 February 25 7065 26794 271 30263 1417 26860 2182 26504 785 26107 2410 24299
Boxed Beef Average 254.35 v 259.24 233.88 February18 7,457 27613 264 31387 1,188 27659 2044 27090 624 26665 3338 25336
Februay 11 6948 27981 245 32501 1448 28053 2320 27473 691 27152 2236 25468
Average Dressed Steers 224.92 v 227.04 179.98 Febuary4 6924 28492 192 33354 1244 28800 2170 28033 723 27559 2595 26163
. C ek
Live Slaughter Weight 1,402 v 1,404 1,382 Cutouts )
ek
Weekly Slaughter 647,000 v 663,000 660,000 DATE CHOICE SELECT COW BEEF CUTOUT  50% LEAN 90% LEAN
Weekly Beef Production*** 544.7 v 559.2 550.3 March 3 254.35 241.79 228,05 97.16 282.67
Hide/Offal Value 14.07 A 14.05 9.78 March 2 255.72 251.34 230.32 98.67 286.41
. March 1 256.68 251,52 228.75 100.88 283.42
Corn Price 7.51 A 6.95 5.46
February 28 257.51 253.41 22947 101.33 282.73
*Average weight for previous week. **Total slaughter for previous week. ***Estimated year-to-date figure in million pounds for previous week. February 28 258.27 25541 228.13 9451 281.86
CATTLE/FUTURES: CME Live Cattle Selected Auction @ﬁ@@@ﬁﬁ@ﬁs@&@&ﬁnﬁﬁ@&@mﬂb@]m@ﬂz@aﬂ@@@ﬂ@@ﬂﬂbﬂ
: 2099 )
225 2/28 3 32 33 High* Low" \Week{Ending]|March}3;52022 unlessjotherwiselnoted;indicatesimediumtandllargell=2;
Aor— 14193 14143 13705 13850 13516 14783 10620 STEERS /WEIFERS
r. DATE SLAUGHTER COWS PAIRS
Jl.’l)n. 13830 13770 13708 13670 13565 14385 12505 | [MARKET 200-3001b. | 300-400 Ib. | 400-500Ib. | 500-600 Ib. | 600-7001b. | 700-8001b. | 8001b.-up | S AUGHTER BULLS | REPLACEMENTS
Aug. 13743 13715 14305 14355 14285 14355 13055 | |February 25 NA 155-199 150-195 147-185 142-157 135-145 67-83.25
Blackfoot, ID 155-182 145-178 142-157 135-145 127-145 80-103.5
CATITLE FUTURES:! Feeder!Cattle February 24 VA 220 200216 188198 | 166.50-177 | 145.50-151.50 133 75-79.50
2/25 2/28 3/1 3/2 3/3 quh* LOW* Burley, ID 190 176.75-180 146-162 145 124 82-103
Mar. 16003 15773 15628 15830 15635 17025 15385 'E‘° fePg‘};"a"ab'e
Apr. 16475 16200 15980 16300 16053 17275 15425 | oot _ _ _ _ _ =
Mav. 17060 16780 16525 16800 16550 17755 16625 February 28 646 130-150 130-155 128-150 130-148.50 122-145 62-69.75 650-1,010 [
Aug. 18288 18008 17808 18033 17873 18665 17450 | [Eugene, OR 120-137.50 | 130-156.50* | 130-155* | 126-150.25% 100-119* 89-97.75 740-900 =
*High and low figures are for the life of the contract. No report available &=
Madras, OR g
February 23 665 173-193 140-152 73-85.50
CATITLESTRADE Count(S AV Avg! Vale, OR 153-164 147-151 83-98 935-1,400
February 28 WA 165-171 150 145 105-121 51-84
WEEKLY WEIGHTED AVERAGES Davenport, WA 90 60-136 55 76 44-93
Live FOB Steer 14,271 1,476 140.48 February 24 1.000 200-204* 55-75
Live FOB Heifer 8,874 1,370 140.83 Toppenish, WA ' 141* 90-108.50 850
B;Z:gg gz: at:fegr iggg gg? ggjgg February 24 1101 140-182 130-162 125-160 120-145 40-78 1,000-1,650
! ; : Orland, CA ' 176 145 144 135 1,000-1,235
SAME PERIOD LAST WEEK February 28 N/A 130-171 125-160 120-140 100-125 52-63 800-1,300
Live FOB Steer 8,323 1,526 143.93 Escalon, CA 125-156 120-153 100-135 95-115 80-102 700-1300
Live FOB Heifer 4,111 1,394 143.46 February 28 300 150-180 150-180 150-170 140-150 120-140 110-120 50-83.50 3
Dressed Del Steer 7139 965 22704 Famoso, CA 120-140 120-140 110-150 110-120 95-115 75-100 g
. ! : March 2 165-185 165-168 145-160 130-155 125-140 30-80 =
Dressed Del Heifer 3,246 891 226.82 Galt, CA 8 150-160 150-155 135-140 125-150.35 95-115 90-120 =
SAME PERIOD LAST YEAR March 1 o 160-177.50 165175 145-166 140-155 132145 65-83
Live FOB Steer 19,194 1,417 113.85 Turlock, CA ' 140-160 140-164 137-158 130-140 120-131 84-102
Live FOB Heifer 9,780 1,336 113.91 March 1 053 160-192.50 155-196 152.50-200 150-168 139-163 123-151
Dressed Del Steer 8,889 954 179.98 Salina, UT 145-169 142.50-175 142172 133-163.50 128-146 78-148.50 76.50-99
Dressed Del Heifer 3,520 840 179.92
February 28 18.550 202.50-231 193-237 17750228 | 162-199.75 145-179.75 134-166.75 64-100.13
NATIONABWEEKEY.FEDIBEEF'SFAUGHTER\VOLEUME! lowa ! 179-217 169-200.75 144-191.75 146-177.50 137-163.50 115-161.25 53-117
- March 1 233 200-221 173-204.50 61.50-85
T —— %%'g%?'c Irzg%rzted Miles City, MT 970 199-206 178-193 171-184 73-106 1275
Formula 266,633 627 No report available
; assett,
”Zggﬂgig g’:zh 13057 591828 285 February 26 2803 238-240 20524650 | 188.50-232 | 182.50-207.50 169-177 161.75-164
Pagker Ownad 3919 0 Ericson, NE ! 202 184-201 175-194.50 | 157-175.75 153-157 147 o
Total 45'5 210 5134 No report available =T
ota ) ) Imperial, NE E
February 23 218-226 182.50-219 171-198 154.50-173.75 151-162 fr
SLAUGHTERFORWARDICONTRACTS| R FORWARDIBEERISALES I g e 251 184186 | 16817650 | 154-17875 | 145160 | 141-15125 =
Delivery Month Neg. Sales 0-21 days 2,036 February 25 2617 221,50 202218 183-211 171-173.50 148-162 =
Feb '22 177,787 Neg. Sales 21+ days 1,418 Lexington, NE ' 210 171-190 | 153.50-174.25 |  150-153.25 143.75 =
Mar. '22 218,621 Formula sales 3,467 No report available
Apr. 22 234,110 Forward contract sales 143 Ogallala, NE
May '22 148,278 Domestic sales 6,050 February 24 2890 20525350 | 227-241.50 179212 164-175 149.75-164.25
Jun '22 137 438 NAFTA Exports 111 Valentine, NE ! 191-205 192-204 177-202.50 | 154.50-196.50 | 147.50-175 149
No repon available
UESTOER ERICES & R ERAL NS EGE SUAVCER FICVRES | | Herreid, SD
Weekly | | February 23 2989 204-232 215-223 172-207 155.50-175 159.50 75-100
Alberta Direct Sales (4% shrink) Price  Change | LTorrington, WY ' 216-217 195215 176-194 163-187 158-162.50 98-114.50
Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 Ibs [ 126.99] +1.29 Februar
: . y 24 182-216 200-231 171-190 170-189 159-165 62-90
Slaugh.ter Helfers, mostly Choice & Select 1-3, 1200-1400 Ibs | 12506] +0.56 Willcox, AZ N/A 139-170 142174 154-162.50 149-156 129-156 78-85 975-1,075
Ontario Auctions February 28 2612 212-227 195222 187-209 167-194 15750-168 | 150-159.75 51-96
Slaughter Steers, mostly Choice & Select 1-3, 1300-1500 Ibs 136.27 -0.2 Colorado ’ 193 184-195 176-194 164-182 155-177.50 150-155 90-112
Slaughter Heifers, mostly Choice & Select 1-3, 1200-1400 Ibs 135.14 -0.19 February 23 519 201-212 196-210 191-201 168-186 165-170 82-89.50
Slaughter Cows, Cutter and Utiity 1-3, 1100-1400 lbs 70.91 +1.26 ||LaJunta, CO 181-193 165-181 163-176 153-160 149-152
“Price compafison from one week ago. February 28 200 127.50 178 167.50 153-159 140 85-96
Loma, CO 170 157-158 147-149.50 125-137 98-104.50
- — March 2 209-227 173-231 177-224 167-200 148.50-171 | 140.75-162.50 80-100
Averagelfeedericattle (END)forweekiending LAPA | | Dodge City, ks~ 0247 193-215 171-182.50 | 168-188.50 | 143-163 13514875 | 135.25-139 90-117
Steers: Alberta Saskatchewan Ontario March 3 6.000 176-204 167 135 135-139
501-600 Ibs 182.90 181.23 178.77 Pratt, KS ’ 180 170 158-178 141-160 135.50-144.75 | 130-140.10
601-700 Ibs 169.34 167.68 167.58 February 24 2 110 226-230 211-230 195219 | 166.50-196.25 146-169 141-153.50 =
701-800 Ibs 156.61 155.44 161.52 Salina, KS ' 178-187 170-183.50 167-181 148-158 142-147 127-143.50 =
801-900 Ibs 148.64 147.92 147.50 March 2 1683 223 210-220 18450207 | 171-193 150-166 146-155 127-153.25 T
Heifers: Clovis, NM ' 175-199 163-189.50 140-164 141-149.50 | 139.50-146.50 135-136 =
401-500 Ibs 161.29 161.35 148.27 March 1 2500 212.50-240 206-235 181-215 169-192 5
501-600 Ibs 155.60 154.30 154.06 El Reno, OK ’ 193-206 179-187.50 164-175 146-172 2
601-700 Ibs 145.64 145.31 148.46 March 1 1160 202-227 202-230 187-218 154-177 138-152 119 82-100 775-1,375
701-800 Ibs 139.45 137.09 137.97 McAlester, OK ' 173-189 171-185 146-171 139-154 115-140 120 104-125 725-1,225
March1 sasg| 209225 208-230 200-237 193-218 167-199 152-168 142-154.85
USDAVMEXICO) WEEKLYAUIVESTOCKIMPORTS. Oklahoma City, OK_™ 188-200 180-194 160.50-188 | 148-168.50 140-166 130.50-141
p—— ﬁam K and Y vl February 25 627 166-180 183-230 169-214 155-211 151-165 144-155 50-90 850-1,400
eeder catie Imports "(V:‘i?reﬁta” yearly ;?eﬂgﬁé curert Previoss Cuero, TX 167-215 162:218 152-200 143-166 138-160 117-135 83-106
Species February 24 190-207 168-180 163.25-166.75 | 150.25-164 70-86.50
P Week Week Yeartodate  Yeartodate ||pajnart, TX 2338 162-180 160-163 153-162 149.25-153 135-142 92-106
212612022 211972022 February 24 535 165-186 150-177 142-158 142-139 80-93.50
Feeders 18,652 19,340 145,771 175,199 San Angelo, TX 145-170 139-165 125-152 122-143 77-109.50 850-1,660
February 24 1058 190-221 175-186 155-167 145-150 136-156.50
USDAIWEEKLYAIMPORTEDIFEEDERICATTLE. Tulia, TX ' 179 177 153.50-160 | 145-153.50 | 144.75-146.50 96-100
Friday 2/25/22 February 25 8797 190 182-219 152-193.50 149-183 140-165 132-145.50 132 63-93 300-1,650
Mexico to TX. & NM. Weekly Feeder Cattle Import Summary Alabama i 160 149-182 132-167 123-160 120-150 118-132 128 77-120 510-2,600
Receipts EST: 15,000 Week Ago Act: 15,789 Year Ago Act: 22,629 February 28 504 197-221* 162-211* 158-186* 154-169* 142-158* 127-148* 62-90
, : . Lexington, KY 145-185* 135-169* 138-157* | 123-147.50" 118* 103-122 400-1,450
Compared to last week, steer calves and yearlings sold steady to 1.00 higher. Heifers February 28 220 210-237.50 202.50-234 195216 170-189 160-172.50 145-157
steady to 2.00 higher. Trade very active, demand very good. The bulk of the supply con- lin. MO 4,777 y . y %
sisted of steers and spayed heifers weighing 300-700 Ibs. Joplin, 175190 170-191 166165 154-170 150-160 142-146
Fesder steers: Medium and laras 142, 300400 lbs 187.00-198.00: 400-500 lbs February 28 soup| 200215° | 18250-22250° [ 168-212° 140-204* 135-173* 125-158* 117-158" 56-88 1,000-1,425
17500183 00, few 154,00 5009600 s 162.00173.00. fow 174.00: 600700 Ibs Tennessee i 149-190* 135-179* 135-172.50" | 128-164* | 125-14350* | 117.50-144.50* |  109-130* 70-119 570-1,400
150.00-160.00, few 161.00. Medium and large 283, 300-400 Ibs 172.00-183.00; February 28 4124 176-205 133-194.50 151-189 136-168 142-156 115-150
400-500 Ibs 157.00-168.00; 500-600 Ibs 147.00-158.00. Virginia ' 117-164.75 125-154 125-152 69-145.50 106-147.50 127-140
Feeder heifers: Medium and large 1&2, 300-400 Ibs 162.00-174.00;400-500 Ibs
152.00-164.00; 500-600 Ibs 142.00-154.00; 600-700 Ibs 132.00-144.00. CANADA
March 2 238-258 218-251 203-231.50 192-215.50 186-196 70-93
(Al saes fob portof enty) Lethbridge, Alberta 39% | | | 204-222.50 ‘ 193-218.50 | 183-209.50 ‘ 175-191 ‘ 170-183 | 145131 ‘

Find out how YOUR AUCTION:] GETUcanibecomela) .

At no cost to you, we’ll send you Weekly coples of the Western L1vestock Journal that you can share with your

customers...to keep them informed of what’s happening in the beef industry. There is no obligation or downside!
Contact Moe at 800-850-2769 for more information!
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Profit maximization for cattle producers

With both revenues and
costs rising, cattle producers
must adjust cattle produc-
tion and marketing to maxi-
mize profits. Economists
model this decision mathe-
matically, resulting in the
rule that profit maximiza-
tion is the point at which
marginal revenues equal
marginal costs. This balance
occurs when the value of the
last unit produced equals
the additional cost of produc-
ing that last unit.

Of course, cattle producers
don’t use mathematical
models to maximize profits,
but they should use mar-
ginal thinking to adjust to

changing market conditions.
Marginal decision-making
means that production is
adjusted at the margin, i.e.,
with minor modifications
and tweaks to production
systems rather than major
changes.

Higher revenues gener-
ally suggest that producers
will try harder to increase
production. This might
mean, for example, a bit
more time and effort to save
an additional calf. Or it
might mean more attention
on cow body condition and
supplement needs to ensure
good pregnancy rates. Or it
might mean culling fewer

cows or breeding a few more
heifers to expand production
next year.

Higher cattle prices and
changes in feeder cattle
prices by weight both change
the value of forage and may
impact producer decisions
about producing weaning
calves versus using forage to
add additional weight to
feeder cattle.

However, input costs for
cattle production are higher
as well. This implies that
producers should think
about cost adjustments at
the margin as well. Higher
fertilizer prices may mean
that fertilizer use should be

concentrated on the best hay
meadows and pastures and
cut back a bit on more mar-
ginally productive areas. Or
it might mean additional
efforts to assess nutritional
programs and identify feed
alternatives to optimize feed
costs. For example, extra
efforts to store and feed hay
with minimal waste are
more important now.
Specific circumstances for
individual cattle producers
will determine whether the
net impact of higher reve-
nues and higher costs cre-
ates a need to cut back
slightly on production, hold
steady or increase produc-

tion. Producers more depen-
dent on some inputs, such as
fertilizer, may be more con-
strained in response to high-
er cattle prices, compared to,
say, range-based ranches
that use less purchased in-
puts.

Although the decisions
made will vary across differ-
ent types of cattle production
in different regions, all cattle
producers should engage in
the process of marginal ad-
justments in production and
cost management.

There are short-term and
long-run considerations and
risks as well. Care should be
taken so that short-term ef-

forts to manage higher costs
do not, for example, jeopar-
dize herd health by cutting
vaccination programs or
skimping on nutrition and
risking decreased future
herd productivity.

Markets are extremely
volatile now and are likely
to remain so for the foresee-
able future. Producers
should consider the use of
risk management to protect
revenues and potentially use
forward pricing or other
means to manage input
costs. — Derrell S. Peel,
Oklahoma State Univer-
sity Extension livestock
marketing specialist

Corn prices now above $7; feeder futures sink lower

MARKETS

(from page 1)

through the week ending
Feb. 19 totaled 670,195 head.

Boxed beef prices were
lower another week. The
Choice cutout lost nearly $5
to close at $254.35, and the
Select cutout lost about $6.75
to close at $247.79.

According to the Feb. 24
Daily Livestock Report, re-
strictions on Russian protein
purchases in the world are
unlikely to impact global
trade.

“However, Russia and
Ukraine are major contribu-
tors to global grain and oil
trade and they are also major
suppliers of fertilizers,” the
report read. “High feed and
energy costs are negative for
U.S. livestock producers and
they will negatively impact
their ability to bring more
product to market.”

Feeder cattle

“The war will not change
the numbers of cattle but
skyrocketing grain prices
will change their value,”
wrote the Cattle Report.
“Those selling feeder cattle
were finding lower bids re-
placed by even lower bids.”

Feeder cattle futures also
headed lower over the week.
The March contract lost
$2.75 to close at $156.35, and
the April contract lost about
$3.30 to close at $160.52. The
CME Feeder Cattle Index
lost about $4 to close at
$157.78.

Corn futures sailed to $7
and then higher. The March
contract gained 56 cents to
close at $7.51, and the May
contract gained 57 cents to
close at $7.47.

“There’s one thing we need
to get clear about the mar-
kets right now: These prices
reflect war and fear and are
not a reflection of the funda-
mentals of the feeder cattle
market,” Stewart said. “As
corn prices shoot to new
highs, the feeder cattle com-
plex is left with no other op-
tion but to shoot lower.”

Colorado: Winter Live-
stock in La Junta sold 1,202
head Tuesday. Compared to
a week earlier, steers under
700 lbs. sold steady to $3
lower, with the decline on
650-700 lbs. Steers over 700
Ibs. were lightly tested. Heif-
ers under 600 1bs. sold steady
to $2 higher, with the ad-
vance on 450-500 lbs. Heifers
600-700 Ibs. sold $3-5 lower,
and over 700 lbs. sold $2-3
lower.

TIowa: Russell Livestock in
Russell sold 3,680 head Mon-
day. Compared to the previ-
ous auction, steer calves
under 700 lbs. were mostly

steady to $5 higher; over 700
Ibs. sold mostly $3-5 higher.
Heifer calves under 600 lbs.
were mostly $2 higher, while
the heavier heifers were
mostly steady to $2 lower.
Benchmark steers averaging
721 1bs. sold between $161-
176.50, averaging $171.36.
Kansas: Winter Livestock
in Dodge City sold 6,247
head Wednesday. Compared
to the previous auction, feed-
er steers 550-1,000 lbs. sold
steady to $5 lower. Steer
calves 400-550 1bs. sold $4-6
higher. Feeder heifers 650-
900 1bs. sold $5-8 lower. Heif-

Benchmark steers averaging
720 1bs. sold between $166-
177.50 and averaged
$169.15.

New Mexico: Clovis Live-
stock in Clovis sold 1,683
head Wednesday. Compared
to the last auction, feeder
steers and heifers sold $2-5
lower. Benchmark steers av-
eraging 770 Ibs. sold between
$149.50-154.50 and aver-
aged $153.66.

Oklahoma: Oklahoma
National Stockyards in Okla-
homa City sold 6,000 head
Monday by the mid-session.
Feeder steers and heifers

“These prices reflect war and

fear and are not a reflection of

the fundamentals of the feeder
cattle market.”

ers 550-650 1bs. sold $7-10
lower. Heifer calves 400-550
Ibs. sold $3-4 higher. Bench-
mark steers averaging 781
Ibs. sold between $148.50-
157.50, averaging $153.70.

Missouri: Joplin Regional
Stockyards in Carthage sold
4,500 head Monday by the
mid-session. Feeder steers
traded steady, and feeder
heifers traded $2-4 higher.
Benchmark steers averaging
785 lbs. sold between $161-
163.50.

Nebraska: Tri-State Live-
stock in McCook sold 1,775
head Monday. Compared to
the last auction, steers and
heifers under 700 lbs. were
steady to $7 higher, while
over 700 lbs. sold steady to
$6 lower. Demand was good
on lighter feeders and moder-
ate on the larger cattle.

sold unevenly steady, with a
light test for most weight
classes. Benchmark steers
averaging 770 lbs. sold be-
tween $153-159.50.

South Dakota: Sioux
Falls Regional in Worthing
sold 4,380 head Monday.
Compared to the previous
auction, feeder steers traded
steady to $5 lower, except
650-700 1bs., which were $1-
4 higher, and 750-800 1bs.,
which sold $6-9 higher. Feed-
er heifers traded steady to $5
lower, except for 450-600 lbs.,
which were steady to $5
higher, and 700-750 1bs.,
which sold $2 higher. Bench-
mark steers averaging 726
Ibs. sold between $166-176,
averaging $171.60.

Wyoming: Torrington
Livestock in Torrington sold
4,375 head Wednesday. Com-

COWPOKES®

By Ace Reid

hetpefiveane cowpokes. com

“Jake, | don’t ever want to be rich people, they
never know the thrill of makin’ that last payment!”

pared to the previous auc-
tion, steer and heifer calves
traded $3-6 lower. All of the
offerings consisted of long-

time weaned calves, with
most of the trade being
smaller package trade.
Benchmark steers averag-
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ing 736 lbs. sold between
$164-170.50 and averaged
$169.08. — Anna Miller,
WLJ managing editor

Upcoming Sale:
Koberstein
8th Annual Bull Sale
Selling 80 Angus Bulls
Sat., March 12, 2022
1:00 p.m. MST
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SALE CALENDAR

Sale Calendar is a service to our
advertisers. There is a minimum
advertising requirement to be eligible
to be listed in the Sale Calendar.
Contact your fieldman for more
information or to have your date added
to the Sale Calendar. We will only run
auction sale dates or private treaty start

dates.
ALL BREED

Mar. 13 — Snyder Livestock Company
Inc., Bulls for the 21st Century Buill
Sale, Yerington, NV
Mar. 16 — Western Breeders, Bull Sale,
Eltopia, WA
Apr. 7-8 — Midland Bull Test, Bull Sale,
Columbus, MT

ANGUS

Mar. 8 — Veltkamp Angus, Bull Sale,
Manhattan, MT

Mar. 8 —Wagon Wheel Ranch, Bulland
Commercial Female Sale, Yuma, CO
Mar. 9 — Hormung Livestock, Bull and
Commercial Female Sale, Stratton, CO
Mar. 9 — RA Brown, Production Sale,
Throckmorton, TX

Mar. 9 — Sitz Angus, Bull Sale, Dillon,
MT

Mar. 9 — Udy Cattle Co., Bull Sale,
Rockland, ID

Mar. 10— Sunny Okanogan, Production
Sale, Okanogan, WA

Mar. 11 —Reid Angus, Production Sale,
Brush, CO

Mar. 11 — Rollin Rock, Bull Sale,
Stanfield, OR

Mar. 11 —Yardley Cattle Co., Bull Sale,

Beaver, UT

Mar. 12 — Diamond Peak Cattle, Bull
Sale, Riverton, WY

Mar. 12 — Koberstein Farms, Bull Sale,
Ogallala, NE

Mar. 12 — Montana Ranch Angus, Bull
Sale, Big Fork, MT

Mar. 12 — Riverbend Ranch, Bull Sale,
Idaho Falls, ID

Mar. 12 — Western Colorado Angus
Association, Bull Sale, Delta, CO
Mar. 14 — Parry Angus, Bull Sale,
Sterling, CO

Mar. 14— Pine Coulee Angus, Bull Sale,
Hardin, MT

Mar. 14 — Spring Cove Ranch,
Production Sale, Bliss, ID

Mar. 15 — Blevins Angus, Production
Sale, Charlo, MT

Mar. 15 — Quirk Land & Cattle Co.,
Production Sale, Hastings, NE

Mar. 16 — Lufkin Angus, Bull Sale,
Leadore, ID

Mar. 16 — Stevenson Angus, Bull Sale,
Hobson, MT

Mar. 16 — Wagonhammer Ranches,
Bull Sale, Albion, NE

Mar. 17 — Carter Cattle Co., Bull Sale,
Blackfoot, ID

Mar. 17 — Vallad/Oft, Bull Sale, Vale,
OR

Mar. 18 — Leadore Angus, Bull Sale,
Leadore, ID

Mar. 18 — Montana Performance Bull
Co-op, Bull Sale, Columbus, MT

Mar. 18 — T/D Angus, Bull Sale, North
Platte, NE

Mar. 19 — Gray Angus, Bull Sale,
Harrison, NE

Mar. 19 — Nelson Angus Ranch, Bull
Sale, Salmon, ID

Mar. 19 — Ward Ranches, Bull Sale,
Minden, NV

Mar. 21 — Whistling Winds Angus,
Production Sale, Hingham, MT

Mar. 21 — Harrer’s Lost Lake (Angus),
Production Sale, Great Falls, MT
Mar. 21 — JR Ranch/Sackmann Cattle,
Bull Sale, Othello, WA

Mar. 23 —Nebraska Bull Test, Bull Sale,
Broken Bow, NE

Mar. 23 — Peterson Grain and Cattle,
Bull Sale, Havre, MT

Mar. 24 — Gartner-Denowh, Bull Sale,
Sidney, MT

Mar. 24 —Vermilion Ranch, Commercial
Female Sale, Billings, MT

Mar. 25 — Vertical Edge Genetics,
Production Sale, Bancroft, ID

Mar. 25— Schurrtop Angus & Charolais,
Bull Sale, McCook, NE

Mar. 25 — Vermilion Ranch, Bull Sale,
Billings, MT

Mar. 26 — Basin Bull Fest, Bull Sale,
Klamath Falls, OR

Mar. 26 — Diamond Peak Cattle, Bull
Sale, Loma, CO

Mar. 26 — Connealy Angus, Bull Sale,
Whitman, NE

Mar. 29 — Silver Bit Ranch, Bull Sale,
May, ID

Mar. 29 — Thomas Angus, Bull Sale,
Shoshone, ID

Apr.2—Brooks Chalky Butte, Bull Sale,
Bowman, ND

Apr. 5 — Daigger-Orr Angus & Red
Angus, Bull Sale, North Platte, NE
Apr. 5 — Hinman Angus, Bull Sale,

TER

CATTLE CO
* ANGUS IN REAL LIFE *

THURSDAY

Malta, MT

Apr. 7 — Arntzen Angus, Bull Sale,
Hilger, MT

Apr. 8 — Midland Bull Test, Angus Bull
Sale, Columbus, MT

Apr.9—-Bar T Bar Ranches, Bull Sale,
Winslow, AZ

Apr.9—Fink Beef Genetics, Angus and
Charolais Bull Sale, Randolph, KS
Apr. 9 — Redd Ranches, Bull Sale,
Paradox, CO

Apr. 11 — Cook Angus, Bull Sale,
Billings, MT

Apr. 11 — Herbster Angus Farms, Bull
Sale, Marysville, KS

Apr. 11 — Jorgensen Land & Cattle,
Production Sale, Ideal, SD

Apr. 12 — Hilltop Angus, Production
Sale, Denton, MT

Apr. 14— CarrAngus, Production Sale,
Hobson, MT

Apr. 14 — Jocko Valley Cattle Co., Bull
Sale, Missoula, MT

Apr. 14 — McClun’s Lazy JM Ranch,
Bull Sale, Torrington, WY

Apr. 15 — DeGrand Angus, Bull Sale,

Baker, MT
BALANCER

Apr.9—Bar T Bar Ranches, Bull Sale,
Winslow, AZ
Apr. 9 — Redd Ranches, Bull Sale,

Paradox, CO
BRANGUS

Mar. 22 — Geneplus-Suhn Cattle Co.,
Bull Sale, Eureka, KS

CHAROLAIS

Mar. 15 — Romans Ranches,
Production Sale, Westfall, OR

Mar. 16 — Wagonhammer Ranches,
Bull Sale, Albion, NE

Mar. 25 — Schurrtop Angus & Charolais,
Bull Sale, McCook, NE

Mar. 26 — Valley View Charolais, Bull
Sale, Polson, MT

Mar. 28 — Axtell Cattle Company,
Production Sale, Sterling, CO

Apr. 2 — DeBruycker Charolais, Bull
Sale, Great Falls, MT

Apr.9-Fink Beef Genetics, Angus and
Charolais Bull Sale, Randolph, KS
Apr. 9 — Hebbert Charolais, Bull Sale,

Hyannis, NE
FLECKANGUS

Mar. 25 — Vertical Edge Genetics,
Production Sale, Bancroft, ID

FLECKVIEH

Mar. 25 — Vertical Edge Genetics,
Production Sale, Bancroft, ID

GELBVIEH

Apr.9—Bar T Bar Ranches, Bull Sale,
Winslow, AZ
Apr. 9 — Redd Ranches, Bull Sale,

Paradox, CO
HEREFORD

Mar. 7 — Harrell Herefords, Bull Sale,
Baker City, OR

Mar. 9 — Udy Cattle Co., Bull Sale,
Rockland, ID

Mar. 14— Holden Herefords, Production
Sale, Valier, MT

Mar. 14 - Spring Cove Ranch,
Production Sale, Bliss, ID

Mar. 15— Cooper Herefords, Production
Sale, Willow Creek, MT

Mar. 17 — Vallad/Oft, Bull Sale, Vale,
OR

Mar. 23 — Nebraska Bull Test, Bull Sale,
Broken Bow, NE

Mar. 23 — NJW Herefords, Bull &
Female Sale, Sheridan, WY

Mar. 29 — Silver Bit Angus, Bull Sale,
May, ID

Apr. 14 — McClun’s Lazy JM Ranch,
Bull Sale, Torrington, WY

MAINE ANJOU
Mar. 11 —VYardley Cattle Co., Bull Sale,

Beaver, UT
OPTIMIZER
Mar. 19 — Ward Ranches, Bull Sale,

Minden, NV
RED ANGUS

Mar. 8 — Loosli Red Angus, Production
Sale, Ashton, ID

Mar. 9 — RA Brown, Production Sale,
Throckmorton, TX

Mar. 9 — Udy Cattle Co., Bull Sale,
Rockland, ID

Mar. 11 — Leland Red Angus Ranch,
Production Sale, Sidney, MT

Mar. 12 — Ludvigson Stock Farms,
Cornhusker Bull Sale, North Platte, NE
Mar. 14 —Feddes and C-T Red Angus,
Production Sale, Manhattan, MT
Mar. 14 — Lautenschlager and Sons,
Bull Sale, Othello, WA

Mar. 15— Green Mountain Red Angus,
Bull Sale, Logan, MT

Mar. 16 — Klompien Red Angus, Bull
Sale, Manhattan, MT

Mar. 19 — Lorenzen Red Angus, Bull
Sale, Madras, OR

Mar. 19 — Milk Creek Red Angus, Bull
Sale, Plevna, MT

Mar. 21 —JR Ranch/Sackmann Cattle,
Bull Sale, Othello, WA

Mar. 23 — Nebraska Bull Test, Bull Sale,
Broken Bow, NE

Mar. 23 — Westphal Red Angus,

Production Sale, Grass Range, MT
Mar. 28 — Axtell Cattle Company,
Production Sale, Sterling, CO

Apr. 1 - Pieper Red Angus, Bull Sale,
Hay Springs, NE

Apr. 5 — Daigger-Orr Angus & Red
Angus, Bull Sale, North Platte, NE
Apr. 8 — 5L Red Angus, Bull Sale,
Sheridan, MT

Apr. 9 — Ludvigson Stock Farms, Bull
Sale, Shepherd, MT

Apr. 9 — Redd Ranches, Bull Sale,
Paradox, CO

Apr. 12 — Beckton Red Angus, Bull &
Female Sale, Sheridan, WY

SIMANGUS

Mar. 9 — Hornung Livestock, Bull &
Commercial Female Sale, Stratton, CO
Mar. 12 — Diamond Peak Cattle, Bull
Sale, Riverton, WY

Mar. 14 — Parry Angus, Bull Sale,
Sterling, CO

Mar. 16 — Wagonhammer Ranches,
Bull Sale, Albion, NE

Mar. 24 — Western Cattle Source,
Production Sale, Crawford, NE

Mar. 26 — Diamond Peak Cattle, Bull
Sale, Loma, CO

Mar. 26 — T-Heart Ranch, Bull Sale, La
Garita, CO

Apr. 9 — Redd Ranches, Bull Sale,

Paradox, CO
SIMMENTAL

Mar. 11 —Yardley Cattle Co., Bull Sale,
Beaver, UT

Mar. 14 — Bar CK Ranch, Bull Sale,
Culver, OR

Mar. 24 — Western Cattle Source,
Production Sale, Crawford, NE

Mar. 26 — T-Heart Ranch, Bull Sale, La
Garita, CO

Mar. 28 — Vertical Edge Genetics,
Production Sale, Bancroft, ID

Mar. 31 — Open Gate Simmental, Bull
Sale, Augusta, MT

Apr. 2 — Big Country Genetics, Bull

Sale, Powell, WY
STABILIZER

Mar. 27-28 — Leachman Cattle of
Colorado, Bull & Female Sale, Fort

Collins, CO
COMMERCIAL

Mar. 8 —Wagon Wheel Ranch, Female
Sale, Yuma, CO

Mar. 9 — Homung Livestock, Female
Sale, Stratton, CO

Mar. 16 — Cattlemen’s Livestock
Market, Special Feeder Sale, Galt, CA
Apr. 14 — Western Video Market,
Turlock, CA

MARCH 17, 2022

MARCH 23, 20cc
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0 Black An
10 I!P.d Angus & 8 SimAngus

EBRASK

BULL TEST SALE

@orformance Tectin

T0 GIVE YOU SOME OF THE /gp/ggm’/ap IN THE NATION!
2022 CONSIGNORS

Anderson Bros Angus
Chris & Amber Reiter
Clowser Angus
Lovitts Angus
KL CAngus
Arrow One Angus
T10 Cattle

Neben Ranch
Greenview Farms
SandstonePrairie

Huntrods Red Angus
DLR Cattle

Dry Creek Cattle Co.

Hammeke 7 Cattle

Seigel Angus
Twisted J Ranch
Polivka Farms

JJ Boehler
Double D Angus
Boyles Angus
Lylester Ranch LLC

The bulls are being fed at the Shane and Jill Rohde Farm, located four miles east of Ansley or two miles west
of Mason City between mile marker 298 and 299 on Highway 2. Follow the sign. Visitors always welcome!

JAY NORDHAUSEN - MANAGER
2103 Westridge Drive // Ogallala, NE 69153
308-289-1548 // jay.nordhausen@gmail.com

Find us on:

facebook.

VAL CARTER 208 390-4811' LEX CARTER 208-681 AN COI.TER CARTER 208-681 8859

E-MAIL- CARTERCATTLE@GMAIL.COM « LEX@BREEDERLINK.COM ¢ COLTERCARTERS@GMAIL.COM
WEBSITE- WWW.CARTERCATTLECO.COM

e 2 T AR S O P R

NEBRASKABULLTEST.COM




CLASSIFIED CORR

o 1=-800-850-276

CLASSIFIED ADVERTISING
GENERAL INFORMATION

ADVERTISING RATES

BY THE WORD: 90 cents per word for each insertion.
MINIMUM WORD RATE: 17 words or fewer, $15.30 one time.
MAD RATES: (Bold headline) $2 more per insertion for your
phone number, email and/or website, plus first 2 or 3 words in
bold print. (Applies to word ads only)

BOXED AND BOLD: (Boxed with bold text) $5 more per
insertion. (Applies to word ads only)

BLIND BOX AD: We will assign your confidential number and
forward replies to you. Cost is $12 per 3 issues for mail and
handling service.

BOXED DISPLAY ADS: $30 per column inch for each
insertion.

MINIMAL ARTWORK: No additional charge.

BLACK AND WHITE PHOTO: $10, LIMIT OF ONE.

COLOR PHOTO: $35 EACH.

DISCOUNTS: 5% for running your ad 3 to 5 times; 10% for 6
times or more; up to 35% for 52 times.

SUGGESTION FOR CORRECT WORD COUNT: Be sure to
include your name, address and phone number in the count, as

well as all initials and abbreviations. Hyphenated words count
as two.

TEARSHEETS: Available upon request only. Can be faxed or
mailed.

CONDITIONS

EMPLOYMENT WANTED ADS: Must be paid in advance.
DEADLINE: Tuesday at 4:30 p.m. MTZ, the week prior to
publication date. Newspaper is published on Mondays.
LIABILITY: Advertiser is liable for content of advertisement and
any claims arising therefrom made against the publication.
Publisher is not responsible for errors in phoned-in copy.
Publisher reserves the right to refuse any advertising not
considered in keeping with the publication standards.

COMMISSIONS: Classified advertising is NOT agency
commissionable.

CLASSIFIED INDEX
Lo Employment Wanted 20H .....Northeast Real Estate For Sale
2 s Help Wanted 20I........... Foreign Real Estate For Sale
3 .Situations Wanted 21 ................... Real Estate Wanted
4. .. Distributors Wanted 22 ...Real Estate Rent/Lease/Trade
R APPraisers 23 ... Pasture Available
B AUCHONS 24 .. ......ooooeevree. Pasture Wanted
T o Auctioneers o5 ...Mineral Rights
g ml._.é)z(??:ﬂ?ti 26.... .Hay/Feed/Seed
e N Irrigation
i(i) ............................. gatt:e I/?/I’ Salg 28 ... ..Ag/Industrial Supplies
12 """""""" K..I.../.é.emzt;?Em?)rrltlgs 29 _Fencing/CorraIs
30 e Equipment For Sale
13 e Brands 31 Equi t Wanted
..................... quipment Wante

14 - Dogs for Sale 32 Building Materials
15 -Horses/Mules 33 . Trugks/TraiIers

16 i Bison/Buffalo e
17 ... ... Sheep/Goats/Hogs 34... .Tra_ctors/lmplemeqts
18 oo Livestock Supplies 35.. .. Business Opportunity

19........ Ranch/Livestock Services
Real Estate Opportunities 37 wwsssssseeessseeees s ... Insurance
. Pacific Real Estate For Sale 38 «wvvvveenvninns Financial Assistance
20B..Intermountain Real Estate For Sale 39 ... . Tech/Books/Art/Etc.
20C.......Mountain Real Estate For Sale
20D.... Southwest Real Estate For Sale
20E........... Plains Real Estate For Sale
....... Midwest Real Estate For Sale
20G .... Southeast Real Estate For Sale

CLASSIFIED CORRAL

1-800-850-2769 * Fax: 303-722-0155
Website: www.wlj.net « Email: classified@wlj.net

DO NOT PHONE IN RESPONSES TO BLIND BOX ADS.
ADVERTISERS' NAMES AND LOCATIONS ARE CONFIDENTIAL.
INCLUDE THE AD DEPARTMENT NUMBER IN YOUR EMAIL
RESPONSE OR ON YOUR ENVELOPE AND YOUR REPLY WILL
BE PROMPTLY FORWARDED.

2forl

PLACE A CLASSIFIED

AD, SEE IT IN PRINT

CLASSIFIED ADS WORKI!
www.wlj.net

& ONLINE

Call & schedule your classified

ad today!
800-850-2769

classified@wlj.net
303-722-0155 Fax

WESTERN LIVESTOCK JOURNAL

o
Yment ¢

NEED EMPLOYEES?
Looking for qualified employees for
your ranch/feedlot? Our service has
prequalified, skilled applicants from
Mexico. Contact: Jennifer Fischer
806-220-7892, Amparo Jiménez
52-442-128-1042, fischer@dos
vaquerosemp.com.

F-l
fim WL CllessifBodl

You'll find ranch employment
opportunities, real estate
wanted and for sale, as well
as cattle, pasture, livestock

supplies, hay, feed, seed, fences,
equipment ... get the idea?

To buy or sell, list your ad
starting at just $15.30!

classified @wlj.net
800-850-2769

www.wlj.net

Cattle
For Sale

REGISTERED TEXAS
LONGHORNS FOR SALE
Featured in September 2020
American Beef Producer maga-
zine. Gentle pairs, steers, heifers,
solid and colorful bulls. Forag-
ing, hardy, low-maintenance
cattle, traffic-stopping colors.
Cross breed with your herd for
easy calving, robust calves resis-
tant to disease. Fascinating, fun
to show, simple handling. West-
haven Ranch Tel: 209-274-9917,
email: swestmoore@gmail.com,
website: www.westhaven

longhorns.com.

NW COLORADO MOUNTAIN RANCH
is seeking responsible, motivated,
self-starter ranch manager. Experi-
enced in most phases of a cattle ranch
operation: fencing, irrigation, haying
and equipment maintenance. Be your
own boss. Send resume with contact
information by email: Classified@wl].
net (Subject line: WLJ Box #914) or
send resume to: Western Livestock
Journal, ATTN: Box #914, 7355 E.
Orchard Rd. #300, Greenwood Vil-
lage, CO 80111.

Serving AglPersonnel for 63 Years|
GET TOP DOLLAR!
Hansen Agri-PLACEMENT
Asst. FEEDYARD MANAGER (CO) ..$120K+
RANCH HAY MANAGER (MT)........... $65K+
RANCH ASSISTANT (MT)..........oovnene $55K+
Call Eric 308/382-7351

www.hansenagriplacement.com

Call now
to place your
Classified
ad!

800-850-2769

Cattle

For Sale

REGISTERED ANGUS SEED-
STOCK: Noah’s Angus Ranch, Angus
cattle since 1955. Cambridge, ID 208-
257-3686, ¢:208-550-0531, www.noah
sangusranch.com.

4 IMPRESSIVE ANGUS bulls for
sale. Excellent selection of high-
quality calving ease and growth
genetics sired by Diablo Deluxe,
Command and Enhance. HD50K
DNA profiled. Delivery available.
Westwind Angus, Oroville, CA,
530-736-0727.

ANGUS BULLS FOR SALE
POTTER EV RANCH
Emmett, Idaho
(208) 365-3621
cattleandsheep.com
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Cattle
For Sale

Cattle
For Sale

TREXLER ANGUS «
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For Sale

hn Goldbeck, Owner
707/769-8651
5725 Chileno Valley Road - Petaluma, CA 94952
www.jgangusranch.com

Brands

+0

COLORADO BRAND for sale. 620-
384-4623.

POWDER RIVER
LIVESTOCK EQUIP.
Best prices with delivery available.
Conlin Supply Co., Inc.
Oakdale, CA
Ask for Larry or Albert
209/847-8977

150 Bulls For Sale
Home of 2 Bar Twenity X
2 Bar Angus
Hereford, Texas

806/344-7444

SUBSCRIBETO
WLJ TODAY!

Call Moe
800/850-2769

Real Estate
Pacific

KNIPE LAND
COMPANY

4 2

Owyhee River Ranch - NEW
205+ acres with 1.4+ miles of
Owyhee River frontage. 114+ acres
irrigated and rated Prime Farmland
by the USDA. An old home on the
property is currently rented. Great
deer and bird hunting. $3,500,000

(208) 345-3163 - knipeland.com

LR

S

WLJ Classifieds. Now with Pictures!

SHOW US YOUR PROPERTY!

CALL TOM WHITE TO PLACE YOUR AD.

800/850-2769

MAD AD
ONLY $2

MAD is a bold headline

centered & bold phone

number or contact. See
below example.

BAB AD
ONLY $5

BAB is when all words
are bold & the entire ad is
boxed. See below

example.

GET A MAD AD TODAY!
This Bold Header and text
will get more attention!
Call today! 800-850-2769

BAB ADS ARE GREAT!
Get this Boxed & Bold ad,
and generate a buzz today!
Call today! 800-850-2769

SPOT COLOR GETS ATTENTION FOR ONL

Add a black & white picture for $10!

INEXPENSIVE & EFFECTIVE, AD UPGRADES

$15

Add a color picture for just $35 I

(SAAMISSVT)) 1004y SN01N))
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Real Estate
Mountain

Real Estate

Mountain 20C 20C

WYOMING RIVERFRONT Ranch.
278 acres located on the Wind River
in west-central Wyoming. Mountain

CLASSIFIED

views, trees, irrigation, home, cabin. A DS
$1,185,000. RuraLands Real Estate,
307-851-2426 or frank@ruralands. Wo R K !

com.

L

HALL AND HALL®

SALES | AUCTIONS | FINANCE

MANAGEMENT | APPRAISALS
Dedicated to Land and Landowners Since 1946

DRUMMOND SOUTH RANCH
HOMINY, OKLAHOMA

Drummond South Ranch is an all-contiguous
cattle ranch comprised of 6,850+ deeded acres
with 11,698+ under one fence. This tallgrass
prairie has plenty of hardwood trees and 45
inches of annual rainfall. Outstanding whitetail
deer hunting. Just 30 minutes northwest of Tulsa.

OFFERED AT $18,838,215
Contact: John Wildin | jwildin@hallandhall.com

WWW.HALLANDHALL.COM | INFO@HALLANDHALL.COM | 620.662.0411

Real Estate
Southwest

Real Estate

Southwest 20D 20D

Scott Land Company, LLC

RANCH & FARM REAL ESTATE —
LET’S LOOK at these two choice 80 acre tracts of dryland located in close proximity to
one another in Wilbarger County near Vernon, TX.
NEW LISTING! Harding Co., NM - 3,880+ ac., older home, cattle pens, hunting/cattle
ranch. Please call for details.
NEW LISTING! REVUELTO CREEK RANCH - Quay Co., NM - 2,920+ ac. (2,800
deeded, 40+ ac. NM state lease, 80+ private lease).
NEW LISTING! Union Co., NM -2,091.72 ac. (1,771.72 deeded, 320+ ac. state lease),
well watered withree wells, two sets of steel pens.
CASTRO CO. 1,610 AC. - 4 1/4 mile pivots, 2 1/2 mile pivots, 31 wells, will subdivide. The
owner is wiling to lease and continue operating this farm.

Please view our website for details on these properties, choice TX, NM and CO
ranches (large & small), irr./dryland/CRP & commercial properties.

www.scottlandcompany.com - 800-933-9698 day/eve
Ben G, Scott —Broker « Krystal M. Nelson — NM OB

ARIZONA RANCHES
22,000+ acre central AZ ranch - 200+ head yearlong, plus up to 2,500 stockers
seasonally, Arizona state plus small BLM grazing leases, small feedyard, mod-
est headquarters on 10 deeded acres. $1,200,000

Southern AZ ranch - 550+ head yearlong plus seasonal increases. 400+
deeded acres plus state, USFS and small BLM grazing leases. Excellent
fences, very well watered, shipping corrals on paved highway. $4,000,000

42 acre horse property - Former ranch homestead, private well, power & phone,
1,056 sq. ft. old adobe ranch house. Value is in the land. $390,000

Harley Hendricks Realty < 877-349-2565

www.HarleyHendricks.com < HarleyHendricks@HarleyHendricks.com

CLASSIFIED ADS ARE ONLINE AT WWW.WLJ.NET

* 72 acre turnkey horse and cattle ranch. 2,380 square foot house,
three bedroom, two bath, with open floor plan, barns, and
workshops, also equipment is negotiable. Nunn, CO 80648.

* South Park Mercantile is for sale, rare opportunity, located at
12787 Highway 24, Hartsel, CO.

* 14 acres for sale in the city of Wellington, CO. Currently used as
cattle ranch, ideal for subdivision, totaling 52 sites.

* 385 acres for sale, livestock ranch with log cabin and three wells.
* 242 acres, ideal grazing land, fully fenced, Acoolatha Rd.,
Hartsel, CO.

Irrigation 27

YEARLING PASTURE NEEDED.
Looking for summer feed for any-
where from 300-1,350 head of spayed
heifers or 300-4,000 head of steers.
Please contact Duane Martin Jr. of
Duane Martin Livestock at 209-481-
5355.

WINTER PASTURE wanted in Cali-
fornia for yearlings. Large quantities.
541-823-2933

HDPE PIPE FOR RANCH
WATER SYSTEMS
Fair prices, good service,
rancher owned. Quantities up
to truckloads. Delivery available
throughout the West.

775-657-1815

PASTURE WANTED for 2,000
yearlings and 500 pairs. Can split
into smaller bunches. 701-523-
1235

LOOKING FOR SUMMER pasture
to run yearling cattle. California.
Contact Pete Craig, petec@pacific
livestock.com.

WESTERN LIVESTOCK JOURNAL

Equipment
For Sale 30

SELL/BUY NEW HOLLAND BALE
WAGONS: H9870, BW38, 1089,
1069, 1037, 1033, self-propelled and
other pull-type models/parts/tires/
manuals. Finance, trade, deliver. 208-
880-2889. www.balewagon.com

TANK COATINGS

ROOF COATINGS

Available for Metal,
Composition Shingles or Tar
Roofs. Long lasting and easy to
apply. We also manufacture
Tank Coatings for Concrete,
Rock, Steel, Galvanized and
Mobile tanks.

Call for our
FREE
CATALOG.

VIRDEN PERMA-BILT CO.
806/352-2761

www.virdenproducts.com

Schools

GET THOROUGH
PRACTICAL
TRAINING IN?
Pregnancy testing—A.l.
herd health—calf
delivery and care. Many
additional subjects.

CATTLEMEN

Our business is to help you
improve your business.
Learn more by working
with live animals under
expert supervision.

GRAHAM SCHOOL, INC.
Dept. WLJ + 641 W. Hwy 31 Garnett, KS 66032

785/448-3119

www.grahamschool
forcattlemen.com
Over 100 years of
continuous service

A\ SALE REPORTS

WEAVER RANCH
ANNUAL ANGUS
BULL SALE
Feb. 21, Ft. Collins, CO
50Bulls............. $4,305
Auctioneer: Lander
Nicodemus

TOPS: Weavers Focus 849-
0223, 4/6/20 by Weaver Focus
195-849; to Flying X Ranch, Sa-
guache, CO, $7,250. Weaver
Math 650-0280, 4/24/20 by
Weaver Math 290-073-650; to
Jim Bagwell, Manassa, CO,
$6,250. Weaver Final Answer
100-0790, 4/7/20 by Weaver Fi-
nal Answer 3100; to Flying X
Ranch, Saguache, CO, $6,250.
Weaver Math 363-0835, 3/31/20
by Weaver Math 675-7695; to
Jim Bagwell, Manassa, CO,
$6,250. Weaver Math 675-0845,
4/5/20 by Weaver Math 026-675;
to Ron Murphy, Hayden, CO,
$6,000. — JIM GIES

JAMISON HEREFORDS
ANNUAL BULL SALE
Feb. 25, Quinter, KS
100 Hereford bulls. . . .$6,245
Auctioneer: Lynn Weishaar

TOPS: JAL1 Domino 0632H,
2/25/20 by CL 1 Domino 6163D;
to Dufur Ranch, Caddo, OK,
$10,000. JA L1 Domino 0254H,
3/1/20 by JA L1 Domino 6212D;
to Weeks Family, Brownell, KS,
$9,500. JA L1 Domino 0255H,
3/12/20 by JAL1 Domino 6212D;
to Weeks Family, Brownell, KS,
$9,000. JA L1 Domino 0531H,
4/25/20 by CL 1 Domino 6163D;
to Chuck Walker, Brownell, KS,
$9,000. JA L1 Domino 0611H,
2/1/20 by CL 1 Domino 6163D;
to Currie Smith, Amarillo, TX,
$9,000. JA L1 Domino 08H,
2/16/20 by HH Advance 6193D;
to Jesse Welsh, Weskan, KS,
$8,500. JA L1 Domino 0639H,
4/13/20 by CL 1 Domino 6113D;
to Double J Herefords, Phillips-
burg, KS, $8,500. — JIM GIES

CALVO FAMILY RED ANGUS
ANNUAL BULL SALE
Feb. 25, Bassett, NE

157 2-year-old Red Angus

bulls................ $5,650

SUBSCRIBE NOW!

Don't miss your chance to get the best
read livestock industry publication.

2 years §85.00
(1 year $55.00

Name

3 years §110.00 Rates apply to U.S. subscriptions only.
(gm Yalwe! ) Includes these quality magazines:

« Bull Buyer’s Guide

- Commercial Cattle Issue

- Properties Ranch & Farm

Company

Address

City

Phone

State ____ Zip

E-mail

CARD NUMBER
EXPIRATION DATE

(1 Payment Enclosed [ Bill Me Later [ Visa
(1 MasterCard [ Discover 1 American Express

Complete the following for credit card orders:

[

e

MONTH YEAR

PLEASE PRINT NAME AS IT APPEARS
ON THE CREDIT CARD

SIGNATURE

Western Livestock Journal.

Mail to: Circulation Dept.,
P.0. Box 370930, Denver, GO 80237-0930

FOR EXPRESS SUBSCRIPTION,
CALL TOLL FREE 1-800-850-2769

or order online at www.wlj.net

Auctioneer: Matt Lowery

TOPS: Calvo Easy Red H248,
4/21/20 by OCC Easy Red; to
Choat Cattle Company, Omaha,
NE, $20,000. Calvo Red Grazer
H293, 4/24/20 by Calvo Red
Grazer 554E; to George & Kris-
tina Sandberg, Roseberg, OR,
$15,000. Calvo Titan H414,
4/19/20 by Calvo Titan 64E; to
Select Sires of Argentina,
$14,500. Calvo Casanova H247,
5/7/20 by OCC Casanova 972C;
to Jason Barton, Kingfisher, OK,
$14,500. Calvo Sandhills Ripper
H264, 5/8/20 by Calvo Sandhills
Ripper 195D; to Cashman
Ranch, Downs, KS, $14,250.
—JIM GIES

PRICE CATTLE CO.
BULL SALEWITH
MURDOCK CATTLE CO.
Feb. 23, Stanfield, OR
30 Angus bulls. ...... $5,345
36 SimAngus bulls ....5,123
11 Red Angus bulls. .. .4,336

5 Optimizer bulls . .. ... 3,940
29 Commercial open
heifers............... 1,310

Auctioneer: Rick Machado
Sale Manager:
Matt Macfarlane Marketing
TOPS—AnNgus: PCC Mr
Tahoe A423 1055, 1/12/21 by
Tehama Tahoe B767; to Kevin
and Kristi Tomera, Spring Creek,
NV, $9,500. PCC Mr Tahoe A558
1053, 1/12/21 by Tehama Tahoe
B767; to Columbia River Ranch,
Cathlamet, WA, $9,500. SimAn-
gus: TPC Mr Tahoe C284 1094,
1/18/21 by Tehama Tahoe B767;
to Erik Steen, Diamond, OR,
$11,000. TPC Mr Tahoe C963
1013, 12/28/20 by Tehama Tahoe
B767; to Erik Steen, Diamond,
OR, $9,000. Red Angus: MCC
Oracle 150, 1/13/21 by Brown
Oracle B112; to a commercial
buyer, OR, $6,900. — LOGAN
IPSEN

BOTTS ANGUS RANCH
BULL SALE
Feb. 24, Enterprise, OR
71 Angus bulls. . ..... $3,885
Auctioneer: Joe Goggins
TOPS: Botts Accomplishment
1533, 1/29/21 by Sitz Accom-
plishment 720F; to Rollin Rock
Angus, Pilot Rock, OR, $10,000.
Botts Blueprint 1545, 2/1/21 by
Woodhill Blueprint; to James
Silvernagel, ND, $9,000. — LO-
GAN IPSEN

THE COWMAN'’S KIND
BULL SALE
Feb. 25, Madras, OR
116 Charolais bulls . . .$3,927
Auctioneer: Dennis Metzger
TOPS: MR Bar Six G088,
9/25/19 by VVCR New Grid-
maker 5109; to Mandi Post, Wal-
lowa, OR, $7,750. MR Bar Six
H123, 9/29/20 by VVCR Double
Gridmaker 5149; to Wallace
Cattle Co., Ellensburg, WA,
$6,000. — LOGAN IPSEN

RANCHERS CHOICE
BULL SALE
Feb. 26, Othello, WA
37 Angus bulls....... $4,729
29 Charolais bulls . .. .. 4,700
Auctioneer:
C.D.“Butch” Booker
TOPS: SHB Sitz Logo 575J,
1/16/21 by Sitz Logo 12964; to
Dain Rad, Cottonwood, ID,
$7,500. SHB Sitz Logo 577J,
1/25/21 by Sitz Logo 12964; to
Marek Ranches, White Bird, ID,
$7,500. SHB Sitz Logo 581J,
1/31/21 by Sitz Logo 12964; to
Jason Klement, White Bird, ID,
$7,250. — LOGAN IPSEN

BAKER ANGUS RANCH
BULL SALE
Feb. 26, Vale, OR
129 Angus bulls. .. ... $5,029
14 SimAngus bulls ... .3,443
30 Commercial open
heifers............... 1,379
Auctioneer: Rick Machado
Sale Manager:
Matt Macfarlane Marketing
TOPS: Baker Patriarch 6505,
9/11/20 by Tehama Patriarch
F028; to Stokrose Farms, War-
den, WA, $10,000. Baker Identi-
fied 6481, 9/8/20 by SS Identified
7551; to Zenner Ranch, Lewis-
ton, ID, $9,000. Baker Enhance

6576, 9/18/20 by SydGen En-
hance; to Canyon Cattle Co.,
White Bird, ID, $9,000. — LO-
GAN IPSEN

BUCHANAN ANGUS
RANCH BULL SALE
Feb. 27, Klamath Falls, OR
65 Angus bulls. ...... $4,629

6 Commercial heifers . .1,067
Auctioneer:
C.D.“Butch” Booker

TOPS: Algoma Golden
Achiever B463, 12/23/20 by Sitz
Stellar 726D; to Richard Lawson,
New Pine Creek, OR, $9,000.
Algoma Golden Plus One B490,
12/30/20 by E&B Plus One; to
Russel Criss, Macdoel, CA,
$8,750. Algoma Defender B477,
12/26/20 by LD Capitalist 316; to
Paul Dolby, Alturas, CA, $8,500.
— LOGAN IPSEN

BARKER CATTLE CO.
ANNUAL PRODUCTION
SALE
March 1, Burley, ID
82 Angus & SimAngus

bulls................ $4,277
51 Angus & SimAngus
heifers............... 1,656

Auctioneer: Kyle Shobe
Sale Manager:

Allied Genetic Resources

TOPS—Bulls: BSR Barker
Heisman JD4748, 2/18/21 Si-
mAnNgus by TJ Heisman 388F; to
Double M Ranch, Spanish Fork,
UT, $7,000. BSR Barker DX43
J840, 3/12/21 SimAngus by BSR
Barker BJ DX43; to Kurt Ur-
ricelqui, Palo Cedro, CA, $7,000.
BSR Barker TJ Gold JB15,
2/26/21 SimAngus by TJ Gold
274G; to Marlin Hall, Spanish
Fork, UT, $6,250. BSR Barker
High Rd JDP 240, 3/15/21 Si-
mangus by KBHR High Road
E283; to Flying H Ranch, Murtah,
UT, $6,250. Heifer: BSR Ms
Barker NT Ride JC43, 3/15/21
SimAngus by Barkers NightRide
E716; to Double M Ranch, Span-
ish Fork, UT, $5,400. — LOGAN
IPSEN

THE ADAMS
CONNECTION SALE
March 2, Blackfoot, ID

24 LimFlex bulls. . .. .. $4,356
61 Angusbulls........ 4,286
Auctioneer:

C.D.“Butch” Booker

TOPS—AnNgus: Rimrock War-
den 2107, 1/24/21 by HF Alcatraz
60F; to Stevenson Angus Ranch,
Hobson, MT, $12,000. Adams
Acres Countryman 737, 2/9/21
by Musgrace 316 Exclusive; to
Willis Ranches, Cokeville, WY,
$7,000. Adams Acres Command-
er 226C, 1/5/21 by SAV America
8018; to Willis Ranches, Cokev-
ille, WY, $6,250. Rimrock Resil-
ient 2110, 1/25/21 by Sitz Resil-
ient 10208; to Saddle Horn
Ranch, Altamont, UT, $6,250.
LimFlex: BL Johnny Reb 101J,
1/15/21 by TNGC Empire 736E;
to Anthony Maio, UT, $6,500. —
LOGAN IPSEN

SKINNER RANCH
SEEDSTOCK ANNUAL
BULL SALE
Feb. 25, Hall, MT
85Angus bulls....... $5,862

35 Salers-Optimizer
bulls................. 4,450
Auctioneer: Joe Goggins

TOPS—Angus: SRS Stunner
728J, 2/22/21 by Musgrave 316
Stunner; to 3C Cattle, Stevens-
ville, MT, $11,250. SRS Down-
pour 0933J, 2/5/21 by SAV
Downpour 8794; to Gravely
Black Mountain, Avon, MT,
$10,000. SRS Atlantis 4244J,
2/12/21 by Square B Atlantis
8060; to Gravely Black Moun-
tain, Avon, MT, $9,250. SRS
Renown 01137, 2/5/21 by SAV
Renown 3439; to Gravely Black
Mountain, Avon, MT, $9,000.
SRS Entice 320J, 2/12/21 by
MOGCK Entice; to Gravely Black
Mountain, Avon, MT, $9,000.
SRS Atlantis 2277J, 2/24/21 by
Square B Atlantis 8060; to Jason
Parker, Great Falls, MT, $9,000.
Salers-Optimizer: SRS Gover-
nor 7135J, 2/11/21 by SRS Gov-
ernor 4111G; to Parke Ranch,
Drummond, MT, $8,000. —
DEVIN MURNIN



HYLINE ANGUS RANCH
ANNUAL BULL SALE
Feb. 25, Three Forks, MT
60Bulls............. $4,785
Auctioneer: Kyle Shobe

TOPS: Hyline Pilot 041,
10/10/20 by Hyline Pilot 144; to
Stanford Angus Farm, Rienzi,
MS, $12,000. Hyline Rito 381,
2/16/21 by WH A032 Rito 8756-
8704; to Stanford Angus Farm,
Rienzi, MS, $10,000. Hyline
Horsepower 061, 10/10/20 by
Hyline Horsepower 26B; to
Dykema Livestock, Manhattan,
MT, $7,750. Hyline Horsepower
021, 9/29/20 by Hyline Horse-
power 26B; to Hustad Ranch,
Jackson, MT, $7,500. Hyline Pilot
151, 11/3/20 by Hyline Pilot 144;
to Dingwall Ranch Co., Drum-
mond, MT, $7,000. Lucht 0408H,
1/27/20 by VDAR Sonny Boy
4688; to Van Dyke Angus Ranch,
Manhattan, MT, $7,000. —
DEVIN MURNIN

CIRCLE L ANGUS ANNUAL
PRODUCTION SALE
Feb. 28, Dillon, MT

99Total bulls ........ $6,234
6 Registered open
heifers............... 2,583
30 Commercial open
heifers............... 1,563

Auctioneer: Joe Goggins

TOPS: Circle L Relevance
02J, 1/7/21 by Woodhill Rele-
vance; to KG Ranch, Three
Forks, MT, $15,000. Circle L
Resilient 35J, 1/24/21 by Sitz
Resilient 10208; to Simonson
Angus, Dunning, NE, $14,500.
Circle L Advantage H46, 8/18/20
by Sterling Advantage 809; to
Jeff Berger, Williston, ND,
$12,500. Circle L Landmark 49J,
1/26/21 by Circle L Landmark; to
Hollow Top Angus, Pony, MT,
$11,500. Circle L Stunner H69,
9/6/20 by Musgrave 316 Stun-
ner; to Hollow Top Angus, Pony,
MT, $10,000. Circle L Mountain
Program H8, 8/14/20 by CA
Mountain Program 445; to 40 Bar
Ranch, Wisdom, MT, $10,000.
— DEVIN MURNIN

APEX ANGUS ANNUAL
PRODUCTION SALE
March 1, Valier, MT
105 Yearling bulls. . . .. $5,124
33 Commercial 4-10-year-old

pairs...........ouunn. 1,749
150 Commercial open
heifers............... 1,365

Auctioneer: Roger Jacobs
TOPS: Apex Gold Rush 2711,
1/12/21 by EZAR Gold Rush
6001; to Freeman Ranch, Au-

gusta, MT, $16,500. Apex Exclu-
sive B3311, 1/24/21 by Mus-
grave 316 Exclusive; to Heuck-
ert's Willow Creek, Hensel, ND,
$13,000. Apex Deluxe 021,
1/11/21 by Diablo Deluxe 1104;
to Harrer’s Lost Lake Ranch,
Great Falls, MT, $10,000. Apex
Huntley 3511, 1/14/21 by Vermil-
ion Huntley; to Rappold Ranch,
Dupuyer, MT, $9,000. Apex De-
luxe 01, 1/11/21 by Diablo Deluxe
1104; to Heuchert’'s Willow
Creek, Hensel, ND, $9,000. —
DEVIN MURNIN

SANDHILL RED ANGUS
ANNUAL
PRODUCTION SALE
March 1, Sidney, MT
52 Yearling bulis. . ... .. $3,827
Auctioneer: Ty Thompson

TOPS: SRJJ Jump-Start
1203, 3/27/21 by SRJJ Maverick
9046; to McCann Red Angus,
Lewiston, ID, $8,250. SRJJ For-
tunate Son 1151, 4/4/21 by Red
U2 Fortunate Son 382F; to Clear
Bent Bars Inc., Leiter, WY,
$6,000. SRJJ Blue Collar 1162,
3/27/21 by Red U2 Blue Collar
295E; to Tom Laible, Merna, NE,
$5,500. SRJJ Leading Edge
1012, 2/21/21 by 5L Leading
Edge 15383-1117C; to Mike Ger-
man, Phoenix, AZ, $5,000. SRJJ
Fortunate Son 1160, 3/21/21 by
Red U2 Fortunate Son 382F; to
Darren Hagen, Glendive, MT,
$5,000. — DEVIN MURNIN

OX BOW RANCH
ANNUAL BULL SALE
March 2, Wolf Creek, MT

83Totalbulls ........ $6,078
15 Older bulls. ... ...... 6,900
68 Yearling bulls. ...... 5,897

Auctioneer: Roger Jacobs
Sale Manager:
Andras Cattle Services

TOPS: OX Cowboy Kind
1006, 1/8/21 by HA Cowboy Kind
8157; to Mission Valley Farms,
Pablo, MT, $14,500. OX Atlantis
1613, 1/24/21 by Square B At-
lantis 8060; to Mrnak Ranch,
Bowman, ND, $14,500. OX
Raindance 0390, 2/14/20 by SAV
Raindance 6848; to Shotgun
Ranch, Post, OR, $11,000. OX
Raindance 0341, 1/28/20 by SAV
Raindance 6848; to Shotgun
Ranch, Post, OR, $10,750. OX
Raindance 0352, 1/29/20 by SAV
Raindance 6848; to Shotgun
Ranch, Post, OR, $10,500. OX
Atlantis 1203, 1/15/21 by Square
B Atlantis 8060; to Eagle Ridge
Ranch, White Horse, SD,
$10,500. — DEVIN MURNIN
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Holding onto calves through a down market

First it was just drought, and now
we have war in eastern Europe. On
Feb. 24, feeder cattle futures markets
were down over $4 for most months,
and live cattle were down over $2. Corn
and wheat were up over $0.50/bushel.
The futures market jitters have given
a lot of us more to worry about.

Producers have asked about keep-
ing calves through these low markets
until prices improve. Whether this is
possible or advisable depends on the
ability to lock in prices to control the
risk of further price erosion. There are
several ways that cattle can be re-
tained to delay marketing, and the
recommendation of which production
system to use depends on several fac-
tors related to the size and type of
cattle, available resources and pro-
ducer risk tolerance.

By the end of February, growing
cattle should have some graze-out
wheat available since we have gotten
moisture from winter storms and
temperatures are warming up. With
wheat futures over $9/bushel, will the
wheat intended for graze-out earlier
in the year still be grazed? To harvest
a grain crop, the calves will need to be
coming off pasture within a few weeks.
If markets haven’t recovered and
producers want to keep them longer,
we have a few options for retaining
ownership and adding further value.

Larger cattle kept on graze-out

wheat weighing over 650 pounds
should not be held over on warm-
season grass. On graze-out wheat
pasture, these calves often gain over
2.5 1bs. per day. Over the years, cattle
on graze-out wheat pasture studies
conducted in Oklahoma and Arkansas
show gains from 2.2-3.3 1bs. per day
from late February to early May (65
to 80 days). These cattle can gain 150-
250 1bs. and should go to the feedyard
weighing 800-900 Ibs.

Calves from research in Arkansas
were placed on feed at 880 Ibs. follow-
ing an extended wheat grazing pro-
gram. These cattle gained 3.4 lbs./day
during finishing and weighed 1,283
Ibs. at slaughter. In another Arkansas
trial, yearlings fed after wheat pasture
gained 4.9 lbs./day and were slaugh-
tered at 1,323 Ibs. These two sets of
cattle provide a range of performance
expectations from about average to
much better than average.

A summary of yard closeouts from
Hitch Enterprises shows that steers
weighing 900 lbs. when entering the
feedlot were slaughtered at 1,466 Ibs.,
were on feed for an average of 142 days
and gained 3.78 Ibs./day, with 6.38 Ibs.
of feed required per pound of gain.

Lighter steers weighing 700 lbs.
were on feed for 183 days, gained 3.48
Ibs. per day, required 6.13 Ibs. of feed
per pound of gain and were slaugh-
tered at 1,402 lbs.

The “Focus on Feedlots: Kansas
Feedlot Performance and Feed Cost
Summary” report of feedlot closeouts
from December shows steers gained
3.83 lbs./day, and cost of gain was
$108.37/cwt with expected cost of gain
to be $115/cwt for cattle placed on feed
that month.

Corn getting more expensive and
high fertilizer prices may reduce the
corn acres planted this spring. Re-
search indicates that the cost of corn
explains 58-67 percent of variability
of cost of gain, but the price of fed
cattle and feeder cattle explains 70-80
percent of feeding profit risk. This will
have a big impact on the price of
feeder cattle and the willingness of
feeders to purchase cattle.

Live cattle futures are right at $138-
142 for when feeders going on feed
today will be marketed in August
through October. Cattle placed on feed
in June will be coming off feed at a
higher market of $147. There is con-
siderable risk in this, but there is po-
tential for positive movement in the
market. Even so, don’t bet the farm
without some form of risk protection
in place.

Figuring out a way to keep calves
until markets improve can be tricky
with high feed prices. — Paul Beck,
Oklahoma State University Ex-
tension beef cattle nutrition spe-
cialist
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David Sattoriva
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